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Mention this ad to get your clients $25 OFF A BUYER'S INSPECTION

We are North America’s Premier Inspection Service
National Property Inspections
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BALLOON DECOR & 
EVENT DECORATION
Eventful Balloons by Sarah
(951) 454-3290

CLOSING - TITLE & ESCROW
EDCO Title & Closing Co
Ty Harris
(901) 596-5276
(901) 382-0470

Guardian Title, LLC
Jason Lashlee
(662) 262-1800

Harkavy McDaniel Kaplan 
& Salomon, P.C.
Jeremiah McGuire
(901) 494-1622

Hodges Law Firm, PLLC
Rees Hodges
(901) 238-8960

Home Surety Title 
& Escrow, LLC
Jeff McEvoy
(901) 737-2100

Quality Title Group
(901) 249-4787
qualitytitlepro.com

Sure Title Company
Carrie Lacher
(901) 558-6299

CLOSING GIFTS
Cutco Closing Gifts
Ben Cunningham
(318) 364-7046

COMMUNITY DEVELOPMENT
Tipton County Community 
Development Counsel
(901) 313-9024

ELECTRICIAN
Quality Electric TN, LLC
(901) 651-8154
qualityelectrictn.com

FLOORING - HARDWOOD
Bonafide Flooring Solutions, Inc.
Daniel Gardeazabal
(901) 331-8809

HOME INSPECTION
Midsouth Inspections
(901) 628-7316

National Property Inspection
Derek Groves
(901) 497-0943

HOME STAGING
Set the Stage Bluff City East
Janel Heinz
(901) 799-8504
bce.wesetthestage.com

HOME WARRANTY
Achosa Home Warranty
Emily Daniel
(615) 806-3456

American Home Shield
(901) 710-6605

Choice Home Warranty
(901) 616-2285
www.chwpro.com

First American 
Home Warranty
Seth Lacher
(901) 282-6273

HVAC SERVICES
Lyons HVAC
(901) 552-7739

INSURANCE
GEICO Exclusive 
Agent - Blake Sims
(901) 800-5777
Geico.com/memphis-sims

INSURANCE: AUTO/
HOME/LIFE
Lovelace Allstate Insurance
Rod Lovelace
(901) 853-5442

IRRIGATION 
INSPECTION/REPAIR
Tri-State Irrigation, Inc
Matt Finney
(901) 753-7667
www.wedosprinklers.net

JUNK REMOVAL / 
DEMOLITION
Clean City LLC
(901) 585-7032

MORTGAGE LENDER
Community Bank
(769) 777-6092
Communitybank.net

Community Mortgage 
/ Mika Joyner
(901) 491-2536

First Citizens National Bank
Bob Zacher
(901) 489-1217

Guild Mortgage
Shelley Dunn
(901) 870-1107
www.shelleydunn.com

Mortgage Investors Group
(901) 761-6910
www.MIGMemphis.com

Northpointe Bank
(901) 461-7215

Orion Financial
Rachel Campbell
(901) 830-9719

Premier Mortgage 
Resources
(901) 734-8080
www.pmrloans.com/
loan-officer/becca-rupe/

Renasant Bank
(901) 647-0230
www.renasantbank.com

Supreme Lending
Ashley Koon
(901) 277-7982

MOVING, STORAGE 
& RELOCATION
Big League Movers
(901) 881-5581

PHOTOGRAPHER | 
REAL ESTATE MEDIA
Lensman Real Estate 
Photography
Michael Berry
(972) 814-1937

PHOTOGRAPHY/
REAL ESTATE
Coco Productions
(901) 831-2282

Pic This House
Keenan Greer
(901) 230-7733

POOL BUILDER/ POOL 
& SPA SERVICES
Duvall Pool and 
Leak Detection
(901) 590-6799
duvallpools.com

PROPERTY MANAGEMENT
Foundation Property 
Management, LLC
James Wachob
(901) 633-2331
ibuyyourhouse.com

REAL ESTATE & PORTRAIT 
PHOTOGRAPHY
Elizabeth Looney 
Photography
(901) 569-0808
elizabethlooney.com

REAL ESTATE SERVICES
Realtracs
(615) 426-3707

RENOVATIONS/
REMODELING
901Upgrade, LLC
Gage Morefield
(901) 651-7346

ROOFING & ROOF REPAIR
Infante Roofing, Inc
(901) 530-5635

Reborn Roofing LLC
(901) 463-2200
roofmaxx.us/e-memphis-TN

SAVE YOUR 
CLIENTS MORE 
WITH YOUR LOCAL 
MEMPHIS AGENT

Blake Sims • 901-800-5777
geico.com/memphis-sims

Whether you're staging a home to sell quickly
or furnishing a short-term rental, 

Get in touch with us.

Janel (Taueg) Heinz
Staging Director

our design expertise helps every detail shine. 

W: (901) 799-8504 | C: (317) 847-0898
janel.taueg@wesetthestage.com
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Meet
The

Team
Jeff White
Publisher

Ashley Streight
Content Coordinator

Elizabeth Looney
Photographer

Michael Berry
Photographer

Caleb Nelson
Photographer

Becky Mitchell
Photographer

Molly Cobane
Client Relations Specialist

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not 
necessarily reflect the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication 
are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, 
or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may 
include content created with the assistance of artificial intelligence (AI) tools by authors or contributors and may not be 
independently verified by N2.

Follow us on Facebook and Instagram so you can find out who is being featured, 
stay up to date on upcoming events and much more @memphisrealproducers

Christie Jones
Event Coordinator

1114 Poplar View Ln N | Collierville, TN 38017 | 901.203.0043 | RodLovelace@Allstate.com

INSURING YOUR TOMORROW, TODAY. ARMSTN
AND

MORE
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Get in Touch

(901) 628-2221 - Parker
(901) 552-7739 - Terry
lyonshvac7@gmail.com

www.lyons-hvac.com

heating & cooling services

vent installations & ductwork repairs

furnace installation & repairs

mini-split installation & repairs

Ensuring You’re Satisfied
OUR TOP PRIORITY IS

Ensuring You’re Satisfied
WITH OUR SERVICE

PUBLISHER’S NOTE

It’s hard to believe we’re 
already halfway through 
the year.

January feels like yesterday, 
yet six months have come 
and gone. At the beginning 
of the year, many of us set 
goals, created plans, and 
envisioned what success 
would look like by year’s 
end. Now, standing at the 
midpoint, it’s a good time 
to pause and ask a few 
important questions: 

What’s working? What’s 
not? Am I building the 
business I intended to build, 
or am I simply staying 
busy? Who am I becoming 
in the process?

These questions matter 
because success is rarely 
the result of one big 
decision. More often, it’s the 
result of small choices made 
consistently over time. 
The habits we develop, the 
relationships we invest 
in, and the opportunities 
we pursue all have a 
way of compounding.

As I’ve reflected on the 
first half of this year, I’ve 

been reminded how many 
opportunities begin with 
something simple: showing 
up. A conversation at an 
event. A new relationship. 
A fresh perspective. A 
referral partner. A chance 
encounter that opens a door 
you never expected. 

Many of the best things 
in business, and in life, 
happen because we put 
ourselves in places where 
connection is possible.

Showing up doesn’t 
guarantee success, but it 
creates opportunities for 
success. You can’t build 
relationships with people 
you’ve never met or learn 
from conversations you’ve 
never had. In a world that 
is increasingly digital, there 
is still tremendous value 
in being present, engaging 
with others, and investing 
in genuine relationships.

That’s one of the reasons 
our theme this year is 
Collaboration Builds 
Community. Community 
doesn’t happen by accident. 
It’s built intentionally...
one conversation, one 

introduction, and one 
relationship at a time. The 
strongest communities are 
formed when people choose 
to engage, encourage, and 
support one another.

I’ve had the privilege of 
watching this happen 
throughout our Real 
Producers community. I’ve 
seen agents connect with 
trusted partners, friendships 
develop, ideas exchanged, 
and opportunities created. 
Time and again, I’ve been 
reminded that growth 
rarely happens in isolation. 
The most successful 
people I know continue to 
learn from others, invest 
in relationships, and 
show up consistently.

As you look ahead to the 
second half of the year, 
I’d encourage you to take 
inventory, not just of your 
numbers, but of your 
relationships. Who are you 
learning from? Who are 
you investing in? Where 
might you need to show 
up more consistently? The 
answers to those questions 
may have a greater 
impact on your future 

than any business plan 
or marketing strategy.

The second half of the year 
doesn’t require a complete 
reinvention. Sometimes it 
simply requires a renewed 
commitment to the things 
that matter most. Be 
present. Be intentional. 
Keep showing up.

Here’s to a strong second 
half of the year—and 
to continuing to build a 
community that connects, 
elevates, and inspires. 
Together, we go farther.

Jeff White 

Owner/Publisher
Memphis Real Producers 

MID-YEAR

CHECK-INCHECK-IN
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REALTORS® enjoy:
• Full service on every transaction
• Online or App-based Net Sheet Calculator
   and Closing Costs Estimator
• Timely and accurate title commitments
• Superior communication
• Knowledgeable and professional staff
• Contract upload capability, email, or drop off

6080 Getwell Road | Suite 300 | Southaven, MS 38672
662-262-1800  |  guardiantitle.net  |  office@guardiantitle.net

PRECISE NUMBERS
PRECISELY WHEN 
YOU NEED THEM!

Create custom Seller Net 
Sheets, Buyer Estimates 
and Re�nance Estimates 

online or in print with 
our quote calculator. 

Then easily submit your 
order with just one click!
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How URIEL SALAS Built a Career on  
Trust, Transparency, and Understanding

ON THE RISE

Ask Uriel Salas what matters most in 
a real estate transaction, and he won’t 
start by talking about houses. He’ll talk 
about understanding. Understanding 
the process. Understanding the options. 
Understanding the decisions that can 
impact a family’s future.

It’s a lesson he learned long before he 
ever became a Realtor, and one that 
continues to shape the way he serves 
clients today.

Today, Uriel is one of the top-producing 
agents in his office at United Real Estate 
Mid-South, earning Top Sales Volume 
and Top Producer honors in 2025. Yet 
if you ask him what he’s most proud of, 
the conversation quickly shifts away 
from numbers and toward people.

Because for Uriel, real estate has never 
simply been about transactions. It’s 
about helping families move forward 
with confidence. As the son of Mexican 
immigrants, Uriel grew up watching 
sacrifice unfold in real time. His parents 
came to the United States seeking 
opportunities they hoped would create a 
better future for their family. Like many 
immigrant families, they worked long 
hours and made significant sacrifices to 
create opportunities for their children.

“When you’re younger, you don’t really 
understand everything your parents are 
doing for you,” Uriel says. “As I’ve gotten 
older, I’ve realized how much they 
sacrificed to give us opportunities.”

Those lessons stayed with him.

So did another experience that would 
eventually influence the course of his 
life. Years ago, Uriel watched his family 

work through a real 
estate transaction 
that highlighted just 
how overwhelming 
the process can be 
when people don’t 
fully understand the 
language, paperwork, 
or decisions involved.

The experience stayed 
with him. It taught 
him that buying or 
selling a home isn’t 
just about signing 
documents. It’s about 
making sure people 
truly understand 
the choices in 
front of them.

The experience left 
him with questions 
that lingered long 
after the transaction 
ended. Had 
everything been 
explained clearly? Did his family fully 
understand their options? Did they 
know the right questions to ask?

“It really opened my eyes to how 
important it is for people to understand 
what’s happening during a transaction,” 
he says.

At the time, he had no idea those 
questions would eventually influence 
the direction of his career. After moving 
to Memphis in 2006, Uriel spent years 
working a variety of jobs while searching 
for the right career path. He worked in 
everything from retail and restaurants to 
roofing and insurance. Each role taught 
him something about responsibility, 

perseverance, and people. But he never 
stopped looking for ways to grow.

“I’ve always wanted to challenge 
myself,” he says. “I’ve always felt like I 
could do more.”

That mindset eventually led him to  
real estate.

In 2018, Uriel earned his real estate 
license and stepped into an industry 
where success is built one relationship 
at a time. Like many new agents, he 
quickly learned that passing the exam 
was only the beginning. There were 
contracts to understand, negotiations 
to navigate, and countless situations 

The Difference 
Understanding Makes

WRITTEN BY JEFF WHITE 

PHOTOS BY BECKY MITCHELL WITH 

LENSMAN REAL ESTATE PHOTOGRAPHY
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Those principles have helped Uriel 
build a thriving business throughout 
the Mid-South. When asked what 
he enjoys most about the business, 
his answer always comes back 
to people. “I love helping people 
accomplish something they didn’t 
think was possible,” he says.

Many of the families he serves are 
Hispanic homebuyers and sellers 

that simply couldn’t be taught in a 
classroom. Uriel credits mentor Ruben 
Lopez with helping him navigate those 
early years and build confidence as a 
new agent. Then came an opportunity 
he still talks about today.

His first listing came from his seventh-
grade reading teacher. For a new agent 
with no track record and very little 
experience, it was an incredible vote 

of confidence. Out of all the agents she 
could have called, she called him. “
It meant everything to me,” Uriel says. 

“Someone who had known me for years 
believed in me enough to trust me with 
something that important.”

That experience reinforced a lesson 
he has never forgotten. Relationships 
matter. Trust matters. People 
remember how you make them feel. 

navigating one of the biggest financial 
decisions of their lives. While being 
bilingual certainly helps, Uriel 
believes his greatest responsibility 
goes beyond language.

He’s helping people understand a 
process that can often feel intimidating. 
He’s helping them make informed 
decisions. And he’s helping them move 
forward with confidence. In many ways, 
those responsibilities feel personal.

He understands what it’s like when 
families are unsure of what comes next. 
He understands how overwhelming 
contracts and legal documents can 
feel. Most importantly, he understands 
the value of having someone willing 
to slow down, explain the details, and 
advocate for their best interests.

That’s why transparency remains one 
of the defining characteristics of his 
business. Ask Uriel what he hopes clients 
would say about him after a transaction, 
and his answer comes quickly.

“Honest. Committed. Transparent.”
Those aren’t just words to him. They’re 
standards. They’ve helped him build a 
business fueled largely by referrals from 
past clients who trust him enough to 
recommend him to friends and family.

Interestingly, Uriel doesn’t fit the 
stereotype many people have of a top-
producing Realtor. “I’m actually pretty 
introverted,” he says with a laugh. Rather 
than drawing energy from crowds, 
he values listening. He believes that 
tendency has become one of his greatest 
strengths because understanding clients 
begins with hearing their concerns. As 
he’s grown older, Uriel has developed an 
even deeper appreciation for the journey 
his parents took and the opportunities 
their sacrifices created. Their example 
continues to influence the way he 
approaches both life and business:

Work hard. Keep growing. Don’t quit. 
Serve people well.

Ask Uriel how he hopes clients remember 
him, and his answer is simple: Honest. 
Committed. Transparent.
Those values have become the foundation 
of a business built largely through 
referrals and relationships.

For Uriel, success isn’t about recognition. 
It’s about helping people understand their 
options, make informed decisions, and 
move forward with confidence.

After watching his own family 
navigate uncertainty years ago, that’s a 
responsibility he never takes for granted. 

Honest. 
Committed. 
Transparent.
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(901)300-3939  |      www.rebornroofing.com

VETERANS’
DISCOUNTS
AVAILABLE

LICENSED,
BONDED &
INSURED

LOCAL COMPANY
YOU CAN
COUNT ON

COMPLETE ROOFING
SOLUTIONS YOU CAN TRUST

(901)300-3939  |      www.rebornroofing.com

CLEANING REPAIR

GUTTERS REPLACEMENT

FREE ROOF INSPECTIONS
AND PHOTO REPORTS FOR REALTORS
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Do you know an up-and-coming agent who’s making waves in the 
Memphis real estate scene? Maybe they’ve crushed it in their first year, 
overcome major obstacles, or are just the kind of person who brings 
passion, professionalism, and purpose to everything they do.

At Memphis Real Producers, we’re always on the lookout for new talent 
that deserves to be recognized—and we need your help to find them!

Who qualifies as a Rising Star? 
•	 Licensed for 5 years or less
•	 Already making an impact in the industry
•	 Known for hustle, heart, and a hunger to grow

Help us shine a light on the next generation of top producers. 
Nominate someone you admire (or yourself!) and tell us 
why they deserve to be featured in an upcoming issue.

Submit your nomination today – just send us their 
name, brokerage, and a few lines about what makes 
them a star to Jeff.white@realproducersmag.com.

Today’s rising stars are tomorrow’s top producers! We’d love to meet them!

Nominate a 
RISING STAR!

Ask me about
our Live Experts!

KIM FLOURNOY
Executive Market Manager

901-710-6605
kim.flournoy@ahs.com

"Ryan Guess and his assistant Casey were an absolute dream 
team to work with! From start to finish, they were 

knowledgeable, professional, and incredibly pleasant 
throughout the entire home buying process.”

         - Savannah R

Your Guide Home

Ryan Guess
Senior Loan Officer

NMLS # 70442
901-461-7215

Ryan.Guess@northpointe.com
northpointe.com/ryan-guess

Taking the guesswork out of mortgages since 2005
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LESSONS FROM A BY KEN COPE W/ REBORN ROOFING

ASK THE EXPERT

ROOF PROFESSIONAL
These warranties only cover the time period in which the 
shingle manufacturers will cover the cost of new shingles 
if manufacturing defects are discovered.  Shingle warranty 
claims are rare because for the most part, shingles don’t have 
manufacturing defects.

So how long should a new roof last?
Many factors determine a new roof’s lifespan.  For instance, 
thinner three-tab shingles will not last as long as thicker 
architectural shingles.  Attic ventilation determines how 
long a new roof will last.  A poorly 
ventilated attic degrades shingles 
faster than a properly ventilated one.  
In the Midsouth we find that most 
roofs with three-tab shingles will last 
from 15-20 years.  Roofs with quality 
architectural shingles should last 
somewhere between 18-25 years.

What are some ways I can ensure 
my roof lasts as long as possible?
Have your roof professionally inspected 
at least every two years and after every 
major storm.  Most homeowners think 
that if their roof is 10 years old or less, 
they don’t have anything to worry about.  
However, every roof ages differently.  
Flashings become unsecured, sealants 
on nail heads wear off, and leaf debris 
gets stuck in valleys and against walls.  
All these factors create risks of leaks.  
And the cost to repair these minor issues 
is much less than replacing drywall and 
floors when a leak occurs.

How much does a new roof cost?
There is no simple answer to this 
question.  The cost of a roof depends 
on how steep the slopes are, how many 
square feet of roof surface there are, 
and other factors such as wall flashings 
and pipe flashings. The heated square 
footage of a home has no bearing on 
the cost of a roof replacement.  To 
provide an accurate estimate for a 
roof replacement the roof size, pitch, 
facets, and other factors must be 
inspected and measured for accuracy.  

Reborn Roofing & Roof Maxx is a 
relationship-driven roofing company 
serving the Mid-South with a 
commitment to honesty, service, and 
long-term solutions. Unlike many 
roofing contractors who focus solely 
on replacements, owner Ken Cope 
and his team provide unbiased roof 

assessments and offer innovative options like Roof Maxx 
treatments, which can extend the life of existing shingles 
for a fraction of the cost of a new roof. Whether handling 
repairs, replacements, or preventative maintenance, 
Reborn Roofing is known for doing what’s right for the 
customer—not just what generates the biggest sale. Trusted 
by realtors, property managers, insurance professionals, 
and homeowners alike, the company has built its reputation 
on integrity, exceptional customer service, and a genuine 
desire to make a positive impact in the community.

Why do so many roofers just want to tell 
you that you need a roof replacement?
The answer to this is simple.  Many roofers are in business to 
just make money today and move on to the next customer.  
Many experts estimate that nearly 80% of replaced roofs in 
the U.S. are unnecessary.  These roofs still have useful life.  At 
Reborn Roofing, we take a different approach.  If we build 

trust by doing what’s right for every customer, we know those 
customers will return to us when it’s time for a replacement.

What does a 30-year warranty, a 50-year warranty or a 
lifetime warranty on shingles really mean?
Shingle manufacturer’s warranties are widely misunderstood.  
Subsequently, few shingles made today will even last 30 years. 

ROOF PROFESSIONAL
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Nominate Your Favorite Agent: 
We are always accepting nominations for 
feature stories! If you know a colleague who is 
absolutely ON FIRE and deserving of celebration, 
we would love to feature them in an upcoming 
edition of Memphis Real Producers magazine! 

Categories may include Top Producer, Rising Star, Team Leader, 
Broker, Giving Back to the Community, etc. To nominate a 
fellow REALTOR®, simply scan this QR code and follow the 
prompts. We look forward to receiving your nominations!

Recommend Your Favorite Vendor: 
What makes our preferred partners different 
than any other “vendors list” is that we only 
partner with businesses that have been vetted 
and recommended by top agents. In other 
words, our preferred partners are trusted 

businesses that can be considered the best in their particular 
industry. Don’t see your favorite on our list? We would love your 
recommendations! Scan this QR code and recommend your 
favorite affiliate business and be sure to state what you love about 
them! We look forward to receiving your recommendations!

NOMINATIONS/Recommendations!

Residential & Commercial | Cleanouts
Furniture & Appliance Removal | Yard Debris Removal

Cardboard Recycling | Interior/Outdoor Demo
Carpet & Flooring Removal

5 STAR REVIEWS
Local • Reliable & On Time 

Proper Disposal & Recycling 
License & Insured

& Demolition Services
Professional Junk Removal 

901-585-7032
www.cleancityhauling.com

Call/text for a
Free Estimate!

Your trusted
closing partner.

  
PRECLOSING@GOHODGESLAW.COM

REES
HODGES

LINCOLN
HODGES

Chattanooga - 

There’s a new 

home warranty in 

town! Achosa 

lets homeowners 

work with any 

service provider, 

and pays them 

on the same day! 

We prioritize 

getting repairs 

done FAST! 

Emily
Daniel

615-806-3456
emilyd@achosahw.com

www.achosahw.com
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Whether you need your floors 
installed, restored, cleaned, or replaced,

we at Bonafide Flooring Solutions will do
whatever it takes to keep our customers satisfied. 

Bona Revive: Deep Clean & Scruff Removal
Bona Restore: Light Sanding & Recoating

Bona Refinish: Full Sanding & New Surface

CONTACT DANIEL GARDEAZABAL, OWNER/OPERATOR
FOR A FREE QUOTE TODAY! 901-331-8809

901-560-3259
gerriellen@suretitleco.com

3265 W Sarazens Cir
Memphis, TN 38125

Gerri Ellen Larkin
Operations Manager &

Licensed Title Agent

After-hour closings,
mobile closings, and

notary services available.

Where Closing Is 
Like Coming Home

Check us out 
on Facebook!

Serving the Midsouth and Northern AL.
Balloon Garlands, Arches, and Designs for any Occasion!

Sarah Luque • (951) 454-3290 • eventfulballoonsbysarah@gmail.com
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COVER STORY

Every morning, Harbor Town wakes up a little 
differently than most neighborhoods. Neighbors 
wave from front porches, dog walkers stop to chat, 

and familiar faces gather at local restaurants and coffee 
shops while the Mississippi River quietly frames it all. It 
feels less like a neighborhood and more like a small town.

That’s exactly why Sam White loves it.

On many mornings, she’s walking those same streets with her 
Jack Russell Terrier, Boucher, greeting neighbors and catching 
up with friends along the way. For Sam, Harbor Town isn’t 
simply where she lives. It’s where she belongs. And helping 
other people find that same sense of belonging has become 
the foundation of both her life and her career.

Memphis Through and Through
Long before she became a Realtor with Crye-Leike 
Realtors, Sam was a Memphian through and 
through. She grew up in a family that 
owned the well-known Superlo Foods 
grocery stores, attended White Station 
High School, and developed a deep 
appreciation for the city she still 
proudly calls home today.

Ask Sam what she loves most 
about Memphis, and her answer 
isn’t centered on landmarks or 
attractions. It’s the people.

“It’s a small town with big-city benefits,” 
she says.

Like any city, Memphis has its challenges. Sam 
doesn’t shy away from that reality. But she also sees 
something many outsiders may miss - a city filled with people 
who care deeply about their community and about one another. 
She sees neighborhoods with personality, history that matters, 
relationships that endure, and a spirit that keeps drawing people 
back. It’s why she has never wanted to call anywhere else home.

A New Beginning
Real estate wasn’t part of some carefully crafted career plan. 
Like many successful agents, Sam arrived in the industry 
by way of a winding road. Before real estate, she worked at 
Newby’s, sold radio advertising at Rock 103, owned a T-shirt 
company, and raised two awesome daughters. Looking back, 
each experience taught her something valuable about people, 
relationships, and perseverance.

When she entered real estate, she quickly realized it was the 
perfect blend of everything she enjoyed most. Today, she laughs 
when she thinks back to why she got started in real estate. 
Atthe time, it just looked like it might be fun. She had no idea it 
would become a career she would build her life around.

What began as a curiosity soon became much more.

The Heart of 
Harbor Town

I feel honored 

to be their 

introduction 

to Memphis.”

How SAM WHITE Turned A Love of Community Into A Life And Career
PHOTOS BY FAYDRA FOSTER
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Early in her career, she had the opportunity to learn from 
respected Memphis real estate professionals, including Laura 
Lovelace and John Linthicum. Their mentorship helped shape 
her approach to the business and reinforced the importance of 
relationships in building a successful career. The lessons stuck.

To this day, Sam believes real estate is ultimately about 
people. The homes matter. The contracts matter. But the 
relationships matter most.

An Ambassador for Memphis
Over the years, Sam discovered one of the things she loves most 
about her profession: she gets to introduce people to Memphis.

Many of her clients relocate from other cities and states for 
opportunities with organizations like St. Jude Children’s 
Research Hospital, FedEx, and Memphis’s growing medical 
community. For many of them, Sam becomes one of the first 
people they meet.

She doesn’t take that responsibility lightly.

Every city needs ambassadors - people who know its 
strengths, acknowledge its imperfections, and love it enough 
to tell its story. Sam has become one of those people.

“I feel honored to be their introduction to Memphis,” she says.

Helping newcomers find a home is important. Helping them 
find a community is even better. Whether she’s sharing 
favorite restaurants, introducing someone to a neighborhood, 
or helping a family feel comfortable in a new city, Sam 
understands that her role extends far beyond real estate. 
She’s helping people build a life.

The Heart of Harbor Town
Before Harbor Town became the center of her business, it 
became the place she chose to call home. Nestled on Mud 
Island, Harbor Town offers something increasingly difficult 
to find in modern life: connection. The neighborhood attracts 
a diverse mix of residents - young professionals, medical 
students, families, empty nesters, and retirees. Many aren’t 
originally from Memphis, creating a community that feels 
both welcoming and inclusive.

For Sam, it represents everything she loves about city living: 
walkable streets, front porches, neighborhood gatherings, and 
people who genuinely know one another.

Community.”It’s just a special place,” she says.

Today, Sam has become one of Harbor Town’s biggest 
champions. Her enthusiasm is contagious, and her knowledge 
of downtown Memphis and Harbor Town has made her a 
trusted resource for not only sellers, but for buyers looking 
for more than a home. They’re looking for a lifestyle, a 
connection, and a place where they feel they belong.

Full Circle
Some of life’s best stories come full circle. For Sam, one of 
those stories began years ago at Newby’s, where she first met 
Todd. At the time, neither could have imagined that years 
later they would reconnect, fall in love, and eventually marry. 
After more than nine years of dating, Todd and Sam were 
married this year in New Orleans, celebrating a new last 
name and a love story that has come full circle.

Today, Todd and Sam share a love of travel, music, and 
adventure. Whether exploring a new city, attending a concert, 
or spending time with friends and family, they continue to 
embrace life together.

But for all the places she has visited, one of Sam’s greatest 
blessings is much closer to home. Both of her daughters live 
in the neighborhood.

In a season of life 
when many parents 
find themselves 
separated from 
their children 
by hundreds or 

even thousands of miles, Sam gets to enjoy regular dinners, 
golf cart rides, spontaneous visits, and the gift of being 
present for everyday moments. It’s a blessing she never 
takes for granted.

“Im incredibly lucky,” she says. The gratitude in her voice 
makes it clear she means it.

Helping Others Find Their Place
After all these years, what excites Sam most about real estate 
isn’t the contracts, the closings, or the numbers. It’s the 
people. It’s watching someone arrive in Memphis unsure of 
what comes next and then seeing them discover a favorite 
restaurant, a neighborhood they love, friendly faces, new 
friendships, and a sense of community. It’s often times 
becoming their first Memphis friend.

Because somewhere along the way, they stop feeling like 
newcomers.They start feeling like they belong. Sam White - 
Dudley found that feeling years ago in Harbor Town. Today, she 
spends her days helping others discover it for themselves. 

And there may be no better guide than someone who 
understands exactly what home feels like. 

It’s a small 

town with big-

city benefits.”
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WIN A

$250
GIFT CARD!

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll be
entered for a chance to win a $250 gift card.

Don’t wait. Every month, 
one lucky winner will be chosen. 

Will it be you?

Scan the QR code to enter now!

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit 
one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winning depend on the total number of entries received each month. Winners will be 
notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, participants 

agree to release and hold N2 harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.

If you've been featured in Real 

Producers and want to make 

the most of your story, reach out 

to the publisher of this magazine 

for a Promo.

A Promo is a unique promotional piece created for agents featured in 

the pages of Real Producers. A previously printed Real Producers article 

is transformed into a four- or eight-page leave-behind, laid out like the 

original article with limited customization.

A Promo is a one-of-a-kind marketing tool 

that highlights your personal brand and 

legitimizes you as an agent worth profiling. 

Use them to:

• Impress during listing appointments

• Send to past clients, friends, or family

• Include with holiday cards

• Attract top talent (brokers love this!)

• Farm your favorite neighborhoods

WHY DO TOP AGENTS
LOVE THEM?

Envelope & Letter

Fold & Tab

WHAT’S A
PROMO?
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Connecting. Elevating. Inspiring.

JUNE MAGAZINE RELEASE PARTY RECAP
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The N2 Company was named to Inc.’s 
Best in Business list for Social Good — 
the authoritative list of companies that 
make a meaningful impact beyond profit.

Here’s the part we’re most proud of:
The magazine you’re reading is part
of that impact.

Read how THIS magazine is part of something bigger.

INC.
SAYS

Real Producers badges aren’t given. They’re earned. 
They represent the elite agents in each market who 
excel in performance, professionalism, and impact.

RECOGNITION
THAT SPEAKS
BEFORE YOU DO

If you’ve earned a Top Producer badge, make sure it’s seen.
Better yet, make it impossible to ignore.

That’s why top agents proudly display their badge 
across every touchpoint, from digital to print and 
everything in between.

• Email signatures
• Business cards
• Websites
• Listing presentations

• Social profiles
• Office signage
• Vehicle decals
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Portraits - Branding - Real Estate 

901.569.0808 
studio@elizabethlooney.com
www.elizabethlooney.com

@ElizabethLooney_Photography



9151 Currency St.
Irving, TX 75063

Midsouth Inspections, we look at every angle 
to make sure your client's investment is safe.

LICENSED IN TENNESSEE & MISSISSIPPI • RESIDENTIAL & COMMERCIAL INSPECTIONS

ED HAAGA
901.628.7316


