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Commercial & Residential Title Insurance • Real Property & Cooperative Lien Searches
Settlement Services • Escrow Services • Recording Services • 1031 Exchange Services

ONE OF THE LARGEST INDEPENDENT
FULL-SERVICE TITLE AGENCIES IN THE COUNTRY

FORMERLY GRS TITLE SERVICES, LLC

Kensington Vanguard National Land Services  |  kvnational.com

Michelle Rogers
Executive Vice President

Co-Head DC Metro Division
(804) 486-9469

mrogers@kvnational.com

Elizabeth G. Steele, Esq.
VP - Business Development 

(804) 486-9465
lsteele@kvnational.com

901 East Byrd Street, Suite 1510  •  Richmond

Lisa B. Isbell
Commercial/Residential Underwriter

Escrow Officer
(804) 486-2774

lisbell@kvnational.com 

"Designed 2 Sell is simply the best home stager in Richmond! 
They have staged hundreds of houses for my company over 
the past ten years, and they are always professional and 

on-trend. Their work elicits a response in buyers that leads 
to faster sales and for more money. I recommend Tammy 
and her team in the most emphatic way I know possible, 

with more business!"

Frank Cava, Cava Companies Tammy Wilkerson
Owner & President

@designed2sellrva @designed2sellrvawww.designed2sellrva.com   |   
(804) 640-4828 | designed2sellrva@gmail.com
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RealProducersKBTeam.com.
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Residential • Commercial
Home Builders

Property Management
Generator

A Bright Start to the 
New Year Begins with 
the Right Connections

804-836-7914
SSElectricalRVA.com

Voted THE BEST by
Richmond Times-Dispatch
6 Years in a Row! 

Contact us today!

As you help clients step into new homes this New Year, make sure every 
switch, socket, and system is safe and ready to shine. Our team specializes 
in reliable electrical inspections, repairs, and upgrades—helping you 
deliver peace of mind with every closing.

Your trusted partner for safe, reliable power—because 
every new beginning deserves a BRIGHT START.

Bright

804-241-0383
Contact Alison today! abkeller15@gmail.com

We integrate function and form with fabrics, upholstery, 
lighting, color, wallpaper, flooring, tile & more!

AK-Interior-Designs.com

Stay Cozy in Your Favorite Space This Winter
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WHO DO YOU TRUST
With Your Real Estate Business?

Know of a business that should connect with the top real estate agents in Richmond?

We take recommendations from YOU – our top agents – on who should be named a preferred partner with
Real Producers. Refer your favorite vendor to us at info@richmondrealproducers.com.

Landscaping
Interior Design

R I C H M O N D

Asbestos Abatement
Real Estate Technology

Painting
Plumbing and Sewer

Accounting/CPA
Heating & Cooling

SCAN ME
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CARPET & UPHOLSTERY 
CLEANING
Citrus Solutions
(804) 415-4161
CitruSolution2.com

CLEANING SERVICE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Happy Housekeepers
(804) 938-3368
HappyHouseRVA.com

CLOSING ATTORNEY
Dankos, Gordon & Tucker, P.C.
(804) 262-8000
DankosGordon.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ELECTRICIAN/ELECTRICAL 
CONTRACTOR
SS Electrical Solutions
(804) 836-7914
SSelectricalRVA.com

ESTATE SALES & AUCTIONS
Caring Transitions
(804) 256-2048
CaringTransitionsRichmond.com

FLOORING & TILE
Better Floors
(804) 378-1405
BetterFloorsinc.com

FLOORING AND SHOWERS
Floor Coverings International
(804) 409-2200
Floorcoveringsinternational.com/
locations/us/va/North-Richmond/

GRANITE & MARBLE
Classic Granite & Marble
(804) 378-1100
ClassicGranite.com

HOME & OFFICE ORGANIZING
Living Sprucely
(804) 350-6636
LivingSprucely.com

Tidyish
(804) 223-2663
TidyishRVA.com

HOME INSPECTION
Rest Easy Inspections
(804) 380-0696
Rest-EZ.com

Trivium Residential 
Inspection LLC
(804) 653-0302
TriviumInspection.com

Worsham Home Inspections
(804) 350-2164
WorshamInspections.com

HOME WARRANTY
Achosa Home Warranty
(757) 634-8998
Tina-Maddie@AchosaHW.com

Choice Home Warranty
(703) 987-7021
vhamp@chwpro.com

HVAC
Blazer Heating, Air, & Plumbing
(804) 277-2458
BlazerService.com

INDOOR AIR QUALITY
MoldX, Inc.
(804) 377-6653
MoldXInc.com

INSURANCE AGENCY
Torcia Agency — 
Goosehead Insurance
(757) 785-0448
Goosehead.com/kevintorcia

INTERIOR DESIGNER
AKDesigns, LLC
(804) 241-0383
AK-Interior-Designs.com

JUNK REMOVAL
The Junkluggers, LLC
(804) 585-2210
Junkluggers.com/Central-VA

MORTGAGE
Arbor Home Loans
Evan Rutherford
(757) 773-3826
ArborHL.com/contact/
ERutherford

First Heritage Mortgage
Joe Dunn
(804) 543-2261
FHMtg.com/officers/Joe-Dunn/

MOVING / STORAGE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Hilldrup
(703) 297-5987
Hilldrup.com

PHOTOGRAPHER
River City Media
(804) 389-9884
RiverCity.Media

PHOTOGRAPHY & 
VIDEOGRAPHY
Lighthouse Visuals
(504) 451-0002
LightHouseVisuals.com/tag/
Richmond

PLUMBING/DRAIN CLEANING
Mr. E’s Plumbing and 
Drain Cleaning
(804) 305-3215
E.BanePlumbing@gmail.com

PROPERTY MANAGEMENT
Byrd Property
(804) 999-6190
ByrdPM.com

PMI Presidential
(804) 613-3633
PMIPresidential.com

REPURPOSED FURNITURE 
& FINE HOME DECOR
The Junkluggers, LLC
(804) 585-2210
Junkluggers.com/Central-VA

STAGING
Designed 2 Sell
(804) 640-4828
DesignedToSellRVA.com

Dila Design
(804) 840-1563
DilaDesign.com

Hardesty Homes Staging
(804) 745-8516
HardestyHomesllc.com/staging/

TERMITE & PEST CONTROL
Absolute Pest Solutions, LLC
(540) 548-1366
ASbsolutePestSolutions.com

TITLE COMPANY
Atlantic Coast Settlement 
Services Inc.
Lori Kistner
(804) 541-6677
ACSettlement.com

Kensington Vanguard 
National Land Services
(804) 486-9469
MRogers@grs-title.com

TRAILER RENTALS / 
HAULING SERVICES
Hicks Rental Haulz
(804) 929-2789
HicksRentalHaulz.com

TRAINING & BUSINESS 
DEVELOPMENT
The Freedom Companies
(804) 937-0773
TheFreedomCompanies.com

WINDOW CLEANING
See Through Window Cleaning
(804) 464-7270
SeeThroughWindowCleaning.net
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Meet
The

Team
Kristin Brindley 

Publisher 
Wendy Ross 

Operations Manager
Lexy Broussard 
Client Relations 

Philip Andrews 
Photographer 

MEET THE REST OF 
THE KB TEAM!

Follow Us Online!

Richmond Real Producers
@realproducersrichmond

Richmond Real Producers
@realproducersrichmond

PHOTOGRAPHY FOR
Builders, Designers, 
Architects, and Realtors

philip@rivercity.media

(804) 913-2365

RiverCity.Media

RESIDENTIAL

COMMERCIAL BRANDING

Scan to book!

Philip Andrews

The Fenway - Clay Street Builders - 
Richmond Homearama 2021

Get a free estimate today!

804-378-1100
ClassicGranite.com/RealProducers

Superior Stone Solutions

Expert Craftsmanship

Precision Technology

Award-Winning Showroom

Largest Selection of Natural 
Stone & Quartz Products in VA
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The new year arrives with a sense of renewed purpose 
— a clean slate ready to be filled with new dreams, bold 
goals, and fresh beginnings. January encourages us to 
reflect on the lessons of the past and step confidently into 
what’s possible in the months ahead. Growth is built one 
intentional step at a time, and this is the perfect moment to 
set that momentum in motion.

As we step into 2026, we are filled with gratitude for the 
incredible community that makes Real Producers so special. 
Your passion, dedication, and collaboration continue to inspire 
us and strengthen the connections that fuel our shared success.

We’re also thrilled to kick off the year with something 
unforgettable — Casino Night on March 19th! Get ready for 
an evening of fun, connection, and spirited celebration with 
the Real Producers community. More details are coming soon, 
so be sure to mark your calendar for what promises to be an 
exciting night.

As we begin this new chapter, let’s remember:
“Every new beginning comes from some other 
beginning’s end.” 

Here’s to clarity, courage, and connection in the year ahead 
— and to making 2026 a year full of growth, opportunity, and 
meaningful moments.

Kristin Brindley

Owner/Publisher
Richmond Real Producers
313-971-8312
Kristin@kristinbrindley.com
www.richmondrealproducers.com

PUBLISHER’S NOTE

G e t  r e a d y  t o  r o l l  t h e  d i c e  a n d  r a i s e  t h e  s t a k e s  a t  C a s i n o  N i g h t :  R i c h m o n d  S t y l e !  S t e p  i n t o  a n  e v e n i n g  o f  g l i t z ,  g l a m o u r,  a n d
g o o d  f o r t u n e  a s  w e  b r i n g  t h e  t h r i l l  o f  Ve g a s  r i g h t  t o  R i c h m o n d .

For all information on all Richmond Real Producers events, email info@richmondrealproducers.com

Temperatures
are dropping,
is your
home ready?

Bringing Comfort Home Since 1989

FREE*
Heating System

Tune-Up or Water
Heater Flush!
�����������������
�������������

HEATING - AC - PLUMBING
AIR QUALITY - WATER HEATERS

Licensed & Insured Technicians 
Emergency Services Available 24/7

NATE Certified HVAC Company

804.277.2458 | blazerservice.com

Temperatures
are dropping,
is your
home ready?

HELLO 
JANUARY, 
A Fresh Start! 
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W
hen you purchase a new 
car, you want it to last as 
long as possible. Buying a 

car is a major investment in your life, 
as you’ll rely on it to get you where you 
need to go, carry you and your loved 
ones safely, and even haul your things 
around as well. Naturally, you want 
to do everything you can to ensure it 
stays in good condition and will serve 
you for as long as possible so you make 
the most out of your investment. This 
includes things like changing the oil, 
replacing worn-out brakes and tires, 
and even more major maintenance 
services like replacing transmission 
fluid or flushing your coolant.

However, while most people know that 
car maintenance is a regular part of 
life, far too many people don’t think the 
same about their air conditioner and 
heater. A new HVAC system is a major 
investment in your home and even your 

Is MAINTENANCE SERVICE a

PRO TIPS

For more information about 

Blazer Heating, Air, and 

Plumbing or to speak with our 

experienced HVAC technicians 

about your situation, give us 

a call at (804) 277-2458 or 

contact us online today. We are 

available 24/7 for emergencies. 

Don’t forget to ask about our 

financing options and specials 

when you call! 

CONTACT

US!

health—it keeps you cool in summer, 
warm in winter, and even helps strain 
dirt, dust, pollen, and other debris out 
of the air to keep you healthy. And 
on top of that, replacing your heating 
and cooling system costs thousands of 
dollars, and is something that nobody 
wants to have to do unless they have to. 
So with that being said, why would you 
not want to do everything you can to 
take care of it and make it last?

How Maintenance Helps You 
A heating and air conditioning 
maintenance service is an annual 
service visit that takes just a few 
hours but has a tremendous impact 
on the lifespan and condition of your 
heating and cooling equipment. Much 
like changing your oil can help your 
engine run longer and stay healthier, 
professional maintenance on your 
heater and air conditioner can keep it 
running at its best, which can only help 
you and your cost of living.

Here are just a few of the benefits of a 
maintenance service.

Saving Energy 
Have you ever tried to ride a bike with 
tires that are underinflated? You’ve 
probably noticed that pedaling seems 
to be extremely difficult, and no matter 
what you do, it seems as though you 
simply roll to a stop quickly. However, 
inflating the tires correctly means you 
can roll along as normal and riding is a 
much more pleasant experience.

The same concept applies to your 
heating and cooling: when you don’t 
maintain your system, it has to work 
harder to keep your home at your ideal 
temperature. This consumes more 

energy, and thus means more expensive 
electric bills. A maintenance service can 
keep your system running at its most 
efficient all year long, so you enjoy a 
comfortable home without the massive 
utility bills.

Improving Longevity 
When your system doesn’t have to 
work as hard, it means more than 
simply saving you money on energy—it 
also means less stress on the various 
parts in your system. Less stress on 
these parts mean they last longer, and 
your system as a whole lasts longer 
before needing replacement.

Improving Reliability 
When parts have less stress on them and 
don’t have to work as hard, naturally, 

they’re going to last longer and won’t 
suddenly or unexpectedly fail. They’ll 
continue to work as designed for 
much longer, and the chances of them 
breaking down and causing your system 
to stop working decrease significantly. If 
you want to avoid the possibility of your 
system breaking down on you when you 
need it the most, maintaining it is a great 
way to do so!

Stopping Major Problems 
When you have your system maintained, 
the technician performing the 
maintenance is also going to examine 
and inspect major components to make 
sure they’re in good condition. If a part 
looks worn or on the verge of failing, 
they’ll let you know and you can get it 
fixed right away, rather than waiting 

for it to break down and dealing with 
needing a sudden emergency repair.

Saving Money 
When you add all of these benefits 
together, they all equal one thing: saving 
you money. Fewer breakdowns mean 
fewer expensive emergency repairs and 
fewer service calls, which means you 
don’t have to spend the money. Using 
less energy saves you money. Likewise, 
a longer-lasting system means you see 
more years of useful life out of your 
system, which also saves you money on 
having to replace it. All of this combined 
puts more of your hard-earned cash 
back in your wallet where it belongs.

Is maintenance a waste of money? 
With all of these benefits that you’ll 
enjoy, plus the cost savings that keep 
money in your pocket, doesn’t it seem 
like more of a waste of money not 
to maintain 
your system?

Waste of Money?
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A
sk Cassidy Young what drives 
her, and she’ll smile before 
answering, “Hard work and 

heart — that’s really it.” At only twenty-
six, she’s built a thriving real estate 
career as a solo agent with Valentine 
Properties in Moseley, Virginia, 
earning top producer honors three 
years running. Her story is one of grit, 
gratitude, and a deep love for helping 
people find the place they call home.

A Foundation Built on Grit 
Cassidy grew up in Prince George’s 
County, surrounded by a family that 
believed in earning everything you 
have. She spent most of her childhood 
living with her mom and grandparents, 
who shaped her outlook on life more 
than anyone else. Her grandfather ran 
his own business for forty-five years 
while raising five children. “He worked 
hard every single day and always had a 
smile on his face,” she says. “That taught 
me what perseverance looks like.”

By the time she was fifteen, Cassidy was 
working part-time to save money for a 
school mission trip to Africa. She carried 
that same determination through college, 
paying off her entire tuition at Virginia 
Commonwealth University on her own 
while earning a degree in Exercise 
Science. At one point, she planned to 
pursue a doctorate in occupational 
therapy, but life had other plans.

The Perfect Mix of 
DETERMINATION 
AND WARMTH

YOUNG

BY GEORGE PAUL THOMAS 

PHOTOS BY CASEY INGLE 

PHOTOGRAPHY

AGENT SPOTLIGHT

I’m in a season
OF LIFE WHERE I CAN 
POUR EVERYTHING 
INTO MY BUSINESS.”

The Moment Everything Changed 
While she was commuting to VCU, 
Cassidy was living with her grandparents 
when her grandfather’s health started to 
decline. They decided to sell the family 
home they’d lived in for forty-five years. 
It should have been a special, sentimental 
process, but instead, it turned into a 
frustrating ordeal.

“The realtor they hired just wasn’t doing 
their job,” Cassidy recalls. “There was 
no guidance, no care, and I couldn’t sit 
back and watch it happen.” She started 
stepping in — communicating with 
the other agent, organizing details, 
and advocating for her grandparents’ 
best interests. “That’s when I realized 
I wanted to do this. I wanted to be the 
person who protects people through 
these big life changes.”

From that experience, Cassidy’s 
passion for real estate was born. She 
then earned her license in October 
2020, starting out as a Transaction 

Cassidy
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WHO WE FEATURE:

Scan the QR Code or send an email to
info@richmondrealproducers.com to nominate.

RISING STARS:
High-performing agents who’ve
been in real estate for less than
5 years.

PARTNERS:
Highly recommended and
strongly endorsed real estate and
home service providers.

TOP AGENTS:

SCAN ME

Nominate yourself or someone you admire to
be featured in an upcoming article.

Agents in the top 500 who represent
the best of what real estate has to
offer.

Know Someone Doing Big
Things in Real Estate? 

Coordinator to learn the business 
from the inside out. “It gave me such a 
strong foundation,” she says. “Contracts, 
communication, timelines — I learned 
how every piece comes together.”

Cassidy entered the industry with the 
same intensity that her grandfather has 
always displayed in life. Just a few years 
later, she’s now the #1 Top Producing 
Agent at Valentine Properties, holding 
that title for three consecutive years. 
In 2024, she closed 44 transactions, and 
just last year, she exceeded her 50-home 
goal with 54 closed sales. She’s also 
earned the Harris Heart Award, a peer-
nominated recognition for excellence 
and work ethic.

Her clients describe her as attentive, 
steady, and trustworthy. Cassidy prides 
herself on being responsive and fully 
invested in every transaction. “I’m 
in a season of life where I can pour 
everything into my business,” she says. 
“When people choose me, I want them to 
feel heard and cared for. I give the same 
advice I would give my own family.”

And she means it. Cassidy has been 
known to talk clients out of homes when 
something doesn’t feel right. “I’m never 
going to push a sale just to make a sale,” 
she says. “If I wouldn’t buy it, I’m not 
going to let them.”

Life, Love, and a Little Bit of Dust 
Outside of work, Cassidy’s life is filled 
with love, laughter, time with her 

Yorkie, Maisy, and renovation dust. 
She recently married her high school 
sweetheart, Tanner, who works as a 
linesman and is every bit as handy as 
she is determined. Together, they’ve 
made a name for themselves as a 
powerhouse renovation duo. 

Their story started early. At twenty-
one, they bought their first home 
— a complete gut job — and poured 
everything they had into fixing it 
up. “We didn’t know everything, but 
we figured it out together,” Cassidy 
laughs. “We spent every penny, but 
it was worth it.” They sold that home 
two years later for a strong profit, 
completed another flip in Glen Allen, 
and now live in their waterfront 
“forever home” on Lake Chesdin, which 
they’re currently renovating.

“When I look back, I realize every scary 
leap has led to something better,” she 
says. “Taking that first risk changed our 
entire future.”

Looking Ahead 
Cassidy is determined to keep growing 
while staying grounded. Over the next 
few years, she plans to maintain her 
steady volume of 50 to 60 homes per 

year while expanding into investment 
properties. She and Tanner have already 
purchased their first duplex, and 
she hopes to add more doors to their 
portfolio soon.

She also looks forward to starting a 
family someday and staying active in 
her local community. “Faith has always 
guided me,” she says. “It reminds me 
to stay thankful and humble no matter 
how busy life gets.”

When asked what advice she’d give 
to new agents, her answer is simple: 
“Find your niche, focus on your 
people, and be consistent. If you take 
care of your clients, your business will 
grow naturally.”

Cassidy’s journey is proof that hard 
work, faith, and a willingness to 
take chances can turn even the 
smallest beginnings into something 
extraordinary. “I’m proud of where I 
came from,” she says. “Every long day, 
every challenge, every renovation mess 
— it’s all been worth it.”

And with her trademark mix of 
determination and warmth, there’s no 
question she’s just getting started.



Richmond Real Producers • 1918 • January 2026

RISING STAR

When it comes to real estate, 
Aimee Shaw believes one 
thing above all else—great 

service never goes out of style. Warm, 
outgoing, and endlessly creative, 
she approaches her work with the 
same care and kindness she learned 
growing up in the hospitality world. 
“I love people,” she says with a smile. 
“I love challenges, and I love creating 
something beautiful out of what might 
seem stressful or complicated.”

A Jersey Girl at Heart 
Aimee grew up in southern New Jersey, 
just outside of Atlantic City and Ocean 
City. The beach was her backdrop, and 
the values of family, connection, and 
hard work were instilled early. Her 
parents owned a small business, and 
Aimee worked alongside them, learning 
how to treat people with empathy and 
integrity. I was taught that hospitality 
isn’t just about service—it’s about how 
you make people feel,” she says.

Her mother’s creative side also shaped 
her. As an art gallery director and 

interior designer, her mom inspired 
Aimee’s lifelong appreciation for beauty 
and detail. “She had this incredible 
eye for design,” Aimee recalls. “I think 
that’s where my love of interiors and 
aesthetics really started.”

From Luxury Spas to Luxury Homes 
Before stepping into real estate, Aimee 
built a thriving career in the high-
end spa and hospitality industry. She 
served as a spa director, consultant, and 
skincare trainer for major companies, 
helping open luxury spas across the 
country. Her work taught her the power 
of empathy, communication, and going 
the extra mile.

“When you work in hospitality, you 
learn how to read people,” she explains. 
“You learn how to make them feel 
valued. Real estate is exactly the 
same. It’s about care, consistency, and 
attention to every detail.”

By 2019, she followed a lifelong dream 
and earned her real estate license. Her 
grandfather had been an agent, and 

her mother’s love of design had always 
lingered in the background. “When 
I started looking for homes myself, I 
realized there was an opportunity to 
bring that higher level of service into 
real estate,” she says.

In 2024, Aimee closed nearly $9 million 
in volume, and she’s on track to reach 
$12 million this year—an almost 50% 
increase. She attributes her success to 
her mindset of service rather than sales.

Today, Aimee is a solo agent with Nest 
Realty, where she brings her hospitality 
background into every transaction. Her 
reputation for loyalty, goodness, and 
tireless effort has made her a trusted 
name among clients and peers alike.

Family, Friends, and 
Finding Balance 
Outside of real estate, Aimee’s world 
revolves around family and close 
friendships. She’s been married for 
many years to her husband, whose 
career keeps him traveling often. “We’ve 
always been a team,” she says. “He’s 

A Standard of Care 
That Stands Out

Aimee
BY GEORGE PAUL THOMAS 

PHOTOS BY PHILIP ANDREWS SHAW
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• Real Estate and Pest Inspections

• Pest Control Services

• Mosquito Control

• Termite Treatments and
Protection Programs

• And more, call our office for
more information!

866.429.7378
AbsolutePestSolutions.com

REALTORS!!
TERMITE

INSPECTIONS

 $35!
Do you require a moisture 

inspection and report?
We can do this for you, too, for an 

additional $35!

for only

How can Absolute Pest 
Solutions help you?

We make clean-up 
EASY, AFFORDABLE, and our 

service is GUARANTEED!

HicksRentalHaulz@gmail.com
804-929-2789 HicksRentalHaulz.com

HICKS RENTAL HAULZ

Are you looking to do some 
clean-up this summer?

Are you looking to do some 
clean-up this summer?

Schedule your dump trailer rental today! Todd Graves
804-944-1029
tgraves@chwpro.com

SPEND 15 MINUTES
WITH ME AND YOU COULD...

Hear about a strategy that saved $5M in business
for a luxury agent in St. Pete, Florida
Discover how to position your listings to stand out
in a crowded market.
Learn how buyers agents are winning in multiple-bid situations.
Grab a new value-add for past client check-in calls.
Find a partner/team player who will always have your back.

Scan For Coverage Details

BEGIN A PARTNERSHIP THAT
WILL ENHANCE YOUR BUSINESS!

incredibly supportive, even with his 
busy schedule.” Together, they’ve raised 
two daughters who fill her with pride 
and joy. One is a freshman at Penn State 
University, and the other is a high school 
junior preparing for college.

“Being a mom has been my greatest 
accomplishment,” Aimee says warmly. 
“It teaches you patience, compassion, 
and strength in ways no job ever could.” 
She treasures time with her girls and 
friends, often spent sharing meals, 
watching college football, or simply 
walking and catching up. “My friends 
are like family to me,” she says. “I’m 
loyal to the people I love, and I hold 
them close.”

The family’s four-legged companion, 
Poppy, a five-year-old rescue pup, 
adds extra joy and energy to their 
home. “She’s a little mutt with a big 
personality,” Aimee laughs. “We rescued 
her in 2020, and she’s been part of every 
memory since.”

Creativity flows through every corner 
of Aimee’s life. She loves interior design, 
painting, and decorating, and she’s 
always rearranging something to add 
color or life to her space. “There’s always 
a pop of color somewhere,” she says. 
“Home should feel happy, not perfect.” 
Fitness is another passion—she’s a 
former instructor and loves exploring 
new workout trends. “Anything that 
challenges me physically or mentally, 
I’m in,” she says.

Looking Ahead 
Aimee’s approach to business 
mirrors the values she’s carried her 
entire life—warmth, sincerity, and 
excellence. “There’s never not a time 
to go above and beyond for someone,” 
she says, referencing her favorite 
book, Reasonable Hospitality by Will 
Guidara. “That philosophy changed my 
perspective. It reminded me that even 
small gestures can have a lasting impact.”

As she looks to the future, Aimee’s 
goals are grounded in both growth and 
gratitude. “I want to keep kicking butt,” 
she says with a laugh. “I love what I do, 
and I don’t ever see myself leaving real 
estate. I just want to keep getting better.”

Personally, she dreams of investing 
in properties and taking a long, well-
earned vacation with her family. 
Professionally, she aims to continue 
delivering a gold-standard experience 
for every client who walks through her 
door. “I want people to say, ‘If it’s an 
Aimee Shaw listing, I know it’s done 

right,’” she says. “That’s the kind of 
reputation I want to have.”

Her advice to new agents reflects her 
core values. “Listen to your clients,” she 
says. “Really listen. Respect them, guide 
them, and be honest, even when it’s 
hard. People don’t forget how you make 
them feel.”

I love challenges, and I love creating 
something beautiful out of what 
might seem stressful or complicated.”

Photo by Lindsay Saady for Small City Studio
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I
n every industry, there are people 
who coast and those who grind. 
Daniel Harnsberger belongs to the 

latter. Known for his sharp discipline, 
upfront honesty, and tireless work ethic, 
Daniel has earned a reputation as one 
of Central Virginia’s most committed 
real estate professionals. Whether he’s 
prospecting on the phones, fine-tuning 
his skills through daily coaching, 
or guiding clients through 
life-changing decisions, 
Daniel brings the 
same intensity 
he once carried 
into competitive 
sports—and 
even the world 
of professional 
wrestling.

A Path Built 
on Grit 
Daniel grew up in 
Midlothian, Virginia, 
where his father, 
a lifelong salesman, 
encouraged him to take 
charge of his own future. After 
earning a Communications degree 
from Concord University, he spent 
years in logistics and management, 
working with CORT Furniture and 
later overseeing pharmacy courier 
operations across the state.

During that time, Daniel began investing 
in real estate. By 2016, he owned seven 
rental properties and was preparing 
to launch a property management 
company. “At the time, I thought 
managing properties was my next 
move,” Daniel recalls. “But not long 
after I became licensed, I realized how 
much I enjoyed sales. It was both more 
profitable and more fulfilling.”

By June 2017, Daniel was a full-time 
Realtor—determined never to let an 
opportunity pass him by.

The Relentless Work Ethic 
Ask anyone in the industry, and they’ll 
tell you: Daniel is known for his 
prospecting. He spends hours every day 
on the phone, consistently connecting 
with potential clients. But he doesn’t 

NO EXCUSES, JUST RESULTS
BY AMELIA ROSEWOOD 

PHOTOS BY PHILIP ANDREWS

COVER STORY

stop there. For the past five and a half 
years, he has trained weekly with the 
Mike Ferry Organization, and today, he 
works directly with Mike Ferry himself 
on a daily basis.

“It’s the real estate agent equivalent of 
serving under the President,” Daniel 

says. “I’m not a 
natural talent, 

so I have 

to outwork everyone else. That means 
role-playing daily, studying personality 
styles, being coachable, and never 
taking shortcuts.”

The approach works. In 2024, Daniel 
closed 56 homes totaling $18.26 million in 
volume. For 2025, he’s on pace to surpass 
70 homes sold. He is a three-time eXp 
ICON Agent and was recently recognized 
in the Real Producers Top 100.

I promised myself I 

would never let an 

opportunity slip by 

again. In real estate, I 

give everything I have.”

DanielHarnsberger
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While his discipline and training set 
him apart, Daniel insists that his success 
isn’t about transactions—it’s about trust. 
“Some people think my emphasis on 
prospecting means I only care about 
numbers,” he explains. “But the truth 
is, my business thrives because of my 
service. People want expertise and real 
guidance in this market. My role is to 
deliver both. Service means giving people 
what they need before they ask for it.”

That philosophy has roots in his past. 
As a former basketball player and 
professional wrestler, Daniel admits he 
didn’t always maximize his potential. 
Those experiences fuel him today. “I 
promised myself I would never let an 
opportunity slip by again,” he says. “In 
real estate, I give everything I have.”

For Daniel, success isn’t only about 
personal milestones. With every sale, 
he donates to Safe Harbor, a nonprofit 
supporting victims of domestic abuse 
and sex trafficking—a cause close 
to his heart. He credits fellow agent 
Raven Sickal for introducing him to the 
organization. “I’m proud to give back 
in a way that helps families rebuild and 
move forward,” he says.

I want to be the best version 

of myself, personally and 

professionally. And when 

the day comes to step away, 

I want to know I left nothing 

on the table.”

Life Beyond Real Estate 
Outside of work, Daniel’s life is 
grounded in simple joys. Fitness is his 
outlet, providing both structure and 
sanity. A lifelong New York Knicks 
fan, he travels to different cities to 
catch NBA games, blending his love of 

sports with his passion for  
travel. Live comedy and music 
are favorite escapes.

Family remains a priority, even with the 
distance between them. He cherishes 
time with his parents, his brother, 

and his niece. “Any time together is 
meaningful,” he says.

At home, Daniel finds company in 
Mowsers, his 18-year-old cat and loyal 
companion. “He’s been with me through 
so many chapters of life,” Daniel says. 
“He’s family.”

And then there’s the chapter most 
people don’t expect—professional 
wrestling. Years ago, Daniel created 
a persona that went viral, earning 
national coverage on Vice News, CNN, 
Fox News, Rolling Stone, and CBS 
Nightly News. While the spotlight was 

polarizing, it gave him a unique 
resilience. “It taught me how to take 
criticism and thrive in it,” Daniel 
reflects. “That toughness carries over 
into real estate.”

Looking Ahead 
Daniel’s vision for the future is clear. 
He aims to remain a fixture in the Real 
Producers Top 50 while giving back to 
the real estate community by sharing his 
knowledge. One of his dreams is to step 
on stage at a Mike Ferry Organization 
event—not for recognition, but to 
inspire other agents the way his coaches 
have inspired him.

“I want to be the best version of myself, 
personally and professionally,” he says. 

“And when the day comes to step 
away, I want to know I left nothing 

on the table.”

Daniel doesn’t sugarcoat the 
realities of real estate. His 
advice is simple but powerful: 

“We’re in the business of talking to 
people. Learn what to say, learn how to 
deliver it to different personalities, and 
keep practicing. Surround yourself with 
serious professionals, because culture 
matters, and we are a product of the 
people we spend the most time around. 
And above all, never stop learning.”
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Do you know a business that deserves a spot on this page?

Contact the Kristin Brindley team at Info@RichmondRealProducers.com

TRUSTED TRADES
Recommended Trade Services for the Richmond Real Estate Market 

MORE

WINDOW CLEANING

SEE THROUGH WINDOW 
CLEANING

(804) 464-7270
SeeThroughWindowCleaning.net

HOME & OFFICE ORGANIZING

LIVING SPRUCELY
(804) 350-6636

LivingSprucely.com

CLEANING SERVICE

HAPPY HOUSEKEEPERS
(804) 938-3368

HappyHouseRVA.com

PLUMBING/DRAIN CLEANING

MR. E’S PLUMBING 
AND DRAIN CLEANING

(804) 305-3215
e.baneplumbing@gmail.com

AIR DUCT CLEANING

804-377-6653  |  moldxinc.com
Schedule a FREE inspection!

MOLD REMEDIATION WATER DAMAGE

INDOOR AIR QUALITY

MOLD REMEDIATION &
AIR QUALITY SPECIALISTS

F U L L - S E R V I C E  P R O P E R T Y  M A N A G E M E N TF U L L - S E R V I C E  P R O P E R T Y  M A N A G E M E N T

We Do More Than Collect Rent

Schedule Your Consultation!

804.613.3633
PMIPresidential.com

Tenant Screening
Proper� Marketing
Rent Collection
Proper� Maintenance
Accounting and
Financial Reporting
Evictions
Proper� Inspections
Legal Compliance
Home Watch

Your Clients Stay Your Clients
We will never try to sell real estate to or for your clients. We will contact you immediately if your client wants to buy or sell proper	.

To extend our appreciation to you, we o�er a rental proper	 referral program with competitive referral fees!
Contact our o�ce with any questions or for more information about our referral program rates.

Mon� Greene -
Owner/Operator
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Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Disclaimer: Information based on MLS closed data as of Dec 5, 2025, for residential sales from January 1, 2025, to Nov 30, 2025, in Greater Richmond, 
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William 
Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some 
teams may report each agent individually.

TOP 200 STANDINGS
Individual Closed Data as reported by MLS from Jan. 1 to Nov. 30, 2025

Dankos, Gordon & Tucker, P.C.
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DankosGordon@DankosGordon.com
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Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

TOP 200 STANDINGS
Individual Closed Data as reported by MLS from Jan. 1 to Nov. 30, 2025

Disclaimer: Information based on MLS closed data as of Dec 5, 2025, for residential sales from January 1, 2025, to Nov 30, 2025, in Greater Richmond, 
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William 
Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some 
teams may report each agent individually.

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Title & Settlement Services in Central Virginia 
with CUSTOMER SERVICE being the #1 priority!

"Atlantic Coast is one of the most well-put-together and 
professional title companies that I've ever worked with, 

and I've been in the real estate industry for over 17 
years. They are always on top of things and their level 

of customer service is amazing!" 
- April Lane, Google Review

Call today to give your client's a FIVE-STAR homebuying experience!
(804) 541-6677 • ACSettlement.com • 2405 Dovercourt Drive, Midlothian, VA 23113

A DIFFERENT APPROACH TO REAL ESTATE CLOSINGS
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Rank Name Office List 
Units

List Volume 
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Sold 
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Sell Volume 
(Buying $) 
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Total $

TOP 200 STANDINGS
Individual Closed Data as reported by MLS from Jan. 1 to Nov. 30, 2025

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Disclaimer: Information based on MLS closed data as of Dec 5, 2025, for residential sales from January 1, 2025, to Nov 30, 2025, in Greater Richmond, 
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William 
Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some 
teams may report each agent individually.
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STAGING WINTER SPECIAL

KITCHEN PLUS BATHS INCLUDED IN ALL PACKAGES BOOK NOW

STANDARD
3 Spaces | $1,350

PREMIUM
5 Spaces | $1,500

LUXURY
$2,000

Usually Smaller Properties
Minimal Art & Accessories
Key Furniture Pieces 3 Rooms
Clients on a Budget

Mid-size to Larger Properties
Additional Art & Accessories
Upgraded Furniture
Clients Seeking the "wow" Factor

Caters to properties over $500,000
Higher-end Art & Accessories
Higher-end Furniture
Clients seeking the luxury experience!

AMANDA HARDESTY
PRINCIPAL BROKER/OWNER  •  (804) 651-2157
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TOP 200 STANDINGS
Individual Closed Data as reported by MLS from Jan. 1 to Nov. 30, 2025

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Disclaimer: Information based on MLS closed data as of Dec 5, 2025, for residential sales from January 1, 2025, to Nov 30, 2025, in Greater Richmond, 
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William 
Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some 
teams may report each agent individually.
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MOVE YOUR CLIENT’S HOME
with our MOVING &

CLEANING SERVICES

MOVE YOUR CLIENT’S HOME
with our MOVING &

CLEANING SERVICES

CavalierCleanRVA.com
(804) 806-4494

CavalierMoving.com
(804) 404-8048

TOP 200 STANDINGS
Individual Closed Data as reported by MLS from Jan. 1 to Nov. 30, 2025

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $ Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Disclaimer: Information based on MLS closed data as of Dec 5, 2025, for residential sales from January 1, 2025, to Nov 30, 2025, in Greater Richmond, 
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William 
Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some 
teams may report each agent individually.

@realproducersrichmond

R I C H M O N D

Follow Richmond Real Producers on social media to keep up.

MOVES FAST
RICHMOND Real Estate

@realproducersrichmondva

@realproducersrichmond
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JUSTIN FRIEDRICHS
Mortgage Loan Originator

NMLS # 1073887
M: (804) 339-7532

www.JustinLoans.com
ArborHL.com/contact/JFriedrichs

EVAN RUTHERFORD
Mortgage Loan Originator

NMLS # 1513339
M: (757) 773-3826

ERutherford@ArborHL.com
ArborHL.com/contact/erutherford

Arbor Home Loans | Richmond
308 Granite Avenue • Richmond, VA 23226

Licensed in VA and NC

Licensed by the Department of Financial Protection and Innovation under 
California Residential Mortgage Lending Act, Branch License # 4131248; CalCon 

Mutual Mortgage LLC, dba Arbor Home Loans is an Equal Housing Lending 
NMLS #46375; Corporate phone (888) 488-3807. 3838 Camino del Rio N Suite 

305, San Diego, CA 92180. For more licensing information visit: https://ar-
borhl.com/licensinginformation/. All products are not available in all states. All 

options are not available on all programs. All programs are subject to borrower 
and property qualifications. This is an Advertisement.

YOUR
CLIENTS HOME
THIS NEW YEAR!

Call Evan to learn more about pet 
adoption sponsorships for 2026 closings!

Welcome

Call Dani Washington today to get started!
CARING TRANSITIONS OF GREATER RICHMOND

804-256-2048 | CaringTransitionsRichmond.com
DWashington@CaringTransitions.com

You've found the key to assist with pre-sale 
prep, post-tenant turnover, or estate situations.

...to this!

From this...

Call for your FREE estimate!
804-415-4161 • CitruSolution2.com

"I can’t say enough about CitruSolution!! 
My carpets look brand new!!
Thank you all sooo much!!"

- Cindy F., Google Review
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(804) 999-6190
info@ByrdPM.com

ByrdPM.com

Agent Referral Program 
Receive $500 when you refer an OWNER to Byrd PM 
+ we will refer them back to you if they decide to sell! Learn More!

Gary Hylton
Property Manager

Morgan Porter
Property Manager



9151 Currency St.
Irving, TX 75063


