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BEYOND THE POOL. BEYOND EXPECTATIONS.

From luxury pools to elegant hardscapes and expert drainage solutions, GW Oliver
transforms outdoor spaces with precision and care. With over 20 years of experience,

we handle every detail—design, construction, permits, and even HOA approvals.
Your vision, built to last.
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225-304-2499
info@landscapekingla.com

LH#4233

• Landscaping Installation

• Landscape Lighting 

• Pavers

• Sod

• Irrigation

• Drainage

Joseph King
Owner

• Consultation & Planning

• Free Quotes Available

• Experienced Team

• Licensed & Insured

• Landscape Specialists

• Excellence in Customer Service

LANDSCAPE KING
Specializing in 

landscape transformation

Landscape King landscapeking_la.

GEAUX
REDSTICK.

GEAUX
LOCAL.

We Are Growing!

Stated Income Programs • Bank Statement Programs
One Time Close New Construction • Mobile Homes

FHA, VA, Conv, Jumbo • DSCR

N O  C R E D I T  S C O R E  P R O G R A M S  A V A I L A B L EN O  C R E D I T  S C O R E  P R O G R A M S  A V A I L A B L E

RedstickFinancial.com
   @redstickfinancial
11918 Bricksome Ave, Suite F
Baton Rouge, LA 70816

225-407-9250

Licensed in Louisiana, 
Mississippi, Texas, 

Alabama & Florida

Sheridan Fay
Broker/Owner

NMLS # 1967817

Darrell “Randy” Tubbs
Loan Originator
NMLS #178782

Jadyn Brown
Loan Originator
NMLS #2701163

Kimberly Albritton

Loan Originator
NMLS #1877647

Ryan Mott
Owner/President
NMLS #876641
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• Real Estate Clean-Ups & 
Clean-Outs

• Post-Construction Clean-Ups
• Luxury Residential Cleaning 
• Commercial Office Cleaning 

& Janitorial
• Bonded & Insured
• Friendly & Professional
• On Time, Every time

Let Us Do the

CLEANING
FOR YOU!

11824 Market Place Ave • Baton Rouge, Louisiana
toni@tonipoppins.com • (225) 333-8283

www.tonipoppins.com
Landscaping | Lawn Care | Irrigation | Drainage | Maintenance | Design & Install | Hardscapes

Quality Lawn & Landscape Care,

Serving The Greater Baton Rouge Area
GroundsourceLandscaping.com

225-431-8442

DONE RIGHT.

5
STAR RATING

225-573-1736
www.Rougepainters.com 
letsroll@rougepainters.com

Check Out
Our Reviews!

LOCAL, LICENSED & INSURED

Exterior & Interior Paint | Drywall & Trim Repairs | Cabinet Refinishing
ScottFenceUSA.com  |  225.752.7772

contactus@scottfenceusa.com             

BATON ROUGE'S
PREMIER FENCE 

COMPANY

We're Celebrating

Thank you Louisiana,
for 70 years of service!

Years In Business!
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Don't STRESS the MESS - call us today!

225-615-8563
tenfolddumpsters.la

Eff ic ient,  Affordable,  Hassle-free!!

SCAN HERE FOR MORE 
INFORMATION AND MENTION 

REAL PRODUCERS 
TO GET 10% OFF

DUMPSTER RENTALS

JUNK REMOVAL SERVICES Meet
The

Team
Gina Miller

Publisher
Holly Griffin 

Assistant Publisher

Follow us on our Social Media 
   
 

@BATONROUGEREALPRODUCERS 
For More Information on how you can get involved email Gina @ gina.miller@realproducersmag.com

Laken Foisie
Staff Writer

Stevie LeJeune
Photographer

Liz Trahan
Videographer

Breanna Pizzolato
Staff Writer

Nevada Reid
Photographer
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DESIGNED FOR CLIENTS WHO EXPECT MORE

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.
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Event Recap
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12	 Preferred Partners

14	 Partner Spotlight: Paragon Inspections
26	 Cover Story: Steven Smith
32	 Event Recap: Awards Gala

If you have worked with an agent that deserves recognition and 
would appreciate being featured, please send your nomination 
to our publisher at gina.miller@realproducersmag.com 
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PLUS SPECIAL FINANCING*
*Subject to credit approval.

April 3 - May 18

Spring into Style

SAVE up to $500
On select Anderson Tuftex*, COREtec*

and Shaw Floors* products.
High-Quality Services From 

Certified Professionals

avssla.com
225-439-7920

AV SECURITY NETWORKING

All your coverage covered.

I have been working with Top Team for years, 
they are my go to roofing company! The 
service from A to Z is top notch and the 
people at the company are amazing. Trust 
me and give them a call for you or your 
clients roofing needs, you’ll thank me later!"  
- Michael Borne 
 RP Top 100 Realtor

check out our             reviews! Jessica Singletary, Owner
CHOOSE THE TOP ROOFER TO 
TEAM UP WITH AND GET YOUR 

DEALS CLOSED FASTER!

E XP ERT ROOFING
YOU CAN COUNT ON
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This section has been created to give you easier access when searching for a trusted 
vendor. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. 
Please support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

AESTHETICS
Louisiana Aesthetics & Skincare
(225) 636-2603
www.louisianaaesthetics.com

CAR WASH
Benny’s Car Wash & Oil Change
(225) 927-7181
www.bennyscarwash.com

CARPET & FLOORING
Carpet World
(225) 341-1269
www.carpetworldoflouisiana.com

CARPET/UPHOLSTERY 
CLEANING
NelsonB Refreshing
(225) 888-3974
www.nelsonbrefreshing.com

CERTIFIED PUBLIC 
ACCOUNTANTS
Greg A. Kennedy, CPA, APAC 
and Ashton Kennedy, CPA
(225) 292-5112
www.gakcpafirm.com

CLEANING, MAID & 
JANITORIAL SERVICES
Toni Poppins Cleaning Experts
(225) 333-8283
www.tonipoppins.com

CONSTRUCTION/RENOVATION
Anchor Renovations and 
Construction, LLC
(225) 831-6467
www.anchorremodels.com

CUSTOM BUILDER
Krewe Construction
(337) 806-9589
www.kreweconstruction.com

CUSTOM POOLS
GW Oliver Construction
(225) 757-5577
gwoliver.com

ELECTRICIAN
Circuit Breaker Electric LLC
Michael Webster
(225) 572-7963

Steadfast Electric
(225) 364-9218
www.steadfastelectric.com

FENCING
Scott Fence USA
(225) 752-7772
www.scottfenceusa.com

FLOORING
Hubbard Flooring Studio
(225) 924-1582
www.hubbardflooringstudio.com

HAIR SALON
Salon Raybon
(225) 756-1201
www.salonraybon.com

HEALTH INSURANCE
AGHealth Insurance LLC
(334) 354-7681
www.aghealthinsurance.com

HOME AUDIO / VIDEO
AVSS
(225) 439-7920
www.avssla.com

HVAC SERVICES
Cajun Cooler LLC
Branden Brignac
(225) 456-1335

INSPECTIONS
Paragon Inspections
Scott Guidry
(985) 519-4343
www.paragoninspectionsllc.com

INSURANCE
Goosehead Insurance
Stacey Keller
(225) 379-5111
www.kelleragency 
goosehead.com

Safesource Insurance
Aundrea Allen
(225) 300-4500
www.safesourceins.com

JUNK REMOVAL & HAULING
Tenfold Dumpster Solutions
(225) 615-8563
www.tenfolddumpsters.la

LANDSCAPING
Ground Source Landscaping
(225) 431-8442
www.groundsource 
landscaping.com

Landscape King
(225) 304-2499
www.landscapekingla.com

Lions Landscaping
(225) 221-1590
www.lionslandscapingbr.com

MORTGAGE LENDER
NOLA Lending Group, A 
Division of Fidelity Bank
NOLALending.com

Redstick Financial
(225) 407-9250 x102
www.redstickfinancial.com

Synergy One Lending
Doug Bickley
(225) 490-6657

MOVING COMPANY
Relocation Solutions of LA.
(225) 355-6683
www.relocationsolutions-la.com

PAINTER
Rouge Painters
(225) 573-1736
www.rougepainters.com

PHOTOGRAPHER
SNL Photography
(225) 776-7784

PLUMBING
Express Plumbing Repair 
and Drain Cleaning
(225) 788-2513
www.expressplumbrepair.com

ROOFING
Cypress Roofing
(225) 450-5507
www.cypressroofingla.com

Roof Gecko
(225) 465-7577
www.callroofgecko.com

Top Team Roofing & 
Construction
(225) 571-1740
www.thelatopteam.com

SEPTIC SERVICES
Little Rooster Septic Service
(225) 622-3752

TITLE COMPANY
FB Title Solutions 
Attorney Charles G. Blaize, Jr
(225) 810-4998
www.fondrenblaizelaw.com

Gulf Coast Title
(225) 456-4222
www.gctitle.com

TREE SERVICES
Big Bass Tree Service LLC
(225) 892-8382

VIDEOGRAPHY
Numa Films
(337) 371-9498
www.numafilms.com

225-936-5243 
s1l.com/loanofficer/doug-bickley

bickleyteam@s1l.com

Speed
Ease

Expertise
The difference
you can SEE

Synergy One Lending, Inc. | NMLS 1907235 | For licensing information, go to: www.nmlsconsumeraccess.org | 610 W. Ash Street, Suite 
1505, San Diego, CA 92101 | (888) 995-1256 | Doug Bickley NMLS#96576, Alisa Eaton NMLS# 500377, Caden Turner NMLS##2299117, 

Lainey Guy NMLS#1161484, Clayton Wood NMLS#1644450. State required licensing information: LA, GA, FL, SC, TN, TX, AL. Not 
a�liated with any government agency. All Loans are subject to underwriting approval. Terms and Conditions apply. Subject to 

change without notice.
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SCOTT
PARTNER SPOTLIGHT

P A R A G O N  I N S P E C T I O N S
BY LAKEN FOISIE

PHOTOS BY NEVADA REID

As the owner of Paragon Inspections, LLC and a 
six-year Preferred Partner and supporter of Baton 
Rouge Real Producers, Scott has built his reputation 
on honesty, reliability, and a calm, steady approach 
to an often stressful part of the real estate process. 
Serving primarily Ascension, East Baton Rouge, and 
Livingston parishes, he approaches every inspection 
with the same mindset. “I treat every home 
inspection as if my family is buying the home,” Scott 
said. “I want to make sure, first and foremost, that the 
home is safe.”

Licensed as a home inspector since 2015, Scott 
entered the industry with a background that serves 
both agents and buyers. Not only is he a licensed 
Realtor, but before becoming an inspector, he worked 
as a supervisor for an environmental services 
company specializing in mold remediation and 
corrective construction. In south Louisiana’s humid 
climate, that experience has proven invaluable. That 
expertise gives clients an added layer of confidence, 
especially in a market where hidden moisture issues 
can quickly become costly problems. Combined 
with his real estate license and understanding of 
the transaction process, Scott brings a balanced 
perspective to every inspection. He understands not 
only the structure of a home, but also the emotions 
and moving pieces involved in a real estate deal.

Even so, Scott acknowledges that home inspections 
can sometimes carry a negative reputation within 
transactions. “Home inspections highlight a lot of 
negative aspects of a home, but they can highlight the 
positive aspects as well,” he said. “Every house has 
defects…every single one.”

For Scott, the goal is never to create fear or derail a 
deal unnecessarily. Instead, he sees inspections as an 
opportunity to educate buyers and provide clarity.

“The main purpose of a home inspection is not to 
make note of every single minor defect, but to make 
sure a potential home buyer knows about any major 
defects,” he said.

That practical, measured mindset is one reason so 
many real estate professionals continue to trust and 
recommend him. Agents know Scott communicates 
clearly, stays level-headed, and focuses on helping 
clients understand what truly matters.

“Communication is a key part of the home 
inspection,” Scott said. “I don’t want to make 
mountains out of mole hills, but I want a homebuyer 
to know if there’s a mountain.”

It is a philosophy rooted in his own desire to give and 
receive honesty and professionalism.

While his job requires him to point out concerns and 
deficiencies, Scott makes it a priority to maintain a 
positive attitude throughout the process. “I always 
try to remain positive with everyone even though 
the home inspection typically is considered the most 
negative part of the real estate process,” he said. That 
character trait has extended into his long-standing 
partnership with Baton Rouge Real Producers. 

For Scott Guidry, home inspections are about far 
more than customary checklists and filing reports. 

They are about providing some peace of mind during 
one of the biggest decisions a family will ever make.

GUIDRY
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He chooses to be a part of this platform 
to stay connected to the local agents 
and build relationships beyond the 
transactional part of a sale.

Like many professionals in the 
industry, Scott understands the 
demands that come with serving 
clients in a fast-moving market. Long 
days, unpredictable schedules, and 
the constant need to stay available can 
make work-life balance difficult. “One 
of the hardest things in the real estate 
industry is time management,” he said. 
Still, family remains the driving force 
behind everything he does. “When I’m 
not working, which isn’t very often, I’m 
normally at home with my wife and 
son,” Scott said. In fact, he describes 
them as the reason behind his 
continued dedication and work ethic. 
“My wife and son are my why,” Scott 
said. “I love helping people, but the 
main reason I’m still smiling while 
walking on roofs or crawling 
under houses is because I know 
I get to see their smiles when I 
get home.”

That perspective keeps Scott 
grounded. While home inspections 
may focus on houses, his work 
ultimately centers around the 
families who will fill them. 
Whether he is climbing through 

attics, assessing foundations, or 
helping buyers better understand 

a property, Scott approaches every 
inspection with the kind of steady 
reassurance clients, and truly anyone 
involved in getting a deal to the closing 
table, remember long after closing day. 

THE MAIN 
REASON I’M 

STILL SMILING 
while walking on 
roofs or crawling 

under houses is 
because I know 

I get to see their 
smiles when 
I get home.”
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Clean Floors.
Stronger Showings.

• CARPET CLEANING
• UPHOLSTERY CLEANING
• HARD SURFACE CLEANING
• VEHICLE DETAILING
• PRESSURE WASHING

nelsonbrefreshing.com
(225) 888-3974

Stop Stressing,
Just Call NelsonB Refreshing

• New Sod Installation

• New Flower Beds

• Landscape Cleanup

• Irrigation

• Landscape Lighting

• Gutter Cleaning

• Stump Removal

• Trash/Debris Removal

• Lawn Maintenance

• Landscaping Maintenance

• Flower Bed Design

• Wood Fence Installation

• Hardscape Construction

• Tree Trimming & Removal

• Weedeater and Blowing

• Weed Killer Application

• Pressure Washing

Ivana Acosta
Account Manager
225-726-1703
ivana@lionslandscapingbr.com
www.lionslandscapingbr.com

Ivana Acosta
Account Manager
225-726-1703
ivana@lionslandscapingbr.com
www.lionslandscapingbr.com

Serving The Greater Baton Rouge Area
Commercial and Residential

EXPRESSPLUMBREPAIR.COM
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LMP 7834  |  LMNGF 8825
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EXCELLENT SERVICE AND
STRONG COMMUNICATION
Making your job easy and your clients happy

Flexible Scheduling

SAME DAY Electronic Report

10 Years Corrective Construction Experience

Competitive Pricing

Scott Guidry, LHI#10905

985-519-4343

scott@paragoninspectionsllc.com

www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas
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Servicing These Areas in Louisiana

SMART ROOFING 
CHOICES CAN LEAD TO 
INSURANCE SAVINGS
We partner with agents to help 
buyers understand their options

Alicia Graham Allen
Licensed Health Advisor

Licensed in 28+ states

(334) 354-7681

13702 Coursey Blvd
Ste 2A

Alicia@aghealth.hush.com

Life Insurance

Dental Insurance

Medical Insurance

Vision Insurance

Private Health Insurance,

Made Simple

Michael Webster
O W N E R / E L E C T R I C I A N

Circuit Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It

Landon Bass
Owner/Operator

Bigbasstrees@gmail.com

Big Bass Tree Service LLC

Licensed & Insured  |  LA License #2687

Tree Trimming  |  Tree Removal 
Pruning  |  Land Clearing

Stump Grinding  |  Trailer Rental

Call us today for
a FREE estimate!

CluckCluckPooPooTruck
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For The Market Real Estate Co broker 
and Team Smith co-founder Steven 
Smith, success in real estate has never 
been about shortcuts. It has been 
about commitment, consistency and an 
unwavering focus on people.

Steven speaks candidly about the level 
of sacrifice required to build a successful 
career in real estate. For him and his 
wife, Laura Buck Smith, there was no 
safety net when they started. In fact, it 
came at a moment of uncertainty. Before 
entering the industry in 2004, Steven 
worked in the restaurant business, the 
only career field he had ever known. 
As he and Laura were shutting down 
their restaurants, he was preparing to 
take a job with Ruth’s Chris Steak House 
when Laura made a decision that would 
ultimately change the trajectory of their 
family’s future.

“As we were shutting down our 
restaurants, Laura decided to go to real 
estate school,” Steven said. “I only knew 
the restaurant business, so I was on 
track to taking a job with Ruth’s Chris 
at about the same time Laura brought 
home a commission check. I remember 
thinking that was more money than we 
made in a month. I signed up to go to 
real estate school the next day.”

Broker of The Year
Smith

BY LAKEN FOISIE

PHOTOS BY NEVADA REID

COVER STORY

“We had $167 to 

our name when 

we got into real 

estate. We rolled 

up our loose 

change, headed 

to Orange Beach, 

and came back 

with nothing.” 

The nature of the real estate beast 
is feast or famine. Though closings 
were lined up, Steven remembers 
the uncertainty vividly. While friends 
spent evenings socializing, he and 
Laura stayed focused on building their 
business from the ground up.

What started as an agreed upon leap 
of faith eventually evolved into one of 
the most recognizable brands in the 
regional market. Their reach extends 
throughout the Greater Baton Rouge 
area as well as North and South 
Alabama, and Steven balances the 
demands of managing solo agents 
while continuing to grow a high-
producing team.

“You have to be fully in or it’s going 
to be really difficult to make it work,” 
Steven said.

That all-in mindset recently earned 
Steven one of the industry’s most 
respected honors when he was named 
Broker of the Year at the Baton Rouge 
Real Producers Awards Gala held in 
April. The recognition reflects not only 
years of production and leadership, but 
also the culture Steven and his wife, 
Laura, have intentionally built across 
their brokerage and team operations.
Over the years, the accolades have 
followed the drive and determination. 

Steven was inducted into the RE/MAX 
Hall of Fame and later achieved Mega 
Icon Agent status while affiliated with 
eXp Realty. Team Smith was ranked the 
No. 1 large team in Louisiana for both 
volume and sides while also earning 

Steven

I remember 
thinking that was 
more money than 

we made in a 
month...”
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recognition as a top 100 team nationally 
for transactions by RealTrends Verified. 
Still, Steven believes the recent Broker 
of the Year recognition carries special 
meaning because it reflects leadership 
more than production.

“I listen to my clients, team, and agents 
and do my best to take care of their 
needs in whatever situation comes up,” 
Steven said. “Being both the broker 
and team leader over two states can be 
challenging, and I have to be prepared 
for whatever comes my way.” That 
proactive approach has positioned his 
agents for success in shifting markets 
where adaptability has become 
essential. “I have a really good ability 
to forecast what the market is going to 
do, and I get my team and brokerage 
prepared for those changes months 
before it happens.”

Steven sees many new agents searching 
for fast-track solutions, but he believes 
sustainable businesses are built 
through discipline and intentional 
follow-up. He remains grounded in 
what he believes truly drives long-term 
success: relationships and systems. 
Steven emphasized that real estate 
remains a people-centered business 
despite the influx of digital tools and 
automated systems. “There is no secret 
system or magic bullet,” Steven said. 
“It is a people business, and you have 
to be obsessed with taking care of 
your clients.” That philosophy is one 
he not only teaches but lives daily 
through the culture he and Laura have 
created within their organization. He 
encourages agents to use technology 
as a support tool rather than a 
replacement for genuine client care.

Beyond production and brokerage 
leadership, Steven and Laura have also 
made giving back a central part of their 
mission. Through initiatives like The 
Christmas Give, they work to support 
families facing hardship during the 
holiday season. Their efforts also include 
stuffing more than 100 backpacks for 
the homeless community and providing 
every student at Gardere Christian 
School with a new pair of New Balance 
shoes and bags filled with essentials.

Steven credits the generosity of trade 
partners, past clients, family and 
friends for making those outreach 
efforts possible. “What a blessing they 
all are to these students and teachers,” 
Steven said.

Even with the demands of brokerage 
leadership and team growth, Steven 
remains deeply rooted in family. 

He and Laura recently celebrated 
more than 25 years of marriage and 
are raising four children together: 
Wesleigh, twins Blayde and Blayne, 
and Leah.

“They are my reason for getting up 
every morning and giving 100 percent to 
everything that I do to try to provide for 
them,” Steven said. 

It is a people business 
and you have to be 

obsessed with taking 
care of your clients.
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Greg A. Kennedy
CPA, CLU, RICP, CAPP

Ashton A. Kennedy
CPA

• Income Tax Planning
  & Preparation 
• Accounting/Bookkeeping
• Consulting
• Payroll Services
• Financial & Retirement
  Planning
• Investments

225.292.5112
www.gakcpafirm.com

Contact us today to see how we can put our
35 years of experience to work for you!

RELOCATIONSOLUTIONS-LA.COM • 225-355-6683

HAPPY CLIENTS 
START WITH A 
STRESS-FREE 

MOVE!

LOCAL & COMMERCIAL MOVING

WHERE RELIABILITY MEETS AFFORDABILITY

Presented April 26, 2026

votebatonrouge.com

Voted Best Moving Services

Relocation Solutions
of LA

225-456-1335 | BRANDEN BRIGNAC
CAJUNCOOLERS@CAJUNCOOLS.COM

CAJUNCOOLS.COM

Spring 
is Here

Before the Heat Hits, It's 
Time To Tune Up Comfort

Call us today for your

(225) 831-6467 | Anchorremodels.com
David@anchorremodels.com

Roofing  |  Restoration  |  Renovation
Interior Remodeling  |  Exterior Remodeling

Handyman Services

FREE ESTIMATE

on your next

home remodel project!

www.safesourceins.com • aundrea@safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220

Aundrea Allen
Independent Insurance Agent

Aundrea Allen
Independent Insurance Agent

Get a custom flood 
insurance flyer specific 

for your listings and 
open houses. Simply 
email me and I’ll take 

care of the rest!
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NICOLE
Nicole Rowell is not new to real estate or the changes that come 
with the industry. She has spent nearly two decades building a 
career reputation rooted in relationships, trust and consistency; 
the qualities that recently earned her the title of Female Producer 
of the Year at the BRRP Annual Awards Gala. 

For Nicole, the recognition 
represents far more than 
production numbers or  
career milestones.

“I never want to lose sight of 
the responsibility that comes 
with that,” Nicole said of being 
recognized as a standout 
leader. She said being honored 
by both peers and clients 
feels “incredibly humbling.” 
Professionally, Nicole said the 
award validates the hard work 
and meaningful relationships 
she has invested in throughout 
her career. Personally, it serves 
as a reminder that perseverance 
and genuinely caring about 
people still matter in business.

While success in real estate is 
often measured in sales and 
production, Nicole believes the 
defining characteristic among 
top-performing agents goes 
much deeper. “Success in this 
industry is about much more 
than numbers,” Nicole said. “It’s 
about trust, reputation, and how 
you treat people along the way.” 
She added that perseverance is 
one of the most important traits 
in the business because real 
estate demands consistency and 
adaptability behind the scenes. 
At the same time, she believes 
strong relationships are what 
truly separate great agents from 
the rest.

That focus on relationships has 
also been one of the clearest 
signs to Nicole that she chose 
the right career path. Early in 
her career, she realized success 
was not tied to transaction 
totals, but rather to the clients 
who returned years later and 
referred friends and family.

“That level of trust meant more 
to me than any milestone,” 
Nicole said.

Outside of real estate, Nicole 
stays grounded through her 
faith, family and close friends. 
In an industry that often moves 
at a nonstop pace, she said 
having meaningful relationships 
and time to recharge helps keep 
life in perspective.

Looking ahead, Nicole hopes 
to see more collaboration and 
genuine connection throughout 
the real estate industry. While the 
business can be competitive, she 
believes agents ultimately share 
the same purpose: helping people 
navigate major life moments.

And if there is one thing she 
hopes people say about her 
when she is not in the room, it 
is simple.

“I hope others would say that 
I’m genuine, hardworking, and 
someone they can trust.” 

Rowell
Female 

Producer
O F  T H E  Y EA R

Sponsored by Redstick Financial 
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Stephen Couvillion’s journey with Baton Rouge Real Producers has 
mirrored the steady growth of his real estate career from being named 
Rising Star in 2020 to landing the July 2025 cover story, and most recently 
earning the title of Male Producer of the Year.

For Stephen, the recognition comes 
with both gratitude and perspective. 
While the awards celebrate production 
and achievement, Stephen believes the 
recognition also carries responsibility. 
He said being named BRRP Male 
Producer of the Year challenges him 
to represent the Baton Rouge Real 
Producers community with integrity and 
professionalism while embodying the 
qualities associated with the honor.

“Personally, it was such a needed 
encouragement and validation to keep 
going,” Stephen said.

Behind the success and accolades 
were seasons of doubt, burnout and 
significant changes within his business. 
He said winning the award arrived at 
exactly the right time and reminded 
him why he continued pushing forward 
through difficult moments.

The cover story carried an even 
deeper meaning because it became a 
celebration of family as much as career 
success. Stephen chose to feature his 
wife, Cara, and daughters, Ruby and 
Indy Joy, alongside him on the cover. 
Family is the core of Stephen’s efforts 
and the opinion of him that matters the 
most. “That was so special to get to show 
them the trophy that ‘we’ won,” he said.

Stephen believes consistency is one of 
the defining traits that separates top 
producers from the rest. Production 
matters, he said, but long-term success 
comes from dependability, integrity 

and authenticity year after year. Part 
of that authenticity has come through 
his willingness to openly share both his 
business and personal life. Stephen said 
transparency has allowed clients and 
colleagues to genuinely know the person 
behind the brand. “I’m very transparent 
and love sharing my life,” Stephen said. 
“I think that’s helped people know who 
they’re really working with.”

Long before awards and recognition, 
Stephen discovered he was on the right 
career path through a single client 
experience early in his career. About 
a year and a half into real estate, he 
worked with a buyer whose transaction 
became filled with challenges and 
stressful moments. Through problem-
solving and persistence, Stephen helped 
keep the deal together until the client 
finally closed on her home. Afterward, 
she tearfully told him she never would 
have been able to do it without his help. 
“That was the moment I realized how 
much impact we can actually have on 
people’s lives,” Stephen said. Ironically, 
one of the most difficult seasons of his 
career became the experience that 
shaped him the most.

In March 2020, six or seven pending 
transactions unexpectedly fell apart. By 
April, Stephen had closed zero homes 
and had exhausted his savings trying to 
keep up with bills. Then the uncertainty 
of COVID-19 hit. At the time, Stephen 
questioned whether real estate would 
even remain viable and considered 
returning to teaching private basketball 

Male 
Producer
O F  T H E  Y EA R

STEPHEN

Couvillion
lessons to make ends meet. Instead, he 
doubled down. “I just worked harder 
than I ever had at prospecting and 
lead generating,” Stephen said. What 
followed became one of the biggest 
turning points of his career. Over 
the remaining eight months of 2020, 
Stephen closed 63 homes.

That perseverance, paired with an 
appreciation for teamwork, continues 
to shape the way he approaches 
the business today. Stephen said 
he values collaboration and enjoys 
finding win-win scenarios with the 
people he works alongside. He also 
believes the industry needs more 
agents who prioritize cooperation 
over confrontation. “Being hostile 
and egotistical doesn’t help anything,” 
Stephen said. “The agents that 
approach the business with teamwork 
and appreciation of other agents are 
the best to work with.”

Outside of real estate, Stephen credits 
his wife and children for keeping him 
grounded. Between the chaos of family 
life and raising young daughters, he 
joked it is hard to take himself too 
seriously. “It’s hard to be too full of 
yourself when all your nice shirts have 
snot stains and food splattered all over 
them,” he said.

If his first-year real estate self could see 
him today, Stephen believes there would 
be some disbelief at everything he has 
overcome — but also gratitude that he 
kept going.

Sponsored by Bickely Team at Synergy One Lending 
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When Cassie Guedry’s name was 
announced as Baton Rouge Real 
Producers’ Rising Star of the Year, 
the moment represented more than 
professional success. It reflected the 
trust she has earned from clients, 
peers and industry partners who have 
watched her quietly build a business 
rooted in consistency, communication 
and care.

For Cassie, receiving the award carried 
special meaning because of the caliber 
of professionals alongside her in the 
category. “Winning this award meant 
so much to me because I was up 
against so many incredible Realtors 
that I truly respect,” Cassie said. “Being 
voted the winner by BRRP partners, 
my clients, and fellow colleagues was 
such an honor and something I don’t 
take lightly.”

She said the recognition also affirmed 
the long hours and intentional effort 
she pours into every relationship and 
transaction. More importantly, it became 
a reminder for her daughters that hard 
work and authenticity still matter. “It 

Rising  
Star

O F  T H E  Y EA R

also means a lot as a mom, because I 
want my daughters to see that when 
you work hard, stay genuine, and keep 
pushing forward, people notice and 
good things can come from it,” she said.

While Cassie may be considered a rising 
star in real estate, her background 
prepared her for the demands of the 
industry long before she entered it. 
From working as a licensed practical 
nurse to investing in real estate and 
spending time as a stay-at-home mother, 
each chapter shaped the way she serves 
clients today.

Nursing taught her patience and calm 
under pressure. Real estate investing 
sharpened her understanding of the 
market and helped her see transactions 
through a client’s perspective. 
Motherhood strengthened her ability to 
multitask, communicate and problem-
solve with grace.

Looking back, Cassie believes every 
season of life equipped her with tools 
she now relies on daily in business.

Cassie said honesty and communication 
are the qualities she values most in the 
people she works alongside, adding 
that professionalism and kindness can 
significantly shape the experience for 
everyone involved in a transaction. She 
believes the industry as a whole could 
benefit from stronger communication 
across every level, from agents and 
lenders to vendors and clients.

As she continues growing her business, 
Cassie views the Rising Star award not 
as a finish line, but as motivation to keep 
improving and proving herself worthy 
of the recognition. “I want to continue 
growing, serving my clients at a high 
level, and showing that I’m committed 
to being a top producer and someone 
people can trust in this industry.”

CASSIE 

Guedry 
Sponsored by FB Title Solutions

Charles G. Blaize, Jr.
Partner

Brett Bajon
Closing Attorney

Connie Easterly
Closing Coordinator

Darby Baronet Mann
Marketing Director
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What did winning this award mean to 

you? It truly brings me joy to be in the 
room with top agents in our area. Often 
times I’m the one facilitating the rooms, 
people, and gatherings so it’s really cool 
to know others see the value in those 
connections too! Being a connector is 
one of my favorite things to do. 

What responsibility comes with 

receiving this award, or being 

recognized as a stand out leader in 

this industry? Just knowing that it’s 
noticed, valued and appreciated makes 
me want to continue doing what comes 
natural- loving on people, and bringing 
them together to collaborate, network 
and grow. 

Our awards are success derived, 

however the roots of nominees and 

winners are the attributes behind 

the success. What do you think was 

the stand out character trait of the 

nominees in your category?  

This year, more than ever, was 
Culture and Kindness. Collaboration 
over competition!! 

What did winning this award mean  

to you?  Winning the “Inspirer of the 
Year” award means so much to me. I 
was totally shocked. I was honored just 
to be nominated, but actually winning 
is something I never expected. I am 

The Connector
Tonya Toups Gautreau 

Sponsored by Cypress Roofing 

Was there a moment in your real 

estate business that you knew you 

were finding success and on the right 

career path? Absolutely!! Leadership is 
tough, but when you feel like your role 
is a God-aligned assignment, it becomes 
more of a ministry than career. 

What quality do you value most in the 

people you work with? There are two. 
Excellence and Grace. 

What part of your life outside of real 

estate keeps you the most centered 

or grounded? My faith, 100%.  
I’m not shy about saying that Jesus 
Christ and His Holy Spirit are my 
navigational beacon. 

What is one thing our industry 

needs more of right now? 

Good culture. 

If your first-year-in-real-estate-self 

could see you now, what would 

they say? Look at you… You DO look 
better as a brunette!... and also, well 
done girl!! 

The Inspirer
Donna Villar 

Sponsored by NOLA Lending Group 

incredibly thankful for all of my friends, 
relatives, and my Realtor family who 
voted for me and supported me along 
the way. Your encouragement and belief 
in me mean more than words can say. I 
am also so thankful that God blessed me 

with a career that I truly love — a career 
that allows me to help others, build 
relationships, and make a difference 
in people’s lives every day. This award 
is not just about me; it represents the 
amazing people who have supported, 

inspired, and trusted me throughout 
this journey. I am truly grateful and 
humbled by this honor. 

What responsibility comes with 

receiving this award, or being 

recognized as a stand out leader in this 

industry? Winning doesn’t just recognize 
what you’ve already done, it also raises 
the bar for what people will look to you 
for going forward. One of the biggest 
responsibilities is being consistent 
in the example you’ve already set. 
Most importantly, it’s a reminder that 
inspiration isn’t a one-time moment—
it’s ongoing. People will naturally look 
to you as someone who represents 
positivity and integrity in your field, 
so continuing to live in alignment with 
those values becomes part of the role. 
My success is rooted in my faith and my 
relationship with my Lord and Savior. 
That foundation has shaped who I am 
and how I serve others. I truly believe 
that genuinely caring for people is what 
makes a lasting difference. 

Was there a specific moment in your 

career that shaped you the most? This 

can be prior to your real estate timeline. 

Yes. When I was younger and just 
entering the working world, I joined 
a company called Home Interiors 
and Gifts. The owner, Mary C. 
Crowley, saw women as more than 
just homemakers and inspired me 
with a strong work ethic that I still 
carry with me today. She would 
always say, “BE SOMEBODY—GOD 
NEVER TOOK THE TIME TO MAKE A 
NOBODY,” which impacted me deeply 
and reminded me that I could always 
make a difference in the lives of 
others. She also shared a simple but 
powerful message in 10 two-letter 
words that changed my perspective: 
“IF IT IS TO BE, IT IS UP TO ME.” 
Alongside my faith and that work 
ethic, I learned to do what it takes to 
be successful while also knowing that 
with God, all things are possible. 

What quality do you value most in the 

people you work with? In a real estate 
career, what people tend to value most 
in others usually comes down to trust 
and consistency above everything else. 
Clients want to feel that you’re honest 
with them—even when the truth isn’t 
what they hoped to hear. That means 
clear communication, no overpromising, 
and being upfront about pricing, market 
conditions, or potential issues with a 
property. After trust, reliability matters 
a lot. Real estate moves fast, so people 
value someone who responds quickly, 
follows through, and doesn’t drop details. 
A missed call or delayed update can cost 
someone a deal, so consistency builds 
confidence. Another big one is local 
knowledge. Knowing neighborhoods, 
schools, pricing trends, and what’s 
coming on the market helps people feel 
they’re making informed decisions, 
not guesses. And finally, people really 
appreciate patience and emotional 
steadiness. Buying or selling a home is 
stressful, and having someone who can 
stay calm, explain things clearly, and not 
pressure them makes a big difference. 

What part of your life outside of real 

estate keeps you the most centered  

or grounded? Knowing that Jesus Christ 
is my Lord and Savior. My family comes 

next. I have 2 beautiful daughters and 
a handsome son. They have blessed 
me with 7 grandchildren that I cherish 
dearly, and I have been blessed again 
with 6 great-grandchildren, with #7 on 
the way in December. God is so, so good 
to have allowed me to see all of this and 
to share in their lives. 

What is one thing our industry needs 

more of right now? One thing the real 
estate industry needs right now is more 
trust and transparency at every level. 
Too often, people feel like they’re being 
“sold to” instead of being guided. In a 
market that can be confusing and fast-
moving, clients don’t just need listings 
and numbers—they need straight 
answers, honest expectations, and 
someone willing to tell them the truth 
even when it’s uncomfortable. 

What do you hope others say about 

you when you’re not in the room? I 
would hope people would say that I 
was a good leader, that I truly loved 
the real estate business, and that I 
treated others with honesty, kindness, 
and respect. I hope they would say my 
values and character were genuine, 
that I lived my faith openly, and that 
my love for the Lord guided the way I 
lived and worked every day. 

Inspirer of the Year Nominees:  
Selina Loupe, Donna Villar, Christie Farris
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Where Quality and

Convenience Stick Around

The Roofing Partner Baton 
Rouge Agents Trust

 Upgrade to a Fortified Roof 
Today - Pay at Closing
0% interest. 0 payments for 12 

months. No penalties.
Save up to 50% on insurance 

premiums with a Fortified Roof!

Realtor-Focused Benefits 
FREE Pre-Listing Inspections Reports
Expert Insurance Advice
Professional Communication with Your Clients
Quick Turnaround on Repairs & Replacements
Paid at Closing 

Need a roofing partner you can count on?

 “Roof Gecko stands out as a
roofing company agents can 

trust—responsive, professional, and 
easy to work with. They know what it 
takes to support a smooth closing.”
 — Avery Moser, Top Producer | The Couv Group

Call or text Roof Gecko today and experience the service Baton Rouge is buzzing about.

What did winning this award mean 

to you? Winning Team of the Year is 
the most rewarding to me because I’m 
nothing without the team. I’ve worked 
extremely hard to replace “me” with 
“we” so winning this award shows that 
it’s paying off. As for the Elevator Award, 
it just shows that what I’m doing is 
working. It’s easy to get discouraged and 
think no one is paying attention. But it 
also helps to enjoy and have fun with 
what you do despite what numbers may 
look like. 

What responsibility comes with 

receiving this award, or being 

recognized as a stand out leader in 

this industry? The responsibility I feel is 
to continue pouring into the team and 
giving them as much value as possible. I 
don’t take leading them lightly. 

Our awards are success derived, 

however the roots of nominees and 

winners are the attributes behind 

the success. What do you think was 

the stand out character trait of the 

nominees in your category? As for Team 
of the Year, the common rate is strong 
leadership. All of the team leaders 
nominated aren’t afraid to step up and 
lead others, and they do it well. 

Was there a moment in your real 

estate business that you knew you 

were finding success and on the 

right career path? I can’t think of one 
defining moment, but the further along 
in your career you get the more repeats 
and referrals will come. Once I started 
noticing more of those, I definitely got 
the feeling that I was experiencing the 

Rhett Sandusky 

success of putting in consistent hard 
work over the years. 

Was there a specific moment in your 

career that shaped you the most? This 

can be prior to your real estate timeline. 

The first year of real estate in general 
shaped me the most. It showed me that 
I didn’t know much of anything, and 
that I really needed to humble myself 
and learn all that I could rather than 
focusing on the vanity metrics. I got 
knocked down a lot and I’m so grateful I 
got back up each time. 

What quality do you value most in  

the people you work with? Honesty 
and respect. 

What part of your life outside of real 

estate keeps you the most centered 

or grounded? My faith in Jesus is what 
keeps me the most grounded. It’s what 
I go back to whether personally or 

The Elevator of The Year  
& Team of The Year 

Elevator Sponsored by Salon Raybon 
Team Sponsored by Paragon Inspections 

professionally that shapes the focus I 
know I need to have. 

If your first-year-in-real-estate-self 

could see you now, what would they 

say? They’d say, “So you film yourself 
eating food on camera? And post it?” 

What do you hope others say about you 

when you’re not in the room? I hope 
others speak of my character rather 
than my profession. I want to be known 
as someone that valued things much 
higher than real estate.

& The 
Sandusky 
Group
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Event Recap

Cover of the Year July 2025, Stephen 
Couvillion, sponsored by Gulf Coast 
Title and represented by Jene’ Grand.

Broker of the Year Nominees: Darren James, 
Victoria Haddad, Karen Moore, Brittney Pino, 
Brittany Walker, Steven Smith

Female Producer of the Year Nominees: 
Amanda Lass, Remy Curry, Rae 
Broussard, Nicole Rowell, Nia Bookter

Team of the Year Nominees: The Sandusky 
Group, Constellation Home Sales, Team Smith. 
Not Pictured: The Newman Group

Broker of the Year Steven Smith pictured with 
category sponsor FB Title Solutions representatives 
Darby Mann and Attorney Charles Blaize.

The Boss of the Year Nominees: Kelli 
Wascom, Joelle Duet Hocke, Laura 
Boeke, Zoie Bacon. Not pictured: Chandi 
Anderson and Lyric Dupont

Male Producer of the Year Nominees: Stephen Couvillion, Rhett Sandusky, Dustin Alexander, 
Tyler Alexander, Brandon Richoux, Deante’ Thomas. Not pictured: Richard Spears, Jr.
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The Elevator of the Year 
Nominees: Kelly Mitchell, Sara 
Fields, Rhett Sandusky

The Connector of the Year Nominees:  
Dione Collins, Tonya Toups Gautreau, 
Liz Laurent

Thank You to our  
Gala Sponsoring Partners

Impact Story 
of the Year: 
November 
Cover Story 
featuring 
Remy Curry. 
Sponsored 
by Vicki 
Hubbard 
and Hubbard 
Flooring 
Studio

The Boss of the Year Kelli Wascom 
pictured with category sponsor 
Olivier Doin with Rouge Painters.
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Annual 
Awards 

Gala
April 30, 2026

City Club
PHOTOS BY KHRYSTINA STEIB

EVENT RECAP
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JOIN THE KREWE
337.806.9589

information@kreweconstruction.com
www.kreweconstruction.com

April & May 2026 Promo: 
Free 10-Year 

Warranty on Kohler 
Generators

225.364.9218
steadfastelectric.com

• Generator Sales, Installation, Repairs & Maintenance 
• EV Chargers
• Electrical Inspections
• Service & Panel Upgrades
• Surge Protection
• LED Lighting
• Solar Panels
• Radon Testing
• Free Estimates
• Highly Experienced & Certified
• Fast & Flexible Scheduling

POWER THROUGH ANY OUTAGE WITH CONFIDENCE

BRIAN FOLSE 

BECOME A 

MEMBER TODAY!

MONTHLY PRICE. UNLIMITED SAVINGS.

PLANS
START AT

$999

/MO

Shop at www.bennyscarwash.com



9151 Currency St.
Irving, TX 75063

Jene’ Grand
Marketing Director

Corinne Schwartzberg
Attorney at Law

Gulf Coast Title
With over 40 years of experience, our team 

provides real estate title and closing services 
throughout the state of Louisiana including 

Residential and Commercial closings. 
Judgements, Lien Searches, Escrow Services 

and much more.
We provide the highest standard of 

experience, convenience, and customer 
service with o ces in Baton Rouge and 

Prairieville Louisiana.

225-295-8222

gctitle.com

15615 Airline Hwy, Suite B 
Prairieville, LA 70769

4473 Bluebonnet Blvd., Suite A
Baton Rouge, LA 70809


