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MORTGAGE ORIGINATORS
IN AMERICA @

WHY CALL JEREMY POPE OF
PARAMOUNT RESIDENTIAL MORTGAGE GROUP TODAY?

I S ra d on U tt | N our « As little as 3% down payment on Conventional loans with NO MORTGAGE INSURANCE
p g y * Conventional loans down to 620 credit
* FHA loans down to 500 credit score

C I i e n t S : h e a I t h at r i S k? * 0% Down Payment Assistance loans available

* 0% Down payment VA and USDA loans

Radon is a naturally occurring, odorless radioactive gas that seeps into homes from * In-house Credit Coaching
underground, Radon can accumulate to danaerously high levels inside the home,
putting your clients and their families at risk.

* Hands-on approach to helping to educate buyers and guide them throughout the mortgage process
* OUR SPECIAL $10,000 SELLER GUARANTEE

- Radon is the second-leading cause of lung cancer after smoking. LEARN MORE

. - ABOUT RADON
+ 1 of 2 homes in Southwest Ohio have elevated radon levels Jeremy and his team keep a pulse on the mortgage industry and cater to clients with a special

above 4.0 pi/L Ok, 0] pre-approval process to help their offers stand out from other homebuyers. By conducting soft credit

- pulls that do not affect the client’s credit score, along with gathering basic documents such as pay
- Only a radon test can confirm and measure radon levels. stubs and bank statements, they can send the application to underwriting without an address. If the

underwriter approves the client’s income, credit, and assets, Jeremy and his team provide a $10,000
guarantee! This guarantee attests to the client’s credibility and commitment to purchase a home. If the
deal does not close due to income, credit, or assets, Jeremy and his team offers $10,000 to the sellers!

o]

Contact us to schedule a radon test with your next home inspection.

N - . ALL WE DO IS WIN!

cincinnati@pillartopost.com
Ser s Cincinnaty area )
TSR Eees ROME (NSFRETORS JEREMY POPE, rrvc voveiand team Branch Manager | s # 874577

513.432.6971 | jpope@prmg.net

2022 PARAMOUNT RESIDENTIAL MORTGAGE GROUP CORPORATION, INC. IS AN EQUAL HOUSING OPPORTUNITY LENDER NMLS ID #75243. THIS IS NOT A COMMITMENT
OF ANY KIND. LOAN APPROVAL, INTEREST RATE AND FEES ARE DEPENDENT ON APPLICANT'S CREDIT, COLLATERAL, FINANCIAL HISTORY AND PROGRAM AVAILABILITY.
ALL LOANS SUBJECT TO UNDERWRITER APPROVAL. PRICING, TERMS AND CONDITIONS APPLY, SUBJECT TO CHANGE WITHOUT NOTICE - ALL RIGHTS RESERVED

pillartopost.com/cincinnati

Fach office is independently owned and aperated
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SAME WINNING LINEUP!

Five of the Tri-States top Lenders have
moved to better serve your Clients
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20 REALTOR® To Watch: Pat Tenoever

26 Sponsor Spotlight: Safe Start Home Inspections, LLC

If you are interested in nominating people for certain
stories, please email us at: patrick.braddick@n2co.com

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

Geoff Bostick Roland Weissman Corey Grace Joe Koester Drew Stacey
BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT CR os s C OU NTRY CONVENTIONAL LOANS | FHA LOANS | VA LOANS
BRI T A e R - USDA LOANS | HOME PURCHASE LOANS
@realproducers MORTGAGE REFINANCE MORTGAGE LOANS | HOME EQUITY LOANS
4243 Hunt Rd. Suite 401 Blue Ash, OH 45242 | NMLS# 3029 DOWN PAYMENT ASSISTANCE PROGRAMS
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CATERING

Jersey Mike’s

Wyatt Moore

(513) 510-4282
www.jerseymikes.com

CONSTRUCTION SERVICES
Building Value

(513) 475-6783
www.buildingvalue.org

FURNITURE BANK
New Life Furniture
(513) 247-3054

www.nlfurniture.org

HOME AUDIO / VIDEO
Hanson Audio Video
(513) 563-0444

HOME INSPECTION
AA Home Inspections
(513) 319-7770
aahomeinspection.com

Area Wide Home Inspection
Adam Crock

(513) 802-3164
adam@areawidehome
inspection.com

Litehouse Inspect Cincinnati
Home Inspections

(513) 800-0347
www.litehouseinspect.com

6 - January 2026

Master Home Inspection
Services

Brian Gibbs

(513) 519-2249
Masterhiservices.com

Pillar to Post Home Inspectors-
The Capuano Team

(513) 771-6689
cincinnati.pillartopost.com/

Safe Start Home Inspections
Nathan Wessel

(513) 968-4311
www.safestarthi.com

HOME STAGING & DESIGN
Intertwine Design

(513) 886-7653
www.intertwinedesignco.com

HOME WARRANTY
Achosa Home Warranty
Kristen Moore

(859) 547-6024

INSURANCE
Firehouse Insurance
(513) 526-9853
Firehouseins.com

Kyler-Moore Insurance Agency
(513) 315-7845

www.kyler-
mooreinsuranceblueash.com/

MORTGAGE LENDER
3rd Street Financial
Robert Mahaffey
(513) 769-4111

Annie Mac Home Mortgage
(513) 461-9321
tony-annie-mac.com

CrossCountry Mortgage
(513) 476-4575

Imperial Home Loans
(513) 835-1797
www.imperialhl.com

Paramount Residential
Mortgage Group
Jeremy Pope

(513) 432-6971

Rate
(513) 609-4484
www.rate.com/ronerdmann

Ruoff Home Mortgage
Dave Scully

(513) 633-8476
www.ruoff.com/davescully

Ruoff Mortgage
Megan King
(513) 795-7592

Rural First
Roger Hauke
(513) 322-2786

True North Home Loans
Bo Kearney

(513) 404-6948
truenorthhomeloans.com

MOVING / PACKING
Big Blue Moving
(859) 608-2583

RURAL LIFE GORLS WITHINRERGH.

There are amillion reasons why people dream about rural fiving. Our
jobiis to make those dreams a reality. But what sets us apart asa
cooperative is that our customers aren't just barrowers—they're owners.

That means we can offer benefits other lenders typically aren’t able
to like our Conversion Program®, A hassle-free process for customers
to convert their rate without refinancing or extending the term of
their mortgage. Providing educational resources to make sure our
customers have all the right information they need to make the

right decisions. And a commitment to the communities we share
through volurteering. denations, and supporting local food banks.
Learn more at Rurallst.com.

MOVING / STORAGE
Black Tie Moving
(614) 347-9007

REAL ESTATE LAW

Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

TITLE COMPANY .
American Homeland =

" FRRURAL I

(513) 863-9100
www.americanhomelandtitle.com

Bluegrass Land Title
(859) 488-7304 x1604
www.bluegrasslandtitle.com

erto at |

TRANSACTION COORDINATOR
Agents Plus 1

Maria Carmosino

(513) 482-0465
agentsplusl.com/

VIDEOGRAPHY/
PHOTOGRAPHY
Next Door Photos
Daniel Ziegler
(513) 297-3328

We keep your
home warm,

WATER RESTORATION
Dry Ally

(513) 312-9579
www.dryally.com/

bright, and
trouble-free
this winter

Ask us about Inspections for: Residential, Pre-Listing, New
Construction, Post-Purchase, Radon Testing, Sewer Camera, Pool
& Spa and more!

(-Q Erin &
i John Brite

OWNERS

LiteHouse
INSPECT

LITEHOUSEINSPECT.COM « 513.800.0347

Cincinnati Real Producers - 7



Have an Idea?

Meet
The

Team

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the

QR code below
Patrick Braddick Lauren Denato Beth McCabe .
Publisher Ad Strategist Senior Writer to share with

our Publisher.

Krista Silz Brenna Smith Geneva Eilertson

Photographer Photographer Reprint Coordinator

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

Specializing In Customizing Mortgage Solutions
For Both Purchase And Refinance Transactions.

>
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=
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TOP 1% MORTGAGE ORIGINATOR

- 24/7 Preapproval Service

«Zero Loans Declined
Once Submitted

«Loans Down To 580 Credit Score

Robert Mahaffey,

President - NMLS 26082 f!

(513) 806-2635 « WWW.ROBERT.MORTGAGE

6964 TYLERSVILLE RD., STE. B < WEST CHESTER, OH 45069

ST HIH G
MORTGAGE EXPERIENCE SPECIALIST NMLS 304138

=110
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REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS

AtlasFree

Safe Start

INTERNACHI® CERTIFIEp

SAFE START HOME
INSPECTIONS OFFERS:

» Full residential and commercial inspections

» State licensed Wood Destroying Insect Inspections
» State licensed Radon testing

» Sewer Scope Inspections

We understand not everyone is in need of a full home
inspection and can customize to fit your needs. Whether
it is to just look in a crawlspace or inspect the plumbing

we can customize an inspection to fit your needs.

Office: 513-968-4311 Mobile: 937-321-7479
nwessel@safestarthi.com ' SafeStarthi.com

Thr Fwndus Rpad”

7 ALL GOD'S
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n2gives.com

PASSION FOR CREATING SPACES
THAT YOU WILL NEVER WANT
TO LEAVE!

INTERIOR DESIGN
DESIGN CONCIERGE

HOME STAGING

HISTORIC RENOVATIONS
HOME REFRESH
ACCESSIBLE SPACE DESIGN
SHORT TERM RENTALS
BEEORE TRANSFORM
YOUR SPACES
[E1#3[E] BOOK YOUR FREE 1-HOUR NOW!

% CONSULTATION HERE:

E—‘? 2% INTERTWINEDESIGNCO.COM (513) 886-7653
[B]pr3=F INTERTWINEDESIGNERS@GMAIL.COM (© @INTERTWINE_DESIGN

Cincinnati Real Producers - 9



HYPORT DIGITAL

%) CORE 4

Elevate Your Digital
Presence Effortlessly

|B SOCIAL EMAIL
| REACH

CONNECT

Trusted by 10,000+ small businesses across the US, our
done-for-you strategy lets you shine online without the hassle.

SOCIAL REACH EMAIL CONNECT

Focus on running your business while we

handle your organic social media, crafting
posts that reflect your unique brand voice
and engage your ideal audience.

Build brand recognition and connect
with your customers through targeted
email and SMS campaigns.

* 16 custom posts per month * Two emails and one text per month

* Custom-designed to fit your brand
* Sending and scheduling
* Performance reporting

¢ Live Zoom call with a social media expert
* Automated reporting

* Optimized time and day posting

PRICING PER PRODUCT
Non-Member Pricing: $499 /month

Member Pricing: $299 / month

One-Time Set-Up Fee: $99

Ready to stand out and connect?
Contact the publisher of this magazine today to get started.

J:éf hyport

GITAL hyportdigital.com

As your clients start their
homebuying journey,
point them to

TRUE NORTH
g

ey
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STEVE ELLIS SENIOR MORTGAGE BANKER, NMLS: 55174

C: 513-903-7043 | O:513-747-8357 | STEVE.ELLIS@TRUENORTHHOMELOANS.COM

BO KEARN EY ORIGINATING BRANCH MANAGER, NMLS: 296745

(513) 404-6948 - BO.KEARNEY@TRUENORTHHOMELOANS.COM
4000 EXECUTIVE PARK DRIVE, SUITE 225, CINCINNATI, OH 45241

There’s no place Like howe. o~



COVER STORY

SASON

SHEPPARD

WITH COLDWELL BANKER REALTY

WRITTEN BY ELIZABETH MCCABE ¢ PHOTO CREDIT: KRISTA SILZ OF CINCY PHOTO

“I wanted to make a career change,”
says Jason Sheppard, simple words
that would end up rewiring the entire
trajectory of his life.

Before real estate, Jason spent eight years
as a Union electrician, learning a trade
that taught him how to solve problems,
think fast, and work with precision. But
the spark that changed everything came
from something unexpected: buying his
own 4-family. “That’s what got me into
real estate in general,” he says. After
buying his 2nd 4-family, he asked his
real estate agent if he thought he’d be
any good at being an agent himself. His
agent saw the potential that Jason had.

It was a game-changer for him. That nod
of confidence kicked off a path he never
looked back from: real estate.

He earned his license in 2006, right
before the market collapsed. Everyone

told him it was the wrong time. Jason,
however, took the hit head-on.

“In hindsight, it was the best time to
get into the business,” he says. Agents
were leaving the industry, unwilling to
touch short sales or roll up their sleeves
for complicated deals. Jason did the
opposite. “I was willing to do the things
people didn’t want to do.” He cut his
teeth on the hard stuff, built grit where
others burned out, and turned the
worst market in recent history into his
personal apprenticeship.

By year three or four, things clicked.
He started selling more, improving
every year, sharpening his skills,
expanding his reach. The momentum
built fast and so did his family! “My
oldest was born in 2006, right at the
same time when I got my license,” he
says. He grew up real fast.

Today, Jason and his wife Lisa, who
supported him through the leap from
electrician to REALTOR®, are raising four
kids: ages 19, 13, 11, and 3. When Jason
started his career, the family lived mostly
off her income while he built his business
from scratch. As his success grew, Lisa
was able to cut her hours as a nurse and
spend more time at home. With each
child, that flexibility mattered more.

Jason didn’t just grow a business; he
actually grew a team. Four years ago,

he officially launched one. Now four
members strong, it allows him to serve
more clients without sacrificing the

one thing he refuses to compromise

on: time. “It’s been nice to give our
clients the time they deserve,” he says.
“Flexibility is everything.” Sarah Gerth is
a licensed agent who handles the day to
day operations and does a lot behind the
scenes. Tom Tobias is an experienced

Cincinnati Real Producers - 13



agent who has been a go-to resource for
not only their clients, but for the team
as well. And with the new addition of
Holly Little and her experience and
professionalism this past year, the sky
is the limit for The Sheppard Team and
their clients.

Relationships are the secret sauce.
Jason says it plainly: working with clients
is wonderful, but the relationships with
lenders, title companies, inspectors, and
contractors matter just as much. “And
relationships with other agents,” he
adds. At a time when competition can
get cutthroat, Jason takes the opposite
approach. “If T have a listing and you
have a buyer, let’s work together and

14 - January 2026

IT"S BEEN NICE TO
GIVE OUR CLIENTS
THE TIME THEY
DESERVE.

FLEXIBILITY IS
EVERYTHING.




do our best to get this to the finish line.
“Relationships are the key and can make
things go so much smoother.”

His passion? Getting better. Not
reinventing himself every year. Just fine-
tuning, tightening the screws, leveling

16 - January 2026

up even when things are already
working. “Even when you think you
have it figured out, you can always do a
little bit better.”

Outside work, Jason is all about family.
They moved to Wyoming eight years ago

IF I HAVE A LISTING
AND YOU HAVE A
BUYER, LET'S WORK
TOGETHER AND DO
OUR BEST TO GET THIS
TO THE FINISH LINE.

RELATIONSHIPS
ARE THE KEY
AND CAN
MAKE THINGS
GO SO MUCH
SMOOTHER.

for the schools and small-community
feel. Last year alone, he had a child in
high school, middle school, elementary,
and preschool. “All in,” he says. That’s
life with four kids—Sydney, Luke, Cole,
and Joseph—each one involved in sports
or outdoor activities. “We work hard,
and play harder! And I do it for them.”
They are his why.

Every year, he sets the same goal: sell
more than the year before. He wants

to keep building, keep improving, keep
pushing forward for the people counting
on him.

Electrician. REALTOR®. Team leader.
Husband. Father of four. Jason Sheppard
doesn’t see these as separate titles.
They’re all parts of the same story, one
grounded in grit, growth, family, and

the kind of work ethic that started on
job sites long before he ever handed
someone a set of keys.

He’s built a life where the spark never
fades. The future looks bright for this
Top Producer.

Forget Contingencies.

What if all of your Buyers could be Cash Buyers?

These All-Cash programs help you beat the heat of competitive bidding and contingency
offers..Work with us to get your buyers an unfair advantage over the competition.

4 | Buy Nov§e (a3

for more information!

SCAN CODE

Area Manager TO GET STARTED

= . NMLS#:20232 p .

'3: M: 513-461-9321 = i '_.;= ANNIEMAC HOME MORTGAGE
i ‘.F-.' A

4

.‘i/‘ O: 513-769-2071 UTU LLO

tautullo@annie-mac.con
Corp NMLS# 338923. AnnieMac Home Mortgage, 11385 Montgomery Road, Suite 210, Cincinnati, OH 45249. ‘Cash Offer’ and ‘Buy Now, Sell Later’ programs are fulfilled by AnnieMac Private Equity Cash-
2Keys (Cash2Keys), an affiliate of AnnieMac Home Mortgage (AnnieMac). Cash2Keys is not a financial institution and does not originate or issue loan commitments. You must be pre-approved by Cash2Keys
for the Cash Offer program’s income and collateral requirements. Once approved, the offer and purchase will be in the name of Cash2Keys. You must then purchase the home from Cash2Keys within 180
days. You are required to pay all transfer taxes associated with the purchase of the home. Visit anmac.me/cash for terms and conditions on Cash Offer. For complete licensing information, please visit: www.
annie-mac.com/page/licensing. American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, OVM with AnnieMac Home Mortgage, Family First A Division of AnnieMac
Home Mortgage, homecomings Mortgage & Equity A Division of AnnieMac Home Mortgage) Ohio License #MB.804128.000 and License #SM.501901.000, Licensed Mortgage Lender in Florida (#MLD252).

linktr.ee/autullomortgageteam



We’re your

LOCAL
LENDER

For more than 41 years, Ruoff Mortgage has helped make the dream of
homeownership a reality. Whether you are looking to move or refinance,
we will help you every step of the way with confidence.

With an average clear to close of just 15 days we make the homebuying process quick
and stress-free, so you can focus on the things that matter most—spending quality time with
your friends, family and community. Contact us today to get started.

4 . : :
§/§ Megan King Sheri Watkins
\/\ VP, Branch Manager AJ Hodge Senior Loan Officer

/, NMLS: 273628 Senior Loan Officer NMLS: 279665

OH: MLO-OH.273628 NMLS: 1045145 OH: MLO.025193.002
Ruo KY: MC840736 OH: MLO.042794.000 KY: MC72811
513.443.5186 513.907.2374 513.265.8666

MORTGAG E megan.king@ruoff.com aj.hodge@ruoff.com sheri.watkins@ruoff.com

The average Clear to Close time is dependent on loan type, proper documentation, and other qualifying factors. Loan decision s subject to satisfactory appraisal, itle review, and no change to financial condition. This is not an offer for extension of credit or a commitment to lend. Some
e restrictions may apply. Ruoff Mortgage NMLS #141868. Equal Housing Lender. Ruoff Mortgage Company, Inc. d/b/a Ruoff Mortgage is an Indiana corporation. For complete licensing information visit: http://www.nmisconsumeraccess.org/EntityDetails.aspx/COMPANY/141868 1142025

YOUR KEY TO LOCAL REAL ESTATE SUCCESS

YONAS & PHILLABAUM
— R ——

J
Criminal Defense * Estate Planning °. Family Law
Probate Law * Real Estate Law

—

JOHN YONAS, JASON pHILLABAUM, I //

Member Attorney and Owner Managing Member Attorney

513.427.6100 | YPAttorneys.com =»

18 - January 2026

Bring your listings to
life with PhotoMotion
Turn your listing photos into

eye-catching short videos that
stand out in crowded feeds.

@ scroll-Stopping Video

@ Fully Branded

@ Three Formats

@ Next-Day Delivery

@ Only $40

Captivate buyers. Strengthen your brand

Place your order at
nextdoorphotos.com

See PhotoMotion in Action -

502-200-6829 « daniel.ziegler@nextdoorphotos.com

= Bluegrass

77 LandTitle

PRE-LISTING HOME INSPECTIONS
SEWER SCOPE & SEPTIC TANK
RADON, MOLD & MOR

PARTNER WITH US FOR NO SURPRISES AND SEAMLESS CLOSINGS!

513.519.2249 | MasterHIServices.com
FULLY LICENSED FOR RADON MITIGATIONS

WWW.BLUEGRASSLANDTITLE.COM

Cincinnati Real Producers - 19
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Pat grew up in the Cincinnati area,
and in his early twenties, he and his
wife (who were both in outside sales)
talked often about real estate. They
were inspired by Carleton Sheets videos,
mapped out possibilities, and imagined
what diving into the industry might
look like. But Pat didn’t pull the trigger.
The risk felt too big. So he detoured into
medical sales.

Everything shifted when his younger
brother called from North Carolina,
deep in the slate and tile roofing world.
Pat gave it a shot, and instantly felt

at home working with his hands. He
learned slate, tile, and metal roofing
from the ground up. Two years later, he
launched Signature Slate in Cincinnati
and Northern Kentucky, and loved every
second of building something real,
something tangible. He still loves it so
much that he’ll do custom slate work as
a closing gift if a client needs it.

Life pivoted again in 2015 when his
wife was diagnosed with breast cancer.
With insurance top of mind, Pat shifted
back into sales. And then, in November
2018, he finally took the leap he’d been
circling for years: he earned his real
estate license in Ohio.

He began at ERA, immersing himself in
the industry and quickly establishing
momentum. In his first year he closed
22 . January 2026

is good for
both sides.”

A good deal

20 units, totaling $2 million. His second
year he climbed to 28 homes and
roughly $4.6 million, proof that his
work ethic and relationship-building
skills were already opening doors.
When he later moved to Sibcy Cline, the
growth didn’t slow. Though his first year
there wasn’t a full calendar year, his
production remained strong. In 2022 he
closed around $8 million, and in 2023,
his business increased to more than $9
million with over 30 units. By 2024, he
shattered expectations, hitting over $17
million and 47 units. And heading into
2025, he is projecting 48 units and over
$17 million in volume.

Pat earned his Kentucky license just three
months after Ohio, naturally extending
his business into Northern Kentucky
through long-standing family ties near
Owenton, where his wife’s family has
had a lake house for three decades. Pat is
passionate about lake life, and it shows.
Over the last five years, he’s built a
thriving lakeside business complete with
pontoon tours. Most buyers have never
actually been on the lake, so he takes
them out for two to three hours, showing
them what their weekends (and future
memories) could look like.

Those lake clients often have homes on
both sides of the river, and relationships
expand effortlessly. And for Pat,
relationships are everything. He loves
listening, figuring out what people want,
and walking through one home or fifty
until the right one appears.

His roofing background adds
tremendous value for his clients. He
can spot issues other agents miss, help
clients understand what’s fixable,
what’s expensive, and what’s a non-
starter. He doesn’t mind tackling
physical work either. You name it — he
does it! He’s installed light fixtures,
pressure washed, cleaned yards, helped
people move, and rolled up his sleeves
at countless listings. “A good deal is
good for both sides,” he says, and he
means it. Pat has stepped in financially
more than once to help both parties
move forward when a deal hits a wall.

He embraces the chaos of real estate.
Every day looks different. Every process
takes a different turn. Obstacles don’t
rattle him. They energize him. “Everyone
calm down and work through this
together” is more than a mindset; it’s how
he leads clients to the finish line.

Pat is a dual agent about 25 times over,
something most agents would never
attempt. But with decades spent learning
communication, listening, and staying
level-headed, he knows how to navigate
both sides without losing focus.

His availability sets him apart. Real
estate never feels like work to him. He
keeps his phone on, opens his laptop
on vacation, and answers promptly. No

cut-off times. No boundaries when his
clients need something.

Outside of real estate, Pat is all about
family. Three kids (two boys and

a daughter) and a growing line of
grandchildren. His parents bought the
family’s Kentucky farm when he was
five, and Pat still helps maintain the
couple hundred acres: mowing, clearing
trails, bush-hogging, and keeping it
beautiful for the family members who
gather there. He’s one of eight kids, and
the farm is sacred ground.

He even built a stage in the barn and
created “Barnstock,” which is his own

spin on Woodstock. The first couple
years drew 125 people, and he hopes to
grow it into a several-hundred-person
event. Music, outdoors, community...
that’s who he is.

Whether he’s boating, floating,
farming, or negotiating a deal worth
millions, Pat does everything with full
commitment. That’s the kind of man
he is.

Real estate didn’t just become his

career. He found the place he was
always meant to be. And now the

industry is watching, because Pat
Tenoever is just getting started.
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RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process : : s s .
moves swiftly so you can close ﬂl"— Dlgilif:?pl“ El!'f_:;s'ng
ALCLICTICC

quickly and settle in sooner.

- Avoid hand-signing page after page at closing.

- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet. ] _
- Know your signature is secure with special encryption and extra layers of secuf

A Ruoff

MORTGAGE

Dave Scully

SVP, Area Manager
MMLS: 757304 | MLO-OH.757304

513.633.8476

dave. scully@ruoff.com

qud Weather =
Hidden Home Issues

When temperatures drop, hidden
home issues tend to show up fast.

AN

o i ——

Home
Inspection

o

KYLER-MOORE

INSURANCE AGENCY LLC

—— INSURANCE DONE DIFFERENT ——

[WHICH WoULD You EHOOSE?)

CALL US TO FIND OUT WHAT
FREEDOM OF CHOICE CAN DO!

Ly /8

Request an annual home inspection,
because prevention is always cheaper than repair.

Michael Patton, Owner

Scheduling: 513.319.7770 // 877.813.7587
Personal Cell for Agents: 859.750.5654

aahomeinspection.com
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TELL YOUR CLIENTS ABOUT US!

Deconstruction, Demolition,
ut

N

REUSE - REBUY

q

All proceeds support workforce training in Cincinnati

poweredby - 2aStErseals

+ r

* Receive tax deductions on donated salvaged materials Keep In Touch!
* We provide metrics so you can report wins with confidence (513) 475-6783

° buildingvalue.org

GG M @BuildingValue

"The biggest differentiator
in home warranties is the
service that both the agents
and clients receive from the
home warranty company.
Kristen Moore defines
best-in-class service for
Realtors and their clients.
We have been partnered
with her for years."

- Peter Chabris

Keller Williams
Seven Hills

=

-

ACHOSA

859.547.6024
kristenm@achosahw.com
achosahw.com

F— T —C_ |

HOME TECHNOLODGY « HI-FI AUDBIO « HOME THEATER

TURN EVERY SHOWING
INTO AN EXPERIENCE

Visit one of our experience centers for the latest in Smart
Home Lighting, Blinds, TV's, Hi-Fi Audio, Golf Simulators,
Outdoor Entertainment, Home Theaters, and more.

Cincinnati - 10800 Montgomery Rd. | Dayton - 5749 Far Hills Ave.
513-563-0444 937-293-6200

HansonAV.com
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SPONSOR SPOTLIGHT

MEET

OWNER OF SAFE
START HOME
INSPECTIONS, LLC

Protecting Peace of Mind, One Home at a Time!

WRITTEN BY ELIZABETH MCCABE ¢ PHOTO CREDIT: BRENNA SMITH

“I've always been inquisitive. I want to
know what’s going on inside a house
and why,” says Nathan Wessel, owner

of Safe Start Home Inspections, LLC. His
natural curiosity, paired with more than
15 years in construction, makes him the
ideal partner for homebuyers and real
estate agents who want accuracy, clarity,
and a thorough evaluation of a property.

Nathan launched Safe Start Home
Inspections in 2016 and has since
completed just shy of 3,000 inspections.
His background in construction gives
him an eye for detail and the ability to
spot what others may miss. “I like to

learn,” he says. “I complete 80-100 hours
of continuing education a year. Only 14
are required, but I want to stay ahead of
new technology and information.” His
commitment to mastery is evident in
every inspection he performs.

Both Nathan and his team are

licensed home inspectors through the
International Association of Certified
Home Inspectors. They are also licensed
in Ohio for radon testing and wood-
destroying insect inspections.

Safe Start Home Inspections is based in
Lebanon, conveniently centrally located

between the Cincinnati and Dayton
markets. That strategic location means
Nathan can easily serve clients in both
areas, a major advantage for real estate
agents who work across regions.

A Customized Approach

Nathan tailors each inspection to
meet the client’s needs. Whether

it’s a residential property, condo,
apartment complex, or commercial
building up to 25,000 square feet, he
covers every aspect of the structure.
His standard home inspection ranges
from roof to foundation. Think crawl
spaces, basements, electrical, HVAC,

Cincinnati Real Producers - 27



My favorite thing is working
with new homebuyers.
They’re excited about their
new home, and I’'m able to
walk them through what’s
going on inside the house.”

(A, £

plumbing, and everything in between.

He also offers radon testing, wood-
destroying organism inspections,
sewer scoping, and a free visual mold
inspection with every service. Don’t
forget pre-listing inspections, new
construction inspections, or rental
inspections either.

After the inspection, Nathan walks
clients through a comprehensive report,
highlighting any issues that could cause
damage or safety concerns. Every photo
and detail is reviewed to ensure the
information is accurate, and the report
is provided in PDF format for easy
viewing and sharing.

“My favorite thing is working with
new homebuyers,” says Nathan.
“They’re excited about their new
home, and I’'m able to walk them
through what’s going on inside the
house.” His construction background
allows him to explain what issues

28 - January 2026

mean, what needs attention, and how
to care for the home long-term.

“I’'ve also worked with clients after
they have moved into their homes,” he
comments. Nathan walks his clients
through fixing issues.

A Trusted Partner for Real

Estate Agents

Agents often attend inspections to better
understand Nathan’s reports, and many
of them call him for guidance long before
a property hits the market. “Some agents
send me photos and ask what needs to
be fixed,” Nathan explains. He’s known
for making himself available, answering
questions, and helping agents navigate
inspection findings with confidence.

His advice for Cincinnati-area agents?
Schedule inspections as soon as a client
goes under contract. “I get so many calls
needing an inspection in two days,” he
says. “The earlier you call, the better.”

Community, Family, and Faith
Nathan is as dedicated to his community
as he is to his clients. He is married to
Crystal, his wife of 26 years, and they
are blessed with one son, Xander (16).
Xander recently started driving this
year. Nathan and his family are deeply
involved with their church, Citygate,
which is currently preparing a large
Christmas production called The Wonder
of Christmas. His son recently joined the
church staff as well, something Nathan
is incredibly proud of. Helping others is
what Nathan does best.

We are honored to feature Safe Start
Home Inspections, LLC in this month’s
issue. For more information, visit their
website at www.safestarthi.com.

Nathan Wessel

Safe Start Home Inspections, LLC
937-321-7479
www.safestarthi.com
nwessel@safestarthi.com




TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Nov 30 as of December 5th, 2025 at 4:13PM

Name Office Total Volume

Rate

Change your

with our new
Digital Mortgage

v Fully underwritten credit approvals help clients compete with cash buyers’
v More certainty upfront means fewer surprises and smoother transactions

v Close in as little as 10 days to keep business moving”

Ron Erdmann
Regional Manager/SVP of Mortgage Lending

0: (513) 609-4484 | C: (513) 470-3481
rate.com/ronerdmann | ron.erdmann@rate.com
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25

26

27
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29

30

31

32

33

34

Scott A. Oyler
Peter D. Chabris
Julie K. Back*
Ragan R. McKinney
Rick J. Finn

Eleanor D. Kowalchik
Brittney Frietch
Kevin E. Hildebrand
Rakesh Ram
Shelley Miller Reed
Andrew Gaydosh
Daniel Baron

Amy Hackett Roe
Ronald A. Bisher
Andrea DeStefano
Heather R. Herr
Bob Dorger

Allison Thornton
Michael C. Hinckley
Heather McColaugh
Monika Deroussel
Adam G. Marit

Jack C. Hinckley
Holly Finn

Julia Packer P. Wesselkamper
Robbie Dorger
Timothy J. Mahoney I
Michael L. Murtland
Tyler R. Minges
Megan S. Stacey
Heather Alley
Helena F. Cameron
Jon A. DeCurtins

Maura K. Cagney-Tipton

Coldwell Banker Realty
Keller Williams Seven Hills Re
Sibcy Cline

Ragan McKinney Real Estate
Coldwell Banker Realty
Keller Williams Pinnacle Group
BF Realty

eXp Realty

Coldwell Banker Realty
Coldwell Banker Realty

eXp Realty

Keller Williams Advisors
Coldwell Banker Realty
Coldwell Banker Realty
Sibcy Cline

Private Real Estate Collection
Comey & Shepherd

Sibcy Cline

Coldwell Banker Realty

BF Realty

eXp Realty

Real Link

Coldwell Banker Realty
Coldwell Banker Realty
Coldwell Banker Realty
Comey & Shepherd

Sibcy Cline

Comey & Shepherd

Huff Realty

Coldwell Banker Realty
Keller Williams Advisors
Sibcy Cline

ERA Real Solutions Realty

Coldwell Banker Realty

282

522

55

93

65

58

36

85

94

59

56

77

64

101

$183,484,071
$159,349,198
$155,916,017
$115,369,192
$84,239,535
$69,863,847
$64,602,748
$61,405,175
$61,054,475
$60,669,250
$57,767,359
$57,441,429
$56,145,905
$53,979,599
$53,186,586
$52,562,547
$50,989,344
$48,297,755
$46,841,357
$46,301,998
$45,223,532
$44,999,376
$44,705,356
$43,761,493
$41,824,104
$41,607,897
$39,007,306
$38,397,097
$37,795,633
$37,052,700
$36,490,970
$36,149,096
$35,883,986

$35,836,600

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Nov 30 as of December 5th, 2025 at 4:13PM

Rank Name Office Total Volume

35 Kelly Pear Comey & Shepherd 52 $35,261,387
36 Linda T. Destefano Sibcy Cline 51 $35,185,741
37 Cindy J. Shetterly Keller Williams Distinctive Re 102 $34,967,388
38 Laura Wogen Coldwell Banker Realty 48 $34,827179
39 Robert J. Mahoney Sibcy Cline 48 $34,710,329
40 Tyler McConnell Comey & Shepherd 85 $34,555,297
41 Jon L. Bowling Re/Max Preferred Group 86 $34,382,075
42 Patrick J. Cagney Coldwell Banker Realty 104 $34,250,150
43 Sue S. Lewis Sibcy Cline 60 $33,827,701
44 Anna S. Bisher Coldwell Banker Realty 83 $33,817,099
45 Walter B. Gibler Coldwell Banker Realty 70 $33,031,190
46 Robert Hines Coldwell Banker Realty 32 $31,551,247
47 Heather M. Stallmeyer Coldwell Banker Realty 52 $31,160,953
48 Michael P. Hines Coldwell Banker Realty 22 $31153,036
49 Amy L. Markowski Real of Ohio 106 $30,972,396
50 Rebecca A. Messenger Comey & Shepherd 47 $30,086,628
51 Heather S. Kopf Kopf Hunter Haas 39 $29,792,573
52 Robert F. Stephens Comey & Shepherd 46 $29,678,363
53 Kimberly K. Mansfield Keller Williams Advisors 95 $29,627,987
54 Micha Gleisinger Comey & Shepherd 42 $29,198,473

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

TOF FICKS

Forbes
realtor.com

32 . January 2026

CHRIS HESS
(614) 599-3693
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MOVING

emoving

Rank Name Office Total Volume

55 Robyn L. Rhein eXp Realty 63 $28,393,550
56 Gordon G. Green eXp Realty 58 $28,193,853
57 Jamie Gabbard Comey & Shepherd 83 $28,020,090
58 Janelle A. Sprandel Comey & Shepherd 67 $26,962,626
59 Tom Deutsch Jr. Coldwell Banker Realty 88 $26,866,091
60 Mitchell Ram Coldwell Banker Realty 51 $26,391,075
61 Andrew H. Homan Coldwell Banker Realty 51 $26,206,350
62 Sandra L. Peters Comey & Shepherd 22 $25,924,037
63 Elizabeth R. Mahoney Sibcy Cline 35 $25,652,156
64 Jeanne M. Rieder Hoeting, Realtors 80 $25,181,497
65 Diane Tafuri Sibcy Cline 37 $25,124,149
66 Molly E. Blenk Comey & Shepherd 62 $24,872,058
67 Courtne' C. Brass Coldwell Banker Realty 65 $24,726,300
68 Alexander Schafers Re/Max United Associates 73 $24,708,200
69 Mark Schupp Sibcy Cline 91 $24,640,225
70 Gina A. Dubell-Smith eXp Realty 50 $24,503,815
71 Sue M. Miller Comey & Shepherd 60 $24,315117
72 Tyler A. Smith Re/Max United Associates 56 $24,021,850
73 Lynn M. Schwarber Comey & Shepherd 48 $23,481,850
74 Jessica Bauer Comey & Shepherd 70 $23,373,855
75 Kyle Mahoney Sibcy Cline 26 $23,347,446
76 Mike Hildebrand eXp Realty 57 $23,322,747
77 Flor D. McNally Keller Williams Advisors 86 $23,300,707
78 James E. Pitzer lll Coldwell Banker Realty 52 $23,293,436
79 Timothy J. Mahoney Sibcy Cline 23 $23,098,815
80 Kathryn M. Cousino Sibcy Cline 10 $23,080,500
81 Christopher Shepherd Plum Tree Realty 90 $23,033,850
82 Ingrid K. Likes Coldwell Banker Realty 46 $22,980,350
83 Barbie Woehrmyer Coldwell Banker Realty 59 $22,976,401
84 Oscar Asesyan Coldwell Banker Realty 47 $22,937,219
85 Sue A. Wahl Comey & Shepherd 58 $22,687117
86 Luke R. Luther Coldwell Banker Realty 19 $22,558,224
87 Zach Singler Re/Max Local Experts 45 $22,521,284
88 Michelle E. Hudepohl Coldwell Banker Realty 35 $22,481,650
89 Mary Clare Baden eXp Realty 44 $22,416,471
90 TJ Gausman eXp Realty 57 $21,933,826
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Nov 30 as of December 5th, 2025 at 4:13PM

Rank Name Office Total Volume

N Lesli D. Norris Coldwell Banker Realty 49 $21,771,900
92 Brice K. Allen Coldwell Banker Realty 51 $21,679,761
93 Trent S. Ferrell Keller Williams Advisors 79 $21,626,100
94 Nikki M. Hayden Private Real Estate Collection 4 $21,087,800
95 Tiffany B. Allen-Zeuch Sibcy Cline 35 $20,949,921
96 Carol A. Grubb Comey & Shepherd 30 $20,792,170
97 Sarah Robben Coldwell Banker Realty 38 $20,781,050
98 Eric Surkamp Comey & Shepherd 28 $20,680,353
99 Myles Greely Keller Williams Community Part 58 $20,319,060
100 Tina A. Burton Sibcy Cline 45 $20,201,642
101 Keith T. Taylor Comey & Shepherd 56 $19,963,467
102 Denise L. Gifford Keller Williams Advisors 51 $19,829,620
103 Robert DiTomassi Comey & Shepherd 41 $19,809,800
104 Austin R. Castro Coldwell Banker Heritage 32 $19,776,762
105 Tyler Dietz Keller Williams Seven Hills Re 56 $19,648,621
106 Richard Davey Comey & Shepherd 55 $19,564,467
107 Adam A. Schupp Sibcy Cline 75 $19,545,274
108 Celia B. Carroll Sibcy Cline 24 $19,515,178
109 May Xuemei Wu Comey & Shepherd 37 $19,502,984
10 Hannah K. Wang Sibcy Cline 48 $19,391,660
m Cheryl A. Ferry Keller Williams Advisors 56 $19,382,194
12 Sara E. Limper Coldwell Banker Realty 47 $19,292,900
13 Larry L. Thinnes Sibcy Cline 40 $19,267,930
14 Nickolas G. Welage Plum Tree Realty 35 $18,929,759

Executive Agent | Owner

Your Business Deserves Real Coverage, ‘ -
Not 1-800 Excuses F'Rerouse

Connect Your Client With A REAL Person!  WE CUTRATES -

Over 35 Carriers Offering
Competitive Rates for Your Business

SYICHSVAGREISISK!

Greater Cincinnati's #1 Rated Insurance Carrier

Rank Name Office Total Volume
15 William Draznik Coldwell Banker Realty 39 $18,898,000
16 Sandi N. Wethington eXp Realty 67 $18,892,055
17 Alison M. Fossette BF Realty 34 $18,363,322
18 Steve S. Early Sibcy Cline 26 $18,331,500
19 Varun Varma Coldwell Banker Realty 53 $18,185,578
120 Kathy J. Kramer Sibcy Cline 36 $18,172,962
121 John Alley Keller Williams Advisors 27 $18,171,300
122 Erin P. Fay Coldwell Banker Realty 45 $18,160,849
123 Scott Ferguson Real of Ohio 45 $18,062,290
124 Carl F. Tuke Sibcy Cline 25 $17,944,425
125 Melissa B. Friede Keller Williams Seven Hills Re 45 $17,880,002
126 Logan Gittinger Re/Max Alliance Realty 60 $17,852,578
127 Sherry A. Obermeyer Huff Realty 25 $17,813,991
128 Michael W. Jordan Jordan, Inc 4 $17,805,523
129 Dawn Isenhower Keller Williams Seven Hills Re 52 $17767,952
130 Marc A. Cameron Sibcy Cline 33 $17,725,144
131 Jason J. Bowman Re/Max Alliance Realty 51 $17,622,799
132 Keli S. Williams Sibcy Cline 4 $17,622,186
133 Evan Johnson Cutler Real Estate 43 $17,584,950
134 Alex J. Wagner Coldwell Banker Realty 63 $17,561,998

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent
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Same Brand, New Reach — Tune in for free today
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Nov 30 as of December 5th, 2025 at 4:13PM

Rank Name Office Total Volume
135 Anthony Vanjohnson eXp Realty 69 $17,494,947
136 John M. Bissman Keller Williams Pinnacle Group 52 $17,489,903
137 Jeri O'Brien-Lofgren Sibcy Cline 28 $17,470,623
138 Regina M. Hamilton Sibcy Cline 48 $17,464,777
139 Hillary Justice Coldwell Banker Realty 44 $17,443,400
140 Lee G. Robinson Robinson Sotheby's Internat'l 22 $17110,900
1441 Tom Hambly Relocation Planners 38 $17,012,470
142 Kimberly K. Ballinger Re/Max Preferred Group 57 $17,009,000
143 Beth Silber Coldwell Banker Realty 48 $16,993,190
144 Robert R. Smith Coldwell Banker Realty 7 $16,930,042
145 Olivia K. Hines Keller Williams Advisors 44 $16,877,425
146 Jason A. Sheppard Coldwell Banker Realty 54 $16,780,300
147 Alexander M. Moksin Keller Williams Pinnacle Group 27 $16,756,725
148 Lisa McCarthy Coldwell Banker Realty 60 $16,696,099
149 Molly Eynon Coldwell Banker Realty 42 $16,661,000
150 Anne V. Bedinghaus Coldwell Banker Realty 57 $16,563,500

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

YOUR NEW HOME
STARTS WITH US

“HOME LOANS BUILT ON TRUST”

513-835-1787 imperialhl.com NMLS 2592965

FQUAL HOUSING
CENDER

36 - January 2026

Hey Realtors!

Let your listings do the talking.

QY

Attract More Buyers | Sell Faster | Stress Less

AREA WIDE

HOME INSPECTION

¥

4

i
Why Real Estate Agents
Choose AWHI...

/) Educational for the Client
@) 300+ 5 Star Google Reviews

'@ Informative (Without Inducing Panicl)

' @ One-Stop-Shop - All In-House Services

513.802.3164

areawidehomeinspection.com

BUSINESS PACKAGES NOW AVAILABLE!

PHOTOS | AERIAL | 3DTOURS | VIDEO

Proof is in the media.

CincyPhotoPro.com

513-741-8860 (call)
513-741-8826 (text)

- -
5 _E Marttare Kentucky's ﬂT Moving Co mpany

CINCINNATI'S #1
MOVING COMPANY

Fiwdl Us ol ‘I
R Al

-----

Offering Residential and Commercial quality packing and moving services
to Ohio and Kentucky.
Local and Long Distance Moving * Locally Owned and Operated.

ASK ABOUT OUR SISTER SERVICES:
BIG BLUE PACKING * BIG BLUE PRESSURE WASHING < BIG BLUE STORAGE
BIG BLUE CLEANING CREW < BIG BLUE HOLIDAY DECOR

BEST
WY 859.608.BLUE (2583) | BIGBLUEMOVINGKY.COM  :E=m
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

O

NEW LIFE

PRIORITY

PICKUP
SERVICE

The Easiest
Move Your Clients
Will Make.

Moving day is hectic
— donating furniture
shouldn’t be.

MNew Life Furniture Bank's Priority
Pickup Service gives your clients a
smoaoth, full-service furniture removal
option when they're relocating,
downsizing, or preparing a home

for the market.

Ouwr professional movers go into
the home, remove the furniture,
and ensure every piece is delivered
directly to a family overcoming
homelessness or another crisis.

Easy to schedule!

Just visit nlifurniture.org and click
the DONATE FURNITURE button.
Your clients can select Priority Pickup
and choose the date that works best
for them.

Why Realtors
Recommend Us

Full-service, in-home removal —
no curb placement needed

Fast, lexible scheduling for tight
closing timeiines

Professional, reliable team
Tax-deductible donation

100% of pickup fees support
MNLFB's mission of furnishing
homesfor neighbors starting over.




