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Create Your Perfect
Outdoor Retreat

@

REAL ESTATE MEDIA

From basic shades to durable weather-

FORTHE
MODERN AGENT

from manual shades to advanced Sell listings faster and
motorized systems—all designed to fit your stand out from the competition!
needs and budget.

PHOTOS - VIDEOS « 3D TOURS
Whnether you're crea tin g a cozy noo Kora TWILIGHTS « DRONE SHOTS

full outdoor living areaq, our products SOCIAL MEDIA REELS

combine perforrance with style. Mix and
match practical and premium options to

design the perfect setup for your home.

Our local experts will guide you to the right
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CARMICHAEL
OWNER

products, style, and price point, turning
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REQUEST A FREE 703.729.9846
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BLINDS/WINDOW
TREATMENTS

Budget Blinds

(540) 729-9846
Budgetblinds.com/ashburn

BOOKKEEPING/ACCOUNTING
Agent CFO

(240) 468-7426

AgentCFO.co

CHIMNEY SERVICE/REPAIR
Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLEANING SERVICES
Spain’s Cleaning Services
(703) 798-9140
SpainsCleaning.com

Vilma’s Cleaning Services
(240) 760-9188
vilmah79.my@gmail.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ENGINEERING -

STRUCTURAL & SOIL

Soil & Structure Consulting, Inc.
Ken Fraine, PE / Andy
Fulambarkar, PE

(703) 391-8911
SoilandStructure.com

ESTATE SALES
Four Sales, Ltd.
(703) 256-8300
FourSales.com

EXTERIOR CLEANING
Window Genie of Loudoun

- North Fairfax

(571) 554-3643
Windowgenie.com/Loudoun/

FLOORING
Rachel’s Floors
(571) 316-1218
RachelsFloors.com

HEATING & COOLING

Aire Serv of NOVA

(571) 378-4188
andrew.mariyanich@aireserv.com
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HOME IMPROVEMENT
HOMEstretch

(703) 576-7243
Home-Stretch.com/Locations/VA/
Fairfax-Tysons

HOME INSPECTION
ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

HOME ORGANIZING &
MOVE MANAGEMENT
The Organizing Mentors
(703) 434-9585
TheOrganizingMentors.com

HOME WARRANTY

Old Republic Home Protection
(540) 498-5632
My.ORHP.com/PerryBocson

INSURANCE

Goosehead Insurance
(571) 384-2049
Goosehead.com/agents/va/
burke/Seth-Mcguire/

State Farm
(571) 723-4208
GirlDadAgent.com

IT SUPPORT &
CYBERSECURITY SERVICES
Principal IT Consultants LLC
(540) 596-5957
Principalitc.com

JUNK REMOVAL
It’s Haul Good
(703) 646-9194
ltsHaulGood.com

Junk Thief
(703) 608-7221
TheJunkThief.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION
Green Home Solutions
(703) 447-6085
GreenHomeSolutions.com/
Sterling-VA/

MORTGAGE

CMG Home Loans

Eric Mullis

(703) 856-4019
CMGHomeLoans.com/mysite/
eric-mullis

CrossCountry Mortgage
Sylvia Bae

(571) 251-9854
BaeTeam.com

Embrace Home Loans
Shawn Barsness
(703) 783-2322
TheMortgageAce.com

Movement Mortgage
Bo Lee

(703) 967-9792
CallBoLee.com

The Money Store

Jody Alston

(703) 627-9706
TheMoneyStore.com/lo/
Jody-Alston/

MOVING / STORAGE
Around Town Movers
and Storage

(703) 682-5922
AroundTownMovers.com

Hilldrup
(704) 231-5582
Lisa.Rhead@Hilldrup.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

MG Moving Services
(571) 288-3840
MyGuysMoving.com

My Pro Movers & Storage
(703) 763-4285
MyProMoversDC.com

Town & Country Movers
(202) 997-3324
TownAndCountryMovers.com

PAINTING SERVICE

All American Painting Plus
(703) 810-3970
AllAmericanPaintingPlus.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY &
VIDEOGRAPHY

Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

Hiiper Studio
(703) 656-9704
HiiperStudio.com

Lucent Real Estate Media, LLC
(240) 693-5408
Book.LucentRealEstateMedia.com

PORTABLE STORAGE

Units NOVA

(540) 907-5454
UnitsStorage.com/Manassas-VA/

PRINTING / PROMOTIONAL
Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PROJECT MANAGEMENT
Stone Residential Project
Management

(703) 585-0189
Keri@StoneResidentialllc.com

PROPERTY MANAGEMENT
Circle Property Management
(703) 851-2849

CirclePM.com

REAL ESTATE SOCIAL
MEDIA PLATFORM

CPV Media

(571) 222-5244
CarmichaelPhotoVideo.com

RENOVATIONS
Dwell Build

(202) 240-8666
DwellBuild.com

RESTORATION SERVICES
Lightspeed Restoration of
Alexandria and Fairfax
(571) 288-8050
LightSpeedRestoration.com/
Fairax-VA

ROOFING

DryHome Roofing & Siding, Inc.

(703) 230-7663
DryHome.com

SENIOR MOVE MANAGEMENT
Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Elevated Staging and Design
(571) 888-9725
ElevatedStagingandDesign.com

Town & Country Staging
(202) 997-3324
TownAndCountryMovers.com/
Staging

TITLE SERVICES
Potomac Title Group
(571) 432-9382
ClosewithPotomac.com

Pruitt Title
(703) 462-9931
DCTitleGuy.com

TRANSACTION COORDINATOR
Scalable RES

(703) 639-4166
ScalableRES.com

VIDEO SERVICES
Axcess Studios, LLC
(703) 585-7746
AxcessStudios.com/

VIRTUAL ASSISTANT
Cyberbackers Virginia
(703) 851-2849
Cyberbacker.com

Exclusive Offer
for Real Producers

up to

Amazing Listing Photos

Photos, Videos, and 3D Tours to
Sell Your Listings Faster

y $200 OFF

CHIMNEY SERVICE

Protect The Sale.

Trusted Chimney Inspections & Repairs
for Northern Virginia Homes

& 2 m S
B B8 < WEPAL 1400+ 5-Star Reviews

For Real Estate Professionals

@ Pre-sale chimney inspections

@ Clear written reports for
buyers & sellers

@ Fast scheduling to keep
closings on track

TO SCHEDULE

703-283-2764
charles@winstonsservices.com
% www.winstonsservices.com

CHUCK HALL
President

SPRING INTO A
GREAT PARTNERSHIP

with the largest, most innovative professional estate sales
and personal property sales firm in the Mid-Atlantic!

Estate & Moving Sales,
Auctions & Appraisals

i

FOUR SALES..
FREE

Consultations!

Questlons’ Call our office today!
(703) 256-8300 « (301) 580-9542 \_

© foursales.com « questions@foursales.com

o] Servicing MDD, DC ¢& VA
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SCALABLE
{‘% REAL ESTATE SOLUTIONS

Your one-stop shop
for real estate support

Meet

The
Team

Kristin Brindley James Persons Wendy Ross Lexy Broussard
Publisher Brand Ambassador Operations Manager Sales Manager Publisher

Scalable Real Estate Solutions was
founded with one mission: to simplify
real estate operations and help agents
thrive. Built on flexibility, family, and
integrity, we’ve redefined what support
looks like—creating smart, scalable
systems that empower agents to grow

with confidence.

Follow Us Online!

MEET THE REST OF
THE KB TEAM!

NOVA Real Producers NOVA Real Producers

@realproducersnova @realproducersnorthernva
Ryan Corvello < h
Photographer _ TOget eI',
/ L] L]
m 2 We Simplify.
Transaction Listing Marketing Bespoke o
DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company Coordination Support Services Solutions Innovate_ Thrlve.
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2. 703 639 41 66 WWW SCalab|ereS Com .
-639- : : info@scalableres.com

SERBACKER

Watch your

Older homes | = | Sour Property il

Management Partners

usually come DRYRAUME To Help You:

with windows ding, Inc. - ' business
| njoy;

that need to i 3 BLOOM

when you

be replaced. s rely on'till

\ administrative

REFER YOUR BUYER TO US

4 services!
FOR A FREE INSPECTION!

»  Mschedule a FREE
business evaluation!

——

ROOFING - WINDOWS + SIDING ¢ GUTTERS
- View All Of Our Services!

. . . « Vacancy Marketing - Tenant Screening « Rent Collection
When it comes to the exteriors, trust the experts! ' « Property Maintenance - Financial Reporting

703-230-ROOF (7663) - DryHome.com (oA oot Parick Page! m -
Fairfax County, Loudoun County, Arlington County and Prince William County v 703.592.6802 /—% ’ C ircie
45921 Maries Rd, Suite 100 - Sterling, VA | ﬁ @DryHome circlepm.com Property Management

(571) 410-0661 ‘EIIT
va@cyberbacker.com 1o ;
cyberbacker.com m_';

0 @cyberbackervirginia E !..-_ _____
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PUBLISHER’S NOTE

July is a season that reminds us to
celebrate both progress and possibility
— to appreciate how far we’ve come
while staying inspired for what’s ahead.
The energy of summer encourages us
to reconnect, recharge, and continue
building meaningful relationships that
strengthen both our businesses and
our community.

What an amazing time we had at our
Pickleball Classic! From friendly
competition to great conversations and
unforgettable moments, the event was
a true reflection of the connection and
camaraderie that make this community
so special. S e
ISSUES
And now, we’re looking ahead to an
extraordinary celebration this September = e U W~
— our Walk of Fame: Celebrating 100 SEPTEMBER 15, 2026
Issues event. Reaching 100 issues in
print is an incredible accomplishment,
and we’re excited to honor the people,
stories, and relationships that have
made this journey possible. It’s going to
be a memorable night celebrating the
community that continues to shape and
inspire Real Producers.

w

(X oLp REPUBLIC

We’re also thrilled to welcome several
new preferred partners to the Real
Producers family: Aire Serv of NOVA,
Window Genie of Loudoun - North
Fairfax, Hilldrup, and CPV Media.
We’re excited to have them in the
community and look forward to the

-

-
The market is

collaboration and value they’ll bring. complica ted.
r
As we enjoy this season, let’s hold onto Y CELERRATE FREEDOM % 7. WE re not.
this truth: P s Dl o il
“When we lead with passion, we @ RESIDENTIAL & * * * &
inspire others to do the same.” ;:_____ . co HMEHEIA!’ THIS INDEPENDENCE DAY,
{ B POOL WE PROTECT Attract new business, generate referrals, and create

Here’s to connection, celebration, ===/ |NSPECTION

and a summer filled with purpose a smoother experience from listing to closing and
(8.8

and momentum. RADON WITH INSPELTIONS beyond with Old Republic Home Warranty.

TESTING =
Kristin Brindley £ Il':IEIhFr!ETIiI%‘F ) ! R
Owner/Publisher ! INSPECTION entact me togay

for details! Perry Bocson
Semor Account Executive

T: {(380) 308-6499

C: (540) 498-5632
PerryBEorhomewarranty.com
myorhp.com/pemybocson

NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com f — —— - e ——
| Schedule an Inspection Today!

301-972-8531 ) Frvies et ;‘"mﬂf':“'-'“-"
Zoey Hoover == P Couges fo ’
|
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=y |/ SRS | TOWN & COUNTRY ||
s | MOVERS, INC. |

Local, Long Distance & International Specialist

[] TOWN&COUNTRY [%5] TOWN & COUNTRY 21 TOWN & COUNTRY
N | STAGING ==—=== 3| MovE mANAGEMENT L { HOME SERVICES

Your Clients are in &

Everything your clients need before, during, and after
the sale — handled, so your closings stay smooth.

Local & Long Distance » Floor Planning
Climate-Controlled Storage » Downsizing
» Home Staging » Furniture Assembly
» Packing & Settling In > And Much More!

NASMMUAF |9

Y —— Add us to your
J Reviews preferred-vendor list.

T \ o Your clients get white-glove care, vou get the credit
BEST _1 - - ) R L - A=h Ll B L I A A L =
BEST o) : .
Bethesdo ”f DL 800-683-6683 | 7650 Rickenbacker Dr, Gaithersburg MD 20879

TownAndCountryMovers.com




MARKETING MATTERS

The Al Property Assistant Changing

How Listings Engage Buyers

BY TODD LEBOWITZ

In today’s real estate market, speed and responsiveness are no
longer advantages—they’re expectations. Buyers don't wait.
They explore listings at all hours, ask detailed questions, and
often move on quickly if they don’t get the answers they need.

14 - July 2026

That’s where a new kind of technology is
beginning to reshape the landscape: Al-powered
property assistants.

Leading this innovation is My Marketing Matters,
whose upcoming release of Sophia represents the
next evolution in how listings engage with buyers.
Sophia is an intelligent, property-specific assistant
designed to connect with prospects the moment their
interest is sparked. Whether a prospective buyer
scans a QR code on a postcard, clicks a link from
social media, or visits a property site, Sophia is there
to respond instantly.

But unlike generic chat tools, Sophia is built with a
clear purpose: to stay within the boundaries of the
listing itself. She answers questions based only on
the information provided—property details, features,
neighborhood insights—ensuring accuracy while
maintaining brand and compliance standards. When
a question goes beyond that scope, she seamlessly
redirects the conversation back to the advisor.

The result is a controlled, consistent experience that
enhances—not replaces—the agent’s role.

For agents, the value goes beyond simple
responsiveness. Every interaction becomes an
opportunity to better understand buyer intent.

What questions are being asked? What features are
drawing the most attention? Which prospects are
highly engaged? These insights, delivered in real
time, allow advisors to prioritize follow-ups and focus
their efforts where they matter most.

Sophia also extends the lifespan of every marketing
piece. A postcard is no longer just a visual

touchpoint—it becomes an interactive gateway. A
sign rider becomes a 24/7 information hub. A social
post becomes the start of a conversation rather than
a one-way message.

This shift is subtle but powerful: marketing is no
longer just about exposure—it’s about engagement.

As Al continues to evolve, tools like Sophia are setting
a new standard for how listings are presented and
experienced. The agents who embrace this shift early
will not only capture more attention—they’ll convert
it more effectively.

Because in a world where every listing looks good,
the ones that respond will stand out.

Sophia, developed by My Marketing Matters,

is slated for release in late April, with live
demonstrations beginning shortly thereafter.
For agents looking to stay ahead of where the
market is going—not where it’s been—this is one
innovation worth keeping an eye on.

With more than 25 years of
experience, Todd Lebowitz
is CEO and owner of My
Marketing Matters, which
he runs with his business
partner Ram Devaguptapu.
Together, they have grown
the company to be a
recognized leader in real
estate marketing with more
than 20,000 clients locally,
regionally, and nationwide.

INDENDENBE FROM THEIR STUFF

HELP YOUR CLIENTS DECLARE

& AND THEIR 'OLD’ HOUSE!

Let freedom ring for

youland,your, clients!

Book'alFREE

consultation' with'Lisa!

e .

ﬂ'#l i

ORGANIZING MENTORS

TECLANA B SPACE WMENTAL {8 P

Lisa Geraci Rigoni, Owner & Chief De-clutter Officer

o Certified with The National Association of Senior & Specialty Move Managers.

 Professional organizing since 2008.
« #1 Best Selling Author of 17 Spatulas and the Man Who Fried an Egg
« Serving DMV and beyond!

COME FL

WITH US

Scan the QR code to get
started on a home and auto

Why The McGuire Agency? quote today!
 PERSONALIZED SOLUTIONS: With over 30 home
insurance carriers in the brokerage, | cater to your

client's situation and present policies that get them
the coverage they need at the price they want.

« POSITIVE CLIENT EXPERIENCE: | am responsive and
thrive on providing great value while ensuring your
client's insurance needs are met well before closing.

« CONTINUED CARE: We never let our clients go
underinsured and don't forget about them after
closing. We're available to review and re-shop
coverage at renewal to ensure your client maintains
the coverage they need at the price they want.

@ goosehead

INSURANCE

THE MCGUIRE AGENCY

Seth McGuire, Agency owner

571-384-2049
seth.mcguire@goosehead.com
Licensed in VA, MD, DC, WV, WI, MN
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RACHEL

BY GEORGE PAUL THOMAS
PHOTOS BY RYAN CORVELLO

RACHEL'S FLOORS

o, | Fioorng Cont

oG A 27051

here was a time when Rachel
I was pumping milk in her

car between appointments,
exhausted, scared, and wondering how
she would ever catch up. A single mom
of two, driving from Gainesville to
Baltimore for a flooring job that did not
value her, she often found herself crying
and, in her own words, “yelling at God.”
She had always believed she was meant
to make a difference. In that season,
survival felt like the only goal.

Today, she is the owner of Rachel’s
Floors, a thriving class A licensed,
women-owned, mobile flooring
company serving Northern Virginia,
and the founder of Start With One Step,
a nonprofit helping single parents with
a one-time large item help ticket to take
life-changing steps toward stability. The
journey from barely surviving to lifting
others up is the story she carries with
her every day.

From Sales Struggles To

Finding Her Path

Rachel was born and raised in

Virginia and has lived most of her life

in Northern Virginia in places like
Manassas, Gainesville, and Woodbridge.
Her path has never been traditional. She
dropped out of high school in her senior
year after a severe case of mono during
midterms left her failing her classes. Her
dad encouraged her to get her GED and

move forward, so she did and went on
to take online college classes.

In 2007, as a young single mother at
twenty, she took whatever jobs she
could find until she discovered sales
in 2011. She found that she loved
connecting with people and helping
them make decisions. Furniture sales
eventually led to flooring sales and
then to management roles in a large
flooring company, where she learned
the industry inside and out.

When she became pregnant with her
daughter 12 years later, her partner
disappeared, and suddenly she was a

single mom again with a twelve-year-old
and a newborn. The industry she had
committed to did not always welcome
women, and after six years in the

same company and no more growth
opportunities, that job had run its course.

It became the turning point that
changed her life.

Taking The Leap And Building
Rachel’s Floors

After the distance was no longer
working, Rachel accepted a job with
a small flooring company in Lorton.
Within three months, she tripled the
owner’s business. When he tried to
reduce her salary and control her
schedule, her father challenged her with
a question that stuck. He asked, “Why
not start your own company?”

Rachel had prayed for direction for
years and says she felt God finally
telling her, “Start your own company,
and I will carry you.” With no safety
net, $10 in her account, a lot of debt,
and a six-month-old baby in her arms,
she stepped out in faith and launched
Rachel’s Floors in November 2019.

A friend in the industry shared

contacts and installers, one of whom
still works with Rachel today. Then
COVID hit. While the world shut down,
homeowners became acutely aware of
their interiors. “By June 1, 2020, business
exploded,” she says. “Everyone was tired
of looking at their floors.”

Today, Rachel’s Floors is a mobile
showroom serving all of Northern
Virginia with free in-home estimates.
The company has four full-time
employees and a busy crew of installers.
More importantly, Rachel has built a
team culture she is proud of.

NOVA Real Producers - 17
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At Rachel’s Floors, much of the client
experience is shaped by the team behind
the scenes. Angel is often the first face
homeowners meet, handling most of

the incoming leads with confidence and
care. Rachel represents the company out
in the community, building relationships
at events and managing behind the
scenes, and driving company growth.
Mary, the project manager, guides
clients through every step of their
project, keeping communication and
timelines on track. Sarah helps with the
warehouse, sales support, and filling in
the gaps wherever needed.

Together, this team — along with

the installers, warehouse, and office
support — forms the heartbeat of the
company and delivers the service
clients remember.

What Sets Rachel’s Floors Apart
Rachel’s standard for customer care
is simple. “If somebody is spending

18 - July 2026

money with me, I do not want them

to feel taken advantage of.” She
encourages multiple quotes, prioritizes
transparency, and has a strict no-
pressure sales policy. There is no push
to sign immediately and no scripted
urgency. Clients get space to decide.

Her integrity shows in practical ways.
When a client disliked the way their
floor felt underfoot, Rachel agreed.
She approved a replacement before
the manufacturer processed the claim.
When the manufacturer denied it, she
still replaced the floor.

For Realtors, the company offers a major
advantage. They offer a settlement-at-
closing option, financing the project
in-house, allowing sellers to complete
flooring updates now and pay at
settlement or within sixty days for a ten
percent fee. It helps listings shine and
sell faster without out-of-pocket strain.

Her philosophy is rooted in honesty,
accountability, and a deep respect
for clients.

A Personal Life Filled With Faith,
Family, And Full Houses

At the center of Rachel’s story is family.
She is the middle child, along with her
identical twin, in a family of twelve
siblings. Most live nearby, which means
her home often becomes the gathering

place. “My heart feels full when my
home is filled with family and laughter,”
she says.

Her children are her motivation and
her joy. From Nathan, who’s 19 and in
the Navy, he actively participates with
the family during home visits, and she
couldn’t be more proud of the man he’s
becoming. Aria, who is 7 and super
active, loves to help with her siblings.

ESTIMATES!

FREE IN-HOME

She is kind-hearted and very into
fashion. Dax is 3 years old and thinks
he’s the boss. He is thoughtful of his
baby sister’s needs when he thinks no
one is looking and is already working on
his tough guy exterior to her youngest,
Sadie, just 2 years old, who captures
everyone’s heart around her with her
smile, she’s always singing, and so
incredibly smart, they are all her world
and her why. Watching the children and
their cousins playing and laughing is her
happy place.

Family gatherings, game days featuring
Vexus, the board game her brother
created, bowling nights, and simple
dinners fill her happiest moments. Faith
anchors everything. Philippians 4:6-7 is
the verse she returns to when anxiety
rises. “It reminds me that I do not have
to carry everything by myself,” she says.

Start With One Step: Changing Lives
One Need At A Time

Alongside her business, Rachel runs
Start With One Step, a nonprofit

E-:
-

y 4 RAGHEH_’%,ﬁ
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dedicated to helping working single
parents with life-changing, large-ticket
needs. The vision came from her own
story. She remembers the year she went
through six vehicles while working
three jobs and attending college, all
while raising her son. When a family
friend gifted her a reliable car for
Christmas in 2009, it changed her life.

Start With One Step does the same

for others. They have gifted vehicles,
paid rent, covered car payments, and
provided essential appliances. Recent
community support helped them give

a car to a hardworking mother of two
and another vehicle to a single dad of 3
little boys. Their annual gala continues
to grow as local businesses rally around
the mission. The next one is roaring 20’s
themed in Warrenton, VA on Saturday,
September 5th, 2026.

-

The nonprofit’s purpose is simple.

Give one step, one boost, one chance.
“Helping single parents lead successful
families” is more than a tagline. It is
Rachel’s lived experience. ¥

Rachel's
ll Floors

CONTACT
uUs!

For more information or to
schedule your free in-home
estimate, call (571) 316-1218,
email rachel@rachelfloors.com,
or visit www.rachelfloors.com.

And to learn more about
Start With One Step or to
get involved, visit www.
startwithonestep.org.

“IF SOMEBODY IS
SPENDING MONEY
WITH ME, I DO
NOT WANT THEM
TO FEEL TAKEN
ADVANTAGE OF.”
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Home Preparation Services

HOMEstretch provides value-added services to help homeowners and real estate professionals prepare homes to sell.
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Hoime a0 Paiting Pt oo™

4 £
Whcape det® cleaning

Schedule Your Free Consultation

Meet the Managing Director:
Hank Yuan
henry.yuan@home-stretch.com

Keep your cool
when things get hot
et | | A0

HVAC tﬁ:ubie? Wn;ll take care of it

* Repair * Ductwork
* Installation « Indoor Air Quality

AIRESERV. 5713784188

o Fmighbarky compay

AireServ.com/NOVA-McLean

DEFENDEMNTLY OWMNELD & OFE AL
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HEME

stretch
www.hnme:stretch.cnm

EMBRACE THE
MAGIC OF SUMMER
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«Escape the heat. Stay cool. |
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am MOVES NOVA REAL Producers

Y. YOU IN 2026 Preferred Parther

WZOZ5 %,
v/, Services {UDoUN
| Residential & Commercial Moving & Storage T

ensdon dines-Hlireor
Local, Regional & National Capabilities

Experience Affordable, Award-Winning Relocation
And Call MG Moving Services Today!

(703) 406-9605 | MGMoving.com




AGENT SPOTLIGHT

BY AMELIA ROSEWOOD
PHOTOS BY RYAN CORVELLO

”

Feven Woldu lives next
door to the house she grew
up in. Her parents are on
one side. Her three kids
are on the other. And her
phone is always ringing.
That is not a coincidence;
it is a philosophy. Real
estate, family, community:
for Feven, none of it works
unless it is rooted in
something real. “I believe
there’s no better strength
than being true to who
you are. Having trust in
someone means respecting
them, their truth, and their
experience.” In twenty
years of doing this work,
that has never changed.

Finding Her Calling
Feven’s story begins in
Eritrea and quickly finds
its home in Arlington. She
immigrated to the United
States at age two, attended
Arlington Public Schools,
and graduated from
Yorktown High School. She
went on to Virginia Tech
and came back to the DMV
ready to build something.

Before real estate, Feven
served as Director of
Marketing at Sunrise Senior
Living in Arlington, helping
seniors and their families
navigate some of the biggest
transitions of their lives. She

kept noticing a pattern: many
residents needed to sell their
homes before moving in.

She was already drawn to
housing, already reading
market magazines for fun,
already curious about
pricing and neighborhoods.
Real estate felt natural. While
still at Sunrise, she earned
her license. What began as
part-time soon became a full-
time calling.

The deeper pull came from
watching her father. He
arrived in the U.S. without
a guaranteed path forward,
so he made one. He took

a temp job working for
Arlington County, then

did what most people
wouldn’t: he went door to
door to local businesses,
introduced himself, handed
out his card, and made
genuine connections with
the people he met. Those
people remembered him.
They would call the County
office, looking for him by
name. That’s how he landed
his full-time role there.
With a steady income now
supporting his wife and
two young daughters, he
and Feven’s mother bought
the family’s first home.
Feven watched all of it.
“Homeownership changed
our lives,” she says. “It wasn’t

just a house. It was stability.
It was a possibility. It was
proof that we belonged
here.” That feeling is what
she shows up to recreate,
every single time. She started
in 2005 at the height of the
market, then navigated the
2008 downturn and every
cycle since.

A Referral-Based Business
“My business is one hundred
percent referral-based.

That trust is everything to
me.” That is not a tagline; it
is the whole model. Every
client, every closing, every
relationship Feven has built

over twenty years has come
from someone knowing her,
trusting her, and sending the
people they love her way.

Now with RE/MAX
Allegiance, Feven is

known for pricing strategy,
thoughtful marketing, and
steady negotiation. She
listens carefully, explains
the why behind each choice,
and keeps everyone calm
when things get complicated.
“I am relational, and I am
professional. That balance is
how we deliver results while
making the experience feel
smooth and supported.”
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“My business
is one hundred

percent referral-
based.

The numbers reflect the
approach. Year after year,
Feven continues to surpass
her own production,
consistently closing over
$20 million in volume
with more always in the
pipeline. She holds the CRS
designation, is a RE/MAX
Hall of Fame member, and
has been recognized by
Washingtonian, Arlington
Magazine, and Northern
Virginia Magazine as

a top agent, year after
year, not once. The

awards confirm what her
clients already know.

Life Beyond the Listings
Feven’s life is anchored

by family and community.
She and her husband, Sam,
have been married for

17 years and are raising
three children. Elias is a
sophomore in high school.
Mellae is in seventh grade.
Yenabi is in fifth grade.
They live next door to the
house where Feven grew
up, where her parents

still live alongside her
older sister. Her younger
sister recently returned to
Arlington with her husband
and baby. “We wanted to
stay close,” Feven says.

Weekends are full. The kids
play travel basketball and
soccer, and Feven teaches
Sunday school and now
serves on the board at her
Eritrean Orthodox Church.
When she carves out time for

herself, she heads to Pilates.
She travels when she can:
Caribbean trips with the
family, lake weekends, and
ski getaways closer to home.

Future Vision and

Daily Principles

Over the next five to ten
years, Feven plans to
continue serving families
across DMV while growing
her investment portfolio. She
and Sam have completed

a full gut renovation
investment project and
manage their long-term
investment rentals. The

next step is a multifamily
property, another move
toward building generational
wealth for their family.

Her guiding ideas are

simple: work hard, play
hard, don’t wait for
opportunity, create it.

If she is being honest with

a newer agent, the advice is
not complicated. Be yourself,
not who you think a real
estate agent is supposed to
be. Listen more than you
talk. Follow through on the
small things, because that is
where trust is actually built.
And don’t try to shortcut the
timeline. “This business is
not built overnight,” she says.
“It’s built one conversation at
a time. One closing at a time.
And if you do it right, people
come back, and they bring
everyone they know.”

PISSCINEINRNEED A DC TITLE GUY?
Wade is your guy!

work with new Realtors and Lenders, all the way up to
the top-producing individuals and teams. My goal is to
provide you with the tools and knowledge to do more
transactions and expand your business!

Need to set up an appointment to discuss
your real estate business?

Scan the code!
WADE VANDER MOLEN
03-6452 | Wade@Pruitt-Title.com H
TitleGuy.com

)0 Gallows Rd. #230, Vienna, VA 22307

es in Northern VA, DC, and Maryland.
ile settlements also available.

FROM LISTING TO LEAVING
We've Got the "]

"The confidence Cleaning Covered!
Book Online or

and clarity we Receive o FREE Quote!
have now around
our finances is
invaluable, to say
the least."

Emily, The CAZA Companies

Looking for a finance partner E E
that can keep up with your

team's growth? Get started with

a free financial systems audit: E_

agentcfo.co

—

Home Cleaning ¢ Deep Cleans

AGENTCFO mFm"ﬂﬂmwF" Carpet Cleaning ¢ Eco-Friendly Cleaning

. BOOKKEEPING | ADVISORY | DASHBOARDS | PAYROLL ) ‘ i I“ VilmasCleanService.com | (240) 760-9188
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DOMINATE YOUR
NEIGHBORHOOD

WITH THE HOMELIFE NEIGHEORHOOD MARKETING PROGRAM

SCAN TO BOOK
YOUR FREE DEMO

See how you can take
control of your marketing

Reach yvour neighbors. Grow your listings. Own your market.

5la]l Eve-catching postcards,
newsletters, and
brochures that get noticed

ﬁ Meighborhood market
< reports that keep
homeowners informed

E, Customized to your .0 Lead-generating GR %’
*  brand and tailored to " codes delivering instant my marketing
your neighborhood leads straight to you - mﬂtterﬂ

II I.In‘-ll.I s

J&¥ Hyper-local content mymarhetlngmatters.cum

that positions you as ; 301.590.9700
the go-to expert !

[N..hl ]ﬂ' ”'Wh

When Junk Piles Up,
Life Feels Cluttered

Start a Free Clean-Out Estimate Now!
TheJunkThief.com

. PREMIER HESIDENTJAL PAINTER IN
NDRTHERH VIRGIHIA FOR TWO DECADES H

PARTNER TODA

INTERIOR PAINTING
EXTERIOR PAINTING
DRYWALL REPAIRS
FINISH CARPENTRY
&MOULDINGS
POWER WASHING
ROTTED WOOD
REPLACEMENT
WALLPAPER REMOVAL

WWW AAPPLUS.COM « (703)810-3970

Junk Removal « Demolition ¢ Local Moving

(703) 608-7221 | ThedunkThiefDMV@gmail.com

Emergency Services Available
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ELEVA
ATTRA

MAXIMI

CALL OR TEXT TO GET STARTED!
571-462-2660

elevatedstaginganddesigns.com “

@) elevatedstaginganddesigns
O Elevated Staging and Designs
® @elevatedstaging

ELEV/NTED

STAGING & DESIGNS
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RISING STAR

ALEXANDER

MOORE |

BUILT TO GO THE DISTANCE

Some agents enter real estate carefully.
Alexander “Alex” Moore came into the
business already moving at full speed.
Energetic, persistent, and relentlessly
curious, Alex has built his career the
same way he approaches everything else
in life: by diving in headfirst and figuring
it out along the way. Now an Associate
Broker with Compass and the Principal
Broker of Moore Home Management,
he’s quickly becoming known not just
for his production, but for the grounded,
relationship-first mindset behind it.

Learning the Business Early

Long before he officially earned his
license, real estate was already part of
Alex’s world. Growing up in Coos Bay,
Oregon, he watched his father build

a career that evolved across multiple
paths. Alex’s parents both worked

as fish biologists for the Bureau of
Land Management before moving to
Washington, D.C. After his parents
separated, his father eventually left that
career and later transitioned into real

estate, becoming an agent in 2015. While

working at Keller Williams, he met
Alex’s stepmother, and the two married
seven years ago. Their work ethic and
commitment to clients left a lasting
impression on Alex from an early age.

At 16, Alex got his first taste of the
industry by putting out open house signs
for a local Realtor. It was a small job, but

it gave him an early understanding of the
pace and unpredictability of the business.

By December 2020, after high school and
one semester of community college, he
officially became licensed himself.
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He entered the industry during one of
the most competitive and uncertain
housing markets in recent memory,

but rather than backing away from

the challenge, Alex leaned into it. The
fast-moving environment pushed him to
develop resilience early and taught him
how to stay focused under pressure.

“Becoming a Realtor made me more
motivated and taught me not to give up
no matter what gets thrown my way,”
he says.

BY AMELIAROSEWOOD
' PHOTOS BY RYAN CORVELLO s
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That persistence has already paid off.
Over his career, Alex has done a little
over $40 million in sales volume across
48 transactions. In 2025, he closed
roughly $13 million in volume across
15 transactions

What separates Alex from many rising
agents is the perspective he brings into
every client relationship. He approaches
real estate less like a salesperson and
more like a trusted advisor.

“I'run my business as if I'm helping
a family member,” he explains. “I
want people to feel comfortable and
supported, not overwhelmed.”
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That mindset shapes the way he
communicates with clients, especially
first-time buyers.

While he does not have a background in
property management, he built Moore
Home Management after getting his
footing in real estate, approaching it the
same way he approaches everything
else—by diving in and figuring it out
along the way.

Alex’s drive also led to another
milestone early in his career: after
earning his broker’s license, he became
the youngest broker in Virginia history.

Grounded in Relationships

Alex remains deeply grounded in the
people closest to him. He speaks often
about the support system that keeps him
moving forward, especially his girlfriend,
Allison, whom he describes as “the most
amazing human on the face of the earth.”

His family continues to play an important
role as well. His mother and stepfather,
who still live in Oregon, remain people
he can always turn to for advice, while
his father and stepmother continue to
serve as trusted professional resources,
and her sister is a constant source of
encouragement.

That same sense of loyalty carries into
his community involvement. Alex
supports Washington Liberty High
School’s robotics team, a program he

participated in during high school, and
he looks for ways to help neighbors
whenever he can.

He is also unapologetically a car guy,
especially when it comes to classic
BMWs. One of his proudest projects

is his 1991 BMW E30 318is, which he
bought in high school for $700 when it
was not running. He restored it himself,
doing all the work by hand.

Cars are also a family connection. His
grandfather restored a 1957 Chevy 3100
completely from the ground up through
a frame-off restoration. Alex grew up
helping him work on it and other cars.
It has since been passed down to him,
something he considers both an honor
and a reminder of their time together.

Outside of work, he spends time at Cars
and Coffee events or fly fishing when
he can unplug. If he had not gone into
real estate, he says he likely would have
become a mechanic.

Looking Ahead

Alex’s favorite quote comes from
Theodore Roosevelt’s “Man in the
Arena” speech, a reflection of the
mindset that has carried him through
his career. He believes growth requires
risk, persistence, and a willingness to
keep moving forward even when things
get difficult.

Looking ahead, he hopes to eventually
own a custom BMW shop, combining
his entrepreneurial drive with his
passion for cars. In the shorter

term, he plans to grow Moore Home
Management, build a small team, and
continue investing in rental properties
and flips. Somewhere in that vision sits
a BMW 507, one of the rarest and most
iconic classic cars ever made. ®

pain’s

CLEANING SERVICES

Cleaning Services for a
Positive Buver-Hesponse -
Our experienced team ensures ev.ery space is spotless,
giving you peace of mind and more time to focus on

what matters most.

DEEP CLEANS « ROUTINE CLEANING « OFFICE CLEANING + MOVE IN/MOVE OUT + COMMERCIAL CLEANING

F@EE E@?DM&?E@Q CALL TODAY —> (703) 798-9140

LEARN MORE — SpainsCleaning.com
Schedule your first cleaning and receive g .
ESTIONS? — Il l.
15% OFF your second clean! QUESTIONS spainscslic@gmail.com

IS YOUR CAR READY TO HIT
THE ROAD THIS SUMMER?

Before you hit
the road...

¢ Review and Update
Coverage

e Check Vehicle
Maintenance

o Verify Rental Coverage
¢ Update Drivers

¢ |nsure Recreational
Vehicles

MORINNON INSURANCE AGENCY, 1N

PROVIDING INIURANCE
P INANCIAL SERVICER

Real Estate & Lifestyle Photographer
Cevenio in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans
Agent and Team Porfraits

10195 Main Street, Suite J, Fairfax, VA 22031

Home e Auto ® Business e Life e Health

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077
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TOP AGENTS DON'T TOUCH JUNK...

THEY
CALL ME

|
o

A

Sam Richardson :.5
Chief Junker

571-749-9023

Hiiper Studio)
50% OFF OUR AMAZING

PHOTO AND HIGH-DETAIL
FLOOR PLAN PACKAGE!

Let us capture those vibrant
Summer Colors like no one else
...and don't forget to add video!

Slow computers? Emails going to spam?
Can't be found online?

Book Today at:
HiiperWOWpromo_com “Well, those /‘.\RE problems.”
We help fix all three!
703-656-9704 (text or cal) Managed IT ¢ Protect Clients * Marketing
office@HiiperStudio.com

HiiperStudio.com \ _
Your clients trust you with

their biggest transaction.

Maki technol
For I know the plans I have for you, R S

is worthy of that trust.
declares the Lord, plans to prosper you...
Jeremiah 29:11
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CELEBRATING OUR 20th
ANNIVERSARY THIS YEAR!

ASK ABOUT OUR DECLUTTER SPECIAL
FOR REAL ESTATE AGENTS!

25 Voo (Gosd To Pasd U

* Pack & Unpack ¢ Climate Controlled Warehouse * Move Management * Downsize & Cleanout
* FREE Home Protection * FREE Mattress Bags * FREE Use of Wardrobe Boxes
* Residential & Commercial Moves * Local & Long Distance

\ - "LL ;.. (7 0 3) 6 8 2 - 5 g 2 2 Service-Disabled ) Check out our 1,000+
| AROUNDTOWNMOVERS.COM “ggee—""" Google

Licensed & Insured Professional Movers Reviews

Ryan Murphy
President
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Creating The Next C hapter ovaweunoseuoon

Some businesses are built through transactions. Others are built through trust
earned slowly over time through handwritten notes, thoughtful conversations,
and relationships that continue long after closing day has passed.

For nearly twenty-five years, Natalie and Curt McArtor have built their
real estate business the second way.

“The Natalie & Curt Team” into one of
the most relationship-driven referral
businesses in Northern Virginia,
rooted not only in professionalism and
experience, but in genuine care for
every client they serve.

Long before Gateway Property Group
existed, before succession plans and
team structures became part of the
conversation, the two were simply
focused on taking care of people. Over
time, that consistency transformed

Now, after decades of building a life
and business together, Natalie and
Curt are stepping into a new chapter
through the launch of Gateway
Property Group at Samson Properties,
a move designed to protect the

34 . July 2026

relationships and legacy they have
spent years creating.

A Partnership That Started at Home
Natalie and Curt’s story began long
before real estate entered the picture.
Both raised in Alexandria, Virginia, they
built their marriage on loyalty, work
ethic, and shared values, qualities that
would later become the foundation of
their business.

Before entering real estate, Natalie
worked as a regional sales manager in
retail. With a background in marketing
and a natural ability to connect with
people, she thrived in leadership roles.
But as the retail industry began changing
in the early 2000s, she started looking for
a more people-focused career.

“I thought I would try out real estate,”
Natalie recalls. “Little did I know that
real estate actually tries you out.”

She entered the business in 2001,
answering phones, hosting open
houses, and learning every aspect

of the industry from the ground up.
A turning point came in 2003 after
attending a Brian Buffini & Company
seminar that reshaped her approach
to business and introduced her to
areferral-based system centered
around consistency, accountability, and
relationship-building.

Wl |
,;Js Creatmg

for Life.”

“All because I decided to get a one-to-one
coach,” Natalie says. “That brought all my
skills from my past together and shaped
me into a successful real estate agent.”

At the time, Curt was working as an
accounting comptroller, a career that
sharpened his precision and attention
to detail. But after watching Natalie’s
success and seeing the life they could
build together, he decided to join her in
real estate in 2003.

“My wife Natalie became a real estate
agent in 2001, and I witnessed her
success,” Curt shares. “I thought if I

became a real estate agent too, we could
become a powerhouse team.”

Together, they built exactly that.

Built by Referral, Sustained by Care
Over the years, Natalie and Curt built
their business almost entirely by
referral, creating lifelong relationships
with clients who continued returning to
them year after year.

For the McArtors, success has never

been about chasing transactions. It has
always been about staying connected.
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“We keep our client relationships for
life,” Curt says. “Our clients are always
hearing from us and seeing us several
times during the year.”

That commitment shows up in
everything they do. Throughout the
year, they host client appreciation
events that have become beloved
traditions in their community, from
movie nights and Easter egg hunts to
their annual Thanksgiving pie giveaway
and Christmas celebration hosted at
their home.

The handwritten notes, thoughtful
pop-by gifts, and consistent follow-up

conversations are not marketing tactics
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to Natalie and Curt. They are reflections
of who they are.

Natalie often refers to it as “activities
equal results,” a philosophy that has
guided her career since the beginning.

That consistency has translated into
remarkable success. In 2025 alone, the
team closed 49 transactions totaling
$34.5 million in sales, with projected
volume expected to reach $40 million
this year.

Still, both Natalie and Curt believe their
greatest accomplishment is the trust
they have built with clients over decades
of service.

Creating the Next Chapter

After years of working seven days a
week, Natalie and Curt began thinking
about what the future of their business
should look like. They wanted more
flexibility to travel and enjoy life
together while ensuring their clients
would continue receiving the same level
of care they had always known.

For Natalie, succession planning became
deeply important.

“When you have spent decades building
relationships, you need someone you
trust to take outstanding care of your
clients,” she says.

That search eventually led her to
fellow real estate agent Jay Rowzie.
Natalie spent years observing Jay’s
professionalism, systems, leadership
style, and the way he cared for clients
before deciding he was the right
person to help lead the next chapter
of the business.

Beginning in 2023, the businesses
slowly started blending together,
eventually leading to the official
launch of Gateway Property Group on
January 1, 2026.

“It took me twelve years to find the right
person to partner with,” Natalie explains.
“I trust Jay’s knowledge, honesty, ethics,
systems, and coaching abilities.”

Jay now plays a major role in the
team’s operational growth, overseeing
systems, social media, and best practices
while helping create the structure
needed for long-term sustainability.
His collaborative mindset and steady
leadership have helped make the
transition feel natural, not forced,
allowing the business to continue
evolving while still protecting the
relationship-first culture Natalie and
Curt spent decades building.

Today, Gateway Property Group includes
Jay Rowzie, Calvin and Illia Kwon, Josh
Mathews, operations manager Christina
Welker, and Curt himself, with Natalie
and Jay serving as team leaders.

For Natalie and Curt, the new team is
not about replacing what they built. It is
about protecting it.

Life Beyond the Business

Outside of real estate, Natalie and Curt
have built a life centered around faith,
family, travel, and service.

Travel has become one of their greatest
shared passions, whether exploring the
country in their forty-foot motorhome,
hiking scenic trails, relaxing on beaches,
or taking Viking cruises around the
world. This year alone, they have
already traveled to Norway and

Hawaii, with additional trips planned
throughout the East Coast.

At home, their two Shih Tzu puppies,
Bella and Gracie, bring constant joy
and companionship.

Faith and community involvement also
remain central to their lives. Natalie
serves on the board of trustees at her
church and is heavily involved in the

Gainesville-Haymarket Rotary Club,
supporting local schools, families, and
community initiatives. Together, Natalie
and Curt also support several charitable
causes through their trust, including St.
Jude Children’s Research Hospital, The
Humane Society, and The American
Cancer Society.

Looking Ahead

As Natalie and Curt look toward the
future, their focus is no longer centered
solely on growth. Instead, it is about
sustainability, mentorship, and creating
a business that continues thriving long
after they eventually slow down.

Natalie hopes to spend more time
traveling while continuing to mentor
and support the team she helped

build. Curt looks forward to seeing the
successful transition of the business they
spent decades creating together.

Because for Natalie and Curt McArtor,
real estate was never simply about
homes. It is about people.

66

Always keep in touch
with your past clients and
always work by referral
That’s where your
business will come from.”

And after nearly twenty-five years in
business together, that remains the
foundation of everything they do.

“Always keep in touch with your past
clients and always work by referral,”
Curt says. “That’s where your business
will come from.”
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Pickleball Classic: A Celebration of Connection and Community

The NOVA Real Producers Pickleball Classic was a dynamic
and engaging event that brought together top agents

and preferred partners for an afternoon of connection,
competition, and celebration.

Held on Thursday, May 7, 2026, at Dill Dinkers in Chantilly, the
event created an exciting and interactive environment where
relationships were strengthened both on and off the court.

The Pickleball Classic theme introduced a unique and
energizing experience that combined networking with
friendly competition. Attendees had the opportunity to
connect in a relaxed, active setting that encouraged both
collaboration and camaraderie.

Throughout the event, agents were recognized for their
achievements and contributions to the Real Producers

_—
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MY PR

MOVERS & STORAGE

UNITS

MOVING AMD PORTABLE STORADE

HOME LOANS
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community, reinforcing a culture built on support, excellence,
and shared success.

We extend our sincere appreciation to My Pro Movers &
Storage, Units NOVA, Rachels Floors, Winstons Chimney
Services, CMG Home Loan, It’s Haul Good, and Scalable RES
for their sponsorship and commitment to supporting

this community.

A special thank you to Ryan Corvello for photography
and Axcess Studios, LLC for videography in capturing the
highlights of the day.

The Pickleball Classic served as a reminder that strong
relationships are built through shared experiences, and when
the community comes together, the impact is lasting.

For more information on all NOVA Real Producers events, please email us at
info@novarealproducers.com.

Rachel's Winston’s

l’ Floors .

MLV n

RosRw  AXCESS STUDIOS

E SOLUTIONS
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DWELLBUILD

General Contractor & Pre-Sale Renovation Expert

PRE-SALE RENOVATIONS - SINGLE-FAMILY DEVELOPMENT - CUSTOM RENOVATIONS

Improving Indoor
Air Quality
with Plant-Based

; Enzymes

CLEANER INDOOR AIR AND A HEALTHIER HOME

“% SHOW HOMES WITH CONFIDENCE WITH
AN INDOOR AIR QUALITY ASSESSMENT!

=5 AIR QUALITY */* DUCT DISINFECTION
3 MOLD i DISINFECTION

NON-TOXIC ENCAPSULATIONS

ome ;
reen H , it I
GreCuTIONS ﬂ'f-r.}l
Reaict sut lo Roy Couplrnd!/ [=] 1 %%
888-453-8461 - Roy.Coupland@GreenHomeSolutions.com
GreenHomeSolutions.com/sterling-va/

REAL ESTATE MEDIA

O R Q'A

Book Your
(5') @lucentmedia.re
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Ease into your
mortgage.

Easy Move gives you breathing room.

Easy Move is designed to make the transition into your
new home feel easier by applying seller concessions
to your monthly payments during those first months
when you need flexibility most. With this program, the
seller or builder agrees to contribute funds at closing.

These funds may cover up to the first 8 months of
mortgage interest on your home loan.

Important to note:

« This is for FHA home loans only.

= Once the period ends, you begin making the full
regular mortgage payment.

* Failure to resume full payments could result in
delinquency or foreclosure.

Experience a lighter start to homeownership
with Easy Move. Contact me today!

BOisclgimer: This program doas not alter the bornower’s obfigation to make full, thimely mortgage payments. Once the mitial period (1-6 maonths a5 determined oy bullder or seller
concessions) ands, full, regulasr mortgage payments will be required. Failune 1o resurme full payments after mitisl period could result in delinguency or foreclosure, Seller and bulder
26P_BGbTwelkD

contfibution limits must be naccondance with FHA guidelines.

Sylvia Bae

WP, Qriginating Branch Manager

MMLS 1657524
Branch NMLS 2800630
O 571.520,1586

M: 571.251.2854

|8 F: 5715201586
sylvia baei@ccm.com
baetearn.com
3975 Fair Ridge Dirive, Suite 250N
Fairfax, VA 22033

Equal Housing Gpportunity. All loans subject to underwriting approval. Certain restrictions appdy. Call for detalls, All borrowers must meet minimum
“E TEA.H cradit score, loan-to-value, debt-tocincome. and other requirerments to gualify for any mortgage program. CrossCountry Mortgage, LLC NMLS302
rymaortgagecomicensing-and-disclosures/state-disclosures/ for a complete list of state
licenses. 2000630 26P_BEbTwe 3k CrossCountry Mortgage, LLE is an FHA Approved Lending Institution and s not acting on behalf of or at the

CROSSCOUNTRY MORTGAGE'  [www.nmisconsumeraccess.ong). See hitpsdforosscount
direction of HULFHA of the Fedaral government.




MY PHD

MOVERS & STDRﬂG‘E

~ cAuusar703- 552-@@

« A Dedmated Fﬁr&ﬁnal Moving Coordinator
* 90 Days of Climate-Controlled Storage

__We manage the move
beginning to end.

* White Glove Service
« Sanitized UNITS

DR e
i 540-1P7-5454

WA Y storEpe.chm

UNITS

If you’re remodeling or renovating,
moving next door or across the counfry...

call us!
540-807-5454 - www.UNITSstorage.com

MOVING AND PORTAELE STORAGE
OF NORTHERN VIRGINIA

Staging - Decluttering - Moving - Storage

TOP 250 STANDINGS - BY VOLUME -

Individual Closed Data as reported to MLS from Jan. 1to May. 31, 2026

NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

# $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of June 5, 2026, for residential sales from January
1, 2026, to May 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City,
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

IS YOUR
DATA
COMPLETE?

Your ranking depends on it.

ﬂ:lverynook

Log into Everynook to verify
transactions, add off-market deals,
and ensure accuracy.

Scan to create or update your account

Or visit Everynook.com/Ranking
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RANK NAME
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to May. 31, 2026

OFFICE
# $ # $ $

SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME

OFFICE

SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of June 5, 2026, for residential sales from January
1, 2026, to May 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City,
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

/7 Hi

Best
Movi

Companies

-~ ]

lldr

up

- -

Logistics
Workplace

s Moving Forward Since 1903.

e E ] As America approaches 250 years, Hilldrup
is proud to celebrate more than a century of
helping families move toward what’s next.

Trusted by generations of families — and
the realtors who guide them home.

Contact to learn how Hilldrup
can support your clients’ next move.

-

704-272-3245 | Lisa.Rhead@hilldrup.com
hilldrup.com
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to May. 31, 2026

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of June 5, 2026, for residential sales from January
1, 2026, to May 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City,
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

One Lender — 34 years of Experience - All your clients mortgage needs handled with one phone call — 703-856-4019

@ WG Mortgage, inc. dt CMG Home Loant des CMG Findncial, NuLS D4 1520 fwaun s oM B ostLong | 5 0 squal houteng incer. Beendid by the Department of Firancal Probeotion a5 Innowstion

[DFP urdar fhe Californis Resideniial Morgige Lending Act Mo 2150025, AT #0501 1T, Regulated by the Divition of Real Eotate; Gaorgss Reskisntal Mortgags Liceniss 875438 Livsraes by the N
Depariment of Banking and ntarance; Licermed Mongage Banker-NyS Deparmment of Financial Sendces; Licencad by e Vinginia Srits Corparsion Commession SWMC-5501, Livensad by e bew Hamgshire
Barking Depuromet, O Morigags Sroker At Wortgage Backer Ensmpsion SMBMBRSCI0R 000, Regitiemed Margage Banksr wit™ the Tacit Departant of Snings and Morigape Larding To weily cur
complene fr of siace kranses, pladte WA wwwcomgfi romitorporatieicenting Omio Momgage Droker A Mongags Banker Ensmption SMBEMEESII0L000, Tennetsse Mongage Licanse § 105401, Licensad by
e Virginks State Corporasion Commttion FMC-S571, heawnsitiosriuren kst ol Georpi Retdesiol Worgage Licentes #5200
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to May. 31, 2026

OFFICE SELLING SELLING BUY- BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

RANK NAME
# $ ING # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of June 5, 2026, for residential sales from January
1, 2026, to May 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City,
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

© INTERSTATE RSl Because There’s More to Your Move
Than Just Getting There
Interstate Moving & Storage

{powered by northAmerican Van Lines) is committed to safely,
simply, and efficiently, relocating your home.

We are here for you whether moving around
the corner or around the world.

hAmerican

B IWrRs rare

Call Sherry Skinner to learn about preferred
pricing and special programs for your clients.

703.226.3282

NOVA Real Producers - 51
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to May. 31, 2026

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME

OFFICE SELLING  SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of June 5, 2026, for residential sales from January
1, 2026, to May 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City,
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

We offer flexible loan options
for BRRRR (Buy, Rehab,

Rent, Refinance, Repeat).

= Noincome documentation required
= 100% of the reno budget

= No prepayment

Fiu-and-Fip finanaing proveded by Anchor Loans

Call me today!

Shawn Barsness
Progucmg Sohes Manager. NMHLS #5728

c: 703.783.2322
ph: B00.333.3004 x3830

ombrace

Flip without a flop

i VI

* Errllar e Howres Liocsrm, e, MWL S RE10E; 05 Brtes jartae
= Coresr, Mckdetosn B CEBAE pli BD0LEEE 3004
T e NS NS TSI A £
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to May. 31, 2026

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of June 5, 2026, for residential sales from January
1, 2026, to May 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City,
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

Nominate yourself or someone you admire to be featured in an upcoming article.

WHO WE FEATURE:

« RISING STARS:
High-performing agents who've
been in real estate for less than
5 years. =17 "

. . e L
PARTNERS: AL |
Highly recommended and strongly f = L ]

palm | oy e

endorsed real estate and home
service providers. [ Rt Jumelgl” 4 o

Know someone + TOP AGENTS:

Agents in the top 500 who represent NOVA
O - o the best of what real estate has to offer. REAL PRODUCERS
Doing Big Things
i ?
In Real Estate H Scan the QR Code or send an email to info@novarealproducers.com to nominate.
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Before You List or Close S T O N E

SIDENTIAL

Your Project Manager and Go-To Human

LET US HANDLE:
- HOA VIOLATIONS - CURB APPEAL
- RENOVATIONS - MAINTENANCE ITEMS
- INSPECTION ISSUES - LISTING PREP

We have licensed contractors in HVAC, plumbing, electrical,
landscape, foundation repair, painting, drywall, and millwork.

~ Keri Stone cCall or text me anytime!
| Project Manager 703-585-0189

keri@stoneresidentialllc.com

PREMIER VIDEOGRAPHERS
for Realtors, Personal

STRUCTURAL & DRAINAGE
INSPECTIONS

SOIL & STRUCTURE
CONSULTING,INC.

STRUCTURAL - GEQTECHNICAL - CIVIL

B Foundation Cracks

Bl Domoged Woad Framing
Bl Load-Bearing Waolls

B Basement Waterproofing
Bl wet Yards

Bl 5oil Erosion

B sloping Floors

B stream Stabilization

Help Protect Your Client | Call Today! Inapection
ol
(703) 391-89M | SoilAndStructure.com

infogsoiiondsiructuracom | Licensed Enginears in Vi, DC, MD & WY

AXCESS STUDIOS

AXCESS THE POWER OF VIDEDO!

AxcessStudios.com
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B TOP 100 sTancinos - v uvrrs Y
Individual Closed Data as reported by MLS from Jan. 1to May. 31, 2026

RANK NAME OFFICE SELLING # SELLINGS BUYING# BUYINGS SALES TOTAL $

Your Trusted Local Mortgage Team
BUY | BUILD | RENOVATE | REFINANCE | CASH-OUT

Hello, we're Jody and Christy, and for nearly 20 years, we've worked together to help people
turn homeownership dreams into redlity by making the home financing process easier, faster.

and more affordable.
About Us About The Money Store
* Qver four decades of combined * A trusted mortgage brand for more
mortgage experience than 50 years
* Thousands of clients served * Wide selection of flexible loan options
* Passion for helping people secure * Highly competitive rates
the right home financing * Streamlined loan application and processing
* Dynamic and personalized service * §9% customer satisfaction rating”

* Free quotes, consultations,

* A+ Better Business Bureau rating
and preapprovals

Contact us today with your home financing needs!

J Alston | nmus o # 27664
E?@frz:h Manager

703-732-3905
jalston@themoneystore.com

44715 Brimfield Drive. Suite N240; Ashburn, VA 20147 jodyalstan themoneystore.com
Christy Trumino
Branch Sales Manager

703-627-9706
ctrumino@themoneystore.com

44715 Brimfiedd Drive, Suite N240, Ashburm. Vi 2047

@mnmm\r
* Basad on comparywide client reviews from Experencercom for 1112025 through 123112025 Source: wwwiexpénenca.comineviewsicompany The-rmoney-stone-47754

Martgoge programs are subject to approval based on program guidslines. borrower's credit and undenwnting approval acceptable appraisal. and cleor itk Rates, terms; and conditions
iy opply, Progroms ore subject to chongs ot ony fime, This & not ocammitrmant folend Confoct your MLD Morfigage inc. dba The Money Store marigoga loan onginator for full pragram Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of June 5, 2026, for residential sales from January 1,
cletails ond requirennents.

2026, to May 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington,
MLD Maortgage Inc. dba The Money Store, MMLS ID #1019 (wwwinmisconsumeroccesson), Locafed ot 308 Vieeland Rd. Ste 200 Aorham Park, N 07932 Phone %73-805-2000 Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is
Licersed by the Mew Jerssy Department of Barking and insurance, loense # 37842 View our icensing of www thémoneystone.comystate-loansing. View our privacy policy af: wiwtat

; T03-553-4015. © 2006 MLD tne dlbci The Al ok OIOTH-01. retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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TOP 100 STANDINGS - BY UNITS

Individual Closed Data as reported by MLS from Jan. 1to May. 31, 2026

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL S RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTALS

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of June 5, 2026, for residential sales from January 1,
2026, to May 31, 2026, in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington,
Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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LIGH PEEL

REENTENYYW/I/ RESTORATION

)/

Water Damage
Restoration &
Emergency
Services

Call or text our VETERAN-OWNED,

3 [
actually means: FAMILY-RUN, LOCAL team!

’r + We' ra availahla when thmgs popup
(even when you're out of town)

» Fast net sheets + buyer estimates when timing
matters most @ INTERIOR MOLD REMEDIATION/TESTING

* Prelisting title work to avoid surprises while you're ; £ g | © ATTIC & CRAWLSPACE MOLD
juggeling everything ! ¥ - @ MOLD IN AIR DUCTS
* A team that communicates clearly so you're : . | @ POST REMEDIATION REPAIRS

never guessing & & ODOR MITIGATION
* Problem-solving before issues delay your deal I<ara MaCd onald

* Closings handled smoothly—whether you're here YOUR FAVORITE TITLE LADY
or away

@ FREE INSPECTIONS
& 24/7 EMERGENCY SERVICES
& WATER DAMAGE RESTORATION

571-432-9382 (call/text)
You deserve to step away. 703-574-1200 (office)

Your transactions shouldn't suffer if you do. kara@closewithpotomac.com

571.288.8050

LEARN MORE Ir.alexandria-fairfax@lightspeedrestoration.com
pOtO }}zac Clo'sEWithPDtﬂmal}.cum LightspeedRestoration.com 24/7 Emergency Phone: (571) 512-5852

TITLE GROUP




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Rachel's

ll Floors

Our heart goes into
every floor, every relationship, every home.

When looking for new floors, rely on our woman-owned company,
which has been serving the Northern VA area since 2019.

Carpet - Hardwood * Laminate « Sand & Refinish and More!

Helping single parents with one-time,
large ticket items so they can focus on

III leading successful families.

START WITH ONE STEP www.startwithonestep.org

Request your FREE estimate!
®571-316-1218 RachelsFloors.com @ rachel@rachelsfloors.com

We offer financing and settle at closing options! Rachel Loback, Owner




