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MOVEMENT @ MORTGAGE

Residential and Commercial Closings Made Easy
Compassionate Support H 0 M E Fl NAN CI N G,

We listen, we guide, and we care - because your journey matters to us.
ROOTED IN YOUR COMMUNITY.
Seamless Closings

Residential or commercial we handle every detail with precision and empathy.

REACH OUT TO YOUR LOCAL MOVEMENT MORTGAGE TEAM TODAY

Trusted & Transparent

Clear communication. Secure transactions. A teom you can count on.
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Client-Centered, Caring Service
J..*

We believe in building relationships, not just transactions. You're more

{ﬂ?ﬂn a file - you're our priority. AMANDA S(;r%rsllqrm%
r 0 Open To Close Settlement Solutions T e s e
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RACHEL
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@ goosehead -
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RJ Startzenbach, MBA v .
Goosehead Insurance Agent /

Rl y _ CPAs + Advisors
100 S. Jackson Ave. . A

Pittsburgh, PA 15202 | 2 1, PA 15203
412-447-1030 ) : kg e
RJ.Startzenbach@goosehead.com
goosehead.com/agents/pa/pittsburgh/rj-startzenbach

HMLSE: 79254

MMLS: 39179

4 . July 2026

il



Meet
The

Team

Ben Snowden Kendra Woodward Katie Connelly Peter Theis
Owner/Publisher Operations Manager Ads Manager Theis Media

g™,
Ray Cordero Jessica Bachmann Rick Szymanski Connor Zarefross
Mainline Photography Jessica Bachmann Rick Szymanski Photography Burgh Brothers Media/
Photography Property Vids

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

(Hh ZLAURIE
@ NELSON

LET'S TALK

RENOVATIONS

Lowve the house, but not the kitchen?
We've got you covered with

Choose'your own contractor for your
heating repairs and much more!

CQNVENTIONAL FHA & VA

Renovation Loans

MIRANDA MCALISTER

(412) 606-1236

mirandam@achosahw.com

Laurie | NMLS #144149
Sr. Loan Officer & Managing Team Lead
412-298-0692 | LaurieNelsonTeam@hmamaortgage.com
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Marino Harris
(412) 874-8437
marino@superiorclosings.com

SuperiorClosings.com

— SPECIALIZINGIN —MMM

MOLD ASSESSMENT
AND MOLD REMEDIATION

ALL INSPECTIONS &
ESTIMATES FREE

Thermal Imaging & Air Quality Testing Available

Certified Indoor Environmentalists ;
Certified Mold Remediators s
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s MORTGAGE, INC. Two ways to win

American Home Shield and HSA®"* Home Warranty
are here to support you and your clients every
step of the way. From buying and selling to staying
connected after closing, our goal is to make your

The Blue Pearl job easier.

Making the loan process

e ; Contact us for more information.
seanless and easy e
forover:20 years!
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate affiliate. Take a minute to
familiarize yourself with the businesses sponsoring your magazine. These local businesses are proud to partner with you and make
this magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

BASEMENT
WATERPROOFING/
FOUNDATION REPAIR
Keystone Basement
Systems

(412) 712-2425

BUILDER
Weaver Homes
(724) 625-7800

CERTIFIED PUBLIC
ACCOUNTANT &
CONSULTANT
DGPerry, CPAs

+ Advisors

(412) 571-0500

CONTRACTING
SERVICES

MC Construction
Design & Development
(412) 480-9469
mcconstructionpgh.com

CUSTOM BUILDER
Parry Custom Homes

HOME INSPECTION
The Ruggieri Team
- Pillar to Post

(412) 292-0293

HOME SERVICES
HOMEstretch

(724) 698-3883
www.home-
stretch.com/pittsburgh

HOME WARRANTY
Achosa Home Wararanty
(412) 606-1236

AHS/HSA Home
Warranty
(724) 312-0491

INSURANCE
Goosehead Insurance
- RJ Startzenbach

JUNK REMOVAL SERVICES

Pittsburgh Junk Company
(412) 206-1125

MOLD REMEDIATION
Air Tech Environmental
(724) 344-3645

MORTGAGE
AJM Mortgage Inc.
(724) 933-8666

Citizens Bank Mortgage
Jerry Pounds
(412) 606-6701

HMA Mortgage
(412) 921-5263 x1102

Homestead Funding Corp.
(724) 772-3333

Jeff Mountain -
Movement Mortgage
(412) 607-5117

PA Capital Mortgage
(412) 980-8821

The Laurie Nelson Team
(412) 298-0692

Yocca Mortgage Group
(412) 559-0208

PHOTOGRAPHY
Peter Theis
Photography
(412) 580-2424

PLUMBING, HEATING,
COOLING & ELECTRIC
McVay Plumbing
Electrical Heating
Cooling

(412) 298-2772

TITLE COMPANY
Blue Sky Closing
Services

(412) 595-7263

Laurel Settlement
Group LLC
(724) 744-8016

Open to Close
Settlement Services

Pennsylvania Land Titles
(724) 612-5697

Superior Closing
Services
(412) 874-8437

VIDEO PRODUCTION/
MARKETING/
PHOTOGRAPHY
Property Vids
Productions

(814) 701-1441

CONTACT US TODAY FOR ALL OF YOUR HOME FINANCING NEEDS!
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Jim Franco
Area Manager
MMLS# 105918
 724-772-3333
{0 724-799-4272
=f jfranco@homesteadfunding.com
2. 13471 Old Freedom Road, Suite 201
Cranberry Township, PA 16066
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FUNDING CORP

THE WELCOME HOME TEAM

T

Michael T. Hess

Branch Manager | Loan Originator

MMLS# 145013

L 724-772-3293

| § 7242171272

=4 mhess{@homesteadfunding.com

§. 430 Pellis Road, Suite 14, Office 1
Greensburg, PA 15601

MMLS ID# 3232 (&
Licenged in PA

Get Homes Market-Ready

Life transitions are hard, we make it easy.

AN

%,

Ne cleat o>

7

Raintin®

&

. :
7stay) oot

{{-‘9

£ - (@]
Mascap®™® Ve oyt \e°

Get in touch.

Dana J McConaghy
Owner, Pittsburgh
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By the time most people in
Pittsburgh are shutting down

for the night, Austin Rusert GI‘OWiI‘Ig up around real estate

is still answering texts, dl . f t t

negotiating deals, preparing and learning from top agents gave

paperwork, and talking clients me a strong foundation early on.

through multiple decisions. . . .

Because real estate, as he | was intentional about soaking

sees it, doesn’t really operate up everything | COUld, and once |

on a schedule...no, timing

matters too much for that. was able to apply that knowledge

o o . in my own business, it became
pportunities move quickly,

anxiety shows up at odd hours a key driver of my success.”

for buyers and sellers alike, and

some questions can’t wait until the

next business day to be answered. So,

Austin built his career around the fact

that in real estate, timing is of the essence. It

makes clients feel like they have someone steady

in their corner no matter when something comes up.

“I operate with a high level of responsiveness,” he explains.

“I'm essentially always on-call. In a fast-paced market,

that responsiveness can make all the difference in timing,
communication, and overall experience.” That calm, informative
presence has become central to the “Modern Approach to
Pittsburgh Real Estate” Austin has steadily built since getting
licensed in 2018.

But Austin didn’t originally plan on becoming an agent despite real
estate having always hovered around the edges of his life growing
up. He was exposed to the industry early and developed an interest
in the way neighborhoods evolved, properties changed hands, and
projects came together. At one point, he even imagined himself
heading into real estate development rather than sales, admitting,
“Inever sought out to be an agent, it just sort of happened.”

Still, even before he officially entered the industry, Austin was
always paying attention. Listening, observing, and learning from
the successful agents around him. “Growing up around real
estate and learning from top agents gave me a strong foundation
early on. I was intentional about soaking up everything I

could, and once I was able to apply that knowledge in my own
business, it became a key driver of my success,” he explains.

Following the college route after high school, Austin attended
Allegheny College where he pursued a Bachelor’s degree in
Managerial Economics and Communications, a combination
that fit both the analytical and interpersonal sides of his
personality. And even after graduation, he continued to follow
what felt like a practical route by obtaining a job in banking.

On paper, working in investment accounting checked all

the right boxes and even allowed him the opportunity to
move to Pittsburgh. It was a stable career with a professional
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environment, and seemed like a great opportunity. But in reality,
it drained him. The workload became overwhelming, and the
worKk itself never sparked the kind of fulfillment he wanted long
term from his career.

As his breaking point neared closer, it became clear that banking
wasn’t the right career path for Austin so he quit on the spot. “The
next day, it was sink or swim,” he admits. “There was no room for
failure. I already had my real estate license, so it was time to put it
to use.” And what could have felt like a terrifying situation, living
in a new town with no job, actually created more clarity for Austin.

He quickly realized that real estate fit the way he naturally
interacted with people far better than banking ever had as he
wasn’t interested in hard sales tactics or manufactured urgency, and
preferred conversations over pitches. “People don’t want to feel like
they’re being sold to, they want to feel confident and well-informed
so they can make an educated decision.”

It was a mindset that shaped his entire path, as clients often
remark on the relaxed yet informative qualities Austin exudes.
Especially during high stress decisions! “I focus on providing
clear insights and advice, market knowledge, and honest
guidance, but I never pressure decisions. Those always remain
with the client.”

Outside of work, Austin’s life stretches well beyond contracts
and closing dates. His family remains spread across the map,
which conveniently feeds his love for travel. His parents still live
in New York, while one of his four brothers currently lives in
South Korea, and with siblings scattered across the country and
internationally, there is always somewhere new to visit.

Closer to home in Pittsburgh, he enjoys spending time with
friends and family, staying active by working out and running,
and enjoys exploring the local food scene throughout the city.
But for now, Austin’s biggest focus remains on growth, both
personally and professionally. And not just through gaining
bigger numbers, accumulating accolades, or closing more
transactions, but by building a business that operates more
intentionally behind the scenes.

He talks less about expansion in flashy terms and more about
creating sustainability, refining systems, and finding smarter
ways to work without losing the level of service his clients
rely on. It’s a future which feels very aligned with the way
Austin already carries himself. Calm but ambitious, analytical
without feeling cold. He faces challenges with a clear head
and understands the work needed to find a way through, then
explains that to his clients in a clear and concise manner.
Because at the end of the day, the relationships he builds with
his clients are the reason Austin enjoys real estate so much.

“I genuinely enjoy what I do. While the work can be stressful

at times, having a passion for it makes it feel less like a job and
more like something 'm driven to keep building every day.”

16 - July 2026

I genuinely enjoy what |

do. While the work can be
stressful at times, having a
passion for it makes it feel
less like a job and more like
something I’m driven to
keep building every day.”




EVENT RECAP

Thank You To The River’s Edge Sponsors P P

HOWAIRD HEANNA HOWARD

A special Thank You to Dennis Cestra Jr, Howard Hanna Financial, Barristers, and Howard Hanna Insurance for being the
premier sponsor! and to HSA Home Warranty and G.I. Haul Junk and Waste Removal for being supporting sponsors!
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Austin Kyle Rusert Genevieve Weiss The Rebekah Siegel
& Artem Kovalevskiy Team
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JERRY POUNDS | NMLS 1D# 340848 | 412-606-6701 [ JERRY.POUNDS@CITIZENSBANK.COM

WE LOVE HELPING YOUR CLIENTS!

LOCAL,
DEPENDABLE DISCOVER YOUR

DREAM SPACE

CRAFTING SPACES WITH PRECISION

MC CONSTRUCTION
DESIGN AND DEVELOPMENT

REMOVAL
me Ay ’ﬂ
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VIDEO 2D/3D TOURS

PROPERTY VIDS ..o

PRODUCTIONS B3 © FROPERTYVIDS

FUuLL SCALE REMODELS | DEVELOPMENT | ADDITIONS PROPERTYVIDS.IO
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www.PittsburghJunkCompany.com
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REALTOR® LIFE

LV [ NNBRMEMORABLE!

WRITTEN BY KENDRA WOODWARD
PHOTOGRAPHY BY THEIS MEDIA
PHOTOGRAPHED PARTIALLY AT
GENEVIEVE’S HOME AND FRANKLIN
REGIONAL HIGH SCHOOL

Genevieve Weiss can sell a
house dressed like a Yellowstone
character or tying her shoes

like Mister Rogers, and still
finish her evenings throwing
footballin the yard with her son.
She wakes up every morning
looking for the next challenge to
conquer and enjoys guiding her
clients through the process of
homeownership with a flair many
agents forget to incorporate

into their routine...fun!

Somewhere between the performance
lights of competitive dance as a child
and the fast moving rhythm of real
estate she has come to know and love,
Genevieve figured out that people are
drawn to energy they can feel. That’s
when she stopped trying to fit into the
polished corporate mold and leaned
fully into being herself instead. “I don’t
mind making a goof ball out of myself
for people to watch and want to work
with me,” she laughs.

It’s a type of confidence that was built
long before real estate ever entered
the picture, honed in a household
where hard work was simply part of
the atmosphere. Born and raised in
Wezxford, Genevieve’s parents both
worked full time, her father even
continuing to work well into his 80s.
“My parents were both workaholics,”
she explains of the dedication and drive
which naturally filtered down into her
own personality at a young age.

Alongside that strong work ethic they
instilled in Genevieve, dance was a
major force in her life. She competed
in dance, along with Irish dancing,
where solos and duets demanded
discipline, repetition, and the ability
to perform under pressure. The
competition world was intense, but
Genevieve thrived in it. “I feel a lot of
my work ethic was always about being
better than I was the day before.” It’s

a philosophy that continuously pushes
Genevieve to improve against her own
standards rather than anyone else’s.

After graduating high school early,
Genevieve immediately joined a dance

tour, where she stepped into a world
that taught her how to command
attention and embrace the spotlight
rather than shy away from it. Those
years became foundational in ways
she could never have predicted, as
performing taught her presence, touring
taught her adaptability, and learning
how to entertain people eventually
became one of the most recognizable
parts of her brand today in real estate.

After the tour ended, Genevieve
returned home and bounced through
various jobs while figuring out what
chapter to follow next. That led her to
opening an Irish dance studio which
she ran for three years. It was a labor of
love that she eventually had to close due
to circumstances outside of her control.
Even then, Genevieve kept moving,
seeking the next path to follow.

When she stepped into a Director of
Training role at LA Fitness, Genevieve
helped transform her location from
last place to one of the top performers
in the Pittsburgh area. It was a natural
fit. She enjoyed motivating guests and
creating momentum within a team

Pittsburgh Real Producers - 27



I DON’T MIND MAKING A GOOF BAL
OUT OF MYSELF FOR PEOPLE TO
WATCH AND WANT TO WORK WITH ME.

environment. Then life shifted again
after the birth of her son, Thomas.

Genevieve stepped back from her
director role to stay home during
Thomas’ most important years,

but couldn’t step away from work
entirely. So she opened a CBD
business that she still operates part
time and only became interested in
real estate after a very unexpected
conversation with her neighbor, Leslie
Schupp, introduced the idea. That
conversation changed everything!

An agent herself, Leslie offered to train
Genevieve, allowing her to shadow
Leslie for the next year and a half as
she completed her online training

and got her feet wet in the industry.
“She was so awesome at her job and
Ijust wanted to hone in and learn
everything that I could from her.” By
2025, Genevieve was officially on her
own and building momentum fast, as
real estate gave her the perfect place to
combine her creativity, competitiveness,
and connection all at once.

And while she admits it’s always
rewarding to get to the closing table
with her clients, Genevieve says the real
excitement comes from the challenges
you face along the way and the growth
you have from one day to the next. “If
you can put your mind to it, put your
heart into it, and put your knowledge
into it, you’re going to succeed.”

Then there’s the creative side of real
estate that allows Genevieve to really
letloose and have fun. “I like to be
entertaining so it’s not just a listing
video,” she laughs, explaining how one
of her most popular videos mimicked
Mr. Rogers’ Neighborhood. She even
sat down to tie her shoes and asked

the audience to be her neighbor. “It
turned out adorable!” Another property
located on Yellowstone Drive inspired

a full Yellowstone themed character
performance where she dressed up as a
“country bumpkin” and leaned into the
aesthetic of the show.

But underneath the fun personality
remains an agent deeply motivated
by growth and leadership. Having

benefited so much from mentorship

herself, Genevieve hopes to eventually
build a team of her own to help

guide other agents in the industry.
“Everybody can be a follower but

not everybody can be a leader,” she
says. “My love language is gifting, so
constantly giving out information

and knowledge that I know would be
super beneficial would not only help
them but it would help me too.”

Outside of work, her world revolves
around her son and their life together,
laughing that everything revolves
around football in her house right now.
Between local football organizations,
flag football teams, fall tackle football,
and a love for the Steelers that her

father instilled as a child, most of
their free time happens somewhere
near a field. When they’re not outside
throwing football, however, they like
gaming together, playing Fortnite, and
cuddling with their dog Nala.

Whether she is creating videos for
listings, supporting Autism Speaks
events in Cranberry, advocating for
veterans through the Wounded Warrior
Project, or helping clients forge new
beginnings of their own, Genevieve
approaches life with the same energy
she learned years ago under bright
stage lights...show up fully, work harder
than yesterday, and never be afraid to
make it memorable.

s
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SPECIALTY FEATURE

meBluel iyl

A Stand Out On The
Pittsburgh Skyline

There are six massive blue shipping
containers sicting in the middle of
Bloomfield, and they’re stopping people in
their tracks. In a good way! Drivers slow
down to get a pcak, ncig/lbors stare a little
C C N )

longer than usual, conversations swiftly light

C J - C
up wi th i ntriguc...mld as soon as t/u"\_' realize
those steel containers have been transformed
into a four bedroom home with two and
a half baths, a garage, and a rooftop deck
overlooking the entire neighborhood, that
same Curiosity usua/[y turns into disbel ic_ﬁ

The Blue Pear]l was never meant to blend in quietly. Perched in
Pittsburgh’s East End, the project stands out as what its creators
describe as “a cutting-edge residence seamlessly blending
modern design with eco-friendly construction, showcasing a
bold leap into the future of urban architecture.”

But behind its bold design and industrial lines is a story that
feels far more personal than architectural. It’s a story about
creativity, collaboration, and a group of friends who were
willing to gamble on an idea most would have dismissed over
dinner conversation. Because ironically, that is almost exactly
how it all started.

The idea for Pittsburgh’s first shipping container home was
born casually over a glass of wine...or beer, or maybe it was
a cup of coffee...whatever it was, it was just the beginning.
While Rebekah Siegel and Eric Smooke were discussing
their rental portfolio, Eric chimed in with an idea for a very
unconventional new construction project. After hearing him
out, Rebekah knew it was the perfect project to place on a
vacant parcel she had in Bloomfield.

Eric, a Pittsburgh native, Penn State graduate, and national
innovator in the sports media world, built much of his

career by refusing to follow traditional formulas. He faces
new challenges, concepts, and technology with intrigue, and
utilizes his creative thinking to view a project from unique
perspectives that most businessmen wouldn’t think to see.
Together with his wife, they have amassed an impressive
portfolio in Allegheny County, but The Blue Pearl represented
something entirely different for Eric. It wasn’t just another
property...it’s a statement.

The idea to build a shipping container home was a unique feat
to sell as it was the first new construction project of its kind in
the area. There was no way to know if locals would understand
the concept, if it would even sell, and just how much red

tape they would have to work through to see their project to
fruition. Looking back on the process, Rebekah explains with
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alaugh, “Building a new construction home, from shipping
containers, in the middle of the city is a lot of jumping through
hoops and learning the ways to see what needs done.”

But for Rebekah, the challenge felt oddly fitting. A Pittsburgh
native, Duquesne University Law School graduate, licensed
attorney, and Associate Broker with the Siegel Kovalevskiy Group
at Re/Max Select Realty, Rebekah has spent years balancing real
estate, law, development, and a large rental portfolio focused
heavily on affordable housing. She moves through projects with
a practical confidence that comes from extensive experience and
faces day-to-day challenges with excitement and positivity.

When 2021 brought about a client who was listing their condo
but didn’t want to upset their friend group by choosing one
agent over the other, Rebekah and Artem agreed to tackle the
listing together. Once the property had sold they realized, while
they are complete opposites in many ways, their strengths fit
together seamlessly. They are equally strong in different aspects
of the industry and where one lacks, the other excels.

Since Artem had been selling real estate solo since 2018, it was
a seemingly natural step to start a team with Rebekah after the
experience. He brings both grounded practicality and playful
charisma to the mix, having moved to Squirrel Hill from
Minsk with his family in 1999. His earlier work experiences
sharpened communication skills, sales abilities, and resilience,

Itl.‘.\‘

liinme

which was a great addition to the industry knowledge and
experience Rebekah had already garnered since obtaining
her license in 2007. Together they built the Rebekah Siegel
& Artem Kovalevskiy Team by developing local brand
recognition that has since become known for its creative
marketing and unforgettable billboards.

The Blue Pearl too feels like a natural extension of that creative
influence with its boldly unique design which is impossible

to ignore in the city skyline. Constructed from six brand new
shipping containers, the home leans fully into trendy modern
industrial design while prioritizing sustainability and energy
efficiency while giving new life to the industrial materials. As
shipping containers are designed to survive brutal conditions
at sea, it made the material an incredibly durable and
surprisingly low maintenance option for building a home.

Smart design transformed the compact steel structures into
an open, highly-functional living space filled with clean

rlili!ll'u||ﬂm‘1¥f£ﬂ. I

lines, minimalistic style, and panoramic rooftop views that
stretch across Bloomfield. Often called Pittsburgh’s Little Italy,

the neighborhood has long carried a personality all its own.
Liberty Avenue hums with restaurants, local businesses, and old
architecture, making its layered personality a great neighborhood
for the futuristic concept that offered a substitute for the typical
manufactured home. So, for homebuyers seeking something a bit
beyond the ordinary, The Blue Pearl is a perfect fit.

More than anything, though, the project represents possibility.
A combination of design, intuition, and progress amongst all
three visionaries, it’s their hope that this is just the beginning
for container homes in Pittsburgh. In the next five years,
Rebekah admits they dream of creating similar concepts,
maybe even a small community, and The Blue Pearl is just a
stepping stone in that direction. For now, however, The Blue
Pearl stands alone, glowing bright against the Pittsburgh
skyline like a challenge to conventional thinking...part home,
part experiment, part conversation starter.
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TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- May 31, 2026

# Name Last Name Office List Sold Total Total Sales # First Name Last Name Office List Sold Total Total Sales
1 Georgie Smigel Coldwell Banker 53 3 84 $36,134,060 35 Pierre Khoury Berkshire Hathaway The Preferred Realty 14 16 30 $11,947,640
2 John Marzullo Compass RE 35 104 139 $33,818,940 36 Adam Cannon Piatt Sotheby's International Realty 7 13 20 $11,782,345
3 Jim Dolanch Century 21 Frontier Realty 31 37 68 $30,491,576 37 Meredith Ward Howard Hanna 7 4 n $11,758,000
4 Adam Slivka Century 21 Fairways 27 77 104 $28,865,328 38 Sarah Madia RE/MAX Select Realty 18 4 22 $11,709,075
5 Michael Reed Coldwell Banker 30 59 89 $28,525,485 39 Austin Rusert Coldwell Banker 10 2 12 $11,605,235
6 Julie Rost Berkshire Hathaway The Preferred Realty 12 21 33 $25,910,321 40 Tarasa Hurley River Point Realty 12 26 38 $11,351,300
7 Shanna Funwela Coldwell Banker 23 57 80 $19,689,378 4 Matthew Shanty eXp Realty 17 14 31 $10,680,824
8 Emily Fraser Piatt Sotheby's International Realty 24 33 57 $19,683178 42 Betsy Wotherspoon Berkshire Hathaway The Preferred Realty 8 8 16 $10,588,942
9 Jennifer Solomon RE/MAX Select Realty 16 40 56 $19,589,708 43 Colleen Steigerwalt Howard Hanna 8 5 13 $10,584,195
10 Roxanne Humes Coldwell Banker 22 42 64 $19,009,772 44 Jennifer Crouse Compass RE 17 6 23 $10,539,823
1 Steve Limani Realty ONE Gold Standard 45 28 73 $18,059,150 45 Kim Marie Angiulli Coldwell Banker 9 5 14 $10,501,100
12 Victoria Salvati Keller Williams Realty 26 16 42 $17,561,780 46 Maureen States Neighborhood Realty Services 20 9 29 $10,499,349
13 Joanne Bates Berkshire Hathaway The Preferred Realty 18 13 31 $17,397,790 47 Marianne Hall Howard Hanna 16 15 31 $10,498,762
14 Vera Purcell Howard Hanna 15 13 28 $15,448,740 48 Gina Giampietro RE/MAX Select Realty 21 7 28 $10,406,629
15 Zita Billmann Coldwell Banker 15 5 20 $15.113,300 49 Marilyn Davis Berkshire Hathaway The Preferred Realty 22 " 33 $10,081,725
16 Scott Ludwick Berkshire Hathaway The Preferred Realty 18 24 42 $14,907,890 50 Stephanie Veenis Howard Hanna 6 2 8 $9,975,868
17 Kimberly Maier Berkshire Hathaway The Preferred Realty 12 8 20 $14,864,350
18 Jerome Yoders Coldwell Banker 9 35 44 $14,771,900
19 Joe Yost Compass RE 22 21 43 $14,669,099 Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date range listed
are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary up to 3%.
20 Deborah Kane Howard Hanna 23 16 39 $14,373,432
21 Amanda Gomez RE/MAX Select Realty 1 37 48 $14,263,500
22 Rich Dallas Berkshire Hathaway The Preferred Realty 24 16 40 $14,199,785
23 Michele Belice Howard Hanna 13 12 25 $13,997,206 - [ . : ‘
24 Ryan Bibza Coldwell Banker 19 13 32 $13,684,996 - = s : ' ,,'- ; PA CAPITAL
25 Charles Swidzinski Berkshire Hathaway The Preferred Realty 40 20 60 $13,639,836 : : : 3
26 Melissa Barker RE/MAX Select Realty 24 41 65 $13,511,860 - 4 HEtPL":;['::'He = : \ - / Your l'Cl)lllleiOn (lCl)Cll(lS on
27 JoAnn Echtler Berkshire Hathaway The Preferred Realty 23 17 40 $13,095,663 1 A ::I;:—T:?;E ad FCI: a | cvery transaction.
Pt YdZife cp .
28 Liza Christ Piatt Sotheby's International Realty 4 5 9 $13,008,350 . -+ g ;J:; r:gn . ; =y Ollrs does tOO.
29 Heather Irwin Piatt Sotheby's International Realty 12 17 29 $12,779,41 . _. il | As a local mortgage brokerage, we offer diverse
Pe 1 . lending solutions and the flexibility that comes
30 Kathleen Barge Piatt Sotheby's International Realty 4 5 9 $12,705,000 = ’ ; from working with multiple lenders.
3 Ryan Shedlock Howard Hanna 31 22 53 $12,568,650 pre_\;\’;p‘:g\?ae]S‘::asﬁ'S‘;easrgstfiztr’narf}fﬂrii;ion,
and dependable on-time closings.
32 Barbara Baker Berkshire Hathaway The Preferred Realty 22 13 35 $12,513,029

No guesswork. No unnecessary delays.
33 Lauren Coulter Howard Hanna 1 17 28 $12,506,450 Be confident your client is in capable hands.
pacapitalmortgage.com | 888-PaCapital

34 Mark Ratti RE/MAX Select Realty 23 12 35 $12,004,400 @ Licensed by the PA Department of Banking NMLS #1149774
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TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- May 31, 2026

# First Name Last Name Office List Sold Total Total Sales # First Name Last Name Office List Sold Total Total Sales

51 Ronald Huber Berkshire Hathaway The Preferred Realty 16 8 24 $9,867,800 85 Melissa Merriman Keller Williams Realty 17 20 37 $7,959,200

52 Ryan Scalise Scalise Real Estate 20 13 33 $9,859,924 86 Erin Mikolich Berkshire Hathaway The Preferred Realty 15 8 23 $7,943,475

53 Michael Pohlot Janus Realty Advisors 58 12 70 $9,859,531 87 Dana Christoff Berkshire Hathaway The Preferred Realty 4 8 12 $7,939,070

54 Erin Berg Berkshire Hathaway The Preferred Realty 15 20 35 $9,801,370 88 Shane Smith Coldwell Banker 10 17 27 $7.746,795

55 Linda Honeywill Berkshire Hathaway The Preferred Realty 13 6 19 $9,619,000 89 Terrence Thurber Howard Hanna 7 9 16 $7,665,290

56 Ned Bruns RE/MAX Select Realty 9 13 22 $9,582,890 90 Melinda Lynch Keller Williams Realty 5 18 23 $7,658,400

57 Nathaniel Nieland Coldwell Banker 1 12 13 $9,572,000 91 Andrea Ehrenreich Howard Hanna 5 0 5 $7,598,000

58 Danielle Mach Howard Hanna 6 6 12 $9,543,500 92 Sharon St. Clair Howard Hanna 4 7 n $7,566,200

59 Robyn Jones Piatt Sotheby's International Realty 4 5 9 $9,440,700 93 Jennifer Mascaro Howard Hanna 13 n 24 $7,549,450

60 Nancy Ware Berkshire Hathaway The Preferred Realty 20 5 25 $9,361,596 94 Eileen Allan Compass RE gl 7 18 $7,521,290

61 John Geisler Coldwell Banker 15 10 25 $9,335,700 95 Brenda Deems Berkshire Hathaway The Preferred Realty 14 8 22 $7,461,413

62 Meg Smith Compass RE 5 5 10 $9,285,850 96 Carroll Ferguson Howard Hanna 6 3 9 $7,448,843

63 Bryan Reilly eXp Realty 15 15 30 $9,237149 97 Donna Tidwell Berkshire Hathaway The Preferred Realty 20 4 24 $7,435,190

64 Mark Gulla RE/MAX Select Realty 15 12 27 $9159,415 98 Kathleen Cooper Keller Williams Realty 14 7 21 $7,412,11

65 Bonnie Loya Berkshire Hathaway The Preferred Realty 12 1 23 $8,983,700 99 Carissa Sitterly Howard Hanna " 2 13 $7,407,800

66 Molly Howard Piatt Sotheby's International Realty 4 6 10 $8,759,312 100 Katelyn Dominelli Keller Williams Realty 23 21 44 $7,335,900

67 Sara McCauley Berkshire Hathaway The Preferred Realty 17 8 25 $8,738,500

68 Rick Maiella Howard Hanna 17 21 38 $8,718,191

69 Sara Minshull Redfin Corp 1" 9 20 $8,655,500 Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date range listed
are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary up to 3%.

70 Gina Liptak RE/MAX Select Realty 21 17 38 $8,636,204

7 Debra Donahue Howard Hanna 6 14 20 $8,552,800

72 Gina Cuccaro Berkshire Hathaway The Preferred Realty 14 1 25 $8,507,803 B 1 s k c l - n s r - I n

73 Liz Fecko Compass RE 5 4 9 $8,499,850 “ e Y o s l g e v l c e s ’ c =

74 Jeff Selvoski eXp Realty 25 10 35 $8,473,742 Pﬂ Oﬁmm, ‘F- (f iamy. ﬂW—F f'f g@ c [I)m g&‘ Vm

75 Christine Wilson Compass RE 7 12 19 $8,404,790

76 Lindy Sgambati-Cox Berkshire Hathaway The Preferred Realty 15 18 33 $8,388,300

77 Jane Herrmann Berkshire Hathaway The Preferred Realty 8 3 " $8,295,000

78 Jeannine Mullen Howard Hanna 4 3 7 $8,146,535

79 Pamela Morford Berkshire Hathaway The Preferred Realty 4 6 10 $8,131,000

80 Kristi Stebler Berkshire Hathaway The Preferred Realty 13 8 21 $8.113,692

81 Andrew Dellavecchia RE/MAX Select Realty 21 16 37 $8,058,900

82 Anthony Leone Coldwell Banker 18 12 30 $8,009,750

83 Kelly Cheponis Howard Hanna " 4 15 $7,973,000 W \‘ SR

84 Ryan Edmondson Keller Williams Realty 7 10 17 $7,963,150 @ katie.mannarino@blueskycsi.com e 412-595-7263 o blueskycsi.com ﬁaﬁa
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TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- May 31, 2026

# First Name Last Name Office List Sold Total Total Sales # First Name Last Name Office List Sold Total Total Sales
101 Eli LaBelle RE/MAX Select Realty 8 4 12 $7,218,250 135 Denise Bortolotti Piatt Sotheby's International Realty 3 8 " $6,266,900
102 Lorraine DiDomenico Berkshire Hathaway The Preferred Realty 14 9 23 $7,207,263 136 Jaime Bongiorno Realty ONE Gold Standard 5 2 7 $6,265,000
103 Karen Marshall Keller Williams Realty 6 3 9 $7,198,000 137 Amber Harbarger RE/MAX Select Realty 7 15 22 $6,245,200
104 Melissa Shipley Berkshire Hathaway The Preferred Realty 8 13 21 $7,190,850 138 Dave McSwigan Coldwell Banker 9 7 16 $6,192,500
105 Christian Wilhelm Compass RE 16 7 23 $7118,200 139 Angela Walker American Destiny Real Estate 3 1 4 $6,170,000
106 Lori Hummel Howard Hanna 16 2 18 $7,026,118 140 Patty Pellegrini Berkshire Hathaway The Preferred Realty 6 4 10 $6,169,662
107 Daniel Howell Coldwell Banker 15 14 29 $7,011,950 141 Casey Ludwig Howard Hanna 9 4 13 $6,130,392
108 Lauren Klein Coldwell Banker 1" 5 16 $6,979,823 142 Alfonso Marsico 1 Percent Lists 13 2 15 $6,087,945
109 DJ Fairley eXp Realty 22 6 28 $6,921,912 143 Aida Agovic-Corna RE/MAX Select Realty 7 " 18 $6,062,523
10 Katie Wymard Coldwell Banker 5 18 23 $6,902,500 144 Marie Pace Howard Hanna 4 2 6 $6,050,000
m Lisa Wilson Achieve Realty 8 3 " $6,787,300 145 Rachel Marchionda Howard Hanna 19 7 26 $6,017,600
12 Heather McNamara Howard Hanna 20 9 29 $6,784,105 146 Brian Schmidt RE/MAX Home Center 17 4 21 $5,977,350
"3 Shannon Madigan RE/MAX Select Realty 2 8 10 $6.739,855 147 Ariel Harat RE/MAX Real Estate Solutions 13 4 17 $5,917,100
114 Kimberly Yot Piatt Sotheby's International Realty 4 13 17 $6,708,310 148 Brian Czapor Piatt Sotheby's International Realty 4 10 14 $5,874,000
115 Bobby West Coldwell Banker 5 4 9 $6,684,500 149 Julie Welter Howard Hanna 8 2 10 $5,866,882
16 Kathryn Heinauer Keller Williams Realty 3 2 5 $6,566,800 150 Nancy McKenna Howard Hanna 6 8 14 $5,862,650
17 Scott LaRocca Berkshire Hathaway The Preferred Realty 16 " 27 $6,564,500
118 Max Hofmann Howard Hanna 3 4 7 $6,523,000
19 Miranda Micire Compass RE 4 n 15 $6,518,500 Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date range listed
are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary up to 3%.
120 Cathy Wanserski RE/MAX Realty Brokers 10 5 15 $6,509,583
121 Robert Dini Berkshire Hathaway The Preferred Realty 9 " 20 $6,499,600
122 John Adair Coldwell Banker 13 " 24 $6,482,300
THE INSPECTION
123 Amy Chisholm Keller Williams Realty 9 16 25 $6,478,800
G
124 Lynne Bingham Howard Hanna 9 9 18 $6,473,275 AD"ANTA E
125 Bianca Basilone Realty ONE Group Landmark 7 14 21 $6,442,000 P”Iar to POSt Home |nSpeCti0n
Packages include even more
126 Eric Tallon Berkshire Hathaway The Preferred Realty 5 16 21 $6,437,399 . . .
exclusive and innovative features
127 Robert Moncavage Priority Realty, LLC 47 4 51 $6,426,900 than ever. These new services
128 Rachael Shroyer Berkshire Hathaway The Preferred Realty i 7 18 $6,422,000 deliver SPEEd, ease and
129 Raymond Carnevali Berkshire Hathaway The Preferred Realty 10 7 17 $6,420,170 Convenience' getting you to
closings faster, saving you time
130 Wendy Weaver Howard Hanna 7 8 15 $6,410,300 and dellghtlng yOUf C“entS.
131 Anniea Stauffer Integrity Plus Realty 15 " 26 $6,387,400
132 Heather Edmondson Keller Williams Realty 8 7 15 $6,366,999 Matt Ruggieri /\ HUGGHIEnl TEAM
133 Molly Finley Howard Hanna 10 3 13 $6,297,900 (412) 292'0293 I I PI LLA R r;:} po ST.
134 Lauren Shepherd Howard Hanna 3 4 7 $6,282,313 matt.ruggieri@pillartopost.com HOME INSPECTORS
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TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- May 31, 2026

# First Name Last Name Office List Sold Total Total Sales
151 Michele Leone Piatt Sotheby's International Realty 6 9 15 $5,842,000
152 Sarah Lundy Coldwell Banker 2 3 5 $5,840,000
153 Nichole Merrell Coldwell Banker 7 8 15 $5,833,115
154 Jingli Zhang Keller Williams Realty 7 5 12 $5,824,200
155 Amanda Shingleton Berkshire Hathaway The Preferred Realty 13 12 25 $5,785,600
156 Ella Serrato RE/MAX Select Realty 6 12 18 $5,753,755
157 Sandra Toulouse Berkshire Hathaway The Preferred Realty 13 9 22 $5,742,950
158 Vic Franceschini Keller Williams Realty 4 12 16 $5,718,500
159 Christine Sandusky Howard Hanna 9 8 17 $5,683,450
160 Kenneth Girty Keller Williams Realty 12 7 19 $5,647,200
161 John Fincham Keller Williams Realty 7 18 25 $5,644,340
162 Jason Rakers RE/MAX Select Realty 9 4 13 $5,606,995
163 Kelly Kuzemchak Berkshire Hathaway The Preferred Realty 13 8 21 $5,603,900
164 Joshua Crowe Berkshire Hathaway The Preferred Realty 24 7 31 $5,579,600
165 Michelle Haeck Coldwell Banker 12 7 19 $5,567,499
166 Andrew Klima Howard Hanna 7 4 " $5,548,300
167 Kevin Obendorfer RE/MAX Select Realty 5 8 13 $5,539,000
168 Susan Silversmith Coldwell Banker 5 0 5 $5,490,500
169 Libby Sosinski Keller Williams Realty 61 3 64 $5,489,081
170 Laura Sauereisen Piatt Sotheby's International Realty 3 5 8 $5,487,500
7 Elizabeth Hutton eXp Realty 16 3 19 $5,478,600
172 John Tierney Highlands Resort Realty 6 2 8 $5,449,750
173 Renee Dean Howard Hanna 13 8 21 $5,440,219
174 Vicky Chang Coldwell Banker 5 9 14 $5,439,000
175 Jason Phillips Berkshire Hathaway The Preferred Realty 1" 9 20 $5,436,920
176 Margo Fall Coldwell Banker 0 4 4 $5,436,400
177 Erin Amelio Berkshire Hathaway The Preferred Realty 3 7 10 $5,433,410
178 Angela Hoying Pulkowski Berkshire Hathaway The Preferred Realty 5 2 7 $5,401,000
179 Stephanie Ramer eXp Realty 13 10 23 $5,382,350
180 Bob Cenk Broadview Realty 6 9 15 $5,377,190
181 Judi Agostinelli Century 21 Frontier Realty 10 4 14 $5,360,500
182 Lisa McLaughlin Piatt Sotheby's International Realty 6 5 " $5,344,900
183 Theresa White RE/MAX Select Realty 14 5 19 $5,340,000
40 - July 2026

# First Name Last Name Office List Sold Total Total Sales
184 David Onufer Howard Hanna 13 0 13 $5,322,435
185 Vicki Rutherford Berkshire Hathaway The Preferred Realty 14 2 16 $5,300,003
186 Melanie Marsh Howard Hanna 4 6 10 $5,271,500
187 Rylee Madden eXp Realty 1 10 " $5,255,500
188 Maria Werner RE/MAX Select Realty " 9 20 $5,249,699
189 Alex Tulandin Keller Williams Realty 4 5 9 $5,239,490
190 Sean Kelly Howard Hanna 8 7 15 $5,209,322
191 MaryAnn Bacharach Howard Hanna 5 4 9 $5,182,615
192 Eileen Lusk Howard Hanna 3 4 7 $5,160,000
193 Cass Zielinski Piatt Sotheby's International Realty 4 6 10 $5,151,925
194 Sean Phillips Coldwell Banker 4 6 10 $5,150,000
195 Justin Riapos Lifespace Real Estate 8 15 23 $5,147150
196 Ali Gumberg Howard Hanna 3 4 7 $5,140,000
197 Michelle Sager Berkshire Hathaway The Preferred Realty 2 3 5 $5,090,400
198 Garrett Browning Compass RE 9 7 16 $5,087,405
199 Hope Harmotto Compass RE 7 8 15 $5,080,200
200 Kaedi Knepshield Piatt Sotheby's International Realty 3 10 13 $5,073,000

Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date
range listed are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary
up to 3%.

Free Second Opinions for any main line/sewer line repairs or installation

Flexible Scheduling - Priority scheduling for agents and their clients.

McCVAY M

PLUMBINC - HEATING - COOLING + ELECTRICAL

MCVAY —

Helping Real Estate Agents
close with confidence!

FAST TURNAROUND TIMES, DEADLINE CONSCIOUS.

Full Plumbing Inspections * Dye Testing

Sewer Line/Main Line Camera Inspections
Sewer Line Repairs « HVAC Inspections
Repairs or Replacement

(412) 307-7564
CallMcVay.com
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MICHAEL copy

ASHBURN REDDY
Real Estate Rep Team Lead

SOLUTIONS YOU CAN

TRUST?
ONeystone

Basement Systems

Have a team of
dedicated professionals
working for you.

(412) 559-0208

yoccamortgagegroup.com
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REAL ESTATE
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YOCCA

MORTGAGE GROUP

ONeystone
Contact our REAL S Ry

ESTATE RESPONSE
TEAM for any

of your home
transaction needs!

mis DASEMENTY

@ Waterproofing

@ Foundation Repair
@/ Crawl Space Repair
@/ Floor Stabilization ,
g & Concrete Leveling, too! 4

FREE INSPECTIONS
Priarity Scheduling
Same-Day Quotes
Lunch-n-Learns

E 3-Hour CE Course

Let us serve you and your
clients as you look for a
place to call home.

7108 Church Ave Ste 500
Ben Avon, PA 15202

NMLS 194532

Real Estate Photography, iGuide 360 Tours, Social Media Reels, Video Tours, Drone + MORE
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

o

Your secret weapon this summer!

MORTGAGE

Real estate is a hustle. RTINS
Partner with a lender who keeps up. - —

Our mortgage products and programs can help move homes!

@ HMA Cash Buyer Program @ Non-QM Loans

Increase your borrowers’ chances Bank statement, DSCR, Jumbo,
to win their dream home Investor, ITIN

(v Renovation Loans (4 HMA On Deck Program
Buy and renovate all in one Remove finance contingencies

Lef's conved for a poverful parinership!
HMAmortgage.com = 888-HMA-1080 = 4640 Campbells Run Road, Pittsburgh, PA 15205 ===




