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Making Home
Ownership
Dreams A Reality

ith 25 years of experience
and a passion for numbers,
Jodi Poore has become
a cornerstone in the Upstate South
Carolina real estate community. As
production manager at PrimeLending,
Jodi has a deep understanding of
the housing market to help clients
achieve their homeownership goals.
Her dedication to excellence and
personalized service has made her a
trusted name in the industry.

Jodi says, “Homeownership is the
American way,” PrimeLending offers

a wide array of mortgage solutions,
from FHA and VA loans to construction
and renovation financing. This
comprehensive approach ensures clients
have access to the right tools for their
unique situations. It’s no surprise that
PrimeLending has earned recognition
as “Best of the Upstate” in both 2024 and
2025, a testament to their commitment
to quality and customer satisfaction.

Jodi’s journey into the mortgage
industry was almost predestined.
While she initially pursued a degree
in mathematics with aspirations of
becoming a professor, her family’s
background in real estate and
construction nudged her toward a
different path. “My mother was an agent
and builder, as was my brother,” she
explains. “With my love of homes and
numbers, what other industry would
I'want to be in? There is something
special about seeing a family in a new
home. Makes your heart smile.” This
blend of personal passion and family
influence laid the foundation for a
career that has spanned decades.

Starting her career in Easley, S.C.,

Jodi quickly rose through the ranks,
managing new branches and seeking
innovative ways to better serve her
clients. In 2009, her brokerage merged
with Dallas-based PrimeLending, where
she has remained ever since. “Stability,
confidence, knowledge, availability,
and ethics have sustained my career,”
Jodi reflects. These values have not
only guided her professional journey
but have also earned her the trust and
respect of her clients and colleagues.

What sets Jodi apart is her unwavering
commitment to personalized service.
“Every buyer is different; you've got

to be able to think outside the box to

get things done,” she emphasizes. This
tailored approach has earned her a loyal
following of repeat customers who value
her expertise, dedication, and ability

to navigate even the most complex
financial situations. For Jodi, each client
represents a unique story, and she takes
pride in helping them turn their dreams
of homeownership into reality.

Adapting to industry changes has been
crucial throughout Jodi’s career. She’s
witnessed the evolution from stated
income loans to today’s stringent
regulations, and she has consistently
risen to the challenge. “We work with
what we’re given, follow current

government regulations, and find

the best way to service our clients,”

she says. Jodi stresses the importance
of continuous education, always
seeking new knowledge to share with
borrowers. This commitment to staying
informed ensures her clients receive
the best possible guidance in an ever-
changing market.

Outside of work, Jodi is a devoted
family woman and lake enthusiast. She
and her husband, Lewis, who owns

a landscaping company, have raised
three children. Their daughter Kinsley
is an RN and married with 4 children.
Their daughter Kara is also an RN with

1 child, and their youngest son Chance
isnow in TN. He just finished a long
football career with UK. He is a financial
Advisor with Edward Jones and recently
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got engaged! Family is at the heart of
everything she does, and she cherishes
the time she spends with her loved
ones. When not helping clients, you’ll
likely find Jodi on Lake Hartwell, where
she’s lived for 27 years. “Water skiing,
knee boarding, and nature watching is
my zen,” she shares. The lake provides
her with a sense of peace and balance,
allowing her to recharge and return to
her work with renewed energy.

Jodi’s definition of success extends
beyond professional achievements.
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“I am already successful. I have a
wonderful husband and family, the
best friends, and I get to work in an
industry that not only do I'love, but
I'm really good at!” For her, success is
about finding joy and fulfillment in all
aspects of life, and her positive outlook
is evident in everything she does.

Looking to the future, Jodi aims to leave
a legacy of honesty, approachability,

and faith. “I want to be remembered

as an honest, loving person with God

as my center,” she says. Her infectious
personality and genuine care for others
have made her a trusted partner for
REALTORS® and clients alike. Her faith
and values are the guiding principles
behind her work, and she strives to make
a positive impact on everyone she meets.

For those considering a career in
mortgage lending, Jodi offers this

advice: “Working with the public takes

a special personality. You’ve got to be
able to handle all types of people.” She
emphasizes the importance of drive,
knowledge, and genuine care in building
a successful career. “It’s not just about
numbers; it’s about people,” she adds.

As Jodi continues to serve the Upstate
community, her commitment to
excellence and client satisfaction
remains unwavering. “Each client is

“IT'S NOT

JUST ABOUT
NUMBERS; IT’S
ABOUT PEOPLE”

a personal journey to get them into a
home, not just a number,” she affirms.
This dedication has made Jodi Poore a
true asset to PrimeLending and the real
estate professionals she partners with
daily. Her ability to combine technical
expertise with heartfelt service ensures
she will continue making a lasting
impact on her clients for years to come.

JODI POORE
JODIPOOREMORTGAGE.COM
(864) 844-1032
JPOORE@PRIMELENDING.COM
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4124 Clemson Blvd,, Ste 2B | Anderson, SC 29621

Jodi Poore
Production Manager
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REALTOR ON THE RISE

Faith, Fearlessness,
& Finding Purpose in
Real Estate

WRITTEN BY: AMY PORTER
PHOTOS BY: TRES
DABNEY (TRUE NORTH
PRODUCTIONS)

hen it comes to
perseverance, faith,
and finding joy in

every season, few embody those
qualities as fully as Rebecca Lynn
Kirkwood, Realtor with Epique
Realty. Known for her fun-loving
personality, warm laughter, and
unwavering loyalty, Rebecca’s
journey in real estate is one of
courage, resilience, and purpose.
In just five short years, she has
transformed her life, built a
thriving business, and discovered
the fulfillment that comes from
helping others achieve their
dreams of homeownership.

Rebecca’s story begins not in the
hustle of sales meetings or open
houses, but in the quiet strength
of reinvention. For years, she was
a dedicated stay-at-home mom,
raising her three children and
building a home full of love and
faith. But life took an unexpected
turn when she faced divorce,
and with it came the daunting
question of what to do next. She
found herself working at an eye
doctor’s office, helping customers
select eyeglass frames — a role
that would unexpectedly spark
something greater within her.

“I realized quickly that I could
connect with people easily,” she
recalls. “I loved making them feel
confident in their choices. That
experience showed me that sales
didn’t have to be pushy — it could
be about truly helping people.”
Still, Rebecca knew she wanted
more. She wanted something that
challenged her and offered the
chance to build something lasting
for herself and her family. Real
estate had always intrigued her,
and with encouragement from her
own inner voice — and her faith
— she took the leap, enrolling in
real estate classes and earning her
license in 2020.

The timing couldn’t have been
more uncertain — launching a
new career during a time when
the world itself was shifting.

Yet, that uncertainty became a
proving ground for Rebecca’s
perseverance. “I was scared,” she
admits. “There were moments
when I wondered if I had made
the right choice. But I knew this
was where I was supposed to be. I
told myself, ‘If God brought me to
this, He’ll bring me through it.”

Rebecca began her career with
Keller Williams Drive, followed
by a short time at Modern
Realty. Each experience taught
her valuable lessons about
persistence and self-confidence.
In 2022, she joined Great Homes
of South Carolina, drawn by
the company’s promise of
mentorship and training for
new agents. “They offered

the kind of hands-on support

I needed to really grow,” she
says. “The team was genuine,
encouraging, and cared about
their agents’ success.” That
decision would lead her to
where she is today — Epique
Realty, a dynamic national
agency based in Houston,
Texas, after Great Homes
joined the brokerage in 2024.

Now, just a few years later,
Rebecca has built a career marked
by consistency, integrity, and
measurable success — with over
$24 million in career volume and
79 closed transactions, including
more than $12 million and 35
closings in 2024 alone. But beyond
the numbers, Rebecca’s approach
is rooted in connection. She

sees her role as part guide, part
educator, and part trusted friend.
“Real estate isn’t just about houses
— it’s about people,” she explains.
“Every client has a story, and my
job is to listen to it.”

Her process is both personal
and strategic. She begins every
relationship with a detailed
consultation to understand her

clients’ needs, lifestyle, and goals.

“It’s not just about what kind of
house they want,” she says. “It’s
about how they live — do they

work from home, do they need
walkability, do they entertain?
Those details help me match
them to the right home.”

From there, Rebecca creates a
customized search plan, sets up
automated listings, and guides
clients through every stage of the
buying or selling process. She
makes it her mission to educate
clients on market trends, pricing,
and negotiation strategies,
ensuring they feel empowered
throughout. “I balance their
excitement with practical
advice,” she says. “Sometimes my
job is to be their voice of reason
while still helping them dream.”

One story that reflects her
approach perfectly involved a
family from Los Angeles, CA.
Rebecca met them by chance
while showing another client a
home. They were driving by and
seemed interested, so she offered
to show them the property

when she finished. After touring
several older homes, she realized
they truly wanted something
fresh and move-in ready. “I
suggested new construction,” she
recalls. “When I showed them a
home in Eastwood’s Harrington
Community, they were thrilled.
They couldn’t believe they could
own a brand-new home with a
yard that size. They told me they
never imagined having that in
California.” The gratitude in their
voices and joy on their faces left
an impression that has stayed
with her ever since. “It reminded
me why I do this — to make
dreams like that possible.”

But success didn’t come without
struggle. Rebecca admits that her
early years were filled with self-
doubt and fear of failure. “There
were many times I thought about
quitting,” she says. “But I just kept
praying and pushing forward.
Every day, I had to trust that if T
put in the work, God would bless
my efforts. And He did — over and
over again.”

Her perseverance and faith

have become the foundation of
her business philosophy. Today,
she’s passionate about building

a sustainable business rooted in
long-term relationships. She has
partnered with Fusion Growth
Partners, a business development
company that provides marketing,
coaching, and accountability
support. “They’ve completely
changed how I run my business,”
she says. “They’ve helped me
shift from relying on paid leads to
cultivating referrals from my past
clients and sphere of influence.”

With Fusion Growth’s guidance,
Rebecca has launched her

own YouTube channel, created
creative mailer campaigns, and
implemented digital marketing
strategies that keep her top of
mind. They’ve also encouraged her
to plan client appreciation events
and make consistent personal
connections — phone calls, visits,
and check-ins that build lasting
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trust. “It’s all about consistency,”
she says. “That’s what sets the
great agents apart — doing the
right things every day, even when
it’s hard.”

Rebecca’s definition of success

is both heartfelt and deeply
thoughtful. “Albert Einstein said,
‘Try not to become a man of
success but rather a man of value,’
and that’s exactly how I see it,” she
says. “If I can continue to bring
value to my clients — through
knowledge, integrity, and care —
then I'm succeeding.” She believes
success is built through what
author Darren Hardy calls the
“Compound Effect”: small smart
choices + consistency + time =
radical difference. It’s a principle
Rebecca applies not only in

business but in every aspect of life.
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Faith remains the cornerstone of
everything she does. Her favorite
scripture, Jeremiah 29:11 — “For

I know the plans I have for you,
declares the Lord, plans to prosper
you and not to harm you, plans

to give you hope and a future”

— has guided her through every
uncertainty. It’s a promise she’s
seen fulfilled time and again.

Outside of real estate, Rebecca
finds joy in the simple things:
family, faith, and fun. She’s a
proud mom to three — Abby

(31), Zach (27), and Annsley (17)
— and now a grandmother who
treasures every moment with

her grandchildren. The Kirkwood
family loves beach trips, board
games, card nights, and downtown
dinners in Greenville. “When
we’re all together, it’s just laughter

and love,” she smiles. “Those are
the moments that matter most.”

She also enjoys Jazzercise, biking
along the Swamp Rabbit Trail,
cooking for her family, and
connecting with fellow agents for
encouragement and community.
Soon, she plans to try pickleball —
something she’s sure will combine
fun and fitness perfectly.

For Rebecca, the rewards of her
career go far beyond transactions
and titles. “I feel accomplished

for the first time in my life,” she
says. “This business has given me
a sense of purpose and confidence
Ididn’t know I was missing. Ilove
that what I do matters — that I get
to help people start new chapters
of their lives.”

Her advice for other agents,
especially those just beginning
their journey, is simple but
profound: “Don’t give up when
it’s hard. Sometimes you have
to do it scared for a while, but
keep going. Success comes from
consistency, preparation, and
faith. There are no shortcuts —
only daily decisions to show up
and do the work.”

Rebecca’s story is one of
reinvention, resilience, and
faith in action — proof that
when you trust your calling and
work with purpose, the results
can be extraordinary. With her
warm personality, deep faith,
and commitment to excellence,
Rebecca Lynn Kirkwood
continues to rise in the Upstate
market — a shining example of
what it means to serve with both
heart and purpose.

Favorite Quote

For I know the plans I have for you, declares the
Lord, plans to prosper you and to to harm you, plans
to give you hope and a future.”_Jeremiah 29:11
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Welcome
New Sponsors!

We are excited to introduce our newest business sponsors, who bring fresh perspectives, innovative solutions, and a drive for
success to our community. With their expertise and vision, they are poised to make a significant impact in their respective industries.

EXPERT

COMMERCIAL AND RESIDENTIAL
ROOFING CONTRACTORS

N\
ANDERSON

METAL ROOFING & SHINGLES

We welcome these dynamic companies with open arms and look forward to witnessing their growth and
achievements as valued members of our network.

Homeside Financial
Daniel Horton

Sr. Mortgage Advisor
864-887-4230
dhorton@homeside.com

2 Homeside

INNOVATIVE INSPECTION TECHNOLOGY | THERMAL CAMERAS
DRONE IMAGING | SUPRA EKEY ACCESS

ALLIANLCEPRO
BENNNINSPECTIONS

BUILT FOR
TOP-PERFORMING
REALTORS

Partner with us and pick your preferred inspector
plus enjoy flexible scheduling, daily availability,
transparent pricing, and expert support.

Experience the difference, Call Noah Franks!

Call 864-663-3320 e allianceproinspections.com
admin@allianceproinspections.com

Flexible Scheduling
Daily Availability
Transparent Pricing

Expert Support Team

5,000+ Reviews
Locally Owned
Proven. Trusted. Local.

BREE i
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Empowering home buyers & real estate pros
with personalized mortgage guidance.

SIMPLIFY YOUR MORTGAGE
JOURNEY WITH EXPERT
GUIDANCE YOU CAN TRUST

HORTON
HOME TEAM Powered by:
MORTGAGE ) Homeside

GET THE HOME TEAM ADVANTAGE

WHY WORK WITH US?

WE'LL HELP YOUR CLIENT FIND
THE PERFECT MORTGAGE!

Contact Me:

Daniel Horton

Sr. Mortgage Advisor
NMLS 1505206
864.887.4230
dhorton@homeside.com

e

Founded in 45+ Years of Better
1999 Experience Warranties

CONNECT FOR A

FREE INSPECTION TODAY

DANNY BEST, OWNER

andersonmetalrooﬁng.com | 864.287.2378

Family and 24-Hour Up-to-Date
Locally Owned
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VIRTUAL
CONSULTATIONS




/\ Your Partner in

N T eqal Solutions
NEWTON

— AW FIRM —

=
l—
o
—
| —
f/:
pu—e
S

HOMWAVOLL

satchrieelings.

Closing Services | Title Insurance
Estate Planning | Probate
Business Formation

211 MAIN ST., SENECA, SC 29678 + 104 PINNACLE ST., CLEMSON, SC 29631

newtonlawciemson.com | 664-654-6V4 2 0SINg(@Rknewton.com

RANDALL NEWTON | KIMBERLY NEWTON | NATHAN CLARK | ANN SULLIVAN

INSPECTIONS

864.529.9900 » RESinspections.com

/\k
RE

Home Inspections » Termite Letters « Radon Testing « Indoor Air Quality

.

Ihspectihs That Work as Ha‘r“d‘as
Effortless & Online Scheduling

As members of the local Board of Realtors,
we book through the appointment center

CARLTON MOTORCARS
(861) 2138000

2446 Laurens Road | Greenville, SC 29607

Bundled Inspections
Digital Reports within 24 Hours

VETERAN + FIRST RESPONDER DISCOUNTS
Schedule Your Inspection Today!
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Blair Cato at The Commons

A NEW STANDARD IN CLOSING EXPERIENCES.

Blair Cato's newest Upstate location has arrived at The
Commons—Greenville's trendiest destination, where
you'll experience closings with a vibe just steps

from the Swamp Rabbit Trail.

WHY BLAIR CATO?

We safeguard your deals—
and your reputation.

= Elevated Closing Experience
« Three Upstate locations

« Direct Attorney Access

e 1,000 + five-star reviews

= Spanish Liaison

Dlir | cato | pickren |casterine

SCHEDULE YOUR NEXT CLOSING AT THE COMMONS!
147 WELBORN STREET GREENVILLE, SC 29601 | 864.999.3576
UPSTATE LOCATIONS: GREENVILLE | SPARTANBURG | MAULDIN




