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Impeccable Craftsmanship.
Attentive Service.
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average is NOT an option!

520-222-7065 | www.belovedbuilt.com



Desert Sky Design is a full-service design firm specializing in interior

design, customized renovations and home staging. Our design and
stylmg team works collaboratively with clients to curate spaces with
tlm style and functionality.
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6 Julie Lee and her team at Desert Sky Design have been an
absolute pleasure to work with on our luxury listings. Julie is
consistently organized, prepared, and incredibly thoughtful in her
approach. Every staging is installed on schedule and executed
seamlessly, which makes a huge difference in keeping our
listings on track. The furniture and styling are always upscale
and perfectly aligned with the caliber of our listings. Julie’s
staging truly elevates each property and helps it show at its
absolute best. She is also a fantastic communicator who is
proactive, responsive, and easy to work with from start to finish.
We truly value our partnership with Desert Sky Design and highly
recommend Julie and her team for luxury staging.
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ADU BUILDER

Tiny Homes of Tucson
Brad Jones

(520) 585-6806

BUILDER

Meritage Homes Tucson
Jarrad Creagan

(520) 955-5647
www.meritagehomes.com/state/
az/tucson

CARPET CLEANING
& RESTORATION
Steamy Concepts LLC
(520) 903-1200
SteamyConcepts.com

CHIROPRACTOR

Inspired Life Chiropractic
Rachel Novak D.C.

(520) 390-2966
inspiredlifechiropractic.com

CLEANING: RESIDENTIAL
& COMMERCIAL
Time-Maid

(520) 999-0630
Time-Maid.com

CUSTOM BUILDER/
REMODELER
Beloved Built LLC
(520) 222-7065
BelovedBuilt.com

FLOOR PLANS
Floor Plans First LLC
(520) 881-1500
FloorPlansFirst.com

GLASS, MIRRORS & WINDOWS
Columbus Glass & Screen
Bernie Hiither

(520) 327-6009
ColumbusGlassandScreen.com

HOME INSPECTION

Bill’'s Home Inspection Services
Ryan Bennett

(520) 625-2381
BillsHomeService.com

HouseMaster Home Inspection
Clark Rustand

(520) 531-1440
Tucson.Housemaster.com
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Tanque Verde Home Inspections
Michael Soulliard

(520) 462-8844

tvhiaz.com

HOME WARRANTY
2-10 Home Warranty
Sierra Hardy

(520) 444-2600
Shardy@2-10.com
Enroll: pro.2-10.com

Old Republic Home Protection
Vicki Hart

(928) 706-7611

(800) 445-6999

orhp.com

HVAC & PLUMBING
Picture Rocks Cooling
Heating Plumbing

Ron Arenas

(520) 440-4069
picturerockscooling.com

HVAC SERVICES
Plunkett Home Services
Chris Plunkett

(520) 808-2743
Tmtucson.com

INSURANCE

Sharliene Tripp Insurance
Agency, LLC

(520) 416-7970
Agents.Allstate.com/sharliene-
tripp-tucson-az.html

State Farm - Tom Tatro
(520) 323-2253
TomTatrolnsurance.com

INSURANCE AGENCY

Paul Barker Agency, Inc DBA
American Family Insurance
(520) 625-2166
amfam.com/agents/arizona/
green-valley/michael-barker

LANDSCAPING

Dawn Till Dusk

Landscaping, LLC

(520) 727-7355
DawnTillDuskLandscaping.com

MOLD TESTING AND
REMEDIATION
Steamy Concepts LLC
(520) 903-1200
SteamyConcepts.com

MORTGAGE

Altitude Home Loans

Judas Ramos NMLS# 958214
(520) 617-2259
altitudehomeloans.com

Rob Purvis VIP Mortgage
NMLS# 199836

(520) 979-1817
RobPurvis.VIPmtginc.com

MORTGAGE BROKER

Barrett Financial LLC

Zach Mooney NMLS# 378994
(520) 230-5599
ZachMooney.com

Inspired Life Mortgage
Jonathan Spurr NMLS# 304969
Owner and Responsible
Individual (AZRI)

(520) 975-9965
inspiredlifemortgage.com

MORTGAGE LENDER
Idaho Central Credit Union
(509) 672-5100

MOVING & LIQUIDATION
Caring Transitions

Sherri Gillette

(520) 850-4111
CaringTransitionsTucson.com

MOVING COMPANY
Clutch Moving Company
(520) 783-2635
clutchmovingcompany.com

PAINTING SERVICES
CertaPro Painters

(520) 812-3388
certapro.com/north-tucson

Piper Family Painting
(520) 302-4204
piperfamilypainting.com

PHOTOGRAPHY - PORTRAIT/
WEDDING/EVENTS
Photography by Jacquelynn
Jacquelynn Buck

(610) 662-1823
jacquelynnbuck.com

PHOTOGRAPHY- REAL ESTATE
Luxe Realty Photography
Casey James

(520) 258-8729
LuxeRealtyPhotography.com

Moxie Real Estate Media
Sterling Hall

(520) 539-5122
BookMoxieNow.com

PLUMBING SERVICES
Jobe & Sons Plumbing
Stephen Jobe

(520) 850-4552
jobeandsonsplumbing.com

POOL SERVICES
E-Konomy Pool Services
& Supplies

(520) 325-6427
E-Konomy.com

PRINTING / PROMOTIONAL
DP Solutions, Inc

Micah Dray

(520) 393-3551
DiversifiedPrintSolutions.com

PROMOTIONAL PRODUCTS/
PRINTED APPAREL

Lady Baba Does Promo!

Jeff Saunders

(520) 419-5882
LadyBabadoesPromo.com

RETIREMENT PLANNING
Stepping UP!

(520) 425-6052
SteppingUpUSA.com

ROOFING

B&M Roofing
Brent Hendricks
(520) 460-5331
bandmroofing.com

ROOFING SERVICES
Copper Ridge Roofing LLC
(520) 337-7500
copperridgeroofingaz.com

STAGING

Desert Sky Design
Julie Lee

(520) 349-4417
desertskydesignaz.com

TITLE COMPANY
Stewart Title & Trust
of Tucson, Inc

(520) 327-7373
Stewart.com/Tucson
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Affordable Home
Financing

Starts Here!
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Jonathan W. Spurr ; -
NMLS 304969 | MLO/Owner A > ﬁ—{%\\{“
Check Out This Testimonial: )

“Jon Spurr is a seasoned professional that gets
clients through the lending process on time.
Jon has the right expertise and has helped our
clients who needed to work on qualifying as
well as has assited VA buyers who had been
turned away by other lenders. Inspired Life

Mortgageis alo
reputatio nts love working with Jon
and consistently thank us for connecting them.

We highly recommend Jon Spurr and
, Inspired Life Mortgage!”

-Sandra Johnson Indie Realty

CONTACT US!
CALL: (3201 247-3610
WWW.INSPIREDLIFEMORTGAGE.COM

Other conditions and restrictions may apply. Rates, terms, and programs subject to change without notice. Company NMLS 1864389, Jonathan W. Spurr NMLS 304969, Arizona Rl AZ

MB 1002250, AZ L0 0948310, GO L0 100512282, Washington Designated Broker MB 1864383, WA L0 304969 Equal Housing Lender 1851 N Wilmot Rd Suite 3A Tueson AZ 85712
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Delilah Royce Allie Byard Danielle Bower Ashley Byard
Publisher Ad & Content Manager Editor Marketing and
Agent Specialist

Jacquelynn Buck Casey James Kristi Harris
Photographer Photographer Photographer

Elizabeth McCabe Jessica Weller
Writer Writer

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

@ DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

B&M ROOFING

The Leaders in Quality Roofing.

We are a Licensed,
Bonded and Insured
Full Service Roofing Company

REPAIRS AND MAINTENANCE
TEAR OFF AND RE-ROOF

BUILTUP | TILE | SHINGLE | METAL

FAMILY OWNED AND OPERATED

520-460-5331 -
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Make your brand the STAR
of every celebration.

—

5% 58 &4 &5

Spark attention, build loyalty, and show off your
brand with custom promotional products for
every event, season, and celebration.

Contact Us Today!

520.419.5882 2
Jeff@ladyBabaDoesPromo.com &% o ="
LadyBabaDoesPromo.com b B o

/N Caring
&% Transitions.

+ Senior Relocation « Downsizing - Estate Sales -

Day One Living

Embracing new beginnings with confidence.

Qur senior transitions specialists take care of it all

Senior Relocation Estate Sales
Packing Online Auctions
Move Management Home Clean-0uts
Resettling and MORE
Downsizing

Caring Transitions of Southern Arizona
caringtransitionstucson.com | 520-850-4111

- -
+ (& : oLD REPUBLIC

The market is

R_\tnmpli:ated.
. We're not.

Attract new business, generate referrals, and create
a smoother experience from listing to closing and
beyond with Old Republic Home Warranty.,

Ceontact me today

for details! Vicki Hart
Senior Account Executive
T:(980) 308-6461

C: (928) 706-7611
VickiH@Eorhomewarranty.com
my.orhp.comfvickihart

This hoene profection plan is not insurance. | i & service contract regulsted Lnder spoicabie Ktits
I, T andd conaitions apply, See your cureent wlatie plan for preing. coversges, nd enziusion detady
Cranges for non-covered ierrs may spply. Home waranties offemsd under the (Old Regutle Home
Wiarrary Erand ane sandios comtracts s By Dl Republic Homa Pratection Company, Ine
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PARTNER SPOTLIGHT

PHOTOGRAPHY BY JACQUELYNN BUCK

lunkett Home Services

is a small but mighty
company focusing on
our customer interaction. We are
a young company, meaning the
average age of a highly trained
Plunker in the field is 26. We
focus on training our team so
that both they and the clients
they serve can feel confident in
the recommendations and work
provided. Too many people have
written off the next generation,
and I don’t think that’s right. With
the right leadership and training,
“kids these days” will be running
the industry in no time.

Tell us about your team, their
names, and their roles:

Chris Plunkett: Owner & Chief
Plunker: Leads the vision, sets
the standard, and ensures every
customer experience reflects
what Plunkett Home Services
stands for.

Scarlett Plunkett: Owner &
Operations Plunker (Office

& Client Experience): Keeps
everything Plunking behind the
scenes, coordinates scheduling,
and ensures every client is taken
care of from the first call to the
final follow-up.

Jayden Coleman: Lead

Field Plunker: Oversees field
operations, trains new Plunkers
(technicians), and ensures every
job is performed to the highest
standard in the field.

How many years have you been
in business? 13 years

How and why did you decide on
this particular industry? Well, I
guess if T had to say what got me
into HVAG, it was my Dad. He
needed help with his business
when I was a kid, and I loved the

feeling of a job well done and a
satisfied customer at the end of
the job, so it stuck.

What’s the most valuable service
you offer for Realtors? For
realtors, our most valuable
service is the “Vitals Score”
report we provide. It takes the
guesswork and opinions out of
the equation and provides the
buyers, sellers, and their agents
with real, usable data. No more
wondering if we should ask for
this credit or have them fix that
thing. It is simple data

that can give the buyer much
more peace of mind in the
purchasing decision.

What non-profits or organizations
do you support? For the last 13
years, we have been proud to
support SANDS Southern Arizona
Network for Down Syndrome.

A close friend of mine has a son
with Down syndrome, and I really
like what that organization does
for the families of those with
Down Syndrome.

What are you passionate about
outside of work?

In our free time, my wife
Scarlett and I like to go
camping, kayaking, off-roading,
and occasionally hosting
Whisk(e)y tastings in our
private tasting room.

CONTACT
us!

Tucson Real Producers - 11
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Dr. Rachel Novak
Owner & Chiropractor 1

IS NOW

Stillin pain?

HOME SERVICES
~ Unlock New Inventory
& New Income With

Because it's our na me, . e only PSR Tucson’s Middle

Housing + Pima

and it’s more fun to say M, i i County’s New

ADU Program

Realtors: Earn a
2.5% Referral Fee The housing

air conditioning, andsoaper

. . . . Southern
The City of Tucson’s newly adopted Middle Housing rules and Pima Arizona has
County’s long-awaited ADU program now allow property owners to

h eati n g a n d Wa te r SOfte n i n g create multiple housing units on a single residential lot in ways that were —jgztdcvl?lﬁz?t,eg

simply not possible before. These changes open the door to duplexes, triplexes, fourplexes, N
cottage-style clusters, and detached guest houses across a wide range of neighborhoods major new
— creating new inventory, new buyer strategies, and new income potential for your clients. opportunity for

For realtors, this partnership means: realtors.

New ways to create inventory from existing single-family properties. Higher
value transactions by unlocking additional development potentialStronger
investment narratives for buyers, sellers, and long-term holdersA trusted local

builder who can walk your client through feasibility, design, and construction e X1 Let’s build the next
callplunkett.com DL Ccter of receon

If you represent buyers, sellers, investors, or homeowners who want to .

maximize property value under these new rules, we invite you to partner with D housing, one
520 - 8 O 8 -2743 us. Together, we can turn zoning changes into real housing solutions — and - Y property at a time.

real opportunities. o g
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RISING STAR

CYNT%@

GREAT LOSS TO GREATER PURPOSE

PHOTOGRAPHY BY
JACQUELYNN BUCK
WRITTEN BY

JESS WELLAR

“People think real estate is
glamorous, and while you do get
to see some magnificent estates,
you also run into some very
unglamorous moments,” Cynthia
Gomez remarks with a chuckle.
“One time, I had to help a seller
relocate over a dozen bunnies. I
was fully prepared to bring them
back to my house if her Airbnb
didn’t allow them...”

“Thank goodness the seller’s
friend stepped in at the last
minute, because I really was
about to save the day, the bunnies,
and the deal all at once.”

A true animal lover and big-
hearted REALTOR® with a deep
sense of purpose, Cynthia brings
both compassion and strategy

to every client she serves with
Tierra Antigua Realty in Tucson,
blending her corporate sales
background with a market-savvy,
emotionally intelligent approach.

A Season Of Clarity

Cynthia is the first to admit
becoming a real estate agent
was not something she had ever
envisioned for herself, but the
decision came during one of

the most difficult seasons of her
life. Born in Sonora, Mexico,
and raised in Ensenada before
moving to Tucson at age 10 after

her mother remarried, she has a
profound sense of gratitude for
how far she’s come.

Her early years in the U.S. were
defined by starting over in a
new country while learning a
new language, experiences that
would forever shape her ability
to connect with others on a
deeper level.

Before making the leap to real
estate, Cynthia built a successful
career in sales, spending five years
in banking and later rising into
corporate sales leadership at AT&T
for nearly a decade. While she
excelled in that environment, it
was the unexpected, crushing loss
of her father that ultimately forced
her to reevaluate everything.

“The most influential person

in my life has always been my
father,” Cynthia shares. “He was
an extraordinary attorney, and
I admired the way he carried
himself, the way he thought,
and the way he spoke. I always
wanted to make him proud, and
honestly, I still do.”

“Losing him was so unexpected
and profound that it completely
shifted the way I viewed life,” she
continues. “A friend had planted
the seed about real estate years

earlier, but after my dad passed,
I'was in a season of reinventing
myself. I realized I wasn’t afraid
to leave behind everything I
had built in corporate because,
emotionally, I felt like I had
nothing left to lose.”

An Investor’s Eye

When Cynthia transitioned
into real estate in late 2020, she
brought a strong foundation in
sales, but the pivot required a
recalibration, moving

from a results-driven corporate
environment to one

centered on relationships and
long-term impact.

“It took me almost two years for
my business to pick up, but real
estate itself felt like an easy fit,”
she explains. “I'm naturally good
at connecting with people, but I
quickly realized this business isn’t
really about the sale. It’s about
guiding people through some of
the biggest decisions of their lives,
and that mindset shift changed
everything for me.”

Instead of focusing on getting to
the closing table, Cynthia began to
lean into strategy, education, and
guiding clients through decisions
that would impact their future

in a meaningful way. As that
mindset began to take hold, her

new career started to gain steam,
with 24 deals last year alone.

“I also don’t see homes as

a pretty place with a nice,
spruced-up kitchen either,”

she admits. “I see a house as a
tool that builds equity; I tell my
clients this all the time, and I
mean it wholeheartedly.”

That financial perspective,
combined with her uncanny
ability to read the room, has
allowed her to build trust
quickly and position herself as
a true advisor rather than just
another salesperson.

“I'm very intuitive when it comes
to energy, emotions, and what
someone may be feeling even if
they’re not saying it out loud,”
she affirms. “It helps me navigate
relationships and know when to
lead with strategy versus when
someone just needs empathy.”

Anchored By Faith

At the center of everything
Cynthia does in her life is her
devout faith in God. It is not just a
guiding principle, but the bedrock
upon which she has rebuilt her
life. “My biggest achievement has
been accepting Jesus Christ as my
Lord and Savior. That decision
changed every part of my life...it
shaped the way I lead, serve, and
move through every season with
purpose,” she elaborates.

That transformation of putting
God first also shows up in the
way she approaches real estate,
viewing it not simply as a career
but as a platform to serve others.

“Everything I have, every
opportunity, every lesson,

and every bit of success I've
experienced, I owe to God, and
it is all for His glory,” Cynthia
emphasizes. “It’s about helping
people create stability, build
wealth, change the trajectory
for their bloodline, and make
decisions today that can impact
their family for generations.”

“CONTINUED >




“Everything I have, every opportunity, every
lesson, and every bit of success I've experienced,

I owe to God, and it is all for

Today, Cynthia and her husband
attend Pantano Christian Church,
providing a strong spiritual
foundation that continues to
grow and guide the life they

are building together, while
reinforcing her desire to put God
first in every decision: “I just
focus on doing my part and trust
God with the rest,” she says.

On The Homefront

Beyond work, Cynthia’s life is
centered around her loved ones
and the simple moments that

U 9y

bring balance to a busy and
purpose-driven career. She and
her husband Christian, married
for nearly three years, share

a deep connection rooted in a
shared vision for the future.

“My husband also has this
amazing ability to always keep
me grounded and at peace when
this business gets chaotic,”

she smiles. “And we are both
very family-oriented, and

that’s something that is really
important to us.”

Their home is also filled with the
abundant energy of their two
dogs—Theodore, an eight-year-
old Labrador, and Thomas, a
two-year-old Golden Retriever.
(Although Cynthia quips if

her husband allowed it, she’d
probably have 10 dogs!)

Her soft spot for furry, four-legged
friends extends to helping dogs at
Pima Animal Care Center. Cynthia
regularly uses her platform

to share posts about dogs in

need of adoption or fostering,
understanding that even small
efforts can make a real difference
in getting these animals seen and
placed into loving homes.

When she’s not helping clients

or canines find homes, Cynthia
enjoys traveling with her husband,
making it a priority to visit Europe
each year since they’ve been
married. Closer to home, she
embraces any opportunity to slow
down and recharge when work
allows, and admits she is “often a
fan of doing nothing!”

A self-proclaimed foodie, she
loves discovering and supporting
locally-owned restaurants,

often frequenting favorites

like EI Charro Steakhouse, Café
ala C’Art’s patio for brunch,

and St. Philip’s Plaza for their
atmosphere, food, “and just the
best Tucson vibe.”

Envisioning her future, Cynthia’s
ambitions lean toward constant
expansion, with a higher purpose
always top of mind, and hopes

of adding to her family in God’s
perfect timing.

“My husband and I also want

to continue growing our real
estate portfolio and building
something meaningful together,”
she smiles. “For us, it’s about
building a life that reflects faith,
legacy, and something we can
pass down for generations.” ¥

LET US HELP TRANSFORM YOUR

REAL ESTATE MARKETING

WITH CUSTOM PRINT SOLUTIONS!

FLYERS
photo prints

bI’OChures promotional products
| Gers POSTCARDS dp

Business Cards notepads | ans
SIGNAGE poc ket fO‘I d ers diverggeé‘l;!g?o?utlons. Inc.
ﬂﬂd much more‘“ PRINTING POWERED BY THE SUN

520-393-3551 | www.DiversifiedPrintSolutions.com

g ] o
EXEEEEIN-

We are here to help get your new
client's house on the market, or help
them move into their dream home.
Contact CertaPro Painters® in
Tucson today for your FREE estimate!

10" OFF

Your Next Painting Project"

Finance until close option available.

520 /815 / 3425

certapro.com/
north-tucson
osrn e e POINUNG

r mone. Ciler mast be presented duanng time of
i (an Curment ealimcten of propoicls. Malobls
ot Camara Poimen® of Moeth Tucson. Ofler sxpines 83024
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BE INSPIRED

Danced His Way To Career.

PHOTOGRAPHY BY CASEY JAMES
WRITTEN BY ELIZABETH MCCABE;
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ost people do not expect a

former professional dancer

to thrive in luxury real estate.
But according to Will Dingeldein, the
connection makes perfect sense.

The discipline. The preparation. The
ability to read people. The attention
to detail. The understanding that
every client, much like every
performance, requires a completely
personalized approach.

“Those skills absolutely transfer,”
says Will.

Today, Will is part of Sotheby’s
International Realty, helping clients
find homes that fit not just their needs,
but their lifestyles. Long before guiding
buyers through architecture, design
choices, and major life decisions,
however, he spent years training
professionally as a dancer and
choreographer, including extensive
time overseas in Israel working with
some of the most innovative artists in
the industry.

While his career path may seem
unconventional, Will believes his
background in the arts gave him a major
advantage in business.

Driven by Discipline

For six years, Will lived the
demanding life of a professional
dancer, training constantly and
performing at an elite level.

“You have to dance every day,” he says.
“Even on vacation. Six or seven days

a week. When you’re preparing for a
show, you're dancing well over eight
hours a day.”

That kind of environment teaches
discipline quickly. There is no room for
complacency. No shortcuts. No coasting.

“You’re always striving for better,”
he says. “You never feel like you’ve
mastered it.”

That mindset now directly impacts
how he approaches real estate.
Instead of memorizing choreography,
he studies market trends,
architecture, design, buyer behavior,

—
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ARE YOU EATING, SLEEPING, @ -
BREATHING YOUR CRAFT?
That discipline carries into real estate.”

technology, and investment strategy
with the same intensity.

“Are you eating, sleeping, breathing
your craft?” Will says. “That discipline
carries into real estate.”

Eventually, a dance-related injury forced
him to step away from performing
professionally, but the mindset never
left him. Instead, he redirected that
same work ethic into a new career path.

Real estate had quietly been part of his
life for years. “My mom was a broker,”
he says. “We’d go look at open houses
when we were on vacation.”

At the same time, he had developed

a deep appreciation for architecture,
interior design, and the emotional
connection people have with their
homes. “I love architecture. I love
interior design,” he says. “And I thought
I had some great skills that could
translate into real estate.”

After spending the last eight years

in business, Will says the experience
changed him for the better. Coming from
the arts world into business opened his
mind in ways he never expected.

“When you’re in the arts, you're very
focused on that environment,” he
explains. “Then you go into business and
it’s completely different. It expands your
understanding of people and the world
in general.”

Catering to Clients

Will approaches real estate differently
than many agents. Before ever

touring homes, he spends significant
time getting to know his clients and
understanding how they actually live. “I
take quite a bit of time upfront with my
clients,” he says. “Sometimes, multiple
conversations before we ever step foot
in a home.”

Managing complex processes comes
easily for him. He is able to move
beyond surface-level details and focus
on lifestyle compatibility.

“You read a lot? You need a reading
nook. You cook? Let’s talk about your
kitchen,” he says. Rather than simply
searching by square footage, Will
studies how a space will function within
a client’s daily life.

“I start to view homes through their
eyes,” he explains. “We refine it to a
place where I know what you want.”

Will views his role less as a salesperson
and more as an advisor. He believes
clients should not have to spend hours
doom-scrolling listings or walking
through homes that do not fit their
lifestyle. Instead, he carefully curates
options based on deep conversations
and understanding.

“There’s so much more to a home than
beds and baths,” he says. “It’s where
people experience their lives.”

That thoughtful, highly
personalized approach was
heavily shaped by his years as

a teacher and choreographer.
Working with students taught
him how to communicate clearly,
manage expectations, understand
personalities, and guide people
through growth and change.

“You have to understand who
people are and what motivates
them,” he explains. “That transfers
over to business.”

He also believes the arts develop
valuable life skills that many people
underestimate. “I'm a huge advocate
for cross-training,” he says. “Keep
doing the arts while you pursue other
things because those skills translate.”

Whether someone becomes a
teacher, sculptor, or REALTOR®, Will
believes the discipline, work ethic,
and emotional intelligence developed
through the arts can create a major
advantage later in life.

Today, many of his former students
have gone on to successful careers
both inside and outside the dance
world. “Some stayed in dance.
Others became lawyers and
doctors,” he says. “I couldn’t be
more proud of them.”

Living by Design

Outside of work, Will still gravitates
toward creativity and design. He
loves art, architecture, travel, food,
and exploring different creative
spaces whenever he can.

“I'm happiest when I'm around art
and design,” he says.

For Will, the transition from dance
to real estate was never about
leaving one world behind for
another. It was about taking the
discipline, creativity, and curiosity
developed through the arts and
applying them in a completely
different environment.

In many ways, he is still doing what
he has always done best: helping
people see possibility.

t

PLUMBING

A Spot-on Strategy That

Helps You Stand Out

In & competitive market, you can't afford to blend in. You need
every advantage and a competitive edge. When you partner
with Stewart, you get that! Our marketing rescurces, expert title
and ezcrow professionals, training and tools are all available te
help you strategically grow your business

DON'T WAIT TO STAND OUT FROM THE COMPETITION
CONTACT YOUR EXFERT TUCSON TEAM

Stewart Title

3937 E. Broadway Blvd
Tueson, AZ B5711
520.327.7373

stewart.com/tucson MM stewart
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NOW LET’S
GETTHEM TO

SHARLIENE TRIPP
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THE INSURANCE PARTNER
CLOSING

Helping Tucson REALTORS®
keep transactions moving
and buyers protected.

Forst
binders =
smooth

SHARLIENE TRIPP INSURANCE AGENCY
520.416.7970 | STRIPPI@ALLSTATE.COM
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Come Home
,To More!

\ :
Create your own backyard oasis. Whether you're searching for a home with a pool or considering
refinancing to build one, we're here to help you navigate the financing process with confidence.

Rob Purws A Rlesa___ﬂalser

rpur umuﬂu:pmtgmc com M“HTEAEE INC. resak@ ulpmtum com

robpurvis.vipmiginc.com MVP TEA.M resakaiser.vipmtginc.com

<o StateFarmr

Proud to support
the neighborhood

As your local State Farm® agent, I'll be there
whenever you need me with Good Neighbor
service you can count on. Give me a call,

or scan the QR code to get in touch.

3 K Tom Tatro
* Photos & - Agent
+ Videos MOXIE REAL Co 4759 E Camp Lowell Dr
* FloorPlans  ESTATE MEDIA S = : Tucson, AZ 85712
+ 3D Tours e U
* Drone Photos & Videos

* Listing Websites N Ber Bus: 520-323-2253
* Head Shots i tomtatroinsurance.com

* Online Booking and pricing
* Reels and MORE!

: Moxie Real Estate Media
=53 sterling@bookmoxienow.com
www.bookmoxienow.com State Farm, Bloomington, IL
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CALLUS TUDAY'520 37 7500
Reroofs ¢ Coatings ¢ Repairs

copperridgeroofingaz.com

] \ ﬂ O a AGCREE®
Free Inspections! =Y Fating @)

DISCOVER - vty
HIDDEN VALUE! the Table!®

When Buying, Selling, or Leasing

Get a floor plan and verify the square
footage of your building.™

see the floor plan first™
Residential - Commercial
Call 877-887-1500
Do www.FloorPlansFirst.com

Owner/Architect
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1TEVEN

AT FOUR O’CLOCK IN Construction is

THE MORNING, chaos unpredictable. Plans change.

erupted. Concrete was Problems happen. But

pouring. A wall was somewhere in the middle of

giving way. His mother all that chaos, Steven found

was outside in her robe the thing he was born to do.

screaming, “Stop

pouring! Stop pouring!” Today, at just 28 years old,
Raising ll-he Bar in while workers scrambled Steven has become one

to understand what of the standout names in

TUCSON I.UXU RY J y L was happening. Tucson luxury real estate,
specializing in multi-

REAI. ESTATE = £ 4 3 DR Most kids would have been million-dollar custom

PHOTOGRAPHY BY JACQUELYNN BUCK | 4 ] ) - 2. f s it A terrified. Steven Williams homes with OneOak
WRITTEN BY ELIZABETH MCCABE 5 . ¢ , X - was fascinated. Luxury Custom Homes
' through Realty Executives

He was still young, living AZ Territory. He has
inside the custom home his spent nearly a decade
parents were occupying/ immersed in the world of
building in NE Tucson, new construction, helping
but that moment stayed clients create everything
with him. Not because from 1,500 sq ft patio homes
everything went perfectly... to over 5,000 sq ft jaw-
but because it didn’t. dropping custom estates.

And yes... sometimes that
includes designing entire
rooms for cats.




“One client had two Maine
Coons,” Steven laughs.
“They designed a dedicated
cat room with a sink

to wash the cats, a bay
window overlooking the
desert for the cats to sit in,
and cabinet handles shaped
like cats and paws.”

They also wanted metallic
leopard-print wallpaper, a
dumbwaiter so wine and
charcuterie boards could
travel from the lower patio
to the rooftop deck. The
cutting-edge estate also
featured a koi pond, five-
car garage, and backyard
landscaping that rivaled the
Mirage in Vegas.

“We do whatever our clients
ask for,” Steven says. But
beneath the luxury finishes
and extraordinary homes

is something far more
impressive: Steven genuinely
loves the process. The vision.
The design. The setbacks. The
pivots. The solutions.

“You never know what’s
going to happen,” he says.
“You’ve got a plan in place,
and then there’s a hiccup.
You roll with the punches
and adapt quickly.”

That mindset has carried
him far. Last year, Steven
sold the most expensive
home on the MLS in Tucson,
an extraordinary custom
property in Stone Canyon.
The home broke records
and helped continue his
mission of raising the bar
for luxury real estate in
Southern Arizona.

“I love Tucson so much,”
Steven says. “I was born and
raised here and will never
leave. I think that gives me

a different perspective and
level of care in what I do,” he

26 - July 2026

explains. “I'm not just helping
people buy or build a home.
I'm helping them discover
what I've known my whole
life, that there is nowhere
else quite like Tucson.”

Ironically, Steven entered
the business at an age
when most people were
still trying to figure out
what they wanted to do
with their lives. At 18,
fresh out of high school,
he skipped the traditional
college route entirely.

“I never took the ACT or SAT,”
he says. “I never applied to a
single university.”

Teachers warned him it was
a mistake. Steven followed
his instincts anyway. “I was
president of the Business
Club,” he says. “I was

voted ‘most likely to be

a millionaire’ and ‘most
outgoing’, by my peers so I
guess real estate made sense.”

Still, getting started was not
easy. “I was as green as you
could get,” he laughs. “I had
acne. I had just gotten my
braces off.” Determined to
appear older, Steven started
wearing slacks, button-
down shirts, ties...and even
fake glasses.

One day, while showing
homes to clients, they
casually asked him how his
children liked the schools in
the area. “I didn’t have kids,”
he laughs. “Clearly the fake
glasses worked.”

Steven credits much of his
success to hard work and
treating clients exceptionally
well. That has helped him
build a referral-based
business and establish
himself in Tucson’s luxury
custom home market.

“'M NOT

JUST

HELPING
PEOPLE BUY
OR BUILD A

HOME.

WHAT I’VE

KNOWN

MY WHOLE
LIFE, THAT
THERE IS
NOWHERE

ELSE

QUITE LIKE
TUCSON.”

But if you ask Steven where
his drive comes from, the
answer comes quickly: his
family. “I won the lottery
when I was born,” he

says. “I have an incredibly
supportive family.”

His father, a mechanical
engineer who works in the
commercial HVAC business,

played a major role in
shaping Steven’s work
ethic. “My dad instilled
hard work from a young
age,” Steven says. “Stick
with it. Dust yourself off
and keep going.”

These days, Steven works
60 to 70 hours a week, often
spending evenings walking

lots, showing properties,
or reviewing projects
late into the night. Even
during his downtime, he
is usually searching real
estate listings online.

“Real estate is my life,” he
says. “The shows I watch
are about real estate. The
books I read are about

real estate. I spend all
my free time looking at
real estate.”

He also loves live music,
concerts, singing karaoke
with friends, and spending
time with his two rescue
dogs, Catalina and
Descanso, lovingly called

Desi. “They are my girls,”
he smiles.

And despite all the record-
breaking sales, Steven still
believes reputation matters
more than anything. “A
good reputation is acquired
by many actions but lost

by one,” he wisely says.

Steven with his dogs, Descanso
(Desi for short) and Catalina

It is a lesson that seems

to guide everything he
does. While Steven may

sell extraordinary homes,
his real gift is something
harder to build: trust. In an
industry where authenticity
matters, that foundation
may be the strongest thing
he has ever created.
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Welcome
home loans.

IS IT TIME FOR
A FABULOUS
FAMILY
PHOTO SESSION?

Whether building, buying, ar maving up,
ICCU has the home loan to fit your needs.
Quick approvals and fast closings
No-fee and low-cost loan options
Exclusive programs for first-time homebuyers
FHA, VA, and Rural Housing loans available

Financing for construction, land, and lots

iccu.com

Equal Housing Lender.

BUNDLE & SAVE

Want to save more? Bundle your Home, Auto and
Umbrella policies with us.*

Reach out to get a quote and start saving!

Home Inspection « Termite Inspection

If your successor gets overwhelmed... Cavel'age YOUI'
your sphere disappears. .
Clients Deserve

Help your clients protect their
budget and plan for the unexpected
with a 2-10 home warranty.

We prevent that. Call or scan to get

your personalized
Paul Barker Agency Inc quote today.

DESE[’t—p]’UDf y[]ur hUmE a7 8275 N Silverbell Rd Ste 109

Paul Barker, Agent

Purpose-built for retiring agents and their clients.
Your clients stay cared for.

pro.2-10.com . . . . p o Tucson, AZ 85743
Your income stays alive. with an inspection built for Southern Arizona living. e
Your Retirement business is N paulbarkeragency@amfam.com
important to us. .

Scan to see how we do it. B] LL’S HPME

INSPECTION SERVICES

Stepping Up! - Sierra Hardy

Systems Built for Transitions

Market M fi -
Tucson and Southem AZ _ ¥ (520) 532-4796 AMERICAN FAMILY

BillsHomelnspection.com

®

Let's start the conversation. No pressure, just possibilities

Tom Ebenhack | (520)425.6052

*Discount and savings amounts and product efigibility wilf vary by state, property type, policy form and company.
Discounts may not apply to a policy or certain coverages on your policies. Some restrictions may apply.

Direct: (520) 444-2600 . ) ) )
Email: shardy@2-10.com : v Family-owned & community trusted since 71964.

g L American Family Mutual Insurance Company, S.I. & its Operating Companies, 6000 American Parkway, Madison, WI 53783
My Page: 2-10.com/shardy . ¥ ks - PMD Lic. #4320 ©2025 23309 - 2/25 - 27124754

www.SteppingUpUSA.com
A Professional Partnership for Retiring Agents
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TOP 150 STANDINGS - BY VOLUME Your Lisfi
an Elite L

Closed Date From Jan. 1- May 31, 2026

Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ within the date range
listed are not included. MLSSAZ is not responsible for submitting this data. Each sold listing has two sides: a listing side and a selling side. The
listing member and selling member are each credited with a side, or in the case of co-listing or co-selling members, 1/2 a side.

1 Lisa M Bayless (22524) of Long Realty (16717) 100 57,346,203 573,462
2 Michelle R Jessee (8424) of MTH Realty LLC (5383) 144 55,980,883 388,756
3 Peter R Oosterhuis (32811) of Dove Mountain Realty, LLC (5156) 19.5 50,175,386 2,573,097
4 Michael D Rhodes (19668) of Realty Executives Arizona Territory (498307) 125.5 45,451,310 362,162
5 Marsee Wilhems (16298) of eXp Realty (495201) 17 42,268,105 361,266
6 Angela Marie Kuzma (28301) of Keller Williams Integrity First (333802) and 1 prior office 104.5 38,559,607 368,991
7 Kaukaha S Watanabe (22275) of Real Broker (5244608) and 1 prior office 116.5 38,461,575 330142
8 McKenna St. Onge (31758) of Gray St. Onge (52154) 15.5 29,995,750 1,935,210
9 Jameson Gray (14214) of Gray St. Onge (52154) 15.5 29,995,750 1,935,210 »» Fast Pre-a pprova |
10 Sandra M Northcutt (18950) of Long Realty (16727) 34 25,670,500 755,015 >>> WEEkend COVE‘ raqge
1 Peter Deluca (9105) of Long Realty (52896) 315 24,651,744 782,595 g
»» Guaranteed Closings
12 Susanne Grogan (17201) of Russ Lyon Sotheby's International Realty -472203 19 24,311,500 1,279,553
13 Danny A Roth (6204) of OMNI Homes International (5791) 49 22,717,019 463,613 >>> WEEE{I'}" pdeUCf U pdeES
14 Eliza Landon Dray (37458) of Long Realty (52896) 29.5 21,973,671 744,870 > SDE‘CIG“ZEC! Mﬂrkeﬂng S*FUTE‘QiE‘S
15 Patty Howard (5346) of Long Realty (52896) 175 21,972,115 1,255,549 ¥» Lead Generation
16 Lauren M Moore (35196) of Keller Williams Southern Arizona (478313) 41 21,681,668 528,821 >>> Open HO use SUDPDFT
17 Helen W F Graham (55628) of Long Realty (16728) 30 21,069,500 702,317 >>> C_D :. Bf'f_] |"‘|d E-d M [If'kEh ng
18 Suzanne Corona (11830) of Long Realty (16717) 175 19,792,910 1,131,023 . 3 -
19 Barbara C Bardach (17751) of Long Realty (16717) 7 19,270,000 2,752,857 >>> LIST l ng Vld COS
20 Brenda O'Brien (11918) of Long Realty (16717) 27 18,167,497 672,870
21 Denice Osbourne (10387) of Long Realty (52896) 26 18,167,255 698,741
22 Adam Christopher Kraft (39897) of Keller Williams Southern Arizona -478313 50 17,899,599 357,992
23 Russ Fortuno (35524) of Tierra Antigua Realty (286610) 33 17,410,800 527,600
24 Nara Brown (13112) of Long Realty (16717) 285 17,237,482 604,824
25 Denise Nicole Newton (7833) of Realty Executives Arizona Territory (4983) 23 16,542,650 719,246
26 Kyle Mokhtarian (17381) of Real Broker (5244603) 54 15,897,000 294,389
27 Anthony D Schaefer (31073) of Long Realty (52896) 29 15,842,435 546,291
28 Jose Campillo (32992) of Tierra Antigua Realty (2866) 54 15,729,335 291,284
29 Matthew F James (20088) of Long Realty (16706) 18 15,547,500 863,750
30 Chase A Delperdang (32680) of Keller Williams Southern Arizona (478313) 41 15,272,467 372,499

Zach Mooney| NMLS#378994 | Barrett Financial Group LLC | NMLS #181106 | 2707 East Insight Way, Suite 150, Chandler, AZ 85286] AZ 0904774 | CO| FL
MLD1880 | MT 181106 | NM| OR| TX view complaint policy at mhawettﬁnanpial.mﬁéxasﬁénmpmm | WA MB-181106 | Equal Housing Opportunity |
30 - July 2026 @ g Equal Housing Lender | This s not a commitment ta lend. All loans are subject to credit approval
nmisconsumeraccess org/EntityDetalls aspa/COMPANY/181106



TOP 150 STANDINGS - BY VOLUME NOT EVERY LENDER CAN GETIT
Teams And Individuals Closed Date From Jan. - May 31, 2026 To THE CL OS’NG TA BL E.

Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ within the date range ,
listed are not included. MLSSAZ is not responsible for submitting this data. Each sold listing has two sides: a listing side and a selling side. The -—
listing member and selling member are each credited with a side, or in the case of co-listing or co-selling members, 1/2 a side. 4 8

Rank Name Sides Volume Average

3 Russell P Long (1193) of Long Realty (52896) 215 14,703,000 683,860
32 Laurie Lundeen (1420134) of Embarc Realty (5387501) 39 14,581,300 373,879
33 Manuel Davila (21970) of Real Broker (52446) 445 14,233,265 319,849
34 Julie M Nielson (56950) of Long Realty (52896) 20.5 14,208,000 693,073
35 Laurie Hassey (11711) of Long Realty (16731) 225 13,990,244 621,789

36 Tori Marshall (35657) of Coldwell Banker Realty (70207) 24 13,844,750 576,865

37 Erick Quintero (37533) of Tierra Antigua Realty (286606) 40 13,687,798 342195

38 Heather L Shallenberger (10179) of Long Realty (16717) 20 13,587,408 679,370

39 Sherri Vis (54719) of Redfin (477801) 175 13,283,875 759,079

40 Martin Ryan (35633) of First United Realty, Inc (5764) 175 13,191,500 753,800 {@ COMMUNICATE EVERY STEP OF THE WAY

4 Ann Fraley (62295) of Long Realty (16728) 235 13,017,352 553,930

42 Calvin Case (13173) of OMNI Homes International (5791) 34 12,595,405 370,453

@ DELIVER SOLID, RELIABLE PRE-APPROVALS

43 Heather L Oliver (21476) of Oliver Realty, LLC (51610) 15 12,535,400 835,693

44 Christina Esala (27596) of Real Broker (5244603) 46.5 12,244,145 263,315 _
45 Johana Castillo (39296) of Realty Executives Arizona Territory (498313) 355 11,987,620 337,679 @ SDLU‘E DBLE MS BEFUHE THE\I,I BEGDME DE Ln‘llfs
46 Stephanie M Urban (57953) of Long Realty (16724) 28 11,646,251 415,938 . IIH

47 Leta Jacquet (641489) of West USA Realty (248904) 19 11,352,000 597,474
48 Darci Hazelbaker (39101) of Tierra Antigua Realty (286606) 15 11,098,285 739,886
49 Anne Ranek (39879) of Tierra Antigua Realty (286606) 15 11,098,285 739,886

50 Paula Williams (10840) of Long Realty (16706) 14 10,957,000 782,643

51 Mi.chael D Oliver (14532) of.OIiver R'ealty, LLC (51610) 13 10,836,400 833,569 BECAUSE YOUR REPLJTATION 's ON THE LlNE WITH EVERY TRANSAC“O‘N.
52 Brittany Palma (32760) of Tierra Antigua Realty (286617) 235 10,811,685 460,072 i LET"S GET YOUR NEXT HEAL TO THE CLOS!HG TABL E_ L

53 Jim Storey (27624) of Long Realty (16706) 13 10,801,495 830,884
54 Marta Harvey (11916) of Russ Lyon Sotheby's International Realty (472203) 16 10,762,716 672,670
55 Karin S. Radzewicz (20569) of Coldwell Banker Realty (70202) 9 10,755,900 1,195,100
56 Joshua Waggoner (14045) of Long Realty (16706) 10.5 10,661,500 1,015,381
57 Shawn M Polston (20189) of Keller Williams Southern Arizona (478313) 345 10,644,737 308,543
58 Spirit Messingham (22794) of Tierra Antigua Realty (2866) 20.5 10,586,950 516,437
59 Don H Vallee (13267) of 1912 Realty (418302) 18 10,453,581 580,754

60 Gabrielle Feinholtz (26008) of Coldwell Banker Realty (70202) 14 10,300,000 735,714

32 July 2026



TOP 150 STANDINGS - BY VOLUME rerie® JOIN

REWARDS

Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ within the date range
listed are not included. MLSSAZ is not responsible for submitting this data. Each sold listing has two sides: a listing side and a selling side. The
listing member and selling member are each credited with a side, or in the case of co-listing or co-selling members, 1/2 a side.

Rank Name Sides Volume Average

61 Kimberly Mihalka (38675) of Realty Executives Arizona Territory (498306) 18 10,165,120 564,729
62 John E Billings (17459) of Long Realty (16717) 215 10,076,900 468,693
" " . - L - . | '
63 Michele O'Brien (14021) of Long Realty (16717) 15.5 9,998,900 645,090 Merita ge 15 turning It up a noic h , wit h exclusive benefits des g ned to hel P grow your
. " . 1 i ]
64 Leslie Heros (17827) of Long Realty (16706) 13 9,866,000 758,923 business. Inspired by real feedback from agent partners, our enhar ced rewards program
. . i & % s s i
65 Jennifer R Bury (35650) of Jason Mitchell Real Estate (51974) 275 9,834,809 357629 features three levels: Gold, Platinum and Diamond, with benefits at each tier to help
66 Gina McMullen (642272) of Redfin (477801) 18.5 9,811,375 530,345 1 Lo stk i .
you hit all the right notes with clients.

67 Sofia Gil (1420209) of Realty Executives Arizona Territory (498303) 29 9,786,000 337,448
68 Cody Lopez (57614) of Long Realty (16727) 29 9,716,500 335,052 ® "':1;':“ : ,@

AGENTS ROCK NE g A
69 Kristina Scott (37825) of Real Broker (5244603) and 1 prior office 21 9,641,660 459127 REWARDS GOLD  PLATINUM DIAMOND

Regisiar | Closing 3 Clasings

70 Frank Scott Lococo (56578) of Russ Lyon Sotheby's International Realty -472203 10 9,496,202 949,620

AGENTS ROCK
71 Michelle Metcalf (1420854) of RE/MAX Signature (5271801) 21 9,475,887 451,233 REWARDS PORTAL - - .
72 Tom Ebenhack (26304) of Long Realty (16706) 215 9,391,500 436,814

CONVEMIENT = & i
73 Robin Sue Kaiserman (4368) of Russ Lyon Sotheby's International Realty -472203 5.5 9,375,598 1,704,654 LOCK BOX ACCESS
74 Paula J MacRae (11157) of OMNI Homes International (5791) 15.5 9,341,399 602,671

COMNTENT - G ~
75 Scott E Bowers (29372) of Bowers Residential Real Estate (5251) 6 9,300,030 1,550,005 SHARING
76 Tony Ray Baker (5103) of RE/MAX Fine Properties (433102) 17 9,264,050 544,944 : : -

PERKS . . . * ko
77 Richard Jacome (37890) of eXp Realty (52964) 215 9,227,338 429179 | "Ane Girindanay el

| hoerdnly g ﬂ"u.? hay

78 Tim R Hagyard (32545) of Long Realty (52896) 17 9,080,704 534,159 EDUCATIONAL e IF’-\' hor buyes,

OPPORTUNITIES . . . Spay Hingol anc fuany i
79 Danae S. Jackson (26717) of Coldwell Banker Realty (70202) 24 9,065,330 377722 | AND MATERIALS Bt m;i?;;unly lengugs

I i i - WELDRE i g
home congire

80 Melissa Connelly (17221) of Russ Lyon Sotheby's International Realty -472203 45 9,045,598 2,010,133 EXCLUSIVE EARLY . ” : s m:"r:f-'; Ion and 1% jime

ACCESS 2 71na s a pleasyry
81 Sonya M. Lucero (27425) of Realty Executives Arizona Territory (498313) and 1 prior office 20 8,981,740 449,087 ek with

¢ .
Morner, Saleg Coning

TLLEY
82 Joelle C Kahn (21408) of Tierra Antigua Realty (286607) 155 8,949,025 577,356 ABILITY TO HOLD - " Masiiage Homes
OPEN HOUSES

83 Christina E Tierney (29878) of Russ Lyon Sotheby's International Realty -472203 9 8,924,000 991,556
84 David J Mast (142000790) of Tierra Antigua Realty (286610) 24 8,909,900 371,246 INVITE-ONLY . .
avi asterson ot llerra Antigua Rea ) , ,
g Y INDUSTRY EVENTS
85 Rebecca Ann Crane (32933) of Real Broker (52446) 215 8,874,312 412,759 | i ;E.'f '&ﬁ}_ E Search ‘.|"|r:.'}L_I9|"| Mer |rqge'5
A PLACE IN THE o -‘:ﬂ-" o - : il
86 Jessica Sparks (39888) of Russ Lyon Sotheby's International Realty -472203 15 8,775,066 763,049 AGENT FINDER . :ﬂﬂzl:_;: 3 ;F: “Io481] entire inventor y with
i i : i i
) ) ) | ks =gl enhanced search filters
87 Heather L Arnaud (32186) of Realty Executives Arizona Territory (498306) 20.5 8,617,000 420,341 | P i ] !
SELLER'S AGENT Cagem el view local perks, and
88 Gary P Brasher (80408123) of Russ Lyon Sotheby's International (472205) 14.5 8,416,250 580,431 PARTMNER FOR LISTINGS " !;. b -EI Il [
11 phl o A more-aqll In one place
89 Kelly Garcia (18671) of Keller Williams Southern Arizona (478313) 18 8,414,290 467,461
90 Jen O'Brien (14140) of Russ Lyon Sotheby's International Realty (472203) 14 8,371,500 597,964

24ty 2026 Meritage
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% Interior & Exterior Painting
Cabinet Refinishing

TOP 150 STANDINGS - BY VOLUME Bringing’l

Teams And Individuals Closed Date From Jan. 1- May 31, 2026

4 e o= =Stiicco Maintenance
to the 01d west Concrete, Pool Deck, & Roof Coatings
Color Consultation

Piper Famlly Painting e Commercial & Residential Projects

Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ within the date
range listed are not included. MLSSAZ is not responsible for submitting this data. Each sold listing has two sides: a listing side and a selling side.
The listing member and selling member are each credited with a side, or in the case of co-listing or co-selling members, 1/2 a side.

e -

Rank Name Sides Volume Average

91 Ann K Gavlick (27887) of Tierra Antigua Realty (286601) 175 8,348,700 477,069

92 Layne Lundeen (31434) of Long Realty (16731) 13.5 8,158,900 604,363

93 Corissa Y Miller (22532) of Tucson's TLC Realty (3939) 17 8,146,050 479179

94 Tim S Harris (2378) of Long Realty (52896) 15 8,074,750 538,317

95 Alicia Hiller (148056487) of Coldwell Banker Realty (70204) 175 7,984,900 456,280

96 Catherine Nichole Morency (61405) of Coldwell Banker Realty (70207) 19 7,961,620 419,033

97 Alicia Marie Pastore (53392) of Real Broker (52446) and 1 prior office 19 7,933,530 417,554

98 Bryan Durkin (12762) of Russ Lyon Sotheby's International Realty (472203) 7.5 7,929,000 1,057,200

99 Brooke K Dray (35703) of Realty Executives Arizona Territory (498310) 45 7,843,605 1,743,023

100 Eddie D Watters (31442) of Realty Executives Arizona Territory (4983) 19.5 7,804,500 400,231

101 Josh Berkley (29422) of Keller Williams Southern Arizona (478307) 21 7,744,450 368,783

102 Pam Ruggeroli (13471) of Long Realty (16719) 14.5 7,685,900 530,062

103 Michael Braxton (53095) of Long Realty (16717) 15.5 7,659,275 494147

104 Miechal Durkin Frosch (142000879) of Realty One Group Integrity -5153501 16.5 7,535,750 456,712

105 Bridgett J.A. Baldwin (27963) of Berkshire Hathaway HomeServices Arizona Properties (356307) 13 7,485,250 575,788

106 Kathy D O'Brien (10820) of Sonoita Realty (2383) 75 7,421,862 989,582

107 Sherry Ann Tune (55889) of Coldwell Banker Realty (70202) 15 7,390,585 492,706

108 Haley Ann Robling (61217) of Realty Executives Arizona Territory (498304) 25 7,338,500 293,540

109 Lore C Denny (641002) of Long Realty (16717) 8 7,282,695 910,337

110 Phil Le Peau (39491) of OMNI Homes International (5791) 105 7,267,250 692,119 T V d Convenient schedu/ing

m Alyssa A Kokot (18637) of Coldwell Banker Realty (70207) 17 7,237,546 425,738 / a n q u e e l:- e on I i n el pho ner

12 Drew Smith (38920) of Real Broker (5244607) 19.5 7,224,500 370,487 H ome I ns peCtI ons o r e m a i I

13 Debbie G Backus (6894) of Backus Realty and Development (2422) 12 7,212,490 601,041 / Sola r inspections

14 Jenifer Miranda (142000816) of Tierra Antigua Realty (286610) 18.5 7,202,990 389,351 / Sewer scopes

15 Camille Rivas-Rutherford (11782) of Coldwell Banker Realty (70202) 1 775,583 652,326 / Mold testing

16 Lori L Skolnik PLLC (17106) of Realty Executives Arizona Territory (498306) 14 7141,000 510,071 v Termite inspections

"7 Thalia Kyriakis (21322) of Russ Lyon Sotheby's International Realty -472203 55 7,075,000 1,286,364 v Pool & spa inspections

L Jessica Bonn (37158) of Long Realty (52896) 8 7,057,300 882,162 v/ Radon Testing

19 Jeffrey M Ell (19955) of Ambrell Realty (54699) 17 6,982,485 410,734 v HUD Certifications

120 Soraya Platt (17286) of Long Realty (16706) 1.5 6,939,450 603,430 v Infra red Scans
info@tvhiaz.com <, 520-462-8844 @& www.tvhiaz.com

36 - July 2026 Tucson Real Producers - 37



TOP 150 STANDINGS - BY VOLUME

Teams And Individuals Closed Date From Jan. 1- May 31, 2026

Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ within the date
range listed are not included. MLSSAZ is not responsible for submitting this data. Each sold listing has two sides: a listing side and a selling side.

The listing member and selling member are each credited with a side, or in the case of co-listing or co-selling members, 1/2 a side.

Rank Name Sides Volume Average
121 Jamie M Angeley (35605) of Realty Executives Arizona Territory (498306) 10 6,883,625 688,362
122 Curt Stinson (4808) of Engel & Volkers Tucson (51620) 16 6,880,340 430,021
123 Sue Brooks (25916) of Long Realty (52896) " 6,834,400 621,309
124 Cindie Wolfe (14784) of Long Realty (16717) 1.5 6,831,000 594,000
125 Cathleen E ltule (38529) of Jason Mitchell Real Estate (51974) 18 6,811,340 378,408
126 Don Eugene (10600) of Realty Executives Arizona Territory (498306) 16.5 6,797,608 411,976
127 An Nguyen Cooper (36001) of Tierra Antigua Realty (286607) 17 6,762,000 397,765
128 Laura Moreno (142000751) of RE/MAX Portfolio Homes (142000645) 36 6,690,309 185,842
129 Ryan J Brown (33007) of Long Realty (16717) 10 6,675,006 667,501
130 Douglas J Sedam (55438) of SBRanchRealty (51898) 9 6,653,000 739,222
131 Joseph Bowles (39915) of Long Realty (52896) 5 6,611,133 1,322,227
132 John Delalla (58262) of Tierra Antigua Realty (286601) 16 6,516,690 407,293
133 Stephen Woodall (27353) of Long Realty (16717) 14 6,482,500 463,036
134 Marnel L Martinez (39927) of Redfin (477801) 12 6,398,000 533,167
135 Andy Anderson (148057914) of RE/MAX Signature (5271801) 17 6,393,887 376,11
136 Madeline E Friedman (1735) of Long Realty (16719) 10.5 6,368,420 606,516
137 Rob Lamb (1572) of Long Realty (52896) 8 6,338,000 792,250
138 Toby Parks (37759) of Long Realty (16706) 9.5 6,311,500 664,368
139 Brandon Michael Lopez (63467) of Long Realty (16728) and 1 prior office 5 6,308,854 1,261,771
140 Radek Pomykaj (35347) of Tierra Antigua Realty (286601) 7 6,304,000 900,571
141 Christopher Allen Ried (37773) of RE/MAX Fine Properties (433102) 24 6,301,500 262,562
142 Shelly K Laster (32565) of Keller Williams Southern Arizona (478313) 9 6,253,799 694,867
143 Kimberly Maisto (54545) of Keller Williams Southern Arizona (478313) 12 6,239,896 519,991
144 Kate Herk (16552) of Russ Lyon Sotheby's International Realty (472203) 7 6,236,660 890,951
145 Stephan Daniel Desgagne (53060) of Real Broker (5244603) 15.5 6,176,990 398,515
146 Melissa Coate (27827) of Realty Executives Arizona Territory (498306) 14 6,175,440 441103
147 Penny J Bernal (142000056) of Russ Lyon Sotheby's International Realty -472203 1 6,167,700 560,700
148 Juan De La Ossa (30525) of Keller Williams Southern Arizona (478313) 15 6,155,085 410,339
149 Robin Lee Serna (55730) of Tierra Antigua Realty (2866) 15 6,017,787 401186
150 Anthony Boatner (16214) of Keller Williams Southern Arizona (478313) 14.5 6,009,250 414,431
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Residential Moving

When, in, doubt, Cluteh i out!

Local Moving

Commercial Moving

Delivering a Fun & Preméer me-r‘xz;;z.
Expenience When Needed Modl

CLUTCH

Packing Services
White Glove Delivery

Staging Services

MOVING

COMPANY

Receiving/FFE
Aot Vour. A.'.femge Moverd

Installation

Senior Moving

General Manager Storage
520-462-7898
520-448-2334 ext: 117

sales@clutchmovingcompany.com Nationwide Moving

LET US TREAT YOUR
LANDSCAPE AS
OUR VERY OWN.

[v] ISA Certified Arborists on Staff
V] Residential & Commercial

VI Routine Maintenance

] Paver/Rock Install

V] Certified Irrigation Technicians
V] Artificial Turf & Design

- ' LICENSED AND INSURED
(520) 727-7355 - WWW.DAWNTILLDUSKLANDSCAPING.COM

ISA License WE-15505A
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FOR YOUR CLIENT FOR YOU

A premium cleaning Eam credits for yourself
aift theyll lowe. every single referral,

T ™, SAVEHOURS 7 o, GIVE APREMIUM #7 w  EARNCREDITS
| BEFORE SHOWINGS | | CLOSING GIFT ( | EVERY REFERRAL
/Wi handle the clean | Make your clients feel /' Use lor your awn hame.
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o your busingss they | remamber ar siock over time

START EARNING R st ! | © smnommoms

@l WWW.TIMEMAID.COM

5100 PER REFERRAL

Join the Time Maid Preferred Portner Progrom

It's fast. Its ey, (@) TUCSON, ARIZONA
J It pﬂ"'ﬁ E"-"E'F"' time. " Proudly Local Ablways Ralichle

“Very friendly. Great service. Wonderful services
and environment. I was having horrible back pain
and right now I have been back to pain free living.

Thanks to chiropractic care.”
- Amanda M.
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5 ™
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Dr. Rachel Novak

Dwner & Chiropractor

- i !j 'i ﬂ;' [ =

"

YOUR LISTINGS
ARE YOUR BRAND

—— iy —————
Make Sure They E@@k [he Part

Phoeix
EAS  Dhream
ﬁ Himie

| RS CHOOSE CAREFULLY.
L uxe delivers real estate media that commands attention and
strengthens your brand from the first impression.

SCROLL READY SHOWCASE READY BRAND READY

Agent-On-Camera Video Zillaw 3D Home Tours Cohesive Galleries
Saocial Media Reels Interactive Floorplans Client Portal
Phatography Property Websites Marketing Materials
Drone ML5 Compliance Fast Reliable Delivery

PROUDLY SERVING
GREATER TUCSON

SCAN :-.3_..
CALL 520.258.8729
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

HOUSEMASTER BENEFITS

HouseMaster.

fomelnsnectiopRsRPHihte Gligranteed. ™ + Same-day Electronic Reports + Buyer Benefits Program

+ Limited Repair Reimbursement + Other services include
Guarantee* - Radon Testing
Clark » - Water Testinlg
+ HouseMaster Cloud® - Free Web App - Pool Inspections
Rustand - Lead Paint Testing
Owner, + HouseMaster Connects™ - Commercial
Tucson AZ - And More...

CONTACT US TODAY!
520-531-1440 | housemaster.com/tucson
clark.rustand@housemaster.com

HouseMaster® is a registered trademark of HM Services, LLC. Each HouseMaster franchise is an independently owned and operated business.
*Not all services available in all areas. Terms and Conditions apply




