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Let us show you why we have 
been relied on for plumbing 
and drain needs for decades!
Call us today to get your plumbing 
and drain appointment scheduled!

719-598-4775  •  billsplumbinganddrainservice.com

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ASSISTANT TASKS
The On-Call Assistant
(719) 602-9490
theoncallassistant.com

BUILDER
Structure Custom Builds
(719) 649-7195
structurecb.com

CUSTOM FRAMING 
/ ART GALLERY
Orly’s Art Gallery & 
Custom Framing
(719) 630-3371
orlysgallery.com

ESTATE SALES & AUCTIONS
Schur Success Group
(719) 667-1000
schursuccessgroup.com

EXCAVATION SERVICES
Absolute Excavating, LLC
(719) 440-6000
absoluteexcavatingllc.com

FLOORING
HOMEstretch
(719) 900-8257
home-stretch.com/cos

GARAGE DOORS
ASAP Garage Doors
(719) 749-8904
asap-gds.com

GENERAL CONTRACTOR
Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

GIFTS
Leah’s All Occasion 
Baskets, LLC
(719) 280-2341
leahsalloccasionbaskets.com

GLASS REPAIR
Lightning Glassworks & Screens
(719) 649-4001
www.lightning.glass

HANDYMAN
On Top Roofing & Restoration
(719) 432-9886
ontoproof.com
Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

HOME IMPROVEMENT
That 1 Painter
(719) 491-7031
that1painter.com/
colorado-springs

HOME INSPECTION
A Buyer’s Choice Home 
Inspections - Pikes Peak
(719) 368-4225
abuyerschoice.com/pikes-peak

Brick and Mortar Home 
Inspection Inc.
(719) 648-2835
bandmhomeinspections.com

Ground Floor Home Inspection
(719) 641-1555
groundfloorhomeinspection.com

Inspections Over Coffee
Bryan Zenner
(720) 845-5282
InspectionsOverCoffee.com

HOME PREPARATION SERVICES
HOMEstretch
(719) 900-8257
home-stretch.com/cos

HVAC
Cheyenne Mountain HVAC
(719) 330-1839
cheyennemountainhvac.com

INSULATION
Koala Insulation
(719) 394-0033
koalainsulation.com/
colorado-springs

INSURANCE
American Family Insurance, 
Sam Brossard Agency
Sam Brossard
(719) 370-9729
amfam.com

Elevated Insurance Team
(719) 301-0095
elevatedinsuranceteam.com

The Agency
(719) 785-1330
theagencysprings.com

JUNK REMOVAL
HOMEstretch
(719) 900-8257
home-stretch.com/cos

Junky Town
(719) 799-8622
junkytowncos.com

LANDSCAPER
Freedom Landscapes
Zack Langston
(719) 301-4000
freedomlandscapes.co

MARKETING
Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MORTGAGE
Central Bank
centralbank.net

Fidelity Mortgage Solutions
Vaughn Littrell
(719) 290-0415
vaughnlittrell.com

Low Cost Mortgage
Mike Floren
(719) 362-0439
LCMLoans.com

Masters of Lending Team
Eric Newman
(719) 313-3570
mastersoflendingteam.com

NFM Lending
Mary Greenwood
(719) 649-6656
nfmlending.com

NFM Lending
Taylor Guitierrez
(719) 440-4453
nfmlending.com

Paramount Residential 
Mortgage Group, Inc.
JD Peck
(719) 428-1020
jdpeck.lender.marketing

Rate
Andrew Deyo
(719) 725-1024
rate.com

MOVING & STORAGE
5 Star Moving & Storage
5starmovingandstorage.com

ODOR REMOVAL
1-800 WATER DAMAGE 
of Colorado Springs
(719) 684-9200
1800waterdamage.com/
colorado-springs

OUTDOOR LIVING
Freedom Landscapes
Zack Langston
(719) 301-4000
freedomlandscapes.co

PAINTER
HOMEstretch
(719) 900-8257
home-stretch.com/cos

Simplify Painting
(719) 502-0606
simplifypainting.com

That 1 Painter
(719) 491-7031
that1painter.com/
colorado-springs

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PHOTOGRAPHER | REAL 
ESTATE MEDIA
Black Clover Media
(719) 357-5273
blackclovermedia.org

Freedom Real  
Estate Photography
Ryan Warrum
(719) 675-5115
freedomrephoto.com

Vibrant Media Co
(719) 259-0061
vibrantmediaco.com

PLUMBING
Bill’s Plumbing & Drain
(719) 598-4775
billsplumbingand 
drainservice.com

PROPERTY MANAGEMENT
All County Colorado Springs 
Property Management
(719) 445-7172
allcountycs.com

Dorman Real Estate 
Management
Estate Management:
(719) 213-9100
coloradospringsproperty.
management

REMODELER
Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

ROOFING
CO Roofing & Solar
Zack Stark
(719) 232-8747
www.coroofing.com

On Top Roofing & Restoration
(719) 432-9886
ontoproof.com

SOLAR
CO Roofing & Solar
Zack Stark
(719) 232-8747
www.coroofing.com

STAGER
Elegant by Design
(719) 582-2999
elegantbydesignstaging.com

TITLE & ESCROW
Chicago Title of Colorado
(719) 602-9431
colorado.ctic.com

Empire Title of Colorado Springs
(719) 884-5300
etcos.com

TRANSACTION COORDINATOR
Avenue Transactions
Olivia Roemer
(941) 518-7401
avetransactions.com

WATER DAMAGE RESTORATION
1-800 WATER DAMAGE 
of Colorado Springs
(719) 684-9200
1800waterdamage.com/
colorado-springs

WINDOW REPLACEMENT
Lightning Glassworks & Screens
(719) 649-4001
www.lightning.glass

Windows America
(719) 597-8544
windowscoloradospringsco.com

WINDOW SCREENS
Lightning Glassworks & Screens
(719) 649-4001
www.lightning.glass
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ERIC NEWMAN
Lead Mortgage Advisor

MastersOfLendingTeam.com
eric@MastersOfLendingTeam.com
NMLS #97776

������������������������

��������������
����������
�
����������������������
�����
����������������������
������
�����������������
�����
�������
�����������
���������������������������
��������
����������������������
����
����������������������������������
�
�
����������������������������
�������������������
�����������
����������
���
��������

����

YOUR ALTERNATIVE LENDER
Helping You Sell More Homes with Smart, Flexible Programs

• BUY BEFORE YOU SELL - move 
now without double payments, and tap 
into current equity

• 2ND MORTGAGE SOLUTIONS - 
access your equity with variable or 
fixed rate options, without touching 
your existing first mortgage

Your Clients will LOVE our unique approach to lending.

LOWER RATES. BETTER TECH. REAL PEOPLE.

• INVESTOR LOANS - purchase or 
refinance without having to prove personal 
income (no taxes or W2's)

• SELF-EMPLOYED PROGRAMS - qualify
even with extensive write-offs, or no tax 
returns at all

• REVERSE MORTGAGES - 1st or 2nd lien 
options, purchase or refinance, equity lines 
available, all with optional payments

• PLUS ALL TRADITIONAL PROGRAMS - 
Conventional, VA, FHA, Jumbo at highly 
competitive rates

719.313.3570

Our Mission

To build a more tightly knit 
real estate community.

Through our magazine, we feature 
agents and tell their stories so 
you can get to know one another 
on a real level. Our events bring 
agents and vendors together in a 
relaxed environment outside of a 
transaction, helping build genuine 
relationships across the industry.

Everything we do is designed to 
strengthen connection within the real 
estate community with the goal of 
creating more patience, empathy, and 
collaboration during transactions.

Our advertising partners are trusted 
vendors who we invite aboard 
our platform to build relationships 
with real estate agents.

Tabby Halsrud
Editor

cosrealproducerscontent@n2co.com

Meet
The

Team
Brian Gowdy

Publisher | Advertising Sales
719-313-3028

brian.gowdy@n2co.com

Sue Hunyady
Ad Specialist

COSads@realproducersmag.com

Maria Bay
Photographer

541-213-5435

Stefy Ruiz
Event Coordinator

Sara Cripe 
Social Media Manager
sara@connectgrafiks.com

Aimee Garske
Client Concierge

Do you know someone who should be more involved with 
Colorado Springs Real Producers? Email brian.gowdy@n2co.com

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect 
the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and 
are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors, 
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial 
intelligence (AI) tools by authors or contributors and may not be independently verified by N2.
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TAYLOR GUTIERREZ 
Loan Originator 
NMLS# 2137813
Cell: 719-440-4453
1150 Kelly Johnson Blvd Suite 140
Colorado Springs, CO 80920
tgutierrez@nfmlending.com
NFMLending.com/TGutierrez 

WE WILL NEVER ASK YOU TO WIRE MONEY! BEWARE OF PHISHING EMAILS REQUESTING A BANK WIRE. PLEASE CALL AND SPEAK WITH YOUR LENDER, TITLE COMPANY AND CLOSING ATTORNEY TO 
CONFIRM ANY WIRING INSTRUCTIONS BEFORE YOU WIRE ANY FUNDS. The information in this email is confidential, privileged, and/or proprietary to NFM Lending and/or its affiliates. The information 
transmitted herewith is intended only for use by the individual or entity to which it is addressed. Access to the email message by anyone other than the addressee is unauthorized. If you are not the 

intended recipient, any disclosure, copying, or distribution of the message, or any action or omission taken by you in reliance on it, is prohibited and may be unlawful. If you have received this email message in 
error, please immediately notify the sender and/or NFM Lending by calling (888) 233-0092 and return and/or destroy the original message.

From pre-approval, to contract, to keys + every step in between. 
Consistency wins deals. 

We do the right thing every time. 
That's the standard we bring to each deal. 

Proactive Solution BasedResponsive 

USDOT 70719 | MC 87113

CALL OR EMAIL TODAY
FOR A FREE ESTIMATE

719.227.7755
info@5starmovingandstorage.com

5starmovingandstorage.com
Woman AND Locally Owned & Operated

LOCAL Your local move in the Colorado Springs Metro Area for a worry-free experience.

COMMERCIAL Every detail is handled with expert care and professionalism.

WHITE GLOVE DELIVERY SERVICE Projects handled with expert precision from accepting items for storage, delivery, and set up in their home.

INTERSTATE As an Interstate Agent for Wheaton World Wide Moving, we leverage the power of our national van line network to move across the country e�ortlessly.

STORAGE Need Storage? Ask about our 20,000 sq ft, Dept of Defense approved for our military members' state-of-the-art facility with 24 hr surveillance.

WE’LL GET
YOU THERE!

WE’LL GET
YOU THERE!

No matter where your 
journey takes you…
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RISING STAR

CASA BAY PHOTOGRAPHY

A  H E A RT  F O R 

S E RV I N G  & 

S H E P H E R D I N G 

P E O P L E

Jared, you will quickly 
learn he is a follower 
of Jesus, which greatly 
impacts his decisions and 
direction in life. While those 
opportunities ultimately did 
not materialize vocationally, 
they led him to a different 
professional chapter.

Jared accepted a role with 
AT&T Advertising Solutions 
in the Charlotte area, where 
he sold digital marketing 
services to small and 
medium-sized businesses 
across the country. He 
quickly found success in 
the corporate environment, 
starting in sales and 
eventually rising to the role 
of district sales manager. The 
position gave him valuable 
leadership and business 
development experience, 
but he eventually began 
to sense it was not the 
long-term direction he 
was meant to pursue.

That realization set the 
stage for another move. 
A former colleague, Pete 
Heiniger, who had taken a 
position in Colorado Springs 
with an organization called 
Outreach encouraged Jared 
to explore an opportunity 
there. After connecting 
and interviewing with the 
leadership team, Jared 
and his family relocated to 
Colorado Springs in April 
of 2014, beginning a new 
chapter in the community 
they now call home.

Years later, another 
professional shift began 
to take shape. A former 
colleague named Don 
Hammons, who had once 
worked for Jared and was 
now thriving in real estate 
with Keller Williams in 
Washington, had been 
encouraging him to consider 
the industry for some time. 
Jared had always hesitated 

as the transition from an 
executive role with a steady 
paycheck and benefits into a 
commission-based business 
felt like a major leap.

That conversation resurfaced 
unexpectedly during a 
birthday phone call. Jared 
had called Don simply to 
wish him a happy birthday, 
but the conversation turned 
toward work challenges 
Jared was experiencing 
at the time. Don listened 
and then offered direct 
encouragement. “He said, 
‘Jared, I am killing it in real 
estate, and all I’m doing 
is what you taught me to 
do when I worked for you 
before,’” Jared recalled.

The comment stuck with 
him. After discussing the 
idea with his wife, Rachel, 
and prayerfully considering 
it together, Jared decided 
to explore the possibility 
more seriously. He reached 
out to local real estate 
veteran Bruce Betts, whom 
he already knew through 
church. Jared asked if they 
could meet for coffee so he 
could share his background 
and ask for honest feedback.

He left the meeting with 
clarity and encouragement. 
Betts believed Jared’s skill set 
and leadership experience 
were a natural fit for the 
business and encouraged 
him to pursue a license. Jared 
moved quickly. He completed 
his real estate licensing 
process in about seven weeks 
and officially launched his 
business, Bryant Homes 
Colorado, in May of 2021.

The early months required 
patience. Although 
he understood the 
fundamentals of building 
a business and committed 
himself to doing the right 
activities, momentum 

Jared Bryant’s path 
to real estate was 
shaped by a long 
history of leadership, 

service, and relationships. 
While he officially entered 
the industry in 2021, the 
skills that drive his business 
today were developed over 
decades of professional 
and personal experience.

Originally from Washington 
State, Jared grew up just 
south of Seattle in Renton. 
When he was about 15, 
his family relocated to 
North Carolina after his 
father John accepted a new 
job opportunity. It was 
there that Jared met the 
woman who would later 
become his wife. After a 
few years, he returned to 
Washington, where he and 
his wife Rachel eventually 
married and began building 
their life together.

During those years 
in Washington, Jared 
purchased his first home and 
experienced the process of 
buying and selling property 
firsthand. He and his wife 
went on to have another 

home built which Jared 
eventually sold by owner 
and reinvested the money 
into another new build 
property. While real estate 
was not yet a career path, 
those early experiences 
gave him an understanding 
of homeownership that 
would later prove valuable.

Years later, the couple 
decided to move back to 
Raleigh, North Carolina. 
Jared said it was important 
for his wife to experience 
living there again as an 
adult, since she had always 
wondered what it might 
be like to return. The move 
provided clarity. “We 
eventually decided that 
Raleigh was not where we 
wanted to raise our family 
long-term,” he shared.

During that season of 
life, Jared was pursuing 
opportunities in ministry. 
Faith and church 
involvement had always 
been central to his life, 
and he spent significant 
time leading worship and 
exploring ministry roles. 
If you spend any time with 
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took time to build. His first 
transaction did not close 
until November of that year.

“It was a long road,” Jared 
said. At the same time, he 
was navigating the transition 
as the sole provider for 
his household while his 
wife focused on caring for 
their children and home. 
Despite the pressure, Jared 
remained confident that 
consistent effort and God’s 
hand of provision in his life 
would eventually pay off.

Because he had spent 
so much time serving in 
churches across the city 
leading worship, many 
people assumed that was his 
full-time role. Jared realized 
he needed to intentionally 
communicate his new 
career path. “I spent a lot of 
time wearing my REMAX 
pin, trying to help people 
understand that I was doing 
something different.”

The work paid off. In his first 
full year in the business in 
2022, Jared closed more than 
20 transactions and earned 
Platinum Club recognition 
with REMAX. Since then, he 
has continued to maintain 
strong production while 
steadily growing his client 
relationships. He believes 
that a successful real estate 
business must run on the 
dual tracks of competence 
and care and he aligns 
his business with other 
professionals that agree 
with this principle. “If either 
of these two elements are 
missing, people will fail 
in this industry.” Jared 
continued, “Keeping this in 
the forefront of my focus 
is essential for my client’s 
success and satisfaction.” 

For Jared, the work itself 
aligns closely with how 

he views people and 
relationships. He describes 
himself as someone who 
naturally gravitates toward 
guiding and supporting 
others. “I consider myself 
to be a shepherd of people. 
I like serving, leading and 
guiding people in life and 
through life’s transitions. 
In the Bible, Ephesians 2, 
it says that we are God’s 
workmanship and that He 
created us with a purpose 
and has prepared good 
works for us to do. Every day 
I get up and try to discover 
what those works are and get 
after the business of walking 
in them with purpose and 
intentionality,” said Jared.

That mindset has shaped 
how he approaches 
real estate. While some 
transactions are joyful 
milestones, many involve 
difficult life circumstances. 
Jared has learned that 
buying or selling a home 

often occurs during 
challenging transitions. 
“There’s so many things 
that cause an impactful life 
transition that is going to 
result in a purchase or sale 
of real estate,” he explained.

Because of that, he values 
the opportunity to come 
alongside clients during 
those moments, helping 
them navigate complex 
decisions and move forward 
with clarity. “To be able 
to guide people through 
that and get where they’re 
going in an effective 
manner is very rewarding 
and fulfilling.” Jared often 
reminds people that, while 
it is a mystery to them, God 
knows exactly where they 
are going to end up and 
how things will all play out 
and that he is excited to 
join them on the journey of 
discovering that new place 
in the Lord’s perfect timing. 

Outside of work, faith, 
family, and community 
remain central parts of 
Jared’s life. Music has been 
a lifelong passion. He has 
been singing in church since 
he was three years old and 
continues to lead worship 
regularly at his home church, 
Rocky Mountain Calvary, 
as well as other churches 
throughout the area and 
across the state. He enjoys 
playing basketball whenever 
he can and describes himself 
as a food enthusiast who 
especially enjoys exploring 
Asian restaurants around 
Colorado Springs.

In addition, Jared invests 
time mentoring young 
adults through the E4Life 
Gap Year Initiative, a gap-
year program for students 
ages 18 to 24 who are 
working to discover their 

purpose and direction 
in life. Recently, he co-
taught a class on biblical 
manhood for young men in 
the program and it brings 
him great joy to see young 
people becoming who 
God has called them to 
be. “Knowing who God is 
and knowing who YOU are 
in light of who God is are 
two of the most important 
things you will discover 
in life,” Jared explained.

At home, he and Rachel 
stay busy raising their four 
children. The couple recently 
celebrated 25 years of 
marriage and are parents to 
twin sons, Jackson and Jaden 
(age 19), daughter Kylie (age 
16), and youngest daughter 
Kendall (age 12). You will 
often find Jared’s kids joining 
him in his work and ministry, 
and at local restaurants and 
coffee shops all over town. 
As the kids and business 
have grown over the last 
several years, Rachel has 
also stepped into a key role 
at Bryant Homes Colorado, 
managing the back end as 
an assistant and transaction 
coordinator. Jared stated, 
“I wouldn’t be able to do all 
the things I am able to do 
in business and ministry 
in this community without 
the support of my wife 
Rachel. My clients love her 
as much as I do because she 
is great at what she does.”

With a growing real 
estate business, a deep 
commitment to his calling 
and his community, and a 
family that keeps life full, 
Jared approaches each day 
with gratitude. He always has 
time for you, for coffee, and 
for any of your referrals...  

EVERY DAY I GET 
UP AND TRY TO 
DISCOVER WHAT 

THOSE WORKS ARE 
AND GET AFTER 

THE BUSINESS OF 
WALKING IN THEM 
WITH PURPOSE & 

INTENTIONALITY.”

PROTECT YOUR CLIENTS.
STRENGTHEN YOUR REPUTATION.

Insurance Is More Than Just A 
Policy; It’s About Peace Of Mind
With access to multiple carriers, we 
find the right coverage at the right 
price—delivered with the service 

and communication you can trust.

Comprehensive Coverage for All Your Needs

HOMEOWNERS � AUTOMOTIVE � COMMERCIAL

Michael Hendrickson
Office: 719-785-1330
Cell: 719-201-9200
michael@theagencysprings.com
2045 Mulligan Dr. 
Colorado Springs, CO 80920
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W

1-800 
WATER 
DAMAGE

PARTNER SPOTLIGHT

Email brian.gowdy@n2co.com to nominate your favorite vendor 
to become a Real Producers Preferred Vendor!

Specializing in water damage restoration, fire and smoke 
restoration, sewage cleanup, mold mitigation, and odor 
removal, Rob’s company focuses on helping agents and 
homeowners identify legitimate issues while avoiding 
unnecessary panic. One of the services gaining particular 
traction with local REALTORS® is their moisture audit process.

When a home inspector flags possible mold or moisture 
concerns, buyers and sellers are often left unsure how serious 
the issue really is. According to Rob, not every discoloration 
or water stain represents an active mold problem. His 
team performs detailed moisture audits that include 
humidity readings, temperature readings, thermal imaging, 
particle counts, and photo documentation to determine 
whether active moisture or mold is actually present.

The result is a professional report agents can use to help 
clients make informed decisions. “An inspector’s job is to 
point out concerns,” Rob explains. “Our job is to determine 
whether there’s truly an active issue that needs mitigation.”

That practical approach has already helped several 
transactions continue without unnecessary delays or 
alarm. In many cases, what appears concerning turns out 
to be evidence of an old issue rather than an active one. 
By identifying the difference, agents are better equipped 
to negotiate confidently and keep clients informed.

Beyond mold and moisture concerns, Rob encourages 
REALTORS® to think proactively about warning 
signs inside homes. Discoloration on drywall, warped 
flooring, unusual odors, or evidence of previous leaks 
can all warrant a closer look. His team often helps 
agents assess whether something is cosmetic, an active 
problem, or simply part of normal home aging.

Another area where Rob provides value is education. Having 
personally navigated the restoration and insurance world, he 
has become passionate about helping agents understand how 
restoration, insurance coverage, and inspections intersect. 
During presentations to brokerages and real estate offices, he 
walks agents through topics many homeowners — and even 
industry professionals — do not fully understand, such as 
flood insurance exclusions, crawlspace vapor barriers, and 
common misconceptions surrounding water damage claims.

His presentations have already generated strong 
responses from agents looking for practical knowledge 

that directly impacts their clients. “What I try to do is 
tie my world, the insurance world, and the REALTOR® 
world together,” Rob says. “Most people simply 
haven’t had to navigate these situations before.”

That educational mindset also shapes how his company 
approaches service. Rather than creating fear around 
inspection findings, Rob focuses on communication, 
clarity, and realistic solutions. Agents are encouraged to 
call with questions, send photos from listings, or ask for 
guidance before situations escalate unnecessarily.

For REALTORS®, that accessibility matters. Transactions 
move quickly, and having a restoration expert 
willing to answer questions promptly can help 
agents avoid delays, reduce uncertainty, and better 
guide their clients through difficult situations.

At its core, Rob’s approach is built around helping people 
understand what is truly happening inside a property — and 
giving agents the information they need to move forward 
confidently. In an industry where confusion and stress 
can easily derail momentum, that steady partnership has 
become a valuable resource for the real estate community.

HELPING 
REALTORS® 
NAVIGATE WATER 
DAMAGE AND 
MOLD CONCERNS

of Colorado Springs

Water damage and mold concerns can quickly 
create uncertainty during a real estate transaction. 
For REALTORS® navigating inspection reports, 
insurance questions, or buyer concerns, 
having the right restoration partner can make 
the difference between a deal slowing down 
and a deal moving forward smoothly. That is 
where Rob Cristinzio and his team step in.
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REAL PRODUCERS EVENTS

Thank you to everyone who made 
this year’s event possible:

Headline Sponsors: 
•	 Mike Floren with Low Cost Mortgage
•	 Ben Gosz & the team with 

Chicago Title of Colorado

Award Sponsors: 
•	 Eric Newman with the 

Masters of Lending Team
•	 Brenton Battista & Bill McAfee 

with Empire Title
•	 Kim Majors with Central Bank
•	 Stephanie Edwards with Gold Hill
•	 MJ Beaman with Mayberry Communities
•	 Scott Glascock with All County Colorado 

Springs Property Management
•	 Vaughn Littrell & Quinn White 

with Fidelity Mortgage Solutions
•	 Zack Stark with CO Roofing & Solar

Cocktail Hour Sponsors: 
•	 Carrie Trujillo with Elegant by 

Design Staging & Remodeling
•	 J.D. Peck with Paramount 

Residential Mortgage Group
•	 Alex Yoder with Dorman Real 

Estate Management

Photography: 
•	 Maria Bay with Casa Bay Photography

Videography: 
•	 Wayne Helm with Black Clover Media

Event Planner and Co-event Organizer: 
•	 Stefy Ruiz with Amplify Events.

The 2026 
Real 
Producers 
Awards



Colorado Springs Real Producers • 1918 • July 2026



Colorado Springs Real Producers • 2120 • July 2026

Casa Bay Photography

Michael Shenuk
CEO/Co Founder

Aimee Garske 
COO/Co Founder

Theoncallassistant.com
719-602-9490

ATTENTION
REALTORS

Declare Your Independence -
from Non-Income Tasks.

Streamline your marketing and grow 
your reach with professional support:

• Social media posting (multiple platforms)
• Content creation & management

• Showings assistance
• Flyer design

• Pop-by delivery
• Postcard creation & mailing

• Data entry

And more!

Protect Your Deals with

 Trusted
Excavation Experts

Sewer & water line repairs, septic systems, and
camera inspections - done right the first time.

� Licensed & insured
� Advanced inspection technology
� Efficient, dependable service

Call or Visit online today
719-440-6000 • Absoluteexcavatingllc.com
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Phone 719.301.0095 • Text 719.749.3420
tony@elevatedinsuranceteam.com

Tony D'Alessio
President

Insurance-Done
Right. Always

Partnering with multiple top-rated carriers 
to provide your clients with flexible, 

competitive options.

A seamless, stress-free 
process from quote to 

closing—so every deal moves 
forward with confidence.
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Call or text for a free estimate today

719-649-4001 • www.lightning.glass

"Glass in a Flash!"
Window Screens, Window Repair, Glass Repair, 

Window Replacements, and Door Repair. Anything 
with a window or door, we can repair or replace.

Family Owned and Operated Since 1990

35+ Years in Business

THE DREAM IS FREE.
THE HUSTLE IS SOLD SEPERATELY.

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230  |  Colorado Springs CO 80921  |  FidelityMortgageSolutions.com  |  NMLS #476792

Regulated by the division of Real Estate
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CONTACT US TODAY 
OnTopRoof.com
719.432.9886

“

”

• • • •
• •

ROOFING  GUTTERS  SIDING  WINDOWS  PAINT
FENCES  DECKS  HANDYMAN SERVICES

Trusted since 2010 by top 
builders, insurance agents, and 
property managers.

Quality roofing with a personal touch.

We treat every project with care 
and clear communication.

Chris and On Top Roofing deliver outstanding service. He communicates 
clearly and responds quickly—from the first call to the final invoice. I’ve worked with 
him for years and referred him to many clients, and every experience is smooth and 
stress-free. He handles every job promptly and professionally. After working with 
many roofing companies, none compare—I wouldn’t consider anyone else.
-   Donna Hilderbrand
  CRS, QSC, ABR, LHP, CDPE, SHORT SALE EXPERT!

m

ove out cleans

landscapinginstall floorin

g

painting

home clear o

uts

home-stretch.com/cos

Trusted by Top
Colorado Agents

Colorado’s Preferred Staging Company

SCAN TO CONNECT

719-582-2999
www.ElegantByDesignStaging.com
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EARN
$500
PER
REFERRAL
Refer a client for
property management 
and earn $500 for every 
home we take on.
Trusted, top-rated service.
We don’t handle sales—so
you’ll never compete with
us if your client decides
to sell in the future.

Meet the
owner/operators
Todd Dorman

Employing Broker/CEO

Alex Yoder
Managing Broker/COO

Call or visit online
719-213-9100
DormanRealEstate.com
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• Home Repair and Remodel
• Fully Licensed and insured

Whether it’s pre-listing updates or post-sale repairs, we take 
the stress out - so you can focus on closing.

(719) 632-5117

Boost value.
Expand living space. Attract buyers.
Wickham’s Workbench creates decks and porches 
that elevate every Colorado Springs listing.
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Buyers Beware!
BY JOHN NEWBILL, FREEDOM LANDSCAPING

ASK THE EXPERT

Whether you’re on the Front Range 
with rolling hills or tucked against 
the side of our stunning mountains, 
retaining walls are a normal part of 
life in Colorado. They create backyard 
space where there wasn’t any before, 
support steep grades, and in some 
cases help protect the very ground a 
home sits on. Most homeowners hardly 
think about them—until they have to.

The reality is every retaining wall has 
a sunset on its function. Even well-
built walls age over time, while poorly 
installed walls can fail much sooner. 
What starts as a small lean, crack, 
or separation can quietly turn into a 
major structural and financial issue.

It’s a story we see several times each 
year. A homeowner buys a property 
knowing the old timber retaining wall 
in the backyard is deteriorating but 
figures it still has a little life left in it. 
A few years later, they finally decide 
it’s time to replace it and discover the 
cost of properly rebuilding the wall 
can be tens of thousands of dollars.

Unfortunately, it’s not just aging timber 
walls that become a problem. Poorly 
installed masonry block walls can come 
to the same conclusion. Walls begin 
leaning, separating, or failing long 
before homeowners ever expected.

One of the best parts of the landscape 
industry is helping families create 
dream outdoor spaces they’ll enjoy for 
decades. The difficult side of that job is 
sitting across from a homeowner and 
explaining that a properly engineered 
retaining wall is often a major 
infrastructure project. Depending on 
size, drainage, access, and engineering 
requirements, replacement costs 
can sometimes exceed $150,000.

For real estate professionals, this creates 
an opportunity to better protect buyers 
through education and due diligence. 
While many home inspectors do an 

excellent job identifying concerns, 
retaining walls can occasionally fall 
outside the level of attention they 
deserve during a transaction. Large, 
leaning, cracked, or visibly shifting 
walls should always raise additional 
questions. When uncertainty exists, 
bringing in a structural engineer 
or retaining wall specialist can 
help buyers better understand 
potential risks before closing.

Retaining walls are one of the greatest 
“party tricks” in landscape design 
because they create usable space where 
none existed before. They turn steep, 
unusable terrain into places families 
can gather, entertain, and enjoy.

But when overlooked, they can 
also become one of the most 
expensive surprises a homeowner 
will ever face. Buyers beware!

RETAINING WALLS
�������������������������
����������������
�������������������������������

Quick, reliable solutions for attic upgrades, energy concerns, 
and inspection repairs—so you can keep deals moving.

Koala Insulation fixes problems before
they become problems.

CALL OR VISIT ONLINE
TO SCHEDULE
719.394.0033
koalainsulation.com/Colorado-Springs
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GET A 
FREE ESTIMATE

IN 24 HOURS

(719) 491-7031

INTERIOR & EXTERIOR PAINTING  •  CARPENTRY  •   POPCORN CEILING REMOVAL
ODOR REMOVAL  •   DECK STAINING  •  PRESSURE WASHING

Our team knows what buyers are looking for 
and will get your property in prime condition to 
attract serious offers. Let us make your home 

stand out!

That 1 Painter's
“Sell Ready Services”

can help
boost your home's
appeal and value

for a quick sale. 
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O F  S E R V I C E ,  F A M I L Y ,  &  P U R P O S E

REAL PRODUCER

W hen Kelly Hromadka talks 
about real estate, it’s clear 
she doesn’t see it simply as a 

career choice. For her, it’s a continuation 
of something deeply rooted—family, 
service, and a commitment to doing the 
work the right way, even when it’s hard.

Kelly, co-owner of The Reardon Partners 
alongside her sister Kim, has built a 
reputation in Colorado Springs real 
estate that reflects both professionalism 
and heart. But her path to real estate 
wasn’t direct—and that, she believes, 
has made all the difference.

From Education to Real Estate 
Originally from New Jersey, Kelly 
moved to Colorado Springs with 
her family at a young age. After 
graduating high school, she left the 
state to attend Creighton University 
in Omaha, where she majored in 
education and Spanish. Teaching felt 
natural to her—she loved working with 
students and helping them navigate 
formative moments in their lives.

That passion led her to graduate 
school at Iowa State University, where 
she earned a degree in educational 
administration. At the time, Kelly 
envisioned a future in higher education, 
ideally serving as a dean of students. 
She was drawn to the behind-the-scenes 
work of student affairs—the guidance, 
structure, and advocacy that supports 
students during critical transitions.

After graduate school, Kelly returned 
to Colorado Springs for her sister 
Kim’s wedding weekend and soon 

accepted a position at a private high 
school in Denver. From 2006 to 2013, 
she worked as both a teacher and 
administrator, gaining leadership 
experience and refining skills that 
would later prove invaluable.

Then came the phone call 
that changed everything.

Answering the Call Home 
In 2013, Kelly’s mother, Debbie Reardon, 
reached out with an unexpected 
question: would Kelly ever consider 
coming back to Colorado Springs to 
help with her real estate business?

At the time, Debbie had built a high-
performing team, but within a short 
span, several team members moved on 
to other opportunities. Suddenly, Debbie 
found herself at a crossroads. An owner 
at The Platinum Group posed a simple 
question that sparked the idea: would 
any of her children be interested?

Kelly asked for a week to think about it.

Within a month, she had moved back 
to Colorado Springs. She earned her 
real estate license in June 2013 and 
officially started in the business in July.

“It feels like another lifetime before 
real estate,” Kelly reflects. “ Like 
I’ve never done anything else.”

Learning Through the Fire 
Kelly’s first year in real estate was 
anything but slow. With her mother 
as a high producing agent & her only 
teammate, there was no buffer—no 

staff, no systems fully in place, and 
no time to ease in. It was, as Kelly 
describes it, “drinking from a fire hose.”

Despite having grown up around 
real estate—her grandmother had 
been an agent in New Jersey, and 
her mother had built a respected 
career—doing the work firsthand was 
a different experience altogether.

Then life added another layer of 
complexity. In 2014, Kelly’s father 
became ill, requiring frequent travel to 
Houston for cancer treatment. While her 
parents navigated medical appointments, 
Kelly found herself stepping into greater 
responsibility within the business, often 
learning through trial and necessity.

Looking back, she doesn’t dwell 
on the exhaustion; but focuses 
more on the opportunity.

She says, “It was hard, but it 
was such a blessing. That’s 
how I learned—by doing.”

A Family Business, Reimagined 
One of the greatest highlights of Kelly’s 
career has been building The Reardon 
Partners alongside her sister Kim. 
Their dynamic is rooted in mutual 
trust, complementary strengths, and 
a shared commitment to family.

“We tell clients all the time—we 
can’t share a bathroom, but we can 
share a business,” Kelly jokes.

The partnership worked because it 
evolved organically. Their mother 

HromadkaK E L L Y 

CASA BAY PHOTOGRAPHYCARRYING FORWARD A LEGACY 
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remained closely involved for the first 
five years, offering mentorship and 
guidance before retiring on her own 
terms. Watching that transition, Kelly 
says, gave both sisters confidence—
not just in their business, but in the 
life balance real estate can offer 
when approached intentionally.

Today, Kelly and Kim raise their 
children together, blending family 
life and business seamlessly. Their 
success, Kelly believes, is less about 
ambition and more about alignment.

“Everyone landed where they 
were supposed to,” she says.

Values That Guide the Work 
Kelly’s background in education 
continues to shape how she approaches 
real estate. At its core, she sees 
the profession as an extension of 

teaching—listening, educating, 
and guiding clients through major 
decisions with patience and clarity.

That philosophy was instilled early by 
her mother, who emphasized ethical 
practice above all else. It’s a mindset 
that Kelly carries forward, reinforced 
by years of mentorship from leadership 
at The Platinum Group, whom she 
considers an extension of her family.

“They’ve been there through 
everything—my dad passing, my 
mom retiring, every transition,” Kelly 
says. “Kim and I wouldn’t be where 
we are without that support.”

Life Beyond Transactions 
Outside of real estate, Kelly’s life 
centers on family and community. 
Alongside Kim, she is deeply involved 
in youth travel baseball and little 

league, where both sisters sponsor 
teams and spend countless hours 
supporting their children.

“From March to October, if we’re 
not selling houses, we’re on a 
baseball field,” Kelly laughs.

She’s also an avid sports fan, 
especially when it comes to football, 
and loves spending time outdoors 
with her husband Tim, son Finn, 
and their two golden retrievers, 
Copper and Penny. Kelly and her 
family frequently visit Buena Vista 
and Salida, embracing the Colorado 
lifestyle they were raised in.

Doing the Work That Matters 
When asked about her specialty 
within the partnership, 
Kelly doesn’t hesitate.

She focuses on coaching, growth 
strategy, and aligning the business 
with systems that fit their values—
whether through Ninja Coaching, 
Buffini-style relationship building, 
or refining how they show up for 
clients. Meanwhile, Kim oversees the 
operational and financial backbone 
of the business, creating a balance 
that allows each of them to thrive.

Together with their long-time 
assistant Scott Moller, who has 
been with them for 10 years, 
they’ve built a business defined 
by trust, longevity, and care.

For Kelly, success isn’t 
measured in volume alone.

“It’s about doing this in a way 
that supports our families, 
serves our clients, and still feels 
right at the end of the day.”

And that, more than anything, is 
what makes her story resonate. 

Like I’ve 
never 
done 
anything 
else.

I T  F E E L S 
L I K E 
A N O T H E R 
L I F E T I M E 
B E F O R E 
R E A L 
E S T A T E . 



Colorado Springs Real Producers • 4544 • July 2026

Stewardship, 
Stability, & the 
Quiet Strength 

Behind the 
Business

CASA BAY 

PHOTOGRAPHY

REAL PRODUCER

W hen Kim 
Kingston talks 
about real 
estate, she 

doesn’t lead with volume, 
accolades, or growth charts. 
She talks about responsibility. 
About stewardship. About what it 
means to guide someone through 
one of the most consequential 
financial and emotional 
decisions they may only face a 
handful of times in their lives.

That perspective didn’t come 
from a single moment. It was 
shaped slowly—by family, by 
finance, and by watching the 
real estate business up close 
long before she ever imagined 
stepping into it herself.

From New Jersey to 
Colorado Springs 
Kim Kingston and her sister, 
Kelly Hromadka, were born in 
New Jersey before their family 
relocated to Colorado Springs 
when Kim was 10 years old. The 
move was prompted by their 
father’s job relocation, but the 
Springs quickly became home—
one they would eventually 
return to again and again, even 
after exploring careers and 
opportunities elsewhere.

Like many children raised 
by a REALTOR®, Kim never 
envisioned herself in real estate. 
Growing up with an active agent 
parent meant evenings filled with 
contracts at the kitchen table 
and weekends shaped around 
showings and client needs. It was 
familiar—but not aspirational.

Instead, Kim followed 
a different path.

A Career Built on Numbers, 
Structure, and Mentorship 
Kim earned her undergraduate 
degree in broadcast journalism, 
a childhood dream that 
reflected her early interest in 
communication and storytelling. 

But after graduating and 
spending time living in the 
mountains, her interests 
began to shift. When she 
returned to Colorado Springs 
in 2006 to get married, she 
found herself unsure of her 
next professional step.

That uncertainty led to an 
introduction—one that 
would quietly shape the 
rest of her career.

Through her mother, Kim 
met a prominent local lender 
whose leadership and vision 
immediately resonated with her. 
More than the role itself, Kim 
was drawn to the mentorship 
and mission behind the mortgage 
division the lender was building. 
At just 24 or 25 years old, Kim 
found herself inspired by 
strong female leadership and 
a business rooted in purpose.

She entered mortgage 
banking—and stayed.

Kim went on to earn her MBA 
from UCCS with an accounting 
emphasis, even taking the CPA 
exam and briefly considering that 
path. While she never practiced 
as a CPA, the experience gave her 
a deep fluency in finance, lending, 
and risk—skills that would later 
become invaluable in real estate.

At the time, however, real estate 
still wasn’t part of the plan.

Answering the Call 
Back Home 
That changed when Kim was 
pregnant with her second child.

Her mother, Debbie Reardon, 
was preparing to retire at the 
end of 2015 after decades in 
real estate. Kelly had already 
joined the business, but the 
conversation became inevitable: 
Kelly would need a long-
term partner to help support 
and sustain the company.

“If it’s not you,” Kim 
remembers her mom saying, 
“it’s going to be somebody.”

With two young children and a 
career already rooted in finance, 
the transition made sense—
personally and professionally. 
Kim joined the family business 
not as a leap of faith, but as 
a thoughtful evolution.

What followed, however, 
was far more meaningful 
than anyone expected.

Learning the Business—
The Right Way 
The original plan was simple: 
one year working alongside their 
mother before Kim and Kelly 
took over the business together.

Life had other plans.

When Kim and Kelly’s father 
passed away suddenly in 
early 2015, everything shifted. 
Instead of retiring, their 
mother continued working—
and the three of them spent 
five years together building 
the business side by side.

That unexpected extension 
became one of the greatest 
gifts of Kim’s career.

“Being able to shadow her, hear 
how she phrased things, see how 
she handled conversations—it 
was invaluable,” Kim says. 
“I have so much admiration 
for people who start in this 
business from scratch, because 
even with that mentorship, 
it was challenging.”

Despite growing up around real 
estate, Kim was surprised by the 
sheer scope of responsibility—
flying at a strategic level one 
moment, then diving deep 
into transactional details 
the next. Real estate, she 
quickly learned, demands 
both vision and precision.

KimKingston
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It took time—about three 
years, by her own measure—
before confidence and 
competence aligned.

“That’s when the passion 
shows up,” Kim says. “When 
you finally feel like you can 
truly advise people well.”

A Heart for Clients 
Facing Transition 
Kim’s favorite clients are 
not defined by price point 
or transaction type.

They are defined by transition.

Having watched her mother 
navigate life as a widow after 
decades in real estate—suddenly 
needing to make major financial 
decisions without her longtime 
sounding board—Kim developed 
a deep empathy for clients 
facing similar moments.

Many of her clients are seniors, 
widows, or longtime homeowners 
preparing to sell the family home.

“These are people making 
one of the biggest decisions of 

their lives, often during a very 
emotional season,” Kim says. 
“Helping them through that with 
both empathy and clarity—that’s 
incredibly meaningful to me.”

It’s also why Kim is meticulous in 
how she approaches her work. 
With more than 90 percent of 
The Reardon Partners’ business 
coming from past clients and 
referrals, trust is not just a 
value—it’s the foundation.

“For us, real estate might be 
something we do every day,” 
she says. “But for our clients, 
they may only do this four or 
five times in their entire lives. 
We never want to forget how 
overwhelming that can feel.”

Partnership, Balance, 
and Family 
Today, Kim co-owns The Reardon 
Partners with Kelly, bringing 
complementary strengths to the 
business. Where Kelly thrives in 
coaching, systems, and client-
facing strategy, Kim focuses on 
the operational backbone—
financials, forecasting, budgeting, 
and long-term planning.

Together, they’ve built a 
partnership rooted in mutual 
respect, trust, and shared values.

Outside of work, Kim’s life is 
centered around family. She and 
her husband Kent have been 
married for 20 years and are 
raising two children—Vinny, 13, 
and Ivy, 11. Named after their 
late father, Vinny carries a legacy 
that deeply matters to the family.

Like many working parents, 
Kim jokes that hobbies can 
wait. For now, her energy 
is spent balancing business 
ownership with motherhood—a 
season she embraces fully, 
knowing it won’t last forever.

Leading with Integrity 
When asked how she hopes to 
be remembered professionally, 
Kim doesn’t hesitate. 

Integrity. Doing what’s right—
even when it’s hard. Holding 
clients’ interests above her 
own. Treating each transaction 
with the gravity it deserves.

It’s a philosophy shaped by family, 
reinforced through experience, 
and practiced quietly every day.

Kim Kingston may not have 
planned a career in real estate—
but through discipline, empathy, 
and unwavering integrity, she 
has helped build one that lasts.

And alongside her sister, she’s 
proving that the strongest 
partnerships aren’t built on 
ego or ambition—but on trust, 
shared purpose, and doing 
the work the right way. 

That’s when the passion 
shows up. When you finally 
feel like you can trulyadvise people well."

WE ARE GOOD, FAST AND
CHOOSE TO BE CHEAP

MIKE FLOREN,
OWNER
NMLS #1574886

MIKE@LCMLOANS.COM

2226 E Boulder St.
Colorado CO 80909

LCMLOANS.com/RATES

����
���������

LOW RATES
7am to 11pm  7days a week

Low Cost Mortgage LLC NMLS #2357261. Low Cost Mortgage is not endorsed by, or acting on behalf of or at the direction of the U.S. Department of Housing and 
Urban Development, Federal Housing Administration, The Veterans Administration, The U.S. Department of Agriculture or the Federal Government. All the programs 

are subjected to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.

720-448-6610
719-362-0439
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SELL 
FASTER. 

Listings That Show Better.

Because presentation isn't optional-
it’s everything.

We partner with agents who care 
about how a home shows.

That means: 
• Clean lines and flawless finishes
• Reliable timelines you can plan around
• Clear communication, start to finish
• No surprises - ever

Zero Surprise Promise™

Your listing deserves more
than “good enough.”

719-502-0606
simplifypainting.com

Upgrade your next listing 
Scan to schedule your estimate.

AGENT & VENDOR SNAPSHOTS

AROUND TOWN

Follow Colorado Springs Real Producers on 
social media for more agent snapshots!

1. Welcome Tony D’Alessio with Elevated Insurance 
Team aboard Colorado Springs Real Producers 
as a preferred vendor! Please add them to 
your vendor list for your insurance needs!

2. Welcome Anthony Olvera, owner of Junky 
Town, aboard Colorado Springs Real Producers as 
our newest preferred vendor! Real estate agents, 
be sure to add Junky Town to your vendor list 
for when you need a junk-removal company!

3. Welcome Michael and Erin Escobar, owners 
of Vibrant Media, aboard Colorado Springs Real 
Producers as a preferred vendor! Please add them to 
your vendor list for all your real estate media needs!

4. Some people find real estate. For Denáe Howell, it 
became the path to rebuilding an entirely new life. 
From growing up moving constantly to navigating 
hospitality leadership, motherhood, entrepreneurship, 
and the uncertainty of starting real estate during the 
middle of the 2020 shutdowns, Denáe’s story is one of 
resilience, grit, and relentless drive. Today, she’s built a 
thriving business grounded in authentic relationships, 
hard work, and a genuine love for people.

1

2

3

4
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WISHING YOU A COOL
AND COMFORTABLE

4th of July!
While the market heats up, we’re here

to keep your homes—and your clients—cool.

• Pre-Inspection Tune-Ups
• Clear Service Documentation
• Fast Scheduling for Listings
• Free Estimates & Second Opinions

SCHEDULE TODAY
719.330.1839

cheyennemountainhvac.com

• Attract More Buyers

• Boost Visibility &
  Engagement

• Save Time with Expert 
  Media Services

Every home has a story—
Wayne brings it to life with professional 
photography, cinematic videos, 3D tours, 
and drone views.

Trusted by realtors. Respected by sellers.
Blackclovermedia.org | 719-357-5273

Expert Media for
Real Estate Pros

Wayne Helm

Sh�e!
As the SUMMER Market
Heats Up, Let's Make
Your ListingsSh�e!

WIN A $250 
GIFT CARD

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll
be entered for a chance to win a $250 gift card.

Scan the QR code to enter

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or 
older. Void where prohibited. Entry period begins 9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit one entry per person. One (1) 

winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winning depend 
on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRODUCERS 

(collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as 
planned. By entering, participants agree to release and hold N2 harmless from any claims arising out of participation. N2 is not 

responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.
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