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If you are a top 300 producer in the North
Houston market, reach out to us, and we will
supply you with this logo to use in your marketing
efforts! TeamTexas@realproducersmag.com

GOT A REPAIR
THAT CAN'T
WAIT?

Plumbing - HVAC - Electrical — when

you need it, we're ready.

$50 OFF Service
or Repair Call
For first-time customers only

Not valid for equipment replacements, warranty work, or
our Family Savings Plan. One coupon per household.
Must mention at time of booking.
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If you are a Real Producers-nominated
vendor partner, you can use this logo on
your business card! Reach out to us at
TeamTexas@realproducersmag.com

4 ™
Rocket
Mortgage
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Providing 20+ years of
local, trusted lending
experience—delivering
award-winning service
through transparency,
communication, and speed.

Jack Vaughan
NMLS #292981
Rocket Mortgage
LLC: NMLS #3030

281.733.1683

BRINGING
HOSPITALITY
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HOME INSPECTIONS

Agents Love
Working with Us

For Home Inspections, Mold Testing,

Sewer Scopes, and beyond

( whyTic? )
& 2,000+ 5-Star Reviews
& PayatClose Option

@& All Services in One Visit

@& Widest Coverage —
- We go where you go!

GET STARTED TODAY!
(737) 313-8842
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ERIRISING STAR

Javier
Gonzalez

Building Success from the Ground Up me—

WRITTEN BY MEGAN TAYLOR-DICENZO

itis a natural extension of a lifetime spent learning the art

of building. Combining hands-on construction experience
with real estate expertise, Javier has created a unique career
path that allows him to guide clients through every stage of the
development process, from the first blueprint to the final sale.

F or Javier Gonzalez, real estate is more than a profession;

Born in Mexico City, Javier moved with his family to the
Houston area when he was just five years old. After a brief stay
in Houston, his family settled in The Woodlands, where he spent
most of his childhood and formative years. Growing up in a
bilingual household gave him the ability to communicate and
connect with a diverse range of people, a skill that continues to
serve him well in his professional life today.

Construction has always been part of Javier’s world. His father,

a builder and architect with more than three decades of
experience, has spent the last 35 years designing custom homes
and leading development projects throughout Mexico, Texas, and
other parts of the United States. From an early age, Javier was
immersed in the industry, learning how to operate machinery
and gaining firsthand knowledge of the building process.

“Since I was little, I've been around construction,” Javier
recalled. “Ilearned the ins and outs of building long before I
realized it would become my career.”

When Javier graduated from high school during the height of the
COVID-19 pandemic, he faced a decision that many young adults
were making at the time. Rather than pursuing an online college
experience, he chose a different path. In 2021, he earned his real
estate license and officially launched his career in the industry.
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“We want our clients to trust us
throughout the entire process.”

—_—

Around that same time, a significant transition occurred within
the family business. Javier’s father lost his trusted right-hand
man several years earlier and was searching for someone to
help fill that critical role. Recognizing Javier’s work ethic and
growing expertise, he invited his son to join him full-time in the
building and development side of the business.

Today, the father-son team works closely together on a family-
owned development company that includes a 22-building
project portfolio. Javier’s father focuses on architecture, design,
and construction, while Javier oversees project management,
real estate operations, and property marketing.

The partnership has provided Javier with an education that
few professionals receive. Over the years, he has learned
roofing, framing, stucco work, and many other trades. He

is currently furthering his expertise by pursuing his Project
Management certification and is also considering obtaining

his broker’s license in the future. Javier’s background gives
him a distinct advantage in the marketplace. Rather than
simply listing properties, he understands every phase of the
development process and can confidently guide clients through
each step.

“We like to do everything full-circle and prefer to handle the
entire job from start to finish,” he explained. “I like to know

every detail of the development because that makes me the

best qualified person to market the property.”

Many of Javier’s clients come to the company with a piece of
land and a vision for what they want to build. By combining
in-house architecture, construction, and real estate services,
the team can help transform that vision into reality while
maintaining a seamless experience for the client. The
company’s commitment to service is another source of pride.

“We pick up the phone,” Javier said. “We don’t send people
to voicemail. We want our clients to trust us throughout the
entire process.”

Outside of work, Javier enjoys spending time outdoors and
embracing the rural lifestyle Texas is known for. He has a
passion for raising animals and farming, maintaining a variety
of livestock and cultivating a personal garden that provides
fresh produce for his family’s use. He values the connection to
the land that comes with caring for animals and growing food.
Alongside his girlfriend, Javier co-founded The Farmers Market
at 1488, a community-focused market that supports local

farmers, artisans, and small businesses while promoting fresh,
locally sourced products. He enjoys spending time with friends
and exploring new opportunities for growth, both personally
and professionally.

As he looks toward the future, Javier remains focused on
expanding his knowledge, strengthening the family business,
and continuing to provide clients with a level of expertise that
bridges the gap between construction and real estate. He is
also committed to supporting local agriculture and fostering
connections within the community through initiatives such as
The Farmers Market at 1488.

@) DAVILLIER
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HOME PREPARATION SERVICES

Value-added services to prepare homes for sale.

W cap © Palpticd "l st s ¥ gy CF

Financing options available
Reduce stress for your clients
Quickly get homes market ready
Design & color support

www.home-stretch.com/the-woodlands

WHAT’'S A PROMO?

A Promo is a unique promotional piece created
for agents featured in the pages of Real
Producers. A previously printed Real Producers
article is transformed into a four-or eight-page
leave-behind, laid out like the original article.

WHY DO TOP AGENTS LOVE THEM?

A Promo is a one-of-a-kind marketing tool that
highlights your personal brand and legitimizes
you as an agent worth profiling

If you've been featured in Real Producers and
want to make the most of your story, reach out to
the publisher of this magazine for a Promo.
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BATH THE UPGRADE THAT %

FITTERS HELPS BUYERS SAY,

Top Quality, Customized Bathroom
Remodeling Products & Services . One-Day Installation

682-305-3317 - BathFitter.com jhopemciton INolkess

- Lifetime Warranty
+ One-Piece Seamless Wall
« Custom Made

vey 1,m.

r Land Sun:ey Co.

_— '

Residential and Commercial Surveying Services |
| Title-Land/Boundary-Topographic-ALTA/NSPS Surveys 2813748
| Elevation-Height-Foundation Certificates -

i Builder Packages
/3 " Construction Staking -

=
| H
} L Service Areas "‘
Brazoria-Chambers-Ft. Bend-Galveston-Harris
Liberty-Montgomery-Waller é// i
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REAL PRODUCER

From Nightlife to Neighborhoods

is Setting the World on Fire

PHOTOGRAPHY BY
JASON DOTSON
WITH DOTSON
PHOTOGRAPHY
WRITTEN BY MEGAN
TAYLOR-DICENZO

Born in Philadelphia, Pennsylvania, Chris grew up in a military family. His father served in the United States
Air Force before transitioning into the specialty gas industry, and the family eventually settled in New Jersey,
where Chris spent much of his childhood. Even as a kid, he showed an entrepreneurial spirit.
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“My friend and I were probably
the only 11- to 13-year-olds
trapping animals and selling pelts
for $2.50 to $3.50,” Chris laughed.
“We’d put the traps out at night
and go out in the morning with
our waders on to check them.”

While his mother was less than
thrilled with the smell of animal
pelts in the basement, his father
admired Chris’s determination to
work and make money.

“The greatest thing he taught me
was work ethic,” Chris shared.

28 - July 2026

That work ethic would become
the foundation for every chapter
of his life. Some years later, Chris
landed in Houston, where his
career took an unexpected turn
into the entertainment industry.

While attending Southwest

Texas State University, Chris

was working construction and
trying to make ends meet. During
a spring break trip, a couple of
female friends told him they
were going to visit the well-
known male revue Houston club
called LaBare.

“They told me I couldn’t come
because it was a male strip club,”
he remembered, “and they bet me
$50 each that I wouldn’t have the
guts to try out.” After a couple of
beers and some encouragement,
Chris took the challenge.

“Not only did I try out, but they
hired me,” Chris laughed.

What started as a dare turned
into a 23-year career in the
nightclub business. Chris spent
three and a half years performing
before back problems pushed him
to step away from dancing.

Management offered him a new
opportunity, and he stayed on to
help oversee operations. With

a background in management
studies, he was promoted

from Assistant Manager to
General Manager following the
club’s ownership discovering
financial misconduct from

the previous leadership.

Eventually, when LaBare lost

its lease, Chris negotiated a
major business move, relocating
the club and striking a deal

that would make him a part-
owner. Later, he bought out
another shareholder and gained
controlling interest in the
business. For years, the nightclub
world was exciting and lucrative.

“In your 20s and 30s, the
nightclub business is a pretty
good time,” Chris admitted, “but
once you have a kid, you don’t
want to deal with it anymore.”

As Chris raised his children, he
knew he needed a long-term
career shift. He didn’t want

his kids to follow him into the
nightclub business, and he
wanted a more sustainable
lifestyle for his family. Chris
had already been involved in
some real estate investments,
and during closings, he noticed
something important.

“I realized I was leaving money
on the table because I didn’t
have enough knowledge of the
industry,” he shared.

That realization pushed him to
take classes and earn his real
estate license. At the same time,
he negotiated a strategic exit from
the nightclub business, arranging
for the General Manager to buy
him out over a three-year period
at zero percent interest.

THE WAY

“Most agents aren’t setting
the world on fire in those first
few years,” Chris explained,
“but because I had both the
nightclub and my real estate
business, it was a great
weaning-out process.”

By his third year in real estate,
Chris was earning a solid

living. From there, his business
continued to grow year after year.
His philosophy was simple:

YOU TREAT g

YOUR

FAMILY.”

“Treat people the way you treat
your family. Always follow up
and be honest. Always be there,
whether it’s real estate related or
not. Go the extra mile.”

Chris believes his earliest clients
became the strongest part of his
marketing strategy. By treating
them well and doing the right
thing, they became repeat
customers who also raved about
his professionalism and guidance.

Ty

Sy e B T
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For 23 of the past 25 years, he
has worked on the relocation
team at Coldwell Banker,
helping individuals and families
moving to Houston who often
know no one in the area. He
also enjoys working with first-
time homebuyers, sellers, and
move-up buyers. Chris serves a
wide range of areas, including
The Woodlands, the Greater
Northwest, Montgomery, Spring,

Klein, Champions, Tomball,
Cypress, Katy, CyFair, Kingwood,
Humble, and the Inner Loop.
While he covers much of the
city, about 60 to 65 percent of
his business is concentrated in
The Woodlands and Spring area,
where he also lives.

Now an empty nester with three
grandchildren in Missouri and
one on the way in Florida, Chris

XTRA

ILE.”

has built a life that balances
career success with personal
fulfillment and has no plans to
retire anytime soon.

“About a year and a half ago, I
told my wife I'd never retire as
long as my brain is still working,”
he shared.

That perspective is deeply
personal. Chris watched his
father, once a MENSA member,
decline with dementia. For Chris,
staying active in real estate is
about more than income; it’s
about staying mentally engaged
and continuing to serve people.

As an individual REALTOR®, he
consistently closes between 38
and 42 transactions a year and
is one of the very few Platinum
Quality Service Certified Agents
in the Houston Market. He is also
a Certified Stager who earned
the recognition of Multi-Million
Dollar Top Producer 2008 - 2025.
He was voted one of the Top

500 Agents by Texas Monthly
Magazine for customer service
2010 - 2025.

From trapping animals as a kid
in New Jersey to managing one
of Houston’s most recognizable
nightclubs and ultimately
building a successful real estate
career, Chris Domangue’s story
is one of reinvention, resilience,
and relationships. Through
every chapter, one principle has
remained the same: work hard,

take care of people, and always go

the extra mile.

Celebrate Every Closing with a Personal Touch

USA
MORTGAGE
SOLUTIONS

Zack Adams, Broker Owner
S MMLS #2637742
\L:‘;z 713-923-0436

+ 1 Choice |
.. CARPHI g
CLEANING

L

YOURTILE &
CROUT Zeelallits

Residential
and Commercial

Landscape Design
and Installation

Irrigation Installation
and Repair

Grounds Management

281-357-1800 Pavers and Wall Stone

Our Mission is Your Peace of Mind

* Your One-Stop Inspection Solution
o Same-Day Reports
e Optimistic & Positive
o Serving the Greater Houston Area
Semper Fi
Home Inspections, Inc.

Call Now! 682.351.2267
Book Online 24/7
SemperFiHomelnspections.com

TREC Lic # 10581
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%, RESPONSIVE
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TR REAL PRODUCERS

WIN A
GIFT CARD

=y
iy

-'1 Take our quick survey (it's just 1 minute) and you'll
it

=

NO PURCHASE NECESSARY. Open fo legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or
older. Void where prohibited. Enlrn period begins 90/25 and ends l2/§ll26 af 11:59 PM ET. Limit one entry per person. d’ns [{)]
winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift mrd.%dds of wlnnlnmdagksnd
on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRODUCERS
(collectively, "N2"), reserves the right to cancel, suspend, or modify the promofion if technical or other issues prevent it from running as
plunneJ. By emerinq, participants agree fo release and hold N2 harmless from any claims arising out of punicifnrion, N2 is not
responsible for technical errors or issues beyond ifs control. These rules are governed by the laws of Texas.

be entered for a chance to win a $250 gift card.
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

We are your
North Houston area offices

Delivering products, services and a seamless customer experience
are only half of the equation. Our team'’s talent and expertise create
an enjoyable experience and equate to the memeorable closing your
clients deserve.

Becky Bohannan

Business Development Officer
becky.bohannan@stewart.com

Stewart Title - Tomball/Champions/Spring
14080 FM 2920 Frwy.,

Kim Dockins

Business Development Officer
kim.deckins@stewart.com

Stewart Title - Cypress/Champions/Spring
25250 NW Frwy..

e

Ste. E Ste. 140

Tomball, TX 77377 Cypress, TX 77429
713.591.3319 713.203.8640

Hope Moye Jeremy Ragsdale

Business Development Officer Business Development Officer
hope.moye@stewart.com . jeremy.ragsdale@stewart.com
Stewart Title - Magnolia/Conroe/Montgomery -, Stewart Title - Kingwood/Atascocita
Magnolia Office e 1710 West Lake Houston Pky..,
6875 FM 1488, 3 Ste. 150

Ste. 800 Kingwood, TX 77339
Magnolia, TX 77354 281.359.1280

362.224.1908

Adelyne McNiel ‘Stewa

Business Development Officer o | ] o —
adelyne.mcniel@stewart.com
Stewart Title- The Woodlands/Willis

2445 Technology Forest Blvd., For more information visit
Suite 200

The Woodlands, TX 77381 stewart.com/houston
832.544.1887

& 2024 Stewart. All rights reserved.



