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Zippyshell

ZIPPY SHELL GREATER COLUMBUS

Moving & Storage
Made Simple

Zippy Shell treats each customer with the highest quality of care for all services. We bring the
storage container to you.

You load the street-legal Zippy Shell at your own pace and when you're done, we'll pick it up
and take it safely to storage or your new home local or nationwide. It's as easy as that!

"We came to know the owner of Zippy Shell
Greater Columbus, David Rothman, after we
sold his home. We have used Zippy Shell
numerous times and fully trust their services
and staff with our clients."

TOFP PICHK

We offer:

Traditional Zippy Shell or POD-Style Containers
Local & Nationwide Moving

Indoor Climate Confrolled Storage

DIY Loading or Full Service Loading is available

Call 614-915-0800 and mention this offer
to claim one month of FREE declutfter storage!

ZippyShellColumbus.com

Top producers don’t need
more noise.

They need clarity.
Real resources.

Leadership that
understands the business.

OWN THE

PLAYBOOK

MARK JAYNES | NMLS 12220
614.845.5200

mjaynes@rapidmortgage.com

RAPID

Moritgage Company




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AUCTIONS AND DOWNSIZING
Auction Ohio

(614) 846-3300
www.auctionohio.com

Suzy’s Helping Hands
(614) 560-5448
suzyshelpinghands.com

BASEMENT WATERPROOFING
& BASEMENT REPAIR

Buckeye Basement Solutions
buckeyebasementsolutions.com

CUSTOM BUILDER
Compass Homes
(614) 957-3793
compasshomes.com

Parry Custom Homes
(614) 321-8199
experienceparry.com

HOME INSPECTION

Cap City Property Inspection
(614) 654-6632
capcityinspect.com

Linkhorn Inspection Group
(614) 260-1776
linkhorninspections.com

HOME SERVICES
HStretch Services LLC
Hailey Major

(614) 354-0862

HOME WARRANTY
Choice Home Warranty
(614) 674-7862

First American Home Warranty
Lauren Calhoon
(614) 633-7295

HSP - Home Service
Plan of Ohio

(614) 626-3984
myhomeserviceplan.com

SafePro Home Warranty, Inc.
(614) 905-6259
safeprohomewarranty.com

INSURANCE

USA Benefits Group
(614) 806-4250
usabg.com/thinds
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INTERIOR DESIGN
Mission Design Co.
(614) 706-6076
mission.design

JUNK REMOVAL

Two Men And A JUNK Truck
(614) 9011573
twomenjt.com/columbus

MED SPA/WELLNESS
Hydrate Me

(614) 965-6603
hydratememedspa.com

MORTGAGE LENDER
CIVISTA BANK

(614) 210-2427 x11827
civista.bank

Evergreen Home Loans
(614) 565-1172
evergreenhomeloans.com

Farm Credit Mid-America
FLCA dba Rural 1st

(502) 276-8712
rurallst.com

Lower Local
(412) 926-4175
lower.com

Lower Mortgage Team
(614) 431-3164
lowerlocal.com

NFM Lending, The
Daniel Sa Team
Daniel Sa

(614) 369-4856
nfmlending.com

NFM Lending-Sebastian Starud
Sebastian Starud

(484) 515-4711
www.nfmlending.com

NFM Lending/TeamArocho
David Arocho

(614) 840-5013
davidarocho.com

Oasis Mortgage Group
Sarah Engstrom

(614) 594-8281
omg-loans.com

Rapid Mortgage
(614) 845-5200

The Union Bank Company
Travis Vulich/Joel Swaney/
Alexander Bates

(847) 789-6896
(740)262-2248

(614) 329-3999
theubank.com

Union Home Mortgage
Noah Brader

(614) 212-6921
uhm.com/nbrader

MOVING & STORAGE
Zippy Shell Columbus
Dave Rothman

(614) 812-7970
zippyshellcolumbus.com

MOVING COMPANY
Black Tie Moving
(614) 599-3693
blacktiemoving.com

Two Men And A Truck
(614) 901-1573
twomen.com/columbusoh

NEW HOME SALES

DR Horton Sales Consultant
Chelsea Baker

(614) 425-7131

Jill Sayre
(740) 341-7209

Justin Phillips
(614) 732-1283

Kristy Reynolds-Rafiyq,
D.R. Horton

Kristy Reynolds

(614) 795-4663
drhorton.com

M/I Homes of Central Ohio
Conor Crotty

(614) 330-0649
mihomes.com

NON-PROFIT ORGANIZATION
Women'’s Council of Realtors
(740) 501-3547
www.wcrcolumbus.org

PHOTOGRAPHY

Board & Batten Real

Estate Media

(740) 816-2707
www.wesmosleyphotography.com
and boardandbatten.us

Kristen Nester Marketing

& Photography

(614) 314-9340
kristennesterphotography.com

Leslie Fox Photography
(614) 565-8098
lesliefoxphotography.com

Mindy Ciotola Photography
Mindy Ciotola

(707) 800-2858
mindyciotola.com

PHOTOGRAPHY,

DESIGN & VIDEO

DSg Real Estate Photography
(614) 395-5096

PROPERTY MANAGEMENT
Styer Real Estate Professionals
(614) 843-5656
www.StyerHospitalityCo.com

RESTORATION/RENOVATION
Nordine & Associates

(614) 216-2202
nordineandassociates.com

ROOFING & ROOF REPAIR
Lifetime Quality Roofing
(614) 581-7353
lifetimequality.com

ROOFING SERVICES
Near Me Roofing Ohio
(330) 413-9182
nearmeroofingohio.com

STAGE & DESIGN
Ashworth Home
(614) 285-6808
ashworthhomeco.com

TITLE COMPANY
Cbus Title Agency
(614) 880-9327
cbus-title.com

Chicago Title Northwest Title
Susan Tridico (614) 420-2995
(614) 559-1184 nwtitle.com

ohio.ctic.com
Ohio Real Title

Heart of Gold Title (614) 602-4440

Title First
(614) 431-0497
titlefirst.com

ValMer Land Title Agency, LLC
(614) 860-0005

World Class Title
(614) 882-8022
worldclasstitle.com

VIDEOGRAPHY/
PHOTOGRAPHY

(614) 398-8226 valmerland.com
heartofgoldtitle.com Stewart Title
(614) 818-1109

stewart.com

Buckeye Sky Media
(614) 425-5646
buckeyeskymedia.com

The PetPromise Pet Connection

Sanctuary and Adoption Center

Artist’s rendering of building facade

Make a dream a reality for homeless pets ——

.

PetPromise, a nonprofit animal welfare organization, 7 S—
is celebrating its 25th year and is ready to go brick and mortar. e
The first-of-its-kind destination space in the heart of the city P STETET
will be a place to connect with adoptable cats and dogs. Come
lounge and mingle in a homelike setting, attend an event, and
get to know the PetPromise pets. Seeking
donors for the capital campaign and exclusive
naming rights now.

Scan the QR code for information.

Columbus Real Producers - 5
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2026 trends

Amanda Williams
Dwner of Mission Design Co,

It's officially the new year, so let's talk about the Design Trends we will
be seeing in 2026.

Gold - Gold is officially taking over. Most manufacturers are bringing on
ABO“’I‘ multiple shades of gold. Golds are showing up In all sheens as well, proving
that there is a gold option for everyone. Matte, burnished, and yes, even the
“S ' controversial polished brass is back!

Aot Organics- Think about any element you find'in nature. Stone looks, natural
love to hear fiom you. Whether forms, natural colors, recycled materials, natural'woods; natural fabrics.
you' have a guestion about our/
TELTE;;:ﬂnm:i ’°]':f“&;:f;'yf Travertine - We are going to see this everywhere. Floors, walls, showers and
L 2 v are & AYS .
- furniture. BT

here ta help, urniture Bold Stone - Granite and bold

' ' stone patterns are back! Natural
stone patterns will adorn fireplaces,

countertops, backsplash and even

bathroom sinks, The look is best in
OUR _ a leathered or matte finish with
o Ba B interesting edges and even ridges
hER‘TlLEh- T3 et . or f[u‘[iﬁgl

. IR ey TR i

o Victug) Irterin Dastin — . = : Warm T::mes - We hauel officially
« Eltor Plans ‘ 3 ‘M moved into warmer paint tones.
» Design Consult - 3 M Think creams, caramels and
= |ntarior Design chocolates.

* Home Staging

9. We will see these tones reflected in paint, furniture, accessories; tile,
* Home Drganization

wallpaper and even lighting.

Mauve - It's true. The experts are calling dusty, rosy, mauve-tonesare all the
rage for 2026.

3 »

CONTA'LT Burgundy - This beautiful, warm, rich color will be in Everythlng from tiiE to

u = textiles. It pairs perfectly with golds and wood tones. \
Ceiling Details - Maove over accent walls, it's time for ceilings to' have their
moment. We will'be'seeing wood, beams, coffords, wall paper and paint

wwyemissiondesign applications adorning ceilings this year.

Mission Design Co s \ " . >

Wood Cabinets - We have officially moved away from the all white kitchen

@missiandesigneo and wood cabinets aretakingthe spotlight.

info@mission.design . ; . . . .

= Antiques - Mass produced furniture is out. We are seeing beautiful antique

EAA.TOBAOTS furniture making a comeback. Personalized spaces curated with unique
furniture pieces are stepping in to the spotlight and we are here for it!



Meet

The
Team

I Women's Council of

Columbus

Katie Mastroianni Kaitlin Hall Christina Kitchen Megan Sullivan
Owner and Publisher Assistant Publisher & Editor Ad Strategist Reprint Specialist
katie.mastroianni@ kaitlin.hall@realproducersmag.com columbusrealproducersads@ columbusrpclientcare@gmail.com
realproducersmag.com gmail.com

JANUARY 23 January Jumpstart

with Daniclle Mckinley, Business & Wealth Strategist

Kelsie Stites Wes Mosley Timothy Zaritskyy Kristen Nester
Social Media Photography Videography Photography FEERUARY 27 LDVE Your B ran d
Specialist & Photography

A Marketing, Branding, and Ai Workshop

MARCH 27 Virtual Mastermind

APRIL 24 Spring Refresh
with Sean Carpenter, Thought Leader & National Speaker Pheet omeiis Cone ok
Strmger Minds REALTORS® is recognized
Lesic F Aaron carol Rich Jennifer Melnt MAY 15 Stronaer Busin ErE ses as the voice for women in
eslie Fox aron Cro er aro. C. ennirer vcin e .
Photography Videogra;igf Writer Writer 7 ge real estate, and the premier

source for the development

JUNE 10 Realtor Care Day of leaders in the industry.

organized real estate and
beyond,

JuLy Back to School Donation Drive

AUGUST 28 Builder Expo

Heather Lofy Nick Madama Jeff Madison
Writer Writer Columnist

Lalsty)  Strategic Partner Event

OCTORBER 23 5th Annual. WCR FaShion Show woreolumbus.com

awercolumbus

LEEIEEERY 2027 Governing Board Installation

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

VWCR Columbius

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
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A "look Back” to November's

STH ANNUAL

“THANK HEAVENS R REAL ESTATE”

Happy New Year! 2025 = A Wild Ride - GOLD SPONSORS:
however, lately, that seems like EVERY Auction Ohio
YEAR since 2020! As a reminder, Real Team Arocho - NFM Lending
Producers and our preferred partners look Ohio Real Title
forward to another year of supporting you USA Benefits Group - Tonya & Steve Hinds
and celebrating your success and hard Dsg Photography - Donald Sgontz
work in the new year! Join us as we look
back to our last quarterly event of 2025. SILVER SPONSORS:
Title First Agency
On Nov. 13, we held our 5th Annual Black Tie Moving - Chris Hess
“Thank Heavens for Real Estate” annual Ashworth Home - Addie Ashworth
event at Pins Mechanical Co. at Easton D.R. Horton Columbus -
and it was a blast! This event is definitely Kristy Reynolds-Rafiyq & Team
one of our favorite events all year! Buckeye Basement Solutions -
Brian Mastroianni
We look forward to our next event in A special Thank You to First American
March, celebrating you, your commitment, Home Warranty - Lauren Calhoon as our
and your dedication to our communities. Food Sponsor!

Thank you to our RP Affiliate We would also like to extend a special
Sponsors who made this event in thanks to our Giveaway Sponsors along
November possible: with Aaron Cropper & Buckeye Sky Media

for promo videos and Orange Visuals for
PLATINUM SPONSORS: our incredible event photos!

Lower Local - Samantha Hrehocik
Near Me Roofing - Zach McCrea
HSP Home Warranty -

Mindy & Lou Willard

Orange Visuals - Timothy Zaritskyy

See you again in March friends!

With gratitude,

Katie Mastroianni

Owner & Publisher
katie.mastroiannirealproducersmag.com
10 - January 2026 Columbus Real Producers - 11
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ROOFING IN BLACK & WHITE
-—» CLEAR. HONEST. RELIABLE.

“ | felt that Jared and his company did an
outstanding job in the area of quality, service
and follow up on our hame. We are very happy
with the outcome and level of professionalism

and value received. , ’

BRUCE DANIELS E'
OWNER, CENTRAL OHIO AUTOMOTIVE DEALERSHIPS

Muirfield Village Resident

Scan Here to
Connect W|th ; E

lifetimequalityroofing.com

TP
JARED GULAU O

National Commercial & Residential Consultant
LIFETIME QUALITY ROOFING & STORM RESTORATION




(61

EMERGENGIES"
We're On It—Anytime,

gl
il '_'l RILTREE =3 T
" G |
l'-lj_' ||:|u"'|[|". /A ll'x—‘ FE.E’_-J\J#I,

24/7 EMERGENCY COMPLETE ROOF SKYLIGHTS GUTTER &
ROOF REPAIR REPLACEMENTS TO BRIGHTEN DOWNSPOUT
YOUR HOME SOLUTIONS

 Free estimate within a day

@ 50-year CertainTeed warranty
NEAR ME & Free Inspections
ROOFING @ Repair First Replace Second Business

NEAR YOU AND HERE FOR YOU!

DON'T WAIT—SECURE YOUR ROOF
AND YOUR PEACE OF MIND TODAY!

4)482-1529 - Text or call NearMeRoofingOhio.com

COMPASSHOMES.COM

Thoughtful Design.

614.957.3793

Lasting Craftsmanship.

2 5YEARS

EST. 2000

compass
L HOMES

A Personalized Process.



EEERE [ RUST/EETS TITLE

Susan Tridico-Prince
Senior Sales Executive
Cell: 614-208-1750
Susan.tridico@ctt.com

"PROFESSIONALS FOR DEGH#
We Offer Size Convenient Office Locations:
COLUMBUS OFFICE HEWARK OFFICE GROVE CITY OFFICE CINCINNATI OFFICE DAYTOMN OFFICE KEMTUCKY OFFICE
445 Hutchinson Ave. 58 5. Second Street 2983 Broadway 12500 Reed Hartman Hwy 1430 Oak Court 25 Town Center Blvd,
Sulte 250 Mewark, Ohlo 43055  Grove City, Ohlo £3123 Sulte 120 Sulve 101 Crestview Hikls, KY £1017
‘Waorthington, Ohlo £3235 T&0-349-0251 614-559-1100 Cincinnatl, Ohlo 65241  Beavercreek, Ohlo 45430 513-4859-9200
614-559-T100 513-48859-9200 937-306-1700

The Path to DRADRTON o meo
Homeownership Elmﬂ'g]lﬂ Pro‘"d'“g

Starts Here! Experiences

Are credit challenges holding your buyers back
from purchasing their dream home?

That Help You Grow

At Stewart Title, we focus on your success by
providing educational resources, the latest
tools and digital solutions, and the kind of
partnership you need to stay up-to-date
positioned for growth.

Contact us today to enjoy a better
experience wherever you are.

YOUR NEW Andi Brown Dalton Michelle Purdy
. Senior Business Business Development Officer

HOME SALES Development Officer 614.506.2140 mobile
614.314.2292 mobile michelle.purdy@stewart.com

COUNSELOR \ adéltoﬁ@stewart.com

Stewart Title Company
259 West Schrock Rd
Westerville, OH 43081
stewart.com/columbus

stewart

© 2025 Stewart. All rights reserved.
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WE DO IT ALL!

Relocation. Liquidation. Downsizing.
Prepare for Sale. Move.

Call Suzy Today 614-560-5448

staff@suzyshelpinghands.com

/\ Auctlon Suzys —
Helping Hands

SuzysHelpingHands.com

]

_u

YOUR DOWNSIZING TEAM
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TITLE

BY NICK MADAMA e IMAGES BY ORANGE VISUALS

Q7 smart.

or more than two decades,

World Class Title has built

its name on precision and
relentless improvement. Now,
co-owners Chris Sauerzopf and
Kelly Schumaker are introducing
a new chapter in the company’s
evolution with Smart Title
Ventures, dba SMART, an Al-
powered title platform designed
to transform the closing process.

“SMART is a first-of-its-kind title
company powered by artificial
intelligence,” Chris says. “We’ve
spent the last 18 months building
software that can do in two hours
what typically takes two weeks.”

SMART builds on everything
World Class Title has refined
over the years. It carries forward
the same standards of expertise
and operational excellence that
have defined the company, while
adding a layer of advanced
technology built for the future.

“World Class Title isn’t going
anywhere,” Chris explains. “It
remains our proven foundation.”

At its core, SMART is about
progress. Its proprietary Al
engine, trained at the county
level, automates title search and

production with both speed and
accuracy. The result is a closing
experience that’s faster, safer, and
more transparent for agents and
consumers alike.

“SMART exists to modernize
the title industry by replacing
outdated, manual processes
with intelligent automation,”
Chris says. “It also flips the
script on who profits from real
estate infrastructure.”

That vision is reflected in the
Smart Agent Network, a platform
that allows top-producing agents
to become equity partners
through joint ventures and their
own branded title companies.

It’s a model that rewards
collaboration and gives agents a
stake in the systems that support
their success.

“We empower agents and
consumers with faster closings,

Columbus Real Producers - 21



The World
Class Title
team. From
left to

right: Jillian
McGuire,
Trish Conrad,
Cheyenne
Nixon, Kelley
Shumaker,
Chris
Sauerzopf,
Nicole
Evans, Leslie
Cunningham
and Emily
Owens.
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clearer communication, world- notes. “Now that same energy is efficiency of modern Al

class marketing, and ownership in helping SMART partners scale creating a faster, fairer, and
the very systems that drive their their businesses.” more connected experience
business forward,” Chris says. for everyone involved.

For Chris and the World Class
SMART also reflects Chris’s Title team, SMART embodies “Ultimately, SMART represents
entrepreneurial background. It the next step in real estate the best of both worlds,”
is his third technology startup, innovation. It combines the Chris says. “It’s where proven
following two venture-backed credibility of World Class success meets the future of
companies and a number of Title with the intelligence and real estate.”

successful real estate technology
exits. He was an early investor
in LiveEasy, which was acquired
in 2023 for $80 million. That
experience, combined with years
of exposure to the title industry,
positioned him to bring SMART
from idea to reality.

The company’s marketing
foundation remains as strong

as ever. The same capable team
that built World Class Title’s
reputation is now helping SMART
partners grow their own brands
with high-level creative, social,
and digital marketing support.

WE EMPOWER AGENTS
AND CONSUMERS

with faster closings, clearer communication,
world-class marketing, and ownership in the

. . very systems that drive their business forward.”
Our marketing team has

always been a fortress,” Chris




% e T rooted.
IS TO CAPTURE | Nationally .

R day o S Pariner-focused

e Family

e Building Projects : v _

* Branding ~ e ! = ~ Evergreen Home Loans™ has arrived in
lesliefoxphotography@gmail.com [, S ., e Columbus—bringing the strength of a national
(SaITER = . ' lender with the heart of alocal partner.

Our innovative programs, reliable closings, and
hands-on support help agents stand out and win
more offers.

CHRIS HESS
(614) 599-3693

success together.
OO

o 30194
Forbes F
realtor.com ¥ %

e
Y M Biack Tie
;“u‘ﬁg;m MOVING
- o www.blacktiemoving.com

CYNTHIA EATON-CARR E
Area Sales Manager | NMLS 436036 NMLS# 2736929

O Plsgoor

Ashworth Home creates spoces buyers aspire to live in, We help sellers see their home through
fhe buyer's perspective. Our stoging highlights o home's fecol areos, minimizes its flows, ond
fosters an emotional connection with buyers to achieve the highest price.

—,

COLUMBUS OFFICE

C o~
(Y .. 3
. wrE 0 - -
el b | | ol
L e - _ ] ' o 470 Olde Worthington Road, Suite 200 | Westerville, Ohio 43082
BA ASHWORTH evergreen
.I:: K?— ‘1{r ||I;‘f. . &5 oshworthhomeco.com HOME LOANS 61 4.565 .1 1 72
ket Wlp / 2 hellososhwerthhomeco.com
s+ VACANT STAGING s PHOTO STYLING \, HENGIRG - DESGN . 414.285.6808
» OCCUPED STAGING o COLOR CONSULTATIONS / i - ) ©2025 Evergreen Moneysource Mortgage Company® dba Evergreen Home Loans NMLS ID 3182. 15405 SE 37th Street, Suite 200 Bellevue, WA 98006 Equal Housing
» STAGING CONSULTATIONS  « HOUDAY DECORATING 3 ; f AshworthHome Lender. Trade/service marks are the property of Evergreen Home Loans. All rights reserved. AZ Mortgage Banker License #0910074; CA Licensed by the DFPI under the
& SHORT + MID TERM RENTAL DESIGN. - - @ sashworthhome CRMLA #4130291; Georgia Residential Mortgage Licensee; NV Mortgage Company License 4837. Evergreen Home Loans does not represent HUD or FHA and the

information provided here was not authored, approved, or endorsed by HUD or FHA. For individual and company license information visit

www.nmlsconsumeraccess.org.
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ON THE RISE

ISABELLE
e TR EPKOSKI

BY HEATHER LOFY e IMAGES BY ORANGE VISUALS

Isabelle Trepkoski’s first taste of real estate came early.

When she was born, her family lived in a duplex

with her grandmother on the other side.

“I grew up around old houses, along with that
concept for shared family houses,” Isabelle says. “I
always had an appreciation for what a home could
be, and what a makeover of a home could look like. I
appreciated the older architecture.”

Isabelle also has a deep love for Columbus and
The Ohio State University, having lived nearby the
university while growing up.

“I come from a huge Ohio State family,” she says. “I
went to OSU, and my husband went there. My mom
has worked there for more than 30 years and my
grandmother retired from there. We’re Buckeyes
through and through.”

So when the chance came to combine a passion for
real estate with her love of Columbus, Isabelle took it.
But it didn’t happen right away. At first, she took part
in Columbus State’s culinary program, but the late-
night hours weren’t a fit. She pivoted to Ohio State,
where she studied human ecology and business — a
combination that led her into a decade-long career in
human resources and talent management.

“Iloved mentoring and helping people shape their
careers,” she says. “That’s still a big passion of mine.”

| LOVED MENTORING AND HELPING PEOPLE SHAPE THEIR CAREER.

26 - January 2026

IR

In 2013, Isabelle and her husband, Eric, bought their
first home, a fixer-upper in Merion Village.

“I wanted a fancy apartment downtown,” she
shares, “but my husband had a vision and a plan. He
didn’t want to pay rent. The interesting thing was
that we had to put an offer in for the house through
an online auction. It was a total wild ride. We
definitely learned a lot from that transaction.”

Over the next two years, they renovated the home
from top to bottom, transforming its layout and
designing a brand new kitchen.

“We weren’t thinking of it as an investment because
the renovations were for us, but when we saw other
homes on our street selling for much more, we
decided to test the market,” Isabelle says.

They sold the home in 2015 for more than their goal

price, allowing them to pay off student loans and buy
another house in Clintonville.

Columbus Real Producers - 27




| TELL PEOPLE THERE ARE

NO STUPID
QUESTIONS,

AND | WANT TO BE
THAT RESOURCE IN A
NONJUDGMENTAL WAY.

’

28 - January 2026

“This is when we realized there is something special
about real estate and how your first home can really
be an investment in your future,” Isabelle says.

Over time, they began flipping homes and
eventually purchased their first rental property

in 2021. But Isabelle still hadn’t yet taken the leap

to become a licensed agent. That changed in 2023,
after a move to Powell and the launch of their first
Airbnb. A connection with Jon Styer, who was
opening Styer Real Estate Professionals, gave her the
push she needed.

“I asked Jon if he would show me the ropes even if
I was part time.” she says. “He said absolutely and
was very encouraging. Jon did more than show me
the ropes and I owe a lot of my early success to that
training and mentorship he gave me.”

Isabelle shares she was so nervous that she didn’t
tell anyone she was getting her license. But after
finishing the classes, she jumped in with two feet and
closed her first sale within 60 days.

“Because I was already part of a large network of
people who had rental properties, that’s where a lot
of my knowledge was,” she says. “My first client was
looking for a home that he could stay in when he was
in town for work and then rent out the rest of the
year. We found a historic multi-family property in
Victorian Village. I thought this would be something
part-time for me, but I quickly found a passion for
helping and advising clients. That first client was not
very familiar with Columbus, and they only traveled
here for work. Being able to be that guiding light for
him... I really enjoyed that.”

She continues: “For years in college, I worked for
Pistacia Vera in German Village, and that job was the
first time I saw Columbus as a destination. We would
have people come in all the time from other states and
countries just to try our desserts. They would ask for
suggestions on other sights to see in Columbus and
places to eat. This was the first time I saw Columbus
through the lens of an outsider and I fell in love with
the city even more. That training and experience has
stuck with me and helps me guide clients getting their
start in Columbus. I get really excited sharing all my
favorite Columbus spots with people.”

Helping first-time homebuyers has become one of
Isabelle’s proudest accomplishments. She recalls
working with a couple originally from San Francisco
and New York City.

“They were very accomplished and intelligent,
but one of them said, T’'m from New York

City and my family has rented my whole

life. I don’t know anything about buying a
home,” Isabelle says. “I walked them through
every step, answering questions and offering
reassurance. I tell people there are no stupid
questions, and I want to be that resource in a
nonjudgmental way.”

THEY ARE SO HAPPY
AT THE CLOSING TABLE,

After a move to Powell just north of the city, Isabelle’s
business is growing into helping more families
discover some of the great pockets around Columbus
including Powell and Delaware. She loves being part
of the growth and change of Powell. And with two
young children, weekends are filled with family time
discovering their own neighborhood and fun things
to do in the community. She shares that her husband
is her biggest cheerleader, and Isabelle is proud to
show her sons a career in service where you can
make a difference in someone’s life.

“When I went through that first transaction and I
was educating that client, I could see where skills

I previously developed could really transition into
being a real estate agent and being the best person

to guide my clients,” Isabelle says. “When your goal

is to help people, those HR and service skills are very
universal. I absolutely love helping my clients, and I
get a lot out of seeing their success. They are so happy
at the closing table, and that motivates me.”
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GQUALITY SOLUTIONS AT AN AFFORDABLE PRICE

0 1 — g
WATER IN YOUR BASEMENT?
(" FOUNDATION ISSUES?
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Locally Owned & Operated
614-956-4592

ot

Call for a FREE Quote!

www.buckeyebasementsolutions.com
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jearTorgolp  (614) 812-0102
wiww.heartofgeldtitie.com
5912 Karric Square Dr. Columbus

SBRVIN BUR TSR GORT?

Working on a fundraiser?

Scan the QR code to reach out
and see if we can support you!

Justin Phillips
D.R. Horton
(614) 732-1283

@7 Home Warranty-

P
FAMILY OWNED AND OPERATED !

-
YOUR CHOICE WHEN

SERVICE MATTERS

T

LOW INCLUDES
$50 Deductible Underground Sewer

TWO FREE
Annual Maintenance
Checkups. One
for A/C, One for

LOCALLY
Owned &
Operated,

No Call Centers

ONE SIMPLE PLAN

$669 Single Family Home
Per Claim Lines, Interior

No Tiers Gas Line, and All
Appliances* Furnace

$569 Condominium
Payment options
also available*

Ductwork |
og\‘ll\v HVAC
- \/
.9
O
Whirlpool

: 11
Plumbing Bath Tub t ﬂ
Systems

-N
.‘ = T Electrical Systems
v v

Refrigerator Built-In Microwave

\ _ Garbage Washer/
Garage Door Range/Oven/ .
Disposal . Dryer
Opener Cooktop Dishwasher
g=n _ﬁ_ 5T
/\ _
— @ |/
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Water Heater Sump Pumps HVAC
' Underground

. Sewer Lines
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*Terms and Conditions apply. Payment options for policyholders purchasing outside of closing.

HSP Home Warranty
G (614) 626-3984 @ HSPHomewarranty.com

@ info@myhomeserviceplan.com

Effective January 1, 2025



YOU ASK. WE DELIVER.

Trusted Trades are valuable vendors who know how to serve the needs of
REALTORS'. You may not require their services for every transaction, but
when the need arises, you're grateful for them. This group of vendors

is critical to your business. Most importantly, these Trusted Trades

will get the job done and enhance your reputation with clients!

CUSTOM WINDOW TREATMENTS

#fm HA E‘CUSTOM WINDOW
OVEREDZ) ~ TREATMENTS

Click here to get started with
Shutters | Blinds | Shades | Drapes Yyourlocal design consultant
Maotorized Windows Treatments ;ja
Commercial & Residential
+ Freein-home consultations
+ Servicing the entire Columbus

market

MATTRESS WAREHOUSE
50-80% OFF RETAIL * NEW * DELIVERY AVAILABLE * GOING FAST

Monika Torrence/

’ Dale Novy
MATTRESS Callor TextUs @
WAREHOUSE 614.468.3070

@ I

In Powell and Johnstown
Superior customer service since 2017 |

32 . January 2026

www.MattressWarehouseCentralOhio.com




REAL BRAND BOOST

BECOMING A

S1 MILLION AGENT

ISN'T MAGIC — IT’S MATH

BY TIMOTHY ZARITSKYY, BUSINESS STRATEGIST AT ORANGE VISUALS

Every agent dreams
of becoming a seven-
figure producer. But
the truth is simple:
$1 million in GCI is
not some mystical
achievement reserved for the chosen
few — it’s a math equation paired with
consistent behavior.

When you understand the numbers and
build a system around your sphere, the
path becomes clear, predictable, and
fully achievable.

The Math Behind a Million
Take the emotion out of it and look at
the raw numbers:

* Ata $1M average price point - you
need ~30 transactions

* At $500K - you need ~67 transactions

* At $350K - you need ~95 transactions

That’s it.

Those are the finish lines.

Everything else is simply building a

machine that can consistently produce
those opportunities.
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The True Key: Sphere Math

Here’s the unlock every top

agent understands:

» Approximately 3% of a real sphere
transacts every year.

* Not a cold database.

* Not a massive email list of
internet leads.

* A true sphere.

A real sphere is made up of people who:

¢ recognize your name

* would reply to a text

* know you’re an agent

 feel connected to you in some way

These are the people who convert.

So when you reverse-engineer the
numbers, the path to a million becomes
obvious: To close 30-95 deals, you need
a sphere of 1,100-2,200 people.

That’s the whole game.

And for most agents, this number is
much closer than they think.

You Already Have the Opportunities
— You’re Just Not Using Them

Most agents don’t have a lead-
generation problem.

They have a content-usage and
relationship-building problem.

A typical agent already has:
* 10-30 listings a year
* 10-30 chances to create relationships
* 10-30 excuses to show up in
their community

But most agents waste these opportunities.

» They post a listing once... and
never use it again.

* They meet neighbors but never
follow up.

* They create content but don’t
repurpose it.

Meanwhile, top agents win because they
know each listing is more than a property:
It’s a brand asset, a neighborhood
authority builder, a work-life-play story,
and a sphere-expansion tool.

Every listing video, every neighborhood
clip, every market update can produce
50-100 new interactions.

And every one of those interactions is a
potential future sphere member.

If you create 50-100 new touchpoints
20-30 times a year, your sphere
grows predictably.

You don’t “hunt” for clients — you build
an ecosystem where clients come to you.

The Million-Dollar Reality

* You don’t need fame.

* You don’t need viral videos.

* You don’t need 20 years in
the business.

You need:

1. Areal sphere of 1,100-2,200 people

2. Consistent content that expands
that sphere

3. A brand that shows up every time you
get a listing

4. A simple system that turns listings
into new relationships

Do this, and hitting $1 million in
GCI stops being a dream —
it becomes a timeline.

Peace of Mind,
One Inspection At A Time.

¥ 50+ combined years of experience.
¥ Residential & Commercial Inspections

¥ Flexible Schedule/ Evening & Weekend
Appointments

¥ State Licensed Inspectors

¥ 90 Day Warranty

¥ Free Repair Estimates

v Same Day Inspection Reports

v’ Free Personalized Closing Gifts
3 ¥ Free Infrared Scans

¥ Radon, Termite, Well, Septic, Sewer Camera,
Mold Testing, Asbestos
Testing, Foundation & Roof
Certifications and More.

v Free home binder for every client
¥ Over 4500 Google Reviews
v We do it all one stop shop

Coming soon free five point inspection
with a market analysis

One Stop Shop For All Your
Inspection Needs!

FNTERNACHI CTERTIFIED

LINKHORN

INSPECTION GROUP

Schedule Your Inspection Online!
www.Linkhorninspections.com

614.260.1776



™ @ Safe PI’O
| | HOME WARRANTY

Check out one of our CONVENIENT locations near YOU
’ [ ] [ ] [ ]
Chillicothe: 45 W. Second St., Suite A | Chillicothe, OH 45601 | 740-775-1200 At Safep ro, we're commi tted to provi d’ng

Dublin (Bridge Park): 6515 Longshore Loop, Suite 360 | Dublin, OH 43017.|614-923-2351 top notch service for our Homeo whers and

Grove City: 3136 Broadway, Suite 102 | Grove City, OH 43123 | closing location only
Polaris: 999 Polaris Parkway | Columbus, OH 43240 | 614-854-0980 Realtor Partners.
Upper Arlington: 4740 Reed Rd., Suite 202 | Columbus, OH 43220 | 614-442-1900
Westerville: 495 Executive Campus Dr. | Westerville, OH 43082 | closinglocation only
Worthington: 6641 N. High St., Suite 202 | Worthington, OH 43085 | 614:431-0400

& Locally owned and Operated

EXPERIENCED STAFF | MULTIPLE LOCATIONS | MARKETING SOLUTIONS | RE APP O Fast and Reliable service

IR FiRsT

& Industry Low Trade Call Fee

FIRST

B AcENCY R www.titlefirst.com

& Realtor Portal For Orders

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED Local Sewice, T rusted Pmtectian.
Dianna Silver

Director Of Sales
614-701-8575
dianna@safeprohw.com

e
BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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FEATURED LEADER

Morgan

e-Merge Real Estate

BY HEATHER
LOFY

IMAGES BY
KRISTEN
NESTER
PHOTOGRAPHY

olly Morgan knows how to

make a little magic — and

not just the kind found at
Walt Disney World, where her
professional journey began.

Her career with Disney took her
from tour guide to management
at Magic Kingdom, where she
earned multiple promotions and
recognition for her leadership,
service excellence and innovative
approach to guest experience.

“Disney will always have a
special place in my heart,” Molly
says. “It shaped who I am as a
leader. I had incredible mentors
and world-class training, and
the ‘Disney way’ became the
foundation of how I approach
service and culture.”

While working at Disney, she
began pursuing a master’s

degree in Human Resources
Management before returning
home to Ohio. Here, she
continued her career in HR for a
large downtown Columbus law
firm, until her lifelong fascination
with real estate pulled her in a
new direction.

“My dad’s an architect, and
my family has always owned
rentals and apartments,” she
explains. “So real estate was
always in my blood.”

Licensed in 2001, Molly quickly
found her niche. Joining up with
Ric DeVore in 2005, she became
part of an innovative team long
before “internet leads” were
common. Ric had written and
designed a program to capture
online buyer inquiries, and Molly
contributed ideas and input that
helped shape how the system
was used. Together, they were
generating hundreds of leads
each month.

The success of that program
caught the attention of HER
Realtors, who ultimately
purchased the software. Molly
and Ric were then asked to help
agents across the company learn
how to capture, convert and
close internet leads, introducing

many to online lead generation for the
very first time. This opportunity led
Molly to become Vice President of the
e-Business Division at HER Realtors/
Real Living, where she continued
developing innovative systems and
strategies to help agents grow their
business in the digital space.
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Seeing our agents :
succeed, that’s ; =
what keeps me

energized. I love
watching people
realize what
they’re capable of.

By 2012, Molly and Ric were
ready to branch out and build
something of their own. They

Molly with her launched e-Merge Real Estate, a
family at the brokerage built on innovation,
happiest place independence and a commitment
on Earth! Photo
includes her to agent success.

brother, Todd

Morgan, Terrell Today, e-Merge has grown

Langwasser,
daughter to nearly 450 agents across
Meghan Meyer, 17 offices in Ohio and
son AJ Meyer,
granddaughters Kentucky. 11'1 2(?23, Molly
Aubree and became majority owner and
Peyton Woodall president, a milestone that
and daughter reflects her visionary leadership
and son-in-law i
Cierra and Tyler and passion for progress.

Woodall. The company is also the stay ahead of the curve. My role “Our agents are amazing,” she
largest woman-owned is to lead from the front — to stay says. “They’re resilient, adaptable
independent brokerage. ahead of the curve, sort through and they inspire me every day.

the noise, and bring our agents We’ve weathered so many
“I've always been an early the tools and ideas that actually changes in this industry, but the
adopter of technology,” she move their business forward.” heart of what we do — serving
says. “I surround myself with clients — has never changed.”
positive, forward-thinking That forward-thinking approach
people who share the same is matched by a culture of support Outside the office, Molly’s
drive to grow, innovate and and accessibility. creativity flourishes. A lifelong
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artist, she works across multiple As for what drives her

‘ ‘ mediums in her home studio. professionally?
“I'm probably equal parts left- “Seeing our agents succeed,”
I've always been an early and right-brained,” she laughs. Molly says. “That’s what keeps me

“I get as many calls about craft energized. I love change, I love

adapter Of projects as I do about tech issues.” innovation, and I love watching

people realize what they’re

teChnalagy. With three adult children and two capable of. That’s the real magic.”

grandchildren, family remains

her greatest joy. Originally from Athens, Ohio,

\I Molly is a proud Ohio University
“Watching them grow and Bobcat alum, where she
cheering them on is my happy developed her lifelong love of
place,” she says. learning and leadership.
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Lounst

5 ﬁ,.\.‘ ’
andardsidona.

Snow or shine...
our forecast calls for smooth closings.

OASIS MORTGAGE GROUP | NMLS 2646987

team@omg-loans.com | (614) 594-8281
OASIS MORTGAGE GROUP 6800 Lauffer Road, Suite B | Columbus, OH 430231



MAKING A DIFFERENCE
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Keller Williams Greater Columbus, The Paul George Real Estate Group

BY CAROL RICH
IMAGES BY
LESLIE FOX

PHOTOGRAPHY
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arketing brilliance, a

strong work ethic, a

talent for connecting
with others — his personal
characteristics have made Paul
George, Keller Williams Greater
Columbus, a top-tier REALTOR®.
But Paul’s love for people is at the
heart of his success story.

“I'm a personal touch kind of
guy,” Paul said. “That’s just me.”

Born and raised on the west side
of Columbus, Paul was deeply
influenced by his father, who
founded a grocery store that grew
into multiple locations.

After graduating from The Ohio
State University with a marketing
degree, Paul went to work in

the family grocery business. He
planned to make the stores his
life’s work, but after his father
passed away in 1991, Paul found
himself reconsidering his career
path. He realized the grocery

business wasn’t his passion and
he began looking for what was.

One of his customers, a
commercial real estate agent,
encouraged Paul to consider

real estate. Paul learned about
the pros of being a REALTOR®

— and in 1991 he became
licensed. He quickly realized

he’d found his niche, and he
embarked on a long and stellar
career. “It accommodates my
entrepreneurial instincts and you
only earn if you perform, a trait
my father instilled in me,” he said.

Today Paul leads the Paul George
Real Estate Group, Keller Williams
Greater Columbus — a team that
includes six other agents and an
executive assistant. The group

-

“Real estate gives me the
freedom to do what | want

and thankfully I'm motivated

to do it.”

has an Easton office. Paul works
with buyers and sellers, including
first-time and move-up buyers.
Additionally, he often represents
new construction buyers.

Paul’s outstanding marketing is a
driving force behind his success.
He’s the author of an Amazon
bestseller, The Ultimate Guide
to Buying and Selling Homes.
He hosts a weekly radio show
and podcast that focuses on

real estate. And he has a 2,000+
person database that he draws
on to send out promotions that
include his e-newsletter.

But Paul’s most successful
marketing idea has been to build
name recognition by identifying
his name as a catchphrase: Paul

George, Half the Beatles. His
email, website and marketing are
all labeled with this memorable
slogan. “My name became a
brand for me,” he said.

Paul and his wife, Linda, live in
Highland Lakes. They have two
sons: Niko, a recent Ohio State
graduate who works at Kitchen
Social, and Luka, a senior at the
University of Cincinnati.

The Georges love to spend time

at their condo in Estero, Florida,
where they enjoy playing golf and
hanging out with friends.

Paul has a morning routine
that includes reading self-
improvement books by authors
like Mel Robbins and Steven
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CLIENT FOCUSED

Real estate is a local business, driven by individual agents,
and their presence within their communities

Covey, journaling and going for
two-to-four-mile walks. During
the day, he likes to listen to radio
talk shows and podcasts.

He is highly supportive of his
industry and has served on several
Columbus Board of REALTORS®
committees as well as ad hoc real
estate business groups. “I try to go
to area REALTOR® meetings every
day,” he said.

Paul loves to play poker and he’s
part of a group that plays twice
a month. Winners participate

in the World Series of Poker
tournaments in Las Vegas.

Giving back to the community

is important to Paul, and he
actively supports multiple causes,
including the Furniture Bank of
Central Ohio. But a family crisis
helped Paul find the nonprofit
that has become his why.

When Paul had just started to
date his future wife, Linda, her
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mother, Barbara, was diagnosed
with ovarian cancer. “Barbara
was the most caring, kind and
gentle person anyone could ever
meet,” said Paul. Linda and her
mother were exceptionally close,
and both Linda and Paul stayed
by Barbara’s side throughout her
cancer battle. “Times like these test
relationships, but the experience
crystallized my love for Linda and
her mom,” Paul said.

As Barbara’s health deteriorated,
Paul and Linda moved up their
wedding date from the summer
of 1995 to February so Barbara
could celebrate with them.

They planned and pulled off a
200-guest wedding in just two
months. Shortly after fulfilling
her dream of seeing Linda

get married, Barbara entered
hospice care at Kobacker House, a
standalone inpatient facility run
by OhioHealth. A month later, she
passed away.

Paul was left with a deep
appreciation for Kobacker’s
caring staff. “When we arrived

at Kobacher House, there was

(a sense of) peace as soon as we
came through the front door,” he
said. “It is one of those things you
can’t describe — you just feel it.”

Paul says that everyone he came
into contact with at Kobacker
showed genuine compassion
and empathy. “I knew we were
in a special place,” he said.

“My experience there made a
major impact on my life. I left

a different person than when I
went in. I knew that I wanted
to be a part of this experience
in some way.” A year later, Paul
fulfilled his wish by becoming a
Kobacker House volunteer.

“Since 1996 I have been
volunteering there the first and
third Wednesday of every month
and I have been part of some
amazing experiences,” he said. “I
get more out of it than I give.”

In 2017, when Kobacker House
underwent an expansion, Paul
chose to contribute monetarily.
He pledged enough to fund a
new family room and began
contributing a percentage of each
of his closings to the building
campaign. “Today, room 18

bears my name on the wall but

it actually bears the names of all
my friends and clients who have

helped me along the way,” he said.

Paul has also initiated the Paul
George Family Hospice Program
Legacy Fund, an endowment
program that supports volunteer
needs and services.

Fi
fhe

PAUL
GEORGE

-

Paul is grateful that his career

as a REALTOR® has given him
the flexibility to spend time on
charitable volunteering, as well
as participate in community
organizations and be with his
family. Summed up Paul: “Real
estate gives me the freedom to do
what I want and thankfully 'm
motivated to do it.”
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DAY-TO-DAY
BANKING

* Rewards Checking Account
& Mo monthly service fee,

& Earn cash rewards or interast
Cuallcatons aodhy, Ses uy lor detads

+ Digital Banking Options

o Bank when you want, where you
want, with Online & Mobile Banking.

+ Union Bank Credit Card*
o Choose a credit card option with the
rewards that best fit vour needs.

i

UNION BANK CO.

fi

1

| UNION @ SCHOOL

FINANCING
DISCOUNTS

* Waived Underwriting Fee
up to $500 - on your new

Mortgage Loan™*
e Discount applied at loan closing.

» Rate Discount on a new

Consumer Loan*

o 0.25% rate discount with auto-pay
from your Union Deposit Account.

e Applies to non-residential
consumer loans only

educator banking program
www.theubank.com

FOR YOU & YOUR
CLASSROOM

* Access to Financial University
e From our website, educators can
utilize Union Bank's financial
literacy program both personally
and for their students.
e This resource provides articles,
calculators and coaching tools.
o Topics include, but not limited to:
s Teaching Children About Moneay
= Budget Calculator
= Stock Market Basics
s Borrowing & Credit

T qualify for our Union @ 5chool Educator Banking Program you milst be a Teacher
pra-K through grade 12], or an Administraior or Counsalor within the education system
Program effective beginning BA0/2023 and & subject to change without notice.

"All Inans are subject to credit approval. **1st Lien mortgage on 14 family owner ocoupied
esidential propeies only, NMLS §33131. For full details an amy of the features of the
Educater Banking Program, contact your lecal branch by calling BOO-837-81ML

MEMBERFDIC TS ECUAL HOUSING LERDER

614-329-3999
Mortgage@TheUBank.com
461 Beecher Road
Gahanna, OH 43230

RURALLIFE GOALS WITHIN' REACH.

There are a million reasons why people dream about rural living. Our
joby is to make those dreams a reality. But what sets us apart as a
cooperative is that our customers aren't just borrowers—they re owners.

That means we can offer benefits other lenders typically aren’t able
to like our Conversion Program®, A hassle-free process for customers
to convert their rate without refinancing or extending the term of
their mortgage. Providing educational resources to make sure our
customers have all the right information they need to make the

right decisions. And a commitment to the communities we share
through volurteering. denations, and supporting local food banks.

Learn more at Rurallst.com.

E RURAL T

Closer to What Matters

nordinecasss

BUILDING YOUR DREAMS,
ONE PROJECT AT A TIME

Gener:

Kitchens | Bathroor

Construction Loans s Lot Loans

« Land Loans =« Home Loans

Way in 262
nwtitle.com
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Close on your NEW home before
your OLD home is sold!
Civista Bridge Home Equity Line of Credit’

Put yourself in the best possible position to have your
offer accepted with no contingencies.

Make an offer and purchase a new home without
having to sell your current home.

Access the equity in your current home to use as a
down payment.

I’ll walk you through our Bridge HELOC program to put you
in the best possible position to buy AND sell.

CIVISTA

> < 1 Ray Conley
8 614.210.2427
NMLS# 712877
6400 PERMITER DR, DUBLIN, OH 43016

civista.bank

* Bridge HELOC on current primary residence offered only in conjunction with a Member ch@.
Civista Bank Mortgage on a new primary residence purchase. NILS #412766
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Slupski v. McGill Development Corp.,
2025-0hio-5235 (10th Dist., Franklin Cty.)
Nowv. 20, 2025.

The Plaintiff entered into a purchase
agreement with Defendant McGill
Development Corporation in May 2019 for a part of Defendant’s
real estate for $2.6 million. The contract gave Plaintiff a 180-
day inspection period (extendable by 60 days) to perform
due diligence, including obtaining a “no further action”
letter (NFA). Over time, the parties agreed to six amendments
extending that period. Plaintiff ultimately did not issue a notice
to proceed or request another extension after his inspection
window ended on August 31, 2021.

On September 8, 2021, McGill terminated its exclusive listing
agreement with HR Realtors. One week later, McGill demanded
Plaintiff’s non-refundable escrow deposit. Plaintiff then filed
claims, including breach of contract, unjust enrichment, and
specific performance.

McGill countered with a motion to dismiss, which was granted.
McGill then filed a motion claiming that because the Plaintiff’s
claims were frivolous, the court should impose sanctions, and
McGill should recover their attorneys’ fees. However, after a
hearing, the trial court denied the request for sanctions and
attorneys’ fees.

On appeal to the Tenth District Court, McGill raised two main
points: first, that the court improperly allowed expert testimony
on behalf of the Plaintiff by attorney Stephen Moyer (on legal
issues), and second, that Plaintiff’s lawsuit constituted frivolous
conduct warranting sanctions under Ohio Revised Code 2323.51.

The court held that Moyer’s testimony was improper because
he offered the court legal opinions. Under Ohio law, expert
testimony should not be used to interpret the law or resolve
pure questions of law, which is the court’s role. Experts
typically cannot testify regarding the interpretation of a legal
instrument, which, absent ambiguity, constitutes a question
of law. Therefore, the court of appeals held that the trial court
erred by allowing that legal-expert testimony. Because the
expert testimony was improperly admitted and was critical to
the trial court’s finding that Plaintiff did not bring a frivolous
claim, the appellate court did not reach McGill’s second
argument on the merits. The Tenth District reversed the trial
court’s denial of sanctions, remanding for a new hearing.

Creating homeowners is my passion.

Getting it

done. One
mortgage
at a time.

Winning strategies. Easier process.

Mo two buyers or properties are the same. Through
in-depth client and market knowledge, | am able to help
vou construct the strongest offer every time.

¥ Temporary buydowns
. Grants & down payment assistance
¥ Close once & next refinance is free

¥ Quick closing in as few as 2 weeks

| Dedicated loan team available 24/7

Let’s get started!

Samantha Hrehocik
Loan Officer
MMLS ID# 1027657 | MLO-0OHI027657

412-926-4175
shrehociki@lowercom

| werc=»

=Y ECLAL HOUSING OFPORTUNITY | MMLS ID 124061




FEATURED AFFILIATE

Lifetime Q

BY NICK MADAMA e IMAGES BY KRISTEN NESTER PHOTOGRAPHY

didn’t always foresee

building a career in roofing, but

when he stepped into the industry
in 2019, he found his place. After ten years
in insurance, where he trained agents and
helped clients navigate difficult decisions, he
found a new path that has allowed him to
put his strengths to work in a different way.

“I try to be the person people can trust and
rely on,” he says.

Before entering the roofing world, Jared
spent years learning how to listen,
understand, and solve problems, skills he
now uses to guide homeowners through
moments that can feel overwhelming. That
experience, combined with his natural
desire to improve his community, has
shaped him into a resource others have
come to trust.

His roots go back to Oak Harbor, a small
town on Lake Erie. His father worked

for USPS for 35 years, his mom cared

for patients as a nurse, and his daily life
revolved around family, the outdoors, and

long days spent on the water. Those early
experiences still ground him.

“My parents were incredible influences,”
Jared says. “And even though I don’t say it
often, I always wanted my older sister to be
proud of me.”

Faith also played an early role, offering
a guiding light he still tries to follow:
treat others as you would wish to be
treated — with respect and kindness.

It wasn’t until he met his wife, Steph,
that he felt the direction of his life
sharpen and his goals solidify.

“She showed me what I was capable of,” he
says. “Since the day I met her, I have been
living fully for her and my family.”

At Lifetime Quality Roofing, Jared finds the
most meaning in everyday interactions.
Being able to meet so many people in his
community and be a resource for them

is one of his favorite parts of his role as
National Commercial & Residential Loss
Consultant. Jared admits that one of the
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Jared with his wife and son,
presenting the proceeds
from their annual Birdies
Fore Babies annual golf
outing to OhioHealth.

Photo courtesy of Kristen
Nester Photography.
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Photo courtesy
of Kristen Nester

ongoing challenges in his field is undoing
the reputation that bad contractors have
left behind.

“Not all of us fall into that category,” he says.
“There really are some of us who just want to
help and do what’s best for the homeowner.”

In the future, Jared hopes to continue being
a reliable presence in his industry and

his community. His priorities are simple:
provide a strong foundation for his family,
support his wife’s goals, and stay present as
his son Chance grows into himself.

As a family, the Gulaus love being active.
Golf outings, playground trips, and riding
bikes are only some of the activities that
keep them busy in their free time. Most

nights, though, you’ll find Jared and his
family on their patio sharing dinner,
watching a football game, or settling into a
film or show they all agree on.

Through the Gulau Foundation and its
annual Birdies Fore Babies golf tournament,
Jared and Steph are able to give back to
their community by raising funds for the
OhioHealth Riverside Methodist Hospital
departments that cared for their son after
he arrived six weeks early.

In Jared’s experience, success isn’t about
professional progression. Instead, it’s rooted
in the freedom to work because he enjoys

it, the ability to show up for the people he
cares about, and the chance to make each
day a little better than the one before.

THERE REALLY ARE SOME
OF US WHO JUST WANT TO
HELP AND DO WHAT'’S BEST
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Learn More

Trusted Partners in
Home Preparation

Reduce the stress of juggling multiple vendors.
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Hailey Major Nick Hight
West Columbus East Columbus

614-532-4663 614-344-8272

CLIENTS SAY IT BEST
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David Arocho is a seasoned Mortgage Loan Originator with over
25 years of experience, consistently ranked in the top 1% of loan
officers nationwide. As one of Zillow's most reviewed and highest-
rated professionals, he delivers exceptional service backed by a
dedicated team of experts to guide clients through every step of

the mortgage process.
g NFM Lending’

Working with David felt like we had The home buying process can

a personal advisor accessible 24/7. be incredibly stressful. We did
In today's competitive market, David  not have that experience with
went above and beyond to support NFM Lending. David was quick
us in our search of a new home and to respond to our questions
ensured our approval process went and reached out promptly when
as smooth as possible. Communica- information or documents were
tion was stellar, secure document needed from us. All in all, it
upload system was flawless and was a wonderful and painless
entire process from start to finish experience. I'd recommend
very smooth. NFM Lending to anyone.

,/W ’9“&”

CONTACT THE AROCHO TEAM
TODAY FOR MORE INFORMATION

P: 614-840-5013

E: Teamarocho@nfmlending.com

1900 Polaris Pkwy, Ste. 203
Columbus, OH 43240

https://nfmlending.com/
loanoriginator/david-arocho/

David Arocho
SVP | Branch Manager
NMLS # 525328
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ith offices in German
Village and Dublin, a
brokerage of 48 licensed
agents and a stellar reputation,
Brandon Prewitt, RE/MAX
Partners, has achieved substantial
success as a real estate broker.
And his business acumen, market
knowledge and entrepreneurial
instincts ensure he’ll continue
to be immersed in a flourishing
— and demanding — career.
But Brandon doesn’t let work
consume his life.

“T've been in the industry for 17
years and you reach a point of
getting overwhelmed. It can easily
consume your life, especially if
you do it at a really high level,” he
said. “I had an awakening several
years ago. I thought about what
defines Brandon as a person. I

don’t want work to be the only
thing that defines me.”

Brandon, who grew up in
Westerville, has real estate in his
blood. His mother, Robyn Prewitt,
is a REALTOR®. “My mom is my
mentor. I started working for her
when I was 14 years old, helping
with things like open houses and
writing listing descriptions,” he
said. “It was through that lens that
I'was able to understand what the
real estate business looked like
and what it was all about.”

Brandon was very academically
focused while he was in school.
“I'was a nerd in high school

and college,” he jokes. After
graduating from Westerville
South High School, Brandon went
on to Wake Forest University
where he graduated cum laude
with a BS in finance.

While he was still in college,

he decided real estate sales

was what he was meant to do.
Brandon became licensed in
2005, between his freshman and
sophomore years. “Real estate is
the only career I've ever had,” he
said. “I was born into it and I'm
passionate about it.”

Three years after getting his license,
Brandon moved back to Columbus
and became a full-time REALTOR®.
In 2011, he became a broker and
founded RE/MAX Partners. A

classic overachiever, he says if he
was going to work super hard he
wanted to work for himself.

Brandon works with first-time,
move-up and luxury homebuyers
as well as investors and sellers at
all price ranges. “I am fortunate to
still have a robust sales business
representing buyers and sellers,”
he said. “I also manage day-to-
day operations of the brokerage
and help grow, train and lead

a fantastic group of agents.”

Columbus Real Producers - 59



Brandon attributes his ability
to be both a sales agent and a
principal broker/owner to his
four support staff.

Brandon is set apart by the way
he connects with clients — and
this extends to his marketing.

To help sellers attract potential
homebuyers, he uses a fresh and

creative approach in his social
media posts. For example, in one
memorable Instagram post, he
picnics on a home’s great room
floor to playfully demonstrate his
listing is so clean that, just like
the saying, you could literally eat
off the floors.

Brandon is deeply committed to
the consumer experience and his
brokerage’s mission statement
includes a pledge that agents
strive to make a positive impact
on the people they serve.

“I try to be overwhelmingly
positive and to bring a positive
energy to every transaction,” he
said. “The most important thing
for people is that whatever they’re
going through, we’re there to be
their advocate and their guide.”
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Community involvement is a high
priority for Brandon. He supports
Children’s Miracle Network
Hospitals and donates to this
cause with every closing.
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H z . For Brandon, being a REALTOR®

is not just his job — it’s his calling.

He loves what he does and he

\ \ gets up every morning looking

\ | forward to helping clients achieve
their real estate goals and helping
real estate agents build thriving
businesses. But getting to be his

\ ) . . own boss is another powerful

; & i plus for him.

“What motivates me is that

I’'m building something bigger
than myself,” Brandon said. “I
like the fact 'm an entrepreneur.
I have new, creative ideas and I
can explore those and grow

the business.”

Brandon lives in Upper Arlington Brandon likes to decompress
with his partner, Macy Rees, by hitting the gym. “I love
director of operations for Orangetheory Fitness,” he said.
Nationwide Children’s Hospital, “I go there four or five days a
and Rocco, their walk-loving, week. It’s been a big part of my
squirrel-watching American life. Working out is good for
Foxhound rescue. your mental health and your
energy level.”

“We moved into our home in
2024,” said Brandon. “It’s a 1921 Brandon and Macy enjoy
Dutch Colonial Revival in the going out to dinner and hitting
historic part of Upper Arlington. happy hours with their friends.
One cool thing about the house is “We have a large group of
that Howard Dwight Smith, the friends and we love to spend
same architect who designed Ohio time with them,” Brandon said.
Stadium and many other buildings “We do things around Columbus
on campus, designed and oversaw and we love to travel
construction of my house.” with them.”
Brandon and Macy love doing Brandon is an active member
house projects. They recently of Columbus REALTORS®. He
did a complete revamp of their serves on the association and
home’s landscaping. “Landscaping MLS Board of Directors, and
is a passion of ours,” said participates in other association
Brandon. The two ripped out all committees. “My main goal is
the previous landscaping and to help further the industry,” he
installed beautiful features that said. “The industry is undergoing
include new plantings, hardscape so much change, and having a

4 elements and a gorgeous patio. seat at the table allows me to

- Brandon says even Rocco adores have a say in what that change
. it: “He’s obsessed with the yard.” looks like.”
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TOP 150 STANDINGS - BY VOLUME

Teams and Individuals Closed date from Jan. 1- Nov. 30, 2025, as of Dec. 9, 2025

Office Name Unit Volume

Rank No Agent

Office Name Unit Volume Rank No Agent

20

21

22

23

24

25

26

27

28

29

30

31

32

33

34

Hencheck, Alexander A
Raines, Sandy L
Tartabini, Daniel V
Ruehle, Ryan J

Ruff, Jeffery W
Fairman, Charlene K
Riddle, Robert J
Cooper, Sam
Ritchie, Lee

Wright, Kacey A
Ciamacco, DelLena
Lynn, Lori

Clarizio, Bradley
Kemp, Brian D

Willcut, Roger E

Wheeler, Lacey D
Mancini, Mandy
Dodderer, Megan M
Tanner-Miller, Angie
Price, Hugh H

Wills, Julie R
Madosky Shaw, Lari
MacKenzie, Cynthia C
Beirne, Daniel J
Guanciale, Andrew P
Ferrari, Rhiannon M
Shaffer, Donald E
Buehler, Craig
Yoder-Barnhart, Nicole R
Pearson, Lauren E
Beckett-Hill, Jill
Conley, Amy E

Casey, Michael A

Alley, Rachel M
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HMS Real Estate

The Raines Group, Inc.
New Advantage, LTD

EXP Realty, LLC

Cutler Real Estate

The Realty Firm

New Albany Realty, LTD
Howard Hanna Real Estate Svcs
RE/MAX Partners

RE/MAX Partners

RE/MAX Connection

Keller Williams Consultants
Red 1 Realty

Keller Williams Capital Ptnrs
Keller Williams Consultants
Red 1 Realty

Keller Williams Consultants
Collective House Realty

Coldwell Banker Realty

Howard HannaRealEstateServices

Howard Hanna Real Estate Svcs
Coldwell Banker Realty
CYMACK Real Estate
Opendoor Brokerage LLC
Coldwell Banker Realty

EXP Realty, LLC

Howard HannaRealEstateServices

Coldwell Banker Realty

Howard Hanna Real Estate Serv
RE/MAX Consultant Group
Beckett Realty Group

Cutler Real Estate

RE/MAX Connection

Keller Williams Capital Ptnrs

572

440

361

474

207

252

155

235

165

132

14

187

196

123

102

109

122

124

179

m

105

70

86

160

158

16

142

13

109

79

73

42

82

88

292,023,000
281,645,000
190,132,000
153,349,000
152,630,000
131,889,000
113,563,000
86,880,000
72,795,000
71,790,000
71,005,000
67,658,000
65,019,000
63,807,000
63,365,000
51,793,000
51,751,000
50,539,000
49,353,000
49,331,000
48,024,000
47,991,000
47,809,000
47,744,000
47,049,000
46,586,000
45,457,000
45,390,000
44,535,000
44,347,000
44,184,000
41,951,000
41,476,000

41,105,000

35

36

37

38

39

40

M

42

43

44

45

46

47

48

49

Abbott, Kelly

Ogden Oxender, Erin
Chiero, Kathy L
Swickard, Marnita C
Cox, Brittany

Fisk, Jacob V
Chudik, Margaret L
Bodipudi, Koteswara
Toth, Sherrie Ing
Edwards, Kyle
Goodman, Benjamin J
Collins, Charles E
Ross, James E
Barlow, Jaysen E
Ramm, Jeff

Kamann, Heather R

Howard Hanna Real Estate Svcs
Keller Williams Capital Ptnrs
Keller Williams Greater Cols
e-Merge Real Estate

Keller Williams Greater Cols
Red 1 Realty

Coldwell Banker Realty

Red 1 Realty

RE/MAX Consultant Group
The Brokerage House

The Brokerage House

Red 1 Realty

Red 1 Realty

Sell For One Percent

Coldwell Banker Realty

Howard Hanna Real Estate Services

10

86

106

64

13

133

68

91

74

70

55

19

156

107

68

86

41,094,000
40,609,000
40,292,000
40,051,000
39,471,000
39,218,000
38,785,000
37,904,000
37,205,000
37,175,000
37,165,000
36,888,000
36,805,000
36,413,000
35,551,000

34,980,000

Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the
base of a licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through
the MLS as indicated above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on
the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction.
New construction or numbers not reported through the MLS within the date range listed are not included. Asterisk indicates individual.
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TOP 150 STANDINGS - BY VOLUME

Teams and Individuals Closed date from Jan. 1- Nov. 30, 2025, as of Dec. 9, 2025

Office Name Unit Volume

Rank No Agent

Office Name Unit Volume Rank No Agent

51

52

53

54

55

56

57

58

59

60

61

62

63

64

65

66

Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the
base of a licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through the
MLS as indicated above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the
way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction. New

Richards, Katie
Looney, Sherry L
Carruthers, Michael D
Fox-Smith, Angelina L
Clark, Amy G

Close, Allison L
Hursh, Andrew J
Griffith, Tyler R
Mabhler, Jeff A*
Hinson, Alan D
Hughes, Malia K
Sunderman, Mary K
Roehrenbeck, James F
Ackermann, Mara
Kullman, Gregory S

RafiyQ, Alan J

Keller Williams Greater Cols

Howard HannaRealEstateServices

Coldwell Banker Realty
Coldwell Banker Realty
Cutler Real Estate

Cutler Real Estate

The Westwood Real Estate Co.

RE/MAX Peak

The Brokerage House

New Albany Realty, LTD

Key Realty

Keller Williams Capital Ptnrs
RE/MAX Town Center
RE/MAX Consultant Group
Street Sotheby's International

D.R. Horton Realty of Ohio, In

62

116

37

68

88

46

79

90

70

21

87

64

73

44

40

73

34,378,000
34,364,000
34,072,000
33,889,000
33,655,000
33,252,000
33,017,000
32,937,000
32,211,000
32,102,000
31,618,000
31,532,000
31,374,000
31,319,000
30,784,000

30,369,000

construction or numbers not reported through the MLS within the date range listed are not included. Asterisk indicates individual.

Welcome to

2026

Your 2026 roadmap to success starts
today! Update your marketing plan,
set new goals, and reach out to me for
home warranty support. Remember,
I'm always here for you,

68 - January 2026

Your Local Resource

Lauren Calhoon

614-633-7295
lcalhoon@fahw.com

67

68

69

70

7

72

73

74

75

76

77

78

79

80

81

82

83

84

85

86

87

88

89

90

91

92

93

94

95

96

97

98

99

100

Davis Spence, Katherine
Lucas, Lauren L
Wemlinger, Kimberly B
Smith, Steven S S
Lubinsky, John D
Grandey, M. Michaela
Pattison, Susie L
Hood, Shaun

Berrien, Todd V
Lowe, Regan M
Farwick, Thomas M
Neff, Mark B

Groza Yoko, Emily
Powers, David S
Doyle, Michael
Shields, Bradley L
Smith, Anita K
Chambers, Tracy
Mitchell, Courtney J
Liston, Zeke

Rano, Richard J
Fenters, Margaret M
Jones, Tracy J
Koontz Gilmour, Paula
Shoaf, Terra J
Kovacs, Kimberly A
Knecht, Dylan J

Reil, Timothy C
Dixon, Tracey L
Elflein, Joan
Hamilton, V. Patrick
Grimm, Shannon
Godard, Cheryl S

Calhoon, Benjamin S

The Brokerage House

KW Classic Properties Realty
Howard Hanna Real Estate Svcs
Keller Williams Consultants
RE/MAX Affiliates, Inc.

Rolls Realty

Cutler Real Estate

Coldwell Banker Realty
Coldwell Banker Realty

The Brokerage House

KW Classic Properties Realty
New Albany Realty, LTD

The Brokerage House
Cutler Real Estate

Real of Ohio

Redfin Corporation

EPCON Realty, Inc.

Keller Williams Consultants
RE/MAX Premier Choice

Red 1 Realty

RE/MAX Affiliates, Inc.
Coldwell Banker Realty
Keller Williams Elevate

KW Classic Properties Realty
Keller Williams Consultants
Coldwell Banker Realty
RE/MAX Revealty

Keller Williams Consultants
Keller Williams Greater Cols
Ohio Broker Direct, LLC
REMAX Alliance Realty
Howard Hanna Real Estate Svcs
KW Classic Properties Realty

Berkshire Hathaway HS Pro Rity

54

77

91

70

52

M

47

74

75

55

47

37

52

31

72

59

56

52

43

49

56

52

18

34

35

68

120

26

69

56

94

47

16

49

30,229,000
30,212,000
29,984,000
28,776,000
28,762,000
28,652,000
28,453,000
27,817,000
27,570,000
27,318,000
27,094,000
27,042,000
26,778,000
26,764,000
26,761,000
25,867,000
25,802,000
25,768,000
25,758,000
25,630,000
25,579,000
25,227,000
25,174,000
25,032,000
24,973,000
24,829,000
24,270,000
24,029,000
23,952,000
23,881,000
23,769,000
23,393,000
23,312,000

23,217,000
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Rank No

101
102
103
104
105
106
107
108
109
10
m
12
13
14
15
116
17
18
19
120
121
122
123
124
125
126
127
128
129
130
131
132

133

Agent

Keener, Angela L
Winter, Brad
Robinson, Andrew W
Vanhorn, Kohl

Hiss, Erik

Laumann, Margot M
Shea, Christopher M
Breeckner, Brian
Scoby, Jennie
Shaffer, Carlton J
Romanelli, Cristina M
Rano-Jonard, Linda M
Mulvany, Bryan R
Murphy, Kristina R
Smith, Karen S
Cleary, Michele L
Andrews, Trevor R
Parsley, David H
Kirk, Jon F

Crocco, Katie
DeVoe, Anne
VanGundy, Stephanie J
Sanepalli, Ramamohan R
Smith, Andrew L
Prewitt, Brandon T
Dillion, Andrea
Jones, Jane L

Kim, Lory

Hunter, Ling Q
Marvin, Scott A
Coombs, Niko

Ford, Clint A

Bell, Megan L

70 - January 2026

Office Name

Keller Williams Consultants

Engel & Volkers Real Estate Advisors

Real of Ohio

RE/MAX Impact

Keller Williams Capital Ptnrs
Street Sotheby's International
Keller Williams Consultants
Beckett Realty Group

Keller Williams Consultants
RE/MAX Partners

Keller Williams Greater Cols
RE/MAX Affiliates, Inc.

Hart Real Estate Agency LLC
Howard Hanna Real Estate Svcs
The Brokerage House

Howard Hanna Real Estate Svcs
RE/MAX Revealty

Firstmark Real Estate LLC
RE/MAX Premier Choice

RE/MAX Winners

Coldwell Banker Realty

Howard Hanna Real Estate Services

Key Realty

Red 1 Realty

RE/MAX Partners

e-Merge Real Estate Results
Howard Hanna Real Estate Svcs
RE/MAX Connection

Red 1 Realty

Team Results Realty

EXP Realty, LLC

Howard Hanna Real Estate Svcs

Real of Ohio

Unit

58
36
26
63
50
48
55
85
56
54
47
61

61

63
46
42
64
42
23
62
23
43
27
49
46
29
26
61

51

50
36
57

61

TOP 150 STANDINGS - BY VOLUME

Teams and Individuals Closed date from Jan. 1- Nov. 30, 2025, as of Dec. 9, 2025

Volume

22,854,000
22,790,000
22,772,000
22,746,000
22,695,000
22,635,000
22,471,000
22,229,000
22,153,000
22,043,000
21,966,000
21,909,000
21,808,000
21,738,000
21,674,000
21,520,000
21,333,000
21,321,000
20,832,000
20,767,000
20,736,000
20,714,000
20,382,000
20,300,000
20,193,000
20,142,000
19,980,000
19,937,000
19,859,000
19,724,000
19,681,000
19,643,000

19,626,000

Rank No

134
135
136
137
138
139
140
141

142
143
144
145
146
147
148
149

150

Agent

Lambright, Stacey J
LaBuda, Jo-Anne
Peck, Cheyenne A
Diaz, Byron

Parrett, Constance D
El Mejjaty, Omar
Morrison, Natalie H
Kessler-Lennox, Jane
Bluvstein, Jake
Hensel, Drew R
Barlow, David E
Murphy, Patrick J
Miller, Sam

Hamrick, Kimberly D
Macaluso, Krystin A
Esker, Wendy

Lyubimova, Ekaterina

Office Name

EXP Realty, LLC

Keller Williams Capital Ptnrs
Howard Hanna - Main Office
NextHome Experience
Cutler Real Estate

Carleton Realty, LLC
e-Merge Real Estate

New Albany Realty, LTD
RE/MAX Partners

RE/MAX ONE

Sell For One Percent

Keller Williams Consultants
Re/Max Stars

Keller Williams Consultants
Coldwell Banker Realty
Howard Hanna Real Estate Svcs

NextHome Experience

Unit

51
39
55
82
55
83
63
13

45
58
46
41

90
59
36
50

61

Volume

19,492,000
19,475,000
19,376,000
19,367,000
19,031,000

18,990,000
18,851,000

18,815,000

18,795,000
18,752,000
18,745,000
18,662,000
18,657,000
18,644,000
18,367,000
18,354,000

18,330,000

Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the
base of a licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through the
MLS as indicated above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the
way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction. New
construction or numbers not reported through the MLS within the date range listed are not included. Asterisk indicates individual.

J NFM Lending’

Ready. Set. Mortgage.™

| TOGET
PRE-APPROVED!

SEBASTIAN STARUD
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We
Communicate

Exemplary

Customer Service Anytime, Anyplace

Signing

TOP 8 REASONS
TO WORK WITH Seamless and

Transparent

We're Not Your

Typical Title
Company OHIO REAL TITLE Transactions

Instant Title Joint Venture
Quotes Opportunities

Trusted and
Verified

O HI O
REALTITLE

We're Not Your Typical Title Company.

www.ohiorealtitle.com
216.373.9900

EMPOWER YOUR CLIENTS *

TO WIN IN MULTIPLE
OFFER SCENARIOS

Enhance your clients’ success in multiple offer situations. Partner with NFM Lending
today and discover how we can help your clients secure their dream homes.
Let’'s win together!

As a real estate agent, you know the challenges your clients face in today's competitive
market. Partnering with NFM can give your clients the edge they need to succeed in
multiple offer scenarios. Our commitment to excellence and client success makes us the
ideal partner for real estate professionals.

COMPETITIVE
RELIABLE FINANCIAL
CLOSINGS SOLUTIONS

Our fast and We provide
dependable closing competitive rates
process makes your and flexible terms,
clients’ offers more offering your clients
appealing to sellers the best financial

increasing their ] :
P S options available.

TAILORED
APPROVALS STRATEGIES

Our quick and Collaborate with
efficient pre-approval our seasoned loan
process ensures your originators to develop
clients are ready to personalized

make strong, credible strategies that ,
offers enhance your clients

chances of winning.

Here are a few ways that we are
helping clients WIN:

Property Inspection Waiver
(appraisal waiver)

- Fast as Cash Closings (15 days or less)

Our reputation

s N, A,

s :
- Our proven offer process Rl TN —
- We educate clients on the 10
ways to win Please reach out
to a local NFM
Lender to inquire
about how we can

n 1 ® help your clients
e I I l win in multiple
offer scenarios

Ready. Set. Mortgage.™ today!

E%ual Housing Lender: This advertisement is strictly for builder and realtor informational purposes, and should not be disseminated to consumers. This document is not an advertisement for consumer credit as defined in 12
CFR 1026.2(a)(2). The pre-approval may be issued before or after a home is found. A pre-approval is an initial verification that the buyer has the income and assets to afford a home up to a certain amount. This means we have
pulled credit; collected documents, verified assets, submitted the file to processing and underwriting, ordered verification of rent and employment, completed an analysis of credit, debt ratio and assets, and issued the
pre-approval. The pre-approval is contingent upon no changes to financials and property approval/appraisal. *Borrower must pay for the appraisal upfront. This advertisement must be presented at the time of the loan
application'in order to be eligible to receive the appraisal voucher. The appraisal fee will be credited up to $500 to the borrower at the closing of their loan through NFM Lending. The credit for the appraisal will come in the
form of a lender credit towards closing costs. Voucher applies to first mortgage loans to purchase or refinance real estate properties made through NFM Lending branch OH330 Focated at 1 Easton Oval, Ste. 500, Columbus,
Ohio 43219. Home equity loans, second mortgages, lines of credit, and otherloans that are not first mortgages do not quaf% f%rthe appraisal waiver. Voucher valid until 12/31/2025. Some restrictions apply. Eligibility is subject
to completion of an application and verification of home ownership, occupancy, title, income, employment, credit, home value, collateral, and underwriting requirements. Not all programs are available in"all areas. Offers may
vary and are subject to change at any time without notice. For NFM Lending, LLC'’s full agency and state licensing information, please visit www.nfmlending.com/licensing . NFM Lending, LLC's NMLS #2893 ( www.nmlsconsumer-
access.org ). ©2025 NFM Lending, LLC. America’s Common Sense Lender® Trade/service marks are the property of NFM Lending;.LLC and/or its subsidiaries. Licensed by the Department of Financial Protection and Innovation
under the California Residential Mortgage Lending Act. www.nfmlending.com To qualify for this program the consumer must be pre-approved and all the following must apply: The final approval cannot deviate from any terms
of the initial approval. The loan closing cannot be delayed in whole or in part by actions of the buyer or seller beyondNFM’s control.



TOP 150 STANDINGS - BY UNIT

Teams and Individuals Closed date from Jan. 1- Nov. 30, 2025, as of Dec. 9, 2025

Rank No Agent Office Name Volume Unit Rank No Agent Office Name Volume Unit

Hencheck, Alexander A HMS Real Estate 292,023,000 572 17 Ciamacco, DelLena RE/MAX Connection 71,005,000 141
Ruehle, Ryan J EXP Realty, LLC 153,349,000 474 18 Fisk, Jacob V Red 1 Realty 39,218,000 133
Raines, Sandy L The Raines Group, Inc. 281,645,000 440 19 Wright, Kacey A RE/MAX Partners 71,790,000 132
Tartabini, Daniel V New Advantage, LTD 190,132,000 361 20 Graham, Mark Countrytyme Realty, LLC 12,887,000 131
Fairman, Charlene K The Realty Firm 131,889,000 252 21 Dodderer, Megan M Collective House Realty 50,539,000 124
Cooper, Sam Howard Hanna Real Estate Svcs 86,880,000 235 22 Kemp, Brian D Keller Williams Capital Ptnrs 63,807,000 123
Ruff, Jeffery W Cutler Real Estate 152,630,000 207 23 Mancini, Mandy Keller Williams Consultants 51,751,000 122
Clarizio, Bradley Red 1 Realty 65,019,000 196 24 Knecht, Dylan J RE/MAX Revealty 24,270,000 120
Lynn, Lori Keller Williams Consultants 67,658,000 187 25 Collins, Charles E Red 1 Realty 36,888,000 19
Tanner-Miller, Angie Coldwell Banker Realty 49,353,000 179 26 Jones, Tracy J Keller Williams Elevate 25,174,000 18
Ritchie, Lee RE/MAX Partners 72,795,000 165 27 Ferrari, Rhiannon M EXP Realty, LLC 46,586,000 16
Beirne, Daniel J Opendoor Brokerage LLC 47,744,000 160 28 Looney, Sherry L Howard HannaRealEstateServices 34,364,000 116
Guanciale, Andrew P Coldwell Banker Realty 47,049,000 158 29 Cox, Brittany Keller Williams Greater Cols 39,471,000 13
Ross, James E Red 1 Realty 36,805,000 156 30 Buehler, Craig Coldwell Banker Realty 45,390,000 13
Riddle, Robert J New Albany Realty, LTD 113,563,000 155 31 Price, Hugh H Howard HannaRealEstateServices 49,331,000 m
Shaffer, Donald E Howard HannaRealEstateServices 45,457,000 142 32 Abbott, Kelly Howard Hanna Real Estate Svcs 41,094,000 10
33 Wheeler, Lacey D Red 1 Realty 51,793,000 109
Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the 34 Yoder-Barnhart, Nicole R Howard Hanna Real Estate Serv 44,535,000 109
base of a licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through the
MLS as indicated above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the 35 Barlow, Jaysen E Sell For One Percent 36,413,000 107
way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction. New ) .
construction or numbers not reported through the MLS within the date range listed are not included. Asterisk indicates individual. 36 Chiero, Kathy L Keller Williams Greater Cols 40,292,000 106
37 Wills, Julie R Howard Hanna Real Estate Svcs 48,024,000 105
38 Willcut, Roger E Keller Williams Consultants 63,365,000 102
39 Hamilton, V. Patrick REMAX Alliance Realty 23,769,000 94
3 .E, y i )
T SENBFITS & IBEA Benefits Group
Y B == 40 Bodipudi, Koteswara Red 1 Realty 37,904,000 91
Health = Life = Senior Insurance 41 Wemlinger, Kimberly B Howard Hanna Real Estate Svcs 29,984,000 91
42 Griffith, Tyler R RE/MAX Peak 32,937,000 90
43 Miller, Sam Re/Max Stars 18,657,000 90
44 Alley, Rachel M Keller Williams Capital Ptnrs 41,105,000 88
45 Clark, Amy G Cutler Real Estate 33,655,000 88
46 Hughes, Malia K Key Realty 31,618,000 87
Call or Scan 47 Ogden Oxender, Erin Keller Williams Capital Ptnrs 40,609,000 86
_ for a free quote
Tonya & Steven Hi nd5 48 Kamann, Heather R Howard Hanna Real Estate Services 34,980,000 86
Health and Life Insura erts 49 MacKenzie, Cynthia C CYMACK Real Estate 47,809,000 86
6514-791-9990
shinds@usabg.com 50 Breeckner, Brian Beckett Realty Group 22,229,000 85
www.usabg.com
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TOP 150 STANDINGS - BY UNIT

Teams and Individuals Closed date from Jan. 1- Nov. 30, 2025, as of Dec. 9, 2025

Rank No Agent Office Name Volume Unit
51 El Mejjaty, Omar Carleton Realty, LLC 18,990,000 83
52 Casey, Michael A RE/MAX Connection 41,476,000 82
53 Diaz, Byron NextHome Experience 19,367,000 82
54 Hursh, Andrew J The Westwood Real Estate Co. 33,017,000 79
55 Pearson, Lauren E RE/MAX Consultant Group 44,347,000 79
56 Fader, Scott Joseph Walter Realty, LLC 8,994,000 79
57 Fair, Diana The Westwood Real Estate Co. 16,623,000 78
58 Lucas, Lauren L KW Classic Properties Realty 30,212,000 77
59 Hockenberry, Eva Marie Mainstay Brokerage LLC 14,277,000 77
60 Berrien, Todd V Coldwell Banker Realty 27,570,000 75
61 Hood, Shaun Coldwell Banker Realty 27,817,000 74
62 Toth, Sherrie Ing RE/MAX Consultant Group 37,205,000 74
63 RafiyQ, Alan J D.R. Horton Realty of Ohio, In 30,369,000 73
64 Soskin, Alexander Soskin Realty, LLC 16,475,000 73
65 Beckett-Hill, Jill Beckett Realty Group 44184,000 73
66 Roehrenbeck, James F RE/MAX Town Center 31,374,000 73
67 Doyle, Michael Real of Ohio 26,761,000 72

Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the
base of a licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through the
MLS as indicated above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the
way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction. New
construction or numbers not reported through the MLS within the date range listed are not included. Asterisk indicates individual.
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HOMES BUILT TO IMPRESS. DESIGNED TO LAST.

WITH 40+ YEARS OF EXPERIENCE AND OVER 150,000 HOMES BUILT, M/I HOMES IS5 ONE OF THE
MATION'S TOP BUILDERS. IN COLUMBUS, WE DELIVER ENERGY-EFFICIENT, BEAUTIFULLY

DESIGNED HOMES—BACKED BY QOUR EXCLUSIVE TRANSFERABLE STRUCTURAL

WARR.&NTY. THE MOST COMPREHENSIVE IN THE INDUSTRY. E E

Connect with Conor!

{6141 5$ﬂ l})bﬂ | ccrotty@mihomes.com | mihomes.com @f (@ I

76 - January 2026

Rank No Agent Office Name Volume Unit
68 Mabhler, Jeff A* The Brokerage House 32,211,000 70
69 Edwards, Kyle The Brokerage House 37,175,000 70
70 Smith, Steven S S Keller Williams Consultants 28,776,000 70
7 Madosky Shaw, Lari Coldwell Banker Realty 47,991,000 70
72 Dixon, Tracey L Keller Williams Greater Cols 23,952,000 69
73 Ramm, Jeff Coldwell Banker Realty 35,551,000 68
74 Fox-Smith, Angelina L Coldwell Banker Realty 33,889,000 68
75 Kovacs, Kimberly A Coldwell Banker Realty 24,829,000 68
76 Chudik, Margaret L Coldwell Banker Realty 38,785,000 68
77 Stern, Phillip Warren Realistar 9,495,000 65
78 Swickard, Marnita C e-Merge Real Estate 40,051,000 64
79 Andrews, Trevor R RE/MAX Revealty 21,333,000 64
80 Sunderman, Mary K Keller Williams Capital Ptnrs 31,532,000 64
81 Morrison, Natalie H e-Merge Real Estate 18,851,000 63
82 Webb, Stephanie Keller Williams Legacy Group 18,318,000 63
83 Vanhorn, Kohl RE/MAX Impact 22,746,000 63
84 Murphy, Kristina R Howard Hanna Real Estate Svcs 21,738,000 63
85 Richards, Katie Keller Williams Greater Cols 34,378,000 62
86 Crocco, Katie RE/MAX Winners 20,767,000 62
87 Rano-Jonard, Linda M RE/MAX Affiliates, Inc. 21,909,000 61
88 Bell, Megan L Real of Ohio 19,626,000 61
89 Lyubimova, Ekaterina NextHome Experience 18,330,000 61
90 Mulvany, Bryan R Hart Real Estate Agency LLC 21,808,000 61
N Kim, Lory RE/MAX Connection 19,937,000 61
92 Shields, Bradley L Redfin Corporation 25,867,000 59
93 Solomon, Arthur A Coldwell Banker Heritage 10,358,000 59
94 Hamrick, Kimberly D Keller Williams Consultants 18,644,000 59
95 Keener, Angela L Keller Williams Consultants 22,854,000 58
96 Hensel, Drew R RE/MAX ONE 18,752,000 58
97 Parham, Janene R Red 1 Realty 10,594,000 57
98 Ford, Clint A Howard Hanna Real Estate Svcs 19,643,000 57
99 Payne, Donald A Vision Realty, Inc. 13,844,000 56
100 Scoby, Jennie Keller Williams Consultants 22,153,000 56
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TOP 150 STANDINGS - BY UNIT

Teams and Individuals Closed date from Jan. 1- Nov. 30, 2025, as of Dec. 9, 2025

Rank No Agent Office Name Volume Unit
101 Elflein, Joan Ohio Broker Direct, LLC 23,881,000 56
102 Rano, Richard J RE/MAX Affiliates, Inc. 25,579,000 56
103 Lieu, Jimmy Swiss Realty LTD 11,647,000 56
104 Smith, Anita K EPCON Realty, Inc. 25,802,000 56
105 Peck, Cheyenne A Howard Hanna - Main Office 19,376,000 55
106 Goff, Carol Carol Goff & Assoc. 16,937,000 55
107 Mills, Jeremy R Rise Realty 18,118,000 55
108 Lessick, Carol A Century 21 Excellence Realty 10,311,000 55
109 Shea, Christopher M Keller Williams Consultants 22,471,000 55
10 Parrett, Constance D Cutler Real Estate 19,031,000 55
m Lowe, Regan M The Brokerage House 27,318,000 55
12 Goodman, Benjamin J The Brokerage House 37165,000 55
13 Flach-Moore, Stacey L Coldwell Banker Realty 15,489,000 55
14 Tomlinson, Meredith W EXP Realty, LLC 16,741,000 54
15 Waite, Greg L Home Central Realty 12,262,000 54
116 Shaffer, Carlton J RE/MAX Partners 22,043,000 54
17 Kanowsky, Jeffrey | Keller Williams Greater Cols 18,126,000 54

Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the
base of a licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through the
MLS as indicated above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the
way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction. New

construction or numbers not reported through the MLS within the date range listed are not included. Asterisk indicates individual.
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78 - January 2026

Rank No Agent Office Name Volume Unit
18 Davis Spence, Katherine The Brokerage House 30,229,000 54
19 Kohlhepp, John Keller Williams Capital Ptnrs 16,798,000 53
120 Groza Yoko, Emily The Brokerage House 26,778,000 52
121 Chambers, Tracy Keller Williams Consultants 25,768,000 52
122 Lubinsky, John D RE/MAX Affiliates, Inc. 28,762,000 52
123 Erickson, Cinda D Berkshire Hathaway HS Pro Rity 8,021,000 52
124 Fenters, Margaret M Coldwell Banker Realty 25,227,000 52
125 Lambright, Stacey J EXP Realty, LLC 19,492,000 51
126 Hunter, Ling Q Red 1 Realty 19,859,000 51
127 Andrews, Jenna L Plum Tree Realty 15,942,000 50
128 Marvin, Scott A Team Results Realty 19,724,000 50
129 Hiss, Erik Keller Williams Capital Ptnrs 22,695,000 50
130 Swihart Valentine, Abigail E Red 1 Realty 14,692,000 50
131 Esker, Wendy Howard Hanna Real Estate Svcs 18,354,000 50
132 Wiley, Kelly Keller Williams Capital Ptnrs 13,033,000 50
133 Calhoon, Benjamin S Berkshire Hathaway HS Pro Rity 23,217,000 49
134 Liston, Zeke Red 1 Realty 25,630,000 49
135 Fisher, Keli M e-Merge Real Estate Results 14,982,000 49
136 Horne, Jeffrey E Coldwell Banker Heritage 11,414,000 49
137 Mullins, Rebekah Red 1 Realty 11,402,000 49
138 Smith, Andrew L Red 1 Realty 20,300,000 49
139 Harr, Kathryn RE/MAX ONE 15,865,000 48
140 Keffer, Tracy T Keller Williams Greater Cols 17,782,000 48
141 Laumann, Margot M Street Sotheby's International 22,635,000 48
142 McNamee, Priscilla Lee ROOST Real Estate Co. 14,482,000 47
143 Farwick, Thomas M KW Classic Properties Realty 27,094,000 47
144 Pattison, Susie L Cutler Real Estate 28,453,000 47
145 Romanelli, Cristina M Keller Williams Greater Cols 21,966,000 47
146 Roberge, Charlene Lagonda Creek Real Estate, LLC 8,528,000 47
147 Press, Marci L Home Central Realty 17,793,000 47
148 Grimm, Shannon Howard Hanna Real Estate Svcs 23,393,000 47
149 Stasel, Heather M Howard Hanna Real Estate Serv 12,249,000 46
150 Hart, Kevin Keller Williams Capital Ptnrs 16,834,000 46
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YOUR CLIENTS. OUR HOSPITALITY. SEAMLESS RESULTS.

For Clients Who Need
Temporary Housing

- Executive-style
furnished homes

« Relocations, property
renovations, home
transitions

- Flexible terms & pet-
friendly options

For Clients Who Own
Investment Properties
» Full-service MTR & STR
management

« Data-backed pricing &
hands-off operations

« Transparent reporting
with consistent returns

& I YDRATE ME

Health & Wellness IV » Aesthetics Medspa

i A amiy
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¥ NER

WHEN YOU MENTION RP MAGAZINE

AGENCY

B AREKER

NEW HOME SALES
CONSULTANT

JILL SAYRE

740-341-7209
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YOUR ONE-STOP-SHOP
FOR ALL YOUR REAL ESTATE
MEDIA NEEDS

f: . IVIUVE N DSg Real Estate
Hon ' Photography

; - Photos

\ViTe[=Ye}
ALL MULTI YEAR POLICIES Drone

+ 1 MONTH FREE
i peéer year of coverage!®
A .

Social Media
Reels

Floor Plans

360 Tours

02

2024 Marketing Kit

[ToM KICHOLS |

Brand

Account Executive Marketing
Email: inichols@chwpro.com
Mobile: 614-474-7842
www ifoundtom.com
CHWPO.com
Sales & Claims: 588-275-2980

614 O 096

YOUR ALL-IN SERVICE FOR

MOVING & JUNK REMOVAL

Whether you or your clients are moving into a new home or office, it can be one of life's most stresstul events. Let
TWO MEN AND A TRUCK: & TWO MEN AND A JUNK TRUCK='s professionally trained and unitformed teams
hF'p With top- -of-the-line equipment and g wide range of services to match, we pridF ourselves on being a trusted

source in the world of moving and junk removal. Contact us today and find out why so many people trust us with
everything from large development projects to maving or removing a few items.

},_/\C—,J?, L\alqa, ,,\_T,' olele dasgredile dadtepnotograp O

WWALMER

;‘];mwm:: Euiier Poendt Totte Agevecy

FIND YOUR
DREAM HOME
WITH US!

CHELSEA BAKER

HEW HOME CONSULTART

(614) 425-7131

chikerl@drhorton.com

www.drhorton.com/

ohio/columbus n

82 - January 2026
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| have done a couple of closings
with Valmer now and | have to say
that they provide outstanding
service all around. Their
communication is superb and their
client service is amazing. It is great
to get to work with such a
professicnal organization and |
look forward to doing many more
closings with them going forward

Gregg Hesterman
Crbighe Rivinn

@ @ValmerTitle

@. (614) B&0-0005

e klambert@valmertitie.com
@ www. ValmerLand.com

] ?f TWO MEN AND A

~ B2 JUNK TRUCK.

» FULL & PARTIAL CLEANOUT SERVICES
* FURNITURE & APPLIANCE REMOVAL
» TRASH REMOVAL

* COMMERCIAL JUNK REMOVAL

* DISASTER CLEANUP SERVICES

* DUMPSTER RENTALS

twomenijt.com/tolumbus

TWO MEN
AND A TRUCK.

« HOME & BUSINESS

* LOCAL & LONG DISTANCE

« PACKING & UNPACKING SERVICES

* STORAGE

« BOXES & PACKING SUPPLIES

= INSURED & PROFESSIONALLY TRAINED MOVERS
LOADING & UNLOADING ONLY SERVICES

twomen.com/columbusoh

TR MEM AMD A JUME TELECE: L5, DO Mo 099873




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

08-30

When your reputation matters, partner with
the team that delivers every time!

NOAH BRADER voan orricer

C: (740) 815-1573 | O: (614) 212-6921
NBRADER@UHM.COM | nNMLS 224079

250 OLD WILSON BRIDGE RD. | SUITE 360, WORTHINGTON, OH 43085

]

UNIONHOME mﬁfﬁ‘iﬂh
MORTGAGE | [

The Offical Heme Lending Spensor of Ohla State Athletics




