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SPRAY FOAM INSULATION

Travis Waters
Sr. Mortgage Advisor
NMLS 150593
219.286.2211
TWaters@UHM.com
UHM.com/TWaters

You Have Enough To

Leave Finding The
Right Mortgage To Me!

Juggle...
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CINEMATIC MEDIA FOR
BRANDS, BUSINESSES, AND

PHOTO - VIDEO - DRONE

moments that matter.

Thursday, August 27 1:00-3:00pm

NWI Real Producers Summer Event

SAVE THE DATE

7501 Constitution Ave
Cedar Lake, IN 

Join us for our RP Summer Event on Thursday, August 27th from 1:00-3:00pm at 
Lighthouse Restaurant in Cedar Lake, sponsored by Lighthouse Restaurant and Rytech 
Restoration of Lake County. Come enjoy a summer afternoon of networking and 
connection with fellow agents and Preferred Partners. Space is limited; be sure to 
RSVP using the link in your email.

Set on the shore of Cedar Lake, Lighthouse Restaurant is known for its beautiful 
waterfront views, great atmosphere, and popular event space. They’ve also recently 
refreshed their outdoor area just in time for summer on the lake.  We’re excited to 
gather with you at one of NWI’s favorite spots!
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219-309-7142  |  Colt@ContrerasHomeInspections.com

COLT CONTRERAS, Owner/Inspector 

200+ 5-Star Google Reviews! 

Adding Peace of Mind
TO YOUR HOME BUYING EXPERIENCE

(219) 407-0733 ∙ abriseno210@smalltownplumbing.info

RESIDENTIAL & COMMERCIAL PLUMBING
CERTIFIED IN BACKFLOW PREVENTION

SERVICE, NEW CONSTRUCTION & REHABS
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Jason approached the 
transition carefully and 
strategically. Once the 
business became stable, he 
made the leap and never 
looked back.

Ironically, it was his 
technology background that 
helped fuel the rapid growth 
of his business. Long before 
most agents understood the 
power of internet marketing 
and online leads, Jason and 
a colleague recognized the 
untapped potential of digital 
real estate exposure.

“Technology is a very 
powerful tool in real estate,” 
Jason says.

By combining old-school 
service with forward-thinking 
technology, Jason was able to 
grow quickly and efficiently 
in a changing industry. 
But despite the growth, his 
mindset never changed.

“I just like to help people,” he 
says simply.

CASTING LINES & 
CLOSING DEALS:  
HOW JASON MOON 

BUILT A REAL ESTATE 

CAREER ROOTED IN 

SERVICE, FAMILY, AND 

THE OUTDOORS

JASONMOON A
nd after more 
than 20 years in 
real estate, it is a 
philosophy that 
continues to guide 

both his business and his life.

Jason currently leads the 
Northern Indiana offices 
for Trueblood Real Estate, 
but long before real estate 
became his full-time career, 
he was already charting 
an entrepreneurial path. 
Shortly after college, he 
began investing in properties 
himself, originally looking 
for a way to create financial 
opportunities and build 
something of his own.

What started as a personal 
investment journey quickly 
turned into something 
much bigger.

Friends and family began 
reaching out for advice. 
They trusted Jason because 
of his calm demeanor 
and genuine desire to 
help people. Soon those 
conversations evolved into 
helping others buy and  
sell homes.

But Jason did not rush 
 the process.

At the time, he was working 
full-time in the IT world as 
a software project manager 
while simultaneously 
building his real estate 
business on nights and 
weekends. For three years, he 
balanced both careers before 
finally deciding to make the 
leap into real estate full time.

“Can I prove to myself that I 
can do this as a career?” Jason 
remembers asking himself. 
“Can I get the boat close 
enough to the dock to jump 
off and not fall in the water?”

For Trueblood Real 
Estate Managing 

Broker Jason Moon, 
life has never been 

about flashy billboards, 
big egos, or chasing 
attention. Much like 

a fisherman patiently 
casting a line across 

still water, Jason 
has built his career 

the steady way, 
through consistency, 

relationships, and trust.

BY ALI KUCHARZAK

PHOTOGRAPHY BY MELINDA 

NICOLE PHOTOGRAPHY

COVER STORY

OF TRUEBLOOD 
REAL ESTATE

That philosophy became the 
foundation of everything 
he built.

“If you help people get what 
they want, you will get what 
you want.”

While many agents focus on 
branding themselves through 
large marketing campaigns 
and flashy promotions, 
Jason has always preferred 
a more personal approach. 
He describes himself as a 
simple guy more interested 
in relationships than 
recognition.

He still works closely with 
clients from beginning to 
end and intentionally stays 
deeply involved in the 
transaction process. Unlike 
large teams where clients are 
often handed off to assistants 
or processors, Jason remains 
directly connected every step 
of the way.

“It keeps me on the pulse of 
the market,” he explains.

Eventually, Jason expanded 
his business and built a 
team, but even then, his 
focus stayed the same: “We 
help people. It’s simple.”

That mindset has created a 
culture that feels more like 
family than business. Jason 
says his team members 
know each other personally, 
support one another, and 
genuinely care about the 
clients they serve.

“It’s all about servicing. 
I don’t care what line of 
business you’re in.”

Outside of real estate, Jason’s 
greatest passions are found 
far away from office walls 
and computer screens.

For Jason, home is not 
necessarily a building. Home 
is found outdoors on the 
water, in the mountains, and 
surrounded by nature.

An avid outdoorsman, 
Jason and his family have 

Jason's team members: Roger Wells, Corine Beard, Jason, and Dana Malone. 
Not pictured Cheryl Slivka and Danielle Sparavalo.
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memories with his wife Paula 
and children, Ella and Eli.

“We love to explore places 
and see what this country 
has,” he says. “It’s all a part 
of enjoying life.”

While he enjoys many 
parks, Jason says the parks 
in Utah have left the biggest 
impression on him, especially 
Zion National Park.

“You see these incredible 
mountains and rock 
formations. Then you see 
the desert and the arches. 
It’s so cool.”

That appreciation for 
simplicity and experiences 
over possessions is woven 
throughout Jason’s  
life philosophy.

“I’d rather travel to see stuff 
than have stuff,” he says.

But if there is one place 
where Jason truly feels most 
at peace, it is on the water 
with a fishing rod in hand.

Fishing has been part of 
Jason’s story since childhood. 
As a young boy, he spent 
countless hours fishing 
alongside his dad — a 
tradition that remained 
important throughout his 
life. During college, Jason 
even competed on the 
Purdue Bass Fishing Team.

Today, he still fishes local 
tournaments with his father 
whenever he can.

“There is nothing better than 
being on a boat and casting 
a line and your mind is 
completely clear,” Jason says.

For someone who spends his 
days navigating contracts, 

negotiations, and fast-
moving transactions, fishing 
offers something rare: 
stillness and perspective. It 
is where he disconnects  
and decompresses.

For many of his clients, 
home is their happy place. 
But for Jason, his happy 
place has always been 
outdoors, surrounded by 
nature and the people he 
loves most.

That same calm, even-keeled 
personality also makes 
Jason a respected mentor 
in the industry. Beyond 
leading agents within 
Trueblood Real Estate, he 
is known for helping and 
encouraging other agents 
across the profession as well. 
Colleagues describe him as 
approachable and steady 
under pressure.

Much like a seasoned 
fisherman reading the water, 
Jason understands that success 
rarely comes from force. It 
comes from preparation and 
showing up consistently.

And while the real estate 
market continues to evolve, 
one thing has remained 
constant throughout Jason 
Moon’s career: his love for 
helping people.

“I won’t ever stop doing real 
estate,” he says. “I really 
enjoy what I do.”

For Jason, it has never just 
been about buying and 
selling homes.

It is about building 
relationships, creating trust, 
serving others, and enjoying 
the journey along the way — 
one cast, one client, and one 
adventure at a time. 

visited nearly two-thirds of 
America’s national parks, 
with hopes of eventually 
seeing them all. What began 
as one memorable family 
trip to Yosemite National 
Park turned into a 
 lifelong adventure.

“These places are amazing,” 
Jason says.

Today, the Moon family keeps 
a map covered in pins marking 
every national park they 
have explored together. Their 
travels have created countless 

THERE IS 
NOTHING 
BETTER 

THAN BEING 
ON  

A BOAT  
AND CASTING 
A LINE AND 

YOUR MIND IS 
COMPLETELY 

CLEAR.
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Real Estate Law • Evictions • Tax Sales • Solving Title Issues

405 N Main Street, Crown Point, IN 46307
Kvachkofflaw@gmail.com | 219-661-9500

Kvachkoff
Law, Inc.

Guided by Experience,Bu�t � Integr�y
Your Trusted Partner with

Compassion and Transparency.

mjacinto@directmortgageloans.com  |  Office: 219-924-5554  Cell: 219-501-1011
www.directmortgageloans.com/michelle-jacinto

MICHELLE JACINTO, NMLS # 209470

Eligibility and approval is subject to completion of an application and verification of home ownership, occupancy, title, income, employment, credit, 
home value, collateral and underwriting requirements. Direct Mortgage Loans, LLC is licensed in Maryland. Direct Mortgage Loans, LLC NMLS ID# 
is 832799 (www.nmlsconsumeraccess.com). Direct Mortgage Loans, LLC office is located at 11011 McCormick Rd Ste 400, Hunt Valley, MD 21031.

The Michelle Jacinto Team

MORE THAN A LENDER.
A STRATEGIC PARTNER.

Seamless collaboration 
Consistent communication 
Service designed to strengthen 
your relationships 

We help you focus 
on the business of 

selling. 
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9151 Currency St.
Irving, TX 75063

www.ttsgranite.com
P: (708) 755-5200  |  C: (708) 755-8600

Maxn@ttsgranite.com
Jdavis@ttsgranite.com


