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DON
JULIAN
BUILDERS

Katie
orimes
@

CROSSCOUNTRY
MORTGAGE™

we make home happen.

Your clients deserve the best, and so do
you. As a dedicated mortgage loan
officer, | specialize in listening to your
clients’ needs, assessing their unique
situations, and recommending the
perfect loan option— tailored for them,
not us.

WHO ARE WE? WHY CHOOSE US?

With over 50 years of experience. Don W I'|+.=|'| you partner with Drr‘l JuLlurl Bui
Julian Builders has set the standard for 3 ' i 10US
premium custom homes, Our portfolio
speaks for itself With numerous awards
and accolades, Don Julian Builders is a
trusted name in the industry.

HOW WE ARE DIFFERENT

D

My team is committed to clear
communication, client education, and
empowering everyone we serve. With an
extensive portfolio of traditional and
niche loan products, we have the
solutions to handle virtually any
mortgage scenario.

Ready to elevate your clients'
experience? Let'’s do this!

Quality Design Service Experience
913-850-2690 Our attention to detalland ‘We have developed an Our team is dedicated to From the initial consultation to
long-standing commitment to in-house team of top providing a personalized the final walk through, our

i i fior craftsmanship ensure architects and designers to experience, ensuring that ew streamlined process ensunes
katie.grimes@ccm.com supe g g ery

Ak that every home is a create stunning, unigque homes client's needs and desires are met a smooth and efficient
katieinkc.com masterpiece. taillored o sach client's vision with precision and care. building experience.
NMLSI662035 NMLSI565067 NMLEI0Z0 EiiE 7805 Barton Street Lenexa, KS 66214 | Office: 913-B94-6300

= Sales@DonJulianBuilders.com | www.DonJulianBuilders.com

CONTACT US = 1 n DonJulianBuilderskC DonJulianBuilders
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NL Wilson Helps
You Solve Them All!

We Can Move Safes, Pool Tables,
Hot Tubs, and Swing Sets
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CONTRACTOR/REMODELING
EM Home Solutions

(913) 912-0552
emhomesolutions.com

CUSTOM BUILDER
Don Julian Builders
(913) 894-6300
DonJulianBuilders.com

FINANCIAL COACHING
Brett Reid Group

(913) 530-2951
www.BrettReidWealth.com

FLOORING/INTERIORS/
CABINETS/COUNTER TOPS
GS Global Stone

(913) 484-3419
Globalstone-kc.com

HEAT PUMPS / HVAC
Hiatt Service

Cole Hiatt

(913) 703-1763
hiattservicehvac.com

HOME BUILDER

Elevate Design + Build
(816) 457-3889
Elevatedesignbuildkc.com

HOME INSPECTION
ACM Home Inspection
Christian Amend

(913) 353-6869
acmhomeinspection.com

6 - January 2026

Cassini Inspections
Matt Bergman

(913) 731-4700
Cassiniinspections.com

HOME WARRANTY

A.B. May Home Warranty
Shellie Odell

(913) 915-4873
hw.abmay.com

Home Warranty Inc.

Mark Emerick

(913) 732-9887
www.homewarrantyinc.com

HVAC/PLUMBING

Don’t Call Him Call HER-
HVAC & Plumbing
Chantal Best

(816) 309-0053
dontcallhimcallher.com

INSURANCE

Ziegler Insurance Group
(816) 333-0030
allstate.com/Izieglerbaker

MORTGAGE

Cross Country Mortgage -
Katie Grimes

Dani Fehr

(913) 634-0269
katieinkc.com

MORTGAGE / LENDER
Central Bank
Luke Landau
(913) 901-3231

Cross Country Mortgage
Katie Grimes
katieinkc.com

Flanner Mortgage Team
Joe Flanner

(816) 518-6776
JoelLoansKC.com

McGowan Mortgages
(816) 631-9687
McGowanMortgages.com

MORTGAGE BROKER
Smart Home Lending
Taylor Hartley

(913) 634-8600
smarthomelending.com

MOVING COMPANY

NL Wilson Moving and Storage

(913) 236-7052
NLWilsonMoving.com

NON-PROFIT

Love Justice International
(402) 440-4275
www.lovejustice.ngo

PROPERTY MANAGEMENT
Option Management Services
(913) 269-8693
Optionmsi.com

REMODELING & PAINTING
All-Pro Renovations LLC
(913) 291-8406
All-proserviceskc.com

ROOFING

Happy Dad Roofing
Trevor Wendleton
(816) 905-6556
happydadroofing.com

Signature Group
Chris Peters
(747) 334-5868
Sermidwest.com

True Grit Roofing Company
Sergio Flores
(913) 313-9594
truegritkc.com

Trusted Roofing
(816) 405-3297
TrustedKC.com

TITLE & CLOSING SERVICES
Continental Title

(913) 956-8032

ctitle.com

WINDOW TREATMENTS
Solar Shield Blinds

(816) 518-9205
www.solarshieldblinds.com

LEARN MORE AT YOU CAN KEEP THEM FREE
LOVEJUSTICE Gk LOVEJUSTICENNGO FROM HUMAN TRAFFICKING

Love Justice International has intercepted more than

75000 people to prevent them from being trafficked.
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Partner with Option
Management for
seamless property
solutions that

TOMORROW, It
TODAY

LIFE INSURANCE

strengthen your client HOME
relationships. Serving Kansas & Missouri AUTO
with Trusted Coverage Since 1948 LANDLORDS
RENTERS

K ; :i 4,(7,% SMALL BUSINESS

Let's Make Insurance Simple
For You and Your Buyers

816.333.0030

T
Patrick Manza
Q(rler/B"roI_(eF_'—___ P =
Pat@optionHST.Com o mada =t
optionmsi.com

Scan fora
Contact Form

Kansas City Real Producers - 7



Producers

Meet
the
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Founder Director of Operations Ad Strategist

reece.hale@realproducersmag.com 316-253-7900
ea 816-588-0019

Team

Tiffany Matson Christine Caso Joseph Cottle
Photographer Photographer Writer
www.TiffanyMatson.com 913-226-5675 231-527-5945
816-797-6722
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mnsaeeie EOR REAL ESTATE SUCGESS!

I REPAIR Az ) |
- SERVICE Ws 7 coLEHATT
INSTALLATION | r " 913.703.1763
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s we step into 2025, there’s

an unmistakable sense of

excitement in the air—an
energy shaped by reflection, celebration,
and the bold dreams we’re ready to
chase. This moment is more than a
simple calendar flip; it’s a lively tribute
to perseverance, fresh beginnings,
and the limitless potential waiting just
ahead. Here’s to a future glowing with
possibility and shared achievements.

Over the past year, Kansas City Real
Producers has had the honor of
highlighting an exceptional lineup of Top
Producers, Rising Stars, standout agents,
brokerages, and preferred partners.

We couldn’t be prouder. Your journeys,
accomplishments, and dedication
continue to motivate us and elevate the
real estate community as a whole.

We are also grateful to the Kansas
City—area brokerages and principal
brokers who opened their doors—and
their stories—to our readers. And to

the Rising Stars of 2025: your drive,
passion, and promise shine brightly.
We’re cheering you on as you reach new
heights in 2026.

To our outstanding partners, thank you
for your craftsmanship, commitment,
and support of Kansas-area real estate
and this magazine. You truly make what
we do possible.

As we move forward into a new year,
let’s continue the spirit of connection
and teamwork that made 2025
unforgettable. Here’s to welcoming all
the opportunities 2026 will bring. Happy
New Year!

With Gratitude,

Reece Hale
816-588-0019

PUBLISHERS NOTE

HAPPY
NEW YEAR!




YOU ASK. WE DELIVER.

Trusted Trades are valuable vendors who know how to serve the needs
of REALTORS®. You may not require their services for every transaction,
but when the need arises, you’re grateful for them. This group of vendors
is critical to your business. Most importantly, these Trusted Trades

will get the job done and make you look awesome to your clients!

Advocating Adjuster

DON'T U5 TWICE

SPECIALIZING IN INSURANCE CLAIMS OF OVER$100,000
]
7

¢ ©
FIRE, WATER, AND STORM CLAIM REPRESENTATION
RESIDENTIAL & COMMERCIAL INSURANCE CLAIMS « FULL ABVOCAGY TO MAXIMIZE PAYOUTS

INSURANCE ISN'T ON'YOUR'SIDESWE ARE. CALL TODAY!

913.213.3188

ADJUSTER4YOU.COM
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Blinds & Shode

Blinds Shades Shutters Exterior Shades
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Schedule your
FREE in home

estimate. —" E I

SolarShieldBlinds.com £16.479.0160

Cleaning Services

Always Non-Toxic
& Environmentally-
Friendly

Residential & Office
Cleaning

CAMILLE | 913.207.8677
Gt‘een Camille@GreenCleanMaidsKC.com
c1ean greencleanmaidskc.com

MAID SERVICES Family-Owned & Operated

T Licensed - Insured

Exterior Lighting

O Fish reek Lights

THENEXT

o HETHNGIN
$4  I0TO0OR LIGHTING

816.518.7459

fishcreekhomes.com/lights

Countertops Flooring
Free In-Home ED #1 FOR FLOORING LEN VICE
G S Estimates & Design Consultations :
Global Stone CALL OR TEXT - 913.484.3419

—
r ELIGDJRIJ%I(.:.. -_ - F“ht"m':‘rﬂur"ﬂ’ﬁ;?*_ﬁ:aﬁ
"-L?.‘x - . miikeibighold tm]ﬁﬂblgbtm
Electrical Flooring
- Free In-Home
Need Electrical GS oo v it
Global Stone CALL OR TEXT - 913.484.3419

Help?
.

~

Heating - ASC - Plumbing - [bectrical - Appliance
abmay.com

Estate Planning

» Estate Planning
* Probate Law
e Trust Administration

Scan to Easily Schedule
Your FREE Consultation

KELLEY

LAW FIEM

. 913-335-0022
4 . YourEstatePlan-KC.com
\ Connor@YourEstatePlan-KC.com
L

N 'bgrade Your Project with

Global Stone's Flooring
globalstone-kc.com

: best nelghborhoods\,
Y > . \?\ -
Lin the cou-ntry c;;i

Learn more about Stroll, America’s leading neighborhood
magazine publisher, by visiting strollmag.com.
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Flooring
High-Quality Wood Flooring Solutions

PRE-FINISH
LAMINATE

HARDWOOD

oodysflooringcompany.com

moises@woodysfc.com

Heating & Cooling

F AlR CONDIT

Foundation Repqir

WE SPECIALIZE IN ALL YUURE’TRUCTURA—[ AND
WATERPROOFING FOUNDATION-REPAIR NEEDS

3‘; 816.215.8710
FALCON FALCON-FOUNDATIONS.COM

Home Inspections

Why Choose Us?

ﬁ _N\\ ST
it * Home Inspections
¢ Termite Inspections
* Sewer Scopes
* Mold Testing
% INSPECTIONS | *Radon Testing

. ALEX CLARK,

* Owner and Certified Master Inspector
avid-kc.com | 913-662-3354

n B A
Schedule [k
N = vl

Gutters

5-5tar Customer
Service Guaranteed

L0 .8 6 & ¢

913- 933-1002

Overland-Park.BrothersGutters.com

HQME
DEFPECTIVE

Eyle Derodes
913.707.3042

HomeDetectiveKC.com

Heating - AN « Plumbing - Ebectrical - Appliance

abmay.com

12 - January 2026

Scan the QR
Code to See Our
Pl Amazing Staging |

| - Transformations!
L -

All'The Kelly Lieberman, Owner

World’s A Stage 913.744.9588

Luxury Estate Sale Services

Leave the work to us. We'll organize, stage, price,
\ hl | advertise, and host y?slir in-home estate sale. |

| {

S e =i
i ',"’- = Y
| BROWN BUTTON®

ESTATE SALES "%

Mobile Food & Beverage Caterer

Movers

TROWID
.ll SYENE -

sure the Space ; i3
A quter Free Before l-lst,

T s B —— —
@ - n___ nE Moving | Junk Hauling and Removal
=, IHE'I'RDW MO BI6.350.2000 | S 815 6617700

4 M OV ER metrowidemovers.com

I coat of paint

w can make all the (A4 A A6 4

Natural Mold Solutions
for a Healthier KC Home Gené;ng\

e Mold Inspection & Testing
e Mold Removal
o Air Quality Testing

913.392.6238
GenesisHealthyHomes.com

Plumbing
Problems?

Heating - A/C - Flumbing - Blectrical - Appllance

abmay.com

Movers

Johnson
s = =United

Moving
Made Easy!4

Ryan Larsen | rlarsen@johnson-united.com | 913-270-9099

Property Management

Your Choice for
sas City Property Management

elp Realtors Calculate ROI
rovide RenfahCompqribles .

luate Current Market
Scan to Find T (@)
the Benefits of @&
’ Using Advantage ‘J i %
Advantoge Homes CLC Homes LLC o }
rentkchomes.com ki
(913) 8945133 @*ﬁ;ﬁf
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Real Estate Media

JOHNSON COUNTY'S PREMIER
I.OBAI. ROOFING COMPANY

I

Remodeling
qur Hometown Remodeling & Painting Experts!

T

Roofing Solutions
20+ 50+ 151 Christ

Years Industry  Completed Centered &
Experience  Partners Projects Focused

oaern gnin
’e“d' g &WhyiltSells

_ (913) 428-0437 | Kansas City homebuyers are craving something new — and modern design is leading the
viciorponatiiEtonie SOty ] ' way. Clean lines, rich textures, and open-concept living are reshaping the market and
) attracting buyers who value style and smart functionality.

e

Partner with Us Today!

913) 291:8406
all-proserviceskc.coma

Tlle Today’s homeowners want spaces that feel current:
A D D G S Free In-Home - Light-filled main levels designed for gathering
o N E R o o F AT A TI M E Estimates & Design Consultations « Dedicated home offices on the main level

Global Stone CALL OR TEXT - 913.484.3419

« Sleek kitchens with statement islands, and hidden clutter zones

FOR HOMES AND HAPPY CLIENTS

2 :.‘_ __ _]_’ ;
Siding | Gutters ’
Roofing | Insurance Claims L ﬁPrh \,
Residential & Commercial Upgrade™) oject with N

- Elevated bath spaces that offer wellness options such as infrared saunas

- Finished lower levels with custom wet bars, gaming areas and wellness spaces

- Upgraded outdoor spaces with smart audio, lighting, and heating

HAPPY DAD 816.905.6556 Global Stone' Fil_leSt Tile - At Elevate Design + Build, we’re bringing these modern must-haves to life — right here in the
We Procece What Yo Ovn HappyDadRoofing.com gIOb?fl'kC co communities KC buyers want most. Our forward-thinking and CUSTOMIZABLE floor plans,

contemporary finishes, and strong architectural presence create homes that stand out and hold value.

Roofing

, > s Scan to Submit
B , : 5 < Your Question
- = : B REMODELS & WINDOWS
WH—Y_—_—. TO BOOST LISTINGS!
i ]

816.622.8826
ROOFSCAPES

elevatedesignbuildkc.com
www.tileroofkc.com 913-284-2991

14 - January 2026




2025 RECAP

February

Lisa Moore
PHOTO BY TIFFANY MATSON

Lisa is proud of the relationships she and her
team have formed with clients over the years.
“We enjoy our jobs and take pride in guiding our
clients through all of the complexities of buying
or selling a home,” Lisa says. “Our goal is to
make every transaction as smooth as possible.
We are problem solvers and have a multitude
of resources and connections to assist with the
process. We stay in touch with our clients to
provide helpful homeowner tips and keep them
informed about current market trends that help
protect their investments.

March

Brooke Marsalla
PHOTO BY TIFFANY MATSON

“Buying a home is an exciting journey, but it can also feel
overwhelming without the right guidance,” Brooke says,
“which is why I'm committed to providing exceptional

client care. Clients trust me to promptly answer questions,
address concerns, and keep them informed throughout the
process. My goal is to make the home-buying process smooth,
straightforward, and, ultimately, a positive experience they’ll
always remember.”

April
Chad & Leah Taylor

PHOTO BY TIFFANY MATSON

The Taylors are industry veterans, but Kansas City has yet to
see everything this power couple has to offer. “It’s been an
adventure of figuring out what we do and don’t want for our
business even though the market has changed so many times.
As Leah often says, and that hasn’t changed over the years—
we’re a small but mighty team of highly motivated agents
committed to delivering outstanding service,” Chad says.

May

Hannah Shireman
PHOTO BY RUSSELL WRIGHT

It’s not for her own personal gain or pride; it’s for her clients—
“I'm really driven by achievement, and I get to feel that
achievement constantly because I'm able to get multiple offers
for my seller or 'm able to win out on multiple offers for my
buyer,” Hannah says.



June
Carol Rossi-Zabielski

PHOTO BY TIFFANY MATSON

Whether it’s guiding a first-time buyer or helping an investor
navigate the complexities of the market, Carol brings a
unique blend of professionalism, personal care, and genuine
enthusiasm to every step of the real estate process. “This is my
passion, and it’s not just about the deal,” she says. “It’s about
helping people achieve their goals and dreams.”

Jack & Bill Allen

PHOTO BY TIFFANY MATSON

Looking ahead, Jack and Bill want to keep growing both their
business and their impact. “I'd love to continue to build our
team,” Bill says. “Not just to sell more, but to create a culture
where people are empowered, equipped, and encouraged

to do great work. I believe we provide a unique experience
for agents who want to shine on their own and also have the
success of a team.”

August
Lindsey Pryor

PHOTO BY CHRISTINE CASO WITH CC
PHOTOGRAPHY

In 2023, Lindsey launched The
Novel Group, a team of agents
under Compass, with a name

that speaks to her passion for
storytelling. “To me, houses are like

“We even started a series called ‘If
These Walls Could Talk’ to share the
stories behind the homes we list.”
The name and the creative spin she
puts on all of her work isn’t about

. standing out— “It’s about making it
meaningful and fun,” she explains.

chapters in a person’s life,” she says.

October
Group O’Dell

PHOTO BY TIFFANY MATSON

“We’ve all been working together for nearly 20 years, and
we still get along,” Mike says with a laugh. “That’s pretty
unique.” After three decades, the O’Dell Team remains what
they’ve always been: a family committed to serving other
families, guided by faith, grounded in integrity, and ready
for the next 30 years.

A

November

Chris Austin
PHOTO BY DAMIAN GONZALEZ

For Chris, real estate has never just been about sales volume.
It’s about reshaping lives, starting with his own family’s
trajectory. Raised by a single mother in Kansas City, he was

one of very few in his family to graduate from college. “Once

I heard that I had the ability to change the entire trajectory of
my family tree, that lit a fire underneath me,” Chris says. “So
many people have invested in me and brought me to this place
of success. I don’t want to end this thing and look back and say,
‘Thad a ton of success.’ I want to look back and say that I helped
create success in a lot of people.”

December
Jennifer Weaver
PHOTO BY TIFFANY MATSON

When Jennifer decided to launch Magnolia KC Group, she
wasn’t just building a team; she was building a culture.

It’s something really special that is built around the same
principles that guided her entire career: building relationships,
creating world-class experiences, and servicing others at the
highest level. “Every morning when my feet hit the ground,
I'm thinking about how we’re creating something amazing
together.” She started with seven people—six agents and an
assistant—and quickly grew to ten. “I'm super selective,” she
admits. “Everyone has to have the same grit, the same urgency,
the same heart for service.
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Nominate a

REALTOR®

Do you know an outstanding real estate agent?

Send us your nomination and why you think
they should be in the next issue.

Reach out to us at
Reece.Hale@RealProducersMag.com.

Shoot us their name, email, cell number, and
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14-Month Coverage
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Choice of Local Contractor GET COVERED!
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why they are awesome. You might just see
them in an upcoming issue!
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Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in
front of ideal clients affordably.

Let's talk!

Reach out to the publisher

REAL PRODUCERS

of this magazine today.

HomeGuru

Own Yoy Freedom

Become the Bank. Create Cash Flow. Change Lives.

Ready to stop chasing deals and start building real freedom?
Learn how owner-financed real estate creates consistent
cash flow, long-term wealth, and meaningful impact —
without the stress of traditional rentals.

.4 4 —

913-444-6324 | tanur@homegurukc.com

@tanurbadgley @brycebadgleyownerfinancefreedom.com o e e T

Tanur & Bryce Badgley

Owner Finance Freedom by HomeGurukKC




2025 RECAP

PARTNER SPOTLIGHTS IN 2025

Matt Bergman with
Cassini Inspections

FEBRUARY
PHOTO BY TIFFANY MATSON

Cassini Inspections isn’t just about checking boxes; it’s about
relationships. “Real estate is a relationships business, and I love
connecting with agents and their clients,” Bergman said. “These

relationships go beyond transactions—they foster trust and
mutual growth.” His goal is simple: to be the go-to inspection
partner for Realtors®. “I want to make their jobs easier while
helping buyers make informed decisions,” he explained.

Leah Dornes with
Continental Title

APRIL

PHOTO BY CHRISTINE CASO WITH CC PHOTOGRAPHY

Leah doesn’t take her work for granted. She finds immense
satisfaction in the relationships she builds and the impact she has.
Selling CTC and growing the business is what excites me right now,”
she said. “We have an amazing team with some incredible tools for
secure and efficient real estate closing. We just need one contract or
refinance file to prove it.”

But her motivation extends beyond business goals. “It’s a privilege
to work with anyone who is building their own business or book of
clients in real estate,” she said. “It’s very respectable, and we want
to do all we can to be a great partner to these professionals.”

22 . January 2026

Brown Button Estate Sales
MAY

For Brown Button, the goal isn’t just to create a new sales
platform—it’s to make estate sales smarter, faster, and
more accessible. “This lets us serve people better, and at
the end of the day, that’s what we care about,” Michael
emphasizes. The Brown Button team is currently
booking online estate sales, offering a new way to clear
homes, close deals, and keep clients moving forward.

Andrew Hampson with
Goosehead Insurance

MARCH

PHOTO BY TIFFANY MATSON

Andrew officially launched his Goosehead Insurance agency
two years ago, building it from scratch with a “people-first”
philosophy. His mission is clear: to provide seamless, tailored
insurance solutions that make the home-buying process
smoother for clients and real estate professionals alike. “I'm
passionate about being a trusted resource for real estate
professionals,” he said. “My goal is to help them, and their
clients get to the closing table with confidence.”

All-Pro
Renovations

JULY
PHOTO BY CHRISTINE CASO WITH CC
PHOTOGRAPHY

What started as a side hustle quickly
morphed into a full-fledged business.
Today, Bettinger is the owner of All-
Pro Renovations, a company that has
earned the title of Top Remodeling
Contractor in Kansas for six years
running. “I’ve always been drawn to
building things—processes, teams,
spaces. Construction was my way to
combine that with providing for my
family,” he said.

ACM Home
Inspections

AUGUST
PHOTO BY CHRISTINE CASO
WITH CC PHOTOGRAPHY

ACM Home Inspections isn’t content
with just running a successful
business—Christian wants to elevate
the entire industry. That’s why he
founded Kansas City Inspection
University (KCIU), where he trains
both new inspectors and real estate
agents. “The industry isn’t regulated in
Kansas or Missouri,” he explains. “My
passion is to standardize the training
and procedures to ensure the industry
doesn’t get a bad reputation.”

Patrick Manza
with Option
Management Services

OCTOBER
PHOTO BY CHRISTINE CASO WITH CC PHOTOGRAPHY

For Patrick, leadership means building
systems, applying technology when it makes
sense, and empowering his team. “The
application of technology and specifically Al
in our core business represents incredible
opportunity,” he said. But no matter how
advanced the tools become, relationships
remain at the heart of his work. “We have
ROI in real estate (return on investment),
but this is often highly influenced by ROI—
relationships of influence. Both ROT’s are
fundamental to success in life and business.”
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PARTNER SPOTLIGHTS IN 2025

Brett Reid Group

NOVEMBER
PHOTO BY CHRISTINE CASO WITH CC PHOTOGRAPHY

“Brett Reid Group stays true to an enlightened philosophy centered on
achieving financial independence,” they said. “We use a personalized
planning strategy that is designed to steer our clients toward a work-

optional lifestyle. Along the way, ultimately, we want to help our clients
slow down life and ensure they are enjoying the fruits of their work
ethic and sense of purpose.”

A.B. May
DECEMBER

PHOTO BY CHRISTINE CASO WITH CC PHOTOGRAPHY

When it comes to working with real estate professionals,
Shellie sees it as a natural extension of A.B. May’s mission.
“Homeownership has many challenges,” she says. “Buyers
shouldn’t stress long waits for service or questionable
quality of work. Sellers shouldn’t have to worry about
updating their systems before putting their houses on

the market. I want more people having less stress in their
homes, during and after the buying/selling process.”

Elevate Design + Build
DECEMBER

For Angie, though, the reward isn’t just in the craftsmanship or the systems.

It’s the people. “Residential Construction is not only a building business, it is
very much a people business,” she says, echoing her partner Sean. “You get to
hand over the keys to a family that’s dreamed of this moment. When the kids
run inside to find their rooms, there aren’t words for it.” After years of steady
growth, Elevate Design + Build is setting its sights on the suburbs, aiming to
double volume over the next five years. Whatever growth comes, the company’s
foundation will remain the same—two families, building homes for others just
like them. “We love what we do,” Angie says simply. “And we’re building the kind
of homes we’d be proud to live in ourselves.”
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LET'S ELEVATE YOUR
REALESTATE EXPERmh Q—

m-ll |F-\

TOGETHER!

Why Cassini Inspections?

Thorough Inspections

Detailed Reports i
Customer-Centric
Affordable & Quick

MATT BERGMAN
(913) 513-0234

CASSINIINSPECTIONS.COM E

CASSINI

INSPECTIONS

L N

Expert Technicians * Prompt Response
Transparent Pricing + Customer Satisfaction

HER

Heating, Cooling & Plumbing

Denl Cadl ffum, (Cadl {FEN

AC * Heating * Indoor Air Quality * Plumbing

Don’t Delay Your Closing - (4 7edzy

DontCallHimCallHer.com * 816.309.0053

ONE CALL,
EVERY SQLUTION

e Prep-to-List

e Appraisal Repairs

e Paint & Siding
Repairs

e Electrical, HVAC,

& Plumbing

Call Eddy for your Remodel and Repair Needs!
913.912.0552
emhomesolutions.com

Kansas City Real Producers - 25



PARTNER SPOTLIGHT

HOME
SOLUTIONS

For Eddy and Allison Morales, teamwork isn’t just @  City’s Top 40 Realtors Under 40, closing hundreds of
business model—it's a lifestyle. Whether they're making ~ ransactionsand earning a reputation for trust, hustle,
TikTok videos (Eddly is known for his comical videos), and top-tier client care.
viewing lots of properties, running marathons, or wrangling
their two young kids, this Kansas City power couple knows

how to keep things moving forward—together. In 2021, the couple began flipping homes. “People
started asking who was managing our projects,” Allison
says. “It was us!” That growing demand sparked a

Then came the next evolution.

The husband-and-wife duo behind EM Home realization: there was a business opportunity waiting

Solutions, Eddy and Allison have built a thriving to be built.

renovation and construction business rooted in

passion, perseverance, and partnership. “We truly By 2023, EM Home Solutions was born—a company

care,” Allison says. “We treat every project like it’s focused on remodels, renovations, and custom projects

one for our own home.” that reflect both the Morales’ eye for details, commitment
to quality, renovation vision, creative problem solving,

Their story begins worlds apart—literally. Eddy and ability to see potential in every project, as well as

grew up in Venezuela, while Allison hails from the their commitment to client relationships.

heartland of Burlington, Iowa. Both were standout

athletes who came to the U.S. collegiate system on One of their biggest partnerships came about

sports scholarships—Eddy for baseball, Allison for through a shared cultural bond. “Jose Ferreira was

softball. Eddy played ball at Cochise College
in Arizona before transferring to Iowa
Wesleyan College, where fate stepped in.
Allison, who studied Business and Marketing
at the University of Iowa after her time at
Southeastern Community College, crossed
paths with Eddy, and the rest is history.

The couple graduated in 2010 and tied the
knot soon after. “We just celebrated our 14th
wedding anniversary,” Allison says proudly.

After college, Allison worked as an event
coordinator and an executive assistant at
Sprint. When their daughter, Sofia, was
born, she pivoted to social media marketing
for real estate agents. Eddy took a different
route—first working at Gold’s Gym before

a chance connection led him into the title
industry. “A gym client recruited me to start
as a title processor,” Eddy recalls. “That’s
how I got my foot in the door.”

He spent seven years in title before making
the leap into real estate in 2018—just after
their son, Max, was born. It didn’t take long
for Eddy to rise through the ranks. Within
a few short years, he became one of Kansas

PHOTOS BY CHRISTINE CASO WITH CC PHOTOGRAPHY
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‘JUST DO IT.”

actually one of Eddy’s real estate clients,” Allison says.
“They connected because they’re both from Venezuela.”
Jose quickly became their go-to contractor, and in 2023,
they officially joined forces. “We saw the quality of work
his company provided,” Eddy explains. “It just made
sense to grow together.”

While business has boomed, the Morales family knows

the hustle isn’t always easy. “Running multiple businesses
while raising two young kids is a constant challenge,”
Allison admits. “Work-life balance isn’t always sustainable
in every season.” Late nights filled with bids, emails, and
social media posts are the norm—but they wouldn’t have it
any other way.

For Eddy, one of his earliest challenges came down to
language. “English is my second language,” he shares. “At
first, it made communication uncomfortable. But once

I stopped worrying about saying everything perfectly,
everything changed.” That shift in mindset not only improved
his confidence—it made his interactions more genuine.
“Clients connected more with my honesty and drive than
with perfect grammar,” he says.

Today, EM Home Solutions thrives on word-of-mouth.
Nearly all of their clients come from repeat business or
referrals, particularly from real estate agents. “That’s our
number one thing,” Allison says. “Realtors have been our
biggest lead source—whether it’s helping them prep a
listing, fix inspection items, or remodel a recent purchase.”

Their passion for helping others runs deep. “We love
seeing our friends and family grow with us,” Allison
says. “Whether it’s investing in rentals, flipping houses,
or starting new businesses—it’s rewarding to know our
example inspires others.”

For Eddy and Allison, the most gratifying part of their
work is the big reveal. “Seeing our clients’ reactions
when they walk into a finished home never gets old,”
Eddy says. “That sense of pride and transformation—it’s
everything.”

When they’re not designing dream kitchens or negotiating
with contractors, you can find the Morales family
outdoors. “We love spending time on our property,
watching baseball, playing sports, or traveling,” Allison
says. The couple also keeps active with sand volleyball at
Volleyball Beach in Martin City, subbing on local teams,
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and training for half marathons. “We’re kind of gym
rats,” Eddy laughs.

Their advice to others is simple—but powerful.
“As Nike says, Just do it!"” Allison says. “Believe in
yourself. Not everything goes to plan—learn from
challenges, adapt, and move forward.”

Looking ahead, the Moraleses hope to continue
expanding their business while giving back to the
Kansas City community that embraced them. “We’re
incredibly grateful to the real estate community and
our clients for trusting us,” Allison says. “Kansas
City has been so good to us, and we’re proud to keep
growing and giving back right here.”

As for their legacy? Eddy smiles. “Besides creating
beautiful homes, we want to be remembered for
the opportunities and growth we helped create in
our community.”

Because for the Morales family, EM Home Solutions
isn’t just about renovating houses—it’s about building
better futures, one project (and one family) at a time.

A lending partner
your clients can trust.

Homebuying comes with big decisions. Your buyers
deserve steady guidance and clear communication from
start to finish. We provide confidence at every step, for
both you and your clients.

What you can expect when you work with us:

e Fast and accurate preapprovals

¢ Consistent updates that keep everyone aligned
e Clear next steps for buyers who need structure
¢ Creative solutions when challenges come up

¢ Closings that feel organized and predictable

“Flanner Mortgage Team
communicates well and handles
issues before they become problems.

My clients feel taken care of.” i .

For our Realtor partners:

Simple scripts, checklists, timelines, and
tools that help your buyers move
forward with confidence.

- KC Realtor Partner.

Av
Flanner Mortgag

NE)‘\(A JOE FLANNER

orftgage NMLS # 1142971 / Branch Manager

(816)-518-6776
jflanner@nexamortgage.com

www.flannermortgageteam.com/joe



2025 RECAP

Kelsey Hawes
JUNE
Rising Star

PHOTO BY TIFFANY MATSON

“When you don’t know something—
whether it’s buying a house or anything
else in life—it can be intimidating,”
Kelsey says. “I want my clients to feel
comfortable asking me anything. No
question is too small.” That level of
trust has helped her build a strong
referral network alongside being a
homegrown real estate agent, working
where she grew up in Wyandotte and
Leavenworth counties. Many of her
clients are people she has known for
years. “It’s rewarding when people
you’ve known your whole life trust
you with something as big as buying or
selling a home,” she says. “I take that

Don Julian Builders
Proudly Supporting PAL
JULY

Making a Difference

Communities thrive when people come
together to create safe, inclusive, and
empowering environments. The Kansas
City Missouri Police Athletic League
(PAL) exemplifies this spirit, bridging
the gap between law enforcement and
youth through sports, mentorship,

and community engagement. For Don
Julian Builders, supporting PAL is
more than goodwill, it’s a commitment
to meaningful, lasting change. As a
company deeply rooted in Kansas

City, Don Julian Builders believes in
strengthening the local fabric through
intentional partnerships. Supporting
PAL aligns with their values of

community, empowerment, and growth.
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OTHER GREAT FEATURES IN 2025

responsibility seriously.” Kelsey’s goal
for the next few years is simple: keep
growing. “I always want to do better

It’s not just about building homes—it’s
about building futures. They believe
Kansas City’s youth are tomorrow’s
leaders. That’s why they invest in
organizations like PAL, ensuring young

than the year before,” she says. “Not
just in sales—I want to help as many
people as I can,” she says with a smile.

New Year. New Home.

Make 2026 your client’s year with CTC!

people have access to support, guidance,
and opportunity. Every child who

finds inspiration or safety through PAL
reflects the lasting impact of community
investment.

| Continental

«sTITLE COMPANY

CTITLE.COM

The Company That Celebrates You!



et’s be honest —
growth doesn’t
happen because you

wish for it. It happens
because you plan for it.

You don’t “accidentally”
become the Director of
Operations who drives
results or the COO who owns
profitability. You grow into
that version of yourself —
intentionally, step by step.

That’s where a Growth Plan
comes in.

(Note: The examples

below are specifically

for operations team
members. AND they apply
to salespeople and business
owners as well.)
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LY CHANGES YOU

What’s a Growth Plan (and
Why Does It Matter)?

A Growth Plan isn’t just a
to-do list or a stack of goals.
It’s your personal strategy
for becoming the next-level
version of you.

It’s the roadmap that helps
you stretch your thinking,
sharpen your skills, and
strengthen your character
— so you can dream bigger,
achieve bigger, and impact
lives more deeply.

Because let’s be real: If your
vision is growing, you have
to grow to match it.

You can’t lead a multi-
million-dollar business with
hundred-dollar habits.

Step 1: Identify What
Needs to Grow

Before you plan, pause. Ask
yourself: “Who do I need to
be to go where I want to go?”
That one question

changes everything.

Maybe you’re ready to
move from Executive
Assistant to Director of
Operations and need to
understand financials.

Maybe you’re hiring leverage
for the first time and need
leadership skills that don’t
just come from your title.

Or maybe your body;,
boundaries, and mindset
need to catch up with
your ambition.

SUBMITTED BY CHRISTY BELT GROSSMAN, CEO
AND OWNER OF OPS BOSS COACHING™

Growth starts where
honesty meets hunger.

Step 2: Build Your

Plan with LEAP

At Ops Boss® Coaching, we
use a simple framework

to get you started: LEAP

— because growth always
requires one.

L: LISTEN & LEARN

Curate what fills your brain.
Every podcast, book, and

blog post you consume either

sharpens your edge or dulls it
— so choose intentionally.

Read: Pick books and
publications that stretch
your leadership, systems, or
mindset. (Harvard Business
Review is a fave!)

Listen: Try podcasts that
fuel both your head and
your heart — The One Thing
and Mel Robbins are great
places to start.

Follow: Smart blogs (like ours)
and thought leaders who
inspire you to grow forward.

Pro Tip: Ask your teammates
what they’re reading. When
you speak the same “learning
language,” alignment and
communication get stronger.

E: EXPERIENCE
Growth doesn’t live in
theory — it lives in motion.

Want courage? Volunteer for
something that scares you.

Want leadership chops? Lead
a committee instead of just
joining one.

Want stamina? Commit to
that 10K.

Want perspective? Travel
somewhere that doesn’t
speak your language.

When you stretch yourself
in one area, you strengthen
yourself in every area.

Think beyond business.
Volunteering, competing,
and traveling all shape who
you become.

A: ATTEND

Show up where growth is
happening. Take the class.
Buy the ticket. Sit in the
front row.

Office trainings that
sharpen your systems or
contracts game

Ops Boss® On Demand
classes like “Coach Them Up
or Coach Them Out,” “User
Manuals for People” and “Al
Like A Boss”

Industry events like eXpCon,
KW Family Reunion, or
Inman Connect

Outside-the-industry

events like Tony Robbins’
Business Mastery or Disney’s
Customer Service training

When you invest in
experiences, you're not
just buying a seat — you’re
igniting a shift.

P: PEOPLE

66

CLARITY witHouT

ACTION s Jjust
PROCRASTINATON]
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Your circle determines your
ceiling. Ask yourself: Who do
I'need around me to grow?

Maybe it’s:

A coach who keeps you
accountable (ahem...
schedule a call)

A mentor who’s already
walked your path

A mastermind group
that challenges your
comfort zone

Or a counselor, trainer, or
spiritual director who helps
you grow in peace, not just
productivity

Surround yourself with
people who won’t let you
play small.

Step 3: Put It in Motion
A Growth Plan only works
if it moves from paper to
practice.

So schedule the class. Buy
the book. Send the email.
Commit to the thing.

Because clarity
without action is just
procrastination

with lipstick.

Step 4: Check In &
Celebrate

Add your Growth Plan goals
to your annual list of goals
and check your Growth Plan
quarterly.

Ask yourself: What’s
changed? What’s shifted?
What’s next?

Then celebrate —
every single win, no
matter how small.

Growth isn’t about
perfection. It’s
about becoming.

The Bottom Line
If you want to go
somewhere new, you have
to grow into someone new.

And that, my friend, is what
being an Ops Boss® is all
about — becoming the kind
of leader who can handle the
dream you’ve been given.

So go on — build your
Growth Plan. Take the LEAP.
And remember: growth isn’t
luck... it’s self-leadership.

Cheers to your next-level
self. That’s BOSSY.

Ops Boss®
Coaching was
founded by Christy
Belt Grossman,
former COO of
one of the nation’s
first $1 Billion
sales teams. Ops
Boss® Coaching is
celebrating their
10th Anniversary
of being the
premier provider
of education,
coaching, and
community for real
estate operations
professionals (we
call them Ops
Bosses®!) Learn
more at
www.OpsBoss
Coaching.com.
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Nov. 30, 2025

# FIRST NAME LAST NAME OFFICE NAME

1 Rob Ellerman Team ReeceNichols - Lees Summit

2 Koehler Bortnick Team ReeceNichols - Country Club Plaza
3 Eric Craig Team ReeceNichols-KCN

4 Ray Homes KC Team Compass Realty Group

5 Spradling Group EXP Realty LLC

6 Bryan Huff Keller Williams Realty Partners Inc.
7 Dan Lynch Lynch Real Estate

8 Kristin Malfer Compass Realty Group

9 Thrive RealEstate KC Team KW KANSAS CITY METRO

10 Dani Beyer Team Keller Williams KC North

1 Marti Prieb Lilja Keller Williams Realty Partners Inc.
12 Brooke Miller ReeceNichols - Country Club Plaza
13 Ask Cathy Team Keller Williams Platinum Prtnr

14 Cjco Team ReeceNichols - Leawood

15 Richey Real Estate Group Real Broker, LLC-MO

16 The Collective Team Compass Realty Group

17 Lauren Anderson ReeceNichols -The Village

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.
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Partner with us to make every ek
home market-ready. -

Residential Roofing - Commercial Roofing

) Concrete - Decks - Exteriors - Gutters - Paint
SERMidWest.com - 913.220.6996 - OO Remodeling - Tile - Fire & Water Restoration - & More!
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TOP SELLERS...
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STAND OUT

Give your client the gift of
Blinds, Shades, Shutters, Drapery,
Exterior Shades or Awnings!

Can be used as a contract
acceptance or closing gift!
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Nov. 30, 2025

# FIRST NAME LAST NAME OFFICE NAME

18 Taylor Made Team KW KANSAS CITY METRO

19 Tamra Trickey ReeceNichols - Leawood

20 BG & Associates BG & Associates LLC

21 Andrew Bash Sage Sotheby's International Realty
22 John Barth RE/MAX Innovations

23 Macoubrie Zimmerman Weichert, Realtors Welch & Com
24 Lindsay Sierens Schulze ReeceNichols - Leawood

25 Austin Home Team KW KANSAS CITY METRO

26 Nelson Home Group Keller Williams KC North

27 Blake Nelson Team KW KANSAS CITY METRO

28 Shannon Brimacombe Compass Realty Group

29 Stroud & Associates Team Real Broker, LLC

30 Dan O'Dell Real Broker, LLC

31 Brent Sledd Weichert, Realtors Welch & Com
32 Jeffrey Quinn Missouri Land and Farm LLC

33 Wade Fitzmaurice Fitz Osborn Real Estate LLC

34 ReeseMontgomery Team Aristocrat Realty

35 Ken Hoover Group Keller Williams KC North

36 Kim Brown ReeceNichols -Johnson County W
37 SBD Team SBD Housing Solutions LLC

38 Moore Homes Team Compass Realty Group

39 Rothermel Group Keller Williams KC North

40 Hannah Shireman West Village Realty

M George Medina ReeceNichols - Country Club Plaza
42 Cory Ward Compass Realty Group

43 Hendrix Group Real Broker, LLC

44 The Small Team ReeceNichols-KCN

45 Tradition Home Group Compass Realty Group

46 LUX Network KW KANSAS CITY METRO

47 Benjamin Lytle Opendoor Brokerage LLC

48 Shelly Balthazor ReeceNichols- Leawood Town Center
49 Loughlin & Associates Team Keller Williams KC North

50 Mike O Dell Real Broker, LLC
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# FIRST NAME LAST NAME OFFICE NAME

51 The Gamble Group KW KANSAS CITY METRO

52 Aaron Donner Keller Williams Realty Partners Inc.
53 Jenny Burkhead Keller Williams KC North

54 HCR Team RE/MAX Elite, REALTORS

55 Lauren Engle Platinum Realty LLC

56 Wardell & Holmes Wardell & Holmes Real Estate

57 Chris Austin KW KANSAS CITY METRO

58 Sara Bash Reda Compass Realty Group

59 Billie Bauer Network Keller Williams Realty Partners Inc.
60 Missy Barron ReeceNichols - Lees Summit

61 Hern Group Keller Williams Platinum Prtnr

62 Amy Howell Weichert, Realtors Welch & Com
63 Rachelle Moley Weichert, Realtors Welch & Com
64 LeAnn Hiatt Huck Homes

65 Kristi Soligo Fleshman RE/MAX Revolution

66 Michelle Lutz Lutz Sales + Investments

67 Kaleena Schumacher Keller Williams Realty Partners Inc.

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.

‘Daniel is like an extension of our brand.
; A B We know that when we refer clients to
YUUR # 1 11 ' : him, he treats them just as we would!
We HIGHLY recommend him."

REFERRAL sl 4 - Ghavami Group
ARTNER FOR

> 1£]©

Let's Connect So | can Show You
How | Can Help Your Client's Save!

Call or
Text

Ly 913.530.4481
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Nov. 30, 2025

# FIRST NAME LAST NAME OFFICE NAME
# FIRST NAME LAST NAME OFFICE NAME
68 Lindsey Pryor Compass Realty Group
101 Stacy Porto ReeceNichols -The Village
69 Magnolia KC Group Compass Realty Group
102 Majid Ghavami ReeceNichols- Leawood Town Center
70 Jeremy Applebaum Real Broker, LLC
103 Jodie Brethour Compass Realty Group
7 Austin Short Group KW KANSAS CITY METRO
104 Ken Rosberg Prime Development Land Co LLC
72 Sharp Homes Team Epique Realty
105 David Gundersen RE/MAX Realty Suburban Inc
73 Peter Colpitts ReeceNichols- Leawood Town Center
106 Quinn Whimley Reilly Real Estate LLC
74 Ashley Kendrick Chartwell Realty LLC
107 Christopher Mather Compass Realty Group
75 Explore Home Group Keller Williams KC North
108 Rachel Kilmer ReeceNichols - Lees Summit
76 Denise Sanker ReeceNichols - Lees Summit
109 Whitney Stadler Compass Realty Group
77 John Kroeker Weichert, Realtors Welch & Com
10 Sally Moore Weichert, Realtors Welch & Com
78 Amy Arndorfer Premium Realty Group LLC
m Malina Group Keller Williams Realty Partners Inc.
79 Moving To KC Team KW KANSAS CITY METRO
12 Teresa Acklin Prime Development Land Co LLC
80 Lisa Ruben Team ReeceNichols - Country Club Plaza
13 THE FUSSELL GROUP KW KANSAS CITY METRO
81 Jennifer Fallon & Associates KW KANSAS CITY METRO
14 Teresa Hayes Twaddle Realty, Inc.
82 Alex Thome ReeceNichols - Leawood
15 Heather Brulez Weichert, Realtors Welch & Com
83 YFA Team Your Future Address, LLC
16 AudraH Team Real Broker, LLC
84 Ryan Hubbard United Country American Heartl
17 Dennis PRUSSMAN Real Broker, LLC-MO
85 Sherry Westhues ReeceNichols - Lees Summit
86 Nancy Ward Compass Realty Group Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
87 T Needl Keller Willi Plati Prt reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
ommy eedles elier Willlams Flatinum nr are not included. Kansas City REALTORS® is not responsible for submitting this information.
88 Rebekah Schaaf ReeceNichols - Overland Park
89 Debbie Sinclair Prime Development Land Co LLC
90 Danielle Sapienza ReeceNichols- Leawood Town Center W E
91 Moll Hipfl ReeceNichols - Lees Summit
Y P Neil Mendez is a dedicated Financial Advisor committed to helping individuals, families, and
92 Tanya Burns RE/MAX Town and Country business owners achieye thgir financial aspiratio'ns tvhrough pers.onali?ec'i strategies anq
YUUR TRUSTED PARTNER IN comprehensive planning. With a strong foundation in relationship building, gap analysis,
93 Terry Madden Myers Compass Realty Group and solution selling, Neil takes pride in creating customized financial roadmaps that

FINANCIAL GRUWTH ANI] SECURlTY empower clients to reach their goals with clarity and confidence. His
94 Krishna Chinnam Keller Williams Realty Partners Inc. approach combines technical expertise with a genuine passion for
understanding each client’s unique vision for the future.

95 Sherri Hines Weichert, Realtors Welch & Com
A former college basketball player, Neil brings the qualities of
96 Hilary Baldwin Platinum Realty LLC 4 - " J . leadership, discipline, and teamwork to his professional life,
: : \g ensuring that every client experience is collaborative and
97 David Van Noy Jr. Van Noy Real Estate / \ N goal-oriented. Beyond his career, Neil values family and adventure.
- ) ’ f He is married and the proud father of a two-year-old daughter, Lucy,
98 The Carter Group Keller Williams Platinum Prtnr -y N and enjoys traveling with his family and their two dogs, Lily and Buckets.
% Kathy Koehler ReeceNichols - Leawood B Callhl"th; Shr EWe Po the B This balance of professional excellence and personal fulfillment reflects Neil’s belief that
!r : d 1 'gg " i . financial planning is not just about numbers—it’s about creating the life you want to live.
100 Steve Ashner ReeceNichols - Overland Park gl Reach OUt ¥ I’Fg_-wonallzed Gy

EEPRENTRSS — ]

CHRIS WADINGTON | TIM UNDERWOOD BﬁETT RE'D brettreidgroup.com
CHRIS@BRETTREIDGROUP.COM TIM@BRETTREIDGROUP.COM o 871.816.7772
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Nov. 30, 2025

FIRST NAME

Stephanie
Tricia

Lisa
David
Katherine
Crystal
Tim

Jeff
Haley
Ramseier
Jessica
Jeff
Heather
Steve
Patty
Lonnie
Miles
Ryan
Kelly

Erin
Annie
Jared
Locate
Sanctuary
Candi
Matthew
Bill

Ivy Home
Kelli
Peggy
Jody

HB

Homeric

LAST NAME

Murphy
Root
Rater
Barraza
Lee
Metcalfe
Seibold
Tanner
Epps
Group
Smotherman
Curry
Broderick
Cutshaw
Simpson
Branson
Rost
Kennedy
Weyer
Miller
Kennedy
Smith
Team
Team
Sweeney
Webb
Gerue
Group
Becks
Holmes
Shewmaker
Group

Team

OFFICE NAME

ReeceNichols - Leawood
ReeceNichols - Lees Summit
Weichert, Realtors Welch & Com

Real Broker, LLC

Sage Sotheby's International Realty

United Real Estate Kansas City
Coldwell Banker Regan Realtors
Platinum Realty LLC

Compass Realty Group

Keller Williams KC North

RE/MAX Elite, REALTORS
Weichert, Realtors Welch & Com
RE/MAX State Line

Keller Williams Realty Partners Inc.
Crown Realty

Keller Williams Southland

Keller Williams Realty Partners Inc.
ReeceNichols - Lees Summit
ReeceNichols - Leawood
ReeceNichols - Country Club Plaza
Realty Executives

Inspired Realty of KC, LLC
Compass Realty Group

BHG Kansas City Homes
ReeceNichols - Parkville

Keller Williams Realty Partners Inc.
Weichert, Realtors Welch & Com
KW KANSAS CITY METRO

Keller Williams Realty Partners Inc.
ReeceNichols - Lees Summit
ReeceNichols Shewmaker

KW KANSAS CITY METRO

KW KANSAS CITY METRO

(38 Central Bank | Mortgage

PROFESSIONAL BUSINESS LOANS
BY LUKE

e For Lawyers, Professional
Engineers and College/
University Professors’

e No down payment or
Private Mortgage Insurance
(PMI) required

e Minimum FICO credit

Luke Landau
NMLS# 502099 score of 700

About Luke:

In the mortgage business, it’'s important to have a lender who is
educated about the ever-changing mortgage programs available.
And that’s good, because Luke is a lifetime learner. This dedication
to growing his knowledge base, combined with a strong connection
to the Kansas City, Lawrence and Wichita markets, is what makes
Luke great.

It’s also what benefits your client in the long run.

Luke combines his loan knowledge with Central Bank’s vast program
availability. Our Professional Business Loan is only one of many. He
finds the right loan and then takes the time to truly understand what
program benefits your client most.

Talk to Luke today. Scan the QR code!

Owner occupied, single-family dwellings only. Purchase of primary residence only. Options are available for loans exceeding $800,000 but

will require a down payment. Eligible borrowers must be in market. 'Eligible professions require earnings of at least $90,000 per year. This

is not a commitment to lend or extend credit. Applicant subject to credit and underwriting approval. Not all applicants will be approved for

financing. Receipt of application does not represent an approval for financing or interest rate guarantee. All rates, programs and fees are subject

to underwriting guidelines and are subject to change without notice. Other restrictions may apply. See bank for details. The Central Trust Bank
NMLS #407985 MEMBER FDIC 238 Madison St, Jefferson City, MO 65101. Copyright Central Bancompany. All rights reserved.

EQUAL HOUSING
LENDER



Teams and Individuals Closed from Jan. 1, 2025 - Nov. 30, 2025
# FIRST NAME LAST NAME OFFICE NAME

151 James Asher Asher Real Estate LLC [ ’l b l St
152 Vicki Smith RE/MAX Innovations 0 a 0 n 6

153 Sundance Team Rodrock & Associates Realtors

154 D&M Team Weichert, Realtors Welch & Com
155 Jaimie Macoubrie Weichert, Realtors Welch & Com
156 Aimee Miller ReeceNichols - Lees Summit

157 Jennifer Barth RE/MAX Realty and Auction House LLC
158 Tracy Jackson ReeceNichols - Country Club Plaza
159 Murray Davis BHG Kansas City Homes

160 Abby Powers The Real Estate Store LLC

161 Connie Curran Compass Realty Group

162 Linda L Martin ReeceNichols - Granada

163 Laura Miller ReeceNichols - Leawood

164 Madison Moss (Harpst) RE/MAX Innovations

165 Dave Campbell Keller Williams KC North

166 Christina Brown Sage Door Realty, LLC

167 Renee Amey RE/MAX Elite, REALTORS

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.

Rl Y

that Leave a Lasting Impression

CHECK OUT OUR GOLD ) MVP PACKAGES Countertops | Tile | Flooring

WHEN BUYING THEIR Z2ez0re #5902

Design Center

BASIC INSPECTION + RADON, INCLUDES ALL OF THE ITEMS IN GOLD + AIR QUALITY ,
TERMITE AND SEWER SCOPE (MOLD TESTING) AND THERMAL IMAGING + FLOOR PLAN CheCk Out Our Unma tChed Craﬁ SmanShlp

Z‘;ao';(tg':?’l:”:kly (THIS IS THE MOST INCLUSIVE INSPECTION AVAILABLE ON THE MARKET) 1 2 1 1 4 W E S T 8 8 T H S T R E E T ) L E N E X A

Csa VT 913-499-1050

i A (9213) 353-6869 | acmhomeinspection.com
Licensed Professional Engineer globalstone—kc.com
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Nov. 30, 2025 A :
TRUSTED >
| RODFING e
# FIRST NAME LAST NAME OFFICE NAME A O IO ) ST o YU U R
168 EWN Group Real Broker, LLC-MO :
169 Micah Thomas Lutz Sales + Investments \ '
170 Rollene Croucher KW Diamond Partners —

171 Jackie Stahl KW Diamond Partners

173 Lynne Matile ReeceNichols - Overland Park - - | VA LU E

172 Cassidy Wheeler ReeceNichols - Leawood
174 Jeff Rimmer ReeceNichols - Lees Summit — B - : | 1 TRUS ED RUUF UPG ADES

175 Sarah Page Compass Realty Group

176 Lauren Roush ReeceNichols - Lees Summit : » Increase Curb Appeal & Value with

177 Bailey Lyons Lyons Realty Group : a FrESh: Re”able ROOf

178 Christine Dunn Keller Williams Realty Partners Inc. e Malarkey Shmq|ES: A Se"mg POlnt
. for Eco-Conscious Buyers

179 Aly Plunkett ReeceNichols -Johnson County W

» Fast, Expert Installation to Get

180 Aravind Pentapati Platinum Realty LLC PARTNER WlTH TRUSTED ROOF'NG TUDAY Listings Market-Ready

181 Brooke Marsalla ReeceNichols - Lees Summit 8]6 206 8209 | trUStEdkC com
182 David Dietrich Whitetail Properties Real Esta
183 Audrie King Platinum Realty LLC
184 Mindy Methner ReeceNichols - Lees Summit
185 Guide Group Compass Realty Group
186 Patty Farr RE/MAX House of Dreams
Home Warranty Plus with A.B. May includes

187 Tami Lewi Chartwell Realty LLC : i > i

o s arwelrealy - I 1] System Checks for Buyers. With more than
188 Sherry Timbrook BHG Kansas City Homes i - %600 in value, these major home system

Ext ra B e n Eflt s assessments are cost-free unless a
189 Brenda Youness Weichert, Realtors Welch & Com F c usturner-appruved repai ris made ElLIr'I'HE,
e ‘o ——— —— s C = ¥ e =1 =
190 Aaron Olia Real Broker, LLC : the visit. Schedule anytime during the
x ra a ue 13-month warranty:

191 Jeff Manning ReeceNichols - Country Club Plaza - . HE‘(’IE’fﬂE & L'ﬂu:r.’mg System Check
with Cleaning

192 Andy Blake Real Broker, LLC

193 Veronica Jaster ReeceNichols - Country Club Plaza P.fumbi'nlg 5-5"5 tem Check

194 Chris Guerrero Platinum Realty LLC Drain System Check

195 Pam Hatcher Integrity Group Real Estate Electrical 5.5"'“ em Check

196 Tony Long Real Broker, LLC HOME WARRANTY Plus, a $250 code upgrade credit

197 Mendy Jarman Keller Williams Realty Partners Inc. p L U 5 @ withAB May

198 Just Say Home KC Team Keller Williams Platinum Prtnr - eyt e Questions or want to learn more?
Contact Robert Waterfield at 913.915.4873.

199 Jennifer Weaver Compass Realty Group We'd love to hEIp.

200 Julie Weaver Aristocrat Realty

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.
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FAQ about
Kansas City
Real Producers

Ever since we launched Kansas City Real
Producers in July 2017, | have heard some of the
same questions from many of you. | figured it
would be most efficient to publish the answers
here in case more of you had the same questions.
Remember, my door is always open to discuss
anything regarding this community — this
publication is 100% designed to be your voice!

Q: Who receives

this magazine?

A: The top 500 agents of
Kansas City. We pulled
MLS numbers (by closed
volume) in the Kansas City
market. We cut off the list
at number 500. The list will
reset in early 2025 based on
2024 totals and continues
to update annually.

Q: Why am | not listed

on the top 200 standings/
why are my numbers
showing differently?

A: There are a number of
reasons why that could be
the case. First, be sure to
read the disclaimer in its
entirety. We pull the data
on the exact date listed, so
if the closed transaction is
not submitted by that date,
it will not be included. User
error or BRIGHT error is
always a possibility. The
most common reason is
that for any deal with an
alternate agent listed, the
production gets divided in
half between the lead agent
and the alternate. There are
a few other factors at play,
so if you have a question
about the Standings, please
contact me, and we can
take a look: reece.hale@
realproducersmag.com.

46 - January 2026

Q: What is the process for
being featured in

this magazine?

A: It’s really simple — one

or multiple peers have first
nominated every featured
agent you see. You can
nominate or be nominated
by other agents, affiliates,
brokers, owners, and office
leaders. A nomination
currently looks like this:

you email us at reece.hale@
realproducersmag.com with
the subject “Nomination:
(Name of Nominee).”

Please explain WHY you

are nominating them to be
featured. It could be that they
have an amazing story that
needs to be told, perhaps they
overcame extreme obstacles,
they are an exceptional
leader, have the best customer
service, or they give back to
the community in a big way,
etc. Once the timing is right,
the next step is an interview
with us to ensure it’s a good
fit. If all works out, then we
put the wheels in motion.

Q: What does it cost

to be featured?

A: Zero, zilch, zippo, nada,
nil. It costs nothing, my
friends, so nominate away!
This is NOT a pay-to-play
model whatsoever.

Q: How can | write an

article to be printed?

A: If you are interested

in writing an article to
contribute your ideas,
experience, knowledge,
expertise, or stories to the
Kansas City Real Producers
community, please

email me at reece.hale@
realproducersmag.com. Even
if you don’t consider yourself
a prolific writer, let’s talk!

Q: Who are the

Preferred Partners?

A: Anyone listed as a
“Preferred Partner” in the
index at the front of the
magazine is an integral
part of this community.
They will have an ad in
every issue of the magazine,
attend our events, and be
part of our Facebook group.
We don’t just find these
businesses off the street,
nor do we work with all
businesses that approach
us. One or many agents
have personally referred
every single Preferred
Partner you see. We won’t
even take a meeting with a
business that has not been
vetted by one of you and is
“stamped for approval,” in
a sense. Our goal is to create
a powerhouse network

not only of the best agents
in the area but the best
affiliates, as well, so we can
all grow stronger together.

Q: How can | refer a local
business to join KCRP as a
Preferred Partner?

A: If you know and want

to recommend a local
business that would like

to work with more top

real estate agents, please
email me at reece.hale@
realproducersmag.com and
introduce us! This is the
only way we can grow and
strengthen this community,
through your referrals.

It’s much appreciated!

Q: How might | get more
involved in this community?
A: Two primary ways:

First of all, if you have not
already, be sure to join our
private Facebook group
specifically for the top

500 real estate agents and
our preferred partners.

To request to join, simply
search on Facebook the
keywords “Kansas City’s
Top 500 Real Producers
Community,” and it will pop
right up. Request to join,
and we will promptly accept
you into the group. This
online community is a space
for further connection,
contribution, and curiosity
to be shared among our
members. Secondly, be

sure to attend our events.
We currently plan to host
events throughout the year,
a couple of golf outings,
and some VIP social events
throughout 2025. We
promote these events via
email and Facebook, so if
you haven’t been receiving
invites, please email me
immediately at reece.hale@
realproducersmag.com.

THESTAR.

KansasCity,com

2025 KANSAS CITY'S

2025 KANSAS CITY'S

MGGOWAN MORTGAGES

COMPETITIVELY LOW RATES!

FINANGING STARTING AT 500- GREDIT SCORES!
FAST PRE-RPPROVALS!

SHOP AT 250- BANKS WITH ENDLESS OPTIONS!
AVAILABLE 7 DAYS A WEEK!

CONVENTIONAL, FHA, VA, AND USDA LOANS!
NON-TRADITIONAL FINANCING OPTIONS!

@ DEREK MCGOWAN
NMLS# 1478470

816.631.9687
dmcgowan(@nexamortgage.com




9151 Currency St.

Irving, TX 75063

FAST APPROVALS. FAST CLOSINGS. LOW GOSTS.

— We work with over twenty lenders to —
negotiate you the lowest rate every time
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Taylor Hartley . NMLS #236734
Owner | Mortgage Broker

cell: (913) 634-8600 | office: (913)599-9222
taylor@smarthomelending.com
smarthomelending.com
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Find Out Why Brokers @H@ SMART HOME
Are Always Better \ﬁ\/ LENDING



