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REALTORS CARE
ABOUT CLOSINGS
...their contractor should too!

Scott Russell Dan Niko John
Trowbridge Bush Jourdan Giannes Bradley

YOUR TRUSTED
SOURCE FOR

WHY REALTORS LOVE US

@ FREE INSPECTIONS @ Basement Waterproofing
Q/Priority Scheduling @ Foundation Repair

Q\/ Same-Day Quotes @ Crawl Space Repair
@ No Pressure or Upselling @ Floor Stabilization
@ & Pay at Close, too!

How We Can Help

@ & Concrete Leveling, too!

404.939.9919
VI, iy GOLDENTEAM@GANEKPC.COM
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Call Today to schedule Tilashalski \  Suggs

a free inspection!
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FLIPPING THROUGH THESE PAGES

SAVES LIVES.

REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS
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EVENT RECAP

== Pathways

At the latest Atlanta Real Producers
Mastermind Panel, “Proven Pathways”
top-producing REALTORS® gathered

to talk shop, swap secrets and admit,
sometimes with a laugh how many
plates they’re really spinning at once.
What emerged was an energetic,
occasionally hilarious, and always
honest conversation about what actually
drives their businesses forward.

A geniuine thank you goes out to our
sponsors who made this event possible,
our title sponsors Perimeter Roofing
and HOMEStretch along with our
supporting sponsors Ganek, All Atlanta
AmeriSpec, and 3 Lions Restoration.

From morning routines to Instagram
tactics to the scripts that save the day,
these agents didn’t hold back. And if
there was one theme echoed again
and again, it was this: consistency
beats everything.

Winning the Day Starts Early
(Sometimes Very Early)

Daily routines became the first hot
topic, and no two were the same.
Some agents hit the ground running
at sunrise. Others were more candid
about easing into the day with coffee
and chaos. But they all agreed that
setting the tone early matters. One
panelist shared the mantra that keeps
them moving: “Just follow the plan.
Stick to the basics.” Another smiled
while admitting, “If I don’t knock out
the important stuff by noon, it probably
won’t happen.”
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The crowd nodded, some a little
too knowingly.

The Scripts That Save the

Awkward Moments

When the conversation turned to
scripts, everyone perked up. One agent
joked that scripts are the ultimate
safety net: “If 'm tired, stressed, or
dealing with a tough personality, the
script is like my backup brain.” Another
added, “You don’t rise to the occasion
you fall to your level of preparation.
Scripts are preparation.”

Whether navigating objections

or smoothing over a tense listing
appointment, the message was clear:
memorizing isn’t the goal. Internalizing
is. Agents shared how they practice their
scripts during commutes, while walking
the dog, and even one brave soul

INSIDE THE ATLANTA
REAL PRODUCERS
MASTERMIND PANEL

admitted, “in the shower because that’s
when the best ideas hit.”

Where the Business Really

Comes From

Numbers may not lie, but panelists
agreed most marketing channels require
patience before they truly produce.
Several noted that much of their early
pipeline came from their own circles.
One agent said plainly, “My first closings
all came from my personal network.
Those people knew me, trusted me, and
cheered me on.”

Another credited their database and
social sphere: “Staying top-of-mind
doesn’t require being salesy. It just means
showing up.” Still, they were quick

to point out that long-term success
demands more than a comfy contact
list. It requires systems, touchpoints,
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and real work and often, a surprising
number of follow-ups.

Social Media: Doing the Most... and
Sometimes the Absolute Least

Of course, no modern mastermind is
complete without the social

media interrogation.

The panelists shared everything: their
go-to strategy, the content that flops, the
content that unexpectedly goes viral,
and the days they stare at their phones
thinking, “Nope.”

One panelist summed it up perfectly:
“Just show up as yourself. People hire the
human, not the highlight reel.” Another
added, “If the post only gets 32 likes, who
cares? If one of those 32 people hires
you, that post was a win.” The audience
laughed when one panelist admitted
their secret sauce: “I post consistently...
until I don’t. Then I start again.”

Consistency Is (Still) King

The room buzzed as the agents broke
down what consistency looks like
behind the scenes. It’s rarely glamorous
and often repetitive and that’s exactly
why it works.

One panelist shared their honest
confession: “I don’t need to reinvent the
wheel. I just need to keep moving it.”

For some, that means sending weekly
market updates. For others, nurturing

a database with monthly touches. And
for one panelist, it meant a personal
rule that earned a round of applause:
“If someone crosses my mind, I reach out
right away. No overthinking.”

Goals, Growth & That Unmistakable
Entrepreneur Spirit

As the panel wrapped, the discussion
turned to what fuels their ambition.
Surprisingly, none pointed to flashy
milestones or big trophies. Instead,
their motivation was rooted in
freedom, impact, and legacy. One
panelist put it beautifully: “My goals
aren’t about the numbers. They’re about
building a life where I get to choose how
I spend my time.”

Another added, “Success is being able

to help people without burning myself
out. Balance matters.” The audience
responded with nods and quiet uh-huhs,
the kind that happen when someone
says the thing everyone’s been thinking.

The Takeaway: Do the Work, Stay
Human, Have Fun

By the time the mics clicked off, the
panelists had left the room with a

buzzing mix of inspiration and practical
strategy. Their collective wisdom boiled
down to a simple formula:

* Create systems.

» Use scripts.

» Stay consistent.

* Show up as yourself, online
and offline.

* Don’t overcomplicate what doesn’t
need to be complicated.
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Or as one panelist put it with a grin:
“Real estate isn’t magic. It’s doing a lot
of small things, every day, even when you
don’t want to.”

And judging by the energy in the
room at the Atlanta Real Producers
Mastermind Panel, that’s a formula
many agents are ready to follow.

Special thanks to our panelists:
Andrea Seeney, Tary Drouault-Aldridge,
Jules Harper, Lara Dolan, David Pruett,
Sarah Pickell, Sarah Maslowski and our
Emcee’s for the event Anna Kilinski and
Stephanie Davis-Smith.
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SARAH
BOWMAN\
SPACES

ful'designs thathono
cesbysb.com / @sarahbowma

Ready to Turn Your
Social Media into @
Sales Powerhouse?
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CREATIVE STUDIO

R.S. Andrews

o AR CONDITIONING  HEATING * PLUMBING * ELECTRICAL
Story After Story, We Deliver Smiles!

Your Trusted Partner for
Quick Home Repairs.

Slory After S.ﬂ-l]\.
We Daliver Smiles!

Why Choose Us?
¢ Fast, reliable HVAC, plumbing, and electrical services.
* Perfect for pre-sale inspections or urgent repairs.
* Trusted by Atlanta realtors for over 50 years.

Call RS Andrews Today — Your Partner in Home Services. 470-264-8128 ¢ rsandrews.com

34 - January 2026

TAILORED LENDING

FOR LIFE'S BOLDEST MOVES

WE'VE GOT YOU COVERED!
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RESIDENTIAL
COMMERCIAL

PRIVATE INVESTORS
IN-HOUSE PROCESSING

A

Z aufen »

Owner/Senior Loan Officer  NMLs: 2094762

912-977-1551
lhlend.com | lauren@lhlend.com &



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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CURRIE ROSE

Your story,
styled to sell

66 Karla and her team are amazing.

INTERIORS

She listened to the needs of my

clients, and treated their home like
it was her own. Currie Rose has
the vision to create a warm and
inviting space that buyers are

sure to love. -Jessica ’,

Contact us to hear about our new pay at closing options currieroseinteriors.com



