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KENSINGTON 'VANGUARD

N A T ONA AL L A N D ™5 En s CES
FORMERLY GRS TITLE SERVICES, LLC

ONE OF THE LARGEST INDEPENDENT
FULL-SERVICE TITLE AGENCIES IN THE COUNTRY

Commercial & Residential Title Insurance ¢ Real Property & Cooperative Lien Searches
Settlement Services * Escrow Services ® Recording Services * 1031 Exchange Services

Michelle Rogers Elizabeth G. Steele, Esq. Lisa B. Isbell

Executive Vice President Commercial /Residential Underwriter
Co-Head DC Metro Division Escrow Officer

(804) 486-9469 (804) 486-2774
mrogers@kvnational.com lisbell@kvnational.com

901 East Byrd Street, Suite 1510 ¢ Richmond
ey [ | LL.E
| akensiniion Vamgusrd Commny |

Kensington Vanguard National Land Services | kvnational.com

VP - Business Development
(804) 486-9465
Isteele@kvnational.com

MUNGO

HOMES

A CLAYTOM COMBANY

New Homes in Richmond & Surrounding Areas

ﬁ Central Crossing
Starting in the mid $300s

Stags Trail
Starting in the high $600s
Chimney Rock Dr. | Mechanicsville, VA

Central Parkway | Aylett, Via

Kennington
Starting in the mid $400s
Wendenburg Terrace | Aylett, VA

McCauley Park
Starting in the high $200s
358 ML McCauley Way | Aylett, VA

2B B P B

Viniterra
Starting in the high 34005
B521 Terrair Ln, | Mew Kent, VA

Hampton Park Cottages
Starting in the high $30:0s
16201 Dogwood Tree Cr | Chesterfield, VA

Cottages at Millwood
Starting in the low 34005
6489 Lila Crest Ln, | Midlothian, VA

Charleston Landing

at Magnolia Green

Starting in the low $500s

19000 Palisades Ridge | Moseley, VA

RALEIGH COMMLUMITIES

ﬁ_ Legacy Park at Magnolia Green

Starting in the mid $600s
Cove Creek Dr, | Moseley, VA

ﬂ_ Sycamore Place

Starting in the low 54005
224 Avenda Ln.| Midlathian, VA

ﬂ_ Reed Marsh
Starting in the mid $500s

3092 Reed Marsh Dr. | Goochland, VA

SCAMN FOR MORE
INFORMATION OM OUR
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If you are interested in contributing or nominating REALTORS® for features, please email Wendy@RealProducersKBTeam.com.

Arbor Home Loans | Richmond

308 Granite Avenue ¢ Richmond, VA 23226
Licensed in VA and NC

JUSTIN FRIEDRICHS
Mortgage Loan Originator
NMLS # 1073887
M: (804) 339-7532
www.JustinLoans.com
ArborHL.com/contact/JFriedrichs

EVAN RUTHERFORD
Mortgage Loan Originator
NMLS # 1513339
M: (757) 773-3826
ERutherford@ArborHL.com
ArborHL.com/contact/erutherford

.

Licensed by the Department of Financial Protection and Innovation under
California Residential Mortgage Lending Act, Branch License # 4131248; CalCon
Mutual Mortgage LLC, dba Arbor Home Loans is an Equal Housing Lending
NMLS #46375; Corporate phone (888) 488-3807. 3838 Camino del Rio N Suite
305, San Diego, CA 92180. For more licensing information visit: https://ar-
borhl.com/licensinginformation/. All products are not available in all states. All
options are not available on all programs. All programs are subject to borrower
and property qualifications. This is an Advertisement.
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e Holding the property in an LLC

e Up to 100% financing for Medical Professionals

e Qualifying using estimated rental from the new property
e Helping with 1031 exchanges

We have a unique portfolio of lending options
for second homes or investment properties.
Call our team today to discuss the best option for you!




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BUILDER
Mungo Homes
(803) 832-4933
Mungo.com

CARPET & UPHOLSTERY
CLEANING

Citrus Solutions

(804) 415-4161
CitruSolution2.com

CLEANING SERVICE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Happy Housekeepers
(804) 938-3368
HappyHouseRVA.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

SS Electrical Solutions
(804) 836-7914
SSelectricalRVA.com

FLOORING & TILE
Better Floors

(804) 378-1405
BetterFloorsinc.com

FLOORING AND SHOWERS
Floor Coverings International
(804) 409-2200
Floorcoveringsinternational.com/
locations/us/va/North-Richmond/

GRANITE & MARBLE
Classic Granite & Marble
(804) 378-1100
ClassicGranite.com

HOME & OFFICE ORGANIZING
Living Sprucely

(804) 350-6636
LivingSprucely.com

6 - July 2026

Tidyish
(804) 223-2663
TidyishRVA.com

HOME INSPECTION
Rest Easy Inspections
(804) 380-0696
Rest-EZ.com

Trivium Residential
Inspection LLC

(804) 653-0302
TriviumlInspection.com

Worsham Home Inspections
(804) 350-2164
Worshamlnspections.com

INDOOR AIR QUALITY
MoldX, Inc.

(804) 377-6653
MoldXInc.com

INSURANCE AGENCY
Atkinson Insurance Agency
(804) 789-0795
AtkinsonlnsurancAgency.com

Torcia Agency —
Goosehead Insurance
(757) 771-9115
Goosehead.com/kevintorcia

INTERIOR DESIGNER
AKDesigns, LLC

(804) 241-0383
AK-Interior-Designs.com

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
Junkluggers.com/Central-VA

MOLD REMEDIATION
All Dry Services

(804) 583-6363
MyAlIDry.com/
East-Richmond-Virginia

MORTGAGE

Arbor Home Loans
Evan Rutherford
(757) 773-3826
ArborHL.com/contact/
ERutherford

First Heritage Mortgage

Joe Dunn

(804) 543-2261
FHMtg.com/officers/Joe-Dunn/

MOVING / STORAGE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Hilldrup
(704) 231-5582
Lisa.Rhead@hilldrup.com

PHOTOGRAPHER
River City Media
(804) 389-9884
RiverCity.Media

PHOTOGRAPHY &
VIDEOGRAPHY

Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

PLUMBING/DRAIN CLEANING
Mr. E’s Plumbing and

Drain Cleaning

(804) 305-3215
E.BanePlumbing@gmail.com

PROPERTY MANAGEMENT
Byrd Property

(804) 999-6190
ByrdPM.com

PMI Presidential
(804) 613-3633
PMIPresidential.com

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
Junkluggers.com/Central-VA

STAGING

Designed 2 Sell

(804) 640-4828
DesignedToSellRVA.com

Dila Design
(804) 840-1563
DilaDesign.com

Hardesty Homes Staging
(804) 745-8516
HardestyHomesllc.com/staging/

TERMITE & PEST CONTROL
Absolute Pest Solutions, LLC
(540) 548-1366
AbsolutePestSolutions.com

TITLE SERVICES

Atlantic Coast Settlement
Services Inc.

Lori Kistner

(804) 541-6677
ACSettlement.com

Kensington Vanguard
National Land Services
(804) 486-9469
MRogers@grs-title.com

TRAILER RENTALS /
HAULING SERVICES
Hicks Rental Haulz
(804) 929-2789
HicksRentalHaulz.com

VIDEO SERVICES
The Perfect Plat
(804) 845-1366
ThePerfectPlat.com

WINDOW CLEANING

See Through Window Cleaning
(804) 464-7270
SeeThroughWindowCleaning.net

THE PERFECT

Pl o

CREATING CAPTIVATING
VISUAL STORIES FOR REAL
ESTATE LISTINGS

PRESTON DAY Owner
Schedule your photoshoot today!

ThePerfectPlat.com
ThePerfectPlat@gmail.com
(804) 845-1366

REALTORS® & LENDERS:
GOT CLIENTS?

We help your buyers get
properly insured

quickly and correctly—so
your closings stay on track.

Vv Fast quotes

Vv Seamless communication
v No last-minute surprises

Make us your go-to Y- 1
Insurance partner. -

“,r.
o i

Scan to refer a client today.

READY TO GET A
QUICK QUOTE?

SCAN the QR code
or call us directly.

(757) 785-0448
TeamTorcia@goosehead.com

The #1 Goosehead Agency in Virginia

WATER & MOLD RESTORATION
& CLEANUP EXPERTS

LOCAL & VETERAN OWNED

Richmond Real Producers - 7



Meet
The

MEET THE REST OF
THE KB TEAM!
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Kristin Brindley Wendy Ross Lexy Broussard v
Publisher Operations Manager Client Relations

Follow Us Online!

o

Richmond Real Producers Richmond Real Producers
@realproducersrichmond @realproducersrichmond
Philip Andrews

Photographer

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

a DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

It s knowmg a Worsham Inspectlons‘pmfessmnal has 1nspected your’ rhome! "

2

T
With decades of-hands-on experience, we provide you with'a thorough =
inspection, detailed reports, honest service, and affordable pricing = giving
you confidence without breaking the bank.

Worshaminspections.com || 434-394-9559
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The Fenway - Clay Street Builders -
Richmond Homearama 2021

S C/oM | BLASSIC

Superior Stone Solutions
Expert Craffsmanship
Precision Technology

Award-Winning Showroom

Largest Selection of Natural
Stone & Quartz Products in VA

Get a free estimate today!

804-378-1100

ClassicGranite.com/RealProducers

Amazing Listing Photos
Photos, Videos, and 3D Tours to
Sell Your Listings Faster

fo. “"1“3-‘_5%‘?': ""5“"'"\;
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Are you looking to do some
clean-up this summer?

We make clean-up
EASY, AFFORDABLE, and our
service is GUARANTEED!

HRH

HICKS RENTAL HAULZ

O 804-929-2789 @ HicksRentalHaulz.com
@ HicksRentalHaulz@gmail.com

Richmond Real Producers - 9



PUBLISHER’S NOTE

We Do Than Collect Rent

H E I_I_O J U I_Y, Tenant Screening ‘j pmi

Property Marketing Presidential
2 Monl'h Of Rent Collection
Freedom & Focus!

Property Maintenance

Accounting and __
Financial Reporting W ey

Owner/Operator
Evictions

Property Inspections Schedule Your Consultation!
Legal Compliance 804.613.3633
Home Watch PMIPresidential.com

Your Clients Stay Your Clients
We will never try to sell real estate to or for your clients. We will contact you immediately if your client wants to buy or sell property.
To extend our appreciation to you, we offer a rental property referral program with competitive referral fees!
Contact our office with any questions or for more information about our referral program rates.

July is a time to celebrate both independence and intention And while summer is still in full swing, we’re already

— the freedom to dream boldly, and the focus to turn those looking ahead with excitement to our next large gathering
dreams into reality. Midway through summer, it’s the perfect coming this November. More details are on the way, and
season to reflect on what drives us, what grounds us, and how we can’t wait to bring everyone together again for another
far we’ve come already this year. unforgettable experience.

In our Real Producers community, that same balance As we enjoy this season, let’s hold onto this truth:“When we
continues to thrive. We see agents leading with purpose, lead with passion, we inspire others to do the same.”
relationships growing stronger, and collaboration creating

opportunities that inspire everyone around us. The energy Here’s to freedom, focus, and a summer filled with purpose.

of summer mirrors the spirit of this network — vibrant,
connected, and full of momentum.

We're still talking about what an incredible time we had at
our Spring Fling event! From meaningful conversations
to unforgettable moments shared together, it was a true
celebration of community and connection. Thank you

to everyone who came out and helped make it such a
memorable event.

Kristin Brindley D TS el e Mo

Owner/Publisher % i e " ' .
Richmond Real Prodlucers Make A Stunning First Impression
313-971-8312 See your listings bloom this season with staging that captures buyers
Kristin@kristinbrindley.com the moment the},r walk in

www.richmondrealproducers.com
(804) 840-1563 | contact@diladesign.com | www.diladesign.com

10 - July 2026 Richmond Real Producers - 11



PARTNER SPOTLIGHT

A WORLD IN MOTION
AND A CAREER BUILT

ON CONNECTION

BY AMELIA ROSEWOOD
PHOTO BY PHILIP ANDREWS

There is a certain kind of
person who can walk into
a room full of strangers
and make everyone feel
instantly comfortable.
Lisa Rhead has built

an entire career on that
ability. Part strategist,
part relationship-
builder, and part
storyteller, she brings

a rare combination

of professionalism,
warmth, and humor to
every conversation. It

is the kind of presence
that immediately puts
people at ease, whether
she is speaking with

a relocating family, a
corporate mobility leader,
or a top-producing
Realtor navigating a
complicated transaction.

“I'm authentic, and although
I'm in sales, it’s not about

a transaction; it’s about
connection and partnership,”
Lisa says.

That philosophy has quietly
guided every stage of her
career and continues to
shape how she approaches
her role at Hilldrup, one

of the most respected
moving, storage, logistics,
and workplace solutions
companies in the country.

Built on Curiosity

and Creativity

Lisa grew up in Charlotte,
North Carolina, where she

i

still lives today. Creativity
has always been part of

her personality, but so has
curiosity. She is the kind of
person who naturally asks
questions, studies processes,
and looks for ways to
improve the experience for
everyone involved. Friends
and colleagues also know her
for another defining trait:
her sense of humor.

She laughs easily, loves
practical jokes, and
believes humor is one of
the fastest ways to break
down walls and create

genuine connections. That
balance of creativity and
approachability has served
her well throughout a career
rooted in relationships.

Long before she stepped

into executive leadership,
Lisa began her professional
journey as a receptionist in
the relocation department of
a Charlotte-based real estate
company. At the time, she
noticed a recurring issue.
Employees relocating to the
area frequently called looking
for rental assistance, but the
company did not offer those

services. Instead of simply
redirecting people elsewhere,
Lisa saw an opportunity.

She developed a business
plan proposing a
rental-assistance division

to better support

relocating employees while
strengthening relationships
with future homebuyers and
corporate clients. Leadership
embraced the idea and
promoted her to build and
lead the department.

“That was a turning point,”
Lisa says. “It helped me grow




professionally and opened
doors I never imagined.”

That initiative became the
foundation for a career
spanning more than 25 years
in the real estate relocation
and mobility industries.

A Relationship-

Driven Approach

Today, Lisa serves as Vice
President of Global Business
Development for Hilldrup,
a family-owned company
with more than 120 years
of history in the moving
and relocation industry.
Headquartered in Stafford,
Virginia, Hilldrup operates
11 branches throughout the
Mid-Atlantic and employs
more than 800 people.

Although Lisa has only been
with Hilldrup for a little over
a year, the company’s culture
and mission aligned naturally

14 - July 2026

with the way she has always
approached business.

Her role centers on building
trusted relationships

with Realtors, relocation
directors, corporate mobility
professionals, and business
partners. At its core, her
work is about understanding
people’s goals and helping
simplify what is often one

of the most stressful
transitions in life.

“Moving can be
overwhelming for people,”
Lisa explains. “Knowing we
helped make that process
smoother and less stressful is
incredibly rewarding.”

That people-first mindset is
what she believes separates
Hilldrup from competitors.
While the company embraces
innovation through
technologies such as virtual

1’M AUTHENTIC,-and--
although I’'m in sales, it's
not about a fransaction;
IT’S ABOUT CONNECTION
AND PARTNERSHIP.”

surveys, Al-assisted quoting,
and shipment tracking, Lisa
says the real difference comes
down to service.

“Hilldrup’s teams deliver
more than a move,” she says.
“They bring a level of talent,
dedication, and care that
clients can truly feel.”

For Realtors, that attention
to detail matters deeply.

Lisa understands that every
referral reflects directly on
an agent’s reputation, which
is why responsiveness,
communication, and
consistency remain central to
the company’s approach.

Hilldrup also supports
agents beyond the typical
move-across-town. Whether
helping store furniture
during staging, coordinating

decluttering assistance, or
managing long-distance
relocations, the team aims to
become a true extension of
the agent’s business.

Creating Impact

Beyond Business

One of the things Lisa
appreciates most about
Hilldrup is the company’s
commitment to community
outreach through its “Moved
to Action” initiative. The
program supports nonprofits
focused on health, hunger,
and housing across the

communities Hilldrup serves.

From Habitat for
Humanity in Greenville to
Ronald McDonald House
partnerships in Orlando
and the Children’s Hospital
of Richmond at VCU, the
company encourages
employees to invest

their time and energy
into causes that create
meaningful local impact.

At its core, Lisa believes
that mindset comes from
understanding the human
side of what Hilldrup

does every day. Moving is
never just about boxes and
transportation - it’s about
people, relationships, and
helping families navigate
major life transitions.

That understanding is also
personal for her.

She and her husband, Mike,
are celebrating 35 years of
marriage this year. Together,
they have two children,
Savannah and Bryce, along
with two grandchildren,
Leighton and Campbell, who
have quickly become the
center of family life. Through
Savannah and her husband
John’s military relocations
over the years, their family
has experienced firsthand
the emotions that come with
moving - adapting to change,
supporting loved ones from
afar, and learning how to
stay connected even when
life takes you to different
places. Lisa says some of her
favorite memories still come
from traveling together as a
family and experiencing new
places side by side.

“My husband knows I'd
choose a trip over a gift any
day,” she says with a laugh.

At home, life is rarely quiet
thanks to Atticus, the family’s
lovable grand-dog. Lisa
describes him as a scruffy,
energetic mix between a Lab
and a Labradoodle, though
she jokes he really resembles
Scooby-Doo more than
anything else.

Outside of work, Lisa
recently picked up an
unexpected hobby: baking
and decorating cookies.
Armed with TikTok tutorials
and plenty of patience, she
has taught herself intricate
decorating techniques

and even created wedding
shower cookies for a friend.

She is also a devoted Formula
1 fan who watches every
race and qualifying session.
Attending the Monaco Grand
Prix remains firmly planted
on her bucket list.

The Feeling

People Remember

When Lisa reflects on the
career she has built, one
quote continues to guide

her approach: “People will
forget what you said, people
will forget what you did, but
people will never forget how
you made them feel.”

That perspective is woven
through every interaction

CONTACT

she has, whether she is
collaborating with Realtors,
helping a relocating family,
or building partnerships
within the industry.

For Lisa, success is not
measured simply by
completed moves or business
growth. It is measured by
trust, relationships, and

the confidence people feel
when they know they are in
capable hands.

At Hilldrup, that philosophy
continues to move people
forward, one relationship at
a time.

Looking for stress-free, cost-
effective moving services?
Hilldrup provides accurate,
hassle-free moving quotes
to ensure your client is
informed every step of the
way. From local moves

to long-distance relocations,
their team ensures every
move fits the timeline

and budget.

To learn more about partnering with Hilldrup or to
connect with Lisa directly, call 704-231-5582 or email
Lisa.rhead@hilldrup.com.

Richmond Real Producers - 15



AGENT SPOTLIGHT

—— A Fighter On & Off Th
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BY GEORGE PAUL THOMAS
PHOTOS BY PHILIP ANDREWS
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Some people choose real estate for

the flexibility or the income. For Craig
Waterworth, it became the place where
his competitive drive, love for people,
and hard-earned perspective could
finally live in one role. A Richmond
native, devoted family man, and thyroid
cancer survivor, he brings a mix of grit,
humility, and heart to his work as a
lead agent with REAL Brokerage, LLC
through Ruckart Real Estate.

Craig grew up in central Chesterfield,
usually in a jersey and cleats. Baseball
was his first love, with football and
basketball filling the rest of the calendar.
He often served as team captain, not just
for his skill, but for his ability to rally
others and compete with integrity.”

After graduating from LC Bird High
School in 2006, he attended Hampden-
Sydney College and earned a Bachelor
of Arts with a concentration in history.
Graduating into the aftermath of the
Great Recession meant stepping into

a tough job market. Craig joined the
Management Trainee Program at
Enterprise Rent-A-Car, moved into inside
sales at Snagajob, and later became an
admission advisor at ECPI University.
At the time, he did not see those roles as
a calling, but he now calls them “sales

boot camp,” seasons that taught him how
to communicate, handle pressure, and
show up consistently.

Real estate entered his life through
family. Craig’s oldest brother, Tommy,
partnered with his best friend, Brad
Ruckart, to launch what would become
Ruckart Real Estate. Craig lived with
Tommy and his wife in Church Hill,
while Brad lived in the attached
rowhouse next door.

Brad became a mentor, both in the gym
and in everyday conversation. He and
Tommy talked to Craig about homeown-
ership, financial literacy, and building
wealth long be-

fore inviting him

into the business.

After a buyer’s

consultation, the

math clicked.

Craig bought his

first home in 2015

and calls that

closing one of

the most accom-

plished moments

of his life.

The handwritten
thank-you note

that followed included an invitation to
join the team as a buyer’s agent. Leaving
a salaried role for a commission-based
career was frightening, but Craig
decided to bet on himself. He cashed out
a small 401(k), timed his transition with
his tax return, gave notice at ECPI, and
went full-time on February 8, 2016.

In 2022, at the height of his production
and shortly after a year of closing

88 homes, Craig was diagnosed with
thyroid cancer. The call came during

a home inspection and immediately
shook his sense of identity. He had a
young daughter at home, a dozen deals
pending, and a career in full sprint.

Surgery removed his thyroid, but
emotional recovery took longer. With
support from Emily, his family, his
teammates, and the joyful news that his
son was on the way, he slowly climbed
out of depression and into a healthier
rhythm. He still loves the business, but
he no longer defines himself solely by
titles or volume. He cares more about
being a good husband, dad, son, brother,
and friend while still showing up fully
for the families he serves.

Today, Craig serves as a lead agent with
his business split nearly in half between
buyers and sellers. Last year, he closed
36 transactions and more than $18.5
million in volume. The numbers matter,
but what matters most is finally feeling
like he is using his full skill set. “This is
the only professional role where I feel
like I can contribute all of my abilities,”
he explains.

Richmond Real Producers - 17




Craig is the longest tenured agent

at Ruckart Real Estate and has

never wanted to leave. He loves the
collaboration, accountability, and humor
that define the team. He speaks with deep
gratitude about mentor Brad, his brother
and leader Tommy, listing manager and
longtime field partner Claire Johnson,
Josh Lee, who has been with Ruckart Real
Estate almost as long as him and who

he admire for many reasons, and the
teammates who “grind alongside the best
agents in the business.”

He also shares heartfelt appreciation
for his longtime Transaction Manager,
Lindsey Engle, who supported him

for years before retiring to be home
with her three children. Following
Lindsey’s recent passing, Craig reflected
on the profound impact she had on
both his life and career. To him, she
was a dear friend, a constant source of
encouragement, and someone whose
kindness touched everyone around her.
“She was one of a kind,” he reflects. “An
angel walking among us. All I can think
to do is try to be more like her every day
in every way.”

Family, and Everyday Joy

At home, Craig’s world revolves around
his wife, Emily, and their two young
children, Penny and Simon. They live
close to his parents, Alan and Linda,

18 - July 2026

who remain constant figures in their
daily lives. Craig assists with Penny’s
soccer team, rides bikes with the kids to
visit grandparents, hosts play dates with
close friends, and looks for any excuse to
“go on adventures,” whether that means
a park, a trail, or a new spot in town.

Outside real estate, Craig has developed
a deep passion for woodworking and
construction. Years of walking through
inspections, renovations, flips, and
new builds sparked curiosity about

“This is the only
professional
role where |
feel like I can
contribute

all of my
abilities.”

how homes are put together. Under the
guidance of mentor and craftsman Allen
Skilman, that curiosity turned into skill.
From floating bookshelves and custom
oak countertops for his parents to a new
deck and a well-designed workshop at
his own home, he finds satisfaction in
creating things that last.

Looking Ahead

Craig wants to continue serving at a
high level while protecting what matters
most. A favorite piece of wisdom from
Brad guides him: “Kill it without killing
yourself.” He hopes to help Ruckart Real
Estate grow, coach his kids’ teams, travel
with his family, explore national parks,
celebrate big anniversaries with Emily,
and remain, in his words, “the same
reliable, laugh-filled, loquacious guy” his
people know him to be.

To aspiring top producers, his advice is
simple and hard-earned. Real estate can
give you more than you imagined, but

it can also take too much if you let it.
Protect your health, guard your identity,
and remember that success is not just
about closings. It is about the life you are
building along the way.

Nothing says [FREEoCW
like stress-free showings.

We keep your listings bright,
safe, and ready to impress—so
you can celebrate more closings
this summer.

Light up your listings this 4th of
July—schedule an electrical
check-up today!

Residential - Commercial - Home Builders
Property Management « Generator

Electrical
Solutions

804-836-7914 | SSElectricalRVA.com

Voted THE BEST by
BThet Richmond Times-Dispatch
amads 6 Years in a Row!

. holster
\ c\ed““ a carpets

o a
\0‘ S, nild-safe and pet-safe

o

We integrate function and form with fabrics, upholstery,
lighting, color, wallpaper, flooring, tile & more!

MMH&?MM&%/ & abkellerls@gmail.com

804-241-0383 AK-Interior-Designs.com

"I can’t say enough about CitruSolution!!
My carpets look brand new!!
Thank you all sooo much!!"

- Cindy F., Google Review

Call for your FREE estimate!
804-415-4161 « CitruSolution2.com

CiTRUSOLETION
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Before she ever handed over a set of
house keys, Rachel Allegra was handing
out report cards. The former fourth-grade
teacher turned Realtor knows exactly
what it takes to guide others through big
milestones — patience, communication,
and trust. Today, she brings that same
steady grace and enthusiasm to the world
of real estate, helping clients across
Richmond and beyond find homes that fit
both their needs and their stories.

A New Way to Make

a Difference

Rachel grew up in Ashburn,
Virginia, where community

and connection were part of
everyday life. After earning her
master’s degree in elementary
education, she began teaching
fourth grade — a role that taught
her not only how to manage

a classroom but how to listen
deeply, organize effectively, and
lead with empathy.

“My background as a teacher
shaped who I am in every way,”
Rachel shares. “It taught me how
to explain complex things simply
and how to meet people where
they are. Those lessons translate
perfectly into real estate.”

Rachel’s path to real estate began
during a personal milestone,
when she and her boyfriend,
now husband, were buying their
first home. The process sparked
something in her. Around that
same time, she met a member
of The Yeatman Group who
encouraged her to explore

real estate professionally, and
she hasn’t looked back since.
Today, instead of teaching in a
classroom, she teaches people
how to buy and sell homes.

“I've always loved helping people
grow and reach their potential,”
she says. “Real estate gives me the
opportunity to do that in a new
way — by helping clients achieve
one of their biggest life goals.”

In 2019, Rachel made the leap into
real estate full-time, bringing her
educator’s mindset with her. For
her, every transaction is a teaching
moment, and every client becomes
part of a story built on mutual
respect and understanding.

Turning Knowledge

Into Confidence

At Long & Foster REALTORS with
The Yeatman Group, Rachel has
built a reputation for reliability,
patience, and precision. Her
mission is to educate clients
through every step of the process
so that they not only reach their
goals but also feel confident along
the way.
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“I don’t just help people buy or sell
homes —I help them understand
the why behind every decision,
and more importantly, take the
time to listen to their stories,” she
explains. “That understanding
makes the process less stressful
and more rewarding.”

Her results speak for themselves.
Last year, Rachel closed 40
transactions totaling more than
$22 million in volume, earning
recognition as a two-time Builder
Boss, OSC Dream Award recipient,
and Magnolia Club honoree. She’s
also been named a Rising Star
and consistently ranks among
the Top 10 producers on her
Richmond team — even reaching
the number-one spot on her team
out of about 60 agents.

The Power of Relationships
While Rachel loves the thrill

of negotiations and closings,

what fulfills her most are the
relationships she builds along the
way. “Every client has their own
journey,” she says. “Learning their
stories and being part of such a
significant chapter in their lives
keeps me inspired.”

Her ability to blend
professionalism with warmth
has made her a trusted partner
to families across the region.
It’s not uncommon for her to
stay in touch long after closing
day, celebrating new memories,
renovations, and life changes
right alongside her clients.

Beyond her personal production,
Rachel also mentors and recruits
new agents, sharing the same
patience and positivity that once
filled her classroom.

Home, Heart, and

Happily Grounded

At the end of the day, Rachel’s
success is anchored by what
matters most — family, faith,

and finding joy in the everyday
moments. She and her husband,
Kevin, share a life full of laughter,
road trips, and two lovable
Rottweilers, Diesel and Moose.
Diesel, now seven, is the laid-back
shadow who follows her from
room to room, while three-year-
old Moose brings the energy and
keeps everyone entertained.

When they’re not busy with
clients, Rachel and her husband
are usually on the move —
traveling between their home
in Richmond and their getaway
spot in Charleston, South
Carolina. “Charleston has
become our peaceful escape,”
Rachel shares. “We love the
beach, the food, and the chance
to slow down and be present.”

Even with a packed schedule,
Rachel makes time for the things
that refill her spirit. She enjoys
discovering new restaurants,
cooking with her husband, taking
long walks with the dogs, and
watching football on weekends.
Her faith keeps her centered,
and she’s actively involved in her
church and Bible study group,
drawing daily encouragement
from her favorite verse, Micah
6:8: “To act justly, to love mercy,

and to walk humbly with your
God.” Those words guide every
part of her life, and they also
shape how she serves in real
estate: acting with integrity,
showing compassion and
kindness, and staying grounded in
humility and dependence on God
as she helps others through one of
life’s biggest journeys.

“Life moves fast in real estate,”
she reflects. “But I've learned
that balance is everything. I try
to live with gratitude and be
intentional about where I spend
my time and energy.”

A Teacher’s Spirit, A
Realtor’s Drive

Though she hasn’t been in the
classroom for years, Rachel still
carries the heart of a teacher into
her real estate career. Her goal
has always been the same—to
make others feel supported,
informed, and capable. Her
approach to real estate reflects
the same principles that once
guided her teaching: clear
communication, thoughtful
preparation, and genuine care.

Looking ahead, Rachel hopes to
continue growing her business
while deepening her impact in
the community. “I want to keep
learning and serving others,”
she says. “My dream is to build
a business rooted in trust and
lasting relationships.”

ﬂpdtk]ﬂ” & Organizing

Jfore, levated moves

TID"I‘ISH

PHOTOGRAPHY FOR
Builders, Designers,
Architects, and Realtors

RIVER
CITY

MEDIA

RESIDENTIALS

Ph|||pAndrews O [ [=]
© philip@rivercity.media 0 'I
@ (804) 913-2365 @ [=],

HOME * AUTO * BUSINESS * HEALTH ° LIFE

TKINSON

It’s ’
insurance,

not rocket

science.

We’re here to

make your
insurance simple.

Visit our webS|te
or give us a call.

Ryan Atkinson ¢ Owner/Principal
Ryan@atkinsonins.com :
804-789-0795 |4
AtkinsonlnsuranceAgency.com
Offices in Richmond, Northern VA & Williamsburg
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Alici

A Foundation
Forged In Resilience
BY AMELIA ROSEWOOD -
PHOTOS BY PHILIP ANDREWS KAWA

esilience has a quiet way of
R shaping leaders. It shows up

in discipline, in courage, in the
willingness to walk away from comfort
in pursuit of something greater. Some

people are built by circumstance. Others
are built by choice.

Alicia Soekawa is both.

From immigrating to the United States
as a toddler to rising through the ranks
of corporate pharmaceutical sales,

from launching her own brokerage to
expanding a national one, every chapter
of her story reflects intentional growth.
Not reactive. Not accidental. Intentional.

“You can build a high-performing real
estate business without sacrificing your
life,” she says. “Strategy, standards, and
self-leadership matter more than hustle.”

She has built hers exactly that way.

Roots That Shaped Her

Alicia grew up in Richmond, Virginia,
after immigrating from Korea with her
family as a toddler. Her upbringing
instilled discipline, resilience, and

a deep respect for education and
community. Those values remain central
to how she leads today.

She attended Monacan High School
before graduating from Meredith
College with a double major in
International Studies and History. Law
school was once the plan. Instead, she
stepped into pharmaceutical sales,
spending fifteen years in oncology and
health systems with Amgen.

The corporate world sharpened her.
It was competitive and performance-
driven. She thrived in it. Yet even as
24 . July 2026

she succeeded, she felt the pull toward
something she could build herself.

“I have always been an entrepreneur at
heart,” she says.

Real estate was not a random decision.
Her father had been a Realtor in the
early 1990s, and she remembers helping
him write contracts when technology
and language barriers made it difficult.
The industry had always been in her
peripheral vision. The difference this
time was courage.

After a pivotal conversation with

her husband, she left a high-paying
corporate career and stepped into a 100
percent commission business in 2014.

From Corporate Climber to

Business Owner

Alicia’s success in real estate came
quickly. She earned Rookie of the Year in

2015 and became a top producer at Long
& Foster, later ranking among the Top
100 and Top 250 agents in her market.

But achievement alone did not
satisfy her.

Being a mother of three while building
businesses forced a deeper evaluation
of how she wanted to operate. Grinding
harder was not sustainable. More hours
did not equal more freedom.

“Being a mother while building
businesses taught me to leverage early,”
she explains. “I learned quickly that
systems matter more than hustle.”

That mindset shaped her evolution.
She launched The Collaborative
brokerage in 2022, creating a values-
driven environment for agents

who wanted both performance and
balance. In September 2024, she folded

CONTINUED >




it into Fiv Realty when asked to open
the state of Virginia for the expanding
cloud-based brokerage.

Today, she serves as Principal Broker
of Fiv Realty Co. in Virginia while
continuing to sell intentionally. In 2024,
she closed 19 personal transactions
totaling just under $12 million. That
number was deliberate. She was
focused on coaching, leadership, and
brokerage growth. This year, she plans
to personally cap production between
$20 and $25 million while expanding the
company’s footprint across the country.

Her vision stretches further. She aims
to help scale Fiv Realty nationally and
internationally, build a revenue share
organization of 300 agents under her
leadership, expand into investment
syndication, and increase her real
estate portfolio significantly over the
next decade.

She is not chasing volume. She is
building infrastructure.

The Coaching Perspective

In 2020, Alicia became a certified
business coach with Tom Ferry
International. She is now one of his
Mastery Coaches, guiding 28 clients
across the United States and Canada. She
also serves on the Tom Ferry Speaker
Bureau and regularly speaks on personal
branding and business strategy.
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Coaching has sharpened her lens.

“Master decision guidance,” she advises.
“Raise your standards before you raise
your goals.”

Her approach is calm and strategic.

She is data-driven under pressure. She
understands positioning and perception
deeply. Whether advising a seller in

a shifting market or helping an agent
restructure a chaotic business, she
focuses on clarity and confidence.

Seeing that moment when someone
moves from overwhelm to certainty is
what fulfills her most.

“Helping people find clarity,” she says.
“That’s the best part.”

Life Beyond Business
Alicia’s life outside of real estate is
equally intentional.

She and her husband, Michael, recently
celebrated 25 years of marriage,
marking three decades together. Their
three children reflect different seasons
of life. Sebastian, 20, works for United
Airlines. Clover, 17, is a junior at Deep
Run High School. Reign, 8, attends
Adams International School.

Family is her anchor. They love
traveling together and exploring new
cultures. Alicia proudly calls herself a
foodie, always eager to experience new
cuisine. When not traveling, they are
homebodies who value quiet movie
nights and relaxed evenings at home.
Their two dogs, Ken and Candy, round
out the household.

i mmm
-

T

Personal growth is a daily discipline.
Alicia reads constantly, often juggling
multiple books at once. She is a Platinum
Partner with Tony Robbins and attends
high-level masterminds throughout the
year. She meditates daily and studies
Pranic Healing, an energy-based healing
practice in which she is certified.

In 2019, she became a breast cancer
survivor. That chapter reshaped her
perspective on time and energy. It
reinforced her belief that life should be
built intentionally, not postponed.

Her philanthropic efforts include
serving as a Girl Scout troop leader
for 8 years with Clover, supporting
the Marici Foundation in combating
child trafficking, participating in
hunger relief initiatives, mentoring
agents, and investing in local schools
and businesses.

Service, for her, is not separate from
success. It is woven into it.

Looking Ahead
Over the next five to ten years, Alicia
plans to continue expanding Fiv Realty

throughout Virginia and beyond,
helping the company scale nationally
and internationally. She wants to step
further into ownership, focusing less on
daily operations and more on vision.

She will continue coaching and speaking,
mentoring women navigating personal
and professional transitions, and
exploring how artificial intelligence can
create leverage across her businesses.

You can build

o HIGH-
PERFORMING
REAL ESTATE
BUSINESS
without sacrificing
your life.”

“Everything in your life is either
preparing you or revealing you,”
she says.

Her life reflects both.

Alicia Soekawa has built a business
with intention, shaped by resilience
and sustained by strategy. She proves
that high performance does not require
personal sacrifice. It requires clarity.




RICHMOND REAL PRODUCERS’

Spring Fling

MAY 19, 2026

PHOTOS BY PHILIP ANDREWS

An Evening of Energy & Renewal:
Richmond Real Producers Spring Fling

Richmond Real Producers Spring Fling
was a vibrant gathering designed

to celebrate connection and new
beginnings across the Richmond real
estate community.

The evening, set at the Maymont
Foundation, brought together leading
agents and esteemed partners for

a sophisticated gathering focused

28 - July 2026

on fostering collaboration and new
momentum. A vibrant seasonal
energy filled the venue, facilitating
natural conversations, strengthening
professional ties, and enabling
meaningful connections.

More than a seasonal celebration,
Spring Fling was a reflection of what
happens when the right people come
together in the right environment—
new opportunities emerge, and growth
naturally follows.

We extend our sincere gratitude to
our Sponsors—Cavalier Moving,
Tidyish, and Floor Coverings Int’l

oo
f’f

FLOOR COVERINGS

—whose partnership brought every
detail to life.

Philip Andrews and The Perfect Plat
beautifully captured the essence

of the evening, showcasing the
vibrancy and authenticity of this
incredible community.

Richmond Real Producers continues to
show that community over competition
is more than a phrase—it is the
foundation for lasting success.

For more information on all Richmond

Real Producers events, please email us at
info@richmondrealproducers.com.
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MORE

TRUSTED TRADES

Recommended Trade Services for the Richmond Real Estate Market

SHAPPY R
SPRUCEL)

HOUSEKEEPERS

CLEANING SERVICE HOME & OFFICE ORGANIZING

HAPPY HOUSEKEEPERS LIVING SPRUCELY
(804) 938-3368 (804) 350-6636
HappyHouseRVA.com LivingSprucely.com

MIASY i8] L2 THROUGH

PLUMBING/DRAIN CLEANING WINDOW CLEANING
MR. E’'S PLUMBING SEE THROUGH WINDOW

AND DRAIN CLEANING CLEANING
(804) 305-3215 (804) 464-7270
e.baneplumbing@gmail.com SeeThroughWindowCleaning.net

Do you know a business that deserves a spot on this page?

Contact the Kristin Brindley team at Info@RichmondRealProducers.com

Morgan Porter
Property Manager

Gary Hylton
Property Manager

. Agent Referral Program |

Receive $500 when you refer an OWNER to Byrd PM
+ we will refer them back to you if they decide to sell!

| |
Learn More!
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Print Me More!

Were you, the team or your
business featured in an
issue of Real Producers?
Want a copy of your article
or full magazines that you
were featured in?

Reprints!

What the heck is a reprint? A reprint
is a four- or eight-page, magazine-
quality-grade paper with your full
article and photos and you on the
cover of the publication.

Why do | need those?
These reprints are a professional
marketing tool that can help brand you,
your team and/or your business.
* Use on listing appointments
* Send out to friends and family
* Send to clients with your
holiday Greetings
* Brokers, use as recruiting tools for
capturing new talent
* Use when farming your
favorite neighborhood

What if | changed companies or need
something corrected in my article?

No worries! We can make any changes
needed. We send you a proof, you
approve, and then they are sent to you
via FedEx.

Who can buy these?

The REALTOR® who was featured, the
broker, our partner or family. Anyone
who wants to promote you!

How do | order?
Email us at info@
richmondrealproducers.com.
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" Jones

STRENGTH
BUILT THROUGH
EVERY CHAPTER

\ | Rising Star
- L BRIAN PELAEZ
"
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PARTNER SPOTLIGHT

TAMMY WILKERSON

-
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’ Rank Name Office List List Volume Sold Sell Volume Total Total$

Make your Listing Shine with

No Money Until Closing!

Update your flooring before you sell and make a stronger first
impression. With our home improvement program, you can upgrade
now and pay nothing until closing. No upfront costs. No stress.
Just a better-looking home that's ready for the market.

R
Book your free in-home consultation today!
CALL (804) 409-2200

Disclaimer: Information based on MLS closed data as of June 5, 2026, for residential sales from January 1, 2026, to May 31, 2026, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William
Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some
teams may report each agent individually.

5 % R
//_y HI"dI’LIp bvgrktp . 4™  Moving Forward Since 1903.
- a i i As America approaches 250 years, Hilldrup

is proud to celebrate more than a century of
helping families move toward what’s next.

Trusted by generations of families — and
the realtors who guide them home.

Contact to learn how Hilldrup
can support your clients’ next move.
-
| y |
Moving SN Ly ¢ L £
Companies s P 704-272-3245 | Lisa.Rhead@hilldrup.com

hilldrup.com
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Rank Name

TOP 200 STANDINGS

Office

List
Units

List Volume
(Selling $)

Individual Closed Data as reported by MLS from Jan. 1to May 31, 2026

Sold
Units

Sell Volume
(Buying $)

Total
Units

Total $

Rank Name Office List List Volume Sold Sell Volume Total Total $
Units (Selling $§) Units  (Buying $) Units
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Disclaimer: Information based on MLS closed data as of June 5, 2026, for residential sales from January 1, 2026, to May 31, 2026, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan,
Goochland, King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report each agent individually.

DIFFERENT APPROACH TO'REAL ESTATE CLOSING

Title & Settlement Services in Central Virginia
with CUSTOMER SERVICE being the #1 priority!

"Atlantic Coast is one of the most well-put-together and
professional title companies that I've ever worked with,
and I've been in the real estate industry for over 17
years. They are always on top of things and their level
of customer service is amazing!"

- - April Lane, Google Review

&‘ ATLANTIC COAST

SETTLEMENT SERVICES INC

Call today to give your client's a FIVE-STAR homebuying experience!

(804) 541-6677 - ACSettlement.com * 2405 Dovercourt Drive, Midlothian, VA 23113
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Individual Closed Data as reported by MLS from Jan. 1to May 31, 2026

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units (Buying$)  Units Units (Selling$) Units (Buying$) Units

Disclaimer: Information based on MLS closed data as of June 5, 2026, for residential sales from January 1, 2026, to May 31, 2026, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William
Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some
teams may report each agent individually.

D. HARDESTY ~ KITCHEN PLUS BATHS INCLUDED IN ALL PACKA

PREMIUM

$1,500
i @ Usually Smaller Properties (] Midjs.ize to Larger PrOpefTieS 7 _ @ Caters to properties over $500,000
} @ Minimal Art & Accessories @ Additional Art & Accessories @ Higher-end Art & Accessories

© Upgraded Furniture @ Higher-end Furniture
@ Clients Seeking the "wow" Factor @ Clients seeking the

summ er luxury experience!
NDA HARDESTY 2R A >
PﬁmPAL BROKER/OWNER + (804) 651-2157 Staglng SPeCla‘ \

© Key Furniture Pieces 3 Rooms
© Clients on a Budget
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Individual Closed Data as reported by MLS from Jan. 1to May 31, 2026

List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units

List List Volume Sold Sell Volume Total Total$ Rank Name Office

Rank Name Office
Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of June 5, 2026, for residential sales from January 1, 2026, to May 31, 2026, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William
Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some

teams may report each agent individually.

CavalierCleanRVA.com
(804) 806-4494

CavalierMoving.com
(804) 404-8048
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TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to May 31, 2026

Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of June 5, 2026, for residential sales from January 1, 2026, to May 31, 2026, in Greater Richmond, Virginia,
by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William Counties.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may
report each agent individually.
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Close more deals and sell faster with
Junk Removal The Green Way*®

Eco-Friendly Junk Removal for Real Estate Professionals

~/%7  We're on a mission to donate, recycle, and rehome
Y17 as much as possible to keep items out of landfills!
= Eco-Friendly Junk Remaoval for Homes and Businesses
« We Declutter and Cleanout to Prepare Homes for Sale
« Same-Day and Next Day Appointments are Available

» Exceptional 5-5tar Service and On-Time Arrival

Call 804-581-6515 or scan the QR code
to schedule a FREE, no-obligation estimate!

& 2025 Junkluggers Franchising SPE LLC. All nghts reserved, Each location independently owned & oporated

You lind their dream home., . BETTEH .
| make sure its a safe one. Flaaﬂs

I INCORPORATED

Your Richmond Flooring Experts
Since 1984

TR |V| U M TRANSFORM YOUR HOME FROM THE FLOOR UR

Call Now to Revitalize Your Floors
(804) 378-1405

Or Visit our Showroom
2601 BuroRrD RD.

for more info;

BD4-653-0302 (¥ onstruction Ins ) NORTH CHESTERFlELD, VA 23235
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ABSOLUTE# 2 g
PEST SOLUTIONS...

How can Absolute Pest
Solutions help you?

* Real Estate and Pest Inspections ::Elm[ “”"m .[

» Pest Control Services

* Mosquito Control ; g

* Termite Treatments and ]
Protection Programs | B LTORS

« And more, call our office for TERMITE
more information! ‘i“l“]“" INSPECTIONS

for only $35]

=TT e Do you require a moisture
y inspection and report?

866‘429’7378 We can do this for you, too, for an

AbsolutePestSolutions.com . SERARESC S additional 35!

Know Someone Doing Big
Things in Real Estate?

Nominate yourself or someone you admire to
be featured in an upcoming article.

ot r |

= f n |
| " . S
" - Lt - / u

SOLAR Inspections!

WHO WE FEATURE:
Certified to inspect: solar system components « "Designed 2 Sell is simply the best home stager in Richmond!
evaluate approximate power bill reductions . life left * RISING STARS: ¢ TOPAGENTS:
. Ppt P P : s High- performing agents who've Agents n the top 500 who represent They have staged hundreds of houses for my company over
In systems even set appraisal values: been in real estate for less than the best of what real estate has to the past ten years, and they are alW(,IYS professional and
5years. offer. q ) .
I > E S‘ r I‘ I‘ﬂ \ S‘ \ on-trend. Their work elicits a response in buyers that leads
ANMwi H 4/ ) + PARTNERS: to faster sales and for more money. I recommend Tammy
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INSPECTIONS

Justin Rest
InterNACHI Certified Inspector

justin@rest-ez.com
(804) 380-0696
www.rest-ez.com

0 Rest Easy Inspections LLC

Highly recommended and E: 1 E
strongly endorsed real estate and @
home service providers. 31:-1_ A

i

Scan the QR Code or send an email to
info@richmondrealproducers.com to nominate.

d es i g ne d 2 se I I and her team in the most emphatic way I know possible,

with more business!"
Tammy Wilkerson
Owner & President

HOME STAGING Frank Cava, Cava Companies

(804) 640-4828 | designed2sellrva@gmail.com
www.designed2sellrva.com | @) @designed2selirva (0) @designed2sellrva



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Stars, Stripes,
& Closing Keys.

Our mortgage solutions help your clients
celebrate a smooth path to homeownership
with fast, reliable closings and a stress-free
experience from start to finish.

Partner with a lender who keeps your summer
deals moving and your clients confident.

Get in touch to learn how | can help you and your clients succeed!

Joe Dunn 1 1| . FIRST
HERITAGE

uthern Virginia Regional Sales Manager

cirs JOE DUNN LENDING
261 Jdunn@fhmtg.com JoeDunnLoans.com i's ... .-..- !:...... =




