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Ryan Niles
MORTGAGE ADVISOR
Niles Team at Cornerstone Home Lending
206.949.4326 Direct
TheNilesTeam@Houseloan.com
* NMLS 357455 | CO NMLS: 2258 *
Equal Housing Lender

Let’s make a plan that fits
your client's life, not just the
loan guidelines.

Buy Before You Sell.
Close in 10 Days. Qualify When Others Can’t.

Real solutions for real-life situations—
so your client’s next
move isn’t delayed.

Do your clients need to
buy a new home before
selling their old one?
Ask about my exclusive
Bridge Loan program—
it gives you, as a real
estate professional,
the power to make a
strong offer without
worrying about your
current home sale.

Need to close fast to
win a deal? I can
deliver a 10-day closing
to make your offer stand
out in competitive
situations.

Self-employed, investor,
or unique income? I offer
Non-QM options for
buyers who don’t fit the
standard loan box.
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Branch Manager | NMLS # 60242
M: 425.223.1997 
mikec@loandepot.com
https://www.loanDepot.com/mikec

With years of combined experience, the Loan Depot PNW team brings unparalleled expertise in the mortgage industry. Michael & Augustus are
dedicated to working closely with both real estate agents and clients, offering personalized solutions and exceptional service.

Why Loan Depot PNW Stands Out:

Deep Industry Knowledge: Our team has extensive experience in navigating the complexities of the mortgage landscape. We leverage our
expertise to provide accurate, timely, and reliable advice tailored to your unique needs.
Collaboration with Real Estate Agents: We value the role of real estate agents in your home-buying journey. Our collaborative approach ensures
that all parties are aligned, making the process seamless and efficient. We prioritize clear communication and quick responses to keep
transactions on track.
Customized Loan Solutions: Whether you’re clients are first-time homebuyers or a high end repeat buyer with a comlex loan, we offer a range of
loan products designed to meet their specific requirements.
Local Expertise: As specialists in the Pacific Northwest market, we understand the regional nuances that can affect your mortgage options. Our
local knowledge helps us anticipate challenges and seize opportunities unique to this area.
Exceptional Customer Service: From your initial inquiry to the final closing, our team is committed to providing a high level of service. We pride
ourselves on being responsive, transparent, and supportive throughout the entire process.

Start Your Home Journey with Confidence

Experience the Loan Depot PNW difference today. Let our dedicated team help you turn your homeownership dreams into reality with expert
guidance and personalized solutions.

Mike Colagrossi
Branch Manager | NMLS # 107696
M: 206.380.9989  
abukowski@loandepot.com
https://www.loanDepot.com/abukowski

Augie Bukowski

About Loan Depot NW Group

Meet The Team  

222 3rd Ave S, Edmonds, WA 98020 mikec@loandepot.com 425-223-1997

Molly Seefried
Production Manager

425-344-6021
mseefried@loandepot.com

Nicki Syson
Client Relations

nsyson@loandepot.com

Jeff Connor
Closing Manager

(509) 592-3812
jeffconnor@loandepot.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CARPET CLEANING
Pure Clean Carpet Cleaning
(425) 998-0455
Carpetcleanerseattle.com

CATERING
Tapped Public House
(206) 225-8040
tappedpublichouse.com

CONTRACTOR / REMODELING
J Hanby llc
(425) 244-4307
jhanbyllc.com

CUSTOM BUILDER
AR Homes Inc.
(425) 681-2097
a-rhomes.com

NW Roots Construction
(253) 212-5182
nwrootsconstruction.com

DOWNSIZING/ESTATE SALES
Caring Transitions of Mill Creek
(206) 739-7510
caringtransitionsmillcreek.com

FINANCIAL/WEALTH ADVISER
Tyson Clawson CFP 
Edward Jones
(360) 805-8417
edwardjones.com/tyson-clawson

FLOORING SERVICES
Floor Coverings International
(425) 541-1550
fcifloors.com

Jay’s Flooring LLC
(360) 691-9768
jaysflooringwa.com

HOME / REAL ESTATE 
INSPECTIONS
Highland Home Inspections 
and Inspector School
(253) 376-6659
highlandhomeinspect.com

Key Inspection Services, LLC
(800) 748-8766
keyinspectionservices

HOME BUILDER
Thomas James Homes
(877) 381-4092
tjh.com/pacific-northwest/

HOME REMODELING
Emerald City Construction
(425) 502-8174
emeraldcitybuild.com

HOME UPDATES
JCC Concierge
Paid at Closing
(425) 448-1600
jccconcierge.com

INSULATION CONTRACTOR
Stone Insulation Services
(425) 894-6387
stoneinsulation.services

INSURANCE
McGinness Family Insurance
Cameron McGinness
(425) 341-9595
agents.allstate.com/cameron-
mcginness-everett-wa.html

ProStar Insurance
Chris Vargas
(425) 948-1768
prostarinsurance.com

MORTGAGE
Adrian Webb Mortgage Advisors
(425) 658-8600
teamwebbloans.com

Cornerstone Home Lending
Ryan Niles
(206) 949-4326
nilesteam.com

Guild Mortgage
Casey Oiness Team
(206) 817-8979
guildmortgage.com

Loan Depot
Mike Colagrossi
(425) 223-1997
nfmlending.com/loanoriginator/
michael-colagrossi/

Tina Mitchell  
Highlands Mortgage
(425) 647-0205
highlandsmortgage.com/agents/
tina-mitchell

Winter Rankin Team at Fairway
(206) 397-1287
winterrankinteam.com

MORTGAGE / LENDER
The Fraioli Team
Cindy Fraioli
(425) 785-8202
ccm.com/Cindy-Fraioli

MOVING & STORAGE
Eco Movers
(206) 971-6895
ecomovers.com

Jordan River Moving & Storage
(425) 450-0808
jordanrivermoving.com

OUTDOOR LIGHTING
Outdoor Lighting Perspectives
(425) 278-4101
OutdoorLights.com/North-Sound

PAINTING: INTERIOR/EXTERIOR
All Covered Painting
(206) 682-7110
allcoveredpainting.com

PHOTOGRAPHY
Jackie Phairow Photography
(425) 215-3303
jphairowphotography.com

PROPERTY MANAGEMENT
Enclaves 
(425) 521-7706
enclaves.us

REAL ESTATE PHOTOGRAPHY
Pics By Pix RE Photography
(206) 859-9659
picsbypixphotography.com/
realestate

REAL ESTATE 
PHOTOGRAPHY & MEDIA
FOCUSED Media Collective
(360) 300-5805
focusedmediacollective.com

Freestyle Production
(425) 802-6140
freestyleproduction.com

RESIDENTIAL CONSTRUCTION
Puget Sound ADU Builders
(206) 677-3504
pugetsoundadubuilders.com

RESORT COMMUNITY
Seabrook Cottage Rentals
(360) 268-8002
seabrookwa.com

Suncadia Real Estate Company
suncadiarealestate.com

RESTORATION SPECIALISTS
Pure Dry Restoration
(425) 584-3056
puredry.com

ROOFING SERVICES
Amor Roofing
(425) 229-2198
amorroofing.net

SOCIAL MEDIA & 
CONTENT CREATION
Rejig.AI
(415) 290-5681
rejig.ai

STAGING
Taylor Lane Interiors
(208) 869-8643
taylorlaneinteriors.com
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Meet
The

Team

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Jenny Hart Danowski
Writing & Editing

Heather Mitts
Social Media

Carl Roe
Publishing Assistant 
ads_seattlerp@n2co.com

Lindsay Rucker-Robinson
Owner

Shea Robinson
Owner

Shea.Robinson@n2co.com

Jackie Phairow
Photography

Rachael Ann
FOCUSED Media Collective

Dru Solberg
FreeStyle Production

Inspire. Empower. Create.

Win more listings by delivering the best marketing presentations 
and selling strategies for their home.

YOUR MARKETING PARTNER FOR PHOTOS, VIDEO, & MATTERPORT

P R O D U C T I O N

freestyleproduction.comDon't just grow. Evolve. 

team@freestyleproduction.com | 425-802-6140

At Highland Inspection Services, we offer 
investigative home inspections followed up 

with high-quality inspection reports that are 
on time and easy to read—going above and 

beyond for our clients so that they can close 
on a home with confidence.

Contact us today to request an inspection.

I highly recommend working with the inspectors at Highland Home Inspections! I have referred 
many clients to them and have been so impressed with the level of service and industry 
knowledge they provide. No stone goes unturned during their inspections, their reports give me 
and my clients the information needed to have strong negotiations and a clear mind for the home 
buying process. I especially appreciate that they have a quick turnaround time for pre-inspections 
during this competitive market! -Laura A.

“ “

(253) 376-6659
highlandhomeinspect.com

SEWER SCOPES • THERMAL IMAGING
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Welcome to the February 
issue of Seattle Real Producers!

PUBLISHER’S NOTE

Welcome to the February Issue of Seattle Real Producers! 

As we step into February and settle into the rhythm of a new 
year, 2026 already feels full of momentum and possibility. 
This is the season to sharpen focus, set intentions, and 
plan with purpose—for your business, your clients, and 
the opportunities ahead. I have definitely learned that real 
estate rewards those who think ahead, stay adaptable, and 
commit early to the habits that create long-term success. 
It seems to be one of the biggest elements of success.

The end of 2025 reminded us just how quickly circumstances 
can change. Unpredictable weather across our region 
disrupted routines, delayed plans, and forced many of us to 
pivot on the fly. Moments like those put things into perspective. 
Our hearts go out to so many people who’s lives were turned 
upside down. I saw many agents helping to raise money, gather 
donations, and make an impact in surrounding communities.

As we look ahead, there’s a renewed sense of optimism across 
King and Snohomish counties-- shifting market dynamics, 
evolving client expectations, and fresh opportunities. This is the 
year to lean into what sets you apart, invest in relationships, 
and elevate the way you show up for your clients and peers.

At Seattle Real Producers, our mission remains the same: to 
spotlight the people shaping our market and to create spaces 
where meaningful connections happen. We’re excited for 
another year of gathering, collaborating, and celebrating 
this incredible community at upcoming RP events.

Here’s to starting 2026 strong, embracing what’s 
ahead, and building an exceptional year together.

Warm regards,

Shea Robinson

Seattle Real Producers 
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Key Inspection Services locally owned and operated is your source for licensed Washington home inspectors and consultants that 
provide the best home inspection services in Western Washington area. Our inspectors comply with a Standard Of Practice and the 

home inspector Code Of Ethics that ensures guaranteed inspection services at all times. Covering from Bellingham to Tacoma.

Need a SAME DAY or RUSH Home Inspection?
 Book online, Call or text us directly, and we will do our best to fit you in!  206-290-9498  •  keyinspectionservices.com

Home Inspections - Warranty Inspections - New Construction Inspections - Condo/ Townhome Inspections - Sewer Scopes - Maintenance 
Inspections - Air Quality Testing - Surface Mold Testing - Limited Thermal Testing - Mobile Home Foundation Certificates

16,600+
Happy Customers

1.2 Billion Dollars Worth
of Homes Inspected

20+ Years
in Business

Mill Creek, Everett & Snohomish

Christine Visser,
President & Owner
cvisser@caringtransitions.com
(206)-739-7510 • caringtransitionsmillcreek.com

Senior Relocation
Senior Moving Assistance
Packing Services
Senior Resettling Services
Estate Sales
Charity Estate Auctions
Online Estate Auctions

WE SUPPORT REALTORS
WITH LIQUIDATIONS AND RELOCATIONS

TO GET A HOME READY TO SELL.

Cam McGinness
(425)486-3456
mcginnessinsurance@allstate.com
5208 S 2ND AVE  |  Everett, WA 98203
We genuinely enjoy helping others, even when there's
no direct benefit for us. That's just the way we operate.

Your role as a leading real estate agent is already 
challenging. Let me o�er my assistance to make it 
easier for you. You don't have to worry about your 
clients being my clients; I'm here to support you. 
Feel free to reach out to me if you need any help.
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This iconic Laurelhurst estate is 
one of Seattle’s most coveted 
in-city lifestyle properties, 

where timeless Tudor architecture 
meets resort-worthy lakefront living. 
Enchanting grounds and classic design 
speak to a storied Seattle legacy while 
embracing modern comfort and ease. 
Discover the ultimate private waterfront 
retreat on nearly an acre, where every 
day feels like a getaway. With over 200 
feet of shoreline, a serene lagoon, newer 
dock, and boathouse, the property lives 
as a playful lakefront playground and 
an irreplaceable private sanctuary.

NOTABLE HOME

Timeless Elegance on Seattle’s Premier Lakefront

A Storied Laurelhurst Legacy 
PRESENTED BY ANNA RILEY AND DENISE NILES OF WEST BELLEVUE PARTNERS 

PHOTOS BY KELLY MORRISSEY & TIM VAN ASSELT, CLARITY NW
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Take in sweeping Cascade views 
and majestic Mt. Rainier vistas 
while lingering at the boathouse, 
paddleboarding from the lagoon, 
or cruising from your dock. Shift 
effortlessly from water to land with 
expansive lawns, mature gardens, lawn 
games, evenings by the firepit, and 
dinner on the covered loggia. Light-
filled interiors and expansive windows 

balance the warmth of traditional 
Tudor architecture with an open, 
inviting floor plan designed for both 
relaxed living and elegant entertaining. 
Modern amenities and thoughtful 
updates create a seamless flow 
between indoor and outdoor spaces.

Friends and family will love the 
indoor pool, separate guest quarters, 

gym, and recreation room crafted 
for endless year-round fun. Whether 
hosting grand celebrations or savoring 
quiet moments, this remarkable home 
offers quintessential Seattle style, 
elevated for contemporary living. All 
of this is just minutes from downtown 
Seattle and Bellevue, with unrivaled 
dining, culture, and access to the 
very best of the Pacific Northwest.
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Call 425.374.0027 or visit puredry.com
for more information about all of our damage 

restoration services, including free inspections.

Priority Scheduling and Discounts 
for our Real Estate Agent Partners.

We expertly remove issues other cleaners can’t!

Chemical Free Eco-Friendly Deep Cleaning, 
using the purest deionized water. 
Our work is 100% Guaranteed.

Carpet Cleaning | Tile & Grout Cleaning | Glass Restoration
Pet Odor Removal | Hardwood Floor Care | HVAC Cleaning

Call 206.590.8131 or
visit carpetcleanerseattle.com for more 
information about our cleaning services. 

Water and Fire Damage
Restoration ExpertsAsk about our HVAC Cleaning Specials!
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Giving Clients a Competitive Edge
Tina’s personal $10,000 Seller Financing Guarantee.

An insurance policy that protects the seller regarding the 
buyers financing. Her guarantee is NOT subject to, 

employment, income, credit, liabilities, or assets. Only subject 
to property and seller. She 100% backs her pre-approvals and 

her buyer’s ability to secure a loan.

Tina Mitchell
Highlands Residencial Mortgage

425-647-0205  |  TinaMitchellTeam.com
* NMLS 145420 | CO NMLS 134871 * Equal Housing Lender
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RISING STAR

The Climber Who 
Found his Peak in 

Real Estate

Pantley
Coleton

When you meet Coleton 
Pantley, you immediately 
get the sense this is 

someone who doesn’t do anything 
halfway. Whether it’s scaling the icy 
flanks of Mount Rainier in a single 
push or navigating a multimillion-
dollar deal in Seattle’s North End, 
Coleton brings the same mix of 
focus, fearlessness, and quiet 
determination to everything he does. 

Today, Coleton is part of COMPASS | NK 
Team, representing over $30 million in 
sales in the past year, with an even split 
of listing and buyer success stories. But 
if you’d told teenage Coleton he’d end 
up following in his father’s footsteps 
in real estate, he probably would’ve 
laughed you out of the room. “I actively 
avoided real estate as a teenager,” 
Coleton admits with a grin. His dad, 
Robert Pantley, has been a developer 
for over 50 years— and like most kids, 
Coleton wanted to carve his own path. 
“It was definitely an act of rebellion,” 
he jokes. But after years of hearing 
from close friends and family that he’d 

be a natural fit for a brokerage, he 
finally decided to give it a shot in 2023. 
The result? A near-instant connection. 
“I knew almost immediately it 
was a long-term fit,” he says.

That fit came with a serious dose of 
pressure: Coleton started with no 
savings, significant debt, and a three-
month window to make it work. “That 
pressure was massively important 
in my early success,” he says. And 
succeed he did, fueled by a work ethic 
inspired by his dad’s favorite Yoda 
quote: “Do or do not, there is no try.”

PHOTOS BY FOCUSED MEDIA COLLECTIVE
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Driven by Excellence  
and Connection 
Ask Coleton what drives him and he’ll 
tell you it’s a mix of purpose, people, 
and pride in his craft. “First, I want to 
provide for myself and my family. I’d 
rather be paid on results than time,” 
he says. “Second, excellence is the only 
way. If I’m not outperforming everyone, 
I see myself as failing. And third— it’s 
about people. I’ve found so much joy 
in connection.” That last point has 
become a cornerstone of his business. 

Coleton loves the conversations and 
stories that come with each client 
relationship. “I’ve learned more 
about mushrooms, salsa dancing, 
volcanology, etc., from my clients than 
I ever would’ve otherwise,” he laughs. 
“The constant human interaction has 
really broadened my perspective of 
the world.” But it’s not all small talk 
and handshakes. What Coleton really 
prides himself on is creating such a 
seamless process that clients barely 
feel the stress of buying or selling a 

home. “When a client starts to worry 
that something’s been missed— and it 
hasn’t— that’s my favorite moment,” he 
says. “It means I’ve done my job right.”

Mentorship, Mountains,  
and Meaning 
Coleton’s energy extends far beyond 
closing tables and open houses. He’s 
passionate about mentorship, always 
eager to both learn from seasoned pros 
and support newer agents coming up 
behind him. “There’s no shortcut to 
success,” he advises. “Find the hardest 
worker in your office and double their 
output. Be yourself, think long-term, and 
learn from people who’ve made decades 
of mistakes so you don’t have to.”

He’s also deeply interested in investment 
and income-generating properties, a 
passion inspired by his father’s legacy 
and his friendship with commercial 
broker, Mitchell Belcher. “I’ve seen 
what real estate ownership can do. 
My goal is to eventually build my own 
multifamily portfolio and achieve 
financial freedom,” he shares. That 
freedom, for Coleton, isn’t about fancy 
cars or big city lights— it’s about time. 
Time to be with the people he loves, 
and time to be in the mountains, where 

Photo by Enchanted Peaks

he feels most at home. And when we 
say he loves the mountains, we mean 
LOVES them. Coleton has solo-climbed 
Mount Rainier, Glacier Peak, Mount 
Baker, Mount Shasta, Mount Adams, 
and Mount Hood, all in single pushes. 
“I’m high-strung by nature,” he admits, 
“but when I’m alone in the mountains, 
life becomes wonderfully simple.” It’s 
also where he met his fiancée, Rachel— 
fittingly, while climbing Mount Baker.

When he’s not scaling peaks or showing 
homes, Coleton enjoys spending time 
with his family— parents Robert and 
Elizabeth, grandma Dolores, siblings 
Angela, David, and Vanessa, and his 
nephew Hunter. He shares a special 
bond with his sister Vanessa, another 
mountaineer, and fondly recalls a 
particularly grueling 24-hour un-roped 
climb up Mount Rainier’s Kautz Glacier 
as one of their defining experiences.

Yet for a guy who thrives on adrenaline, 
he’s got a surprisingly domestic side, too. 
“Not many people know that I love to 
cook,” he says. “My dad taught me as a kid, 
and now my sister and I have taken over 
Thanksgiving. It’s become a ridiculously 
over-engineered multi-day process.”

Protecting What Matters 
Outside of business, Coleton is a proud 
supporter of The Access Fund, The 
Conservation Alliance, AIARE, NWAC, 
and the AMGA, all organizations 
dedicated to preserving wild spaces 
and promoting mountain safety. 
“Nothing matters if our natural world 
ceases to exist,” he says simply.

A Real Approach to Real Estate 
For all his drive and adventure, Coleton 
remains refreshingly down-to-earth. “I 
don’t think I’m special,” he says. “I just 
want newer professionals to know they 
can succeed without being disingenuous. 
You don’t need some secret sauce— just 
honesty, consistency, and hard work.”

From summiting literal peaks to 
climbing the ranks of Seattle real estate, 
Coleton Pantley is proof that authenticity 
and excellence aren’t opposites— 
they’re the ultimate combination.

You don’t need some secret 
sauce— just honesty, 
consistency, and hard work.”

“I just want newer professionals to know they 
can succeed without being disingenuous. 
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AGENT SPOTLIGHT

BUILDING 
DREAMS, ONE 
RELATIONSHIP 
AT A TIME
PHOTOS BY JACKIE  

PHAIROW PHOTOGRAPHY

DACOSTA
Neetu

When you meet 
Neetu Dacosta, 
you instantly feel 

her energy — a rare blend 
of creativity, curiosity, 
and heartfelt sincerity. A 
top-producing Realtor® 
who has built a thriving 
business across Sammamish, 
Kirkland, Bellevue, and 
Bothell, Neetu radiates 
both professionalism and 
warmth. Her secret? A 
people-first philosophy 
and an unshakable belief 
that gratitude, passion, 
and purpose are the 
foundation of true success.

Before becoming one of 
the Eastside’s most trusted 
agents, Neetu’s story began 
far from real estate. Armed 
with a Master’s in Visual 
Communication from the 
University of Birmingham, 
she worked with Discovery 
Channel in London. But 
when motherhood called, 
Neetu paused her corporate 
career to focus on raising 
her two children, Anica and 
Neil. “I took nearly eight 
years off to be a full-time 
mom,” she shares. “When 
my kids started preschool, I 
began to wonder what was 
next. I wasn’t sure I wanted 
to go back to IT — but then, 
while buying our second 
home, something clicked. 
I found myself reading 
every contract, researching 

every form, and asking 
endless questions. That’s 
when I realized how much 
I truly loved real estate.”

What began as curiosity 
soon became a calling. 
With her husband Carlyle’s 
unwavering support, Neetu 
took the leap into real estate 
and never looked back. 
Since earning her license in 
2016, Neetu has achieved 
extraordinary milestones 
including more than $47 
million in volume last 
year along with numerous 
accolades such as the Five 
Star Real Estate Agent 
Award (2024 & 2025) and 
recognition among the Top 
1% in Total Sales Volume 
(2022). Yet, for Neetu, the 
real reward isn’t found in 
trophies or titles — it’s in 
the trust of her clients. “The 
most rewarding moments 
are when my clients invite 
me to their housewarmings, 
baby showers, call me for 
advice, or refer me to their 
friends and family,” Neetu 
says with a smile. “Those 

are the moments that 
fill my heart. It’s not just 
business — it’s personal.”

A Passion for Growth 
— and Giving Back 
Neetu’s passion for real 
estate runs deep, but it’s 
her boundless curiosity 
that keeps her evolving. 
Beyond helping families 
buy and sell homes, she’s 
ventured into flipping and 
remodeling with two former 
clients, Rahul and Pravin, 
now her trusted business 
partners. Together, they 
transform homes with vision 
and purpose — a reflection 
of Neetu’s creative roots. 
“I started flipping homes 
to educate clients about 
what goes on beyond the 
walls — from structure and 
craftsmanship to long-term 
value,” she explains. “It’s 
about empowering people 
with knowledge so they can 
make confident decisions.”

Her entrepreneurial spirit 
doesn’t stop there. Neetu 
also owns short-term rentals 

in Port Angeles and Seattle, 
blending her love of design 
with strategic investments. “I 
truly eat, sleep, and breathe 
real estate,” she laughs. “I’m 
always learning, creating, 
and finding ways to add 
value — not just to homes, 
but to the people connected 
to them.” Even as her 
career soars, Neetu’s heart 
stays grounded in service. 
She proudly supports the 
Shankara Eye Foundation, 
which funds surgeries for 
those who can’t afford 
vision care in India. “Sight 
is such a gift,” she says 
softly. “Helping someone see 
again — that’s priceless.”

Family, Faith, and 
Finding Balance 
Neetu’s success story is 
also a love story. She and 
Carlyle, her husband and 
best friend, have been 
married since 2008. Despite 
their interfaith marriage, 
they respect each other’s 
faiths and believe each 
brings their own positives 
— key elements that helped 
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“It’s how I start my day with 
love before stepping into 
the world of real estate.”

Lessons in Resilience 
and Gratitude 
Not many know that 
Neetu once dreamed of 
becoming an artist — a 
dream interrupted when 
her family fled their 
hometown due to terrorism 
and she lost her mother 
at a young age. Though 
painful, that experience 
taught her resilience, faith, 
and gratitude. “It taught me 
that life itself is the greatest 
gift,” she reflects. “If you 
are alive and healthy, you 
can rebuild and create a 
new life anytime. Every 

challenge holds the seed 
of something beautiful.”

That mindset shines 
through in everything Neetu 
does — whether guiding a 
nervous first-time buyer, 
transforming a fixer-
upper, or mentoring future 
Realtors®. Her advice to 
new agents? “Don’t join real 
estate just for the money. 
This business demands 
patience, consistency, and 
heart. If your motivation 
is to serve, success will 
follow naturally. Keep 
learning, stay humble, and 
celebrate every small win.”

“I feel incredibly grateful — 
for my family, my clients, 
my partners, my assistant 
Barbara, and the chance to 
learn something new every 
day,” she says. “When you 
live with passion, purpose, 
and gratitude, you naturally 
attract abundance in ways 
you never imagined.”

For Neetu Dacosta, real estate 
isn’t just a profession — it’s 
a journey of connection, 
creativity, and growth. And 
through it all, one thing 
remains constant: “For me, 
people come first. Always.”

them build a bond rooted 
in understanding and 
respect, which has carried 
them through. Today they 
share a vibrant life with 
their two children and 
their fur baby, Coco. “Our 
family time is everything,” 
Neetu says. “Friday movie 
nights, morning coffee 
with my husband, late-
night chats with the kids 
— those moments keep us 
grounded and grateful.”

When she’s not helping 
clients or managing projects, 
Neetu finds joy in the 
kitchen. “Cooking is my 
creative escape,” she says. 
“I never follow recipes — I 
cook with intuition and love. 
My family jokes that they’ll 
never taste the same dish 
twice!” Her mornings begin 
with mindfulness — making 
breakfast and packing 
lunches for her kids. “That’s 
my meditation,” she smiles. 

I feel incredibly GRATEFUL — for my family, 
my clients, my partners, my assistant Barbara, 
and the chance to learn something newevery day.”
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Your Attic &
Crawl Space
Expert
Attic Insulation  •  Crawl Space Insulation  •  Air Ducts & Dryer Vents
Mold Remediation  •  Rodent Exclusion  •  Sump Pump & Crawl Drainage 

Licensed, Bonded & Insured

E: stone@stoneinsulationservice.com
P: 425-894-6387
W: stoneinsulationservice.com
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More Options. More Coverage. Less Hassle.

10308 NE 183rd ST NE Bothell, WA 98011

P R O S T A R  A D V I S O R S
BRIAN WOLFE  |  (425) 200-0685

Brian@ProStarInsurance.com
CHRIS VARGAS  |  (425) 948-1768
Chris.Vargas@ProStarInsurance.com

KRIS JACKSON  |  (425) 279-5328
Kris.Jackson@ProStarInsurance.com

I N S U R A N C E  B R O K E R

Realtors, your clients trust you to guide them to their dream home – let us 
help you protect it. As an Independent Insurance Broker, we offer a wide 
range of carriers to find the perfect fit for every homeowner. No 
one-size-fits-all policies here. Just customized coverage that meets your 
clients’ needs without breaking the bank.

Partner with us and add value to your services by simplifying the insurance 
process for your clients. Let’s work together to protect what matters most.

Contact us today to learn how we can streamline the insurance process for 
you and your clients.

206-859-9659
picsbypixphotography.com

Pics By Pix PhotographyPics By Pix PhotographyHi, my name is Melinda!
My specialties and services 

include:

• Real Estate Photography 
• High-quality, Hand-edited 
   photos
• Drone Photography

• 3D Matterport • Video
• Reels • Twilights

• Professional Headshots
• Lifestyle and Family Shoots 

I take pride in providing outstanding customer service 
and would love to help you with your next listing!

Receive a full marketing kit with every order:
• Branded and Unbranded Websites 
• Printable Flyers • Teaser Videos 
• Social Media Tiles
Visit my website to see new bundles.

TEAM@TAYLORLANEINTERIORS.COM
BOUTIQUE HOME STAGING AND CONSULTATION

FAQ
About Real Producers
FAQ

R eal Producers magazine started in Indianapolis in 2015 
and is now in over 100 markets across the nation and 
spreading rapidly. Seattle Real Producers launched 

in August 2019. Name a large city, and we are there or will 
be soon! In every market, we take the top 500 agents, based 
on the MLS production, and build an exclusive magazine 
around those agents. We share their stories, successes, market 
trends, upcoming events — really, anything that will connect, 
inform and inspire, we put in the monthly publication. We 
strive to inform and inspire the top-producing real estate 
agents in the local market and connect them socially. The 
secondary focus is to provide an avenue for our affiliate 
partners to create relationships with these top performers on 
a level that they might not be able to achieve on their own.

Q: Who receives Seattle Real Producers magazine? 

A: The top 500 agents in King and Snohomish 
counties. The list will reset at the end of every 
year and will continue to update annually. 

Q: What is the process for being featured in this magazine? 

A: It’s really simple — every feature you see has first been 
nominated. You can nominate other REALTORS®, affiliates, 
brokers, owners or even yourself! Office leaders can also 
nominate REALTORS®. We will consider anyone brought 
to our attention who is in the top 500 because we don’t 
know everyone’s story, so we need your help to learn about 
them. It could be they have an amazing story that needs 
to be told — perhaps they overcame extreme obstacles, 
they are an exceptional leader, have the best customer 
service, they give back to the community in a big way, etc. 
The next step is an interview with us to ensure it’s a good 
fit. If it all works out, then we put the wheels in motion 
for our writer to conduct an interview to write the article 
and for our photographers to schedule a photo shoot.

Q: What does it cost a REALTOR®/team to be featured? 

A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so 
nominate away! We are not a pay-to-play model. We share 
real stories of Real Producers. Our goal is to showcase the 
best and brightest and to collaborate. Elevate. Inspire. 
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n2gives.com

REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS

FLIPPING THROUGH THESE PAGES

SAVES LIVES.
With the help of our sponsors, this magazine supports 

organizations fighting human tra�cking worldwide.
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REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS

FLIPPING THROUGH THESE PAGES

SAVES LIVES.
With the help of our sponsors, this magazine supports 

organizations fighting human tra�cking worldwide.
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Opening 
Every Door
PHOTOS BY FREESTYLE PRODUCTION

COVER FEATURE

&
Lindsey 
Gudger 
  Jason 
Gasbarra
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The founders of Every Door Real Estate 
know this truth better than anyone: 
success isn’t just about hustle—it’s about 
systems, support, and surrounding 
yourself with people who actually make 
your business better. Lindsey Gudger 
and Jason Gasbarra, the powerhouse 
duo behind Every Door, built the 
brokerage not on rigid quotas or empty 
promises, but on real value, relentless 
work ethic, and a deep respect for how 
agents want to run their businesses.

Their story starts in a familiar place for 
many in the industry—Zillow. While 
working there, Lindsey and Jason had 
a front-row seat to how agents were 
being asked to produce more while 
receiving less meaningful support. The 
gap was obvious. Brokerages expected 
high performance but too often failed to 
deliver the infrastructure agents needed 
to actually scale. So Lindsey and Jason 
did what high performers do best: they 
paid attention, asked better questions, 
and started building something better.

After getting licensed in late 2014 
and spending several years inside 
a traditional KW office, they began 
experimenting—quietly at first. Every 
Door started as a side venture, a 
services company designed to take 
friction out of an agent’s day-to-day 
life: lead management, transaction 
processing, marketing support, and 
even offer writing when demand 
made it necessary. Each service wasn’t 
dreamed up in a boardroom; it emerged 
organically, in response to real problems 
agents were facing in the field.

Over time, that side project gained 
momentum. Pressure from Zillow 
to choose a lane forced a pivotal 
decision—and Every Door officially 
became its own independent brokerage. 
Not because expansion looked flashy, 
but because independence allowed 
them to fully commit to serving agents 
the right way.

What makes Every Door different isn’t 
just the services—it’s the philosophy 

behind them. Jason naturally gravitated 
toward sales, recruiting, and marketing, 
while Lindsey leaned into the technical 
and operational side of the business. 
The division of labor wasn’t strategic 
on paper; it was intuitive. Each leaned 
into their strengths, creating a balanced 
leadership dynamic that agents 
immediately felt.

Their growth strategy followed the same 
logic. Instead of chasing rapid expansion 
into new markets, they chose to double 
down on Western Washington, focusing 
on depth over breadth. Maintaining 
market share through the Northwest 
MLS, delivering exceptional service, and 
building a reputation that travels faster 
than any ad campaign—that’s the game 
they’re playing. And it’s working.

Agents don’t just stumble into Every 
Door — they seek it out. Our brokers 
come to us through a mix of online 
reputation, high-level referrals, and yes, 
the occasional personal outreach from 
Jason himself. We believe the strength of 
a company lies in its people, and Every 
Door is intentional about shaping its 
future. Unlike traditional brokerages 
that hire anyone with a license, Every 

Door selectively brings on 
brokers with a proven history of 
contribution, professionalism, 
and excellence. We are building a 
community of top performers — 
not a crowd.

But what keeps exceptional 
agents here is something even 
more powerful: culture. It’s the 
backbone of our success and the 
reason our brokers stay, grow, 

and thrive. There are no arbitrary 
production quotas. No one-size-
fits-all definition of success. 
New brokers are supported, not 
micromanaged. Autonomy is 
respected, tools are provided, and 
growth is treated as a long game.

Lindsey is candid about the 
realities of the business. The first 12 
months in real estate don’t define 
your future. Some agents stumble 
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out of the gate and later become top 
producers. What matters more is effort, 
resilience, and having the right support 
system when things get tough.

At Every Door, two qualities matter 
above all else: be a good person and 
contribute value. That value might 
come from sales, mentorship, or 
simply showing up for the team. 
The expectation isn’t perfection—it’s 
commitment.

Both founders bring deeply personal 
motivations to the table. Lindsey’s early 
drive was rooted in financial success, 
but over time it evolved into something 
bigger: helping others unlock their 
potential and build businesses they’re 
proud of. Jason, competitive by nature, 
is driven by a desire to be the best 
option for the clients and agents they 
serve—not the biggest, but the best fit.

That mindset shows up in the details. 
Accessibility is non-negotiable. Follow-
through is assumed. When Lindsey and 
Jason commit to something, they don’t 
let go until it’s done. Sacrifice isn’t a 
buzzword—it’s part of the process.

Now, as their story is being shared 
through magazine features and industry 
events, the goal isn’t self-promotion. It’s 
a connection. By spotlighting real agents, 
real journeys, and real lessons, Lindsey 
and Jason hope to foster stronger 
relationships across Seattle’s real estate 
community—and maybe spark a few 
collaborations along the way.

For top-performing agents who know 
there has to be a better way, Every Door 
isn’t just a brokerage to watch. It’s proof 
that when you build with intention, 
listen closely, and never stop improving, 
you can create something that truly 
opens doors—for everyone involved.
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Follow Us On 
Instagram 
and Facebook 
to Stay in 
the Loop!
Tag us in your posts and 
let’s help each other grow!

You should follow us on Instagram, 
@seattlerealproducers! Then we 
can follow you, and everybody 
wins! Scan the QR code.
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Here’s What The Top 500 Agents in King And Snohomish County 
Sold From 01/01/2025-012/20/2025 

BY THE  
NUMBERS2025

14,602

TOTAL  
TRANSACTIONS

$20,069,809,187

TOTAL VOLUME

$ 40,139,618

AVERAGE 
VOLUME 

PER 
AGENT

6,473

TOTAL 
LISTINGS 

SOLD

TOTAL 
BUY 

SIDES

8,129

AVERAGE 
TRANSACTIONS 

PER AGENT

29.2



9151 Currency St.
Irving, TX 75063

Power Your
Business
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SAINTS & SCHOLARS
IRISH PUB

REGISTER HERE!


