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Why Kansas
Tree Experts?

• Prompt

• Professional

• On-Time

• On-Budget

• Fully Licensed & Insured for
Maximum Safety

Call for a Free Estimate
316-550-7609

kansastreeexperts.net

FOR THE
LOVE OF
TREES

TREE TRIMMING & PRUNING
TREE REMOVAL

FENCING & REPAIR

When asked what advice he would 
give to new agents, Phillip is 
thoughtful. He knows how tough 
the industry can be—especially for 
those entering it on their own.

“It’s difficult to break into this business,” 
he says. “You need a strong support 
system or a mentor. I had an incredibly 
unique start, and I know not everyone 
gets that. But having someone in your 
corner—someone who knows the 
business—that makes a big difference.”

His own experience with Jeremy 
Sundgren has shaped his belief in 
mentorship and collaboration. Even 
now, Phillip balances his own successful 
career with the work he assists with 
in the office. This year, he expects to 
personally sell around $10 million in 
volume, while contributing to Sundgren 
Realty’s Auction and Land transactions.

Calm in the High-Pressure Moments 
Above all, Phillip hopes that the 
people who work with him see him 
as calm, capable, and steady—a 
grounding presence during what 
can be an emotional process.

“Real estate transactions are often 
the biggest financial decisions people 
make,” he says. “Emotions run high. 
My goal is to help them stay calm, stay 
focused, and remember that we’ll get 
through it. The goal remains the same.”

And for Phillip Solorio, helping people 
reach that goal is the heart of the 
job—quietly, steadily, sincerely.

I THINK OUR FIELD GETS A BAD RAP SOMETIMES. SOME AGENTS WANT TO SEEM 

LIKE BIG BUSINESS OWNERS. BUT I SEE MYSELF AS A SMALL PART OF SOMEONE’S 

JOURNEY. I’M NOT THE HERO OF THE STORY—CLIENTS ARE. I’M JUST 

HERE TO PUT THE PIECES TOGETHER SO THEY CAN REACH THEIR GOALS.”
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Photos • Videos • Drone • Floor Plans •
And More

316.670.0658 • SignatureRealEstateMedia.com

Learn more
about our

new
SigMedia

App!

316.303.4266  •  ProInspectionsKS.com

David Christie

Certified & Insured

Integrity, Precision, and Peace of Mind 
in Every Inspection.

316.778.4040 | MTC.LLC | 144 N. Oliver Suite #303 Wichita KS

Seamless Closings, 
Happy Clients Daily.

-Industry Leading Rates
-100% Financing Options
-Portfolio Products for outside 

the box scenarios
-Fast Closings! (12.3 avg. days 

Cleared to Close in 2024)

For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are 
subject to change without notice. All loans are subject to credit approval. Tannahill Lending LLC DBA United 

Home Loans | 923 Westport Pl Ste 130H, Manhattan, KS 66502 | 785-775-5000 | Kansas Co. License #:
2094472 | NMLS #: 1778222 www.nmlsconsumeraccess.org | Equal Housing Opportunity.

Travis Tannahill
Broker Owner / LO

NMLS: 1778222
 

UnitedHomeLoans.com 913-909-0613
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ASK ABOUT OUR REFERRAL PROGRAM!

316.990.0242 | HigherStandardsCarpetCleaning.com

Chris Davies

“THE BEST 
GIG IN 
REAL 
ESTATE.”

Open to doing something a little different in the real estate 
industry? Scan the QR code to learn why agents like Samantha 
have found their perfect “home” here at Real Producers.

- SAMANTHA LUCCIARINI, 
   WICHITA REAL PRODUCERS PUBLISHER
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ROOTS OF REAL ESTATE

BROWN

PHOTOS BY  

KIM STIFFLER  

WRITTEN BY  

DAVE DANIELSON

Katie MADE 
FOR  
THIS

A fter 20 years in real 
estate, Katie Brown still 
lights up when she talks 

about helping people find home. 
With more than $130 million 
in career volume, over 550 
transactions, and recognition 
including the 2024 Masters Circle 
RSCK and a long run as part of 
Wichita’s top-producing team, she 
has built a career rooted in hard 
work, authenticity, and heart. As 
a fourth-generation real estate 
broker, she’s spent her entire 
adult life helping families write 
their next chapter—and she’s just 
getting started.

A Family Legacy, A 
Leap of Faith 
For Katie, real estate isn’t just a 
career—it’s heritage. Growing 
up around Wichita, she watched 

generations before her build 
businesses, serve clients, and 
love their community deeply. 
But the defining moment came 
when she was just 18. While 
studying entrepreneurship 
at Wichita State University, 
she joined SIFE and became a 
member of their presentation 
team. After giving one particular 
presentation, a leader from a top 
brokerage approached her. Katie 
introduced herself, asked for a 
job, and was hired on the spot.

“While most people my age were 
still trying to figure out what they 
wanted to be when they grew 
up,” she says, “I was already 
knee-deep in it—living in my 
parents’ basement, juggling a full 
college course load, and selling 
real estate full time on top of it.”

Starting so young was both a 
challenge and a catalyst. She 
hit the ground running, letting 
her professionalism, dedication, 
and results lead the way. Those 
early years taught her that 
credibility isn’t measured by 
age—it’s about showing up 
prepared, working hard, and 
bringing integrity to every 
client and every transaction.

Growing Up Working Hard 
Before real estate, Katie’s work 
experience was rooted in her 
family’s peach orchard. There, she 
learned to work long hours, seven 
days a week, during harvest, and 
to treat customers with warmth 
and respect. She didn’t realize 
then how much those lessons 
would shape her career today.
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“Real estate has its own 
harvest seasons,” she says. 
“When things get busy, you 
don’t stress—you rise to the 
occasion and work harder.”

That perspective has 
become one of her greatest 
professional strengths.

Finding Her Voice—
and Her Own Path 
Although Katie built a strong 
foundation early in her career, 
fiercely advocating for her 
clients, she admits that she 
wasn’t always applying that 
same strength for herself. After 
her father passed away, she did 
deep soul searching that led to 
a pivotal conversation with a 
colleague. She shared that she 
wanted to build her own brand, 
and the response was blunt: 
“No one will know your name.” 

It was shocking— 
but transformative.

“That moment lit a fire in me,” 
she says. “It pushed me to OWN 
my voice, my business, and my 
future.” Today, she partners with 
OWN Real Estate—a marketing-
driven brokerage launched by 
her colleague, Tamra Provines 
in 2023. Katie joined from the 
start, stepping in to help shape, 
grow, and elevate the brand from 
its early days. Together, they’re 
growing OWN into a place where 
innovation, strong marketing, 
and authenticity lead the way.

“At OWN, it’s more than real 
estate—it’s a mindset. Whatever 
you do, do it with everything 
you’ve got. Go all in. Don’t just 
dream it… OWN it!” The culture 
is collaborative, creative, and 
designed for big dreams.

When Ria Farmer joined the team 
in 2025, the synergy only grew 
stronger. “We lift each other up. 
We work hard, laugh harder, 
and lead with authenticity.”

A Business Built  
on Relationships 
Katie proudly serves clients from 
first-time buyers to luxury sellers, 
rural land buyers to families 
building new homes. She’s 
never paid for a lead; instead, 
her business grows through 
referrals and repeat clients.

“Connection is the currency 
of this industry,” she says. 
“When you take care of people, 
they take care of you.”

Recently, her own family took 
a leap that many of her clients 
face. She and her husband sold 

their 4,000 square foot “forever 
home”, moved their family of 
5 into a single-wide, and began 
building on raw land. That 
experience—living the fears, 
joys, and unknowns her clients 
feel—has reshaped her approach.

“I understand my clients on a 
deeper level now. I’ve literally 
put myself in their shoes. Well… 
right now, those shoes are muck 
boots,” she laughs, “and I love it.”

The Heart Behind the Hustle 
Outside of real estate, Katie’s life 
is full—and delightfully chaotic. 
She married her high school 
sweetheart, Cody, who owns 
All Angles Home Inspections. 
Together, they’re raising three 
wonderful kids, a mischief-
seeking Goldendoodle named 
Max, a crew of farm cats, and—if 
you’ve seen her social media, you 
already know—a flock of bossy 
chickens who strut around like 
they run the entire property.

When Katie isn’t knee-deep in 
real estate (and even when she 
is), you’ll find her cheering on 
her kids in the things they love. 
She has a strong faith, enjoys 
volunteering in her hometown 
of Sedgwick, Kansas, thrifting 
treasures, and writing. Katie 
keeps notebooks filled with ideas 
and story sparks gathered from 
the unbelievable, hilarious, and 
heartfelt moments she’s collected 
in life and real estate. One day, 
she hopes to turn those ideas into 
books—stories that blend humor, 
heart, and the wonderfully 
unpredictable nature of people.

Her guiding mantra? “It’s not 
what you do, it’s how you make 
someone feel that’s important.” 

Looking Ahead 
In the next decade, Katie hopes to 
deepen her impact—helping more 
families, mentoring new agents, 
and continuing to build a career 
defined by trust, innovation, 

and heart. She measures success 
not in sales volume, but in the 
joy she brings to clients and the 
legacy she leaves her children.

And if there’s one thing she 
wants readers to know, it’s this:

“Every transaction I take on is 
personal. Buying or selling a 
home isn’t just business—it’s life. 
I’m here to guide people through 
their story with care, creativity, 
and authenticity… to make sure 
the experience is meaningful 
and memorable. Once we get 
started, I never go away. I will 
always be here for my clients.”

Because to Katie Brown, real 
estate isn’t just about finding a 
house. It’s about helping people 
truly OWN their dreams.

At OWN, it’s more than 
real estate—it’s a mindset. 
Whatever you do, do it with 
everything you’ve got.“
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DANIEL KIHLE
Call us today for a free inspection.

Licensed & Fully Insured
Value-Adding Results



9151 Currency St.
Irving, TX 75063


