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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BOUTIQUE
Love Always Boutique
(832) 799-3111
LoveAlwaysBtq.com

BUILDER
DSLD Homes
www.DSLDHomes.com/
Communities/Texas

CARPET / FLOORING 
CLEANING
1st Choice Carpet Cleaning
(281) 455-1080
1stChoiceCarpetCleaning.net

CLEANING SERVICE
Iron Maids
(936) 499-8314
Facebook.com/IronMaidsConroe

CLOSING GIFTS
LLD Gifts
(832) 206-1916
LLDGifts.com

CONTENT MARKETING/
BRANDING
Premier Realty Services
(773) 580-8541
PRSTX.com

CUSTOM POOL BUILDER
Summit Custom Pools
Preston Deanhardt
(252) 230-6501
Facebook.com/
SummitCustomPoolsINC

ELECTRICAL
Dailey Company
(512) 768-4038
godailey.com

FURNITURE & HOME 
FURNISHINGS
Donna’s Home Furnishings
(936) 828-3788
DHFOnline.com

GENERATORS
Dailey Company
(512) 768-4038
godailey.com

HOME INSPECTION
KeenEye Inspections LLC
Chintan Patel
(832) 495-2945
www.keeneyeinspections.net

Morrell Inspection 
Services of Houston
(985) 856-8008
MorrellInspectHouston.com

Semper Fi Home 
Inspections, Inc.
(682) 351-2267
SemperFiHomeInspections.com

TLC Home Inspections
(512) 887-2663
TLCInspectors.com

HOME INSPECTIONS 
& ENGINEERING
GreenWorks Inspections
(972) 802-8385
GreenWorksInspections.com

HOME PREPARATION 
SPECIALIST
HOMEstretch - The Woodlands
(346) 423-4683
www.home-stretch.com/
the-woodlands

HOME WARRANTY
First American Home Warranty
(210) 935-2267
firstamrealestate.com

HVAC
Dailey Company
(512) 768-4038
godailey.com

INSPECTIONS
Entrusted Inspection Services
(979) 235-7093
EntrustedInspectionServices.com

INSURANCE AGENCY
Goosehead Insurance 
- Avory Agan
(713) 966-6404
Goosehead.com

LISTING PREPARATION 
SERVICES
Freemodel
Keely James Moore
(281) 793-0116

LUXURY RANCH LIVING
Big Easy Ranch
(979) 733-8635
BigEasyRanch.com

MORTGAGE / LENDER
Responsive Mortgage
(936) 648-6070
ResponsiveMortgage.com

MORTGAGE BROKER
Loan Lab Lending 
-- Austin Reddin
(936) 900-5636
LoanLabLending.com

MORTGAGE LENDER
USA Mortgage Solutions 
- Zack Adams
(713) 923-0436
USAMortgageSolutions.com

MORTGAGES
Kelly Rogers - Fairway Mortgage
(281) 210-7111
KellyRogersTeam.com

MOVING & STORAGE
Berger Moving & Storage
(713) 316-3701
bergerallied.com

NURSERY / GARDEN CENTER
Spring Nursery & Landscapes
(281) 357-1800

PLUMBING
Dailey Company
(512) 768-4038
godailey.com

ROOFING SERVICES
Apex Roofing Solutions, Inc.
(281) 744-9841
Apex-Roofs.com

SURVEYS
Survey 1, Inc.
(832) 689-9669
Survey1inc.com

TITLE COMPANY
Fidelity National Title
Laurie Ford
(281) 701-5000
www.texas.fntic.com/Laurie-Ford

Patten Title Company
(713) 621-5808
www.pattentitle.com

Southern Title
(832) 418-3747
SouthernTitleTX.com

Stewart Title
(800) 729-1900
Stewart.com

Schedule a 
meeting today!

281-682-4553
3021 Mangum Rd, Houston

FROM YOUR LISTINGS TO THEIR DOORSTEP
We Make Every Move Count!

Local, Long Distance and 
International Moves

Berger Transfer & Storage, Inc. US DOT No. 00125665 | Allied Van Lines US DOT No. 076235 
TxDMV No. 005850382C | Texas US DOT No. 270329 | Texas Department of Motor Vehicles Phone 888-368-4689
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Real Producer Recognition Badges Are Here!

If you are a Real Producers-nominated vendor partner, 
you can use this logo on your business card! Reach out 

to us at TeamTexas@realproducersmag.com

If you are a top 300 producer in the North 
Houston market, reach out to us, and we will 

supply you with this logo to use in your marketing 
efforts! TeamTexas@realproducersmag.com

Jason Shelden
Publisher 

jason.shelden@ 
realproducersmag.com 

512-921-4701

Jason Dotson
Photographer

Emily Eyob
Operations

Elizabeth McCabe
Staff Writer 

Mazie Martin
REALTOR® Relations 

Erin Rystad
Content Director 

Michelle Butler 
Photographer 

Meet
The

Team

Megan Taylor-DiCenzo
Staff Writer 

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of 
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REAL PRODUCER 

PHOTOGRAPHY 

BY ALLISON 

ERMON 

PHOTOGRAPHY 

WRITTEN BY 

MEGAN TAYLOR-

DICENZO

C H R I S T I N E
B E A U L A C

Meet the Realtor 
Locals Call THE 
BOOZE FAIRY: 
How Creativity 
and Strategy Built 
a Standout Brand

B orn and raised in 
Canada, Christine 
Beaulac never imagined 
that a move to Texas, 

initially planned as a one-year 
experiment, would become the 
foundation of a thriving career 
and a place she now proudly 
calls home. Christine’s journey 
to Houston began when her 
husband launched an oil and gas 
consulting company in 2008. His 
work increasingly required him 
to be in Texas, where companies 
quickly recognized his talent and 
relied on his expertise. With two 
young children and the promise 
of new opportunities, the family 
agreed to try life in Houston for 
a year while keeping their home 
in Canada under the assumption 
they would eventually return.

But this is where I was meant to 
be,” Christine shared. While the 
move came with its adjustments, 
most notably the welcome 
shift from Canadian winters to 
Texan heat, the transition felt 
surprisingly natural. Houston 
embraced her from the start, 
and it did not take long for the 
city to feel like home. What she 
did not know at the time was 
that her own opportunity would 
unfold, eventually shaping a 
career defined by dedication, 
growth, and leadership.

“While my husband’s work visa 
allowed him to step immediately 
into the oil and gas world, my 
path looked very different.” 
The visa that allowed Christine 
and the kids to accompany her 

husband to Houston did not allow 
her to work. She spent about five 
years as a stay-at-home mom, 
a complete shift from the 12- to 
14-hour days she had been used 
to in surgical dentistry. “Although 
it was a different pace than what I 
was used to, I wouldn’t trade that 
time with my kids for anything!”

When she finally received her 
Green Card, which gave her the 
ability to join the workforce, she 
was eager to return to the field 
she loved and knew so well. When 
she discovered that she would 
need to start from scratch, retrain, 
and re-license, only to earn a 
fraction of what she had made 
in Canada, everything shifted. 
“It stopped me in my tracks and 
pushed me to rethink my path”. 
This obstacle opened the door 
to a much bigger question about 
what she truly wanted the next 
chapter of her life to become.

A family connection 
encouraged Christine to 
give the industry a look.
“Initially, I said absolutely 
not,” Christine laughed. “Why 
would I voluntarily want to 
work evenings and weekends? I 
thought maybe I could try it part-
time just to see if I liked it, but 
as all realtors know, real estate 
is really three full-time jobs. 
You trade a 9-5 to work 24/7.”

New to Houston, Christine didn’t 
yet have a strong local network. 
Unlike her community-oriented 
neighborhood in Canada, where 
families walked their kids to 
school and friendships formed 
on the sidewalks, she found 
Houston’s drive everywhere 
lifestyle made it harder to meet 
people organically. She quickly 
realized that if she wanted 
to succeed in real estate, she 
couldn’t wait for connections to 
happen; she would have to create 
them herself. That realization 
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sparked a bold idea and set the 
tone for the kind of marketer 
she would eventually become.

“I threw the biggest party 
any real estate agent ever 
had,” she remembered.

It was her official launch event, 
and she went absolutely all 
in. She rented out an entire 
restaurant, secured an open 
bar, served appetizers, arranged 
giveaways every thirty minutes, 
and headlined the night with 
the grand prize everyone was 
buzzing about. The Astros had 
just won the World Series that 
year, and the city was electric 
with pride. Opening day tickets 
were nearly impossible to get, 
yet there they were, front and 
center, an unforgettable highlight 
of the night. Guests lit up when 
they saw them, and the buzz 

around the raffle added an 
extra layer of excitement to an 
already extraordinary event.

In the weeks leading up to the 
event, Christine met with every 
vendor she could, pitching her 
vision and securing sponsor 
after sponsor until the night felt 
more like a city celebration than 
a business launch. She invited 
everyone she had ever crossed 
paths with, from friends and 
school families, to her husband’s 
colleagues and even neighbors 
she had never met. When the 
event began, the response was 
overwhelming. A line formed 
outside the restaurant and 
stretched down the sidewalk, 
guests waiting patiently for their 
chance to get in. The room was 
buzzing, packed with energy, 
anticipation, and the kind of 
excitement that only comes 

when people feel like they 
are part of something big.

What no one realized that night 
was that this single event would 
launch her career into full gear. 
It positioned her as the realtor 
to know, the one who showed 
up boldly, generously, and with 
a level of professionalism and 
excitement people did not forget. 
The buzz from that night carried 
through every conversation 
and every introduction that 
followed. By the end of her first 
year, those relationships and 
that unforgettable launch event 
had led to 19 closed transactions, 
an achievement that secured 
her the prestigious Rookie of 
the Year title. It was the award 
every new agent dreams of, 
but only a select few attain.

Christine recalls when the 
moment finally came to announce 
the Rookie of the Year. She 
expected nothing more than to 
give polite applause for someone 
else. Her coach had gently 
hinted that the award was likely 
going to another agent, so she 
pushed down her own hopes, 
convincing herself to simply 
celebrate whoever’s name was 
called. So when she suddenly 
heard her own, it felt as if the 
world stopped for a beat, the 
sound catching her completely 
off guard and sending a rush 
of disbelief through her. For a 
breathless instant, she wondered 
if she had heard correctly. Then 
the room erupted. Dozens of the 
area’s top agents, professionals 
she had long admired and once 
viewed as beyond her reach, rose 
to their feet in a standing ovation 
that washed over her like a tidal 
wave. The applause went on for 
what felt like hours, the kind of 
thunderous clapping reserved for 
an extraordinary performance 
on stage or the moment a crowd 
begs a band to return for one last 
song. Every agent in that room 
understood the commitment, 

CANDID CONVERSATIONS. 

the sacrifice, and the sheer 
determination it took to earn such 
a title, and they did not hold back.

The sound was warm, 
overwhelming, and deeply 
affirming. She felt her breath 
catch as she looked out across 
the crowd, realizing that every 
late night, every risk, and every 
act of generosity had carried her 
to this moment. That applause 
was more than recognition. 
It was a confirmation that 
she belonged, that she had 
earned her place, and that 
she had stepped fully into the 
life she was meant to lead.

As Christine’s business continued 
to thrive, she formed a small 
Mastermind group for women 
who were navigating the same 
stage of their real estate careers. 
It quickly became a space for 
support, strategy, and candid 
conversations. It was also 
where she met the woman who 
would eventually become her 
business partner, Devida Jarvis.

“We balance each other perfectly,” 
Christine said. “She is truly the 
yin to my yang, my sounding 
board, and the hardest working 
person I have ever met.”

Together, they have built more 
than a real estate team. They 
have created a community. Their 
group not only serves clients with 
a high level of professionalism 
and care but also mentors young 
buyers’ agents, offering the kind 
of hands-on guidance they wished 
they had when they first started.

Christine has structured the 
business with an impressive level 
of organization and intention. 
With a dedicated in-house team 
consisting of a marketing director, 
a skilled transaction coordinator, 
and a meticulous bookkeeper. The 
team operates with the precision 
of a well designed system. It 
reflects Christine’s analytical 

mind, her love for efficiency and 
technology, and her commitment 
to building something that lasts.

And because one business was 
never quite enough to contain her 
ambition and her entrepreneurial 
spirit, Christine expanded into 
the world of short-term rentals 
and acquired four Airbnbs in the 
Smoky Mountains. What began 
as a simple investment based 
on months of analyzing data 
quickly became something far 
more intentional. These were 
not ordinary mountain cabins. 
In a region long known for 
rustic, traditional stays, Christine 
introduced a new standard of 
elevated luxury. Her keen eye for 
design and detail transformed 
each property into a refined 
retreat, seamlessly blending the 
warmth of mountain elements 
with the sophistication of high-
end style in a way that felt both 
elevated and deeply inviting.

She designed every space herself 
and hand-curated every piece in 
each cabin, from the furniture 
to the lighting to the smallest 
décor accents. Nothing was 
random. Nothing was rushed. 
Every decision served a purpose, 
creating an experience that 
felt thoughtful, immersive, and 
unlike anything else in the area. 
In hospitality, perfection is the 
expectation. “Every stay must 
feel seamless, every detail must 
be flawless, and every guest 
should feel cared for with the 
same level of service they would 
receive at the Ritz-Carlton.”

This work elevated her 
understanding of what true 
luxury feels like and strengthened 
her commitment to delivering 
that same standard in her real 
estate business. The Airbnbs 
became a natural extension of 
her brand, a place where her 
love for design, quality, and 
exceptional service could shine. 
Her experience crafting luxury 
retreats now shapes the way she 
serves her real estate clients, 
giving her a depth of insight and 
a level of attention to detail that 
truly sets her apart. The same 
thoughtful touches and elevated 
standards that make her Smoky 
Mountain Airbnb’s unforgettable 
also guide how she prepares 
her sellers’ listings. Those small 
but powerful details become the 
difference between a home that 
simply enters the market and a 
home that stands out from the 
crowd, capturing attention and 
creating an emotional connection 
the moment a buyer walks in.

With that level of intention 
guiding her work, it was only 
natural that her impact would 
continue to grow. So when 
life brought her family to 
Willis, Texas, to a brand new 
community, she stepped into 
the neighborhood and brought 
that same passion and precision 
with her. Drawing inspiration 
from that unforgettable launch 
party and eager to connect 
and serve her new community, 
Christine climbed into her 
golf cart and began delivering 
what she lovingly called “little 

As Christine’s business continued to thrive, 
she formed a small Mastermind group for 
women who were navigating the same 
stage of their real estate careers. It quickly 
became a space for support, strategy, and 
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832-694-3116  |  southerntitletx.com

packages of joy” to her neighbors. 
Her playful spirit and genuine 
kindness quickly became part 
of the neighborhood fabric, 
earning her the now iconic 
nickname, The Booze Fairy.

What started as a simple gesture 
of welcome soon turned into 
something much bigger. Residents 
began waving her down as she 
drove by, asking questions about 
the market and seeking her 
advice on selling their homes.

Her business partner, Devida, 
still laughs when she remembers 
one particular evening. They 
were on the phone reviewing 
the team’s transactions when 
the doorbell chimed in the 
background. She heard Christine’s 
husband call out, “Christine, 
someone is at the door wanting 
you to list their home.”

“I nearly fell out of my chair,” 
Devida recalls. It was the moment 
she realized just how magnetic 
Christine had become in her 
community. Her presence, her 
generosity, and her unmistakable 
energy made her more than a 
familiar face. She became the 
person people sought out when 
they were ready to make a move. 
In just five years of living there, 
she has sold fifty-five homes in 
her community, an achievement 
that speaks not only to her 
creativity and generosity but to 
the undeniable mark she leaves 
on every place she serves.

Christine also became known 
for her mega progressive 
open houses, transforming a 
traditional real estate tactic into 
an experience the community 
genuinely looked forward to. 
Instead of the simple open house 
we are all used to, she crafted 
lively tours where guests traveled 
from one of their featured listings 
to the next, each home offering 
its own themed attraction. One 
stop showcased a full taco bar 

piled high with fresh toppings. 
Another featured tequila tasting 
that sparked laughter and easy 
conversation. A third tempted 
visitors with handcrafted desserts 
that felt more like a boutique 
tasting than an open house.

To heighten the excitement even 
further, Christine added prize 
giveaways, including crowd 
favorites like AirPod Pros, which 
kept people talking long after the 
event ended. These progressive 
open houses drew impressive foot 
traffic and created memorable, 
buzzworthy moments that 
showcased each home in a way 
buyers would never forget. 
They were more than marketing 
events. They were celebrations 
of community, creativity, and 
connection, all driven by 
Christine’s signature flair.

Yet here she stands today, a living 
reminder of what can happen 
when someone is brave enough 
to reinvent themselves, take risks, 
and show up wholeheartedly 
for the people around them. 
Christine Beaulac has built 
more than a business. She has 
built community, connection, 
and joy from the ground up. 
Her journey from her Canadian 
roots to her thriving life in Texas 
is a testament to the power of 
saying yes, the magic of bringing 
people together, and the beauty 
of creating moments that make 
others feel seen and valued.

She continues to inspire clients, 
colleagues, and neighbors, 
leaving a quiet but unmistakable 
imprint on their lives one home, 
one gathering, and one moment 
of genuine joy at a time.
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Thank you to all those who attended our last Cover Release 
Party of 2025 and helped to make it such a success.

A huge thanks to our sponsors, USA Mortgage 
Solutions and HOMEstretch!! 

And thank you to PRS and Blurred Vines 
for making the event extra special!

COVER
RELEASE
PARTY
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From homes and offices to 
stores and commercial

buildings, our dedicated team 
delivers reliable, top-quality cleaning you can count on. 

Spotless spaces,
made
simple.

Call or message us today—

we’re ready to help.
(936) 499-8314 | (936) 499-0296

Ironmaids.conroe@gmail.com
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REAL PRODUCER COVER STORY 

“I learned how to walk on a 
pair of skates,” Chad laughed. 
“I was skating six to eight 
hours a day on traditional 
skates (two wheels in the 
front, two in the back), 
playing video games, and 
eating food I probably 
shouldn’t have been eating. 
I realized at a young age 
that I had a special talent.”

That talent quickly 
turned into something 
extraordinary. Along with 
a group of friends, Chad 
helped form a speed skating 
team at the rink. They raced 
locally, then statewide, 
and eventually across the 
country. At just eight years 
old, Chad won his first 
national championship. 
At fifteen years old, when 
inline skates emerged 
as a new competitive 
format, his journey 
accelerated even further.

“I never knew where the 
end of this journey would 
be,” he said. “I didn’t have a 
long-term goal. I just loved 

what I did and let it take me 
wherever I was headed.”

At sixteen, that journey took 
an unexpected turn into 
professional sports. After a 
race, a representative from 
Oakley approached him 
and offered a sponsorship 
on the spot. Long before 
Oakley became a household 
name, as a young teenager, 
Chad was earning $800 a 
month to travel the world 
wearing their sunglasses.

“While my friends were 
going to prom and 
homecoming, I was racing 

in Berlin, Zurich, and 
Seoul,” Chad remembered. 
“I traveled the world with a 
bag and a pair of skates.”

From ages sixteen to twenty-
six, Chad built his inline 
speed skating career. He 
became a nine-time world 
champion nine years in a 
row, traveled to 52 countries, 
and earned royalties from 
wheels he designed. Yet, 
despite his success, he often 
found himself explaining 
his sport to strangers.

“I was a world champion 
in something most people 
had never heard of,” he 
said. “That got old fast.”

In 2002, inspired by a fellow 
skater who had transitioned 
to ice speed skating and 
qualified for the Olympics, 
Chad made a daring decision. 
At 25, he sold his home 
and moved to Salt Lake 
City to start over on ice.

“It was like switching from 
racquetball to tennis or vice 

Chad Hedrick’s story 
begins in Spring, 
Texas, just north 

of Houston. At just 
17 months old, 

Hedrick was gliding 
across the floor of 
his parents’ roller-
skating rink. By his 

own account, skating 
wasn’t a hobby; 
it was his identity 

from the start.

CHAD
HEDRICK

toGOLD 
MEDALS

GUIDED 
PURPOSE

from

WRITTEN BY MEGAN TAYLOR-

DICENZO  ••  PHOTOGRAPHY BY 

JASON DOTSON WITH DOTSON 

PHOTOGRAPHY
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versa,” he explained. “It 
looks the same, but it’s not.”

What followed was one 
of the most remarkable 
transitions in Olympic 
history. Within six months, 
Chad qualified for the U.S. 
National Team. Within 
seventeen months, he 
competed in his first World 
Championship in Norway, 
a two-day event televised 
by ABC’s Wide World of 
Sports. He arrived expecting 
to observe and learn from 
the best in the world. He 
left as World Champion.

Suddenly, the world took 
notice. Late-night television 
appearances with Jay 
Leno and David Letterman 
followed, and skepticism 
surrounded the young 
man from Texas who 
boldly claimed he could 
win Olympic gold. Three 

years after stepping onto 
the ice, Chad qualified for 
the 2006 Winter Olympics 
in Torino, Italy. His first 
event, the 5,000-meter 
race, would set his legacy.

“There was a moment 
where I realized the next six 
minutes would define me 
as a person,” Chad said. “I 
had 35 people from Houston 
in the stands, including my 
girlfriend who would later 
become my wife. My parents 
were sitting with Laura 
Bush. I was representing 
the United States in the very 
first event of the Olympics.”

When the gun  
fired, something 
extraordinary happened.

“I felt like I was skating on 
clouds,” he recalled. “Like 
I had a superpower.”

Chad crossed the finish line 
in six minutes and fourteen 
seconds—fast enough 
to secure Olympic gold. 
For the first time, people 
understood what he did.

“That mattered to me,” he 
explained. “I wanted to have 
real conversations with 
people about my sport.”

That evening, in a plaza 
in Milan, Ricky Martin 
performed before Chad was 
called to the podium. The 
announcer declared: “From 
Spring, Texas, 5,000-meter, 
Team USA, Chad Hedrick, 
Gold Medal!” As the medal 
was placed around his 
neck, time seemed to slow, 
and the moment revealed 
something deeper.

“All that pressure I put 
on myself, it hit me,” he 
said. “Skating defined 

I STILL 
HATE TO 
LOSE, 
BUT I’VE 
LEARNED 
YOU CAN 
BE GREAT 
AT WHAT 
YOU DO 
AND 
STILL BE 
A GOOD 
SPORT.
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real estate business serving 
North Houston and beyond.

The team has evolved 
into a streamlined, “lean 
and mean” operation. 
Chad serves as lead agent, 
supported by a production 
partner, operations manager, 
marketing director, and 
transaction coordinator. 
The result is efficiency, 
excellence, and balance.

Today, Chad closes 40–45 
transactions annually, 

with $35 million in volume 
and an average price 
point of approximately 
$850,000 per home.

“Honestly, this is a 
dream,” he shared. “I 
have a life by design.”

That life includes his wife, 
Lynsey, and their three 
children: Hogan (11), a 
tackle football player; 
Harper (15), a 400-meter 
runner; and Hadley 
(16), a soccer athlete.

“It’s a busy household,” 
Chad said, “but I’ve built a 
business that allows me to 
be present for my family and 
for the people who trust me.”

From world championships 
to Olympic podiums to 
real estate success, Chad 
Hedrick’s journey, once 
defined by medals, is now 
defined by faith, purpose, 
and impact far beyond the 
rink. Thankfully, most people 
also understand what real 
estate is all about, but Chad’s 
still happy to explain.

who I was. Without it, I 
didn’t know who I was.”

That realization launched a 
profound transformation. 
Chad began to reassess his 
purpose, his values, and 
his identity. He became a 
man of faith, was baptized, 
and embraced life beyond 
competition as a husband, 
father, friend, and 
eventually, businessman.

“I still hate to lose,” he 
admitted. “But I’ve learned 
you can be great at what you 
do and still be a good sport.”

At the 2010 Olympics, 
Chad competed with a new 
perspective. Older and racing 
against younger athletes, he 
finished with a silver and 
bronze medal, bringing his 
Olympic total to five medals 
across two Olympic Games.

When his skating career 
ended, the transition was 
difficult. Chad moved back 
to Houston, tried a career 
in oil and gas, and struggled 
to find the same passion 
he once had on the ice.

“I had competed at 
a world level for ten 
years,” he explained. “I 
didn’t have many skills 
outside of skating; that 
was a challenge.”

Then real estate found 
him. “I don’t like to say I 
found real estate,” he said, 
“because it found me.”

Since entering the industry 
in 2016, Chad has applied 
the discipline and work ethic 
that defined his athletic 
career. Through trial, error, 
and coaching, a constant 
throughout his life, he built 
the Gold to Sold Group, 
now a high-performing 
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Houston's Most Reliable Roofing Contractor

Call or visit or website for your FREE, 
no obligations, roof inspection and consultation!

281.744.9841  •  apex-roofs.com

QUALITY CRAFTSMANSHIP, UNMATCHED SERVICEQUALITY CRAFTSMANSHIP, UNMATCHED SERVICE

TREC Lic # 10581

Our Mission is Your Peace of Mind
• Your One-Stop Inspection Solution 
• Same-Day Reports
• Optimistic & Positive
• Serving the Greater Houston Area

Call Now! 682.351.2267
Book Online 24/7
SemperFiHomeInspections.com



9151 Currency St.
Irving, TX 75063


