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PROFESSIONAL FOUNDATION
WATERPROOFING AND =
STABILIZATION FOR

HIGH-STAKES LISTINGS.

Specializing in interior drainage, crawl space encapsulation, crack
injection, and foundation repair for the Georgia real estate market.

CRAWLSPACE INTERIOR
ENCAPSULATION DRAIN

Our family business is backed by 20+ years of real estate
experience, ensuring thorough work that keeps disclosures clean
and clients' trust intact.
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www.akmewaterproofing.com * 404-232-5680



Epcon Excellence Recognition Program

We Believe Great Relationships
BUILD GREAT COMMUNITIES

The Epcon Excellence Recognition Program
honors and celebrates the professionals
whose collaboration, care and commitment
help create one remarkable experience for
our homeowners.

Every referral, every connection, every home
sold moves us closer to our mission: helping
more homeowners live the Epcon lifestyle.

EpconExcellence.com
678.345.6402

E Scan the QR code to
learn more about our
recognition program.

1ST CLOSING

Standard Region Commmission
(Basa price * Lot pramium + selected structural options)

ZND CLOSING
Standard Commission + $2,.000 Bonus

IRD CLOSING
Standard Commission +$3.000 Bonus

ATH CLOSING
Standard Commission + $4.000 Bonus

FIVE OR MORE CLOSINGS
ELITE | .

Standard Commissio

LEVE |_ + 55,000 Bonus

NOW SELLING
The Courtvards at Holly Springs

Plan a visit and explore this
community with your clients today!

Learn More

Trusted Partnerin
Home Preparation

Reduce the stress of juggling multiple vendors.
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o ) :
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Jen Boston Adam Melnyk Mike Lundy
Atlanta Metro NW Atlanta NE Atlanta

404-941-1595 470-888-8586 404-683-6195
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Preferred Partners

Meet the Team

Cover Story: Jules Harper

Leader Spotlight: Kanani Briggs

Partner Spotlight: Lisa Rhead with Hilldrup
Cover Rewind: Jill & Dana Petersen

By the Numbers

If you are interested in nominating people for certain stories, please email us at: ahutch@realproducersmag.com
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Your Competitive Edge

The Mortgage Partner
Atlanta Agents Trust to
Get Deals Closed.

» EXPERIENCED

* REAL-WORLD EXPERTISE
 BUILT FOR TODAY’S HOMEBUYERS

Tl

JOE TROVATO

ATLANTA MORTGAGE ADVISORS, LLC

404-375-0779 | Joe@AtIMortgageAdvisors.com | www. atlmortgageadwsors com @

NMLS#: Personal 256911, Compahny 1863962401 | Macy Dr. Ste B. Roswell, GA 30075 &=
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY - REAL ESTATE
The Golden Team at Ganek
Gretcen Golden

(404) 939-9919

BASEMENT WATERPROOFING/
FOUNDATION REPAIR

AKME Waterproofing

Steve Terjung

(404) 232-5680

Atlanta Basement Systems
Scott Trowbridge
(678) 684-8064

BUILDER

Epcon Communities - Charlotte and Atlanta

Shannon Robinson
(317) 258-6560

CUSTOM CLOSETS

All Around Home Solutions
Bryan Duke

(770) 312-0121

DESIGN AND STAGING
Currie Rose Interiors
Karla Giltner

(316) 218-8959

ESTATE SALES
Grasons Estate Sales &
Business Liquidations
Brian Crump

(678) 249-9097

More Than Insurance,
Protection You Can Trust.

AVALON
POINT

INSURANCE GROUP

Get Your Personalized Quote Today.

678-585-2345 | www.avalonpointins.com
Info@avalopointins.com
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HOME PREPARATION SERVICES
HOMEstretch Atlanta Metro

Jen Boston

(404) 941-1595

HOMEstretch NE Atlanta
Mike Lundy
(404) 683-6195

HOMEstretch NW Atlanta
Adam Melnyk
(470) 888-8586

HOME STAGING
Crabapple Creatives
Ragan Holt

(770) 733-3624

UNLOCK YOUR

DIGITAL
POTENTIAL

| Social

Reach

Affordable organic social
media management

4 Email
Connect

Targeted email and

SMS campaigns

How does it work?

Our team of experts help your business
stay visible, credible, and connected
online through expert social media,
email marketing, and website solutions.

CHR \Vebsite
Engage

Smart website design
with chatbot integration

VISIT WWW.N2.DIGITAL
FOR MORE INFORMATION

) N2 Digital

INSPECTIONS - RESIDENTIAL
AND COMMERCIAL

All Atlanta - AmeriSpec
Donny Williams

(404) 405-40M

Avalon Home Inspections
Joe Kelley
(678) 782-3497

INSURANCE

Avalon Point Insurance Group
Jennifer Usery

(678) 585-2345

Usery Insurance Agency
Jeremy Usery
(678) 982-3696

INSURANCE-AUTO-HOME-
LIFE-HEALTH-BUSINESS
Goosehead Insurance
GARY A MILLER

(720) 394-7723

KITCHENS, BATHS, FLOORING, PAINTING
Eco Flooring USA

Glauco Rocha

(404) 480-2823

MORTGAGE BROKER

Atlanta Mortgage Advisors, LLC
Joe Trovato

(404) 375-0779

Baril Home Lending
Ryan Baril

(770) 209-2773
barilhomelending.com/

LH Lending
Lauren Hale
(912) 977-1551

MOVING / STORAGE
Hilldrup

Lisa Rhead

(704) 272-3245

PAINTING

Andersen Brothers Inc
Taylor Andersen

(678) 910-5172

PHOTOGRAPHY-FAMILY/

REAL ESTATE/EVENTS
Alexandra Santos Photography
(404) 790-0196

PLUMBING/ HVAC/ ELECTRICAL
RS Andrews

Dari Payrow

(770) 454-1800

REAL ESTATE PHOTOGRAPHY & MEDIA
CD Home Atlanta

Amberly Bishop

(770) 881-4099

cdhomephoto.com

Home Photo Source
Mason Anthony
(404) 795-4498

ROOFING

Perimeter Roofing
Stephenie Scott

(678) 568-7992
perimeterroofing.com/

Roofing Ops
Tanner Hall
(770) 659-5696

Universal Roofing & Construction
Pete Emrick
(770) 354-5038

SHUTTERS, BLINDS AND SHADES
All Around Home Solutions

Bryan Duke

(770) 312-0121

WATER, FIRE, MOLD RESTORATION
3 Lions Restoration

Spencer South

(770) 268-0300

jooring

Because it matters where you stand.™

BEFORE

@ Trusted by Realtors across Atlanta
@ VOC-Free Materials Buyers Love
o Floormg, Palntmg, Kitchens, Bathrooms

GET YOUR LISTING MARKET READY

IN DAYS-NOT WEEKS

@ Market-ready renovations in days

Interior & Exterior Renovations That Help Homes Sell Faster

ATLANTA'S MARKET READY E
RENOVATION SPECIALISTS
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Meet
The

Team

Aaron Hutchison
Owner & Publisher

aaron.hutchison@n2co.com

\SURPRISES

" AND EARN PEACE
OF MIND

“I know
that / can always
depend on both
Professionalism and

knowledge, ! have useqd ri:

their services for over
15 years.”

Shelia Marshall,
Re/Max Pure

Request an appointmeint or schedule

an inspection today!

ALL ATLANTA

AMERISPEC
T70-734-0232

INFO@ALLATLANTAINSPECT.COM

Ashley Streight
Director of Operations Ad Strategist
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Sophia Reynolds

Shy Espinosa Alexandra Santos Regis Lawson
Virtual Assistant Photographer Photographer

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

Beyond, th
Closmg

A szetzme
of Security.

GARY MILLER JR
Agency Owner

678.835.7862
goosehead.com
gary.miller@goosehead.com

We only align ourselves with AM Best A Rated and Better Insurance Carriers.

Have your clients give Gary a call today to discuss their options!

6105 Atlanta Highway, Suite C Flowery Branch, GA

'Anderws?en Brothers Inc

(678) 910-5172

Precision Drywall and Pqintihf 2
for Projects That Demand More =

_ Creating smooth walls, sharp lines, and lasting = D
~_finishes across every project we touch

Carter
Tilashalski

ACCES

H
——
—

SEl

YOUR TRUSTED
SOURCE FOR
REAL ESTATE

CLOSINGS

GANEKPC.COM
404.939.9919

GOLDENTEAM@GANEKPC.COM
Laura
A

Suggs

SIBLE EXPERIENCED/ATIORNEYS
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COVER STORY

HE SAVED
HOMES.

HE NEVER
STOPPED
SHOWING UP.

BY ELIZABETH MCCABE
PHOTOS BY REGIS LAWSON

When Jules
Harper was a
kid growing
up in Fort
Lauderdale, he
already knew
exactly what
he wanted

to be. Not @
firefighter. Not
an athlete. Not
a doctor. A
businessman.

We're
passionate
about
helping
people
build
wealth
through
real
estate.”

“I'used to play office with
friends to pass the time when
rainy days kept us inside,”
Jules laughs. It sounds funny
now, but the truth is, he was
paying attention. His father
owned multiple businesses
and became the example
Jules would spend a lifetime
following. “He was my hero,”
Jules says. “Watching what
he was doing was the coolest
thing ever.”

That early fascination with
entrepreneurship would
eventually lead Jules from
South Florida to Atlanta,
from corporate America to
business ownership, and
from selling technology
networking services to
Fortune 500s to becoming
one of the most respected
names in Atlanta real estate.

But none of it happened
overnight. After earning a
Business Administration
degree with a concentration
in Marketing from Clark
Atlanta University, Jules
spent seven years climbing
the corporate ladder. At
the same time, he couldn’t
shake the feeling that

he was meant to build
something of his own.

Even while in college, he
was already testing that
theory. Long before mobile
businesses became popular,
Jules launched a mobile auto
detailing company, servicing
dealerships and repair shops
throughout the area. The
entrepreneurial bug had
officially bitten.

Then came the conversation
that changed everything.
One evening, while working

at AT&T Business, Jules and

a business partner, Greg,
found themselves talking late
into the night. “Why don’t we
do this for ourselves?” The
question was simple. The
answer would change the
course of his life.

In 2003, they launched their
own technology networking
company, serving many of
the same business clients
they had worked with in
corporate America. A year
later, Jules entered real
estate investing, purchasing
properties, exploring
creative financing strategies,
and learning the real estate
business from the ground up.

Then the market crashed.
For many agents, the
housing crisis was
devastating. For Jules, it
became an opportunity to
serve. “We saw homeowners
who needed help,” he says.
“We had the skill set to help
save homes and protect
people’s credit.”

While others were exiting
the real estate business,
Jules and his wife, Martine,
leaned in. Together they built
a reputation as experts in
short sales and distressed
properties, helping families
navigate one of the most
difficult periods in modern
real estate history. The work
wasn’t glamorous. It was
necessary. As word spread,
Keller Williams invited Jules
to teach classes to agents
throughout Atlanta.

Soon, those classes
expanded beyond Keller
Williams. Agents from
other brokerages started

showing up. Chambers of
commerce invited him to
speak. Referral partners
began calling. The Four Walls
Group became known as

the team that understood
distressed properties better
than anyone else.

Something unexpected
happened. The people sitting
in the audience didn’t just
want information. They
wanted Jules to handle the
business. “Agents started
saying, ‘Can we just refer
these clients to you?”” He
smiles. “I said, ‘Sure.” By
2010, nearly 90 percent of
the team’s transactions came
through agent referrals.

“We were doing 80 to 100
transactions a year for
several years.”

Today, Four Walls Group
looks very different. The
company has evolved into
a luxury, investment, and
wealth-building real estate
brand focused on helping
clients create long-term
financial freedom through
property ownership. For
Jules, the mission has
remained the same. “We’re
passionate about helping
people build wealth through
real estate,” he points out.

Ask him what separates

his team from everyone
else, and his answer won’t
be technology, marketing,
or social media although
they are innovators in all of
these areas. It’s consistency.
That’s the secret to success.
“We focus on having 40
conversations every day,”
he says. “If you nurture
your database, it’ll take care
of itself.”

Greater Atlanta Real Producers - 13



Real
estate
isn’t just
about
homes.
It's about
connection,
legacy,

and the
communities
we help
elevate.”

14 - July 2026

That relationship-first
mindset extends far beyond
real estate. Today, Jules
serves as a TV host for
American Dream TV, where
he highlights the businesses,
people, and neighborhoods
that make Atlanta special.
He shares, “The show

goes beyond real estate by
telling the larger story of
lifestyle, local leadership,
entrepreneurship, and

the places where families
build their lives. For me,
the platform is especially
relevant because it allows
me to celebrate the Atlanta
market through a more
personal and community-

centered lens.” For him,
the role feels like a natural
extension of what he’s
always loved most. “Real
estate isn’t just about
homes,” he says. “It’s
about connection, legacy,
and the communities

we help elevate.”

At home, Jules is quick to
tell you his most important
titles have nothing to

do with business. He’s a
husband. A father. And a
proud volleyball dad. He
supports their daughter
through club and school for
the past 7 years, allowing
them to travel the nation

for tournaments. “And now,
we will be following her as
she plays collegiately in the
NCAA,” he adds. Their son,
Julian, is pursuing a degree
in engineering and currently
working in the legal field.
“It’s exciting to watch them
chase their dreams,” he
thoughtfully reflects.

When he’s not working, Jules
is a fitness enthusiast. “I love
weight training and outdoor
activities like hiking and
cycling,” he says. “Ilove all
sports,” he says with a laugh.

Faith also plays a central
role in his life. Through
Compassion International,
Jules helps support children
around the world. More
recently, he joined the
board of a local food pantry,
Reflections of Trinity, after
graduating from Leadership
Cobb Class of 2026, a
leadership development
program with the Cobb
Chamber of Commerce
designed to engage local
leaders in the most pressing
issues facing the community
while equipping them to
serve with greater purpose,
perspective, and impact.
The organization’s mission
is simple: no family should
go hungry. It’s exactly the
kind of work that resonates
with him.

Because whether he’s
helping families build
multi-generational wealth,
mentoring agents, serving his
community, or supporting
his family, the motivation
has always been the same.
Show up. Stay consistent.
Help people. It started with
a little boy playing office in
Fort Lauderdale. And it’s still
working today.




CRABAPPLE CREATIVES

LESS HOUSE - MORE HOME

Luxury Home Staging
and Interior Design.
Serving Atlanta
and beyond.

Book Your Consultation Today!

/70-733-3624

Info@crabapplecreatives.com

Follow Us!
@CrabappleCreatives

RAGAN HOLT

LESS HOUSE - MORE FOME

Owner + Lead Creative

READPPORUCE
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GIFT CARD

Scan the QR code to enter now! /-N
L . L

Take our quick survey (it's just 1 minute) and you'll = ﬁ e I:;

be entered for a chance to win a $250 gift card. :':I%ﬁﬁl

E Ll T

=]

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins

9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift RE AL PRODUCERS
card. 0dds of winning depend on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), h
reserves the right o cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, participants agree to release and hold N2

harmless from any claims arising out of participation. N2 is not responsible for fechnical errors or issues beyond its control. These rules are governed by the laws of Texas.
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LEADING THEWAY IN RESIDENTIAL AND
COMMERCIAL ROOFING

“|] can't overstate my great experience

with Universal Roofing. Great customer

service and quality work at a reasonable

price. My highest recommendation.”
- Jodi B.

(QIUNIVERSAL ** "7
' /770-685-0225

Home Solutions

We'do\more

(" Custom-designed for your space & style Wl . 4 17 = Y than closets!
(* Smart layouts that maximize storage | : ¥ J : : . ﬁ , o ¥ . Scan to Pt all
A f = l 1. of our services.

( Built-in drawers, shelves & hanging space L |
Ll S e L S

(  Premium finishes and hardware
(" Free professional design consultation

Start your project with a free, = < e | |
no-obligation quote! 770-312-0121 | AllAroundHomeSolutions.com

'R.S. Andrews

AIR CONDITIONING * HEATING ¢ PLUMBING * ELECTRICAL
Story After Story, We Deliver Smiles!

Your Trusted Partner for
Quick Home Repairs.

Why Choose Us?
* Fast, reliable HVAC, plumbing, and electrical services|jj
* Perfect for pre-sale inspections or urgent repairs. o
* Trusted by Atlanta realtors for over 50 years.

Call RS Andrews Today — Your Partner in Home Services. 470-264-8128 ¢ rsandrews.com
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The closing tool every -
top agent keeps in their 7
back pocket.

21+ YEARS OF PROTECTING YOUR
CLIENTS, YOUR REPUTATION,
AND YOUR DEALS.

AVALON

INSPECTIONS

e Local, family-owned, and operated
e Certified and insured

e Pay-at-close and financing
options available

e Same day reports

. E 678-782-3497 (Call or Text)
ZEL  or schedule online at
avalonhomeinspections.net

GIVING YOUR CLIENTS PEACE
OF MIND WHILE KEEPING YOUR
LISTINGS ON SCHEDULE.

We provide clear, accurate roof assessments that help
buyers and sellers move forward with total confidence.

REFER A CLIENT FOR A ROOF REPLACEMENT AND
GET A $500 REFERRAL WHEN THE JOB IS DONE.

@& ROOFINGOPS.CO Q(770) 659-5696

FRAME EVERY MOMENT.

/ﬁ(é/]*x_/fﬂg)-‘t e g: S //*‘J—/

. B BRANDING, LIFESTYLE, SPECIAL
PHOTOGRAPHY

OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196

ACONSANTOS@GMAIL.COM

ALLIESANTOS.COM

(R

Your story,
styled to sell

66 Karla and her team are amazing.

| CURRIE ROSE
|

INTERIORS
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—
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She listened to the needs of my

clients, and treated their home like
it was her own. Currie Rose has
the vision to create a warm and
inviting space that buyers are

sure to love. -Jessica ,’

Contact us to hear about our new pay at closmg optlons currlerosemterlors com

e
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LEADER SPOTLIGHT

BY ELIZABETH MCCABE
PHOTOS BY REGIS LAWSON

Coaching. Mentoring.

Leading.

“Real estate is actually the third
chapter in my career,” says Kanani
Briggs. Most people spend years trying
to figure out their one thing. Kanani
has built a Zife around mastering what’s
next. Reinvention isn’t something she
fears; it’s something she does well.

“I was in medical and
pharmaceutical diagnostic
marketing and business
development,” she comments.
When her children started
elementary school, she stepped
down to spend more time with
them. After that, she became

a network marketing vice
president, which led her to
become a life coach for women
entrepreneurs. “Most of my
business was virtual. I found
the need for community and
connections,” she says. It was the
perfect segue for real estate.

A self-starter and a go-getter,
Kanani knows how to succeed.
That’s why real estate is the perfect
fit. Ten years ago, when she and
her family relocated from New
Jersey, she used the Curtin Team in
Roswell. Five and a half years ago,
they reached out to Kanani.

“We’re hiring,” they told her. She
took advantage of the opportunity
immediately. “I thought, ‘That’s
what I'm looking for,” says Kanani.
She got her license and joined their
team. Little did she know that her
career would soar. Her first year,
she was Rookie of the Year. Her
sales continued to skyrocket. Last
year? She surpassed a 100 million
dollars in sales.

“I found myself wanting to

get back to my roots, which is
coaching, mentoring, and helping
other agents have the same level
of success or more than what I
have,” she says. Currently, she is
shifting her focus from full-time
production and is the lead agent
and agent mentor for the Curtin
Team. Her focus is training,
onboarding, and coaching.

“This year is my first year doing
it,” she comments, “but we have
been talking about it for a while.”
She feels fortunate that Tom

and Joanne Curtin have been
supportive of her vision. “They

were excited about it and helped
me make it a reality,” she smiles.
“I believe the future of real estate
is about strategy, skills, and
relationship building.”

And if you ask her what lights her
up most, it’s not her own wins.
“It’s when the lightbulb goes

on for someone else,” she says.
“When I get the call that their
offer was accepted or they just
went binding. I'm as excited for
them as if it were my own deal.”
That’s the difference.

In an industry where many agents
struggle to gain traction, Kanani is
deeply invested in helping others
break through. She believes success
isn’t instant, but possible for those
willing to stay consistent. “To see
someone plug into a system, do the
work, stay committed (even when
results don’t come right away) and
then watch it all come together...
that’s incredibly rewarding.” She
smiles when she says it, but you
can tell it means everything.

Mentoring agents within The
Curtin Team is just the beginning
for Kanani. She’s actually building
something larger: a culture. “If

I could design my dream role,”
she says, “it would be Director

of Culture, Community, and
Collaboration.” And in many ways,
she’s already doing exactly that.
Her leadership style hasn’t gone
unnoticed. Last year, she was
honored with Keller Williams’
WI4C2TES Culture Award,
recognizing her commitment to
collaboration, mentorship, and
building a people-first culture.

Beyond mentoring, she’s actively
involved in community education,
especially around “rightsizing,”

a growing need as populations
age. Through workshops at

local libraries and community
spaces, she helps people

navigate big life transitions

with clarity and confidence.
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“It’s about helping people
understand their options,”
she explains. “Do they need
to move? What does that
look like? How do they even
begin?” It’s personal, too.
She’s currently helping her
own mother relocate from
Florida, which makes her
even more passionate about
guiding others through
similar transitions.

Kanani’s earlier experience in
business development, sales,
and marketing gave her a strong
foundation, but she’s quick to
point out something else that
made a difference. “I joined a
team that already had trust and
a strong reputation,” she says.
“And then I brought my hustle
and skillset to it. It was the
perfect combination.”

From there, things began to
compound. “Success builds on
success. Confidence grows. It
starts to snowball.” Still, despite
her ability to lead independently,
Kanani has chosen to remain
part of a team. “I could go out on
my own,” she says. “But there’s
something powerful about
building something bigger than
yourself.” She pauses, then adds
simply, “I'm a team person.”

At home, Kanani’s world is

full. She and her husband live
in Alpharetta with their two
rescue dogs. Their two sons

are grown with one in college
in Pennsylvania and the other
graduating from the University
of Georgia. Relocation has been
a defining part of her family’s
story, shaping how she shows up
for her clients.

“When we moved, it was hard,”
she says. “The boys were in
middle school. We were pulling
them away from everything they
knew.” That experience created
a lasting empathy. “I have a soft
spot for families relocating,” she
says. “Connection is everything.
You have to plug in somewhere
and that’s true for both parents
and kids.”

To relax, Kanani and her husband
love exploring local restaurants
in downtown Alpharetta and
Roswell, traveling, and getting
together with her girlfriends for
happy hours. She also serves

on the board of a Children’s
Development Academy in
Roswell. “I like helping grow that
organization and supporting their
mission, which I love.”

Through the Curtin Team Cares
program, she helped implement a
project to provide home refreshes
for local teachers and staff
members in need. “That’s been
incredibly special,” she says. “It’s
something we look forward to
every year.”

To Kanani, her life is all about
“community and collaboration.”
Whether in real estate,
mentoring, or community work,
connections are her anchor.
Success isn’t measured by how
high she climbs. It’s measured
by how many people she brings
with her. That’s the mark of a
true leader.




High-Tech MEDIA
to Convert the Lead. BEHIND

High-Touch )
to Win the Referral. TOP-PRODUCING

Most lenders stop at the pre-approval. We start

by building your business. Our advanced
marketing engine educates your buyers to get
them off the fence, while our personalized care

ensures they never stop raving about you.
CDHOMEPHOTO.COM

et
CD H O M E 770.881.4099
|

Baril

Homelending

NMLS #2661343

We're ready to help.
Call or text us at
770-209-2773
barilhomelending.com

For information purposes only. This is not a commitment
to lend or extend credit. All loans are subject to credit
approval. Baril Home Lending, LLC
www.nmlsconsumeraccess.org: NMLS #2661343.
Pictured: Ryan Baril, NMLS #1485335. 500 Oakleaf Way,
Milton, GA 30004. 770-209-2773 or 407-474-7798. Equal
Housing Opportunity. Licensed Mortgage Broker in
Georgia and Florida.



PARTNER SPOTLIGHT

with Hilldrup

Rhead

——t Ly

Career Built on Connecﬁbn
|

BY AMELIA ROSEWOOD
PHOTO BY PHILIP ANDREWS

There is a certain kind of person who can walk into a
room full of strangers and make everyone feel instantly
comfortable. Lisa Rhead has built an entire career on
that ability. Part strategist, part relationship-builder,
and part storyteller, she brings a rare combination

of professionalism, warmth, and humor to every
conversation. It is the kind of presence that immediately
puts people at ease, whether she is speaking with a
relocating family, a corporate mobility leader, or a top-
producing Realtor navigating a complicated transaction.

“I'm authentic, and although I'm in
sales, it’s not about a transaction; it’s
about connection and partnership,”
Lisa says. That philosophy has quietly
guided every stage of her career

and continues to shape how she
approaches her role at Hilldrup, one
of the most respected moving, storage,
logistics, and workplace solutions
companies in the country.

Built on Curiosity and Creativity
Lisa grew up in Charlotte, North
Carolina, where she still lives today.
Creativity has always been part of her
personality, but so has curiosity. She is
the kind of person who naturally asks
questions, studies processes, and looks
for ways to improve the experience
for everyone involved. Friends and
colleagues also know her for another
defining trait: her sense of humor.

She laughs easily, loves practical jokes,
and believes humor is one of the fastest
ways to break down walls and create
genuine connections. That balance

of creativity and approachability has
served her well throughout a career
rooted in relationships.

Long before she stepped into executive
leadership, Lisa began her professional
journey as a receptionist in the
relocation department of a Charlotte-
based real estate company. At the time,
she noticed a recurring issue. Employees
relocating to the area frequently called
looking for rental assistance, but the
company did not offer those services.
Instead of simply redirecting people
elsewhere, Lisa saw an opportunity.

She developed a business plan
proposing a rental-assistance division
to better support relocating employees
while strengthening relationships with

future homebuyers and corporate
clients. Leadership embraced the idea
and promoted her to build and lead
the department. “That was a turning
point,” Lisa says. “It helped me grow
professionally and opened doors I
never imagined.”
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That initiative became the foundation
for a career spanning more than 25
years in the real estate relocation and
mobility industries.

A Relationship-Driven Approach
Today, Lisa serves as Vice President

of Global Business Development for
Hilldrup, a family-owned company
with more than 120 years of history in
the moving and relocation industry.
Headquartered in Stafford, Virginia,
Hilldrup operates 11 branches
throughout the Mid-Atlantic and
employs more than 800 people.
Although Lisa has only been with
Hilldrup for a little over a year, the
company’s culture and mission aligned
naturally with the way she has always
approached business.

Her role centers on building

trusted relationships with Realtors,
relocation directors, corporate
mobility professionals, and business
partners. At its core, her work is about
understanding people’s goals and
helping simplify what is often one of
the most stressful transitions in life.
“Moving can be overwhelming for
people,” Lisa explains. “Knowing we
helped make that process smoother and
less stressful is incredibly rewarding.”

That people-first mindset is what

she believes separates Hilldrup from
competitors. While the company
embraces innovation through
technologies such as virtual surveys, Al-
assisted quoting, and shipment tracking,
Lisa says the real difference comes
down to service. “Hilldrup’s teams
deliver more than a move,” she says.
“They bring a level of talent, dedication,
and care that clients can truly feel.”

For Realtors, that attention to detail
matters deeply. Lisa understands that
every referral reflects directly on

an agent’s reputation, which is why
responsiveness, communication, and
consistency remain central to the
company’s approach.

Hilldrup also supports agents beyond
the typical move-across-town. Whether

helping store furniture during staging,

28 - July 2026

coordinating decluttering assistance, or
managing long-distance relocations, the
team aims to become a true extension of
the agent’s business.

Creating Impact Beyond Business
One of the things Lisa appreciates

most about Hilldrup is the company’s
commitment to community outreach
through its “Moved to Action” initiative.
The program supports nonprofits
focused on health, hunger, and housing
across the communities Hilldrup serves.

From Habitat for Humanity in
Greenville to Ronald McDonald House
partnerships in Orlando and the
Children’s Hospital of Richmond at VCU,
the company encourages employees to

invest their time and energy into causes
that create meaningful local impact.

At its core, Lisa believes that mindset
comes from understanding the human
side of what Hilldrup does every day.
Moving is never just about boxes and
transportation - it’s about people,
relationships, and helping families
navigate major life transitions. That
understanding is also personal for her.

She and her husband, Mike, are
celebrating 35 years of marriage this
year. Together, they have two children,
Savannah and Bryce, along with two
grandchildren, Leighton and Campbell,
who have quickly become the center
of family life. Through Savannah and

her husband John’s military relocations
over the years, their family has
experienced firsthand the emotions that
come with moving - adapting to change,
supporting loved ones from afar, and
learning how to stay connected even
when life takes you to different places.
Lisa says some of her favorite memories
still come from traveling together as

“People will
forget what
you said,
people will
forget what
you did,
but people
will never
forget how
you made
them feel.

et ]

a family and experiencing new places
side by side. “My husband knows I'd
choose a trip over a gift any day,” she
says with a laugh.

At home, life is rarely quiet thanks to
Atticus, the family’s lovable grand-dog.
Lisa describes him as a scruffy, energetic
mix between a Lab and a Labradoodle,

though she jokes he really resembles
Scooby-Doo more than anything else.

Outside of work, Lisa recently picked
up an unexpected hobby: baking and
decorating cookies. Armed with TikTok
tutorials and plenty of patience, she
has taught herself intricate decorating
techniques and even created wedding
shower cookies for a friend. She is also
a devoted Formula 1 fan who watches
every race and qualifying session.
Attending the Monaco Grand Prix
remains firmly planted on her bucket list.

The Feeling People Remember
When Lisa reflects on the career she has
built, one quote continues to guide her
approach: “People will forget what you
said, people will forget what you did, but
people will never forget how you made
them feel.”

That perspective is woven through
every interaction she has, whether

she is collaborating with Realtors,
helping a relocating family, or building
partnerships within the industry.

For Lisa, success is not measured simply
by completed moves or business growth.
It is measured by trust, relationships,
and the confidence people feel when
they know they are in capable hands. At
Hilldrup, that philosophy continues to
move people forward, one relationship
at a time.

Looking for stress-free, cost-effective
moving services? Hilldrup provides
accurate, hassle-free moving quotes to
ensure your client is informed every
step of the way. From local moves to
long-distance relocations, their team
ensures every move fits the timeline
and budget. ¥

To learn more about partnering with
Hilldrup or to connect with Lisa directly,
call 704-231-5582 or email
Lisa.rhead@hilldrup.com.

@ Hilldrup
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