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A Mortgage Loan For Those Who
Make A Difference

yecial mortgage designed for educators, healthcare
professionals, first responders and military personnel.

*« NoPMI reguired*
- Flexible treatment of deferred student loans

Doesn't require first time homebuyer status

Bridge Loan eligible®

'MORTGAGE
CENTER

:ﬂ \ “ ’ i Branch Manager/ Mortgage Loan Officer

Customer satisfaction is my top priority. I'm dependable, punctual, and
provide stress-free service from start to finish. | work efficiently while
handling every item with care. | believe in clear communication,
honest work, and fair pricing.

Affordable Moving and Haul Services

@ Stress-Free and Reliable

#1 Customer Satisfaction

O 313:505-8366 Contact Us!

O junkforlife391@gmail.com

2 - July 2026

We're Raising the Bar
on Luxury Listings

Luxury buyers notice the details.

That’'s why Impact has invested in an expanded
collection of luxury-appropriate furnishings,
artwork, accessories, and décor; selected to bring
greater refinement, depth, and distinction to high-
end listings. Because when the listing is elevated,
the staging should be too.

Elevate your next luxury listing with Impact.

248-591-4290
Im pd Ct impacthomestagingexperts.com

HOME STAGING EXPERTS
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$99 mortgage processing’ through September 30

Michigan Schools & Government Credit Union can help your clients save
more than $600 on closing costs, whether they’re a first time homebuyer,
upgrading, downsizing, or refinancing.

Our local Mortgage Consultants are dedicated to championing
homebuyers at every step of the process. It's one reason why we’ve
earned a 97% satisfaction rating for 20+ years.

Open to all Michiganders. MIFQIG'&N
CREDIT UNION

Jesse Batayeh

Mortgage Consultant
NMLS #533763

Michigan Schools and Government Credit Union
20595 Farmington Rd. | Livonia, Ml 48152
P: (586) 263-8800, ext. 853 | C: (313) 580-7148

*$99 mortgage processing fee offer available for mortgage loans originated and disclosed between 5/1/2026 and 9/30/2026 and
saves $646 on mortgage processing when you obtain a mortgage from MSGCU. Homebuyers are responsible for any third-party
closing costs including but not limited to home appraisal, home inspection, title, tax, and insurance. A loan amount of $200,000
amortized over 30 years at an interest rate of 6.375% has an Annual Percentage Rate (APR) of 6.436% and a payment of $1,24774
with O points due at closing. The payment does not include property taxes or insurances, the actual payment will be higher.
Insured by NCUA.

Real Leverage
SOLUTIONS

YOUR LISTINGS DESERVE MORE THAN LIKES

THEY DESERVE LEADS

Custom Reels - Captions - Carousels and Strategy Done for You
Hyper-Local Content that Turns Browsers into Buyers
Ok ﬁ [=]

iy oy
AL

LET'S TALK ABOUT LEVELING 'E"
UP YOUR SOCIAL 810.844.1835 [=]rfs

realleveragesolutions.com

4 . July 2026

EST. 2001/ LIC'D IN MI, OH, IN & FL

| ELEVATE
YOUR
EXPERIENCE

LET'S THRIVE TOGETHER

"YOUR TITLE CONCIERGE" | IN-HOUSE ATTORNEY ON STAFF | PROFESSIONAL & PRECISE

734-259-7130 | titlesolutionslic.com
41486 Wilcox Road, Suite 2, Plymouth, Michigan 48170

@ l CORRIVEAU

Is the title company saying thal you
can’t close without a
Certificate/Affidavit of Trust?

aMorse Moving & Storage
Official Partner W}E’_A&d Vian L.hu
for Moving Services

Mention Real Produce » Expent Fleet Allocation lor Real Estate
for up to 2 Months of~ = Saamiess Olient Transitions &
FREE Storage Personalized Sarvice
+ Acive Invotvemnent in Real Estate

Industry Events

» Trusted ty Top Agents for 65+ Years

Partrer with Morse Moving & Storage

B =
e -

Pursuant Lo MCLE 7007913, a
Certificate of Trust dated is

generally required within 30 days,
hy underwriting/title companies
before closing, At Corrivean Law,
: Ci cw the Trust and
‘¢ a new Certificate quickls
and alTordahly,

Contact us Toda\‘ '
for a Free Quote

734-484- 1717

Wayne County Real Producers - 5




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses, and thank them for supporting the real estate community!

BLINDS/DRAPERY

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

BUSINESS TECHNOLOGY
MANAGEMENT
Connextion

(248) 720-6560
yourconnextion.com

CLEANING
Cleaning with Rola
(313) 330-7770

DRAIN CLEANING
Caleb’s Drain Cameras
(586) 648-0113
cdcinspections223.com

ESTATE PLANNING ATTORNEY
Corriveau Law

(248) 380-6800
www.corriveaulaw.com

ESTATE SALES

Aaron’s Estate Sales

(248) 915-8888
www.aaronsestatesales.com

HOME INSPECTION
Certified Professional
Home Inspection
(248) 716-3696
cphomeinspect.com

KS Inspections
(734) 341-8163
ksinspections.com

WIN Home Inspection
(734) 768-0484
wini.com/canton

HOME PREPARATION SERVICES
HOMEstretch - Wayne
County/Ann Arbor

(734) 290-3900
www.home-stretch.com

HOME STAGING

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

INSURANCE
Goosehead Insurance
The Mullinax Agency
Jeremiah Mullinax
(313) 820-3853

INTERIOR DESIGN

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

JUNK REMOVAL &

MOVING SERVICES

Junkforlife: Always On The Move
(313) 595-8366
taylorjunkremoval.com

* Home Inspections
* Radon
* Mold

* Water Quality Testing
* Infrared Thermography
* Pest and Termite Inspections

, COMMITTED. EXPERIENCED

* Allergen & Indoor Air Quality Testing

AVAILABLE
7 DAYS
A WEEK

Craig Efrusy | Owner/Certified Master Inspector

craig.efrusy@CPHomeinspect.com | CPHomeinspect.com
Cell: 248-798-6557 | Office: 248-716-3696

6 - July 2026

MORTGAGE

Capital Mortgage Funding
Becky Alley

(248) 833-5197
www.capitalmortgagefunding.com

Choice Home Loans
Mo Fahs

(313) 516-2500
yourchoiceloans.com

DFCU Financial
(800) 739-2772
www.dfcufinancial.com

Michigan Schools &
Government Credit Union
(586) 871-0266

msgcu.org

Mortgage 1

Steve Caldwell

(734) 301-9932
mortgageldownriver.com

Mortgage Center
(800) 353-4449
mortgagecenter.com

Sonic Loans
Charlie Shami
(313) 488-4888
sonicloans.com

MOVING & STORAGE
Morse Moving & Storage
(734) 4841717
www.morsemoving.com

NEW CONSTRUCTION
MORTGAGE

DFCU Financial

(800) 739-2772
www.dfcufinancial.com

PHOTOGRAPHY/
FAMILY/PORTRAIT

Kelly Stork Photography

(734) 891-1334
www.kellystorkphotography.com

PHOTOGRAPHY/
VIDEOGRAPHY/DRONES
Metro Shores Media

Ron & Tracie Seeley

(734) 308-1388
metroshoresmedia.com

ROOFING & ROOF REPAIR
ACS Roofing

(586) 325-4001
acsroofers.com

SOCIAL MEDIA &
CONTENT CREATION
Real Leverage Solutions
(810) 710-9095
realleveragesolutions.com

BUSINESS OWNERS DON'T WASTE YOUR TIME

START SAVING IT

50 REAL Connextions from

people already searching for

your Business services!

SCAN HERE

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson

(313) 447-0058
www.alliancetitleofmi.com
Embassy Title Agency
(734) 293-2000
www.embassytitle.com

Estates Title
(248) 647-3600
www.estatestitle.com

Sonic Title Agency
Dee Shami

(313) 251-5145
sonictitle.com

Title Solutions
(734) 259-7130
titlesolutionslic.com

TRANSACTION COORDINATOR
Elite Leverage Inc.

Liz Rehner

(734) 751-9143
eliteleverageinc.com

- | Elite

_ 5 everage
“  lIne.

“hamsaction Cassdimation

GALLD o UnAIN GANLRAY
DRAIN'CLEANING I-:XPI-:BTS

EIH'E?"MOOT ”RANSACTIO

WITH A PARTNER RUST'

DRAIN CLEANING SEWER INSPECTIONS -

Wayne County Real Producers - 7



PROFILES

Home Inspections
Sewer Camera with video ® Mold/ Air Testing ® Radon Testing

12 Ali Fawaz

g é/‘“”
Kb NSPeClunNs e, KEVIN SCHAAF

734-341-8163 (call or text) e kevin@ksinspections.com

IN THIS ISSUE

Residential home inspeciions

6 Preferred Partners
10 Meet the Team
12 Agent Spotlight: Ali Fawaz

16 Agent on the Rise: Bryan Young TOP PRODUCER aa ar EMBASSY TITLE AGENCY, INC.

20 Top Producer: Angela Jaafar . Our Customers are Our Foundation You win
24 Event Recap: Breakfast of Champions Embassy Title Agency, Inc. is proud to be celebrating our

If you are interested in nominating people for certain

[ 4 [ 4
20th Anniversary in business! We go above and beyond to h l
stories, please email us at: terra.csotty@n2co.com ] Y . .g Y t e lStzng.
service all of our clients. Our dedicated approach ensures

all of our client's needs come first! We pI‘OteCt

Customer service is our middle name.

the closing.

Seal the Dedl,
SImplify the Estate

Estate Sales * Auctions * Clean-Outs .

Jeremiah Mullinax
Agency Owner

=y

Aaron’s

Estate Sales . o Ng— : Kate McCarty Suzy Crossley
2 3 ‘ — o\ President/Owner Account Executive
248-915-8888 s & ~X 734.293.2000 Cell: 248.207.0536 .
aaronsestatesales.com ol ‘ Wl J . EmbassyTitle.com Scrossley @embassytitle.com g‘ﬂ 0S leI.l ea d 100 Maple Street, Suite 205, Wyandotte, MI
15704 Farmington Rd, Livonia, MI 48154 INSURANCE (734) 272-4700

8 - July 2026 Wayne County Real Producers - 9



Meet

The
Team

Terra Csotty Ashley Streight Joseph Cottle Lexi Markison
Owner/Publisher Content Coordinator/ Account Executive Relationship Manager
Ad Strategist

Holly Garrish Luana Nascimento Amanda Matkowski Ron & Tracie Seeley
Relationship Manager Event Coordinator Editor/Writer Metro Shores Media
Photographer

ﬂ ' . m
Follow us on social

media and check out
our new website:

www.waynecounty
realproducers.com.

Kelly Stork Todd Everett Real Leverage Solutions
Kelly Stork Photography The Todd Everett Experience Social Media
Photographer Event Vibe Curator

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

@ DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

Come Hail or High Water Protect
Your Transactions with ACS Roofing's

EXPERT EXTERIOR
RENOVATIONS SOLUTIONS!

Residential Roofing
Commercial Roofs
Flat Roofs

Roof Repairs
Gutters

WS Windows and Siding

ROOFING INC.

Get a Quote Today! Mention Real Producers
586.325.4001 | ACSRoofers.com A . anleeceive $500 Off!

10 - July 2026

* Reduce the stress of juggling muttiple vendors
= Consultative approach on home improvements
+ Pay-at-close with Notable

|7"!;/:\'>‘T| Your One Stop Shop
METRO SHORES for All Your WAYNE COUNTY

S8 21 Real Estate Needs

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WHO DO
YOU TRUST

We want to know which local
vendors you'd recommend to
other agents in Wayne County.

Recommend a vendor at
www.waynecountyrealproducers.com

Real tate Photc
rtual Walk Through
STINY 1€

K
TO1( ').,,,, Ind LA €

Send your list of most trusted
partners to terra.csotty@n2co.com.

1eadshot )f1

Ron and Tracie Seeley Metro Shores Media
966 Ford Ave. | Wyandotte, MI | 734.308.1388

Wayne County Real Producers - 11



AGENT SPOTLIGHT

Turning

Obstacles into
Opportunities

fter experiencing personal Ali began his professional life in which would later prove invaluable

setbacks, Ali Fawaz was the medical field, working as a in his future real estate career.

determined to rewrite his cardiovascular sonographer and
own story. A full-time real estate later as a surgical first assistant In 2015, Ali dipped his toes into real =T : v
agent for six years, he demonstrates specializing in robotic-assisted estate while still working in medicine, o W A E : 3 TeEIAAY PHOTOS BY JENNIFER ARNETT
how hard work and a strong support procedures. This background instilled but his initial foray as a solo agent e e e L AT & PR RRESY ARLORTIRHOTOGRAREY
system can turn obstacles into in him a sense of precision and the was challenging and led him to step eSS A A e ' Il AT PHOTOS TAKEN AT LOMBARDO

opportunities for real growth. ability to perform under pressure, away from the industry temporarily. et T T ' ; S Kies uer HOMES MODEL AT WINDRIDGE
et A A% ESTATES IN NORTHVILLE

12 - July 2026



However, setbacks in other business
ventures and mounting debt became
the catalyst for his triumphant
return to real estate in 2020.

“I hit a financial low point,” Ali
recalled. “Then COVID-19 hit, and
the world shut down. That’s when I
made the decision to dive back into
real estate — this time full-time, with
arenewed focus and a promise to
myself to turn things around.”

66

It’s not just about
the money or the
number of homes
sold: It’s about
the impact ’m
making and how
far I've come.”

“¥

Y-

14 - July 2026

Within four months of joining a local
team, Ali had paid off his debt and was
on the path to becoming a top producer.
His achievements so far include the
Rising Star award, two Rookie of the
Year awards, and the Hustler of the
Year award. To date, he has reached a
career sales volume of $45 million.

Ali attributes much of his success to

the support and mentorship he has
received. He credits his friend Benjamin
Welch for providing crucial guidance
early in his career, and his current
broker, Erick Monzo, for opening doors
to new opportunities. As a member of
The Monzo Group, the number-one
Keller Williams group in Michigan, Ali
has found a team that matches his drive
and commitment to excellence. “What
makes our team unique is the leadership
of our broker, Erick Monzo, who fosters
a culture of mentorship, innovation, and
relentless dedication,” he explained.

Ali also gives special thanks to his
parents for always believing in him
— his father for instilling a tireless

work ethic and his mother for her
loving support every step of the way.

For Alj, success is defined by growth and
freedom. “It’s not just about the money
or the number of homes sold: It’s about
the impact 'm making and how far I've
come,” he said. “Being able to look back
and know I turned things around, and
now I'm in a position to help others win,
too ... that means everything to me.”

Despite his industry success, Ali hasn’t
forgotten the challenges he has faced

as an agent. He considers overcoming
self-doubt and the fear of failure as

one of his biggest hurdles. “The key

to overcoming these challenges was
learning to ask for help and to surround
myself with the right people,” he shared.

When he’s not closing deals, Ali makes it
a priority to maintain a healthy work-
life balance. He often spends his free
time working out at the gym, fishing,

or cheering on the Detroit Lions.

As for his future goals, Ali aims to
continue growing his business while
also mentoring newer agents and giving
back to his community. He’s additionally
focused on building his investment
portfolio and creating long-term wealth.

To new agents, Ali advises that they
stay consistent and hungry. “Real
estate isn’t easy,” he admitted. “It
takes working hard, being patient,
and showing up every single day —
even when you don’t feel like it.”

Ali ultimately hopes that people

will know him as an agent who

rose above challenges. “I want to be
remembered as someone who never
gave up,” he said. “Someone who faced
challenges head-on, worked hard,

and kept pushing no matter what.”

Ali’s commitment to self-improvement,
paired with his passion for helping
others succeed, continues to fuel

his success in business and in life.

He remains focused on creating
impact — not just through real estate
transactions, but by empowering
others to believe in themselves.

Delivening Lasting Memonies
Metro-Detroit's premier newborn, child
and family photographer.

HUR D RARY

Stapaefelly oty g

KELLY @ (7348911334

kellystorkphotography@gmail.com
STORK @ www.kellystorkphotography.com

Innovations to Help Streamline
Your Transactions

* Highly trained, and certified inspectors  * Consultative and solutons-driven

» Prompt and professional sendces » Top-raned for Customer serdce

(& Proudly Serving Your Nelghborhood

[t Full Home Inspection “r Pre-Listing Inspection

* infrared (IR) Scan Sawer Soope Inspection

Pood and Spa Inspection Radon Test
O 40

oo

[

msteffes@winl.com

Michael Steffes

{734} 768-04B4

YOUR LOCAL LENDER

Experienced. Knowledgeable. Quality.
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Voted Downriver's
#1 Mortgage Lender

Steven Caldwell Jr. / Senior Loan Officer
21643 Allen Road 48183
Woodhaven, MI
Cell Phone: 734-301-9932
Email: scaldwell@mortgageone.com
Efax: 734-307-0427

Down/ue

NMLS #1532143 | Company NMLS #129386 @
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AGENT ON THE RISE

TURNING
AMBITION
INTO ACTION

EVERY DAY

PHOTOS BY
JENNIFER ARNETT
WITH STARLOFT
PHOTOGRAPHY

As one of Wayne
County’s Top 500
agents, Bryan Young has
built his reputation on
determination and a strong
work ethic. “Starting at
zero every month keeps me
hungry,” he said. Known
for his personal drive and
passion for connecting with
people, Bryan continues

to raise the bar in his
business and community.

Bryan’s journey into real
estate followed a successful
run owning an apparel
company in downtown
Detroit, which he eventually
sold. “My mom and dad
always told me to dream big
and chase the dream,” Bryan
said. Their advice propelled
him into the real estate
industry, where he found a
natural fit for his competitive
spirit and sales skills.

Now a real estate agent for
seven years, Bryan has spent
the past two years with
Opul Realty, a brokerage
known for its dedication

to service and innovation.
There, he reconnected with
his mentor, Daryl Cross.
Bryan also recently joined

a group that is converting a
40,000-square-foot building
in Plymouth into a climate-
controlled self-storage
facility called Durr Storage.
“It’s exciting to be part of
something that transforms a
community asset,” he said.

As for Bryan’s career in the
industry, he’ll admit that
being adaptable has been
crucial for his success. He
embraces technology and
has a proactive approach
to prospecting, particularly
focusing on for-sale-by-
owner (FSBO) properties.
“Prospecting is what I do
especially well,” Bryan said.
“Don’t be scared to talk to
people you don’t know.”

Despite his busy schedule,
Bryan emphasizes the
importance of family. “Being
able to be a dad whenever
possible is what I find most
fulfilling about my work,”
he shared. “I want to be
there for my kids’ events
and school pick-up.” Bryan

Wayne County Real Producers - 17




66

PROSPECTING |5
WHAT | DO ESPECIALLY
WELL. DON'T BE SCARED
TO TALK TO PEOPLE YOU
DON'T KNOW. ,,

has two sons — Giovanni
and Enzo — who share
his love for hockey and
fishing. He also enjoys
golfing outside of work.

When asked to define
success, Bryan replied with
“being there for my boys
and loving this game.”

Bryan hopes to be
remembered not only
for his sales numbers but
also for his commitment
to never giving up. “I
want people to know that
Inever quit,” he said.

For fellow real estate
professionals, Bryan
encourages building
strong relationships and
maintaining a work ethic
grounded in resilience.
“The best advice I can give
is to keep chasing your
dreams and don’t be afraid
to prospect,” he said.

Bryan’s commitment to
never quitting, no matter
the challenge, defines
both his personal and
professional life. He is
proof that, when drive
meets discipline, anyone
can achieve success. ¥

BUYING, SELLING, REFINANCING?
You have a choice!

ESTATES TITLE

A E N K
%émvmw- WE%M%W%M

1700 W. Big Beaver Rd, Suite 340, Troy, M| 48084
248-647-3600 (Office) | 248-647-3700 (Fax)

Call Estates Title Agency for all of your Real Estate selling,

purchasing and refinancing Title needs!

Inacompetitive market, preparation is key. Hel rclients
get their offer accepted with qualified pre-euyppro&;w

Buying a home is a big decision. Trustme to guide clients
mrotlg!meprncessblgnd help |in|'.'.|ﬂ'lve|::|er'ler::,tll:u-m1¥£'r

How you and your clients will experience

extraordinary with me:
¥ More sccess to mone loan products & Localexpertise
¥ Competitive rates and fast closings & One-on-oneservice Ah”uys ﬂ\fﬂl[ﬂb[& tu mt ?wr

¥ Effectivecommunication from contract c'm APPI‘O\Ied
toclose
Remember - if you're working, I'm working.

Becky Alley

BALS D 133070 GA AF173 | Bronch NMWILS# S50
Co-Host of Irl'ril'!'mn M by Roal | ‘Il'l'l‘n a Bemirwess Showw

2a8-E3E-510T [)Gl‘!‘{&m‘iﬁ
LWE&LQFLMI‘]NK\' AT, MG, O, 50, TH T

Emnl. P
il

CMG HOME LOANS

.IEEI
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real
estate has always been about
building something meaningful
for both her clients and her
family. An agent with RE/MAX
Dream Properties, she has
spent over a decade creating a
business rooted in hard work
and a clear sense of purpose.

Before real estate, Angela spent
nearly 15 years working in the
automotive industry. “I began this
career while I was still in college,
an opportunity that allowed me
to grow with the company and
gain hands-on experience in
business, marketing, and client
relations early in my professional
journey,” she explained. “It

was a fast-paced environment
that demanded accountability,
precision, and strong leadership.”
During her time there, Angela
managed more than $80 million
in budgets and oversaw a large-
scale auto show marketing
program that operated across the
United States and Canada. She
also learned how to understand
consumer behavior, utilize CRM
systems effectively, and respond
with precision to client needs.

Although Angela was finding
success in corporate America,
she wanted more out of life. “I
wanted the freedom to build my
own business, create my own
path, and have the flexibility to
be present for my family and
clients,” she said. “Real estate
gave me that opportunity,
allowing me to combine my
entrepreneurial spirit with my
passion for helping others.”

It was ultimately Angela’s
husband, Mike, who gave

her the confidence to pivot
into real estate. “He saw that
my background uniquely
positioned me for it — not only
because I was well-versed in
business, marketing, and sales,

but also because I had spent
years managing large projects,
budgets, and strategic initiatives
in my professional career. He
believed those skills would
translate naturally into the real
estate world,” Angela shared.

In 2012, Angela took a leap of
faith and launched her real
estate career. Since then, she
has built an award-winning
business, earning honors

such as the RE/MAX Lifetime
Achievement Award, Hall of
Fame, and 2025 Diamond Club
award, along with ranking #1 in
sales for Southeastern Michigan
in 2024. Her success has also
earned her recognition as a
RealTrends Verified top 1.5%
agent, a Real Producers Top
100, and a “Best of” recipient
by Hour Detroit. Last year
alone, she closed $34 million in
sales, bringing her career total
to more than $150 million.

Angela is grateful for the
accolades, but she’s more
concerned about serving

her clients and building
meaningful relationships with
them. “Whether I am advising

a client, setting goals for my
business, or participating in
community initiatives, I approach
every situation with honesty,
accountability, and a commitment
to doing the right thing,” she said.
“I believe that when your values
are clear, they naturally shape
the choices you make and the
standards you hold yourself to.”

Angela has had great mentors

in her life and comes from a
lineage of strong women who
built households from almost
nothing. Their influence shaped
her deep appreciation for the
role that neighborhoods, schools,
and community play in family
life. Her mother and mother-
in-law, both homemakers who
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“No one owes you a lead,
a listing, or their trust.

YOU HAVE TO E

The moment you
understand that is when

the magic will happen.”

PHOTO BY AVIDA PRODUCTIONS

NIT.

[ el

believed homeownership was
where wealth and stability are
built, instilled in Angela the
values that guide her business
today. “They believed deeply

in homeownership and in the
idea that running an efficient
household, taking pride in your
environment, and creating a
space where people feel happy
and secure is one of life’s greatest
accomplishments,” she shared.

Outside of real estate, Angela is
often spending time with her
husband, Mike, and their five
children. She also likes to unwind
by cooking. “Ilove learning new
recipes — feeding people is a way
to show them love and comfort,”
she said. “There is something

so special about sharing your
culture through food. It is like

a universal love language.”

As she looks to the future, Angela
remains focused on continuing to
serve Northville, where she lives
and works. Deeply connected

to the area, she has served on
multiple boards and commissions
— including her elected role as

a local school board member. “I
was raised with strong values
about family, community, and

the belief that ‘it takes a village

to raise a child,” she explained.
“That philosophy has guided the
way I live, raise my family, and
serve the community around me.”

For emerging real estate
professionals, Angela wants to
remind them that clients don’t
owe them anything until trust

is earned through hard work
and integrity. “No one owes you
a lead, a listing, or their trust.
You have to earn it. The moment

I-k o - .rl. ..E"h:l
%" NIGHT +,)
:}"-tl 3y - 3

you understand that is when the
magic will happen,” she shared.

Angela wants to be remembered
as one of the most trusted agents
her clients have ever worked
with. “When someone chooses
me to represent them, I never
take that lightly,” she said.
“Their trust in me is something

I honor with professionalism,
dedication, and a commitment
to always doing what is right.”

At the heart of Angela’s success
is a deep sense of responsibility
to the people she serves and the
relationships she builds along
the way. Through every step, she
continues to lead by example,
proving that when you stay
grounded in your values, the
impact you make can extend

far beyond real estate.
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EVENT RECAP

THANK YOU
FOR COMING
TO OUR
BREAKFAST OF
CHAMPIONS!

PHOTOS BY TRACIE SEELEY
WITH METRO SHORES MEDIA

huge thank-you to everyone
who attended our Breakfast
of Champions event! It
was an incredible morning filled
with networking, collaboration, and
valuable insight from some of the top

professionals in the real estate industry.

A special thank-you to our event Host,
Redefine Real Estate, for bringing
everyone together and helping

create such a successful event.

We are incredibly grateful to our
Presenting Sponsors, Morse Moving
& Storage and Luke Sasek with

Cutco Gifting, for their generous
support and partnership.

Thank you as well to our Support
Sponsors, Berkshire Hathaway
HomeServices Kee Realty and Elite

Leverage Inc. Transaction Coordination,

for helping make the event possible.

A big shout-out to Real Leverage
Solutions for keeping the event
highlighted across social media, and
to Tracie Seeley with Metro Shores
Media for capturing all the amazing
moments throughout the morning.

We also want to recognize our
fantastic moderator Mike Tripoli
from Opul Realty and co-moderator
Laura Mehall from @properties

for leading such an engaging and
insightful panel discussion.

And of course, thank you to our
incredible panelists for sharing their
experiences, knowledge, and expertise
with everyone in attendance: Justin

24 . July 2026
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MORSE MOVING & STORAGE Gifti ng
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Luke Sasek - (616) 295-5537
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Ford from Justin Ford Real Estate Team |
eXp Realty, Spencer Ray from Saros Real
Estate Services, Shannon Bagdonas from
The Carbon Group | LPT Realty, Angela

Jaafar from RE/MAX Dream Properties, and
Matthew Talbot from Redefine Real Estate.

We truly appreciate everyone who
attended, supported, and contributed
to such a memorable Breakfast of
Champions. Looking forward to seeing
everyone again at the next event!

To sponsor a future event, reach
out to Terra.Csotty@n2co.com.

F 3378 3

—

c. -*._‘___r-_"""‘"'.___: "‘~

Wayne County Real Producers - 25



26 - July 2026 Wayne County Real Producers - 27



$3,993,816,868

SALES VOLUME

11,104

TOTAL TRANSACTIONS

37

AVERAGE TRANSACTIONS
NUMBERS PER AGENT
HERE’S WHAT THE TOP
AGENTS IN WAYNE COUNTY $13,312,723
SOLD IN 2025 AVERAGE SALES VOLUME
PER AGENT

Be Featured in
Real Producers

<= Choice You Always Have Choices,

‘ k "Mo is truly at the top of his industry,

his knowledge, expertise, and
willingness to go above and beyond
for his clients is why | recommend
everyone his way. Make the right
choice and work with someone who
will always put you first." = Ali /

Mo Fahs

NMLS 1248791
313-516-2500

mfahs@yourchoiceloans.com
YourChoiceloans.com

28 - July 2026

* RISING STARS:

High-performng agents who've
Een noreal estato for loss than
G years.

« DIFFERENCE MAKERS:

Thase wiho rmake a difference in the

community throwgh charitable or

philanthropic work

= PARTHERS:

Highily recommended and strongly
endorsed real estabe and home
Lervice providers

* CONTRIBUTORS:

§ Apply for you or someone you know to be '-?
featured in an upcoming article. - ry
rometoan MAKE IT CHOICE HOME LOANS \ AR |

Hreeadedgeable industry
professicnals who provide 500

« TOPAGENTS:

Agents who perform in the top
300-500 n the mstoet and have
an interesting or nspirational story
e kel

@@
@-sf L ocan e
®EH

4%, &
TAKINGTHE LEAD IN
LOCALTITLE SERVICE.

Experienced. Innovative.
100% Committed to Helping Agents Win

CONTACT ME TODAY
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Make it easier for a local hero to become a homeowner with a
Gratitude Mortgage from DFCU Financial.

Mindy Tessmar

Loan Officer

NMLS License 1430199
mindy.tessmar@dfcufinancial.com
C:517.927.3684

Zach Toilolo
Loan Officer

NMLS License 1473162 dfcu
zach.toilolo@dfcufinancial.com

C: 734.890.6575 Gma FINANCIAL

CASH BACK




