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Get Homes Market-Ready

Value-added services to prepare homes for sale.
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Get in touch.

Meet the Owners:
Luke & Ashley
Summers

{. 219-350-8644

Pay-at-close

SPECIAL LOAN PROGRAM

FOR FIRST
RESPONDERS
& EDUCATORS

, I EGET

Exclusive Support for Those
Who Serve Our Communities

Available for:

Doctors ® Nurses e Police
Firefighters e Teachers

0 5% down payment with 680
credit score

0 No down payment with 700+
credit score

0 No PMI required

The commitment and dedication to our
community is greatly appreciated! Its our
way of saying Thank You!

Kim Carpenter | Executive Director
Q (219) 756-1101 ext. 410

N kimc@cumortgageservice.com

Scan the
QR code "=

toApply [m]y e

225 Aberdeen Dr. Suite A Valparaiso, IN 46385 @ cumortgageservice.com



PROPERTY
M“ PRESENTATION
MODISHLY DESIGNED EXPER Ts

3427 E 83rd Place Merrillville, IN 46410 » 219-546-1696

Radon Testing & Mitigation Superior Residential & Commercial Inspections
Indoor Air Quality Testing & Solutions WDI Inspections, Radon Testing, Water Testing, Mold Testing, & More!

= | - be SN TheTim dames Team+
%RADI\I B | [ PILLARTOPOST

& ENVIRONMENTAL HOME INSPECTORS
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How to Thank our

(ARl @® | Preferred Partners

in Northwest Indiana

* Fixed & Adjustable Rate Mortgage
» Construction Loans

* FHA Loans

* VA Loans

* Jumbo

* Rural Development

* Freddie Mac Home Possible®

* Fannie Mae HomeReady®

Northwest Indiana Real Producers
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i A magazine and events are made possible
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PARTNER

by the generosity of our amazing partners.
They are more than simply advertisers.
They are businesses that have been vetted
and have come highly recommended by
other top agents in our area. They are

an invaluable resource to you, and we
encourage you to thank them in the following ways:

HORTHWEST IROLARL

1. Follow them on social media and share their page with your
friends, family, and clients

2. Reach out to them personally and thank them for
partnering with RP

3. Add them to your personal list of preferred vendors and call
them first when you need the services they can provide

@ @b\ REGIONAL 4. Invite them to coffee or lunch along with other agents to join
LENDER ~

federal credit union you. Relationships are the roof of good business!

1'800'762'7419 * REGIUNAI-FCILURG 5. Share their information with newer agents and give them

an opportunity to help them succeed in this industry

With extensive experience in debt management
and a lifelong study of the financial markets,
Dennis Wells builds personalized mortgage
strategies designed to grow with you!

It's not just about today's rate, it's about
managing your mortgage for life.

Contact Dennis today to learn more about:

- Lowering mortgage interest over time
- Improving long-term cash flow
- Building financial confidence for the future

ﬁuuu'zy Wb//;—

Branch Manager

NMLS# 383901

P: (219) 689-6091

E: DennisWells@Leaderl.com

Wells Funding
GROUP

....................

WellsFundingGroup.com

Department of Financial Institutions, First Lien Mortgage Lending License #18715. The Michigan Department of Insurance and Financial Services, License # FRO019378. The Missouri Division of Finance, License #19-1776. The Tennessee Department
of Financial Institutions # 116991 Corporate Headquarters: 7500 College Blvd Suite 1150; Overland Park, KS 66210, NMLS 1D #12007 http:/fwww.nmisconsumeraccess.org. This advertisement does not constitute a loan approval or a loan commitment.
Loan approval and/or loan commitment is subject to final underwriting review and approval

LeaderOne Financial Corporation is an Illinois Residential Mortgage Licensee, MB 6760699, Licensed by the Arkansas Securities Commissioner, License #100649. The Florida Office of Financial Regulation, License #MLD466. The Indiana @

Northwest Indiana Real Producers - 5



FREE ROOF INSPECTIONS, 4

Over 400 homeowners approved for ne\_‘ig“‘
roofs, siding and gutters paid by insur_'a‘ncé

We help Realtors navigate roof
issues before and during
inspections, providing solutions tha
keep deals moving forward and both
buyers and sellers satisfied.

Sales Rep: Saad Arafat
8338 Kennedy Ave, Highland, IN 46322

PAAN CALL TODAY
IV MM i 21 9'666'461 6

ROOFING AND EXTERIORS =

-

N\] 150N Jim Samuels-o.n

y
Moonsy

= THE FEDERAL
SAVINGS BANK

SECOND HOMES
NEED A FIRST-
RATE LENDER

IN THIS ISSUE

8 Preferred Partners
10 Meet The Team
16 Summer Event:
Lighthouse Restaurant August 27th
22 Partner Spotlight:
Kyle Wilson of K & A Waterproofing
28 Agent Spotlight:
Meghan Maddox of MTM Long Beach Realty
34 Celebrating Leaders:

CONTACT TO LEARN MORE!

BRIAN
KOHLSTEDT

Senior Vice President, NMLSH 216947

Jim Samuelson of Berkshire Hathaway -
HomeServices Executive Realty 3
k o 40 Save the Date: Summer Event Aug 27 T (312) 738-8440
22 28 44 Cover Story: LAW | briank@thefederalsavingsbank.com
K&A Waterproofing Meghan Maddox Jason Moon of Trueblood Real Estate

Subject to cradit Approval. Terms and candithins may apply, Propedty insurnns
N a " .~ Fetuiied on all loans secuied by propeily
, (219) 329-2363 | firm@fankhauser-law.com | fankhauser-law.com Copyright 2026 © Tha Fedaral Stvings Bark | Co. NMLS# 4nisp0  Mambes (&
If you are interested in contributing or nominating REALTORS® for certain stories, please email us at colt.contreras@n2co.com. 123 North Main St, #209M, Crown Point, IN 46307 “ All Rights Reservid | thelederalsadingsbank com FDIC =
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY/LEGAL SERVICES
Fankhauser Law, lic

(219) 329-2363
Fankhauser-law.com

Kvachkoff Law INC
(219) 661-9500
www.kvachkoff.com

CLEANING SERVICE
Master Clean

(219) 765-9823
www.mastercleanselect.com

DUCT CLEANING

Master Clean

(219) 765-9823
www.mastercleanselect.com

FLOORING
ICC Floors Plus
(219) 500-6650

FOUNDATIONS/
WATERPROOFING

Area Wide Waterproofing

(708) 274-7467
www.areawidewaterproofing.com

K&A Waterproofing LLC
(219) 379-6567
www.K&Awaterproofing.com

GEOTHERMAL/
HEATING/COOLING

STl Heating & Air Conditioning
(219) 515-4007
www.stiheatingandair.com

GRANITE COUNTERTOPS
TTS Granite

(708) 755-5200
www.ttsgranite.com

HOME BUILDER
Blackburn Builders

(815) 370-9537
www.blackburnbuilders.net

HOME INSPECTION
Contreras Home Inspections
(219) 309-7142
www.contrerashome
inspections.com

Peoples Choice Home
Inspection Service

(219) 365-9005
www.peopleschoicehis.com

Pillar To Post (Tim James Team)
(219) 898-4357
timjames.pillartopost.com

HOME PREPARATION SERVICES
HOMEstretch -

Northwest Indiana

(219) 350-8644
www.home-stretch.com/nwindiana

INSULATION - SPRAY FOAM
Great Lakes Spray Foam
(219) 384-9764
greatlakesspf.com

INSURANCE

Hoosier Insurance Agency
(219) 865-8090
hoosierinsuranceagency.com

Indiana Farm Bureau Insurance

(219) 789-7485
www.infarmbureau.com/

agents/Aaron-Schwartz-Lake-

CrownPoint-IN

MOLD/WATER/FIRE
RESTORATION

Master Clean

(219) 765-9823
www.mastercleanselect.com

BASEMENT, WATERPROOFING, AND CRAWLSPACE REPAIR

(219) 379-6567

Call today!

8 - July 2026

Rytech Restoration -

Lake County

(219) 213-3911
lake-county.rytechinc.com/

MORTGAGE / LENDER
CrossCountry Mortgage, LLC
(219) 240-1116
ccmhomelending.com

Direct Mortgage Loans
(219) 924-5554
www.directmortgageloans.
com/michelle-jacinto/

Everwise Credit Union
Scott Kosteba
www.everwisecu.com

First Community Mortgage -
The Amanda McKenzie Team
(219) 841-1316
www.approvedwithamanda.com

Notre Dame Federal
Credit Union

(219) 296-6022
notredamefcu.com

Purdue Federal Credit Union
(800) 627-3328
www.purduefed.com/kristine

Regional Federal Credit Union
(219) 548-6805
www.regionalfcu.org

Rural 1st
(219) 246-1672
www.rurallst.com

Tech Credit Union
(219) 756-1101
cumortgageservice.com

The Federal Savings Bank
(312) 738-8440
www.thefederalsavingsbank.
com/bankers/brian-kohlstedt/

The Polarek Group with Rate
(219) 227-3570
www.rate.com/polarekgroup

Union Home Mortgage
Travis Waters
(219) 286-2211
www.uhm.com

Wells Funding Group
(219) 230-8400
www.wellsfundinggroup.com

MOVING & JUNK HAULING
College Hunks Hauling Junk
(219) 281-2993
www.collegehunkshauling
junk.com/merrillville/

NON-PROFIT ORGANIZATION
CoAction

(219) 741-4285

coaction.care

PAINTING CONTRACTOR
That 1 Painter
(574) 622-1143
michiana.thatlpainter.com

PEST SOLUTIONS
Franklin Pest Solutions
(800) GOT-PESTS
FranklinPestSolutions.com

PHOTOGRAPHY/ BRANDING
Melinda Nicole Photography
(219) 201-0156
melindanicolephotography.com

PHOTOGRAPHY/VIDEO
PRODUCTION

Delia Jean Fliming

(219) 670-9161
www.deliajeanfilming.love

T-23 Productions
(219) 381-5719
www.t-23productions.com

PLUMBING
Small Town Plumbing
(219) 315-8886

PROPERTY MANAGEMENT
Prestige Management

(219) 999-9211
www.rentfromprestige.com

RADON MITIGATION

NWI Radon & Environmental
(219) 248-7766
nwiradon.com

RESTAURANTS

Coppolillo’s Italiano Crown Point

coppolillos.com/
locations/crown-point/

Lighthouse Restaurant
(219) 374-9283
cedarlakelighthouse.com

ROOFING & EXTERIORS
Monarca Roofing and Exterior
(219) 666-4616

Roman’s Roofing LLC
(219) 838-9111
www.romansroofing.net

SEPTIC INSPECTIONS
& CONSULTING

McB’s Environmental Inspections

(574) 930-0518

STAGING

Modishly Designed

(219) 546-1696
www.modishlydesigned.com

TITLE & ESCROW
Chicago Title

(219) 928-0681
northwestindiana.ctic.com

NORTHWES]

Fidelity National Title
(219) 661-6900
northwestindiana.fntic.com

Meridian Title
(574) 293-3075
MeridianTitle.com

Near North Title
nntg.com

Premier Title
(219) 386-4006

Proper Title

(847) 603-2525
propertitle.com

DON'T LET

AROOF

KILL YOUR DEAL.

(o) L ey
SCAN ME

(219) 838-9111

Northwest Indiana Real Producers - 9



Your Service.
Our Thanks.

Learn about our
Colt Contreras Val Contreras Kimberly Genovese P
Publisher Publication Director Partnership Developer HﬂmES fﬂr H‘EI'DES Sﬂﬂngs.
Contact us for
more information.

Meet

The
Team

Giavonni Downing Ali Kucharzak Melinda Almaguer | C ind}’ Fi n IE}'
Writer Writer Photographer :
Senior Account Manager
219.713.9760
cfinley@meridiantitle.com

Palmer Myers

S [ A tM . . » G
2‘;”;?;:6‘3‘;?;;” e meridiantitle.com ﬂ I.’i

i/

Tyler Schilling Delia Curtis Molly Cobane e ¥
Event Photographer Event Videographer Client Relations Specialist pm}’ﬂrs@mﬂrldlaﬂtltlﬂ com
.

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company Dawn Zi ]er

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the g

statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the .

assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2. Senzur Aﬂﬂ'ﬂ unt Manager
219.608.4799

dzigler@meridiantitle.com

@ LU e - | Brooke Leonard M E R | D I A N
R E D W H I T E N ' - - ‘;;’;‘2";’; %‘;’;ﬂgﬁr TITLE CORPORATION

bleonard@meridiantitle.com

Production Manager | NMLS ID 372937 P
219-841-1316 (Office) | 219-841-1008 EDirer:t-}""_ o
approvedwithaoamanda.com

"y e
e 3
rited abilify to/repoy octep T
o e mn’rrﬂscﬂﬂ's-.u?gr atg. -
) 0y
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BY THE NUMBERS

Here's what the Top 300 Agents
in NWI so|o| in 2025

) 9,050

oo @ — $3,100,000,000

30% @ (E SALES VOLUME
NEW AGENTS TOTAL

TO THE TOP 300 TRANSACTIONS

SHOULD WE SHARE NEXT?

f
\ﬁ EVEFWISG

Everyone deserves a
place to call their own.

Scan QR code to nominate a feature.

12 - July 2026

-
T chetkea W3 omployes eedy %uﬂ K3,
serve your clients! 3 c , LLE ﬁ ﬁ
< "rlfuwwﬂlmﬂﬂ
Junk Removal

Full-Service Moving
Move & General Labor

Furniture Installation

Packing
ﬁ

A
':-L:.;ﬁ  —
Giavonni Nickson-Downing Eriek Nickson

gia.downing@chhj.com (21 9) 281 '2 9 93 Eriek.nickson@chhj.com

Don’t let a leaky listing sink &8
your deal! Call the pros at [
Area Wide Waterproofing for §
timely and thorough service.
Scan for more
information on
services available and
for speedy service.

a free

estimate or
Home Buyer
Inspection!

TEB 274- ?IE?

-
'''''''

Northwest Indiana Real Producers - 13



Local Market Expert
+ With 20 years of experience serving Northwest Indiana, we
deliver mortgage solutions tailored to your needs
Speed & Efficiency
+ We pravide fast pre-approvals and smaoth clasings to keep
your hamebuying journey on track.

David
Polarek

o Branch Manager
Clear Communication > NMLS# 195167

= We keop you infermed eNery Sep, NO SUrprises. bk
Tailored Loan Options T *‘

+ Conventional, FHA, VA, Jumbo and specialized - k i

Mon-OM loans for self-employed buyers, and more o ( 2 1 9) 7 8 9 _7 O O 7
SR :

Competitive Rates & Flexible Solutions - -

* We provide personalized mortgage solutions
designed around your clients’ needs.

ROSEBUD HT,s
—3STEAKHOUSE= by ars :
Ammremrm k. -

A RARE STEAKHOUSE WELL DONE

MUNSTER
219-266-0050

& WHEELING - SOUTHLAKE - CHICAGO - ST. CHARLES
2103 Northwinds Dr., i B47-350-9997 B817-634-5050 312-397-1000 CC'M!NG
Dyer IN, 4E‘~|11

]:Il Iarokq:uup"r:

rosebudsteak.com E%'

EST:2024

Ry .2 MUNSTER
Realtors: o 219-266-2213

Give your clients an easier
CLOSING DAY sesuurntcom )

Mar‘ketiing e Tired of seeing buyers struggle with rising 7, e
SEISenINg e s Home & Auto Insurance rates? Al e AP CROWN POINT

Payments Retain Clients

Legal Issues Quick Communication = ‘ ’ 219-265-6768
Maiihterance Send them to Hoosier Insurance Agency T LIBERTYVILLE

847-773-4234

(W1, |2/ Ko 218 REALTORS

tT\
HOOS ER

Insu rance Agency

TO-HOME-LIFE~BUSIHK

Take the stress out of Lets work together Jeff & Jennifer Podgorny deliver fast, competitive

219'999"92.“ Reliable service. Real savings.
WWW.RENTALS219.COM The support your clients deserve. CHCF

14 - July 2026




EVENT RECAP

'ﬂl

16 - July 2026

[ha |-.-.|-.. e,

Our spring event on
Tuesday, May 12 brought
the NWI real estate
community together at
the beautiful new St.
John Community Center
for our first-ever Top
Producer Panel followed
by a networking social.

With a sold out crowd, it’s

safe to say it won’t be our
last. Guests raved about
the incredible new venue
built by event sponsor
Blackburn Builders, the

PHOTOGRAPHY BY T-23 PRODUCTIONS

thoughtful conversation
from our panelists, and
the phenomenal food
provided by sponsor Steve
Coppolillo (of Coppolillo’s,
Rosebud Steakhouse, and
Windy City Social).

A special thank you to
panelists Lisa Grady,
Alex Nickla, Brent
Wright, Jessica Kish,
and Andrew Knies for
sharing their experience
and perspective with

our community, and to
Giavonni Downing for
leading such an engaging
discussion. Thank you
to T-23 Productions and
Delia Jean Filming for
capturing the energy

of the day so perfectly.
When top agents and
trusted partners come
together, the result is
meaningful connection,
valuable insight, and

a community that

continues to raise the bar.

..;‘W "' =

i) o m—

m- D & -.- '

/ \

'Q{IH% n;;f

A F /.
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=SIRURALHeRIL

Construction Loans « Lot Loans « Land Loans » Home Loans..

Randi Webber

Sr. Rural 1%t Loan Officer
219.246.1672 | NMLS 469916
Randi.Webber@Rurallst.com

Loans subject to credit approval. Rural 197 is a tradename and Rural 1

participating Farm Credit System Associations. Equal Housing Lender.

', the RallingHills Window icon, Rural Logic, and Closer Lo What Malters
arg exclusive trademarks of Farm Credit Mid America, NMLS 407249, Rural 1* products are available to consumers within the territories of

Scan to

‘__J

Jessica Flora

Rural 1* Loan Officer
765.577.0080 | NMLS 1490788
Jessica.Flora@Rurallst.com

learn more

Health Care Designed with
YOU in Mind

Let's grab coffee to
discuss our affordable

health care plans built for busy,
hardworking agents like you- my treat!

Let’s insurance together.

B INDJANA FARM
W. BUREAU INSURANCE"

AARON SCHWARTZ | AGENT

(219) 789-7485

Scan to visit
My website!

20 - July 2026

NEAR
" NORTH

TITLE GROUP

Two Northwest Indiana Near North
Locations to serve you best.

Valparaiso Merrillville
308 E Lincolnway 4101 E 90th Dr, Ste C
Valparaiso, IN 46383 Merrillville, IN 46410

(219) 203-4086 (219) 755-0100

VISIT US AT
NNTG.COM

CROWN POINT OFFICE

510 Foote 5t
.*_*.-—*—*/-\ Crown Point, IN 46307

Phone: (219) 662-7838

www.mastercleanselect.com

SERVICES AVAILABLE: Scan to Book
+ Carpet and Upholstery Cleaning or Learn More
+ Air Duct Cleaning

Tile & Grout

CROWN POINT OFFICE
71 W. 112th Ave.
Crown Point, IN 46307
Phone: (219) 662-7838

MUNSTER OFFICE
131 Ridge Rd. Suite 1N

Mold Remediation
Water Extraction and Emergency Clean-up

Light Demo, Construction Clean-Up, Debris Removal, and More!

CONSTANT Clean?

maid service

Cleaning your world one room at a time.

Munster, IN 46321
Phone: (219) 836-2650
www.constantclean.com

SERVICES AVAILABLE:

. + Residential, Commercial, and Light Industrial Cleaning
L + Janitorial Services (offices, restaurants, businesses)
. + Regular Maid Service

Deep Cleans
Move-In and Move-0Out Clean-Up

Scan to Book
or Learn More



K & A Waterproo

BY ALI KUCHARZAK
PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY

Foundation First:

yle Wilson didn’t set out
to build just another
waterproofing company.

He set out to create opportunity
and something lasting for the
people around him. Today, as
co-owner of K&A Waterproofing
alongside his nephew Anthony,
Kyle has built a business rooted
in consistency, relationships, and
old-fashioned hard work.

Founded in 2018, K&A
Waterproofing has grown steadily
across Northwest Indiana through
referrals and a reputation for
reliability. For Kyle, that growth
did not happen overnight, and he
prefers it that way.

“Slow and steady wins the race,”
he says. “In this business, you're
always going to have problems,
and you’re always going to be
looking for solutions.”

That mindset has defined the
company from the very beginning.

Before launching K&A
Waterproofing, Kyle was
searching for a career path
where he could focus on building
both a business and a future.

Alongside Anthony, he traveled
to the East Coast where the

S, pair subcontracted for an

.‘.. established waterproofing
% company. It was there
. that they learned the
.°_ industry from the
+  ground up, proving
. themselves job after job
¢ while gaining valuable
..’ experience.

o For several years, they

..'. worked away from home,

refining their skills and
developing the work ethic that
would eventually become the
backbone of their own company.
But Northwest Indiana kept
calling them back. “We were
homesick,” Kyle explains simply.

Returning home marked the
beginning of their joint venture
and the official launch of K&A
Waterproofing. Since then, the
company has become known
not only for quality work, but
for the relationships it builds
with homeowners.

Kyle, who grew up in Northwest
Indiana, approaches every
project with a straightforward
philosophy: “If there’s a problem,
Ifixit”

That practical mindset resonates
strongly in real estate, where
homeowners value contractors
they can trust. Waterproofing
issues are often stressful and
expensive, and Kyle understands
the importance of treating every
home with care and respect.

“We teach our guys to value people’s
homes,” he says. “Leave them better
than when you got there.”

That culture extends throughout
the entire company. Every
employee at K&A is trained to

complete a project from start
to finish, ensuring consistency
across every job site.

“We are consistent,” Kyle
says proudly.

Consistency, in fact, is one

of the qualities Kyle values
most, both professionally

and personally. He describes
himself as realistic, reliable,
and motivated. Much of that
motivation comes from his
desire to create something
meaningful he can eventually
pass down to his family.

At the heart of K&A
Waterproofing is a close-knit
team that has remained largely
intact since the company’s
inception. Kyle takes pride in
creating not just jobs, but careers
and stability for his employees.

“I want it to be a good job and
a good life for the people who
work with me,” he says.

His leadership style reflects the
values he grew up with. Kyle
credits the people in his life for
teaching him how to work hard
and persevere through challenges.

“It’s a family work ethic,” he
says. “We never give up.”

That mentality was shaped early
through sports and competition.
Kyle admits he has always had

a strong drive and hates to lose.
That competitive nature fuels
both his goals, pushing him

to continuously improve and
elevate those around him.

“Consistency and hard work
will always outscore talent,” he
says. “But if you have all three,
then you’re absolutely in the
right spot.”

Northwest Indiana Real Producers - 23



“I've always had smart people
., around me,” he says.

Consistency and .
hard work will
always outscore
talent. But if you
have all three,
then you’re

That guidance and
mentorship played a
major role in his own life
journey. Kyle shares that
influential men helped
guide him onto a better
path when he was younger.

99 absolutely in the . Today, he sees himself
right spot. ," stepping into that same role

. . for his nephew and employees.

“eea. veeo®t For Kyle, leadership means more
Toeeest than simply running a company.
It means helping people grow
personally and professionally
while creating opportunities they
may not have otherwise had.

Kyle also believes success comes
from surrounding yourself with the
right people.

24 - July 2026

“Always strive to go higher and elevate
yourself,” he says. “You have to elevate
the ones around you.”

And while the business continues to
grow, Kyle remains grounded in the
simple life built around family and

showing up every day with purpose.

“You can’t get to the top without
sacrifice,” he says.

For homeowners, real estate
professionals, and the Northwest
Indiana community alike, K&A
Waterproofing represents more
than a service company. It
represents persistence and the
belief that doing things the right
way still matters.




BLAC KBURN

BUILDERS

FREEDOM
T —
CLOSE

o IN PERSON

o REMOTE ONLINE NOTARY

Choose Blackburn Builders for Your Clients’ Dream Homes!

o NATIONWIDE CLOSING NETWORK

o MOBILE NOTARY

As a husband-& ; ,\we make building a
home a pers 1d enjoyable experience.

HERE’S WHY REALTORS TRUST US:
» Personal Touch: We work closely with clients to bring their visions to life.
* Quality Craftsmanship: Beautiful homes built with care and attention.
e Easy Process: Friendly support every step of the way.

Of
- = CHECK US -
81?0” 379 9537 OUTHERE’ r'l'
c.build@gmail.com ".I'.!.
BlackburnBuilders.net

jf) |

Autumn Mac Killop Jamie Sulcer Ryan Peterson
219-280-0407 219-928-0681 219-331-8483




OF MTM
LONG BEACH
REALTY

BY GIAVONNI DOWNING
PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY
LY

REAL ESTATE MADE
PERSONAL: HOW
MEGHAN MADDOX
CHOSE CHANGE,
CONNECTION, AND
A LIFE ALIGNED
WITH PURPOSE.

Some people do not
simply change careers.
They change the entire

direction of their lives.

For Meghan Maddox, real
estate became more than a
profession. It became part
of a larger transformation
that required courage,
resilience, self-discovery,
and the willingness to
believe life could become
something different than
what it had been.

“I did not love where my life
was 10 years ago,” Meghan
said. “So I decided to change
everything.” And she did.

Before real estate, Meghan

spent 15 years in social work.

She was also a birth doula,
taught labor and delivery
classes, and raised her
children. In many ways, the
work she does now is rooted
in the same foundation that
shaped her earlier career:
people, relationships,
advocacy, and care.

Learn more about this organization at sharefoundation.org.

AGENT SPOTLIGHT

Real estate had always
been somewhere in

the background of her

life. Meghan grew up in
Chesterton watching her
mother work as a real
estate agent in Beverly
Shores and Porter Beach.
She saw both the fulfillment
and the sacrifice that came
with the career.

Having witnessed the
sacrifices her own mother
made, she waited until her
youngest child left home
before stepping into the
industry, determined to give
it the full commitment she
knew success would require.

When she started, she

did not have the polished
systems, technology
background, or sphere of
influence that many agents
rely on. Still, she set a goal:
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sell $1 million in her first
year. She surpassed that goal
and sold $5 million.

The next year, she sold

$10 million and just a few
years later sold nearly $17
million. She became the

top producer in her office
year after year, breaking
company sales records and
then breaking her own, five
years in a row.

“Everybody would ask me,
‘What are you doing?” And
honestly, I pray a lot. I pray

30 - July 2026

thatIdo a good job, and I give
everything to my clients.” She
spent a lot of time thinking
about what had made her so
successful so quickly.

Eventually, the answer
became clear.

“It’s 100% what I've taken from
social work,” Meghan said.
“I don’t sell houses. I make
relationships with people.”

That realization became
the heart of her brand: Real
Estate Made Personal.

She handwrites Mother’s
Day cards to clients. She
hosts appreciation events.
She remembers details. She
builds trust.

But Meghan’s story is not
only about sales production.
It is about becoming.

About six years ago, she
began making radical
changes in her life, including
drastic weight loss. Looking
back at older photos, Meghan
sees a woman who was

not yet living up to her full

potential. Her transformation
was not just physical. It was
emotional, professional, and
deeply personal.

“I realized that I'm strong,”
Meghan said. “Through
real estate and these life
changes I've realized just
how strong I am.”

Now, on the other side of

so much change, Meghan is
building a life that reflects
who she is and who she is
becoming. She leads The
Maddox Group, a newly
launched team built around
her belief that real estate
should be personal. She has
three agents on her team
and is excited to add a family
member. Her youngest
daughter, Molly, is also
taking real estate classes and
preparing to join the team.

Meghan is also a
grandmother of five and an
entrepreneur. In addition

to real estate, she works in
property management with
MTM Premier Properties. She
and her best friend, Robin
Willoughby, also launched
Beaches and Buckets, a
cleaning business serving
short-term rental properties,
residential clients, and
commercial clients. Their
next venture, Beaches and
Bonfires, will offer curated
bonfire experiences along
Lake Michigan.

But perhaps one of the
clearest windows into
Meghan’s heart is her
community work.

She volunteers with

the SHARE Foundation
at Sharing Meadows
(The SHARE Foundation
with the Handicapped)

a 200-acre residential
community where adults

with intellectual and
developmental disabilities
live, work, and thrive.
What began as a simple
request to volunteer
quickly became part of her
weekly rhythm.

“I walked into the building,
and probably 15 adults came
up and hugged me,” Meghan
said. “They are just the most
joyful, happy people you will
ever meet.”

She now reads with residents
on Tuesday mornings and
coaches Special Olympics
bowling on Wednesdays.

“My hobbies are literally
volunteering at the SHARE
Foundation, my grandkids,
and traveling,” she said.

Meghan also supports the
Pax Center in LaPorte,
donating from every closing
and sponsoring Thanksgiving
meals. One of her favorite
real estate stories involved
purchasing a small piece of
land and donating it so the
organization could create

a fruit garden to help feed
the community. Meghan
describes this as the highlight
of her real estate career.

“I just like helping people,”
Meghan said.

That may be the simplest
way to understand
Meghan Maddox.

She is a top producer,
business owner,
grandmother, volunteer,
and woman who chose not
to stay where life had placed
her. She chose change. She
chose courage. She chose
connection. Through real
estate, she found a way to
build a life both successful
and deeply fulfilling.
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Close Properly & Celebrate the American Dream

HELP YOUR
LISTING SE
FASTER -

without I|ft| inga ils

-

Whether you're navigating multiple offers, tight timelines, _ |
or busy clients, Proper Title keeps transactions moving with
communication, service, and expertise that help every closing shine.

Brittany Herbert

219.627.2119
& = bherbert@propertitie.com

!H PROPER TITLE

ME]_{@]NDA NICOLE 219-323-4657 MELINDANICOLEPHOTOGRAPHY 219DGMAILCOM
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Working together to help

We handle flooring for your clients—
fast, professional, and stress-free.

PEOPLES CHOIGE

A HOME INSPECTION SERVICES
b

Even better? Our Pay-at-Close option
means no upfront cost for your sellers.
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WIRED FOR OPPORTUNITY:

JIM SAMUELSON’S SKILLS FIND PURPOSE IN REAL ESTATE

For Jim Samuelson, real estate did not replace the life he had built before it. It

gathered the pieces together: the electrician’s eye, the builder’s hands, the mentor's

patience, the enfrepreneur’s courage, and the family man's heart.

Wired for opportunity, Jim has been able to recognize
open doors, step through them, and trust God with
what comes next.

His real estate career began unexpectedly.

At the time, he was a union electrician, a career he
had built for 16 years after high school. Work slowed
during a challenging period for the trades around
2012, and Jim was also recovering from shoulder
surgery. He decided to get a real estate license.

What began as something temporary soon became
something much bigger.

Jim returned to electrical work after surgery, but
his phone started ringing more and more. He was
loyal to his employer and did not want to divide his
attention while on the job.

“I decided to switch and give real estate a shot,”
Jim said.

That leap required more than Jim’s willingness. It
required partnership at home.

Jennifer had been a stay-at-home mom, and

the transition was “nerve-racking,” she said. She
went back to work so Jim could pursue real estate
full-time. Before that, she was already helping
behind the scenes while the kids napped or went to
kindergarten, looking up properties and assisting
him from home.

That spirit of teamwork has been a thread

through their 25-year marriage. Jim and Jennifer are
high school sweethearts who met at Crown

Point High School.

Jim remembers noticing Jennifer long before they
officially met. “He said, ‘You don’t know me, but
I've been watching you when you eat lunch,” she
recalled, laughing as she remembered how he
noticed her drinking Sunny Delight at lunch.

Together, they have built a life filled with business,
service, and purpose. They have two children, a

granddaughter, a real estate career, investment
properties, flips, two preschools, and a daycare.

One of the most powerful examples of their
partnership came through childcare ownership.

Jennifer had once started a teaching program, but
while working at Centier Bank through a work-
study program, she was offered tuition support if
she switched majors. She accepted, grew in banking
and became a branch manager at 21. Later, after
becoming a mother, something began shifting.

That passion eventually led her to open Gingerbread
Family Preschool. It was a place their own children
had once attended, and one she and Jim wanted to
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help preserve. It became an opportunity for Jennifer
to bring together the skills she had cultivated as a
mother, a banking professional, and a leader.

The next chapter came through Jim’s real estate
career. He was hired to help sell a daycare in
Schererville. This was not just a listing. It was a
facility built by a woman who had wanted quality
care for her own children, and Jim and Jennifer
understood the heart behind that.

Jennifer recalled Jim telling her, “I think we’re
supposed to buy this one.”

Jennifer paused, prayed, and eventually agreed. They
purchased what is now Premier Childcare, expanding
their impact from real estate into another space
centered on families and care.

For Jennifer, entrepreneurship had early roots. Her
mother owned a home health care business, and
Jennifer remembers going with her and watching her
serve others. Those seeds, combined with banking,
motherhood, and leadership, prepared her for the
role she now carries.

For Jim, construction remains one of his greatest
advantages in real estate. His father was a bricklayer,
and Jim worked with him when he was young.
Electrical work developed his work ethic and eye for
what others might miss.
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Clients value Jim’s ability to spot concerns, explain
repairs, and evaluate properties through both a
broker’s and builder’s perspective. He uses that

same insight to guide clients, mentor agents, and
identify opportunities with a practical understanding
of property value and long-term potential. His
experience in real estate and hands-on construction
knowledge give him a perspective that sets him apart.

Today, Jim leads an office of nearly 60 agents while
continuing to mentor and support a growing team
known for professionalism, productivity, and client-
focused service. Over the years, his team has consistently
ranked among the region’s top producers and has been
recognized within Berkshire Hathaway HomeServices
for outstanding performance and leadership.

His definition of success is rooted less in numbers
and more in impact.

Jennifer describes him as hands-on, honest, and
patient; a leader who gives constructive feedback
without tearing people down.

For Jim and Jennifer, entrepreneurship has always
required faith and balance. Jim is often the one ready to
jump in. Jennifer is more likely to pause and calculate
the next move. Together, they balance each other.

Whether in business, leadership, or family life, Jim
Samuelson continues to build the same way he
always has — with steady hands, strong faith, and a
commitment to doing right by people.

Jim continues to buil
same way he always
WITH STEADY HA
STRONG FAITH,
COMMITMENT TO L
RIGHT BY PEOF
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The most efficient, energy and
cost-saving option for your clients!

GREATLAKES
— Spray Foam

David Hoekstra
Greatlakessprayfoamindiana@gmail.com
GreatlakesSPF@gmail.com
4817 Ralston PI Griffith, IN 46319

OF LAKE COUNTY
GET BACK TO NORMAL FASTER WITH RYTECH!
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WATER MOLD FIRE CONTENTS
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EMERGENCY SERVICE (219) 213-3911
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CELEBRATING THE PARTNERSHIPS, PEOPLE, AND POSSIBILITIES
THAT HELP KEEP THE AMERICAN DREAM MOVING FORWARD.

DELIMDG EVEDVY C1OCIME 1T A CTADY
BEHIND EVERY CLOSING IS A STORY

a growing family, a fresh start, a new investment, or
a dream finally becoming reality.

WE'RE PROUD TO SUPPORT

the agents, lenders, attorneys, builders, and
commercial professionals helping build those stories
across Northwest Indiana.
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keep transactions moving smoothly with proactive
communication, attention to detail, and solutions-
focused service from contract to keys.
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SAVE THE DATE

NWI Real Producers Summer Event
Thursday, August 27 1:00-3:00pm

7501 Constitution Ave
Cedar Lake, IN

Join us for our RP Summer Event on Thursday, August 27th from 1:00-3:00pm at
Lighthouse Restaurant in Cedar Lake, sponsored by Lighthouse Restaurant and Rytech
Restoration of Lake County. Come enjoy a summer afternoon of networking and
connection with fellow agents and Preferred Partners. Space is limited; be sure to
RSVP using the link in your email.

LIGHTHOUSE

Set on the shore of Cedar Lake, Lighthouse Restaurant is known for its beautiful = W'Em "
waterfront views, great atmosphere, and popular event space. They’ve also recently

refreshed their outdoor area just in time for summer on the lake. We’re excited to "
gather with you at one of NWTI’s favorite spots!

BRANDING VIDEOS
BRANDING PHOTOS
WEDDING VIDEOS
RESTAURANT PHOTOS
REAL ESTATE PHOTOS
REAL ESTATE VIDEOS
HEAD SHOTS

EVENT PHOTOS

EVENT VIDEOS

PROPOSAL VIDEOS SCAN ME
) - ADVERTISEMENTS '

- & ANYTHING ELSE
VIDEO | PHOTO YOU NEED.

INQUIRE TODAY!
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% WENDY KRISCHKE
“—9\\ . ORIGINATING BRANCH

. MANAGER
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PHOTO - VIDEO - DRONE

CINEMATIC MEDIA FOR
BRANDS, BUSINESSES, AND

NOURSHING OUR
NEIGHBORS

CoAction’s Senior Farmer's Markets
and WIC programs connect families
to fresh produce, healthy choices,
and community support.

Join us in building impact that
lasts at CoAction.care
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ON CLOSING COSTS

When They Buy or Refinance

1200 119th St., Suite A, Whiting, IN 46394

| 219-296-6027

SWarnelli@MotreDameFClU.com
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e PLUNBING

o

il 219-315-8886

LICENSED - BONDED - INSURED - PC12200025

RESIDENTIAL & COMMERCIAL PLUMBING
CERTIFIED IN BACKFLOW PREVENTION
SERVICE, NEW CONSTRUCTION & REHABS
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Joe Kloska
Mortgzage Loan Originator

| 219-296-6026
JKloska@mMotreDameFClUL.com
NMLS® 2810114

MWMLS® 405299 [isoen

Certain restrictions apply. Subject to credit approval. Insured by NCUA

MCB’s

ENVIRONMENTAL
INSPECTIOMNS

Over 30 years of educated, high-quality
evaluations fer buyers, sellers, and homeowners.

WELL  WATER " SEPTIC

WHY INSPECT
SEPTIC SYSTEMS |
AND TEST WATER? = |

**********************************

* % % %% 200+ 5-Star Google Reviews!

219-309-7142 | Colt@ContrerasHomelnspections.com
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OF TRUEBLOOD

REAL ESTATE

CASTING LINES &
CLOSING DEALS:

BY ALI KUCHARZAK
PHOTOGRAPHY BY MELINDA
NICOLE PHOTOGRAPHY

For Trueblood Real
Estate Managing
Broker Jason Moon,
life has never been
about flashy billboards,
big egos, or chasing
attention. Much like

a fisherman patiently
casting a line across
still water, Jason

has built his career

the steady way,
through consistency,
relationships, and trust.
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nd after more
than 20 years in
real estate, it is a
philosophy that
continues to guide
both his business and his life.

Jason currently leads the
Northern Indiana offices
for Trueblood Real Estate,
but long before real estate
became his full-time career,
he was already charting

an entrepreneurial path.
Shortly after college, he
began investing in properties
himself, originally looking
for a way to create financial
opportunities and build
something of his own.

What started as a personal
investment journey quickly
turned into something
much bigger.

Friends and family began
reaching out for advice.
They trusted Jason because
of his calm demeanor

and genuine desire to

help people. Soon those
conversations evolved into
helping others buy and
sell homes.

But Jason did not rush
the process.

At the time, he was working
full-time in the IT world as

a software project manager
while simultaneously
building his real estate
business on nights and
weekends. For three years, he
balanced both careers before
finally deciding to make the
leap into real estate full time.

“Can I prove to myself that I
can do this as a career?” Jason
remembers asking himself.
“Can I get the boat close
enough to the dock to jump
off and not fall in the water?”

Jason's team members: Roger Wells, Corine Beard, Jason, and Dana Malone.
Not pictured Cheryl Slivka and Danielle Sparavalo.

Jason approached the
transition carefully and
strategically. Once the
business became stable, he
made the leap and never
looked back.

Ironically, it was his
technology background that
helped fuel the rapid growth
of his business. Long before
most agents understood the
power of internet marketing
and online leads, Jason and
a colleague recognized the
untapped potential of digital
real estate exposure.

“Technology is a very
powerful tool in real estate,”
Jason says.

By combining old-school
service with forward-thinking
technology, Jason was able to
grow quickly and efficiently
in a changing industry.

But despite the growth, his
mindset never changed.

“Ijust like to help people,” he
says simply.

That philosophy became the
foundation of everything
he built.

“If you help people get what
they want, you will get what
you want.”

While many agents focus on
branding themselves through
large marketing campaigns
and flashy promotions,

Jason has always preferred

a more personal approach.
He describes himself as a
simple guy more interested
in relationships than
recognition.

He still works closely with
clients from beginning to
end and intentionally stays
deeply involved in the
transaction process. Unlike
large teams where clients are
often handed off to assistants
Or Processors, Jason remains
directly connected every step
of the way.

“It keeps me on the pulse of
the market,” he explains.

Eventually, Jason expanded
his business and built a
team, but even then, his
focus stayed the same: “We
help people. It’s simple.”

That mindset has created a
culture that feels more like
family than business. Jason
says his team members
know each other personally,
support one another, and
genuinely care about the
clients they serve.

“It’s all about servicing.
I don’t care what line of
business you’re in.”

Outside of real estate, Jason’s
greatest passions are found
far away from office walls
and computer screens.

For Jason, home is not
necessarily a building. Home
is found outdoors on the
water, in the mountains, and
surrounded by nature.

An avid outdoorsman,
Jason and his family have
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visited nearly two-thirds of memories with his wife Paula negotiations, and fast-

America’s national parks, and children, Ella and Eli. moving transactions, fishing
with hopes of eventually offers something rare:
seeing them all. What began “We love to explore places stillness and perspective. It
as one memorable family and see what this country is where he disconnects

trip to Yosemite National has,” he says. “It’s all a part and decompresses.

Park turned into a of enjoying life.”

TH E RE IS lifelong adventure. For many of his clients,

NOTHING

“These places are amazing,”

While he enjoys many

parks, Jason says the parks

in Utah have left the biggest
impression on him, especially

home is their happy place.
But for Jason, his happy
place has always been
outdoors, surrounded by

B ETTE R Today, the Moon family keeps Zion National Park. nature and the people he
amap covered in pins marking loves most.
every national park they “You see these incredible

THAN BEING
ON
A BOAT

have explored together. Their
travels have created countless .

mountains and rock
formations. Then you see
the desert and the arches.
It’s so cool.”

That appreciation for
simplicity and experiences
over possessions is woven

That same calm, even-keeled
personality also makes
Jason a respected mentor

in the industry. Beyond
leading agents within
Trueblood Real Estate, he

is known for helping and
encouraging other agents

‘ throughout Jason’s across the profession as well.
ok roln a life philosophy. Colleagues describe him as
OUR MIND IS approachable and steady
oA “I'd rather travel to see stuff under pressure.
COMPI'ETEI'Y iy than have stuff,” he says.
Much like a seasoned

- CLEAR.
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But if there is one place
where Jason truly feels most
at peace, it is on the water
with a fishing rod in hand.

Fishing has been part of
Jason’s story since childhood.
As a young boy, he spent
countless hours fishing
alongside his dad — a
tradition that remained
important throughout his
life. During college, Jason
even competed on the
Purdue Bass Fishing Team.

Today, he still fishes local
tournaments with his father
whenever he can.

“There is nothing better than
being on a boat and casting

a line and your mind is
completely clear,” Jason says.

For someone who spends his
days navigating contracts,

fisherman reading the water,
Jason understands that success
rarely comes from force. It
comes from preparation and
showing up consistently.

And while the real estate
market continues to evolve,
one thing has remained
constant throughout Jason
Moon’s career: his love for
helping people.

“I won’t ever stop doing real
estate,” he says. “I really
enjoy what I do.”

For Jason, it has never just
been about buying and
selling homes.

It is about building
relationships, creating trust,
serving others, and enjoying
the journey along the way —
one cast, one client, and one
adventure at a time.
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Real Estate Law ¢ Evictions * Tax Sales ¢ Solving Title Issues

"C'r'm?\'} THE MICHELLE JACINTO TEAM OF

WS D ccimtortgagotoans Guided by Experience,

MORE THAN A LENDER.

Seamless collaboration

Consistent communication

Your Trusted Partner with
Compassion and Transparency.

BB Kvachkoff

MICHELLE JACINTO, NMLS # 209470 E
mjacinto@directmortgageloans.com | Office: 219-924-5554 Cell: 219-501-1011

Service designed to strengthen
your relationships

We help you focus
on the business of
selling.

www.directmortgageloans.com/michelle-jacinto

- - : - . : " , 405 N Main Street, Crown Point, IN 46307 \
Eligibility and approval is subject to completion of an application and verification of home ownership, occupancy, title, income, employment, credit, K L i I
home value, collateral and underwriting requirements. Direct Mortgage Loans, LLC is licensed in Maryland. Direct Mortgage Loans, LLC NMLS ID# Kvochkofflow@gmoﬂ.com | 219-661-9500
is 832799 (www.nmlsconsumeraccess.com). Direct Mortgage Loans, LLC office is located at 11011 McCormick Rd Ste 400, Hunt Valley, MD 21031. @ I

Pest-Free

ANTS, TERMITES, RODENTS, MOSQUITOES... PESTS SHOW UP WHEN YOU LE.ﬁ."“T EKFEET THEM.
WE HELF PROTECT HOMES, CLIENTS, AND CLOSINGS WITH TRUSTED, FAMILY-SAFE SOLUTIONS.

MICHIANA

We are a local resource for
your team and clients.
Book a free Lunch &
Learn!

We'll equip you with
‘essential pest knowledge
'to protect deals and add

: value to your service.

INCREASE PROPERTY VALUE WITH A FRESH COAT OF PAINT

e T =
y Termite Protection - Rodent Control & Prevention
Investor & I"'rv|:|n|:|n-i!rt5|r Management Expertise » 95+ Years of Integrity & Excellence

800-GOT-PESTS? FRANKL’N

a3 FranklinPestSolutions.com rdpedse el

NOW SERVING NORTHWEST INDIANA ° [ncrease Property Values
= Priority Scheduling & Estimating

21 9 500 8906 » Free Touch-Ups After Move In/Out
( ) - + Favorable Payment Terms
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PREMIER TITLE

COMPANY

58 Valparaiso St., Valparaiso, IN 46383 +» 219.386.4006

A Smarter Way to Get
FIRST-TIME BUYERS TO CLOSE

100% financing up to $500,000, with reduced closing costs
and backed by local decision-making.
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a——

_ﬁ
PURDUE FEDERAL

CREDIT UNION

PURDUEFED.COM/MORTGAGE
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Elevate Your
Next Gathering

LIGHTHOUSE

RLSTAURANT & PHIVATL OSNING

Gather Beautifully,
Host Effortlessly.

Every event at Lighthouse is thoughtfully curated to
reflect the moment—and the people you're bringing
together. From intimate dinners to large gatherings,
our private dining spaces offer a refined setting with
exceptional cuisine and warm, attentive service.

Our Spaces

Captain's Room | Seats up to 30

An intimate setting designed for smaller gather-
ings, team meetings, and private dinners—where
conversation and connection come naturally.

Northern Lights Room | Seats up to 70

A versatile space ideal for business meetings,
networking events, and social gatherings, offer-
ing the perfect balance of energy and ease.

Southern Skies Room | Seats up to 110

This spacious and refined space suits larger
gatherings, corporate events, and celebrations
that reguire an elevated atmosphere.

Lake View Terrace | Seats up to 220

Qur premier second-floor space, featuring
sweeping lake views and an open, airy
setting—ideal for large-scale events, receptions,
and unforgettable gatherings.

,,@g\

Corporate Gifting
with 25% Back in Bonus Gift Cards

Purchase $2,000 or more in gift cards & receive
25% back in bonus Lighthouse giff cards.

A seamless way to elevate your corporate gifting—
perfect for client appreciation, team recognition, and
meaningful moments that go beyond the expected.

Inquire About Private Events
or Corporate Gifting

Sarah O'Reilly, Director of Private Dining
{219] 374-9283 | sarah.oreilly@merakihg.com

ORHE

Lighthouse Restaurant

7501 Constitution Ave,
Cedar Lake, IN 46303

www.cedarlakelighthouse.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

www.ttsgranite.com
P: (708) 755-5200 | C: (708) 755-8600
Maxn@ttsgranite.com
Jdavis@ttsgranite.com
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