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(703) 391-8911  |  SoilAndStructure.com
info@soilandstructure.com  |  Licensed Engineers in VA, DC, MD & WV

Help Protect Your Client  |  Call Today!

Foundation Cracks
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Basement Waterproofing
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Sloping Floors
Stream Stabilization
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Now!
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

STAGING
Elevated Staging and Design
(571) 888-9725
ElevatedStagingandDesign.com

Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

Town & Country Staging
(202) 997-3324
TownAndCountryMovers.com/
Staging

TITLE & ESCROW
Potomac Title Group
(571) 432-9382
ClosewithPotomac.com

TITLE COMPANY
Pruitt Title
(703) 462-9931
DCTitleGuy.com

TRANSACTION COORDINATOR
Scalable RES
(703) 639-4166
ScalableRES.com

VIDEO SERVICES
Studio R Designs
(202) 413-9645
studiordesigns.com

VIRTUAL ASSISTANT
Cyberbackers Virginia
(703) 851-2849
Cyberbacker.com

AI
Ink’d
(571) 470-9261
Inkd.ai

BLINDS
Budget Blinds
(540) 729-9846
Budgetblinds.com/ashburn

BOOKKEEPING/ACCOUNTING
Agent CFO
(240) 468-7426
AgentCFO.co

CHIMNEY SERVICE/REPAIR
Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLEANING SERVICES
Spain’s Cleaning Services
(703) 798-9140
SpainsCleaning.com

Vilma’s Cleaning Services
(240) 760-9188
vilmah79.my@gmail.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ENGINEERING - 
STRUCTURAL & SOIL
Soil & Structure Consulting, Inc.
Ken Fraine, PE / Andy 
Fulambarkar, PE
(703) 391-8911
SoilandStructure.com

ESTATE SALES
Four Sales, Ltd.
(703) 256-8300
FourSales.com

FLOORING
Rachels Floors
(571) 316-1218
RachelsFloors.com

HOME INSPECTION
ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

Rn HomeTech
(301) 221-0357
RnHomeTech.com

HOME ORGANIZING & 
MOVE MANAGEMENT
The Organizing Mentors
(703) 434-9585
TheOrganizingMentors.com

HOME WARRANTY
Old Republic Home Protection
(540) 498-5632
ORHP.com

INSURANCE
Goosehead Insurance
(571) 384-2049
Goosehead.com/agents/va/
burke/Seth-Mcguire/

JUNK REMOVAL
123JUNK
(703) 956-1415
123JUNK.com

It’s Haul Good
(703) 646-9194
ItsHaulGood.com

Peace Junk Removal
(703) 721-7758
PeaceServicesJunkRemoval.com/

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION
Green Home Solutions
(703) 447-6085
GreenHomeSolutions.com/
Sterling-VA/

MORTGAGE
CMG Home Loans
Eric Mullis
(703) 856-4019
CMGHomeLoans.com/mysite/
eric-mullis

CrossCountry Mortgage
Sylvia Bae
(571) 251-9854
BaeTeam.com

Embrace Home Loans
Shawn Barsness
(703) 783-2322
TheMortgageAce.com

Movement Mortgage
Bo Lee
(703) 967-9792
CallBoLee.com

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com

MOVING / STORAGE
Barry’s Best Movers
(703) 622-3061
BarrysBestMovers.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Metro Delivery Group, LLC
(202) 438-4100
MetroDeliveryGroup.com

MG Moving Services
(571) 288-3840
MyGuysMoving.com

My Pro Movers & Storage
(703) 763-4285
MyProMoversDC.com

Town & Country Movers
(202) 997-3324
TownAndCountryMovers.com

PHOTOGRAPHY
Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY & 
VIDEOGRAPHY
Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

Hiiper Studio
(703) 656-9704
HiiperStudio.com

PORTABLE STORAGE
Units NOVA
(540) 907-5454
UnitsStorage.com/Manassas-VA/

PRINTING / PROMOTIONAL
Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PROPERTY MANAGEMENT
Circle Property Management
(703) 851-2849
CirclePM.com

RENOVATIONS
Dwell Build
(202) 240-8666
DwellBuild.com

RESTORATION SERVICES
Lightspeed Restoration of 
Alexandria and Fairfax
(571) 288-8050
LightSpeedRestoration.com/
Fairax-VA

ROOFING
DryHome Roofing & Siding, Inc.
(703) 230-7663
DryHome.com

SENIOR MOVE MANAGEMENT
Town & Country Move 
Management
(202) 997-3324
TownandCountryMovers.com/
Move-Management

Amina Basic
(571) 410-0661
va@cyberbacker.com
cyberbacker.com

@cyberbackervirginia

Stay focused on your clients,
we've got everything else!

View All Of Our Services!

"Cyberbacker is perfect for people that are committed to their 

business. The level of skill and accountability is very high. If 

you are truly looking to go to the “next level” you need to be 

focused on the activities that give you the best ROI, 

Cyberbackers allow you to do this!!!! Highly recommend this 

critical business asset!!!"

Shawn P, A Successful Cyberbacker Partner

Schedule a FREE
business evaluation!

• Vacancy Marketing • Tenant Screening • Rent Collection
• Property Maintenance • Financial Reporting

Contact Patrick Page!
703.592.6802
circlepm.com

Your Property
Management Partner
To Help You:

Dream
OF THE NEXT
ADVENTURE

Grow
YOUR BUSINESS 

JEn oy
LIFE



NOVA Real Producers • 98 • January 2026

Lexy Broussard
Sales Manager Publisher

Wendy Ross 
Operations Manager

Meet
The
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Kristin Brindley 
Publisher

Ryan Corvello 
Photographer

MEET THE REST OF 
THE KB TEAM!

Follow Us Online!

NOVA Real Producers 
@realproducersnova

NOVA Real Producers 
@realproducersnorthernva

Schedule a consult
with our transaction
coordination team.

ALICIA BROWN | FOUNDER & CEO

703.639.4166  | info@scalableres.com
ScalableRES.com

Stress-Free Closings, 
Tailored for You!

Because every deal — and every agent — is different.

Transaction Coordination, Listing 
Support, and Marketing Services
- all customized to fit your business needs!
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Hello January, A Fresh Start! 

The new year always brings a renewed 
sense of purpose — a clean slate filled 
with opportunity, ambition, and vision. 
January invites us to reflect on the 
lessons of the past year and set our 
sights on what’s possible in the one 
ahead. It reminds us that real growth 
doesn’t come from one big moment, but 
from the small, intentional steps we take 
with consistency and heart.

As we step into 2026, we’re filled 
with gratitude for this extraordinary 
community of agents and partners 
who inspire us daily. Your stories, your 
dedication, and the connections you 
build continue to make Real Producers 
a place where collaboration thrives and 
meaningful relationships grow.

We’re also thrilled to welcome our 
newest preferred partners, Hiiper 
Studio and Budget Blinds, to the Real 
Producers family. We look forward to 
the creativity, value, and service they’ll 
bring to our growing network.

And to start the year off in true 
celebration, we’re excited for our Joint 
Gala on Tuesday, March 12th, where 
we’ll bring together our DC Metro and 
NOVA communities for an evening of 
recognition, connection, and elegance. 
More details are coming soon — but go 
ahead and mark your calendar now.

As we enter this new chapter,  
let’s remember:
“Every new beginning comes from 
some other beginning’s end.” 

Here’s to courage, clarity, and connection 
in the year ahead — and to making 2026 
our most inspiring year yet.

PUBLISHER’S  
NOTE

GALA
C e l e b r a t e  w i t h  u s  a t  a  j o i n t  D C  a n d  N O VA  e v e n t  h o n o r i n g  t h e  a g e n t s ,  t e a m s ,  a n d  p a r t n e r s  w h o  m a ke  r e a l  e s t a t e  s h i n e .

C o m e  d r e s s e d  t o  i m p r e s s  f o r  a n  e v e n i n g  o f  g r e a t  c o m p a n y ,  d e l i c i o u s  f o o d ,  l i v e  e n t e r t a i n m e n t ,  a n d  w e l l ‑ d e s e r v e d  r e c o g n i t i o n .

To g e t h e r,  w e ’ l l  r a i s e  a  g l a s s  t o  y o u r  h a r d  w o r k  a n d  t h e  d e a l s  t h a t  m a d e  t h i s  y e a r  u n f o r g e t t a b l e .

AND

For all information on all DC Metro and NOVA Real Producers events, email info@dcmetrorealproducers.com or info@novarealproducers.com

Lisa Geraci  Rigoni,  Owner & Chief  De-clutter  Officer 
• Certified with The National Association of Senior & Specialty Move Managers.
• Professional organizing since 2008.
• #1 Best Sell ing Author of 17 Spatulas and the Man Who Fried an Egg
• Serving DMV and beyond!

TheOrganizingMentors.com • 703-434-9585 • Lisa@TheOrganizingMentors.com

Let us help your clients 
sort, simplify, and say 
goodbye to the clutter!
As Professional Organizers and certified 
Senior and Specialty Move Managers, we 
help your clients mentally and physically 
prepare for their move.

Kristin Brindley

Owner/Publisher
NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com
www.novarealproducers.com
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The “6-7” trend didn’t come from housing data, market shifts 
or anything tied to real estate. It started as a random meme on 
TikTok, spread through kids at school, and then exploded into 
brand campaigns, merch and your kids saying it over and over 
and you asking “What is this?”

Its rise is a reminder of how fast attention moves today — and 
how every industry, including real estate, has to operate in a 
world shaped by speed, repetition and how cultural noise can 
shape things fast. 

The “6-7” meme shows how ideas travel, and how younger 
generations communicate. It also highlights how fast 

something can become something before it disappears. 
These are signals where Realtors need to pay attention. And 
when something as nonsensical as “6-7” crosses generations 
and shows up in national marketing, it proves that cultural 
influence doesn’t always look polished. Sometimes it’s just loud, 
repeated and familiar enough to pull everyone in.

What This Means for Realtors 
In real estate, the trends that matter aren’t always the logical 
ones — they’re the ones people repeat. Paying attention to 
repeating patterns (not just viral moments) will help you as a 
Realtor recognize that when patterns change, you will need 
to change with it. For instance, young people who might be 

WHY REALTORS SHOULD PAY ATTENTION

BY WADE VANDER MOLEN

WORDS BY WADE
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Streamline your business this 
year with the largest and most 
innovative professional estate 
sale, auction, and personal 
property firm in the DC area.

Wade Vander Molen is senior vice president 
of business development at Pruitt Title LLC 
in the Northern Virginia/Washington, D.C., 
area and has been in the title industry since 
2005. Wade helps real estate professionals 
with all facets of their marketing and 
teaches a new, sustainable business model 
to help them grow their businesses. You 
can visit Wade at www.DCTitleGuy.com.

looking to buy their first home, don’t go to the mailbox to seek 
information. They go online. Are you there? Have you changed 
your pattern and made YouTube a priority over newsletters? 

What “6-7” Reveals About Today’s Consumers 
“6-7” caught on because it gives kids something adults can’t 
quite decode — a little corner of culture that feels like it belongs 
to them. It sits in the same lane as chaotic filters, fast-moving 
A.I. characters and other quick-hit trends built on humor, speed 
and randomness. It’s a way for younger audiences to carve out 
identity and personal space in a world where everything is 
visible, shared and commented on instantly.

It Was Never the Mystery 
“6-7” spread the way most fast-moving trends do. One person 
said it, others echoed it, and the loop repeated until it was 
everywhere. There was no hidden meaning. The real disconnect 
is how quickly kids adopt and abandon trends while adults are 
still trying to figure them out. This is something to pay attention 
to. Remember when you were young, and when your parents 
go around to understanding trying to be “cool” with the latest 
trend, you and your friends were on to the next thing. 

Don’t move at the pace of a trend, but at the pace of your 
clients and audience. It’s hard to know what they want if you 
don’t follow up and have great conversations with them. 

Join the Party! 
How can you jump in and capitalize on a trend to involve 
families and their kids? Host a client event that is “6-7” themed 
for fun or make it “2-6” for launching a big 2026 for you and 
your real estate team. Whatever it is, look at trends the way 
you look at pivots in business. Where is the opportunity? 
Don’t ignore trends no matter your feelings, and know that 
something as simple as a meme trend is an inside look at 
cultural shifts and messages where we can all learn. 

TO THE 6-7
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The DMV's Premier Moving
Professionals Since 1967

Call Jeff to request a quote!
(202) 438-4100  |  MetroDeliveryGroup.com
"No moving company in the world would do what I'm doing right now." - Jeff Wingrove, Owner

Offering High-End Residential Moves through our White Glove Service

Solution-Based Company Driven by Efficiency

Full-Service Residential / Commercial Moves

Courier and Same-Day Delivery Services in the DMV

Long and Short-Term Warehousing / Storage Facilities

BY TODD LEBOWITZ

MARKETING MATTERS

With more than 25 years of experience, 
Todd Lebowitz is CEO and owner of My 
Marketing Matters, which he runs with 
his business partner Ram Devaguptapu. 
Together, they have grown the company 
to be a recognized leader in real estate 
marketing with more than 20,000 clients 
locally, regionally, and nationwide.

HOW TOP 
AGENTS ARE 
USING AI—
WITHOUT 
LOSING THE 
HUMAN 
TOUCH

Artificial intelligence may sound like a buzzword, but for real 
estate agents across the DC metro area, it’s quietly becoming 
a powerful productivity tool—without replacing the personal 
connections that make this business thrive.

Agents are using AI in simple, strategic ways to streamline 
their workflows while staying focused on relationships. 
Listing descriptions, for example, can now be generated in 
seconds with the help of AI writing tools—saving time while 
still allowing for personal edits and nuance. Virtual staging 
platforms use AI to transform empty rooms into beautifully 
furnished spaces, helping buyers visualize a property without 
the cost or hassle of physical staging.

AI chatbots are also being implemented to handle initial 
website inquiries and qualify leads around the clock. This 
ensures quick responses while freeing up agents to focus on 
more meaningful conversations and client service. Some CRMs 
even offer predictive analytics powered by AI, helping agents 
prioritize prospects who are most likely to transact soon.

Another emerging use is content scheduling. AI-powered 
tools can help agents plan and generate social media content, 
email campaigns, and blog posts with greater efficiency. 
These systems suggest timely topics, recommend posting 

times, and even generate captions that align with a brand’s 
voice. For busy agents juggling showings, paperwork, and 
client care, these time-saving options are invaluable.

However, technology is only as effective as the person 
using it. The most successful agents blend automation with 
intention. They review and personalize every AI-generated 
message, ensure their follow-up feels genuine, and maintain a 
strong presence in their communities—online and off.

AI isn’t here to replace agents. It’s here to help them do more 
of what matters most: delivering outstanding service, creating 
meaningful relationships, and staying ahead in a fast-moving 
market. Those who embrace it thoughtfully are setting 
themselves up not just to compete—but to lead.
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Herlinda Benito

Cleaning Services for a
Positive Buyer Response

DEEP CLEANS • ROUTINE CLEANING • OFFICE CLEANING • MOVE IN/MOVE OUT • COMMERCIAL CLEANING

Our experienced team ensures every space is spotless, 
giving you peace of mind and more time to focus on 
what matters most.

FREE  ESTIMATES! CALL TODAY
LEARN MORE
QUESTIONS?

(703) 798-9140
SpainsCleaning.com
spainscsllc@gmail.comSchedule your first cleaning and receive

15% OFF your second clean!
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If you’ve spent any time in the
D.C. real estate market, you’ve
probably heard of Wade 

Vander Molen. Known for his energy, 
integrity, and relentless drive to help 
agents succeed, Wade has become a 
familiar and trusted figure among  
top producers. As the Senior Vice 
President of Business Development 
at Pruitt Title, he does far more than 
connect clients to closings—he helps 
build better businesses.

For Wade, the secret to success in title 
work is simple: “It’s not what we sell 
that makes us different—it’s the value 
we create between the closings,” he says. 
That mindset has guided his twenty-year 
journey in the industry and continues to 
shape how he leads and serves today.

From Iowa to Industry Expert 
Originally from Pella, Iowa, Wade’s 
professional path has been anything 

but conventional. After earning his 
degree, he began his career in social 
work, spending three years with 
Child Protective Services in Phoenix, 
Arizona. Though the work was 
deeply meaningful, Wade felt a pull 
toward something new—a career that 
blended his passion for people with his 
entrepreneurial instincts.

After a brief stop in mortgage lending, he 
landed his first marketing role at a title 
company in Phoenix. Now, two decades 
later, Wade is a respected industry 
leader known as The D.C. Title Guy, 
with a national reputation for training, 
coaching, and bringing innovative 
marketing strategies to agents and 
companies across the country.

In addition to his role at Pruitt Title, 
Wade is also a national title sales coach 
and speaker, training companies across 
the U.S. on how to grow their business 

and better serve their clients. “Coaching 
is one of my passions,” he says. “Helping 
others succeed—whether they’re agents 
or title reps—is what motivates me.”

His favorite book, Atomic Habits, serves 
as a constant reminder that small 
improvements compound into major 
results. “There’s always room to get 
better,” he says. “That’s the mindset that 
drives me every day.”

The Pruitt Title Difference 
Founded in 2007 and headquartered in 
Vienna, Virginia, Pruitt Title has earned 
its reputation as one of the most trusted 
names in the region. With a satellite 
office in Maryland and a strong, service-
driven team, the company operates on a 
core belief that integrity and innovation 
go hand in hand.

“Realtors today need more than a title 
company that processes transactions,” 

Where 
Trust Meets 

Title—
Everyone 

Wins

PRUITT TITLE

PARTNER SPOTLIGHT 

BY GEORGE PAUL THOMAS 

PHOTOS BY RYAN CORVELLO

WADE 
VANDER 
MOLEN
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relationships. Personally, his focus 
remains on faith, family, and growth.

For Wade, success will always come back 
to service. “If you lead with integrity, care 
about people, and always bring value, 
you can’t lose,” he says. “That’s what 
keeps me passionate about what I do.”

DISCOVER HOW WADE AND PRUITT 
TITLE CAN HELP YOU ELEVATE 
YOUR BUSINESS. VISIT WWW.
DCTITLEGUY.COM OR REACH OUT 
TO WADE VANDER MOLEN AT (480) 
203-6452 OR WADE@PRUITT-TITLE.
COM TO LEARN MORE.

consistency and creativity have kept 
him at the top of his game.

Life Beyond the Title 
Outside of the office, Wade is first and 
foremost a family man. He and his 
wife, Valerie, have been married since 
2014 and share two daughters, Isla (9) 
and Aria (6). “Our girls keep us on our 
toes,” he laughs. “Between soccer games, 
school activities, and family trips, there’s 
never a dull moment.”

Their favorite place to unwind is their 
beach house in Long Beach Island, 
New Jersey, where they spend summer 
weekends soaking up the sun and 
creating lasting memories

When he’s not with family or working, 
you can usually find him playing 
basketball, running, golfing, or 
planning his next travel adventure. 
“Movement and travel keep me sharp,” 
he shares. “They’re reminders that 
there’s always something new to learn 
and experience.”

Looking Ahead 
As he looks to the next chapter, 
Wade’s goals are both ambitious and 
purposeful. Professionally, he’s working 
toward becoming the #1 Title Sales 
Coach in the U.S., while continuing to 
expand Pruitt Title’s footprint and client 

Wade explains. “They need a partner 
who understands their business, 
supports their growth, and helps them 
stand out in a crowded market.”

Pruitt Title provides a full range of 
escrow and settlement services, but 
Wade and his team take it a step further. 
From marketing consultations to data-
driven tools and social media support, 
their focus is on helping agents gain 
visibility and convert more opportunities. 
“We specialize in providing real, 
actionable value,” he says. “Our clients 
know they can call us anytime—not just 
when there’s a deal on the table.”

The company’s tagline, “Where Trust 
Meets Title—Everyone Wins,” isn’t just a 
slogan. It reflects the culture that Wade 
and his colleagues live every day. “Our 
success comes from helping our clients 
win first,” he adds.

Evolving with Technology and Trust
Over the years, Wade has seen the title 
industry evolve dramatically with the 

rise of technology. Remote closings, 
secure digital deposits, and sophisticated 
data tools have all transformed the way 
business is done. But for him, technology 
is only part of the story.

“Tech is great, but it can’t replace 
relationships,” he says. “We use 
technology to make things easier and 
faster, but our real focus is still on 
people. That’s where long-term success 
is built.”

That people-first mindset has earned 
Wade a loyal client base and the respect 
of peers across the country. Despite 
industry challenges like the rise of joint 
ventures and competitive pressures, his 

“We use technology 
to make things 

easier and faster, 
but our real focus is 

still on people. That’s 
where long-term 
success is built.”
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VilmasCleanService.com | (240) 760-9188

FROM LISTING TO LEAVING
We’ve Got the
Cleaning Covered!

Home Cleaning • Deep Cleans
Carpet Cleaning • Eco-Friendly Cleaning

Book Online or
Receive a FREE Quote!

�����������������
�����������


���������
	�����
�������

���������� ����� ����� ������ ����� �
�� � �����  �� �  ��­�� �� � ����������� �

Reach out to Roy Coupland!
���
���
������� �����������������������������������
�������������������������������
����

Learn More!
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ItsHaulGood.com
Serving Fairfax and Northern VA

571.749.9023

Call Sam to
discuss your
next project!

WE'VE SEEN IT ALL,
AND WE CAN HANDLE IT!

We love tackling dirty jobs and can handle custom solutions for 
complex situations that benefit our agents' clients in transition. 

Downsizing • Estate Cleanouts
Vacant/Abandoned Property Cleanouts • Post-Estate Sale Donations

Tenant Eviction Cleanouts for Landlords • Hoarder Cleanouts
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L I V I N G  I N  A L I G N M E N T  W I T H  H E R  P U R P O S E

WASHINGTON
AGENT SPOTLIGHT

KEYSHA

Spend just five minutes with Keysha Washington, and 
you will feel her energy. She is warm, confident, funny, 
and contagiously uplifting. She is the kind of person who 

makes you laugh, makes you think, and makes you believe that 
anything is possible if you are willing to put in the work.

“I am a straight shooter with a big heart,” she says with a 
smile. “I care deeply about people, and I think that shows in 
everything I do.”

Originally from the small town of Newark in Upstate New York, 
Keysha grew up watching her mother work two or three jobs to 
keep their family strong. “She taught me early that nothing in 
life is handed to you,” Keysha says. “If you want something, you 
figure it out and make it happen.”

That mindset became her compass. It guided her through a 
successful 20-year career in the financial industry, where she 
climbed the ranks into executive management without a college 
degree, proving that work ethic, not titles, defines success. “I 
have never been afraid to start from the bottom,” she says. 
“Hard work and integrity have always been my foundation.”

From Finance to Real Estate 
Keysha’s path to real estate began with a moment that changed 
everything. Back in 2008, she was serving as Chief Operations 
Officer for a startup that partnered with credit unions when 
her sales manager was suddenly let go. Without hesitation, she 
stepped into the role.

“On my very first cold call, I closed a deal,” she recalls. “I was 
hooked. The rush of connecting with someone, solving their 
problem, and making something happen, that was it for me.”

That experience ignited a passion for sales that eventually led 
her to real estate. In 2018, she got her license and launched 
what would soon become Heart to Home Team, an extension of 
her personality and values.

Leading With Heart 
Today, Keysha runs a thriving business through Samson 
Properties, serving clients across Northern Virginia with 
honesty, empathy, and expert strategy. She has achieved 
over 100 million dollars in career sales, with 43 transactions 

and 23 million dollars closed last year alone. She has earned 
numerous awards, including Samson Properties Diamond Club 
honors for 2022 through 2024, recognition among the Top 20 in 
both volume and transactions, Washingtonian Top Agent 2022 
to 2025, and NVAR Platinum Top Producer.

Her approach is simple but powerful: tell the truth, even when 
it is hard, and always treat clients like family. “I am honest to a 
fault,” she laughs. “I will never pressure someone or sugarcoat 
a situation. People deserve the truth, and they respect that.”

Keysha is especially passionate about helping clients who 
feel like homeownership is out of reach. “I love helping the 

BY AMELIA ROSEWOOD 
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Seth McGuire, Agency Owner
571-384-2049
seth.mcguire@goosehead.com
Licensed in VA, MD, DC, WV, WI, MN

Why The McGuire Agency?
• PERSONALIZED SOLUTIONS: With over 30 home

insurance carriers in the brokerage, I cater to your
client's situation and present policies that get them
the coverage they need at the price they want.

• POSITIVE CLIENT EXPERIENCE: I am responsive and
thrive on providing great value while ensuring your
client's insurance needs are met well before closing.

• CONTINUED CARE: We never let our clients go
underinsured and don't forget about them after
closing. We're available to review and re-shop
coverage at renewal to ensure your client maintains
the coverage they need at the price they want.

Scan the QR code to get 
started on a home and auto 

quote today!

COME FLY 
WITH US

I work with new Realtors and Lenders, all the way up to 
the top-producing individuals and teams. My goal is to 
provide you with the tools and knowledge to do more 

transactions and expand your business!

NEED A DC TITLE GUY?
Wade is your guy!

NEED A DC TITLE GUY?
Wade is your guy!

Need to set up an appointment to discuss 
your real estate business?

Scan the code!
WADE VANDER MOLEN
480-203-6452 | Wade@Pruitt-Title.com
DCTitleGuy.com
8221 Old Courthouse Rd. #101, Vienna
Offices in Northern VA, DC, and Maryland.
Mobile settlements also available.

underdog,” she says. “The single parents, 
the first-time buyers, the families going 
through tough transitions, those are my 
people. Watching them cross the finish 
line makes my heart full.”

The Year of the Hundreds 
For Keysha, 2025 became what she 
proudly calls her Year of the Hundreds. 
She hit two incredible milestones:  
100 million dollars in sales and 100 
pounds lost. “It was a year of reflection, 
hard work, and gratitude,” she says.  
“I felt stronger, more focused, and  
more connected to my purpose than 
ever before.”

Her journey toward better health 
mirrored her growth in business, steady, 
consistent, and driven by mindset. “It 
is all connected,” she says. “You have 
to take care of yourself to take care 
of others. Both transformations took time, but every step 
reminded me of how far I have come.”

Life, Love, and Laughter 
At home, Keysha’s life is filled with love and joy. She lives in 
Nokesville with her husband, Michael, in their country charmer 
of a home, complete with a backyard garden. “It is peaceful and 
grounding,” she says. “It is our little piece of happiness.”

She is a proud mom to two incredible daughters, Keyanna, 
who lives out of state pursuing her career and education, and 
Makiya, who is now in her third year of college. “They are my 
world,” she says. “Watching them chase their goals makes me 
proud every single day.”

When she is not working, Keysha loves 
going to brunch, exploring farmers’ 
markets, browsing bookstores, and 
tending to her garden.

What most people do not know 
is that Keysha used to compete in 

powerlifting, with an almost 300-pound deadlift and 250-pound 
squat. “I still love lifting heavy, and I’m looking forward to 
getting back into it soon,” she says. “Before I turn 50, I plan to 
compete again.”

Giving Back and Looking Ahead 
Service is at the heart of everything Keysha does. She works 
closely with Fauquier Habitat for Humanity and leads her 
annual Stuff-A-Truck event benefiting the Haymarket Food 
Pantry and House of Mercy. “Giving back grounds me,” she says. 
“It is my way of saying thank you for all the blessings I have 
been given.”

That commitment to service also shapes the way she approaches 
her own growth. Keysha keeps one quote close to her heart: 

“If you can’t fly, then run. If you can’t run, then 
walk. If you can’t walk, then crawl. But whatever 
you do, you have to keep moving forward.” 
Spoken by Martin Luther King Jr. in 1960 at 
Spelman College, it reminds her that progress 
comes in many forms — and that purpose is built 
step by step.

Looking ahead, Keysha has big dreams! She 
is diving deep into her love of gardening and 
has plans to become a Master Gardener. She 
wants to one day start a local farm stand to 
help families in need. Keysha is also preparing 
to launch a nonprofit that is deeply personal, 
an organization focused on helping families 
and individuals in need within her community. 
“My goal is to create something that will 
outlive me,” she says. “A legacy built on service, 
purpose, and heart.”

You have to take care 
of yourself to take 
care of others. Both 
transformations took 
time, but every step 
reminded me of how 
far I have come.”



NOVA Real Producers • 2928 • January 2026

S

BY GEORGE 

PAUL THOMAS 

PHOTOS 

BY RYAN 

CORVELLO

RISING STAR

KRISTENSchifano

Making Every 
Moment Meaningful

Some careers begin with 
careful planning, while 
others are born from 
unexpected twists. For 
Kristen Schifano, the road to 
real estate opened when the 
pandemic brought sudden 
change—and she quickly 
discovered a calling that 
felt like her forever job. 
Friendly, ambitious, and 
deeply genuine, Kristen 
blends her teaching roots 
with a people-first approach, 
creating a business 
grounded in patience, 
education, and heart.

Originally from Jamestown, 
New York, Kristen spent a 
decade as an educator. After 
earning dual undergraduate 
degrees in Elementary and 
Special Education and a 
Master’s in Special Education 
with a concentration in 
Applied Behavior Analysis, 
she taught for ten years—
four in special education 
and six in kindergarten. 
“Teaching gave me patience, 
empathy, and the ability to 
meet people where they are,” 
Kristen says. “Those same 
skills are at the core of how I 
approach real estate today.”

A Leap Into Real Estate 
After transitioning into  
HR at IronNet, Kristen 
faced a layoff during the 
pandemic. While staying 
with her cousin Sarah, a real 
estate agent in Delaware, she 
had the chance to shadow 
her work. Watching Sarah 
guide clients—especially 
couples who didn’t always 
see eye-to-eye—reminded 
Kristen of her kindergarten 
classroom, where empathy 
and creative problem-
solving were essential.

“That was the moment I 
realized real estate could 
be a natural fit for me,” she 

recalls. “Of course, I first had 
to figure out what an escrow 
was, but I knew I’d found 
something I could really 
grow in.” By October 2020, 
she was licensed and ready 
to dive in.

In just a few short years, 
Kristen has established 
herself as one of the area’s 
rising stars. She closed 
nearly $17 million in volume 
across 17 transactions last 
year and is on pace to finish 
2025 around $23–25 million. 
Along the way, she’s earned 
an impressive list of honors, 
including Real Producers 40 
Under 40, RLAH’s Rookie of 

the Year, Visionary Award, 
and Year-Round Elite, as well 
as recognition as a Top Agent 
by NVAR, Washingtonian, 
Northern Virginia Magazine, 
Arlington Magazine, and 
Real Trends.

But for Kristen, success 
isn’t about accolades—it’s 
about the people she serves. 
“The most fulfilling part of 
my work is guiding clients 
through something that 
can feel overwhelming and 
helping them feel confident 
at every step,” she says. 
“Seeing their excitement at 
the finish line—that’s the 
best reward.”

A Signature Approach 
What sets Kristen apart is 
the way she combines her 
teaching background with 
her real estate expertise. 
She takes time to educate 
her clients, break down 
the process, and ensure 
they feel supported and 
empowered. And she doesn’t 

shy away from humor to 
lighten the mood.

“One of my favorite lines  
is, ‘Real estate is like a  
fart. If you force it, it  
won’t turn out well,’” she 
laughs. “It gets a chuckle, 
but more importantly, it 
reminds people that they 
don’t need to feel pressured. 
The right home will come at 
the right time.”

Life Beyond Real Estate 
For Kristen, life outside of 
real estate is all about staying 
active, connecting with 
loved ones, and embracing 
adventure whenever she can. 
A former teacher who thrived 
on the energy of a bustling 
classroom, she still channels 
that same vitality into her 
downtime. You might find 
her hiking a local trail, biking 
through the city, hitting the 
gym, playing pickleball, or 
teeing off on the golf course. 
For her, movement isn’t just 
about fitness — it’s about 

“Seeing their 
excitement 
at the finish 

line—that’s the 
best reward.”
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Roofing & Siding, Inc.

CONTACT US FOR A FREE INSPECTION!
703-230-ROOF (7663) · DryHome.com

Fairfax County, Loudoun County, Arlington County and Prince William County
45921 Maries Rd, Suite 100 · Sterling, VA   |         @DryHome

 
 

Make Sure Your 
Windows Are 

Ready For Winter
When it comes to the

exteriors, trust the experts!

ROOFING � WINDOWS
SIDING � GUTTERS

Roofing & Siding, Inc.

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY

Both Should Be
Safe & Enjoyable!
A Home Inspection by
Rn HomeTech ensures 
it will be!

New Year,
New Home!

HOME INSPECTION SERVICES

RnRnHomeTech

RnHomeTech.com
SERVING MD, VA AND DC METRO AREA

Tony Fernandez
Founder and
Lead Home Inspector
Fluent in English & Spanish
Speaks Italian and French

CALL OR EMAIL 
US TODAY!

301.221.0357
Schedule-Me@RnHomeTech.com

balance, clearing her mind, 
and staying grounded in a 
busy career.

Kristen also loves the rhythm 
of gathering with friends 
and family. She’s happiest 
hosting dinners, cooking 
for others, and filling her 
home with laughter. Travel 
holds a special place in her 
heart, too. Whether it’s a 
quick weekend getaway or 
a bucket-list destination, 
she’s always eager to explore 
new places and cultures. 
These adventures, near 
and far, keep her curiosity 
alive and remind her of the 
importance of perspective.

Above all, Kristen treasures 
her relationships. She’s close 
with her parents, Robert and 
Sue, and her sister, Katie, 
who have always been her 
foundation. Fresh off her 
November wedding to Ryan 
Mosel, Kristen is excited about 
building a future together 
while surrounding herself 
with the community of friends 
who continue to bring joy and 
support to her life.

Looking Ahead 
Looking forward, Kristen sees 
herself continuing to grow 
her business and, eventually, 
building a small team. She 
was recently appointed 

Arlington Representative 
for RLAH’s Management 
Advisory Group and plans to 
deepen her involvement in 
both her brokerage and the 
local community.

Her guiding philosophy is 
rooted in the words of  
Maya Angelou: “People  
will forget what you said, 
people will forget what you 
did, but people will never 
forget how you made them 
feel.” It’s a reminder she 

carries into every client 
relationship, along with 
her drive to always bring 
patience, advocacy, and 
humor to the process.

“To aspiring top producers, 
I’d say: lead with heart, stay 
consistent, and never give 
up,” Kristen adds. “Real 
estate is hard work, but if 
you focus on relationships 
and doing right by people, 
the results will follow.”

Fun Fact

Kristen has a pizza named after her at Boogy & Peel 
in Dupont. Called @kschifanorealtor, it’s a one-of-
a-kind Italian sub-inspired pie that reflects her fun, 
approachable personality.
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CALL OR TEXT TO GET STARTED!
571-462-2660

elevatedstaginganddesigns.com

    elevatedstaginganddesigns
    Elevated Staging and Designs

    @elevatedstaging

Hiiper Studio is excited to be a new 
partner with NOVA Real Producers. 
We provide any combination of listing 
photography, video, and floor plans. 
We are most excited to share our 
3D Story virtual walkthrough service!

703-656-9704 (text or call)
office@HiiperStudio.com
HiiperStudio.com
"I look forward to meeting you in person at the next event."

Reach out to Roman Caprano 
for more info! A Full-Service Print Marketing Company

If you can imagine it, we can print your brand on it.

TIM MCCARTHY |  PRESIDENT

(703) 407-0268   |  TIM@SILVERADOPRINTING.COM
 SILVERADOPRINTING.COM

RING IN 
2026 WITH
NEW LOGO 
APPAREL
ADD YOUR COMPANY LOGO, EMBLEM 
OR MESSAGE TO CREATE A BOLD, 
BRANDED PROMOTION THAT MAKES A 
GREAT GIFT OR GIVEAWAY AT 
MARKETING AND SOCIAL EVENTS.

Highly  Recommended  Junk  Removal  ServicesHighly  Recommended  Junk  Removal  Services

Over 1,100
5-Star Reviews!

703-956-1415
cwheeler@123junk.comA Local DMV Small Business

Junk Removal • Furniture Removal
Appliance Removal • Cleanout Services

Call Collin directly.
Founder

SERVING VA, MD & DC

"We just had an 
excellent experience with 

123JUNK. Our real estate agent 
highly recommended them. The 

crew was super nice and respectful.
We would use them again and 

recommend them to others." 
- Steve B., Google Review
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From Law and Diplomacy 
to Real Estate 
Liz’s path to real estate 
was anything but typical. A 
graduate of Smith College 
and American University’s 
Washington College of 

Law, she spent nearly two 
decades in high-pressure 
roles, first as a commercial 
real estate attorney and 
then as a U.S. diplomat 
representing the nation 
in Geneva. Her career 

demanded precision, 
professionalism, and poise.

“Those years shaped 
everything about how I 
operate today,” Liz explains. 
“In law, I learned to be exact. 

BY AMELIA ROSEWOOD 

PHOTOS BY RYAN CORVELLO

COVER STORY

LIZ LORD
T H E  U N S T O P PA B L E  S P I R I T  O F

Every successful agent has a story about the moment real estate found them. For Liz Lord, that story began long 
before she earned her license, back when she was a young girl quietly observing her mother negotiate property deals 
from their living room. Those early experiences planted a fascination that never left her. Today, that same curiosity 
drives Liz as one of Compass’s most respected solo agents, known for her intellect, heart, and determination to go 

above and beyond for every client she serves.

In diplomacy, I learned 
to listen, adapt, and build 
relationships across cultures. 
Real estate is the perfect 
combination of both.”

When she transitioned into 
the field in 2016, she brought 
that dual skill set with her, 
pairing a lawyer’s technical 
expertise with a diplomat’s 
grace under pressure. It is a 
blend that has proven to be a 
powerful differentiator.

Rising Through the Ranks 
Since launching her real  
estate career, Liz has achieved 
what many dream of: 
consistent, top-tier production 
and lasting recognition. In 
2025 alone, she reached over 
$33 million in sales volume 
with nearly 30 transactions, 
all as a solo agent.

Her results speak volumes, 
but Liz is the first to point 
out that success did not 
come overnight. “Being self-
employed without guaranteed 
income is hard,” she says. 
“But if you keep showing up 
and delivering excellence, it 
compounds. Every satisfied 
client leads to the next.”

Her accolades include 
multiple Top Agent honors 
in Washingtonian, Arlington, 
and Northern Virginia Mag-
azine. She has also ranked as 
a Top 10 Compass solo agent 
in the DMV and recently 
placed as the #4 agent in 
Arlington in terms of sales 
volume. Liz has also been 
voted an Arlington Magazine 
“Top Vote-Getter” Real Estate 
Agent both for 2024 and 
2026. Yet Liz measures suc-
cess not by numbers, but by 
client trust and satisfaction. 
“My business is built on re-
lationships and reputation,” 
she says. “That is what drives 
me every single day.”
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The Heart of Her Work 
Ask Liz what fulfills her 
most, and she will tell you it 
is the constant learning. “No 
two days are alike. Every 
deal, every client teaches  
me something new,” she 
shares. That hunger for 

growth, paired with her 
legal background, means  
her clients benefit from  
both sharp advocacy and 
steady reassurance.

Colleagues and clients alike 
describe Liz as fair, curious, 

and tough when needed, 
qualities she credits to years 
of navigating high-stakes ne-
gotiations on a global stage. “I 
have learned that persuasion 
and empathy can coexist,” 
she says. “It is about earning 
trust, not forcing outcomes.”

To Liz, real estate is not 
simply transactional. It is 
deeply personal. “Buying or 
selling a home is emotional 
and complex,” she explains. 
“My role is to make it easier, 
to listen deeply, and to guide 
my clients with both clarity 
and care.”

A Life Rich with Purpose 
Outside of real estate, Liz’s 
life is centered on family, 
giving back, and living fully. 
She and her husband, Mike, 
have been together for 25 

offering financial assistance 
to Virginia youth who need 
but cannot afford speech 
and mental health therapy. 
Together, they have helped 
fund more than 450 hours 
of therapy for children and 
teens. “It has been one of  
the most meaningful things 
we have done as a family,” 
Liz shares.

Her commitment to health 
and purpose is deeply 
personal as well. After a 
breast cancer diagnosis in 
2016, Liz turned to running 
as part of her recovery. She 
went on to complete the 
Army 10-Miler in 2019 and 
continues to run regularly. 
“Exercise is my therapy,” she 
says. “It keeps me grounded 
and grateful.”

Looking Ahead 
As she looks toward the 
future, Liz’s goals are 
focused on growth, balance, 
and continued excellence. 

“Reaching $30 million was a 
goal I set years ago,” she says. 
“Now I would love to build 
a small team, scale beyond 
that number, and reach $40 
million while maintaining 
the same level of quality my 
clients have come to expect.”

Her guiding philosophy 
remains simple yet powerful: 
“Going above and beyond on 
a consistent basis is essential 
to continued success.”

For Liz Lord, success is not 
defined by titles or statistics, 
but by integrity, effort, and 
connection. Whether she 
is negotiating a complex 
transaction or planning 
her next family adventure 
abroad, she does everything 
with curiosity, discipline, and 
a genuine love for people. 
Her journey reminds others 
that excellence is not an 
act, but a habit that shapes 
every interaction and every 
chapter along the way.

years, married for 22, and 
share two children, William 
(18) and Charlotte (16). Their 
family loves loves traveling,
hiking, and museum outings,
even if not everyone shares
the same enthusiasm. TopGolf
is a unanimous favorite, and
skiing trips are a cherished
family tradition, though Liz
laughs that the kids leave
their parents “in the powder.”

Travel is another defining 
passion. Liz is fluent in 
French and calls herself a 
proud Francophile, having 
attended a French public 
school and later served in 
Geneva as a diplomat. “My 
dream is to one day own a 

second home in France or the 
UK,” she says with a smile.

Her adventurous spirit 
is matched by deep 
compassion. In 2018, Liz 
founded Cold Capital Fund, 
a nonprofit that provided 
financial support for 
chemotherapy patients 
using cold caps to prevent 
hair loss. The organization 
distributed more than 
$175,000 and helped over 
200 patients before winding 
down in early 2025.

She also collaborates with 
her son through Free2Talk 
(now UVA), a nonprofit 

Going above and beyond on a 
consistent basis is essential to 

continued success.”
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Photos, Videos, and 3D Tours
to Sell Your Listings Faster

LEARN MORE!

AmazingListingPhotos.com

Exclusive O�er 
for Real Producers 

up to 

$200 OFF

Trey Tatro
Owner & Photographer

Text Today!
(703) 622-3061

Learn More!
BarrysBestMovers.com

“We’re not just one guy
with one truck anymore."

PROVIDING MOVING SERVICES TO NORTHERN VA & DC SINCE 2009
• RESIDENTIAL & COMMERCIAL MOVES • INTERIOR MOVING SERVICES • JUNK REMOVAL & DISPOSAL
• BOAT & RV HAULING • GOVERNMENT MOVERS & DELIVERY

 Chris now has a team of experienced 
movers, all with a minimum of several 
years of moving experience. They are 

honest, punctual, and hard-working. For 
the security of our customers, all 

employees are fully bonded.

Chris Barry
Owner & Founder

CHECK OUT OUR
REVIEWS!
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TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported by MLS from Jan. 1 to Nov. 30, 2025

Disclaimer:  Information based on MLS closed data as of Dec 5, 2025, for residential sales from January 1, 2025, to November 30, 2025, in Virginia, Maryland 
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church 
City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.
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HERE’S WHAT’S NEW:

Your Rankings, Your Way

Simply SCAN the QR code, sign up for FREE on Everynook, 
and set your preferences. You can now set your location 
and even decide how your transactions are tallied for 
complete accuracy and transparency. 

Team Performance Tracking

Collaborate with your team members to achieve 
exceptional results. Showcase your collective achievements 
and compete for top rankings among the best real estate 
teams in the industry.

Get recognition for Off-Market Deals

No more missing out on recognition for your off-market 
transactions. Your submitted data will undergo a verification 
process to ensure accuracy before being published.

Introducing Team Standings!WE’VE HEARD YOU:

in partnership with

We’re thrilled to announce a significant 
improvement to our Monthly Standings!

We’ve listened to your feedback and have 
partnered with Everynook to create a more 
accurate and comprehensive ranking system.

For questions and more information reach 
out to info@novarealproducers.com 

SCAN TO SIGN UP

RISING STARS:
High-performing agents who’ve
been in real estate for less than
5 years.

PARTNERS:
Highly recommended and strongly
endorsed real estate and home
service providers.

TOP AGENTS:

WHO WE FEATURE:

Scan the QR Code or send an email to info@novarealproducers.com to nominate.

N O V A

SCAN ME

Agents in the top 500 who represent
the best of what real estate has to offer.

Nominate yourself or someone you admire to be featured in an upcoming article.

Know Someone
Doing Big Things

in Real Estate? 
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RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $

Individual Closed Data as reported by MLS from Jan. 1 to Nov. 30, 2025

TOP 100 STANDINGS - BY UNITS

Disclaimer:  Information based on MLS closed data as of Dec 5, 2025, for residential sales from January 1, 2025, to November 30, 2025, in Virginia, Maryland 
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church 
City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.

Another way to see the Data

You asked, and we delivered. In addition to standings by volume, Real Producers now also 
showcases Rankings by Units.

This update offers a new perspective — highlighting steady transactions, balanced 
production, and the many ways agents achieve success. It’s about shining a light on all 
sides of the data and making sure every win counts.

R A N K E D  B Y  U N I T S
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Individual Closed Data as reported by MLS from Jan. 1 to Nov. 30, 2025

TOP 100 STANDINGS - BY UNITS

Disclaimer:  Information based on MLS closed data as of Dec 5, 2025, for residential sales from January 1, 2025, to November 30, 2025, in Virginia, Maryland 
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church 
City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $ RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $

TERRITORY
TERRITORY

Know of a business that should
connect with the top real estate
agents in NOVA?

We take recommendations from YOU – our top agents – on who should
be named a preferred partner with Real Producers. Refer your favorite
vendor to us at info@novarealproducers.com.

N O V A

SCAN ME
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Individual Closed Data as reported by MLS from Jan. 1 to Nov. 30, 2025

TOP 100 STANDINGS - BY UNITS

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $

Disclaimer:  Information based on MLS closed data as of Dec 5, 2025, for residential sales from January 1, 2025, to November 30, 2025, in Virginia, Maryland 
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church 
City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.
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FREE INSPECTIONS
24/7 EMERGENCY SERVICES
WATER DAMAGE RESTORATION
INTERIOR MOLD REMEDIATION/TESTING
ATTIC & CRAWLSPACE MOLD
MOLD IN AIR DUCTS
POST REMEDIATION REPAIRS
ODOR MITIGATION

WHEN DISASTER
STRIKES, KNOW WHO

TO CALL!
This time of year is notorious for 

cooler temps that bring burst 
water pipes. If your listings 

undergo water damage,

LEARN MORE
LightspeedRestoration.com

lr.alexandria-fairfax@lightspeedrestoration.com
DAN DERBES

571.288.8050
CALL / TEXT

24/7 Emergency Phone: 571-365-7837

CALL OR TEXT OUR 
VETERAN-OWNED, FAMILY-RUN,

LOCAL BUSINESS!
Local, Family-Owned

JUNK REMOVAL
We provide a PEACEful and stress-free process, removing unwanted 

items from anywhere in a home or business with care, 
professionalism, and reliability.

"Peace Junk Removal consistently exceeds expectations with their reliability, 
good communication, positive attitude, and their competitive pricing sets them 
apart, making them a top choice in the industry. I wholeheartedly recommend 

Peace Junk Removal to anyone in need of exceptional service. It is a blessing to 
have this business in our community." 

- Niki R., Alexandria, VA

PeaceJunkRemoval@gmail.com | PeaceJunk.com
6435 Richmond Hwy, Suite 101, Alexandria, VA

Fully Licensed & Insured



9151 Currency St.
Irving, TX 75063

Helping single parents with one-time, 
large ticket items so they can focus on 

leading successful families.

www.startwithonestep.org 

Our heart goes into
every floor, every relationship, every home.

571-316-1218 RachelsFloors.com rachel@rachelsfloors.com

When looking for new floors, rely on our woman-owned company, 
which has been serving the Northern VA area since 2019.

When looking for new floors, rely on our woman-owned company, 
which has been serving the Northern VA area since 2019.

Request your FREE estimate!

Rachel Loback, OwnerWe offer f inancing and settle at closing options!

Carpet • Hardwood • Laminate • Sand & Refinish and More!


