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Working with Lauren Marvin
means having an insurance
professional who is committed
to finding solutions that truly
fit. With a career spanning
decades, Lauren brings a calm,
knowledgeable approach to
every conversation, helping
clients feel confident and
understood as they navigate
important insurance decisions.

She works across personal,
commercial, farm, life, health,
and disability coverage,
allowing her to see the full
picture and tailor protection to
each client’s unique needs. She
is known for listening first,
explaining options clearly, and
designing coverage that aligns
with both current priorities and
long-term goals.

Clients value Lauren not only
for her experience, but for her
genuine care and dedication. As
Managing Partner of Kenneth
Rhodes & Associates, she leads
with integrity, service, and a
commitment to building lasting
relationships clients can rely
on.

(864) 847-7188
www.kra-ins.com
Imarvin@kra-ins.com
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The Kenneth Rhodes & Associates Insurance Agency in Williamston shows the
company's commitment to giving careful and client-centered insurance advice.
The team has strong relationships and is dedicated to helping others. They
work closely with individuals, families, and businesses to guide them in making
insurance choices with confidence.

The Williamston team helps people with different types of insurance, like
personal, business, farm, life, and special coverage. They take time to understand
what each client needs before suggesting the best options. Their method focuses
on being clear, quick to respond, and providing long-term security. This ensures
that the coverage meets both current needs and future goals.

The team at the Williamston office has strong connections to the local
community, which helps them provide valuable insights and show real concern in
every conversation. With the guidance and experience of Kenneth Rhodes &
Associates, the office remains a dependable source for trustworthy coverage and
personalized help.
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DISCOVER GREENVILLE'S HIDDEN GEM
3598 HIGHWAY 11 | TRAVELERS REST, SC 29690 | 855-337-9139

VILLAVERONADESIGN.COM



[HE LOAN PARTNER
WHO CARES AS MUCH
AS YOU DO

I partner with agents who value Family, Kindness, and Experiences as much as I do.
My goal is to ensure that the mortgage process rej]ects the same warmth and excitement

your clients felt during their first showing.

Katherine Ridings

Sr. Mortgage Banker

NMLS #2029767 - Licensed in SC

® 864.396.2455 ext. 5236
\ At I a nt I C BayC katherineridings@atlanticbay.com
S

/‘ Mortgage Group KatherineRidings.com

* “lhe /¢ of Making a Home

FURNITURE | BEDDING | RUGS IEDECOR

Home Decor
Store

Full Service
Interior Design

4 s 3 r LT

864.719.2001 | macandmorgan.com | 1448 Blue Ridge Blvd, Seneca

|
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WE ANSWER.
WE REPLY.

WE SHOW UP
ON TIME.

¢ Full Home + Pre-Listing
Inspections

¢ Radon Testing
Mike Gibilisco
Founder

Getlnspekt.com
864.209.1581
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DEALS DON’T WAIT
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30 Shanda Dean

As a locally owned small business, we understand the urgency realtors face.
Whether it's a quick repair, an inspection, or a full roof replacement, our team is
IN THIS ISSUE ready to move fast—keeping your deals on track and your clients happy.

QUICK TURNAROUNDS | RELIABLE SERVICE | QUALITY CRAFTSMANSHIP

CONNECT
A TODAY

RHINO ROOFING (864) 526-0295
g peope o o sones AND RESTORATION LLC RHINOROOFS.US

WE KNOCK OUT PUNCH LISTS.

We have over 10 years of experience working
on Real Estate punch lists. We are licensed
and skilled in a wide variety of trades. We
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AUTOMOTIVE
Carlton Motor Cars Inc
(864) 213-8000
carltonmb.com

FINANCIAL MANAGEMENT
Wagner Wealth Management
(864) 236-4706
wagnerwealthmanagement.com

FURNITURE SALES &
INTERIOR DESIGN

Mac and Morgan Home
(864) 719-2001

1448 Blue Ridge Blvd.
Seneca, SC 29672
macandmorgan.com

Villa Verona Design
(412) 418-3555
villaveronadesign.com

HOME BUILDER

The Barndo Co.

(864) 571-4433
thebarndominiumco.com

HOME IMPROVEMENT

Blue Ridge Cabinet & Design
(864) 671-6333
blueridgecabinet.com

Sawyer Services LLC
(864) 870-7682
sawyerservice.net

HOME INSPECTION
Advantage Inspection Upstate
(864) 298-0405
advantagegreenville.com

Alliance Pro Inspections

(864) 663-3320
allianceproinspections.com
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Birdhouse Home
Inspections & Services
(864) 916-2627
birdhouseinspections.com

Inspekt Home Inspections
(864) 209-1581
getinspekt.com

RES Inspections
(864) 529-9900
resinspections.com

HOME RESTORATION & REPAIR
Anderson Metal Roofing

and Shingles

(864) 287-2378
andersonmetalroofing.com

C J’s Plumbing
(864) 373-8276

Carolina Roofing & Contracting
(864) 420-2172

Closing Contractor
(864) 326-2640
closingcontractor.com

Fraser Roofing
(864) 569-9617
fraserroofingllc.com

High Caliber Solutions
(864) 594-1668
highcalibersolutionslic.com

Lane Roofing
(864) 404-6896

Rhino Roofing
(864) 526-0295
rhinoroofs.us

Rolling Suds

(864) 800-1961
rollingsudspowerwashing.com/
greenville-greer-sc

INSURANCE

Kenneth Rhodes Insurance
(864) 847-7188
kra-ins.com/locations/williamston

INSURANCE AGENCY

Ed Patterson - State Farm Agent
(864) 322-0031
www.edpatterson.net

MORTGAGE

Element Mortgage
(843) 813-6745
ElementMortgage.com

Joel Ridings- Atlantic
Bay Mortgage Group
(864) 993-2705
joelridings.com

Palmetto State Home Mortgage
(864) 775-5432
palmettostatehome
mortgage.com

Stone Mortgage Group
— Daniel Horton

(864) 887-4230
homeside.com

MOVING SERVICES
Mark 1 Moving
(864) 269-7659
markimoving.com

Swamp Rabbit Moving
(864) 660-0374
www.swamprabbitmoving.com

PROPERTY MANAGEMENT
Applewood Estates Inc.
(864) 342-7606
applewoodestatessc.com

REAL ESTATE ATTORNEY
Blair Cato Pickren
Casterline, LLC

(864) 999-3576
blaircato.com

Edwards Law, LLC
(864) 520-1890
chrisedwardslaw.com

Guest & Brady Attorney at Law
(864) 233-7200
guestbrady.com

Newton Law Firm
(864) 654-6042
Newtonlawclemson.com

Wendell L. Hawkins, PA
(864) 848-9370
wlhawkinslawfirm.com

REAL ESTATE MEDIA
Greenville Real Estate
Productions

(864) 528-7147
greenvillerealestate
productions.com

STAGING
Staged Upstate
(864) 437-3547

TREE SERVICE
Fernwood Tree Service
(864) 934-6396

Mullinax Tree Service
(864) 508-4100
mullinaxservices.com

WE NAIL
IT, SO
YOU CAN
SELL IT.

AWARD-WINNING ROOFING
STARTS HERE.

ROOF REPAIR + REPLACEMENT
STORM DAMAGE

EMERGENCY ROOFING

GUTTER REPLACEMENT

ROOFING

F@AS ER

FRASERROOFINGLLC.COM 864-569-9617




Meet
The

Team

THE ONLY LENDER YOU'LL EVER NEED

I I i t h
Sierra Smith Robert Smith Amy Porter Jordan Wilson

Co-Owner & Publisher Co-Owner & Publisher Director of Content Director of Client Experience

sierra.smith@n2co.com Advertising Sales amy.porter@n2co.com sc.clientcare@n2co.com
402-560-4555 robert.smith@realproducersmag.com

843-560-6278
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WE FUND IT.

PERIOD.

Vicki Manley Tres Dabney Lucas and Keke
Photographer Photographer GVL Real Estate Productions
vicki@carolinahouseshots.com tres.dabney@truenorthprod.com info@greenvillerealestate
productions.com
864-528-7147

the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect
are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors,

contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial
intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

DRONE IMAGING | SUPRA EKEY ACCESS
ALLIANCEPPRO
HEERRINSPECTIONS

Flexible Scheduling | BUILT FOR
Daily Availability TDP-PERFDRMING

Transparent Pricing

Expert Support Team REALTDRS

Partner with us and pick your preferred inspector
plus enjoy flexible scheduling, daily availability,
transparent pricing, and expert support.

New agents who partner with us get a

FREE home inspection for their clients!
*Restrictions apply

Experience the difference, Call Noah Franks!

Call 864-663-3320 e allianceproinspections.com
admin@allianceproinspections.com

5,000+ Reviews
Locally Owned
Proven. Trusted. Local.

SC Professional Inspector Lic. #48993
Certified Master Inspector
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Partner with Sawyer Services LLC to help yo
listings shine before they hit the market or for
any after inspection repairs needed!
=\ N\

=) r/f Schedule your ﬁ‘\\ f//
— = services today! — f/i'-"”""

HVAC Service & Repairs
Handyman Repairs
Plumbing & Electrical
Pressure Washing
Lawn & Landscape Maintenance
Punch Lists & Make-Ready Services

- Reliable. Insured. Local.
. R

85 Sawyer Services LLC

Most borrowers waste months chasing lenders who won't
commit. We eliminate the guesswork. One call. One team.
Nationwide capital delivered with speed, certainty, and zero
runaround - so you can close deals while your competition is still
waiting on approvals.

RESIDENTIAL - COMMERCIAL - HARD MONEY

ELEMENT

MORTGAGE

Steve Shawver Branch Manager
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Dear Upstate:

As we celebrate this July and the spirit of Independence Day,

all of us at Upstate Real Producers want to take a moment to
express our sincere gratitude to each of you—our readers,
partners, and real estate professionals who continue to support
this publication month after month. This magazine exists
because of the incredible relationships, stories, and businesses
that make up the Upstate real estate community, and we are
truly honored to highlight the people who are making a lasting
impact across our market.

This Fourth of July feels especially meaningful as our nation
celebrates 250 years of independence, freedom, and resilience.
It is a time to reflect on the generations of individuals who
have helped shape our communities, build strong foundations,
and create opportunities for future generations. Here in the

Inspecting Homes. Protecting Dreams.
Fram brand new builds 1o fixer Uppers, we uncover

whataothers miss o you can move farward

with confidence.

Blrdhou';e
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What We Do For You
o | stment Property

o & brand mew home.
Elijah walked us through
everything and gave us total
confidence maving forward *
- Happy Client

o I
o
"
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v
W
o T
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st Schie .‘ILJIinr._.‘ Same Day Reports, No Guesswork.
Don’t skip the inspection that protects
everything.

™ Call or text: (&
& Book onli
© Email: Elijal

O scain the ' o schedule instantly

Know what you're buying before it becomes your problem
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Upstate, we are reminded every day that home is more than
just a place—it is where families gather, memories are created,
and communities grow stronger together. The real estate
professionals featured throughout this issue embody that same
spirit of dedication, service, and commitment to helping others
find a place to call H ome.

This month’s Cover Feature spotlights Ginnie Freeman,
whose leadership, professionalism, and commitment to
excellence continue to make an impact throughout the
Upstate real estate community.

Our Heart & Hustle feature highlights Tracy Reynolds, whose
passion for serving others and dedication to her clients
continue to inspire both personally and professionally.

We are also proud to feature Rising Star Shanda Dean, who
is quickly making her mark with determination, drive, and a
strong commitment to her clients and community.

In this month’s Tips of the Trade feature, Anthony Morgan
shares valuable insight and perspective that readers at every
stage of their career can benefit from and apply in today’s ever-
changing market.

In our Partner Spotlight, we are proud to feature Greenville
Real Estate Productions, whose creativity and partnership
continue to support and elevate the professionals they serve.

As always, thank you for allowing Upstate Real Producers to

be part of your business, your story, and your community. We
hope this issue leaves you encouraged, inspired, and reminded
of the incredible professionals who continue to raise the
standard across the Upstate. From our team to yours, we wish
you and your families a safe, joyful, and memorable 4th of July
as we celebrate this historic milestone for America together.

Warm regards,

Robert & Sierra Smith
Publishers of Upstate Real Producers
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WE TAKE THE PAIN OUT OF YOUR MOVE!

(864) 643-2213
sales@swamprabbitmoving.com

BUILD YOUR
DREAM HOME
TODAY

cializing in

""B_ARNIIIJMINIIJMEL

(864)-571-4433
TheBarndoCo.com

Barndo Co. @ ) @TheBarndoCo

Want to make a striking first
impression with your listing?

Your secret weapon to captivate potential
buyers and tenants instantly!

EXCLUSIVE '\
OFFER FOR REALTORS \

Y 0
|L suds SAoanEurlirq)t /O

phebetetete, o Power Wash
THE POWER WASHING PROFESSIDONALS

Curb Appeal * Quick Turnaround  Fully Insured E!_
Value Enhancement - Flexible Scheduling

RollingSudsPowerWashing.com/greenville-greer-sc
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O LOAN TOO TOUC

Creative Financing for

i

' Conventional
i No Problem
Palmetto State Ce os & Low Costs
Home Mortgage - - o
864-775-5432

palmetto?titehomemortgage.com

Partner.with a

Eﬁiﬁ@?mmm
S WEEK
Shawn EzithLgm?ngl]agan Officer @L@@Eg

864-270-2345
SEzell@palmettostatehomemortgage.com

.. We Keep Your Deals
- Flowing Smoothly

Over 10 Years
of Experience

(O CJ’s

il PLUMBI

Licensed
& Insured

%
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ACCEBERATE MOURISUCCIESS

Personal Service and REALTOR®
Resource for All Situations

€lping You be the Best
_ORior BIC Out There

4.
*0ne Purpose

Wendell L. HEIWl(iDS, P.A. ' Location

Attorneys at Law
ne Staff

T3 E
':Ilﬂl' . u 1:|| Scan for our "Earnest”
"' Electronic Earnest

'.l- I:EtH Money Deposit Portal

Connect Today to Elevate Your Clients' Closing Experience

9 Buena Vista Way, Suite B | Greenville, SC 29615
864.848.9370
wlhawkinslawfirm.com @

%ﬁ:;_ir!x »
= > mumglnavms

ar. LOCAL & LONG DISTANCE MOVING -

Serving the Greenville area since 1985,

we don't just move your belongings; we move your life.

Schedule your

hassle-friae move

consultation *&Iﬂaﬁl'
CALL Wheaton

(864) 269- e rm}wﬁwfﬁ-
7659

SERVICES FOR YOU

* LOCAL A LOMNG DISTANCE MOVING

* EXPERTS IN MOVING QOLDER ADULTS
> PROFESSIONAL PACKING
EPECIALISTS WITH HEGH VALUE ITEMS
* GHORT & LONG TERM STORAGE

> CORPORATE RELOCATION

Bmigiﬁ?ﬂ%ﬁr .pbl%m.n,.e [f&m “1 N = 2 INTERSTATE AGENT FOR EATON WORLD WIDE MOVING
17 INTERMATIONAL CT, GIEEEN"-I'ILLé S 20607 | U5, DOT NO. 70719 | MC 87113 | SCPSC 9666-C
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S BY: TRES DABNEY

(TRUE NORTH PRODUCTIONS)

BEHIND EVERY HOME

In a career defined by passion,
perseverance, and an unwavering
commitment to people, Ginnie
Freeman of Berkshire Hathaway
HomeServices C. Dan Joyner,
REALTORS® stands as a powerful
example of what it means to be
more than a real estate agent.
With 18 years of experience in
the industry, Ginnie has built her
career not simply on transactions,
but on transformation—helping
families, individuals, and
investors find not just homes,

but hope, stability, and new
beginnings. From the earliest days
of her childhood fascination with
open houses and “Career Day”
dreams of becoming a Realtor,

to begging her mother to tour
homes on weekends just for the
joy of imagining life within their
walls, Ginnie’s path into real
estate was never accidental—it
was destiny in motion. She

began her professional journey
in 2006 as an assistant with RE/
MAX Realty Professionals under
Alan Swartzentruber, and by
2008 she had earned her license
and stepped fully into the field

as a buyer’s agent during one

of the most challenging real
estate climates in history. Those
formative years, marked by
foreclosures, short sales, and
relentless learning, built the
foundation of her resilience, work
ethic, and deep understanding of
the market that continues to serve
her clients today.

Ginnie’s evolution from buyer’s
agent to full-service Realtor and
independent producer is a story
of growth fueled by courage and
purpose. After years of success
on a team and mastering both
the buying and listing sides of
the business, she took a bold
step in 2017, joining Berkshire
Hathaway HomeServices C. Dan

TOUCHES

Joyner, REALTORS® as a solo
agent. It was a decision that would
prove transformative. Under

the leadership and support of
Donna Smith and Danny Joyner,
she found not just a brokerage,
but a professional home rooted
in community involvement,
collaboration, and excellence.
Since joining the company, Ginnie
has consistently ranked in the
Top 10-25 agents, a reflection not
only of her production, but of her
consistency, integrity, and client-
first philosophy. Her approach is
both intuitive and intentional—
she is known throughout her
market as a “walking MLS,”
someone who doesn’t just wait
for listings to appear but actively
tracks opportunities, listens deeply
to her clients’ dreams, and often
finds homes before they even hit
the market. For Ginnie, real estate

is not reactive—it is relational,
proactive, and deeply personal.

What truly sets Ginnie apart,
however, is not her production or
accolades, but her heart for service
and the profound way she impacts
the lives of those she serves. One
of her most meaningful career
moments came through helping a
single mother of four, connected
through Front Porch Housing,
transition from uncertainty and
instability into homeownership.
After attending a real estate class
Ginnie hosted, the client reached
out with a quiet question: “Do you
think it’s possible for me?” That
question became the beginning of
a life-changing journey. Together,
they found a new construction
home in a USDA-eligible area
where the seller covered closing
costs, appliances were included,

Upstate Real Producers - 17
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and the client was able to close
with zero money down. The
moment she walked into her new
home—each child having their
own room for the first time—
became one of Ginnie’s most
unforgettable memories. It was
more than a closing; it was dignity
restored, stability secured, and

a future rewritten. For Ginnie,
moments like these are the
heartbeat of her business.

Her passion for people is deeply
rooted in her own life story, one
marked by both joy and profound

FOR GINNIE, MOMENTS LIKE THESE ARE

18 - July 2026

OF HER BUSINESS.

challenge. In 2007, Ginnie and
her husband Scott adopted their
daughter Lilly from Russia, later
discovering she had significant
special needs, including autism
and cognitive differences. The
journey that followed reshaped
her understanding of strength,
control, and compassion. It
taught her that success is never
achieved alone and that every
victory—whether in life or
business—requires a village. This
truth has become the cornerstone
of her philosophy as both a
mother and a Realtor. Just as she
relies on therapists, teachers,
and caregivers to support her
daughter, she leans on lenders,
contractors, photographers, and
colleagues to serve her clients
with excellence. This parallel
has deepened her empathy,
strengthened her patience,

and reinforced her belief that
real estate, at its core, is about
teamwork and trust.

At Berkshire Hathaway
HomeServices C. Dan Joyner,
REALTORS®, Ginnie has
flourished in an environment
that aligns with her values—
community, professionalism,
and service. Mentored early
on by Alan Swartzentruber
and continually encouraged
by leaders like Donna Smith,
she has embraced a culture

of collaboration through
mastermind groups and peer
learning with top agents. She
is equally passionate about
giving back beyond real estate,
serving on the board of Rising
Tides, a substance abuse housing
and mentorship ministry, and
supporting organizations such
as Project Hope Foundation
and Front Porch Housing, both
of which hold deeply personal
significance in her life. Her
service work reflects the same
guiding principle she brings to
her business: people first, always.

Outside of real estate, Ginnie’s life
is filled with energy, movement,

and connection. A devoted wife of
nearly 25 years to Scott Freeman,
athletic director and baseball
coach at Southside Christian
School, she is also a proud mother
of three—Drew, Lilly, and Luke—
and can often be found cheering
from the bleachers at baseball
games or enjoying Clemson
football and Greenville Drive
outings with her family. An avid
runner with the “SR@D” dawn
running group and a dedicated

Do you want to be featured
in an upcoming issue of URP?
Email us at sierra.smith@
n2co.com to join the list.

member of Greenville Splash
Masters swimming, she embraces
both competition and community
in her personal life just as she does
professionally. Her love for board
games, sports, and active living
reflects her spirited personality
and her belief in showing up fully
for every season of life.

When asked to define success,
Ginnie does not reference awards
or sales volume—though her

$20+ million production in 2025
certainly speaks for itself. Instead,
she defines success as helping
others achieve their dreams.
That philosophy is evident

in every client interaction,
every negotiation, and every
relationship she builds. Her
motto, “More than a Realtor,” is
not a tagline but a lived truth—
she is a counselor, advisor,
cheerleader, problem solver,
and advocate for every client
she serves. Those who know her
best describe her as a “scrappy
grace,” a “badass with class,”
and a bulldog with kindness—
testaments to both her tenacity
and her heart.

As she looks toward the future,
Ginnie remains committed to
growth, service, and longevity

in a career she still deeply

loves after nearly two decades.
Whether guiding first-time
homebuyers through one of life’s
biggest milestones, mentoring
the next generation of agents,

or continuing to serve her
community through meaningful
organizations, her mission
remains unchanged: to be a
lifelong partner in her clients’
journeys and to ensure that every
person she serves feels seen,
heard, and valued.

In every sense, Ginnie Freeman
embodies the spirit of Upstate
Real Producers—not just for what
she has achieved, but for the lives
she has changed along the way. ¥

Favorite Quote

Carpe Diem is Latin for
“seize the day,”

Colossians 3:23 says “work
willingly at whatever you
do, as though you were
working for the Lord
rather than for people.”

Upstate Real Producers - 19




Reynolds

PHOTOS BY: GREENVILLE REAL ESTATE PRODUCTIONS (GVL REP)
WRITTEN BY: AMY PORTER

From Heart to Hustle: Tracy Reynolds’ Faith-Fueled Rise
in Real Estate

There are stories that define a career—and then there are
stories that redefine a life. For Tracy Reynolds, her journey into
real estate wasn’t built on convenience or timing. It was forged
through perspective, faith, and a profound understanding of
what “home” truly means.

At her core, Tracy is a woman deeply rooted in faith and family.
She is the kind of person who celebrates life in vivid color—
hosting elaborate gatherings for everything from traditional
holidays to playful moments like “May the 4th be with you”
and “Back to Hogwarts Day.” For her, creating meaningful
experiences isn’t just a hobby; it’s a reflection of how she loves.
Alongside her husband Matt, her high school sweetheart and
best friend, she has built a life centered around connection—
whether that’s spontaneous trips, quiet evenings at home, or
simply being surrounded by the people who matter most.

That circle of “her people” extends well beyond just the two
of them. Together, they’ve raised three children—Shawn,
Chloe, and Trinity—while also opening their home and hearts
to others along the way, including two bonus sons, Hayden
and Austin. Their home has been full, lively, and often a

little chaotic, the kind of place where grocery bills were

high but laughter came easy. Today, while their children are
stepping into their own paths, Tracy still holds tightly to those
moments—family trips, movie nights, pool days, and the
simple joy of being together. And of course, no description of
her home would be complete without Mila, their one-year-old
Frenchie with a personality as big as the family itself. Equal
parts diva and darling, Mila holds a special place in Tracy’s
heart and is, by her account, very much her baby.

That deep appreciation for togetherness is what naturally led
Tracy to a career centered around one of life’s most sacred
spaces: home.

But Tracy’s path to real estate wasn’t linear. It was
intentional—though not always in ways she could initially

see. Growing up without wealth or ease, she witnessed
firsthand the power of a father who worked tirelessly to create
stability and warmth within the walls of their home. That
experience shaped her understanding early on: home isn’t
about perfection—it’s about presence. It’s about creating a
place where life unfolds, where memories are built, and where

people feel safe and grounded. That belief would later become
the foundation of her business.

Then came a moment that would change everything.

During the height of COVID, Tracy found herself fighting for
her life. What began as illness quickly escalated into something
far more critical. In the early hours of the morning, with her
oxygen levels dangerously low, she was rushed to the hospital.
Within days, her body began to fail. She faced a reality few
ever truly comprehend—the moment where the will to fight
begins to fade under the weight of physical exhaustion. And
yet, even in that space, Tracy did
what she has always done: she
surrendered in faith. Saying
goodbye to her family over the
phone, she was placed on a
ventilator, unsure if she would
ever return.

Seven days later, she woke up.

That moment didn’t just mark
survival—it marked purpose.

Recovery was anything but

easy. Her body had weakened,

her strength diminished, and

even the simplest tasks became
obstacles. But what emerged

from that season was something
far greater than physical healing.
It was clarity. Tracy knew she

had been given more time

for a reason, and she made a
decision—to stop simply working
to pay bills and instead step fully
into a calling rooted in service,
faith, and intentional impact.

And through that recovery, it was
the thought of her family—her
husband, her children, and the life
waiting for her at home—that became part of the fuel that
carried her forward.

In January 2023, Tracy became a licensed Realtor and
entered the industry with a clear vision and an unwavering
commitment to excellence. Beginning her career at Keller
Williams Western Upstate, she immersed herself in education
and professional development, earning certifications as a
Certified Buyers Agent, Certified Expert Listing Agent, and
Certified Luxury Home Marketing Specialist. From the very
beginning, Tracy’s goal was never simply to sell homes—it
was to raise the standard of service, marketing, and client

experience within the industry. Her dedication to innovation
and relationship-driven business later led her to Real Broker,
where she aligned with a company that reflected her values
of collaboration, growth, and modern marketing. Now, as her
business continues to expand and her reputation for elevated
service grows throughout the Upstate, Tracy was recently
offered a position with the prestigious Herlong Sotheby’s
International Realty team—an opportunity that reflects both
the momentum of her career and the level of excellence she
has worked tirelessly to build.

Now in her fourth year, Tracy has built a business that blends
strategy with heart. Specializing
in luxury, lake properties,

| investment opportunities, and
residential homes, her approach
is anything but transactional.
With an impressive $18 million in
career volume and $13.5 million
in the past year alone, her success
is undeniable—but numbers are
not what define her.

What defines Tracy Reynolds is
how she shows up.

She doesn’t “sell” homes. She
guides people. She protects her
clients, advocates for their best
interests, and refuses to rush
decisions that deserve time
and care. Her process is deeply
intentional—looking beyond active
listings, tapping into off-market
opportunities, and positioning her
clients to succeed in competitive
markets. But even more than
strategy, she leads with something
far less tangible and far more
powerful: integrity. It’s the same
level of care she would want for
her own family—because to Tracy,
every client represents someone’s story, someone’s future, and a
place where their most meaningful moments will unfold.

Her philosophy is simple—everyone deserves a luxury-level
experience, regardless of price point.

And when it comes to listings, Tracy is raising the bar. In

a digital-first world, she has embraced high-level video
marketing, professional staging, and elevated presentation as
a standard, not an upgrade. She understands that perception
drives demand, and she is committed to ensuring her clients’
homes stand out in meaningful ways. For Tracy, it’s not “list
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and wait”—it’s intentional, strategic
execution designed to deliver results.

Still, beyond the business, it’s the moments
that stay with her.

The quiet realization when a client walks
into a home and simply knows. The
unspoken understanding that this is where
life will happen. Where milestones will

be celebrated, challenges will be faced, and
memories will be made. It’s a feeling she recognizes instantly,
because she’s lived it herself—around crowded dinner tables,
late-night conversations, and seasons of life that unfolded
within the walls of her own home, surrounded by her family.
Those are the moments that remind her why she does what
she does.

Her journey has also been shaped by those who showed up for
her along the way—mentors and moments that reinforced her
belief in people over profit. From an agent who once guided
her away from a home that wasn’t right, to a neighbor who
stepped in during her recovery and helped launch her career,
Tracy carries those lessons forward daily. They are the reason
she chooses guidance over sales, and service over shortcuts.

Outside of real estate, her impact continues to grow. Tracy is
deeply committed to giving back—whether through organizing
experiences for under-resourced students to visit Clemson
University or helping lead large-scale community events

that support scholarships, families in need, and charitable
organizations. For her, success is not measured solely in what
is earned, but in what is given.
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Looking ahead, her vision is clear. She is building more than
a business—she is building a standard. One rooted in faith,
integrity, and collaboration. Her goal is to create a team that
reflects those values, where success is shared, and every
achievement becomes an opportunity to give back.

At the heart of it all is a simple but powerful belief: this work is
bigger than real estate.

Because home is where life happens. It’s where stories begin,
where love grows, where loss is held, and where new chapters
are written. And for Tracy Reynolds, being invited into that
space is not just a profession—it’s a responsibility, a calling,
and, in many ways, a ministry.

Because for Tracy, “home” will always be more than a
place—it’s the people inside it. It’s the laughter, the chaos, the
milestones, and even the quiet moments shared with those you
love most...including a little Frenchie who runs the house.

If there is one thing she hopes to be remembered for, it isn’t the
volume, the accolades, or the transactions. It’s how she showed

up—ifor her clients, for her community, and for the purpose she
was called to fulfill.

Because in the end, her story isn’t just about hustle.
It’s about heart.

Favorite Quote
One quote that defines my journey comes from Corrie ten Boom:

‘Every experience God gives us is the perfect preparation for
the future only He can see.’

I've lived that truth. Every hardship, every challenge, it was

all preparation. And now I carry that perspective into how I
live, how I lead, and how I serve my clients. “Every trial wasn’t
a setback—it was preparation for something I hadn’t stepped
into yet.”

“When I'look at my life through that lens, it all makes sense.
The preparation, the challenges, even the moments where I
didn’t understand the timing.

And now, I get to walk that out daily—serving people, building
something meaningful, and trusting that what I’'ve been
through is exactly what equipped me for where I'm going.”

In Tracy Reynolds Own Words:
In focusing my business on Christ, I chose a bible verse to
represent it.

“Commit your work to the Lord, and your plans will be
established.” -Proverbs 16:3

The word “commit” in this verse means “to roll something onto.”
How often do we say we’re committing our work to the Lord, yet
still carry the full weight (and worry) of the outcome ourselves?

This is meant to be a decisive act of transferring the weight of
what we need to surrender. It isn’t instructing us to commit
our results, it invites us to commit our work, the entire process,
without worry.

As humans, we tend to want clarity before obedience, but God
gives clarity THROUGH obedience. He shapes outcomes we
were never meant to control.

How perfect this verse is for the direction I'm striving to go. I
pray I wake up each day and roll the weight of my work onto the
Lord and that He makes my work an act of trust not control.

Do you want to be featured in an upcoming issue of URP? Email us at sierra.

smith@n2co.com to join the list.
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Greenville Real Estate Productions
(GVL REP) continues to redefine
modern real estate marketing across
the Upstate through elevated visual
storytelling,  strategic  branding,
and high impact digital marketing
solutions. More than a media
company, GVL REP operates as @
full service real estate marketing

agency, helping agents, teams,

and industry professionals  build

recognizable brands both online
and  within  the marketplace.

Founded by Lucas Bowens, GVL REP specializes in
luxury real estate photography, cinematic video
production, aerial drone coverage, social media
marketing, personal branding, content strategy, 3D
tours, floor plans, and custom marketing campaigns
designed to help real estate professionals elevate
their presence and distinguish themselves in a
competitive industry.

“We’re not just creating content for listings, we’re
helping agents build brands people remember,” said
Bowens. “Our focus is long term growth, elevated
marketing, and creating a presence that positions our
clients at a higher level.”

Known for its refined aesthetic and hands

on client experience, GVL REP has become a
trusted creative and marketing partner for
many of the region’s top performing real estate
professionals. By blending cinematic visuals
with intentional branding and strategic social
media marketing, the agency helps clients
market with confidence while building stronger
connections with today’s digital first audience.




SHOW IT LIKE IT ’
DESERVES TO BE S#zZ/.

GVL REP’s growing influence has led to opportunities
beyond media production, including being selected
to capture and speak at the Southeast’s Real Estate
Expo, further establishing the company as a leader in
modern real estate marketing.

Guided by the philosophy, “Show it like it deserves
to be seen,” every project is approached with
creativity, precision, and intention, whether
launching a personal brand, marketing a luxury
property, or developing a stronger digital presence
for industry professionals.

Built with vision alongside his wife and
creative partner, Keke, Lucas continues to
shape GVL REP into more than a marketing

When Lightning

agency, but a family built brand rooted in
creativity, legacy, and elevated storytelling.

As the real estate industry continues to evolve,
GVL REP remains focused on delivering timeless
branding, luxury visuals, and strategic marketing
designed to help professionals build brands that
endure beyond the market cycle. #

GREENVILLE REAL ESTATE PRODUCTIONS (GVL REP)

LUCAS BOWENS

(864) 528-7147

@GVLREP
GREENVILLEREALESTATEPRODUCTIONS.COM
INFO@GREENVILLEREALESTATEPRODUCTIONS.COM

Protecting your reputation with every service. .

CAROLINA ISOOFING & CONTRACTING
Call or Text Justin Today! 864.420.2172
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TREE SERVICE

YOUR CLIENTS CAN TRUST

Tree Removal | Tree Trimming/Pruning
Debris Removal | Lot Clearing
Stump Grinding | Storm Damage Response
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864.529.9900 « RESinspections.com

Home Inspections » Termite Letters « Radon Testing « Indoor Air Quality

Inspections That Work as Hard as You Do
Effortless & Online Scheduling

As members of the local Board of Realtors,
we book through the appointment center

Bundled Inspections
Digital Reports within 24 Hours
VETERAN + FIRST RESPONDER DISCOUNTS
Schedule Your Inspection Today!

SIMPLIFY YOUR MORTGAGE
JOURNEY WITH EXPERT
GUIDANCE YOU CAN TRUST

HORTON Powered by:
HOME TEAM
MORTGAGE STONE

GET THE HOME TEAM ADVANTAGE bocut Landting ety Lonfudenoe

WHY WORK WITH US?

WE'LL HELP YOUR CLIENT FIND

THE PERFECT MORTGAGE!

Contact Me:

Daniel Horton

Sr. Mortgage Advisor

NMLS 1505206

864.887.4230
daniel@gostonemortgage.com
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Rooted in
Purpose,
Rising in
Real Estate
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WRITTEN BY:
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Herlong Sotheby’s

International Realty

Shanda Dean’s story is one defined

not just by real estate success, but by
resilience, reinvention, and a deeply
rooted commitment to people. A

rising star in the Upstate real estate
community, Shanda brings a rare
combination of calm strength, genuine
warmth, and unwavering purpose to
everything she touches. Those who meet
her often describe her as a “safe place
to land”—a reflection of both her steady
presence and her heartfelt approach

to life and business. For Shanda, that
sentiment is the highest compliment

she could receive, because at the core of
who she is, she simply loves people well.

Her path to real estate is anything

but conventional. Before becoming a
Realtor in 2021, Shanda built a dynamic
career in the airline industry, rising into
management with United Airlines and
later owning her own travel business,
helping others explore the world. But
when the pandemic brought travel to a
sudden halt, her life—and her family’s—
took a pivotal turn. Relocating to South
Carolina meant starting over in many
ways, both personally and professionally.
It was during this season of transition
that real estate quietly entered her life,
sparked by a Realtor who became both
a friend and mentor. What began as

a simple conversation soon became a
calling she could not ignore.

Stepping into real estate at 46, in a
brand-new state with no established
network, was not without its challenges.
Shanda openly acknowledges the
vulnerability of starting over later in
life, but it was her faith, determination,
and willingness to learn that laid

the foundation for her growth. She
intentionally began her career on

a team, recognizing the value of
mentorship and collaboration. Over
time, she built her business step by
step—first with Keller Williams, then
NorthGroup Real Estate, followed by eXp
Realty as an independent agent—each
chapter shaping her skills, sharpening
her confidence, and deepening her
understanding of the industry. In

May 2025, she found a new home

with Herlong Sotheby’s International
Realty, a move she describes as both
intentional and aligned with her values,
blending independence with meaningful
collaboration and global opportunity.

Today, Shanda is beginning her sixth
year in real estate, with a career volume
surpassing $40 million and a proven
track record of consistent growth year
after year. But numbers only tell part

of her story. Her true impact is seen

in the lives she has served—first-time
homebuyers navigating one of life’s
biggest milestones, veterans seeking
trusted guidance, and luxury clients
across the Lake and golf communities of
the Upstate. No matter the price point,
Shanda’s approach remains the same:
listen deeply, serve intentionally, and
help clients not just find a house, but
envision a life.

One of the most defining moments of
her career reflects exactly that heart

for service. Shanda recalls helping

a 73-year-old woman relocate from

the Northeast to South Carolina—an
experience that required trust, patience,
and an extraordinary level of care. With
no smartphone, no local support system,
and limited mobility, the client relied
fully on Shanda to guide her through
every step. From coordinating movers
and traveling to Virginia to personally
overseeing the process, to driving the
client—and her six cats—hundreds

of miles to her new home, Shanda

made sure she was never alone in the
transition. It was, she says, a reminder
that real estate is never just about
property—it’s about people during some
of the most vulnerable and meaningful
seasons of their lives.

Shanda’s journey is also one of deep
personal grounding. A devoted mother
to her two sons, Dillon and Ryker, she
describes motherhood as her greatest
joy and her “why” behind everything
she does. Whether cheering from the
sidelines at Friday night football games
or watching motocross races covered in
red Carolina clay, she is fully present in
her children’s lives. At the same time,
she proudly supports her oldest son

as he begins his entrepreneurial path,

reflecting the very independence and
drive she has modeled for them.

Faith plays an equally central role in her
life. Shanda is passionate about serving
both locally and abroad, including

her mission work with Amigos for
Christ in Nicaragua. Her commitment

to service extends beyond borders,

as she also supports organizations
aiding the homeless and individuals in

recovery. For her, giving back is not an
obligation—it is an extension of who
she is.

Behind her calm and grounded presence
is also a spirit of adventure. Having
lived in seven states and moved nearly
twenty times, Shanda has embraced a
life of change and discovery. She has
traveled to 22 countries across five
continents, sailed oceans with friends,
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and continues to find joy in exploring
new places, whether it’s a quiet coffee
shop or a faraway coastline. That same
curiosity and openness to life allows her
to connect deeply with clients navigating
their own transitions.

Despite her accomplishments,

Shanda defines success in the simplest
of terms: doing her best, living with
integrity, and treating people the

way she would want to be treated.

Her guiding principle is not rooted

in accolades, but in authenticity—
ensuring that every person she
encounters feels seen, valued, and
cared for. It is this mindset that has not
only shaped her business but also built
lasting friendships from former clients
who now feel like family.

Looking ahead, Shanda sees real estate
as more than a career—it is a lifelong
calling that offers both freedom and
purpose. With the global reach of
Sotheby’s International Realty, she
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ALWAYS STAY
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is excited to continue serving clients
locally while also connecting them with
trusted professionals around the world.
This balance allows her to pursue her
love of travel while staying deeply
rooted in relationships and service.

When asked what she hopes to be
remembered for, Shanda doesn’t
hesitate. She hopes to be remembered as
someone who kept going through every
season of life, who stayed genuine, and
who loved people well. Someone who
proved that setbacks are not the end

of the story, but often the beginning of
something more meaningful.

At the heart of it all, Shanda Dean is
exactly what her clients and community
describe her as—a steady presence, a
trusted guide, and a woman who leads
with heart in everything she does. As
she continues to grow her business and
her impact in the Upstate, one thing
remains clear: her rising star is only just

Do you want to be featured in an
upcoming issue of URP? Email us at
beginning to shine. sierra.smith@n2co.com to join the list.

Favorite Quote

HUMBLE AND KIND

WE CLIMB HIG
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TREE REMOVAL
TRIMMING & PRUNING
EMERGENCY TREE SERVICES

RERNNO

TREE SERVICE

8b64.934.6396

' Scan for a Complimentary
Consultation and Design

| YOUR SUMMER
CLOSING DREAM TEAM

SEND NEW CONTRACTS TO ORDERS@GUESTBERADY.COM

Stock Kitchen Cabinetry ¢ Custom Cabinetry
Bathroom Vanities « Wet & Dry Bars
Custom Closet Systems « Mudrooms ¢ And More!

864-671-6333
blueridgecabinet.com
420 WILLIAMS AVE, EASLEY SC
SALES@BLUERIDGECABINET.COM
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Your Success is Qur Mission
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TIPS OF THE TRADE

MORGAN
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Building a Business on Relationships,
Not Just Real Estate

In an industry often measured by transactions,
production numbers, and closings, Anthony Morgan
believes the true currency of real estate is something
far more lasting: relationships.

“One of the most valuable lessons I've learned

in real estate is that this business is built on
relationships, not just sales,” Anthony shares. “When
you genuinely invest in your clients—listening

to their needs, celebrating milestones with them,
and staying connected long after the closing—you
naturally build trust.”

As an agent with Bluefield Realty Group, Anthony
has seen firsthand how a relationship-first mindset
transforms not only client experiences but the
trajectory of a business. While contracts and
negotiations are essential parts of the process, he
believes the heart of real estate lies in the human
connection behind every transaction.

People First. Always.

Anthony approaches every client interaction with
intention. He listens closely—not just to what
clients say they want in a home, but to the deeper
motivations driving their move. Whether it’s a
growing family needing more space, empty nesters
downsizing, or a first-time buyer stepping into a
dream for the first time, Anthony understands that
buying or selling a home is deeply personal.

By staying present and invested beyond the
paperwork, he builds something far more powerful
than a successful sale—he builds trust.

And that trust doesn’t end at the closing table.

“Many of my clients have become close friends
over the years,” Anthony explains. “When

you nurture those relationships, it creates a
ripple effect. Friends refer friends, families
grow, people move again, and suddenly one
relationship turns into many opportunities.”

The Ripple Effect of Trust

In a referral-based business like real estate,
reputation is everything. Anthony has found that
when clients feel genuinely cared for—rather than

sold to—they remember the experience. They share
it. They recommend it.

One relationship naturally leads to another.

Strong client connections generate repeat business,
consistent referrals, and a reputation that grows
organically over time. Instead of chasing transactions,
Anthony focuses on cultivating meaningful
connections. The result? A sustainable business built
on loyalty, authenticity, and long-term value.

Why This Tip Matters
Anthony’s advice resonates because it speaks to the
foundation of success in real estate: trust.

“It matters because trust is the foundation of this
business,” he says. “When clients feel genuinely
cared for rather than sold to, they remember that
experience and share it with others.”

In an increasingly digital and fast-paced world,
genuine connection stands out. Clients don’t just
want market knowledge or negotiation skills—they
want someone who will guide them, advocate for
them, and stand beside them during one of life’s
biggest decisions.

For Anthony, the formula is simple:

Focus on people first, and the business

will follow.

And as his growing network of loyal clients and
friends proves, that mindset isn’t just good advice—
it’s a strategy that builds lasting success.

Anthony Morgan | Bluefield Realty Group

Here's the deal,

home + auto =
savings.

Ed Patterson, Agent

3257 N. Pleasantburg Drive
Greenville, SC 29609

Bus: 864-322-0031
www.edpatterson.net

Se habla Espafiol

Combine home and auto and
save an average of $1,127*. I'm
ready to help you get the right
coverage at the right price.
Call me for a quote.

Like a good neighbor,
State Farm is there.®

*Average annual per household savings based on a 2021
national survey by State Farm® of new policyholders who
reported savings by switching to State Farm.

State Farm Mutual Automobile Insurance Company
State Farm Indemnity Company

State Farm Fire and Casualty Company

State Farm General Insurance Company
Bloomington, IL

State Farm County Mutual Insurance Company of Texas
State Farm Lloyds
Richardson, TX

State Farm Florida Insurance Company
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OUR CLIENTS
SAY IT BEST

Genuinely, some of the best service I've had.
Always completely honest and explain
exactly what’s wrong and what needs to be
fixed. They get here quickly, get the job
done, and do so affordably.

AARON
NATHANSON

Partner with us and
offer next-level support
that sets you apart.

HighCaliberSolutionsLLC.com * 864.594.1668
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to help with your

“Home Inspection needs!

WHOLE HOME INSPECTION
PRE-LISTING INSPECTION
NEW CONSTRUCTION INSPECTION
11TH MONTH INSPECTION
MOLD/AIR QUALITY TEST
RADON TESTING
CL100/TERMITE
EVEL Il CHIMNEY
HUD CERTIFICATE
FUDMSEPTIC TANK INSPECTION
PORIL & SPA INSPECTION
SEWER SCOPE INSPECTION
LEAD BASED PAINT TESTING
IRRIGATION SYSTEM TESTING

!

B Advantage

[nspection

= 17 Home Inspectors

= SupraKey Access

= Infrared Cameras

» Drone Specialists

= Same Day Reports

= 24/7 Scheduling

» Family owned and
operated since 1991

= Over 3k 5 star google
raviews
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Closing Services | Title Insurance
Estate Planning | Probate
Business Formation

211 MAIN ST., SENECA, SC 29678 + 104 PINNACLE ST., CLEMSON, SC 29631
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RANDALL NEWTON | KIMBERLY NEWTON | NATHAN CLARK | ANN SULLIVAN
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WEALTH MANAGEMENT

BUILD » GROW » PRESERVE
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R BUSINESS & FINANCE WOMEN IN BUSINESS & FINANC BUSTNESS

2020
Dan Wagner Jennifer Osgood Clay Koch
Founder, CEQ President

Mimi Edwards

Wealth Advisor Chief Operating Officer

LEARN MORE ABOUT OUR AWARD WINNING TEAM
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Confidence looks

g00d 1n motion.
The 2026 GLC 300

CARLTON MOTORCARS
www.CarltonMB.com

2446 Laurens Road | Greenville, SC 29607




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Blair Cato at The Commons
A NEW STANDARD IN CLOSING EXPERIENCES.

Blair Cato’s newest Upstate location has arrived at The
Commons—Greenville’s trendiest destination, where
you'll experience closings with a vibe just steps

from the Swamp Rabbit Trail

WHY BLAIR CATO?

We safeguard your deals—
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ELEVATED CLOSING EXPERIENCE
DIRECT ATTORNEY ACCESS
THREE UPSTATE LOCATIONS

Spartanburg, Mauldin, Greenville
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SCHEDULE YOUR NEXT CLOSING AT THE COMMONS!
147 WELBORN STREET GREENVILLE, SC 29601 | 864.999.3576
UPSTATE LOCATIONS: GREENVILLE | SPARTANBURG | MAULDIN
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