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MORTGAGES MADE

SIMPLE
With New American Funding, you’re not just 

pre-qualifying buyers—you’re positioning them to 
compete and close.

Equal Housing Opportunity. This is not a loan commitment or guarantee of any kind. Terms and conditions apply. Subject to borrower and property qualifications. Not all applicants will qualify. Rates and terms are subject to change without 
notice. All mortgage loan products are subject to credit and property approval. © 2026 New American Funding, LLC. NMLS #6606. nmlsconsumeraccess.org. Corporate office 1 MacArthur Place, Suite 800, Santa Ana, CA 92707 
www.newamericanfunding.com. Phone: (800) 450-2010. NAF Cash, LLC (“NAF Cash”) is a real estate company that is an affiliated company of New American Funding, LLC. All products and services supplied by NAF Cash are subject to state 
availability and contractual terms and conditions. NAF Cash does not originate loans or issue loan commitments. NAF Cash, LLC charges a Transaction Fee of 1.50%-7.5% of the purchase price for its service (fee varies by state and program). 
License number: MI Real Estate Broker #6505431332.

DPA
(Down Payment Assistance) NAF Cash FHA Loans VA Loans Conventional

Loans

Help more 
buyers get in the 

game with low 
upfront costs

(Credit score as 
low as 580)

Turn financed 
buyers into cash 

buyers—win in 
competitive 

markets

Flexible credit + 
as little as 3.5% 

down = more 
approvals

No down 
payment, no 

monthly MI for 
eligible veterans 

Buy, Build, or 
Refinance with as 
low as 3% down 
with competitive 

rates for qualified 
buyers. 

Partner with New American Funding 
and close with confidence.

NATE ARMSTRONG
nate.armstrong@nafinc.com

505-550-4990
NMLS# 2557749

TYLER RUUSPAKKA
505-578-3727

Tyler.Ruuspakka@nafinc.com
NMLS # 2712036

EDDIE MEDINA
505-974-0712

Eddie.medina@nafinc.com
NMLS# 2564327

ROCHELLE HIGGIN
Rochelle.Higgin@nafinc.com 

505-550-8030
NMLS# 1135820

Manual underwriting available as well.
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We’re on call to uncover the “hidden heat” 
in every home—so you can keep your 
closings cool, calm, and collected.

VETERAN OWNED
& OPERATED

We Put Out Problems 
Before They Burn Your Deal

PRE-SALE INSPECTIONS • HOME INSPECTIONS
THERMAL INSPECTIONS • SEWER SCOPES • RADON TESTING

505.715.1009 • KATE@FHIOFFICE.COM

25% 
Discount 

for
Active & 
Retired

Military as 
well as
First 

Responders

We Put Out Problems 
Before They Burn Your Deal
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Reliable inspections. Responsive service. Real relationships.
For over 25 years, General Inspectors of Albuquerque has been the go-to inspection team for 

Realtors across Albuquerque and surrounding communities.

GENERAL
O F  A L B U Q U E R Q U E

NSPECTORS

THE INSPECTION
COMPANY REALTORS

TRUSTED IN ALBUQUERQUE SINCE 1997.

We're the Past 2x 
NM State President for

Home Inspectors

WHEN REALTORS NEED ANSWERS, WE ANSWER.

Joseph Lebron        (505) 261-0351

Fast Scheduling
Next-Day Reports
Realtor-Friendly Communication

Experienced Multi-Inspector Team
Licensed, Bonded & Insured
Lockbox Access

CALL
FIRST
CALL
FIRST

Nicholas Peña
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From Cold & Empty
to Warm & Inviting.

AllAboutStaging.ABQ@gmail.com

Scan to Check Us Out on Facebook!

Trish & Jim Tilley
505.228.2895

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CLEANING SERVICE
Four Seasons Cleaning
Michael Galaviz
(505) 489-0755
www.fourseasonscleaning.com

DUCT RESTORATION
Duct Worx
Scott Herrmann
(505) 600-9374
www.ductworxnm.com

ELECTRICIAN
Benco Electric, LLC
Ben Schroeder
(505) 934-1221
www.bencoelectricllc.net

ESCROW
Sunwest Escrow
Terry White
(505) 237-2225
www.sunwestescrow.com

ESTATE LIQUIDATION
HR Integrity Estate Sales
Barbara Spear
(505) 339-8401

ESTATE SALES
My Auction Addiction
Lloyd Swartz
(505) 252-0915
www.AlbuquerqueAuction 
Addiction.com

GARAGE SOLUTIONS
Pride Garages
David Large
(505) 818-9710
www.priderealestatenm.com

HOME INSPECTION
Duke City Inspections
Matt Williams
(505) 587-3535
www.dukecityinspections.com

Erhart Home Inspections
Rick Erhart
(505) 861-9040
www.erhartinspections.com

Fireman Home Inspections LLC
Lee Carns
(505) 353-2979
www.firemanhome 
inspections.com

General Inspectors 
of Albuquerque
(505) 288-2234
www.generalinspectors@ 
yahoo.com

Pillar to Post Home 
Inspectors/The CG Team
Eric Robinson
(505) 247-2298
www.pillartopost.com/cgteam

HOME STAGING
All About Staging
Trish Tilley
(505) 228-2895
www.allaboutstaging.info

HVAC/PLUMBING
C & L Total Service LLC
Chad Padilla
(505) 294-3777
www.CandLTotalServiceLLC.com

INSURANCE
Farm Bureau Financial Services
Mark Krueger
(505) 998-7250
www.agentmarkkrueger.com

Strategic Insurance Group
Benito Ortiz
(505) 585-0227
www.thesigco.com

LENDING
Rural 1st
Gabe Baeza
(505) 808-7361
www.rural1st.com/

MORTGAGE
Guild Mortgage
Robert Sanchez
(505) 573-9777
www.branches.guild 
mortgage.com/

Neighborhood Loans
Ross Murray
(505) 257-1933
www.closewithross.com

New American Funding
Nate Armstrong
(505) 550-4990
www.newamericanfunding.com

Waterstone Mortgage
Zora LaClair
(505) 389-1900
www.waterstonemortgage.com

MORTGAGE ADVISOR
Bell Bank Mortgage
Yvette Klinkmann
(505) 366-9090
www.mortgagesbyyvette.com

Cornerstone Home Lending
Lauren Sandoval
(505) 553-2059
www.laurensmylender.com

MORTGAGE BANKER
Bank of Albuquerque
Karen Holguin
(505) 804-3191
WGentry@bankofalbuquerque.com

MOVING COMPANY
Faith Moving Company
Nick Fehrenbach
(505) 305-0182
www.faithmovingcompany.com

ProRelo Bekins
Brad Killman
(505) 888-1007
www.myabqmover.com

PAINTING SERVICE
New Mexico’s  
Painting Specialists
Mandi Loudenbach
(505) 250-8000
www.newmexicospainting 
specialists.com

PHOTOGRAPHY-FAMILY/
REAL ESTATE/EVENTS
Liz Lopez Photography
Liz Lopez
(505) 401-9843
www.lizlopezphotography.com

Ponic Photography
Jason & Elizabeth Ponic
(505) 595-5388
www.ponicphotography.com

PROPERTY MANAGEMENT
Couture Brokerage
Toni-Lei Ponic
(505) 321-3259
www.couturebrokerage.com

Nizhoni Property Management
Karla Rickert
(505) 644-1111

RESTORATION/REMODEL
Next Level Restoration 
and Remodel
Matt Adlesperger
(505) 980-7515
www.nextlevelrr.com

ROOFING & CONTRACTING
Hawk Construction Services
(505) 881-4568
www.hawkcs.com

TITLE COMPANY
First American Title
Kylie Coffman
(505) 888-8232
www.nm.firstam.com

WFG Title
Teresa Manzanares
(505) 366-3973
wfgtitle.com

TRANSACTION MANAGEMENT
Right Wray Real Estate LLC
Timothy Wray
(505) 681-5199

505.321.3259  |  COUTUREBROKERAGE.COM

Toni-Lei Ponic  |  Qualifying Broker  |  Property Manager  |  Licensed Realtor

More Freedom.
Less Vacancy.
Better Returns.

Professional property management designed to make 
realtors look good long after the sale.

Your Trusted 
Ally in Property 

Management

WHY REALTORS AND HOMEBUYERS
CHOOSE THE CG TEAM
GUARANTEED AVAILABILITY

WITHIN 2 BUSINESS DAYS 

WEEKEND INSPECTIONS

AVAILABLE

SAME DAY INSPECTION

REPORTS 

REPAIR REQUEST BUILDER

INCLUDED

BOOK YOUR 
INSPECTION 
TODAY!

CALL / TEXT  505-607-0319 
cgteam.pillartopost.com

LOCALLY OWNED, PROFESSIONAL & TRUSTWORTHY
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FREE
ESTIMATES

Make every showing pop with 
professional carpet cleaning that 

helps your listings  look—and 
smell— market-ready

Make every showing pop with 
professional carpet cleaning that 

helps your listings  look—and 
smell— market-ready

���������������������
Family Owned and Operated!  |  505-254-2180  |  fourseasonscleaning.com

�������������
���������������
We Handle the Dirt You Handle the Deal.

Clean Outs
Carpet Cleaning
Tile & Grout Cleaning

Meet
The

Team
M.L. Rauch

Publisher
Maddie Podish

Social Media Coordinator
Mariya Stout

Advertising Strategist
Amber Ortega

Content Coordinator

Liz Lopez
Photographer

Liz Lopez Photography

Alexa Kirsch-Poole
Client Concierge Manager

Elizabeth & Jason Ponic
Photographer

Ponic Photography

Elizabeth McCabe
Writer

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.
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INDUSTRY EXPERT

We caught up with Ben Schroeder, owner of 
Benco Electric, to learn his personal story. 

LLC

QUALITY 
WORKMANSHIP. 

HONEST 
COMMUNICATION. 

LONG-TERM 
RELATIONSHIPS.

Every business has 

an origin story—

what’s yours, and 

what made you take 

the plunge? 

My story really started 
long before Benco Electric LLC 

officially existed. I grew up around 
construction and hands-on work, and I 
always appreciated the satisfaction that 
comes from building something real 
and useful. I got into the electrical trade 
because it challenged me mentally while 
also allowing me to work with my hands 
every day. Over time, I realized I wanted 
to create a company that operated 
differently—one that focused on quality 
workmanship, honest communication, 
and long-term relationships instead of 
just chasing the next job. Taking the 
plunge into business ownership was 
definitely intimidating, but I believed 
Albuquerque needed an electrical 
contractor that clients could genuinely 
trust. I knew if I stayed consistent, 
treated people fairly, and delivered 
quality work, the business would grow 
the right way.

What do you bring to the table that  

no one else can, and why do clients 

love it? 

One thing that sets us apart is our 
responsiveness and attention to detail. 
In construction, communication 
can make or break a project. Clients 
appreciate that we answer calls, explain 
things clearly, and stay proactive 
throughout the job. We also bring a 
practical mindset to problem-solving. 
Electrical systems can get complicated 
quickly, especially in commercial 
and industrial environments, and I 
enjoy finding efficient solutions that 
save clients time and money without 
sacrificing safety or code compliance.

I think clients also appreciate that 
we genuinely care about the finished 
product. We’re not interested in cutting 
corners or rushing through work. 

We want installations to look clean, 
function properly, and hold up over the 
long term. That level of pride is shown 
in the final result.

Have you had an “aha!” moment that 

changed the game for your business? 

One major realization was 
understanding that systems and 
organization are just as important as 
technical skills. Early on, I thought 
success was simply about working 
harder and putting in longer hours. 
While hard work matters, growth really 
happened when we improved our 
processes, communication, scheduling, 
estimating, and documentation.

Another big moment was realizing 
the value of educating clients. Many 
homeowners and business owners 
don’t fully understand the electrical 
process, permits, utility coordination, 
or code requirements. Once we 
focused more on communication 
and education, projects ran more 
smoothly, and clients felt more 
confident throughout the process.

Every business hits bumps in the road. 

What’s been your biggest challenge, 

and how’d you tackle it? 

One of the biggest challenges has been 
balancing growth with maintaining 
quality. As demand increases, it can 
be tempting to expand too quickly. 
But scaling a company while keeping 
the same level of workmanship and 
customer service requires careful 
hiring, training, and leadership.

We tackled that challenge by focusing on 
building a strong team culture. We look 
for people who take pride in their work 
and want to continue learning. Technical 
skills can be taught, but attitude and 
work ethic are huge. Staying organized 
and improving our internal systems 
has also helped us manage growth 
without losing what made the company 
successful in the first place.BY ELIZABETH MCCABE

PHOTOS BY KATE RODRIGUEZ
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Liberty, 
Fresh Air & 

Faster Sales.

Helping your listings feel as good as they look this 4th of July season.

���������������������������������������
��
���������	����� ���������������Ductworxnm.com505.600.9374 Ductworx505@gmail.com

O U T S TA N D I N G  C U S TO M E R  S U P P O R T  +  S E R V I C E

505.934.1221
benco-electric.com

BONDED & INSURED LIC. #389951

REMODELS
INSPECTION REPORT REPAIRS
RESIDENTIAL & COMMERCIAL
ELECTRICAL SERVICE UPGRADES
EV CHARGERS      BACK-UP GENERATORS

EXPERTISE THAT
BRINGS EVERY 

listing TO LIFE.

How do your values show up  

in your day-to-day work and  

client relationships? 

Integrity is probably the biggest one. 
We try to be straightforward with 
clients about timelines, pricing, and 
expectations. If something changes on a 
project, we communicate it early rather 
than surprise people later.

Safety is another major value for 
us. Electrical work has serious risks, 
so we never take shortcuts when it 
comes to code compliance or safe 
installation practices. Beyond that, 
respect matters a lot—to clients, 
employees, other trades, and 
inspectors. Construction projects 
work best when everyone operates 
professionally and collaboratively.

If you could whisper 

one piece of advice 

to someone starting 

out—or even to your 

younger self—what would it be? 

I’d say: focus on consistency and 
patience. A lot of people want 
immediate success, but strong 
businesses are built over time. Keep 
learning, stay humble, and don’t 
compromise your integrity for short-
term gains.

I’d also remind my younger self not 
to be afraid of taking calculated risks. 
Growth usually happens outside your 
comfort zone. If you’re willing to 
work hard, adapt, and stay committed 
to doing things the right way, 
opportunities will come. 

CONTACT THEM TODAY! 
BEN SCHROEDER  
BENCO ELECTRIC LLC 
LIC. # 389951 
505-934-1221 

A lot of people 
want immediate 
success, but strong 
businesses are 
built over time.”
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MagazineMORE THAN AMagazine
Take your Real Producers feature a step further with 
a custom 4- or 8-page printout. These high-quality, 
branded pieces are perfect for open houses, listing 
appointments, and direct mail—helping you highlight 
your expertise and leave a lasting impression. Email 
ml.rauch@realproducersmag.com to explore 
options and pricing.

Recommend a Trusted Local Business 
Know a standout local business that goes above 
and beyond for real estate professionals? Help us 
grow our trusted network by recommending them 
on our website, or by emailing ML at ml.rauch@
realproducersmag.com.

Stay in Touch 
We’re always looking for ways to serve 
this incredible real estate community 
better and create opportunities to 
collaborate, elevate, and inspire. Have 
ideas or feedback? Reach out anytime at 
ml.rauch@realproducersmag.com.

Visit Our Website 
Bookmark our website and follow us on social media 
to stay close to everything Real Producers. Exclusive 
content, trusted preferred partners, event recaps, photo 
galleries, and more are all waiting for you. Scan the QR 
code on this page (or visit ABQRealProducersMag.com ) 
and follow along for the latest updates.

Nominate Agents Making an Impact
Know agents who are raising the bar or making a 
meaningful impact in the community? We’d love to 
celebrate them. Submit your nominations on our website.

Support the Partners Who Support This Community
Our preferred partners help make this magazine 
possible through advertising, event participation, and 
ongoing support of our community. Because of them, this 
publication is free to agents. Please support these trusted 
businesses whenever you can.

Turn Your Real Producers Story Into a Powerful 
Marketing Tool 

CONNECT WITH THE PEOPLE AND PARTNERSHIPS SHAPING OUR MARKET

IN THE LOOP
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BY ELIZABETH MCCABE

PHOTOS BY LIZ LOPEZ PHOTOGRAPHY

REALTOR SPOTLIGHT

“There’s not enough duct tape 
in the world to secure me to an 
office desk,” jokes Lynn Porter. 
Instead of being confined to 
a cubicle, Lynn ventured into 
real estate in 2001.

“Every day is a new 
experience,” she raves. “It’s 
not for the faint of heart,” she 
laughs. Prior to real estate, 
Lynn worked in the carpet 
industry for years. “I was a 
commissioned salesperson 
in retail flooring for 10 years. 
That’s when I realized it was 
more profitable to work on 
commissions than on an 
hourly wage.”

Ironically, a REALTOR® 
by the name of Anita Carr 
wanted Lynn to measure for 
flooring at one of her listings. 
“Right then she started 
talking me into real estate,” 
Lynn laughs. “A couple of 
years later when my carpet 
company was dissolving, 

Anita said, ‘Now will you go 
to real estate school?’” Lynn 
said YES!

“I kept my day job but as soon 
as I passed the test, I started 
at Pargin Realty. It wasn’t a 
walk in the park, however. 
The journey has been 
exciting, grueling at times, 
but joyful, and rewarding.”

“I could not have chosen 
a more gratifying career, 
not just because of the 
income, but because of 
the relationships I have 
built along the way.” 
Lynn has made friends 
with her clients, built 
relationships with vendors, 
and made connections with 
countless individuals.

With her clients, she 
has become the “family 
REALTOR®.” When her 
clients’ children want to 
buy a home, they call her. 

When those children have 
babies of their own, they 
call Lynn. “Being the go-to 
REALTOR® for so many 
families is so fulfilling.”

Built to Last 
Since Lynn began her 
real estate career, she has 
weathered market volatility, 
battled the Great Recession, 
and more. She admits, 
“Market changes have been 
challenging. I survived the 
crash of ’07, COVID, and 
interest rate challenges. I 
have buckled down and 
worked harder to overcome 
those challenges, in most 
cases with great success.”

She never gives up, even 
when it’s tough. That’s why 
2008 was “one of the best 
years in real estate in seven 
years.” During COVID, it 
was a record year with her 
company, ERA Summit. 
Lynn surpassed her own 

production record and had 
$10 million in sales.

How does she do it? “It’s 
my work ethic and drive,” 
she points out. “I don’t do 
anything halfway because I 
love what I’m doing.” Each 
morning, she puts her feet 
on the floor and keeps going. 
“The business isn’t going to 
fall through the living room 
ceiling,” she laughs.

Family + Friends + Fun 
When not working, it’s all 
about family time. She is 
married to her husband, 
Kurt. “He’s fairly new to 
New Mexico,” she says. 
That’s why they like to take 
small day trips together. 
“It’s our hobby to hop in 
the car, pick a place in 
New Mexico, and go have a 
picnic.”This past June 10th, 
they celebrated their third 
wedding anniversary at 
Carlsbad Caverns.

PORTER
Lynn

of Real Estate and Counting!

TWENTY-
FIVE YEARS 
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TIMOTHY WRAY
Realtor | Qualifying Broker | Owner
License REC-2024-0761
505-681-5199
timothywrayrealestate@gmail.com
7709 San Francisco Rd NE, 87109

SUNSHINE. SOLD SIGNS. SEAMLESS 
CLOSINGS. THE RIGHT WRAY.
Flexible, full-service transaction coordination 
and management tailored to your business—so 
you can focus on closing deals, growing 

relationships, and 
enjoying summer… not 
chasing paperwork.

“We met online, which is 
something that I never 
thought I would do. We 
knew instantly that we were 
the ones for each other,” she 
says. They began dating in 
2019, started talking about 
marriage shortly thereafter, 
but were sidelined due to 
COVID. “We couldn’t do a 
big party with our friends 
and family, so we waited 
until after COVID to get 
married.” The wedding 
was worth waiting for, 
especially since it was a 
beautiful backyard wedding 
at their first home together.

Lynn also has a daughter 
named Marie, who is 
studying to be a court 
reporter while working 
full-time at Whole Foods. 
“We are very close,” she says. 
Fortunately, Marie lives in 
town and they enjoy getting 
together frequently.

To relax, Lynn loves cooking. 
“It’s my escape to engage 
in something other than 
numbers and real estate 
details,” she laughs.

Another fun fact? “I love 
to garden, but vegetable 
gardening is not my forte.” 
She prefers Southwest 

plants instead, and loves 
designing landscapes. “I 
have landscaped the last 
several homes that I’ve 
owned. I like to design a 
yard where various plants 
are blooming at different 
times of the year to create 
lots of texture and life.”

Lynn loves New Mexico, 
especially Albuquerque. “I’m 
quite fond of our mountains,” 
she says. “Watching the 
mountains turn pink gives 
me so much joy. I was a child 
when my family moved here 
and I had a school project 
where we had to draw the 
mountains and figure out 
what ‘sandia’ meant. That has 
always struck a special place 
in my heart.”

Final Thoughts 
After twenty-five years in 
real estate, Lynn still gets 
excited about helping people 
find a place to call home. 
She loves the relationships, 
the challenges, and the 
feeling that every day brings 
something new. She’s in it to 
win it. Her excitement for 
real estate has grown with 
time, making dreams come 
true for countless clients over 
the years. 

because I love 
what I’m doing.”

I DON’T DO 
ANYTHING 
HALFWAY 
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Helping Great
Realtors Create Great
Client Experiences
Reliable mortgage guidance
and personalized support designed
with Realtors and their clients in mind.

DAYNA LOERA
NMLS #492546
AVP, Mortgage Banker
dloera@bankofalbuquerque.com
T 505.994.6306
M 505.401.1546
F 505.717.3816
3901 Southern Blvd SE, Rio Rancho, NM 87124

Bank of Albuquerque® and BOK Financial® are trademarks of BOKF, NA. Member 
FDIC. Equal Housing Lender     . ©2026 BOKF, NA. NMLS #403501. All loans are 
subject to credit approval.

APPLY NOW

HERE’S WHAT ALBUQUERQUE’S TOP 300 REAL ESTATE AGENTS SOLD

BY THE  
NUMBERS2025

$4.2 BILLION

TOTAL VOLUME 10,382

TOTAL 
TRANSACTIONS

14.2 MILLION

AVERAGE 
VOLUME 

PER AGENT

35

AVERAGE 
TRANSACTIONS 

PER AGENT
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DESIGN THE GARAGE OF YOUR DREAMS
Happy 250TH AMERICA!

Ed McGee
505.301.5782  |  edmcgee17@gmail.com

David Large
505.818.9710  |  davidlarge65@gmail.com

The Right Photo Closes Before the First Showing.

LizLopezPhotography.com
505.401.9843

lizlopezphotography2@gmail.com
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For many Americans, the pandemic 
was a time to pivot. Nicholas Peña 
was no exception. 

 
“In 2020, my walking historical culinary tour 
business got completely shut down for 365 days,” 
he says. Not one to be discouraged, Nicholas used 
the time to reinvent himself. “I’ve always been 
resourceful in using my time wisely,” he points out. 

“I had always been interested in real estate,” he 
adds thoughtfully. His grandparents had investment 
properties and he knew he was going to follow in 
their footsteps in due time in investments or getting 
his real estate license. With time on his hands, he 
decided to start real estate classes in late 2020. 

“I had a three month program with Bill McCoy, an 
amazing REALTOR® in Albuquerque,” he raves. He 
earned his license in April 2021, jumped on a team 
with Keller Williams, and had his first house sold that 
same week. 

“Then I started working with Marcy and Steve 
Blunier, a married couple with 30 years of production, 
who mentored me. I didn’t know how important 
mentorship in real estate was,” he admits.  “I was 
grateful to work for them and learn from them.” 

Nicholas immediately approached real estate as a 
business. He says, “I interviewed with seven different 
brokerages and twelve to thirteen team leaders.” 
He wanted a team for mentorship, education, and 
potential lead sources.

The first year, he did around four million in 
production, some of which was from Santa Fe.  When 
the Bluniers retired after three years, Nicholas joined 
another team before preparing to fly solo and start a 
team, which he did in February last year. That’s when 
he and his team were ranked number two in their 
office, which was their first year in business. “That 
was pretty cool,” he says. 

Secrets to Success 
When it comes to skyrocketing in real estate, Nicholas 
can trace his ascent to two things: communication 
and service.

“I came from a service-based industry,” he comments. 
His company, Food Tour New Mexico, started in early 
2011, bringing people together for walking historical 
culinary tours in Santa Fe, Knob Hill, and downtown 
Albuquerque. Ranked number eight in “Things to Do” 

Found His Future 
in Real Estate

Nicholas 

BY ELIZABETH MCCABE

PHOTOS BY LIZ LOPEZ PHOTOGRAPHY

REALTOR® ON THE RISE

by USA Today, tourists and locals alike got to eat all 
sorts of delicious dishes to please their palates.
Nicholas also excels in treating real estate as a full-
time business. 

“I focus on quality service, communication, 
understanding, and patience. I know my craft, go 
above and beyond, and impress that to all the people 
I work with,” he says.  He is also a man of consistency, 
commenting, “I see a lot of people get excited about 
a couple of deals under contract and then take their 
foot off the gas.” 

Instead, Nicholas follows up with or nurtures leads 
and connects with his sphere of influence. “I stay in 
front of my sphere so I stay top of mind as their go-to 
REALTOR® without being pushy, flashy, or having a 
big ego,” he points out. 

Active Interests 
With a booming real estate business and working the 
administrative side for Food Tour New Mexico (which 
he jokes is “all the boring stuff”), Nicholas is asked 
how he does it all. 

Peña  Nicholas Peña and Sky West
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Guiding You to
Fast, Seamless
Estate Sales!

HR

Support your clients through estate transition with 
confidence and clarity. We manage the details - 
organizing, staging, host estate sales, and post-sale 
clean-outs, preparing homes for listing or closing!

HR Integrity Estate Sales
BARBARA SPEAR | (505) 339-8401

Serving Albuquerque
for Over 10 Years!

“I’m 43 and single,” he laughs. In his free time, he 
likes going to the gym, cooking, being outdoors, and 
fly fishing. You can catch him in action at his cabin 
north of the mountains in Santa Fe. It’s also where he 
has built tables, chairs, and other furnishings. 

“I also love to travel,” he adds. It’s a great way to 
reset. “It’s important to have boundaries relative to 
mental health,” he says. Taking time to decompress 
and recharge is priceless. In the past months, he 
has visited Guadalajara, Tequila, and Mexico City, 
traveled to Kauai, and gone fly fishing near Cabo.

In his free time, he works on building his short-
term and long-term investment portfolio as well as 
flips. He also has a heart to serve others, recently 
participating in Keller Williams’ Red Day at the 
Albuquerque Children’s Home. 

“We helped a family move to a house that was 
finished,” he says. Nicholas built furniture and 
organized everything, making a difference for the 
new homeowners. 

What’s Next? 
Nicholas finds great satisfaction in real estate. 

“I love being a REALTOR® and working with clients,” 
he raves. “I love helping them get what they want. 
But I really enjoy the investment aspect of it as well.” 

Over the next decade, he wants to be more involved 
in investments, build up his team to five to seven 
brokers, and generate $80-100 million a year in 
sales. Lofty goals? Maybe. But Nicholas always 
accomplishes what he puts his mind to. If his first few 
years in real estate are any indication, Nicholas is just 
getting started. 

“I know my 
craft, go above 
and beyond, and 
impress that to 
all the people  
I work with.”
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F R O M  R A N C H 
G I R L  T O  R E A L 
E S T A T E  L E A D E R

Bricena
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COVER STORY

To this day, she still does team 
roping. “I don’t rope as much as 
my husband does,” she laughs. 
“My youngest also ropes.” Riding 
horses each day and rodeoing 
each weekend came naturally to 
her. That’s also where she got her 
solid work ethic. 

Today, Bricena has eight horses 
and several cattle. She loves the 
ranch life. “This is what I do,” she 
says simply.  Initially, she wanted 
to be a horse veterinarian. After 
she had children, she thought 
about going into medicine. 

“I wanted to be a surgical nurse,” 
she says. A long conversation with 
her husband redirected her path. 

“Real estate has always intrigued 
me,” she admits. “I followed the 
market and the trends.” Once 
her two oldest children were in 
school, she planned on getting her 
real estate license and then going 

to nursing school. “Go to real 
estate school,” said her husband. 
“If that doesn’t work, then go to 
nursing school.”

Bricena took his advice and 
got her real estate license in 
2002. “The rest is history,” she 
says. She’s been one of the top 
REALTORS® in her county ever 
since. “I got in with the right 
people and at the right time,” 
she says. Specializing in new 
construction, vacant land, and 
development has been essential to 
her success.

Bricena has built her business 
on hard work, combined with 
honesty. “I have never been one to 
sugarcoat things,” she says. People 
appreciate that. 

“The best part of my job is to 
make people’s dreams come 
true,” she says. How? She custom 
builds their homes, even picks 

the lot, develops the land and the 
floor plans. “I’ve been working 
with one builder for 24 years. We 
have built over 450 homes in this 
county.” It’s very rewarding. 

Blessed and Finding Balance 
“God has blessed me in so many 
ways in my career,” she adds. 
With all the new commercial 
development in the region, it has 
been a tremendous blessing. She 
established herself as a leader 
in the market, even owning 
her own real estate brokerage 
at Keller Williams, before 
transitioning to Real Broker in 
Los Lunas. At one point, she 
managed 25 agents with 14 
working directly on her team.

“I’ve gotten a lot of pleasure 
training new REALTORS® who 
come in and watching them 
thrive,” she says. “I like bringing 
in agents who are struggling and 
helping them find their niche.” 

Over the years, she has learned 
the importance of maintaining 
balance while continuing to grow 
a successful career. “I had to 
find a happy medium in family, 
work, and putting God first and 
foremost. That has been a huge 
part of my success.” 

Aragon
Roping. Rodeoing. Ranch-style living. That’s how Bricena 
Aragon grew up. Since the age of two, she has lived in Valencia 
County. “That’s where I still reside,” she smiles. “I grew up in  
a farming community with lots of animals and horses.” 
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A Proud Mother 
“On Mother’s Day, I found out 
that I’m going to be a Grandma 
for the first time,” says Bricena 
with delight. She couldn’t be 
more excited. Her two oldest 
live out of state and she sees 
them often. “Traveling is 
going to happen more and 
more, which is fine with me.” 
Her 30-year-old son earned a 
doctorate in physical therapy 
and specializes in sports 
medicine. Her daughter, who 
resides in Jacksonville, Florida, 
is a cardiac assistant surgeon. 

“My youngest helps my husband 
run his construction company,” 
shares Bricena. He also ropes 

several times a week and each 
weekend. What’s more? He hails 
from Russia. “We adopted him in 
2007 when he was 2. My mother 
used to tease me, ‘You have to go 
to Russia to find a cowboy?’ But I 
did,” she laughs. 

When she isn’t working, Bricena 
and her husband enjoy spending 
time at their home in Ruidoso, 
a place where they can relax 
and recharge while enjoying the 
lifestyle they have worked so hard 
to build. 

Must Love Dogs 
In addition to her family, furry 
friends are near and dear to 
Bricena’s heart. 

“I give back to the local animal 
shelter,” she adds. She saw a need 
– there was no place to introduce 
dogs to family members – and was 
determined to fix it. So Bricena, 
her husband, and her coworkers 
built a beautiful half-acre dog 
park. Now dogs can play fetch, 
meet potential pet parents, and 
run until their hearts are content. 

Eventually, she hopes to establish 
a private rescue focused on 
helping dogs find loving homes.

Final Thoughts 
Whether she’s helping a family 
build their dream home, 
mentoring a new REALTOR®, 
supporting local animal rescue 
efforts, or spending time with 
her children and soon-to-be 
grandchild, Bricena approaches 
life with the same values she 
learned growing up on the ranch: 
work hard, tell the truth, and take 
care of people.

That’s what guided her from 
rodeo arenas to development 
projects across Valencia County. 
And if you ask her, that’s a life 
worth building. 

“ G O D  H A S  
M E  I N  S O  M A N Y  
W A Y S  I N  M Y  C A R E E R . ”

blessed

Team Member Korriah Martinez and Bricena
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Connect With Us Today!

Neighborhood Loans, 1333 Butterfield Rd. Suite 600 Downers Grove, IL 60515. 1.800.207.8595. Neighborhood Loans is an Illinois, Wisconsin, and California Residential Mortgage Licensee. Neighbor-
hood Loans is an approved FHA Lender. Not an agency of the federal government. All Loans are subject to credit approval. Programs, rates, terms, and conditions are subject to change without notice. 

Other restrictions may apply. Licensed by the California Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act. License #41DBO-118971

Ross Murray | 480.205.1341
Divisional Manager | NMLS# 80919

rmurray@neighborhoodloans.com
CloseWithRoss.com

Ian Evans | 505.221.7777
Producing Branch Manager
NMLS# 779935

ievans@neighborhoodloans.com

THE RIGHT SOLUTIONS FOR YOU
AND YOUR CLIENTS, EVERY TIME.

The Ross Murray Team, with Ian Evans, helping you and your 
clients navigate every step with confidence.
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9151 Currency St.
Irving, TX 75063

We Welcome 
Realtor Referrals 

with Free, 
Guaranteed 

Quotes—Every 
Time.

• No Matter the Size or Distance, Every Move Is Built Around Your Clients.

• Smart Moves Start with Early Quotes—Plan Ahead and Save Your Clients Money.

• From Packing to Storage, We Handle Every Step of Moves of Any Size   
Going Anywhere.

Why Choose Us? 
We're the highest-rated mover on Google

4.8 stars with 1,900+ reviews
505.888.1007

becca@myabqmover.com


