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5% down payment with 680
credit score

No down payment with 700+
credit score

No PMI required

The commitment and dedication to our
community is greatly appreciated! Its our

way of saying Thank You!

Available for:

Exclusive Support for Those
Who Serve Our Communities

Kim Carpenter Executive Director

(219) 756-1101 ext. 410

kimc@cumortgageservice.com

225 Aberdeen Dr. Suite A Valparaiso, IN 46385 cumortgageservice.com

Scan the
QR code
to Apply

SPECIAL LOAN PROGRAM

FOR FIRST
RESPONDERS
& EDUCATORS

Doctors
Firefighters

Nurses Police
Teachers
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3427 E 83rd Place Merri l lvi l le,  IN 46410 • 219-546-1696

PROPERT Y
PRE S ENTAT ION

EXPERT S

Radon Testing & Mitigation
Indoor Air Quality Testing & Solutions

Superior Residential & Commercial Inspections
WDI Inspections, Radon Testing, Water Testing, Mold Testing, & More!

TWO GREAT BUSINESSES, SAME GREAT OWNERS!

How to Thank our 
Preferred Partners

Northwest Indiana Real Producers 
magazine and events are made possible 
by the generosity of our amazing partners.  
They are more than simply advertisers.  
They are businesses that have been vetted 
and have come highly recommended by 
other top agents in our area.  They are 
an invaluable resource to you, and we 

encourage you to thank them in the following ways:

1. Follow them on social media and share their page with your 
friends, family, and clients

2.  Reach out to them personally and thank them for  
partnering with RP

3.  Add them to your personal list of preferred vendors and call 
them first when you need the services they can provide

4.  Invite them to coffee or lunch along with other agents to join 
you.  Relationships are the roof of good business!

5.  Share their information with newer agents and give them 
an opportunity to help them succeed in this industry
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Contents FREE ROOF INSPECTIONS
Over 400 homeowners approved for new 
roofs, siding and gutters paid by insurance. 

We help Realtors navigate roof 
issues before and during 
inspections, providing solutions that 
keep deals moving forward and both 
buyers and sellers satisfied. 

Sales Rep: Saad Arafat
8338 Kennedy Ave, Highland, IN 46322

CALL TODAY
219-666-4616

(219) 329-2363 | firm@fankhauser-law.com | fankhauser-law.com

123 North Main St, #209M, Crown Point, IN 46307
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

Rytech Restoration -  
Lake County
(219) 213-3911
lake-county.rytechinc.com/

MORTGAGE / LENDER
CrossCountry Mortgage, LLC
(219) 240-1116
ccmhomelending.com

Direct Mortgage Loans
(219) 924-5554
www.directmortgageloans.
com/michelle-jacinto/

Everwise Credit Union
Scott Kosteba
www.everwisecu.com

First Community Mortgage - 
The Amanda McKenzie Team
(219) 841-1316
www.approvedwithamanda.com

Notre Dame Federal 
Credit Union
(219) 296-6022
notredamefcu.com

Purdue Federal Credit Union
(800) 627-3328
www.purduefed.com/kristine

Regional Federal Credit Union
(219) 548-6805
www.regionalfcu.org

Rural 1st
(219) 246-1672
www.rural1st.com

Tech Credit Union
(219) 756-1101
cumortgageservice.com

The Federal Savings Bank
(312) 738-8440
www.thefederalsavingsbank.
com/bankers/brian-kohlstedt/

The Polarek Group with Rate
(219) 227-3570
www.rate.com/polarekgroup

Union Home Mortgage
Travis Waters
(219) 286-2211
www.uhm.com

Wells Funding Group
(219) 230-8400
www.wellsfundinggroup.com

MOVING & JUNK HAULING
College Hunks Hauling Junk
(219) 281-2993
www.collegehunkshauling 
junk.com/merrillville/

NON-PROFIT ORGANIZATION
CoAction
(219) 741-4285
coaction.care

PAINTING CONTRACTOR
That 1 Painter
(574) 622-1143
michiana.that1painter.com

PEST SOLUTIONS
Franklin Pest Solutions
(800) GOT-PESTS
FranklinPestSolutions.com

PHOTOGRAPHY/ BRANDING
Melinda Nicole Photography
(219) 201-0156
melindanicolephotography.com

PHOTOGRAPHY/VIDEO 
PRODUCTION
Delia Jean FIlming
(219) 670-9161
www.deliajeanfilming.love

T-23 Productions
(219) 381-5719
www.t-23productions.com

PLUMBING
Small Town Plumbing
(219) 315-8886

PROPERTY MANAGEMENT
Prestige Management
(219) 999-9211
www.rentfromprestige.com

RADON MITIGATION
NWI Radon & Environmental
(219) 248-7766
nwiradon.com

RESTAURANTS
Coppolillo’s Italiano Crown Point
coppolillos.com/ 
locations/crown-point/

Lighthouse Restaurant
(219) 374-9283
cedarlakelighthouse.com

ATTORNEY/LEGAL SERVICES
Fankhauser Law, llc
(219) 329-2363
Fankhauser-law.com

Kvachkoff Law INC
(219) 661-9500
www.kvachkoff.com

CLEANING SERVICE
Master Clean
(219) 765-9823
www.mastercleanselect.com

DUCT CLEANING
Master Clean
(219) 765-9823
www.mastercleanselect.com

FLOORING
ICC Floors Plus
(219) 500-6650

FOUNDATIONS/
WATERPROOFING
Area Wide Waterproofing
(708) 274-7467
www.areawidewaterproofing.com

K&A Waterproofing LLC
(219) 379-6567
www.K&Awaterproofing.com

GEOTHERMAL/
HEATING/COOLING
STI Heating & Air Conditioning
(219) 515-4007
www.stiheatingandair.com

GRANITE COUNTERTOPS
TTS Granite
(708) 755-5200
www.ttsgranite.com

HOME BUILDER
Blackburn Builders
(815) 370-9537
www.blackburnbuilders.net

HOME INSPECTION
Contreras Home Inspections
(219) 309-7142
www.contrerashome 
inspections.com

Peoples Choice Home 
Inspection Service
(219) 365-9005
www.peopleschoicehis.com

Pillar To Post (Tim James Team)
(219) 898-4357
timjames.pillartopost.com

HOME PREPARATION SERVICES
HOMEstretch - 
Northwest Indiana
(219) 350-8644
www.home-stretch.com/nwindiana

INSULATION - SPRAY FOAM
Great Lakes Spray Foam
(219) 384-9764
greatlakesspf.com

INSURANCE
Hoosier Insurance Agency
(219) 865-8090
hoosierinsuranceagency.com

Indiana Farm Bureau Insurance
(219) 789-7485
www.infarmbureau.com/
agents/Aaron-Schwartz-Lake-
CrownPoint-IN

MOLD/WATER/FIRE 
RESTORATION
Master Clean
(219) 765-9823
www.mastercleanselect.com

Call today!
(219) 379-6567

K&A Waterproofing LLC

BASEMENT, WATERPROOFING, AND CRAWLSPACE REPAIR

ROOFING & EXTERIORS
Monarca Roofing and Exterior
(219) 666-4616

Roman’s Roofing LLC
(219) 838-9111
www.romansroofing.net

SEPTIC INSPECTIONS 
& CONSULTING
McB’s Environmental Inspections
(574) 930-0518

STAGING
Modishly Designed
(219) 546-1696
www.modishlydesigned.com

TITLE & ESCROW
Chicago Title
(219) 928-0681
northwestindiana.ctic.com

Fidelity National Title
(219) 661-6900
northwestindiana.fntic.com

Meridian Title
(574) 293-3075
MeridianTitle.com

Near North Title
nntg.com

Premier Title
(219) 386-4006

Proper Title
(847) 603-2525
propertitle.com
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DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

Meet
The

Team
Colt Contreras

Publisher 

Tyler Schilling
Event Photographer 

Giavonni Downing
Writer 

Ali Kucharzak
Writer

Val Contreras
Publication Director

Molly Cobane
Client Relations Specialist

Melinda Almaguer
Photographer 

Kimberly Genovese
Partnership Developer

Delia Curtis
Event Videographer 
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$3,100,000,000
SALES VOLUME

NEW AGENTS 
TO THE TOP 300

30%

Here’s what the Top 300 Agents  
in NWI sold in 2025

BY THE NUMBERS2025

9,050 

TOTAL  
TRANSACTIONS

Scan QR code to nominate a feature.

WHOSE STORY 
SHOULD WE SHARE NEXT? 

Eriek Nickson 
Eriek.nickson@chhj.com

We are a fully-licensed & insured, with 
background checked W-2 employees ready to 

serve your clients!

Junk Removal
Full-Service Moving

Move & General Labor 
Furniture Installation

Packing
 

(219) 281-2993Giavonni Nickson-Downing
gia.downing@chhj.com
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PHOTOGRAPHY BY T-23 PRODUCTIONS

EVENT RECAP

SPRING 
EVENT 2026

Our spring event on 
Tuesday, May 12 brought 
the NWI real estate 
community together at 
the beautiful new St. 
John Community Center 
for our first-ever Top 
Producer Panel followed 
by a networking social. 
With a sold out crowd, it’s 
safe to say it won’t be our 
last. Guests raved about 
the incredible new venue 
built by event sponsor 
Blackburn Builders, the 

thoughtful conversation 
from our panelists, and 
the phenomenal food 
provided by sponsor Steve 
Coppolillo (of Coppolillo’s, 
Rosebud Steakhouse, and 
Windy City Social).

A special thank you to 
panelists Lisa Grady, 
Alex Nickla, Brent 
Wright, Jessica Kish, 
and Andrew Knies for 
sharing their experience 
and perspective with 

our community, and to 
Giavonni Downing for 
leading such an engaging 
discussion. Thank you 
to T-23 Productions and 
Delia Jean Filming for 
capturing the energy 
of the day so perfectly. 
When top agents and 
trusted partners come 
together, the result is 
meaningful connection, 
valuable insight, and 
a community that 
continues to raise the bar.
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Foundation First:  
Kyle Wilson’s 
Journey from 
Subcontractor to 
Business Owner

WilsonKyle

K yle Wilson didn’t set out 
to build just another 
waterproofing company. 

He set out to create opportunity 
and something lasting for the 
people around him. Today, as 
co-owner of K&A Waterproofing 
alongside his nephew Anthony, 
Kyle has built a business rooted 
in consistency, relationships, and 
old-fashioned hard work.

Founded in 2018, K&A 
Waterproofing has grown steadily 
across Northwest Indiana through 
referrals and a reputation for 
reliability. For Kyle, that growth 
did not happen overnight, and he 
prefers it that way.

“Slow and steady wins the race,” 
he says. “In this business, you’re 
always going to have problems, 
and you’re always going to be 
looking for solutions.”

That mindset has defined the 
company from the very beginning.

Before launching K&A 
Waterproofing, Kyle was 
searching for a career path 
where he could focus on building 
both a business and a future. 

PARTNER SPOTLIGHT

of K & A Waterproofing
BY ALI KUCHARZAK 

PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY

Alongside Anthony, he traveled 
to the East Coast where the 

pair subcontracted for an 
established waterproofing 

company. It was there 
that they learned the 
industry from the 
ground up, proving 
themselves job after job 
while gaining valuable 
experience.

For several years, they 
worked away from home, 

refining their skills and 
developing the work ethic that 

would eventually become the 
backbone of their own company. 
But Northwest Indiana kept 
calling them back. “We were 
homesick,” Kyle explains simply.

Returning home marked the 
beginning of their joint venture 
and the official launch of K&A 
Waterproofing. Since then, the 
company has become known  
not only for quality work, but 
for the relationships it builds 
with homeowners.

Kyle, who grew up in Northwest 
Indiana, approaches every 
project with a straightforward 
philosophy: “If there’s a problem, 
I fix it.”

That practical mindset resonates 
strongly in real estate, where 
homeowners value contractors 
they can trust. Waterproofing 
issues are often stressful and 
expensive, and Kyle understands 
the importance of treating every 
home with care and respect.

“We teach our guys to value people’s 
homes,” he says. “Leave them better 
than when you got there.”

That culture extends throughout 
the entire company. Every 
employee at K&A is trained to 

complete a project from start 
to finish, ensuring consistency 
across every job site.

“We are consistent,” Kyle  
says proudly.

Consistency, in fact, is one 
of the qualities Kyle values 
most, both professionally 
and personally. He describes 
himself as realistic, reliable, 
and motivated. Much of that 
motivation comes from his 
desire to create something 
meaningful he can eventually 
pass down to his family.

At the heart of K&A 
Waterproofing is a close-knit 
team that has remained largely 
intact since the company’s 
inception. Kyle takes pride in 
creating not just jobs, but careers 
and stability for his employees.

“I want it to be a good job and 
a good life for the people who 
work with me,” he says.

His leadership style reflects the 
values he grew up with. Kyle 
credits the people in his life for 
teaching him how to work hard 
and persevere through challenges.

“It’s a family work ethic,” he 
says. “We never give up.”

That mentality was shaped early 
through sports and competition. 
Kyle admits he has always had 
a strong drive and hates to lose. 
That competitive nature fuels 
both his goals, pushing him 
to continuously improve and 
elevate those around him.

“Consistency and hard work 
will always outscore talent,” he 
says. “But if you have all three, 
then you’re absolutely in the 
right spot.”
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Consistency and 
hard work will 

always outscore 
talent.  But if you 

have all three, 
then you’re 

absolutely in the 
right spot.

Kyle also believes success comes 
from surrounding yourself with the 
right people.

“I’ve always had smart people 
around me,” he says.

That guidance and 
mentorship played a 
major role in his own life 
journey. Kyle shares that 
influential men helped 
guide him onto a better 
path when he was younger. 

Today, he sees himself 
stepping into that same role 

for his nephew and employees.

For Kyle, leadership means more 
than simply running a company. 
It means helping people grow 
personally and professionally 
while creating opportunities they 
may not have otherwise had.

“Always strive to go higher and elevate 
yourself,” he says. “You have to elevate 
the ones around you.”

And while the business continues to 
grow, Kyle remains grounded in the 
simple life built around family and 
showing up every day with purpose.

“You can’t get to the top without 
sacrifice,” he says.

For homeowners, real estate 
professionals, and the Northwest 
Indiana community alike, K&A 
Waterproofing represents more 
than a service company. It 
represents persistence and the 
belief that doing things the right 
way still matters. 
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815-370-9537
bbllc.build@gmail.com
BlackburnBuilders.net 

CHECK US
OUT HERE!

Choose Blackburn Builders for Your Clients’ Dream Homes!

As a husband-and-wife team, we make building a 
home a personal and enjoyable experience. 

HERE’S WHY REALTORS TRUST US:
• Personal Touch: We work closely with clients to bring their visions to life.

• Quality Craftsmanship: Beautiful homes built with care and attention.
• Easy Process: Friendly support every step of the way.
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AGENT SPOTLIGHT

MEGHANMaddox
For Meghan Maddox, real 
estate became more than a 
profession. It became part 
of a larger transformation 
that required courage, 
resilience, self-discovery, 
and the willingness to 
believe life could become 
something different than 
what it had been.

“I did not love where my life 
was 10 years ago,” Meghan 
said. “So I decided to change 
everything.” And she did.

Before real estate, Meghan 
spent 15 years in social work. 
She was also a birth doula, 
taught labor and delivery 
classes, and raised her 
children. In many ways, the 
work she does now is rooted 
in the same foundation that 
shaped her earlier career: 
people, relationships, 
advocacy, and care.

Real estate had always 
been somewhere in 
the background of her 
life. Meghan grew up in 
Chesterton watching her 
mother work as a real 
estate agent in Beverly 
Shores and Porter Beach. 
She saw both the fulfillment 
and the sacrifice that came 
with the career.

Having witnessed the 
sacrifices her own mother 
made, she waited until her 
youngest child left home 
before stepping into the 
industry, determined to give 
it the full commitment she 
knew success would require.

When she started, she 
did not have the polished 
systems, technology 
background, or sphere of 
influence that many agents 
rely on. Still, she set a goal: 

Some people do not 
simply change careers. 
They change the entire 
direction of their lives.

REAL ESTATE MADE 
PERSONAL: HOW 

MEGHAN MADDOX 
CHOSE CHANGE, 

CONNECTION, AND 
A LIFE ALIGNED 

WITH PURPOSE.

BY GIAVONNI DOWNING

PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY

OF MTM 
LONG BEACH 
REALTY

Learn more about this organization at sharefoundation.org.
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with intellectual and 
developmental disabilities 
live, work, and thrive. 
What began as a simple 
request to volunteer 
quickly became part of her 
weekly rhythm.

“I walked into the building, 
and probably 15 adults came 
up and hugged me,” Meghan 
said. “They are just the most 
joyful, happy people you will 
ever meet.”

She now reads with residents 
on Tuesday mornings and 
coaches Special Olympics 
bowling on Wednesdays.

“My hobbies are literally 
volunteering at the SHARE 
Foundation, my grandkids, 
and traveling,” she said.

Meghan also supports the 
Pax Center in LaPorte, 
donating from every closing 
and sponsoring Thanksgiving 
meals. One of her favorite 
real estate stories involved 
purchasing a small piece of 
land and donating it so the 
organization could create 
a fruit garden to help feed 
the community. Meghan 
describes this as the highlight 
of her real estate career.

“I just like helping people,” 
Meghan said.

That may be the simplest  
way to understand  
Meghan Maddox.

She is a top producer, 
business owner, 
grandmother, volunteer, 
and woman who chose not 
to stay where life had placed 
her. She chose change. She 
chose courage. She chose 
connection. Through real 
estate, she found a way to 
build a life both successful 
and deeply fulfilling. 

sell $1 million in her first 
year. She surpassed that goal 
and sold $5 million.

The next year, she sold 
$10 million and just a few 
years later sold nearly $17 
million. She became the 
top producer in her office 
year after year, breaking 
company sales records and 
then breaking her own, five 
years in a row.

“Everybody would ask me, 
‘What are you doing?’ And 
honestly, I pray a lot. I pray 

that I do a good job, and I give 
everything to my clients.” She 
spent a lot of time thinking 
about what had made her so 
successful so quickly.

Eventually, the answer 
became clear.

“It’s 100% what I’ve taken from 
social work,” Meghan said. 
“I don’t sell houses. I make 
relationships with people.”

That realization became 
the heart of her brand: Real 
Estate Made Personal.

She handwrites Mother’s 
Day cards to clients. She 
hosts appreciation events. 
She remembers details. She 
builds trust.

But Meghan’s story is not 
only about sales production. 
It is about becoming.

About six years ago, she 
began making radical 
changes in her life, including 
drastic weight loss. Looking 
back at older photos, Meghan 
sees a woman who was 
not yet living up to her full 

potential. Her transformation 
was not just physical. It was 
emotional, professional, and 
deeply personal.

“I realized that I’m strong,” 
Meghan said. “Through 
real estate and these life 
changes I’ve realized just 
how strong I am.”

Now, on the other side of 
so much change, Meghan is 
building a life that reflects 
who she is and who she is 
becoming. She leads The 
Maddox Group, a newly 
launched team built around 
her belief that real estate 
should be personal. She has 
three agents on her team 
and is excited to add a family 
member. Her youngest 
daughter, Molly, is also 
taking real estate classes and 
preparing to join the team.

Meghan is also a 
grandmother of five and an 
entrepreneur. In addition 
to real estate, she works in 
property management with 
MTM Premier Properties. She 
and her best friend, Robin 
Willoughby, also launched 
Beaches and Buckets, a 
cleaning business serving 
short-term rental properties, 
residential clients, and 
commercial clients. Their 
next venture, Beaches and 
Bonfires, will offer curated 
bonfire experiences along 
Lake Michigan.

But perhaps one of the 
clearest windows into 
Meghan’s heart is her 
community work.

She volunteers with 
the SHARE Foundation 
at Sharing Meadows 
(The SHARE Foundation 
with the Handicapped) 
a 200-acre residential 
community where adults 

I PRAY THAT I DO A GOOD JOB, AND  
I GIVE EVERYTHING TO MY CLIENTS.”
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Established
in 1991

(219) 365-9005 • info@peopleschoicehis.com • peopleschoicehis.com

Working together to help
our clients make the 

Best Choice

melindanicolephotography219@gmail.com 219-323-4657

Your Headshot & Personal Branding Photographer!

SCAN TO WEBSITE

Melinda
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SAMUELSON

W I R E D  F O R  O P P O R T U N I T Y: 
J IM SAMUELSON’S SK I L LS  F IND PURPOSE IN REAL  ESTATE

For Jim Samuelson, real estate did not replace the life he had built before it. It 
gathered the pieces together: the electrician’s eye, the builder’s hands, the mentor’s 

patience, the entrepreneur’s courage, and the family man’s heart.

BY GIAVONNI 

DOWNING

PHOTOGRAPHY 

BY MELINDA 

NICOLE 

PHOTOGRAPHY

Wired for opportunity, Jim has been able to recognize 
open doors, step through them, and trust God with 
what comes next.

His real estate career began unexpectedly.

At the time, he was a union electrician, a career he 
had built for 16 years after high school. Work slowed 
during a challenging period for the trades around 
2012, and Jim was also recovering from shoulder 
surgery. He decided to get a real estate license.

What began as something temporary soon became 
something much bigger.

Jim returned to electrical work after surgery, but 
his phone started ringing more and more. He was 
loyal to his employer and did not want to divide his 
attention while on the job.

“I decided to switch and give real estate a shot,”  
Jim said.

That leap required more than Jim’s willingness. It 
required partnership at home.

Jennifer had been a stay-at-home mom, and  
the transition was “nerve-racking,” she said. She 
went back to work so Jim could pursue real estate 
full-time. Before that, she was already helping 
behind the scenes while the kids napped or went to 
kindergarten, looking up properties and assisting  
him from home.

That spirit of teamwork has been a thread  
through their 25-year marriage. Jim and Jennifer are 
high school sweethearts who met at Crown  
Point High School.

Jim remembers noticing Jennifer long before they 
officially met. “He said, ‘You don’t know me, but 
I’ve been watching you when you eat lunch,’” she 
recalled, laughing as she remembered how he 
noticed her drinking Sunny Delight at lunch.

Together, they have built a life filled with business, 
service, and purpose. They have two children, a 

granddaughter, a real estate career, investment 
properties, flips, two preschools, and a daycare.

One of the most powerful examples of their 
partnership came through childcare ownership.

Jennifer had once started a teaching program, but 
while working at Centier Bank through a work-
study program, she was offered tuition support if 
she switched majors. She accepted, grew in banking 
and became a branch manager at 21. Later, after 
becoming a mother, something began shifting.

That passion eventually led her to open Gingerbread 
Family Preschool. It was a place their own children 
had once attended, and one she and Jim wanted to 

JIM OF BERKSHIRE 
HATHAWAY 
HOMESERVICES 
EXECUTIVE REALTY

CELEBRATING LEADERS
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help preserve. It became an opportunity for Jennifer 
to bring together the skills she had cultivated as a 
mother, a banking professional, and a leader.

The next chapter came through Jim’s real estate 
career. He was hired to help sell a daycare in 
Schererville. This was not just a listing. It was a 
facility built by a woman who had wanted quality 
care for her own children, and Jim and Jennifer 
understood the heart behind that.

Jennifer recalled Jim telling her, “I think we’re 
supposed to buy this one.”

Jennifer paused, prayed, and eventually agreed. They 
purchased what is now Premier Childcare, expanding 
their impact from real estate into another space 
centered on families and care.

For Jennifer, entrepreneurship had early roots. Her 
mother owned a home health care business, and 
Jennifer remembers going with her and watching her 
serve others. Those seeds, combined with banking, 
motherhood, and leadership, prepared her for the 
role she now carries.

For Jim, construction remains one of his greatest 
advantages in real estate. His father was a bricklayer, 
and Jim worked with him when he was young. 
Electrical work developed his work ethic and eye for 
what others might miss.

Clients value Jim’s ability to spot concerns, explain 
repairs, and evaluate properties through both a 
broker’s and builder’s perspective. He uses that 
same insight to guide clients, mentor agents, and 
identify opportunities with a practical understanding 
of property value and long-term potential. His 
experience in real estate and hands-on construction 
knowledge give him a perspective that sets him apart.

Today, Jim leads an office of nearly 60 agents while 
continuing to mentor and support a growing team 
known for professionalism, productivity, and client-
focused service. Over the years, his team has consistently 
ranked among the region’s top producers and has been 
recognized within Berkshire Hathaway HomeServices 
for outstanding performance and leadership.

His definition of success is rooted less in numbers 
and more in impact.

Jennifer describes him as hands-on, honest, and 
patient; a leader who gives constructive feedback 
without tearing people down.

For Jim and Jennifer, entrepreneurship has always 
required faith and balance. Jim is often the one ready to 
jump in. Jennifer is more likely to pause and calculate 
the next move. Together, they balance each other.

Whether in business, leadership, or family life, Jim 
Samuelson continues to build the same way he 
always has — with steady hands, strong faith, and a 
commitment to doing right by people. 

Jim continues to build the 
same way he always has-- 
WITH STEADY HANDS, 
STRONG FAITH, AND 

COMMITMENT TO DOING 
RIGHT BY PEOPLE.
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GET BACK TO NORMAL FASTER WITH RYTECH!
Y O U R  N E I G H B O R H O O D  R E S T O R A T I O N  E X P E R T S

E M E R G E N C Y  S E R V I C E ( 2 1 9 )  2 1 3 - 3 9 1 1

1 1 2 2  A R R O W H E A D  C T  |  C R O W N  P O I N T ,  I N  4 6 3 0 7
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SPRAY FOAM INSULATION

Travis Waters
Sr. Mortgage Advisor
NMLS 150593
219.286.2211
TWaters@UHM.com
UHM.com/TWaters

You Have Enough To

Leave Finding The
Right Mortgage To Me!

Juggle...
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CINEMATIC MEDIA FOR
BRANDS, BUSINESSES, AND

PHOTO - VIDEO - DRONE

moments that matter.

Thursday, August 27 1:00-3:00pm

NWI Real Producers Summer Event

SAVE THE DATE

7501 Constitution Ave
Cedar Lake, IN 

Join us for our RP Summer Event on Thursday, August 27th from 1:00-3:00pm at 
Lighthouse Restaurant in Cedar Lake, sponsored by Lighthouse Restaurant and Rytech 
Restoration of Lake County. Come enjoy a summer afternoon of networking and 
connection with fellow agents and Preferred Partners. Space is limited; be sure to 
RSVP using the link in your email.

Set on the shore of Cedar Lake, Lighthouse Restaurant is known for its beautiful 
waterfront views, great atmosphere, and popular event space. They’ve also recently 
refreshed their outdoor area just in time for summer on the lake.  We’re excited to 
gather with you at one of NWI’s favorite spots!
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219-309-7142  |  Colt@ContrerasHomeInspections.com

COLT CONTRERAS, Owner/Inspector 

200+ 5-Star Google Reviews! 

Adding Peace of Mind
TO YOUR HOME BUYING EXPERIENCE

(219) 407-0733 ∙ abriseno210@smalltownplumbing.info

RESIDENTIAL & COMMERCIAL PLUMBING
CERTIFIED IN BACKFLOW PREVENTION

SERVICE, NEW CONSTRUCTION & REHABS
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Jason approached the 
transition carefully and 
strategically. Once the 
business became stable, he 
made the leap and never 
looked back.

Ironically, it was his 
technology background that 
helped fuel the rapid growth 
of his business. Long before 
most agents understood the 
power of internet marketing 
and online leads, Jason and 
a colleague recognized the 
untapped potential of digital 
real estate exposure.

“Technology is a very 
powerful tool in real estate,” 
Jason says.

By combining old-school 
service with forward-thinking 
technology, Jason was able to 
grow quickly and efficiently 
in a changing industry. 
But despite the growth, his 
mindset never changed.

“I just like to help people,” he 
says simply.

CASTING LINES & 
CLOSING DEALS:  
HOW JASON MOON 

BUILT A REAL ESTATE 

CAREER ROOTED IN 

SERVICE, FAMILY, AND 

THE OUTDOORS

JASONMOON A
nd after more 
than 20 years in 
real estate, it is a 
philosophy that 
continues to guide 

both his business and his life.

Jason currently leads the 
Northern Indiana offices 
for Trueblood Real Estate, 
but long before real estate 
became his full-time career, 
he was already charting 
an entrepreneurial path. 
Shortly after college, he 
began investing in properties 
himself, originally looking 
for a way to create financial 
opportunities and build 
something of his own.

What started as a personal 
investment journey quickly 
turned into something 
much bigger.

Friends and family began 
reaching out for advice. 
They trusted Jason because 
of his calm demeanor 
and genuine desire to 
help people. Soon those 
conversations evolved into 
helping others buy and  
sell homes.

But Jason did not rush 
 the process.

At the time, he was working 
full-time in the IT world as 
a software project manager 
while simultaneously 
building his real estate 
business on nights and 
weekends. For three years, he 
balanced both careers before 
finally deciding to make the 
leap into real estate full time.

“Can I prove to myself that I 
can do this as a career?” Jason 
remembers asking himself. 
“Can I get the boat close 
enough to the dock to jump 
off and not fall in the water?”

For Trueblood Real 
Estate Managing 

Broker Jason Moon, 
life has never been 

about flashy billboards, 
big egos, or chasing 
attention. Much like 

a fisherman patiently 
casting a line across 

still water, Jason 
has built his career 

the steady way, 
through consistency, 

relationships, and trust.

BY ALI KUCHARZAK

PHOTOGRAPHY BY MELINDA 

NICOLE PHOTOGRAPHY

COVER STORY

OF TRUEBLOOD 
REAL ESTATE

That philosophy became the 
foundation of everything 
he built.

“If you help people get what 
they want, you will get what 
you want.”

While many agents focus on 
branding themselves through 
large marketing campaigns 
and flashy promotions, 
Jason has always preferred 
a more personal approach. 
He describes himself as a 
simple guy more interested 
in relationships than 
recognition.

He still works closely with 
clients from beginning to 
end and intentionally stays 
deeply involved in the 
transaction process. Unlike 
large teams where clients are 
often handed off to assistants 
or processors, Jason remains 
directly connected every step 
of the way.

“It keeps me on the pulse of 
the market,” he explains.

Eventually, Jason expanded 
his business and built a 
team, but even then, his 
focus stayed the same: “We 
help people. It’s simple.”

That mindset has created a 
culture that feels more like 
family than business. Jason 
says his team members 
know each other personally, 
support one another, and 
genuinely care about the 
clients they serve.

“It’s all about servicing. 
I don’t care what line of 
business you’re in.”

Outside of real estate, Jason’s 
greatest passions are found 
far away from office walls 
and computer screens.

For Jason, home is not 
necessarily a building. Home 
is found outdoors on the 
water, in the mountains, and 
surrounded by nature.

An avid outdoorsman, 
Jason and his family have 

Jason's team members: Roger Wells, Corine Beard, Jason, and Dana Malone. 
Not pictured Cheryl Slivka and Danielle Sparavalo.
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memories with his wife Paula 
and children, Ella and Eli.

“We love to explore places 
and see what this country 
has,” he says. “It’s all a part 
of enjoying life.”

While he enjoys many 
parks, Jason says the parks 
in Utah have left the biggest 
impression on him, especially 
Zion National Park.

“You see these incredible 
mountains and rock 
formations. Then you see 
the desert and the arches. 
It’s so cool.”

That appreciation for 
simplicity and experiences 
over possessions is woven 
throughout Jason’s  
life philosophy.

“I’d rather travel to see stuff 
than have stuff,” he says.

But if there is one place 
where Jason truly feels most 
at peace, it is on the water 
with a fishing rod in hand.

Fishing has been part of 
Jason’s story since childhood. 
As a young boy, he spent 
countless hours fishing 
alongside his dad — a 
tradition that remained 
important throughout his 
life. During college, Jason 
even competed on the 
Purdue Bass Fishing Team.

Today, he still fishes local 
tournaments with his father 
whenever he can.

“There is nothing better than 
being on a boat and casting 
a line and your mind is 
completely clear,” Jason says.

For someone who spends his 
days navigating contracts, 

negotiations, and fast-
moving transactions, fishing 
offers something rare: 
stillness and perspective. It 
is where he disconnects  
and decompresses.

For many of his clients, 
home is their happy place. 
But for Jason, his happy 
place has always been 
outdoors, surrounded by 
nature and the people he 
loves most.

That same calm, even-keeled 
personality also makes 
Jason a respected mentor 
in the industry. Beyond 
leading agents within 
Trueblood Real Estate, he 
is known for helping and 
encouraging other agents 
across the profession as well. 
Colleagues describe him as 
approachable and steady 
under pressure.

Much like a seasoned 
fisherman reading the water, 
Jason understands that success 
rarely comes from force. It 
comes from preparation and 
showing up consistently.

And while the real estate 
market continues to evolve, 
one thing has remained 
constant throughout Jason 
Moon’s career: his love for 
helping people.

“I won’t ever stop doing real 
estate,” he says. “I really 
enjoy what I do.”

For Jason, it has never just 
been about buying and 
selling homes.

It is about building 
relationships, creating trust, 
serving others, and enjoying 
the journey along the way — 
one cast, one client, and one 
adventure at a time. 

visited nearly two-thirds of 
America’s national parks, 
with hopes of eventually 
seeing them all. What began 
as one memorable family 
trip to Yosemite National 
Park turned into a 
 lifelong adventure.

“These places are amazing,” 
Jason says.

Today, the Moon family keeps 
a map covered in pins marking 
every national park they 
have explored together. Their 
travels have created countless 

THERE IS 
NOTHING 
BETTER 

THAN BEING 
ON  

A BOAT  
AND CASTING 
A LINE AND 

YOUR MIND IS 
COMPLETELY 

CLEAR.
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Real Estate Law • Evictions • Tax Sales • Solving Title Issues

405 N Main Street, Crown Point, IN 46307
Kvachkofflaw@gmail.com | 219-661-9500

Kvachkoff
Law, Inc.

Guided by Experience,Bu�t � Integr�y
Your Trusted Partner with

Compassion and Transparency.

mjacinto@directmortgageloans.com  |  Office: 219-924-5554  Cell: 219-501-1011
www.directmortgageloans.com/michelle-jacinto

MICHELLE JACINTO, NMLS # 209470

Eligibility and approval is subject to completion of an application and verification of home ownership, occupancy, title, income, employment, credit, 
home value, collateral and underwriting requirements. Direct Mortgage Loans, LLC is licensed in Maryland. Direct Mortgage Loans, LLC NMLS ID# 
is 832799 (www.nmlsconsumeraccess.com). Direct Mortgage Loans, LLC office is located at 11011 McCormick Rd Ste 400, Hunt Valley, MD 21031.

The Michelle Jacinto Team

MORE THAN A LENDER.
A STRATEGIC PARTNER.

Seamless collaboration 
Consistent communication 
Service designed to strengthen 
your relationships 

We help you focus 
on the business of 

selling. 
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9151 Currency St.
Irving, TX 75063

www.ttsgranite.com
P: (708) 755-5200  |  C: (708) 755-8600

Maxn@ttsgranite.com
Jdavis@ttsgranite.com


