ROOFING, SIDING, WINDOWS, DOORS & DECKS

EVENT PLANNING

0

www.perfectlyplannedpartiesct.co
All Inclusive Celebrations, Pe
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Your
One-Stop Shop

for real estate and
professional
branding needs!

Matterport scans
Zillow 3D scans

Videography Packages
for listings

Virtual Staging

Alyssa Muchg

PHOTOGRAPHY

alyssamucharep@gmail.com

203-980-1913
alyssacaptures.com

Design/Build | Lawn Maintenance
Mowing | Seasonal Clean Up | Mulching

Hedge Trimming | Pavers & Patios | Weed Control
Tree Trimming | Snow Removal | And More!

Full-Service Landscaping Company
Residential & Commercial
Luke Liquori

203-240-5236

CUSTOM

CLOSETS..

203'6/41F5046

WWW:3SONSCUSTOMCEIO®SETS com

Home Staging Servic

203 SG6/IDB

interiorsbylindsay.com
lindsay@interiorsbylindsay.com
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EXPERT GUIDANCE
BETTER LOANS
LOWER RATES

At FairWorld Mortgage, we work for our
clients— not the bank. We have hundreds of
loan options and a deep bench of lenders
competing for your business.

Your loan should be as unique as you.are.

That's why we continually build strong lending
relationships that allow us to deliver
custom-tailored solutions for your next purchase
or refinance—whether it's a primary residence,
vacation home, or investment property.

Whether you are a first-time homebuyer or a
seasoned investor seeking creative financing
solutions, we are the mortgage company you
can trust to achieve your goals with confidence
and ease.

BAILEY TUTHILL

Broker/Owner

NMLS 1600158
Bailey@FairWorldMortgage.com
203-623-7834 | www.fairworldmortgage.com

y

™

CONGRATULATIONS
TO THIS MONTH'S

FEATURED
~ T0P AGENT

——

HOME INSPECTORS

THE MIRANDATEAM

ONE CALL WILL HANDLE IT ALL

203.526.8183

We are a RESOURCE

mLARTOPOST TC"_P‘AQG?“S l?gveﬁ)‘p Tecmology.]

o |
7DL\A/SER

N

Custom Creations
Quality You Can Trust
Personalized Gifts & Décor
Business Branding Solutions
Local Craftsmanship, Connecticut-Based
; Fast Turnaround
- Satisfaction Guaranteed

~ Office 860-249-6205
- Cell 860-517-9065
~ Sales@7dlaser.com
_.=_::_ —‘7d1ase|=con_|; m

All your Pillar To Post inspection reports in
sa\ﬂng Yﬂl.l TH"I"IE one place - eliminate the frustration of
looking in multiple places

== -

Cliants

@ 3 & a & a

Open 7 days a week from 7am-10pm for all
Questions & Scheduling Needs

What Sets Us Apart? Scan here for E ,,'I;IIIE

v/ Same Day Reports d
v Inspections Within 48 Hours resources your  x:s--|

E-dh FUE,
of Scheduling clients will love 15 " Ak

-FJ-"
v Stand Alone Services \ #ﬁﬁ:
v~ Always Non-Alarmist
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AN ICON

BY GEORGE GROTHEER
ALYSSA MUCHA PHOTOGRAPHY

From a start in the East
Village fashion industry
to selling the Katharine
Hepburn estate along the
Connecticut shoreline

and a friendship with Jimi

Hendrix, Colette Harron
has always known style.

Colette worked as a stylist
with high-profile fashion
designers in New York City
decades ago, opening one of
the first boutiques in New
York. Her looks are featured
in the permanent collection
at the Museum of Fine Arts
in Boston. Style has been a
core tenet of Harron’s game
since she got her start — and
it has helped her reach the
top of her field in New Haven
and Middlesex County. This
Essex resident has always
known what looks good -
and has helped countless
people decide what looks
good for them in a home
over the years.

“When I moved to
Connecticut, there was no
fashion here,” Harron recalls.
“I was looking for something

TOP AGENT

to do, so I went for a drive
with a very good realtor.”

Harron remembers her
introduction to real estate
as coming on a beautiful
day, riding in a Mercedes
convertible with music
blasting — not bad for a rose-
colored entry.

“I thought it sounded like

a nice job, and I asked him

- ‘Do you think I could do
this?” And he said I would be
great at it,” she says.

Harron took the standard
courses to start her career
—and made about twelve
thousand dollars in her
first year.

The second year? Seventy
thousand.
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The third year?

“That was the year I sold the
Hepburn estate.”

If you enjoy what you do, you give people the

-

freedom to trust you — and that’s everything”

As one can imagine, things
took off from there.

“I knew somebody, but I had
to interview for it,” she says.
“I'had to go into New York
and talk to the trustee and do

a presentation.” Colette and her dearest friend in Colette Harron’s gardens reflect Colette and her husband, Peter, in
Sweden the same timeless style and care London
she brings to every home.

Being from New York, Harron
says, gave her a leg up — as —r— e
she knew what her would-be |
client wanted to hear. After

a little more than a week, the
Hepburn listing was hers -
and she would never struggle
to find work again.

"

“Ilove meeting people and
talking to people,” Harron
says. “I love houses too, but
that doesn’t really do it for
me. It’s about the people.”

-
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That attitude has firmly
entrenched her among the
top agents in her county year-
in and year-out as she has
built her legacy with William
Pitt Sotheby’s. She says top
agents set themselves apart
from the rest because they
enjoy the work.

“If you like what you do and
enjoy what you’re doing,

you have the freedom to be
available,” she says. “Once
you become very close with
people, they open themselves
up to you and you open
yourself up to them.”

Harron stays in touch with
her clients during and after
every sale — sending holiday
cards and maintaining that
special connection with each
individual and family.

“You have to give your

attention where the work Colette Harron brings a lifetime of style, intuition, and people-first connection to every home she represents
. . . »
is — but you remain friends, along the Connecticut shoreline.

Harron says of her clients.
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It’s not really about the houses
for me. It's about the people”

R e T

T s,

‘ e P

CoeFonee

That consistency applies to
other aspects of Harron’s
work - she says her
approach to real estate has
remained largely unchanged
in the last twenty years. As

is detailed on her website,
Harron provides her clients

with a marketing strategy February isn't just about flowers and candy, it's about finding the perfect match.
that will work best for them

_ taking a lot of pride in Whether your clients are buying their first home, upgrading for more space, or

walking them through each looking to finally stop renting, I'm here to make homeownership smooth, fast, and

;t:;‘l’;i‘gegzﬁzs_s from stress-free. Let's work together to turn the dream of home into a reality this year
because the right mortgage partner makes all the difference.

MORTGAGE

“My business is very simple.
Ireally don’t have to work,”
she remarks. “The people are
nice and interesting, and that
keeps me going.”

Evan Potter

[ ]
Branch Production Sales Manager
NMLS# 691465 VD m
C 203.530.0109

E epotter@revolutionmortgage.com HORTEAGHE
W revolutionmortgage.com/epotter

While her work keeps her
going, so do her friends.

She spends a lot of time

‘out with the girls’ — seeing
new movies, trying

new restaurants, and
experiencing each new look
the Connecticut River valley

12 COMPANY NMLS#1686046

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide

has to offer. Multistate Licensing System - www.nmlsconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein is
for informational purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a commitment to
extend credit. Branch Address: 131 Broad Street, Unit 102, Milford, CT 06460 - Branch NMLS: 2477879 - Branch Phone: (203) 872-2622



/V/\\V\ THOROUGH INSPECTIONS E X P E RT I S E, D
DE LE@N or Informed Decisions g P as

HOME INSFPECTIONS
* Mold & Allergen Testing

— * Well Flow & Residential & Commercia

Water Quality Test ﬁ
* Daily, Wee Bi-weekly,;Monthly
o= | 3 =13p |C

1‘. 8 . Radon Testing
« Termite Inspections

* Septic Inspections

- [ B8 . Asbestos
' 3 » Residential & U
« Commercial BPOSt=Construction Clean-Up

ort-Term Rental Cleani
« Move-In / Move Out

. RetMml Institutions
Del.eon Home Inspectlons LLC

203 980-5140 | ®ralph.the.home.inspector _ ‘ 2 e Fithess Center, Offices
Ralph DeLeon Ralph@deleonhomeinspections.com ; " Special Event CIean-Up

®
X

Same-Day Reports!

= Environmental

Looking For
An Appraiser?

You can depend on Dana Ajello.

SOLUTION

Providing appraisal services throughout Connecticut

kadon Air & Water Mitigation y

Listing Consultations Bankruptcy
Water Treatment Systems Litigation support Tax assessment appeals
. ndtfe 2 Foreclosures Estate planning
Established 1995 : T FEMA support Dissolution of marriage

Probate Valuation for Trusts

860-742-6767
35 Riverside Dr « Andover, CT

S.A.T. Appraisals LLC

203-671-4321 » deta2367@aol.com 860-362-8722 » www.spotlesssolutionct.com
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All About New Haven/
Middlesex Real Producers

The first Real Producers magazine
started in Indianapolis in 2015. Real
Producers is now in over 130 markets
across the nation and is continuing to
grow nationwide.

Q: Who Receives Real

Producers Magazines?

A: The top 300 real estate agents across
New Haven and Middlesex Counties and
our preferred partners.

Q: What Is The Goal Of This Magazine?
A: We believe that we are better together.
When we surround ourselves with

other successful, like-minded people,

we grow to new heights. Real Producers
is a platform that brings together the
most accomplished individuals in the
Connecticut real estate sector.

By curating an exclusive community
comprised of the top 300 real estate
agents and RP-vetted businesses

in each market, we foster a shared
space for sharing stories, celebrating
successes, discussing market trends,
and highlighting upcoming events. Our
monthly publication is dedicated to
connecting, informing, and inspiring,
encompassing anything that contributes
to the enrichment of our community.

Q: Does Real Producers Have Events?
A: Yes! We have specific networking
events throughout the year.

Q: What Is The Process For Being
Featured In This Magazine?

A: The process for getting featured in
our magazine is straightforward. To be
eligible, you need to be on the top 300
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list, and we value nominations highly.
Whether you’re a real estate agent,
business, broker, owner, or someone
who admires the work of others, you
can nominate individuals, including
yourself. Even office leaders have the
opportunity to nominate outstanding real
estate agents. We take every nomination
seriously and consider anyone from

the top 300 list who is brought to our
attention. While we cannot guarantee a
feature, we strongly encourage you to
connect with one of our team members,
show support for Real Producers, and
participate in our private events. These
steps can enhance your chances of being
featured in our publication.

Q: What Does It Cost A Real Estate
Agent/Team To Be Featured?

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away!
We are not a pay-to-play model. We
share REAL stories of Real Producers.

Q: Who Are The Rp-Vetted Businesses?
A: The RP-vetted businesses featured in
our publication represent the some of

best in the business in their respective
categories within the Connecticut
Shoreline. You can easily locate them

in our index. We do not randomly
select businesses, nor do we collaborate
with every business that approaches

us. We prioritize businesses that have
received your stamp of approval
through recommendations and each
business showcased has been personally
recommended by many of the top
agents featured in our publication.
Before featuring any business, our team
conducts additional vetting to ensure
they align with our community’s values
and bring substantial value. Our aim

is to build a robust network that not
only includes the best real estate agents
but also features top-tier businesses,
fostering collective growth and strength
within our community.

Q: How Can | Recommend A Business?
A: If you want to recommend a business
that works with top real estate agents,
please email or message us -

Email: sam.kantrow@
realproducersmag.com

The Ultimate Real Estate
Marketing System

Leads on
Demand
ALL FOR
Get Capture
Referrals Leads $ 9 g/M o '
"]
s” s

Gather
Data

Automate
Conversations

° BOOK A
comre DEMO
Manage and To DAY AT

Cl Deal -
°s; = leadling.com

Get More Leads, Close More Deals &
Become the Most Trusted Agent in Town.
At Leadling, we help realtors and mortgage brokers level up with powerful
IDX-powered websites and Al-driven outreach systems. Our platform is built

to generate leads, automate follow-ups, and keep you top-of-mind so you
can spend less time chasing and more time closing.

475-260-6555

Lea d I i n g david@leadling.com

www.leadling.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

ELEVATE YOUR

| ® SPACE WITH
st TIMELESS LUXURY
v e

DISCOVER BESPOKE INTERIORS
CRAFTED FOR THE DISCERNING FEW.

For more information:
www.bespokehome.studio
hello@bespokehome.studio

@stephherzoginteriors

sleph herzog




