The Queen of
Consistency
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FEATURED AGENTS
HEATHER TEDESCO

LIZ JAMES

PARTNER SPOTLIGHT

LAUREN NISSEN
OF VERIDIAN CREDIT UNION
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OF THE EXERCISE COACH
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(¢ PREMIERBANK
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Let Premier Bank be your trusted partner! H OMEE ?|-N~s U RA N CE! 3
With a smooth, reliable, and speedy |

process, your clients will be thrilled!

Mortgage Loans

Brian Hart Chris Ellis

NMLS #494732 NMLS #1482248

402 7154696 PR/ 102 7154695

bhartepremierbankne.com

cellisepremierbankne.com
BOBBY JAFFERY AHMAD JAFFERY CYRUS JAFFERY
Vice President of Sales President of Operations Founder | CEO
Insurance Advisor ahmad@jafferyinsurance.com Insurance Advisor

.
ConStruCtlon Loans bobby@jafferyinsurance.com cyrus@teamcyrus.com

Brandon Mitzel

NMLS #1807349

402.715.4668

bmitzelepremierbankne.com

Get a
Home/Auto
Quote in 30

JAFFERY INSURANCE ..

402.451.2500 | Jafferylnsurance.com

@ PremierBankNE.com | 402.558.8000 gpjc
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YOU ARE THE FACE OF YOUR BUSINESS.

Hmpp U Gowr Wlarkelongy Game This %W/

WE LL GET YOUR
- TRANSACTIONS
TO THE CLOSING
TABLE ON WJE‘/

Headshots
Branding
Lifestyle
Editorial

& Morel

Your Go-To for Storm
Restoration for Roofing,
Gutters, and Siding

LUCAS RUWE
OWNER

402.810.0614
SquareUpExteriors.com

Nataliejensen.photography 402.505.0522
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Cover Story: Deb Cizek

Preferred Partner: Lauren Nissen, Veridian
Credit Union

Featured Agent: Heather Todesco
Preferred Partner: Ryan & Sommer Hahn,
The Exercise Coach

Featured Agent: Liz James

Print Me More

If you are interested in nominating people for certain stories, please email us at: Stacey.Penrod@n2co.com.
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Y Quarry Oaks

15600 QUARRY CAKS DR. | ASHLAND, NE 68003

DR. LAWRENCE YUN is the Chief Economist and Senior
Vice President of Research at the National Association of
REALTORS®E. He regularly provides commentary on real
estate market trends and is responsible for a wide range
of research activity for the association. Dr. Yun creates
MNAR's forecasts and participates in many forecasting
panels, among them the Wall Street Journal and the
Joint Center for Housing Studies of Harvard University.
He appears regularly on financial news outlets and has
testified before Congress. Hear him speak on his analysis
of the real estate market in the year ahead in this
morning session.



The Moving Complny Realioss Teust!

From packing to transport, we make home transitions effortless for buyers and sellers.

el % | - =

— -70/%_@(_2 Movers

SHON wHAT You DO.
BE THE FACE OF YOUE BUSINESS.

L
SET YOUZSELF UP FOE # EOCEING &/
(#BUSINESSWEITEOFE)

- : : ) ¥ THAT IS ALL.
By Sending MORE Movers, ; _ . - PEETh

We are Nebraska's Most Efficient

Moving Company!

NOURUNE-STOP SIhop
OB BVEnt Nentals.

Tables, Chairs, Tents, Bars,
Drink Machines & More!

MR. PICNIC

PARTY & EVENT RENTALS

402.670.5995
MrPicnicOmaha.com

Servicing personal, corporate, and educational events!
8 - January 2026




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

APPLIANCE REPAIR
ServiceOne

(260) 519-5266
ServiceOne.com

BLINDS/WINDOW
TREATMENTS

Accent Window Fashions
(402) 390-2667
omahawindowcovering.com

BOUTIQUE/LADIES
Mrbellish
(402) 593-1520

CARPET/FLOORING
FLOORfashions

(402) 597-3161
floorfashionsomaha.com

CLEANING

Cano Complete Cleaning
(402) 706-9345
canocompletecleaning.com

CLEANING & PAINTING
The Tailored Room Services
(402) 885-0544

CLOSETS & STORAGE
Closet Factory Nebraska
(402) 697-3600
closetfactory.com

CONCRETE FLOOR COATING
RSW Floors & More

(712) 898-9027

rswfloors.com

CONCRETE LEVELING & REPAIR
EverLevel Concrete Repair

(402) 677-0188
everlevelconcrete.com

CONSTRUCTION/GENERAL
CONTRACTING

Streamline Services

(402) 690-6154
streamline370.com

ESTATE SALES/

ONLINE AUCTIONS

Twist of Fate Estate Sales
(402) 510-8509
twistoffateestatesales.com

10 - January 2026

FITNESS STUDIO /
LIFESTYLE FITNESS
The Exercise Coach
(402) 875-6596
exercisecoach.com

GENERAL CONTRACTING
/ REMODELING

Mike James Renovation
(402) 806-901
mikejamesrenovation.com

HANDYMAN
Streamline Services
(402) 690-6154
streamline370.com

HEATING/COOLING
Official Services

(402) 960-4089
officialheatingservices.com

ServiceOne
(260) 519-5266
ServiceOne.com

HOME STAGING
Rearranged for Change
(402) 981-3509
rearrangedforchange.com

Set The Stage

(402) 915-1325
wesetthestage.com/locations/
sts-omaha-metro/

HOME WARRANTY
ServiceOne

(260) 519-5266
ServiceOne.com

HVAC SERVICES

Skradski Heating & Cooling
(402) 333-2928
heatomaha.com

INSURANCE
AXNT Insurance
(402) 380-5318
axntinsurance.com

First Priority Insurance
(402) 218-1069
firstpriorityinsure.com

My Insurance
(402) 991-6688
myinsuranceomaha.com

INSURANCE - LIFE, HEALTH,
SUPPLEMENTAL

Health Markets Insurance
(402) 517-0732
healthmarkets.com

INSURANCE/FINANCIAL
SERVICES

Jaffery Insurance &
Financial Services

(402) 213-9890
jafferyinsurance.com

INVESTMENT PROPERTY
MANAGEMENT
Investment Property
Exchange Services

(312) 520-0897
www.ipx1031.com/fair

JUNK REMOVAL & HAULING
Prairie Pick Up Co.
(402) 409-0744

MORTGAGE / BANKING
Premier Bank

(402) 715-4691
PremierBankNE.com

MORTGAGE LENDER
Veridian Credit Union
(402) 609-5928

MORTGAGE LENDING
Barrett Financial Group
Liz Schreiber

(402) 316-8176
LizSchreiber.com

Fairway Independent
Mortgage Corporation
Francisco Serrano

(402) 208-0248
fairway.com/branch/
omaha-ne-11422-68154-805

Flat Branch Home Loans
(402) 581-9283
flatbranchhomeloans.com

Guaranteed Rate
Misty Hemphill-Wilson
(402) 708-0976
rate.com

Results Mortgage
Cindy Kinsler
(402) 542-5825
cindykinsler.com

Supreme Lending
Stacy Thorne

(402) 871-8128
StacyThorne.Supreme
Lending.com

West Gate Bank
(402) 434-3456
westgate.bank

Wilhelm Mortgage
(402) 210-8352
jeremywilhelm.com

MOVING COMPANY
10 Men Movers
(402) 860-2774
10menmovers.org

Firefighters on the Move
(402) 850-0145
firefightersonthemove.com

Movers and Shakers
(712) 899-6265
moversandshakersne.com

ORGANIZING / DECLUTTERING
Simply Sorted Omaha, LLC
(402) 915-0603
simplysortedomaha.com

PARTY RENTALS
Mr. Picnic

(402) 670-5995
mrpicnicomaha.com

PHOTOGRAPHER

Natalie Jensen Photography
(402) 505-0522
nataliejensenphotography.com

PHOTOGRAPHY/PORTRAIT
Stacy ldeus Portrait

(308) 440-8043
stacyideus.com

PLUMBING
ServiceOne
(260) 519-5266
ServiceOne.com

PROPERTY MANAGEMENT
NHS Commercial Property
Management

(402) 512-3525
heartlandforrent.com

REAL ESTATE ORGANIZATIONS
Omaha Real Producers

- RP Promotion

(402) 677-7744

ROOFING & EXTERIORS
Golden Exteriors

(515) 402-1865
goldenext.com

ROOFING & GUTTERS
Rhino Roofing

(402) 890-8182
rhinoroofing.com

Inspectix Home Inspections
(402) 506-571
inspectixusa.com

Red Rhino Roofs
(402) 502-4270
redrhinoroofs.com

SOCIAL MEDIA MANAGEMENT
Pablo Creative

(402) 899-0053

Thompson Roofing pabloproject.com
(402) 733-0981

thompsonroofingomaha.com TERMITE & PEST CONTROL

Lien Termite & Pest
(402) 397-8884
lienpestcontrol.com

TRANSACTION COORDINATOR
Mirato Co.

(402) 677-9320

miratoco.com

VIDEOGRAPHER
TaleSlate Agency
(402) 810-0970
taleslate.agency

WILHELM

MORTGAGE

il

]
il iy =
ey I"
i il IIHII i

el et

STRATEGIC LENDING FOR GENERATIONAL WEALTH.

TURNING LUXURY HOME DREAMS INTO LASTING

JeremyWilhelm.com

NEGTA I EES
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Realtor Exclusive

In stock carpet, pad & installation available at
, —$2. OO $2.50, and $2.75 per sq ft

ST'sERVICE STUNNING FLOORS
LI s

Carpet, Luxury Vi'riyl, SheetIVinyl, Cou iéa, nd Ceramic
for Kitchen Backsplashes, Showers, Fireplaces, and Floors.

Join Us For a Personal Tour and Learn About Our New Real Estate Program!
Call to schedule your personal tour.

ffFLOORfashions “

floorfashionsomaha.com - 11339 P Street, Omaha

Commercial Cleaning
Multi Unit Housing
Carpet Cleaning

y

- - . - L e | -
l'_ll A 4
jﬁ . Drywall and Repair
L\ e g ' : Painting
— e o ) i N
""'-\-__

. I Y g Pre + Final Construction Cleanin
=S POIDIO : :

@ (402) 885-0544

morganfelix@ttrsomaha.com

fé@/ {ﬂ % & t c Female + Family + Latinx + Veteran Owned
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Meet
the
Team

Stacey Penrod Phylicia Bova Sarah Cosentino
Publisher Editor Ad Strategist
stacey.penrod@n2co.com OmahaNE.ads@n2co.com

402-677-7744

Dave Danielson Jess Wellar Natalie Jensen
Writer Writer Photographer
nataliejensenphotography.com

Have an Idea?

Want to pitch,
nominate or share a
really cools tory with
our readers?

Scan the QR code
to share with

our publisher or email
Stacey.Penrod@n2co.com.

* - I/
VY ‘
_ Oy

Stacy Ideus Kyle Ranney Clara Senkbile
Photographer Videographer Owner/CEO Pablo Creative
Stacyldeus.com TailSlate Agency Social Media Manager

www.thepabloproject.com

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

OMAHA'S
FINEST
MOVERS!

\Q‘“G”’[p ~
; "'&

'E - LY

o LICENSED & INSURED

Residential, Commerclal & Long Dlstance 402.850.0145 E

o" THE “o“6 Piano/Gun Safes ¢ Assisted Living & More! FirefightersOnTheMove.com e -
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Melina Arroyo Lauren Nissen Nichole James
712.314.6040 402.609.5928 531.233.23936
MelinaAR@veridiancu.org LaurenEM@veridiancu.org NicholeEJ@veridiancu.org
NMLE S57854 MWLSE 1941335 NMLS 1624878

Mortgages with your
best interest in mind.

Nick Liston Dave Clauson
402.819.3519 402.960.9060
NickJL@veridiancu.org DaveJC@veridiancu.org
NMLS 623816 NMLS 401576
Fedearally insured by NCUA. NMLS ID 531586
*Loans SJD eCct to member SI‘IID and AP val. Rates, terms and conditions Sub eCt toC har'ge and may vafy ¥ based on qua IfICa1ID|'|5.

including creditworthiness, loan-to-value ratio and collataral conditions. Not available in afl states,

It's betterto Give & Get!

REALTORS, REFER A CLIENT
AND YOU BOTH GET

"ﬂ.:.?wi ;,'-.L
LF:T. 'L. J.‘-...E’;,..a

@ (402) sm1-0107 @ snoozemattresscompany.com

Peauprest  KING KOIL  TEMPURPEDIC Jezly  Sefa  Svostin
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WANT TO BE FEATURED
IN THE MAGAZINE?

Omaha Real Producers Is

Accepting Nominations!

Cover Stories:

 Inthe top 75 agents in Omaha
for revenue

* Committed to giving back via
mentoring and/or charity

* Has an inspiring story

Rising Stars:

* Less than 5 years in the business

* Atleast $3 million in sales in one
calendar year

* Active on social media

We also regularly run “Giving Back” features on agents who are actively making a difference in the community and “Inspiration”
features on agents who have a particularly inspiring story to share.

For more information, to nominate an agent or to request to be featured yourself, please email stacey.penrod@n2co.com.

WITH FAIRWAY'S AFFORDABLE HOUSING SOLUT

At Fairway, we are committed to making homeownership accessible for
everyone — no matter who you are or where you live. With over 70 state
housing programs, 9 multistate programs, and 500+ local and county down
payment assistance programs*, we’'re here to help you get into your new
home without years of saving. Many of these programs cover most or even
of your down payment, making it easier than ever to take the next step
toward homeownership.

) Overcome up-front costs with down payment and closing cost assistance

) Enjoy flexible options that fit your unique situation, whether you're buyi
first home or upgrading

Partner with Fairway and see how our variety of assistance prograt
you get into the home you deserve

a READY TO GET STARTED? LET'S MAKE HOMEOWNERSHIP A REALIT

FAIRWAYNOW?® | FAIRWAY® HOME MORTGAGE @

INDEPENDENT MORTGAGE CORPORATION

Unlock Your Future with Francisco Serrano
402.208.0248 | francisco.serrano@fairwaymec.com
SR. MORTGAGE ADVISOR | NMLS #766820
by Fairway Independent Mortgage Corporation | NMLS #2289

16 - January 2026

Family
Owned &
Operated for
70+ Years!

Srlvat :|'|1|'i'|“..l L)) F F RS WA P "-'-' .

AC Cleaning & Checks « Furnace Cleaning & Checks « AC Repair & Installation
Furnace Repair & Installation « Heat Pump Repair & Installation
Indoor Air Quality - 24/7 Emergency Service

L , |
We Fix it Fast, so You Can Close Faster! (w pRO

402.858.0734 - HeatOmaha.com PARTNER

closetf)actory

1] AR
| ! :
Shelby & Matt Beers

Locally Owned & Operated Since 1998

closetfactory.com

Schedule your FREE in-home design consultati@n today! 402-697-3600

VISIT YOUR LOCAL SHOWROOM AT:

14639 Grover St
Omaha, NE 68144

*Minimum purchase of $2,000 required. Must be presented at time of consultation.
Cannot be combined with any other offer or existing contract.

Omaha Real Producers - 17



s we step into a brand-new

year, I can’t help but take

a moment to reflect on the
incredible journey that has brought us
here. This month marks eight years since
I first began the process of launching
Omaha Real Producers — eight years
of vision, passion, and an unwavering
commitment to connection. What started
as an idea has grown into a vibrant
community of top-performing real estate
professionals and trusted partners who
inspire one another every single day.

Looking back on 2025, it’s clear that

our industry faced both challenges and
triumphs. Through it all, the resilience,
creativity, and collaboration of our
readers and advertisers shone brightly.
You reminded us that relationships
remain at the heart of success — and
that’s exactly what Omaha Real Producers
has always been about: building
relationships that matter.

Over these eight years, I've been blessed
with priceless friendships, unforgettable
memories, and a deep sense of gratitude
for this community. 'm endlessly
thankful for our talented creative

team, who pour their energy and heart
into every issue. This publication has
blossomed because of each and every
person involved in its creation.

The photo accompanying this note
perfectly reflects how I feel about what I
do every day—for YOU. Together, we’ve
built something extraordinary, and I
couldn’t be prouder.

So, let’s begin 2026 with great energy,
hope, and purpose. I can’t wait

to see what this new year brings

and to continue celebrating your
achievements, telling your stories, and
strengthening the bonds that make our
industry so special.

Cheers to 2026 — and to YOU!
With heartfelt appreciation,
Stacey Penrod

Publisher,

Omaha Real Producers
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PUBLISHER’S NOTE

CONGRATULATIONS!

Omaha Real Producers Receives The 2025 GDUSA Design Award

OMAHA

OCTORER 2025

REAL PRODUCERS

MELISSA
HOVENDICK

SPOTLIG

PROVIEW
OF OMAHA

MATT

CHEVALIER

NP DODGE
CARES EVENT

e are proud

to celebrate

Omaha Real
Producers as a winner
in the 62nd GDUSA
Design Awards, one of
the most respected and
longstanding honors in
the creative industry.
This recognition was
awarded for the entire
publication, honoring the
overall design, layout,
and visual storytelling
of the magazine as a
whole. GDUSA’s flagship end-of-year
competition recognizes outstanding
work across all media, drawing more
than 6,000 entries annually from the
global creative community. Only the top
10% of submissions earn this distinction.

Founded in 1963, Graphic Design
USA (GDUSA) has spent more than
six decades spotlighting excellence
in design, storytelling, and visual
communication. Today, the platform

G 5TAR

The Winning Combo

CONMECTING. ELEVATIMNG. INSPIRING.

AMERICAN GRAPHIC DESIGN AWARDS
2025 WINNER

reaches a
national audience
through its print
magazine, digital

C:l 1\ R R E 1T r edition, monthly

e-newsletter, and

r‘[‘1 E N N;\N’ ']1 website, serving over

50,000 visitors each
month.

This national honor
is a testament to the
thoughtful design,
creative direction,
and attention

to detail that define Omaha Real
Producers. It reflects a commitment not
only to high-quality editorial content
but to delivering a cohesive, visually
elevated publication that honors the
professionals and stories it features
from cover to cover.

Congratulations to the Omaha

Real Producers team on this well-
deserved recognition for excellence in
publication design.

Omaha Real Producers - 19
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TOP PRUDUCERS b
TOP RESULTS: T qg.

Guaranteeing Your
Clients' Financial / f ,.
Success 4 Iy '-;,.I.‘;

BY THE
NUMBERS

‘-

HERE’'S WHAT OMAHA'S TOP AGENTS SOLD...

-

AVERAGE TRANSACTIONS
9’305 PER AGENT

:/'\;
“ O “ ' Misty. Hemphill-Wilson, Branch Manager |

NMLS #324285 @
TOTAL READY TO ELEVATE 1210 N. 205th Street, Elkhorn, NE 68022 | C: (402) 708-0976 §

YOUR MORTGAGE isty. illwi ! !
TRANSACTIONS 3] GAME? T St Cost 175, |

Papillion, Nebraska 68046 I i

AVERAGE

P m’bellish

VOLUME ., Bo UTI Q U E * Business is always referred back to the referring agent
PER A( ;ENT ‘o . . = Clients determing their leval of invalvement and vendor selection
-l A + by
\ . = Mo hidden or surprise fees

} new & embellished appa rel * Full service management including monthly reporting, walkthreughs and
[ ) [ ) [ ) [ ) .
$3.7 Billion $12.3 Million

SALES it
VOLUME T

respanshay communication

& accessories

A

"‘L.Ll

FEATURED 3
'; pmpenn 2

ool __1@_@ =y
= ﬂ'! ¥ !

—Hss LISTING SIDE BUYING SIDE

Embellishment classes
starting in January!

ABGE & 1BOTH AVENUE Ol FLEHORN
MANAGED BY DEEANY ROUMNDY

PROPERTY
MAHAGEMENT }
e R

W) g

YOUR TRUSTED PARTHER FOR COMMERCIAL AND RESIDENTIAL MANAGEMENT

Information is based on residential sales in 2024 in Greater Omaha by the top 10% of agents by sales volume.
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HEALTH INSURANCE « MEDICARE INSURANCE ¢ LIFE INSURANCE ¢ SUPPLEMENTAL INSURANCE
THOUSANDS OF INSURANCE PLANS,

heaItE NATIONALLY RECOGNIZED BRANDS.
markets .. “.’

Find More Insurance Options

Jon Jacobi, Lutcr, Fss

Licensed Insurance Consultant — A i
402.517.0732 T AN
HealthMarkets Insu 0% licensedn.ail states-Service andiproduct availability vapigss

Jonathan.Jacobi@HealthMarkets.com Agents may be compensatedbased on enrollment. No obligation to enroll-©2021 HealthMarkets 46841-HM-1220

CURB APPFAL

-SELLERS NEED IT
-B RS WANT IT

— i =

— - i

i A=

FAMILY OWNED & OPERATED
General Contracting | Handyman Repairs

402.690.6154 | STREAMLINE370.COM

- We Handle T TUFF, You Handla thelSALE

{/"LU‘F, Your Partnerfor Smooth Transa'ctli‘o_n__s!

Twist OF Fﬁ?E’é;TATE " £ o A ._ : it - _:.:: - ' #
y k ] 37 ar l L 1 II‘I _.’l,ll'.
W ; 1 - | :

g R

High End Estate Sales * Staging for Showings 402.510.8509  TwistOfFateEstateSales.com

22 . January 2026

FLIPPING THROUGH THESE PAGES

SAVES LIVES.

220 .
iy 4
// - F R o
I 7 ¢ e 5
T

With the help of our sponsors, this magazine supports organizations

FIGHTING HUMAN
TRAFFICKING WORLDWIDE.

REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS

/ALL GOD'S ._
{ CHILDREN o

o HREE O The Exodus Road”

AtlasFree*

@ n2gives.com



COVER STORY

“What keeps me motivated is knowing that people are

counting on me — my clients, my team, and my family,” Deb

_ | | Cizek begins. “I never want to let anyone down. Even on the
Nl 5 harder days, showing up and following through matters.”

. E After more than 42 years in the business,
/‘ o 'S Deb has built a legacy that spans

- 3 - -l generations, market cycles, and industry

- | ey shifts, all rooted in her relentless work

: ethic and a genuine love of helping

people move into the next chapter of

their lives. Today she serves as co-owner

of The Cizek Stork Stanzel Group at

BHHS Ambassador Real Estate. The

The Que en Of team has grown into a tight family of

nine, anchored by trust and a shared

C OnSiSten Cy commitment to exceptional client service.

— = And after four decades of showing up
i for others, she still wakes up every day
grateful for the opportunity.
' Deb never planned on a 40-plus-year real
estate career. She started out as a teacher,

earning her undergraduate degree in
> education in Colorado before returning
‘4 to her hometown of Omaha to complete
her master’s in gifted education.

For 13 years, she taught students
full-time and then part-time after she
obtained her real estate license, until
one day she caught herself checking her
watch too often and realized it was time
BY JESS WELLAR
PHOTOS BY STACY IDEUS to hang up her teacher’s hat for good.

Her husband suggested real estate

as a flexible side gig while raising
their boys. She still remembers the
conversation with her first broker and
mentor, B] Brown.

“BJ said to me: ‘I will hire you as a part-
time agent, but if this gets in your blood
you will never be a part-time agent,”
Deb recalls. “She was right — it got in
my blood and became something Ilove.”

Omaha Real Producers - 25




Deb found herself energized by the
work, motivated by her clients, and
driven by her natural ability to listen
with intention.

Along with BJ, Deb credits Ambassador
Real Estate founder Carol Leisey as

an early influence on her career,

while most of her growth came from
determination and long hours. She built
her reputation steadily, one relationship
at a time, guided by a motto she still
lives by: “How you do anything is how
you do everything,” she recites.

No Lone Wolf

A true collaborator, Deb thrives on
the energy of a group, the give-and-
take of talking through problems, and
the collective confidence that comes
from having multiple minds focused
on one goal.

“I have always been a team player,”
she affirms. “If I didn’t have a team, I
wouldn’t still be doing this now.”

She met Terry Stork early in her career
while both were still working at BJ
Brown. They kept in touch over the
years, and after the Berkshire Hathaway/
CBS Home merger, they joined forces.
Later, Grace Stanzel, who started as

their intern, proved herself quickly and
officially became their third partner.

26 - January 2026

“Grace brings that youth and energy
into the group and is very deserving of
her title,” Deb points out. “She pushes us
to do things differently but she really is
an old soul.”

The Cizek Stork Stanzel Group now
includes nine agents — eight women
and Deb’s son — and feels more like a
second family to Deb than a business
unit. They support one another through
life’s milestones and end each year with
a fun tradition: a trip to Chicago full of
shopping and too much good food. Deb
laughs, adding, “My son prefers to stay
home for that one though.”

Deb’s powerhouse energy and incredible
experience shows up in the numbers:
Over 130 units and a whopping $120
million recorded in personal volume in
2025, her best year yet by $20 million. A
significant portion comes from off-MLS
opportunities, the result of decades
spent nurturing relationships, staying
present in people’s lives, and knowing
the Omaha market like few others can.

“I never take no for an answer when

yes is still a possibility,” Deb states, one
more piece of coaching advice she’s
carried throughout her career. Her
persistence, combined with her intuition

Ll i -
it I

and creativity, is part of what her clients
have come to rely on most.

Doing Things Differently
Forty-two years in, Deb still believes
real estate is a people-first business.
She prefers to lead with presence,
experience, and human connection.

“Real estate is really understanding
what someone needs and then using
every relationship and resource I have
to find the right match, even if it isn’t on
the market yet,” she points out.

¥ / .-"- Wi —
Ron Cizek, Deb’s husband of 38 years, lung

transplant recipient and her biggest supporter
in life and business.

The Cizek Stork Stanzel Group, one of Omaha’s top referral-based real estate teams.

The Cizek family, including Deb, her husband
Ron, their sons, and 17 grandchildren and
great-grandchildren.

That resourcefulness has earned her top
national rankings, including Top 10 in
the nation several times for Prudential
and BHHS, as well as the K. Carol Leisey
Award and the Mike Ferry Co-Agent of
the Year Lifetime Achievement Award.

But Deb never wants to appear overly
polished: “I've made plenty of mistakes,
and I try to remember everyone has

a lot on their plate,” she adds. “Even
when things feel dark or heavy, I try to
keep moving forward with an attitude
of gratitude.”

Her Most Cherished Role

Deb’s life is deeply rooted in Omaha,
where she and her husband of 38 years,
Ron, raised their four sons — Mike,

Jeff, Matt, and Brett — who all still live
nearby with their own families. With 17
grandchildren and great-grandchildren,
Deb calls them her “hobby,” and she
means it.

“There’s nothing better than going to
their activities and seeing life through
their eyes,” she smiles. “In some

ways, it feels like a second chance at
parenting, but you are a little wiser and
more patient.”

Ron, whom she calls her biggest
cheerleader, underwent a double lung
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What makes this W%
WM éZ)/&is that it changes,
but the basics don’t—work hard,
show up, and take care of your
people.” — Deb Cizek



transplant nine years ago and is still
the most upbeat person Deb has ever
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(Consigtonceyis e o A Stacy Thorne

secret we ap on most pe Ople gratefully. “As a result, we’ve had nine
i more years together, and we’re very = i
overlook, but it’s the thankful for that gift.” Producing Branch Manager NMLS

differ ence maker ln EVGI'Y Deb also serves on the board at Jaynes
CYC].e.” _— D eb ClZ ek Street Community Church and believes

firmly in giving back with so many
wonderful blessings bestowed from

above over the years ' : Cell: 402.871.8128
As for the future, don’t bet on Deb | } e, stacy.thorne@supremelending.com
slowing down anytime soon. She M N StacyThorne.SupremeLending.com
guffaws when people keep asking her / VLY

when she’ll retire. She loves the work

and her close-knit team too much — and _ ' . 105 N Rand Dlph Street
she’s obviously still crushing it, coming f

off her best year yet. ‘ Weeping Water, NE 68463

“I want to spend every day as if it were

my last,” she concludes. “The older

you get, the more you reflect on how /

grateful you are and thank the good v SUPREME ‘g LENDING
Lord for the life you’ve had. I will

continue to try to live each minute of

every day to the fullest.”
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Professional Home Staging That Makes Your Listings

5 TAND OUT.

Angela Markham
Owner & Operator

Contact us today!
402.915.1325
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PARTNER SPOTLIGHT

t Veridian Credit Union, “Because we handle some loans in- to diverse products—allows Lauren to
Mortgage Loan Originator house, we aren’t tied to every secondary serve a wide range of clients, from first-
Lauren Nissen has built guideline,” she explains. “It gives us time buyers to seasoned investors.
areputation defined by expertise, room to find solutions that traditional
consistency, and a genuine lenders might not be able to offer.”
commitment to helping people achieve In a market where buyers and
homeownership. Her path into lending This combination—industry knowledge, agents focus heavily on service and
wasn’t a straight line, but every step— creative problem-solving, and access transparency, Veridian Credit Union’s
S S from her earliest days working in one of
N ‘ N Veridian’s grocery-store branches to her
rise as one of Nebraska’s top mortgage
professionals—helped shape the lender
she is today.

“It’s never the same day twice,” Lauren
says. “Every borrower is different, every
scenario is different. It’s all a puzzle, and

VE RI D I AN I'love putting the pieces together to get
C RE D IT U I people to the closing table.”

Lauren’s career began at an in-
\ Going the store branch, where she learned the
fundamentals of banking and the

Distance : o .

. importance of relationships. Over time,
to ClOSlng she moved into roles that allowed deeper
BY DAVE DANIELSON engagement with members and greater

PHOTOS BY STACY IDEUS insight into the financial steps behind
major life decisions. Mortgage lending
soon revealed itself as the perfect blend
of problem-solving, personal connection,

and long-term impact.

Her natural drive and ability to navigate
complex loan scenarios quickly set her
apart. Over the last two years, Lauren
has earned the distinction of being

the top lender in Nebraska among

all Nebraska Mortgage Association
lenders—both in units and volume.

It’s a recognition that reflects not only
her work ethic but also the trust she
has earned from clients, partners, and
colleagues across the state.

Lauren has developed strong expertise
in conventional lending, and she

is steadily expanding her work in

FHA loans, offering borrowers more
flexibility and opportunity. Veridian’s
array of in-house lending options
further enhances her ability to serve
clients with unique needs.

Omaha Real Producers - 33



approach stands out. Lauren highlights
a few core differentiators: competitive
rates that help borrowers maximize
their long-term financial benefits, low
closing costs that make homeownership
more accessible, and a culture rooted
in fairness where buyers at every price
point receive the same level of respect
and attention.

“Our culture is something I'm really
proud of,” Lauren says. “Every
borrower—no matter the size of their
loan—gets the same experience. We
value people first.”

Behind every smooth closing is a team
that knows how to collaborate. Lauren
works closely with sales specialists,

a processor, and a dedicated closer.
Together, they form a group known for
clear communication, efficiency, and
member-centered service.

“We really do have a great team,”
she says. “Everyone genuinely cares
about the borrower, and that makes
all the difference.”

The strength of that team shines through
in the feedback they receive. Clients
consistently describe their experience as
seamless, supportive, and refreshingly
transparent—something Lauren never
takes for granted. “Relationships are
magical,” she notes. “When people

refer their friends and family to us, that
means the world.”

Outside of work, Lauren enjoys the
peace and rhythm of country life with
her husband, Matt, their son River, and
a lively crew of pets—two dogs, one cat,
and eleven chickens.

Life on their property keeps them busy
in all the best ways. The family loves
working on home projects, making
improvements, and building a space
where River can grow up surrounded by
fresh air, nature, and the simple joys of
rural living.
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These moments at home help recharge Lauren’s
energy and provide the balance needed for her
fast-paced career.

The Invitation to Bring Her Your
Toughest Deals

Because she thrives on challenging scenarios,
Lauren is often the lender agents call when
buyers have unusual circumstances or need
creative solutions.

“If you have an unusual loan scenario, bring
it over,” she encourages. “We’ll look at it. We
love finding ways to make things work.”

That attitude—optimistic, determined,
and member-focused—has become a
hallmark of her service and a cornerstone
of her success.

Looking Ahead

As she continues to grow her business
and serve even more borrowers
across Nebraska, Lauren remains
committed to the principles

that built her career: integrity,
compassion, and a relentless

drive to help people achieve

their dreams.

Whether it’s a first home,

a new construction

project, a refinance, or an
unconventional lending

need, Lauren Nissen and
Veridian Credit Union stand
ready to deliver the expertise,
fairness, and personal touch that
clients have come to trust.

Contact

Veridian Credit Union

Today!

Office: 402-609-5928

Email: Laurenen@Veridiancu.org

"

¢

Every borrower is different,
every scenario is different. I¢s
all a puzzle, and I love putting
the pieces together to get

people to the closing table.”
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FEATURED AGENT

desco

WORKING
WITH PURPOSE

BY DAVE DANIELSON
PHOTOS BY NATALIE JENSEN

or Heather Tedesco, nothing
F in life has ever unfolded the

“normal” way—and she’s
learned to embrace that. Before real
estate, Heather worked in the events
industry, managing large-scale
experiences and traveling frequently
for her Chicago-based company.
In early 2020, she returned home
from what felt like a career-defining
week of meetings. She had been
introduced to new partners, new
opportunities, and what looked like a
clear next chapter.

Twenty-four hours later,
everything collapsed.

With COVID shutting down the
events world overnight, Heather
received a call telling her to file

for unemployment. “I had no idea
what my next step was going to

be,” she recalls. Restaurants, bars,
events—everything she’d ever done
professionally was suddenly on hold.

A Mother’s Day Turning Point

It wasn’t until Mother’s Day, while
driving around with her husband
because there was quite literally
nothing else to do, that the spark
for a fresh start appeared. Her
husband suggested real estate—a
field she had always loved but never
seriously considered. Commission-
only work felt intimidating, but
the idea of a more flexible, people-
focused career lingered.

Studying at home wasn’t an option
with three boys, two dogs, frogs, and
the chaos of lockdown. So Heather

booked a hotel room for three ufr

days, checked in with snacks and
determination, and completed her 60
hours of coursework in one focused
. With years of
sprint. She passed her exams on the e

first attempt. Heather Tedesco
emphasizes that
“referrals are
Her very first open house became proof that you
her very first listing. “Real estate cared enough to
get it right.”




Heather and Shannon with their three boys: Aidan, Brody, and Cohen.
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just exploded from there,” she says.
She has been referral-based and
thriving ever since.

A Career Built on Helping People
Helping others has been the common
thread through every chapter of
Heather’s life—group homes with
special-needs kids, bar management,
event planning, weddings at Joslyn Art
Museum, and now guiding families
through monumental life transitions.

“Buying a home is one of the most
stressful moments in someone’s life,”
she says. “My job is to help them
through their feelings, through their
fears, and through the entire journey.”

Heather also holds the designation of
Senior Real Estate Specialist, equipping
her to support families dealing with
downsizing, estate transitions, or
selling a parent’s home. “There’s so
much emotion tied to those moments.

I try to make them as easy and as
compassionate as possible.”

A Year That Changed Everything

If 2020 brought upheaval, 2023
reshaped Heather’s entire outlook.
Within four months, her father-in-
law passed away, her family dog died,
her husband Shannon was diagnosed
with stage-four prostate cancer, and
what she thought was a harmless mole
turned out to be melanoma.

“Everything changed,” she says. “My
perspective, my priorities, my approach
to work.”

The good news: her melanoma was
successfully removed, and Shannon is
doing well today. But the experience
transformed her motivation. “Life is
too short,” she says. “If we’re not doing
this job with kindness, with purpose,
and with genuine care for people, then
what’s the point?”

Ironically—or maybe fittingly—her
business doubled after that shift.

Heather and Shannon have been married
for 24 years and share three sons: Aidan,
Brody, and Cohen. Outside of work, the
family loves hockey, hiking, concerts,
travel, reading, and time at home.

Building Community

Through Vulnerability

Part of Heather’s heart-centered
approach to real estate includes helping
people through difficult chapters. After
years of supporting friends, clients, and
community members through divorces,
downsizing, and other major transitions,
she had an idea: create a network
specifically designed for women
navigating life’s hardest moments.

She soon met three women who
shared her passion, and together
they launched She Conquers Club—a
new grassroots initiative offering
workshops, retreats, and educational
events. Their first sessions focused on
divorce planning, and more topics—
both heavy and uplifting—are planned
for 2026. “We want women to feel
empowered, supported, and never
alone,” Heather says.

She’s also partnering with Apex
Community Services, a nonprofit
working to prevent homelessness
and keep families out of the foster
care system. Their December event at
Joslyn Castle will raise funds to help
families facing housing insecurity.
“I'm incredibly excited to grow that
partnership,” she says.

Heather is also very involved with
Benson First Friday, including doing
monthly fliers.

A Reputation Rooted in Kindness
When asked how she hopes clients
describe her, Heather doesn’t hesitate.

BUYING A HOME
IS ONE OF THE
MOST STRESSFUL
MOMENTS IN
SOMEONE’S LIFE.
MY JOB IS TO HELP
THEM

THEI

FEARS, AND
THROUGH THE
ENTIRE JOURNEY.”
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“I hope they think I'm a good person— 2024, she earned the Better Homes and
someone who’s kind, funny, and Gardens Platinum Award—something
genuinely wants the best for them.” she only discovered when her name was
announced at the ceremony.
Her clients would confirm exactly that.
At the Heart of Every Home
Heather may not track her numbers, Whether she is supporting seniors
but her impact speaks for itself. In through transitions, guiding young

THE
GOOD LIFE
| _GROUP

families toward their first home, or
helping community members navigate
life’s toughest hardships, Heather leads
with empathy, grit, and an unwavering
commitment to making life a little easier
for others.

In every way that matters, she
is exactly the kind of person you
want by your side during big

Omaha realtor Heather Tedesco builds her business through referrals, compassion, and deCISlonS_Steady’ compassionate, and
community involvement. wholeheartedly human.
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Small
Workouts

Yielding Big

Results

BY JESS WELLAR
PHOTOS BY NATALIE JENSON

f someone told you they

could change your life

if you committed to
20 minutes twice a week,
would you believe them?
What if the couple making
this claim had already
built one of the nation’s
top-performing studio
groups, rooted in science,
driven by community, and
powered by a mission to
help everyday people get
stronger, healthier, and
more confident without
ever stepping foot into a
traditional gym?

That’s exactly what local
franchisees Ryan and
Sommer Hahn have
launched with The Exercise

Coach, their high-tech,
high-accountability training
studios that are redefining
what fitness looks like

for busy professionals,
beginners, and people
who’ve been underserved
or intimidated by the classic
gym scene.

“We transform the way
people age — our technology,
science, and people are like
nothing else out there,”
explains Ryan.

Rapid Growth

The Exercise Coach began

in 2000 with a simple but
profound idea: bring science-
driven strength training to
people who want real results
without long workouts.
Today, there are more than
230 studios nationwide, and
Ryan and Sommer own and
operate eight of them across
Nebraska, Missouri, and
Iowa, including three

in Omaha.

Their first studio location in
West Omaha was slated to
open in March 2020 before
COVID upended the world.
But when it opened several
months later, it didn’t just
succeed — it became the
number-one performing
studio in the country.

“We quickly discovered

it wasn’t too good to be

true,” Ryan reflects. “Once
we got on the state-of-the-
art equipment ourselves

and realized it was such a
meaningful workout, it was a
real lightbulb moment.”

For the Hahns, this

business is an extension of

a life already built around
community transformation.
Before launching their
studios, Ryan worked at
Conagra Brands and Sommer

at Union Pacific Railroad,
and together they helped
start GraceHill Church, a
pivotal experience that
shaped their next chapter
as they made plans to leave
corporate America behind.

“We wanted an
entrepreneurial venture
that creates community and
transforms lives, just like
our church,” Ryan shares.
“We also realized we worked
really well together and
wanted to pour our hearts
into something meaningful,
not just make a living.”

When the couple discovered
The Exercise Coach,
everything clicked into place.

“We met with leadership
and affirmed we all shared
the same values, the same
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Sommer and Ryan Hahn with daughters Grace,
Bella, and Norah, and their golden retrievers
Wynnie and Auggie.

passion, and had the
best intentions to make a
difference,” Ryan recalls.

The result? Award-winning
studios, record-breaking
growth, and industry-wide
recognition, including

The Exercise Coach’s 2020
Newcomer of the Year
Award, the 2022 Client
Inspiration Award, and the
2022 & 2024 Franchise of the
Year Award.

A Realtor’s

Dream Workout

The Exercise Coach isn’t a
traditional gym; it’s a science-
backed wellness hub that’s
changing the way people
age. Their unique model
requires just 20 minutes,
twice a week, and is highly
personalized to be efficient
and effective.

“We are a great fit for
busy professionals,” Ryan
explains. “We are also
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flexible in making and
changing appointments
because we know a Realtor’s
schedule changes often.”

Their studios feature
cutting-edge strength and
Al-driven equipment, plus
new offerings in assisted
stretching, balance, mobility,
and brain health. Better yet,
this is a place where you can
train without getting sweaty;
perfect for squeezing in a
session between showings
when there’s zero buffer to
take a shower.

Realtors should also know
that the studio offers two free
sessions to anyone who wants
to experience the program
firsthand, along with $150 off
the first month or $150 off the
first package purchase. Their
referral program is equally
generous: when a referred
client signs up, both the
referring agent and the new
client receive $150.

Inside Ryan and Sommer Hahn’s The Exercise Coach studios, where
digital resistance machines, personalized training stations, coaching
screens, and body-mapping technology create a modern, efficient

training environment.

This makes The Exercise
Coach not only an ideal
personal resource for real
estate agents, but also a
valuable wellness gift or
recommendation for clients.

“Some of the top agents train
and/or have trained with us!”
Ryan notes proudly. “We also
have a 95% retention rate,
which is incredible in this
industry where churn happens
often — and that is because we
are truly changing lives.”

Fitness is shifting from fads
toward longevity, strength,
and sustainable habits. Post-

<< The Hahns’
franchise awards:
2020 New Studio
Newcomer, 2022
Client Inspiration,
2022 Franchise

of the Year, 2024
Franchise Group of
the Year.

pandemic trends
have further
strengthened the
demand for what
The Exercise Coach
offers: Whether
it’s clients in their 60s and 70s
regaining mobility or coaches
stepping into leadership

roles within their studios, the
ripple effect of their work is
unmistakable.

“The need for strength and
muscle is becoming more
and more evident,” Ryan
notes. “Our business offering
is perfectly geared for
helping people live longer
and better.

“In general, people are
starting to see health as a
currency instead of just
wealth,” he continues. “If

you're not healthy enough to
enjoy your wealth, what is
the point?”

Family Ties and

Future Plans

High school sweethearts,
Ryan and Sommer have
been married for 25 years
and are raising three
amazing daughters — Grace
(18), Bella (16), and Norah
(13) — along with their two
Golden Retrievers, Wynnie
and Auggie, who “think they
run the house,” according
to Ryan.

As a family, the Hahns love
spending time at the lake,
traveling, attending church
together, and cheering on
the Huskers. An upcoming
trip to Hawaii will celebrate
a trio of milestones: their
silver jubilee, turning 50, and
sending their oldest daughter
off to college.

“Grace plans to major in
health fitness as a result
of being inspired by our
business,” Ryan adds with
a grin.
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WE TRANSFORM THE
WAY PEOPLE AGE —
OUR TECHNOLOGY,
SCIENCE, AND PEOPLE
ARE LIKE NOTHING
ELSE OUT THERE.”

———

Husband-and-wife
franchisees Ryan and
Sommer Hahn are &
redefining longevity-
focused fitness throuéh
sci@nce-driven technology,
high accountability and a'-
people-first mission.

Looking ahead, the couple is
eyeing sustainable growth, with
plans to open at least three more
studios in the coming years.

With Papillion next on the map,
their focus is on optimizing
operations and developing strong
coaches as capable leaders to
represent their business.

“Watching people become stronger
than they ever thought possible

— physically, mentally, and
emotionally,” Ryan concludes, “is
what brings us the most joy.”

Omaha Real Producers - 49



. ACCENT A

A.. [ ] e}t f.. WNDOW

FASHIONS

D A O R A P A ®) = e CUSTOM

—— O
: e =P
— - — = i
.....f-:‘: = i . - T o ; -
= - | |||'|'r O
B T " '
nﬁ"/
Why Partner with Us?
§ Convenience _ [ m|
- Exceptional Service 1 L O
- Quality Products ek
' - Locally Owned & Operated O OWT00 0O o

"YOUR CLIENT MAY BE OWED A NEW
ROOF PAID FOR BY INSURANCE...

50 - January 2026

FROM MARKET READY
TO RFECT

e

= Your Partﬁ'é’r
Jﬁrope vy
;ansformatl !

I

|/

NC

—3;

=

!_'l-ll

e

,"M

Call Today to Schedule an Estimate!
(402) 806-9011 | mikejamesrenovation@gmail.com MIKRENOVJAQNMES

Home | Bathrooms | Kitchens | Basements | Flooring | Outdoor Living

Omaha’s Trusted Pest Control Partner

Since 1975

You Can

Residential & Commercial
Extermination

Savvy businesses know it's all

Specialists in Rodents,
about who many you reach — not how many. Ants, Termites,

q q q q |
Our niche publications, exclusive events, and Fleas & More!

targeted digital marketing get your brand in E E
front of ideal clients affordably.

Let's talk! [=]
RERIE Gt (B Ui [ELlEEnEy [7J REAL PRODUCERS —— Contact us today for a free estimate! ——

of this magazine today.
402.397.8884 ° LienPestControl.com

Omaha Real Producers - 51




FEATU*D \ _EgT\

DRIVEN BY PURPOSE

BY DAVE DANIELSON
PHOTOS BY NATALIE JENSEN

or Liz James of eXp Realty, her
F journey began through a series of
real-life lessons, early challenges,
and the unwavering encouragement
of her husband, Jeff. The couple’s
first home purchase was a learning
experience they’ll never forget—one
marked by uncertainty and a for-sale-by-
owner transaction that left them feeling
uneducated and unprotected.

Ayear and a half later, Jeff came home
with an unexpected idea: buy another
property. His thought was simple—

AMES

maybe they could {flip it or rent it. Liz
was surprised, but together they took
the leap, purchasing their first rental.
Unfortunately, they found themselves
once again feeling taken advantage of,
navigating another FSBO without the
knowledge they needed.

That’s when Jeff made a suggestion

that changed everything. “Why don’t

you get your license?” he asked. If they
were going to keep buying investment
properties, it made sense for Liz to have
the expertise. But it wasn’t just a practical

idea—TJeff saw something in her that she
hadn’t yet seen in herself. As Liz often
says, “He pulls dreams out of me.”

She earned her real estate license in
October 2008, stepping into the industry
with humility, determination, and a
desire to help others avoid the struggles
she had experienced firsthand.

Growing a Career Built on Education
and Empathy

From the beginning, Liz felt called to
educate buyers—to guide the people
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who didn’t know where to start or
didn’t feel brave enough to step into
homeownership. Whether she was
helping first-time buyers or sellers
who hadn’t moved in decades, she
understood the courage it took to make
life-changing decisions.

A few years later, another unexpected
moment shaped her journey. Liz had
listed a home right behind the house
she and Jeff lived in. Jeff asked if she
had offered the sellers a price they
would consider. Liz laughed, reminding
him she couldn’t earn income if he
kept buying every property she listed.
Jeff jokingly said, “Do I need to find a
different real estate agent?” Moments
later, they were the owners of yet
another rental.

These comical, spontaneous experiences
became symbolic of something deeper:
Jeff continuously awakening potential in
her—professionally and personally.

Today, what Liz loves most about real
estate is that every day brings a new
chapter. “It's a new buyer, a new seller, a
new story, a new ‘why,”” she says. While
the job may involve selling houses day
in and day out, she sees it as something
far more meaningful. No two clients

are alike, and no two transactions are
identical. For Liz, the beauty of her work
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lies in becoming part of each client’s
unique story, helping them reach the
finish line with confidence and clarity.

Real estate, she believes, is deeply
personal—and she approaches every
interaction with intention, compassion,
and purpose.

At home, Liz’s world is filled with
activity, love, and adventure. She
and Jeff are parents to four children:
Delaney, Manning, Jocelyn, and

Liz James and Jeff, alongside their kids
Delaney, Manning, Jocelyn, and Brockton.

Brockton. Together, the James family is
passionate about the outdoors, travel,
and staying active. They recently
returned from a trip to Colorado,

where Jeff and their two older kids
snowboarded and skied while Liz joined
in for a day on the slopes.

The family also loves hiking, especially
in places like Sedona, Arizona. Jeff
affectionately calls their adventures
“exercise in disguise,” a phrase that
perfectly describes the fun, family-
focused lifestyle they share. Their
philosophy is simple: incorporate the
kids into everything—business, play,
travel, and growth.

Liz is deeply involved in her local
church, where she volunteers and sings
on the worship team. Music has been
part of her life since she was young,
and she even tried out for American
Idol years ago. When she’s not working
or serving, she enjoys the daily routine
of dropping her kids off at school and
heading to the gym—a practice she calls
essential to her mental health.

Liz James
built her real
estate career
on learning
the hard way,
then turning
experience

When asked how she hopes people
describe her, Liz emphasizes qualities
that reflect the way she approaches Into'aducations
both life and business: honesty, advocacy, and

thoughtfulness, patience, and empathy. meaningful
connection.

llrl.l:(')day, what A //(/0*5«
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“Everyone deserves someone in

She strives to view every situation from
her client’s perspective, not just her own.

their corner. 'm just

| get to be that person.”

She believes deeply in solving problems
and creating win-win outcomes. While
real estate is her livelihood, she sees it
as a calling—one where she can help
people navigate major life decisions,
overcome obstacles, and feel supported
every step of the way.

Her greatest compliment is when
clients say, “We couldn’t have done this
without you.”

From inexperienced first-time buyers
to seasoned investors, Liz James
continues to serve her clients with
dedication, kindness, and a passion for
making every experience meaningful.
Her journey may have started with
uncertainty, but it has grown into a
career fueled by purpose, guided by
faith, and strengthened by the people
she loves most.

And at the heart of it all is the same
belief that started her story: everyone
deserves a guide they can trust—and Liz
is honored to be that person for so many.
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Print Me More!

Were you, the team or your
business featured in an
issue of Real Producers?
Want a copy of your article
or full magazine that you
were featured in?

Reprints!
What the heck is a reprint? A reprint is a four- or eight-page,
magazine-quality-grade paper with your full article and photos
and you on the cover of the publication.

Why do | need those?

These reprints are a professional marketing tool that can help
brand you, your team and/or your business.

* Use on listing appointments.

* Send out to friends and family.

* Send to clients with your holiday greetings.

* Brokers can use as recruiting tools for capturing new talent.
* Use when farming your favorite neighborhood.

What if | changed companies or need something corrected in
my article?

No worries! We can make any changes needed. We send you
a proof, you approve, and then they are sent to you

via FedEx.

Who can buy these?
The REALTOR® who was featured, the broker, our partner or
family. Anyone who wants to promote you!

How do | order?

Email stacey.penrod@realproducersmag.com or give us a call
at 402-677-7744.
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