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changing everything, and I’m always 
looking at how we can integrate 
technology to serve clients better 
without losing that personal touch.”

Sal was born and raised in Connecticut, 
the first-generation son of Italian 
immigrants. “My father and uncle 
owned investment properties, and from 
a young age, I was fascinated with real 
estate, helping with whatever needed to 
be done,” he recalls. “That taught me the 
work ethic and sparked the passion I still 
have today—when you start something, 
you finish it and do it with excellence.”

In 2017, he followed a long-time dream 
and made Sarasota, Florida home. 
“Every time I came here, I was in my 
happy place,” he proudly states. “Now 
I get to live where I used to vacation.”

Faith and family remain at the core of 
everything he does. He and his fiancée 
share their Sarasota home with their 
spirited mini goldendoodle named Vito, 
which means life in Italian. They’re 
active at their local church and love 
Sarasota, so it was fitting, “One special 
Sunday shortly before Sunset, we got 
baptized together in the beautiful 
waters of Siesta Key Beach,” Sal shares. 
“Faith keeps me centered, grateful, 
and focused on serving others.”

When asked how he defines success, 
Sal doesn’t hesitate to respond, “It’s 
my ability to help people reach 
their goals. That’s what drives me. 
I’d almost do this even if I didn’t 
get paid—though, of course, I still 
have to put food on the table.”

As the CEO of his own company, he finds 
fulfillment in creating an environment 
built on service and integrity, sharing, 
“I get to make up my own rules—within 
what’s legal, of course. That means 
I can create a structure that truly 
benefits my clients and my agents.”

After three decades in the business, 
Sal remains just as passionate as 
when he started. He reflects, “I’m 
grateful for God’s presence in my 
life, for the people who shaped me, 
and for the chance to keep evolving. 
Every challenge—good or bad—has 
molded me into who I am today. And 
I’m not done growing and serving.”

Whether he’s running over the Ringling 
Bridge at sunrise, out on his boat 
in Sarasota Bay, or helping a family 
close on their dream home, one thing 
is constant: Sal approaches it all 
with gratitude, faith, and the same 
integrity that built his career from the 
ground up. “I don’t have to do this,” 
he says. “I get to do this. And that 
mindset makes all the difference.”
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FEATURED AGENT

Sometimes the moments that 
feel like chaos are the very 
ones that define our destiny. 

For Christine Kourik, that spark came 
not in calm, but in crisis. During her 
time managing a hotel in Missouri, 
a wildly popular band’s concert 
spiraled out of control, leaving the 
stadium trashed and the DoubleTree 
Club Hotel in lockdown. While others 
scrambled, Christine stayed poised, 
transforming confusion into control.

In that whirlwind, Christine 
discovered her next calling: real 
estate. Introduced to the industry by 
her now-husband, Thad, she quickly 
realized that her mastery of leadership, 
negotiation, and strategy could ignite 
an entirely new career built on 
vision, performance, and results.

“I jumped in with both feet,” she says. 
“Within my first 30 days, I earned 
more in commission than my entire 
yearly salary.” That moment was a 
turning point and the beginning of a 
remarkable legacy of excellence.

Armed with a master’s degree in 
marketing and business, Christine 
pursued her broker’s license 
immediately after earning her agent 
credentials, a bold, forward-thinking 
move that positioned her for long-term 
success. She joined St. Louis Property 
and Construction, Thad’s brokerage. 
She quickly rose to broker, leading 
the firm through the acquisition of a 
RE/MAX franchise and cementing its 
status as a regional powerhouse.

“I’ve seen everything this business 
can throw at you,” Christine reflects. 
That experience—spanning economic 
shifts, market evolutions, and client 
transformations—gave her a perspective 
that few in the industry can match. 
Her blend of strategic insight and 
human connection became the 
foundation of her enduring success.

When Christine and Thad moved to 
Anna Maria Island in 2015, they planned 
to retire. But for Christine, who thrives 
on challenge and purpose, retirement 
quickly turned into reinvention.

“I thought I’d slow down,” she laughs. 
“Then I realized I could only walk 
on the beach so many times.”

So, she pivoted again, this time to the 
Florida coast, launching a second act 
that has redefined real estate success 
on the island. Christine carved out a 
signature niche in luxury, vacation, 
and seasonal properties, building a 
loyal network of clients who rely on 
her expertise, energy, and impeccable 
eye for opportunity. She understands 
that real estate isn’t black and 
white or one-size-fits-all—a home 
in Longboat Key isn’t the same as a 
home in Anna Maria. Each client has 
unique needs, and she tailors every 
experience to fit them perfectly.

For Christine, real estate is not about 
transactions; it’s about trust. Nearly 80% 
of her business comes from referrals, 
a testament to the relationships she’s 
cultivated over decades. Her clients 
don’t just buy homes; they join her 
extended circle of care and connection.

Christine

STORY BY MADDIE PODISH 

PHOTOS BY MINDY &  

CORY POFF, POFF MEDIA GROUP

Real estate isn’t 
black and white or 
one-size-fits-all.”
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Q: Jason, what sets you apart in the mortgage industry?
A: With over seven years in the business and closings across 
multiple states, I bring a wide range of lending knowledge to 
the table. Whether I’m working with a first-time buyer or a 
seasoned investor, my focus is always on finding the right 
solution that aligns with their financial goals.

Q: Real estate agents are busy—what can they expect 
when working with you?
A: Clear communication and proactive updates. I make 
sure every client fully understands the process, from start 
to finish. That means no surprises, just well-managed 
expectations and smooth transactions.

Q: What types of clients do you work with most?
A: Everyone—from families purchasing their very first 
home to investors building their portfolios. I’ve worked 
with a variety of loan programs, so I can tailor solutions 
no matter the situation.

Q: How does your personal background shape the 
way you work?
A: Having spent most of my life in New York and now 
splitting time in Florida, I understand the needs of 
clients in diverse markets. Outside of work, I’ve been 
married for over 25 years, have kids from teens to 
adults, and stay active in my community. I believe the 
discipline I put into staying mentally and physically 
strong also translates into how I serve my clients and 
partners.

Q: Why should agents connect with you?
A: Because I make their clients’ success my top priority. 
Agents can trust me to keep deals moving forward and 
clients informed every step of the way. That 
partnership makes all the difference.

Q&A with Jason Schneider, 
Market Leader at The Federal Savings Bank
Your partner in navigating today’s mortgage market

Jason Schneider
Mortgage Banker
NMLS#1849287
347-277-5422

“I have a complete list of trusted 
vendors I use constantly,” she says. 
“If you’re a REALTOR® without a 
list—why are clients calling you? 
My job is to be their ultimate 
resource, every step of the way.”

Her reputation for white-glove service 
is unmatched. From helping clients 
secure properties before hurricanes 
to orchestrating seamless transitions 
for out-of-state buyers, Christine 
consistently delivers more than 
expected—and always with heart.

Christine’s passion for innovation 
extends far beyond real estate. A 
licensed single-engine pilot and luxury 
car enthusiast, she approaches life 

and business with the same fearless 
energy that fuels her success. Her 
marketing is cutting-edge, featuring 
drone footage, cinematic video 
tours, professional photography, and 
exclusive Fox TV “Out and About” 
lifestyle segments, all amplified by her 
AI-certified marketing strategies.

“You can’t stay static in this business,” 
she explains. “You have to evolve, adapt, 
and push beyond your comfort zone; 
that’s where the magic happens.”

Her compassion is just as boundless. 
Inspired by her rescue dog, Bullet, 
Christine donates a portion of every 
closing to wildlife and animal rescue 
organizations, often collecting linens 
and supplies from sold homes to 

donate. “Raccoons love a heating 
blanket,” she says with a smile, a perfect 
reflection of her humor and heart.

Three decades, countless transactions, 
and a lifetime of lessons later, Christine 
Kourik’s story is about reinvention, 
resilience, and the relentless pursuit 
of excellence. Her career proves that 
chaos can become clarity, risk can spark 
reward, and work can feel like joy.

“It truly feels like I’m on vacation 
every day,” she says—and on Anna 
Maria Island, that’s not just a figure 
of speech. For her clients, friends, and 
colleagues, Christine isn’t simply a 
REALTOR®—she’s the embodiment 
of what happens when passion meets 
purpose and experience meets heart.

You can’t stay static in this business. You have to evolve, adapt, and 
push beyond your comfort zone; that’s where the magic happens.”



Sarasota & Manatee Real Producers • 3534 • January 2026

When representing a property in one 
of these zones, agents should advise 
clients early about potential insurance 
costs and building code implications. 
Transparency helps manage expectations 
and prevents delays during due diligence.

Moderate-to-Low Risk Zones 
(B, C, and X Zones) 
Zones B, C, and X represent moderate or 
minimal flood risk areas, often referred to as 
the “500-year floodplain.” Flood insurance 
is typically optional but recommended.

Zone B / Zone X (shaded): Areas 
with some flood risk, often from 
smaller creeks or poor drainage.

Zone C / Zone X (unshaded): Areas with 
minimal risk, typically at higher elevations.

Agents can highlight these classifications 
to reassure buyers while still emphasizing 
that even low-risk areas can flood—
roughly one in five flood insurance claims 
comes from outside high-risk zones.

Undetermined Risk (Zone D) 
Zone D indicates areas with possible 
but unstudied flood hazards. For 
properties in this zone, lenders 
may require insurance until FEMA 
completes more detailed mapping.

Why Flood Zones Matter in Real Estate 
For buyers and sellers, understanding flood 
zones impacts everything from insurance 
premiums and financing to resale potential. 
Real estate agents who can explain FEMA’s 
Flood Insurance Rate Maps (FIRMs) help 
clients make informed, confident decisions.

At CMSA 
Architects, 
we regularly 
collaborate with 
agents, developers, 
and property 
owners to interpret 
flood zone data 

and design resilient structures that meet 
both regulatory and market expectations. 
A well-informed approach not only 
safeguards investments—it also strengthens 
community trust and long-term property.

Forget the guesswork—flood 
data is now a power tool for top 
producers. The experts at CMSA 
Architects shared how understanding 
it can elevate every transaction.

What Do Real 
Estate Agents Need 
to Know About 
FEMA Flood Zones?

ASK THE EXPERT

As climate resilience becomes increasingly vital 
in real estate, understanding FEMA flood zones is 
essential for any real estate agent advising clients 
on property value, risk, and insurance. Flooding 
remains one of the most frequent and costly natural 
disasters in the United States, and the Federal 
Emergency Management Agency (FEMA) designates 
flood zones to help assess and communicate that risk.

For real estate agents, fluency in these classifications 
not only protects clients, but also enhances 
credibility during transactions involving 
properties in or near flood-prone areas.

High-Risk Zones (A and V Zones) 
High-risk areas—Zones A and V—have at 
least a 1% annual chance of flooding, known 
as the “100-year floodplain.” Properties in 
these zones with federally backed mortgages 
are required to carry flood insurance.

Zone A: These inland areas are subject to 
significant flooding from rivers, streams, or 
heavy rainfall. Subcategories such as AE, AH, 
and AO provide more specific data, such as base 
flood elevations or shallow flooding details.

Zone V: Found along coastal regions, these zones 
face both flooding and storm-driven wave hazards. 
Properties in Zone V (including VE and V1–V30) 
must meet stricter building codes and elevation 
requirements to withstand storm surge forces.

By Daniel Shaffer, AIA, CMSA 
Vice-President & Partner
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Preferred Settlement Services
941-376-9551 • orders@preferredsettlement.com

www.preferredsettlement.com

• Secure               
cutting-edge      
technology

• 5-star rated closers    
and attorney title     
services

• Marketing support    
& real estate     
education

• Tailored service for    
high-volume      
agents

• Beautiful             
downtown office

• Remote closings

Elevate Your Business With Preferred
Settlement Services

You curate exceptional experiences for your discerning clientele. 
Shouldn’t your closing process reflect the same level of excellence?
More than 50 years of combined title experience, including Michael 

Infanti’s 25 years of real estate law practice.

1605 Main Street, Suite 1112 • Sarasota, FL 34236

CONNECTION IS CURRENCY

Bookmark Our Website | Follow on Socials 
Stay connected and current by exploring exclusive 
content, trusted preferred partners, event recaps, 
photo galleries, and more. Scan the QR code on 
this page (or visit sarasotarealproducers.com) and 
follow us on socials for the latest updates. 

Order Custom Promo Printouts 
Take your Real Producers feature further with a 
custom 4- or 8-page printout. These high-quality, 
branded materials are ideal for open houses, listing 
appointments, and direct mail, helping you showcase your 
expertise and leave a lasting impression. Contact joni@
realproducersmag.com to discuss options and pricing.

Don’t Wait to Nominate 
Know agents raising the bar or making a difference 
in the community? We want to hear about them. 
Please submit your nominations on our website. 

Support Our Preferred Partners 
Our preferred partners make this magazine possible 
by advertising, attending events, and supporting 
our community. Thanks to them, this publication 
is available free of charge to agents. Please support 
these trusted businesses whenever you can.

Recommend a Vendor 
Do you know a standout local business that excels in serving 
real estate professionals? Please help us grow our trusted 
network by submitting your recommendations on our website. 

Speak Your Mind 
We’re always looking for ways to serve this incredible 
real estate community better and create opportunities to 
collaborate, elevate, and inspire. Have suggestions? We’d love 
to hear them—please contact joni@realproducersmag.com.

How to Maximize Your 
Network With Real Producers

HomeTeam of Sarasota
(941) 259-4477
sarasota@hometeam.com
hometeam.com/sarasota

Each o�ce is independently owned and 
operated. ⓒ 2025. TheHomeTeam Inspection 

Service, LLC. All rights reserved.

Smart Inspections,
Happy Clients.
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A  M E S S A G E  T O  F L O R I D A ’ S  T O P - P R O D U C I N G 
BY CHUCK BONFIGLIO JR., 2026 PRESIDENT FLORIDA REALTORS®

FROM THE DESK OF THE PRESIDENT

Top producers don’t wait for 
change; they get ahead of it. 

As we enter one of the most 
accelerated periods of transformation 
in our industry, Florida’s highest-
performing agents have an outsized 
opportunity to shape what comes 
next. You already know how to build 
a thriving business. You’ve mastered 
the fundamentals, refined your 
systems, and navigated through a 
year of unprecedented industry shifts 
with resilience and discipline. 

Now the question becomes: 
What will elevate you from 
being successful today to being 
unshakeable for the next decade? 

That’s the heart of Florida 
Realtors’® 2026 theme: Your Voice. 
Your Business. Your Florida. 

This year is about empowering 
the leaders of our profession to 
build businesses that are future-
ready, innovation-driven, and 
supported by long-term wealth. 

Innovation as a Competitive Edge 
Top producers often adopt new 
strategies years before the rest 
of the market. In 2026, Florida 
Realtors® is matching your pace. 

We are investing in innovation 
that does three things: 

1. Saves you time: Streamlined digital 
processes, improved single sign-on, 
and upgraded member tools eliminate 
friction so you and your team stay 
focused on high-value activities. 

2. Expands your authority: Top 
agents thrive on credibility; therefore, 
your trade association is working to 
enhance analytics, market reporting, 
and communication tools that help 
you deliver the clearest, fastest, most 
actionable housing insights in the state. 

3. Keeps you ahead of disruption: 
You don’t need the latest fad—you 
need solutions that sharpen your 
strategic advantage, which is why the 
Florida Realtors® Innovation Fund 
centers on practical, forward-looking 
resources that reinforce your relevance 
in a rapidly evolving landscape. 

For top producers, innovation 
isn’t optional—it’s leverage.

Building Wealth Beyond 
Your Closings 
High performers understand something 
fundamental: Income builds your 
lifestyle; wealth builds your future. So 
many practitioners in this profession 
stop at income. In 2026, we are 
elevating financial literacy and wealth-
building as core pillars of our value 
to members, especially the top agents 
who already have the means and 
discipline to build long-term security. 

This year, Florida Realtors® is focusing 
on helping the practitioner with: 
• Investment strategies specifically 
for real estate professionals. 
• Tax-efficient growth and wealth 
preservation approaches. 
• Real estate portfolio building (not just 
selling homes but owning assets).
• Practical education that 
turns top producers into long-
term wealth creators. 

Top agents already help others 
build generational wealth every 
day. This year, we are making 
sure you build your own. 

Your Voice Matters Now 
More Than Ever 
High producers move markets. You 
shape consumer expectations, influence 
policy conversations, and help define 
the professionalism of our entire 
industry. In 2026, your voice is essential. 

To help elevate this voice, you will see 
high-level advocacy briefings, direct 

communication channels between 
leadership and industry influencers, 
opportunities to shape association 
innovation and policy, and improved 
tools to help you articulate market 
realities with unmatched clarity and 
authority. Your insights don’t just 
matter; they are critical to Florida’s 
market stability and public trust. 

And most importantly, we are 
bringing the association directly to 
you, meeting you where you work 
and live through expanded district 
conferences that create local access 
to statewide leadership, resources, 
and real-time industry conversations. 
These conferences will allow members 
across Florida—from the Panhandle 
to Miami—to engage with leadership, 
understand emerging issues, and share 
insights that help shape policy and 
innovation from the ground up. Your 
voice doesn’t just matter—it drives 
stability, credibility, and long-term 
strength of Florida’s real estate market.

A Year for Leaders to Lead 
This year is a defining moment for 
our profession, one in which top 
performers will set the tone for how 
Realtors® are seen, valued, and 
relied upon in the years ahead. 

Florida Realtors®’ commitment 
to you in 2026 is clear: We will 
innovate with purpose, elevate 
professionalism, protect your business 
and your clients, and champion your 
success long after the closing table. 
Success lifts the entire profession. 

Your Voice. 
Your Business. 
Your Florida. 

Chuck Bonfiglio Jr. 
2026 President, 
Florida Realtors®

LEADING AT THE NEXT LEVEL: 



9151 Currency St.
Irving, TX 75063

The Galli Team
Christopher Galli

NMLS #13152
cgalli@novushomemortgage.com 

941-529-1040
novushomemortgage.com/CGalli  

The Clermont Team
Yvette Clermont, CMB

NMLS #248437
yvette@novushomemortgage.com 

941-201-5847 
MyTeamClermont.com 

TOP REALTORS® Deserve 
TOP Lending Partners

We don’t just close loans—we help you close more deals.

Snow Problem—We Make Winter Loans a Breeze!

AGENT ADVANTAGE PROGRAMS
Creative Financing That Wins Offers
Rate buydowns, DPA, and niche loan options to make your 
buyers stand out.
Fast, Local Decisions
No corporate red tape—we get deals cleared and closed fast.
Co-Branding & Marketing Tools
ListReports, Home IQ, Mortgage Coach, and social content 
designed to help you grow.
REALTOR® Growth Focused
Strategy sessions, events, and support that move the needle 
for your business.
24/7 Partner Access
Real conversations. Real support. Real closings.

Member FDIC. Equal Housing Lender. Novus Home Mortgage is a division of Ixonia Bank, NMLS #423605


