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Vice President of Sales

Insurance Advisor
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FOR HOME INSURANCE!
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Get a 
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Seconds!
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Headshots
Branding

Lifestyle
Editorial
& More!

Amp Up Your Marketing Game This Year!
YOU ARE THE FACE OF YOUR BUSINESS.

Nataliejensen.photography

402.860.2774  |  Let’s get Moving!

10 Men Movers

The Moving Company Realtors Trust!
From packing to transport, we make home transitions e�ortless for buyers and sellers.

By Sending MORE Movers,
We are Nebraska's Most E�cient
Moving Company!

Leave The
Cleaning
To Us!

Our Move Out Services:
 Save Time    Stress-Free    Ensure Home is Spotless and Sanitized for Showings

FOR EFFORTLESS CLIENT MOVES, CALL CANO TODAY!
402.706.9345  •  CanoCompleteCleaning.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

REAL ESTATE ORGANIZATIONS
Omaha Real Producers 
- RP Promotion
(402) 677-7744

ROOFING & EXTERIORS
Golden Exteriors
(515) 402-1865
goldenext.com

Inspectix Home Inspections
(402) 506-5711
inspectixusa.com

Red Rhino Roofs
(402) 502-4270
redrhinoroofs.com

Thompson Roofing
(402) 733-0981
thompsonroofingomaha.com

ROOFING & GUTTERS
SquareUp Exteriors
(402) 890-8182
squareupexteriors.com

SOCIAL MEDIA MANAGEMENT
Pablo Creative
(402) 899-0053
pabloproject.com

TERMITE & PEST CONTROL
Lien Termite & Pest
(402) 397-8884
lienpestcontrol.com

TRANSACTION COORDINATOR
Mirato Co.
(402) 677-9320
miratoco.com

VIDEOGRAPHER
TaleSlate Agency
(402) 810-0970
taleslate.agency

APPLIANCE REPAIR
ServiceOne
(260) 519-5266
ServiceOne.com

BLINDS/WINDOW 
TREATMENTS
Accent Window Fashions
(402) 390-2667
omahawindowcovering.com

BOUTIQUE/LADIES
M’bellish
(402) 593-1520

CARPET/FLOORING
FLOORfashions
(402) 597-3161
floorfashionsomaha.com

CLEANING
Cano Complete Cleaning
(402) 706-9345
canocompletecleaning.com

CLEANING & PAINTING
The Tailored Room Services
(402) 885-0544

CLOSETS & STORAGE
Closet Factory Nebraska
(402) 697-3600
closetfactory.com

CONCRETE FLOOR COATING
RSW Floors & More
(712) 898-9027
rswfloors.com

CONCRETE LEVELING & REPAIR
EverLevel Concrete Repair
(402) 677-0188
everlevelconcrete.com

CONSTRUCTION/GENERAL 
CONTRACTING
Streamline Services
(402) 690-6154
streamline370.com

ESTATE SALES/
ONLINE AUCTIONS
Twist of Fate Estate Sales
(402) 510-8509
twistoffateestatesales.com

FITNESS STUDIO / 
LIFESTYLE FITNESS
The Exercise Coach
(402) 875-6596
exercisecoach.com

GENERAL CONTRACTING 
/ REMODELING
Mike James Renovation
(402) 806-9011
mikejamesrenovation.com

HANDYMAN
Streamline Services
(402) 690-6154
streamline370.com

HEATING/COOLING
Official Services
(402) 960-4089
officialheatingservices.com

ServiceOne
(260) 519-5266
ServiceOne.com

HOME STAGING
Rearranged for Change
(402) 981-3509
rearrangedforchange.com

Set The Stage
(402) 915-1325
wesetthestage.com/locations/
sts-omaha-metro/

HOME WARRANTY
ServiceOne
(260) 519-5266
ServiceOne.com

HVAC SERVICES
Skradski Heating & Cooling
(402) 333-2928
heatomaha.com

INSURANCE
AXNT Insurance
(402) 380-5318
axntinsurance.com

First Priority Insurance
(402) 218-1069
firstpriorityinsure.com

My Insurance
(402) 991-6688
myinsuranceomaha.com

INSURANCE - LIFE, HEALTH, 
SUPPLEMENTAL
Health Markets Insurance
(402) 517-0732
healthmarkets.com

INSURANCE/FINANCIAL 
SERVICES
Jaffery Insurance & 
Financial Services
(402) 213-9890
jafferyinsurance.com

INVESTMENT PROPERTY 
MANAGEMENT
Investment Property 
Exchange Services
(312) 520-0897
www.ipx1031.com/fair

JUNK REMOVAL & HAULING
Prairie Pick Up Co.
(402) 409-0744

MORTGAGE / BANKING
Premier Bank
(402) 715-4691
PremierBankNE.com

MORTGAGE LENDER
Veridian Credit Union
(402) 609-5928

MORTGAGE LENDING
Barrett Financial Group
Liz Schreiber
(402) 316-8176
LizSchreiber.com

Fairway Independent 
Mortgage Corporation
Francisco Serrano
(402) 208-0248
fairway.com/branch/
omaha-ne-11422-68154-805

Flat Branch Home Loans
(402) 581-9283
flatbranchhomeloans.com

Guaranteed Rate
Misty Hemphill-Wilson
(402) 708-0976
rate.com

Results Mortgage
Cindy Kinsler
(402) 542-5825
cindykinsler.com

Supreme Lending
Stacy Thorne
(402) 871-8128
StacyThorne.Supreme 
Lending.com

West Gate Bank
(402) 434-3456
westgate.bank

Wilhelm Mortgage
(402) 210-8352
jeremywilhelm.com

MOVING COMPANY
10 Men Movers
(402) 860-2774
10menmovers.org

Firefighters on the Move
(402) 850-0145
firefightersonthemove.com

Movers and Shakers
(712) 899-6265
moversandshakersne.com

ORGANIZING / DECLUTTERING
Simply Sorted Omaha, LLC
(402) 915-0603
simplysortedomaha.com

PARTY RENTALS
Mr. Picnic
(402) 670-5995
mrpicnicomaha.com

PHOTOGRAPHER
Natalie Jensen Photography
(402) 505-0522
nataliejensenphotography.com

PHOTOGRAPHY/PORTRAIT
Stacy Ideus Portrait
(308) 440-8043
stacyideus.com

PLUMBING
ServiceOne
(260) 519-5266
ServiceOne.com

PROPERTY MANAGEMENT
NHS Commercial Property 
Management
(402) 512-3525
heartlandforrent.com
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. 

Meet
the

Team
Stacey Penrod 

Publisher
stacey.penrod@n2co.com

402-677-7744

Dave Danielson 
Writer

Clara Senkbile 
Owner/CEO Pablo Creative 

Social Media Manager 
www.thepabloproject.com

Sarah Cosentino 
Ad Strategist 

OmahaNE.ads@n2co.com

Kyle Ranney
Videographer

TailSlate Agency

Phylicia Bova
Editor 

Natalie Jensen 
Photographer

nataliejensenphotography.com

Stacy Ideus
Photographer
StacyIdeus.com

Jess Wellar 
Writer

Have an Idea? 
Want to pitch, 

nominate or share a 

really cools tory with 

our readers?  

Scan the QR code  

to share with  

our publisher or email  

Stacey.Penrod@n2co.com.

closetfactory.com

402-697-3600

PLUS FREE INSTALLATION*
$200OFF

Schedule your FREE in-home design consultation today!  
*Minimum purchase of $2,000 required. Must be presented at time of consultation. 
Cannot be combined with any other offer or existing contract. 

031
VISIT YOUR LOCAL SHOWROOM AT:

14639 Grover St
Omaha, NE 68144

Shelby & Matt Beers
Locally Owned & Operated Since 1998

THOUSANDS OF INSURANCE PLANS,
NATIONALLY RECOGNIZED BRANDS.

Find More Insurance Options
with Less Effort

Jon Jacobi, LUTCF, FSS
Licensed Insurance Consultant

402.517.0732
Jonathan.Jacobi@HealthMarkets.com Heal thMarkets  Insurance Agency, Inc . is  l icensed in  a l l  s ta tes. Serv ice  and product  avai labi l i ty  varies. 

Agents  may be  compensated based on  enrol lment . No obl igat ion  to  enrol l . ©2021 Heal thMarkets  46841-HM-1220

HEALTH INSURANCE • MEDICARE INSURANCE • LIFE INSURANCE • SUPPLEMENTAL INSURANCE

402.670.5995
MrPicnicOmaha.com

Your One-Stop Shop
for Event Rentals.
Your One-Stop Shop
for Event Rentals.
Tables, Chairs, Tents, Bars,
Drink Machines & More!

R E N T  |  D E L I V E R  |  S E T - U P
Servicing personal, corporate, and educational events!



Omaha Real Producers • 1312 • February 2026

Top Producers,
Top Results:
Guaranteeing Your
Clients' Financial
Success

Ready to Elevate
Your Mortgage

Game? 

Misty Hemphill-Wilson, Branch Manager
NMLS #324285

1210 N. 205th Street, Elkhorn, NE 68022 | C: (402) 708-0976
misty.hemphillwilson@rate.com  |  rate.com

760 W Gold Coast Rd #109,
Papillion, Nebraska 68046
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Omaha Real Producers Is  

Accepting Nominations!  

Cover Stories: 

•	 In the top 75 agents in Omaha              
for revenue

•	 Committed to giving back via 
mentoring and/or charity

•	 Has an inspiring story

Rising Stars: 

•	 Less than 5 years in the business
•	 At least $3 million in sales in one 

calendar year
•	 Active on social media

Nominate 
Yourself or 
Someone 
You Know

WANT TO BE FEATURED 
IN THE MAGAZINE?

We also regularly run “Giving Back” features on agents who are actively making a difference in the community and “Inspiration” 
features on agents who have a particularly inspiring story to share. 

For more information, to nominate an agent or to request to be featured yourself, please email stacey.penrod@n2co.com. 

Your Go-To for Storm 
Restoration for Roofing, 
Gutters, and Siding

Come Hail or
High Water,
WE'LL GET YOUR 
TRANSACTIONS
TO THE CLOSING 
TABLE ON TIME!

LUCAS RUWE
OWNER
402.810.0614
SquareUpExteriors.com
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We Fetch,
We Carry,

and We Move
so Your
Clients
Don't

Have to!

Fun!

Kira McGahan
712.899.6265

MoversAndShakersNE.com

Call Today!

FULL SERVICE MOVES  |  EFFICIENT & RELIABLE
LOCALLY OWNED & WOMEN-LED
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Hello friends! 

As we continue moving through the start of 
the year, we hope your holidays were filled 
with a lot of love and many special memories! 
Personally, I have had the gift and blessing 
of welcoming two new grandbabies to my 
family! Zadie and Elliot! What was your love 
story of 2025?

As the year starts to gain momentum, this 
season always still offers an opportunity to 
be intentional, with or without New Year’s 
resolutions —honoring what mattered and 
matters most, looking ahead with hope 
and excitement for what’s to come. We’re 
grateful to be stepping into these early 
months alongside all of you! Such an inspiring 
community of entrepreneurs!

February invites us to continue leaning into 
love and reflection to celebrate Valentine’s 
Day—but we encourage you not to let it 
stop there. Let this be a reminder to carry 
that same intention into your work, your 
relationships, and the way you show up for 
one another throughout the year.

We’re also excited to announce our next 
event, and can’t wait to gather again soon—
so stay tuned for details! In the meantime, 
remember that we are always looking for 
realtor nominations and story ideas. We 
love celebrating you and highlighting the 
people and stories that make our real estate 
community so special.

As always, thank you for your continued 
support. We’re honored to share this journey 
with you for EIGHT YEARS now and can’t wait 
to see what this year brings!

With heartfelt appreciation,

PUBLISHER’S NOTE

Stacey Penrod

Publisher
Omaha Real Producers 

LoveLeaning 
Into HERE’S WHAT OMAHA’S TOP AGENTS SOLD...

BY THE  
NUMBERS2024

9,305

TOTAL  
TRANSACTIONS 31

AVERAGE TRANSACTIONS 
PER AGENT

$3.7 Billion

SALES 
VOLUME

$12.3  Million

AVERAGE 
SALES 

VOLUME 
PER AGENT

4,445 

BUYING SIDE 
TRANSACTIONS

Information is based on residential sales in 2024 in Greater Omaha by the top 10% of agents by sales volume. 

4,860 

LISTING SIDE 
TRANSACTIONS
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WITH FAIRWAY’S AFFORDABLE HOUSING SOLUTIONS!

Your Dream Home Starts with the Right Loan Officer.

At Fairway, we are committed to making homeownership accessible for 
everyone — no matter who you are or where you live. With over 70 state 
housing programs, 9 multistate programs, and 500+ local and county down 
payment assistance programs*, we’re here to help you get into your new 
home without years of saving. Many of these programs cover most or even all 
of your down payment, making it easier than ever to take the next step 
toward homeownership.

Overcome up-front costs with down payment and closing cost assistance

Enjoy flexible options that fit your unique situation, whether you’re buying your 
first home or upgrading

Partner with Fairway and see how our variety of assistance programs can help 
you get into the home you deserve

READY TO GET STARTED? LET’S MAKE HOMEOWNERSHIP A REALITY!
FAIRWAYNOW® | FAIRWAY® HOME MORTGAGE

Unlock Your Future with Francisco Serrano
402.208.0248 | francisco.serrano@fairwaymc.com

SR. MORTGAGE ADVISOR | NMLS #766820
by Fairway Independent Mortgage Corporation | NMLS #2289

STAGED TO

Sell Faster!

Increase your sales. 
Partner with us now!

402.981 .3509
RearrangedForChange.com

Staging Consultations  |  Vacant Home Staging  |  Paint Consultations  |  Furniture Rental

4 0 2 . 6 9 0 . 6 1 5 4  |  S T R E A M L I N E 3 7 0 . C O M
F A M I LY  O W N E D  &  O P E R A T E D
General Contracting | Handyman Repairs

CURB APPEAL
 -SELLERS NEED IT
  -BUYERS WANT IT!

Get a Quote! • 712.898.9027 • RSWFloors.com

Repurposed
Special Coatings
Commercial 
Residential/ New Builds

OMAHA'S CONCRETE
FLOORING EXPERTS
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 floorfashionsomaha.com · 11339 P Street, Omaha
V I S I T  O U R  S H O W R O O M  T O D A Y

Carpet, Luxury Vinyl, Sheet Vinyl, Countertop Formica, and Ceramic
for Kitchen Backsplashes, Showers, Fireplaces, and Floors.

Welcome Realtors!
Join Us For a Personal Tour and Learn About Our New Real Estate Program!

Call 402-203-7966 to schedule your personal tour.

Realtor Exclusive
In-stock carpet, pad & installation available at

$2.00, $2.50, and $2.75 per sq ft
FAS T  S E RV I C E ,  S T U N N I N G  F LOO R S
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“Teaching at Conestoga taught me 
how to communicate clearly, stay 

patient, and build trust in real 
time,” Nick Benner begins. 

“Working with kids forces 
you to slow down, 

explain things simply, 
and meet people 
where they are.”

That instinct 
followed Nick 
well beyond the 
classroom. Nearly 
eight years into real 

estate, it remains the 
quiet backbone of how 

he operates: steady, 
thoughtful, and deeply 

invested in every outcome. 

Small-Town Roots
Nick grew up on a 

farm in Central City, 
Nebraska, in what he 
describes as the best 
version of classic 
small-town life with 
plenty of freedom, 
fresh air, and a pace 

that allowed values to 
sink in early. His parents 

left the deepest imprint.

GROUNDED 
GO-GETTER

B E N N E R
BY JESS WELLAR  ••  PHOTOS BY STACY IDEUS

COVER STORY

“My dad is the hardest worker I’ve ever known,” Nick 
offers. “He didn’t talk much about it — he just showed 
up every day and did what needed to be done.” That 
example shaped how Nick approaches work today: 
no shortcuts or theatrics, just consistency.

His mother’s influence runs just as deep. “She’s been 
battling cancer for several years now, and if you spent 
any time with her, you’d never know it,” Nick shares. 
“She has this incredible mindset, always steady, 
positive, and never complaining.” Watching her move 
through adversity with quiet strength reshaped how 
Nick handles stress as well as his daily perspective.

“Everything I do now — how I work, how I treat 
people, how seriously I take responsibility — traces 
back to my parents and that upbringing,” he affirms.

The Classroom Years
Before real estate, Nick spent six years teaching 
elementary school with Omaha Public Schools  
at Conestoga Elementary in North Omaha, 
working primarily with third graders and later 
sixth-grade students.

“I absolutely loved it and still miss it,” he admits. 
“Those years, and those kids, shaped me in a big way. 
But there are a lot of parallels between teaching and 
real estate.”

Nick originally envisioned a future in education. He 
earned a master’s degree in Educational Leadership 
and explored doctoral programs, drawn to systems-
level change. Over time, though, he realized he 
wanted more agency, both in impact and in how 
effort translated to outcomes.

“I knew I thrived in highly relational environments,” 
Nick recalls. “I get energy from being around people, 
helping them work through uncertainty, and feeling 
useful day to day.”

Real estate offered a way to preserve those values 
while creating flexibility and ownership over his 
future. When Nick transitioned into real estate in 
May of 2018, it was a natural fit.

GROUNDED, TIMELESS, AND 
GENUINELY LIVABLE THAN 

CHASING TRENDS OR VOLUME.”NICK — NICK BENNER

THAT FEEL

I’M MUCH MORE 
INTERESTED IN 

BUILDING THINGS 
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“More than anything, 
the transition felt true 
to who I am,” Nick 
shares. “It gave me a 
way to carry forward 
the same values I had 
in education into a 
new chapter.”

Clarity at the Core
A key career turning 

point came three years 
ago when Nick switched 

brokerages and began working 
under his current broker, Tom 

Simmons. “Tom had a huge impact 
on both my business and my life,” 

Nick acknowledges. “He’s genuinely one of 
the best humans I know and truly wants to see 

everyone around him succeed in the highest ways.”

Today, Nick is a solo agent with Better Homes and 
Gardens in Dundee, closing consistently with strong 
volume, with over $15.4 million in 2024 across 42 
transactions, with nearly $16 million in the books for 
2025. He’s earned Emerald Elite recognition the past two 
years and previously received the Young Gun Award 
three times early in his career.

But accolades are clearly not what make him tick: 
“I don’t measure success by a single metric,” Nick 
explains. “It’s a mix of progress, alignment, and impact. 
I care a lot about the experience, not just the outcome.

“I also want people to feel comfortable, heard, and 
supported through something that can feel pretty 
overwhelming at times. That part of the work matters 
most to me.”

What truly sets him apart is his niche focus. Nick 
specializes in older homes and established urban 
neighborhoods, particularly Midtown areas with 
architectural character. “I’m drawn to places that 
feel lived-in and layered,” he offers. “Where the 
architecture, the streets, and the community tell  
a story.”

That focus comes with impressive technical knowledge as 
Nick has developed a deep understanding of “the bones 
and guts” of older homes: “I know what tends to age well, 
where issues typically show up, and how to separate true 
concerns from quirks,” he elaborates.

His approach remains straightforward, calm, and 
honest at all times. “The goal is clarity,” he says. 
“I don’t sugarcoat the realities, but I don’t over-
dramatize them either.”

Family has always been Nick Benner’s foundation — from his 
upbringing in rural Nebraska to the life he’s building today.

Nick is very intentional about how he shows up as 
well: “I’m not buttoned-up or scripted, and I don’t 
try to be,” he points out. “I show up as myself — 
more likely in Chinos and sneakers than slacks  
and a name tag — and I keep things conversational 
and real.

Clients feel that genuine connection immediately. “A 
lot of people tell me I started out as their agent and 
became their friend,” Nick grins. “That means a lot to 
me because I hang my hat on building those deep, 
genuine relationships.”

Beyond The Office
Outside of contracts, Nick prefers the 
simple, grounded life. He shares his 
home with his girlfriend, Helen, and 
their two dogs. “She’s genuinely 
the funniest person I know,” he 
says of Helen. “She’s strong-
willed, not a pushover, and 
challenges me in the 
best way — which  
is exactly what  
I need.”
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Their dogs, Thomas, an eight-year-old French 
bulldog, and Frankie, a two-year-old dachshund, are 
central to their daily life. Walking through various 
local neighborhoods, traveling, and time outdoors 
keep things balanced.

Extremely routine-oriented, Nick loves to exercise 
each morning, is always dabbling in a handful of 
books at once, and enjoys hands-on projects. He fully 
renovated his 1930s Tudor home in Morton Meadows 
and remains profoundly interested in how things are 
built, as well as having a passion for interior design.

Looking ahead, Nick’s future plans are measured, 
not rushed. He’s purchased land and is currently 
exploring development with intention as he goes 
through the lengthy design phase. He’s focused 
on urban infill and long-term livability, shaped by 
mentors who take the long view and projects that 
demand patience and care. 

“What draws me to development isn’t speed or scale,” 
he concludes thoughtfully. “It’s the responsibility of 
shaping places that people will live in for decades, 
where good design can add something meaningful 
without erasing what’s already there. 

“I’m much more interested in building things 
that feel grounded, timeless,  

and genuinely livable  
than chasing trends  

or volume.”

IT’S A MIX OF PROGRESS, ALIGNMENT, 
AND IMPACT. I CARE DEEPLY ABOUT THE 

EXPERIENCE, NOT JUST THE 

— NICK BENNER

I DON’T MEASURE 
SUCCESS BY A 

SINGLE METRIC. 

OUTCOME.” 
MOVING YOUR
TRANSACTIONS
FORWARD

MOVING YOUR
TRANSACTIONS
FORWARD
Successfully!

15

E N H A N C E  P R O P E R T Y  VA L U E  W I T H
E X P E R T  E X T E R I O R  R E M O D E L I N G

Trusted by Real Estate Agents for Over 10 Years – Premium Roofing, Siding, and Gutter 
Solutions That Maximize Curb Appeal and Protect Your Investment in Nebraska & Iowa

C O N TA C T  U S  T O D A Y  F O R  A  F R E E  E S T I M A T E !
Nebraska: 402.208.7733    Iowa: (515) 402-1865

Dayanar@goldenext.com    Jose@goldenext.com    GoldenExt.com
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1937-2026

Nathan Phillips 
“Sandy” Dodge IV

TRIBUTE

— were his unmistakable way of saying: “I know you’re 
here, and I’m glad you are.”

Sandy graduated from Harvard University with a 
degree in American History. After Harvard, he entered 
the United States Air Force, ultimately serving as a 
Lieutenant Colonel. He returned to Omaha in 1962 
and became the fourth-generation leader of the NP 
Dodge Company, founded in 1855 and the oldest real 
estate company in the United States still operated by 
its founding family. Over six decades of his leadership, 
the company grew in both scale and reputation, 
reflecting the values that defined his life: preparation, 
integrity, and care for the people around him. He was 
devoted to the company, but spoke with the most pride 
about the people who worked there and the culture 
they built together.

A true native son, Sandy viewed Omaha not just as a 
hometown, but as a community worthy of investment, 
stewardship, and care. He served on the boards of 
Methodist Hospital, Omaha Public Power District, the 

Omaha Community 
Playhouse Foundation, 
the Greater Omaha 
Chamber of Commerce, 
and the American States 
Water Company, among 
many others. He shared 
his time with unflinching 
generosity and a quiet 
modesty, never seeking 
recognition.

Beneath his quiet 
demeanor was a true 
competitor. Sandy was 
a gifted athlete, an 
undefeated high school 

football player, basketball scoring leader, baseball captain, 
and a lifelong tennis player. He approached each sport and 
every competition with the same focus and good humor he 
brought to everything he did, whether in sports or in life. 
In all things, he held himself to demanding standards, yet 
showed an uncommon ability to make others feel accepted.

In addition to his loving wife, Kate, Sandy is survived by 
his children, Laura Dodge Luther (Mike), Nathan P. Dodge 
(Margaret), and Jennifer Dodge Altenau (David); nine 
grandchildren; and one great-grandchild. He is also survived 
by colleagues, business partners, and lifelong friends whose 
lives were shaped by his example.

In reflecting on Sandy’s life, those closest to him understand 
that his legacy is rooted not in visibility or acclaim—though 
his accomplishments are many—but in his impeccable moral 
compass, the quiet insistence that actions matter more than 
words, that work should be done well, and that communities 
are built by those willing to contribute without seeking credit. 
Omaha is stronger for his presence, and his influence endures 
in the company he guided, the institutions he served, and the 
family he loved.

To know Sandy Dodge was to know that goodness can walk 
among us in plain sight. His life was marked by achievement 
carried with quiet modesty, an ability to adapt to change with 
steadiness of effort, and a clarity about right and wrong that he 
didn’t just believe but lived. His family, his company, and his 
community are all better for his presence—and for the legacy 
he leaves for us.

Funeral arrangements are being handled by Heafey-Hoffman-
Dworak-Cutler, 7805 West Center Road, Omaha, NE 68124. 
Service is at 10:30 a.m. Thursday, January 15, at Trinity 
Episcopal Cathedral, 113 N 18th St, in Omaha. Memorial 
contributions may be made to Dodge Cares. Donations can be 
sent to 8601 W Dodge Rd, Ste 120, Omaha, NE 68114 or made 
online at DodgeCares.org.

Nathan Phillips “Sandy” Dodge IV, 
89, passed away in the early hours of 
January 11, surrounded by his family. 
Born in 1937, Sandy marked his 89th 
birthday just days before his passing, 
the end to a long and meaningful life 
defined by integrity, quiet leadership, 
and a devotion to family and community 
that set a standard for others to emulate. 
Above all, he was an unwavering and 
devoted partner to his wife of 65 years, 
Kathleen “Kate” Cloney Dodge.

Sandy’s values showed most clearly in 
the way he treated people. He cared 
little for status, treating people from 
all walks of life with equal dignity. He 
listened more than he spoke, protected 
others when things went wrong, and 
asked of himself what more he could 
have done. For Sandy, ethics were a 
constant. He believed right and wrong 
were usually clear, that good work 
mattered, and that actions always speak 
louder than words.

Sandy was a devoted husband, father, 
and grandfather. In later years, the role 
of ‘Pa’ eclipsed the titles of chairman or 
president, revealing a warm and gentle 
man who endeared himself to older and 
younger generations alike. He was deeply 
connected to his grandchildren, who 
felt seen by him. The gestures he most 
favored — an affectionate hip check, a 
shoulder bump, a light punch on the arm 

In Memory of
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For Ashley Cerveny and Will May 
IV, real estate is about people, 
leadership, and intentionally 

building something that aligns with the 
life they want to live and the culture 
they want to lead. As co-owners of 
TOAST REAL ESTATE, an independent 
brokerage launched in May 2025, the 
engaged partners are redefining what 
growth looks like—by focusing less on 
size and more on quality.

Their day-to-day roles reflect 
complementary strengths: Ashley serves 
as listing specialist, team leader, and 
brokerage leader, driving production 
and business development. Will focuses 
on brokerage leadership, coaching, 
and agent development, helping others 
build sustainable, scalable businesses. 
Together, they’ve created a structure 
that supports agents at multiple stages 
of their careers while preserving a close-
knit, high-performance culture.

Two Different Roads Into Real Estate
Ashley’s path into the business began 
almost by accident. While working a 
corporate job, a friend suggested getting 
a real estate license “just to try it.” 
What started as a part-time experiment 
quickly turned into a calling. Ashley 
knew early on that she wanted to be 
an entrepreneur—someone who could 
build something of her own rather than 
work for someone else.

Ashley made the leap to full-time 
real estate in 2022 and quickly built a 
thriving solo business. After connecting 
with Will, who was then a team leader 
at Keller Williams Greater Omaha, the 
two discovered a shared vision for 
raising the standard of what real estate 
could be.

In 2023, Ashley launched Toast Real 
Estate Group under KWGO. As the team 
gained traction, Will decided to step 
away from his leadership role and join 
Ashley, recognizing the opportunity 
to build something intentional and 
differentiated together. By 2024, they 
were running the team side-by-side.

TOAST REAL ESTATE officially 
launched as its own brokerage in May 
2025, marking the culmination of 

BUILDING with Their BEST

R E A L  E S TAT E
BY DAVE DANIELSON

BROKERAGE FEATURE

TOAST
We get to lead OUR FAMILY and 
OUR BUSINESS together.  
I get to do this with my best friend.” 

—WILL
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years of collaboration, planning, and 
shared vision.

Will’s entry into real estate came 
from a very different place. Sales was 
practically a family tradition—one he 
was determined to avoid. He earned a 
business finance degree from Bellevue 
University, becoming the first in his 
family to do so, and set out to prove he 
didn’t need sales to succeed.

That perspective shifted once he 
entered the workforce. Will realized 
that big goals require influence, and 
influence requires sales. After moving 
to Huntington Beach, California, he 
decided that if he was going to sell 
something, it might as well be something 
significant. With no local network, 
he began door-knocking—eventually 
knocking on more than 62,000 doors 
over four years. The experience forged 
his work ethic and launched his real 
estate career.

After returning to Nebraska, Will 
transitioned into leadership, focusing 
on coaching and developing agents. 
When he and Ashley connected in 2022, 
the alignment was immediate. Together 
with their blended family, it made 
the most sense to build one business 
together than two separate ones apart.

A Brokerage Built With Intention
Today, TOAST REAL ESTATE operates 
with three distinct models. The core 

model—led by Ashley—functions as 
a high-production unit with distinct 
specialties that test and refine systems, 
processes, and strategies. The shared 
services model allows agents to plug 

into proven operational support, such as 
marketing and listing management. The 
independent model is built for agents 
who want to run their own businesses 
with a flat-fee brokerage structure. 
Along with the models, the brokerage 
also operates a closing company (Cheers 
Closing) and staging company (Upstage), 
both overseen by Will.

The common thread across all three is 
coaching and development. Will and 
Ashley see their independent agents as 
future team leaders, not just producers. 
Agents are coached to follow a similar 
path to Ashley’s—from solo agent to 
team leader—using systems already 
proven within the brokerage.
Rather than aiming to be the largest 
brokerage in the market, TOAST REAL 
ESTATE focuses on being among the 
most productive and most intentional. 
“We’re small by design,” Ashley 
explains. “We want quality people, 
low ego, high standards, and a growth-
minded culture.”

Why the Work Matters
What Ashley and Will love most about 
their work isn’t personal production—
it’s watching others grow. Helping 
agents gain clarity, confidence, and 
momentum in their businesses has 
become deeply rewarding. The culture 
at TOAST REAL ESTATE is one they 
actively protect: collaborative, driven, 
and genuinely fun.

Will puts it simply: “We get to lead our 
family and our business together. I get to 
do this with my best friend.”

Life Beyond the Office
Family is central to everything they do. 
Together, Ashley and Will are raising 
three boys: William “Will” V, age nine; 

Henrik, six; and Aysen, five. With two 
kindergartners and a third grader, life is 
busy, loud, and full.

In their free time, they love exploring 
Omaha, trying new restaurants, and 
traveling whenever possible—aiming 

for several trips a year. They’re also 
famously competitive, whether it’s 
volleyball, pickleball, dominoes, or 
family holiday games. “If there’s a way 
to turn it into a competition, we will,” 
Ashley laughs.

How They Hope to Be Known
When asked how they hope others 
would describe them, the answer is 
consistent: as genuine, trustworthy, 
and empathetic leaders. Low turnover 
within the brokerage reflects that agents 
believe in the vision and feel supported 
by it.

Every decision, they say, is made with 
people in mind—not just profit. “We’re 
always going to do the right thing,” 
Ashley says. “For our agents, our 
families, and the people who trust us.”

With TOAST REAL ESTATE, Ashley 
Cerveny and Will May IV aren’t just 
building a brokerage. They’re building 
a village—one rooted in integrity, 
leadership, and shared success.



Omaha Real Producers • 4140 • February 2026

A

Realizing 
the Vision

BY DAVE DANIELSON 

PHOTOS BY NATALIE JENSEN

PARTNER SPOTLIGHT

After many years with her previous 
company, Stacy Thorne and her 
daughter, Brittany, made a thoughtful 
decision to begin a new chapter with 
Supreme Lending. It was a move guided 
by experience, values, and a clear vision 
for the future.

“We really put a lot of mindful effort 
into making sure the next move was 
going to be the right fit for our clients 
and us,” Stacy says. That careful 
consideration paid off. Supreme Lending 
quickly proved to be more than just 
a new company name—it became a 
platform that aligned seamlessly with 
how Stacy and Brittany serve their 
clients and grow their business.

A Mother–Daughter Team, Nine 
Years Strong
Stacy and her daughter, Brittany 
Westover, have worked side by side for 
nearly nine years, a milestone that feels 
especially meaningful this year. What 

began as a working relationship has 
evolved into a true partnership, with 
mother and daughter now co-operating 
their branch.

“It’s been a fun transition for us as 
mother and daughter,” Stacy shares. 
“And honestly, it’s been incredible to 
watch Brittany thrive.”

The story is even sweeter given that 
Brittany once insisted she would 
do “anything but what my mom 
does.” Growing up immersed in the 
mortgage industry—with its long hours, 
unpredictable schedules, and fast-paced 
demands—left a lasting impression. But 
after college, Brittany found her way 
back to the very profession she thought 
she’d avoid. Nine years later, she’s not 
just in the industry—she’s excelling in it.

“That’s always been one of my favorite 
stories,” Stacy says with a laugh. “She 
followed in my footsteps without 
realizing it, and now she’s such a success 
in her own right.”

What Sets Their Business Apart
At Supreme Lending, Stacy and  
Brittany are excited to offer expanded 
solutions that directly address the 
evolving needs of their market. One 
standout is their highly respected condo 
division, led by a well-known industry 
expert whose reputation has opened 
doors for affordability—particularly for 
first-time buyers.

Another key addition is their 
construction lending department, which 
has become a powerful resource for 
clients looking to build rather than buy. 
But perhaps most meaningful to Stacy is 
their reverse mortgage offering.

“We’re reverse mortgage certified, and 
that allows us to truly help seniors 
explore an option that can be life-
changing when done correctly,” she 
explains. “That’s been a really fun and 
fulfilling addition to our business.”

Together, these offerings allow Stacy 
and Brittany to provide comprehensive 

Supreme

Watching Brittany grow 
into her own success has 
been one of the greatest 
joys of my career. She 
followed in my footsteps 
without even realizing it.” 
— Stacy Thorne

L E N D I NG
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solutions across multiple stages of life—
something they see as a cornerstone of 
their work.

Authenticity as a Business Strategy
One of the most striking aspects of 
Stacy and Brittany’s business is how 
much of it comes from relationships. 
Approximately 78% of their clients 
are friends, family, or members of 
their personal sphere.

“That’s not an accident,” Stacy says. 
“We’re very authentic, especially on 
social media. We don’t show up trying 
to sell—we show up being ourselves.”

That authenticity builds trust. Clients 
feel secure knowing they’re being 
given all their options, with the time and 
care needed to make informed decisions. 
It’s a service style rooted in experience, 
patience, and genuine connection.

Family at the Center of It All
Family is a recurring theme in Stacy’s life, both 
personally and professionally. Brittany is married to 
her husband, Garret, whose family owns Westover 
Trucking near the Weeping Water area south of 
Louisville. 

Together, they’re raising two young children: Huxley, 
nearly three, and Bentley, just four months old.

Stacy is also the proud mother of two sons. Her 
son Jarred recently separated from the Army after 
completing his service, while her youngest son, 
Brandon, is a staff sergeant stationed at Fort Drum in 
New York. Brandon and his wife, Darnecia—who is also 
active-duty Army—are raising their son Ayden, who 
turned one in January.

“It’s a military family, and I’m incredibly proud of 
all of them,” Stacy says.

Life Beyond the Office
Despite a demanding career, Stacy makes 
time for the passions that recharge her. 
Thanks to the widespread adoption of 
Zoom—something that became standard 
during COVID—she’s able to travel more 
freely while still staying connected to 

her clients.

Much of that travel includes visits to New York 
to see her grandson, but it also takes her to one 
of her favorite destinations: Cozumel. An avid 
scuba diver, Stacy finds peace and adventure 
beneath the water’s surface. On land, she 
enjoys another passion that surprises many—
riding her Harley motorcycle.

“Most people know me as the one who 
rides,” she says with a smile.

Looking Ahead with Gratitude
As Stacy reflects on this new chapter, her 

gratitude is unmistakable. Gratitude for the right 
professional fit. Gratitude for a daughter who has 

become a trusted business partner. And gratitude 
for a family legacy that continues to grow.

“It’s just fun to watch,” she says. “Seeing Brittany 
carry this forward so well—for herself, her family, 
and our business—it means everything.”

With Supreme Lending as their foundation and 
family as their compass, Stacy and Brittany are 
proving that when experience meets authenticity, 
success follows naturally.

“We never show up trying to sell. 
We show up as ourselves, and that 
authenticity is what builds trust.”  
— Stacy Thorne

Stacy Thorne is a seasoned mortgage professional and branch co-owner 
at Supreme Lending, known for her relationship-driven approach, deep 
industry knowledge, and passion for helping clients at every stage of life.

Brittany Westover is a rising leader in the mortgage industry and co-
owner of the Supreme Lending branch alongside her mother. With nearly 
nine years of experience, she brings fresh perspective, professionalism, 
and heart to every client relationship.
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Licensed in January of this 
year and officially joining the 
Virtue Group in February, 
Jamie’s entry into real estate 
came at the right time. “It’s 
something I always wanted 
to do,” she says. “I just never 
really knew how to start—
what classes to take or what 
the process looked like.” 
That changed when a close 
friend entered the business. 
Watching someone she 
trusted take the leap gave 
Jamie the nudge she needed. 
With nothing to lose, she 
enrolled in classes, earned 
her license, and began 
building her new career.

From Curiosity to 
Commitment
An important piece of 
Jamie’s transition was 
familiarity. The team leader 

CREATING 
HER PATH
BY DAVE DANIELSON 

PHOTOS BY NATALIE JENSEN

RISING STAR

For Jamie Schroder, stepping 
into real estate was less about 
a sudden career pivot and 
more about finally acting 
on a long-held goal. Now a 
real estate agent with eXp 
Realty’s Virtue Group, Jamie is 
approaching her first full year 
in the business with confidence, 
momentum, and a growing 
sense that she is exactly where 
she belongs.

she joined had been her own 
real estate agent for eight 
years, which made reaching 
out feel natural. “I just gave 
her a call and asked if I 
could join the team,” Jamie 
recalls. That call opened 
the door to a supportive 
environment that helped 
smooth the transition from a 
traditional 9-to-5 job into the 
flexible—but demanding—
world of real estate.

Adjusting to an open 
schedule proved to be one 
of the biggest challenges. 
“Keeping myself busy and 
managing my time was the 
hardest part,” she admits. 
But strong training, regular 
activities, and team-led 
events helped her quickly 
build a client database and 
gain confidence. “They did 

a really good job training 
me,” she says. “That made a 
huge difference.”

What She Loves Most
At the heart of Jamie’s work 
is people. Her favorite part of 
real estate is helping clients 
find the home that truly fits 
them. “You can always tell,” 
she explains. “When you 
walk into the right house, 
something changes—their 
personality, their energy. You 
just know.” Being part of that 
moment is what makes the 
work so rewarding for her.

That people-first mindset 
has translated into early 
success. In her first year, 
Jamie closed approximately 
$3 million in sales across 
eight transactions—an 
impressive milestone for 

JAMIESchroder
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WHEN YOU WALK INTO THE RIGHT 
HOUSE, SOMETHING CHANGES. 
YOU CAN FEEL IT IMMEDIATELY.”

a new agent. While she 
doesn’t define herself by 
numbers, she appreciates 
the encouragement she’s 
received along the way. 
“They tell me I’m doing 
really well for my first year,” 
she says. “That feels good.”

Driven by Family
Behind Jamie’s motivation 
is her family. She and her 
husband, Ross, are raising 
a busy household with 
four children. Her family 
includes Patience Dodson, 
Clara Maguire, Paisley 
Schroder, and Cruz Schroder. 
Supporting her family—and 
being present for all the 
activities that come with it—
is a powerful driving force.

“My family is my biggest 
‘why,’” Jamie says. “They 
have things they want to 
do, and I want to be able to 
support that.” At the same 
time, real estate offers her 
something just as important: 
enjoyment. “I actually like 
what I’m doing,” she says. “I 
wanted to do this a long time 
ago, and I finally decided to 
go for it.”

Creative Passions Beyond 
the Sale
Outside of real estate 
transactions, Jamie enjoys 
expressing her creativity. 
She has a strong interest in 
staging and interior design 
and has been helping a 
teammate grow her staging 
business. That creative outlet 

complements her real estate 
work, allowing her to see 
homes not just as listings, but 
as spaces full of potential.

Her schedule doesn’t 
slow down there. 
Jamie also coaches her 
daughter’s softball team, 
a commitment she takes 
seriously and one that 
reflects her hands-on, 
involved approach to 
family life. Balancing 
business, creativity, and 
coaching keeps her days 
full, but also fulfilling.

Advice for New Agents
For those just starting out 
in real estate, Jamie offers 
honest, practical advice. 
“Don’t give up,” she says. 
“It’s hard at the beginning. 
You have a lot of fees, and 
it can feel overwhelming.” 
Her recommendation is to 
find a team that fits. “Joining 
a team really helps you find 
the right path,” she explains. 

Jamie Schroder with the Virtue Group at eXp Realty, the team that supported her transition into real estate and helped shape her first year in the business.

Jamie Schroder’s children: Patience, Clara, Paisley, and Cruz.

“It makes things easier to 
navigate when you’re new.”

She’s quick to add that 
patience matters. “Things 
do get easier,” she says. “You 
just have to stick with it.”

How She Hopes to Be 
Remembered
When asked how she hopes 
clients and colleagues would 
describe her, Jamie doesn’t 
hesitate. “People tell me I’m 

— JAMIE SCHRODER
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very down to earth,” she 
says. She’s also known as 
a calm problem-solver—
someone who doesn’t get 
flustered under pressure. 
“I don’t really get stressed 
or frustrated,” she explains. 
“I just stay calm and work 
through it.”

That steady demeanor, 
paired with a personable and 
patient approach, has helped 
Jamie build trust quickly in 
her growing network.

As she continues to build 
her career with eXp Realty 
and the Virtue Group, Jamie 
Schroder’s story is one of 
quiet determination, steady 
growth, and genuine care 
for the people she serves. 
For Jamie, real estate isn’t 
just a job—it’s a long-awaited 
opportunity finally realized, 
and one she’s embracing fully.

— JAMIE SCHRODER
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STAND OUT.

transplant nine years ago and is still 
the most upbeat person Deb has ever 
met. “We are thankful for our donor’s 
selflessness,” Deb acknowledges 
gratefully. “As a result, we’ve had nine 
more years together, and we’re very 
thankful for that gift.”

Deb also serves on the board at Jaynes 
Street Community Church and believes 
firmly in giving back with so many 
wonderful blessings bestowed from 
above over the years.

As for the future, don’t bet on Deb 
slowing down anytime soon. She 
guffaws when people keep asking her 
when she’ll retire. She loves the work 
and her close-knit team too much — and 
she’s obviously still crushing it, coming 
off her best year yet.

“I want to spend every day as if it were 
my last,” she concludes. “The older 
you get, the more you reflect on how 
grateful you are and thank the good 
Lord for the life you’ve had. I will 
continue to try to live each minute of 
every day to the fullest.”

Consistency is the 
secret weapon most people 
overlook, but it’s the 
difference maker in every 
cycle.” — Deb Cizek

Were you, the team or your 
business featured in an 
issue of Real Producers? 
Want a copy of your article 
or full magazine that you 
were featured in?

Reprints! 

What the heck is a reprint? A reprint is a four- or eight-page, 
magazine-quality-grade paper with your full article and photos 
and you on the cover of the publication.

Why do I need those?  

These reprints are a professional marketing tool that can help 
brand you, your team and/or your business.

Print Me More!
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Deb found herself energized by the 
work, motivated by her clients, and 
driven by her natural ability to listen 
with intention. 

Along with BJ, Deb credits Ambassador 
Real Estate founder Carol Leisey as 
an early influence on her career, 
while most of her growth came from 
determination and long hours. She built 
her reputation steadily, one relationship 
at a time, guided by a motto she still 
lives by: “How you do anything is how 
you do everything,” she recites. 

No Lone Wolf
A true collaborator, Deb thrives on 
the energy of a group, the give-and-
take of talking through problems, and 
the collective confidence that comes 
from having multiple minds focused 
on one goal.

“I have always been a team player,” 
she affirms. “If I didn’t have a team, I 
wouldn’t still be doing this now.”

She met Terry Stork early in her career 
while both were still working at BJ 
Brown. They kept in touch over the 
years, and after the Berkshire Hathaway/
CBS Home merger, they joined forces. 
Later, Grace Stanzel, who started as 
their intern, proved herself quickly and 
officially became their third partner.

Ron Cizek, Deb’s husband of 38 years, lung 
transplant recipient and her biggest supporter 
in life and business.

The Cizek Stork Stanzel Group, one of Omaha’s top referral-based real estate teams.

The Cizek family, including Deb, her husband 
Ron, their sons, and 17 grandchildren and 
great-grandchildren.

“Grace brings that youth and energy 
into the group and is very deserving of 
her title,” Deb points out. “She pushes us 
to do things differently but she really is 
an old soul.”

The Cizek Stork Stanzel Group now 
includes nine agents — eight women 
and Deb’s son — and feels more like a 
second family to Deb than a business 
unit. They support one another through 
life’s milestones and end each year with 
a fun tradition: a trip to Chicago full of 
shopping and too much good food. Deb 
laughs, adding, “My son prefers to stay 
home for that one though.”

Deb’s powerhouse energy and incredible 
experience shows up in the numbers: 
Over 130 units and a whopping $120 
million recorded in personal volume in 
2025, her best year yet by $20 million. A 
significant portion comes from off-MLS 
opportunities, the result of decades 
spent nurturing relationships, staying 
present in people’s lives, and knowing 
the Omaha market like few others can.

“I never take no for an answer when 
yes is still a possibility,” Deb states, one 
more piece of coaching advice she’s 
carried throughout her career. Her 
persistence, combined with her intuition 

and creativity, is part of what her clients 
have come to rely on most.

Doing Things Differently
Forty-two years in, Deb still believes 
real estate is a people-first business. 
She prefers to lead with presence, 
experience, and human connection.

“Real estate is really understanding 
what someone needs and then using 
every relationship and resource I have 
to find the right match, even if it isn’t on 
the market yet,” she points out.

That resourcefulness has earned her top 
national rankings, including Top 10 in 
the nation several times for Prudential 
and BHHS, as well as the K. Carol Leisey 
Award and the Mike Ferry Co-Agent of 
the Year Lifetime Achievement Award.

But Deb never wants to appear overly 
polished: “I’ve made plenty of mistakes, 
and I try to remember everyone has 
a lot on their plate,” she adds. “Even 
when things feel dark or heavy, I try to 
keep moving forward with an attitude 
of gratitude.”

Her Most Cherished Role
Deb’s life is deeply rooted in Omaha, 
where she and her husband of 38 years, 
Ron, raised their four sons — Mike, 
Jeff, Matt, and Brett — who all still live 
nearby with their own families. With 17 
grandchildren and great-grandchildren, 
Deb calls them her “hobby,” and she 
means it. 

“There’s nothing better than going to 
their activities and seeing life through 
their eyes,” she smiles. “In some 
ways, it feels like a second chance at 
parenting, but you are a little wiser and 
more patient.”

Ron, whom she calls her biggest 
cheerleader, underwent a double lung 

What makes this business incredible is that it changes, 
but the basics don’t—work hard, 
show up, and take care of your 
people.” — Deb Cizek
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After more than 42 years in the business, 
Deb has built a legacy that spans 
generations, market cycles, and industry 
shifts, all rooted in her relentless work 
ethic and a genuine love of helping 
people move into the next chapter of 
their lives. Today she serves as co-owner 
of The Cizek Stork Stanzel Group at 
BHHS Ambassador Real Estate. The 
team has grown into a tight family of 
nine, anchored by trust and a shared 
commitment to exceptional client service.

And after four decades of showing up 
for others, she still wakes up every day 
grateful for the opportunity.

Early Influences 
Deb never planned on a 40-plus-year real 
estate career. She started out as a teacher, 
earning her undergraduate degree in 
education in Colorado before returning 
to her hometown of Omaha to complete 
her master’s in gifted education. 

For 13 years, she taught students 
full-time and then part-time after she 
obtained her real estate license, until 
one day she caught herself checking her 
watch too often and realized it was time 
to hang up her teacher’s hat for good.

Her husband suggested real estate 
as a flexible side gig while raising 
their boys. She still remembers the 
conversation with her first broker and 
mentor, BJ Brown. 

“BJ said to me: ‘I will hire you as a part-
time agent, but if this gets in your blood 
you will never be a part-time agent,’” 
Deb recalls. “She was right — it got in 
my blood and became something I love.”

“What keeps me motivated is knowing that people are 
counting on me — my clients, my team, and my family,” Deb 
Cizek begins. “I never want to let anyone down. Even on the 
harder days, showing up and following through matters.”

DEBCizekDEB

402.397.8884 • LienPestControl.com

Residential & Commercial
Extermination

Specialists in Rodents,
Ants, Termites,
Fleas & More!

Contact us today for a free estimate!
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•	 Use on listing 
appointments.

•	 Send out to friends 
and family. 

•	 Send to clients with 
your holiday greetings.

•	 Brokers can use as recruiting tools for capturing new talent. 
•	 Use when farming your favorite neighborhood.

What if I changed companies or need something corrected in 

my article? 

No worries! We can make any changes needed. We send you 
a proof, you approve, and then they are sent to you  
via FedEx.

Who can buy these?  

The REALTOR® who was featured, the broker, our partner or 
family. Anyone who wants to promote you!

How do I order? 

Email stacey.penrod@realproducersmag.com or give us a call 
at 402-677-7744.



9151 Currency St.
Irving, TX 75063
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