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THE SEARCH ENDS HERE

Every home built by Thomas James Homes is backed by guaranteed pricing and
delivery timelines, as well as design excellence. These homes are examples of how
we redefine what's possible in Silicon Valley homebuilding.

EDGEWOOD PARK

125 WARWICK STREET
REDWOOD CITY, CA 94062

4 beds | 4.5 baths
3,110 Sq. Ft.
6,750 Sq. Ft. Lot

BLOSSOM CREST .

15675 EL GATO LANE
LOS GATOS, CA 95032

4 beds | 3baths =+ 7
29755q.Ft. =
8,135 Sq. Ft. Lot -

To learn more about these homes or other available listings, visit tjh.com or contact:

Frances Ibay, South Bay | FIbay@tjh.com | (408) 205-9858 | DRE# 01708429
Nadine Masarweh, Peninsula | NMasarweh@tjh.com | (925) 270-6807 | DRE# 02207660

Home, pricing, and community information is subject to change, on homes prior to sale, at any time without notice or obligation. Square footage and dimensions are approximate and may vary
in construction and depending on the standard of measurement used, engineering and municipal requirements, or other site-specific conditions. Not an offer or solicitation to sell real property.
Thomas James Homes reserves the right to change or modify solar programs and/or contractors at any time without notice. Thomas James Homes is a registered trademark of Thomas
James Homes, LLC. ©2024 Thomas James Homes. All rights reserved. CA DRE License #02057367

Resort Living Your Clients Won't Want to Miss Out On

Discover our Distinctive Lifestyle at the Planned Wellness + Social Club:

Resort Club | Pickleball & Tennis | Fitness & Strength | Movement
Indoor Pool with Lap Lanes | An Amazing Place to Nosh & Sip
Nearby Walking & Hiking Trails | Onsite Lifestyle Director

Events & Excursions | And Most of All - Fun! 9
Triloc
rilogy.

Move-In Ready Homes Available from the $800s- $1M+ - Trilogy55SanJuanOaks.com San Juan Oaks

Sales: Shea Homes Marketing Company (CalDRE #01378646); Construction: SHALC GC, INC. (CSLB #1062050). Homes at Trilo??/'“' San Juan Oaks are intended for occupancy by at least one person 55 years of age or older, with certain =)
exceptions for younger persons as provided by law and the governing covenants, conditions and restrictions. This is not an offer of real estate for sale, nor a solicitation of an offer to buy, to residents of any state or province in which 2
registration and other legal requirements have not been fulfilled. Trademarks are property of their respective owners. Equal Housing Opportunity. Models are not an indication of racial preference. °



HANHAN COMMERCIAL

YOUR PARTNER

in Bay Area Commercial Real Estate

Contents

PROFILES

HANHAN

¥ Expertise in Retail, Office, and Industrial Sales & Leasing -5\ viERCIAL GROUP

¥ Creative Deal Structuring & Market Insights
¥ 20+ Years in CRE
¥ Full 25% Referral Fee to Licensed Agents

™ Trusted Resource for Residential Agents — Call Us Anytime

! |
1 4 Partner Spotlight: 2 o Kollab
Gabriella Alvarez with Real Estate Agents

Nu Level Equity . 4 :
Helping Clients & Agents Build Wealth

Through Commercial Real Estate.

408.909.0998 | hanhan@compass.com
DRE # 01800203

hanhancre.com SCAN TO UNLOCK
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@ EXPERT HOME
* STAGING FOR
FASTER SALES.

If you would like to inquire more information about the Silicon
Valley Real Producers Magazine, Please contact Sandra at
408-607-5928 or email at Sandra.magana@n2co.com
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TWWWW@LL quj/ W0§549OS :;,?;::ml S.am We've got your back! Say goodbye to the stress of
dlaouil 90”@4%54%\67 hizplisebigisgmheniilomdnric Medina- Ashby finding the perfect client gift - no matter the
PRESIDENT/DESIGNER occasion. Our thoughtfully curated packages,
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ﬁmmwmm,plmmm KEVIN BARRETT, vp sales/Marketing (408) 497-3444 KB@ctt.com (O www.ourfavoritethingsshop.com
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

55+ ACTIVE ADULT
COMMUNITY

Catalyst Media Design -
Trilogy San Juan Oaks
(480) 471-8390

ADU BUILDER
APEX Homes
(518) 779-6006
apex-homes.com

BUILDER

Generation Builders USA
Leonardo Silva

(650) 278-8674
Generationbuildersusa.com

JR Home Remodel
Jackson Guerra

(650) 281-5232
jrhomeremodeling.com

Thomas James Homes
Mark Peters

(650) 562-8097
tjh.com

CABINETS

Kassa

Carrie Luo

(408) 888-8310
Kassacabinet.com

CLOSING GIFTS

Our Favorite Things
Specialty Gifts Shop
Paloma Mansour

(650) 796-7108
Ourfavoritethingsshop.com

COMMERCIAL REAL ESTATE
Compass Commercial Real
Estate - Hanhan Group
Jonathan G. Hanhan

(510) 375-7575
www.hanhancre.com

6 - February 2026

FINANCIAL ADVISOR

Real Retirement Strategies
Kerry Worden

(510) 999-0539
realretirementstrategies.com

FURNITURE

Ayla Home Collection
(669) 260-6065
aylahomecollection.com

HOME BUILDER
Meritage Homes
(925) 360-0985
meritagehomes.com

HOME WARRANTY
Choice Home Warranty
Marilyn Chapman

(805) 889-0148
choicehomewarranty.com

Fidelity National
Home Warranty
Margaret Faherty
(415) 301-1055
homewarranty.com

Fidelity National
Home Warranty
Reinita Osborne
(408) 410-9751
Homewarranty.com

INSURANCE AGENCY

Mark Landis Insurance Agency
Mark Landis

(650) 366-8274
agents.farmers.com/ca/
redwood-city/mark-landis/

Sisemore Insurance Agency
Vanessa Sisemore

(925) 899-7926
agents.farmers.com/ca/
walnut-creek/vanessa-sisemore/

LISTING PREPARATION
SERVICES

Freemodel

Laura Klein

(650) 740-1228

MEDIA PRODUCTIONS
Evoke Media

Jericho Corpuz

(408) 337-2391
evokemediare.com

House Hub Media
Christian Urena
(408) 634-8047

Regal Production Media
Devin Regal
(669) 273-5400

MORTGAGE / LENDER
Change Home Mortgage
Jae Ro

(408) 242-8309
www.changemtg.com

Cross Country Mortgage
Padi Goodspeed

(530) 870-5626
padigoodspeed.com

HJLC Partners Inc.
Helena Jones - Kim
(510) 388-7721
helenajoneskim.com

Nu Level Equity
Gabriela Alvarez
(408) 691-1451
nulevelequity.com

Us Bank
Eddie Garcia
(408) 398-2267

MOVING COMPANY
Clutch Moving Company
(650) 285-1261
clutchmovingcompany.com

Nevarez Moving Company, LLC
Orlando Nevarez

(408) 859-1106
nevarezmovingco.com

PHOTOGRAPHY &
VIDEOGRAPHY

In D Sky Homes
(669) 296-8187
indskyhomes.com

PROPERTY MANAGEMENT
Devoted Property Management
Brett Jennings

(408) 387-6810
yourdevotedpm.com

Intempus Property Management
(408) 710-0381

intempusproperty
management.com

REAL ESTATE BROKERAGE
BRG Realty Corp

Gregg Bunker

(408) 781-1725
brgrealtycorp.com

STAGING
Design by Mish
Mish Chadwick
(408) 458-6966
mishdesigns.com

Storlie Design and Staging
Amy Storlie

(408) 476-4268
Storliedesigns.com

Unicorn Staging + Design, LLC
Sonia Medina-Ashby

(408) 429-0208
Unicornstagingdesigns.com

TAX STRATEGIES AND
WEALTH MANAGEMENT
Real Retirement Strategies
Kerry Worden

(510) 999-0539
realretirementstrategies.com

TITLE COMPANY
Chicago Title
Kevin Barrett
(408) 497-3444
chicagotitle.com

Cornerstone Title
Suzanne Borg

(408) 799-8708
cornerstonetitleco.com/

Fidelity National Title
John Killen

(408) 437-4313
johnfnt.com

First American Title Company
Jennifer Cortez

(408) 504-5596

Lawyers Title Company
MaryAnn List

(650) 801-3542
Lawyerstitlebayarea.com

Orange Coast Title Company
Katie Ellis

(831) 524-6633
www.octitle.com

F YOUR FIRST B¢

REAL ESTATE MEDIA

_EVERY HOME HAS A STORY,

.-I ' E

WE HELP YOU TELLIT =

g&r

TRANSACTION COORDINATOR
Transactions by Jenn

Jenn Darknell

(408) 234-6722
tc@transactionsbyjenn.com

VIRTUAL ASSISTANT
Link up BPO

Roberto Saldafia Roa
(408) 471-5716
Linkupbpo.com

Silicon Valley Real Producers - 7



Meet
The

Team

Jenae Gahagan Nicole Wright
Community & Operations Ad Strategist
Coordinator

Sandra Magana
Owner/Publisher

Jericho and Clarissa Ashley Maxwell Olha Melokhina Chris Menezes

Corpuz Photographer Photographer Writer
Media/Marketing Team

Ellen Buchanan Ashley Kivisto Jess Wellar Rebecca Wilson
Writer Writer Writer Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of
The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real

Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company
nor the publisher may be held liable or responsible for business practices of these companies.

ﬂ%@ There's a big difference
: Y

serfor between HAVING insurance
and BEING insured.

Refer Vanessa & Give Your Clients Peace Of Mind

As an agent experienced in Real Estate sﬂ
transactions, | can help you & your clients with: E
Vanessa Sisemore

* Evidence of Insurance forms on short notice & timely

ek To Ryt = lte
Sisemore Insurance Agency « Fast, dependable service
* Broad & tailored coverage options m
925-899-7926 « Competitive rates & a variety of discounts . ' -
Vanessa@sisemoreagency.com * Extensive experience & creative policy options FA, R M E R s
www.farmersagent.com/vsisemore * Hard to place homes INSURANCE

8 - February 2026

{ bestintitle

FOLLOW
\ ALONG

Entrepreneur O \I
Title & Escrow | Tips & Tools | Al for Real Estate

? silicon Valley | Bay Area | CA
Valuable & Shareable content to raise your Real

L INSTAGRAM...

#) lingapp.com/SuzanneBorg

Suzanne Borg

320 1,392 1,276
posts followers following

TTTLE & ESCROW
PARTNER

Why work with me?

« Collaborative Strategic Marketing Plans

« Tools to support your business

 Escrow & Title knowledge

Reachable outside the 9-5; you have a Batline
ucation & Workshops

" -: I-,-I

Bk 5Ty
@BESTINTITLE

ctive & solutions driven
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CAREY GORGOLINSKI | ANDREA SIMONS | ARTHUR NAVARRO | NICOLE AISSA | PATRICIA PANTAZIS ;g
g lh
ar

- TN .
FIND YOUR PERFECT MATCH FOR SUCCESS

Make Every Move Count

February is all about meaningful connections—and that includes your business goals.
Our expert team is ready to pair you with personalized solutions, smart technology,
and unwavering support.

23

Your goals.

Our expertise.

A partnership that works. SCAN HERE
Connect with us today and discover how we can help you thrive. ;

‘J" Lawyers Tlﬂe WWW.LAWYERSTITLEBAYAREA.COM

L o= T,
° Residential/ Commercial Title and Escrow Services S E R V | N G N O R T H E R N C A L | F O R N I A FOR OUR CONTACT

INFORMATION

moving company
N’

FOR YOU AND YOUR CLIENTS.

Realtors who partner with Clutch Moving Company
unlock client discounts: Scan the /}
QR code to
sign up today.

+ Local moves

5 NatlonWlde relocations A SIMPLE REFERRAL. A SMOOTHER MOVE. A HAPPY CLIENT.

. Secure storage THAT’S CLUTCH.
ofessional packing X
an allation; . :

PV

10 - February 2026

1_)- it Vs Helping you to get the
e O 2¢  highest price for your listings

Mish offers a service to REALTORS® that combines her
design services & quality staging to make your listings present
in the best way possible.

408.458.6966 | mishdesigns.com

e
CLIENTS [1°

& ADD VALUE TO
THEIR HOME
PURCHASE OR
LISTING WITH THE
BEST DEFENSE
AGAINST

BREAKDOWNS.

HELENA I@NES KIM

Seniar Mort ﬂ.u.wf onsultant

MEBA MNML

S510.38B5.7721

helenajoneskim(@gmail.com

HelenalonezKim.com

@ ratesecure

our wili & 2

at your

SERVIC

Book a shoot at evokemed are com

d
¢
s
-
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PUBLISHER NOTE

Celebrating My First Year and
Welcoming a New Chapter

12 - February 2026

s we welcome a new year, I find myself
Areﬂecting on the incredible journey of

the past twelve months. This was my
first full year as Publisher of Silicon Valley Real
Producers, and I am deeply grateful for the support,
collaboration, and trust that each of you has shown.
Our community is built on relationships, and every
conversation, event, and partnership has shaped
this publication into something truly special.

The strength of SVRP has always been the people
behind it. Our top agents, rising talent, preferred
partners, and industry leaders continue to set

the bar higher with every story shared and every
milestone reached. Walking alongside you this past
year has been both humbling and inspiring. Thank
you for welcoming me, for showing up, and for
helping us create a platform that reflects the best of
Silicon Valley real estate.

As we step into 2026, there is so much to look
forward to. We are expanding opportunities for
connection, elevating our events, and shining

an even brighter spotlight on the professionals
who keep this market dynamic and resilient. Our

commitment to storytelling remains strong. That
means more features that highlight the people
and journeys that make this industry exceptional
and more collaborative moments that bring our
network closer together.

Thank you for being an essential part of this
community. I cannot wait to see what we build
together in the year ahead. Here is to growth,
vision, and another year of raising the standard in
Silicon Valley.

Warmly,

To learn more
about the

Silicon Valley
Real Producers
community

or book an
appointment,
please contact
Sandra.Magana@
n2co.com

Sandra Magana
Publisher
Silicon Valley Real Producers

© Fidelity National Title

OUT OF SIGHT
DOESN'T MEAN
OUT OF MIND.

Absentee-owned properties are prime
targets for impersonation fraud.

YOUR CLIENTS

COUNT ON YOU.

Be prepared to quickly

identify common

impersonation fraud
- red flags.

Sedn for [nfo

FNTSANTACLARA.COM

DOMINIC CONETTO  JOHN KILLEMN
Sales Manages County h"&l’fég_él
408, 7714104 4084374313

DConato@dn com JFiBengdnt.com p:

R a7 o
A Fidelity National Home Warranty can:

- Help homes sell 15% faster than a home without
a warranty.

- Make the cost of repair or replacement of a covered
item OUR responsibility, not yours.

- Save you valuable time, long after the close of sale.
The homeowner calls US, not YOU!

DEEEE
Reinita Osborne ‘?:ﬁpf
408-410-9751 et

reinita.osborne@fnf.com

.;Li“ 'FIJ‘ E:‘-
= A Red

i3
|=.
I =

v

, Margaret Faherty !
415-301-1055 Wese gol

margaret.faherty@fnf.com %‘a

nariova. @ CRES’ plDiscLosuRE
SOURCENHD

HOME WARRANTY ADVANTAGE

homewarramy-com By Fidelity National Home Warranty A FIDELITY NATIONAL FINANCIAL, INC. COMPANY

You know the real
estate market.
We know lending.

FROM FIRST-TIME BUYERS TO LUXURY INVESTORS
WE OFFER MORTGAGE SOLUTIONS TO FIT EVERY

CLIENT'S NEEDS.

CONTACT EDDIE )

VISUALS THAT SELL,
Branding That
Resonates

= Specializing
in Real Estate,
Events, &
Lifestyle
High-Quality
photos &
Videos That

E Tell Your

Story

REGAL
Scan to check out

Production & Media .
the video of the
Devin Regal | 669.273.5400 last RP event!

Silicon Valley Real Producers - 13



PARTNER SPOTLIGHT

abriela Alvarez

with Nu Level Equity

Tailored Home

Your Mortgage
Expert for

Financing

BY ASHLEY
KIVISTO
PHOTOGRAPHY
BY OLHA
MELOKHINA
PHOTOGRAPHY

abriela Alvarez combines deep

industry knowledge, strategic problem-

solving, and a passion for helping
others achieve homeownership through
personalized, transparent lending experiences.

As a dedicated Loan Officer and Processing
Department Lead at Nu Level Equity, Gabriela brings
over five years of hands-on lending experience.
Having personally processed loans earlier in her
career, she understands the lending process from
start to finish, knowledge that now allows her to
guide clients and her team with precision and
empathy. As a first-generation college graduate,

she majored in Human Resources and completed
coursework in accounting, an ideal combination that
reflects her love for both working with people and
crunching numbers. Reflecting on her career path,
Gabriela shares, “My schooling allowed me to build
the skills that are necessary for this job.” Fluent in
English and Spanish, Gabriela serves a diverse range
of clients with clarity, empathy, and professionalism.

Born and raised in Sunnyvale, California, Gabriela
is the proud daughter of Mexican immigrants

who instilled in her a strong work ethic and

deep respect for perseverance. As an only child,
Gabriela looked up to her parents and admired
their strong work ethic and dedication to their
careers. Today, her parents own two homes, and
with her father nearing retirement, Gabriela hopes
to begin investing in properties alongside him,
continuing the family’s passion for real estate with
a new chapter of shared goals and experience.

Gabriela’s career began in the corporate world,
where she managed an office of 90 engineers at
a leading gaming application, an experience that
taught her how to connect with many different
types of people. “There’s always something that
we can relate to and bond over,” she explains.
Driven by an entrepreneurial mindset and a
desire for independence, she later transitioned
into property management, overseeing a
portfolio of more than 300 residential doors.
That experience sharpened her adaptability,
multitasking, and attention to detail, all skills that
have become invaluable in her mortgage career.

Ultimately, Gabriela found her true calling in
mortgage lending. “The mortgage business
challenges me in ways that HR probably couldn’t,”
she asserts. In her career, Gabriela prides herself
on making things happen for her clients, getting

the job done quickly and efficiently, being honest,
trustworthy, and upfront. A true mortgage
expert, Gabriela particularly enjoys creative loan
structuring, specializing in non-QM loans such as
DSCR, bank statement, and P&L programs, and
helping clients with unique financial profiles
secure the right loan solutions for their goals.
This independence also extends to her marketing
and operations, giving her the freedom to build
her brand authentically, connect with clients on a
personal level, and continually refine her craft.

A lifelong learner and natural innovator, Gabriela
continuously looks for ways to improve, keeping her
a step ahead of the competition. She is also an active
member of the National Hispanic Organization of
Real Estate Associates (NHORA), where she continues

Silicon Valley Real Producers - 15
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to grow her network and contribute to advancing
sustainable homeownership within her community.

In her free time, Gabriela enjoys staying active
through gym workouts, hiking, and Pilates at
CorePower. Travel is another major passion and

an important part of her life. Gabriela was blessed
with seven female cousins who have always felt like
sisters. She and her cousins travel the world together
and have already been to Greece, Italy, France, Spain,
and Puerto Rico to name a few destinations. The
women try to plan a trip together at least once a year.
“Travel broadens your mind and keeps you open

to new perspectives,” she says. Gabriela also values
her time in Jalisco, Mexico, reconnecting with her
roots and family. Alongside her mother, a hairstylist,
she volunteers at the Ronald McDonald House,
offering free haircuts and manicures to families

as a way to give back and uplift her community.

16 - February 2026

Looking ahead, Gabriela is eager to continue growing
her business and thriving at Nu Level Equity. In 2024,
her hard work and dedication earned her two honors
from Rocket Pro: Top Purchase Mortgage Broker and
Fastest Closing Loan Officer. Now, she’s focused on
expanding her reach through her website and social
media platforms, allowing her to connect with and
assist even more clients. Passionate about making a
difference, Gabriela remains committed to helping
people achieve their dreams of homeownership.

As she puts it, “Financing isn’t just about loans or
numbers—it’s about possibilities. It’s about turning
dreams into keys and houses into homes.”

YOU CAN FOLLOW GABRIELA ON HER

WEBSITE: WWW.LOANSBYGABRIELA.COM, OR

ON INSTAGRAM @MS_MORTGAGE_.

Are you a realtor
with clients needing
property management?

Here at Intempus, we specialize in residential and commercial
management across the nation. Providing professional services
to maximize the most return for your clients.

Partner with the experts today!

Michael Camarena
. Property Manager/REALTOR
Our Realtor Referral,Program Includes: 0: (408) 320-5509 | D: (408) 710-0381
$500 referral fee for Full-Service Management mcamarena@intempus.net
25% of our leasing fee for Lease-Only Services intempuspropertymanagement.com

ﬁ st ‘5 ? / No matter what comes up,
. 4 2 we've got you covered!
: G,. %‘{S\ﬁe
‘So/a,. g

1031

I 4 ! ‘Q(:hange

{isements

KATIE ELLIS

Sales Representative

831-524-6633
KatieE@octitle.com

Experience the OCT way on your next transaction.
ORANGE COAST TITLE COMPANY
of Nuriheran California

« Close loans in as little as 10 days -
guaranteed

« Competes head-to-head with cash (_zh-:mge

Simple. Fast.
Hassle-Free Loans.

buyers - and wins

« Helps real estate agents expand their
buyer pool and close more deals

« Local San Jose mortgage pro with
speed, precision, and strategy

Jae Ro
Senior Mortgage Advisor
NMLS#1956762
jro@changemtg.com « Specialized in self-employed, 1099
(408) 242-8309 earners, and non-traditional borrowers

« Expert in bank statement loans, DSCR,
and non-QM financing

Silicon Valley Real Producers - 17



COVER STORY

Cut from the Same Cloth

PHOTOGRAPHY BY OLHA MELOKHINA PHOTOGRAPHY

Mitch Del Rosario didn’t

set out to become a top-
producing real estate agent.
Neither did his cousin AJ. But
when the two finally joined
forces — building a business
that blends family, grit, and
purpose — it became clear:
Kollab Real Estate wasn’t

just a brokerage. It was a
movement in the making.

What started as a shared
belief in possibility is now a
thriving real estate firm in
Silicon Valley, with 26 agents
and nearly $112 million
closed in 2024. Yet what truly

sets Kollab apart isn’t the
numbers. It’s the heartbeat
behind them.

This is a story about
ambition — but also about
roots. About legacy. And
about the kind of success that
lifts everyone it touches.

Two Paths, One Vision
Mitch’s journey didn’t follow
the traditional blueprint.

He studied business at the
University of San Francisco,
earned a master’s in music
design at the Academy of
Art, and spent years as

both a tennis pro and a film

“YOU GROW FASTER WHEN YOU’RE SURROUNDED BY
PEOPLE WHO SHARE THE SAME VISION.”

— Mitch Del Rosario

— AJ Del Rosario



music producer. It wasn’t
a straight path, but it was a
transformative one. “Tennis
taught me how to prepare,
how to show up alone, and
how to stay mentally sharp
under pressure,” Mitch
says. “And music taught
me creativity, relationship-
building, and how to feel
something before you can
even name it. All of that
translates into how I serve
people today.”

Real estate found him in

2016. The process awakened
something in him — a passion
for service, and for guiding
people through pivotal life
changes. He earned Rookie of
the Year at his first brokerage
that same year.

At his second brokerage,

he began mentoring and
managing new agents. It was
there he realized: his real gift
wasn’t just selling homes —
it was building people. That
insight would later become
the foundation of Kollab.

AJ took a different route

— one paved with long
hours, late nights, and quiet
determination.

While earning his degree in
operations management from
Cal State East Bay, he worked
full-time in logistics and
manufacturing, logging 16-
hour days, five days a week.
It was a grind. But it was also
a test— and he passed it with
unshakable resolve.

“I always knew I wanted
more,” AJ says. “But I also
knew I'd have to earn every
inch of it.”

When he transitioned to real
estate in 2021, he brought
that same hunger. The results

came quickly: $30 million+
in sales his first year and
another Rookie of the Year
title to match his cousin’s.

The two had arrived —
separately. But their real
power lay in what they
would build together.

Family First, Always
Kollab was born not just
from shared DNA, but from
shared values. The name —
short for collaboration — is
more than branding. It’s a
blueprint.

“We’re cousins, but more
than that, we’ve always had
each other’s backs,” Mitch
says. “We’ve never seen
success as a solo sport.”

Their dynamic is seamless:
Mitch, the creative
strategist and connector;

AJ, the systems thinker and
operational driver. One sees
the vision. The other maps
the route.

“Mitch showed me what it
looks like to be fulfilled in
your work,” AJ says. “That’s
rare. I wanted that. And
when I jumped in, he never
let me fail.”

Mitch nods. “AJ is the engine.
He’s precise, intentional,
steady. You can feel it in how
he works, and our agents feel
it too.”

Inside Kollab, competition is
reframed as accountability.
No egos. Just growth.

“We don’t tolerate mediocrity,
but we don’t shame failure
either,” AJ says. “Our people
know that if they show up
willing to learn and put in the
work, we’ll never let them
fall behind.”
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More Than a Transaction
Mitch and AJ agree on

one thing: clients aren’t
just buyers or sellers.
They’re future neighbors.
Friends. Family.

“Closing isn’t the finish
line for us,” Mitch says.
“We become their trusted
resource — for anything
they need. A plumber, a
painter, the best taco spot
in town. We’re not just
their agent. We’re their
connection to everything.”

For AJ, it’s about active
listening. “People don’t just
want an agent — they want
someone who hears them,
who understands the weight
of these decisions.”

That human-first approach
is why clients often stay
long after the paperwork
is signed. It’s also why
Kollab Day, their annual
community event, drew
250+ attendees last year —
a full-circle celebration of
gratitude and connection.

And in December? They
transform their office into a
Christmas wonderland.

“We partnered with Joey’s
Toy Drive and made our
space a drop-off hub,” Mitch
shares. “Santa came, families
brought toys, people took
photos. It was joy — pure
and simple.”

Winning the Long Game
Success, for these two, is
about what you do consis-
tently — not occasionally.

AJ’s day starts at 5 a.m.,
always. It’s his sacred space
for planning, reflecting,
and centering before the
world wakes up. “That time
is like compound interest,”
he says. “It doesn’t pay off
immediately, but over time,
it’s unstoppable.”

Mitch leads with wellness
and intention. “Everything
flows from how I start my
day. When I prioritize

my mental and physical
health, Ilead better. I serve
better. My mornings are
sacred — that’s when I
build the energy I bring to
everything else.”

Clients notice the energy. The
calm. The presence. They
don’t just feel served — they
feel seen.

Legacy in Motion

Mitch and AJ grew up a
few miles apart — Mitch in
Fremont, AJ] in Newark—
and now, years later, life is
mirroring itself.

AJ, married to Lisa, is father
to London (2.5), with another
baby arriving any day now.
Mitch, married to Katya, is
dad to Amara (1) — also soon
to be a big sister.

“It’s surreal,” Mitch reflects.
“Our kids will grow up

the way we did — as
cousins, close as siblings.
But they’ll also grow up
watching their dads build
something together. That’s
alegacy”

That’s the why behind it all.
Real estate is just the vehicle.
The mission is deeper.

“I want to create
multigenerational wealth
for my family — and for
every family we serve,” AJ
says. “That’s what makes the
work meaningful.”

Mitch adds, “This isn’t just
about us anymore. It’'s about
creating something our

kids can be proud of — and
something that changes lives
for the families we serve.
That’s what makes it all
worth it.”

Just Getting Started
Kollab’s momentum is
undeniable: six agents in the
SCCAR top 10%, including AJ,
while Mitch ranks in the top
1%. But the numbers don’t
tell the whole story. They’re
not chasing awards —
they’re building something
that outlasts them.

“I felt proud the first

time I coached another
agent into hitting their
goals,” AJ says. “That’s when
Irealized — we’re not just
building a team. We’re
building people.”

So what’s next?

“We want to keep doing this
with full hearts,” AJ says.
“Our loved ones, our agents,
our clients — making sure
everyone feels supported.
That’s what drives us.”

Mitch adds, “The business is
growing, and we’re grateful
for that. We’d love to add

three more agents who share

this vision — people who
want to build something
meaningful together.”

They exchange a look — the
kind only cousins who've
built something from scratch
can share.

“We’re just getting started,”
Mitch says. “But we’re

taking it one intentional step
at a time.”

He pauses, then smiles.
“Because you grow faster
when you’re surrounded
by people who share the
same vision.”

And for Mitch and A]J, that
vision was never just about
the numbers. It was always
about who you build with —
and what you leave behind.
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Michael Sinclair

Michael Sinclair entered into his career in real estate with others
on his mind and in his heart. Praying extensively for guidance

on his professional life, Michael was led to find a profession that
would help serve others and aid them in achieving their own
dreams, something he finds very fulfilling about his position with
Kollab Real Estate today. He carries a deep gratitude for his clients
trusting him to be a part of their journey, and has created and
nurtured many friendships through his business relationships.
Always striving to improve, Michael sees his growth and success
as a tool to build up those around him and help people and
families achieve the goal of home ownership and beyond.

Recently awarded into the top 5% of agents, Michael is
always striving to be his best, while maintaining his faith,
even through impossibly difficult situations. Michael’s
early years were marked by hardship and loss, yet those
experiences have helped shape who he is today. Through
it all Michael has remained steadfast in his faith. “My
spiritual journey and walk with Christ has had a major
impact in shaping who I am,” Michael explains.

Today, he relies on his faith in God, his family and
friends, and his mini bernedoodle Mr. Furley to uplift
him and keep him focused. Michael often returns

to a favorite quote that reflects his journey: “Don’t
resent your rain. Receive it. It’s not breaking you, it’s
blessing you. The rain makes the roots run deeper.”

You can connect with Michael on Instagram
@micsinclair_realestate
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Tony Vo

Arriving in the United States in 1991 with seven
of his family members from South Vietnam, Tony
Vo and his family started out with only $500
between them. Overcoming the challenges of
starting a completely new life in a new country
and culture gave Tony a deep appreciation for
resilience, hard work, and the opportunities this
country provides. Using his experiences as a tool,
Tony has set out to help other families find the
joy of home ownership, and create legacies. Tony
expands, “Real estate isn’t just about buying and
selling. It’s about building stability, wealth, and
opportunity for the next generation.”

Tony has been happily married to his
wife for 25 years and the pair share
two young adult children. Family is a
top priority for Tony, and he spends
as much time as he can with them.
He and his wife enjoy exploring
the beautiful hiking trails around
the Bay Area, and traveling to
new destinations together.

Tony has always valued
collaboration which is a
paramount reason he wanted to
be a part of the creation of the
Kollab team. Since its inception in
2022, this group of six agents has
served 260 families in just over
three years. For Tony, the most
rewarding part about his career
is witnessing the life changing
moments of his clients, whether
they are purchasing their first
home, growing their families
and finding a larger space,
downsizing after retirement,

or investing in properties

to build their wealth, Tony
revels in their achievements.
He explains, “For me, real
estate isn’t just about homes,

it’s about people, dreams, and
creating opportunities for the
next chapter of their lives.”

You can connect with
Tony Vo on Instagram @tonyvo.re



Alfredo Melendez

Entering the real estate world only

five years ago, Alfredo Melendez has
already made it to the top 3% of Realtors
in Santa Clara County in 2024 and is

on track to be in the Top 1% this year.
Alongside his incredible wife Brisieda,
Alfredo boasts two young children,
Amiyah, a creative and curious seven
year old daughter, and Adriel, an
energetic three year old son. His family
is Alfredo’s greatest inspiration and joy.

Growing up among a family of
contractors, engineers, and other
blue collar professionals, Alfredo
learned how to persevere through
challenges and stay disciplined
in his craft. This knowledge
has come in handy not only
in his professional life, but
also at home. Born with
severe hip and knee

issues, doctors thought

he may never walk, a
prognosis he proved

wrong. “Living with

that disability has been

a lifelong challenge, but

it shaped me into the person
I am today, a devoted husband,
a proud father, and a relentless
professional,” Alfredo explains.

Alfredo takes pride in the growth he has
achieved in his career at Kollab Real
Estate, but finds the greatest fulfillment
in being part of his clients’ journey to
becoming homeowners and seeing their
dreams come true. “Being able to play

a small part in helping people reach
that dream is what keeps me motivated
every single day,” Alfredo says.

You can connect with Alfredo on
Instagram @kollabwithalfredo
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Emmanuel Cepe

Born in New York to parents who immigrated from the
Philippines, Emmanuel Cepe has always had strong
family ties. He and his siblings spent much of their
childhood living in a multigenerational home, something
that shaped him into the man he is today. His parents
moved their family from New York to the Bay Area

when Emmanuel was 4, and started medical practices

in their new home, alongside other family members.

Not having an interest in the medical field, Emmanuel
greatly admired his parents for their business acumen. “I
was interested in how their business was operated and
how the offices generated revenue,” Emmanuel explains.
Wanting to try out another path, he started
working different jobs in hospitality and
fitness while trying to find his entry
point into the world of business.

Encouraged by a friend,
Emmanuel decided to give
real estate a try, taking an
administrative position at a
real estate services company,
intrigued by how the agents
ran their business, the
services they offered, and
how they gained and kept
clients. At only 19 years

old, Emmanuel was up

for the challenge and has
stuck with real estate

ever since. His hard work
and dedication to his

craft has paid off. In 2024,
Emmanuel was named
among the Top 5% of
Realtors by the SCCOAR.
Helping his clients achieve
their homeownership goals
at KOLLAB Real Estate is
Emmanuel’s greatest joy

in his business. “I strongly
believe I am representing
all of the hard work,
tribulations, and successes
my clients have gone through
to reach this chapter in life,
which to most people is not only
a goal but a DREAM,” he says.

You can connect with Emmanuel
Cepe on Instagram @soldbycepe
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EGG C. BUNKER
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BUYING OR SELLING YOUR HOME?

Join over 500 agents nationwide at BRG Realty.
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$995 flat commission,
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SEAL THE DEAL.
CLOSE FASTER. STRONGER.
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—WITH THE
EXPERTISE OF
A TRUSTED
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Coverage you deserve.
Rates you can afford.
All from a brand you can trust.

Home insurance options we offer:

* Owner-Occupied Homes « Landlord Coverage « Condos
* Homes Under Construction * Vacant Homes

Call 650-366-8274 today!

Mark Landis m

Your Local Agent | License # 0G95230
FARMERS

650 EI Camino Real Ste R, Redwood City, CA 94063
mlandis@farmersagent.com INSURANCE

Ad produced for insurance underwritten by Farmers Ins. Exchange, Fire Ins. Exchange, Truck Ins. Exchange, Mid-Century Ins. Co.,
Farmers Ins. Co. of Washington (Bellevue, WA) or affiliates. In TX: Farmers Ins. Exchange, Fire Ins. Exchange, Truck Ins. Exchange,
Mid-Century Ins. Co., Farmers Texas County Mutual Ins. Co., Mid-Century Ins. Co. of Texas or Texas Farmers Ins. Co. In NY: Farmers Ins.
Exchange, Truck Ins. Exchange, Mid-Century Ins. Co. or Farmers New Century Ins. Co. Home office, LA, CA. Life insurance issued by
Farmers New World Life Insurance Company (Bellevue, WA) and is not licensed and does not solicit or sell in the state of New York.
Each insurer has sole financial responsibility for its own insurance. List of all insurers and states where licensed at
farmers.com/companies/state/. Not all insurers are authorized in all states. Products, coverages, & discounts may vary & are not
available in all states. Exclusions & limits apply. See agent for details.

LOAN OFFICER

HAND YOUR CLIENT
THE KEYS TO
LIFE.BUILT.BETTER.

Merifage

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how
that translates to a better home for your clients. Every Meritage home comes standard with
unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes.
With ample inventory of quick move-ins, your clients can buy a new home with the features they

want on a timeline that works for them.

SACRAMENTO

Scan the code fo view
available quick move-in homes

BAY AREA

Scan the code fo view
available quick move-in homes

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE

As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

for more information visit meritagehomes.com/agents

**Important terms and conditions apply.**. Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage
Homes’ Northern California area that are entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to

December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith (98

can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason.
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without
prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation
to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. Al rights reserved
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PHOTOGRAPHY SPOTLIGHT

Your Brand,
In Focus

BY OLHA MELOKHINA

How to Bring Your
Personal Brand to Life
in Photos

In a digital-first world,
your photos often speak
before you do. Whether
someone finds you through
a website, social media,

or a referral, your images
immediately communicate
who you are, how you
work, and what it feels
like to do business with
you. Strong personal
branding photography is
not about being trendy or
overly styled. It is about
alignment. When your photos reflect your values, personality,
and profession, they build trust before the first conversation
ever happens. Here is how to intentionally reflect your personal
brand through color, wardrobe, props, and location.

Color Choices That Support Your Message

Color is one of the fastest ways to influence perception. It
creates emotion, sets tone, and reinforces credibility. Blues
are often associated with trust, calm, and professionalism,
which is why they work well for real estate professionals and
advisors. Earth tones like taupe, olive, and warm browns can
suggest stability and reliability, making them a strong choice
for builders, lenders, or long-term planners. Lighter neutrals
feel clean and approachable, while deeper tones can project
confidence and authority.

Your brand colors matter here. If your logo or website uses a
consistent palette, wearing complementary shades helps create
visual cohesion across platforms. It also helps clients recognize
you more easily over time.

Skin tone should not be overlooked. Warm undertones tend to
shine in earthy or golden hues, while cooler undertones often
look best in blues, soft grays, and jewel tones. The goal is not
to follow rules blindly but to choose colors that feel natural on
you and reinforce the message you want your brand to send.

Wardrobe That Feels Like You

What you wear in your photos should reflect both your role
and your personality. A polished realtor may lean toward
tailored pieces that communicate confidence and attention
to detail. A builder or contractor may feel more authentic in
elevated casual attire that reflects hands-on expertise.
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Fit matters more than fashion. Well-fitted clothing
photographs better and helps you appear comfortable and
self-assured. If you are constantly adjusting your outfit or
feeling restricted, it will show.

Simple silhouettes and solid colors tend to keep the focus on
your face and expression. Subtle textures or minimal patterns
can add interest without distraction. Accessories should
enhance, not compete. A watch, necklace, or pair of glasses can
add personality as long as they feel intentional and consistent
with your brand.

Most importantly, choose clothing that feels like an extension of
who you are on your best workday. If it does not feel like you, it
will not read as authentic.

Using Props With Purpose
Props can add context and depth when used thoughtfully. They
should support your story, not overwhelm it.

For real estate professionals, this might look like a phone,
clipboard, or a set of keys. Builders may incorporate plans,
tools, or materials that subtly reference their craft. Mortgage

or financial professionals may include a laptop or documents
that suggest strategy and expertise. The key is restraint. One or
two meaningful props are far more effective than a busy setup.
Props should feel natural in your hands and relevant to your
day-to-day work. If they feel staged, they will distract from your
presence rather than enhance it.

Locations That Reinforce Your Brand

Location plays a powerful role in how your brand is perceived.
The setting should support your message and complement
your wardrobe and overall tone.

Realtors often benefit from being photographed in homes,
neighborhoods, or city settings that reflect the market they
serve. Builders may choose active job sites or completed
projects to visually reinforce their work. Office environments
can convey professionalism, while home-like spaces can
communicate warmth and approachability.

Lighting is just as important as location. Natural light tends

to be the most flattering and helps images feel inviting and
timeless. Avoid overly dark or harsh environments that
compete with you as the focal point. The right location should
feel like a place where your clients would expect to find you
doing your best work.

Bringing It All Together

Personal branding photography is not about perfection. It is
about clarity and consistency. When your colors, wardrobe,
props, and locations all align with who you are and how you
serve your clients, your photos tell a clear and compelling story.

With thoughtful preparation and a strong sense of purpose,
your images can do more than look good. They can build
trust, communicate value, and invite the right people to
connect with you.
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dand asset management company based in
Siligon Valley:

From Design to Your
Home, Hassle-Free.
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We craft living spaces with curated furniture collections,
tailored interiors, and value-driven staging.
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Luxury Meets Affordability

A aylahomecollection Kitc.hen C.abinet. / Coun?ertop / .Flooring / Tile
- ¥1 AYLA Home Collection Vanity / Sink / Side Cabinet / Mirror / Shower Door J ]
evEemeel SE e We are kitchen and bathroom experts, dedicated to mid-to-high-end
cabinets and bathroom products! Service first, integrity, innovation, and

sustainable development are our core values!
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In 2026, leave the challenges to the experts.
Our team is 100% qualified to
408873699 deliver quality, efficiency, and safety in

Visit Our Store sales@kassacabinet.com R
1750 Junction Ave, San Jose, CA 95112 2510 channig Ave, San Jose, CA 93131 every project.

General Contractor License # 1101759
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