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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

BANKING

B.A.C Community Bank
(209) 473-6827
www.bankbac.com

CARPET/FLOORING
Abbey Carpet & Interiors
(209) 847-7656
oakdale.abbeycarpet.com

CLEANING SERVICE
Jose Legacy Cleaning Services
(209) 214-0475

HOME WARRANTY
Fidelity National
Home Warranty
Ellen Peterson
(209) 969-9512

LENDING
Rural 1st
www.rurallst.com/

MED SPA / AESTHETICS
Tru Skin Aesthetics
(209) 406-0813

Steve Silveira
(209) 202-4236

Synergy One Lending
(209) 872-5418

The Pulido Group
(209) 204-3795

MOVING COMPANY
Grace Moving
(209) 550-9454

SENIOR MOVE MANAGEMENT
Caring transitions of Manteca
(209) 275-6992
www.caringtransitions
ofmanteca.com

SOLAR INSTALLATION
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Brady Anderson
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k \ HELP YOUR CLIENTS, STRENGTHEN YOUR BUSINESS!
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= H: LET'S WORK TOGETHER

A Cholce Home Warranty provides your buyers and sellers with
peace uf mind, -:overmg rnauur systems and appliances after closing.

* Buyers - Protection from costly repairs
= Sellers - Attract buyers, close faster

= Agents - Fewer post-closing surprises,
happier clients, and repeat referrals
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A SMOOTH CLOSING DESERVES
Follow us on A& s M @@T M@K}@ We Protecur Ii.nt Experience. .
e

Meet

The our social
channels for When agents refer Grace Moving,
Tea m the latest info they are partnering with a team that understands
on exclusive escrow timelines, communication expectations,
Isabel Sweet Nicole Wright events, and the importance of a seamless transition.
Owner/Publisher Designer / Ad Strategist newsm akers
and more! Why Top Agents Refer Grace Moving:

+ 4.9 Google Rating

1,000 plus Five-Star Reviews

1,500 plus Moves Completed Annually
« Fully Licensed and Insured

O©

@209REALPRODUCERS « Background-Checked Crews
« Priority scheduling for referred clients.

Alvena Maryam Safar Yeni
Contributor Photographer

Call for a Dedicated Realtor Quote Line

209-551-7772 | GraceMoving.com Glice st

the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and
are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors,
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial
intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

mfo@g racemoving.com Serving Modesto, Tracy, Clovis, and Sonora

a DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect

THE BEST CONNECTIONS START WITH THE
RIGHT PARTNER.

LET'S MAKE YOUR GLIEN
RURAL DREAM HOME AR

BROKER-POWERED LENDING SOLUTIONS.
CLEAR COMMURNICATION.
CLOSINGS YOU CAN COUNT ON.

THE
MORTGAGE
DOCTOR

MMLS® 2583479

st
o Pt

Construction Loans * Lot Loans * Land Loans «+ Home Loans

& Sr. Rural 1# Loan Officer
559,881 8113 | NMLS 955375 ey
Robert. Dorm@Rurallst.com Sean to learn more

ALL US TODAY FOR Frank Solorio, Owner
o s arugirinis st il U LT
wb i

2003241313 teieouee

Folfow us on (@@ S0loGeneralContruction

Loans subject to cradit approval. Rural 1" is a tradename and Rural 1%, the RoflingHills Window icon, Rural Logic. and Closer to What Matters are exclusive
trademarks of Farm Credit Mid America, NMLS 407249, Rural 1 products are available to consumers within the territenes of participating Farm Credit
System Associatrons. Equal Howsing Lender

(209) 210-1840 | themtgdr.com

SrRER

3421 Tully Rd Ste A, Modesto
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PUBLISHERS NOTE

EMiddle of Te All B
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How is it already ]uly? [ feel like summer
just started and somehow we are already
halfway through the year. Between the
heat, packed schedules, events, vacations,
and business continuing to move full
speed, this season always flies by.

June was a fun month for us at 209 Real Producers
as we hosted our second annual Mercedes-Benz
event in Stockton alongside BAC Community
Bank. It was great seeing so many familiar faces
come together again for a night focused on
connection, conversation, and celebrating the
people who make up this industry. Huge thank
you to everyone who came out and to all of the
partners who helped make the night happen.

This month’s issue highlights people and
businesses who have built their success through
hard work, resilience, and relationships.

On the cover, we feature Johnathan “JJ” Jimenez,
whose story is deeply tied to the Central

Valley and the work ethic that comes with it.
From agriculture and land to residential and
commercial real estate, JJ has built an impressive
business while staying grounded in family,
relationships, and the community around him.

10 - July 2026

We also share the story of Shannon Stallings, whose
journey into real estate came through rebuilding
during one of the hardest seasons of her life. Her
story is honest, inspiring, and a reminder that
success doesn’t always come from a perfect path.

This issue also features Grace Moving Company,
a business that has spent nearly three decades
serving people with compassion and care during
some of life’s biggest transitions. Their story

is a great reminder that how you treat people
matters just as much as the service you provide.

As always, thank you to everyone who continues
to support 209 Real Producers. I hope you enjoy
this month’s issue and find some time this
summer to slow down and enjoy it a little too.

See you next month,

Isabel Sweet
Publisher, 209 Real Producers

e Integrity * Prosperity ¢ Service ¢
e Community Commitment ¢ Financial Empowerment o

ABILITY”4AmBECK ;
Mortgage

a Division of American Pacific Mortgage Corporation. NMLS 1850

Let us keep you
looking refreshed
and confident!

Schedule your
private
consultation
today.

COSMETIC INJECTIONS
BIO STIMULATORS
BODY CONTOURING
MICRONEEDLING
PROFESSIONAL FACIALS
MEDICAL GRADE SKINCARE

1212 W Robinhood Dr, Ste 4E
Stockton, CA
(209) 662-4949

Ey

Ready to explore a partnership? Connect with us!
209-599-8550 | 209-521-4480 @

Hablamos Espafiol Licensed by the DFPI under the CRMLA.  gsrormsme

'SlII:I}ESS lll § ﬂN IIIAIIUIH
TRUSTED LEADERSHIP. FRIENDLY SERVICE. LOCAL EXPERTISE.
Meet your dedicated San Joaguin Title & Escrow team -

together, we're here to make every transaction smooth,
every client cared for, and every closing a celebration.

LETICIAROJ0  ROSALEA INIGUEZ ~ ROBERTA MOBRIGA  ROSIE BORGEN

ESCRIN OFFICER/ ESCROW DFFICER ESCAOW ASSISTRNT BUSIESS
BRAKCH MAKAGER DEVELOPMENT

a@a
—
PLACER TITLE IS GROWING
LOOKING T0 EXPAND THROUGHDUT
THE NORTHERN CALIFORRIA REGIN

JODIWILMARTH
OIVISHIN NANAGER

725 N MAIN ST - MANTECA, CA 85336 - 0 209

The Experts You Need. The Partners You Can Trust.
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TOP PRODUCER SPOTLIGHT

:

or Keller Williams agent

Shannon Stallings,

success is rooted in faith,

perseverance, and the
ability to rebuild. Her journey into
real estate did not come during a
season of stability, but during one
of the hardest periods of her life.

Before real estate, Shannon
worked in the medical field as
a medical assistant and quality
licensing specialist. She had
built a stable career until serious
health challenges changed
everything. During that difficult
season, she lost the career she
had worked so hard for along
with her home, car, and nearly
everything she owned. Starting
over meant borrowing her
mother’s car just to get to
showings while trying
to rebuild her life
from the ground up.

“I'hit rock bottom,”
Shannon says.
“But that’s where
everything shifted.”

Real estate became more than
a new career. It became an
opportunity to rebuild while
continuing to serve others in

a meaningful way. What first
drew her to the industry was
the flexibility and the ability to
help people through some of the
biggest moments of their lives.
Over time, she found a deeper
sense of purpose through the
relationships she built and the
impact she was able to make.

Fifteen years later, Shannon has
built one of the most respected
businesses in her market. She
has been recognized among

the Top 1% in the Northern
California and Hawaii region,
named a Top 100 agent with Gary
Keller, and earned recognition

as a top individual producer.

Stanislaus & San Joaquin Real Producers -
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Still, the accomplishments
she values most are not tied
to awards or rankings.

Through her experiences,
Shannon developed a passion
for coaching, leadership,

and personal growth. As a
transformational coach, she
focuses on helping others
recognize their potential while
leading with empathy, honesty,
and connection. Whether working
with clients or mentoring other
agents, she believes leadership
starts with authenticity and the
willingness to help others grow.

That passion eventually expanded
beyond real estate and into
wellness. Today, Shannon

also runs a wellness center

where she creates space for
healing, growth, and personal
transformation. From hosting
retreats to helping others focus

on their mental, emotional, and

spiritual wellbeing, the work
aligns closely with the mission
she carries into every part
of her life. For Shannon,
wellness is not just about
health. It is about helping
people become the best
version of themselves.

“I believe success comes
from a deeper place,”
she explains. “Gratitude,
love, peace, joy,
forgiveness. Everything
else is just a bonus.”

Faith has remained at the

center of Shannon’s journey.
She credits both her relationship
with God and the mentors who
guided her through difficult
seasons for shaping the woman
and leader she is today. That
perspective has also shaped the
way she approaches her clients,
always focusing on trust, care,
and genuine connection.

Outside of business, Shannon’s life
revolves around family, wellness,
and continued growth. She and
her husband, a well known
general contractor in Lodi, enjoy
traveling, learning, and spending
time with their daughters, Ashlyn
and Chyanne, along with their
bonus daughters, Samantha and
Danielle. Whether helping clients
create financial freedom through
real estate or encouraging others
through coaching and wellness,
Shannon approaches life with
the same mindset that carried
her through her hardest chapter:
lead with integrity, continue
growing, and never lose sight

of what matters most.

Stanislaus & San Joaquin Real Producers -
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race Moving Company has

spent nearly three decades

proving that moving is about
far more than boxes and trucks. Built
on compassion, trust, and genuine care
for people, the company has become a
staple in the Central Valley and beyond,
serving families, businesses, seniors,
and communities with a personal touch
that continues to set them apart.

Owners Patrick and Sally Bolger never
originally planned to start a moving
company. At the time, Sally was working
as the Marketing Director for a large
retirement community in Modesto,
coordinating hundreds of moves each
year. Through that experience, she saw
firsthand how important kindness,
patience, and communication were
during major life transitions, especially
for seniors and their families.

“One day, a mover didn’t show up for

a 102-year-old woman who absolutely
had to be moved out,” Sally recalls. “My
husband happened to have the day off
work, so I asked my boss if he could
rent a truck and help her move.”

At the end of the day, the woman and her
family were overwhelmed with gratitude.

MOVING WITH “They kept saying he wa§ so kind and
COMP ASSION SINCE compassionate and that it was the

best moving experience they’d ever

D AY ONE had,” she says. “At that time, there

really weren’t moving companies




to fee
cared for.

Moving is stressful,
emotional, and
overwhelming for
a lot of people.
We try to go
above and beyond
whenever we can.”

catering specifically to seniors, and
that was the lightbulb moment.”

That single move became the beginning
of Grace Moving Company.

What started as a senior-focused
moving service has since grown

into a full-service operation with 11
trucks, around 40 employees, and
multiple locations serving communities
throughout California and beyond.
Today, Grace Moving handles residential
and commercial moves, local and
long-distance relocations, packing and
unpacking services, and even large-
scale projects like the Fresno County
Library move currently underway.

18 - July 2026

Along the way, the heart behind the
company has never changed.

“We always want people to feel cared
for,” Sally says. “Moving is stressful,
emotional, and overwhelming for

a lot of people. We try to go above
and beyond whenever we can.”

That philosophy is reflected not only
in the way they treat customers, but
in the culture they’ve built internally.
Many employees have been with

the company for years, with some
staying more than a decade.

One story that still sticks with Sally
involved an elderly client who

had just moved into a retirement

community. Later that evening, he
called the office feeling overwhelmed
and anxious about unpacking.

“He asked if there was any way someone
could come back that night,” Sally says.
“Our supervisor in Fresno immediately
volunteered to go help him.”

Before arriving, the client asked if
he could also bring him a burger
and fries because he was hungry.
“And he did,” Sally laughs. “That’s
just who we are. Those are the kinds
of people we want working here.”

That commitment to service recently
earned Grace Moving one of the
industry’s highest honors. Out of

more than 350 agents nationwide,
Grace Moving was named Agent of

the Year by Wheaton Worldwide
Moving based on customer satisfaction
surveys and performance.

“For me, that was huge,” Sally
says. “Because it’s based on real
customer experiences. It means
people truly felt taken care of.”

Outside of work, Patrick and Sally
enjoy camping, traveling, and spending
time with family, especially with their
grandson, who they proudly admit has
become “the center of their world.”
Whether it’s spontaneous trips to
places like Nice, France, weekends
camping near Santa Cruz and Tahoe, or
visiting family in Sonora, relationships
remain at the center of their lives

both personally and professionally.

Their connection to the local real estate
community is another major part of

the company’s story. If you’ve attended
local industry events around the

Central Valley recently, there’s a good
chance you’ve crossed paths with Matt
Simoni from Grace Moving. Known

for building genuine relationships
throughout the community, Matt is often
out connecting with agents, attending
events, and supporting the real estate
world alongside the Grace Moving team.

Nearly 28 years after that very first
move, Grace Moving continues to prove
that the best businesses are built not
only on hard work, but on heart.

AWAS

CHICAGO TITLE

Lodi e Modesto e QOakdale e Stockton

13847

Hardwood. Laminate. Waterproof Flooring.

Abbey Carpet
& Interiors

Your Partner in New
Solar and Battery, System
Audits, and Upgrades

We help your
clients inspect,
understand, and
upgrade existing
solar systems—
especially when
the original
installer is out of
the picture.

What We Offer:

* Full Solar System Inspections

* Add-On Solar Panels & Battery Installations
* Contract & Warranty Reviews

* Roof, Wiring & Electrical Checks

* Monitoring App Setup + 10-Page Report

Let's simplify solar for your
clients and your closings!

Residential | Commercial Carpet | Free Estimates

1530 West F St. Oakdale, CA | 209-847-7656
@abbeycarpetoakdale

Call or Text 209.996.1732

Brady @freedomscalar.com  BRADY ANDERSON
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Keep Your Closing on Track—Fast Mold Ren Info@TheModernLenders.com www.ModernMortgagesSolutions.com

Mold can jeopardize your sale, but
Pacific Pure Maintenance ensures a
smooth closing with expert mold testing
and remediation. Our team eliminates
moeld in hours—not days or weeks—so
you can focus on your clients.

M) s &

WORK WITH THE #1 MORTGAGE
BROKERAGE IN THE NATION

WE SHOP 270+ LENDERS
TO OFFER YOU THE MOST COMPETITIVE RATES AND PRODUCTS AVAILABLE

WHY WORK WITH
MODERN MORTGAGE

e Most Competitive Rates and Programs

MAINTENANCE

e Seasoned Team of Loan Originators
(15+ Year Average)

zataring | DAMON'S HOME

/‘ INSPECTIONS
reators . o) (8 Q% 209502022

with liquidations
and relocations ol
to get a home ﬂ 8 - W@Wf?em @//’W]; Ouwr 7%/5005@ e The MODERN Foundation that gives back to

ready to sell. local Charities and Schools
(Come support and buy some swag!)

e Dedicated Partner Office (Free Office for
Real Estate Agents - By Appt only)

e Content Room (Let’s shoot some content!)

e Voted Best Of 209 for 2025

Senior Relocation

Move Manhagement

Packing/Unpacking Services

Senior Resettling Services ‘ _ " e "

Space Planning g S S | I
Estate Sales - . teve I Velra
Online Estate Auctions = $ 4 Founder/CEO

209.202.4236

NMLS# 693709

VISIT OUR WEBSITE MEET THE TEAM

e ]

Call for a FREE no obligation
client consult!

Liana Thomas
Co-Owner/President

PooL
209-275-6992 ’
I[thomas@caringtransitions.com DAMUN STEVENSUN ASK ABOUT DISCOUNTS iy i
CaringTransitionsOfManteca.com DAMONTHEINSPECTOR@GMAIL.COM WHEN BUNDLING! Rt @ 1301 I_ st_ 8u"e 1' Mouesto ca 95354
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Rooted
in.the
Valley

LONG BEFORE THE
COMMERCIAL DEALS,
RANCH PROPERTIES, AND
AGRICULTURAL LAND
TRANSACTIONS, JOHNATHAN
JIMENEZ WAS GROWING UP
IN THE COUNTRY WATCHING
HIS DAD WORK LONG HOURS
ON A DAIRY. LIFE LOOKED

A LITTLE DIFFERENT OUT
THERE. EARLY MORNINGS
CAME STANDARD. SUMMERS
MEANT WORKING IN FIELDS.
LONG DRIVES INTO TOWN,
SPORTS PRACTICES AFTER
LONG DAYS, AND LEARNING
EARLY THAT HARD WORK
WAS SIMPLY PART OF LIFE.

Today, more than ten

years into real estate, B RS O R e :_,;‘_.?{i’if'- £ -j:"x’ﬁ";"}«‘* S
» 5 L. Fs & J s -"'l.-_"f*_h‘ s 'y ..- s aJ
[ f Ay Forgho e o 5!
Johnathan has become one 5 R MR VR

of the area’s top producing B Vil

agents, building a business 3 :

that spans residential,

agricultural, commercial,

and development properties

throughout the Valley. Over

the years, he has earned

Top Producer recognition

year after year, Platinum

Award status at RE/MAX,

multiple Paramount

Awards, and recently

ranked Top 10 company

wide within his brokerage.
Zr,:‘o:;::k:&itnd But while the numbers
Company are impressive, they only

tell part of the story.

Stanislaus & San Joaquin Real Producers - 23
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Around the office, many
people know him as JJ,
someone who manages to
stay driven and competitive
while also keeping things
light. He has an easygoing
personality and a natural
energy that people gravitate
toward. Whether he is
talking business, out on

a property, or spending
time with friends and
family, he tends to carry
the same upbeat attitude
everywhere he goes.

At the same time, there is
a strong sense of discipline
behind the way he operates.

Growing up, sports became
one of his biggest outlets.

At Waterford High, he
competed in soccer,
wrestling, and cross country
while also serving as Vice
President of his class each
year. Wrestling taught him
how to stay composed under
pressure, while cross country
built the endurance and
mental toughness that would
later carry into business.

Years later, that same
mindset still shows up
everywhere in his life.

Johnathan has trained jiu
jitsu for six years and won
gold at the American Open
Jiu Jitsu Championship in
2022 as a white belt. Outside
of work, he spends much

of his time outdoors riding
enduro dirt bikes through
the mountains, trout fishing,
snowboarding, spearfishing,
or heading to the cabin

with his family whenever
he gets the chance.

He genuinely enjoys
challenge, movement,

and being outside.

In many ways, it makes
perfect sense that he
gravitated toward
agricultural and land real
estate. Much of his business
today revolves around ranch
properties, commercial
projects, and development
throughout the Central
Valley, work that combines
strategy, negotiation, and

a deep understanding

of the land itself.

“There’s always something
new to learn,” he says

about commercial and
agricultural real estate.
“Every deal is different.”

That problem solving aspect
is part of what keeps him
motivated. He enjoys the
complexity behind larger
transactions and the process
of piecing together moving
parts to make a deal come
together. At the same time,
some of the moments that
still mean the most to him
are often the simplest ones.

“No matter how many large
deals I do, handing someone

Stanislaus & San Joaquin Real Producers - 25
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the keys to their first home
never gets old,” he says.

That feeling is
personal for him.

Growing up, his family
moved often, sometimes
just as a place finally began
to feel permanent. Because
of that, homeownership
became something much
bigger than real estate itself.
It represented stability,
pride, and the ability to
create roots of his own.

Exactly two years after
beginning his career in real
estate, Johnathan purchased
his first home. Today, he

still lives there with his wife
of seven years, their two
year old son, and another
baby boy due this July.

Becoming a husband and
father shifted his perspective
on success. While he remains
highly driven professionally,
he also places a huge
emphasis on balance and
being present at home.

One lesson that has stayed
with him over the years
came from mentor Fred
Miller, who often reminds
him that there are no true
emergencies in real estate,
advice that has helped

him stay level headed and
grounded in an industry that
can easily consume people.

When he is not working, some of his
favorite moments are the quieter ones
spent outdoors with family, fishing,
riding bikes, hiking, or simply slowing
down for a while at the cabin.
Looking ahead, Johnathan hopes

to continue growing within

the agricultural, commercial,

and development side of the

industry while contributing to
projects that positively shape

the future of the Valley.

His story feels deeply connected to
the place where it all started. The long
days. The outdoors. The discipline.
The agriculture. The strong sense of
family. It is the kind of lifestyle that
shaped him early and continues to
influence the way he approaches
both business and life today.

Tamara Pulido

Producing Partnership Branch Manager Ll
tamara.pulido@rate.com #
(209) 204-3795

Rate (G ¢

Tamara Pulido NMLS # 1655776 " l
Applicant subject to credit and underwriting approval. Restrl ns and conditions applv. 4

Operating as Guaranteed Rate, Inc. in New York g '|l i‘
EQUAL HOUSING = W
LENDER ‘
Guaranteed Rate, Inc. D/B/A Rate; NMLS # 2611; For licensing |nformat|on visit nmlsca:msumeraI cess.org.
CA: Licensed by the Department of Financial Protection and Innovation under the California Residential

Mortgage Lending f\ct



COMPLIANCE CORNER

You Think
You’re
Helping Your
Client, But....

Most agents don’t set out to do the
wrong thing. In fact, the biggest
compliance issues seldom come from
bad intentions; they come from agents
who are genuinely trying to be helpful.
But good intentions do not

equal good representation.

Sometimes what feels like
helping is actually creating risk
for your client and for you.

Softening the Situation

Instead of Explaining It

It often starts with how we
communicate. In an effort to keep
things calm or positive, agents will

say things like, “This should be fine,”

or “It’s pretty standard” or “The
inspections look normal to me.” While
that may feel reassuring in the moment,
it can also minimize real risks.

Our job is not to make situations sound
comfortable, it’s to make sure our clients
understand what they’re agreeing to

so they can make informed decisions.
Tell them the truth, they can handle it!

Stepping Outside Your Lane
Another common issue is stepping
outside our lane. Wanting to be
valuable, agents sometimes offer
opinions on repairs, legal terms, or
even tax implications. Sometimes
agents help by painting the house,
fixing a fence or doing an estate
sale. That’s where liability begins.

Helping doesn’t mean having all
the answers! It means guiding your

client to the right professionals
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who do. And trust me, they will be
appreciative that you set them up
with reputable professionals.

Negotiating Like a Bully

Doesn’t Help Your Client

There are few things I like less than a
bully. There’s a difference between being
a strong negotiator and being a difficult
one. Pushing aggressively might feel

like you’re advocating for your client
but it can actually work against them.

Effective negotiation isn’t about
pressure, it’s about strategy. It’s
knowing when to push, when

to explain, and when to work
toward a solution that actually gets
your client to the finish line.

Your job isn’t to “win” the
negotiation. Your job is to protect
your client’s position while keeping
the transaction moving forward.

When It’s Not Written, It’s a Problem
Then there’s documentation. So many
issues arise from things that were
“discussed” but never clearly written.
When agents rely on conversations or

assume it will sort itself out, they leave
too much room for interpretation.

If it’s not clearly documented in the
contract, it doesn’t exist in a way that
protects your client. Yes, that includes
personal items included or excluded.

Remembering Your Role

At the end of the day, it comes down to
understanding your role. You are not
just a facilitator or a salesperson. You are
a fiduciary. That means providing full
disclosure, offering honest guidance, and
always protecting your client’s interests.

Final Thought

Most mistakes in this business come
from moving too quickly, making
assumptions, or trying to make
things easier instead of clearer.

Clarity is what protects everyone
involved. If we have learned
anything over the past few years,
it is that clarity and transparency
always are best practices.

Catch you in the next
Compliance Corner!

Trust Us for
Your Real

Estate Needs.

Full service wood destroying
organism inspection services

Owner & Operator

Complicated Purchase Transaction?

We take care of the details, so you can focus on closing fast.

BAC Community Bank

(209) 944-1516 | www.bankbac.com/realtors

FDIC @ NMLS § 794480
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Your clients are navigating the hardest m
housing market in a generation. PREFERRED

LOAN OFFICEE

— .. : = e’ =7 (2026
Give them a lender who gets it.

Q, (209) 872-5418
- 3425 Coffee Road, Ste 2-C
Synergy One Lending Modesto, CA 95355

Possibility is power.™ Synergy One Lending. inc. NMLS #1907235 T2

For Bcensing: www NMiISConSumeracoess.orn s

ELLEN PETERSON

N E E D M D v E R Assistant Vice President FIDELITY"
; = “""""“: ellen.peterson@fnf.com HDMEiI;E:‘"‘?‘#
¢ \ 209.969.9512
FIDELITY NATIONAL
HOME WARRANTY

With over 32 years of Home Warranty experience, Ellen is highly
respected for her commitment of stellar service in the Real
Estate industry. Make Ellen your "go-to" resource for all things
home warranty. Just remember “A.C.E.” - Always Call Ellen

OVER 32 YEARS OF EXPERIENCE

FOR ALL YOUR HOME WARRANTY
& NHD NEEDS.

Two great products, two amazing sales
executives, and twice the customer service.

JILL GUENZA

DISCLOS_URE Sales Executive

AL SOURCENHD  jijl guenza@fnf.com
916.212.5070

VOTED BEST IN MODESTO
2023 & 2024!

DISCLOSURE SOURCE

You can continue to make Jill your first call for all your
Natural Hazard Disclosure needs. Count on Jill's
experience to help you and your clients navigate all
things NHD - while adding value to your business.

OVER 12 YEARS OF EXPERIENCE

Call us today! 209.923.3827
BREWERMOVING.COM
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“I have used several roofing companies for inspections, including the free ones (not recommended).

True Roof offers inspections on point,

and in comparison, | found their customer service, scheduling, and pricing to be fair in several cases,
lower than those of other companies. Thank you for years of service

- RESIDENTIAL GROUP REAL ESTATE -

We specialize in installing
new energy-efficient
roofing systems.

Roof Inspections
Inspection - Repair - Replacement

o RUE ROOF
Roof Replacements -~ - . . CSLB license # 1021762

VISIT US ONLINE FOR AN INSTANT QUOTE! trueroofca.com // (209) 718-7663

SPECIALIZING IN ALL
FACETS OF TILE DESIGN
& INSTALLATION

Licensed

Check out our work
on Instagram!
@barrios_tile

CHRIS BARRIOS
Owner

Fully Insured (209) 345-4316
Lic#1115965
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Thinking About
Building an ADU
or Expanding
Your Property?

Services:

e ADUs

* Tenant Improvements

2 -‘ 5 . -_ ':i.__ : -' e
 Custom Builds L AN
* General Development Consulting & e gg??nrlifcho' ;
Guidance for homeowners and real estate professionals E ,:HE
from concept to completion. r,.__l_

Have a property with potential? Let’s talk about what'’s possible. EE_:IE' -

www.formadesignconsultants.com




