SOUTH JERSEY JANUARY 2026

REAL PRODUCERS

NICOLE
NEFF

A Bold New Vision |
a e » \ \“

1..",-‘ ‘\ll'
__ P
L)

‘..‘
Shaa 4
! g i
Y J..I
. [ =3 e _:| |

A
v p

Rising Star
DOUG VLADICK

Agent Spotlight
KARINA INFANTE

CONNECTING. ELEVATING. INSPIRING.



L /r/‘ We've been helping customers afford make Sure (yow Tenanw or timnqa ﬂr (4 Scy‘ e.’

( | 3 the home of their dreams for many years
NATION ON E and we love what we do!

MORTGAGE CORPORATION

Do you need a "lead safe" or "lead-free" certification for your
rental property? We can inspect your rental and provide a

- ' = certificate in compliance with DCA and DOH requlations.

"If | could give 10 stars or more | would, "My daughter and | are forever grateful for
this isn't my first rodeo going through the Blaise and his team in making our dream
mortgage process but it is my first time dealing come true for first-time homebuyers.
with someone as competent, caring, witty and We will recommend you to everyone
professional as Blaise." - Lisa S., Google Review we know." - Jacqueline G, Google Review

| (! Q Q They are professional, punctual, and are

always just a phone call away. They have a lot
of professional experience and offered
valuable insight and suggestions. §) Q)

Scan Here to
Learn More

- Stephen Karakitsios,
Blaise Menzoni ¢ Branch Manager s 2432547 | Rental Investor

(856) 692-9494 ¢ bmenzoni@nationone.com
Visit the NMLS Consumer Access website for regulatory information about Nation One Mortgage Corporation. Licensed and approved in
CA, CT, DE, FL, GA, IL, KY, MD, MA, MI, MN, NH, NJ, NC, OH, PA, SC, TN, TX, VA, WI (NMLS ID 95618). G ia Residential Mort
@ Licensee. Licensed by the N.J. Department of Banking and Insurance | ©2024 Nation One Mortgage Corporasgr?llfor ?rfflo?r:aliionacirp%arggses WE ALSO OFFER EVICTIONS & TURNOVERS AND RENTAL REHABS!
b only. No guarantee of accuracy is expressed or implied. Programs shown may not include all options or pricing structures. Rates, terms,

programs and underwriting policies subject to change without notice. This is not an offer to extend credit or a commitment to lend. All loans I ( ) I . °
subject to underwriting approval. Some products may not be available in all states and restrictions may apply. Equal Housing Opportunity. Iead@Sbsmr00com 856 885-22"‘1 SldeBYS|deMR00com



PROFILES

1 2 Karina Infante

1 6 Doug Viadick

IN THIS ISSUE

6 Preferred Partners

8 Meet The Team

10 Publisher’s Note

12 Agent Spotlight: Karina Infante
16 Rising Star: Doug Vladick

20 Cover Story: Nicole Neff

4%

4 o Nicoél

COVER PHOTO COURTESY OF CHRIS KELLYMAN PHOTOGRAPHY.

=

TO VIEW OUR MAGAZINE ONLINE, VISIT
SOUTHJERSEYREALPRODUCERS.COM
OR SCAN THIS QR CODE.

If you are interested in nominating people for certain stories,
please email us at:Wendy@RealProducersKkBTeam.com.

Nominate yourself or someone you admire to be featured in an upcoming article.

WHO WE FEATURE:

« RISING STARS:
High-performing agents who've
been in real estate for less than

Syears. IR 400
bl " ¥ s
« PARTNERS: “=Th DIy
i L |
Highly recommended and strongly 3-_.: o e LY A k]
endorsed real estate and home = iﬁ_ =
) . Iml o il
service providers. | Rl fphr 1 oS
Know Someone - TOPAGENTS:
Agents in the top 500 who represent SOUTH JERSEY

REAL PRODUCERS

the best of what real estate has to offer.

Doing Big Things
in Real Estate?

Scan the QR Code or send an email to info@southjerseyrealproducers.com to nominate.

4 . January 2026

ARE YOU READY FOR A NEW
CLOSING TEAM THIS NEW YEAR?

"{ Our Title Experts Are Ready to Serve You and Your Clients!

Pittman Title & Escrow is a professional
team led by owner Stephen Pittman, who
has extensive experience as a Real Estate

Investor for over 20 years.

, Connect with us today to get started!

504 Independence Blvd
Sicklerville, NJ 08081
(856) 516-4197

2300 New Jersey Ave, Suite 101
North Wildwood, NJ 08260
(609) 551-4830

PittmanTitle.com
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South Jersey Real Producers - 5



Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

COACHING

TMI Coaching Co.

(856) 776-6886
Terri.Parker@TMICoaching.net

HOME & PROPERTY
INSPECTIONS

Vivid Home Inspections
(609) 922-7456
VividHomelnspections.com

INSURANCE AND
FINANCIAL SERVICES
State Farm

Missy Murray

(267) 229-3326
MissylnPhilly.com

JUNK REMOVAL
Junk Rescue
(844) 292-5865
Junk-Rescue.com

LEAD PAINT INSPECTIONS
Side By Side MRO, LLC
(856) 885-2241
SidebySideMRO.com

LIFE / BUSINESS COACH
With Heart Coaching
Skye Michiels

(215) 266-4643
WithHeartCoaching.com

MORTGAGE

Citywide Home Mortgage
Chris Wilhelm

(609) 828-5503
Chris.Wilhelm@citywidehm.com

CrossCountry Mortgage
Terri Santiago-Parker
(856) 776-6886
TeamParkerCCM.COM

HOME STAGING
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Maximus Mortgage Advisors
Matt Boyce

(856) 671-0642
MaxLoans.com

Nation One Mortgage
Corporation

Blaise Menzoni

(856) 297-7087
NationOne.com/loan-officer/
Blaise-Menzoni

PHOTOGRAPHY

Jordan Fiordaliso Studio
(856) 723-5479
JordanFiordaliso.com
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Kellyman Real Estate
Photography

(609) 807-8071
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STAGING

Actual Spaces
(609) 957-9892
ActualSpaces.com

TITLE SERVICES

Good To Be Home Title
(908) 621-1192
GoodToBeHomeTitle.com

Pittman Title & Escrow
(856) 516-4197
PittmanTitle.com

Surety Title
(856) 988-8900
MySurety.com

VIDEO SERVICES

Reel Dependable Media
(302) 345-2255
View.Spiro.Media/RDPortfolio

Savvy businesses know it's all
about who many you reach —
not how many.

QOur niche publications, exclusive
events, and targeted digital
marketing get your brand in front
of ideal clients affordably.

Let’s talk!

Reach out to the publisher
of this magazine today.
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FREE 15-Minute 1-on-1 Coaching Session

What are you working towards?

During our call, we'll dig into your vision and explore
how we can best work together to reach those goals.

BOOK YOUR SESSION
TODAY!

COACHING

WITHHEARTCOACHING.COM




Meet

The
Team

Kristin Brindley Melissa Gale Wendy Ross Lexy Broussard
Publisher Associate Publisher Operations Manager Client Relations

Follow Us Online!

MEET THE REST OF
THE KB TEAM!

o

South Jersey Real Producers @realproducerssouthjersey

Chris Kellyman
Photographer

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the |

u DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

publisher may be held liable or responsible for business practices of these companies.

Equity Bridge Programs E E

Conventional Non-warrantable Condos
JORDAN PHOTOGRAPHY

FmRD?._.LEE{E : - FHA, USDA, VA Loans Profit & Loss Only
5 Qo = =

One Close Construction Down Payment Assistance

DUMPSTERS & JUNK REMOVAL 4 B i,
A - Jumbo Loans - Asset Utilization I I

Less Clutter. FasterClosings. Renovation Loans (203k, 203h) Co-ops

JUNK REMOVAL « DUMPSTER RENTAL 8 : : maxloans.com
DEMOLITION SERVICES « CLEANOUTS First-time Homebuyer Programs - Self-employed/1099 Boie reokits e e

Home of the

JAKE STILL OWNER ' ' S For First Responders and Frontline Workers

(844) CYA-JUNK
jake@junk-rescue.com

) Police (v Fire (/) Military (/) EMS (v Teachers ¢(

junk-rescue.com ! *This communication is not an offer for extension of credit of a commitment to lend. Eligibility is subject to completion of an application and verification of home ownership
' S - pocupancy, title, income, employment, credit, home value, collateral, and all applicable underwriting requirements. Not all programs are avallable in all areas and some
4.9 Rating ***** 3 i products ame offered through third party anginalions. Emm Loans, LLC, dba Maximas Mortgage Advisors, NMLS #2926 s an Equal Housing Lerder | wwiw. mandoans com
Based on 3493 reviews N £ M BEG-664 4632 | 1950 Route 7O E, Swite 300, Cheory Hill, NJ 08003 | hitps.maxdoans com/state-licensing/. Offers may vary and are subject to change at any time without notice
hitps:ffoww nmisconsumeraceess arg/EntityDetads aspu/COMPANY 2926

8 - January 2026



We Deliver the Finish
Your Deals Deserve.

We provide quick, seamless
insurance support so you never
lose momentum.

Fast, No-Hassle Quotes

Hello January, A Fresh Start! the year with intention and encouragement. More details will
be coming soon, but for now, be sure to save the date.

A new year brings a fresh sense of purpose — a clean slate

filled with opportunity, ambition, and vision. January invites us As we enter this new chapter, let’s remember: “Every new

Reliable Coverage for Every Client

to reflect on the lessons of the past year and set our sights on beginning comes from some other beginning’s end.”

what’s possible in the year ahead. It’s a reminder that growth

doesn’t happen overnight, but through small, intentional steps Here’s to clarity, courage, and connection in the year

taken with consistency and heart. ahead — and to making 2026 a year of steady growth and Bfﬁngua | Service

meaningful moments.
As we step into 2026, we’re grateful for the incredible Real
Producers community that continues to inspire and elevate
one another. The relationships you build, the stories you
share, and the way you show up for this network are what
make it so meaningful.

Q serving PA N3, NY, DE, & MD
Kristin Brindley
Owner/Publisher

South Jersey Real Producers
313-971-8312
Kristin@kristinbrindley.com

\;ﬁ\ Call or Text 24{7
(215) 613-0262

We’re also excited to look ahead to our next event, Bloom
Where You're Planted, happening March 12th. This will be a
special opportunity to come together, reconnect, and step into

Missy Murray | State Farm® Insurance Agent

< BT Get Control OF Your Time!

I
SOUTH JERSEY

Y ;L b t pow’:] by@TEAM

Founderof -

Join us for Bloom WherefYou're-Planted —a South Jersey Real Producers event focused on
inspiration, connection, and thriving right where you are.

SAVE THE DATE!
MARCH 12, 2026

starcyour New Yeadr wWith claricty, structure ana accountability

set Up your 15 minute free orientation with | vl toaay.

For all information on all South Jersey Real Producers events, email info@southjerseyrealproducers.com
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AGENT SPOTLIGHT

ANTE

BY GEORGE PAUL THOMAS

Compassion in ACHION  eioros sv crris kettvman

hen you meet Karina Infante, it’s easy to see why
Wpeople trust her. She has a gift for making others

feel comfortable, a calm confidence that instantly
puts anyone at ease. “Real estate is personal,” she says. “It’s

about understanding where people are coming from and
helping them see what’s possible.”

Born and raised in West New York, NJ, Karina learned the
meaning of hard work from an early age. Watching her mother
build a business while caring for their family taught her that
integrity and effort always go hand in hand. “My mom is my
role model,” she says. “She taught me to stay humble, show up,
and do the right thing even when no one’s watching.” Those
lessons shaped how Karina connects with others through
honesty, consistency, and heart.

The Road to Real Estate

After earning her Bachelor of Arts degree from William
Paterson University in 1995, Karina began her career as the
operations manager for her family’s business. Later, her
nurturing nature led her to teach kindergarten, where she
discovered her talent for communication and patience.

By 2012, she felt called to something new. “I saw a need in my
community,” she explains. “There were so many hardworking
families, especially Hispanic families, who wanted to own
homes but didn’t have someone to guide them. I wanted to
change that.”

She started her real estate journey in 2009 at Terrie O’Connor
Realtors in Ridgewood, NJ, and later continued with Coldwell
Banker in Haddonfield, NJ. Learning the business from the
ground up, Karina discovered that her true passion was helping
others achieve stability and pride through homeownership. “It’s
not about the transaction,” she says. “It’s about the people and
the relationships you build along the way.”

Growth Through the Years
Over the next decade, Karina built a career defined by
growth, leadership, and resilience. She held key roles where

she worked as an administrative assistant, a Realtor, and a
transaction coordinator. She eventually became a full-time
real estate salesperson in 2014 at Coldwell Banker, consistently
ranking among the Top 50 Agents in Volume and Units, and
earning recognition in the International Diamond Society.

In 2024, Karina rejoined Keller Williams Realty Cherry

Hill, where she continues to grow as both a Realtor and the
leader of her own team, Infante Homes. She now serves on
the Associate Leadership Council (ALC), a group of top-
performing agents who advise on market center development
and agent success. “I love the collaboration at our market
center,” she says. “We’re constantly sharing ideas and lifting
each other higher.”

Her results reflect her dedication. Karina has repeatedly
earned the Nexus Association of Realtors Superior Performer
Award, the NJ Realtors Circle of Excellence Sales Award, and
recognition as one of the Top 250 Hispanic Agents by NAHREP,
as well as a Real Producers Top 500 Agent of South Jersey.

South Jersey Real Producers - 13



Calm, Capable, and Compassionate
Karina is known for her steady, reassuring
approach to what can often be a stressful

: : transaction.It’s about
process. “I like to be the calm in the room,”
she says. “Buying or selling a home can the people and the
be emotional. My job is to simplify it, educate relationships you

my clients, and make sure they always
feel supported.”

Her ability to lead with empathy has helped her

build a thriving referral-based business, closing over

$10 million in sales in 2025 and projecting substantial

growth in 2026. But behind those impressive results lies a
perspective grounded in purpose. “I don’t measure success by
numbers,” she says. “I measure it by the impact I leave behind.”

That mindset has turned first-time clients into lifelong friends
and fueled her reputation as a trusted name in South Jersey
real estate.

Family and Fulfillment

At the heart of everything Karina does is her family. She

is a proud mother to two daughters, Karysa and Gabriella.
“Everything I do is for them,” she says. “They’re watching how I
handle life and business, so I want to lead by example.”

As an only child, Karina has always valued close
relationships. Her circle of friends feels like family. “Not
having siblings made my friendships incredibly meaningful,
and those bonds are a big part of my life.” Loyalty, connection,
and showing up for people matter deeply to Karina in family,
in friendships, and in business.

Outside of work, Karina enjoys caring for her two dogs,
cooking, antiquing, and decorating her home. She loves
weekend adventures, dining out, live entertainment, and
celebrating milestones with the people she loves. Creative at
heart, she also enjoys beading, floral arranging, and assembling
handmade gifts.

Her compassion extends to
her community as well. She
donates to the American
Foundation for Suicide
Prevention and supports the
Animal Welfare Association,
where she has fostered cats
and plans to foster again.
“Giving back fills my cup,” she
says. “It reminds me why I do
whatIdo.”

A Vision for the Future
Looking ahead, Karina

is focused on creating a
legacy that blends business
success with service. She

14 - January 2026

It’s not about the

build along the way.”

dreams of starting a nonprofit that supports single mothers
and underserved families through financial literacy and
empowerment programs. “I want to build something that will
continue helping people long after I'm gone,” she says.

Her favorite book, The Tipping Point by Malcolm Gladwell,
reminds her that small steps can lead to great change.
“Every relationship, every act of kindness, every bit of effort
compounds,” she says. “That’s how transformation happens.”

Karina’s philosophy is simple: lead with heart, stay consistent,

and treat people like family. “I got into this business to make
a difference,” she says. “Homes are just the beginning. What
really matters are the lives we touch.”
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RISING STAR

Faich, Family, and the
Power of Purpose

Viadick

BY GEORGE PAUL THOMAS ¢ PHOTOS BY CHRIS KELLYMAN

rom the ice rink to the real estate

arena, Doug Vladick has never

shied away from hard work,
discipline, and teamwork. Energetic,
positive, and relentlessly driven, he
brings the same intensity that once
fueled his hockey days to every client
he serves today. For Doug, real estate is
more than a profession — it’s a purpose
that allows him to pour his energy
into helping others while building a
meaningful life for his family.

Born in North Jersey and raised in South
Jersey since the age of four, Doug has
always considered this community home.
After earning his bachelor’s degree from
LaSalle University and a master’s from
Fairleigh Dickinson University, his career
began in law enforcement — a path that
taught him structure, accountability,

and calm under pressure. “I worked

as a police officer for a few years, but
something inside me told me it wasn’t my
forever,” he recalls.

ansnm
e
a8 That inner voice led him to pivot into
= the insurance world at Liberty Mutual,

where he honed communication and
negotiation skills that would later serve
him well in real estate. Yet, the pull
toward something more personal kept
growing. “It all came together perfectly
— aright time, right place situation,”
Doug says of his 2021 leap into real
estate with RE/MAX Preferred under
mentor Chris Valianti. “I had this gut
feeling that I needed to bet on myself,
and I've never looked back.”

Since joining the RE/MAX family, Doug
has proven that success doesn’t come

South Jersey Real Producers - 17




from shortcuts but from genuine care
and tireless effort. In just four years,
he’s closed 73 transactions, including
20 in 2024 alone, and is already on pace
to finish 2025 with up to 30 sales. His
growth earned him recognition in the
Executive Club for 2022 and 2023 and a
place in the 100% Club in 2024.

But Doug doesn’t measure success in
numbers. What drives him most is
knowing the role he plays in the biggest
decisions of his clients’ lives. “This one is
easy — getting to be a very small part of
the biggest decision people make. It’s an
honor every single time,” he says.

Always On for His Clients

Doug’s approach to real estate is rooted
in integrity and availability. “What

sets me apart is how much I care,” he
explains. “I joke that I don’t have a social
life, but that’s because this is what I
love to do. I'm available 24/7, 365, and
it doesn’t feel like work.” His reputation
for responsiveness, positivity, and
authenticity has made him a trusted
name across South Jersey.

That work ethic also extends to his role
as a mentor within RE/MAX Preferred,
where he leads monthly meetings with
new agents. “It’s rewarding to help them
get their careers off the ground,” Doug
says. “We talk about what works, what

18 - January 2026

“When I look back at
how I got here — from
law enforcement to
insurance to real estate
— it all makes sense now.
God had a pl:m, and |
just needed to trust it.”

vV

doesn’t, and how to build a business
through consistency and care.”

Grounded in Family and Faith
Behind Doug’s success is an unwavering
foundation of faith, family, and
gratitude. He’s the first to admit that
none of it would be possible without

his wife, Katie, who has been his
constant source of encouragement and
balance. “She is the driving force behind
my success,” he says. “She keeps me
grounded and reminds me what truly
matters when life gets busy.”

Together, they’re raising their sons,
Greyson and Callan. “Becoming a dad
completely changed my perspective,”
Doug shares. “Every decision I make
— every late night or long day — is for
them. My goal is to build something
that not only supports them but shows
my boys what hard work and integrity
can accomplish.”

Family time is sacred, and Doug
makes it count. Whether it’s trips to
the beach, days at Storybook Land, or
simply running around at local parks,
the Vladicks cherish those everyday
moments. Their home is filled with
laughter, energy, and the occasional
bark from their two dogs — Henley, a
five-year-old yellow lab, and Nash, a
one-year-old golden retriever.

Faith also plays a quiet yet steady role

in Doug’s life. “I truly believe everything
happens for a reason,” he reflects.
“When I look back at how I got here —
from law enforcement to insurance to
real estate — it all makes sense now. God
had a plan, and I just needed to trust it.”

He carries that same sense of purpose
into his community as an assistant
hockey coach at St. Augustine Prep,
where he helps young athletes learn
the value of effort, teamwork, and
perseverance. Coaching, he says, is one
of the ways he gives back. “It’s about
showing them that success comes from
doing the right thing even when no one
is watching.”

Driven by Purpose

As Doug looks to the future, his vision
remains centered on service, gratitude,
and balance. “I'm so happy with where
I am,” he reflects. “I just want to keep
doing what I'm doing and making an
impact on my clients’ lives every day.”

He believes success in real estate
doesn’t require complex systems or
expensive coaching — just a willingness
to put in the effort. “You don’t need a
fancy routine or shortcuts,” he advises.
“Answer every call, respond to every
message, and treat every person with
respect. If you do that consistently,
success will find you.”

For Doug, real estate isn’t about chasing
accolades or numbers. It’s about who
you become through the process —
someone dependable, resilient, and real.
“This career has given me everything I
didn’t know I was looking for,” he says.
“I get to help people find their dream
homes while living my own dream with
my family. That’s more than enough.”

Working with us is a breeze!

01 EMAIL CONTRACT
——  Allyou need to dois
email over the contract
and we'll take it from
there!

D2 SIT BACK & RELAX
— Within a few days, we'll
have everything ready.

03 CLOSING TABLE
— Let's sign some papers!

<

A

04 CELEBRATE!
— We make the process
easier for you, so you
can focus on your
client and celebrating.

* Seamless Transactions « Open Communication * Personalized Service

Kristen Cappitelli
(908) 621-1192 | goodiobehometitle.com

Kristen@goodiobehomettle.com

/o 4> HOME INSPECTIONS
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FREE
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COVER STORY

Approachable, creative, fun, and fiercely ‘ ‘
driven, Nicole has carved out a unique .

space in the South Jersey market by We are CARE ER WOM EN

blending her love for people with her

talent for storytelling and tion. :
Known for het authentiity, she has .and MOTHERS, and I’'m
so proud of that.”

become a trusted guide for buyers and
sellers alike—especially those who

first meet her on Instagram, where her
genuine presence has attracted more
than 45,000 local followers. In fact, more
than 90% of her clients come directly
from Instagram, and in 2024 alone, she
closed over $20 million in sales from
relationships built on the platform. Few
agents in the region are leveraging social
media with the same level of strategy,
consistency, and success, making Nicole
a true trailblazer in how real estate is
done today.

Nicole’s journey wasn’t a straight line
into real estate. Originally from the
Lehigh Valley, she moved to Philadelphia
at 18 to attend Temple University, where
she studied journalism and dreamed of
becoming a TV news reporter. She spent
time in radio and loved creating video
stories, but staying in the city she adored
mattered more than chasing broadcast
opportunities elsewhere. Fortunately,
her storytelling skills proved to be useful
every day as she used social media to
connect with people.

To support herself, Nicole turned to
hospitality, working in a casino as a
bartender and cocktail waitress while
juggling side jobs in media. “In my
twenties, the money was great, but I
knew I couldn’t do that forever,” she
shares. Those years gave her invaluable
experience in service and resilience—
skills that still shape her work today.

Yo

= WS

Nicole never imagined herself in real
estate until a casual conversation planted
the idea. A friend suggested she look into
getting her license, and the thought stuck.
In 2016, she decided to take the leap, and
what began as an experiment quickly
grew into her life’s work.

A BOLD NEW VISION

BY GEORGE PAUL THOMAS e PHOTOS BY CHRIS KELLYMAN
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“I realized real estate was the perfect
fit,” she says. “It let me be creative, build
a business, and help people with one of
the biggest decisions of their lives.”

Fast-forward to today, and Nicole leads
The Neff Group at Real Broker. This
year, she’s on track for $30 million

in sales volume with more than 80
transactions. She has earned recognition
as an Elite Agent at Real, a distinction
that allows her to mentor other agents,
particularly on social media strategy.

She also runs a team of four women
agents—all mothers to young

22 . January 2026

children. “We are career women and
mothers, and I’'m so proud of that,”
Nicole says. “We really do it all, and
we do it all so well. They say it takes a
village to raise a family, and I believe
it takes a village to buy a home. 'm
proud not only to have them as my
village supporting me in my career,
but also to offer this ‘village’ to my
clients when it comes to their real
estate needs. We couldn’t be as
successful as we are without each
other.” Expecting her second child

in just two months while running a
thriving business, Nicole credits her
team for making it all possible.

But the foundation of her success isn’t
awards—it’s authenticity. “Most of my
clients first meet me online. I don’t just
post listings—I share my life, my love for
South Jersey, and what it means to be a
mom building a career. People connect
with that.”

Life Beyond the Listings

At the heart of everything Nicole does
is family. She and her fiancé, originally
from London, are raising their two-
year-old daughter and preparing

for the arrival of their second child.
“Motherhood is the reason I do
everything,” she says. “This career gives
me the rare gift of being present for my
kids while also thriving professionally.”

Nicole is also deeply rooted in her
community. She loves exploring South
Jersey with her family—checking out
coffee shops, walking through historic
towns, and attending local events. “I want
to live in the community I'm selling,” she
explains. “Being involved makes me a
better resource and a better neighbor.”

Travel is another passion. With her
fiancé’s family overseas, trips to London
and other European destinations are
part of their family rhythm. “It’s a
blessing to show my kids different
cultures and places,” she says.

When she isn’t working or traveling,
Nicole enjoys yoga, dinners with

Don’t wait for
op:;ortunity—
C

EATE IT.”

friends, and time outdoors. “I'm a
social butterfly,” she admits. “I love
connecting with people—whether it’s at
a community event, a great dinner, or
just spending time with the ones Ilove.”

Looking Ahead

Nicole’s mantra is simple: “Don’t wait for
opportunity—create it.” That philosophy
drives her every day, from showing up
consistently on social media to leading
her growing team of moms.

In the next five to ten years, she
hopes to continue expanding

The Neff Group and growing her
platform as a resource for her
community. “I want to keep creating
something bigger than myself—
something my kids can look up to
and something that shows others
what’s possible.”

Her advice to aspiring top producers?
“Stop trying to look like everyone

else. Find your voice and share it with
consistency. Be authentic. People want
real, not perfect. If you can show up
with honesty and heart, the business
will follow.”
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