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PRMG
REAL ESTATE

PARTNERSHI
PROGR

The Real Estate Partnership Program allows the owner of a real estate enterprise to become a W-2
employee of PRMG as a Branch Manager or Business Development Specialist to hire loan originators and receive
distributions of profits once realized in a highly controlled business model.

WHAT TO EXPECT:

Absolute best industry marketing tech stack -« Credit union and small bank partnerships available
Direct seller/servicer with Fannie, Freddie ITIN, asset depletion, renovation, HECM and many
and Ginnie Servicing portfolio other niche products

Multiple lead generating verticals Lead monitoring for FICO changes, debt, listings,
Consistent two-week closings mortgage inquiries and more

Multiple brokering outlets In-house decisions for all products

No overlays - Affinity Partnership Program

Let's Partner! Call TODAY for Details!

JD PECK \ 719.428.1020

BRANCH MANGER 2« jdpeck@prmg.net

NMLSI: 314883
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Realtors, Meet Your New Roofer.
Your listings deserve more than “good enough”. The pain points you know too well:

Waiting on roofers to return your call (if they even do) | Last-minute surprises that kill deals at inspection | Vague roof reports that leave
buyers and sellers confused | Contractors who don't understand the urgency of real estate timelines | Lost commissions because the
roof wasn't handled properly

At CO Roofing & Solar, we know your business—and we know what's at stake. We built our company around
solving Realtor problems, because we believe roofers should protect your deal, not derail it.

Why Realtors Choose Us

\/ Pre-Listing Roof Inspections - Free, fast, and thorough, so you go to market with confidence.
\/ Clear, Same-Day Reports - Easy to read and share with clients. No roofing jargon.

\/ White-Glove Service - We'll communicate with you and your clients every step of the way.
\/ Speed You Can Count On - Realtor timelines are our priority. No waiting weeks for answers.

\/ Problem-Solvers, Not Problem-Creators - From repairs to full replacements, we
keep deals alive.

A Partner Who Understands Real Estate

| know how critical a reliable roofing partner is to your success in real estate. Let's chat. I'm Zack Stark,
owner of CO Roofing & Solar and a passionate advocate for the real estate community. My mission is
simple: Protect your transactions. Help you look like the hero to your clients. Grow alongside fellow
entrepreneurs in this industry. When you win, we win.

CONTACT US TODAY

elp: facebook T
ORNND ook | R

5 STAR REVIEW RATING BEB Rating: A+

XX pPaAR Wc\ Amac

PIKES PEAK ASSOCIATION OF REALTORS

Re-evaluate Your Roofing Relationships.
If your roofer isn't making your job easier, it's time to level up.

Partner with the best because every great realtor needs a great roofer.

(719) 232-8747 | www.coroofing.com
Serving Colorado Springs & Beyond




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ASSISTANT TASKS
The On-Call Assistant
theoncallassistant.com

ESTATE SALES

Blue Moon Estate Sales
(719) 494-3659
bluemoonestatesales.com/
BUILDER colorado-springs

Classic Homes
(719) 785-3309
classichomes.com

ESTATE SALES & AUCTIONS
Schur Success Group

(719) 667-1000

Classic Homes: Timber schursuccessgroup.com
Ridge and Sterling Ranch
(719) 592-9333
classichomes.com

EXCAVATION SERVICES
Absolute Excavating, LLC
(719) 440-6000

JS Luxury Homes absoluteexcavatinglic.com
(719) 439-4046

jsluxuryhomes.com FENCE BUILDER

H & H Fencing and
Landscape Solutions
(719) 291-4145

handh-fencing.com

Structure Custom Builds
(719) 649-7195
structurecb.com

CUSTOM FRAMING FLOORING
/ ART GALLERY HOMEstretch
Orly’s Art Gallery & (719) 900-8257

Custom Framing home-stretch.com/cos
(719) 630-3371

orlysgallery.com

GENERAL CONTRACTOR
Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

HANDYMAN

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

On Top Roofing & Resoration
(719) 432-9886
ontoproof.com

Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

HEALTH INSURANCE PLANS
Katherine Moskal Health Plans
(303) 900-5666
moskalhealthplans.com

HOME IMPROVEMENT
That 1 Painter

(719) 491-7031
thatlpainter.com/
colorado-springs

HOME INSPECTION

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhomeinspections.com

Ground Floor Home Inspection
(719) 641-1555
groundfloorhomeinspection.com

Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

HOME PREPARATION SERVICES
HOMEstretch

(719) 900-8257
home-stretch.com/cos

HOME WARRANTY

Home Warranty of America
Ali Romero

(719) 977-4137
www.hwahomewarranty.com

HVAC

Cheyenne Mountain HVAC
(719) 330-1839
cheyennemountainhvac.com

BILLS

Plumbing & Drain

COLORADO SPRINGS
PLUMBING SPECIALISTS

Repair « Remodel - Water Heaters « Gas - Sewer Services
Hydro Jetting « Video Inspection « Excavation

FAMILY OWNED AND OPERATED

B

. Contact us today
QST (719)598-4775
‘_",EB!.IE‘.: billsplumbinganddrainservice.com

¥ 4

Your go-to plumbing contractor that

you can trust and always delivers.
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INSULATION

Koala Insulation
(719) 394-0033
koalainsulation.com/
colorado-springs

INSURANCE

American Family Insurance,
Sam Brossard Agency

Sam Brossard

(719) 284-8702

amfam.com

JUNK REMOVAL
HOMEstretch

(719) 900-8257
home-stretch.com/cos

LANDSCAPER
Freedom Landscapes
Zack Langston
(719) 301-4000
freedomlandscapes.co

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

MARKETING

Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MORTGAGE
Central Bank
centralbank.net

Fairway Independent
Mortgage Corporation
(719) 925-9020
fairwayindependentmc.com

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Masters of Lending Team
Eric Newman

(719) 313-3570
mastersoflendingteam.com

Mortgage Solutions Financial
Leanna Hardwick

(719) 283-9577
mortgagesolutions.net

NFM Lending
Mary Greenwood
(719) 649-6656
nfmlending.com

Paramount Residential
Mortgage Group, Inc.
JD Peck

(719) 428-1020
jdpeck.lender.marketing

The Stacey and Ashlyn
Lending Team

Ashlyn Crump

(719) 216-4639
facebook.com/
TheStaceyandAshlynTeam

The Stacey and Ashlyn
Lending Team

Stacey Brandon

(719) 439-2282
facebook.com/
TheStaceyandAshlynTeam

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
S5starmovingandstorage.com

MOVING COMPANY
Coleman Worldwide Moving
(719) 602-9617
colemanallied.com

ODOR REMOVAL
1-800 WATER DAMAGE
of Colorado Springs
(719) 684-9200
1800waterdamage.com/
colorado-springs

OUTDOOR LIVING
Freedom Landscapes
Zack Langston

(719) 301-4000
freedomlandscapes.co

PAINTER
HOMEstretch

(719) 900-8257
home-stretch.com/cos
Simplify Painting
(719) 782-4962
simplifypainting.com

That 1 Painter
(719) 491-7031
thatlpainter.com/
colorado-springs

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PHOTOGRAPHER |
REAL ESTATE MEDIA
Black Clover Media
(719) 357-5273
blackclovermedia.org

Freedom Real Estate
Photography
Ryan Warrum
(719) 675-5115
freedomrephoto.com

PLUMBING

Bill’s Plumbing & Drain
(719) 598-4775
billsplumbingand
drainservice.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

RADON TESTING

AND MITIGATION
ExperTech Environmental
(719) 568-9142
expertechenvironmental.com

REMODELER

Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

ROOFING

CO Roofing & Solar

Zack Stark

(719) 232-8747
www.coroofing.com

On Top Roofing & Resoration
(719) 432-9886
ontoproof.com

SENIOR LIVING
Melody Living

(719) 900-1540
melodylivingcos.com

SEWER SCOPING
Absolute Excavating, LLC
(719) 440-6000
absoluteexcavatingllc.com

SOLAR

CO Roofing & Solar
Zack Stark

(719) 232-8747
www.coroofing.com

STAGER

Elegant by Design

(719) 582-2999
elegantbydesignstaging.com

TITLE & ESCROW
Chicago Title of Colorado
(719) 602-9431
colorado.ctic.com

Empire Title of Colorado Springs
(719) 884-5300
etcos.com

TRANSACTION COORDINATOR
TranscendCO

Karen Harvey

(719) 238-5707

transcendco.net

WATER DAMAGE
RESTORATION

1-800 WATER DAMAGE
of Colorado Springs
(719) 684-9200
1800waterdamage.com/
colorado-springs

WINDOW REPLACEMENT
Windows America

(719) 337-5851
windowscoloradospringsco.com
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Brian Gowdy Tabby Halsrud Sue Hunyady
Publisher | Advertising Sales Editor Ad Specialist
719-313-3028 cosrealproducerscontent@n2co.com COSads@realproducersmag.com

brian.gowdy@n2co.com

Stefy Ruiz Heidi Mossman Maria Bay
Event Coordinator Photographer Photographer
719-789-5558 541-213-5435

'
Helplng ;You SeII More‘Homes with Smart, FIeX|bIe Programs -
= L"' (] L -‘J‘; W l'!r\--
i « Buy Before You Sell - move now without double
J @\ h payments, and tap into current equity
Aimee Garske Sara Cripe « 2nd Mortgage Solutions - access your equity with
Client Concierge Social Media Manager

variable or fixed rate options, without touching your
existing first mortgage
« Investor Loans - purchase or refinance without
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but having to prove personal income (no taxes or W2's) ~
ublicher Thererore, neliner The N2 Cormpany nor the publicher may be neld labie of respondble for susinees practices of hese companice. - |- ooy ortne . Self-Employed Programs - qualify even with ERIC NEWMAN. CMPS
extensive write-offs, or no tax returns at all Lead Mortgage Ad'visor
« Reverse Mortgages - 1st or 2nd lien options, 0:719.313.3570
purchase or refinance, including credit lines to draw MastersOfLendingTeam.com

from as needed (payments are optional) sh:lcs:gl\:l:stersOfLendmgTeam.com

sara@connectgrafiks.com

Our Vision for

Colorado Springs .
Real Producers: Lower Rates. Better Tech. Real People =] =]

To elevate the culture in Your Clients will LOVE our unique
real estate so agents and ClpprOClCh to Iending. E l#l

vendors know each other
better and treat each other
more humanely. Better

communication results in

Canopy Mortgage cannot guarantee that an applicant will be approved or
that a closing can occur within a specific timeframe. All dates are estimates

. . o, and will vary based on all involved parties level of participation at any stage
SIREH e R NEAEIENS, E(RE Er 7 I\\;; of the loan process. Contact Eric Newman at Masters of Lending Team for
clients and more repeat Ll . S CENGER  more information. Powered by Canopy Mortgage LLC NMLS #1359687
business for everyone involved. A O ~ -~ Bridge financing to access equity in existing home subject to loan-to-value limits. Term
J-_\"'I _!'%_15 ERLS OF L EN D I N (_] with no payments due is maximum 12 months and balloon payment of balance due at
K & that time. Listed homes may remain on market for sale with current Realtor. All loans
r I" ,--‘L "\ ] — subject to credit and property approval.

For licensing info visit www.nmlsconsumeraccess.org
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PUBLISHER’S NOTE

8 - January 2026

Reflection

As we step into a new year,
I've been reflecting on how
easy it is to underestimate
our own progress.

If you're anything like me, your
mind naturally gravitates toward
the goals you didn’t reach—the
ideas still sitting on the shelf,

the to-do list that never seems

to shrink, the steps you thought
yowd take but haven’t yet.

Those missed moments tend

to look so big in the rearview
mirror, while the actual progress
we’ve made often feels small or
insignificant in comparison.

But here’s the truth: if you were
to measure yourself not against
perfection, but against where
you were a year ago, I bet you'd
be surprised. I know I was.

When I'look back on this past
year, my biggest area of growth
came from something that
didn’t feel monumental at first—
learning to integrate Al into

my business. I started using Al
transcription tools in meetings
so I could stop scribbling notes
and instead stay fully present in
the conversation. I began using
Al to streamline my writing
process, my organization, and my
efficiency. It wasn’t glamorous.
It didn’t happen overnight.

But over time, it changed the
way I work and helped me
capture more meaning from the
moments that matter most.

That’s the thing about growth—it
rarely feels dramatic while it’s
happening. It’s often hidden in
the slow accumulation of small

decisions, small improvements,
small changes in mindset.

But those small steps add up,
and when you finally stop

and look back, you realize

just how far you’ve come.

So as you plan your goals for

the new year, I encourage you

to pause and acknowledge your
growth from the year behind you.
Give yourself credit. Celebrate the

Brian Gowdy and friends, Dan
and Faith, on Halloween Night at
Albuquerque Tango Festival.

ways you’ve evolved, adapted,
or simply endured. You’ve
done more than you realize.

Here’s to continuing that
growth in 2026—one small,
significant step at a time.

Brian Gowdy

Publisher | Advertising Sales
719-313-3028
brian.gowdy@n2co.com

These agents credit mentors, peers,
and supportive networks for guiding
their development, whether through
formal teams, brokerages, or informal
guidance. Each story underscores

the human-centered nature of real
estate: building trust, helping clients
navigate major life transitions, and
creating lasting connections that
extend beyond transactions.

Reflections
from the Editor

Resilience and adaptability. Each of
this month’s featured stories highlight
personal and professional challenges
that shaped careers...from health
crises and family responsibilities to
unexpected life shifts. These stories
reflect the importance of persistence,
self-reinvention, and navigating work
and life in a way that feels personally
aligned, emphasizing that success in
real estate is as much about personal
growth as professional achievement.

This month’s Partner Spotlight highlights
the broader ecosystem supporting real
estate. Cheryl leverages her expertise

to streamline the home-selling process
for both homeowners and agents.

Her focus on operational excellence,

trust, and compassion mirrors the
values seen in the agents’ stories,
showing that the real estate community
thrives not only through sales but also
through thoughtful support services
that address client needs holistically.

Happy Reading!

Tabby Halsrud
Editor
cosrealproducers
content@n2co.com

Market-Ready'Re

v 209¢1- 08

Whether it’s pre-listing updates
or post-sale repairs, we take
the sitress out - so you can
focus on closing.

e Home Repair and Remodel
¢ Fully Licensed and insured

Colorado Springs Real Producers - 9



YOUR REAL PRODUCERS PORTRAIT Now Available in Flying Horse North
PHOTOGRAPHER 5475 OLD STAGECOACH ROAD, 80908

CALL TODAY!  719-789-5558 c""'w,* CAPTURELIFE.PHOTO

COLORADO SPRINGS'
TOP-RATED MEDIA PROS

CREDIBILITY YOU CAN COUNT ON COVERAGE THAT GIVES YOU
Trusted for Owver 25 Years! REAL-LIFE ASSURAMCE!

| |BBE) 492-T359

GET 12 MONTHS OF PROTECTION

= Coverage for More Than 120 ltems

4 HWAHomewarmanty.com

* Mo Age Restrictions: All systems qualify

* Free Listing Coverage

freedom = [Easy Claims: Quick & hassle-free

real estate photography, llp » affordabie: Quality coverage, low cost!
* PHOTO  VIDEO
* DRONE * 3D TOURS *» FLOOR PLANS

Custom Tailor Made Packages Available and Flexible Services

RESORT-STYLE LIVING

2.96 Acres | 6,195 Sq. Ft.
7 Bed, 5 Bath + 2 Half Bath, 6 Car + RV
Guest Casita, Wine Room, Hidden Speakeasy,

i
Includes Signatlure Membership to CLASSIC

Sign up today and experience peace of mind! SCAN TS PLACE AN ORDES)

o & All Romero
January Mention this ad to,get a __"" . = oy Account Executive
LA T T

. = FREE 30-SECOND REEL -
. 719-977-4137
Spec_:lal. on your first shoot! g

aromero@hwahomewarranty.com

The Club at Flying Horse.

Let's Discuss Your Next Project El.n IR,
719-675-5115 + freedomrephoto.com ‘ @ ClassicHomes.com/FlyingHorse North HOMES
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STANDOUT REALTOR®

Brittany.

FROM STAY-AT-HOME MOM TO

REALTOR

CASA BAY PHOTOGRAPHY

For Colorado Springs native
Brittany Winn, real estate
wasn’t part of the plan. After
graduating from Widefield
High School, she worked in

a call center while earning
her associate degree online.
When her husband, Josh,
joined the Air Force, Brittany
was pregnant with their first
daughter. She briefly worked
at a bank before deciding

to stay home full-time to
raise her two young girls.

Everything changed when
the family bought their
first home. Their agent,
Vicki Maloney of Keller
Williams, made such a
lasting impression that
Brittany began to imagine a
new career. “We had such a
great experience with her,”
Brittany recalled. “I loved
what she did for us, and I
wanted to make something
of myself—not only as a
stay-at-home mom—but
also to show my girls that
they could be successful
and independent.”

Brittany earned her real
estate license in 2015. Like
many new agents, she began
solo but soon realized the

importance of mentorship.
“When you first get your
license, I think everyone
should join a team for at
least a year—the experience
you gain is priceless,” she
said. That decision led

her to The Kibler Group
under Stacy Kibler, where
she learned the business
fundamentals and how

to create seamless client
experiences. Later, she co-
founded Property Mommies,
a recognizable brand built
on a year-long commitment

to produce weekly videos.
“It was an amazing chapter
of my life,” she said.

In 2018, life took an
unexpected turn when
Brittany’s mother was
diagnosed with breast
cancer. Genetic testing
revealed Brittany carried
the BRCA1 mutation,
leading her to undergo

a preventative double
mastectomy in November
2022. Four reconstructive
surgeries followed, testing

LI T LTI

her strength and perspective.

“That completely changed
my outlook on life,” she said.
“It was difficult, but I feel
blessed to have known about
the gene so I could prevent
cancer before it started.”

This period marked a
personal and professional
reset. Property Mommies
came to an end, and after a
brief time with eXp, Brittany
returned to Keller Williams
Falcon and rejoined Stacy
Kibler. “I needed to be

around positive, like-minded
people,” she shared. “After
everything, I just needed
that environment.”

As a military spouse since
2012, Brittany has faced long
separations—]Josh’s service
has taken him away for
nearly seven years in total
through deployments and
training. “It hasn’t always
been easy,” she admitted.
“Raising kids, managing

a home, and building a
business while your spouse

Colorado Springs Real Producers - 13



RAISING KIDS, MANAGING A HOME,
AND BUILDING A BUSINESS WHILE
YOUR SPOUSE IS GONE TAKES
STRENGTH. BUT IT'S TAUGHT ME
RESILIENCE AND INDEPENDENCE.”

is gone takes strength. But
it’s taught me resilience
and independence.”

Today, 98% of Brittany’s
business comes from
referrals and repeat clients,
reflecting the trust she’s
built over the years. Looking
ahead, she values balance
more than anything. “I

feel like I missed a lot of
my daughters’ childhood
because I was always
working,” she said. “My
goal is to sell 25 to 30
homes a year. I only have
six years left with my girls,
and I want to enjoy that
time. We’ll see where life
takes me after that.”

Outside of real estate,
Brittany finds joy in her
daughters, Amaya (13)

and Kylana (11), chickens,
paddle boarding, hiking,
reading, and tending to

her plants—a passion she’s
happily rediscovered after
years of hustle. She strives
to give back to her clients
the same care, guidance, and
support that she experienced
during her own first home
purchase. For her, success
isn’t about sales numbers or
awards; it’s about creating

a life filled with purpose,
family, and freedom.

Her journey proves that
knowing when to pivot—and
doing so with heart—can
lead to lasting success.

14 - January 2026
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THE DREAM 1S

THE 1S SOLD SEPERATELY.

" FIDELITY MORTGAGE

SOLUTIONS

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792

Regulated by the division of Real Estate




INSULATION ISSUES HOLDING //;
UP YOUR CLOSING?

Koala Insulation has your back.

e solutions for attic upgrades, energy concerns,

E repairs—so you can keep deals moving.

Koala Insulation fixes problems before
they become problems.

P i =)
719.394.0033 2 t'_'t:',t

koalainsulation.com/Colorado-Springs E

PROUD TO
SERVE
COLORADO
SPRINGS

Call for a home
insurance quote today!

Samuel Brossard, Agent

Brossard & Associates, Corp
5528 Library Ln, Unit B, Colorado Springs, CO 80918
(719) 370-9729 | shrossar@amfam.com

AMERICAN FAMILY
 INSURANCE |

®
Inzure carefully, droam fearlessly.

HOME | AUTO | LIFE | BUSINESS | FARM & RANCH

Amenacan Famity Mulusl inssrnce Company S 1. & &5 Opomdng Companses, Lite inswrancs undorwrifisn
By Amencan Famsly Lifa esurancn Compey, S000 Emoncan Parkovry, Madison, Wi 500500 2002
2VITH = R, VOO =~ PEGTSENG-MOD
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The On-Call Assistant is the leader
in as-needed real estate services.

We handle your to-do list with local
& remote pros, so you can focus on
high-value tasks—or just breathe.

The On-Call Assistant
Michael Shenuk

CEOQO/Co Founder

Aimee Garske
COO/Co Founder

Theoncallassistant.com
719-208-4605

]6]in]

Ko

.’

= Coleman

Worldwide Moving

WE HELP MOVE LIVES FORWARD:

Delivering Excellence for Top Producers and Their Clients

LONG DISTANCE | LOCAL | STORAGE

~ALLIED

The Careful Movers

LET'S GET YOU A FREE QUOTE!
719.602.9617 | ColemanAllied.com

o

q
e 8

Hu
Friendship

Happiness'

Satisfaction

GROUND FLOOR

HOME INSPECTION, INC. T19-641-1555

RESTORING WHAT
MATTERS MOST"

Your Full-Service Water Damage
Restoration & Emergency
Services Experts

Residential & Commercial
24/7 Emergency Services

- Water Damage Restoration - Mold Remediation
- Fire & Smoke Restoration - Sewage Cleanup
- Sanitizing & Disinfecting « Clgarette Odor Removal

CONTACT US TODAY FOR A FREE
CDNSULTATIDN 719-684-5200

O0waterdamage.com/colorado-springs
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RISING STAR

SCALVA

REINVENTING HERSELF
THROUGH REAL ESTATE

CASA BAY PHOTOGRAPHY

or Kristin Scalva, real estate has

been both a constant thread and

a place of renewal throughout

her life. Originally from Northern
California, she earned her Real Estate
license there in 2004. “I was always
fascinated with real estate and the
investment piece of it, as well as how
to grow your portfolio,” she recalled.
At the time, she was a young waitress
working her way through college and
training for her pilot’s license. One of
her flight instructors talked about real
estate, and the seed was planted.

Kristin became the first female pilot out
of Placerville Airport, near Lake Tahoe.
Flying was an adventure, and she often
took day trips into Tahoe for lunch
before returning. Though her plan to
join the Air Force didn’t work out due
to medical disqualification, real estate
offered her another career path that
blended independence and excitement.
“Having my Pilot’s License allowed me
to access several different markets easily
so I could do a listing presentation in
Lake Tahoe then be in Sacramento with
a buyer just an hour later,” Scalva said.

Her life took a turn when she began
visiting family in Colorado—relatives
who own Patsy’s Candies in Colorado
Springs. Childhood memories of the
candy shop—“very much like I Love
Lucy, where you’re shoving chocolates
in your pockets and eating as much
as you can,” she laughed—made the
area feel familiar. After some self
reflection, Kristin decided to make
Colorado her home. She bought a house
in Manitou Springs, where the quirky
community quickly won her over. “My
neighbor used to walk his llama down emotional toll of the work also weighed Kristin built her
the street, and I loved that,” she said. heavily, leading her to bow out of the grassre
company and reevaluate her future.

After moving, Kristin stepped away
from real estate and co-founded a That turning point led her back to
clinical research company with her real estate. In 2020 ear
mother, inspired by her grandmother’s her Colorado

battle with cancer. The company that work

focused on psychiatric trials and grew N

rapidly. But as COVID hit, she found
herself working 50-60-ho
while also raising thre
was too muc

and tea



I believed in myself at first,” she said
of her colleagues. That support helped
her regain confidence and establish

a career path that fit her values.

A key part of Kristin’s approach is
balance. She caps herself at five clients
at a time to ensure she can give her
full attention to each transaction. “If
they choose me, I want to be there

the whole time,” she explained.

While she has a trusted transaction
coordinator and peers who provide
backup, Kristin prefers to keep her
business personal and manageable.

Flying remains a lifelong passion,
though she admits it’s an expensive
hobby. Recently, she’s enjoyed taking
her kids up in the plane—while

her husband, not fond of heights,
sometimes “screams his way through”
the ride. Hiking, family time, and
raising her three children round

out her life outside of real estate.

Looking back, Kristin sees her journey
as one of resilience and reinvention.
“In 2020, we all sort of took a look at
our lives and reevaluated where we
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¢

| really thought going back
to real estate was going
to be very natural and
quite easy. But California
and Colorado operate
differently—it really was
starting from scratch again.

OFING

& RESTORATION

go now. For 14 years, it was all about
my patients, and I realized that I
needed to start looking inward. What
do I do to better myself, to still have
a career in something I'love, but also
be a mother? Unfortunately, I think a
lot of people don’t think they can do
both, but it’s an important balance.”

For Kristin Scalva, real
estate isn’t just a career
comeback. It’s a
way to blend her
love of homes and
investment with a
life that gives her
room to thrive

as both an agent
and a mother.

ROOFING * GUTTERS * SIDING I\IDOWS * PAINT
.FENGES * DECKS * HANDYMAN SERVICES

|
Serving Colorado Springs since 2010, we combine expert
craftsmanship with personal service. Trusted by leading builders,
insurance agents, and property managers, we deliver quality
roofing with clear communication and care on every project.

“Chris and On Top Roofing deliver outstanding service. Chris communicates clearly and responds quickly — from the first call to
the final invoice.

I've used On Top Roofing for many years and referred him to numerous clients; the process is always smooth and stress-free. |
wouldn’t consider any other roofer for my home or rentals and will continue to refer him.

Chris handles every work order and roof issue promptly and professionally. After working with many roofing companies, none
have matched the service I've received from Chris. | feel fortunate to have him as my roofer — and my clients agree.”

- Donna Hilderbrand
CRS, QSC, ABR, LHP, CDPE, SHORT SALE EXPERT! ’ ,

[=] coONTACTUSTODAY A+ ~§

OnTopRoof.com

] 719.432.9886 BBB
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That 1 Painter's “Sell Ready Services” can help
boost your home's appeal and value for a quick sale.

INTERIOR & EXTERIOR PAINTING +« CARPENTRY -

Our team knows what buyer! are looking for and will get
your property in prime condition to attract serious offers.
Let us make your home stand out!

GET A FREE ESTIMATE IN 24 HOURS E
(719) 491-7031 &

POPCORN CEILING REMOVAL

ODOR REMOVAL « DECK STAINING +« PRESSURE WASHING

Brick and Mortar

HOME INSPECTIONS, INC

From our fa
224 ¥

n

247

ONLINE BOOKING AT ; {# ONLINE
BandMhomelnspections.com Y 1 'I§ SCHEDULING
Speak to our customer B, "

care team at I T'l.iEr MADE EASY
719-648-2835 o d
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CIearing-'-,t_I:ia_ Way for
Real Estate Success

From uncovering hiddmiﬁiuas to expert
land preparation, we help you showcase
your client's property at its full potential.

10+ Years of Experience
Call or Visit online today

719-440-6000
Absoluteexcavatingllic.com

Sewer/Water Line Repairs « Sewer Camera Inspections

Septic System Instalis/inspections

All County Property Management is
Accelerating into 2026 with Al Tools

Al-Powered
Listing Shield

Using Al in property management gives your referred clients a
faster, smoother, and more reliable experience from day one.

Automated screening tools speed up tenant placement, predictive
maintenance reduces unexpected repair costs, and smart communication
systems ensure your clients det quick, consistent updates without the
usual delays, making you look like the trusted expert who connected
them with All County, a company ahead of the curve.

All County® Colorado Springs, CRMC | 811 S Tejon St, Colo Spgs, 80903
(719) 445-7172 | allcountyrealtors.com | scott@allcountycs.com
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CHERYL

Helping Homeowners
Move Forward, One
Project at a Time

CASA BAY PHOTOGRAPHY

After years of building a
successful career in real estate
and IT project management,
Cheryl Garland reached a pivotal
point. She knew she wanted

to own a business—something
rooted in community impact,

not just corporate gain. That
moment of clarity led her to
HOMEstretch, a franchise that

HOMEstretch

GARLAND,

perfectly merged her professional
strengths and personal values.

Cheryl’s story begins in Des
Moines, Iowa, where she grew

up and attended college before
moving to Minnesota. She first
arrived in Colorado Springs in the
early 2000s, working in new home
sales for Keller Homes (now Toll
Brothers). Though she eventually
returned to the Midwest to raise
her daughters, she and her
husband were drawn back by

the lifestyle Colorado offers—and
the opportunity to do meaningful
work in the place they love.

OWNER

With a background in both real
estate and project management,
Cheryl was uniquely suited to
launch HOMEstretch, which helps
homeowners retain the value of
their homes through cosmetic
updates when preparing to

sell. Services include clear-outs,
painting, flooring, landscape
cleanup, move-out cleaning, and
minor handyman repairs. The
company serves both Colorado
Springs and South Denver
Suburbs/Castle Rock areas.

“I was really drawn to the
concept,” Cheryl recalls. “When I
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found out it existed, I thought—
how is this a thing, and why
isn’t everyone doing it?”

The inspiration for HOMEstretch
wasn’t just professional. After
Cheryl’s grandmother passed
away, her family spent nine
stressful months trying to
prepare the house for sale. Most
of the family lived out of state,
and coordinating the clear-out,
repairs, and updates during a
time of grief was overwhelming.
That experience made Cheryl
realize how valuable a one-stop,
full-service partner would be for
families navigating transitions.

Today, HOMEstretch provides
exactly that. The process is
designed for speed, clarity, and
convenience: within 24 hours of a

home consultation, clients receive
a quote, and upon contract
approval work typically begins
within 3-5 days. Cheryl and her
team manage everything, so real
estate agents can focus on pricing
and marketing the home instead
of juggling multiple contractors.

“We’re a one-stop shop,”

Cheryl explains. “But what

sets us apart is our high level

of communication. Real estate
agents and homeowners always
know what’s happening, and
we go the extra mile—especially
when it comes to handling
people’s belongings with care.”

HOMEstretch is especially
well-suited for clients going
through major life changes,
including downsizing seniors

and families handling an estate.
Cheryl’s team often helps sort,
donate, and recycle items,
keeping heirlooms and re-usable
furniture out of landfills and
supporting local charities in the
process. In one recent case, they
donated items from a clear-out
to a local senior living center
raising funds for an ADA-
accessible park in Monument.

Cheryl believes that trust and
follow-through are the most
important qualities in her
industry. “We show up on time,
do what we say we’re going to
do, and deliver a high-quality
product,” she says. “That’s how
we build long-term relationships,
not just one-time transactions.”

For Cheryl, the most rewarding
part of the job is helping families
through life’s transitions. “It’s not
just about the physical work,” she
says. “It’s about being a partner

in a very personal process—and
honoring what matters to people.”

Outside of work, Cheryl and
her husband enjoy hiking and
exploring Colorado’s outdoors
with their two rescue dogs.
They also have two college-
aged daughters, Samantha
and Hope, plus a couple of
rescue cats and a lizard.

Cheryl credits her husband and
daughters for being her biggest
supporters, both personally
and professionally. “They’ve
been amazing,” she says. “I
couldn’t do this without them.”

Whether it’s a senior preparing
to downsize, a family handling

a loved one’s estate, or a seller
who simply needs to make
updates quickly and efficiently,
HOMEstretch is a trusted
resource in the Colorado Springs
real estate community.

To learn more or schedule a consultation,
visit www.home-stretch.com or call
Cheryl directly at 719-900-8257.

Schedule A Free Consultation!

O O in

Sipéanr
LIFE IN HARMONY-

Live life ot your own pace while we take
care of the little things like linen services,
maintenance, landscoping, cleaning, %%

and 24/7 Concierge services. i |

Curious? Dine with us!
> This is your personal invitation o have a
5 dining expenience in our restourant,
be it cosual or more formal,

@.MELGDY LIVING

LEFE IN HARMOMNYYT

7570 Tutt Boulevard, 80924 = 719.900.1540
WWW.MELODYLIVINGCOS.COM

Check Out Our

New Website!
Now offering our
online store
featuring some
amazing pieces and
other items that
we've collected over
the years.

orlysgallery.com
719.630.3371

730 South Tejon,
Colorado Springs
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UNLOCK 3% COMMISSION WITH

STRUCTURE

CUSTOM BUILDS

SAME EXPERIENCE. SAME VALUE. A NEW NAME.
Dakota & Jenny Shafer | www.structurecb.com | 719.649.7195 a
=

VIEW OUR HOMES
— ON ANY LOT

S\ SCHURSUCCESS
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From selling single items to downsizing projects
to full estate liguidations, we handle the details
so you don't have to
Partner with us to bring your clients less stress
—and add more value to your service

Have questions or need a consultation? Mention the
code “JAN366", and we'll waive our $75 trip feel
[=

All your landscaping
& outdoor living needs
brought to life by our

: g :
2o ] Call Zack Langston I ocE e

team of professionals.

t. (719) 667-1000
™ info@schursuccessgroup.com

{ TODAY! 2 Sea
719.301. 3000
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R COFFE

CRUPARER WE CRinD

What brought you
to this field?

| served in the Army for over
12 years. After my service, |
spent several years searching
for a career that | truly loved
and felt excited about. After
trying a few office jobs, |
realized | needed something
different. Being a home
inspector had been on my
mind for several years, so |
finally decided to jump in and
make it a reality.

720-845-JAVA (5282)

Frontrangecinspectionsovercoffee.com

InspectionsOverCoffee.com

What do you love
about your work?

What | enjoy most about being
a home inspector is the
opportunity to help people.
I’ve always loved serving and
assisting others. | also enjoy
being out in the field,
exploring both new and old
homes, and interacting with
clients.

What do you like to
do outside work?

Outside of work, | love
spending time with my wife of
17 years and our 10-year-old
twin girls. We have two cats—
Millie and Murphy—and a
goldendoodle named Ruby. |
coach my girls’ volleyball team
and am usually busy with
endless DIY projects around
the house. | also enjoy
woodworking and have built
many pieces of furniture. |
grew up in Wisconsin and am
a big Packers fan. I’'m also into
hockey—GO AVS GO!
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From Rock Bottom

to RE/MAX: How
Angelia Chinkeefatt
Rebuilt Her Life—and

a Real Estate Career

CASA BAY PHOTOGRAPHY

In 2007, Angelia Chinkeefatt and

her family arrived in Colorado
Springs, stationed at Schriever Air
Force Base after years of military
relocation. Life seemed to be on a
steady course—until a series of events
shattered everything she knew. What
followed was a decade-long season
of loss, physical pain, and emotional
upheaval that would ultimately

lead her to an unexpected place: a
flourishing real estate career fueled
by faith, perseverance, and purpose.

Angelia’s professional background
before real estate was a combination
of service and numbers. She had

built a career in nursing and finance,
working at Wells Fargo and advancing
to a personal banker role. “I've always
loved people,” she says. “I loved helping
them heal and helping them succeed
financially.” But in 2011, everything
changed. Angelia was struck in a
devastating car accident. The injuries
were worse than anyone initially
realized. She would go on to endure
14 major surgeries over 10 years.

Her recovery wasn’t just physical—it
coincided with a series of cascading
personal losses. She lost her job due
to the accident and was deemed
permanently disabled. Just months
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later, her mother suddenly passed
away in her daughter’s arms on New
Year’s Eve. Not long after, her 22-year
marriage ended. “I lost everything—
my health, my finances, my family,”
she says. “All within a short period of
time. It felt like blow after blow.”

The only thing that carried her through,
she says, was her faith. “My friends
used to call me Job,” she laughs. “But

it was Jesus and my faith that got

me through all of it. I wouldn’t have
made it without God and without

the community around me.”

During her long recovery, Angelia’s
teenage son stepped in as a caretaker.
“He taught me how to walk again,”
she recalls. “He took on the full
responsibility of me and never left my

side.” And when her granddaughter,
Dynasty, was born, Angelia took on
full-time custody. In addition to her son
and her granddaughter, Angelia credits
her parents and the values they instilled
inside her as reasons she was able to
keep moving forward. “My parents
played a huge role in my life. My mother
was compassionate and loved everyone
she met; my father worked extremely
hard and never quit at any task he had
to face. It’s because of them that I kept
fighting to get my life back on track.”

Eventually, a friend enrolled in real
estate school encouraged Angelia to join.
“I told her, ‘Girl, I can’t do that. 'm just
now walking again, and I don’t have

the money,” she remembers. But her
friend connected her with a real estate
instructor who made her an offer: If she

could bring him one referral that led to
a sale, he would pay for her schooling.

Angelia didn’t just bring him one
deal—she brought him four. “I didn’t
even know what I was doing,” she
laughs. “But I knew people, and I
loved talking to them.” Her instructor
kept his word and paid for all her
schooling. “I started with $25 to my
name,” she says. “And now, just a few
years later, my granddaughter, son
and I are building our dream home.”

Angelia built her business from the
ground up using creativity, hustle,
and heart. She’d passed out business,
visited every contact in her phone,
and leveraged inventory photos
from builders to spark interest. “I
used to text everyone photos and
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say, ‘Want to see a new house?”” she
says. “I made what I had work.”

Today, she’s known by many as
“Miss RE/MAX” at the Chapel Hills
Mall. Every Friday and Saturday,
Angelia sets up a booth at the mall
to meet the public. Balloons, chairs,
candy for kids—she creates a space
where people feel welcome to ask
questions and explore their options.
“I've had people bring photos of their
homes and ask, ‘Should I sell? What
should I fix?” she says. “It’s about
building trust and helping people.”
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Angelia’s passion isn’t just about selling
homes—it’s about serving families. And
more specifically, she never forgets

the kids. “The kids get left out of the
process,” she says. “But they’re giving
up their schools, their rooms, their
friends. So I bring them in. I ask them
to pick their paint colors, name their
room, come on showings. They matter.”

Her granddaughter Dynasty is a key
part of her business, too. Angelia calls
her a “junior broker in training,” and
Dynasty joins her for client meetings
and open houses. “She saw me when

I couldn’t walk,” Angelia says. “Now
she’s watching me build something
for both of us. I want her to know
that we can overcome anything.”

Faith remains the foundation of
Angelia’s approach to real estate.
She views each transaction as a
chance to minister to someone in
need. “It’s not just about closings
and commissions,” she says. “It’s
about meeting people where they’re
at and helping them believe that
something better is possible.”

“I didn’t even know

what I was doing. But I
knew people, and I loved
talking to them.I started
with $25 to my name.
And now, just a few years
later, my granddaughter,
son and I are building
our dream home.”

One of her proudest moments came
when she helped a family of five.
“They didn’t think they could buy a
house,” she says. “But I knocked on
doors, found programs, got donations,
secured appliances—and we made

it happen. That’s the work I love.”

Her advice to anyone navigating a
difficult season? “Don’t give up. Take
each day in small pieces. Don’t compare
your life to anyone else’s. You are

your own measuring stick. Just be
teachable. That’s how you grow.”

At a time when many would have given
up, Angelia chose to rebuild—not just

a career, but a life of purpose. “Real
estate gave me a second chance,” she
says. “But more than that, it gave me a
way to serve others while showing my
granddaughter and son what’s possible.”

If you're ever at Chapel Hills Mall on a
weekend, look for the RE/MAX booth
with balloons, snacks, and a big heart
behind it. Chances are, Angelia’s there—
ready to help someone believe again.

HELP YOUR CLIENTS
PROTECT THEIR FAMILIES
FROM RADON

GAS EXPOSURE!

¢ 80% Of Our Systems Reduce Levels Below 2.0 pCi/L
¢ 100% Customer Satisfaction Guarantee
¢ Transferrable Warranty

ExperTech Environmental is here to support real estate agents and their clients during transactions.
Our certified radon professionals offer timely, accurate testing and mitigation services,
ensuring a smooth process. Let us handle radon compliance so you can focus on your clients!

(719) 568-9142
expertechenvironmental.com
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NEW YEAR.
NEW STANDARDS.

YOU DELIVER EXCELLENCE TO YOUR CLIENTS,

WINDOWs S~

— AMERICA

REALTORS’ Most-Trusted Company
for Windows in Colorado Springs

Lifetime warranty on parts & Labor

Check out our new showraom

6602 Delmonico Dr. Colorado Springs
Windowscoloradosprings.co.com

vinylmax.com = (719) 597-8544
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SHOULD TOO.

There's never a

second chance

to make a first
impression!
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Low Cost

Mortgage

SAVE
| THOUSANDS

WE ARE GOOD, FAST AND
CHOOSE TO BE CHEAP

MIKE FLOREN,
OWNER

NMLS #1574886

MIKE@LCMLOANS.COM

720-448-6610

Go gle 719-362-0439

5 STAR RATED

oy 2226 E Boulder St.
Colorado CO 80909

LCMLOANS.com/RATES

Low Cost Mortgage LLC NMLS #2357261. Low Cost Mortgage is not endorsed by, or acting on behalf of or at the direction of the U.S. Department of Housing and
Urban Development, Federal Housing Administration, The Veterans Administration, The U.S. Department of Agriculture or the Federal Government. All the programs
are subjected to credit and income qualification. This is not a guarantee of financing or a firm offer of credit. CENBER



STERLING |,

RIDGE

Your Home Sweet

Explore beautifully crafted
homes by Classic Homes,
Vantage Homes, and
American Legend Homes, each
blending stunning aesthetics
with thoughtful architecture.

SterlingRidgeLife.com

CLASSIC

HOMES

N
fvanTags

8714 Laguna Niguel Way
719-888-3682

8786 Laguna Niguel Way
8188 Manor Way
719-597-6373

8822 Laguna Niguel Way
7887 School House Dr.
8111 Pennydale Dr.
719-900-4603

QN ESTIRATIEGT ES

Winter doesn't kill deals — it filters out noise. With fewer tire-kickers, the buyers still shopping are
serious, and sellers are often more open to negotiation. I'll help you structure strong, clean offers
using the right mix of seller credits, temporary buydowns, and fast underwriting so your clients
can move forward with confidence. Want a quick “what would it take” breakdown? Send me the
address and I'll run same-day scenarios to help you win the deal.

Let’s connect and find the right solution for your clients.

MARY GREENWOOD Branch Manager
NMLS # 459324

Cell: 719-649-6656

1150 Kelly Johnson Blvd Suite 140
Colorado Springs, CO 80920

mgreenwood@nfmlending.com NFM Lending

nfmlending.com/mgreenwood Ready. Set. Mortgage.™

®

The pre-approval may be issued before or after a home is found. A pre-approval is an initial verification that the buyer has the income and assets to afford a home up to a certain amount. This means we have pulled credit,
collected documents, verified assets, submitted the file to processing and underwriting, ordered verification of rent and employment, completed an analysis of credit, debt ratio and assets, and issued the pre-approval. The
pre-approval is contingent upon no changes to financials and property approval/appraisal.
Equal Housing Lender. Make sure you understand the features associated with the loan program you choose, and that it meets your unique financial needs. Subject to Debt-to-Income and Underwriting
@ requirements. This is not a credit decision or a commitment to lend. Eligibility is subject to completion of an appllcatlon and verification of home ownership, occupancy, title, income, employment, credit, home value,
collateral, and underwriting requirements. Not all programs are available in all areas. Offers may vary and are subject to change at any time without notice. NFM Lending, LLCs ful agency and state licensing
UENBER information, please visit www.nfmlending.com/licensing. NFM Lending, LLC's NVLS #2893 (www.nmisconsumeraccess.org). © 2025 NFM Lending, LLC. America’s Common Sense Lender® Trade/service marks
are the property of NFM Lending, LLC and/or its subsidiaries. Licensed by the Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act. www.nfmlending.com. This advertisement
is strictly for builder and realtor informational purposes, and should not be disseminated to consumers. This document is not an advertisement for consumer credit as defined in 12 CFR 1026.2(2)(2).
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PHOTOGRAPHY BY WAYNE HELM
OF BLACK CLOVER MEDIA LLC

Want to feature one of your Luxury Listings in Colorado Springs Real
Producers? Hire one of our Preferred Real Estate Photographers

to photograph it and we can spotlight it for you! Our Preferred Real
Estate Photographers are listed under “Photographer |

AS THE WINTER MARKET HEATS UP,
LET'S MAKE YOUR LISTINGS SHINE!

Every home has a story—
Wayne brings it to life with professional photography,
cinematic videos, 3D tours, and drone views.

+ Attract More Buyers
» Boost Visibility & Engagement
+ Save Time with Expert Media Services WAYNE HELM

EXPERT MEDIA FOR REAL ESTATE PROS

OheA0
BLACK i

CLOVER O

MEDIA

Trusted by realtors. Respected by sellers.
Blackclovermedia.org | 719-357-5273
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While other lenders like to talk about their “local” roots, Mortgage Solutions Financial has been Colorado Springs’
hometown lender since 1995. And over that time, we've helped more than 130,000 families find their perfect loan.
S0 when you're ready to buy, we're ready to help. Because we love to lend where we live.

E‘Tﬂ@m/ \ore loan \nas a STory. |_gT's \wile yours.

mortgage
__J soldtionsfinandial

mortgagesolutions.net

Leanna Hardwick Selander
Branch Manager, NMLS # 232051, LMB 100020544

(719) 660-5370

Leanna Hardwick@MortgageSolutions.net
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No matter where your

journey takes you...

> & SaL0U THERE!

Your local move in the Colorado Springs Metro Area for a
worry-free experience.

Every detail is handled with expert care and professionalism.

Projects handled with

expert precision from accepting items for storage, delivery, and set up in
their home.

As an Interstate Agent for Wheaton World Wide Moving,
we leverage the power of our national van line network to move across
the country effortlessly.

Need Storage? Ask about our 20,000 sq ft, Dept of Defense
approved for our military members' state-of-the-art facility with 24 hr
surveillance.

Moving & Storage, Inc.

CALL OR EMAILTODAY FOR A FREE ESTIMATE
719.227.7755

info@5starmovingandstorage.com . 5starmovingandstorage.co

Woman AND Locally Owned & Operated

~ Wishing
You Happy

‘New Year!

e

USDOT 70719 | MC 87113

Wheoton

WORLD WIDE MOVING
We move your life
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LEADING THROUGH
COLLABORATION AND GRIT

CASA BAY PHOTOGRAPHY

hen Candice
Graham first
stepped into a

real estate office, she wasn’t
planning on a career — she
was looking for a part-

time job. But what began

as a simple administrative
role quickly evolved into a
lifelong passion for helping
others succeed. Today, as
the Managing Broker and
Partner of 8z Real Estate in
Colorado Springs, Candice
brings more than two
decades of experience, a
problem-solver’s mindset,
and a deep appreciation for
the power of mentorship to
every facet of her work.

Originally from Montrose,
Colorado, Candice got her
real estate career started
in Denver. “I kind of
accidentally came into real
estate,” she recalls with a
laugh. “I was going to go

to college, but I started
working at a RE/MAX office
setting up showings and
inputting listings for the
MLS — back when listings
were printed in books.”

Before online databases,
those books were the
industry’s lifeline. Candice

helped prepare and organize
listings for print, using old-
school codes and acronyms
to keep the system running.
“We’d get the books two
weeks later, and that’s how
you found properties,”

she says. “It was archaic,
but it was right when
technology was starting

to change everything.”

That first job opened the
door to something bigger.
When the office manager
quit, the brokerage — with
roughly 80 agents at the
time — promoted Candice
to the position. “I went from
assistant to office manager
overnight,” she says. “That
meant cutting commission
checks, auditing files, and
helping agents close their
deals. And I remember
thinking, ‘If all these people
can do this — and some

of them can’t even work
the copy machine — then

I can absolutely do this.”

That realization sparked

a new chapter. Candice
earned her real estate
license and began assisting
agents with their clients,
shadowing top producers
while attending listing

appointments and buyer
consultations. “I learned

by doing,” she says. “Back
then, there wasn’t the kind
of mentorship or training
there is now. You really were
just thrown to the wolves
and had to figure it out.”

She quickly discovered her
natural fit in the industry

— equal parts analytical
and people-oriented. After
moving to Colorado Springs,
Candice transitioned into
new home construction,
representing a local builder
during the downturn years.
The role deepened her
understanding of the market,
but it also helped her realize
what she was missing. “I
loved helping people,” she
says, “but I didn’t want to be
boxed into one community.
I'wanted to help clients all
across the city. I missed

the variety of resale —
every home, every client,
every story is different.”

When the time came to
return to resale, Candice
didn’t just come back — she
helped build something new.
Alongside her cousin Sumer
Liebold, she opened the 8z
Real Estate Colorado Springs

office in 2009, initially under
a franchise model. “At the
time, 8z was like the Zillow of
brokerages,” she says. “They
had a ton of internet leads

— more than they could
handle — and they needed
agents to manage them.”

Over time, 8z evolved from
an internet-based brokerage
into a highly referral-
driven, boutique brokerage
with robust systems

and in-house support.
Candice credits that shift

to a culture of consistency
and collaboration. “Our
brokerage pushes the
buttons for us,” she explains.
“We have built-in marketing,
systems, and tools that

keep us consistent month
after month. It allows our
agents to focus on being
experts instead of being
buried in admin work.”

That structure — paired

with a strong emphasis on
mentorship — fits perfectly
with Candice’s leadership
philosophy. “I love helping
other brokers,” she says. “I'm
a big problem solver at heart.
I get joy from helping agents
find solutions, whether it’s
fixing a transaction issue or
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helping a client through a
tough spot. There’s almost
always a win-win if you’re
willing to look for it.”

As Managing Broker,
Candice sets clear goals with
her agents and celebrates
each milestone alongside
them. “Watching them hit
their goals is my favorite
part of the job,” she says.
“This business isn’t for the
faint of heart — it takes

grit, determination, and
consistency day after day.
I'm proud of the path I've
built and the clients and
colleagues who’ve made the
journey so rewarding.”

Alongside her role as
Managing Broker, Candice is

excited to lead the SellingCO
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team alongside Stephanie
Hawthorne. “What I love
about partnering with
Steph is her positive upbeat
perspective. She has a lot

of experience under her
belt and we collaborate
well together.” Candice and
Stephanie are both focused
on elevating their clients’
experience during and after
their real estate transaction.
“Our clients are part of our
tribe, even well-after they
close on their transaction.
They believe in building
lasting relationships and
are excited for the future.”

Her passion for the
professional community
also extends well beyond
her office walls. Candice
has long been involved

with local REALTOR®
organizations and
professional networks that
foster growth, collaboration,
and connection. Early in
her career, she participated
in Peak Producers and the
Young Professionals Network
(YPN). “Joining helped me
build lifelong friendships,”
she says. “It gave me a
network of peers I could
collaborate with, and even
now, sitting on the other
side of a transaction with
someone I met through
those organizations makes
everything smoother.” She
continues to stay engaged
through the REALTOR®
Professional Network (RPN)
and by supporting PPAR
and local fundraising events
whenever possible. Candice

also encourages her agents
to stay involved—Kkeeping up
with current issues, building
connections, and giving
back through community
events and committees.

For Candice, collaboration
is not just a professional
value — it’s a personal one.
“I've been through plenty
of hardships and losses
throughout my life and
each one has taught me
more about myself—how
to persevere, rebuild, find
gratitude, and cherish
each and every day. Being
surrounded by people who
lift you up when you’ve
been knocked down is
essential,” she says. “That’s
the kind of team we have.
Everyone here is a helper,
a giver, and a supporter.”

Outside of work, Candice
finds her balance in the
great outdoors. “Ilove to
golf in the summer and ski
in the winter. Anything that
gets me outside — hiking,
camping, paddleboarding,
being with friends and
family — that’s where I
recharge.” A proud mom of
five boys, Candice laughs,
“My sons have taught me a
lot about patience! We’re all
a bit competitive, so game
nights are always lively. I
cherish every moment I

get to spend with them.”

When asked who she credits
for her success, Candice
doesn’t hesitate. “My mom,”
she says with a smile.

“She’s the hardest worker I
know. She taught me grit —
what you can accomplish
with determination and
work ethic. And funny
enough, I recruited her
into real estate, too.”

From her early days in the
MLS book era to leading one
of Colorado Springs’ most
agent-focused brokerages,
Candice has built her career
on adaptability, service, and
persistence. “Real estate

has changed a lot over the
years but the core of it
hasn’t. It’s still about helping
people — and helping each
other. That’s exactly what
keeps me passionate about
what I do every day.”

This business isn’t for the faint of heart
— it takes grit, determination, and
consistency day after day. 'm proud of
the path I've built and the clients and

colleagues who’ve made the journey so




Experience You Gan See.
Quality Your Buyers Will Feel.

A fresh fence and polished landscape gives listings that
critical first impression that draws buyers in—and helps sell faster.
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Work with us to maintain tfhe, value
of your home buyer’s new home!

- Landscape design and install

- Concrete flat work

+ Fencing; wood, vinyl, chain-link

CHEYENNE
MOUNTM[AIN
HVAC

omgcemlé ..

Elevate Your Business, Simplify Your Transactions

"The Cheyenne Mountain HVAC team has been

(Happg (NelD (Year AVOID HOME incredibly reliable and trustworthy. They

respond swiftly and-their work is impeccable.
' INSPECTION They've made the process so much easier and
from TranAwldC© o ISSUES stress free. We highly recommend their team
for all of your HVAC needs. We always get at

least three estimates on big projects and their
Clean, Tuned, and pricing is extremely competitive. We were very
Ready— For a pleased to save money and have our
Smoother Closin g! expectations exceeded with every project. We

are grateful our realtor referred us to Thomas
P Trusted Local Experts and his team.” —

» VIP Maintenance Plans ~ Erin Morgan

» Eco-Friendly Solutions

Simplify Your Listings. Streamline Your Contracts.
Coordinate with Confidence.

Over 40 years' combined experience. Expert support.
Unmatched attention to detail.

Karen Harvey
Owner

719-238-5707 | transcendco.net

Streamline E t.l_J.:i_ E

Your == il-
Real Estate =] !"_ 1
Transactions =" = 5
Today!

» Free Estimates & Second Opinions
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Contact us tod_dj/ g
719-291-4145 * Handh-fencing.com

RESIDENTIAL « COMMERCIAL AGRIGULTURA:[

Closings That Happen on Time.
EVERY TIME!

Your success is our business.
We’'re not just here to fund loans — we’re here to help
you grow your reputation, get more referrals,
and close with confidence.

THE

STACEY & ASHLYN
team

Stacey Brandon

VP of Mortgage Lending
NMLS# 1460299
719.439.2282

Ashlyn Crump

VP of Mortgage Lending
NMLS# 1333988
719.216.4639

Rate (Guaranteed Rate) has no affiliation with the US Department of Housing and Urban Development, the US Department of Veterans Affairs, the US Department of
Agriculture or any other government agency. RAC Code: GOV-1-S

Rate (Guaranteed Rate) cannot guarantee that an applicant will be approved or that a closing can occur within a specific timeframe. All dates are estimates and will vary
based on all involved parties' level of participation at any stage of the loan process. Contact Stacey or Ashlyn at Rate for more information.



REAL PRODUCERS EVENTS

Our Fall Magazine Celebration Event

48 - January 2026

Sponsored by JS Luxury Homes
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HEALTH PLANS

HEALTH INSURANCE PLANS
TO MEET YOUR NEEDS

Health Coverage That
Works as Hard as You Do.
As a real estate professional, you're
always on the move — but health
coverage shouldn’t slow you down.
Whether you’re self-employed, part
of a team, or managing your own
brokerage, we offer flexible, affordable
health insurance plans designed
for independent professionals like you.

PERSONALIZED GUIDANCE.
RELIABLE COVERAGE.
REAL PEACE OF MIND.

VISIT ONLINE OR CALL

Ka/f% W%@%&gﬂaz

303.900.5666
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Central Bank

Runs in the Family.

For decades, Earl and Brandon Grant have helped Colorado Realtors guide their
clients home with local expertise, clear communication, and mortgage lending
solutions that keep every transaction moving smoothly.
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FOR REAL ESTATE

Logo Design/Branding
Just Listed/Sold Postcards
Website Design

Marketing Plans

Social Media Services
Local Email Newsletters

Earl Grant " Brandon Grant
(719) 499-1816 NMLs #777152 i ; (719) 650-6907 NMLS #777179
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Home Flyers/Brochures

COMNECTGRA

5278 N Nevada Ave Ste 100 Colorado Springs, CO 80918

This is not a commitment to lend or extend credit. Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application
does not represent an approval for financing or inferest rate guarantee. Al rates, programs, and fees are subject to change without notice. Other restrictions may apply.

See bank for defails. The Central Trust Bank NMLS #407985 MEMBER FDIC 238 Madison St. Jefferson City, MO 65101. Copyright Central Bancompany. All rights reserved.

EQUAL HOUSING
LENDER
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LET US REFRESH YOUR BRAND WITH

HEADSHOT

FRIDAY

30-minute studio photography
Two outfits

Guided posing

Immediate image review

Two finalized digital images
Image post-production (optional)
Private Gallery

Print Release

casabayphotography.com

(541) 213 5435 scheduling@casabayphotography.com

JS LUXURY
~HOMES=

€

We truly value our incredible Realtors! As a result, we offer
a 3% COMMISSION on all our homes. As a special bonus,
we pay 50% of that 3% UPFRONT at the first construction
draw, with the remainder paid at closing. We appreciate
your partnership and look forward to working with you!

Scan the QR code to
book your session
today!

719-439-4046

Stjamesteam@JSHomesinc.com
www.jshomesinc.com
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Simplify
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Clean Lines. Fresh Paint.

APPY CLIENTS.

We make painting effortless—so
you can focus on what you do
best: selling homes.

719.782.4962

simplifypainting.com
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SLASH YOUR RATE, NO MATTER YOUR MOVE
BUY OR REFI TODAY WITH FAIRWAY HOME BUDGET BOOSTER

WE'RE SLASHING RATES FOR A YEAR BY .5%*

If you've been thinking about buying a home or refinancing your current mortgage,
now's the perfect time to act, For a limited time, we're giving borrowers a 0.5%
interest rate reduction for the first year, putting real savings back in your pocket right
when it matters most.

Whether you're ready to purchase your dream home or lower your existing maonthly
payments, we've got the tools and expertise to make it happen.

Let's partner up and turn your homeownership and financial goals into reality.

APPLICABLE ON APPLICATIONS FROM B/12/25 THROUGH LOCKS BY 11/18/25.

REACH OUT TODAY!! L
FAIRWAY* 4*~ &
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BRITTNEY HANSEN FRODUCING BRANCH MANAGER

AHELE TAEET | S0, TR, FL | TOE ALl 2368

DEUAL HOUEESE R POETRTY 'a'

Copyright€2025 Fairway Independent Morigage Corporation doing business as Fairway Home Morgage. NMLS#I289. 4750 5 Bitmore Lane, Madison, Wi 53718, 1.866-312-4800,
wvw fainway.com, All ights reserved. This is not an offer to enter into an agréemand. Mot all customers will qualify. Information, rates and programs are subject to change without notice. All
products are ubject 1o credit and property approval. Other restriclions. and limitations may apply. Equal Housing Opportunity. * Mot all lemporary buydown options are availlable Tor every
product or scenario. Talk to your Fairway Home Mortgage loan offices for more defalls: A 570 kender-pald femporary rate biydown will reduce the note rate by 5% for the first year of the term,
after which the rate will nevert back to the original note rate fof the remainder of the term, Promotion expires 1111825 Special incentive offer subject to change without notice. This offer rot valid
with any ather incentives or discounts,




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

| New-fer/

But, same great title people you love and trust!




