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- Roofing

- Siding

-Windows
Doors
Gutters
Decks
Repairs

-and more!

Since 1980, S&HK Roofing, Siding
and Windows has provided the
community with quality work
done with honesty, integrity, and
respect. We offer a no-hassle

approach to home improvements.

Mo pressure. No obligation.
Contact us today for a free
estimate on your next project.
You can trust that when you

choose us, your experience will be

Worry Free. Guaranteed.

Visit SKRoofing.com or call 410.795.4400

Credit Cards Accepted
Financing Available

Ryan Murphy President

Licensed & Insured Professional Movers
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HOLIDAY:
DECORATION

ymo & "%4.
» LY

/ \
AROUND TOWN
\, 7

#OVE“%

ASK ABOUT OUR
DECLUTTER SPECIAL FOR
REAL ESTATE AGENTS!
It's TOO GOOD to pass up.

Service-Disabled
Veteran-Owned Check out our 1,000+
Small Business

ove Management : GO g|e

ize & Cleanout Reviews

Home Protection

Mattress Bags ' § iy WREATHS
Use of Wardrobe Boxes A_]\/I{Eﬁsla\ Wreaths Across America

Proud Partner of

(703) 682-5922
AROUNDTOWNMOVERS.COM
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shulmanrogers.com

WHY HIRE A REAL
ESTATE LAWYER?

Our Team
Provides

A Full Suite
Of Legal
Solutions For
Your Real
Estate Needs

Real Estate Settlements
Title & Escrow Services
Broker Compliance
Consumer Complaints
Dispute Resolution

How Can We Help?

301-230-6574
Settlements@ShulmanRogers.com
ShulmanRogers.com

SHULMAN
ROGERS




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AGENT & INVESTOR
PARTNER EXPERT
Spindrift

(301) 702-4200
JohnlHomes.com

Al
Ink’d

(571) 470-9261
Inkd.ai

APPRAISAL SERVICES
Jackson Appraisal Group
(202) 409-4850
JacksonAppraisalGroup.com

ATTORNEY
Shulman Rogers
(301) 231-0933
ShulmanRogers.com

CLEANING SERVICE
Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CUSTOM HOME AUDIO/
VIDEO SYSTEMS

Smart Automation Solutions
(240) 242-7272
SmartAutomationSolutions.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

Sparrow Electrical Services, LLC
(301) 523-2177
SparrowElectricMD.com

FLOORING
Floormax

(301) 206-2200
FloormaxFloors.com

GENERAL CONTRACTOR

J & J Painting Services, LLC
(703) 593-7587
JandJPainting.co
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HOME INSPECTION

DS Home Inspection Services
(240) 910-0896
DSlInspects.com

Sentinel Inspections
(301) 832-2682
SentinelHl.com

INSURANCE

Goosehead Insurance
Jennifer Lindsay

(202) 588-0530
JenniferLindsaylnsurance.com

State Farm
(301) 530-9450
InsuranceBethesda.com

JUNK REMOVAL
123JUNK

(703) 956-1415
123JUNK.com

LANDSCAPING SERVICES
Hunter’s Property Maintenance
(301) 579-8763
HPMmaintenance.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION
SERVPRO

(301) 933-2425
SERVPROwheaton
Kensington.com

MORTGAGE
CrossCountry Mortgage
Matt Miller

(240) 678-4669
CrossCountryMortgage.
com/Annapolis-md-3962/
Matthew-Miller/

Waterstone Mortgage
Tina Del Casale

(301) 523-1893
TDelcasale@
WaterstoneMortgage.com

MOVING / STORAGE
Around Town Movers
and Storage

(703) 682-5922
AroundTownMovers.com

Bargain Movers
(301) 685-6789
BargainMoversinc.com

In and Out Movers
(301) 762-6620
InandOutMovers.net

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving & Storage
(301) 869-3896
MoyerAndSons.com

Town & Country Movers
(202) 997-3324
TownAndCountryMovers.com

OUTDOOR DESIGN
Garden Wise

(703) 243-5982
www.gardenwise.co

PAINTER

That 1 Painter

(571) 751-0104
That1Painter.com/
Manassas-Woodbridge/

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PLUMBING

Shawn Willis Plumbing
(202) 320-8909
shawnwillis31@gmail.com

POWER WASHING

Milton Il Pressure Washing
(240) 882-0398
Facebook.com/
share/1BbaVHed9e/

RADON TESTING
AND MITIGATION
Radon Resolvers, LLC
(301) 200-2907
RadonResolvers.com

REAL ESTATE TECHNOLOGY
Whoovia

(240) 678-4157

Whoovia.com

ROOFING, WINDOWS,
DOORS, SIDING, GUTTERS
S&K Roofing, Siding

and Windows

(866) 836-7663
www.SKRoofing.com

SENIOR MOVE MANAGEMENT
Moyer Move Management
(301) 685-7900
MoyerMoveManagement.com

Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Moyer Staging + Design

(301) 685-7900
MoyerMoveManagement.com/
Services/Staging/

Town & Country Staging
(202) 997-3324
TownAndCountryMovers.com/
Staging

TITLE COMPANY
C.L.A Title & Escrow
John Coester

(240) 277-2894
CLAtitle.com

Chalet Settlements
(301) 798-9447
ChaletSettlements.com

Pruitt Title
(703) 462-9931
DCTitleGuy.com

VIDEO SERVICES
Studio R Designs
(202) 413-9645
studiordesigns.com

PROTECT WHAT
MATTERS MOST

Your Home.

Your Clients.
Your Peace of Mind.

Partner with an insurance

agency that supports your

business and adds value for

your clients. B

Carol Brunetto

(301) 530-9450 (call/text)
Carol.Brunetto.bvp2@StateFarm.com
InsuranceBethesda.com

o StateFarm-

6501 Democracy Boulevard | Bethesda, MD 20817

MD-33614 VA-1001657 DC-119365

YOU DON'THAVE TO TAKE
OUR WORD FORIT, BECAUSE

THE PEOPLE HAVE SPOKEN!

y"’/’ “N AS SEEN ON
AR m —
Vo Y AP & @ E eces

] & ] PAINTING "NV e

Exceptional, Professional Painting

Ready to get started with 100% confidence?
AGENTS: $25 OFF* FOR YOUR BUYER!

*Valid for first-time clients only. Use code REALPRO when booking.

Freshen Up Your Listings

[ullo tomey Thal Setl)

Ditanyan Sye
www.dsinspects.com | 240.910.0896

inffo@dsinspects.com
Serving DC, MD & Northern VA

CALL US TODAY!
703-593-7587 | JandJPainting,co
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Meet

The
Team

Kristin Brindley Wendy Ross Lexy Broussard Ryan Corvello
Publisher Operations Manager Sales Manager Photographer

MEET THE REST OF
THE KB TEAM!
OF w0 o
-
E é DC Metro Real Producers DC Metro Real Producers
- @realproducersdcmetro @realproducersdcmetro

——

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers

magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

RYAN CORVELLO PHOTOGRAPHY

P(;*i‘:l’i‘)"se F

Professio

Why Partner With Us?

Real Estate & Lifestyle Photographer
Gonnerio in Maryland, D.C., and Virginia Quick & Efficient - Trained and Vetted Staff
Fusion Photography Customized Services - Fully Registered and Insured
PHOMOGRAPHT
2D and 3D Floor Plans Deep Cleans for
Agent and Team Porfraits Pre-Listing - Post-Construction - Move-In/Move-Out

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077 (301) 519-8035 I FRESH-HOMECLEANING.COM
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HAVE YOU EVER WANTED TO BUY AND RENOVATE

A HOME BUT DIDN'T KNOW WHERE TO START?
| HAVE AN INVESTMENT PROGRAM THAT ALLOWS YOU TO BE AN INVESTOR WITHOUT ANY MONEY.

I'¥é completed multiple rehab projects with John L., and
every one of them delivered excellent returns. One of
those deals even helped me buy my wife’s engagement
ring—yes, we're still happily married! Beyond the profits,
working with John gave me the knowledge and
confidence to not only manage my own projects
successfully but also consistently achieve over 520 million
in production each year. | highly recommend partnering
with him.  Jon Granlund, The Real Brokerage

Partnering with John L. has been one of the best
experiences I've had in real estate. On multiple
transactions, | located the deals while John provided the
contractors, handled the funding, and managed the
renovation process from start to finish, It was truly a
seamless partnership — | didn't have to worry about the
heavy lifting, and together we were able to close
profitable, well-executed projects. John's
professionalism, reliability, and ability to get things done
made every collaboration smooth and successful. | look
forward to working with him again in the futur
V. Hargrove, Associate Broker, Samson Properties

DON'T CALL THE INVESTOR;
SPINDRIFT  actue investor:

EAL [STATE

-- You ind the property and
A% - Contact me for FREE investment training! = Willfind the money for acquisition
John Lesniewski, Broker _ ﬁﬁwwa tﬁ:ﬂ&;ﬂmgbﬂ
301-908-8438 " S0% of the net profit,

RmxJohnL@gmail.com

MOVING YOUR CLIENT'S HOME

BARGAIN MOVERS has been making real estate ).
agents look great for over 40 years!
Customer satisfaction is our #1 priority!

GIFT YOUR CLIENT ( :

150 OFF o

i lResidential & Commercial K Last Minute Specialists
b
i COUE FOR

~ =k Packing & Materials * Free In-Home Estimates

*—Custom Requests % Local & Long Distance

e OWNE D(A ND 01y, -

-
* é..{'—fi 2
BARGAEISNMI}/[OVERS

MARYLAND - WASHINGTON DC - VIRGINIA

et
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Leading Moving Company
Recognized Nationally Excellence in

What moves you?
Service, Innovation, and Commitment to the Industry

hile we'va beenin the family moving business for thrae

ations, wa've found that it's cur clients that move us.
preciation and trust inspires us to keep moving
fﬂrwﬂrd_,-t_s;.g ﬁ'f.'-_m{e every transition is smeooth and stress-fies.
I'_El-'q;;lr family take care of yours.

HOME ORGAMIZATION AND SENIOR MOVE MARAGEMENT

SPACE PLAMMING » STAOIHNG AND DESIGN + DOWNSITING

PROFESSIONAL LOCAL AND LONG DISTANCE MOVING

L/L 7. G‘i{é" L5

moyermavemanagement.com
201-685-7200 / 703-740-3912

“#MSC
INDEPENDENT

MOVER

| OFTHEYEAR |
b+ AWARD* g

Wi N e

Moyer Staging -~ Design provides flexible staging
packages from DIY plans to full-home staging. Qur
fully integrated services of professional staging, move
management, movers and storage facilities provide a
comprehensive one-stop shop.

THE RIGHT FIT FOR YOUR CLIENTS
Staging of vacant or owner-occupied listings.
+ Budget-friendly options.
Projects led by accredited stagers and decorators.

MOVING & STORAGE, INC.

mnyerandsons.cnm o Y Moyer Staging + Design

Free Moving Estimate! Turnkey solutions for your staging needs.

Learn more at moyermovemanagement.com/staging o 301-685-7900



DC METRO AND NOVA

R® REAL PRODUCERS.

powered by (F5TEAM

PUBLISHER’S
NOTE

Hello January, A Fresh Start!

The new year always arrives with a
sense of renewal — a clean slate filled
with possibility, intention, and vision.
January invites us to reflect on the
‘ lessons of the past year and step boldly
\ into the opportunities ahead. Growth
doesn’t happen all at once; it’s built

through steady, purposeful moments p
‘ that lead us forward. " MARCH 12, 2026

As we step into 2026, we’re filled S Av E T H E D AT E !

with gratitude for this incredible
\ community ofagents andpartners who Celebrate with us at a joint DC and NOVA event honoring the agents, teams, and partners who make real estate shine.
continue to inspire us. Your dedication, Come dressed to impress for an evening of great company, delicious food, live entertainment, and well-deserved recognition.
collaboration, and passion are what
| ! make Real Producers such a powerful
space for connection and shared success.

Together, we'll raise a glass to your hard work and the deals that made this year unforgettable.
Check your email for invites

For all information on all DC Metro and NOVA Real Producers events, email info@dcmetrorealproducers.com or info@novarealproducers.com

We’re especially excited to kick off the
year with something truly special —a
Joint Gala bringing together both our
DC Metro and NOVA communities for
an evening of recognition and elegance
on Tuesday, March 12th. It will be a

night to celebrate excellence, strengthen - y :
relationships, and set the tone for an @ gﬂﬁSEhEﬂd JENNIFER LINDSAY AGENCY

extraordinary year ahead. More details INSURANCE Home.
will be coming soon, so save the date! Auto.
Umbrella.

As we enter this new chapter,

lets remember: The right insurance coverage Renters.

“Every new beginning comes from
y gnnmg Flood.

some other beginning’s end.” a t a Ve ry CO m peti t iVe And more
Here’s to clarity, courage, and connection p ri Ce fo r yo u r C I ie n ts

in the year ahead — and to making 2026
our most inspiring year yet.

Jennifer Lindsay, CPCU

Kristin Brindley L s Vol (202) 558-0888

Owner/Publisher : Jennifer.Lindsay@goosehead.com
DC Metro Real Producers JenniferLindsaylnsurance.com
313-971-8312 I

Kristin@kristinbrindley.com : 7200 Wisconsin Avenue, Suite 500,

DCMetroRealProducers.com . HABDY NEW YEAR Z ; Bethesda, MD 20814

Licensed in MD, VA, DC, PA & DE.
Referrals can be made across the United States.
GET YOUR QUOTE
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WORDS BY WADE

The “6-7” trend didn’t come from housing data, market shifts
or anything tied to real estate. It started as a random meme on
TikTok, spread through kids at school, and then exploded into
brand campaigns, merch and your kids saying it over and over
and you asking “What is this?”

Its rise is a reminder of how fast attention moves today — and
how every industry, including real estate, has to operate in a
world shaped by speed, repetition and how cultural noise can
shape things fast.

The “6-7” meme shows how ideas travel, and how younger
generations communicate. It also highlights how fast
something can become something before it disappears.
These are signals where Realtors need to pay attention. And
when something as nonsensical as “6-7” crosses generations
and shows up in national marketing, it proves that cultural

influence doesn’t always look polished. Sometimes it’s just loud,

repeated and familiar enough to pull everyone in.

In real estate, the trends that matter aren’t always the logical
ones — they’re the ones people repeat. Paying attention to
repeating patterns (not just viral moments) will help you as a
Realtor recognize that when patterns change, you will need

to change with it. For instance, young people who might be
looking to buy their first home, don’t go to the mailbox to seek
information. They go online. Are you there? Have you changed
your pattern and made YouTube a priority over newsletters?

“6-7” caught on because it gives kids something adults
can’t quite decode — a little corner of culture that feels
like it belongs to them. It sits in the same lane as chaotic
filters, fast-moving A.I. characters and other quick-hit
trends built on humor, speed and randomness. It’s a way
for younger audiences to carve out identity and personal

14 - January 2026

space in a world where everything is visible, shared and
commented on instantly.

“6-7” spread the way most fast-moving trends do. One
person said it, others echoed it, and the loop repeated until

it was everywhere. There was no hidden meaning. The

real disconnect is how quickly kids adopt and abandon
trends while adults are still trying to figure them out. This

is something to pay attention to. Remember when you were
young, and when your parents go around to understanding
trying to be “cool” with the latest trend, you and your friends
were on to the next thing.

Don’t move at the pace of a trend, but at the pace of your
clients and audience. It’s hard to know what they want if you
don’t follow up and have great conversations with them.

How can you jump in and capitalize on a trend to involve
families and their kids? Host a client event that is “6-7” themed
for fun or make it “2-6” for launching a big 2026 for you and
your real estate team. Whatever it is, look at trends the way
you look at pivots in business. Where is the opportunity?

Don’t ignore trends no matter your feelings, and know that
something as simple as a meme trend is an inside look at
cultural shifts and messages where we can all learn.

Wade Vander Molen is senior vice president
of business development at Pruitt Title LLC
in the Northern Virginia/Washington, D.C.,
area and has been in the title industry since
2005. Wade helps real estate professionals
with all facets of their marketing and
teaches a new, sustainable business model
to help them grow their businesses. You
can visit Wade at www.DCTitleGuy.com.

MOMENTUM BUYER SOLUTIONS

POWERED BY WATERSTONE MORTGAGE

Non-Contingent on sale offer before your buyer has sold their existing property!

Combined Offer

Provide the strength of a
cash-backed offer, powered

Buy-before-you-sell flexibility

Helps buyers qualify with an

existing mortgage payment by our Platinum Credit

Eliminates home-sale Approval while keeping the

contingency affordability of mortgage
financing - ensuring you
close on time.

Not contingent on financing o ];l ST WASHINGTONIAN

or appraisal = LEADING
| i Member I
One closing EBie 2024 lemEIl

Call or email me to get started today!

Tina Del Casale Waterstone

Loan Originator | NMLS ID: 191852 /_\/ .
301.523.1893 MORTGAGE

TDelCasale@WaterstoneMortgage.com
WaterstoneMortgage.com/Originators/Tina-Del-Casale

DOMINATE YOUR
NEIGHBORHOOD

Reach your neighbors. Grow your listings. Own your market.

* Eye-catching postcards, newsletters, and
brochures that got notuced

¢ Customized to your brand and tailored to
your neighborhood

* Hyper-local content that positions you as the
go-to expert

* Neighborhood market reports that keep
hemeawners infermed

* Lead-generating QR codes delivering instant
leads straight to you

SCAN TO BOOK €

my marketing

YOUR FREE DEMO L

SEE HOW YOU CAN TAKE mymarketingmatters.com
CONTROL OF YOUR MARKETING 301.590.9700

KT i, s
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AdmV? L

In the fast-paced world of real estate,
agents often find themselves drafting
addenda to contracts, whether to clarify
terms, extend deadlines, or address
inspection issues. While addenda are

a common part of the transaction
process, they carry legal weight and
can expose agents to risk if not handled
properly. Understanding what’s safe,
and when to involve an attorney, is
essential to protecting both your clients
and your license.

What Is an Addendum,

Legally Speaking?

An addendum is a legally binding
modification to a contract. Once signed
by all parties, it becomes part of the
agreement and can be enforced in
court. Because of this, even a seemingly
minor change can have significant legal
consequences. For example, poorly
worded language about repairs or
financing contingencies can lead to
disputes, delays, or even litigation.

Where Agents Can Safely Operate
Real estate agents are generally
permitted to fill in blanks on standard
forms approved by their local or state
association. These forms are designed
to be agent-friendly and minimize legal
risk. Agents can also use pre-written
addenda templates provided by their
brokerage or association, as long as they
don’t alter the legal language.

Agents may also draft simple addenda
that reflect clear, factual changes, such as

16 - January 2026

extending a closing date or adjusting the
purchase price, provided the language

is straightforward and doesn’t introduce
new legal obligations or interpretations.

Where Agents Should

Exercise Caution

Problems arise when agents attempt to

interpret legal terms or draft custom

language that goes beyond the scope of
their training. Examples include:

* Repair negotiations: Vague language
like “seller to fix plumbing” can lead
to disputes over what was actually
agreed upon.

* Contingency clauses: Creating
new financing or inspection
contingencies without legal review
can unintentionally void parts of
the contract.

* Legal interpretations: Agents should
never advise clients on the legal
meaning of contract terms or rights
under the law.

In these cases, agents risk crossing the
line into the unauthorized practice of
law, a serious offense that can result in
disciplinary action or lawsuits.

When to Involve an Attorney

If the addendum involves custom
language, legal interpretation, or
anything outside the scope of standard
forms, it’s time to call in a real estate
attorney. Attorneys can ensure the
language is enforceable, protects your
client’s interests, and complies with state
and local laws.

Encourage your clients to seek

legal advice when the stakes are
high, especially in complex
transactions, investment deals, or
when disputes arise. It’s not only a
best practice; it’s a safeguard for your
professional reputation.

Final Thoughts

Addenda are powerful tools, but they
must be used wisely. While you don’t
need to be alegal expert, having a
trusted local real estate attorney in
your professional network can be
invaluable. It’s one of those quiet
strengths that separates a good licensee
from a great one.

We want the Legal Hotline to be a
conversation so please send your

questions and topic suggestions to
hotline@shulmanrogers.com.

About the author (drafted with

the assistance of Al): Erin August

is an Attorney in the Real Estate
Department at Shulman Rogers, P.A.
She was born in Washington, DC
and raised in Montgomery County,
Maryland, where she resides with
her husband, son and cat.

SIUDIOR

WE BUILD ELEVATED REAL ESTATE BRANDS
THROUGH CINEMATIC VIDEO, REFINED
FHOTOGRAPHY, & STRATEGIC MARKETING,
CRAFTEDTO TELL COMPELLING STORIES
THAT SELL.

SERVPRO.

"Incredible company with great service. | love
how knowledgeable and helpful they are and that
| can confidently refer people to them."

- Rebecca A., Gaithersburg

OBy %%

Water Storm Disaster Fire  Biohazard Mold Commercial

Max Dickinson
Owner of SERVPRO of

Poolesville / Clarksburg / Damascus
Wheaton / Kensington

(301) 933-2425

THAT 1 PAINTER

Potomac Bethesda

~Pay at-Closing!

Faster Sales for

Top-Dollar

INTERIOR/EXTERIOR PAINTING « DECK/FENCE
STAINING - KITCHEN CABINET PAINTING

& MORE!

Independently Owned and Operated.

Woman and Minority Owned.

FREE ESTIMATES!

Richard Higgins, Regional Director
that1painter.com . 571-751-0104

richard.higgins@thatipainter.com
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Where
Trust Meets
Title —
Everyone
Wins

RULTT TITLE

__= =

BY GEORGE PAUL THOMAS .
PHOTOS BY RYAN CORVELLO

you’ve spent any time in the
D.C. real estate market, you’ve
probably heard of Wade
Vander Molen. Known for his energy,
integrity, and relentless drive to help
agents succeed, Wade has become a
familiar and trusted figure among
top producers. As the Senior Vice
President of Business Development
at Pruitt Title, he does far more than
connect clients to closings—he helps
build better businesses.

For Wade, the secret to success in title
work is simple: “It’s not what we sell
that makes us different—it’s the value
we create between the closings,” he says.
That mindset has guided his twenty-year
journey in the industry and continues to
shape how he leads and serves today.

Originally from Pella, Iowa, Wade’s
professional path has been anything

but conventional. After earning his
degree, he began his career in social
work, spending three years with

Child Protective Services in Phoenix,
Arizona. Though the work was

deeply meaningful, Wade felt a pull
toward something new—a career that
blended his passion for people with his
entrepreneurial instincts.

After a brief stop in mortgage lending, he
landed his first marketing role at a title
company in Phoenix. Now, two decades
later, Wade is a respected industry
leader known as The D.C. Title Guy,

with a national reputation for training,
coaching, and bringing innovative
marketing strategies to agents and
companies across the country.

In addition to his role at Pruitt Title,
Wade is also a national title sales coach
and speaker, training companies across
the U.S. on how to grow their business

and better serve their clients. “Coaching
is one of my passions,” he says. “Helping
others succeed—whether they’re agents
or title reps—is what motivates me.”

His favorite book, Atomic Habits, serves
as a constant reminder that small
improvements compound into major
results. “There’s always room to get
better,” he says. “That’s the mindset that
drives me every day.”

The Pruitt Tit

Founded in 2007 and headquartered in
Vienna, Virginia, Pruitt Title has earned
its reputation as one of the most trusted
names in the region. With a satellite
office in Maryland and a strong, service-
driven team, the company operates on a
core belief that integrity and innovation
go hand in hand.

“Realtors today need more than a title
company that processes transactions,”

DC Metro Real Producers - 19



Wade explains. “They need a partner
who understands their business,
supports their growth, and helps them
stand out in a crowded market.”

Pruitt Title provides a full range of
escrow and settlement services, but
Wade and his team take it a step further.
From marketing consultations to data-
driven tools and social media support,
their focus is on helping agents gain

visibility and convert more opportunities.

“We specialize in providing real,
actionable value,” he says. “Our clients
know they can call us anytime—not just
when there’s a deal on the table.”

The company’s tagline, “Where Trust
Meets Title—Everyone Wins,” isn’t just a
slogan. It reflects the culture that Wade
and his colleagues live every day. “Our
success comes from helping our clients
win first,” he adds.

Evolving with Technology and Trust
Over the years, Wade has seen the title

industry evolve dramatically with the
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“We use technology
to make things
easier and faster,
but our real focus is
still on people. That's
where |ong-term
success is built.”

rise of technology. Remote closings,
secure digital deposits, and sophisticated
data tools have all transformed the way
business is done. But for him, technology
is only part of the story.

“Tech is great, but it can’t replace
relationships,” he says. “We use
technology to make things easier and
faster, but our real focus is still on
people. That’s where long-term success
is built.”

That people-first mindset has earned
Wade a loyal client base and the respect
of peers across the country. Despite
industry challenges like the rise of joint
ventures and competitive pressures, his

consistency and creativity have kept
him at the top of his game.

Life Beyond the Title

Outside of the office, Wade is first and
foremost a family man. He and his

wife, Valerie, have been married since
2014 and share two daughters, Isla (9)
and Aria (6). “Our girls keep us on our
toes,” he laughs. “Between soccer games,
school activities, and family trips, there’s
never a dull moment.”

Their favorite place to unwind is their
beach house in Long Beach Island,
New Jersey, where they spend summer
weekends soaking up the sun and
creating lasting memories

When he’s not with family or working,
you can usually find him playing
basketball, running, golfing, or
planning his next travel adventure.
“Movement and travel keep me sharp,”
he shares. “They’re reminders that
there’s always something new to learn
and experience.”

Looking Ahead

As he looks to the next chapter,

Wade’s goals are both ambitious and
purposeful. Professionally, he’s working
toward becoming the #1 Title Sales
Coach in the U.S., while continuing to
expand Pruitt Title’s footprint and client

relationships. Personally, his focus
remains on faith, family, and growth.

For Wade, success will always come back
to service. “If you lead with integrity, care
about people, and always bring value,
you can’t lose,” he says. “That’s what
keeps me passionate about what I do.”

PRU|TT

DISCOVER HOW WADE AND PRUITT
TITLE CAN HELP YOU ELEVATE
YOUR BUSINESS. VISIT WWW.
DCTITLEGUY.COM OR REACH OUT
TO WADE VANDER MOLEN AT (480)
203-6452 OR WADE@PRUITT-TITLE.
COM TO LEARN MORE.
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Creating
The Life

She Loves

BY AMELIA ROSEWOOD
PHOTOS BY RYAN CORVELLO

Some people find real estate through
ambition. Others find it through timing
and a spark of possibility. For Maureen
Weaver, it was all three. Pregnant

with her third child and realizing

that teaching while raising two small
children had become impossible

to sustain, she took a leap of faith.
Choosing the more difficult path soon
proved to be her calling.

“I've always loved homes, design, and
helping people,” Maureen says. “Once I
started working in real estate, I knew it
was what I was meant to do.”

From Classroom to Closing Table
Born and raised in Montgomery County,
Maureen grew up surrounded by strong
women. As one of four sisters, she
quickly learned how to read people,
resolve conflicts, and navigate life with
grace and humor. After graduating
from Georgetown Visitation, she earned
her bachelor’s degree from Loyola
College in Baltimore and a master’s in
Elementary Education from George
Washington University.

Before teaching, Maureen worked in
sales for both The Washington Post in
DC and Hilton Hotels in San Diego. Those
experiences taught her professionalism
and connection, skills that naturally
carried into real estate. “Everything

I've done prepared me for this,” she
says. “Contrary to what some may

think, working in sales is not just about
selling. It’s about understanding people’s
motivations and helping them reach
their goals.”

When she transitioned from part-
time to full-time Realtor in 2013,
Maureen approached it with the same
commitment she once brought to

the classroom. Her success came not
from shortcuts but from showing up
consistently for her clients and her
family. “Real estate rewards hard work.
The harder I work, the more success I
find,” she says. “I love having that kind
of control over my career.”

Today, Maureen is a solo agent with
Compass, closing more than $22 million
in volume and 24 transactions last

year. She has been recognized as a
Washingtonian Top Agent and Bethesda
Magazine Top Real Estate Producer
every year since 2019.

Those honors reflect not only
achievement but also the compassion
behind her work. Her clients describe
her as dedicated, intuitive, and deeply
invested. “Truthfully, I care a lot about
my clients,” she laughs. “My husband
might say I care a little too much
because I treat every client like I would
a family member.”

That empathy, she believes, is just part
of who she is. “Relationships have
always been super important to me.
Some of my best friends have been

my friends since elementary school
(including my husband!). Caring about
my people is how I have built my life,
my family, and my business, and that is
never going to change.”

Life Beyond Real Estate

Beyond her thriving business,
Maureen’s life is filled with family and
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gratitude. She met her husband, Sam, in
seventh grade, and they have been good
friends since then. Married in 2007,
they now have three children: Shea (15),
Madelyn (14), and Chase (12). Recently,
the family moved closer to Maureen’s
parents in Potomac, bringing her story
full circle. “To raise my kids near my
childhood home and my parents is such
a blessing,” she says.
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“Our thoughts

~ shapeour
~ happiness. Even
- when things are

tough, I remind
~ myself that this
too shall pass.”

Life at home is vibrant and full of
laughter. Between school events and
sports, the Weavers cherish their time
at the beach each summer. “The ocean
brings me peace and balance,” Maureen
says. “It is our happy place where we
take a break from the chaos of everyday
life and just slow down.”

She also loves staying active through
tennis, pilates, and DIY projects. “I can’t

imagine doing anything else, but if I
did, it would be something creative,”
she says. Her boundless energy is one
of her greatest strengths. “I always say
having ADHD is my superpower. I do
everything with attention to detail but
also as efficiently as possible. My brain
never stops, and I wouldn’t have it any
other way.”

Giving Back
and Moving
Forward
Philanthropy has
a special place in
Maureen’s life.
She and Sam

are long-time
supporters of
The Lilabean
Foundation

for Pediatric
Cancer Research
and EBeauty,
which provides
wigs to women
undergoing
cancer treatment.
“Unfortunately,
cancer has
always been a
problem and has
affected many
people close to our family. Giving back is
our way to honor them.”

Looking ahead, Maureen’s goals are
centered on balance and gratitude. “In
five years, two of my children will be
in college, and in ten, they’ll all be out.
I want to keep working with amazing
clients while being present for my
children during these precious years.”

Her personal mantra guides every
chapter: Only good things happen to me.
“I'm an eternal optimist,” she says. “Our
thoughts shape our happiness. Even
when things are tough, I remind myself
that this too shall pass.”

With her warmth, creativity, and drive,
Maureen Weaver continues to prove
that success is about more than sales
— it’s about being grateful, always
growing, and remembering to pause to
enjoy every season of life.

LIGHT U

YOUR HOME
WITH SPARROW
ELECTRICAL

You can count on our team
for safe, reliable, and
efficient service.

SPARROW ELECTRICAL SERVICES, LLC

Call or text the owner, Frank! - (301) 523-2177
SparrowElectric@outlook.com | SparrowElectricMD.com

MAKE THE BEST DECISION FOR YOUR REAL ESTATE INVESTMENT
with Jackson Appraisal Group! [m] e [a]

Our unbiased, competitively-priced, accurate valuations and professional
customer service with bring peace of mind to your client's purchase.

CHRISTIAN JACKSON
(202) 455-4625 | Admin@JacksonAppraisalGroup.com | JacksonAppraisalGroup.com
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ISING STAR

When Moti Shiferaw talks about real
estate, there’s power behind every word.
He’s confident yet humble, driven yet
grounded, and his story is proof that
faith, hard work, and purpose can turn
even the boldest dreams into reality.

! - = . ' 1 Long before he became one of the
| DMV’s fastest-rising agents, Moti was

a kid in Bishoftu, Ethiopia, watching
real estate commercials on TV and
imagining himself leading one of those
companies one day. “Even back then,
I'd picture myself owning one of those
companies,” he says with a smile. “I
didn’t know how or when, but I knew I
would get there eventually.”

. : That dream followed him across
-t L i A continents. Eight years ago, Moti moved
' to the United States with determination,
resilience, and a deep sense of gratitude.
He began studying cybersecurity while
driving for Uber part-time to make ends
meet. But even then, he knew his heart
was somewhere else. He wanted more
than stability; he wanted significance.

“When I discovered real estate,
everything clicked,” he recalls. “It wasn’t
just a job; it felt like a calling. I realized

I could help people build wealth, create
security for their families, and achieve
something that lasts.”

In 2021, he made the leap, trading the
classroom and the car for open houses

and client calls. It didn’t take long for his and ambition,” he says. “So when it came

passion to take root. to real estate, I approached it the same
. ' i B way—¢go all in, stay disciplined, and
® ° : e = o | From Hustle to Purpose serve people with integrity.”
b L - ’ : Moti’s entry into real estate wasn’t easy.
Motl s h Ife raw 3 : e EE - ] : - Like every new agent, he faced uncer- His commitment quickly paid off. By

tainty, rejection, and long hours with no building genuine relationships and
guarantees. But he also had something staying consistent, Moti turned his
5 - that couldn’t be taught: hunger. “I came hustle into a thriving business. As the
BY AMELIA ROSEWOOD ! to this country with nothing but faith founder of Moti Real Estate under Keller
PHOTOS BY RYAN CORVELLO '
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Williams Capital Properties, he’s built

a brand defined by care, transparency,
and a relentless work ethic. “I treat
every client like family,” he explains.
“From the first showing to the final
signature, I'm there. My business is built
on trust and honesty, and that’s why
people keep coming back.”

That trust has turned into extraordinary
success. In 2024 alone, Moti closed $20
million in volume across 40 clients.

By the end of 2025, he had already
surpassed that mark, finishing the year
with more than $25 million in volume.
His results and reputation have earned
him national recognition as a 2024
National Association of REALTORS®

30 Under 30 honoree, a feature in
REALTOR® Magazine, and the distinction
of being the #1 Agent at Keller Williams
Capital Properties in Montgomery County
for three consecutive years.

Rooted in Faith and Family

Behind Moti’s ambition is an even
stronger foundation: faith and family.
“My parents and my sister are my
world,” he says. “Their love, prayers,
and sacrifices are the reason I'm able to
push forward. Everything I do is to make
them proud.”

That same faith carries through his per-
sonal life. Moti is recently engaged to his

28 - January 2026

fiancée, Hawi, whom he calls his “biggest
blessing.” The couple got engaged on the
cliffs of Malibu, an unforgettable mo-
ment that captured their shared journey
of growth, gratitude, and love. “She’s my
rock,” he says warmly. “She holds me
accountable, celebrates my wins, and
keeps me focused on becoming the best
version of myself.”

Beyond his family, Moti surrounds
himself with a tight-knit circle of friends
who share his energy and drive. “No
matter how busy life gets, I always make
time for my boys,” he says. “Our Sunday
FIFA nights are non-negotiable. It’s how
we unwind, laugh, and reset.”

Outside of work, he channels his
energy into activities that strengthen
both body and mind. He’s passionate
about fitness, soccer, and personal
development, spending his mornings in
the gym and his evenings learning from
books and podcasts about business,
mindset, and leadership. “Growth
doesn’t stop at success,” he says.

“You have to keep evolving mentally,
spiritually, and emotionally.”

Moti also gives back by hosting real
estate seminars and mentoring young
people in his church and community.
“When I was starting out, I didn’t have
a blueprint,” he says. “Now [ want to

It reminds me

that my success
isn’t about me, it’s
about purpose. It’s
about the people

I serve, the family

that supports me,
and the faith that
guides me.”

help others see that they can create
opportunities for themselves too.”

Creating a Legacy

Looking to the future, Moti’s ambitions
are as big as his vision. Over the

next decade, he plans to expand his
real estate team, build a multimillion-
dollar investment portfolio, and
launch his own healthcare business.
His long-term dream? To bridge his
two worlds, the U.S. and Ethiopia,

by developing communities,

creating jobs, and empowering others
through homeownership.

“I want to build one of the largest real
estate development companies in

the world,” he says with conviction.

“But more than that, I want to create
something that outlives me—something
that gives people hope and opportunity.”

For Moti, everything comes back to one
verse that grounds his journey:
“Commit to the Lord whatever you do,
and He will establish your plans.” —
Proverbs 16:3.

“That scripture keeps me centered,”

he says. “It reminds me that my success
isn’t about me, it’s about purpose. It’s
about the people I serve, the family
that supports me, and the faith that
guides me.”

Exceptlonal Home Inspectlon Serv1ces

Digital Reporis Delivered Same Day * We don't just send one mspec’ror fo your home,
we send multiple. Each expert focuses on a specific area.

il

SENTINEL

INSPE TITONS

- v
JAMAL HAMPTON

Owner, Licensed Master Inspector
Reg #: 32914

schedule? -E' )
Scan the code! IT !
- [mlpr

QUESTIONS? GIVE US A CALL!

301-246-2254 | sentinelhi.com

Let Hunter's Property Maintenance take care of your listings, rentals, or investment properties!

Landscaping - Construction - Snow Removal « Property Maintenance

Hunter Fagan
HPM Owner

Licensed, Insured & Bonded,
MHIC #:145173

CALL US OR BOOK ONLINE!
(301) 579-8763
HPMMaintenance.com

HUNTER’S

PROPERTY MAINTENANCE
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DC Metro Real Producers - 29



COVER STORY

Elevating Reéil Estate Front;

BY AMELIA ROSEWOOD
PHOTOS BY RYAN CORVELLO

to the Belrzway

[

he Chesapeake

Bay has always

been woven into
Jennifer Gregorski’s story. It’s
where she spent childhood
weekends visiting her
grandparents on the South
River and where she now
lives with her husband, close
to family and surrounded by
the same water that shaped
her earliest memories.
Those roots, combined
with her drive, warmth,
and thoughtful approach,
have become the foundation
of her success as one of
the region’s trusted real
estate professionals.

A proud third-generation
Washingtonian, Jennifer
was born in D.C. and raised
in Bethesda, Maryland.

Her deep connection to the
area gives her an innate
understanding of its people,
pace, and personality.
“Growing up, I loved being

by the water,” she says. “It’s
where I felt most at peace,
and it’s still what grounds
me today.”

That love of place has
influenced every part of her
professional journey. With
her company, Washington
Fine Properties, based in
D.C., and her home life now
rooted near the Chesapeake
Bay in Annapolis, Jennifer
has built a business that
bridges two worlds—
helping families transition
seamlessly between the Bay
and the Beltway. “Our goal
is to help people find homes
that fit their lifestyle,” she
explains. “For some, that
means moving closer to the
city, and for others, it’s about
finding more space and
serenity by the water.”

Jennifer’s path to real estate
began with an instinct she
couldn’t ignore. After gradu-
ating from Indiana University

with a degree in Sport Mar-
keting and Management, she
began working in business
development for a tech com-
pany in Bethesda. Around
that time, she had two job
interviews scheduled back-
to-back—one with Comcast
SportsNet and another with
Washington Fine Properties
agent Lisa Stransky.

“Deep down, I knew real
estate was where I wanted
to be, but I wasn’t sure how
to start,” Jennifer recalls.
When she was offered the
job with Lisa, she took it—
and quickly realized she had
found her calling.

As Lisa’s assistant, she
immersed herself in every
aspect of the business,
earning her real estate
licenses in D.C., Maryland,
and Virginia and learning the
ins and outs of the industry.
“It was the best possible
foundation,” she says. “I

learned not just about real
estate, but about people,
strategy, and the importance
of communication.”

In 2019, Jennifer stepped
out on her own as a solo
agent with Washington Fine
Properties. It was a leap of
faith that quickly paid off.
Today, she works alongside
her brother, Chris Schultz, as
part of their Bay to Beltway
team, combining their
shared passion for helping
families find a home.

For Jennifer and Chris,
real estate is about more
than numbers—it’s about
connection, presentation,
and creating a sense of
belonging. Together, they
bring complementary
strengths to their business.
“Chris has a background
in commercial real estate
investment sales, which adds
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another layer of expertise,”
Jennifer explains. “We pair
data-driven strategy with
creative marketing and
genuine care for our clients.”

Their philosophy is simple:
thoughtful preparation and
personal attention at every
step. From staging and
photography to customized
marketing plans, every
listing is handled with the
same level of dedication and
precision. “We spend a lot of

time on the details,” she says.

“Presentation matters, and
our clients deserve the best.”

In 2024, Jennifer’s efforts
spoke for themselves—43
transactions totaling more
than $40 million in sales. Yet
Jennifer measures success
in a different way. “For me,
it’s about the experience and
the relationships that come
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from it. When a client feels
supported and at ease, that’s
the best outcome.”

Family has always been at the
center of Jennifer’s life. Her
husband, Charlie, works as a
golf course superintendent,
and together they share

a love for the outdoors—
whether it’s on the water,

on the course, or enjoying a
quiet evening at home. “We
love to boat, fish, and crab,”
Jennifer says. “Catching our
own crabs and having big
family crab feasts are some of
my favorite traditions.”

Her family’s influence
extends well beyond her
personal life. Her mom is a
home stager, her dad works
in construction management,
and her brother is now her
business partner. “It’s pretty

special to work with my
brother,” she says. “And with
a mom who’s a home stager,
it feels like all the pieces fit
together to give our clients
something truly unique.”

Outside of work, Jennifer
finds joy in golf, a hobby she
picked up after meeting her
husband. “When I first met
Charlie, I figured I'd better
learn to golf or I'd miss out on
all the fun,” she laughs. “Now
I play more than he does.”
What started as a way to
connect with him has grown

into a full-fledged passion.
She now plays regularly with
a group of women who’ve
become close friends, and
they even travel for golf
trips. “Golf has given me an
incredible sense of commu-
nity here—it’s introduced me
to so many wonderful people
and has become a meaningful
part of my life.”

The past decade has been
one of growth and evolution
for Jennifer. From her

early days as an assistant to
launching her own business
and now leading a successful
team, she has built a career
defined by consistency, care,
and community. Looking
ahead, her goals are rooted
in both professional and
personal growth.

“Professionally, I want to
continue growing our Bay to
Beltway team and strength-
ening our presence between
D.C. and the Bay,” she says.
“Personally, Charlie and I are
looking forward to starting

a family. Balancing mother-
hood and running a business

SO

will be a new chapter, and
one I'm really excited about.”

Jennifer also believes in
empowering others through
collaboration and support.
Her best advice for new
agents comes from her own
experience. “In order to grow,

you have to delegate,” she
shares. “For a long time, I did
everything myself, but true
growth happened when I
built a strong support system.
You have to trust others so
you can focus on what you do
best—serving your clients.”

Whether she’s hosting a
client appreciation event,
bringing pastries to a home
inspection, or putting the
finishing touches on a
beautifully staged home,
Jennifer approaches every
interaction with warmth
and intention. “Everything
we do is with care,” she
says. “Buying or selling a
home is such a meaningful
experience, and my goal is
to make it as seamless and
special as possible.”

Her journey from the
Beltway to the Bay has come
full circle—rooted in family,
grounded in community,
and fueled by her belief that
home is more than a place.
It’s where life happens, and
she feels honored to help
others find theirs.
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Let our
family-owned
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move so they can focus on
settling into their new home.
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1 to Nov. 30, 2025

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

# $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of December 5, 2025, for residential sales from January
1, 2025, to November 30, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

NEW RANKINGS ARE LIVE
AND IT'S A GAME-CHANGER!

It’s time to get the recognition you've earned. The new
Real Producers Standings are officially LIVE, and now
powered by Everynook for complete accuracy.

Sign up to set your preferences, verify off-market
deals, and make sure your hard work is reflected in
real time.

Whether you lead a top team or you’re rising fast,
now’s the time to show up where it counts.

New Agent Ranking System powered by Everynook
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to Nov. 30, 2025

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of December 5, 2025, for residential sales from January
1, 2025, to November 30, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

| NEED A DC TITLE GUY?

Wade is your guy!

I work with new Realtors and Lenders, all the way up to the
top-producing individuals and teams. My goal is to provide you with the
tools and knowledge to do more transactions and expand your business!

Need to set up an appointment to discuss your real estate business?

!
WADE VANDER MOLEN Scan the code!

480-203-6452 | Wade@Pruitt-Title.com El’il%. E
"

DCTitleGuy.com

8221 Old Courthouse Rd. #101, Vienna

Offices in Northern VA, DC, and Maryland. E
Mobile settlements also available.
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to Nov. 30, 2025

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of December 5, 2025, for residential sales from January
1, 2025, to November 30, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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VOICE TO CONTRACT.
TRANSFORMING THE WAY
REAL ESTATE WORKS.
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Individual Closed Data as reported to MLS from Jan. 1to Nov. 30, 2025

RANK NAME OFFICE SELLING SELLING BUY- BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ ING # $ $ # $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of December 5, 2025, for residential sales from January
1, 2025, to November 30, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

© INTERSTATE RSl Because There’s More to Your Move
Than Just Getting There
Interstate Moving & Storage

{powered by northAmerican Van Lines) is committed to safely,
simply, and efficiently, relocating your home.

We are here for you whether moving around
the corner or around the world.

hAmerican

B IWrRs rare

Call Sherry Skinner to learn about preferred
pricing and special programs for your clients.

703.226.3282
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summerhouse

MORTGAGE GROUP

What started as two friends running their own
branches soon became something bigger. After
years of collaboration and late-night “what if”
conversations, Matt & Nate officially combined
their teams in December 2023, creating a branch
built on trust, creativity, and shared vision. The
team has grown into one of the top branches in
the country, made the bold move to CrossCountry
Mortgage, launched the innovative Creator
Division with Loan Officer Theoni Rapo, and as of
August 2025, celebrated their best month ever.

This branch exists to redefine the possibilities of
the mortgage industry through creativity,
collaboration, and a relentless focus on people.
Whether it's content strategy to generate leads or
finding innovative ways to get a tough file across
the finish line, creativity is at the heart of
everything they do. When one loan officer faces a
challenge, the entire branch shows up. With an
always-active group chat and an open-door
culture, clients don't just get one loan officer...they
get the whole branch, including Sales Managers
Hannah Katz and Aaron Jacobson.

The team also takes pride in breaking the cycle of
“the way it's always been done,” They embrace
new ideas, tools, and strategies that make them

more effective and efficient every single day. And

as one of the most parent-friendly branches in the
industry, they celebrate flexibility, understanding,
and family life. Kids in the background of calls
aren't interruptions, they're reminders of why the
work matters.

With two visionary leaders who never say no to a
great idea, a team empowered to build and
innovate, and a culture rooted in creativity,

collaboration, and family, this branch isn’t just
another mortgage team, it's a unicorn. Together,
they're not just closing loans; they're changing the
way mortgage is done.

CROSSCOUNTRY
MORTGAGE™

Reach out to make your mortgage a win!

Matt Miller

Regional Vice President
NMLS #1430752

(240) 678-4669 (cell)
(240) 599-7734 (office)
Matt.Miller@ccm.com

1997 Annapolis Exchange Parkway,
Suite 300, Annapolis, MD 21401

Nathan Fitzgerald

Regional Vice President
NMLS #369554

(240) 529-5786 (cell)
Nathan.Fitzgerald@ccm.com

300 S Orange Avenue, Office 5
Oriando, FL 32801

CrossCountry Martgage | NMLS 1D # 338923 | Eqgual Housing Lender



TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to Nov. 30, 2025

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of December 5, 2025, for residential sales from January
1, 2025, to November 30, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

YOUR NUMBERS!

We’re working on releasing the highly anticipated Team Standings,
t we can’t complete the list without you. If you lead a team or are
part of one, now’s the time to make sure your production is counted.

Don’t miss the opportunity to be recognized alongside the best in
the region.

Submit your data today and claim your team’s spot before the
standings go live!

Team Standings powered by Everynook
Select TEAM when you sign up. If already signed up JOIN A TEAM.
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- TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported to MLS from Jan. 1to Nov. 30, 2025

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of December 5, 2025, for residential sales from January
1, 2025, to November 30, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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SHORT & LONG TERM STORAGE
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OUR SERVICES:

RESIDENTIAL MOVING
COMMERCIAL MOVING
MOVE MANAGEMENT

HOME STAGING

TOWN & COUNTRY

TOWNSCOUNTRY TOWN & COUNTRY

_—

ROAD HOME ~

TOWN & COUNTRY
MOVERS, INC.&%

MOVE MANAGEMENT

(51)

(800) 683-6683

townandcountrymovers.com

Local. Long Distance & Intemational Speciafst

BESTOF
Arlington

2025
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Radon is a cancer-causing, radioactive gas. You can't see,

smell, or taste it. But it may be a problem in a home.

Keep your families safe with a FREE, on-site assessment!

Peter Rosecrans Owner
Peter@RadonResolvers.com
301-200-2907 - RadonResolvers.com

() RADON RESOLVERS

TOP 100 STANDINGS - BY UNITS

Individual Closed Data as reported by MLS from Jan. 1to Nov. 30, 2025

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTALS

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of December 5, 2025, for residential sales from January
1, 2025, to November 30, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

“';\

't Th“ _.

It’s time to get the recognition you've earned. The new Whether you lead a top team or you’re rising fast, now’s
Real Producers Standings are officially LIVE, and now the time to show up where it counts.
powered by Everynook for complete accuracy. E--:-E
¢ New Agent Ranking System powered 3
" Sign up to set your preferences, verify off-market deals, by Everynook . o
r. and make sure your hard work is reflected in real time. @Tgi%
P é

-0

DC Metro Real Producers - 49




TOP 100 STANDINGS - BY UNITS

RANK NAME

Individual Closed Data as reported by MLS from Jan. 1to Nov. 30, 2025

OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTALS RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $
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Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of December 5, 2025, for residential sales from January
1, 2025, to November 30, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

DC METRO

REAL PRODUCERS

WHO DO YOU TRUST

Know of a business that should connect with the top real estate agents in DC Metro?

+ Accounting/CPA + Landscaping + Painting + Asbestos Abatement
+ Heating & Cooling + Interior Design « Plumbing and Sewer - Real Estate Technology

We take recommendations from YOU - our top agents — on who should be named a preferred partner with
Real Producers. Refer your favorite vendor to us at info@dcmetrorealproducers.com. SCAN ME
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TOP 100 STANDINGS - BY UNITS

Individual Closed Data as reported by MLS from Jan. 1to Nov. 30, 2025

“EXPERIENCE THE DIFFERENCE
IN CLOSINGS WITH THE PREFERRED
TITLE COMPANY i

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $

WHY CHOO

na realfors

delive and SIress ( _
aur online ransact OUR FEATURES (

Hitch Inegpe & Ored aisWoys O 57
procass
HEGNGY FOOmImanian
- et Ege

recormirmsnd e (o your rded Raal estote
wonsaction”
- Morgorat Reyes

Recommended

e .

STAR
5 AT ¢

Over1,100 -’

5-Star Reviews!

"We used to work with a

competitor for junk removal

but the staff was odd, service

windows were missed, and the prices

changed as they loaded up. Our realtor
recommended 123Junk and we are so glad

we switched. The staff is super professional,
friendly, prices are transparent and fair, and they
are always on time."

- Brittany S., Google Review

AW, 123 JUNK.COM rourcr [

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of December 5, 2025, for residential sales from January Call Collin directly.
1, 2025, to November 30, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Junk Removal « Furniture Removal H 01- -60
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not Appliance Removal « Cleanout Services ProudIy Servmq MD' DC& VA 301-798-6055
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

A Local DMV Small Business cwheeler@123junk.com
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MEET THE OWNERS

At Chalet Settlements, we deliver
exceptional service with a personal touch.
Makrn% every transaction seamless and
stress-free. Our experienced team sUpports
clients and realtors every step of the way.

]. Mark White

ILLNDE'['“'PE ARCHITEC Tugpg

GARDEN % WISE

=
® FINE gappen DES'EN

We go beyond the closing table. Partnering
with agent&ito host open houses, broker's
opens, and standout events, backed by a
talented marketing team that makes every
detail shing.

FERNANDA SOTOMAYOR

Let’s elevate your real estate experience together.

CHAL=T

Settlements

o

THERESA RAMOND
9201 Corporate Blvd, Ste 470, Rockville, MD 20850

10 N. Jefferson St, Ste 302, Frederick, MD 21701

1945 Old Gallows Rd, Ste 630, Vienna VA 22182

SCAN TO EXPLORE OUR

Expeil Sowices!

/03.243 6982 - GARDENWISE.CO




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

SPEEDY RENOVATIONS.
STELLAR SALES.

Are you a real estate agent or Realtor®
looking to sell homes faster? Look no
further than FloorsdRealtors, the new

dedicated division from Floormax.
Our team offers the largest in-stock
inventory of flooring options in the
area, ensuring fast turnaround on
flocring and painting services to
enhance yoeur listings' appeal, Partner
with us to expedite sales without
compromising quality. Don't let subpar
services held you back — trust

FloorsdRealtors for prompt solutions.

www.Floors4Realtors.com
(301) 206-2200

MHIC
Fitlly Licoiimed wpl br




