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Bonded & Insured

REALTOR OPTIONS: 

3 Days
     Emptied

     Cleaned

     Ready for you to Show 

Under 7 Day
Turnarounds
     Prep & Sell

     Empty & Clean 

     Ready for you to Show

Client Moving to 
Assisted Care
     Local Move 

     White Glove service

     Flat fee

     New space all set up

Owned by brothers
Tony & Jerry McBrayer 

everythingcoolestatesales.com

865-591-8741
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RELOCATION

CONSTRUCTION

PURCHASE

RENOVATION

ETN Realtors Good Neighbor of the Year 
KMBA Lender Member of the Year
ETN Realtors Affiliate of the Year

ETN Realtors Womens Council
Affiliate of the Year

Mortgage Loan Officer

Janette.Burgin@Regions.com

FEEL MORE

at home
WITH REGIONS
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Preferred Partners
These vetted preferred partners proudly support YOU - top producers - to make it possible to receive this publication  
and enjoy private events for FREE. Please THANK them!

APPLIANCES
Friedman’s Appliances
Christina & Alex
(865) 693-4344
www.friedmansappliances.com/

BOOKKEEPING
Summer Dove Bookkeeping
Kelly Wigington
(423) 330-1841
summerdovebookkeeping.com/

BUILDER/CUSTOM HOMES
AR Homes
Deanna Hinsz
(865) 325-2553
arhomes.com/builder/
ernst-group-llc/

The Barndo Co.
Mandy Buchanan
(865) 214-0839
thebarndominiumco.com/

CLOSING GIFTS
CutCo - 360 Business Growth
Brandon Phillips
(423) 503-4418

ESTATE SALES
Everything Cool Estate Sales
Tony McBrayer
(865) 591-8741
everythingcoolestatesales.com

FLOORING
Flooring America
Dale Titlow
(865) 566-7437
www.flooringamerica.com

FOUNDATION REPAIR
American Foundation 
& Waterproofing
Darle & Jackie Canova
(865) 982-0250
americanfw.com

HANDYMAN SERVICES
Harker Home Solutions LLC
John Harker
(423) 557-5491
yourhomessolutions.com

HOME WARRANTY
Choice Home Warranty
Maryann Azambuja
(865) 248-9921

First American Warranty
Caroline Cross
(865) 202-7780
firstamerican.com

INSPECTIONS
Bentley Home Inspection
Donnie & Susan Bentley
(865) 986-2516
bentleyhomeinspection.com

HomeTeam Inspection Service
Peter Howes
(585) 794-0160

HouseMaster 
Melissa Boggs
(865) 622-3811
westknoxville.housemaster.com

Premier Home Inspection LLC
Trevor Vickery
(865) 393-3910
www.premierhome 
inspectionllc.com

LENDING
Rural 1st
Kathryn Hall Bennett
(765) 561-7194
www.rural1st.com/

MORTGAGE LENDER
Clarkmore Lending
Holly Bennett Clark
(865) 518-9539
www.clarkmorelending.com

First Financial Bank
Cris’de Cannon
(865) 556-9132
www.first-online.bank

Highlands Mortgage 
Robert Carter
(865) 850-2418

Mortgage Investors 
Group - East TN
(865) 770-3072
migonline.com

Regions Mortgage
Janette Burgin
(865) 607-1218
JanetteBurgin.com

MOVING SERVICES
Moving Time LLC
John Moulden
(865) 801-0021
movingtimetn.com

PHOTOGRAPHY
Amy Sullivan Photography
(865) 274-9140
amysullivanphotography.
mypixieset.com

PHOTOGRAPHY - REAL ESTATE
CricketPix Real Estate 
Photography
Crickett Pratt
(865) 696-8909

PROPERTY MANAGEMENT
Keyrenter Property Mgt
Dan McKee
(865) 999-4539
keyrenterknoxville.com

RADON MITIGATION
Bentley Radon 
Zach Weatherford
(865) 271-7178
bentleyradon.com

STRUCTURAL ENGINEERING
Corum Engineering 
Design & Inspections
Ron Corum
(865) 686-2163
corumengineering.com/

TITLE AGENCY
Concord Title
(865) 671-8388
concord-title.com

Crown Title 
Robb White
(865) 539-4910
crowntitleknox.com

WINDOW TREATMENTS
Blinds and More of TN
Jamie Kidd
(865) 386-6574
blindsnmoretn.com/

Sales and Claims 888-275-2980 | CHWPro.com

MARYANN AZAMBUJA
Senior Account Executive
865-248-9921
maryann@CHWPro.com 

VOTED BEST
CLAIMS SERVICE

BY US NEWS
& WORLD REPORT!

Giving Your Clients
Choice is the

Cherry on Top!
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Radon Mitigation Systems

• Residential & Commercial
• Complimentary Follow-Up Radon Test
• Family Owned
• Veteran Operated
• Serving Since 1997
• Aesthetic Mitigation Installations

(865)271-7178 | office@bentleyradon.com

Complimentary Test after Installation

Simple SOLUTION.
Radon Mitigations Done Right!

Got Radon?
Meet

The
Team

Follow us for all the latest info: 
FB: Big Orange Country Real Producers 
BOC Real Producers Connections 
Top 300 REALTORS: BOC-RP exclusive group
IG: boc.realproducers
​LI: Rebecca Ramsey McDonald

Rebecca Ramsey 
Owner and Publisher

Amy Sullivan
Photographer

Sarah Cosentino
Ad Manager

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Phylicia Bova
Writer

Beth Warren 
Business Coordinator

865.801.0021 • Movingtimetn.com • Locally owned and operated

Sweep Your Clients 
Off Their Feet 
With
Seamless
Moves!
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Rebuilding, One Relationship at a Time

WRITTEN BY 

PHYLICIA 

BOVA AND 

PHOTOGRAPHY 

BY BETH WARREN

AGENT ON THE RISE 

There are people who find 
real estate. And then there are 
people who are led to it. For 
Carrie Beverly, with Epique 
Realty, it was never part of 
the plan. In fact, it came after 
everything else fell apart.

Before real estate, Carrie’s life was 
firmly rooted in the medical field. 
She started as a surgical tech, 
became a registered nurse, and 
eventually moved into medical 
sales, managing a large territory 
and building a career that, on 
the outside, looked incredibly 
successful. But behind the 
scenes, it came at a cost. “I lived 
it, breathed it. I barely slept,” 
she says. “The money drove me, 
but it wasn’t the job anymore.” 

Then, in a moment she still 
describes as devastating, it 
was gone. She lost her job. Her 
marriage followed. The life she 
had built quickly unraveled, and 
what came next was a stretch of 
years she doesn’t sugarcoat. “I 
lost everything. Everything about 
my life flipped upside down.”

Carrie returned to North Carolina 
to care for her mother, who was 

facing serious health issues after 
a stroke. During that time, she 
worked multiple jobs just to stay 
afloat, often running on little 
sleep while trying to manage 
both her responsibilities and 

her own struggles. There were 
moments where things felt as 
though they couldn’t get any 
harder. But looking back, Carrie 
sees it differently now. “I think it 

E P I Q U E  R E A L T Y
BeverlyCarrie 

“I lost everything, but it forced 
me to rebuild the life I was 

actually meant to live.”
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location: privately owned Savage Gardens in Fountain City

“My mom sacrificed 
everything for us. 
Now it’s my turn to 
be there for her.”

was God telling me I was living 
life way too fast,” she says.

That season changed her. It 
humbled her, reshaped her 
priorities, and slowly, began 
rebuilding her. A relationship 
that started years earlier re-
entered her life. That relationship 
would eventually become her 
husband, and with his support, 
Carrie made a decision that 
would alter everything again. 
She moved to Tennessee to start 
over. Not long after, she found 
herself searching for something 
new. Something that felt 
meaningful. “I needed something 
that aligned with who I was 
becoming,” she says. “Something 
that gave me purpose again.”

Real estate entered her life at 
exactly that moment. She took 
the classes, made the leap, and 
just as quickly, the world shut 
down. Carrie’s license arrived in 
early 2020, right as everything 
paused. It was not an easy start. 
Between navigating a new 
industry, shifting brokerages, 
and going months without a 
paycheck, the early days tested 
her in ways she didn’t expect.
“It took me six months to 
get my first deal,” she says. 
“I had never gone that long 
without income before.” 

But quitting was not an option. 
Carrie leaned into what had 
always come naturally to her: 
people. Not sales. Not scripts. 
Just people. “I am a true people 
person. I just want to help,” 
she says. That mindset became 
the foundation of her business. 
She built trust by being honest, 
sometimes brutally honest, 
with her clients. Walking into 
homes, she does not point out 
what is beautiful. Clients already 
see that. Instead, she focuses 
on what they might miss.

“I’m going to tell you if something 
is wrong,” she says. “I have to 
be able to sleep at night.”

That level of transparency has 
become her edge. It is also the 
reason her business has grown 
the way it has. In a relatively 
short time, Carrie has built 
a referral-based business, 

something that means even 
more to her given that she is not 
originally from the area. “Last 
year and this year have been 
almost all referrals,” she says. 
“That means everything to me.”

She understands relocation clients 
on a different level because she 
has lived it. She knows what 
it feels like to start over in a 
place where nothing is familiar, 
and she brings that empathy 
into every transaction. At the 
same time, she has had to learn 
balance. Carrie knows firsthand 
what it looks like to lose yourself 
in work, and she is intentional 
about not repeating that pattern.

“I can get obsessive about 
work,” she admits. “I’ve had 
to learn when to stop.”

That awareness has shaped 
not only her business, but her 

life. Today, she finds joy in 
simple things. Traveling with 
her husband, spending time 
outdoors, and making frequent 
trips back to North Carolina 
to care for her mother, who 
remains one of her biggest 
priorities. “My mom sacrificed 
everything for us. Now it’s my 
turn to be there for her.” 

In many ways, real estate gave 
Carrie more than a career. It 
gave her a way back to herself.

“I say it all the time. Real estate 
made me feel alive again.” Today, 
she leads with honesty, empathy, 
and a deep understanding of 
what people are really going 
through, not just in a transaction, 
but in life. Her journey has 
taken her through success, 
loss, rebuilding, and ultimately, 
purpose. And now, she is exactly 
where she is meant to be. 
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Dream it. Plan it. Do it.

With our streamlined, one-stop shopping experience, 
finding the right flooring and cabinets is simple!

Flooring America East
5307 Washington Pike
Knoxville, TN 37918
865-522-3619

Flooring America West
10029 Parkside Drive
Knoxville, TN  37922
865-675-3630

www.flooringamericaknoxvilletn.com

Carpet • LVP • Hardwood • Tile
Cabinets

Proudly celebrating

of meeting customer 
expectations on 

over 20,000
projects

(865) 685-8464
blindsnmoretn.com

DETAILS THAT
HELP HOMES SELL

Trust is the most important
part of the design process.
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PARTNER SPOTLIGHT

After leaving the service, Trevor found 
himself at a crossroads, unsure of 
what direction to take. College felt like 
the logical next step, so he packed up, 
moved to Tennessee, and enrolled at 
the University of Tennessee to study 
business. What started as class projects 
quickly turned into something more. 
“I was building a home inspection 
business on paper the entire time,” 
he laughs. At first, it was not meant 
to be serious. The plan was simple. 
Start small. Work part-time. See what 
happens. Instead, it grew. Quickly.

What began as a weekend idea 
turned into a full-time business, and 
then something even bigger. Today, 
Premier Home Inspection is a growing 
operation with a clear vision, strong 
systems, and a reputation built on 
consistency and communication. That 
growth is no accident. It comes directly 
from the way Trevor approaches 
the work. “I’ve always been told 
execute, execute, execute,” he says.

For Trevor, that lesson took time to 
understand fully. Like many business 
owners, he initially believed things had 
to be perfect before moving forward. 
But experience taught him otherwise.

“You can spend months trying to 
make something perfect, and it still 
won’t go the way you planned,” 
he explains. “So now we just roll it 
out and figure it out as we go.” 

That mentality has shaped how he 
runs his company today. It is not about 
waiting. It is about action, adjustment, 
and constant improvement. At the 
same time, Trevor is clear on what 
truly sets his business apart. In an 
industry where many companies claim 
to be “thorough,” he sees that as the 
baseline, not the differentiator. “That’s 
the bare minimum,” he says. “If you’re 
not thorough, there’s a problem.”

Location: 
AR Homes 
model home 
in Windriver

Trevor
BUILT TO 
EXECUTE. 
WIRED TO 

WIN.

WRITTEN BY PHYLICIA BOVA AND 

PHOTOGRAPHY BY AMY SULLIVAN

Some people ease into 
business. Trevor Vickery 

attacked it. Before 
launching Premier 

Home Inspection, Trevor 
spent five years in the 

75th Ranger Regiment, 
an environment where 
discipline, structure, 

and precision were not 
optional. They were 

expected. That mindset 
did not stay behind 

when he transitioned 
out of the military. It 

became the foundation of 
everything he built next.

Vickery

PREMIER  
HOME 

INSPECTION
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Where Premier Home Inspection 
stands out is in communication and 
managing expectations. Trevor and his 
team focus heavily on educating clients, 
breaking down complex issues into 
clear, understandable conversations, 
and guiding both buyers and agents 
through the process in a way that 
removes uncertainty. “We’re really big 
on helping people understand what 
they’re actually looking at,” he says. 
That approach has resonated with 
agents across East Tennessee. Instead 
of creating confusion or unnecessary 
alarm, Trevor works to bring clarity 
and solutions to every situation. 

In fact, his company operates 
under one simple principle. “Be 
the solution,” Trevor states.

That mindset carries through every 
interaction. Whether it is helping a 

client understand a report or working 
alongside agents to navigate challenges 
in a transaction, Trevor focuses on 
solving problems, not just identifying 
them. “The best deals are the ones where 
everyone works together to fix the 
problem,” he explains. It is a philosophy 
that has helped him build strong 
relationships quickly, something that is 
critical for anyone rising in the industry.

Behind the business, there is also a 
strong personal foundation. Trevor 
credits much of his growth to his 
wife, who pushed him to fully commit 
when he was hesitant to go all in.

“She told me, you’re doing this. You don’t 
have a choice,” he says with a smile.

That push made the difference. Now, 
just a few years in, Trevor is not just 
building a business. He is building 

something scalable. Something 
structured. Something that lasts.
Looking ahead, his vision is clear. He 
plans to grow Premier Home Inspection 
into one of the leading companies 
in East Tennessee, with multiple 
inspectors, strong systems in place, and 
a business that runs efficiently at scale.

“I’d love to have four or five 
inspectors and be running things 
from the back end,” he says.

It is a goal that feels well within reach, 
given the pace he is moving and the 
foundation he has already built. For 
Trevor, success is not about luck. It 
is about execution, discipline, and 
doing the work even when no one 
is watching. The same mindset that 
once defined his military career is 
now driving his business forward. 
And he is just getting started. 

YOU CAN’T WA I T 
FOR PERFECT. 

YOU EXECUTE, 

A DJ U S T,  & 

F IGURE IT  OUT.
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BE THE SOLUTION. 

THAT’S  WHAT 

SEPARATES G O O D 
FROM G R E AT  IN 

THIS  BUSINESS.

Trevor Vickery, partner spotlight,
owner of Premier Home Inspection
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865.986.2516
bentleyhomeinspection.com

Covering all of East Tennessee

Educating Home 
Buyers Since 1997

Schedule with confidence in a trusted partner

BEHIND EVERY INSPECTION STANDS A TEAM THAT PUTS PEOPLE FIRSTBEHIND EVERY INSPECTION STANDS A TEAM THAT PUTS PEOPLE FIRST

• More than a century of combined experience dedicated to 
serving your clients

• Local, Family, & Veteran Owned & Operated

• Full service office team to guide your clients through the 
inspection process

• Over 3600 5 star reviews

• 17 Home Inspectors (7 are military veterans)    

• 6 Certified Master Inspectors

• Commercial Inspections (7 CCPIA Certified Inspectors)  

Home inspections for residential, commercial and new construction. Recognized as a Strategic Partner of the Year in all associations we serve.
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TOP 300 PRODUCER

location: privately 
owned Savage Gardens 
in Fountain City

Lee Anne
JOHNSON

UNITED REAL ESTATE SOLUTIONS

Built on 
Faith, 

Fueled by 
PeopleWRITTEN BY PHYLICIA BOVA AND 

PHOTOGRAPHY BY BETH WARREN

T here is something refreshing 
about someone who never 
planned the path they ended 

up loving and still found a way to 
thrive in it. For Lee Anne Johnson, 
with United Real Estate Solutions, real 
estate was not part of a lifelong vision. 
In fact, it was something she resisted 
at first. Today, it is clear she stepped 
exactly where she was meant to.

Lee Anne’s story begins far from 
contracts and closings. Born and 
raised in Kentucky, she followed 
a calling rooted in helping others, 
earning her degree in physical therapy 
and dedicating her early career to 
pediatric care. Working with children 
from birth to age three, she focused 
on developmental needs, a role that 

required patience, empathy, and a 
deep sense of purpose. That experience 
shaped the way she connects with 
people today, meeting clients where 
they are and guiding them with 
both care and understanding.

That same heart for people would 
later become the foundation 
of her real estate career.

After years in pediatric physical therapy, 
life shifted as Lee Anne embraced 
motherhood. Raising three boys, she 
made the decision to homeschool, 
a commitment she carried through 
nearly their entire education. Along 
the way, she taught in homeschool 
co-ops and worked teaching English as 
a second language online. Those years 

sharpened her ability to communicate, 
adapt, and lead, skills that now show 
up in every client interaction.

“I loved the freedom,” she shares. 
“The ability to build relationships 
with my kids and be present. 
It meant everything.”

At the time, real estate was not even 
on her radar. But sometimes the right 
opportunities come through the people 
who know us best. Lee Anne’s sister, a 
seasoned real estate professional, saw 
something in her. While launching a 
brokerage in Knoxville, she encouraged 
Lee Anne to consider getting her license. 

At first, the answer was no. “I had 
every excuse,” Lee Anne laughs. “I told 
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her I was not organized enough, I did 
not have time, and I did not want the 
responsibility.” But week after week, 
her sister showed up, planting the 
seed. Eventually, Lee Anne agreed to 
look into it. What started as hesitation 
quickly turned into curiosity, and 
then into a clear sense of direction.

That one decision changed everything.

Lee Anne earned her license in 
2018 and began slowly while still 
homeschooling. With strong mentorship, 
she built a solid foundation learning 
contracts, systems, and transactions. 
She leaned into the process, asking 
questions, observing, and steadily 
building confidence with each deal. 

Then came 2020. As the market shifted, 
Lee Anne stepped into real estate full-
time. While many agents struggled, she 

was prepared and ready to grow. “The 
timing could not have been better,” she 
says. “I had enough experience to feel 
confident, but I was still learning.”

Today, Lee Anne’s business is built 
on relationships. Her first clients 
were people she already knew, and 
from there, referrals and repeat 
clients became the backbone of 
her success. She approaches every 
transaction with the mindset that it 
is more than a deal. It is a major life 
moment for the people involved. “I 

think people just want someone they 
trust,” she explains. “They want to 
know you will do the right thing.”

While she admits she is not naturally a 
systems person, Lee Anne has leaned 
into growth by implementing processes, 
joining coaching programs, and building 
support around her. With the help of 
a transaction coordinator and new 
systems, she has found ways to stay 
organized without losing her flexibility.

“I have learned how to roll with 
things,” she says. “And in this 
business, that is a strength.”

In 2023 alone, Lee Anne closed 41 
homes, a testament to both her work 
ethic and the trust she has built. Outside 
of real estate, her world revolves 
around family. With three grown sons 
and a new grandbaby, she embraces 
every opportunity to be present. “If 
my kids ask me to do something, the 
answer is always yes,” she says. “I do 
not even need to know what it is.”

She has also found joy in unexpected 
places, like weekly square-dancing 
lessons, something she describes 
as a surprising source of fun and 
connection. It is one more example of 

how she embraces new experiences and 
continues to grow in every season of life.

Looking ahead, Lee Anne plans to 
continue growing while deepening 
the relationships she values most. 
She is focused on becoming better 
each year, both in business and in 
life, while staying grounded in what 
matters most. “I genuinely love 
what I do,” she says. “Every day is 
different, and it never gets old.” 

I have learned 
how to roll with 
things. And in 
this business, that 
is a strength.”

Professional Branding/Headshots | Family Portraits | Weddings/Engagements | & More

What Does Yours Say?

P H O T O G R A P H Y
Amy SullivanHeadshots Drive

First Impressions.
(865) 274-9140

Book Now
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You have questions, we have answers.

865-686-1663  |  corumengineering.com

30+ years of experience covering TN, GA, KY, FL, NC, SC

Photo credit: 
Beth Warren

If my kids ask me 
to do something, 
the answer is 
always yes. I do 
not even need to 
know what it is.”
Lee Anne Johnson 
United Real Estate Solutions
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WIN A

$250
GIFT CARD!

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll be
entered for a chance to win a $250 gift card.

Don’t wait. Every month, 
one lucky winner will be chosen. 

Will it be you?

Scan the QR code to enter now!

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit 
one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winning depend on the total number of entries received each month. Winners will be 
notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, participants 

agree to release and hold N2 harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.

865.539.4910  |  crowntitleknox.com
Franklin Square | 9700 Kingston Pike | Ste 6

LET US PUT OUR
"CROWNING TOUCH”

ON YOUR NEXT CLOSING.

provides real estate 
agents and home 
owners with a solution 
for all your punch list 
items or repair needs. 
All repairs are backed 
by our “Re-Inspection 
Guarantee.” 
Responsive initial 
contact, quick turn 
times, competitive 
pricing and photo 
repair reports are 
guaranteed.

John Harker  |  Harker Home Solutions LLC
Jharker@yourhomessolutions.com

423-557-5491

HARKER HOME
SOLUTIONS LLC

premierhomeinspectionllc.com

Detailed. 
Dependable. 
Done Right. 

We deliver clear, comprehensive
reports your clients can trust. 

• Impress Buyers. Protect Sellers. Partner with Pros.

• Uncovering peace of mind, one home at a time.

Schedule Online 
or Call Us 

(865) 393-3910
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PA R T NER
Knoxville's Premier Title Company 

We're always a phone call away!
865-671-8388  ·  concord-title.com

FREE 
Continuing Education 

Classes

4 LOCATIONS
• West Knoxville
• North Knoxville
• Maryville
• Nashville
•

WE OFFER
Mobile Closings

as well as
After Hour Signings

M-F



9151 Currency St.
Irving, TX 75063

A partner that grows your business, not your workload. 

FAST CLOSINGS
WITHOUT THE

STICKY SITUATIONS!

10118 Parkside Drive
Suite 100

Knoxville, TN 37922

Programs based on borrower qualification and subject property.
Mortgage Investors Group is an Equal Housing Opportunity Lender.

www.nmlsconsumeraccess.org.

www.migonline.com 
Serving East Tennessee for over 35 years

Chris White
Branch Manager/

Senior Loan Officer
NMLS 156722

Donna Boling
Senior Loan Officer

NMLS 674972

Daren Poppen
Senior Loan Officer

NMLS 183438

Brad Boring
Senior Loan Officer

NMLS 182052

Kristin Blackberg
Loan Officer

NMLS 1777240

Madison Shelley
Loan Officer

NMLS 2076299

Brent Tittsworth
Loan Officer

NMLS 2072268

Natalie Vann
Loan Officer

NMLS 1739337

Logan White
Loan Officer

NMLS 1618187


