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800.654.1300 zplumberz.com/north-dallas
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KNOW  B E F O R E  YO U  BUY

INSPECTING THE
ENTIRE STATE OF CONNECTICUT

860.422.4449 |  Info@safeguardct.com | SafeGuardCT.com

“When you schedule with us, you get me. Same inspector, 
consistent experience…every time!"

Jonathan Krompegal
Lead Inspector/President

Scan to Schedule - Visit our Website!

• Easy 24-Hour Online Scheduling

• Appointments 7 Days a Week

• 5 Star Average Google Rating

• Radon Testing • Well Inspections

• State Certified for Crumbling 
Foundation Inspections

• Drone Inspections • Thermal Imaging 

BOOK YOUR 
INSPECTION IN 
30 SECONDS
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THE TOP CHOICE FOR 
HOME INSPECTIONS IN 
THE NEW ENGLAND AREA

FEATURED SERVICES: Residential Inspections • Commercial Inspections
Sewer Camera Inspections • Foundation Inspections

Septic Inspection • Radon Testing • Drone Inspections • Mold Testing

OUR WEBSITE WWW.SHERWOODINSPECTION.COM
SCHEDULE YOUR INSPECTION WITH US INSPECTIONS@SHERWOODINSPECTION.COM

CONNECTICUT
860-646-9983

MASSACHUSETTS 
413-686-9383

NEW YORK
845-768-1300

RHODE ISLAND
401-427-0305

HOME INSPECTOR SPOTLIGHT

David Rozza
Dave brings over 25 years of 
experience in home improvement 
and facilities management, with a 
specialty in older construction and 
historic homes. “Helping people feel 
confident in their decision to buy a 
home is why I became a home 
inspector,” he says. Dave enjoys 
uncovering what is not working 
properly and identifying what 
needs to be done to repair or 
improve a home.

As a home inspector, Dave believes 
that understanding how a home is 
constructed is essential. This 
knowledge allows him to educate 
clients throughout the home-buying 
process, helping them understand 
proper upkeep versus repairs that 
may be needed down the road.

Outside of work, Dave is deeply 
involved in his community and 
enjoys spending time with friends 
and family. He stays active through 
hiking, biking, snowboarding, and 
skateboarding.If you are interested in nominating people for certain stories, 

please email us at: sam.kantrow@realproducersmag.com
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Building Trust with Quality Work

Design-build services • General contracting • Project management
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Additions and expansions

Commercial construction 203-430-2152
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 • Over 30 Years Experience • Handles Each Case Personally • 5 STAR Service

454 East Main Street
Branford, CT 06405

(203) 488-5548
karen@demartino-law.com
www.demartino-law.com

Document Preparation and ReviewContracts & Agreements Residential & Commercial Closings

Why Choose the Law Offices of Karen DeMartino?

Make an Appointment Today for your 
Free Consultation!

Meet
The

Team
Sam Kantrow

Publisher
George Grotheer

Content Writer
Chris Devlin
Photography

Alyssa Mucha
Photography

Phylicia Bova
Director of Operations

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither 
The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Ascend Studios
Photography

Jillian Vogt
Client Outreach Coordinator

Molly Cobane
Client Relations Specialist
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This section has been created to give you easier access when searching for a trusted real estate affiliate. These businesses 
have been independently verified to provide the highest quality agents demand in their vendors. Take a minute to familiarize 
yourself with the businesses sponsoring your magazine. These local companies are proud to partner with you and make this 
magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ACCOUNTING
Borruso & Co
(203) 467-1544

ATTORNEY
Sarah Poriss, Attorney 
at Law, LLC
(860) 233-0336
sarahporiss.com

ATTORNEY - 
REAL ESTATE
Law Offices of 
Russell S. Brinn
(203) 421-6274
brinnlaw.com

Law Offices of Ryan 
B. Corey, LLC
(203) 699-9422
coreylawoffices.com

AUTOMOTIVE 
DETAILING
E.C. Detailing
(347) 775-1084
ecdetailing.org

BUSINESS SERVICES: 
LEAD & AI INSTALL
Leadling
(203) 910-1845
leadling.com

BUSINESS SOLUTIONS
Lucky Penny 
Management
(860) 395-9826
luckypennymgmt.com

CLEANING 
- RESIDENTIAL
Spotless Solution LLC
(860) 362-8722
Spotlesssolutionct.com

CLEANING SERVICE
M & V Cleaning LLC
(860) 227-7659
mandvcleaning.com

CLOSING ATTORNEY
Connecticut Real Estate 
Closing Attorneys
(203) 693-8055
connecticutrealestate 
closingattorneys.com

Parks & Pearson, LLC
(203) 488-8950
parks-pearson.com

CLOSING GIFTS
7d Laser Design LLC
(860) 249-6205
7dlaser.com

Bespoke Home
(203) 208-0768
bespokehome.studio

CUSTOM 
WOODWORKING/
FURNITURE
Planeta Woodworking 
LLC
(860) 986-1155
planetawood 
working.com

ELECTRICAL SERVICES
Sampson Electric LLC
(203) 745-4246
sampsonelectricllc.com

FENCE & GATE 
SOLUTIONS
Fence World, Inc.
(203) 421-0406
fenceworldinc.com

FLOORING
Custom Wood 
Floors by Ferrucci
(203) 996-1221
ferrucciflooring.com

GENERAL STORE
Birch & Twine
(203) 483-1289
birchtwine.com

HIGH SPEED SHOWER 
REMODELING
We Improve For You
(203) 893-1165
weimproveforyou.com

HOME / BUILDING 
INSPECTIONS
Modern Home 
Inspections
(860) 263-9499
inspectconnecticut.com

HOME INSPECTION
Deleon Home 
Inspections
(203) 980-5140
DeleonHome 
Inspections.com

Sherwood Inspection 
Services, LLC
(860) 646-9983
sherwoodinspection.com

The Miranda Team: Pillar 
To Post Home Inspectors
(203) 490-7855
mirandateam.pillar 
topost.com

HVAC/PLUMBING
Bonito Mechanical
(203) 671-8281
bonitomechanical.com

HVAC/PLUMBING/
ELECTRICIANS
F.F. Hitchcock Co.
(475) 255-6883
ffhitchcock.com

INSURANCE AGENCY
Connecticut 
Insurance Exhange 
of Southington LLC
(860) 810-8641
CTinsExchange.com

INSURANCE BROKER
Farmers Insurance - 
Karen Bellamy Agency
(203) 627-2678
agents.farmers.com/ct/ 
woodbridge/
karen-bellamy

INTERIOR DESIGN
Amanda Krueger 
& Company
(727) 771-3250
akco.design

Steph Herzog Interiors
(203) 515-7624
bespokehome.studio

JUNK REMOVAL & 
DEMOLITION SERVICES
The Junkluggers of 
New Haven County
(203) 455-6331
junkluggers.com/ 
new-haven-county

JUNK REMOVAL & 
DUMPSTER RENTAL
Just Dump It
(860) 989-4902
just-dumpit.com

LANDSCAPING
J&L Property Services
(203) 240-5236

LAWN & GARDEN
Madison Earth Care
(203) 410-4520
madisonearthcare.com

MEXICAN RESTAURANT
Comomango
(203) 421-6963
comomango 
madison.com

MORTGAGE
CrossCountry Mortgage
(203) 209-1192
yourhomeloan 
resource.com

Revolution Mortgage
(203) 530-0109
revolutionmortgage.com/
epotter

Total Mortgage- 
Dominic DeMilo
(203) 676-6926
totalmortgage.com/
bankers/dominic-demilo

MORTGAGE / LENDER
New England Lending
(203) 627-9812
scottbeckwith.net

New England Lending
(203) 641-2246
jerrylends.com

MORTGAGE BROKER
Fairworld Mortgage
(203) 623-7834
fairworldmortgage.com

MOVING & HAULING
Jams Moving Specialists
(844) 446-2526
jamsmoving.com

PAINTING
Double Diamond 
Painting
(203) 909-0019
doublediamond 
painting.com

PEST CONTROL/
WILDLIFE REMOVAL
Alpha Wildlife and 
Pest Management
(860) 999-2796
www.alphawpm.com

PHOTOGRAPHER | 
REAL ESTATE MEDIA
Alyssa Mucha 
Photography
(203) 980-1913
alyssacaptures.com

Photos by Phillip LLC
(203) 464-7491
photosbyphillip.com

PHOTOGRAPHY/
VIDEOGRAPHY/
VIRTUAL STAGING
Devlin Photography LLC
(860) 434-0005
devlinphotography.com

PLUMBING/HVAC
Z Plumberz of 
New Haven
(860) 744-6365
zplumberz.com/
new-haven

PROFESSIONAL 
PHOTOGRAPHER
Ascend Studios
(203) 623-6966
instagram.com/
ascendstudiosct

PROFESSIONAL 
PHOTOGRAPHY
Perspectives Real 
Estate Media
(203) 233-2690
shootandshift.com

JAM  
SMALL ...

NO JOB IS TOO 
OR TOO  

BIG 

IF YOU'RE IN A  
GIVE US A CALL

 Moving Specialist
Jamsmovingspecialists@gmail.com

JAMS

(844)4-in-a-jam
• Local and Long
  Distance Moves

• Dump Runs

• Clean Outs

• Residential and
  Commercial

• Family Owned
  and Operated 
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Preferred Partners
CONTINUED

PROPERTY 
MAINTENANCE
Diamond Image
(203) 710-4366
diamondimagellc.com

RADON TESTING 
AND MITIGATION
A & R Environmental
(860) 742-6767
arenvironmental.com

REAL ESTATE 
APPRAISAL
S.A.T. Appraisals LLC
(203) 671-4321
satappraisals.com

REAL ESTATE 
ATTORNEY
Gambardella & 
Barillaro PC
(475) 227-0301
gblegalct.com

Law Offices of 
Karen DeMartino
(203) 488-5548
demartino-law.com

REMODELING/
CONSTRUCTION
Cityline Construction
(203) 430-2152
citylineconstruction 
llc.com

RESTORATION - 
WATER, FIRE & MOLD
Pioneer Environmental
(203) 934-7332
pioneerenvironmental 
ct.com

ROOFING
J. Hay Remodeling
(203) 215-0835

ROOFING 
CONTRACTOR
Brown Roofing
(203) 723-1372
brownroofing.org

ROOFING/SIDING/
GUTTERS/DECKS
Nor’East Exteriors 
Roofing & Siding
(860) 256-8478
noreastexteriors.com

SENIOR MOVING/ 
DOWNSIZING/ 
ORGANIZATION
Caring Transitions 
of Guilford
(203) 589-6562
caringtransitions.com/ 
locations/mode/guilford

SEPTIC INSPECTIONS 
& CONSULTING
Northeast EnviroCare
(860) 609-3840
neenvirocare.com

SEPTIC INSTALL, REPAIR 
& MAINTENANCE
Anderson Sanitation
(203) 421-4080
andersonsanitation.com/

SOFT / POWER 
WASHING
New England 
Aerial Cleaning
(855) 237-4255
newenglandaerial 
cleaning.com

SOLAR ENERGY 
ADVISOR
Sol Choice Residential 
Solar Solutions
(860) 574-3344
solchoice.us

STAGING
Interiors by Lindsay
(203) 506-7934
interiorsbylindsay.com

TRAVEL CONSULTANT
Alex Plante - You 
Pack, We Plan
(678) 477-8552
youpackweplan.com/
alex-plante

TREE SERVICES 
- ARBORIST
E C Tree
(203) 272-4485
ectreellcct.com

WATER TREATMENT 
/ SOFTENERS
Advanced Water 
Systems Inc.
(203) 228-7874
aws-ct.com

Jeff Amanna, Owner

860-574-3344  |  info@solchoice.us  |  solchoice.us

...If you don't want to increase the value of their home
...If you want them to have higher energy bills
...If you want them to be reliant on utility companies

...If you don't want them to bene�t from tax incentives & rebates
...If you don't want them to have improved roof longevity

...If you don't want to protect them from rising utility rates

...If you don't want their property to have better appraisal potential

...If you don't want your clients' property to appeal to eco-conscious buyers

YOU SHOULD NOT
RECOMMEND SOLAR TO

YOUR CLIENTS...
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QUALITY
HVAC, PLUMBING, AND ELECTRICAL SERVICES

IN CHESHIRE, CT & SURROUNDING AREAS

Offer ing  24-Hour  Emergency  Serv ices  -
Here  for  you  and  your  c l ients ,  day  and  n ight !  (203) 350-8525 • ffhitchcock.com

 ELECTRICAL INSTALLATION & REPAIR

HVAC INSTALLATION & REPAIR PLUMBING INSTALLATION & REPAIR

FUEL
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February sits in the quiet middle of momentum.

The excitement of January goal setting fades. The urgency of 
spring has not arrived. This is the month where habits show 
their strength.

Most people wait for motivation. Top performers rely  
on structure.

They block time even when schedules feel full.

They follow systems even when results feel slow.
They keep promises to themselves before anyone else notices.

Success rarely comes from one big move. It comes from 
repeated actions done without negotiation. Calls made on 
busy days. Follow-ups sent when energy dips. Relationships 
nurtured without immediate payoff.

This business rewards consistency more than intensity. One 
strong conversation builds trust. One thoughtful introduction 
creates opportunity. One reliable partner becomes a long-term 
asset. These moments stack quietly and then show up all at once.

This community thrives because you choose connection over 
competition. You share resources. You make introductions. You 
show up in rooms with no expectation other than adding value. 
That mindset compounds.

The magazine tells stories of success. The real work happens 
between the pages. It happens in meetings, texts, coffees, and 

Your friend,
Sam Kantrow, Publisher

New Haven & Middlesex 
Real Producers

THE

PUBLISHER’S NOTE

Over $2.1 
Billion in 
Listings 

Shot Since 
'22

Ascend Studios
PREMIER REAL ESTATE MEDIA

Helping you showcase your listings in the best possible light

Cristian Vinan
(203) 623-6966 | info@ascendstudiosct.com

referrals. It happens when you follow through. It happens 
when you stay visible even during slower weeks.

February is a chance to refine your process.

Look closely at your daily actions.

Cut what wastes time.

Strengthen what builds relationships.

Commit to simple habits you repeat without exception.

Progress often feels quiet before it feels meaningful. Discipline 
looks boring before it looks impressive. Consistency feels small 
before it creates momentum.

I am grateful for every agent and every partner who continues 
to invest in this community. Your effort raises the standard for 
everyone around you. This network works because you work.

See you at Mingle and Mimosas. If you have not seen the invite 
yet, shoot me a text.

MONTH
Discipline
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(203) 745-4246
SAMPSONELECTRICLLC.COM

RESIDENTIAL - COMMERCIAL
INDUSTRIAL - WIRELESS/CELL

POOR ELECTRIC 
WORK CAN BE

Trust Sampson Electric 
for quality you can 

trust, everytime.

Downsizing
& Decluttering

Senior
Relocation

Estate Sales & 
Online Auctions

Home
Clean-Outs

 Karen Warner
203-589-6562 kwarner@caringtransitions.com

You have a specialty - so do we.
Our experts help families in times of transition and 
relocation. Our services help eliminate the clutter 
so you can do what you do best, sell the home. 
Whether it is organizing and packing homes full of 
possessions, managing clutter, clean-outs, 
donations, and liquidating sellable items, let us 
help remove the barriers and assist in getting the 
house SOLD. 

BEFORE AFTER

E.C. Detailing is now Shoreline Auto Pros!
New name, same amazing results!

WASH
CLEAN
PROTECT

Certified Ceramic Coating Installer
Open Year Round

Pick up & Drop off Available
Multiple Detailing Packages

Fully Insured

EDISON CAHUANA
www.shorelineautopro.com

(203)896-9597 · Madison, CT

LAW OFFICES OF RUSSELL S. BRINN

724 Boston Post Road
Suite 204 A
Madison, CT 06443

Contact Us      203.421.6274      brinnlaw.com      rbrinn@brinnlaw.com

JERRY BUONANNO
Sales Manager | NMLS #441587 | NMLS #423065 
    203.641.2246 | jbuonanno@nelend.com

NOW
LENDING IN
50 STATES! 

HOME PURCHASE LOANS  |   PERSONALIZED CONSULTATIONS
LOAN PROGRAM GUIDANCE  |   REFINANCING OPTIONS

Personalized Service - Extensive Experience - Fast & E	cient Process

Seller Guarantee
Borrowers Receive Fully Underwritten Mortgage Commitment, Subject to: 

***Appraisal & Title***

Allows Borrowers to Compete with Cash O�ers!

Allows Buyers to Close in as Little as 2 Weeks!

Borrowers Don't Waive Mortgage Contingency, They Simply Already Have It! 
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THURSDAY,  FEBRUARY 12TH

SAVE THE DATE

Save the date for our 
Real Producers Mingle 
& Mimosas, happening 
Thursday, February 12th, 
from 11:00 AM to 1:00 
PM at the Madison Beach 
Hotel. Join us for another 
dynamic Real Producers 
networking event filled with 
meaningful connections, 
great conversations, and, 
of course, mimosas. We’re 
embracing a daytime 
gathering this winter so 
everyone can mix, mingle, 
and still make it home before 
the cold sets in and the sun 
disappears. It’s the same 
high-energy Real Producers 
experience you love—just 
with a brighter backdrop.

MIMOSAS
Mingle&&

REAL  
PRODUCERS

From Flood to Full 
coverage, we've
got the best 
programs for
your clients.
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We serve all of Connecticut!

crystal@luckypmgmt.com • (860) 395-9829
www.luckypennymgmt.com

��������
��������

NEW Let us make your 
marketing easier 
& more effective 
through: 

�������
�����
�
�	���
��
Consistent posting to build brand awareness from 
client-provided materials.

����
��������������: we select, source, & deliver thoughtful gifts & cards 
to celebrate anniversaries, home closings, & other special occasions, all 
within the Realtor’s specified budget

�������������������
����
	� Routinely sent out to specific 
neighborhoods advertising the agent's services 


�
�����������������	
�� We design & distribute curated emails 
featuring local events, news, & listings to new, prospective, & past clients

Operational Strategy
& Process Optimization

Executive 
Assistance

Social Media 
Management

Business 
Development

Business Event 
Planning

Platform & Software 
Migrations

����������������������
CRYSTAL PELLETIER

FOUNDER & CHIEF STRATEGIST
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$AVING DEALS
OTHERS CAN’T

LENDING IN ALL 50 STATES

Scott Beckwith
Sales Manager
NMLS# 6551
sbeckwith@nelend.com
 203-627-9812 Almost 30 Years of Expertise • 3360+ Families Proudly Served

Home Purchase Loans • Personalized Consultations
Refinancing Options • Loan Program Guidance • DSCR, Bank Statement, & Non-QM Programs

NMLS # 423065

A team of 9 Accountants who work year-round...
we are always available to answer your questions! 

61 High Street East Haven CT 06512 
Phone: 203-467-1544 • Fax: 203-469-5518 • taxes@borrusoandco.net

Trusted Accounting Solutions for Real Estate Professionals

Scan to
Connect
with Us!

Personal Income Tax • Business Tax
S Corp & C Corp Tax • Rental Properties • Partnerships
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In today’s Connecticut real estate market, insurance availability 
can make or break a transaction. While buyers and sellers often 
focus on price, inspections, and financing, one critical issue is 
frequently overlooked until late in the process: homeowners’ 
insurance. For properties with roofs over 20 years old and 
tree branches hanging over the roofline, obtaining insurance 
can be surprisingly difficult. For realtors, understanding these 
challenges is no longer optional—it is essential to protecting 
your clients and ensuring smooth closings.

The Insurance Landscape in Connecticut 
Insurance Companies have become increasingly cautious 
due to rising claims from windstorms, heavy snow loads, ice 
dams, and falling trees. As a result, underwriting standards 
have tightened. Roofs older than 20 years, regardless of visible 
condition, commonly trigger insurance issues.

Even if a home passes inspection, insurers may still decline 
coverage, require repairs, or issue conditional binders that 
must be resolved before closing or shortly thereafter to 
continue coverage. Buyers often discover these requirements 
only days before settlement, putting deals at risk.

Why Roof Age Matters So Much 
Insurance companies focus on roof age because it 
directly correlates with claim frequency and severity. 
In many cases, roofs that are 20 years old or older, 
including both traditional asphalt and architectural 
shingles, may receive additional scrutiny. Once a roof 
crosses the 20-year threshold, many insurers assume it is 
nearing failure—even if it appears well-maintained.
Some companies will:
•	 Decline coverage outright
•	 Offer coverage excluding roof damage
•	 Require roof replacement before binding a policy
•	 Impose higher deductibles or premiums

For buyers, this can mean unexpected costs. For sellers, it can 
mean renegotiations or lost deals. Realtors who understand 
this risk early can help clients plan accordingly.

What Realtors Can Do to Protect Their Clients 
Realtors play a crucial role in identifying and addressing 
insurance challenges early. Here are proactive steps that can 
make a significant difference:

1.	 Ask About Roof Age Immediately 
At the listing appointment or buyer consultation, ask: “How 
old is the roof?” If it is approaching or over 20 years, flag it 
as a potential insurance issue. This allows time for planning 
rather than scrambling.

2.	 Encourage Early Insurance Shopping 
Advise buyers to contact insurance agents as soon as they 
go under contract—not after the inspection. Early quotes 
help identify red flags while there is still time to negotiate or 
make repairs.

3.	 Educate Sellers on Pre-Listing Mitigation 
For sellers, trimming trees and providing roof 
documentation (invoices, warranties, inspection reports) 
before listing can expand the pool of insurable buyers and 
reduce last-minute demands.

4.	 Build Relationships with Local Insurance Professionals 
Connecticut-based insurance agents understand regional 
underwriting trends and carrier expectations. Having 
trusted insurance partners allows you to guide clients 
toward realistic solutions instead of surprises.

5.	 Prepare Clients for Possible Negotiations 
If a roof is borderline, buyers and sellers may need to 
negotiate credits, escrow holds, or repairs. Realtors who 
explain this possibility early help clients respond calmly and 
strategically.

Why This Knowledge Makes You a Better Realtor 
Understanding insurance challenges elevates you from 
transaction facilitator to trusted advisor. By recognizing the 
impact of roof age, Connecticut realtors can reduce contract 
fallout, shorten closing timelines, and protect client finances. 
Clients remember the realtor who prevented a deal from 
falling apart—not the one who reacted too late. In a market 
where underwriting scrutiny is increasing, insurance 
awareness is a competitive advantage. Those realtors who 
understand it are better positioned to lead, advise, and succeed.

Lisa Tregoning
860.276.1255
CTINSexchange.com

Why Understanding Roof-Related Insurance 
Challenges Matters for Connecticut Realtors

ASK 
THE

BY CT INSURANCE EXCHANGE

THE MORE YOU KNOW

24/7 Emergency Services

Your Trusted Family-Owned HVAC & Plumbing Business

HVAC and Plumbing
Service and Installations

475-321-0537          BonitoMechanical.com

Service Contracts Available

Now
Offering

Financing!

Over 34 
years of

experience

Nicole J. Barillaro
Attorney – Partner

475-227-0301
nicole@gblegalct.com

Real Estate Law
    Estate Planning 
        Business Law
            Probate

UNWAVERING
SUPPORT

Powerful ResultsExpert!
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•  Woman-Owned Business 
•  State-of-the-Art 
    Sewer Cameras
•  Digital, Same-Day 
    Septic Reports
•  Easy, Convenient 
    Scheduling via Online, 
    Phone, Text or Email

We Also O�er Radon 
Mitigation Installations!

860-609-3840

Scan to Visit our Website!

Septic Inspections Across
ALL of Connecticut!

Septic Inspections Across
ALL of Connecticut!

Providing 
meaningful 

education to 
our clients!

2839 Dixwell Ave, Hamden CT 06518
closingct.com • 203-267-9127 (direct) • 203-693-8055 • kishore@closingct.com

Your client's experience is our priority — smooth, clear, professional closings.

Scan to get 
in touch! 

Help us serve your client faster — send all new contracts to contracts@closingct.com
Doing so ensures nothing gets missed and helps make the closing process a little smoother for everyone.

Kishore I. Kapoor, Esq
Helping agents shine. One closing at a time.

Turn Clients into Lifelong Fans
 We help you look like a rockstar at every closing.

Communication, 
protection, and 
service that 
builds loyalty — 
and referrals.

DESIGN | RENOVATE | BUILD

AMANDA
TOMLINSON 

Lead Interior Designer

akco.design  |  727-597-5707  |  info@akco.design  |  68 Bridge St #305  |  Suffield, CT 06078
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A 
life built around hard work 
often leads to success in 
business—and that path is 

one Alan Spotlow knows well. A rising 
star with William Raveis’ One Team, 
Spotlow’s career has been shaped by 
grit, persistence, and a deep connection 
to the shoreline communities he serves.

“There isn’t a job I haven’t done since 
I started working at thirteen,” Spotlow 
says. “Sales, construction, restaurants—I 
even worked in a seafood distribution 
freezer at negative seven degrees.”

Spotlow began working for his family’s 
construction company as a teenager, 
which led him into engineered 
construction and eventually a water 
utility company, where he spent 
countless five-degree nights repairing 
water mains. But looking back, it was 
the hundred-degree days—covered in 
dirt, tar and sweat on roofs alongside 
his brother and father—that laid the 
foundation for everything that came 
next. Believe it or not, Spotlow says, that’s 
where real estate first entered his life.

“I remember asking my brother, ‘Who’s 
that?’” he recalls. “Fifty feet below us 
was a guy in a suit with a clipboard. He 
looked professional.” That man turned 
out to be a real estate agent—and that 
moment planted the seed.

Still, the timing wasn’t right. Alan didn’t 
jump into real estate overnight. It wasn’t 
until the COVID era, when Zoom made it 
possible to take classes at night without 
missing work, that the door finally 
opened to pursue the career that had 
quietly been calling him.

Of course, getting licensed was only 
the beginning.

“I did everything you shouldn’t,” 
Spotlow says with a laugh. “I thought 
I could do real estate part-time and 
quickly realized it’s not something you 
can do halfway. I walked away from a 
secure ten-year career, used my savings 
to buy my first listing—which is now the 
home where I’m raising my family—and 
took the leap. Looking back, I’m sure my 
family thought I was crazy.”

BUILT by Hard Work

Spotlow

BY GEORGE GROTHEER 

ALYSSA MUCHA PHOTOGRAPHY

AGENT TO WATCH

The first year tested him.

“I went from a traditional 9–5, where 
I was told what to do, to a world with 
very little direction,” he says. “Just as I 
started questioning whether I’d made 
the right decision, the support of my 
team—The One Team—helped me put 
real structure in place.”

That structure meant 5 a.m. wake-up 
calls, committing to 50 calls a day for 90 
straight days, and narrowing his focus to 
the Connecticut shoreline—an area he 
knows like the back of his hand.

Real estate, for Spotlow, was never just 
a career choice—it was a calling. He 
believes that when you genuinely care 

Alan Alan 
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Alan Spotlow, with his wife and daughter, whose constant support and encouragement remain the 
foundation behind both his career and life along the Connecticut shoreline.

about people, success follows naturally. 
His wife jokes that his biggest flaw is 
having too big of a heart, but Spotlow 
sees that as his greatest strength. Helping 
families find not just a house, but a place 
to call home, is what drives him.

Like any meaningful journey, there 
has been a learning curve. He’s made 
mistakes, learned from them, and 
grown by listening closely to his 
clients and constantly refining how he 
serves them. Whether it’s a first home, 
a forever home, or an investment 
property, every transaction is handled 
with care and intention.

That mindset often means going above 
and beyond. Spotlow has been known 
to offer his own time—and his beloved 
Toyota Tacoma—to help clients haul 
loads during their move. He’s even gone 
as far as power-washing an entire home 
on his own just to make sure the listing 
photos look their best.

“It’s incredibly important to know 
what you’re doing for people,” Spotlow 
says. “You’re holding one of the biggest 
decisions of their lives in your hands.”

That same connection extends beyond 
his business and into his life in 
Westbrook, where he’s deeply rooted in 
the community. He spends time sailing 
on Long Island Sound with his wife 

Hard work never 
scared me. 

I’ve been doing it 
my whole life.”

— Alan Spotlow
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CT# HIC 0581892
ARBORIST # - B -3163

E.C. TREE - CHESHIRE
(203) 272-4485 

ECTREELLCCT.COM
Licensed and Insured

BB Accredited - Certi�ed Arborist

Connecticut’s
Premier Tree Service

We Solve All  Your Tree Problems

GETS IT ALL

• Residential & Commercial Inspections
• Well Inspections
• Septic Inspections
• Radon Testing
• Water Testing
• Mold Testing
• WDI
• Crumbling Foundation Evaluations

860-263-9499

Check out
our website!

Over 650 5-Star 
Google Reviews!

Covering all of Connecticut

203.464.7491

A Full-Service 
Real Estate 
Photography 
Company

-FAA Drone Pilot
-12,000 Homes Shot in 15 Years
-Licensed Real Estate Agent
-All Work Done In-House

Scan to B
ook!

and daughter, enjoying local shoreline 
beaches with friends and neighbors, 
hiking, and taking full advantage of 
the area’s restaurant scene—when he’s 
not sneaking off to the golf course. In 
the warmer months, you’ll often find 
him participating in boat races and 
community dinners along the shore.

Though he once dreamed of life in 
California or Australia, Spotlow says 
settling down in his hometown speaks 
volumes about the place he calls home—
and the fact that he now helps others 
find their place there makes it all the 
more meaningful.

When people 
trust you 

with the biggest 
decision of their  

life, you take  
that seriously.”

— Alan Spotlow
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SERVING THE SHORELINE FROM BRANFORD TO OLD LYME

CALL US AT 203-421-4358
MADISONEARTHCARE.COM

1250 A DURHAM RD. MADISON, CT 06443

Visit our Garden
Center & Gift Shop!

Your One-Stop 
Landscaping 

Shop That Takes 
Care of 

Everything, From 
Start to Finish

In-House 
Landscape 
Designers & 
Architects 

COMPREHENSIVE LANDSCAPING - Design, Build, Maintenance, Masonry

Experience • Education • Expertise 

AGAINST
REAL ESTATE

MISTAKES

Protect
Yourself 

• Boutique law office that focuses
   on real estate transactions
• Personalized representation provided to
  clients throughout Connecticut
• Residential and Commercial Real Estate

Law Offices of
Ryan B. Corey, LLC
203.699.9422
1331 HIGHLAND AVE
CHESHIRE,  CT

A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

Alex Russow
alphawpm.com | (860) 999 2796

arussow@alphawpm.com

FREE ESTIMATES

 your locally owned and
operated solution for safe

and effective Pest
and wildlife removal

Alpha Wildlife and
Pest Management -
Alpha Wildlife and
Pest Management -

YOUR PREFERRED
ROOFING PARTNER

E X T E R I O R S

Team@NorEastExteriors.com

www.noreastexteriors.com

(860) 980-4465

C a l l  t o d a y  f o r  p r i o r i t y  s c h e d u l i n g !

"Nor’East Exteriors truly sets the bar high. Their 
professionalism, craftsmanship, and creative

approach make them an easy recommendation." 
- Alan Spotlow, One Team at William Raveis Real Estate

E X C E L L E N C E  Y O U R  C L I E N T S  E X P E C T
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Have a listing that needs a bathroom quick? 

WE GO FROM QUOTE
TO INSTALL WITHIN 2 WEEKS! 

BATHROOMS  •  SHOWERS  •  BATH CONVERSIONS 

Joe Thomas
475-231-3296
jthomas@weimproveforyou.com
weimproveforyou.com Scan to See More!

Before

After

CLIENTS FIRST.
ALWAYS.
Mike Peterson

Perspectives@shootandshift.com
(860) 452-2578

shootandshift.com/home/perspectives

52 Wall Street · Madison, CT 06443

Treat your clients
to a taste of Mexico

in Madison! 

comomango@comomangomadison.com
203-421-6963

comomangomadison.com
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Some builders discover construction 
later in life. For Mike Rubino, it was 
never a question of if—only how far it 
would take him.

Construction runs deep in Mike’s family. 
Raised in New Haven, he grew up 
surrounded by the trades: a grandfather 
who was a mason, an uncle who was a 
carpenter, and another in landscaping. 
As a teenager, Mike began working 
landscaping jobs, learning early what it 
meant to show up, work hard, and take 
pride in tangible results. In the winters, 
he framed houses with a local North 
Haven builder, steadily building both 
skill and confidence.

Built on Legacy, Guided by Craft
CONSTRUCTION

PHOTOS BY CHRIS DEVLIN

PARTNER SPOTLIGHT

“That hands-on exposure early on really 
shaped me,” Mike reflects. “I didn’t just 
learn how things were built—I learned 
why quality mattered.”

By his twenties, Mike expanded his 
experience even further, joining the 
laborers’ union. There, he worked 
on commercial projects and gained 
specialized knowledge in waterproofing, 
brick restoration, and large-scale 
structural work. The union years 
sharpened his technical abilities and 
broadened his understanding of how 
buildings age, shift, and endure.

At just 25 or 26 years old, Mike took a 
leap and started his first company. For 

nearly a decade, he handled a mix of 
remodeling, commercial work, and new 
construction. One standout project from 
that era was building a cottage from the 
ground up on Pot Island in the Thimble 
Islands—a complex and rewarding 
undertaking that tested every facet of 
his expertise.

But like many seasoned professionals, 
Mike’s journey wasn’t linear. After years 
of running his own business, he stepped 
away for a period and went to work 
for the State of Connecticut on bridge 
projects, including work in Milford. 
Though the experience added another 
layer to his construction knowledge, 

CITYLINE 



New Haven & Middlesex Real Producers • 4342 • February 2026

Hallway-Before

Hallway- After

Bathroom- 
Before

Bathroom- After

it quickly became clear that the role 
wasn’t the right long-term fit.
“I missed the creativity and the hands-
on nature of what I do,” he says. “I 
missed building something meaningful 
for people.”

In 2019, Mike returned to 
entrepreneurship with renewed focus, 
launching Cityline Construction. Since 
then, the company has built a strong 
reputation for high-end residential 
remodels, new construction, and 
commercial retrofits—particularly 
office conversions and custom interiors. 
Cityline’s portfolio includes trimming 
out new homes, transforming kitchens, 
and adapting commercial spaces to meet 
modern needs.

But beneath the surface of all that work 
lies Mike’s true passion: restoring old 
homes. “There’s something special 
about taking a house that’s outdated 
or neglected and giving it new life,” 
he explains. “Especially older homes 
that were built solidly. They have 
character—you just need the right 
vision to unlock it.”

That philosophy came to life through a 
personal project: the restoration of an 
old mansion in Norwich that Mike and 
his team converted into a three-unit 
rental property. The project blended 
preservation with modernization, 
honoring the home’s original charm while 
adapting it for contemporary living.

For real estate agents, Mike’s skill set 
offers a unique advantage in today’s 
market. With home prices climbing 
and inventory often limited, buyers 
are increasingly willing to consider 
properties that need work—if they can 
clearly understand the potential.

That’s where Cityline Construction 
becomes an invaluable resource.

Realtors frequently call Mike to walk 
properties with them and their clients 
before an offer is ever placed. He 
evaluates whether a home is structurally 
sound, identifies red flags, and outlines 
realistic options—from reconfiguring 
layouts to adding second stories. “I can 
tell them if the house has great bones 
or if something is a deal-breaker,” Mike 
says. “Sometimes buyers don’t need to 
overpay for a perfect home. They can buy 
something smaller or outdated and turn 
it into exactly what they want.”

Sometimes 
buyers don’t 
need a perfect 
home—they need 
to understand 
what’s possible.”

— MIKE RUBINO
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AMERICAN-MADE,
HANDCRAFTED EXCELLENCE

(860)-986-1155 (Text or Call)  |         @planetawoodworking
planetawoodworking.com

Serving All of New England

CUSTOM HANDCRAFTED FURNITURE

HEIRLOOM CUTTING BOARDS & BUTCHER BLOCKS

CUSTOM HOME DÉCOR & SIGNAGE

Your leading
floor specialist

Your leading
floor specialist

Real Wood & Vinyl Composite
Prefinished & Unfinished

Custom Staining  |  Refinishing
Flooring  |  SandingInlays & Borders

Jamie Ferrucci
203-996-1221 | info@ferrucciflooring.com

Commercial Residential 

203-421-0406 • Madison, CT
Visit our website • www.fenceworldinc.com

HIC 0573275

Professional 
installation 
for over 40 

years

• Vinyl PVC
• Custom Cedar Wood
• Stockade
• Chain Link Fence
• Pool Enclosures
• Ornamental Aluminum

• Post & Rail
• Horse Paddock Fence
• Athletic Field Fencing
• Arbors
• Tennis/Pickleball Court Fencing 
• Pergolas

JUST DUMP THE JUNK!JUST DUMP THE JUNK!

Tom Larson
Owner/Operator

Junk Removal Services • Dumpster Rentals
Estate Cleanout Services • Demolition Services

Scan to Discuss
Your Client's 

Needs
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203-488-8950  |  parks-pearson.com
dawnpearson@parks-pearson.com  |  philipparks@parks-pearson.com  |  765 East Main Street, Branford, CT 06405
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Cityline Construction has a deep appreciation for restoring older homes—
preserving their character while thoughtfully adapting them for modern living.

This consultative approach not only saves buyers money, 
but also empowers agents to offer deeper insight and 
confidence during negotiations. It’s a collaborative 
relationship rooted in trust, transparency, and experience.

Behind Cityline Construction is a tight-knit, seasoned team. 
Mike works alongside three full-time crew members, 
his son, and a trusted network of subcontractors—many 
of whom he has partnered with for six to eight years, 
and some for more than two decades. “That consistency 
matters,” Mike notes. “Everyone knows the standards. We 
communicate well, and we respect each other’s work.”

Outside of construction, Mike’s life is equally rooted 
in New Haven tradition. A third-generation Italian 
from Wooster Street, he grew up immersed in the city’s 
iconic food scene. His wife is also a business owner 
in the restaurant world, operating well-known local 
establishments. Mike has lent his talents there too—
designing and building restaurant spaces, including a 
recently opened bar and restaurant in North Haven.

“I love working on restaurants,” he says. “They’re fast-
paced, creative, and very personal to the owners.”

Whether restoring historic homes, transforming commercial 
spaces, or helping buyers see possibility where others see 
problems, Mike Rubino brings decades of hands-on experience, 
integrity, and passion to every project.

At its core, Cityline Construction is about more than building—it’s 
about vision, trust, and craftsmanship that stands the test of time. 
And in a market that demands both creativity and expertise, that 
combination is exactly what sets Mike apart.
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In a notable market development this month, the 
administration provided guidance directing its 
representatives to pursue the purchase of up to $200 
billion in agency mortgage-backed securities (MBS). While 
policy announcements can influence market sentiment, it 
is important to view this development through a broader 
market lens rather than as a guaranteed outcome. Historically, 
increased demand for agency MBS can help support bond 
prices, which may place downward pressure on mortgage 
interest rates. However, mortgage rates are influenced by 
many factors, and outcomes are never certain.

Mortgage-backed securities play a central role in the pricing 
of mortgage rates. When demand for MBS increases, prices 
generally rise, and yields fall. Since mortgage rates are 
closely tied to MBS yields, this dynamic can create a more 
favorable rate environment. That said, the mortgage market is 
highly sensitive to economic data, investor expectations, and 
monetary policy, all of which continue to evolve.

Following the announcement, MBS prices reacted positively 
in after-hours trading, improving by approximately 25–30 
basis points. This immediate response suggests that investors 
viewed the news as supportive for the bond market in the near 
term. As markets reopen, traders will continue to analyze the 
potential impact of this guidance, weighing it alongside other 
critical inputs such as inflation readings, employment data, 
consumer spending, and Federal Reserve policy decisions.

It is also important to recognize that short-term market 
reactions do not always translate into sustained trends. While 
the initial movement in MBS pricing has been constructive, 
longer-term performance will depend on whether economic 
conditions reinforce or counteract this policy-driven support. 
Inflation expectations, in particular, remain a key variable. 
Persistent inflation could limit how much benefit mortgage 
rates ultimately receive, even in an environment of increased 
MBS demand.

Additionally, broader bond market dynamics—including U.S. 
Treasury yields and global investor flows—will continue to 
influence mortgage pricing. Any shifts in Federal Reserve 
communication regarding interest rates, balance sheet policy, 
or economic outlook could introduce additional volatility. For 

PARTNER INSIGHT

FROM LISTING
TO CLOSING — FAST,

FLAWLESS
PAINTING FOR A

QUICK TURNAROUND.

203.909.0019
www.doublediamondpainting.com

Interior & Exterior House Painting

Richard Hogen | Founder 
(203)-710-4366

richhogen@diamondimagellc.com
diamondimagellc.com

Connecticut Lawn
& Property Care,

DONE RIGHT

• Bulk Goods
• Seasonal Workshops
• Locally Made Gifts

Locally Crafted Gifts
That Strengthen Client Relationships Long After Closing.

Reach out to discuss how we can elevate your business
by curating the perfect closing gift or client experience!

hello@birchtwine.com • birchtwine.com

JERRY BUONANNO

M. 203-641-2246

Jerrylends.com

Jerry@jerrylends.com

SCOTT BECKWITH

P. (203) 293‑7340

M. (203) 627‑9812

sbeckwith@nelend.com

these reasons, rate movements may remain uneven as markets 
digest new information and recalibrate expectations.

From a practical standpoint, this environment underscores 
the importance of staying proactive and informed. While 
recent market activity may present opportunities, mortgage 
rates remain subject to change on a daily—and sometimes 
intraday—basis. Timing, borrower profile, loan structure, and 
individual transaction details all play a role in determining the 
final rate available to a borrower.

For Realtors, builders, and other referral partners, clear 
communication with clients is especially important during 
periods of market uncertainty. Setting realistic expectations 
and emphasizing the value of personalized guidance can help 
borrowers navigate rate fluctuations with greater confidence.

Realtors and borrowers are encouraged to connect with Scott 
or Jerry at New England Lending to discuss how current market 
movements may apply to specific scenarios. Our team continues 
to monitor market conditions closely and can provide timely 
insights tailored to individual transactions, helping clients make 
informed decisions in a changing rate environment.

As always, we appreciate the opportunity to be a resource 
for you and your clients and will continue to share relevant 
market updates as conditions evolve.

Recent Market News 
and Potential Impact on

BY NEW ENGLAND LENDING

MORTGAGE RATES
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Full-Service Landscaping Company

Residential & Commercial
Luke Liquori

203-240-5236

Design/Build | Lawn Maintenance
Mowing | Seasonal Clean Up | Mulching

Hedge Trimming | Pavers & Patios | Weed Control
Tree Trimming | Snow Removal  | And More! 

Call Us To Keep Your
Listings Snow-Free!

Residential & Commerical Snow Removal

BEFORE

Serving ALL of CT  |  Licensed & Insured

(203) 215-0835
jhayremodeling@gmail.com

Alyssa Mucha 
P H O T O G R A P H Y

alyssamucharep@gmail.com
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alyssacaptures.com
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professional
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One-Stop Shop
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Zillow 3D scans
Videography Packages
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Virtual Staging

203.671.5046
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FREE In-home computer design 
Locally Owned & Operated 
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Pantries & Home Office Solutions 

Home Staging Services
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EXPERT GUIDANCE
BETTER LOANS
LOWER RATES
At FairWorld Mortgage, we work for our 
clients— not the bank. We have hundreds of 
loan options and a deep bench of lenders 
competing for your business.  

Your loan should be as unique as you are.
That’s why we continually build strong lending 
relationships that allow us to deliver 
custom-tailored solutions for your next purchase 
or refinance—whether it’s a primary residence, 
vacation home, or investment property.

Whether you are a first-time homebuyer or a 
seasoned investor seeking creative financing 
solutions, we are the mortgage company you 
can trust to achieve your goals with confidence 
and ease.

BAILEY TUTHILL
Broker/Owner
NMLS 1600158
Bailey@FairWorldMortgage.com
203-623-7834 | www.fairworldmortgage.com

7DLaser7DLaser

77DDLLaasseerr7DLaser Custom Creations
Quality You Can Trust

Personalized Gifts & Décor
Business Branding Solutions

Local Craftsmanship, Connecticut-Based
Fast Turnaround

Satisfaction Guaranteed

O�ce 860-249-6205
Cell 860-517-9065
Sales@7dlaser.com

7dlaser.com

Congratulations
to This Month's

Featured
Top Agent

Open 7 days a week from 7am-10pm for all
Questions & Scheduling Needs

Top Agents Love Top Technology

We are a RESOURCE
for you!

Scan here for 
resources your 
clients will love

What Sets Us Apart?
      Same Day Reports
      Inspections Within 48 Hours
      of Scheduling
      Stand Alone Services
      Always Non-Alarmist
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AN ICON

HARRON

BY GEORGE GROTHEER 

ALYSSA MUCHA PHOTOGRAPHY

TOP AGENT

From a start in the East 
Village fashion industry 
to selling the Katharine 

Hepburn estate along the 
Connecticut shoreline 

and a friendship with Jimi 
Hendrix, Colette Harron 
has always known style.

Colette

Colette worked as a stylist 
with high-profile fashion 
designers in New York City 
decades ago, opening one of 
the first boutiques in New 
York. Her looks are featured 
in the permanent collection 
at the Museum of Fine Arts 
in Boston. Style has been a 
core tenet of Harron’s game 
since she got her start – and 
it has helped her reach the 
top of her field in New Haven 
and Middlesex County. This 
Essex resident has always 
known what looks good – 
and has helped countless 
people decide what looks 
good for them in a home 
over the years.

“When I moved to 
Connecticut, there was no 
fashion here,” Harron recalls. 
“I was looking for something 

to do, so I went for a drive 
with a very good realtor.”

Harron remembers her 
introduction to real estate 
as coming on a beautiful 
day, riding in a Mercedes 
convertible with music 
blasting – not bad for a rose-
colored entry.

“I thought it sounded like 
a nice job, and I asked him 
– ‘Do you think I could do 
this?’ And he said I would be 
great at it,” she says.

Harron took the standard 
courses to start her career 
– and made about twelve 
thousand dollars in her  
first year.

The second year? Seventy 
thousand.
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Colette Harron brings a lifetime of style, intuition, and people-first connection to every home she represents 
along the Connecticut shoreline.

The third year?

“That was the year I sold the 
Hepburn estate.”

As one can imagine, things 
took off from there.

“I knew somebody, but I had 
to interview for it,” she says. 
“I had to go into New York 
and talk to the trustee and do 
a presentation.”

Being from New York, Harron 
says, gave her a leg up – as 
she knew what her would-be 
client wanted to hear. After 
a little more than a week, the 
Hepburn listing was hers – 
and she would never struggle 
to find work again.

“I love meeting people and 
talking to people,” Harron 
says. “I love houses too, but 
that doesn’t really do it for 
me. It’s about the people.”

That attitude has firmly 
entrenched her among the 
top agents in her county year-
in and year-out as she has 
built her legacy with William 
Pitt Sotheby’s. She says top 
agents set themselves apart 
from the rest because they 
enjoy the work.

“If you like what you do and 
enjoy what you’re doing, 
you have the freedom to be 
available,” she says. “Once 
you become very close with 
people, they open themselves 
up to you and you open 
yourself up to them.”

Harron stays in touch with 
her clients during and after 
every sale – sending holiday 
cards and maintaining that 
special connection with each 
individual and family.

“You have to give your 
attention where the work 
is – but you remain friends,” 
Harron says of her clients.

If you enjoy what you do, you give people the 
freedom to trust you — and that’s everything.”

 Colette Harron

Colette Harron’s gardens reflect 
the same timeless style and care 
she brings to every home.

Colette and her dearest friend in 
Sweden

Colette and her husband, Peter, in 
London
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That consistency applies to 
other aspects of Harron’s 
work – she says her 
approach to real estate has 
remained largely unchanged 
in the last twenty years. As 
is detailed on her website, 
Harron provides her clients 
with a marketing strategy 
that will work best for them 
– taking a lot of pride in 
walking them through each 
step of the process from 
beginning to end.

“My business is very simple. 
I really don’t have to work,” 
she remarks. “The people are 
nice and interesting, and that 
keeps me going.”

While her work keeps her 
going, so do her friends. 
She spends a lot of time 
‘out with the girls’ – seeing 
new movies, trying 
new restaurants, and 
experiencing each new look 
the Connecticut River valley 
has to offer.

 Colette Harron

It’s not really about the houses 
for me. It’s about the people.”
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860-362-8722 • www.spotlesssolutionct.com

EXPERTISE, DEDICATION,
& Passion

• Residential & Commercial
• Daily, Weekly, Bi-weekly, Monthly
   & One-Time Service
• Post-Construction Clean-Up
• Short-Term Rental Cleaning
• Move-In / Move Out 
• Retail, Financial Institutions
• Fitness Center, O�ces
• Special Event Clean-Up

860-742-6767
35 Rive rside Dr  •  Andover,  CT

Radon Air & Water Mitigation 
Water Treatment Systems

Servicing CT & MA
Established 1995

Looking For 
An Appraiser?
You can depend on Dana Ajello.

2 0 3 - 6 7 1 - 4 3 2 1  •  d e t a 2 3 6 7 @ a o l . c o m

S.A.T. Appraisals LLC

Providing appraisal services throughout Connecticut

Listing Consultations
Litigation support
Foreclosures
FEMA support
Probate

Bankruptcy
Tax assessment appeals
Estate planning
Dissolution of marriage
Valuation for Trusts

THOROUGH INSPECTIONS 
for Informed Decisions

• Radon Testing
• Termite Inspections
• Septic Inspections
• Mold & Allergen Testing
• Well Flow & 
   Water Quality Test
• Asbestos
• Residential
• Commercial
 

Same-Day Reports!

DeLeon Home Inspections LLC
203 980-5140  |     ralph.the.home.inspector
Ralph@deleonhomeinspections.comRalph DeLeon
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At Leadling, we help realtors and mortgage brokers level up with powerful 
IDX-powered websites and AI-driven outreach systems. Our platform is built 
to generate leads, automate follow-ups, and keep you top-of-mind so you 

can spend less time chasing and more time closing.

475-260-6555
david@leadling.com
www.leadling.com 

The Ultimate Real Estate
Marketing System

Get More Leads, Close More Deals &
Become the Most Trusted Agent in Town.

ALL FOR
$99/MO!

BOOK A
DEMO

TODAY AT
leadling.com

All About New Haven/
Middlesex Real Producers

The first Real Producers magazine 
started in Indianapolis in 2015. Real 
Producers is now in over 130 markets 
across the nation and is continuing to 
grow nationwide.

Q: Who Receives Real  

Producers Magazines? 

A: The top 300 real estate agents across 
New Haven and Middlesex Counties and 
our preferred partners. 

Q: What Is The Goal Of This Magazine? 

A: We believe that we are better together. 
When we surround ourselves with 
other successful, like-minded people, 
we grow to new heights. Real Producers 
is a platform that brings together the 
most accomplished individuals in the 
Connecticut real estate sector.

By curating an exclusive community 
comprised of the top 300 real estate 
agents and RP-vetted businesses 
in each market, we foster a shared 
space for sharing stories, celebrating 
successes, discussing market trends, 
and highlighting upcoming events. Our 
monthly publication is dedicated to 
connecting, informing, and inspiring, 
encompassing anything that contributes 
to the enrichment of our community.

Q: Does Real Producers Have Events? 

A: Yes! We have specific networking 
events throughout the year.

Q: What Is The Process For Being 

Featured In This Magazine? 

A: The process for getting featured in 
our magazine is straightforward. To be 
eligible, you need to be on the top 300 

list, and we value nominations highly. 
Whether you’re a real estate agent, 
business, broker, owner, or someone 
who admires the work of others, you 
can nominate individuals, including 
yourself. Even office leaders have the 
opportunity to nominate outstanding real 
estate agents. We take every nomination 
seriously and consider anyone from 
the top 300 list who is brought to our 
attention. While we cannot guarantee a 
feature, we strongly encourage you to 
connect with one of our team members, 
show support for Real Producers, and 
participate in our private events. These 
steps can enhance your chances of being 
featured in our publication.

Q: What Does It Cost A Real Estate 

Agent/Team To Be Featured? 

A: Zero, zilch, zippo, nada, nil. It costs 
nothing to agents, so nominate away! 
We are not a pay-to-play model. We 
share REAL stories of Real Producers.

Q: Who Are The Rp-Vetted Businesses? 

A: The RP-vetted businesses featured in 
our publication represent the some of 

best in the business in their respective 
categories within the Connecticut 
Shoreline. You can easily locate them 
in our index. We do not randomly 
select businesses, nor do we collaborate 
with every business that approaches 
us. We prioritize businesses that have 
received your stamp of approval 
through recommendations and each 
business showcased has been personally 
recommended by many of the top 
agents featured in our publication. 
Before featuring any business, our team 
conducts additional vetting to ensure 
they align with our community’s values 
and bring substantial value. Our aim 
is to build a robust network that not 
only includes the best real estate agents 
but also features top-tier businesses, 
fostering collective growth and strength 
within our community.

Q: How Can I Recommend A Business? 

A: If you want to recommend a business 
that works with top real estate agents, 
please email or message us -
Email: sam.kantrow@
realproducersmag.com 

FAQsFAQs



9151 Currency St.
Irving, TX 75063

ELEVATE YOUR
SPACE WITH

TIMELESS LUXURY 

DISCOVER BESPOKE INTERIORS
CRAFTED FOR THE DISCERNING FEW. 

For more information: 

www.bespokehome.studio

hello@bespokehome.studio

@stephherzoginteriors


