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LENDING

We've rebranded with one mission in mind,
giving senior homeowners more ways to win,
with more program options, more flexibility
and more solutions.

- Why now? Because the landscape of reverse mortgage is expanding.

- We have programs available and entering the market that fulfill all
seasons of senior client needs.

We're excited about what's ahead. Because when it comes to retirement goals,
one size doesn't fit all and neither should your senior martgage options!

Cheers to you, your family and our Sacramente Real Producer Family.

LIZ ANDERSEN liz.andersen@apmortgage.com
MNMLS# 1263245 3000 Lava Ridge Court , Suite #103
Account Executive Roseville, CA 95661 / 150550
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SEPTIC

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs.

Trusted Rege

Our Technlc:lans Are Standi
Call Now!
Placer, Sacramento, & el Dorado Counties.

916.617.6035

Enis & Narcissa Dzapj
'
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PROUDLY SERVING

ramento

$437B+ Funded 2nd Largest Extensive Suite
in Loans Since 2010 MNonbank Retail Mortgage Lender of Mortgage Products

With 18 years in the mortgage industry, my knowledge of mortgage programs and underwriting
guidelines makes me great at what | do. Since my start, | have helped over 4,000 families purchase
homes or save money through refinancing. Serving a client in what can be a complicated process
of home buying and making the experience the best it can be is one of my daily goals.

Call, text, email, or scan the code for any of your home financing needs!

Every person counts, every
situation is different, and | am

N.athun here to offer the best options
S|bbet available for YOU while making

this process smooth.

Senior Loan Consultant
NMLS #450926

[ (916) 320-3952
= nsibbet@IloanDepot.com
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RENTALS & DESIGN
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Handyman Services

[

Turning "For Sale’
into 'Sold’
with Every Repair!

Paul Mesa
916.301.3922

PaulMesa332@gmail.com

Paul Mesa Handyman Services
license # 112191

BROCHURES
BUSINESS CARDS
SIDEWALK SIGNS

PRINTING
PROMOTIONAL
AND MORE!

PROMOTIONAL
MATERIALS

That isive Tntesedt
& Cllode Deaty

530.409.1140

cindy.cogil@truecolorlitho.com
truecolorlitho.com
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Help People, Sobve Problems,
Cme Water Heater at a Time.
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idential | Commercial | Restaurants | Property Management

Debra

Your Local NHD Rep
Roseville to Tahoe, Sacromento & More

Debra@PropertylD.com (916) 233-5101

/&5 PROPERTY ID

[=] :
Cirder Report easyhazcheck
Fres AB3E, Firs. Fncd Info

Congratulations and Thank You to Real Producers!
Order an CALR. RPA drop-down menu - select “Property|D MAKX"

Ermail, Text, ar Call me!

Guy
Yhaw Bl Shater Bt

(916) 952-9421 Mark
(916) 686-7997 Office

REAL %
PRODUCERS ]
PODCAST [EI&X

Same Brand, New Reach — Tune in for free today

;A;rple Podcasts ~ “STENON e Spotify ;@gon music

Life Insurance
Disability Insurance

Investments
Annuities
Retirement Plans

Chris Herrera

Managing Director

e Group Benefits
e Business Planning

christopher.herrera@glic.com

an associate member of
The
LEGACI Guardi
uaraian
Tomorrow | Insurance & Financial Services &
Network

Registered Representative of Park Avenue Securities LLC (PAS). Securities products offered through PAS, member FINRA,
SIPC. Financial Representative of The Guardian Life Insurance Company of America® (Guardian), New York, NY. PASis a
wholly owned subsidiary of Guardian. Legaci Tomorrow Insurance & Financial Services is not an affiliate or subsidiary of
PAS or Guardian. CA Insurance License Number - 0G546465.
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FREE $500 Gift Certificates for Your Clients HOME LOANS inc

Leo's decades-long career in the mortgage industry has been inspired by his
commitment to people. As a mortgage advisor, Leo's goal has always centered
around “forging meaningful relationships with his clients, becoming a trusted
mortgage advisor and even their friend.” Since 1993, he's done just that, guiding
aspiring homeowners as they navigate the ever-changing landscape of the housing
market and the various economic seasons at play.

Realtors, boost client satisfaction by giving them a FREE $500 to The Flooring Station.

He has spent nearly 20 years in wholesale, supporting hundreds of mortgage
brokers, and managing large teams of Account Executives throughout Northern
California. At this time, his wholesale personal production has exceeded more than
$4 billion. This experience has helped him transition back to being a loan
originator,

A pillar in the lending community and stalwart in Sactown’s business scene, Leo
has been a longtime member of the California Association of Mortgage
Professionals (CAMP) since 2005. His energy and love of the industry soon caught
the attention of his peers, who voted him a board member for the Greater
Sacramento Chapter in 2007, Leo then went on to become the president of that
Sacramento chapter and served four terms as president. In 2017, he was named
vice president of the California Association of Mortgage Professionals at the state
level, a distinct honor and achievement.

916.638.5563 THREE SHOWROOMS
Scan the QR Code

TheFlOOI‘ing'Station.COm GOLD RIVER FOLSOM SACRAMENTO to get signed up

Early 2019, Leo stepped into the next phase of his career as a founding partner
of Empire Home Loans alongside Anthony Lombardo and Julie Yarborough.
Combined, the trio has an impressive 75 years of industry experience and is taking
the independent lender channel by storm. As Vice President of the rapidly growing
brokerage, Leo is motivated by the return to his roots as a mortgage broker. “I've
spent the last 20 years educating and supporting others, so | felt it was time for me
to jump back into originating so that | can give my clients more personal attention.”
Teaming up with Julie Yarborough and Anthony Lombardo to build Empire Home
o enideleny o Loans has made the decision to return to loan origination an easy one for Leo.

MOVING SERVICES B o What started as a crazy idea among three friends in Sacramento is now an award-
j winning independent mortgage brokerage with offices from sea to shining sea.

NEED SCREENS OR REPAIRS?

Call Rich Downing For A WOW
Experience Today!
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INDEPENDENT MORTGAGE BROKER

CURRERN
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"JJL,UJ ”'*IJJ 7 L’.JJJJ)JH]_”,

I
7 rlorriz Loans Ine.,

“—
| —

' Re-Screen/New Screens

V' Sliding Screen Doors We are cd W, Ey SLNg O GET IN TOUCH Ernpire Home Loar bne.
/ 80-90% SunScreens customers andbu spartners at large 916.804-4768 @ s fesp2as

' Pet Tuff Screens WS{M . call us (916)349-1119 an Excepﬂﬂn = CA DBOJCFL LICE sO0B0-PEIIS

\/ S/Idlng Glass DOOrRepa/f SOLUTIONS AND MORE
v Window Washing

er experience. @

fullermoving.com

OWNERSHIP TEAM THAT HAS A COMBINED 100 YEARS MORTGAGE EXPERIENCE

4401 HAZEL AVE,, #135 | FAIR OAKS, CA 95628 | 816.804.4768 | WWW.EMPIREHOMELOANS.COM
‘CA DRE #0Z0B6593 | NMLS 1839243 | CA CFL #60DBO-88315

916.906.2033. | windowscreensolutions.com
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COVER STORY

or Chaz Halbert, life has
F always been about the ride.

Whether it’s on a mountain
bike, in business, or in life, he’s
learned that the only way forward
is to keep pedaling—steady, HE TRAL ™
focused, and with purpose.

Before real estate, Chaz spent
seven years working for his

- : ™
dad’s commercial construction - ;mﬁ‘é\ S, : 'u'

Y=

company, starting in the field
and working his way up to
project manager. Over time,

he was entrusted with major
accounts and operations—
responsibilities that pushed him
to grow quickly. “My dad trusted
me when I probably wasn’t
ready,” Chaz says. “I made plenty
of mistakes, but he always held
me to a high standard.”

Those years taught Chaz how

to manage people, earn respect
through hard work, and build
lasting professional relationships.
“My dad showed me what it
means to be professional, ethical,
and to always do the right thing,
no matter the cost,” he says.

“The relationship is always more
important than the bottom line.”

But long before blueprints and
business plans, there were bikes
and dirt tracks. From a young
age, Chaz was hooked on racing.
He and his then-girlfriend, now
wife, Sofie, spent their twenties
traveling up and down the West
Coast chasing races and results,
often sleeping in a borrowed van
because hotels weren’t in the
budget. “We had sponsors and
some success, but I wasn’t quite
B good enough to make it as a pro,”
3 ; TR he says. “Still, I built friendships
ENEZES : that have lasted a lifetime.”

HEAD

REAL ESTATE

PHOTOS BY ASHLEY MAXWEL
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That same drive would resurface
years later—this time in real estate.

In May 2020, with a newborn at
home and the world turned upside
down by COVID, Chaz knew he
needed a change. “My daughter
was only three months old, and
both my wife and I had to work full
time just to make ends meet,” he
recalls. “It hit me that something
had to give.” A dinner with a friend
studying for his real estate license
sparked something in him. Within
days, Chaz decided to do the same.

He had no idea where to start—
but he knew exactly who to
turn to. His dear friend and
REALTOR®, Stephanie Ward,
had helped him and Sofie buy
their first home and became a
trusted mentor. “I didn’t think
we could afford it, but she
believed in us,” he says. “She
made the process easy and cared
so much. That stuck with me.”
When he told her he wanted to
get into real estate, she agreed
to guide him. “She’s the one who
got me off the fence. That was
the beginning of everything.”

With testing sites closing daily,
getting licensed became its own
endurance event. Chaz refreshed
the DRE website almost hourly
until finally landing an exam date
in November 2020. He passed,
earned his license, and closed

his first deal the very next day—
beating out 21 competing offers.

The momentum hasn’t stopped
since. As a solo REALTOR®, Chaz
closed 32 transactions totaling
$22 million in sales volume in
2024 alone. But for him, success
isn’t about the numbers. “A lot
of people think real estate is a
sales job. I don’t. It’s a service
industry,” he says. “I spend more
time talking people out of buying
homes than into them.”

In 2025, he launched Trailhead
Real Estate — transforming

THE RELATIONSHIP
IS ALWAYS MORE
IMPORTANT

THAN | - |
BOTTOM
LINE.”

Photo provided by:
JJ Rosas Photos
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his solo efforts into a team
where that same spirit of
service could multiply, creating
something more personal,
more transparent, and more
connected to community.

That integrity, paired with his
construction background, gives
clients confidence. He walks
them through home systems,
budgets for repairs, and brings
transparency to every step. When
it comes to listings, Sofie adds

her own touch—staging occupied
homes with carefully curated
décor she keeps on hand for
clients. “I joke that it looks like we
robbed HomeGoods,” he laughs.
“But it makes a huge difference
for our sellers.”

Outside of work, Chaz still finds
clarity on two wheels. He trains
eight to twelve hours a week,
racing 15-20 times a year on
both road and mountain bikes,
with a long-term goal of winning
a national championship in

his age group. “It’s incredibly
challenging to balance with work
and family,” he says. “But it keeps
me grounded. The discipline

and suffering—it spills over into
everything else. Doing hard things
is good. It’s a choice you make
every day.”

That mindset defines how Chaz
shows up—as a husband, a father
of two, and a business owner.
Through it all, faith remains his
compass. Every morning, before
the rest of the house wakes, Chaz
takes time to reflect, read, and
pray for strength. “I just want

to leave this world better than I
found it—to be remembered as
someone who loved his family,
cared for others, and worked
incredibly hard.”

Because for Chaz, success isn’t
reaching the top—it’s having the
courage to keep climbing.
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REALTOR GIFT BOX PROGRAM

Boxes 1-3 are purchased at their regular price

. 916.260.6454

8701 Auburn Folsom Road, Granite Bay

% theshopbydsicom

) @theshopbydesignshop

i designshopinteriors.com

@designshopinteriors



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

> NorCal Homes
' & Development

We are the Realtor solution
company buying homes and
land in any condition, closing
on your sellers timeline and
offering you a beautiful new
listing after remodel.

- We Buy As-Is - Let us take care of it all.
Mo need for repairs or stress!
- We Handle Any Situation- VWhether it's a
hoarder home, deferr VJ maintenance, or an
Or a inherited property, we've got you cove |rrJ'
- We Reinvest in Cammumtles Every home
we renovate helps improve and beautify
the neighborhood!

916.817.9501 | josh@norcalhomeslic.com




