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R E A L T Y  D I V I S I O N :

OUR TEAM PROVIDES
QUALITY RESIDENTIAL

AND COMMERCIAL
ASSISTANCE ALWAYS

AND FOREVER.

FOREVEREXT.COM833-4EVER-00

OUR EXCLUSIVE
SERVICE INCLUDES:

Video assessments. 

Exterior inspections. 

Onsite Maintenance repairs. 

Excellent communication. 

Full service Insurance
claim handling.

Roofing, siding, gutter
replacements and repairs.
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Why join Jessica’s Journey? 
Tailored Mentoring Paths
1:1 Support and Training

Actionable Marketing Approaches and Plans
A Work-life Balance

Peer-to-Peer Support & Mentorship

Start your journey and join our team of agents
who are doing it differently — with balance,

results, and intention.

Jessica Wade — Northeast Georgia’s top real estate
leader — invites you to experience The Journey.

Through mentoring, community, and 
clarity, agents at every level can find 

success with purpose.

Scan the QR 
code to Start 
Your Journey Jessica Wade | REALTOR® | Northeast Georgia | Helping agents thrive through encouragement, systems, and balance.

Monthly Masterminds | Free Breakfast
Networking | Active Social Groups

Gainesville, GA | Call or Text Jessica: 770-540-3641
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Call now for a free rental 
analysis and see what your 

property is really worth!

MAXIMIZE YOUR RENTAL INCOME
Let Us Manage the Details
• Aggressive property marketing & tenant screening
• Rent collection & financial reporting
• Maintenance, repairs, & regular inspections

108 Scott Oak Drive, Eatonton, GA 31024
706-664-2933 | redbirdga.com

redbirdga @redbirdgapm redbirdga Ask us about our Agent Referral Program!

Contact us now to elevate your listings
— and your commissions.

setthestagealc.com
SetTheStageALC

706-750-9975 • sara.tintle@wesetthestage.com

setthestage_athenslc

Make Every Showing Unforgettable
What We Provide:

Vacant & Enhanced Home Staging
Model and Parade Home Staging

Pre-Listing Consultations
Love Your Space Consultations

Furniture and Decor Sales for STR, Offices, 
Student Housing, Assisted Living
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CATERING & EVENTS
Cindy Lynn’s Gourmet Gatherings
(404) 667-7587

CLEANING - RESIDENTIAL & COMMERCIAL
Home Clean Heroes
(770) 554-2224

CUSTOM HOME BUILDERS
Great Home Endeavors
(470) 968-7238

KINGSWORTH CONSTRUCTION
(678) 373-2608

Windsor Custom Homes of Georgia
(470) 946-3767

CUSTOM WINDOW COVERINGS 
& PATIO SCREENS
Bloomin’ Blinds of Cumming & Johns Creek
(404) 360-0906

DATA / CALLING / AI / VIDEO EDIT
M Power Solutions, LLC
(410) 936-3675
www.supermpower.com

DECK BUILDER 
Deck5 
678-249-8765

DOCK BUILDER
Dock Cares
(706) 897-6449

EVENT SERVICES
North Georgia Event Solutions
(614) 623-4279

HANDYMAN SERVICES
Local Handyman Northeast Georgia
(770) 823-3014

HARDWOOD FLOORING
FATHER & SON FLOORS LLC
(470) 214-9300

HOME BUILDER - CUSTOM
Brown Haven Homes
(828) 735-4184

HOME INSPECTION
Abernathy Home Inspections
(404) 996-7690

At Ease Home Inspections
(706) 224-4333

Blue Ridge Home Inspections
(706) 851-4774

HOME ORGANIZING/STYLING
Styl Home Enhancements
(617) 633-5050

HOME STAGING/BUSINESS 
STAGING/INTERIORS
Set The Stage Athens Lake Country
(706) 750-9975

INSURANCE: AUTO/HOME/LIFE
Branton Wiseman-State Farm Insurance
(678) 679-9577

Brightway Insurance, The Caldwell Agency
(706) 969-0053

Clear View Insurance Agency
(770) 998-6469

Comparion Insurance-Zach 
LaFontaine, Agent
(678) 403-3601

LONG TERM RENTAL / 
PROPERTY MANAGEMENT
Real Property Management Excel
(678) 999-4696

MORTGAGE BROKER
JOHNS CREEK MORTGAGE, LLC
(678) 632-0080

MOVING & HAULING
Square Cow Moovers
(706) 229-7639

MOVING/DELIVERY/STORAGE
Greater Athens Storage LLC
(678) 863-2928

OUTDOOR LIFESTYLES
COHUTTA FISHING COMPANY
(770) 547-9612

PHOTOGRAPHY
Stanley Real Estate Media
(706) 499-0514

PRINT, SHIP, & MAIL
The UPS Store 4342
(404) 374-9859

PRIVATE MONEY LENDING
Lillibell Financial
(303) 819-6059

PROPERTY MANAGEMENT / 
SHORT TERM RENTALS
Red Bird GA Property Management
(706) 664-2933
redbirdga.com

REAL ESTATE COACHING
Jessica Wade Real Estate Coaching
(770) 540-3641

REAL ESTATE MEDIA
Social4Business
(706) 580-2349

REAL ESTATE PHOTOGRAPHY & MEDIA
Wilson & Smith Real Estate Media
(470) 365-0390

REAL ESTATE TRANSACTION 
COORDINATOR
Elite Closing Solutions
(470) 299-3995

ROOFING
Ascend Roofing and Contracting Inc
(404) 757-9824

ROOFING & GUTTERS
Glory Roofing, LLC
(706) 656-0391

ROOFING, SIDING & GUTTERS
FOREVER Exteriors
(414) 248-6275

SOCIAL MEDIA & CONTENT CREATION
Gridhub
(706) 468-3258

SOCIAL MEDIA MARKETING/ 
MANAGEMENT
Kadima Collective
(678) 960-8479

(706) 580-2349
cjimenez@mysocial4business.com

Scan Here To Get Started! 

Unlock the Full Potential of Your Listings

with Stunning Media!
Professional Photography - 

Capture every detail and make 
your properties shine. 

Cinematic Video Tours - 
Bring homes to life with immersive 

walk-throughs. 

Aerial Drone Footage - 
Showcase the property and 

surroundings from
breathtaking angles. 

Virtual Staging & 3D Tours - 
Create inviting, realistic spaces 

that sell.

Stand Out. Sell Faster. Get Top Dollar.
Impress your clients and close deals with 
high-quality, attention-grabbing content.

Ready to elevate your listings?

Use code 
“RPMLA” and get 

$100 OFF on 
your fist order.

Only for new clients. 

NORTH GEORGIA EVENT SOLUTIONS

NorthGAEventSolutions@gmail.com • 614-623-4279

North Georgia Event 
Solutions looks forward to 
helping your event go off 

with a bang!
Call to discuss solutions that we offer
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Meet
The

Team
Nick Stevens

Owner/Publisher
Elizabeth McCabe

Writer
Jessica Wellar 

Writer

Dan Allsup
Ad and Content Manager

Steven Neville 
Social Media

Cam Jimenez
Videographer

Allie Santos
Photographer

Rebecca Wilson
Writer

Better Media.
More Showings.

Faster Sales.

Enhanced Package.
MOST POPULAR.

40 High-Quality Photos, 
Detailed Floor Plans, 

Stunning Drone Photography.

$445 + tax

Invest in Your ROI. Close 
Listings Faster.

Upgrade your listings—
get noticed where it matters.

wilsonandsmith.com
(770) 282-9094

That's the Wilson & Smith di�erence.

Build It Better. Beautiful decks, built to last

Custom Deck Design & Build
Deck Renovations & Upgrades • Timber Frame & Outdoor 

Living Spaces • Quality Materials & Craftsmanship

Local | Skilled | Honest | Responsive | Respectful

678-249-8765 | www.deck5.online

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.
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I
t’s my honor to bring Real Producers to the north and 
northeast Georgia area and to celebrate everything that 
makes you all an outstanding part of the Mountains, 

Lakes & Athens Real Estate Community. I look forward to 
highlighting your accomplishments, encouraging your dreams 
and recognizing you for your continued excellence in serving 
your clients. 

Real Producers is now 10 years old, having started as a simple 
idea in 2015 in Indianapolis and has spread across the nation 
like wildfire. The Real Producers community is now available 
in over 140 locations and is changing the way the real estate 
community interacts across America. As we embark on this 
journey together, I promise to create platforms to connect this 
community and forums to recognize and celebrate what makes 
each one of you iconic. In years to come, I hope to interview 
every one of you so that I can share your success stories in 
future issues. I also look forward to celebrating you at our 
events, providing tools and connections to help you grow your 
business, and representing your passion for this industry that 
we all share. 

Here are some quick facts about Real Producers:

DISTRIBUTION: This magazine will arrive in the mailboxes 
of the TOP 300 agents in the Mountains, Lakes & Athens 
communities of north and northeast Georgia each month. 
These 300 agents are determined through compiled MLS data 
from 2024. If you are receiving a hard copy of the publication, 
it is because you belong to an elite group and represent the 
best of the best in our industry!

CONTENT: This publication is all about YOU, the Mountains, 
Lakes & Athens real estate community. We will be writing 
personal and unique stories about members of this 
community, giving you a platform to inspire greatness in 
others. As we grow, we will continue to add fresh content 
focused entirely on the top agents and our Preferred 
Partners. We have NOTHING to sell to real estate agents as 
it is absolutely FREE to be featured in this publication. To be 
featured, the agents must be nominated by a peer, leader, 
or influencer in the local real estate market. We always 
encourage nominations and love to hear about agents who 
are making a huge impact in our market.

PUBLISHER’S NOTE

CONTACT US TODAY!
Custom Branding is FREE

With Any Purchase

We specialize in Realtor Closing GiftsWe specialize in Realtor Closing Gifts
Gratitudegoodies@gmail.com

404-667-7587  |  gratitudegoodies.com

Fresh, vibrant catering for 
summer open houses and pool 
parties that keep buyers 
lingering longer—and offers 
coming faster.

Turn Up the Heat on Your Listings

(617) 633-5050 | mystylhome.com
limor@mystylhome.com

Transform Your Client's 
Space with

Expert Home Organization

Simplify life with personalized home 
organization and decluttering solutions

Home Organization
Decluttering
Senior Downsizing Support

NICK STEVENS

Owner/Publisher
Mountains, Lakes & Athens  
Real Producers
Nick.Stevens@RealProducersMag.com
www.MountainsLakesAthensRP.com
470-423-8634

Let’s Chat About Who We 
Are At Real Producers!
BY NICK STEVENS

PREFERRED PARTNERS: Anyone listed as a “Preferred Partner” 
in the index of this publication will also be a part of this 
exclusive community. You will see them advertised in every 
issue, attending our private events, and being a part of our 
online community. We do not cold call businesses off the street 
to join us, nor do we allow any business that approaches us to 
be a part. One or many of you have recommended every single 
one of these Preferred Partners that you see in this publication. 
Our goal is to give you as many resources as possible to add to 
your arsenal so that you always remain that trusted referral 
source to your clients and customers. 

EVENTS: Along with our monthly publication, we will be 
hosting various social and educational events throughout the 
year. Our goal is to bring the best of the best together while 
supporting our local communities. And we fully intend to have 
a good time doing it! We will be communicating information 
on upcoming events through the publication, monthly emailed 
newsletter and social media. 

CONTRIBUTION: If you are interested in contributing, 
nominating REALTORS®️ for certain features, know of 
additional top-notch affiliate partners who would be a great 
fit for our community, or would simply like to learn more, 
please reach out to me anytime. I look forward to meeting with 
every one of you in the future. I would also like to give a HUGE 
THANK YOU to the Preferred Partners who jumped on board 
with us so that we could bring Mountains, Lakes & Athens Real 
Producers to life. Also, a huge shout-out to my team that pulled 
this together without much guidance. You all are incredible 
and this first issue is dedicated to you!

I appreciate you all and I look forward to seeing you all at our 
launch party coming soon!
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TECHNOLOGY CORNER

On April 17th, Anthropic released 
Claude Design, a tool that turns a 
sentence into a finished listing flyer, 
pitch deck, or market report. Figma’s 
stock dropped 7% the same day.

You type what you want. It builds it. No 
design software, no learning curve, no 
$50 Canva subscription.

This dropped one day after Claude Opus 
4.7, Anthropic’s strongest model yet. The 
two together change what a solo agent 
can produce in an afternoon.

This Month’s Tip: Make Claude Write 
Like You 
Most AI-written listing descriptions 
sound like AI. Buyers can tell. Here’s 
how to fix it.

AI News: Anthropic Just Made  
Canva Nervous

YOUR AI  
ADVANTAGE

BY STEVEN PAUL NEVILLE

Open Claude, paste in three of your best 
past listing descriptions, and say:

“Study these three listings. Match my 
voice, sentence rhythm, and the kinds 
of details I highlight. Then write a 
description for this new property: [paste 
MLS info].”

Claude picks up your style. The output 
reads like you wrote it on a good day. 
Tweak one or two lines and you’re done 
in two minutes instead of twenty.

Save the prompt. Reuse it for  
every listing.

AI Tool Spotlight: Claude Design 
Claude Design (claude.ai, available 
on Pro plans) turns plain English into 
finished visuals.

Two ways to use it right now: 
•	 Visual marketing: Type “Create a one-

page listing flyer for 123 Main Street, 
4 bed 3 bath, $625,000, with this 
photo and my brand colors.” You get 
a polished flyer in under a minute. 

StevenPaulNeville.com
MPowerGlobal.ai

Same goes for seller pitch decks and 
open house invites.

•	 Market authority: Type “Build a 
5-page market report for Blue Ridge 
single-family homes, Q1 2026, with 
charts and my contact info.” Paste 
in your numbers. Claude formats it 
into something that looks like your 
brokerage paid a designer.

Exports to PDF, PowerPoint, and Canva.

Your Local Blue Ridge Fly Shop
Outdoor Lifestyle Apparel • Fly Fishing & Fly Tying Classes

Fly Fishing Schools • Worldwide Travel
Guided Fishing Trips for Trout, Striped & Spotted Bass

Fish on Our Private Trout Water

(706) 946-3044 • cohuttafishingco.com
490 East Main Street Blue Ridge, GA 30513 Drew Friedrich

Ascend Above the Rest with
Georgia’s Roofing Experts!

Residential & Commercial Roofing • Roof Replacements & Repairs
New Installations • Maintenance Plans • Specialty Roofing Systems

Contact Us Today for a Free Estimate:
404-757-9824 • info@ascendroofinginc.com
2180 Elm Street N.E., Covington, GA

ASCENDROOFINGINC.COM

Storm Response & Restoration • Emergency Tarping • Insurance Claim Assistance
Gutter and Gutter Guard Installation • Siding Installation • Exterior Painting 

From storm damage to 
sleek new roofs

Ascend Roofing has 
you covered!
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BY JESS WELLAR

BROKER SPOTLIGHT

Fearless Founder

McGrory
Molly

“When the market fell apart in 
2008, I knew it was my time to 
step in and start bailing out other 
brokerages that were closing their 
doors,” Molly McGrory recounts. 
“I spent every nickel I had to 
make it happen because I believe 
in the market — I knew it would 
turn around at some point. If 
you’re scared and you don’t try, 
you don’t grow.”

That kind of gutsy conviction 
has defined Molly’s real estate 
career since the very beginning. 
As broker-owner of RE/MAX 
Town & Country, she now leads 
the largest RE/MAX brokerage in 
Georgia, with 18 offices spanning 
six states and roughly 300 agents 
under her leadership. In 2023, 
Molly was named the #1 Broker in 
the United States for RE/MAX, an 
honor that meant a great deal to 
her for the role she loves.

No Looking Back 
Born and raised in New Jersey, 
Molly built an early, successful 
career in sales and operations 
for a large medical company.  
As a telemarketing rep, she 
was so successful in fact, the 
company asked her to relocate 
to Georgia in 1986 to expand 
their business footprint.

While real estate was not 
initially the plan, one particular 
experience stayed with her. 
Friends came to visit and asked 

Molly to take them to see a house 
they were interested in, but the 
REALTOR® they encountered 
snubbed her and her friends. For 
Molly, it was the kind of defining 
moment that made the decision to 
take the leap feel personal.

“I remember my friends were 
wearing sweat pants and 
the REALTOR® judged them 

based on their appearance 
and dismissed them,” Molly 
remembers. “I decided right then 
and there that no one should be 
treated that way.”

That catalyst planted the seed, 
and Molly obtained her real 
estate license in 1994 with the 
intention of doing it on the 
side while balancing her other 

“We don’t just 
recruit agents — 
we develop them.”

job. But once she got started, it 
became clear very quickly that 
real estate fit Molly too well to 
remain a side pursuit.

“My friends and family all 
thought I was crazy giving 
up a full-time position with a 
guaranteed paycheck to switch 
to a commission-based career 
when I had a car payment, a 
mortgage, and debt,” she shares 
candidly. “But I knew right away 
I didn’t want to work for anyone 
else but myself.”

By 1995, she had left the corporate 
world behind for good, having 
made her entire annual salary 
in just three months. From 
there, Molly approached the 
business with the same scrappy 
determination that would later 
define her leadership.

“Like any good agent, I took any 
opportunity that came my way — 
any listing, whether it was a trailer 
or a small plot of land, I took it 
all,” she remembers. “And real 
estate felt so natural because I am 
a negotiator and I’ve been a sales 
person since the day I was born.”

Risk And Resilience 
As Molly’s business grew, so did 
her willingness to take on bigger 
challenges. Earning her broker’s 
license in 2006 positioned her 
for the next phase, but it was the 
2008 housing crisis that would 
ultimately define her trajectory as 
a leader.

At a time when many were 
pulling back, Molly chose to 
expand, acquiring, stabilizing, 
and rebuilding brokerages in a 
market filled with uncertainty. 
Her aggressive approach required 
not only confidence, but a long-
term belief in both the industry 
and her ability to navigate it.
Molly’s decisions laid the 
foundation for what would 
become RE/MAX Town & 
Country as it exists today, a 
brokerage that has continued to 
grow steadily, with $1.3 billion 
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in volume and nearly 3,000 
closings last year alone.

Where Agents Actually Grow 
What truly sets Molly apart isn’t 
just the size of her brokerage 
though, it’s how intentionally 
she operates it. While growth 
is evident in the numbers, the 
focus behind the scenes is on 
development and structure.

“We don’t just recruit agents — 
we develop them,” Molly points 
out. “Between hands-on coaching, 
real systems, and a culture that 
actually shows up for you, that’s 
why more agents are wanting to 
join RE/MAX Town & Country.”

Her agents’ growth is supported 
by a layered, educational 
approach, including in-house 
mentoring, paid coaching, and 
a real estate school that offers 
ongoing free training. It’s a model 
designed not just to onboard 
agents, but to help them evolve 
over time.

Just as important is the culture 
Molly has cultivated, one  
rooted in collaboration rather 
than competition.

every day,” she shares with a 
smile. “People love my sarcasm, 
so I try to post a few funny memes 
every day … and if I don’t, I get a 
few phone calls asking if I’m OK!” 

Still Having Fun 
Outside the brokerage world, 
Molly brings the same energy 
to how she lives. Whether it’s 
tennis, golf, or pickleball, she 
stays active to balance the 
demands of running such a large 
organization. Molly recently 
moved to a new neighborhood 
and notes her “social calendar is 
now full every day of the week” 
with many new friends and 
planned activities. 

REMAX Town & Country is just 
as engaged as its owner when it 
comes to giving back. From being 
recognized as Children’s Miracle 
Network Brokerage of the Year to 
organizing large-scale initiatives 
like annual back-to-school drives 
and disaster relief efforts — 
including coordinating supply 
drives across North Georgia to 
support families impacted by 

Hurricane Helene — helping others 
in the community is embedded into 
the brokerage’s ethos.

Even after decades in the 
business, Molly’s mindset hasn’t 
deviated from growth mode; if 
anything, it has only sharpened. 
While she continues to lead a 
large, multi-state brokerage, her 
vision remains centered on both 
expansion and longevity. 

“In this business, you can work 
until the last day you take a breath,” 
Molly chuckles, “and even after 32 
years, I still love what I do!” 

“My goal is to keep building a strong 
brokerage with incredible agents,” 
she concludes. “I have always been 
fond of the saying, ‘Make your 
competitors so jealous that they 
have to come work for you.” 

“We are a relationship-based 
brokerage where everyone is 
respectful to each other,” Molly 
says with a touch of pride. “We’re 
very family-oriented; no one is 
afraid to share and we all have 
each other’s backs.”

For Molly, leadership boils 
down to presence. She describes 
herself as “fair and available 
while always keeping up with 
the latest news” and that goes for 
her consistent online presence 
as well. Molly thrives on staying 
connected in ways that feel 
authentic to her personality.

“As an influencer, I have over 
7,000 Facebook friends and I post 
an average of five to 10 times 
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and what the top producers do differently

YOU DIDN’T GET INTO REAL ESTATE TO MANAGE A CRM

“Every hour you spend on admin is an hour you’re 
not building the relationships that close deals.”

Founder & CEO

CALL 470.299.3995
eliteclosingsolutions.com

Melisa Vinke,Melisa Vinke,Melisa Vinke,Melisa Vinke,

Our Realtors Make More Money & Have More Time
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Freedom from Paperwork Starts Here.
����������������������������
����
��������
��������������
���������
��
�������	��������������������������������
�����������
�������

������������������������������������
�������
������������

���

Sound familiar? If it does, you’re not alone — and you’re not 
lazy. You’re just doing too much. 

Here’s what no one tells you when you get your license: 
your time is not your most abundant resource — it’s your 
most expensive one. The agents who scale aren’t grinding 
harder. They’re leveraging smarter. They’ve stopped being the 
bottleneck in their own business. 

And they did it with three cost-effective solutions. 

1.	 A Virtual Assistant Who Runs Your Business While You 
Run Deals 
A skilled VA takes over the operations that quietly drain 
you: CRM management, lead follow-up, database nurturing, 
inbox triage, appointment scheduling. The work that has to 
happen — but doesn’t have to happen by you.  
 
Think about the leads sitting in your database right now that 
you haven’t touched in 60 days. Think about the past clients 
who would absolutely refer you — if someone had stayed in 
touch with them. That’s not a marketing problem. That’s a 
bandwidth problem. And a VA solves it.  

2.	 Done-For-You Marketing That Keeps You Top of Mind  
Your social media goes quiet when you get busy. Your email 
list goes cold. Your brand fades. A dedicated marketing VA 
keeps the content flowing — social posts, listing graphics, 
email campaigns, and brand consistency — even when 
you’re deep in a closing. You stay visible. You stay relevant. 
Without adding a single thing to your plate.  Scan to connect

3.	 Transaction Coordination That Protects Your Time 
Under Contract  
Once you’re under contract, the paperwork multiplies. 
A professional TC manages timelines, tracks disclosures, 
coordinates all parties, and moves your transaction to 
close — cleanly and on time. You stay in relationship 
mode. Your TC owns the process. 

This isn’t about spending more money. It’s about 
making the right investment in your business so that your 
time — and your energy — goes where it actually matters. 
 
At Kadima Collective, powered by Elite Closing Solutions, 
we match high-producing realtors with skilled VAs, done-
for-you marketing support, and transaction coordination — 
tailored to how you work. 

If your Tuesday looked anything like the one  
above, it’s time for a conversation. Let us help you  
build the support system your business — and your 
clients — deserve. 

Connect with Kadima Collective to find your perfect  
VA match. 

Kadima Collective 

Powered by Elite Closing Solutions 

Shana Wolfe

(678) 478-5054

facebook.com/kadimacollective 

P icture your last Tuesday. You meant to call three past 
clients. You never got to it. Instead, you spent the morning 
updating your CRM, the afternoon chasing a missing 

document in your transaction, and the evening trying 
to put together a social post because your feed 

has been quiet for two weeks. 

The hidden cost of doing 
everything yourself



Mountains, Lakes & Athens Real Producers • 2322 • July 2026

We are continually adapting with the market & adding 
carrier solutions to assist each client. 

We find the Right Coverage for the Right Price!

Drake Dodson
770-998-6469 | Drake@ClearViewIns.com

www.myagentdrake.com

Auto InsuranceCommercial

Home or Condo Insurance Landlord Insurance

SELL HOMES FASTER.
STRESS LESS.

762-234-COOL · www.cool-binz.com/greater-athens

Give your listings a competitive
edge—reserve a bin today.

Climate-controlled on-site storage
Protect staging furniture & seller belongings
Declutter listings for better showings
Flexible delivery & pickup—on your timeline
Safer alternative to traditional moving/storage

S E R V I N G
G R E AT E R
AT H E N S
A R E A

« Designed to protect
items from heat, humidity,
and damage »

PLUGSINTO A
110OUTLET.

Dream it. Build It.
Live it. Love it

Custom Homes
Crafted with
Southern Excellence

N E W  H O M E  C O N S T R U C T I O N
D E S I G N - B U I L D  S E R V I C E S

P E R S O N A L I Z E D  F L O O R  P L A N S
Q U A L I T Y  C R A F T S M A N S H I P

O N - T I M E ,  O N - B U D G E T  D E L I V E R Y

"I Love 
is Stu
!" 
Henry Darby, Owner

Serving Lake Oconee and Surrounding Areas

470-WINDSOR
WindsorCustomHomesGA.com

Call today to schedule a consultation!
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L
et’s be honest. Home inspections 
can get complicated fast. You think 
you’re scheduling one thing, and 

suddenly you’re coordinating five. One 
company for the inspection. Another for 
radon. Someone else for sewer scope. 
Then mold, water testing, termite… and 
before you know it, your phone is full of 
different contacts, different timelines, 
and a whole lot of waiting.

That’s exactly what Blue Ridge Home 
Inspections set out to fix.

“We just wanted to make it easier for 
people,” says Mariyah Martin, General 

Is A One-Stop ShopWRITTEN BY ELIZABETH MCCABE

PHOTOS BY ALLIE SANTOS

PARTNER SPOTLIGHT

Manager. “It doesn’t have to be that 
complicated.” So they built something 
that isn’t all that common in this space, a 
true one-stop shop.

Everything happens through one 
team. One call. One process. From the 
standard home inspection to radon, 
sewer scope, water testing, mold and 
air quality, thermal imaging, drone roof 
inspections, and even termite letters. 
They handle it all.  “We also offer a 
same-day report,” adds Mariyah. “We 
build reports on site as we go and send 
them out the same day.” It doesn’t get 
any more efficient than that!

Communication Counts 
What sets Blue Ridge Home Inspections 
apart is their communication. They 
don’t just send a report and disappear.

“We call every client after the 
inspection,” Mariyah says. “We go 
through everything with them so they 
actually understand what they’re 
looking at.” It’s a simple idea and not 
that common. 

The need for clear communication is 
also important to the professionals at 
Blue Ridge Home Inspections, which 
stems from personal experience. Back 

in 2015, Mariyah’s dad, Andy Martin, 
was selling a home. The buyers had 
an inspection done. The report itself 
wasn’t terrible, but no one ever called to 
explain it.

And that small gap turned into a bigger 
issue than it needed to be.

“That’s when we said, okay… this is 
something we should be doing,” Mariyah 
says. “And we should be doing it better.” 
Andy got certified that same year and 
started Blue Ridge Home Inspections. 
Mariyah came on in 2018 while she was 
still in college, thinking she’d just help 
with the books here and there. “That 
didn’t last,” she laughs. “It turned into a 
full-time job pretty quickly.” 

Now, it’s a full family effort. Andy 
and Mariyah run the operational 
side. Levi and Robert are out in the 
field doing inspections. Jessica keeps 
everything moving behind the scenes. 
And the connections go deeper than 
just coworkers.

“We really are a family,” Mariyah says. 
“Andy and I are family. Levi and Jessica 
are married. We’ve spent a lot of time 
building the right team.” And that shows 
in how they treat people.

“We’re very honest. Very ethical,” she 
says. “We treat every client the same 
way.” Over the years, that approach has 
added up to more than 5,000 inspections 
and counting, plus a recent 10-year 
anniversary.

Happy to Help 
Even after the inspection is complete 
and the report has been provided, 
people contact them. “We’ve had clients 
call us months later, even a year later, 
just asking questions,” says Mariyah. 
“And we’re still there for them.”

That kind of follow-through matters, 
especially because inspections can feel 
intimidating on both sides of a deal. 

“A lot of people think an inspection 
is there to kill the deal,” she says. “It’s 
really not. We’re not trying to scare 
anyone. We’re just giving people the 

HOME INSPECTIONS
Blue Ridge
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information they need so they can make 
a good decision.”

Sometimes, that turns into something 
more. Mariyah remembers a 
family moving in from Florida who 
didn’t know the area at all. What 
started as an inspection turned into 
conversations about schools, sports, 
and what life would actually look like 
once they got settled.

“They stayed in touch with us after 
they moved,” she says. “They even sent 
us a gift basket. We still refer clients 
back and forth.” That’s the kind of 
relationship you don’t forget. 

And it’s backed by real experience. Andy 
has been building homes since 2000 
and holds a general contractor’s license. 
Mariyah has her real estate license, 
which gives her a different perspective 
on what clients are navigating during a 

transaction. She also helps design homes 
with Andy.

“We see it from multiple sides,” she 
says. “And I think that helps people feel 
more confident.”

It also means they’re used to wearing 
a lot of hats. “We build, we design, 
we inspect… we do a little bit of 

everything,” she says. “But it all comes 
back to helping people get it right.”

And for Mariyah, there’s another piece 
of it that matters just as much. 

“I just really love making people 
happy,” she says. “And honestly, getting 
to work with my dad every day is a big 
part of it too.”

Mariyah and her team are dedicated 
to their clients and genuinely want 
to help in any way they can. And that 
leaves an impression. That makes an 
impression upon them. Because long 
after the inspection is over, what stays 
with people isn’t just the report. It’s 
the trust, the clarity, and the feeling 
that someone was truly looking out 
for them. 

WE CALL EVERY CLIENT AFTER THE INSPECTION. 
We go through everything with them so they actually understand what they’re looking at.”

Contact Them Today! www.brddllc.com • 706-633-3377

CONTACT

US!
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“Our team’s motto, ‘Find Your Adventure’ 
is how we shape our business,” Thorin 
Langley explains. “When we meet new 
clients, we point out you can buy a pretty 
mountain house anywhere, but it’s the 
community and lifestyle here that people 
buy into. Our success is about having 
balance in life with our family and 
enjoying this beautiful area that we’re 
blessed to live in.”

Finding adventure is the very 
foundation on which Thorin and Lance 
Langley approach both life and real 
estate. As part of The Petrillo Group at 
RE/MAX Town & Country in Blue Ridge, 
Georgia, the married couple operates 
as an informal team within the team, 
blending their strengths, personalities, 
and shared sense of adventure into an 
effective business that feels authentic.

Solid Foundations for Success 
Thorin was born in Stuart, Florida, 
before her family relocated to 
Morganton, Georgia in the late 1990s. 
She later attended the University 
of Massachusetts Boston, earning a 
degree in Business Management with a 
concentration in Marketing, and went 
on to build a colorful career over the 
next decade working in hospitality, 
including a stint managing an off the 
grid boutique resort in the archipelago 
of Bocas Del Toro and property 
management in Panama, before landing 
in Blue Ridge permanently over a 
decade ago.

BY JESS 

WELLAR

PHOTOS BY 

AMBER CATHER 

PHOTOGRAPHY

COVER STORY

“I met so many interesting ‘yachties’ 
while I was working seasonally in fine 
dining in Nantucket and that inspired 
me. I decided to spread my wings and 
find myself,” Thorin recalls. “I put my 
stuff in storage and a two-month trip 
turned into a two- year journey!”

Lance, on the other hand, grew up in 
Mobile, Alabama, before attending 
Appalachian State University, where he 
double majored in Risk Management 
+ Insurance and Finance + Banking. 
He began his career in Charlotte with 
Liberty Mutual, but quickly realized the 
corporate environment wasn’t the right 
fit. He made the move to Blue Ridge in 
search of something more hands-on 
while being closer to his family.

That relocation led him to start Ballard’s 
of Blue Ridge 11 years ago, a shoe store 
that has become a successful business 
and central hub for connection within 
the community. During that time, a 
mutual friend introduced him to Thorin, 
and it was an instant connection.

“We both happened to be beach surfers 
at heart living in the mountains,” Thorin 
chuckles. “I remembered thinking he 
would probably be my best friend and 
surf buddy … We went rock climbing on 
our first date and here we are!”

Eventually Thorin began helping Lance 
at the store off and on while also teaching 
yoga and raising their young family, 

&Thorin Lance
LANGLEY

Definitely Not Boring
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with both of them gaining firsthand 
experience in entrepreneurship and 
customer relationships.

But over time at the store, the couple 
began to see a bigger opportunity. 
Through Lance’s friendship with AJ 
Petrillo and a growing respect for the 
way AJ built his business, real estate 
started to feel like a natural next step.

“The shoe store is the perfect vessel,” 
Lance grins. “My love for helping 
customers there grew beyond just 
finding the perfect fitting shoe; it 
turned into helping them find the 
perfect fitting home.”

Better Together 
Realizing real estate would be a natural 
fit for his gregarious personality, Lance 
got licensed in early 2022 and joined AJ’s 
team. As his business gained traction 
though, it became clear that Thorin’s 
skill set — and the way they already 
worked together—would make their 
partnership even stronger.

Thorin obtained her license in 2023, 
then went to work at another brokerage 
— but that didn’t last long.

“I made it three weeks at another 
brokerage because I thought we needed 

some degree of separation with us both 
working at the shoe store and being 
together at home,” Thorin laughs. “But I 
quickly realized it just made more sense 
to combine our strengths because we 
really do balance each other out.”

That balance is evident in how they 
operate day to day. Lance leads with 
easy connections and magnetizing 
energy, while Thorin brings structure, 
strategy, and execution.

“Communication and going out to meet 
people is my forte. That’s my favorite 
part of real estate,” Lance explains. 
“But when I got to the negotiations and 
contracts, it made me realize Thorin had 
to get on board because she’s a natural 
organizer and problem solver. It’s a lot 
of fun now, we’re in this together.”

That shared sense of responsibility 
extends beyond their own partnership 
into the culture of the Petrillo Group.

My love for helping 
customers there grew beyond 
just finding the perfect fitting 
shoe; it turned into helping them 
find the perfect fitting home.”
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“Being part of this team has contributed 
greatly to our success,” Thorin 
acknowledges. “We’re playfully 
competitive, but it always comes from a 
place of love and support.” 

Always On The Go 
Outside of real estate, Thorin and Lance 
have built a life that mirrors the very 
lifestyle they help their clients pursue. 
Married in 2022 at their favorite surf 
spot in the Dominican Republic, they 
are raising their two “little adventure 
seekers,” Kanoa (12) and Myla (8), 
alongside their dog Zoe and newly-
acquired cat, Ozzy Pawsborne.

The couple’s sense of adventure is 
frequently embedded in how they live.

“As a family, we love being outside, 
traveling, snowboarding, mountain 
biking, and exploring,” Thorin shares. 
“We are always up for a new experience 
and even participate in a triathlon now 
and then.”

Lance nods in agreement, then adds: 
“We also try to take a surf trip every 
year for our mental health and a 
snowboarding trip out West in the 
winter. And we’ll be spending a lot 
of time at our new condo in Beech 
Mountain this summer before renting it 
out during peak season.”

Looking ahead, the Langley’s ambitions 
are grounded in alignment rather than 
scale, continuing to grow a meaningful 
business that supports their family 
without compromising the life they’ve 
worked hard to create… which also 
means more snowboarding trips and 
triathlon signups in the future. 

“The dream is not just to sell more real 
estate,” Thorin concludes. “It is to build 
a life and business that reflects who we 
really are.” 

We both happened to be 
beach surfers at heart living 
in the mountains. I remembered 
thinking he would probably be 
my best friend and surf buddy … 
We went rock climbing on our 
first date and here we are!”

Proud to support
the neighborhood

Being a good neighbor means being there for my community.
As your local State Farm agent, I'm ready to help whenever
you need me. Give me a call.

Branton Wiseman
Agent
2755 Antioch Rd Ste 500
Cumming, GA 30040-3572

Bus: 678-679-9677
branton@thewisechoice.net
www.thewisechoice.net

Like a good neighbor, State Farm is there.
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ROOF SOLUTIONS
REALTORS TRUST

Call today — ensure every 
listing is “show ready”!

706-851-5074
www.gloryroofingllc.com

Comprehensive Roof Inspections (Free)

Reliable Repairs & Installations

High-Quality Shingles & Financing

Fast Turnaround for Listings



9151 Currency St.
Irving, TX 75063

Built for Your Clients, Designed for Their Dreams
Partner with Kingsworth Construction—where dreams become homes.

Visit kingsworthconstruction.com to explore our work and start the conversation. 678-821-2070

At Kingsworth Construction, we specialize in crafting custom homes that match your clients’ unique visions. With 
a focus on quality, innovation, and seamless collaboration, we make the home-building process an exceptional 
experience—for you and your clients.

• Custom Home Design & Build: Tailored to your client’s needs and style.

• Luxury Renovations: Elevating existing spaces with precision and care.

• Site Evaluation & Preparation: Ensuring the perfect foundation for every home.

• Project Management: On-time, on-budget delivery with open communication.

• Additions & Expansions: Expanding possibilities while maintaining harmony.


