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Since 2018...

5,073

families helped

$1,671,785, 306

loan volume

Purchase, refi or real estate investment, we '
make homeownership dreams come true!
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TITLE SERVICES

Financing the world one loan at a time. venturetitleservices.com
Contact me today.
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Lauren Maxwell

Executive Vice President | NML5331415

lauren@maxwellmortgageloans.com MORTGAGE TEAM
We've moved!

239.596.0500 915 Galleria Ct., 2nd Floor

MaxwellMortgagelLoans.com Naples, FL 34109
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What Serious Agents Not every title opportunity is built

on the same foundation. Deep

Shou ld Eva luate Befo e local roots, trusted leadership,

Saying Yes to a Title real compliance, and operational

depth matter more than most

Opportunity agents realize.

More agents are being approached with title-related opportunities, and many sound compelling

at first glance. But for serious agents, the real question is not just what is being offered. It is what
kind of company they are aligning their name with, and whether that relationship will strengthen

their brand over time.

1. Built on Real Local Service
The strongest title opportunities are built on a real operating company with deep local roots and
a proven service history, not just a structure designed to sell ownership.

2. Attorney Leadership That Is Truly Involved
There is a meaningful difference between access to legal support and a model built with true at-
torney-owner oversight, accountability, and day-to-day involvement.

3. A Structure Built for Long-Term Trust
Serious agents should care how a model was built, how carefully it was structured, and whether
it was designed for long-term trust, compliance, and confidence rather than quick expansion.

4. A Closing Experience That Reflects Back on the Agent
A closingis not just a final event. It is a multi-week client experience that shapes how buyers and
sellers remember the transaction and the agent behind it.

5. Growth That Protects Quality and Long-Term Value
Not every model grows the same way. The strongest ones are built to protect service, trust, and
long-term value as they expand.

At Florida Property Title, we believe a title relationship should do more than get a file to closing. It
should strengthen client confidence, enhance the agent’s brand, and be built on trusted local
leadership, compliance, and real operational depth.

Joe Taylor
President & Founder

L ]
Serving Southwest Florida with FLORIDA PROPERTY

trusted title service for over 19 years. TITLE

239.691.3369 Estero | Cape Coral
JTaylor@FloridaPropertyTitle.com FloridaPropertyTitle.com

For select agents interested in Florida Property Title’s ownership model, private review available.
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Property Management, LLC.

Southwest Florida | Phone: 239-451-3066 | www.allinpmfl.com

From Contact to Contract

WE'RE ALL IN

po . 1‘-.

SMART SET REAL ESTATE BROKERS
Our in-house team of licensed real estate brokers finds and acquires What You Can Expect
properties on your behalf, to suit your investment priorities. When Partnering with us
First Class Customer Service | Endless Resources Under One Umbrella
SMART SET REMODELING Unparalleled Attention To Detail | Responsive, Friendly Interaction with our Team of Professionals
Our highly skilled Remodeling Experts know how to renovate
existing investment properties for lucrative sale or rental to benefit What Sets Us apart ?
owners like you. Discover the ALL IN Property Management Difference

In addition to our Core Property Management Services,
we also offer:

Ly Complete Design, Furnishing & Staging Services byour In-House Desigh Team
Ly A Trusted Local Network of Vendors, Contractors & Preferred Partners

Ly Home Concierge Services - Comprehensive Visits Offered Between Guests

Ly Stellar Reputation, Effective Marketing Strategies & Proven Results

Ly Setup and Installation of Smart Home Automation Services

DALI MIHAJLOVIC

SMARTSET s33-285-3377
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS
Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Woods, Weidenmiller, Michetti
& Rudnick, LLP

Michael Michetti

(239) 325-4070

BOOKKEEPING
Medrano & Cail
Jennifer M. Cail
(239) 677-5888

CPA SERVICES
CCG Certified Public Accountants
Steven Phillips
(239) 992-1973

CUSTOM HOME BUILDERS
Smart Set Builders
Jhonandy Herrera

(833) 285-3377

Tri-Town Construction
Tanda Hogg
(239) 895-2058

HEALTH INSURANCE
SMG

Joe Garcia

(239) 460-5415

HOME IMPROVEMENT
Design Works

Catie Sweeney

(941) 326-2725

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(239) 216-7892

HOME RENOVATION
Renovation Sells SWFL
George Nahra

(312) 310-0111
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HVAC SERVICES
AC Pros

Todd Meady
(239) 747-6549

Rocket Cooling
Daniel Peregrin
(407) 782-8202

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

Nash Insurance & Associates
Brandon Nash
(239) 770-8521

State Insurance USA, LLC
Blake Chapman
(239) 989-5618

MORTGAGE LENDER
Easy Mortgage LLC
Pamela Fajardo
(239) 333-5431

Guild Mortgage Company
Mike Schwartz
(848) 218-0335

Hartford Funding Ltd
E.J. Gilbride
(631) 445-9807

Lund Financial Group
Josh Lund
(239) 478-5783

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

PHOTOGRAPHY/REAL ESTATE
ADM Real Estate Photography

and Videography
Earl Gardner
(239) 822-0806

LaCasaTour
Sheryl Moreno
(888) 598-8687

PROPERTY MANAGEMENT
ALL IN Property Management
Dali Mihajlovic

(630) 915-1752

REALTOR ASSOCIATION
Florida Gulf Coast Multiple
Listing Services, Inc.

Sean O’Brien

(239) 936-3537

ROOFING

SCM Roofing
Roberto Santos
(239) 233-0450

TITLE COMPANY
Coastal United Title
LuAnn Vizzone
(973) 652-7077

Diligent Management Group LLC
Joe Taylor
(239) 691-3369

Easy Title and Escrow LLC
Elianne Onoz
(239) 628-0137

FirstSource Title
Valerie Downing
(239) 234-8009

LandSel Title Agency, Inc.
Kelly Craycraft
(614) 226-6751

Paradise Coast Title & Escrow
Sam J. Saad Il
(239) 784-5556

Venture Title Services
Ryan Marrie
(239) 734-2400
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FORT MYERS SHOWROOM

2461 N. Airport Rd., Fort Myers, FL 33907 | 239.441.2485
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LENDING SINCE 2001

SEE THE VALUE?
BUY I'T YOURSELF

FUND YOUR OWN PROJECT/FLIP

You work weekends.

Sam Works WeekendSo * 10% DOWN AT CLOSING e CLOSE IN YOUR LLC NAME

Real estate doesn’t follow a 9-5. Deals move nights,

e 100% RENOVATION FINANCING e SINGLE-FAMILY, TOWNHOUSE,
weekends, and whenever your clients need answers.

CONDO, & 2-UNIT PROPERTIES

That is why Sam Saad is there—24/7/365—by call, text, e NO TAX RETURNS, INCOME

or email. VERIFICATION, BANK e 660+ CREDIT SCORE
STATEMENTS, APPRAISAL, OR

Because responsiveness isn't optional. EXPERIENCE REQUIRED * 12-MONTH TERM

It's how agents win.

LAW OFFICE OF

SAM J. SAAD 111

REAL ESTATE | BUSINESS | LITIGATION Title & Escrow
Quick. Accurate. Closings.

Call or text Sam directly at 239-784-5556 or visit SaadLegal.com or ParadiseCoastTitle.com
Proudly serving Naples, Marco Island, Bonita Springs, Estero, Fort Myers and Cape Coral

NMLS 387408
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Writer Photographer Photographer Videographer
LaCasaTour
®

@ DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Our growth is driven by strong partnerships, consistent

service, and a commitment to doing things the right way.
FROM CONTRACT TO CLOSING, WE'VE GOT YOU.

Discover why home buyers choose us, loan officers are
joining our team, and professionals are partnering with
Hartford Funding, Ltd.
‘ LOS I N Gs ) A Reach out and learn how we can
A\ | help you succeed!

Because your clients deserve the right partner
EJ GILBRIDE

Director of Business Development
NMLS #127515, Mortgage Loan Originator

631.445.9807

ej@hartfordfunding.com
www.hartfordfunding.com/ej-gilbride

Easy Title & Escrow LLC
L]
Ellanne Onoz CVARIFSRI? F:laJ(g\lle\’/\\‘/G I_JbD (NI\KI‘LS II\D( #5?1176;)7 | gtstgszls/gn;;sscooanurgerchcesg Orth]dOO Crosswoys Pqtrkanve
est, Suite oodbury, New Yor artford Funding, is not an agent of or
Lic Title AQ'EI'I' & Director of acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. Program guidelines
Business Development | are subject to change without notice. Certain restrictions/limitations may apply. This is not intended as an
EI[unne@Ensyliﬂeundescmw_com |II EQUAL HOUSING oLfer to exten?hcrfcf:ht nfotrho lcomrrlw-ltmentc';o IePLd NRJeE:_noncmg gn terfls't\‘mg IJoon m%y mcrteqsetto;tcél fmkunce f
Direct: {23?} 628-0137 | LENDER charges over the life of the loan. Licensed in: icensed by the New Jersey Department of Banking an
. \

Insurance) NY (Llcensed Mortgage Banker- NYS Department of Financial Serwces)
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Let Easy Mortgage LLO

At Easy Mortgage LLC, we believe real estate investing
should be smooth and stress-free.

Behind every successful transaction is a team that works
hard so you don’t have to. From consultation to closing, we
make your investment journey easy and rewarding.

Whether you're buying your first, second, or vacation
home, investing in property, or building your next venture,
our dedicated team will be with you every step of the way.
Because your goals matter and our focus is on you, our
clients and their families. We're not just here to process
loans — we’re here to solve problems, deliver real
solutions, and help make the impossible possible.

We offer a full range of loan options, including:

¢ Residential Mortgages (FHA, VA, Conventional, USDA,
Home Equity)

¢ Jumbo Loanse Fixed & ARM Rate Loans
¢ 1-Year Bank Statement Loans

* DSCR (No Income) Loans

* Blanket Mortgages

* Commercial & Construction Loans

e Lot Loans

* Down Payment Assistance

With personalized service, competitive rates, bilingual
support, and fast closings, we make the mortgage
process smooth and stress-free.

Offices in Cape Coral & Lehigh Acres | Serving All of South Florida
Massiel Ruiz | Loan Officer | NMLS 1404889
massiel @ easymtgs.com

2225 First St, Suite 201 | Fort Myers, FL 33901

4850 Tamiami Trail N, Suite 301 | Naples, FL 34103

Easy Mortgage LLC — Focused on Families, Driven by Solutions.

“Your lender should make you look like a rockstar
— not a firefighter.”
— The Easy Mortgage Promise

WITH PASSION,
PERSISTENGE,

AND KNOWLEDGE,
MASSIEL RUIZ
TURNS 'MAYBE' INTO
'GLEAR TO GLOSE.

VN

(239) 595-3819
Easy Mortgage LLC is a licensed mortgage brokerage. All loans

WWW. E a SyMTGS.CO m are subject to credit approval. Interest rates and loan programs
EQUAL HOUSING are subject to change without notice. This is not a commitment to
NMLS 1666459 @ LENDER lend. Terms and conditions apply. Not all applicants will qualify.

With 43+ years of experience in Southwest Florida, we keep homes move-in
ready with expert AC repairs, maintenance, and replacements—so your
buyers feel comfortable from the moment they walk in.

(239) 747-6549 » acprosnow.com

Because no one falls in love with a home that feels like a sauna
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our Mentors ™

BY ANDREW
REGENHARD
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Dear Real Producers of Fort Myers,

In June, we celebrate Father’s
Day and take a moment to
honor the men who were often
our very first role models.

Whether or not we followed in
their professional footsteps, these
early influences helped shape our
values, our work ethic, and the
way we show up in the world.

In real estate, those foundational
lessons often carry forward in
meaningful ways. Many agents
were introduced to the industry by
a parent—fathers and mothers who
not only modeled what it means to
build a career, but also served as
trusted guides along the way. Their
example leaves a lasting imprint.

For others, mentorship is
discovered within the business
itself. It shows up in the form of
seasoned agents who take the

time to invest in someone new,
brokers who offer direction and
perspective, and peers who are
generous with their knowledge.
These relationships become a
cornerstone of growth.

By all accounts, mentorship

plays a critical role in long-term
success. While it is certainly
possible to navigate this industry
independently, the path is often
accelerated—and the results
amplified—when guided by the
experience and insight of someone
who has been there before. A
strong mentor can help you avoid
missteps, recognize opportunities,
and move forward with greater
clarity and confidence.

Over time, those who have
benefited from mentorship often
find themselves in a position

to give back. They become

the guides, the teachers, and

the steady voices for the next

generation. In doing so, the circle
of influence continues to expand.

This month, as we recognize our
fathers, we also celebrate the
mentors who have helped shape
our professional journeys—

and those who continue to

light the way forward.

Very respectfully yours,

Andrew Regenhard
Owner/Publisher

Fort Myers Real Producers
239-290-0692
andrew.regenhard@n2co.com
www.swflrp.com

Home Inspections. Done Right.

|

—

= Comprehensive Same Day Reporting ~~_

¥ :
= Termite, Radon, Mold, 4 Pt, Wind Mitigation—=

[
* Phones Answered Evenings & Weekends -

* Only Company With A 1 Year Limited

Guarantee CHECKIOUT-OUR
B STAR REVIEWS
.| RECEIVE $25 OFF WITH MENTION OF THIS AD ONL e

=

JOHN PRETE"

HouseMaster

PHOME: 239-430-8220
WWW.NAPLES.HOUSEMASTER.COM

Yow Health Mallers.

Are You Covered with a
Plan that Works for You?

Dedicated to serving our community by providing
tailored solutions for REALTORS®

JOE GARCIA
239-319-3062
Jgarcia@my-smg.com
Oursmg.com

Fort Myers Real Producers - 17



HomesDeserve

FirstSource
Title | FLoriDA

WE PUT YOU FIRST, IT'S IN QUR TITLE.

J Specialists in large, complex commercial J Dedicated settlement department
transactions, including multi-state and handling closing coordination, funds
= = multi-property deals across the U.S. management, and post-closing matters.
REALTORS® your clients expect the best—so do ¢ Best Practices compliant with enhanced J Advanced technology including
we. At State Insurance USA, we specialize in i o ¥ i i i
seamless, high-value home Covergge designed : \ ELEVATE YOUR CLIENT EXPERIENCE regulatory, IT, and cybersecurity e recor_dlng, SEauire online banking,
' WITH INSURANCE THAT MEETS standards that meet and exceed lender centralized wire room, and robust

for SWFL's most prestigious properties. THEIR EXPECTATIONS

v/ TAILORED POLICIES FOR LUXURY HOMES and underwriter expectations.

v/ EXPEDITED QUOTES FOR SMOOTH CLOSINGS BLAKE CHAPMAN ‘ v
v/ UNPARALLELED SERVICE FROM A TRUSTED TEAM StatelnsHaile «/ Over 150 years of combined team

(239) 567-9992 experience across paralegals and

production management.

wire fraud prevention.

National title services with direct
licensing in 16 states, serving
leading law firms, developers, banks,
equity firms, and lenders nationwide.

v/ PERSONAL & COMMERCIAL

In-house legal counsel providing support
for underwriting, complex title issues, and
transaction guidance.

& Partnering with Closinglock to
provide enhanced security for every
transaction, protecting sensitive
information, securing wire transfers,
and helping prevent fraud for a

smooth, secure closing experience.
s~ [
7 |
- il Ii{
L 4
w
el 5
b - Qi "4 s
Remodeling % 7 : \ v il
TRI-TOWN Home Building 5 P
: Storm Damage Restoration a ! = FIRSTSOURCETITLEFL.COM
CONSTRUCTION www.Tri-TownConstruction.com AL o A H/a}\' ABLETITLE | acid | Moa ™ -—:_, ﬁ/}‘l}\ll ™
License #: CGC1512714 & CCC1329614 239-895-2058 YW 1020 8™ AVENUE, UNIT 4, NAPLES, FL 34102

e e OFFICE: 239-291-9381
18 - June 2026




ROYAL PALM COAST
REALTOR® ASSOCIATION

NEW FORT MYERS HEADQUARTERS IS OPEN!

After years of planning, delays,
and determination, the Royal
Palm Coast Realtor® Association
(RPCRA) is preparing to open the
doors to its new 23,384-square-foot
headquarters at 5265 Summerlin
Commons Blvd in Fort Myers.

The new, two-story facility marks a
major milestone for RPCRA, whose
leadership first recognized about
five years ago that the Association
had outgrown its former spaces.
As Southwest Florida continued

to expand, so did the needs of

the more than 9,000 real estate
professionals RPCRA serves.

“Southwest Florida has experienced
incredible growth, and our
Association has grown right alongside
it,” says RPCRA CEO Sean O’Brien.
“This new headquarters represents
years of vision, perseverance, and
commitment to ensuring we can
continue delivering the education,
tools, services, and support our
members rely on every day.”

The project’s path from concept
to completion was not without
challenges. RPCRA’s leadership
began planning for a new
headquarters as the region’s
population surged, with roughly
1,000 people continuing to move
to Florida each day, many settling
in Southwest Florida. That growth
put increasing demands on the
Association’s services, facilities,
and staff.

The journey was slowed by a series
of major setbacks, including the
COVID-19 pandemic, escalating
construction costs, and the

impacts of Hurricane Ian. Even

so, RPCRA remained committed

20 - June 2026

to moving forward and was guided
over the course of the long journey
through the leadership of volunteer
leader Donna Stout, who served
tirelessly on the project with staff.

The official groundbreaking took place
in December 2024, commemorated

by RPCRA President Marlissa
Gervasoni, representatives from
Studio AD architects and Stevens
Construction, Fort Myers Mayor

Kevin Anderson, and Lee County
Commissioner Cecil Pendergrass.

Construction management has been
led by Stevens Construction, which
projected the project would create
dozens of jobs throughout the building
process. The work has involved 23
subcontractors, each bringing between
five and 20 workers onsite. By the
numbers, the new headquarters
required approximately 765 cubic
yards of concrete, 23,000 concrete
blocks, 21 tons of rebar, 15 miles of
wiring, and 400 light fixtures.

Once complete, the new headquarters
will provide the space RPCRA needs
to better serve both its members

and staff. The building includes
modern training rooms, conference
areas, private offices, multipurpose
rooms, a kitchen, storage area, and a
covered patio designed to encourage
networking and member engagement.

“This building is about preparing

for the future,” says 2026 RPCRA
President Shane Spring. “Our
members deserve a headquarters
that reflects the strength of this
Association and the momentum

of our region. From professional
development and technology support
to collaboration and community,

this new space will allow RPCRA

to better meet the needs of our
members for years to come.”

The facility is designed to support
the Association’s broad range of
services, including education, MLS
resources, technology assistance,
and member support. With a staff
of 23 employees, RPCRA plays a
vital role in helping real estate
professionals succeed in one of
Florida’s most versatile regions.

With the move of staff in late May,
they worked to wrap up remaining
items to allow the building to shine
as a visible symbol of RPCRA’s
long-term investment in the future
of Southwest Florida real estate.

“Our mission has always been to
serve our members at the highest
level,” O’Brien says. “Occupying

this new headquarters is more than
amove, it is the beginning of an
exciting new chapter for RPCRA and
for the professionals we are proud
to support. This milestone would
not have been possible without the
steadfast commitment of Donna
Stout, Jacob Meyer, and Doreen
Falcone, whose dedication was
pivotal in bringing this vision to life.”

More than just a building, RPCRA’s
new headquarters will serve as

a driving force for education,
innovation, and connection,
igniting the next era of real estate
in Southwest Florida. It reflects
the strength of the Association and
its vision for supporting members
in an ever-evolving industry.

% RPCRA

ROVAL PALM COAST REALTOR ASSOCIATION

239-936-3537

RPCRA

ROVAL PALM COAST REALTOR ASSOCIATION

ROYAL PALM COAST REALTOR®
ASSOCIATION ANNOUNCES
NEW HEADQUARTERS GRAND
OPENING

The new RPCRA headquarters is set to be
completed and open June 2026

@©374:@©

:=..-'-- %*%”" Scan to

Fort Myers, FL 33907 $2%urv 0 Learn More
! : 7L

9 5265 Summerlin Commons Blvd €

SERVING SOUTHWEST FLORIDA SINCE 1922 rpcra.org
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4-Point
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239-216-7892 - 2" - 2 HOURS OF
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GOODWIN LAWY, P.A.
Real Estate ¢ Probate ¢ Wills & Trusts

Serving Florida with offices in Naples and Palm Beach
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GET TITLE COMPANY RATES
& EXPERT GUIDANCE

Purtner th Us for All
Your Client's Transactions

Florida’s Premier Law Firm focused on Real Estate Transactions, Estate Planning, and Estate Administration. E :Ii";l E

: _ Martindale-Hubbell SCAN i’-‘l- EF
CLIENT CHAMPION ... iy A PREEMINENT O 4 f.
PLATINUM /2023 BB £

22 - June 2026

“Our Family

Protecting
Your Family”

Nash Insurance
Specializes In
Helping Realtors
and Mortgage
Brokers with
Their Clients
Home & Flood
Insurance needs.

* Nash Insurance is a Third Generation Insurance Agency here in Florida.

* We are an Independent Agency that represents most companies in Florida,
including a few that only write business through select agencies.

* We offer same day quote and bind.

* We shop the Insurance market for you.

* Our agents have an average of over 10 years’ experience.

NIA PP

Call Today and let us help
Close Your Deal!

239-333-0888 | Brandon@NashFL.com
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Pure Midwest
Grit and Hustle

BY JESS WELLAR
PHOTOS BY LACASATOUR
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“Real estate was a natural progression from my passion for design

and helping people,” Tara Dyar begins. “I realized I could combine

creativity, strategy, and relationships while guiding clients through

one of the most important financial decisions of their lives.”

Based in Cape Coral with RE/MAX
Trend, Tara has built a solid reputation
for blending her thoughtful design
expertise with attentive service and
strategic guidance. Nearly five years
into the business, she continues to
grow her presence while staying deeply
committed to the people she serves.

Roots of Resilience

Originally from Dayton, Ohio, Tara
grew up in the Midwest, where she
notes “strong values, hard work, and
meaningful relationships” shaped
her outlook early in life. Her natural
creativity eventually led her to
Milwaukee, Wisconsin, where she

attended college to study interior design.

Before making the leap into real estate,
Tara spent several years working
in residential interior design and
home staging. Those experiences
gave her a unique understanding

of how buyers connect emotionally
with a space and how thoughtful
presentation can make a powerful
difference when selling a home.

“I've always loved homes — not just
how they look, but how they make
people feel,” Tara reflects. “Becoming
areal estate agent allowed me to turn
that passion into a career where I could
truly impact people’s lives.”

But Tara’s resilience was shaped by
more than her professional path. As a
child, she faced a life-altering diagnosis
that would ultimately shape her outlook
on everything that came after it.

“One of the greatest challenges in

my life was being diagnosed with
pediatric cancer as a child,” Tara
shares. “It taught me resilience,
gratitude, and perseverance. Surviving
something so significant gave me a

deep appreciation for life and a strong
inner drive to overcome obstacles.”

Rolling Up Her Sleeves.

Tara officially launched her real estate
career in August 2021, but the early days
were anything but easy.

“When I got licensed, it was a lot harder
than I thought it was going to be,” she
admits. “I realized I needed to 100
percent devote myself to my business.”

Her solution was simple: show up,

work hard, and meet as many people

as possible. For nearly two years, Tara
dedicated herself to doing something
most new agents try to avoid — hosting
countless open houses while building
relationships throughout the community.

“It helps that I'm talkative!” she laughs.
“I can talk to a wall, and I'm a strong
person who doesn’t give up. I am

also not afraid of hard work and I am
selective with who I work with — all of
my vendors share that same mindset.”

Her strategy paid off. In 2025 alone,
Tara closed 17 transactions totaling

more than $5.8 million in sales volume,

Fort Myers Real Producers - 25



Tara Dyar is
an agent with
RE/MAX Trend.

Fun Fact

Tara designed her own home without realizing it!

A friend asked for her help putting her 1960s ranch
house on the market and Tara’s husband quickly fell
in love with the property and they made an offer.

earning recognition within her brokerage
along the way. She was honored with

the RE/MAX Executive Club award

in both 2023 and 2024 and achieved

the RE/MAX 100% Club last year.

While the accolades are meaningful,
Tara measures accomplishment in a far
more personal way.

“Success, to me, means creating a
business built on trust, relationships, and
results, while also maintaining balance
with my personal life,” Tara emphasizes.
“I keep motivated knowing the work I do
truly matters; buying or selling a home is
both emotional and financial, and I take
that responsibility seriously.”

Design with Intention

One of the qualities that sets Tara apart
in the competitive Fort Myers market is
the way she integrates her background
into every aspect of her business. Her
years in interior design and home
staging allow her to help clients see
possibilities that others might overlook.
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For sellers, that expertise often means
thoughtful staging recommendations
and marketing strategies that
highlight a property’s best features.
For buyers, it means the ability to
envision how a house can become
their dream home.

“I also operate my business with

a concierge mindset — strong
communication, hands-on guidance,
and attention to detail from start to
finish,” she offers.

Clients consistently praise Tara for
the level of service she provides
throughout the process while
leaving a lasting impression that
she genuinely cared. She frequently
receives feedback that her customer
service and support team made the
transaction smooth as well.

“And if I don’t know something,” she
adds, “my clients appreciate the fact
that I get back to them within 24 hours
with the correct information.”
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Heart Beyond Homes

When Tara steps away from work, her
focus shifts to the people who mean
the most to her. She and her husband,
Duane, have been married for 28 years
and have built a life centered around
family and faith.

Their son, Cameron, 26, is an Army
veteran who served with the 82nd
Airborne and is currently attending
school full-time in Reno, Nevada. Their
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daughter, Alexandria — better known
as “Lexie” —is 22 and a graduate of the
University of Alabama, where she now
works for the university.

The Dyar household also includes two
beloved rescue dogs, Smokey and Harley,
who are very much part of the family.

In her precious downtime, Tara enjoys
heading to the beach, listening to
country music, attending concerts,

reading mystery novels, journaling,
and completing her nightly Bible
devotionals. She also loves traveling
when she can find time in her
schedule, with upcoming trips planned
to Nevada to visit her son and to Ohio
to reconnect with lifelong friends.

Tara’s personal journey has also
inspired a deep passion for giving
back to the organizations that saved
her life. She actively supports St. Jude
Children’s Research Hospital and
Dayton Children’s Hospital, where
she once served as the hospital’s
first children’s ambassador at just

6 years old. She later represented
the American Cancer Society as

a child ambassador as well.

Looking ahead, Tara is focused on con-
tinuing to grow her real estate business
while staying true to the values that
have brought her this far: maintaining
a high level of personalized service and
building a recognizable brand.

At the same time, she is excited about
the simple joys life still holds.

“Personally, I look forward to spending
time with family, traveling more, and
continuing to create beautiful spaces,”
she concludes with a smile. %

Mike is a great guy who actually cares about his clients. He knows
how to get the right loan for YOU! Highly recommended. He also
knows about the programs in Florida that you may qualify for. He
will tell you what's going to work and what will probably not work
for you. Love working with him! He helps make the dream happen!

- Grace

Guild

mortgage
OWN WHAT MATTERS

Guild Mortgage Company; Equal Housing Opportunity; Company NMLS #3274 (www.nmlsconsumeraccess.org). For more licensing information,
please visit www.guildmortgage.com/licensing. Guild Mortgage is not affiliated with SWFL Real Producers or any other featured company.

LET'S CONNECT TODAY!
Mike Schwartz

Branch Manager

CELL: 848.218.0335
OFFICE: 239.970.6624

mortgagemikeflorida.com
NMLS 230779




Financial literacy is

the foundation of
long-term success.

From managing debt and setting clear

financial goals to understanding how
credit works, the right knowledge

empowers better decisions and
stronger futures.

Why Work With Us?

Female Owned and Operated
Always On-Call & Always On-Time
White-Glove Bookkeeping Support
Nosotros Hablamos Espafol

Scan to A« Schedule
Your Free Discovery Call

and Get Lepponalised Aeoice

239.677.5888
medranoandcail.com

Follow Us ﬂ
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Mcdrano & Cail

W | WOODS - WEIDENMILLER
R | MICHETTI- RUDNICK

Big Firm Quality,
Small Town Service.

. A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Florida,
including Naples, Bonita Springs, Fort Myers and Beyond

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an
important decision that should
not be based solely on
advertisements. Before you
decide to hire an attorney
be sure to request free
written information about
qualifications and experience.
Rule4-7.2(d).
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Seizing the Power of Your Branc  BY JESS WELLAR ¢ PHOTOS BY NEW FRAME PHOTOGRAPHY

. . T op REALTORS® know first at his father’s website development dad launched ADM Photo & Video,
- impressions are everything, but company, Alchemy Digital Media. carrying over the acronym from Earl’s
some struggle to leave a lasting His father had recently purchased a original company as tribute.
- 'LJ.. i F T ‘\ one. Over the past eight years, ADM drone to photograph clients working at
% & Photo & Video has steadily become one height, such as roofers, builders, and At first, their offerings were limited to
1 of those rare businesses that can make contractors, and that piece of equipment aerial photos and Matterport 3D tours.
sure that scenario is avoided. Since its changed everything for his son. But it didn’t take long to spot a gap for
founding in 2018, the Fort Myers-based agents to stand out.
media company has helped nearly A Realtor friend soon asked Callum if he
1,000 Realtors elevate their listings, could photograph a listing. One referral “We realized pretty quickly that the still
strengthen their personal brands, and to a colleague turned into another, and photographs from Matterport weren’t
stand out in an increasingly visual before long, steady business followed. good enough compared to a DSLR
market across Southwest Florida. With that momentum, Callum and his camera photograph,” Callum explains.

Behind that growth is co-owner Callum
Gardner, whose approach to real estate
media is less about flashy shots and
more about strategic storytelling. From
Port Charlotte to Marco Island, ADM has
positioned itself as a trusted extension
of an agent’s business, not just another
vendor on the transaction checklist.

Drones to DSLR

Callum’s path into real estate media
wasn’t exactly planned, but in hindsight,
it makes perfect sense. His family moved
from England to Fort Myers when he

was just 3 years old. Years later, while
attending Limestone College in South
Carolina to study biology (with the sole
goal of playing soccer), Callum found
himself unsure of his long-term direction.

“I thought I would become a physical
therapist but I knew in my heart it
wasn’t my true passion,” he admits.

That uncertainty led him back home
during school breaks, where he
worked part-time with his father, Earl,

iaomd T
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They invested in professional camera
equipment, learned the craft inside
and out, and expanded into full-service
photography, videography, and 3D
tours. Post-COVID, the business took
another major step forward with the
opening of their first studio.

“This allowed ADM to offer agent
headshots, branding photography,
and video content under one roof, as

Callum Gardner is co-owner of ADM Photo & Video.
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well as family portraits and corporate
photography,” Callum points out. “We
could give clients consistency across
every visual touchpoint.”

Built for Scaling Agents

Today, ADM Photo & Video operates as a
full-service real estate media company
with seven employees, including an
additional experienced real estate
photographer supporting the team.

Rather than offering one-off services,
ADM functions as a strategic one-
stop partner. Photography, cinematic
video, drone work, 3D tours, and
personal branding are all designed to
work together, helping agents appear
more professional, recognizable, and
competitive in their markets.

That consistency matters, especially for
Realtors managing high volume.

“What truly sets us apart is that we don’t
just create visuals, we create marketing
tools that help homes sell and agents
stand out,” Callum notes. “At that level,
it’s not about checking a box for photos
or video — it’s about consistency, speed,
and brand positioning.”

ADM’s workflows, quality control
processes, and creative standards are
built specifically with scaling agents
in mind. The team understands the
pressure of back-to-back listings and
the importance of delivering polished
results every single time.

Over the years, that approach has paid
off. ADM is approaching 1,000 happy
Realtor clients and maintains a 5-Star
Google Star Rating. The company has
also been recognized as one of Best

Real Estate Photographers in Southwest
Florida in 2023, 2024, and 2025 awarded
by Expertise.com.

Those accolades are certainly
meaningful, but for Callum, the most
fulfilling part comes from growth.

“It’s incredibly rewarding to know not
only did we help a home sell faster or
attract stronger offers, but building
long-term relationships with agents and
watching their brands grow over time,”
he grins.

Evolving with the Industry

There’s no denying real estate media
expectations have changed dramatically
since ADM’s early days.

“The biggest change I've seen is that
real estate media has shifted from
being a nice extra bonus to a must-have
in all listings,” Callum notes. “Today’s
buyers expect more before they ever

schedule a showing: high-quality
photos, video walkthroughs, drone
shots, and immersive experiences that
allow them to evaluate a home before
they even walk through the door.”

At the same time, agents are becoming
increasingly aware of the importance of
personal branding. As a result, on-camera
video and consistent visual identity have
become standard, not optional.

“Agents understand that they need to
get their faces seen and voices heard
more in order to promote their personal
brands,” he adds.

Family at the Core

ADM Photo & Video remains a family-
driven business at its heart. Working
alongside his father, Callum still spends
much of his time collaborating, planning
projects, and shaping the future with
him. His mother, Rosemary, works nights
as a nurse, but family time remains a
priority whenever schedules align.

Outside the studio, the Gardners share
a love of soccer, beach days, Topgolf
outings, and cheering on their favorite
team, Manchester United. Callum

also spends his downtime at the gym,
fishing, boating, and soaking up the
SWFL lifestyle.

Giving back is equally important

to Callum and his loved ones. ADM
volunteers their photography services at
assisted living facilities, creating portraits
of military veterans, providing images
that families can treasure long after.

Looking ahead, ADM continues to enjoy
year-over-year growth with future plans
to hire additional photographers to
support Southwest Florida.

“But our main goal is not to grow as fast
as possible,” Callum concludes. “We want
to maintain the exceptional standard of
our work with slow, steady expansion —
quality always comes first.” ®

To learn more or schedule media services with ADM Photo & Video, visit
www.realestatephotographerfortmyers.com or call/text Callum Gardner at 239-223-8224.

“THE BIGGEST CHANGE I'VE SEEN IS THAT REAL
ESTATE MEDIA HAS SHIFTED FROM BEING A NICE
EXTRA BONUS TO A MUST-HAVE IN ALL LISTINGS.”
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WHY USE OUR SERVICES
M U LTI PLE @ Listing Photos & Videos
@& Matterport & Zillow 3D Virtual Tours
COM PAN I ES @ Headshots & Branding Photographs

WH EN WE CAN @ Branding & Social Media Videos
DO IT ALL?
‘Veteran-Owned Business’

ACH EMY BOOK NOW

DIGITAL MEDIA )
Real Estate Photography & Videography admphotoandwdeo.com | (239) 839-5971

TAX LAWS ARE
COMPLICATED

Tihereis no suchthingas'a simple tax‘return:

~You don't have to be a tax LX,PerI'iTHAT'S OUR JOB!

L

L

(239) 345-2190
ccgepas.com

1016 Collier Center Way, Suite 205 O
Naples, FL 34110 __
info@ccgepas.com Certified Public Accountants
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Get Your Free Quote Today
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COVER STORY

Turning Sacrifice Into Success

BY JESS WELLAR | PHOTOS BY MICHELLE REED PHOTOGRAPHY

“To this day, my parents motivate me
because they sacrificed so much for me
to come to the U.S., and I want to be able
to repay them that much more,” Melissa
Orta begins. “For that reason, I never
waste an opportunity.”

That burning desire has helped fuel
Melissa’s remarkable rise in Southwest
Florida real estate. In just a few short
years, the broker associate with
Marzucco Real Estate has built an
impressive presence across Lehigh Acres,
Labelle, and Naples, earning recognition
as a top producer while proving that
resilience and discipline can turn
opportunity into lasting success.
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ROOTS OF RESILIENCE

Melissa spent the first eight years of her
life in Cuba before her family moved to
Miami in search of greater opportunity.
Life there looked very different from
what she experiences in the United
States today.

“It was a difficult upbringing. We didn’t
have access to a phone, let alone the
internet, and only had two channels

to watch on TV,” Melissa recalls.
“Information was extremely limited
and those memories of government
control have helped shape my drive to
keep going.”

Those early years left a lasting
impression, instilling a strong
appreciation for opportunity and the
determination to take advantage of

- . whatever came her way.
i e |

") - S ',Ta ""r : ‘ After settling in Miami, Melissa

4. h __Lg" » W ‘ N | '_ eventually attended Florida

International University, where she
studied politics, international relations,
and communications. Along the way,
she worked in a variety of roles, from
banking to retail and art sales, gaining

Fort Myers Real Producers - 39




Melissa Orta
is a broker
associate with
Marzucco
Real Estate.

valuable experience in communication,
negotiation, and customer service that
would later become the foundation of
her real estate career.

BELIEVING IN HERSELF

The idea of real estate first surfaced
while Melissa was working at a bank
during college, when a regular client
who was a real estate investor suggested
she consider the industry.

“That conversation really stuck with
me and made me start looking into

the industry,” Melissa remembers.

“I had honestly never thought about
real estate before that moment, but

the more I researched it, the more I
realized it matched my personality and
entrepreneurial mindset.”

After graduating, Melissa felt ready for
a fresh start and decided to leave Miami
for Southwest Florida. She obtained her
license in early 2022 and committed to
the career fully, even though doing so
meant starting over in a completely new
market without a network.

“I only had a little bit of money saved
and ended up draining my savings
during that time,” she remembers. “It
wasn’t an easy transition at all — I was
basically in survival mode and building
everything from zero in a place where I
didn’t know anyone.”

“But I had faith and felt like real estate
was meant for me, I was passionate about
it from the beginning,” she continues.

“I also knew I wouldn’t be successful
overnight and had to put the time in and
endure a growth period of sacrifice.”

MARKETING WITH PURPOSE
Melissa embraced the risk and poured
her time and resources into building
her brand through social media and
marketing. And needless to say, her
sacrifice and persistence eventually
began to pay off.

In just her third full year in the business,
she closed 76 transactions totaling more
than $16.7 million in sales volume in

Equally important to Melissa is the trust
she builds with clients throughout the
process by keeping their best interests

top of mind. Her communication style

is straightforward and transparent,
something she believes helps establish
stronger relationships from the beginning.

“I'm very honest with my clients and
tell them exactly what they can expect
from the start,” she states. “Even when
the truth isn’t always what someone

2025, earning recognition as a Top
Producer at her brokerage two years in
arow and a place among the Top 100
agents in Lee County.

“I'm very dedicated to my business, but
I also invest heavily in it and spend a lot
of time building relationships within my
community,” Melissa explains

A major component of her strategy
revolves around marketing. Melissa
focuses heavily on professional video,
storytelling, and social media to
ensure each property stands out in a
competitive market.

“Real estate today is no longer just
about putting a home on the MLS and
waiting for buyers,” she points out. “It’s
about creating exposure, attention, and
demand so the property reaches the
right audience.”
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Top producer Melissa Orta with her Doberman, Miro.

enjoys hearing, that honesty ultimately
helps them make better decisions.”

BUILDING A FUTURE LEGACY
Outside of real estate, Melissa prioritizes
the relationships that matter most.

She intentionally carves out time to
slow down and connect with family,
appreciating the everyday traditions
that keep her grounded.

“Family is a big part of my life,” she
smiles. “Those small moments — just
hanging out, eating good food together,
making cafecito and talking — mean
everything to me.”

She also shares her home with Miro, her
beloved Doberman, who has become

a constant companion when she’s not
working with clients. When time allows,
she also enjoys Pilates, listening to music,
and reading books focused on philosophy;,
finance, and personal growth.

She also enjoys supporting causes that
align with her values, particularly the

Animal Refuge Center, an organization
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close to her heart because of her lifelong
love for animals.

Faith plays an important role in her life
as well. Melissa attends Victory Church,
where she continues strengthening

her spiritual foundation while staying
involved in her local community.

“My faith keeps me grounded and
reminds me that everything I'm
building has a bigger purpose behind
it,” Melissa shares. “I truly believe that
with faith, discipline, and hard work,
you can overcome challenges and keep
moving forward.”

Looking ahead, Melissa remains
intentional about keeping her priorities
centered, ensuring that faith continues
to guide the decisions she makes by
keeping God front and center in her
life. At the same time, she’s focused on
continuing to grow her presence across
Southwest Florida while building a
brand defined by trust, creativity, and
results. She’s open to the possibility of
forming a team when the timing is right

L4

and envisions plenty of opportunities to
grow beyond real estate as well.

“I could also see myself being involved in
politics someday because I enjoy being
part of conversations that help improve
communities and create opportunities to
help others,” she concludes. #
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While You Sell'the Dream,
Let Us Bring it to Life

Elevate your client offerings with fast, on-budget renovations. Whether
prepping for market or renovating to stay, we handle design, construction,
and financing for a seamless process.

The Smart Way
to Sell >

Maximize your client’s returns with
turnkey renovations that help homes
sell for more, faster.

AS-IS PRICE

$775K

RENO. COST

$46.8K

SALE PRICE

$950K

v 3 Week Renovation
v Kitchen | Bathroom

George

Your Southwest Florida Renovation Expert

(239) 880-2992 | george@renovationsells.com



HAT’S A KEEP YOUR LISTINGS HOT
\Q,RO M(s)? YOUR BUYERS COOL

A Promo is a unique promotional piece created for agents featured in

the pages of Real Producers. A previously printed Real Producers article

is transformed into a four- or eight-page leave-behind, laid out like the

original article with limited customization.

[V Trusted Service Technicians COOLING

i ‘ B Local, Family Owned ROCKET
14 . E We Arrive In Hours Not Days 239.694.4849

WHY DO TOP AGENTS

LOVE THEM?

A Promo is a one-of-a-kind marketing tool
that highlights your personal brand and
legitimizes you as an agent worth profiling.

Use them to:

* Impress during listing appointments

e Send fo past clients, friends, or family
¢ Include with holiday cards

* Attract top talent (brokers love this!)

e Farm your favorite neighborhoods

If you've been featured in Real
Producers and want to make

the most of your story, reach out

ﬁfa&f@mwm VIDEO | PHOTOS | MARKETING

CREATIVE CONTENT REAL ESTATE SERVICES
TO GROW YOUR BUSINESS

to the publisher of this magazine
WE LIVE & BREATH REAL ESTATE MARKETING

THE ONLY TOUR PROVIDER IN SW FLORIDA LACASATOUR.COM | 888.598.8687
THAT PROMOTES AGENTS & THEIR LISTINGS INFO@LACASATOUR.COM

M T

for a Promo.
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HOME | FLOOD AND PRIVATE FLOOD | INVESTMENT PROPERTIES

SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

Free consultations

e

Our GAF lifetime roof system includes a 25 year
workmanship warranty.

Locally owned and operated with 30+ years of
combined experience.

Veterans, Active Duty Military, First Responders
andTeachers Discounts.

"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again." 855_SC“{I_ROOF
-Tampa Homeowner scmroofingfl.com

"Very Professional. Knowledgeable guys and zero trash Licensed Florida Contractor #CCC1331132
was left behind!." -Tampa Homeowner

ERVING SWFL

THE

N2 COMPANY

LEFT TO RIGHT: BRIAN CHAPMAN, JANESSA WEILAND, CALEB CHAPMAN

The N2 Company was named to Here's the part we're most proud of:

Inc.’s Best in Business list for The magazine you're reading is part I N S l ' n A N c E

Social Good — the authoritative of that impact.

list of.comp{;\nles that make a _ e ha LS e i o o T AT D 0 E S
meaningful impact beyond profit. Amver [ I I [ ]

something bigger.

DISCOVER A PARTNERSHIP WHERE
TRUST AND REAL PROTECTION o A
COLLIDE FOR YOUR CLIENTS. INSURANCE EXPERIENCE
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THE N2 COMPANY

9151 Currency St.
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Real Estate Community
for Over 30 Years

RESIDENTIAL | REFINANCE | COMMERCIAL | LAND DEVELOPMENT | AGRICULTURAL

KELLY CRAYCRAFT MIKE BOSTROM LINA HOLLOWAY
OWNER/CEO VICE PRESIDENT FORT MYERS BRANCH MANAGER
KCRAYCRAFT@LANDSEL.COM MBOSTROM@LANDSEL.COM LHOLLOWAY@LANDSEL.COM

TRACY HENRY CATHY MANN-SEIPLE AMANDA WILKINS
CAPE CORAL FORT MYERS OPERATIONS MANAGER
VP OF MARKETING SWFL ACCOUNT MANAGER AWILKINS@LANDSEL.COM
TRACY@LANDSEL.COM CATHY@LANDSEL.COM 239.440.5333
239.850.9532 239.770.5251

CAPE CORAL : 239.205.6373 | FORT MYERS : 239.214.7009 | LANDSEL.COM




