





| THINK OUR FIELD GETS A BAD RAP SOMETIMES. SOME AGENTS WANT TO SEEM

LIKE BIG BUSINESS OWNERS. BUT | SEE MYSELF AS A SMALL PART OF SOMEONE’S

JOURNEY.

I'M JUST

HERE TO PUT THE PIECES TOGETHER SO THEY CAN REACH THEIR GOALS.”

,,
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When asked what advice he would
give to new agents, Phillip is
thoughtful. He knows how tough
the industry can be—especially for
those entering it on their own.

“It’s difficult to break into this business,”
he says. “You need a strong support
system or a mentor. I had an incredibly
unique start, and I know not everyone
gets that. But having someone in your
corner—someone who knows the
business—that makes a big difference.”

His own experience with Jeremy
Sundgren has shaped his belief in
mentorship and collaboration. Even
now, Phillip balances his own successful
career with the work he assists with

in the office. This year, he expects to
personally sell around $10 million in
volume, while contributing to Sundgren
Realty’s Auction and Land transactions.

Above all, Phillip hopes that the
people who work with him see him
as calm, capable, and steady—a
grounding presence during what
can be an emotional process.

“Real estate transactions are often

the biggest financial decisions people
make,” he says. “Emotions run high.
My goal is to help them stay calm, stay
focused, and remember that we’ll get
through it. The goal remains the same.”

And for Phillip Solorio, helping people
reach that goal is the heart of the
job—quietly, steadily, sincerely.

FOR THE
LOVE OF
TREES

Why Kansas
Tree Experts?

* Prompt

* Professional
* On-Time

* On-Budget

* Fully Licensed & Insured for
Maximum Safety

Call for a Free Estimate

316-550-7609

kansastreeexperts.net

TALLACUY

Renovations & Constr

MAKE MONEY.
SAVE MONEY.

SAVE TIME.

What Can Bonzo Do
For Your Business?
mmmm Connect

Converse
Convert
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Protecting Your Passion

Scan Here
g For A Free Quote
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fhanmcy

316 - 685 - 0101

SEAL FAILURE?
BROKEN WINDOWS?

we understand the Real Estate Transaction.
Yo can brusst your clients ane in good hands.

Realtor Tested * Realtor Approved

. & (25 | ASS GURU
316-368-2325

The GlassGuru.com
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railtrust

MORTGAGE

13 HOME INSPECTIONS

CONSTRUCTYON
Conoréle & Remodeling

316.214.2214 Gabriel
316.500.0468 Antonio

Aceconstrucction@gmail.com

. Bryant

Residential Home Inspection
Multi Unit and Investment Properties

: Learn more

Gl e

/E.ﬂL ESTATE MEDIA about our
new

SigMedia

Photos ¢ Videos * Drone ¢ Floor Plans
And More

316.670.0658 * SignatureRealEstateMedia.com

Move Faster with Title Services
Built for Busy Agents

Title Officer

Ashley Coffman
316-358-T016
ashley@oldcastletitle.com

Escrow Officer

Callie Moore
316-358-1016
callie@oldcastletitle.com

oldcastletitle.com
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Seamless [nsurance Solutions
for Home, Auto & More

_6 CONRADE

INSURANCE GROUP

CONTACT US
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ROOFING (Y
EXTERIORS

. Roofing | Siding | Guttering
ictrool.com
316-796-7622
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your Home
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William (Ben) Benjamin
Wealth Management Advisor

L Sterling Edge Financial

STERLING EDGE  (216)308-6118

Registerpd Rppratentatia, Securites affemnd through Combridge invostmaent Mesoarch,
1, @ Bt Dunlee, Mt FINRS S SIPC, Fvantment Advizs: Bepraashtative, Camixidges
i Baamirch Advisors Ind, & Begi d Fvestment Advigar, Cambridge and
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TailoredCloset.com
316-669-0800
Free Design Consultations

n
THE TAILORED CLOSET

(-\_, PREMIERGARAGE"

Closets, Pantries, Home Office, Murphy
Beds, Garage Storage, Epoxy Flooring

CONSISTENCY IS THE NEW
COMPETITIVE EDGE

Show up. Stand out. Stay remembered.

Expressit3l6.com

Mark McGuigan
620.506.1958 | Expressit316@gmail.com

PROFESSIONAL STANDARD
HOME INSPECTION

-Industry Leading Rates U N IT E D

-100% Financing Options HOME LOANS
-Portfolio Products for outside
the box scenarios

-Fast Closings! (12.3 avg. days
Cleared to Close in 2024)

UnitedHomeLoans.com © 913-909-0613

Travis Tannahill o
Broker Owner / LO Loy
NMLS: 1778222 o

For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are
subject to change without notice. All loans are subject to credit approval. Tannahill Lending LLC DBA United
Home Loans | 923 Westport Pl Ste 130H, Manhattan, KS 66502 | 785-775-5000 | Kansas Co. License #:
2094472 | NMLS #: 1778222 www.nmlsconsumeraccess.org | Equal Housing Opportunity.
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m Meridian Title.Company. |

ients Daily.

v QUOTES & CONSLLTATIONS
BEFORE LISTING

o PAIDAT CLOSHG

Vi SAVE TIME, ADD VALUE
IMPRESS CLIENTS =
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MAVERICK

RS TIRANCT ASD COMETERM TN
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= Best In Class Quality Gifts
= Branding That Lasts Forever
= Save Time with a Gifting System

0>>CUTCO

Closing Gifts

Sweet Oakes Designs
Home Staging

FREE DRYER VENT CLEANING

When scheduling air duct clegning

Mold Bemediation - Waler Resloration - Alr Duct Cleaning - Diyer Vent Cleaning - Bis Claanup
- Ganeral Construction -

TALKTOUS

¢ N Eem
VortexDuct Cleaningiigmallcom

ORTGAGE Honhest Answers,
SQUAD
o [PLeaderone - SArtEr Loans.

Financial Corperaiion

Let’s connect

Open to doing something a little different in the real estate
e —— Randy Pitts industry2 Scan the QR code to learn why agents like Samantha

Mortgage Banker Mortgage Banker have found their perfect “home” here at Real Producers.

MMLS 1D # 1868247 NMLS ID #846677
(253) 341-2193 (316) 644-4948

DavidChittwood@leaderl.com RandyPitts@leaderl.com REAL
leaderonefinancial.com f PRODUCERS
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ROOTS OF REAL ESTATE

h =

= “‘11-‘4!" 1“1'

r‘ | L

ll!l'." ‘[

ma

PHOTOS BY

KIM STIFFLER
WRITTEN BY
DAVE DANIELSON
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fter 20 years in real

estate, Katie Brown still

lights up when she talks
about helping people find home.
With more than $130 million
in career volume, over 550
transactions, and recognition
including the 2024 Masters Circle
RSCK and a long run as part of
Wichita’s top-producing team, she
has built a career rooted in hard
work, authenticity, and heart. As
a fourth-generation real estate
broker, she’s spent her entire
adult life helping families write
their next chapter—and she’s just
getting started.

For Katie, real estate isn’t just a
career—it’s heritage. Growing
up around Wichita, she watched

generations before her build
businesses, serve clients, and
love their community deeply.
But the defining moment came
when she was just 18. While
studying entrepreneurship

at Wichita State University,

she joined SIFE and became a
member of their presentation
team. After giving one particular
presentation, a leader from a top
brokerage approached her. Katie
introduced herself, asked for a
job, and was hired on the spot.

“While most people my age were
still trying to figure out what they
wanted to be when they grew
up,” she says, “I was already
knee-deep in it—living in my
parents’ basement, juggling a full
college course load, and selling
real estate full time on top of it.”
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Starting so young was both a
challenge and a catalyst. She
hit the ground running, letting
her professionalism, dedication,
and results lead the way. Those
early years taught her that
credibility isn’t measured by
age—it’s about showing up
prepared, working hard, and
bringing integrity to every
client and every transaction.

Before real estate, Katie’s work
experience was rooted in her
family’s peach orchard. There, she
learned to work long hours, seven
days a week, during harvest, and
to treat customers with warmth
and respect. She didn’t realize
then how much those lessons
would shape her career today.
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“Real estate has its own
harvest seasons,” she says.
“When things get busy, you
don’t stress—you rise to the
occasion and work harder.”

That perspective has
become one of her greatest
professional strengths.

Although Katie built a strong
foundation early in her career,
fiercely advocating for her
clients, she admits that she
wasn’t always applying that
same strength for herself. After
her father passed away, she did
deep soul searching that led to
a pivotal conversation with a
colleague. She shared that she
wanted to build her own brand,
and the response was blunt:
“No one will know your name.”

It was shocking—
but transformative.
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“That moment lit a fire in me,”
she says. “It pushed me to OWN
my voice, my business, and my
future.” Today, she partners with
OWN Real Estate—a marketing-
driven brokerage launched by
her colleague, Tamra Provines

in 2023. Katie joined from the
start, stepping in to help shape,
grow, and elevate the brand from
its early days. Together, they’re
growing OWN into a place where
innovation, strong marketing,
and authenticity lead the way.

“At OWN, it’s more than real
estate—it’s a mindset. Whatever
you do, do it with everything
you've got. Go all in. Don’t just
dream it... OWN it!” The culture
is collaborative, creative, and
designed for big dreams.

When Ria Farmer joined the team
in 2025, the synergy only grew
stronger. “We lift each other up.
We work hard, laugh harder,

and lead with authenticity.”

Katie proudly serves clients from
first-time buyers to luxury sellers,
rural land buyers to families
building new homes. She’s

never paid for a lead; instead,
her business grows through
referrals and repeat clients.

“Connection is the currency

of this industry,” she says.
“When you take care of people,
they take care of you.”

Recently, her own family took
aleap that many of her clients
face. She and her husband sold

their 4,000 square foot “forever
home”, moved their family of

5 into a single-wide, and began
building on raw land. That
experience—living the fears,
joys, and unknowns her clients
feel—has reshaped her approach.

“I understand my clients on a
deeper level now. I've literally
put myself in their shoes. Well...
right now, those shoes are muck
boots,” she laughs, “and I love it.”

Outside of real estate, Katie’s life
is full—and delightfully chaotic.
She married her high school
sweetheart, Cody, who owns

All Angles Home Inspections.
Together, they’re raising three
wonderful kids, a mischief-
seeking Goldendoodle named
Mazx, a crew of farm cats, and—if
you’ve seen her social media, you
already know—a flock of bossy
chickens who strut around like
they run the entire property.

When Katie isn’t knee-deep in
real estate (and even when she
is), youw’ll find her cheering on
her kids in the things they love.
She has a strong faith, enjoys
volunteering in her hometown
of Sedgwick, Kansas, thrifting
treasures, and writing. Katie
keeps notebooks filled with ideas
and story sparks gathered from
the unbelievable, hilarious, and
heartfelt moments she’s collected
in life and real estate. One day,
she hopes to turn those ideas into
books—stories that blend humor,
heart, and the wonderfully
unpredictable nature of people.

Her guiding mantra? “It’s not
what you do, it’s how you make
someone feel that’s important.”

In the next decade, Katie hopes to
deepen her impact—helping more
families, mentoring new agents,
and continuing to build a career
defined by trust, innovation,

At OWN, it's more than
real estate—it's a mindset.
Whatever you do, do it with
everything you've got.”

and heart. She measures success
not in sales volume, but in the
joy she brings to clients and the
legacy she leaves her children.

And if there’s one thing she
wants readers to know, it’s this:

“Every transaction I take on is
personal. Buying or selling a
home isn’t just business—it’s life.
I'm here to guide people through
their story with care, creativity,
and authenticity... to make sure
the experience is meaningful
and memorable. Once we get
started, I never go away. I will
always be here for my clients.”

Because to Katie Brown, real
estate isn’t just about finding a
house. It’s about helping people
truly OWN their dreams.
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E. Douglas Ave. i CONSIDER IT {2 vered!
WICHITA, KS :

CELEBRATING THE INDIVIDAL
WITH EXCEPTIONAL INTERIOR DESIGN

UNTQUE EXPRESSION REQUIRES SOURCES FAR BEYOND THE “EVERYDAY". FROM
REMODELING T0 DESIGN TO RESOURCES T0 BUILDING, ~WMID IS YOUR SINGLE SOURCE
SOLUTION. REPRESENTING ORIGINAL, UNCOMMON AND HARD-TO-FIND INTERIOR
WATERIALS, OBJECTS AND MAKERS. -BESPOKE INTERIOR SOLUTIONS.

Wendy Mayes,
ASID, CKD

316.358.9672

WENDYMDESIGN.COM

Gl.lild Special thanks to our Veterans and Active Service members.
markgage

New year, New home.
Let's make it happen.

Meet with us at: 810 Douglas Ave Ste B & D Wichita KS, 67203

8y
Sherri Rangel Rick Rangel Jamie Wohlgemuth Darryk Ledgerwood
Branch Manager Loan Officer Loan Officer Loan Officar
NMLS: 1367758 MMLS: 2140196 NMLS: 2558992 NMLS: 2633372
M: 316.500.97.23 M: 515.806.4892 M: 316.305.5390 M: 316.284.7400
srangel@guildmortgage.nat rrangel@guildmortgage.nat jamiew@guildmortgage.nat diedgerwood@guildmorigage.net
Guild Mortgage Company; Equal Housing Oppeortunity; NMLS 3274, nmisconsumeraccess.org; guildmartgage.com/licensing.

Guild Mortgage is not affiliated with Real Producers Magazine. All loans are subject to underwriter approval.,
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DON’'T RELY ON YOUR BUYER'S IMAGINATION
MAKE YOUR CLIENT!'S HOME “MOVE2N.READY"
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Licensed & Fully Insured
Value-Adding Results

DANIEL KIHLE

316.202.6859 | KihleRoofi
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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"+ ¢ Start the Year in Style.




