
A U S T I N JULY 2026

Lisa 
Muñoz
Built Her Business on 
Real Relationships

Top Performing Agents:
ELLE SPIKES
MITCH AMMONS

Cover Release Party 



Austin Real Producers • 32 • July 2026

"Simplicity is the ultimate sophistication."
-  L E O N A R D O  D A  V I N C I

Pools & Spas  |  Custom Features  |  Outdoor Living  |  Renovation & Remodels

C A L L  7 3 7 . 2 6 8 . 8 4 1 3   |   D AV I N C I P O O L S . C O M

Elevate Your Outdoor Living
From custom spas and pools to innovative features,

da Vinci Pools redefines backyard luxury

Serving Fredricksburg, Austin and surrounding areas
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

1031 EXCHANGE SOLUTIONS
ATX 1031
(512) 922-1392
atx1031.com

APPRAISER
CMA Appraisals
(512) 268-9533
CMAAppraisals.com

BUILDER - CUSTOM
Revent Builds
(512) 590-5223
ReventBuilds.com

BUILDER AND REMODELING
EAC Design Build
(512) 317-4525
EACDesignBuild.com

CLEANING SERVICE
Mistys Elite Cleaning Services
(512) 804-6163
MistysCleaningServic.us

CLOSING GIFTS
Patton Sides - Cutco 
Closing Gifts
(832) 725-0095
PattonSharp.com

CONSTRUCTION SERVICES
Go Time Site Services
(512) 470-0999
GoTimeSiteServices.com

CUSTOM BUILDER
Atlas Custom Homes
(409) 789-1771
AtlasHomesATX.com

DESIGN SERVICES
Hivehouse Co.
(832) 878-5878
HiveHouse.co

DRONE PHOTOGRAPHER
Drone Digital
(512) 809-4204
Drone-Digital.com

FLOORING + TILE
Total Pro Flooring
(512) 567-8237
TotalProFlooring.com

FLORAL DESIGNER
Studio Mistine
(415) 314-9464
StudioMistine.com

GARAGE MAKEOVERS
Koncept Garage
(512) 400-4266
KonceptGarage.com

HEALTH/LIFE/MEDICARE/
SUPPLEMENTAL INS.
Freedom Health Solution
(402) 680-1934
FreedomHealthSolution.com

HOME INSPECTION
TLC Home Inspections
(512) 887-2663
TLCInspectors.com

HOME SECURITY/  
TECH INSTALLATIONS
Method Media Systems
(512) 745-3381
MethodMediaSystems.com

HOME WARRANTY
Guard Home Warranty
(713) 597-0513
GuardHomeWarranty.com

SUPER
(512) 925-7252
HelloSuper.com

INSPECTIONS
At-Ease Home Inspections
(512) 522-4779
AEHIATX.com

GreenWorks Inspections
(972) 802-8385
GreenWorksInspections.com

INSURANCE
State Farm - Steve Vinklarek
(512) 452-0214
steveinsures.com

INSURANCE AGENCY
Allstate Insurance - 
Paul Guerrero
(512) 541-0970
Agents.Allstate.com/
Paul-Guerrero
State Farm - Carrie Welch
(512) 263-8485
CarrieWelch.com

INSURANCE SERVICES
Augie Watkins - Watkins 
Insurance Group
(512) 452-8877
WatkinsInsuranceGroup.com

INTERIORS / FURNISHINGS
Davinci Interiors
(512) 537-3100
DavinciInteriors.com

JUNK REMOVAL/CLEANOUT
Violet Crown Junk & Demo
VioletCrownJunk-Demo.com

LUXURY RANCH LIVING
Big Easy Ranch
(979) 733-8635
BigEasyRanch.com

MORTGAGE
Jesse Lokken - PrimeLending
(312) 285-6136
JesseLokken.com

The Wood Group of Fairway 
Independent Mortgage
(254) 933-9500
WoodGroupMortgage.com

Thrive Mortgage - Stacey Smith
(512) 750-4320
MortgageLoanHelpers.com

Town Lake Mortgage
(512) 542-1581
townlakemortgage.com

USA Mortgage Solutions 
- Zack Adams
(713) 923-0436
USAMortgageSolutions.com

Zander Blunt Team 
at PrimeLending
(512) 381-4642
ZanderBlunt.com

MORTGAGE / LENDER
SouthStar Bank
(512) 831-8782
SouthStarBank.com

MORTGAGE BANKER
David Medrano - Fifth 
Third Bank
(512) 593-1684
MedranoTeam.com

MORTGAGE BROKER
Loan Lab Lending - 
Austin Reddin
(936) 900-5636
LoanLabLending.com

MORTGAGE PROFESSIONAL
The Beitler Team powered 
by EDGE Home Finance
(512) 689-8083
ChristinaBeitler. com

MORTGAGES
Town Lake Mortgage
(512) 542-1581
townlakemortgage.com

MOVING COMPANY
Limestone Moving Company
(512) 280-4696
LimestoneMoving.com

PHOTOGRAPHY / MULTIMEDIA
Inhabit Photography
(512) 720-7246
InhabitPhotography.com

PIZZA / CATERING
Lefty’s Pizza
(512) 462-4222
LeftysPizzaKitchen.com

POOL DESIGN AND BUILD
da Vinci Pools
(737) 268-8413
davincipools.com

PRESSURE WASHING 
& WINDOWS
Proverbs 3:5 Pressure 
Washing & Exterior Cleaning
(512) 831-8295
Proverbs35pw.com

PROPERTY MANAGEMENT
CRIBS
(737) 825-6350
CribsConsulting.com

PROPERTY MANAGEMENT 
- LUXURY
Pinnacle Havens
(512) 771-9281
Pinnaclehavens.com

REAL ESTATE LAW
Robbins Estate Law
(512) 503-0183
RobbinsEstateLaw.com

RESTORATION SERVICES
Blackhill Restoration & 
Roofing Systems
(512) 568-1449
BlackhillRestoration.com

ROOFING
ACE Roofing Company
(512) 836-7663
ACERoofingTexas.com

Blue Hammer Roofing
(469) 551-8001
bluehammerroofing.com/

Driftwood Builders Roofing
(512) 894-0129
DriftwoodBuildersRoofing.com

Onward Home
(512) 643-0087
OnwardRoofing.com

PROCO
(817) 975-1403
procoroof.com

Tarrytown Roofing
(713) 824-3620
TarrytownRoofing.com

SMART HOME SOLUTIONS
Smarter Homes of Austin
(512) 337-2716
SmarterHomesAustin.com

TITLE COMPANY
Austin Title Company
(512) 771-1195
AustinTitle.com
Capital Title of Texas
(972) 682-2700
CTOT.com

Capstone Title
(512) 672-9857
capstonetitletx.com

Championship Title
(512) 567-5442
ChampionshipTitle.com

Chicago Title Austin
(512) 691-7668
Austin.CTIC.com

Corridor Title
(512) 369-3736
CorridorTitle.com

Heritage Title Co
(512) 329-3900
heritagetitleofaustin.com

Independence Title
(512) 454-4500
IndependenceTitle.com

Patten Title Company
(512) 607-5020
PattenTitle.com

Stewart Title
(512) 914-2128
Stewart.com/en/markets/Austin

UTILITY/HOME  
SERVICE CONNECTION
Home Connect Pathway
(830) 928-3414
www.homeconnectpathway.com

WEALTH MANAGEMENT
Gagne Wealth Mgt - Raymond 
James - Jay Gagne
(317) 577-6030
RaymondJames.com/
Branches/Custom/
GagneWealthManagement
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Meet
The

Team
Jason Shelden

Publisher 
512-921-4701
jason.shelden 

@realproducersmag.com

Emily Eyob
Operations

Erin Rystad
Content Director 

Leah Faye Blum
Photographer

Lesson Medrano
Photographer

Carrin Lewis
Photographer

Elizabeth McCabe
Staff Writer 

Megan Taylor-DiCenzo
Staff Writer 

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.
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BADGES ARE HERE! 
Real Producer Recognition

If you are a top 500 producer in the 
Austin market, reach out to us, and 
we will supply you with this logo 
to use in your marketing efforts! 
TeamAustin@RealProducersMAG.com

If you are a Real Producers-nominated 
vendor partner, you can use this logo on 
your business card! Reach out to us at 
TeamAustin@RealProducersMAG.com!
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OVERCAME ADDICTION  
TO BECOME HOOKED ON REAL ESTATE

M I T C H

WRITTEN BY 

ELIZABETH MCCABE

REAL PRODUCER RISING STAR 

HOME CONNECT

P A T H W A Y

830.928.3414 • HomeConnectPathway.com

Lisa Hierholzer
Founder

Lisa@HomeConnectPathway.com

Your Utilities Coordinator
• Simplify your client’s utilities and Wi-Fi setup
• No cost for you or your clients
• Save your clients' time & money
• One dedicated personal coordinator

Connecting Utilities, Wi-Fi & more!

THE
RELATIONSHIP-DRIVEN

Concierge
Service

REALTORS RELY ON.
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When life backs you into a corner, 
you find out exactly what you’re 
made of.

For Mitch Ammons, he battled years 
marked by addiction, setbacks, and 
hard truths. But today, his story 
reads very differently. He has found 
connection and community, a purpose 
and people he can help.

Mitch grew up in Dallas with what he 
describes as a great childhood. “I had 
a fantastic childhood,” he says. “I had 
everything I wanted and everything I 
needed. We did a lot of traveling and I 
saw a lot of cool places, but I was shy 
and felt out of place.”

That feeling followed him into middle 
school, even as his confidence began to 
grow through athletics. By high school, 
he was excelling in track and football, 
but something else began to take hold. 
The attention he received from pushing 
boundaries started to outweigh the 
satisfaction of doing well.

By 14, he was drinking. By the time he 
had his license, it was every weekend 
and he was driving.

What started as experimentation 
quickly escalated. Trouble with the 
law, getting kicked out of school, and 
a growing dependence on substances 
became part of his reality. College at the 
University of Arkansas was supposed 
to be a fresh start. Instead, it deepened 
the cycle.

“I wanted to make a change,” he says. 
But wanting and doing are two very 
different things.

His substance use intensified. He failed 
out of school. Rehab followed, but so 
did relapse. Over the next several years, 
that pattern repeated itself. Arrests. 
Detox. Starting over. Seven times. 
For much of his early twenties, Mitch 
describes his life as being in shambles. 
And perhaps most striking, he admits 
he was okay with it.

THEY TAUGHT ME HOW TO BE BETTER. 
HOW TO SHOW UP THE RIGHT WAY.”
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Until he wasn’t. At 25, something shifted. 
Not overnight, not dramatically, but 
enough. Sobriety began to take root. And 
then came running.

What started as a fitness goal quickly 
turned into something more. Mitch set a 
target: run a mile in under five minutes. 
He hit it. Then he kept going, joining 
a run group, entering marathons, and 
steadily improving.

By 2022, he had set his sights on 
something few achieve: qualifying for 
the Olympic Trials. He did it. With a 
marathon time of 2:16:40, Mitch not only 
qualified, he placed 38th in the country at 
the trials in Orlando.

The discipline it took to get there wasn’t 
just physical. It was mental. It was 
emotional. It was a complete rewiring of 
how he approached his life. And it gave 

him something he hadn’t always had – 
confidence. That confidence carried into 
the next chapter.

After years of working in restaurants, 
Mitch realized something important: he 
loved people. He loved conversation. He 
genuinely cared about others’ stories.

“I caught on to mentorship,” he says. He 
started turning to people in his run club. 
“I found the fastest person there and 
asked them, ‘How do you do it? Show 
me.’” He also asked friends in his running 
community how they are successful in 
his careers.

“What are you good at?” they  
asked him.

“I have no idea,” admits Mitch. “I love 
people and talking to people. I have been 
waiting tables for 7 years now.”

Real estate, he began to see, might 
be the right fit. He got his license in 
January 2023 and joined a team at 
Keller Williams. The early days weren’t 
glamorous. He made hundreds of 
cold calls a day. He learned through 
repetition. Let’s just say it paid off with 
seven deals in his first year. Six of those 
deals were from cold calls.

Still, Mitch knew he was looking for 
something more. He wanted a sense 
of community. He found it when he 
connected with the Landy Frost Group. 
The mentorship he received there 
became a turning point.

“They taught me how to be better,” he 
says. “How to show up the right way.”

A year later, he made another strategic 
move, joining Compass, where he now 
works alongside top producers every day. 
It’s an environment that fuels his growth, 
challenges him, and keeps him learning.

And the results speak for themselves. 
He’s doubled his business, or better, year 
over year. He sold 6 million in 2024, 13 
million in 2025, and his goal for 2026 is 
20 million. 

But for Mitch, the numbers are only  
part of the story. What matters most  
is connection.

“I become people’s friend when buying 
or selling a home,” he says. “I genuinely 
care about their lives.” That authenticity 
is his edge. It’s also his foundation. 
Because for someone who once felt out 
of place everywhere he went, Mitch 
has finally found where he belongs: in 
community, in purpose, and in a career 
that rewards both.

Today, he works seven days a week. 
Not because he has to, but because he 
wants to. Simply put, he’s hooked on 
real estate. And that might be the biggest 
transformation of all.

Mitch is an inspiration, kicking addiction 
and alcoholism to the curb and soaring 
above adversity to help others. His future 
looks bright in real estate! 
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BUILDING A BUSINESS 
IN WEST AUSTIN,  ONE 
RELATIONSHIP AT A TIME

Elle SpikesElle Spikes

WRITTEN BY 

ELIZABETH MCCABE

REAL PRODUCER 

FOCUSING ON
WHAT MATTERS

We at INHABIT Photography specialize in bringing out the 
best in every property, capturing its essence with stunning 

clarity and meticulous attention to detail. 

• Photography
• Videography
• Aerial Photography
• 3D Tours
• Floor Plans
• Property Websites
• Virtual Staging  
• & More

512.720.7246 | inhabitphotography.com

Proudly serving the Austin area 
since 2014

“No matter the situation 
with your seller or buyer, we 

always do the right thing.”



Austin Real Producers • 2120 • July 2026

It’s not much of a stretch. 
Real estate wasn’t just 
something her parents 
did. It was the backdrop of 
her childhood. Her mom 
worked in residential real 
estate, while her dad built 
something from the ground 
up as an investor and custom 
home builder in the Dallas 
area. He arrived with very 
little and built a thriving 
business by doing whatever 
it took to get the job done.

“He was a jack of all 
trades,” Elle says. She 
watched him turn nothing 
into something special. 

That kind of example 
sticks. Elle spent her early 
years tagging along to 
rental properties, walking 
apartment complexes, and 
watching firsthand what it 
meant to manage, maintain, 
and grow a business. It left 
an impression upon her 
young mind.

But real estate wasn’t her 
first professional chapter. 
Elle went to college, earned 
a degree in education, 
and spent 11 years in the 
classroom. Then life shifted. 
She and her husband, who 
works in tech, began a series 
of cross-country moves that 
would eventually shape 
everything. From Texas to 

At f ive years old,  most kids are 
learning how to t ie their  shoes.  El le 
Spikes was learning how to col lect 
rent .  Not as a chore.  Not as a one-
t ime errand.  As part  of  everyday l i fe. 
“ I  a lways say I ’ve been in real  estate 
s ince I  was f ive,”  El le laughs.

the San Jose Bay Area for 
five years, then on to Seattle 
for another five, Elle found 
herself adapting to new 
cities, new communities, and 
new opportunities.

It was in Seattle that real 
estate officially became more 
than background noise.

“I got my license, had my 
first listing… and then COVID 
hit,” she says.

The timing could have been 
disastrous. Instead, it became 
a turning point. Like so many 

families during that time, 
Elle and her family made the 
decision to return to Texas. 
But returning to Dallas-Fort 
Worth didn’t feel like the 
right fit anymore.

“We had gotten used to the 
West Coast,” she says. The 
lifestyle and natural beauty 
had changed what they were 
looking for.

So they began exploring West 
Austin. A search led them to 
Lakeway, Bee Cave, and the 
Lake Travis area. One visit 
made it clear.

“We had lunch at The Hills 
Country Club, explored 
Lakeway and Bee Cave, and 
just fell in love with the 
Lake Travis lifestyle,” Elle 
says. “We knew we wanted 
to call Lakeway home and 
live in The Hills.”

They didn’t take a slow 
approach. They purchased 
a home in The Hills of 
Lakeway sight unseen and 
haven’t looked back.

There was just one 
problem: she didn’t  
know anyone.
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Starting a real estate career 
in a brand-new city like 
Austin, without a sphere 
or local network, is one of 
the hardest paths in the 
business. Elle didn’t hesitate. 
She connected with a high-
volume agent shortly after 
arriving, moving to Austin 
on a Thursday and starting 
work the very next day.

“She said, ‘Come on, let’s go,’” 
Elle recalls. “It was exactly 
what I needed.”

For three years, Elle 
immersed herself in the 
business, learning at a 
high level and building 
momentum. By year 
two, she made a strategic 
move to Compass, and 
not long after, she made 
another bold decision: to 
step out on her own.

“I wanted to focus on 
West Austin real estate 
and really build my 
brand in Lakeway, Bee 
Cave, and the Lake Travis 
communities,” she says.

That decision is paying off.

In her first year on her own, 
Elle closed approximately 
$4 million in volume. Now, 
she is on track to reach $20 
million this year. It didn’t 
happen overnight. It has 
been a steady process of 
building relationships, 
staying visible, and 
consistently showing up.

But something else happened 
along the way. Five years 
ago, she knew only one 
person in Austin, her 
cousin. Today, she can’t 
go out in Lakeway or Bee 
Cave without running into 
familiar faces.

“It’s fun to sit back and 
reflect,” she says. “I’ve built 
a real network here in the 
Lake Travis area.”

Elle works with a wide range 
of clients, but at the core 
of her business is a highly 
personalized, relationship-
driven approach. She takes 
the time to understand 
each client’s goals, ensuring 
every experience feels 
tailored to them.

Many of her clients are 
people she has met through 
everyday life in Lakeway, 
raising kids, attending 
events, and being actively 
involved in the West Austin 
community. Others are 
drawn to the area after 
following her on social 
media, where she shares 
what makes life in Lakeway, 
Bee Cave, and the Lake 
Travis area so unique.

She also works with a 
number of relocation clients, 
many of whom are making 
the same kind of transition 
she once did, and value 
having someone who can 
guide them not just through 
the home search, but 

through what it’s like to truly 
live in West Austin.

She works with clients in 
every stage of life, from 
families planting roots to 
those downsizing, as well 
as grandparents relocating 
to be closer to children 
and grandchildren.

“There’s no one-size-fits-all 
here,” Elle says. “People are 
looking for different things 
depending on their stage of 
life, and part of my job is 
helping them see how West 
Austin can fit into that.”

That level of care and 
attention is what drives 
her business. Whether 
someone is moving to 
Austin or making a move 
within the Lakeway and 
West Austin communities, 
her approach remains the 

same: thoughtful, informed, 
and grounded in a deep 
understanding of both the 
market and the lifestyle.

At home, life is just as 
full. Elle and her husband 
are raising two children, 
a daughter who will be a 
freshman in college and a 
son who is a sophomore 
in high school, grounding 
their family in the same 
Lakeway community 
they once discovered 
through a simple search.

From collecting rent as a 
child to building a thriving 
business in Lakeway and 
the greater West Austin 
area, Elle Spikes has created 
something meaningful, step 
by step, client by client, and 
relationship by relationship.

And she’s just getting started. 

“There’s no one-size-f i ts-al l  here. 
People are looking for  di f ferent things 
depending on their  stage of  l i fe,  and 
part  of  my job is  helping them see 
how West Aust in can f i t  into that .”
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REAL PRODUCER COVER STORY 

Built Her  

Business The Old-

Fashioned Way –  

On Real 

Relationships

WRITTEN BY ELIZABETH MCCABE

Muñoz

www.championshiptitle.com

Photo by Leah 
Faye Photography
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The first deal she ever closed didn’t come from a script, 
a system, or a perfectly polished pitch. It came from 
trust. Not the kind you automate. Not the kind you 

scale overnight. The kind you earn slowly, conversation by 
conversation, showing up when it matters and even when it 
doesn’t directly benefit you.

In a world now driven by AI, chatbots, and robocalls, Lisa 
Muñoz has built something that feels almost radical in its 
simplicity: a business rooted entirely in real relationships. No 
cold calling. No farming. No chasing strangers. Just people who 
know her, trust her, and come back again and again.

And it all started with two homes.

Originally from Houston, Lisa was the first in her family 
to graduate from high school, let alone attend college. She 
moved to Austin in 1995 to attend the University of Texas, 
paying her own way so she could build a life on her own 
terms. She graduated in 1999 with a degree in cultural 
anthropology, fascinated by people, how they live, and what 
shapes their decisions.

What she didn’t realize at the time was just how much that 
perspective would shape her career.

“I quickly realized I couldn’t really do anything with that 
degree,” she says with a laugh. But real estate? That was a 
different story.

Lisa got her license the same year she graduated, stepping 
into the industry during the height of the tech boom, only to 
watch it crash soon after. Over the past 26 years, she’s seen 
every kind of market imaginable. The highs, the lows, and 
everything in between.

But from the very beginning, she knew one thing: she wasn’t 
going to do business the way everyone else did. Pulled 
into a large brokerage early on, Lisa was introduced to the 
traditional playbook: cold calling, door knocking, chasing 
leads. It didn’t sit right.

“It didn’t align with my values,” she says.

Instead, she found a mentor who built their business 
entirely through referrals. That model clicked. It 
felt natural. Honest. Sustainable. There was just 
one problem: Lisa didn’t have a network.

“The people I knew were other recent grads,” she explains. “My 
sphere was tiny.”

Her first year in the business, she closed just two homes. But 
she paid attention. She studied houses. She focused on taking 
care of people. And slowly, those two deals turned into four. 
Four turned into twelve. And something began to take shape. 
Lisa wasn’t just building a transaction-based business. She was 
building a relationship-based one.

I became  
very intentional.  

Not just about what  
I did before & during  

the transaction,  
but after.”

Photo by Leah Faye Photography
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Simple. Fast. Convenient.

Area Manager | Sr. Loan O�cer

Email: David.Medrano@53.com

Apply Now: www.MedranoTeam.com

David Medrano

Austin’s Leader in Lending can tailor a 
mortgage specific to you and your investment.

NMLS #568150  |  Fifth Third Bank NMLS #403245

“I became very 
intentional,” she says. “Not 
just about what I did before 
and during the transaction, 
but after.” That shift 
changed everything.

Today, her database 
includes around 1,000 
households, but more 
importantly, it consistently 
generates 200 clients a 
year who want to work 
with her and her team. 
Many of those relationships 
have turned into repeat or 
referral clients.

And in all that time? “I 
think I’ve done one open 
house,” she says. “Ever.”

Even in a challenging market, Lisa’s business continues 
to thrive. The Muñoz Group did more than $77 
million in 2025, with the vast majority of it coming 
directly from her database. Only a small fraction, 
less than $5 million, came from outside sources.

It’s not luck. It’s structure.

Lisa leads a seven-person team, but her role is anything but 
distant. She’s involved in everything, setting the tone and the 
standard for how clients are treated.

There are dedicated buyer’s agents, a listing specialist, a 
transaction coordinator, and an operations manager. But 
one role stands out: the “Head of Happiness.” That’s not a 
gimmick. From high-level client gifting to thoughtfully curated 
events, Lisa’s team is constantly looking for ways to surprise 
and delight the people they serve. It’s one more layer of 
intentionality in a business built on care.

“I’m a total house nerd,” Lisa admits. “I love Austin. I love 
homes. And honestly, I probably talk people out of buying or 
selling as much as I talk them into it.” Lisa takes great pride 
in providing a luxury experience at every price point. “I love 
helping people find ‘their’ Austin!” 

That kind of honesty is rare. It’s also the reason her clients 
trust her. For Lisa, success is about doing what’s right for the 
person sitting across from her, even if that means telling them 
to wait.

That same instinct extends to how she’s built her team. Her 
listing manager? Once her favorite barista at Houndstooth 
Coffee. “I told them, ‘If you ever want to get into real estate, I’ll 
pay for your license and mentor you,’” Lisa recalls. Years later, 
during COVID, that barista reached out. The offer still stood. 
That’s how Lisa sees potential. Not just in homes, but in people.

Today, the Muñoz Group is on track to add another $80+ 
million in volume this year, with an average sales price around 
$700,000. From first-time buyers to luxury listings, including 
a recent $5.5 million property, Lisa and her team work across 
the full spectrum of the market. Because for her, it’s never been 
about price point. It’s about people.

Outside of real estate, Lisa’s life is just as full. She’s been with 
her wife, Erin, for 27 years. Together, they’re raising two sons: 
Luca, a high school senior exploring engineering programs 
from Colorado to California, and Rhodes, their youngest, 
currently in seventh grade.

When she’s not working, you’ll likely find Lisa weight training, 
in a Pilates class, or stepping into a hot yoga session. And 
always—always—with a great cup of coffee in hand. Because 
some things never change. And in Lisa Muñoz’s world, that’s 
exactly the point.

In an industry constantly chasing the next big thing, she’s built 
something enduring by staying grounded in what matters 
most: relationships, integrity, and showing up for people, long 
after the transaction is done. 

 I love  
helping  

people find 
‘their’  

Austin!” 
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COVER RELEASE PARTY
Thank you to all our Real Producers who came out and helped to make our 
Cover Release Party a great success!

Thank you to Tarrytown Roofing, Inhabit Photography, and Super for making 
this event extra special!
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AUSTIN REDDIN
SENIOR MORTGAGE BROKER NMLS 1196854

LOAN LAB LENDING NMLS 2517223
(936) 900-5636

AUSTIN@LOANLABLENDING.COM
WWW.LOANLABLENDING.COM

New Company. 
Modern Solutions. 
Same Trusted Partner. 

Still just a 
call away...

512.925.7252
Jmikeska@hellosuper.com

Nicholas Riley, Owner
512.807.0001

driftwoodbuildersroofing.com

Driftwood Builders Roofing has served over 3,700 happy 
customers over the last 21 years and is both a 

GAF Master Elite Contractor for roofing (2% of roofers) 
and a James Hardie Contractor for Siding.

4810B Spicewood Springs Road
512.643.7888

NMLS# 2454803
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Jesse Lokken
Loan Originator  |  NMLS# 425953

312-285-6136  |  jesse.lokken@primelending.com

sell more homes
WITH LOKKEN LOANS

Solid relationships begin with
Watkins Insurance Group.

Privately owned. Austin based.

AUGIE WATKINS
INSURANCE ADVISOR

512-637-4406
CISR

(512) 881-7190
eacdesignbuild.com

Bring Your Vision to

Life



9151 Currency St.
Irving, TX 75063


