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We Deliver.We Deliver.WHEN YOUR CLIENTS NEED OPTIONS, 

FINANCING THAT HELPS
YOU CLOSE MORE DEALS.

MORE PRODUCTS, MORE FLEXIBILITY,
MORE DEALS TO THE CLOSING TABLE.

We Deliver.
Why Top Agents
Partner with Anchor:
• Brokerage Advantage
• Real Solutions for Real Buyers
• Local Team, Local Accountability
• Service That Enhances Your Reputation
• Proactive Approach

Let's Talk Through
Your Next Deal!v

Alessio Guzman
NMLS: 2403880

AGuzman@TheAnchorTeam.com
404.732.3617

TheAnchorTeam.com
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CONFIDENCE IS
CONTAGIOUS  
CONFIDENCE IS
CONTAGIOUS  

allypropertyinspections.com | 404.793.3773

Residential | WIR | Radon | Mold | Pool | Sewer | Thermography

Re-inspections | Repair Estimates | 120 Day Warranty | Pay-at-Close Option

CONFIDENCE COMES STANDARD.  ALWAYS INCLUDEDCONFIDENCE COMES STANDARD.  ALWAYS INCLUDED

because your clients deserve
the best...so do you.

Start with an ALLY.ALLY.

212 Loans, LLC Texas Savings and Mortgage Lending Mortgage Company License NMLS #1047836; Arizona Mortgage Broker License 0932278; Colorado Dept. of Regulatory Agencies Mortgage Company Registration; Florida Office of 
Financial Regulation Mortgage Broker License MBR1798; Georgia Department of Banking and Finance Mortgage Broker/Processor License/Registration #41073; Nevada Department of Business & Industry Division of Mortgage Lending 
Mortgage Company License #5081; 212 loans of California, LLC Department of Financial Protection & Innovation NMLS 2269701; 212 Loans of Oregon, LLC Oregon Division of Financial Regulation NMLS #1928586

THE LENDER
THAT MOVES AT
YOUR SPEED.

WHY CHOOSE OUR TEAM?
• Leading Source of Financing for
  Acquisition & Renovation Loans
• Creative Financing Options 

Buddy McKinney 
NMLS 1048124

678.336.7577
212Loans.com Apply Now!
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Denny Faircloth
Publisher Owner

Elizabeth McCabe
Writer

Jacki Donaldson
Content Strategist/Editor

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Evan Roberts
Photographer

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CLOSING ATTORNEY
Pacific Law
(770) 702-8467
pacificlawllc.com/

Shafritz & Dean
(404) 255-8183
www.shafritz-dean.com/

CONTRACTOR / REMODELING
IQ Home Renovation
(678) 373-7491
iqhomerenovations.com

HARD MONEY LENDER
212 Loans
(817) 999-3374
Loans212.com

HOME WARRANTY
HWA Home Warranty of America
(404) 324-2281
hwahomewarranty.com

INSPECTIONS
Ally Property Inspections
(404) 793-3773
allypropertyinspections.com/

At Ease Home Inspections
(770) 765-6869
www.ateaseinspections.net/

Grace Property Inspections
(404) 680-8842
www.graceinspections.com

House Call Home Inspection Atlanta
(404) 615-7427
www.housecallgeorgia.net/

INSURANCE
Dixon Home and Auto LLC
(470) 508-1494
goosehead.com/rico-dixon

INSURANCE/FINANCIAL
Country Financial - DCG Insurance Services
(678) 494-4211
countryfinancial.com/derek.good

LANDSCAPE DESIGN/OUTDOOR LIVING
Cosmic Design Studio
(404) 797-1675
www.cosmicdesign.studio

MENTAL PERFORMANCE COACH
Possibilities Unlimited Coaching
(562) 980-2271
miles.gurucoaches.com

PEST CONTROL/WILDLIFE REMOVAL
Truly Nolen
(404) 431-9572
www.trulynolen.com/franchise/atlanta-ga/

PHOTOGRAPHY / MULTIMEDIA
Curb Appeal Photography
(404) 490-0151
www.curbappealphotography.us/

Visually Sold
(678) 948-5388
visuallysold.com/

RESIDENTIAL MORTGAGE LENDER
Anchor Home Mortgage
(678) 679-7000
theanchorteam.com/

Cornerstone First Mortgage
(678) 300-6913
cfmtg.com/christie-elliott

Mortgage Right
(404) 863-2121
hunterteam.mortgageright.com/darin-hunter/

River Rock Group
(770) 893-7097
applywithsharon.com

ROOFING
Roof it Forward with Joey McLemore
(706) 889-4256
www.roofitforward.com/

SEPTIC SERVICES
Septic Rooter
(678) 744-7878
septicrooter.com

Auto and home insurance policies issued by COUNTRY Mutual Insurance Company®, COUNTRY 
Preferred Insurance Company® or COUNTRY Casualty Insurance Company®, Bloomington, IL.

Don't Let Your
Transactions
Get Tangled.

Leverage My Expertise & Insurance Solutions to Close On-Time

Derek Good   678.494.4211
Advisors.CountryFinancial.com/USA/GA/Woodstock/Derek-Good
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HEY, JUNE!

PUBLISHER’S NOTE

Denny Faircloth
Publisher & Owner 
Cherokee Real Producers

Since launching Cherokee Real 
Producers in January 2026, the 
response from this community has 
been incredible. What started in  
2015 as a single publication with 
a simple mission—to connect and 
celebrate top real estate professionals—
has grown into a nationwide network 
spanning more than 165 markets.  
Now, Cherokee County is proudly part 
of that story.

As summer begins to settle in and 
calendars fill with closings, celebrations, 
vacations, and long days in the field, 
this season feels like the perfect 
reminder of what makes this industry 
so special: relationships. Over these 
past few months, I’ve had the privilege 
of meeting many of the agents and 
preferred partners who make this 
community thrive, and one thing has 
become abundantly clear—success here 
stems from trust, reputation, hard work, 
and a genuine commitment to serving 
others well. This publication exists to 
celebrate just that.

Cherokee Real Producers is a platform 
that brings together the top-producing 
agents and trusted businesses shaping 
the future of real estate throughout 
Cherokee County and the surrounding 
communities. Every story we share 
highlights professional achievement 
and also the character, perseverance, 
and partnerships behind the success.

As we head into June and the market 
continues to evolve, our mission 
remains the same: to create meaningful 
connections, spotlight leaders making 
an impact, and provide opportunities 
for collaboration and growth. Whether 
through the pages of this magazine, our 
events, or conversations happening 
behind the scenes, we are committed 
to building a strong and supportive 
network for the people who drive this 
industry forward.

To our agents: thank you for welcoming 
us into your world, sharing your stories, 
and continuing to raise the standard for 
excellence in real estate. To our preferred 

partners: thank you for believing in this 
vision and helping us create something 
truly valuable for Cherokee County.

I’m excited for what’s ahead this 
summer and beyond and hope to see 
you at our Toast to the Top event this 
month. I look forward to continuing 
to celebrate your success, grow this 
community, and build something we can 
all be proud to be part of together.

Warm regards,

EVENT ANNOUNCEMENT

Toast
Top!

to the

W e’re doing something special 
this June, and we’d love for 
you to be part of it.

You’re invited to our Atlanta Toast 
to the Top event, a special evening 
honoring our featured agents and 
bringing together the Atlanta area’s top 
real estate professionals and preferred 
partners.

ATL Toast to the Top:

Date: June 18, 2026
Time: 5:00–8:00 PM
Location: Ferrari of Atlanta (11875 
Alpharetta Hwy, Roswell, GA 30076)

Don’t miss this chance to:

•	 Celebrate the achievements of our top 
agents

•	 Connect with Atlanta’s elite real estate 
network

•	 Build relationships with industry leaders 
and partners

•	 Scan the QR code to RSVP your spot now 
(limited capacity).

We’d love to raise a glass with you.

Hosted by: Ferrari of Atlanta

Platinum Sponsors: 3 Lions Restoration, 
Anchor Home Mortgage, ECO Flooring USA, 
Ganek, Perimeter Roofing

Gold Sponsors: All Atlanta AmeriSpec, AKME 
Waterproofing, Baril Home Lending, Grasons 
Estate Sales, House Call, River Rock Group, 
Visually Sold Real Estate Media

Silver Sponsors: At Ease Home Inspections, 
Goosehead Insurance—Gary Miller Jr. 
Agency, Hilldrup, Home Warranty of 
America, 212 Loans

at Ferrari of Atlanta
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Inspections You Can 
Refer with Confidence.

Drew Illes, Owner
InterNACHI Certified Home Inspector

404-615-7427      HouseCallGeorgia.net

Know the home. Protect the deal.

House Call Home Inspection delivers clear, 
unbiased inspections backed by 20+ years of 

construction experience and InterNACHI 
certification. We focus on facts, not fear, so your 

clients feel informed and your deals stay on track.

When your reputation is on the line, 
you need an inspector who’s thorough, fair, 

and easy for clients to understand.

Clear, easy-to-read reports
Fast turnaround times
Buyer & seller friendly communication
Trusted by Georgia real estate professionals

Real people. Real coverage. Real results.
We Shop the Market for You

• Homeowner Insurance 
• Auto & Motorcycle
• Flood & Renters 

• Condo & Landlord
• RV, Boat & Specialty 

Coverage

Call / Email Today for a 
FREE Quote

(470) 508-1494

Homeowners Insurance Made Easy!
RICO A. DIXON
Agency Owner

rico.dixon@goosehead.com

Get It Market-Ready. Fast.
Pre-list repairs + high-ROI improvements 

for top-producing agents.

IQ HOME RENOVATIONS
Your trusted pre-list contractor
for Cherokee’s top agents.

Richie Garzon
678-373-7491
 contact@iqhomerenovations.com

Sellers need repairs or updates 
before hitting the market?

We make it effortless.
From punch-list fixes to value-boosting 

upgrades, IQ Home Renovations helps your 
listings show better, sell faster, and net more.

Fast scheduling. 
Clear communication.

Quality work your clients will thank you for.
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Transitioning from emergency response to real estate inspec-
tions was a natural shift for Jeremiah, who trained to identify 
risks, communicate clearly under pressure, and prioritize the 
safety and security of others. That foundation continues to 
shape his company’s mission: to provide homebuyers, sellers, 
and real estate agents with reliable, objective information that 
empowers confident decision-making.

Grace Property Inspections offers comprehensive buyers’ 
pre-purchase inspections, new construction inspections, 

and sellers’ pre-listing evaluations. Each inspection follows 
a systematic process that assesses the home’s major systems 
and accessible components, including roofing, foundation, 
plumbing, electrical, HVAC, insulation, and interior elements. 
The goal is to identify safety concerns, material defects, and 
deferred maintenance issues that could impact an investment. 
For buyers working through negotiations, the findings provide 
leverage and clarity. For sellers preparing to list, a proactive 
inspection surfaces potential concerns early, reducing surprises 
and demonstrating transparency to prospective buyers. New 

Home 
Confidence 
Built on 
Experience 
and Integrity

GRACE 
PROPERTY 
INSPECTIONS

STORY BY ELIZABETH MCCABE 

PHOTOS BY VISUALLY SOLD

PARTNER SPOTLIGHT

Grace Property Inspections brings thoroughness, clarity, and service to 
every home inspection in Cherokee County. Jeremiah Lutz founded the 
company after building a career in public service as a firefighter. Having 

performed more than 1,000 inspections, Jeremiah brings the same 
discipline and attention to detail that defined his work in protecting 

people and property. His background instilled a mindset of vigilance and 
integrity, qualities that now guide every evaluation he conducts. LUTZJeremiah
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Don't Let Your
Clients Get Burnt!

Don't Let Your
Clients Get Burnt!

Client Protection Starts with a
Thorough Home Inspection.

Client Protection Starts with a
Thorough Home Inspection.

Firefighter Owned & Operated

Detailed, Easy to Read Inspection Reports 
Same-Day Turn Around

Jeremiah Lutz
404.680.8842

GraceInspections.com
Learn more at graceinspections.com or call 404-680-

8842 to schedule your inspection today. 

CONTACT

US!

Jeremiah is available after delivery to 
provide clarification, additional insight, 
or guidance on next steps, ENSURING 
CLIENTS FEEL INFORMED AND 
SUPPORTED THROUGHOUT THE 
TRANSACTION PROCESS.
construction inspections verify workmanship and proper 
installation before closing, ensuring buyers can address issues 
while builder warranties are still active.

What sets Grace Property Inspections apart is the commitment 
to same-day reporting and ongoing support. Clients receive 
a detailed, easy-to-read digital report complete with clear 
descriptions and high-quality photographs on the day of the 
inspection. At the conclusion of the on-site evaluation, clients 
attend a summary walk-through to discuss key findings and 
ask questions in real time. Communication doesn’t end with 
the report. Jeremiah is available after delivery to provide 

clarification, additional insight, or guidance on next steps, 
ensuring clients feel informed and supported throughout the 
transaction process.

Real estate decisions move quickly, and Grace Property Inspec-
tions keeps pace. With responsive scheduling, timely communi-
cation, and objective reporting, the company serves as a trusted 
partner for buyers, sellers, and agents navigating the complex-
ities of property transactions. For those seeking a thorough, 
professional home inspection in Cherokee County and the sur-
rounding area, Grace Property Inspections is ready to help.  
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KATHERINE FRANCE
NMLS 1677570

Success Mortgage Partners, Inc. is an Equal Housing Lender.Success Mortgage Partners, Inc.; NMLS # 130562; 1200 S. Sheldon Road, Suite 150, Plymouth, MI 48170STATE DISCLOSURE 
REQUIREMENTS Success Mortgage Partners, Inc. is a licensed mortgage lender.  The following states require additional disclosure of licensing information.  If your state is not mentioned, it is because 
they do not require specific disclosure.licensed by the NJ Dept of Banking and Insurance;Georgia Residential Mortgage Licensee (#36474) – 1200 South Sheldon Rd., Ste. 150, Plymouth, MI  48170

The Right Lender Changes 

Everything.
For top-producing agents who 
refuse surprises, delays, or drama.

Your reputation is built deal by deal. So is ours.

At River Rock Group, we work behind the scenes so you shine out front.
We don’t chase volume. We protect relationships.
That means:
Clean pre-approvals | Clear communication  |  Honest expectations  |  On-time closings
No guesswork.  |  No last-minute fires.  |  No damage control.

Just smooth transactions and confident clients.

Built for Top Agents.
Trusted by Their Clients.

Top agents don’t have time to babysit lenders.
They need proactive communication and decisive execution.

River Rock Group is structured to support agents who:
Handle complex buyers  |  Navigate tight timelines  |  Manage high expectations  |  Protect their brand at all costs
We understand that your name is on the referral and we treat it that way.

When issues arise, we address them early.
When clients have questions, we respond clearly.
When it’s time to close, we deliver.

What Agents Can Expect:

 Strategic pre-approvals that hold up
 Fast, honest answers - no smoke
 Clear updates throughout the process
 Clients who feel informed and confident

If you’re selective about who you refer…we should talk.

“Great agents
don’t just need a

lender. They need
a partner they

can trust.” RIVERROCKSMP.COM
770.893.7097

215 GILMER FERRY ROAD
BALL GROUND, GA 30107

@RIVERROCK_MORTGAGELENDER

SHARON WOFFORD
NMLS 582336

™

™

Voted Best of Cherokee
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BUILDING SOMETHING BIG, 
ONE CLIENT AT A TIME

Atlanta Communities

RISING STAR

BY ELIZABETH MCCABE

PHOTOS BY VISUALLY SOLD

Brandon Alexander loves fried 
chicken, margaritas, and a good 
glass of sweet tea, but don’t 
let that fool you. Behind the 
easygoing personality is someone 
who works relentlessly. “I’m not 
available 24/7,” he quickly points 
out. “I’m available about 18 
hours a day—basically anytime 
I’m not sleeping.”

Born in Thomaston, Georgia, 
Brandon grew up in a small rural 
town with strong roots in family 
and his Southern Baptist faith. 
He still carries that Southern 
warmth with him today, along 
with a natural ability to connect 
with people, which is a big part of 
why real estate clicked so quickly 
for him.

But getting here wasn’t instant.

From Cars to Houses 
For 15 years, Brandon worked 
in the automotive industry. “I 
started in auto manufacturing 
at the Kia plant,” he explains. He 
later became a service advisor 
for Toyota, Kia, and Subaru, 
helping customers navigate 
service recommendations and 
build trust throughout the 
process. He was good at it and 
was recognized as one of the 
dealership’s top producers.

To Brandon, selling homes felt like 
a natural transition from selling 
automotive services. “I’ve always 
loved sales,” he says. “I knew real 
estate would be a good fit for me.”

Real estate had been on his mind 
for a while, but the licensing 
process slowed him down at first. 
“I started the course and quit after 
a week,” he admits. “I thought 
it was too hard.” Eventually, 
Brandon gave it another shot, 
this time going all in. While still 
working full-time, he attended 
in-person classes three nights a 
week. It wasn’t easy, but he stuck 
with it. Six and a half weeks later, 
he had his license.

Then came the balancing act. 
For months, Brandon worked his 
full-time dealership job during 
the day while building his real 
estate business at night and on 
weekends. Open houses quickly 
became his specialty. “I love open 
houses,” he says. “That’s where I 
build trust.”

ALEXANDER
BRANDON
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NO BULL,NO BULL,

Leverage My Expertise
& E�ciency For

Successful Transactions!

CHRISTIE ELLIOTT | BRANCH MANAGER
NMLS# 1998136

678.300.6913
CFMTG.com/Christie-Elliott     

Just Smooth Closings.
In his first year, he closed 15 
transactions while still working 
full-time. By September 2024, he 
left the dealership behind, and 
business accelerated quickly. In 
2025, he closed 25 transactions. 
This year, his goal is 34, and he’s 
already on pace to surpass it. “I 
think I’ll exceed it,” he shares.

Brandon doesn’t leave success 
to chance. He has a system. He 
studies the comps, analyzes the 
competition, and prices homes 
strategically to generate activity. 
“Sometimes, you price just under 
market value to create more 
showings and stronger offers,” 
he notes. The strategy works. He 
recently had a listing go under 
contract with multiple offers, and 
it sold for $10,000 over asking.

If you ask Brandon what real-
ly drives his business, he’ll say 
people. Many of his clients come 
from relationships he built during 
his years at the dealership. He still 

stops by, still brings doughnuts, 
and checks in regularly. People 
remember that kind of consisten-
cy. “They tell each other, ‘Go see 
Brandon,’” he says. That word-of-
mouth momentum has helped him 
build his business quickly.

Rising in Real Estate 
Others have noticed Brandon’s 
talent. He’s already been 
recognized in the Top 5% of the 
Atlanta REALTORS® Association 
and has earned a Gold Award 
from the Cherokee County Board 
of REALTORS® for production. 
Now, he’s beginning to build a 
team of his own. “I like helping 
other agents,” he says, “training 
them and showing them what 
worked for me.”

He currently has three team 
members and hopes to  
continue growing. Long-term,  
he would love to open a 
brokerage and begin investing  
in properties himself.

Even with everything moving 
quickly, Brandon is learning how 
to create more balance outside of 
work. With a team in place, he can 
occasionally step away—like for his 
upcoming trip to Nashville—with-
out everything coming to a stop. “It 
makes a difference,” he says.

When he’s not working, Brandon 
is usually with his fiancée, Marcos 
Osorio, and their Maltipoo. They 
enjoy visiting the park, spending 
time with friends, or grabbing a 
drink at a local spot in Woodstock. 
Traveling is another shared 
passion. Whether they head to the 
mountains or the beach, they’re 
always happy to get away together.

At the end of the day, Brandon 
keeps his philosophy simple. “You 
just have to try,” he says. “You 
won’t know what happens unless 
you go for it.” So far, that mindset 
has served him well. Brandon is 
building something big, one client 
at a time. 

“YOU JUST HAVE TO 
TRY. YOU WON’T 
KNOW WHAT 
HAPPENS UNLESS 
YOU GO FOR IT.”
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Real. Relatable. Results-Driven.

Jeff & Danielle

STORY BY ELIZABETH MCCABE

PHOTOS BY VISUALLY SOLD

COVER STORY

M E E T  D Y N A M I C  D U O

LESHINLESHIN

“Some people want it to happen, some 
wish it would happen, others make it 
happen.” – Michael Jordan 

A leap of faith led Jeff Leshin to shift 
gears from a safe and secure position in 
the telecom industry with a solid salary 
and benefits. He climbed the ladder for 
30 years, reaching an executive role and 
traveling all over the nation. “I had a 
good career going,” he says.

Still, family came first. “With our boys, 
Cole and Connor, in sports, band, and 
ROTC, I realized they weren’t going to 
care about my business endeavors,” Jeff 
shares. “They were going to care about 
me being at their sporting events and 
concerts.” He decided to step back. His 
wife, Danielle, was relieved. The boys’ 
elementary school teacher thought 
she was single. “Jeff was my invisible 
husband,” she laughs.

“Most people thought I was crazy for 
going into real estate,” admits Jeff, 
“including my mom.” Initially, she said, 
“You’re going into an industry where 
they don’t pay you anything at all with no 
guarantees?” Jeff wisely said, “There are 
no guarantees in life.” Eight years ago, he 
charged into real estate full steam.

Danielle started in real estate in Phoenix 
23 years ago. Together, she and Jeff 
formed the Leshin Realty Group in 
2018. The family affair includes their 
22-year-old son, Connor, following in 
their footsteps, working with buyers 
and learning the ropes from his parents. 
With $18 million in volume last year and 
$130 million in career volume, this trio 
is destined for great things in real estate.

Danielle and Jeff had worked together 
before. “I was a partner in a telecom 
consulting company Jeff and I had 
started,” Danielle explains. Jeff spent 
three decades in the telecom and cable 
industries, rising from entry-level 
sales at MCI to managing Fortune 500 
accounts and overseeing hundreds 
of millions in business. But while his 
career thrived, the constant travel took 
a toll. “Seventy-five percent of my life 
was travel back then,” he laments. “It 
was the lost decade.” Still, he enjoyed 
some perks. “I got to see a lot of sporting 
events,” he laughs. Traveling nearly 
200 days a year, he often found himself 
forgetting which town he was in or 
which Marriott he was staying in.

A Heart for Homes 
Danielle’s passion for houses started 
in Phoenix. “I used to make Jeff take 

me to see new homes every weekend,” 
she smiles. “I loved seeing the beauty 
of model homes and watching people 
go inside and seeing their excitement. 
It was my happy place.” She and Jeff 
also sold a couple of homes in Arizona 
and knew they could improve the client 
experience. “We could help people’s 
dreams come true,” they explain. “We 
can be the REALTORS® they can trust 
and count on.” Danielle adds, “Real 
estate is the art of matching people with 
spaces that fit their lives and dreams.” 
She’s a natural at that art.

Their approach isn’t rushed. Quite the 
opposite. They stay with clients through 
every detail. “Sometimes our listing 
appointments turn into full-on comedy 
routines,” Jeff notes. “We’ve had clients 
invite us to dinner because we were 
there so long.”

Communication & Connection 
One thing that sets Jeff and Danielle 
apart is their heart for helping others. 
Danielle traces that quality to her 
Michigan roots. “Growing up there 
shaped my sense of community and 
connection,” she thoughtfully points out. 
“People look out for each other there. 
They say it takes a village. Everyone was 
there for everyone else.”

Real estate is the 

art of matching 

people with 
spaces that fit 

their lives and 
dreams.”
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Her small-town mentality carries over 
into her work today. She and Jeff listen 
to their clients, are always kind to 
others, and live by the Golden Rule: treat 
people the way you want to be treated. 
“As a REALTOR®, you are a therapist as 
well,” jokes Danielle. 

Because of his upbringing, Jeff easily 
empathizes with clients navigating 
major life transitions and relocations. “I 
might as well have been in the witness 
protection program,” he chuckles. 
Born on an Air Force base in Italy, Jeff 
moved constantly throughout childhood, 
attending four different schools in four 
years while living in different parts of 
the country. “I lived in New York for 12 
years, Ohio for a year, then Florida, and 
then Chicago,” he says. He was always 
the new kid. Those experiences taught 
Jeff how to adapt quickly and connect 
with people from all walks of life.

Although Jeff describes himself as smart 
but very quiet growing up, the constant 
moving pushed him to develop strong 
interpersonal skills. Attending the 
University of Arizona—3,000 miles away 
from home—became a turning point. “I 
had never been away from home, but I 
learned how to deal with people better,” 
he says. During his five years there, 
Jeff came out of his shell and gained 
confidence socially and professionally. 
Initially, he majored in accounting for 
one semester before realizing it wasn’t 
the right fit. He shifted his focus to 
general business and marketing.

Family First 
When not working, life is full for Jeff 
and Danielle. They treasure time with 
their sons and are proud of Cole, who 
is finishing college at Georgia State 
University and pursuing a career in 
film. Working with Connor has been a 
true joy as they’ve watched him grow 
personally and professionally while 
spending time with him every day.

The Leshin household is lively and full 
of love, especially with their 13-year-
old black Pomeranian, Blue. When Jeff 
started dating Danielle 32 years ago, her 
black-and-brown Pomeranian, Bubba 
Roo, found his best friend in Jeff. “The 

dog loved me, and the rest is history,” he 
mentions. “Her dogs hated all her other 
boyfriends.” It was a sign.

In terms of family time, the Leshins know 
how to mix fun with a little friendly 
competition. Jeff loves golfing with 
the boys. Danielle says, “I’m learning,” 
though she clearly enjoys the banter 
as much as the game. Travel is another 
big part of the family’s life, particularly 
cruises. Jeff admits, “I don’t like water, to 
be honest,” but Danielle managed to con 
him into an unforgettable Alaska cruise 
with the kids, and they try to make at 
least one cruise a year a tradition.

At home, downtime means games and 
movies. Danielle loves to play cards. Jeff 
jokes that he quickly learned the art of 
losing Euchre back in Michigan so he 
could keep an eye on the sporting events 
on TV instead.

Final Thoughts 
“You can’t just be loud or flashy to 
succeed,” Danielle says. “You need to be 
authentic, committed, and caring,” Jeff 
adds. “People aren’t going to remember 
how many houses you sold. They’ll 
remember how you treated them.”

What’s next for this team? Danielle 
shares, “One of my long-term dreams 
is to create a charity that supports 
homeless veterans and rescues animals. 
I envision farm-style communities across 
the U.S. where veterans can live for free 
and care for animals and the home.”

With their hearts for helping others, 
their care and compassion for clients, 
and their commitment to treating people 
well, the future looks bright for Jeff, 
Danielle, and Connor Leshin. 

People aren’t going to remember 

how many houses you 
sold. They’ll remember how 

you treated them.”
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ALL ABOUT
CHEROKEE REAL PRODUCERS
Q: Who receives this magazine? 

A: The Top 300 agents across the region, ranked by sales 
volume. Our preferred partners also receive both print and 
digital copies. With thousands of agents in the state, being in 
this elite group is a distinction that reflects your hard work, 
talent, and dedication to excellence.

Q: Do real estate agents have to pay for magazines or events? 

A: No. The magazine and events are free to agents, thanks to 
the preferred partners who advertise.

Q: What kind of content do you feature? 

A: We share personal, unique stories about agents, brokers, 
leaders, and community members to inspire others. Feature 
stories cost nothing. We highlight real stories about top 
producers and are always accepting nominations. We will 
consider anyone you bring to our attention because we don’t 
know every story, and we rely on your help to learn about them.

Q: Who are our partners? 

A: Businesses listed as preferred partners in the front of the 
magazine help support and sustain this community and play 
an essential role in it. These partners are top professionals in 
their industries, appear in every issue, and attend our events. 
Agents like you have recommended many of our partners. Our 
goal is to create a powerhouse network of the best REALTORS® 
and affiliates in the area so we can grow stronger together.

Q: What kind of events does Real Producers have? 

A: In addition to publishing and distributing the magazine, we 
host events exclusively for this community. These gatherings 
bring together top agents and partners at local venues to 
connect, share ideas, strengthen relationships, and grow their 
businesses. We’ll share event details through the magazine and 
on social media. Stay tuned for what’s next.

Q: How can I recommend a business or feature story? 

A: If you would like to nominate a top-producing real estate 
professional for a feature story, recommend a top-notch business, 
contribute to the magazine, or connect and network with our 
community, please email me at denny.faircloth@n2co.com.  
I look forward to hearing from you.

FAQ

MINDSET & PERFORMANCE COACHING  |   HYPNOSIS 

TO SEE THE POSSIBILITIES.
EMPOWERING YOU

“Miles has truly been a game 
changer for me. If you’re a top 

performer looking to unlock that 
next level, I highly recommend him.”

- DIANNA HORNES

Schedule A Call Today!

Miles Rubin

706.889.4256 | RoofItForward.com

Roof It Forward With Joey McLemore

24/7 Availability | Fast Turnaround
Free Inspections

Realtor Transaction Experience
Property Management Support
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Coverage for unique properties
Some homes are straightforward. Others are not. Rural proper-
ties, large acreage, custom homes, and higher-end homes often 
need an appraiser with the right background and market 
experience.

Sometimes the issue is not that the appraiser is bad. It is simply 
that they are not the right fit for that property or area. When 
that happens, it can lead to delays, extra conditions, and more 
stress for everyone involved.

Most people will never ask about the appraisal panel, and that is 
okay. It is our job to think through the details that can affect 
your timeline and your closing. The appraisal panel may not be 
the most visible part of the mortgage process, but it is one of 
those behind-the-scenes factors that can make a real difference 
when it matters most.

The Appraisal Panel 
Why the Appraisal Panel Matters
When people think about getting a mortgage, they usually focus on 
the interest rate, down payment, and monthly payment. Those are 
important. But one part of the process that rarely gets talked about, 
and can have a big impact on how smoothly a deal moves, is the 
appraisal panel.

The appraisal panel is the group of approved appraisers a lender can 
use for purchases and refinances. It may sound like a 
behind-the-scenes detail, but it matters more than most buyers, 
sellers, and even some agents realize.

The appraiser provides an independent opinion of the home’s value. 
If that value comes in where it should, the loan keeps moving. If it 
comes in low, or if the report raises questions, the transaction can 
get more complicated very quickly. That is why having access to a 
strong appraisal panel matters.

A strong panel helps in a few important ways.

Local market knowledge
Real estate is local. Home values can shift from one neighborhood to 
the next, even within the same city. You want appraisers who 
understand the area, the sales trends, and how buyers are actually 
behaving in that market.

Better turn times
Not every delay can be avoided, but panel strength matters. If a 
lender has weak coverage in a certain area, it can take longer to get 
the appraisal assigned and completed. A solid panel helps keep the 
transaction on schedule.

More reliable reports
Experienced appraisers tend to provide clearer, better-supported 
reports. That can reduce the chances of extra underwriting questions 
and help avoid unnecessary back-and-forth late in the process.

DARIN HUNTER
Certified Mortgage Advisor 

NMLS #2239/29290

404.863.2121
Darin@mortgageright.com
www.applydarinhunter.com



9151 Currency St.
Irving, TX 75063

A real estate closing may mark the end of a transaction, but at Pacific Law Group, it 
represents something far more meaningful. It is the result of trust, preparation, care and 
it deserves more than a purely transactional approach.

That belief is known as The Pacific Promise.

At Pacific Law Group, the promise is simple: to provide more than just a closing — an 
experience. An experience built on professionalism, innovation, and a genuine 
commitment to the people behind every deal.

That experience begins with Patience and Attention to Detail. From the moment a 
contract is submitted, the team carefully reviews each file, anticipating issues before 
they arise and guiding clients and agents through the process with clarity and 
confidence.

The Pacific Promise is also rooted in Care. Buying or selling a home is a major life 
moment, and Pacific Law Group is intentional about creating a closing environment that 
feels supportive, calm, and well-managed, not rushed or stressful.

While the approach is personal, the process is powered by Innovation. Pacific Law 
Group utilizes modern closing technology that allows for secure client interaction, 
real-time updates, and transparent communication throughout the transaction. Buyers, 
sellers, and agents can easily track progress and access documents every step of the 
way.

Throughout the process, clients work with a dedicated pre-closer and closer who lead 
with Friendliness and Accessibility. The firm’s attorneys and staff are known for being 
responsive, approachable, and easy to reach, ensuring communication never becomes 
a barrier to closing.

At the foundation of it all is Impeccable Legal Work. Pacific Law Group’s experienced 
closing attorneys bring deep knowledge and proven systems to every transaction, 
ensuring deals are protected, compliant, and professionally 
executed — even when challenges arise.

And ultimately, the promise is fulfilled by doing what matters most: 
Closing the Deal.

Pacific Law Group is proud to serve as Your Neighborhood
Closing Firm, committed to strong relationships with local 
agents, clients, and the communities they serve. Because a 
great closing doesn’t just finish a transaction, it builds trust and 
lasting partnerships.

THE PACIFIC PROMISE:
MORE THAN A CLOSING

Ready when you are.
Submit your next contract at
StepOne@ClosePacific.com

THE PACIFIC PROMISE

PATIENCE

ATTENTION TO DETAIL

CARE

INNOVATION

FRIENDLINESS

IMPECCABLE LEGAL WORK

CLOSE THE DEAL!
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For a list of locations please visit
www.pacificlawllc.com/locations
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Woodstock location:
7680 Main Street. Ste 200 Woodstock GA 30188

Canton location:
231 West Main Street, Ste 100, Canton GA 30114


