
C I N C I N N A T I JUNE 2026

Noah Zipko

PHOTO CREDIT: KRISTA 

SILZ OF CINCY PHOTO

On the Rise
BRITTNEY 
LOVDAL
Keller Williams Advisors

Sponsor Spotlight
BLUEGRASS 
LAND TITLE

RE/MAX INCOMPASS



Cincinnati Real Producers • 32 • June 2026

WHY CALL JEREMY POPE OF
PARAMOUNT RESIDENTIAL MORTGAGE GROUP TODAY?

• As little as 3% down payment on Conventional loans with NO MORTGAGE INSURANCE
• Conventional loans down to 620 credit
• FHA  loans down to 500 credit score
• 0%  Down Payment Assistance loans available
• 0%  Down payment VA and USDA loans
• In-house Credit Coaching
• Hands-on approach to helping to educate buyers and guide them throughout the mortgage process
• OUR SPECIAL $10,000 SELLER GUARANTEE

JEREMY POPE, PRMG Loveland Team Branch Manager | NMLS # 874577

513.432.6971  |  jpope@prmg.net
2022 PARAMOUNT RESIDENTIAL MORTGAGE GROUP CORPORATION, INC. IS AN EQUAL HOUSING OPPORTUNITY LENDER NMLS ID #75243. THIS IS NOT A COMMITMENT 

OF ANY KIND. LOAN APPROVAL, INTEREST RATE AND FEES ARE DEPENDENT ON APPLICANT’S CREDIT, COLLATERAL, FINANCIAL HISTORY AND PROGRAM AVAILABILITY. 
ALL LOANS SUBJECT TO UNDERWRITER APPROVAL. PRICING, TERMS AND CONDITIONS APPLY, SUBJECT TO CHANGE WITHOUT NOTICE – ALL RIGHTS RESERVED

IN AMERICA 

ALL WE DO IS WIN!

Jeremy and his team keep a pulse on the mortgage industry and cater to clients with a special 
pre-approval process to help their offers stand out from other homebuyers. By conducting soft credit 
pulls that do not affect the client’s credit score, along with gathering basic documents such as pay 
stubs and bank statements, they can send the application to underwriting without an address. If the 
underwriter approves the client’s income, credit, and assets, Jeremy and his team provide a $10,000 
guarantee! This guarantee attests to the client’s credibility and commitment to purchase a home. If the 
deal does not close due to income, credit, or assets, Jeremy and his team offers $10,000 to the sellers!
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S A V E  T I M E ,
S A V E  T R I P S ,
SELL MORE WITH PINK POSTS INSTALLATION

We store your signs, 
riders, lockboxes, and 
brochure boxes.  When 
you have a new listing, you 
simply place the order and 
we take care of the rest!

Realtor Owned Company
pinkposts.com
859-395-8188
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CATERING
Jersey Mike’s
Wyatt Moore
(513) 510-4282
www.jerseymikes.com

HOME AUDIO / VIDEO
Hanson Audio Video
(513) 563-0444

HOME BUILDER
Home Builders Association 
of Greater Cincinnati
(513) 851-6300

HOME INSPECTION
AA Home Inspections
(513) 319-7770
aahomeinspection.com

Pillar to Post Home Inspectors- 
The Capuano Team
(513) 771-6689
cincinnati.pillartopost.com/

Safe Start Home Inspections
Nathan Wessel
(513) 968-4311
www.safestarthi.com

HOME STAGING & DESIGN
Intertwine Design
(513) 886-7653
www.intertwinedesignco.com

HOME WARRANTY
Achosa Home Warranty
Kristen Moore
(859) 547-6024

INSURANCE
Firehouse Insurance
(513) 526-9853
Firehouseins.com

Kyler-Moore Insurance Agency
(513) 315-7845
www.kyler-mooreinsuranceblueash.com/

MORTGAGE LENDER
100 Doors Lending Team
Max Snyder
(937) 409-9364

3rd Street Financial
Robert Mahaffey
(513) 769-4111

A-Z Lending
Dante Zompetti
(937) 522-5419
a-zlending.com

CrossCountry Mortgage
(513) 476-4575

GVC Mortgage
Cody Coomer
(513) 479-4630

Imperial Home Loans
(513) 835-1797
www.imperialhl.com

JPMorgan Chase Bank NA
(614) 422-4638

Paramount Residential Mortgage Group
Jeremy Pope
(513) 432-6971

Rate
Ron Erdmann Jr.
(513) 609-4484
www.rate.com/ronerdmann

Ruoff Home Mortgage
Dave Scully
(513) 633-8476
www.ruoff.com/davescully

Ruoff Mortgage
Megan King
(513) 795-7592

Rural 1st
Roger Hauke
(513) 322-2786

True North Home Loans
Bo Kearney
(513) 404-6948
truenorthhomeloans.com

MOVING / PACKING
Big Blue Moving
(859) 608-2583

MOVING / STORAGE
Black Tie Moving
(614) 347-9007

REAL ESTATE LAW
Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

TITLE COMPANY
American Homeland Title Agency
(513) 863-9100
www.americanhomelandtitle.com

Bluegrass Land Title
(859) 488-7304 x1604
www.bluegrasslandtitle.com

TRANSACTION COORDINATOR
Agents Plus 1
Maria Carmosino
(513) 482-0465
agentsplus1.com/

VIDEOGRAPHY/PHOTOGRAPHY
Next Door Photos
Daniel Ziegler
(513) 297-3328

YARD SIGN INSTALLATION
Pink Posts Installation
(859) 395-8188
pinkposts.com/

Interior Design

Design Concierge

Home Staging

Historic Renovations

Home Refresh

Accessible Space Design

Short Term Rentals

PASSION FOR CREATING SPACES
THAT YOU WILL NEVER WANT
TO LEAVE!

B o o k  yo u r  F R E E  1 - h o u r
c o n s u ltat i o n  h e r e :
intertwinedesignco.com
intertwinedesigners@gmail.com

(513) 886-7653
      @Intertwine_Design

TRANSFORM
YOUR SPACES
NOW!

Offering Residential and Commercial quality packing and moving services 
to Ohio and Kentucky.

Local and Long Distance Moving • Locally Owned and Operated. 

859.608.BLUE (2583)  |  BIGBLUEMOVINGKY.COM

CINCINNATI'S #1
MOVING COMPANY

ASK ABOUT OUR SISTER SERVICES: 
BIG BLUE PACKING • BIG BLUE PRESSURE WASHING • BIG BLUE STORAGE 

BIG BLUE CLEANING CREW • BIG BLUE HOLIDAY DECOR

100 DOORS
LENDING TEAM
POWERED BY RWM HOME LOANS

Modern Mortgage
Management
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Have an Idea? 

Want to pitch, 

nominate or 

share a really cool 

story with our 

readers? Scan the 

QR code below  

to share with  

our Publisher.

Meet
The

Team
Patrick Braddick

Publisher

Krista Silz
Photographer

Beth McCabe
Senior Writer

Kristen McDowell
Ad Strategist

Brenna Smith
Photographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

We’re your

LOCAL 
LENDER
For more than 41 years, Ruoff Mortgage has helped make the dream of 
homeownership  a reality. Whether you are looking to move or refinance, 
we will help you every step of the way with confidence.

With an average clear to close of just 15 days, we make the homebuying process quick 
and stress-free, so you can focus on the things that matter most—spending quality time with 
your friends, family and community. Contact us today to get started.

restrictions may apply. Ruoff Mortgage NMLS #141868. Equal Housing Lender. Ruoff Mortgage Company, Inc. d/b/a Ruoff Mortgage is an Indiana corporation. For complete licensing information visit: http://www.nmlsconsumeraccess.org/EntityDetails.aspx/COMPANY/141868 1142025

Megan King
VP, Branch Manager
NMLS: 273628
OH: MLO-OH.273628
KY: MC840736
513.443.5186 
megan.king@ruoff.com

AJ Hodge
Senior Loan Officer
NMLS: 1045145
OH: MLO.042794.000
513.907.2374
aj.hodge@ruoff.com

Sheri Watkins
Senior Loan Officer
NMLS: 279665
OH: MLO.025193.002
KY: MC72811
513.265.8666
sheri.watkins@ruoff.com

Stop the Scroll. Start the Show.

502-200-6829 • daniel.ziegler@nextdoorphotos.com

See PhotoMotion in Action - Scan Here!

Bring your listings to
life with PhotoMotion
Turn your listing photos into 
eye-catching short videos that 
stand out in crowded feeds.

Scroll-Stopping Video

Fully Branded

Three Formats

Next-Day Delivery

Only $40

Captivate buyers. Strengthen your brand
Place your order at
nextdoorphotos.com

Criminal Defense    Estate Planning    Family Law
Probate Law    Real Estate Law

513.427.6100  |  YPAttorneys.com

JASON PHILLABAUM,
Managing Member Attorney 

JOHN YONAS,
Member Attorney and Owner

Y O U R  K E Y  T O  L O C A L  R E A L  E S T A T E  S U C C E S S
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WRITTEN BY ELIZABETH MCCABE
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COVER STORY

“If baseball doesn’t work out, what’s your game plan?” 

It was Noah Zipko’s senior year of college. A rain delay had paused 
the action at Tennessee Tech, and instead of being on the field, he 
found himself in his parents’ hotel room, waiting.

ZIPKO
NOAH
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“I don’t know,” Noah admitted.

His dad didn’t miss a beat.

“What do you think about real estate? 
You can make as much or as little as you 
want… and you can deer hunt when 
you want.”

Noah smiled. That part, especially, spoke 
to him.

“That sounds good.”

And just like that, a new path  
quietly began.

A Love of the Game 
Growing up, baseball wasn’t just 
something Noah did; it was everything. 
The game carried him through a Division 
I scholarship, two programs, and a junior 
college stop in between, before finishing 
at Murray State in western Kentucky 
with a degree in marketing.

For years, the plan was simple: play ball.

And if it didn’t work out? He’d figure  
it out.

“I always felt like the relationships 
you build along the way—and my 
personality—I’d land somewhere in 
marketing or something similar,” Noah 
says. His steady, grounded, and quietly 
confident mindset would end up serving 
him far beyond the field.

When baseball came to a close, Noah 
moved back home to Ohio, settling near 
his family’s farm by Hueston Woods. 
The transition wasn’t glamorous. There 
was no big launch or instant success. 
Just a license earned in late 2013 and a 
lot of uncertainty.

“I joke that I’ve never had a real job,” he 
says. “I had a baseball scholarship, and 
then I rolled right into real estate.”

But the reality? It wasn’t easy.

In his first year as a full-time agent, 
Noah made $1,900. Not for lack of effort, 
but because real estate doesn’t hand 
anything to you.

“I had the weirdest stuff happen,” he 
laughs. “People passed away during 
counteroffers.” His broker noticed, 
“You’ve had more stuff happen to you in 
12 months than most people have in 5 
years.” Noah, however, wasn’t fazed. He 
knew if he could survive his first year, 
the rest of his real estate career would 
be smooth sailing.

So he got creative. To supplement his 
income, Noah began giving private 
hitting lessons, working with eight to ten 
kids a week. At the same time, he joined 
the Oxford Lions Club, met people, built 
relationships, and slowly, steadily, began 
planting roots.

“I just kept thinking, if this is the least 
I’ll ever make and I can get through it, 
anything after that is icing on the cake.”

Defying the Odds 
Baseball had already prepared him  
for this.

“In baseball, if you fail 70 percent of the 
time, you’re still extremely successful,” 
Noah says. “I was good at failing.”

That perspective changed everything. 
Instead of seeing setbacks as losses, 
he treated them as part of the process: 
learning, adjusting, moving forward.

“I never had a Plan B,” he says. “This 
is what I was going to do. Whatever 
obstacles came up, I’d deal with them.”

It took time for people to see him not 
just as “the baseball player,” but as 
a real estate professional. But as the 
years passed, something powerful 
began to happen.

Relationships turned into referrals. 
Clients turned into lifelong 
connections. Today, approximately 85 
percent of Noah’s business comes from 
repeat clients and referrals.

I NEVER HAD A 
PLAN B. This is 

what I was going 
to do. Whatever 
obstacles came 

up, I’d deal  
with them.”
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T U R N  E V E RY  S H OW I N G

Visit one of our experience centers for the latest in Smart 
Home Lighting, Blinds, TV's, Hi-Fi  Audio, Golf Simulators, 

Outdoor Entertainment, Home Theaters, and more.

Cincinnati 
10800 Montgomery Rd.

513-563-0444

Dayton
5749 Far Hills Ave.

937-293-6200

HansonAV.com

Michael Patton, Owner
Scheduling: 513.319.7770 // 877.813.7587 

Personal Cell for Agents: 859.750.5654
aahomeinspection.com

Schedule your home inspection today!

Detailed reports
Clear explanations
No scare tactics, no fluff

We’re here to advocate for YOU

Buying a 
Home Blind?
Remove the blindfold. 

Get a professional 
inspection.

“It’s not about the quantity of people; 
it’s about the quality of relationships,” 
he explains. “A lot of agents focus on 
the deal. But can you maintain the 
relationship after the deal? That’s  
what matters.”

Consistency 
And growth didn’t come from flashy 
moves; it came from consistency.

“A lot of people try something one 
or two times and quit,” Noah says. 
“Consistency wins over everything.”

Through tracking his business, refining 
his systems, and doubling down on 
what worked, Noah and his team 
made strategic adjustments, eventually 
doubling their business in just a two-
year period.

“It wasn’t big changes,” he says. “Just 
small tweaks, done consistently.”

Not only did his production increase, 
but he also became the host of American 
Dream TV.

Family Matters 
Outside of real estate, Noah is a 
dedicated family man. A former high 

school baseball coach for 11 years, he 
now spends his time with his wife, 
Heather (his transaction coordinator) 
and their daughter, Blake, who turns 
six this summer.

Their household runs with 
remarkable discipline. Heather is up 
at 2:45 a.m., working out before and 
during a 5 a.m. CrossFit class, and 
back home by 6:30 a.m. By 9 a.m., 
the family has already accomplished 
more than most do in an entire day.

“We’re a very fitness-focused family,” 
Noah says. “Our daughter sees that. 
She doesn’t know anything different.”

Blake, who grew up around baseball 
fields, now loves jiu-jitsu and 
softball, following closely in her 
parents’ footsteps.

Noah couldn’t be prouder of Heather 
and Blake. “Without my wife and 
daughter, I couldn’t do this,” he says. 
“They handle everything at home so I 
can give 100 percent to my clients.”

What’s Next? 
Looking ahead, Noah is doubling 
down on what got him here.

“The future is relationship-based,” he 
says. “There’s only so much time in a 
day. I’m going to keep taking care of 
our people.”

Because at the end of the day, it’s 
not about transactions. It’s about 
trust. And if you ask Noah Zipko how 
he built his business, the answer 
isn’t complicated. Consistency. 
Relationships. And a willingness to 
figure it out, one step at a time. 

THERE’S ONLY SO 
MUCH TIME IN A 
DAY. I’m going to 
keep taking care 
of our people.”
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TOP PRODUCERS, CHOOSE A 1% MORTGAGE ORIGINATOR!
O�ering your clients a home loan to fit their needs.

STEVE ELLIS
Senior Mortgage Banker, NMLS: 55174

C: (513) 903-7043
O: (513) 747-8357
Steve.Ellis@TrueNorthHomeLoans.com

BO KEARNEY
Originating Branch Manager, NMLS: 296745

(513) 404-6948
Bo.Kearney@TrueNorthHomeLoans.com

FHA • VA • Conventional • Jumbo • USDA • Down Payment Assistance • Reverse Mortgages • Renovation Loans

4000 Executive Park Drive, Suite 225, Cincinnati, OH 45241

Specializing In Customizing Mortgage Solutions
For Both Purchase And Refinance Transactions.

TOP 1% MORTGAGE ORIGINATOR

President • NMLS 26082  

•24/7 Preapproval Service

•Zero Loans Declined 
Once Submitted

•Loans Down To 580 Credit Score

(513) 806-2635  •  www.robert.mortgage
6964 Tylersville Rd., Ste. B  •  West Chester, OH 45069

NMLS 304138Mortgage Experience Specialist

WIN A
$250
GIFT CARD

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll
be entered for a chance to win a $250 gift card.

Scan the QR code to enter now!

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 
9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift 
card. Odds of winning depend on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), 
reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, participants agree to release and hold N2 
harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.
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WRITTEN BY ELIZABETH MCCABE
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SPONSOR SPOTLIGHT

table. When he approached the 
founding members of Bluegrass 
Land Title about expanding 
into Northern Kentucky and the 
greater Cincinnati market, the 
response was immediate.

“They asked me if I wanted to run 
the office,” he says.

That conversation turned into 
something much bigger.

In October 2024, Bluegrass Land 
Title officially opened its Fort 
Mitchell location, positioning 
itself to serve clients across the 
greater Cincinnati area, as well 
as parts of Ohio and Indiana. 
While the company has grown to 

eight offices across Kentucky, this 
expansion marked a strategic step 
into a new market, one Jordan 
knows well.

“I’m from Northern Kentucky,” he 
says. “ I was born and raised here. 
I moved my family back here to 
open this office. It’s been exciting 
to come home and be part of the 
community again.”

That sense of connection shows 
up in how they do business. 
Bluegrass Land Title operates 
with the strength and resources 
of a large company, but the feel 
of a smaller, more personalized 
operation. Clients aren’t passed 
from person to person. They 

That’s exactly where Bluegrass 
Land Title is making its case.

“We ask people not to accept the 
status quo,” says Jordan Kells. 
“Give us a shot. See if there’s 
something better out there.”

It’s a simple ask, but one that 
carries weight, especially 
coming from someone who has 
spent years on both sides of the 
closing table.

Jordan, now Market President 
and attorney for Bluegrass Land 
Title in the greater Cincinnati 
area, didn’t start in title. He 
started in lending, where 
he spent 12 years watching 
deals succeed (and sometimes 
unravel). Over time, one thing 
became clear.

“I used Bluegrass Land Title 
for the vast majority of my 
closings,” he explains. “They 
were the only people I trusted to 
get it done right.”

That kind of confidence is built 
over time, through consistency, 
communication, and a level 
of competence that removes 
friction from a process that can 
easily become complicated.

While still working full-time, 
Jordan made the decision to 
attend law school at night at 
Northern Kentucky University’s 
Chase College of Law. The goal? 
To move to the other side of the 

As a top producer, relationships 
run deep and routines run 

even deeper. That’s why it’s 
easy to stick with what you 

know. The same partners. 
The same vendors. The same 

process, closing after closing. It 
works… until it doesn’t. Or until 
something better quietly steps 

onto the scene.

Land Title
Bluegrass
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Contact Them Today! 

bluegrasslandtitle.com 

859-488-7304 

CONTACT

US!

aren’t left wondering who to call 
or where things stand.

Instead, they work with the same 
team, consistently.

“Everyone has their own point 
of contact,” Jordan explains. 
“They’re not getting bounced 
around. They’re hearing from the 
same people on every file.”

It’s a detail that might sound 
small, but in the middle of a 
transaction, when timelines are 
tight and emotions can run high, 
it makes all the difference. That 
focus on communication is one of 
the company’s core values. Clear, 
prompt, and transparent. No 
surprises at the closing table. But 
it doesn’t stop there.

Accuracy matters just as much. 
Every detail, every document, 
every step of the process is 
handled with precision, ensuring 
that buyers, sellers, agents, and 
lenders can move forward with 
confidence. It’s about creating 
a closing experience that feels 
smooth, not stressful.

And then there’s service. The 
professionals at Bluegrass Land 
Title are willing to go the extra 
mile, literally.

“We’ll travel to closings,” Jordan 
says. “Anywhere in the greater 
Cincinnati area, within a two-
county radius, we don’t charge to 
come to you.”

It’s part of a larger commitment 
to meeting clients where they 
are, both geographically and 
professionally. Whether it’s a 
seasoned top producer or someone 
navigating their first transaction, 
the goal is the same: make the 
process easier, more efficient, and 
ultimately more enjoyable.

Behind the scenes, the team 
is equally intentional about 
staying ahead of the curve. 

Investing in technology that 
streamlines transactions without 
sacrificing the human element. 
Creating systems that support 
efficiency while still allowing for 
personalized care.

It’s a balance many companies 
talk about. Bluegrass Land Title is 
actively working to achieve it.

Of course, none of it works 
without the right people.

Jordan is quick to point out that 
what truly sets them apart isn’t 
just process or technology. “It’s 
the people,” he says with pride. 
From business development 
officers like Ali Daniels and 
Tasha Lofquist, who are out 
in the community building 
relationships and supporting 
growth, to the experienced 
professionals facilitating closings 
day in and day out, there’s a 

For agents and lenders who 
already have their go-to 
partners, the message isn’t 
about replacing what works. It’s 
about exploring what’s possible. 
Because sometimes, the best 
move isn’t sticking with the 
familiar. It’s giving something 
new a chance and realizing it 
might just be better. 

shared understanding of what 
the experience should feel like 
for clients.

Competent. Seamless. Respectful. 
And above all, trustworthy.

“We don’t walk the gray line,” 
Jordan says. “Everything we do  
is legal, ethical, and done the 
right way.”

As Bluegrass Land Title continues 
to grow its presence in the tristate 
area, the focus remains the same: 
build relationships, support 
the community, and deliver an 
experience that stands out for all 
the right reasons.

“Everyone has 
their own point 

of contact. They’re 
not getting bounced 

around. They’re 
hearing from the 

same people on 
every file.”
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She had done everything right on paper. Studied 
accounting and business law. Landed the internship. 
Put in the hours. Seventy-hour weeks, to be exact. And 
strangely enough, she didn’t even mind the grind.

“I loved when there was work to do,” she explains. 
“I thrived on being busy and being rewarded for 
my effort.” The problem? The downtime. After 
graduating and starting full-time, Brittney found 
herself in a slower season at work, something that, 
for many, might feel like a break. For her, it felt like a 
complete mismatch.

“There was nothing to do in the summer,” she recalls. 
“It felt like such a waste. I hated that feeling of just 
sitting there when I could be doing something else.”

That was the beginning of a bigger realization: 
she needed a career where input and output were 
directly connected. Where effort mattered. Where 
energy had somewhere to go. Naturally, real estate 
would eventually call her name. But not right away.

Before that, Brittney took what she calls a “side 
quest” into corporate finance, working at Kroger. It 
gave her something she hadn’t had before, including 
structure, stability, and yes, that reliable paycheck 
every two weeks. It also gave her something much 
more important: she met her husband.

Life was steady. Predictable. Comfortable. And then 
COVID hit.

Like so many others, Brittney and her husband 
found themselves working from home, sharing a 
600-square-foot condo downtown… with a puppy 
that just kept growing. What started as a manageable 
situation quickly turned into a tight squeeze, 
especially when that “puppy” hit 65 pounds.

“We had this big, chunky dog in a tiny condo,” she 
laughs. “It just wasn’t working anymore.” So they 
did what many couples did during that time. They 
decided to buy a home.

And that’s when everything changed.

ON THE RISE

“This isn’t for me.” That’s what Brittney Lovdal 
realized when she became a CPA. It’s not the kind of 
realization most people expect after putting in the time, 
earning the degree, and stepping into a new career. But for 
Brittney, the clarity came quickly.

LovdalBrittney
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The market was intense. Houses were flying off the 
shelves. Inventory was tight. Emotions were high. 
There were disappointments, missed opportunities, 
and moments of real heartbreak. But then, the right 
house came along.

“I was head over heels,” Brittney says. “I just knew 
THAT this is home.” What stood out even more than 
the house itself was the experience. The process. 
The guidance. The impact their real estate agent had 
during such a major life transition.

“I appreciated our REALTOR® so much,” she 
shares. “She helped us through such a big moment 
in our lives. I had never felt that kind of personal 
satisfaction in corporate finance. I wasn’t helping 
anyone in that role.”

And when the process was over? “I was honestly sad 
we weren’t looking at houses anymore.”

That feeling stuck. It wasn’t just about real estate. 
It was about being part of something meaningful 
in people’s lives. Helping them navigate a major 
transition. Making something overwhelming feel 
manageable and even exciting.

So in April of 2022, Brittney got her real estate license.

But making the leap full-time? That took a little more 
courage. “At the time, we had a mortgage,” she says. 
“And I’m thinking… I’m going to quit my job?”

At the time, we  
had a mortgage.  

And I’m thinking…  

I’m going to 
quit my job?”
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That consistency—showing up for  
myself, my business, and my clients— 

that’s what made the 
difference.”

That was it. “That feeling… I had never 
experienced anything like that at work before,” 
she says. Helping people do something so 
meaningful hooked her.

Since then, Brittney has built her business with a 
clear focus: first-time buyers and sellers who are 
stepping into the next chapter of their lives. The 
clients buying homes they’ll grow into. The ones 
planning for the future with babies, milestones, 
and memories.

Being in her early 30s herself, she connects with 
them naturally. “It’s just really fun to be part of 
that stage of life with my clients,” she says.

And while she’s quick to say she feels “lucky” 
in her nearly four years in the business, there’s 
clearly more to it than that.

Her secret? Consistency. “I showed up,” she 
says simply. For two years, Brittney posted on 
Instagram about real estate before it ever led to 
a client reaching out. No instant gratification. No 
overnight success story. Just steady effort and 
belief in what she was building.

“That consistency—showing up for myself,  
my business, and my clients—that’s what made 
the difference.”

It also helps that she genuinely loves it. “I even 
look at houses for fun,” she admits. (Her husband, 
a golf enthusiast, occasionally has to remind her 
that not everything needs to be work-related.) She 
loves her job that much.

At home, life is simple and full. Time with her 
husband. Their dog. Evenings that might include 
playing in the backyard, making dinner, or 
mixing a cocktail and unwinding together. She 
describes herself as a homebody and it fits. After 
all, helping people find home is kind of her thing.

Looking ahead, Brittney hopes to continue growing 
her business, attract clients who value connection 
and trust, and eventually build a team where she 
can mentor other agents. At the same time, she 
and her husband are thinking about starting a 
family and figuring out how it all fits together.

“I just want to keep growing,” she says. “And keep 
pouring everything I have into this.”

Because for Brittney, this isn’t just a career shift. 
It’s alignment. And once you find that, there’s 
really no going back. 

For the first seven months, she did both, 
balancing her corporate role with building her 
real estate business on the side. It was her way of 
making sure this wasn’t just a fleeting interest.

It wasn’t. Her very first transaction confirmed it. 
She was referred to a family who had just moved 
to the United States. A couple and their three 
daughters, all living in a one-bedroom apartment. 
When they finally found the right home and 
walked through it together, the moment was 
emotional, for everyone.

“They started crying,” Brittney says. “And I cried 
with them.”
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Teams and Individuals | By Volume Jan 1- April 30 as of May 8th, 2026 at 11:25AM

TOP 150 STANDINGS
Rank Name Office Total Volume

1 Julie K. Back* Sibcy Cline 36 $59,033,318 

2 Scott A. Oyler Coldwell Banker Realty 92 $58,568,386 

3 Peter D. Chabris Keller Williams Seven Hills Re 137 $44,940,947 

4 Brittney Frietch BF Realty 52 $32,984,804 

5 Eleanor D. Kowalchik Keller Williams Pinnacle Group 69 $29,094,170 

6 Amy Hackett Roe Coldwell Banker Realty 29 $27,897,500 

7 Shelley Miller Reed Coldwell Banker Realty 25 $24,711,900 

8 Ragan R. McKinney Regan McKinney Real Estate 69 $23,109,480 

9 Heather McColaugh BF Realty 34 $22,476,804 

11 Daniel Baron Keller Williams Advisors 55 $21,908,208 

12 Rick J. Finn Coldwell Banker Realty 49 $21,594,388 

13 Heather R. Herr Private Real Estate Collection 39 $19,463,340 

14 Andrea DeStefano Sibcy Cline 24 $16,605,601 

15 Austin R. Castro Coldwell Banker Heritage 22 $14,644,100 

16 Adam G. Marit Real Link 35 $13,796,250 

17 Monika Deroussel eXp Realty 26 $13,045,900 

18 Andrew Gaydosh eXp Realty 37 $12,952,779 

19 Kevin E. Hildebrand eXp Realty 34 $12,889,400 

20 Rakesh Ram Coldwell Banker Realty 36 $12,884,280 

21 Gina A. Dubell-Smith eXp Realty 20 $12,588,900 

22 Walter B. Gibler Coldwell Banker Realty 30 $12,483,001 

23 Ronald A. Bisher Coldwell Banker Realty 32 $12,308,300 

24 Julia Packer P. Wesselkamper Coldwell Banker Realty 23 $12,297,050 

25 Eric Surkamp Comey & Shepherd 14 $12,284,153 

26 Linda T. Destefano Sibcy Cline 15 $12,124,906 

27 Michael L. Murtland Comey & Shepherd 25 $11,956,142 

28 Heather M. Stallmeyer Coldwell Banker Realty 16 $11,568,709 

29 Denise L. Gifford Keller Williams Advisors 25 $11,267,000 

30 Allison Thornton Sibcy Cline 9 $11,201,300 

31 Holly Finn Coldwell Banker Realty 25 $11,199,418 

32 Tom Deutsch Jr. Coldwell Banker Realty 37 $10,969,900 

33 Evan Johnson Cutler Real Estate 24 $10,750,300 

34 Bob Dorger Comey & Shepherd 17 $10,617,000 

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual 
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected 
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® 
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent
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Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual 
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected 
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® 
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

Rank Name Office Total Volume

35 Jon L. Bowling RE/MAX Preferred Group 28 $10,536,500 

36 Tyler McConnell Comey & Shepherd 21 $10,526,642 

37 Helena F. Cameron Sibcy Cline 27 $10,523,900 

38 Drew Frietch BF Realty 18 $10,378,900 

39 Alexander Schafers RE/MAX United Associates 24 $10,212,275 

40 James E. Pitzer III Coldwell Banker Realty 25 $10,168,000 

41 Heather Alley Keller Williams Advisors 21 $10,150,150 

42 Jon A. DeCurtins ERA REAL Solutions Realty, LLC 13 $10,129,750 

43 Keith T. Taylor Comey & Shepherd 27 $9,955,310 

44 Richard Davey Comey & Shepherd 26 $9,705,310 

45 Tyler R. Minges Huff Realty 24 $9,389,036 

46 Kyle Mahoney Sibcy Cline 10 $9,245,367 

47 David D. Browning Coldwell Banker Realty 21 $9,088,376 

48 Avery R. Lindner Coldwell Banker Realty 14 $9,044,400 

49 Nikki M. Hayden Private Real Estate Collection 17 $8,715,800 

50 Lesli D. Norris Coldwell Banker Realty 20 $8,692,300 

51 Donald M. Johnson Cutler Real Estate 20 $8,637,300 

52 Kelly Pear Comey & Shepherd 8 $8,548,757 

53 Megan S. Stacey Coldwell Banker Realty 22 $8,521,800 

54 Larry L. Thinnes Sibcy Cline 19 $8,478,112 

Teams and Individuals | By Volume Jan 1- April 30 as of May 8th, 2026 at 11:25AM

TOP 150 STANDINGS

Rank Name Office Total Volume

55 Kimberly K. Mansfield Keller Williams Advisors 25 $8,336,608 

56 Oscar Asesyan Coldwell Banker Realty 17 $8,143,376 

57 Janelle A. Sprandel Comey & Shepherd 20 $8,115,704 

58 Abigail L. Nichols Wilson Realtors, West Union 14 $7,972,550 

59 Ethan R. Bishop Keller Williams Seven Hills Re 17 $7,946,108 

60 Trent S. Ferrell Keller Williams Advisors 30 $7,942,727 

61 Michael W. Jordan Jordan, Inc. 13 $7,909,920 

62 Zach Singler RE/MAX Local Experts 11 $7,839,000 

63 Kathryn M. Cousino Sibcy Cline 6 $7,661,300 

64 Sue A. Wahl Comey & Shepherd 24 $7,605,600 

65 Michael P. Hines Coldwell Banker Realty 4 $7,605,065 

66 Brittney Lovdal Keller Williams Advisors 22 $7,551,430 

67 Jessica Bauer Crichton Comey & Shepherd 18 $7,540,500 

68 Chris R. Waits Sibcy Cline 21 $7,465,500 

69 Cindy J. Shetterly Keller Williams Distinctive RE 28 $7,423,151 

70 Allen D. Ernst II Coldwell Banker Realty 22 $7,393,800 

71 Patrick J. Cagney Coldwell Banker Realty 22 $7,260,441 

72 Tami Holmes Tami Homes Realty 14 $7,260,330 

73 Kurt J. Lamping Sibcy Cline 24 $7,245,500 

74 Robert Hines Coldwell Banker Realty 4 $7,243,818 

75 James Hurtubise Keller Williams Advisors 24 $7,229,900 

76 Andrew H. Homan Coldwell Banker Realty 10 $7,118,098 

77 Mike Hildebrand eXp Realty 20 $7,097,500 

78 Beth A. Brown Ciul eXp Realty 18 $7,008,500 

79 Molly E. Blenk Comey & Shepherd 16 $6,848,000 

80 Erin P. Fay Coldwell Banker Realty 16 $6,842,550 

81 May Xuemei Wu Comey & Shepherd 12 $6,818,300 

82 Heather S. Kopf Kopf Hunter Haas 9 $6,798,000 

83 Tina A. Burton Sibcy Cline 18 $6,775,754 

84 Amanda Fite Wilson Realtors, West Union 35 $6,761,800 

85 Tiffany B. Allen-Zeuch Sibcy Cline 10 $6,759,000 

86 Nickolas G. Welage Plum Tree Realty 13 $6,740,000 

87 Logan Gittinger RE/MAX Alliance Realty 23 $6,737,700 

88 Cheryl A. Ferry Keller Williams Advisors 19 $6,725,290 

89 Michael T. Wiseman NavX Realty, LLC 15 $6,711,400 

90 Angela M. Sexton Coldwell Banker Realty 13 $6,710,900 
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Teams and Individuals | By Volume Jan 1- April 30 as of May 8th, 2026 at 11:25AM

TOP 150 STANDINGS

Rank Name Office Total Volume

91 Jeanne M. Rieder Hoeting, REALTORS 21 $6,690,400 

92 John M. Durso Comey & Shepherd 12 $6,673,900 

93 Barbie Woehrmyer Coldwell Banker Realty 17 $6,659,000 

94 Sue M. Miller Comey & Shepherd 20 $6,641,600 

95 Darlene V. Todd Comey & Shepherd 13 $6,635,168 

96 Holly S. Maloney eXp Realty 20 $6,609,800 

97 Lisa McCarthy Coldwell Banker Realty 17 $6,605,963 

98 Ingrid K. Likes Coldwell Banker Realty 9 $6,588,149 

99 Brian Kremer Coldwell Banker Realty 15 $6,539,050 

100 Sarah A. Copeland Keller Williams Advisors 14 $6,513,500 

101 Micha Gleisinger Comey & Shepherd 16 $6,483,500 

102 Anna S. Bisher Coldwell Banker Realty 16 $6,462,300 

103 Mary Clare Baden eXp Realty 13 $6,345,750 

104 Ugandhar Garapati ERA REAL Solutions Realty, LLC 11 $6,322,407 

105 Jeri O'Brien-Lofgren Sibcy Cline 6 $6,310,500 

106 Tyler A. Smith RE/MAX United Associates 18 $6,307,500 

107 Leah Slicer Coldwell Banker Realty 19 $6,297,500 

108 Jason A. Sheppard Coldwell Banker Realty 16 $6,288,500 

109 Amy L. Vilardo Coldwell Banker Realty 17 $6,259,780 

110 Amy L. Markowski Real of Ohio 25 $6,248,094 

111 Candace K. Tolliver Re/Max Time 17 $6,199,100 

112 Regina M. Hamilton Sibcy Cline 13 $6,169,600 

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual 
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected 
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® 
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

Rank Name Office Total Volume

113 Timothy J. Mahoney II Sibcy Cline 5 $6,161,367 

114 Kimberly Louis RE/MAX Preferred Group 12 $6,157,900 

115 Jack C. Hinckley Coldwell Banker Realty 11 $6,083,000 

116 Tom Hambly Relocation Planners 15 $5,955,400 

117 Amanda J. Pertuset Coldwell Banker Realty 14 $5,925,700 

118 Robert M. Collins eXp Realty 15 $5,900,400 

119 Beth Silber Coldwell Banker Realty 15 $5,746,000 

120 Feruza G. Fuzalova eXp Realty 10 $5,724,015 

121 Sarah Robben Coldwell Banker Realty 11 $5,703,500 

122 Gregory R. Unthank Plum Tree Realty 21 $5,668,063 

123 Sue S. Lewis Sibcy Cline 9 $5,653,250 

124 Patrick Gunning Coldwell Banker Realty 4 $5,642,500 

125 Kelly Little Plum Tree Realty 19 $5,601,800 

126 Eric Sztanyo Keller Williams Advisors 11 $5,597,900 

127 Elizabeth G. Burk Sibcy Cline 5 $5,589,700 

128 Xanni Burton Glasshouse Realty Group 14 $5,565,570 

129 Angella Layne NavX Realty, LLC 17 $5,550,800 

130 Nick G. Guetle Cincinnati Boardwalk, Inc. 11 $5,550,500 

131 Tammy K. Thome Keller Williams Seven Hills Re 17 $5,507,100 

513-835-1787  |  imperialhl.com

GIVE US A CALL TODAY!

NMLS 2592965

L O N G - T E R M  R E L AT I O N S H I P S ,
N O T  O N E - T I M E  T R A N S A C T I O N S
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Teams and Individuals | By Volume Jan 1- April 30 as of May 8th, 2026 at 11:25AM

TOP 150 STANDINGS

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual 
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected 
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® 
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

Rank Name Office Total Volume

132 Rebecca A. Messenger Comey & Shepherd 7 $5,498,757 

133 Robyn L. Rhein eXp Realty 13 $5,465,214 

134 Maggie K. Curtis Coldwell Banker Realty 9 $5,464,800 

135 Laura Wogen Coldwell Banker Realty 9 $5,461,400 

136 Amanda Combs Coldwell Banker Heritage 14 $5,442,000 

137 Hannah K. Wang Sibcy Cline 11 $5,423,400 

138 Anthony Vanjohnson eXp Realty 22 $5,417,580 

139 Michele R. Mamo eXp Realty 17 $5,404,850 

140 Robbie Dorger Comey & Shepherd 11 $5,377,000 

141 Sondra M. Parker Coldwell Banker Realty 10 $5,350,000 

142 Hannah M. Franzen Keller Williams Advisors 12 $5,310,900 

143 Olivia K. Hines Keller Williams Advisors 14 $5,298,500 

144 Zachary Ferrell Keller Williams Advisors 20 $5,284,000 

145 Monica Roberts Coldwell Banker Realty 15 $5,234,000 

146 Robert F. Stephens Comey & Shepherd 11 $5,226,400 

147 Elizabeth Waits Sibcy Cline 15 $5,128,000 

148 Robert Kugler Bowling & Kugler Realty 5 $5,126,230 

149 Myles Greely Keller Williams Community Part 18 $5,121,300 

150 Meredith DeWitt BF Realty 10 $5,096,000 

& AD DESIGNIN MAGAZINE

But don’t just take our 
word for it. Take theirs.

n2co.com

CONVENTIONAL LOANS | FHA LOANS | VA LOANS
USDA LOANS | HOME PURCHASE LOANS

REFINANCE MORTGAGE LOANS | HOME EQUITY LOANS
DOWN PAYMENT ASSISTANCE PROGRAMS4243 Hunt Rd. Suite 401 Blue Ash, OH 45242 | NMLS# 3029

Geoff Bostick Corey Grace Joe Koester Drew Stacey

Five of the Tri-States top Lenders have 
moved to better serve your Clients

Roland Weissman
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WHICH WOULD YOU CHOOSE?

CALL US TO FIND OUT WHAT
FREEDOM OF CHOICE CAN DO!

10979 Reed Hartman Hwy, 209 • Blue Ash
513-745-0250

Kyler-MooreInsurance.com

HOME INSPECTIONS, LLC

Office: 513-968-4311 | Mobile: 937-321-7479
nwessel@safestarthi.com | SafeStarthi.com

SAFE START HOME
INSPECTIONS OFFERS:

We understand not everyone is in need of a full home 
inspection and can customize to fit your needs. Whether 
it is to just look in a crawlspace or inspect the plumbing 

we can customize an inspection to fit your needs.

Full residential and commercial inspections
State licensed Wood Destroying Insect Inspections
State licensed Radon testing
Sewer Scope Inspections
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9151 Currency St.
Irving, TX 75063


