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THE 2025 LOOKBACK ISSUE

JUL AUG

1. Cover Story
Rondi DuPont:
The Group, Inc.
“I built my business
through open houses,” she
comments. “During my first
year with Windermere,
60% of my business was
from that avenue. I also
took Ninja workshops
and started farming in my
personal neighborhood.”
Story by Jacki Donaldson
Photo by A.B.
Consulting NoCo

2. Partner Spotlight
Blake Craig: Laborjack
“When people help through
Laborjack, we send people
who are smart enough
to understand what they
need and strong enough to
get the job done right.”
Story by Kate Shelton
Photo by Erin Waynick
Photography

3. Rising Star
Autumn Mestas: S&A Homes,
Kentwood Real Estate
Northern Properties
“Ilove helping people find
the right fit. There are so
many incredible places to
live here, and I enjoy the
puzzle of helping them find
a place that fits their needs,
desires, and lifestyle.”
Story by Jacki Donaldson
Photo by Erin Waynick
Photography
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1. Cover Story

Jaio Osborne: The Group, Inc.
“Even on the hardest days, I remind
myself that helping people with
something this important is a
privilege. It’s what keeps me going.”
Story by Jacki Donaldson

Photo by A.B. Consulting NoCo

2. Rising Star

Cody Heyne: RE/MAX Alliance

“As a single father, I know my son
is looking up to me and watching
what I do. My work is as much
about him as it is about me. I want
him to see that helping others,
collaborating, and doing right by
people is how you get far in life.”
Story by Kate Shelton

Photo by Erin Waynick Photography

3. Standout REALTOR®

Kim Tomlinson: RE/MAX Alliance
“Success stems from a repeatable
process, not guesswork. This industry

doesn’t need more agents simply closing

deals. It needs agents to raise the bar.”
Story by Jacki Donaldson
Photo by A.B. Consulting NoCo

4. Partner Spotlight
Matt Offutt: FirstBank,
Northern Colorado

is the ease of doing business.
We make it easy for you

and your clients to navigate
the mortgage process. We
make mortgages easy.”

Story by Kate Shelton

Photo by Erin Waynick
Photography
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1. Cover Story

Larry Kendall: Ninja Selling

“I am just here to make the world
a better place,” Larry notes. “Pat
and I live by the mantra live simple,
think big, make a difference. We
wake up every day and try to do
more than we did the day before.”
Story by Kate Shelton

Photo by A.B. Consulting NoCo

2. Rising Star

Quinn Edgar: Hub, eXp Realty
“It’s so cool to see someone
walk in that door with little
knowledge about real estate
walk out with the knowledge
they need to buy a house
someday. That’s a real-life
impact we’re providing, and I
feel really good about that.”
Story by Kate Shelton

Photo by Erin Waynick
Photography

3. Spotlight REALTOR®
Patrice Winans: The Winans
Group, Coldwell Banker Realty
“One of my most treasured
possessions is my Blessings
Box, inspired by my dear
friend Connie Quinn, a
Coldwell Banker REALTOR®
and legend. In this box, I keep every
card that I receive from my precious
clients ... When I have a bad day, I just
pull a card and know without a doubt,
I'm right where I'm supposed to be.”
Story by Jacki Donaldson
Photo by A.B. Consulting NoCo

4. Partner Spotlight

Chris Coley & Aaron Nelson:
Mountain Valley Bank

“At Mountain Valley Bank, we have
the power of human connection
and relationship-based decision
making. In a complex mortgage
loan situation that larger banks
may run from, we have options.”
Story by Kate Shelton

Photo by Erin Waynick Photography

m Mountain
~=~ Valley Bank

Guild

mortgage
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1. Cover Story
Megan Beck: RE/MAX Alliance
“Real estate swept me away. I was like
a duck to water. I loved the people,
the competitiveness, setting my own
hours, being present with my kids,
and working around my husband’s
schedule. Real estate drew on the
qualities I already had—persistence,
dedication, drive, determination, and
self-motivation. It came naturally.”
Story by Jacki Donaldson
Photo by A.B. Consulting NoCo

2. Partner Spotlight
Rob Cristinzio: 1-800 WATER DAMAGE
of Northern Colorado

“We want REALTORS® to trust us.
We do a lot of inspections where
we tell them everything is fine.
And when we point out an issue,
they know we’re being honest.”
Photo by Casa Bay Photography

3. Rising Star
Eric Lewis: Coldwell Banker Realty
“Im not chasing huge numbers. I

value my free time and flexibility. I
value doing a good job for my clients,
which means having time for them.”

Story by Kate Shelton
Photo by B. Consulting NoCo

4. Event Recap
HARVEST HOEDOWN
Thank you to everyone who joined
us for our Harvest Hoedown event
on October 21 at The Grainhouse!
We’re so grateful for every one of
you who showed up, mingled, and
enjoyed a beautiful fall evening.

5. Partner Spotlight
Ryan Abrahamson: Guild Mortgage
“There’s no secret sauce to success.
It’s just about what you do every
single day, day in and day out. In this
business, you get out what you put in.
No matter what the market is doing,
if you keep working and taking care
of people, the rest will follow.”
Story by Kate Shelton
Photo by Erin Waynick Photography
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FROM DREAM TO R

We're here every step of the way.

HOME LOAN
TODAY!

Chris Col A Nel $
sy il S . Mountain
970.416.3353 970.506.7119

Valley Bank &

ccoley@bankmvb.com anelson@bankmvb.com
Memezr FDIC

Fort Collins « Greeley

Seniors - Couples - In-Home - Newborn - Lifestyle - Maternity - Branding

Photographs that feel
real, refined, and a
little unexpected.

Your story deserves more than staged smiles. | create
authentic, emotive images that highlight connection and
personality—capturing the beauty in both the big moments
and the quiet in-betweens.

Bp

T

Portrait
Photogropher

i 8 Blace
blue-photography.com
Audrey Roybal audrey_bluephotography

Lighting Up Northern Colorado, One Outdoor Space At A Time.

» Request Your FREE Quote TODAY
Promo Code: NoCoRP

Install must be on 100 If or more to recaive 20% discount

@ f
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YOUR CLIENTS WILL

THEIR HOME!

The Loveland Design Team
looks forward to being a part
of your clients’ new remodel
or new construction project.

We have a beautiful selection
of hardwood, carpet, area
rugs, tile, & window
coverings.

Free Estimates

(1
LOVELAND DESIGN

CARPET ONE

FLOOR & HOME

360 S. Lincoln Ave., Loveland

m (970) 691-0845 RS0

LovelandDesign.com

COLORADO ROOFING ASSOCIATION
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A STRONG YEAR

BEGINS WITH

SMART COVERAGE.

5 Aey>ummit
st G5 JINSURANCE

970.667.9133 | 283 E. 29th Street | Loveland, CO 80538

Your Local Resource

Welcome to

REGIONAL MANAGER
970-404-5099
karenson@firstam.com

Your 2026 roadmap to success starts -
today! Update your marketing plan, -,
set new goals, and reach out to me for
home warranty support. Remember,

I'm always here for you.

Let's connect.

firstamrealestate.com . | First American

Phone Orders: 800-444-9030 : Home Warranty™ “Protecting Client Relationships,
Budget and Time”

©2026 First American Home Warranty Corporation. All rights reserved. FA_AD_KARENSON_MRP_1_26
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FIND A NEED, FILL A NEED.

TODAY'S HOMEBUYERS NEED OPTIONS - IF YOU HAVE A
CLIENT HOLDING OFF ON THEIR DREAM HOME DUE TO
A CONTINGENT SALE, LET US HELP THEM GET OFF THE
FENCE AND TURN THEIR SEARCH TO SOLD WITH OUR

IN HOUSE BRIDGE LOAN!

ol

Originating Branch Manager
720-990-3687

NMLS1458088
ryan.lendrum@ccm.com

® LENDRUM TEAM

CROSSCOUNTRY MORTGAGE™




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Maximize Buying Power With These 4 Simple Credit Tips:

Mow more than ever, a homebuyer's FICO can either help
or hinder his or her ability to receive the best loan terms
available. In some cases, it can prevent them from buying
at all. Here are some tricks and facts to help homebuyers
rmaximize their FICOs and avoid costly, unintended
mis-steps:

* Have your credit report pulled and analyzed by your
lender as early as possible. Checking a consumer site
or looking at a credit card statement will show an
inaccurate “promotional” score that can be up to 50+
points off from the "true” scores.

* Don't open new accounts or close existing accounts,
unless absolutely necessary. Paying off loans,
consolidating debt, or transferring credit card
balances to 0% cards can have a negative impact on
one's score,

* Don't rush to pay off collections. While counter-
intuitive, paying off an old collection can actually lower
FICOs. Additionally, many collection agencies will
negotiate to delete accounts in exchange for payment.
This leverage may be lost once a balance is paid.

W FIRSTWEStern

/4 TRUST MORTGAGE

* Make multiple credit card payments per month.
Credit card companies only report once per
month, when the statement is issued. If you can
sneak in extra payments before that date, the
bureaus will see a lower balance, generally
leading to higher credit scores.

Every report is unique, so other “tricks of the trade”
may be usable to boost a buyer’s score and improve
lending options. Either way, it's important to check
and review a buyer’s credit report early to ensure
they're in the best position possible,

Justin Crowley

Sr. Loan Originator

970.691.2214 | justin.crowley@myfw.com

200 5. College Awve Ste 10, Fort Collins, CO 80524
MMLS ID 378544

% P

8300+ Transactions & $2.55+ Billion
Personally Originated Since 2001

mortgage.myfw.com

Member
NMLS & 477166 @ FDIC




