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Partner with inspection professionals who educate!
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From FIRST DEAL to
FEARLESS DRIVE

From First Deal to Fearless Drive:
The Rise of Rico Roberts

In an industry where many spend

years searching for their rhythm, Rico
Roberts has wasted no time establishing
his own unmistakable cadence—one
built on energy, discipline, and an
unwavering belief in what’s possible.

As a rising force with Keller Williams
Preferred, Rico brings a presence to the
real estate world that is both magnetic
and deeply intentional. Describing
himself as passionate, high-energy, and
hard-working, those qualities are not
just words—they are the fuel behind

a business that has already generated
over $13.5 million in career production
since earning his license in August 2023,
including an impressive $6.8 million in
2025 alone. But numbers only tell part of
the story. What truly defines Rico is the
journey behind them—the risks he took,
the belief he had to build, and the lives
he continues to impact along the way.

Before real estate, Rico spent nearly

a decade in Corporate America,
following a path that, while stable,
never quite aligned with the vision he
had for his life. Even then, he felt the
pull toward something greater. That
calling began to take shape early, as he
started investing in real estate at just
22 years old. It wasn’t long before he
realized that real estate wasn’t just an
investment vehicle—it was an outlet
for creativity, connection, and purpose.

“I look at real estate like an art,” he
shares, a perspective that is evident
in the way he approaches every client
interaction. For Rico, it’s not just
about properties—it’s about people,
emotions, and the transformative
power of homeownership.

Like many rising stars, Rico’s journey
was not without its defining challenges.
In fact, one of his most pivotal moments
came at the very beginning. It took

him seven months to close his first
deal—seven months of uncertainty,
financial pressure, and the very real
question of whether he would need to
return to the corporate world he had
left behind. But instead of retreating,
Rico leaned in. He committed to
learning, spending his first four months
mastering the fundamentals—how to
communicate, present himself, and
operate like a top professional. He
practiced scripts, attended coaching
daily, and built the foundation that
would ultimately carry him forward.
When that first closing finally came,

it wasn’t just a transaction—it was
confirmation. He had found exactly
where he was meant to be.

From there, momentum followed
discipline. As a solo agent from 2023
through late 2025, Rico built his business
on consistency and systems, with open
houses serving as the cornerstone of
his growth. His approach is simple,

yet powerful: show up every day, do

the work, and trust the process. That
philosophy has translated into an
extraordinary 98% conversion rate with
buyers—something he attributes to his
intentional, consultative approach. By
sitting down with clients first and truly
understanding their needs, he creates
an experience that is both personal

and effective. It’s a method that turns
transactions into relationships and
clients into lifelong advocates.

In October 2025, Rico took another
strategic step forward, joining the
Meade Team within Keller Williams
Preferred. For him, the move wasn’t just
about growth—it was about leadership.

With his sights set on building and
leading his own team in the future, he
recognized the importance of learning
from those who have already paved the
way. That same mindset—studying the
best while staying true to his own unique
style—has become a defining trait. As
he puts it, “Don’t reinvent the wheel...
just put your Ferrari engine in it.” It’s a
philosophy that perfectly captures his
blend of humility and ambition.

Yet beyond the production, the systems,
and the strategy, what stands out most

-

about Rico is the heart behind his work.
He recalls a moment that encapsulates
his “why”—sitting across the table
from both a 70-year-old woman and

a 20-year-old man, each purchasing
their first home, each believing it might
never be possible. “When you educate
clients and show them the possibility...
it doesn’t get any better,” he says. It’s

in those moments that Rico’s impact
becomes clear. He isn’t just selling
homes—he’s opening doors to new
chapters, new opportunities, and new
belief in what can be achieved.

Columbia Real Producers - 35



= >
Bl
for others. From

FAVORITE flipping homes to new

construction projects, he
°u OTE is actively shaping the

communities he serves
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: It’s not how while positioning himself
L ‘ < _'_":. YOU START, for long-term growth.

] . But even as his business
s ‘1 I'l"S how scales, his definition
- you FINISH.

of success remains

grounded: consistency,
’ discipline, and impact.
It’s about building
something sustainable,
something meaningful,
and something that brings others along
for the journey.

As a Rising Star in Columbia Real
Producers, Rico Roberts embodies
what it means to build a business
the right way—from the ground up,
with grit, systems, and heart. He is
proof that success is not about how
you start, but how you finish. And
if his trajectory is any indication,
Rico is just getting started. ®

Do you want to be featured in an
upcoming issue of CRP? Email us at
sierra.smith@n2co.com to join the list.

CUSTOM HOME BUILDER
CHAFTER WITH EXPERTISE

H O ME S

25 YEARS QF EXCELLENCE

803.600.606] THUSTED FAMILY-OWNED: BUSINESS

JOSTHOMES.COM

That same commitment to impact
extends beyond his business. Deeply
invested in his community, Rico
supports Richland Northeast High
School, volunteers at local shelters, and
dedicates time to feeding the homeless.
At home, his motivation is even more
personal. With his growing family—
his partner and their 10-month-old
daughter, Zoey, with another child

on the way—he is building not just
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a business, but a legacy. Whether

it’s spending time with his daughter
watching her favorite shows or
dreaming about the future he’s creating
for his family, everything he does is
rooted in purpose.

Looking ahead, Rico’s vision is clear.
Real estate is not just his career—it is the
vehicle through which he plans to build,
invest, lead, and create opportunities

Turning mortgage
expertise into
realtor success.

Knowledge Is Key

PARTNER WITH A LENDER WHO ELEVATES YOUR SERVICE.

Loan Originator with 25 Years of Experience.
To get to know me better, please call 301.919.6944

m= 'E Mark E. Niosi CROSSCOUNTRY

=1 - Scan for my qusAGE‘ ’
Bio & Unsolicited Equal Housing Opportunity.
NMLS3029

Reviews!

Loan Originator/ Branch Manager
. NMLS #216306

BRENT L. MCGEE

THE
WINNING
MOVE

From agent to attorney,
3rent knows the moves that

protect your closing.

334 Old Chapin Rd, Lexington

)

brentmcgeelaw.com ¢ 803.739.0550
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tailor-made loan products
[that don't exist anywnere eise] Private Label

Securily
Allin One avold second home & investment proparty fees!
think beyond the 30 yr fixed rate with an All-in-Orne; investors can enjoy significantly better pricing
homeowners o alerale their payoll removing eyoida the oan level pricing E“*.'f“m"i's mada
years of interest payments all while have 24,7 by Fannie & Freddie]
access to thelr equity!
oplimizes income by generating a relationship
between dollars earned & dollars owed to lower HomeFundlt
the cost of financing aggressively help create stronger buyers using an innovative
tool to crowdsource their down payment;
i . wi will match up to 52,000 towards the
List & Lock :u,.zr.a“
resala has a competitive edge now! instead of
cutting list price [& your commission] you can
advertise a discounted interast rate directly on
your listing! even on jumbo homes!

ROB.862.7220

5 N2 Digital

UNLOCK YOUR

SOCIAL REACH
Affordable organic social
media management

SOCIAL MEDIA | EMAIL | WEBSITE

EMAIL CONNECT

Targeted email and
SMS campaigns

How does it work?

Our team of experts help your business o=
stay visible, credible, and connected online =31:1]
through expert social media, email o
marketing, and website solutions. WEBSITE ENGAGE

Smart website design
with chatbot integration

VISIT WWW.N2.DIGITAL FOR MORE INFORMATION
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WIN A

GIFT CARD!

Scan the QR code to enter now!

Take our quick survey (it’s just 1 minute) and you'll be

entered for a chance to win a $250 gift card.

Every month,
one lucky winner will be chosen.

Will it be you?

= ke L REAL PRODUCERS

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit
one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winning depend on the total number of entries received each month. Winners will be
notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, parficipants
agree to release and hold N2 harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.
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| Affordable Kitchen
same @ and Bathroom
Shower. Transformations!
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< 2 5 Save THOUSANDS
Floors

Tile Walls
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Countertops

Smooth Transactions, " ST
Confident Closings! Wl

Trust Bryan to make every deal hassle-free
while ensuring every detail is handled with care.

Bryan Caskey
ATTORNEY

803.708.3252
CaskeyLawOffice.com Bryan Caskey

ENHANCE YOUR LISTINGS
WITH SEAMLESS
TRANSITIONS

v'Moving v Storage v Packing
v'Designer Services

f %| PRO-HELP .
- 0 MOVERS
’ g

. > 803.776.4357
ProHelpMovers.com
DOT#3304870 | MC#1048763 | PSC#9838

Brandon & Parker
Owners
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4 Incredible New Home
Communities Open Now, and
More Coming Soon!

Scan to see all of our great EI E
Columbia communities! .

pulte.com/columbia |0

Call/Text to schedule your appeintment: 803-797-0444

SOUTH CAROLINA REAL ESTATE
& HOME SOLUTIONS

Quality Restorations

That Speak for Themselves

TURN EVERY LISTING INTO
A STANDOUT PROPERTY.

Connect with Us Today!
803.807.0700

DEAL LOSING

POWER?

Lightning-fast electrical
fixes for busy agents.

# LED Lightening Upgrade

smucomsanices  OASAILBB 7T

# EV Chargers ElectricConnectionlic.com
# Handyman Services 20+ Years of Experience
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PREMIERE
ROOFING

YOUR TRUSTED

ROOFING RESOURCE FOR

REAL ESTATE

PROFESSIONALS

WHY PARTNER WITH
PREMIERE ROOFING?

Build Client Trust
Transactions

Enhance Your Business Tips for Spotting
aaaaaaaaaaaa

SCANTOBOOK A
~ miet.  LUNCH AND LEARN

sy 803.884.9148
ROOFTEAM.COM




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

BLAIR CATO

Because your clients deserve a closing that feels like a celebration — not a chore.
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9 Locations

e Spanish Liaison
. ¢ Fraud Protection
[ e Direct Attorney Access
l'f" ¢ 1,000+ Five-Star Reviews

e Elevated Closing Experience

Dl |cato | ickren | casterine

803.400.8600 | BLAIRCATO.COM

COLUMBIA | LEXINGTON | CHAPIN | CAMDEN | SUMTER | GREENVILLE | SPARTANBURG | MAULDIN | MYRTLE BEACH




