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MORTGAGES MADE

SIMPLE
With New American Funding, you’re not just 

pre-qualifying buyers—you’re positioning them to 
compete and close.

Equal Housing Opportunity. This is not a loan commitment or guarantee of any kind. Terms and conditions apply. Subject to borrower and property qualifications. Not all applicants will qualify. Rates and terms are subject to change without 
notice. All mortgage loan products are subject to credit and property approval. © 2026 New American Funding, LLC. NMLS #6606. nmlsconsumeraccess.org. Corporate office 1 MacArthur Place, Suite 800, Santa Ana, CA 92707 
www.newamericanfunding.com. Phone: (800) 450-2010. NAF Cash, LLC (“NAF Cash”) is a real estate company that is an affiliated company of New American Funding, LLC. All products and services supplied by NAF Cash are subject to state 
availability and contractual terms and conditions. NAF Cash does not originate loans or issue loan commitments. NAF Cash, LLC charges a Transaction Fee of 1.50%-7.5% of the purchase price for its service (fee varies by state and program). 
License number: MI Real Estate Broker #6505431332.

DPA
(Down Payment Assistance) NAF Cash FHA Loans VA Loans Conventional

Loans

Help more 
buyers get in the 

game with low 
upfront costs

(Credit score as 
low as 580)

Turn financed 
buyers into cash 

buyers—win in 
competitive 

markets

Flexible credit + 
as little as 3.5% 

down = more 
approvals

No down 
payment, no 

monthly MI for 
eligible veterans 

Buy, Build, or 
Refinance with as 
low as 3% down 
with competitive 

rates for qualified 
buyers. 

Partner with New American Funding 
and close with confidence.

NATE ARMSTRONG
nate.armstrong@nafinc.com

505-550-4990
NMLS# 2557749

TYLER RUUSPAKKA
505-578-3727

Tyler.Ruuspakka@nafinc.com
NMLS # 2712036

EDDIE MEDINA
505-974-0712

Eddie.medina@nafinc.com
NMLS# 2564327

ROCHELLE HIGGIN
Rochelle.Higgin@nafinc.com 

505-550-8030
NMLS# 1135820

Manual underwriting available as well.
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We Welcome 
Realtor Referrals 

with Free, 
Guaranteed 

Quotes—Every 
Time.

• No Matter the Size or Distance, Every Move Is Built Around Your Clients.

• Smart Moves Start with Early Quotes—Plan Ahead and Save Your Clients Money.

• From Packing to Storage, We Handle Every Step of Moves of Any Size   
Going Anywhere.

Why Choose Us? 
We're the highest-rated mover on Google

4.8 stars with 1,900+ reviews
505.888.1007

becca@myabqmover.com
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TIMOTHY WRAY
Realtor | Qualifying Broker | Owner
License REC-2024-0761
505-681-5199
timothywrayrealestate@gmail.com
7709 San Francisco Rd NE, 87109

SUNSHINE. SOLD SIGNS. SEAMLESS 
CLOSINGS. THE RIGHT WRAY.
Flexible, full-service transaction coordination 
and management tailored to your business—so 
you can focus on closing deals, growing 

relationships, and 
enjoying summer… not 
chasing paperwork.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CLEANING SERVICE
Four Seasons Cleaning
Michael Galaviz
(505) 489-0755
www.fourseasonscleaning.com

DUCT RESTORATION
Duct Worx
Scott Herrmann
(505) 600-9374
www.ductworxnm.com

ELECTRICIAN
Benco Electric, LLC
Ben Schroeder
(505) 934-1221
www.bencoelectricllc.net

ESCROW
Sunwest Escrow
Terry White
(505) 237-2225
www.sunwestescrow.com

ESTATE LIQUIDATION
HR Integrity Estate Sales
Barbara Spear
(505) 339-8401

ESTATE SALES
My Auction Addiction
Lloyd Swartz
(505) 252-0915
www.AlbuquerqueAuction 
Addiction.com

GARAGE SOLUTIONS
Pride Garages
David Large
(505) 818-9710
www.priderealestatenm.com

HOME INSPECTION
Duke City Inspections
Matt Williams
(505) 587-3535
www.dukecityinspections.com

Erhart Home Inspections
Rick Erhart
(505) 861-9040
www.erhartinspections.com

Fireman Home Inspections LLC
Lee Carns
(505) 353-2979
www.firemanhome 
inspections.com

General Inspectors 
of Albuquerque
Joseph Lebron
(505) 288-2234
www.general 
inspectors@yahoo.com

Pillar to Post Home 
Inspectors/The CG Team
Eric Robinson
(505) 247-2298
www.pillartopost.com/cgteam

HOME STAGING
All About Staging
Trish Tilley
(505) 228-2895
www.allaboutstaging.info

HVAC/PLUMBING
C & L Total Service LLC
Chad Padilla
(505) 294-3777
www.CandLTotalServiceLLC.com

INSURANCE
Farm Bureau Financial Services
Mark Krueger
(505) 998-7250
www.agentmarkkrueger.com

Strategic Insurance Group
Benito Ortiz
(505) 585-0227
www.thesigco.com

LENDING
Rural 1st
Gabe Baeza
(505) 808-7361
www.rural1st.com/

MORTGAGE
Guild Mortgage
Robert Sanchez
(505) 573-9777
www.branches. 
guildmortgage.com/

Neighborhood Loans
Ross Murray
(505) 257-1933
www.closewithross.com

New American Funding
Nate Armstrong
(505) 550-4990
www.newamericanfunding.com

Waterstone Mortgage
Zora LaClair
(505) 389-1900
www.waterstonemortgage.com

MORTGAGE ADVISOR
Bell Bank Mortgage
Yvette Klinkmann
(505) 366-9090
www.mortgagesbyyvette.com

Cornerstone Home Lending
Lauren Sandoval
(505) 553-2059
www.laurensmylender.com

MORTGAGE BANKER
Bank of Albuquerque
Waylon Gentry
(505) 828-3705

MOVING COMPANY
Faith Moving Company
Nick Fehrenbach
(505) 305-0182
www.faithmovingcompany.com

ProRelo Bekins
Brad Killman
(505) 888-1007
www.myabqmover.com

PAINTING SERVICE
New Mexico’s Painting 
Specialists
Mandi Loudenbach
(505) 250-8000
www.newmexicospainting 
specialists.com

PHOTOGRAPHY-FAMILY/
REAL ESTATE/EVENTS
Liz Lopez Photography
Liz Lopez
(505) 401-9843
www.lizlopezphotography.com

Ponic Photography
Jason & Elizabeth Ponic
(505) 595-5388
www.ponicphotography.com

PROPERTY MANAGEMENT
Couture Brokerage
Toni-Lei Ponic
(505) 321-3259
www.couturebrokerage.com

Nizhoni Property Management
Karla Rickert
(505) 644-1111

RESTORATION/REMODEL
Next Level Restoration 
and Remodel
Matt Adlesperger
(505) 980-7515
www.nextlevelrr.com

ROOFING & CONTRACTING
Hawk Construction Services
Justin Hawkins
(505) 881-4568
www.hawkcs.com

TITLE COMPANY
First American Title
Kylie Coffman
(505) 888-8232
www.nm.firstam.com

WFG Title
Teresa Manzanares
(505) 366-3973
wfgtitle.com

TRANSACTION MANAGEMENT
Right Wray Real Estate LLC
Timothy Wray
(505) 681-5199
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Meet
The

Team
M.L. Rauch

Publisher
Maddie Podish

Social Media Coordinator
Mariya Stout

Advertising Strategist
Amber Ortega

Content Coordinator

Liz Lopez
Photographer

Liz Lopez Photography

Alexa Kirsch-Poole
Client Concierge Manager

Elizabeth & Jason Ponic
Photographer

Ponic Photography

Elizabeth McCabe
Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

our 
apologies!

Last month, we accidentally 
credited the wrong photographer 
for Racquel Gurule’s photos. We 
sincerely apologize to Liz Lopez. 

Liz does an exceptional job for us, 
and we are proud to have her on 

our team! 

We’re on call to uncover the “hidden heat” 
in every home—so you can keep your 
closings cool, calm, and collected.

VETERAN OWNED
& OPERATED

We Put Out Problems 
Before They Burn Your Deal

PRE-SALE INSPECTIONS • HOME INSPECTIONS
THERMAL INSPECTIONS • SEWER SCOPES • RADON TESTING

505.715.1009 • KATE@FHIOFFICE.COM

25% 
Discount 

for
Active & 
Retired

Military as 
well as
First 

Responders

We Put Out Problems 
Before They Burn Your Deal
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Every business has an 
origin story—what’s yours, 
and what made you take 
the plunge? 
I’ve been a fireman since I 
was 16 because I like helping 
people. After I retired from 
the military, I moved to New 
Mexico and started working 
for the fire station at Kirtland 
Air Force Base. On my days 
off, I did bank foreclosures, 
maintained properties, 
and conducted inspections. 
Securing bank foreclosure 
homes opened my eyes to the 
problems people face. 

Walking into those homes, 
I was stepping into a bad 
situation, and at that point, 
there’s nothing I could do for 
them. They’ve already lost 
their home. I would see kids’ 
beds, clothes, and toys left 
behind. It was disheartening. 
People tend to buy at the top 
of their budget and don’t 
leave margin for life changes 
(loss of income, unforeseen 
situations) or home repairs 
(replacing a roof from damage 
or age). That’s when they can’t 
afford the house anymore. 

I thought, “How can I stop 
bad things from happening?” 
Well, you can’t. But, if I can 
inspect a home prior to 
purchase, and educate clients 
about the home, facing those 
costly repairs or structural 
concerns can be prevented. I 
can make a difference. 

convenience of using a credit 
card? It’s our choice to take 
credit cards. 

We are proud to offer a 25 
percent discount on home 
inspections for police, fire, 
emergency services, and 
military veterans. Many 
businesses say they support 
first responders, but we offer 
a sizable discount. Why? It’s 
about showing appreciation 
and serving those that have 
served us. 

Who’s been your biggest 
cheerleader or mentor? 
My family has been my 
biggest cheerleader, 
especially my wife, Rachel. 
She understands that I have 
to answer the phone when 
it rings. I prioritize my 
clients. When you refer us to 
a family member and they 
call us, that is the biggest 
compliment I can get.

Trends, tech, and ever-
changing needs—how  
do you stay ahead of  
the curve? 
Continuing education and 
communication. One of the 

great things about New 
Mexico is that it began 
requiring home inspectors 
to be licensed back in 2020. 
That raised the standard 
and pushed many out of 
the industry who probably 
shouldn’t have been in it.

I’m intentional to not take 
on too much at once. I want 
to fully understand what 
I’m talking about. We added 
sewer scopes last August. 
Anyone can run a camera 
down a drain, but we’ve 
completed InterNACHI sewer 
scope classes, so we truly 
understand what we’re seeing 
and explain it to clients.

We also invest in the best 
equipment available. Some 
companies out there use 
poor equipment, and the 
image quality isn’t always 
easy to view. Others don’t 
provide video, only written 
reports. If clients can’t 
clearly see what’s going 
on, they’re just taking your 
word for it. We want them to 
actually see and understand 
the condition of the home 
for themselves.

We don’t give 

BALLPARK 
ESTIMATES. 
Instead, we will  
give you a quote.  

IF ANYTHING, 
OUR QUOTE 
WILL GO 
DOWN, 
NEVER UP. 

PROVIDING 
PEACE OF MIND

We caught up with Lee 
Carns, owner of Fireman 
Home Inspections, to learn 
more about his business. 

FIREMAN
Home Inspections

BY ELIZABETH MCCABE

PHOTOS BY LIZ LOPEZ PHOTOGRAPHY

INDUSTRY EXPERT

What do you bring to the 
table that no one else can, 
and why do clients love it?
The education side of it. I 
explain things in a way that 
puts clients’ minds at ease 
and supports confidence 
in the major decision 
they’re making. That comes 
from my 28 years as a 
fireman. Firemen serve the 
community and provide 
aid and safety in uncertain 
situations. That’s what I do 
in home inspections. We 
believe that our clients would 
say that we are thorough, 
knowledgeable, and keep 
their best interests first.

Have you had an “aha!” 
moment that changed the 
game for your business? 
I’m always looking for 
ways to grow the service 
capacity of Fireman Home 
Inspections. The bigger 
Fireman Home Inspections, 
the greater our capacity 
to ensure our clients are 
making an informed choice 
on the largest purchase 
they’ll most likely ever make. 
We utilize state-of-the-art 
equipment to provide a 
thorough inspection and we 
go deep. We utilize high-
quality thermal cameras to 
detect potential moisture 
intrusion, inadequate 
insulation, and other 
potential issues. We don’t 
offer different package levels 
because we bring all the 
equipment to the table at the 
base price to serve the client. 

We don’t give ballpark 
estimates. Instead, we will 
give you a quote. If anything, 
our quote will go down, 
never up. 

Another differentiator? 
We don’t pass credit card 
fees to clients. Why should 
we charge extra for the 

Contact Them Today! 

kate@fhioffice.com 

505-715-1009

CONTACT

US!



ABQ Real Producers • 1514 • June 2026

HERE’S WHAT ALBUQUERQUE’S TOP 300 REAL ESTATE AGENTS SOLD

BY THE  
NUMBERS2025

$4.2 BILLION

TOTAL VOLUME

14.2 MILLION

AVERAGE 
VOLUME 

PER AGENT

35

AVERAGE 
TRANSACTIONS 

PER AGENT

10,382

TOTAL 
TRANSACTIONS

FREE
ESTIMATES

Make every showing pop with 
professional carpet cleaning that 

helps your listings  look—and 
smell— market-ready

Make every showing pop with 
professional carpet cleaning that 

helps your listings  look—and 
smell— market-ready

���������������������
Family Owned and Operated!  |  505-254-2180  |  fourseasonscleaning.com

�������������
���������������
We Handle the Dirt You Handle the Deal.

Clean Outs
Carpet Cleaning
Tile & Grout Cleaning

505.321.3259  |  COUTUREBROKERAGE.COM

Toni-Lei Ponic  |  Qualifying Broker  |  Property Manager  |  Licensed Realtor

Hello Summer. 
GOODBYE PROPERTY 

STRESS.

Your Trusted Ally in Property Management

We handle the management so you
can focus on more closings.

HOME INSPECTIONS
LEVELLED UP

We don’t just inspect — we give buyers clarity, confidence, and next-step tools.

PTP360 • 360° visual summaries for instant clarity
PTP Estimates (Powered by Punchlist) • Clear cost estimates for inspection items

PTP FloorPlan • Accurate floor plans of the entire home
PTP Home Manual (Powered by Centriq) • A digital guide for homeownership after closing

Eric Robinson • Senior Home Inspector • The CG Team
505-247-2298 • pillartopost.com/cgteam
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CUSTOM SOLUTIONS FOR GARAGES, CARPORTS,
AND BARNS — TAILORED TO YOUR DREAM

505.301.5782
505.818.9710

ED MCGEE        
DAVID LARGE   

DESIGN THE GARAGE THAT HE DESERVES
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“Since we were 17 or 18 years 
old, we had talked about doing 
real estate,” says Jeff. “In 2022, the 
stars aligned, and I got licensed 
and was able to train with Stevie.” 
Gone were the days of grueling 
60-70 hours a week at the 
dealership for Jeff.

“By both of us getting into real 
estate, we were able to watch 
our kids grow up,” explains Jeff. 
“We could go to their games, their 
practices, and their events.” That 
was the biggest reward for these 
devoted parents. Now they eat 
dinner together every night. “Our 
kids will wait until everyone is 
there before taking the first bite.”

Jeff attributes his success to 
the dealership. “Motivating 
salespeople to hit sales goals was 
a pivotal lesson that translated 
over to real estate.” 

As for Stevie, she was licensed 
in 2017 and started in new 
construction. “I enjoyed every 
second of it,” she says. “I had a 
wonderful start with a wonderful 
local team.” From there, she was 
promoted to another powerhouse 
team, followed by another high-
producing team. Now she works 
with Jeff.

“He was an absolute rock star 
from the very beginning,” 

she raves. “He really soaked 
everything up while still working 
at the dealership.” Listening to all 
of Stevie’s calls and watching her 
at showings paid off. “He started 
doing the same exact thing with 
no nerves at all. He got them all to 
say yes,” she laughs. 

Jeff jokes, “I took my first real 
estate call at the dealership. It was 
a land listing for $80,000. I didn’t 
know what to do. I hung up and 
called Stevie, asking, “What do I do 
now?” She taught him the ropes. 

An eager agent, Jeff had three houses 
under contract in his first week! 
Since that time, their team has grown 
to four licensed teammates and a 
transaction coordinator.

Passionate about People 
What excites Jeff and Stevie about 
real estate? “I love bringing people 
closer to their dreams,” says Stevie. 
She also likes taking the “impossible” 
and making it “possible.” Jeff adds, “I 
really love the hunt.” From the first 
phone call, he is on a mission to find 
the perfect home. “I love sitting on 
properties, narrowing down what 
people are looking for, and watching 
their eyes open as they go room to 
room, checking all the boxes.” 

Together, they work beautifully, 
ensuring an unparalleled customer 
service experience. They also focus 
on agents, deciding not to take 
more from a transaction than their 
agents made. “They deserve to be 
compensated fairly,” says Stevie. 

PRICE PRICE 

JEFF
Some dreams simmer on 

the back burner until 
the time is right. That’s 

what happened to Jeff and 
Stevanna “Stevie” Price. 

BY ELIZABETH MCCABE

PHOTOS BY PONIC PHOTOGRAPHY

DYNAMIC DUO

ALL IN&
TEVANNA 

“STEVIE” 
S
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party side (Kamdyn). It took two 
boys to put into Jeff.” Kamdyn is 
also their most money-motivated 
child. “I call him our little Warren 
Buffett. The way that he looks 
and processes numbers is really 
fascinating,” says Jeff. 

The Price family is very tight-knit. 
“We pick up a new hobby every 
summer,” says Jeff. “We could be 
stuck in a garage if it’s the five of 
us and still figure out how to have 
fun.” Everyone loves the outdoors, 
whether kayaking, paddleboarding, 
fishing, golfing, or hiking. “We don’t 
enjoy the indoors whatsoever,” 
laughs Jeff. 

Real estate equals more family 
time for Jeff and Stevie. It’s 

sitting down to dinner 
every night, showing up 
for their kids, and helping 
other families find the 
home where memories 
can be made. Best of all, 
this dynamic duo works 
together side by side, 

careful not to miss the 
moments that matter most.  

says Stevie. A very hard worker 
and very disciplined, she has 
a bright future ahead of her. 
“Family is so important to her,” 
says Jeff. “She’s extremely witty 
and the funniest person I ever 
met in my life,” he adds. 

Their son, Kamdyn, is fiercely 
passionate. He’s a lot of fun, 
always testing boundaries, and 
loves basketball. “The younger 
side of Jeff has two sides of him,” 
says Stevie. “There’s the smarter, 
nerdy side (Kaedyn) and the 

Family Matters 
Jeff and Stevie put family 
first. “We have three amazing 
children that we are lucky to be 
blessed with,” says Stevie. 

Their oldest son, Kaedyn, is a 
junior at Cleveland High School 
and is an old soul. “He started 
talking when he was 6 months old 
and hasn’t stopped since,” laughs 
Stevie. Not only can he carry on 
conversations that are beyond his 
years, but he is also passionate 
about sports. He initially played 
football, but switched to golf, 
which suits him to a tee. Kaedyn 
also wants to get into the family 
business. “He knows more 
about real estate than 
some of the brokers we 
talk to on the phone.” 

Their daughter, 
Kaezlyn, is a 
“firecracker” and 
a freshman at 
Cleveland High 
School. “She’s been 
playing soccer since 
she was 4 years old,” 

I love sitting 
on properties, 

narrowing down what people are 
 looking for, and watching their eyes 

open as they go room to room, 
checking all the boxes.”
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O U T S TA N D I N G  C U S TO M E R  S U P P O R T  +  S E R V I C E

505.934.1221
benco-electric.com

BONDED & INSURED LIC. #389951

REMODELS
INSPECTION REPORT REPAIRS
RESIDENTIAL & COMMERCIAL
ELECTRICAL SERVICE UPGRADES
EV CHARGERS      BACK-UP GENERATORS

EXPERTISE THAT
BRINGS EVERY 

listing TO LIFE.

505.600.9374  |  Ductwox505@gmail.com
FULLY LICENSED, BONDED, & INSURED NMAR 6107 FORM COMPLIANT License #413839

New Mexico's Only Licensed and Certi�ed Air Duct Restoration Company

FIRE HAZARD ALERT - LIMITED TIME

$40 OFF
PREVENT DRYER FIRES!

DON'T DELAY.
Schedule online: ductworxnm.com

ENTER COUPON CODE:
MAY SHOWERS
MUST ENTER CODE FOR DISCOUNT
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KEVIN
M U L L A N E Y

many seasons undefeated. 
Kevin knows time flies when 
raising kids. “I enjoy being 
part of their life in this small 
season of time,” he says.

Let’s not forget golf. 
Kevin laughs as he shares a 
memory with his son, Abel. 
“I took him out for 18 holes 
when he was 5. By hole six, 
he looked at me and said, 
‘How much more golf is 
there?’ I said, ‘Quite a bit 
more.’ After we finished, he 
walked off the green and 

says, ‘Dad, can I just quit 
school and do this forever?’”

Kevin smiles. “I told him, 
‘You’ll have to ask your mom.’”

That’s Kevin in a nutshell. 
He’s driven, but grounded. 
Focused, but fun. He jokes 
that he runs “the fun 
department,” while Meryl is 
the “mom-ager.”

Life Before Real Estate 
Prior to getting his real estate 
license in 2012, Kevin ran 

“Father’s Day means the 

world to me,” says Kevin 

Mullaney, a proud father 

of three children. “I’ve 

enjoyed all my different 

seasons in life,” he reflects 

thoughtfully. His 20s were 

for friends and funding 

college. In his 30s, he 

felt established. “I got all 

the things,” he laughs, 

“the house, the boat, and 

the cars.” Now 40, he is 

focused on family and 

creating generational 

wealth through real estate 

and other endeavors.

Married to his wife,  
Meryl, Kevin is a fan of 
work-life harmony. “I don’t 
like work-life balance—
pulling from one to give to 
another,” he explains.

Although real estate is 
important, Kevin is quick to 
put his wife and kids first: 
Eden (11), Faith (9), and Abel 
(5). “My wife and I are really 
big on experiences,” he says. 
That’s why they plan the year 
around their travel schedule. 
Another priority? The kids’ 
sporting events. Whether 
heading to Phoenix or San 
Diego on weekends, this tight-
knit family sticks together.

“My oldest daughter does 
soccer, volleyball, and 
basketball,” says Kevin. 
Faith excels in soccer and 

gymnastics, 
and Abel 
primarily  
does soccer.

“I coach my 
9-year-old’s 
club-level 
soccer team,” 
says Kevin. 
“I grew up 
never playing 

soccer a day in my life.” 
Ironically, the team finishes 

BY ELIZABETH MCCABE

PHOTOS BY PONIC 

PHOTOGRAPHY 

DYNAMIC DAD

SUCCESS 
STARTS  
AT HOME
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Making His Mark 
Kevin spent nearly a decade 
at eXp Realty as one of their 
first New Mexico agents 
before moving to Keller 
Williams for a couple of 
years. After earning his 
Qualifying Broker’s license, 
he began making plans to 
help bring the LPT Realty 
model to New Mexico.

In 2025, he helped introduce 
LPT Realty to New Mexico 
as one of the state’s earliest 
adopters of the model. 
Originally, Kevin planned 
to serve as the Qualifying 
Broker himself, but because 
the role limits production, 
Michael Glass stepped into 
the position while Kevin 
continued building his 
business and helping grow 
the brokerage.

“Now we have well over 100 
brokers,” Kevin says. “That’s a 
lot of people saying yes to a life-
changing real estate model.”

“The goal was always  
to bring something to 
New Mexico that agents 
and team leaders could 
really grow with,” he 
reflects. “Something 
they could get on board 
with that would create 
opportunity and help 
further their careers.”

Clients often appreciate 
Kevin’s calm, relationship-
first approach and his 
ability to make high-
pressure transactions feel 
personal and manageable.

Family Focused 
When Kevin’s not 
working, he’s focused on 
the values that ground 
him: Faith. Family. 
Future. Fitness. Finances. 
Friendships. “That’s what 
I focus on in life and what 
my foundation is built 
upon,” he says.

Even his hobbies revolve 
around family.

“I realized pretty early 
on that golf is great until 
you have two kids and 
a wife who has been 
waiting for eight hours,” 
he reflects. That’s why he 
decided to get his family 
into golf. Time spent 
together is priceless.

Final Thoughts 
Looking at his real estate 
career, Kevin knows 
one thing to be true: 
relationships matter. 
Making sure those 
relationships are never 
transactional is critical. 
Sales follow when you 
put others first.

He’s building a life rooted 
in faith, fueled by family, 
and driven by a desire 
to create something 
that lasts far beyond the 
closing table. 

TNT Fireworks for the state 
of New Mexico. He handled 
leasing and sales training.

“I worked until I got burned 
out,” he says. Realizing there 
was a ceiling to his growth, 
he jokes, “I shot a bottle 
rocket through it and got into 
real estate.”

Real estate was always on 
his mind, especially since he 
bought his first home while 
attending the Anderson 
School of Management at 
UNM at just 20 years old.

“I was 20, had a part-time 
job, a great credit score, and 
somehow qualified for a 
mortgage,” he laughs. “It had 
four bedrooms, and I leased 
them out for $500 apiece per 
month.” That was his first 
introduction to real estate 
investing back in 2008.

I don’t like work-life balance— 
PULLING FROM ONE TO GIVE TO ANOTHER.”
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Reliable inspections. Responsive service. Real relationships.
For over 25 years, General Inspectors of Albuquerque has been the go-to inspection team for 

Realtors across Albuquerque and surrounding communities.

GENERAL
O F  A L B U Q U E R Q U E

NSPECTORS

THE INSPECTION
COMPANY REALTORS

TRUSTED IN ALBUQUERQUE SINCE 1997.

We're the Past 2x 
NM State President for

Home Inspectors

WHEN REALTORS NEED ANSWERS, WE ANSWER.

Joseph Lebron        (505) 261-0351

Fast Scheduling
Next-Day Reports
Realtor-Friendly Communication

Experienced Multi-Inspector Team
Licensed, Bonded & Insured
Lockbox Access

CALL
FIRST
CALL
FIRST

From Cold & Empty
to Warm & Inviting.

AllAboutStaging.ABQ@gmail.com

Scan to Check Us Out on Facebook!

Trish & Jim Tilley
505.228.2895

The Right Photo Closes Before the First Showing.

LizLopezPhotography.com
505.401.9843

lizlopezphotography2@gmail.com
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Gallegos

BY ELIZABETH MCCABE

PHOTOS BY LIZ LOPEZ PHOTOGRAPHY

COVER STORY

Built to Hustle. 

Wired to Win.Tom
“I was selling Navajo rugs, 
baskets, and jewelry,” he recalls. 
In the process, he learned how to 
connect with people. 

While in college at Santa Fe, Tom 
began selling shoes at the mall. 
“I was always in the top tier 
of production,” he reflects. He 
engages instantly with people 
through his friendly, caring nature.

“After five years in college, I went 
into car sales,” he comments. He 
sold at the Mazda Volvo store in 
Santa Fe for eight years. That’s when 
opportunity knocked. “My brother’s 
girlfriend was working for Centex 
Homes. She told me, ‘Tom, you 
would be perfect for this job.’” 

She asked him about his income 
and then presented him with an 
offer he couldn’t refuse. 

“What if we triple that right off 
the bat?” 

Tom instantly agreed and started 
selling homes in 1993. “I never 
looked back,” he smiles. 
He moved to Albuquerque to 
work for Centex Homes. It was the 
perfect career for a single man, 
working all weekend and using 
his two days off – Wednesday and 
Thursday – to hone his golf skills 
and get in shape. 

However, there was a cap that he 
soon realized. “There are only so 

many homes in a subdivision,” he 
points out. “The builder only does 
so much advertising and driving 
traffic to model homes.” 

That’s when he made the shift 
to RE/MAX Masters in 1998. He 
found his niche. As Tom says, 
“Once I got into resale, there was 
nothing better. It was a perfect 
fit, even at an older age.” He 
tried a few different brokerages, 
including Coldwell Banker. 

“I met my wife, Susan, there,” he 
says with a heart of gratitude. “She 
checked my contracts at Coldwell 
Banker.” After seven years of 
dating, they got married. Tom 
became a stepfather to four adult 
children, all married, fourteen 
grandkids, and a great grandbaby. 

A Talented Team 
Over the years, Tom expanded his 
team to work more efficiently. 

“Getting married prompted me to 
get an administrative assistant,” 
he says. “Now I’ve had a buyer’s 
broker, Max, for almost three 
years.” Ironically, Max will be 
Tom’s grandson-in-law! “He 
dated our granddaughter, Ella, 
at Eldorado High School.” Right 
after graduation, he went to real 
estate school. “I  knew he had the 
personality and the drive.” It was 
the right match. “We have tripled 
our business by adding one 
person,” reflects Tom. 

Tom also appreciates his 
administrative assistant, Lorie 
Landers, although he was hesitant 
to relinquish control. 

“I am a control freak,” he laughs. 
“No one can do it as well as I 
could.” That’s before he met 
Lorie. “Sure enough, she could 
do it better and made me more 
efficient at what I do best.” Susan 
chimes in, “She’s the glue that 
holds us together.” 

“I’ve been blessed with an incredible real 
estate career,” says Tom Gallegos. That 

success in sales? It dates back to his youth. At 
the age of 10, he was trading with Navajos 

and selling to tourists at his family’s trading 
post, Garcia’s Trading Post, near Canyon de 

Chelly, a national monument. 
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A Wide Range of Business 
“I am blessed to have a wide 
range of business,” says Tom. The 
Bust of the Housing Bubble in 
2008 gave him the opportunity to 
specialize in short sales and bank-
owned properties, which has been 
an asset to his business. 

“As a Berkshire Hathaway Broker, I 
work under Jim Pitts. He has a huge 
commercial branch with multi-
family apartments, light industrial, 
and commercial,” points out Tom. 
However, the bread and butter 
of his business is single-family 
residences. Max Maner, Tony’s 
Associate Broker, is learning the 
different types of real estate and 
following in Tom’s footsteps. 

Susan, Tom’s wife, plays a key 
role on the team, bringing her 
expertise in staging and design to 
elevate every listing. 

Family, Fun, and Faith 
When Tom isn’t working, you 
can find him with his family, 
relaxing and recharging, which is 
important for this self-described 
workaholic. A golfer and an avid 
runner, Tom jokes, “I used to be a 
cyclist, but it took too much time.” 
Now he runs each morning with 
his 6-year-old 95-pound Black 
Labradoodle named Winston the 
Real Estate Doodle.

“Winston also goes to showings 
with me, tours vacant properties, 
and loves anything with stairs or 
a yard. He is a huge part of our 
life,” says Tom. 

Faith is also a significant part  
of his life. 

“We are active in our church, 
Calvary Albuquerque,” he 
comments. “Susan and I both 
have a service role in our church.” 
He credits his faith in God as the 
reason for his success today.

Once I got into resale, 
there was nothing better. 
It was a perfect fit,  
even at an older age.”

At 65, Tom has no plans of 
slowing down. He’s President of 
their Homeowners’ Association, 
a devoted grandfather, a loving 
father, and a happy husband. 
His best years are ahead of him. 
“I’m a young 65,” he laughs. “I’m 
still active and athletic.” He’s 
committed to people, putting 
their best interests first, and 
showing up for moments that 
matter. Whether at a grandchild’s 
sporting event or at a client’s 
closing, Tom is fully invested. 
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Whose story 
should we 
tell next?
Nominate a REALTOR®, agent, or 

broker to be featured in an upcoming 

issue. Email the publisher of this 

magazine to let us know why your 

nominee deserves to be featured.

Real Producers tells the stories of the 
top real estate agents in this market. 
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Connect With Us Today!

Neighborhood Loans, 1333 Butterfield Rd. Suite 600 Downers Grove, IL 60515. 1.800.207.8595. Neighborhood Loans is an Illinois, Wisconsin, and California Residential Mortgage Licensee. Neighbor-
hood Loans is an approved FHA Lender. Not an agency of the federal government. All Loans are subject to credit approval. Programs, rates, terms, and conditions are subject to change without notice. 

Other restrictions may apply. Licensed by the California Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act. License #41DBO-118971

Ross Murray | 480.205.1341
Divisional Manager | NMLS# 80919

rmurray@neighborhoodloans.com
CloseWithRoss.com

Ian Evans | 505.221.7777
Producing Branch Manager
NMLS# 779935

ievans@neighborhoodloans.com

THE RIGHT SOLUTIONS FOR YOU
AND YOUR CLIENTS, EVERY TIME.

The Ross Murray Team, with Ian Evans, helping you and your 
clients navigate every step with confidence.

PRE-APPROVAL TARGET

2 HOUR
5 Star Reviews
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9151 Currency St.
Irving, TX 75063


