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Do You Plan to Execute a 1031 Exchange?

American Property Exchange (APX 1031) is a
leading provider of tax-deferred 1031 exchange

Service ake advantage of a 1031 exchange on
Ir investment property to defer
erve wealth.
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25+ years of making home
ownership dreams come true.

Locally owned and operated
in San Diego.

Transactions closing in as
little as 10 days.

Every client matters.

Connect with
Point Mortgage today:.

PointMtg.com

} In Love & 521

Business cover srorv

STRENGTHEN
Your Client
Relationships

with HWA's White-Glove
Home Protection!
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

“THANK YOU TO OUR
RENEWING SPONSORS!”
apx1031

Jake Schiro

(800) 436-1031
apx1031.com

South Bay Solar Cleaning
Marcos Delgado

(619) 535-8947
www.sbsolarcleaning.com

1031 EXCHANGE / DST’S
Bangerter Financial

Eric Barbarita

(619) 902-0630
bangerterfinancial.com

ASSOCIATION OF REALTORS®
Pacific Southwest

Association of Realtors

(619) 421-7811

www.PSAR.org

CLIENT APPRECIATION/
CLOSING GIFTS

Cutco

Eric Gillman

(858) 342-1175

EDUCATION
Women'’s Council of
Realtors San Diego
(858) 735-8026
wcrsandiego.com

ESCROW SERVICES
California Preferred Escrow
Kim Peterson

(619) 475-4094
www.californiapreferred.com

Foundation Escrow Inc.
Natasha Keitges

(858) 527-5967
FoundationEscrow.com

New Venture Escrow
MetroSouthRP

(619) 948-90M
newventureescrow.com/contact/
chula-vista-branch/
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Oakwood Escrow
Brianna Jensen

(858) 217-5264
www.oakwoodescrow.com

ESTATE SALES & AUCTIONS
Caring Transitions

Shannon Corrigan

(619) 459-3592
www.caringtransitions
sandiego.com

EVENT VENUE
Yellow Rose Inn
(619) 921-7791

FINANCIAL RESOURCES
World Financial Group/
World System Builder
Jonathan Pagtakhan

(619) 964-2327
www.worldsystembuilder.com/
mypage/jonathanp/

HOME DECOR & STAGING
Yellow Rose Home Staging
Bess Ouahidi

(858) 775-7465
www.yellowrosehome
staging.com

HOME INSPECTION

Morrison Plus Home Inspections
Danielle Wolter

(619) 672-7951
morrisoninspects.com/sdeast

HOME WARRANTY
Choice Home Warranty,
San Diego

Hayley Dozier

(925) 499-1587
chwpro.com

Home Warranty of America
(888) 492-7359
hwahomewarranty.com

INSURANCE SERVICES
Allstate

Steven Hovland

(619) 425-9400

INTERIOR DESIGN/
STAGING/CURATIONS
Modern Unrefined
Design Studio
Stephanie Mulder
(559) 300-4984
mudstudiosd.com

LEGAL DOCUMENT
ASSISTANCE

House Owl

Jason Piske

(619) 786-1663
www.myhouseowl.com

MORTGAGE

Barrett Financial Group, LLC
(619) 993-9623
cristencarverlender4U.com

MORTGAGE PROFESSIONAL
New American Funding
Martha Gomez

(760) 594-4727

MORTGAGE SERVICES
Point Mortgage

Jason Murguia

(619) 519-0663
www.pointmtg.com

MOVING & HAULING
College Hunks Hauling
Junk & Moving

Eddy Jabbour

(858) 216-4600
www.collegehunks
haulingjunk.com

NATURAL HAZARD
DISCLOSURE

“The” Disclosure Report NHD
(619) 921-5527

PHOTOGRAPHY
Insight Photos, Inc.
Don Anderson

(760) 705-6497
www.insightphotos.net

Lauren Finch Photography
(858) 265-8564

Linked Preview
Brandon Pease
(928) 322-6960

PHOTOGRAPHY/ BRANDING
Closing Photos

(760) 895-5238
closingphotos.com

REAL ESTATE ATTORNEY
Ginder Law Group
(760) 294-7736

REAL ESTATE LAW
SoCal Realty Law
Shanna Welsh-Levin
(619) 232-7325
socalrealtylaw.com

REAL ESTATE SALES -
RENOVATION DESIGN
Renovate San Diego
Shelbi Nesbitt

(619) 751-7934
renovatesandiego.com

REAL ESTATE

TRANSACTION COORDINATOR
Transaction Processing
Services, Inc

Angela Ackerman

(602) 573-8756

mytpsinc.com

SOCIAL MEDIA
MARKETING/ MANAGEMENT
Renzi Social Co

Amanda Renzi

(609) 402-1729
www.renzisocialco.com

TERMITE & PEST CONTROL
Knight Termite & Pest Control
Kenneth Golaway

(619) 280-2400

TITLE COMPANY
Ticor Title

Tony Santiago
(619) 410-7917
www.ticorsd.com

fREALT

~Real Estate & Leadership Awards -
FEBRUARY 27, 2026 _

SYCURN CASINO IQESDRT-
S:30PM

Join us as we honor the REAL TORS® whd shine the brightest in our

Galaxy of Greatness

#

:xﬂ.rww.p}-s.,ur realdwards.com

Al

- We perform thorough, detailed home inspections, with the
following additional services offered:

- pool inspections, sewer lateral scoping, mold testing

- Drone roof inspections and thermal imaging are included in every
inspection at no additional cost

- Detailed, comprehensive, narrative style inspection reports
s, provided the SAME DAY!

- Customer service is our top priority - we
go above and beyond in every inspection

pluse

MorrisOn

Property Inspections

-« America’s premier
property inspection
company

Call/text for easy scheduling! 619-672-7951

THE MOST TRUSTED NAME IN ESCROW™

v.OakwoodEscrow.com
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Meet
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Cathy Ginder Annie Petersen Joseph Cottle
Publisher/Owner Writer Writer

Eric Ginder, Esq. Shanna Welsh-Levin Amanda Renzi
Legal Pointers Legal Pointers

Maryam Habashi

Meg Bogart Brandon Pease Lauren Finch
Photographer Photographer Photographer
Meg Bogart- Closing Photos Linked Preview LLC

but remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Social Media Manager Business Development Coach

PROPERTY INSURANCE FOR ALL
KINDS OF UNIQUE PROPERTIES

Great prices for homes & condos

Quick quotes, excellent service
Steve Hovland, CLU (agency owner) A I I t t
Hovland Insurance and Financial Services Ins. s q e

619-205-1585
stevenhovland@allstate.com

E_\um'_n LIGHT '”l bambeﬂ @EG[S
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HOME BY

YELLOW
ROSE

® Home Staging @ Interior Design
@ Expert AirBnB @ Remodel &
Services Renovate

ROSE INN

Coming 2026
theyellowroseinn.com

[ |
\ LY

House Oad

state Docun

We take the minutia in your business off your
plate, while providing stellar service that
generates referrals year in and year out. With
, we position YOU as the expert your
clients will trust, elevating your reputation to the
next level, empowering you to expand your
business with confidence, and protecting you
from potential litigation at the same time.

Jason Piske - CEO / Founder

(619) 786-1663 * info@myhouseowl.com

J
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PUBLISHER’S NOTE

Happy Valentines Day!

CELEBRATING PARTNERSHIPS

Greetings! also a personal journey of love. Our
“In Love and Business” issue in the last
In the spirit of February’s Valentine’s few years has been so popular that we

Day, this issue of our magazine
celebrates not just the love for real
estate but also the heartwarming tales
of real estate partners who not only As Valentine’s Day graces us with its
share their professional expertise but presence, we take a moment to spotlight

decided to find more couples who are In
Love & Business!

the unique camaraderie and dedication
of these couples who are partners in
both business and life. Their combined
efforts not only shape the landscape of
our communities but also exemplify the
beauty of collaboration and harmony.

This month, join us in exploring the
stories of these dynamic duos, their
shared passion for the real estate
industry, and the seamless synergy that
makes them a force in the real estate
realm. Discover how their teamwork,
built on trust and mutual respect, brings
an added dimension to the world of
buying, selling, and creating spaces

that resonate with the essence of love.
We also look at one of our preferred
partners, Foundation Escrow. A
longtime partner of the Real Producers
magazines, we are taking a closer look
at the newest member of the team, Ian
Melendez. Ian will be focusing on the
Southbay area, while being part of the
Foundation team with Raquel Contreras
& Alton Hall.

Wishing you all a Valentine’s season
filled with the joy of partnership, unity,
and the appreciation of the bonds that
enrich our lives.

Cheers!
Cathy Ginder-Publisher

cathy.ginder@n2co.com
858-735-8026

$89.00 TC Fee

Full Service Contract to Close

9 310-340.3533

O TCTeam@MyTPSInc.com

N

10 - February 2026

= FREE CONCIERGE SERVICE FOR CLIENTS
= WE SET UP UTILITIES, INTERMET, TV & MORE
* SAVES CLIENTS TIME & STRESS

= SUBMIT LISTINGS & ESCROWS

» TRACK DEADLINES & REMINDERS 24/7
= SYNC KEY DATES WITH YOUR CALENDAR
= DIRECT ACCESS TOYOUR TC TEAM

MARTHA C. GOMEZ

Where Your Dream Home
Meets Trusted Expertise

With an unwavering commitment to clarity and honesty,
Martha empowers her clients to make informed decisions
while ensuring a smooth and stress-free experience.
Through her work, Martha doesn't just facilitate loans- she
builds dreams, creates opportunities, and fosters brighter
futures for families across borders.

newamerican

FUNDING

Martha C. Gomez
Sr. Loan Consultant
NMLS # 253249

C 760-594-4727

F 619-566-4074

loansbymarthacgomez@gmail.com

Martha.Gomez@nafinc.com | naf.com/MarthaGomez

7676 Hazard Center Drive Suite 400
San Diego CA 92108

s .Y

MOVING, JUNK REMOVAL,
GENERAL LABOR, DONATION PICKUP
SELL HOMES T RS SeR
529 OFF

ALL SERVICES

With College Hunks

The Disclosure Report for

ot W] REAL PRODUCERS

Poway & Del Mar.
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INFUSE INSIGHTS

BY MARYAM HABASHI-
TRANSFORMATIONAL BUSINESS COACH

In the fast-paced world of business and real
estate, effective leaders face the constant
challenge of managing themselves and others
while striving for consistent results. Leadership
is more than just a title—it's a responsibility
that extends beyond managing tasks to

driving success through intentional actions
and clear SYSTEMS.

12 - February 2026

NSIGHITS:

As we enter a new year, it’s an ideal time to
reflect on the type of leader we want to be and
the impact we want to make on ourselves, our
teams, and our organizations. The foundation
of this reflection should start with one key
truth: motivation may spark action, but
SYSTEMS keep us growing and thriving.

Leadership is not just about guiding others—it’s
about inspiring them. It’s about setting a tone for
how you and your team operate, creating a culture of
excellence, and establishing standards that will drive
long-term success. When you lead with intentionality,
you create CLARITY and CONSISTENCY, which are
essential for sustaining growth and separating
yourself from the competition.

Here are three key principles that will help you lead
with intentionality and purpose:

1/ Vision Alignment: Effective leaders ensure that
not only their personal goals are clear but also that

Maryam
Habashi, M.Ed.
Certified
Behavior
Profiling Coach

their teams and networking partners align with a
shared vision. This vision acts as a beacon, guiding
the collective effort towards success. Whether you’re
leading yourself, a sales team, or a group of real
estate professionals, your vision will be the driving
force behind your growth.

2 / Empathy and Communication: Strong leadership
is built on relationships. Empathy and open
communication foster trust and respect within your
team. Taking the time to listen—whether it’s to your
own inner voice or to your team members—helps
you understand challenges and offer solution-based
guidance. Leading with empathy empowers your
team to perform at their best.

3/ Resilience and Adaptability: The business world
is constantly evolving, and effective leaders must
embrace change. Resilience in the face of setbacks
and adaptability to new circumstances transform
challenges into opportunities. Leaders who
encourage innovation and embrace change inspire
their teams to think outside the box and achieve
greater success.

As you reflect on your leadership journey, consider
this: Are you leading with intention? Are your actions
aligned with your vision? The answers to these
questions will shape the trajectory of your business
and leadership growth.

Take Action Now: Ready to take your leadership
and sales practices to the next level? Book a
complimentary business strategy session with me
today to explore how SYSTEMS can drive your
success and ensure you achieve

your long-term goals. Let’s make

this year one of growth and
transformation!

SCHEDULE TODAY!

Maryam Habashi, M.Ed.
Founder- INFUSE system
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Empowering Realtors.
Are vour sellers protecied after closing?

Vs utid gitve yous sellars
¥ Bralect yuar ciis peats of min i S35,000 in cavarage

Let's protect vour sellers and strengthen
your business together.

Connect with us today!

GABRY SEVILLA

Lo RefeseHubve

TANIAMARKS

L 2]

life insurance (for families and businesses)
wealth preservation rollovers

long term care

final expense

\

|

Jonathan Pagtakhan | CA LH License: 093059

jpagtakhan.wfg@gmail.com [ (619) 964-2327
wsbcampaign.com/jonathanpagtakhan
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BY JOSEPH COTTLE
PHOTOS BY
BRANDON PEASE-
LINKED PREVIEW, LLC

14 - February 2026

This month we meet lan Melendez,
who is new to Foundation Escrow,
having recently joined the team with
Alton Hall and Raquel Contreras. lan
will be representing primarily in the
South Bay area. Stay tuned to hear
more about Alton & Raquel soon.

Ian Melendez didn’t set out to work in
escrow. In fact, he didn’t even plan on a
career in real estate. What he has always
been drawn to, though, is building
something meaningful, understanding
how systems work, and finding ways

to add value to the people around him.

THE

That throughline runs clearly from his
upbringing in Mexico to his work today
as a business development manager
with Foundation Escrow.

Born in Mexicali and raised in Tijuana,
Ian grew up immersed in a culture

built around family, relationships,

and resilience. “Mexico and it’s people
are amazing,” he says. “The food is
great, and I think that’s the best part of
Mexico—the people and food.” Those
values stayed with him as he entered the
professional world, starting not in real
estate, but in marketing.

MAKING THE
PROCESS EASIER
FOR AGENTS

_q

66

IT’S BEEN

A GREAT
COMPANY. THE
CULTURE OF
THE PEOPLE,
THE SUPPORT
THAT I HAVE
TO DO MY

JOB, AND THE
VALUE THAT
WE ADD TO
EVERY AGENT.”

His first real exposure to the industry
came almost by accident. Ian was
working as a marketing coordinator
for one of the largest pawn shop
companies in Mexico when he realized
he wanted something more. “It was a
mistake, man,” he says of how he found
real estate. “I didn’t plan for it.” While
applying for new marketing roles,

he interviewed with a company that
flipped large portfolios of foreclosed
homes across Mexico. What started as
a marketing position quickly expanded.
“They just gave me my laptop, my desk,
and it was like, ‘Okay, let’s build the
marketing department,” Ian recalls.

That role evolved rapidly. Ian moved
from marketing into training sales
teams, analyzing markets, helping
with expansion, and eventually
stepping into a commercial director
position. When COVID hit, those years
of experience became the foundation
for his next chapter. After salary cuts
and a shifting market, he pivoted into
sales, working as an independent
agent with Keller Williams and

later opening his own brokerage.

At the same time, Ian was increasingly
working with American clients looking
to invest in Mexico, traveling frequently
between Tijuana and San Diego. But
with big life changes on the horizon,
that back-and-forth lifestyle no longer
made sense. “I was about to have a kid,”
he says. “So that’s why we moved full-
time to San Diego.” His plan was to get
licensed and continue in real estate, but
instead, Foundation Escrow found him.
“It’s been a great company. The culture
of the people, the support that I have

to do my job, and the value that we

add to every agent.” That value is

what motivates him most. Drawing

on his experience as an agent, Ian
understands the pressure real estate
professionals face. “The agent is in

the top of the food chain,” he says.
“They’re dealing with lenders, escrow,
title, inspections—there’s a lot going on
during the transaction.”

Metro South San Diego Real Producers - 15
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At Foundation Escrow, Ian focuses on
making that process easier. From seller
protection plans that cover disclosure
errors and legal fees to wire fraud
protection and robust agent education,
he sees his role as one of service. “I just
try to be available for them and help
them,” he says. “Whatever they need,
and it fits in my hands to support their
business, that’s what I like to do.”

That mindset is reinforced by the
company’s culture. “Ilove my team,”
Ian says. “We have a lot of fun doing
what we do.” He describes Foundation
as a place that constantly asks how it
can do better. “The directors are always
like, ‘What can we offer? How can we
provide more value? That dynamic
makes you grow.”

Outside of work, Ian’s world revolves
around family and staying active.

He loves cooking, hiking, watching
football, and spending time outdoors. A
father to a one-and-a-half-year-old, his
priorities have shifted in ways he didn’t
expect. “I wasn’t sure about having

I'T’S BEEN A
LIFE-CHANGING
EXPERIENCE
FOR ME.”

kids before him,” Ian says with a laugh,
“but now I want the whole pack, man.”
Whether he’s snowboarding near Big
Bear, playing pickleball, or just cooking
something new at home, Ian brings the
same intentionality to his personal life
that he brings to his work.

Looking back, the path makes sense,
even if it wasn’t planned. Real estate,
escrow, marketing, and leadership all
intersect in a role that allows Ian to
build relationships, solve problems, and
help others succeed. “It’s been a life-
changing experience for me,” he says.

Y — — — ]

Only 9% of people can name their realtor after 4 years. Puta
SYSTEM In place TODAY to brand YOUR name with clients FOREVER!

GIVE! GUTCO!

*INeverConsumed|/lUsed|Daily{Forever,
lHighlQualityf&lGuaranteed|Forever]
lEngraved withiyourlinfo
=4100%Tax|Deductiblelas|Marketing}
#lincreaseiTop (of [Mind &(Client |Retention!

e Contact Eric to get your Gift System in Place &\ 7~~~
@%},ﬁﬁgﬁ (858) 255-1142 » Eric@SharpRetention.com ‘%

IF CREATING CONTENT FOR (7/_’)” e w«/ﬂ N
SOCIALMEDIA FEELS LIKE Jﬁu/j/
AFULL-TIME JOB...

HELPING REALTORS & SMALL BUSINESS OWNERS
SHOW UP ONLINE + SELL MORE.
TAGMEIN. WE OFFER:
@ DONE-FOR-YOU CONTENT CREATION
@ DONE-WITH-YOU STRATGIES

@ COACHING + CONTENT PLANNING
@ REELS, LISTINGS, LIFESTYLE SHOOTS

LET’S CONNECT
@ @RENZISOCIALCO
@ WWW.RENZISOCIALCO.COM
« RENZISOCIALCO@GMAIL.COM
HELP YOUR CLIENTS
STRENGTHEN YOUR BUSINESS!

LET'S WORK TOGETHER!

A Choice Ho ty provides your buyers and sellers with
peace of mind, covering major systems and appliances after closing.
s« Buyers - Protection from costly repairs

= Sellers — Attract buyers, close faster

= Agents - Fewer post-closing surprises,

' £ A . happier clients, and repeat referrals
CHWPro.com BBB-275-2980

|

Narranty
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Exterior Home Cleaning Services | Commercial & Residential | Solar Panel Cleaning & Bird Proofing
Energy Maximation Solutions
;“i‘i’ Y= .

Women's Cnun

TORS

"':an Diego County

Marcos Delgado
619.535.8947
SCAN ME www.sbsolarcleaning.com

THEC .»-\R\-j"ER TEAM

Saln U

Your trusted
partner and
advocate when
obtaining the best
mortgage loan

for your needs.

Whether you're buying
or selling, refinancing, or

building a home, you need - 7 L, 1 7 i 1 HI
: 7 e e __ Quality. Speed. Reliability.
RE - E pest interBSkjmipind. | For agents who already know presentation matters
l - - P Cristen Carver is excited \
(,MM W t 1 e to offer her extensive

experience and knowledge ® Home Photos

I ] ing. g
& JESS j : A R G , . T ® Aerial Photos, Videos, Fly-throughs

® \Video Walk-throughs, Reels

Cristen Carver ® Zillow 3D Home Tours, Matterports
Lender4U - Cristen Carver NMLS #256000
Barrett Financial Group, LLC | Corp NMLS #181106 ® Floor Plans
© 9320 Fuerte Dr Suite 100, La Mesa, CA 91941
® (619) 993-9623 | Fax (800) 385-3630 Insi L g

nsightPhot

© ccarver@barrettfinancial.com

-

SALES TEAM
619.517.1366 619.651.6331

s.net

Photos, Aerials, Videos, Matterports

sales@californiapreferred.com
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Protecting Real Estate Investors and Real Estate Professionals

Experience Our

Webinar Series
For Landlords

socalrealtylaw.com
swelsh @socalrealtylaw.com
(619)332-1609

MAKE IT A WIN-WIN SOLUTION:

SECURE CASH OFFERS FOR YOUR CLIENT

ENT \/ATF
RENBTE

YOUR TRUSTED LOCAL - [ERRIG
INVESTOR PARTNER &

m.

(619) 603-0915

@RENOVATESANDIEGOLLC

20 - February 2026

LAUREN FINCH
PHOTOGRAPHY

Portraits - Grads
Sports « Events

858-265-8564

laurenfinch70@gmail.com

PHOTOGRAPHY BY
BRANDON PEASE-
LINKED PREVIEW
PHOTOGRAPHY
BY MEG BOGART-
CLOSING PHOTOS

Shaylie Gilliland & Ray Fraser Joana & David Olivera

Sam & Yany Villavicencio

Rose & Chris Tausaga

Our February issue of In Love & Business has been a popular one! Everyone loved getting to know local agents who were in a
relationship with someone who also worked within the real estate industry. Many couples in real estate are In Love and Business. This
year, we decided to meet at the beautiful new venue of one of our preferred partners, Bess Kelley-Yellow Rose Home Staging. Bess
recently opened The Yellow Rose Inn, an Airbnb as well as an exciting new event venue, perfect for weddings, quinceaneras, really
any kind of party, with a gothic western flair. Many thanks to the Yellow Rose Inn and Bess Kelley for letting us to this beautiful vacation
house and event venue. Let’s meet this year’s couples who are both In Love and Business!

Metro South San Diego Real Producers - 21



IN LOVE & BUSINESS

22 . February 2026

PHOTOS BY CLOSING PHOTOS-MEG BOGART

haylie & Ray are agents with the

REAL Brokerage. They are also

owners of Coastline Vacation
Rentals with their business partner,
Ariel Smith.

Shaylie: We actually met at our last real
estate brokerage. I barely knew Ray,
but I brought the buyer to one of his
listings, AND it was my first deal ever!
We still argue about who negotiated
better, that deal was a train wreck,
but it started an amazing friendship.
From there, we really became best
friends and started spending so much
time together, laughing our tails off
and going on real estate adventures.
We ended up falling in love, I followed
him down to San Diego, and we
started Coastline Real Estate Group,
had a couple babies, a couple more
businesses, and the rest is history!

Ray: Shaylie was a mentor in my
coaching program at her first brokerage!
I trained her when she was a new agent
and her very first deal was a buyer she
brought to my listing! We still debate

to this day over who negotiated best

in that deal! We started as colleagues
and quickly became friends who would
hang out and laugh together. Overtime,
our friendship became romantic, and
we became a couple in the middle of
the pandemic in 2020! Now we have 2
beautiful kids and multiple businesses
we own together!

Shaylie: I knew Ray was the one when
I realized how much brighter my life
felt with him in it. He brought energy,
light, and fire into everything making
even the small moments feel bigger and
better. One day I just couldn’t picture
my life without him and knew that I
wanted him forever.

Ray: From day 1, Shaylie and I bonded
over our ability to laugh together.
Through all the ups and downs in life,
we’ve always kept each other’s spirits
high and found ways to see the good in
every situation. I realized early on that
a life without her wouldn’t be as joyful
or funny, and now we have forever to
look forward to as partners in life, and
in business.

Shaylie: The greatest thing about
working together is that no one cares
more about our success than we do for
each other. We share the same why, the
same goals, and the same long-term
vision and that is incredibly powerful.
We’re constantly brainstorming,
pushing ideas forward, and challenging
each other to grow faster and stronger.
That synergy has been a huge driver of
our success.

Ray: The best thing about working
together is that we both understand how
difficult it is to build a business. The
understanding from one another helps
us stay focused on not only our jobs, but
on our priorities to our family. We know
that there are nights when we will work
late and mornings we will have to be up
and ready to go. And we support each
other in that. But we also both honor
family time and know when it’s time to
turn off from work.

Shaylie: There are so many pros and
also lots of challenges! The biggest
challenge we have is knowing when

to turn work off. It is so easy to want

to mastermind and talk work 24/7, it is
hard to unplug especially when there
aren’t enough hours in the day to get
everything done. But the thing we value
most is time with our two little ones,
which makes unplugging both essential
and really hard. We’re always working
to protect that time and stay present
where it matters most.

Ray: We are both very strong willed
and opinionated! So, coming to a
consensus is not always easy with two
people who are so passionate (and
often stubborn) about the vision and
direction of our businesses.

Shaylie: My favorite kind of date is going
to really good food and then a dive bar
with live music afterward. Laughing our
tails off is what we do best.

Ray: A nice dinner!

Shaylie: We are really proud of having a
family owned and operated business and
carrying those values into everything we
do. Our kids were born into this crazy
real estate life, they are realtor babies
through and through, they come to the
office, and they get to see firsthand what
we are building for them. We work

very hard, but we have a lot
of fun, and I am so proud
of this life we are
creating together.

Ray: The best part
about working
together and

doing life together

is knowing that

we are each other’s
biggest cheerleaders
and support systems!

Metro South San Diego Real Producers - 23



IN LOVE & BUSINESS

PHOTOS BY
CLOSING PHOTOS-
MEG BOGART

24 . February 2026

Joana

David

avid and Joana are married,

successful agents with

Shopping SD Homes who
initially met while working at a school.
David will be leading the Pacific
Southwest Association of Realtors YPN
group in 2026.

How did you first meet?

Joana: We met about 15 years ago
at Southwest Middle. I was an avid
tutor, and he was the after-school
program coordinator.

David: I was an after-school program
coordinator at Southwest Middle School.
She was an AVID tutor.

When did you know your partner was
“the one™?

Joana: I knew it since the moment I first
met him. I remember saying I wish I
could find someone “like” David. He was
always very positive.

David: During our tenure working
together it was strictly professional,
but we reconnected 5 years after we
initially meeting. we kept
rescheduling our hang
outs due to busy
schedules. When
we finally made
time to meet, she
almost cancelled
due to her mom,
grandma and
godmother
visiting her
to see her new
condo that she
had just purchased.
Iresponded with “I'm

great with grandmothers” and she
didn’t cancel. When she opened the
door, I knew she was the one, she
looked so beautiful and every second I
spent with her seemed perfect.

What is the greatest thing about
working together in the same business?
Joana: The greatest thing about working
together it’s that we are a team and we
have the flexibility to help each other out.

David: The greatest thing about working
together is having the similar vision and
aspirations for something better not only
for our family but our community. We
both grew up with amazing parents who
supported us with whatever endeavor or
goal we had in mind. Now we hope to do
the same to our daughter and set her up
for economic success moving forward.

What is the most challenging aspect of
working in the same industry?

Joana: The challenge can be

separating work from personal life,

but we’ve learned the importance of
communication, boundaries, and being
intentional with our time together.

David: I find myself being on 24/7 and
hard to separate personal family time
and work. I have always been in the
business of helping people and take it
personal to ensure helping every one of
our clients reach their home ownership
goals. Clients become family and I think
that has been a big reason why we have
been successful in this market.

What’s your favorite kind of date?
Joana: We are foodies, and love checking
out new restaurants and speakeasy’s

David: Whenever we travel, we like

to check out new restaurants and
speakeasy’s as well as going to concerts.
We love food and music, and it seems
like our daughter Juju loves the same
as well. This is a big reason why I have
gained so much weight since we started
dating! LOL!

What else would you like to share
about yourselves?

Joana: Family is the foundation of
everything we do. Becoming parents

to our daughter Juju changed our lives
in the most beautiful way and gave

us a deeper sense of purpose. She is

our greatest motivation and reminds

us every day why we strive to build

a life filled with love, intention, and
presence. Together, we took a leap of
faith and bet on ourselves by walking
away from the security of our teaching
careers to pursue real estate, trusting
God, our partnership, and the vision

we had for our family. That decision
required courage, sacrifice, and
unwavering belief in one another, but it
strengthened our bond and reaffirmed
that when we move together, anything is
possible. We are grateful for the journey,
the lessons, and the memories we
continue to build as a family.

David: We both used be teachers and
made the switch to real estate full time.
We left masters degrees to pursue our
all-time goal of developing, building and
helping others create wealth through
real estate like we have. We have been
blessed in this industry and that is a big
reason why we continue to do a lot of
work in our community because without
our community we would not be where
we are at. We are truly blessed to call

all our client’s family and we genuinely
embody our CEO’s motto of “We want

to change the way you view real estate”.
We do things different, we celebrate our
clients like no one else does, we invest
into our clients and show them how they
can also change their family’s trajectory.
We miss teaching in the schools, but we
are still teaching in our community how
to build, flip and create wealth through
real estate. Excited what the new year
has in store for us and our community.
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am & Yany are high school

sweethearts, married 25 years.

They both work at Keller Williams
in Mission Valley.

How did you first meet?

Yany: “High school sweethearts” is the
term often used to describe how our
story began. We met in high school
during summer school, when I first
noticed Sam talking with a friend I
shared a class with. The next time I saw
him was on the very first day of the
school year. Having recently arrived

in the United States, I didn’t speak
English and was struggling to figure

out where to get my class schedule. I
was looking for someone who spoke
Spanish and could help me navigate
this new environment. When I saw
Sam, I knew he spoke Spanish because
Iremember that my new friend was
from Mexico, and he was her cousin—so
I approached him and asked for help.
He was incredibly kind, patient, and
friendly, and he made me feel supported
in a moment when everything felt
unfamiliar. That simple act of kindness
became the beginning of a lifelong
journey together.

Sam: We met in high school; she was
new to the area and the school she
approached me to ask for directions and
from there we started talking

How did you know your spouse was
the one?

Yany: When I was 16 years old—
before I ever met Sam—I prayed to
God about the kind of man I hoped to
one day marry. I asked that he love
God first and love me second, that

he be faithful, hardworking, kind,
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humble, and honest. Faithfulness was
especially important to me, as was
having someone with strong values and
no harmful habits such as drinking or
drugs. As I began to get to know Sam, I
saw every one of those qualities I had
prayed for reflected in him. After just a
few weeks of talking, he asked me to be
his girlfriend. Before I even said yes, I
already knew—deep in my heart—that
he would one day be my husband.

Sam: I knew she was the one since the
moment I met her because I felt like I
knew her for a long time and I could see
myself growing old with her

What is the greatest thing about
working together in the same business?
Yany: The greatest thing about working
together is that we truly function as

a team. We complement each other’s
strengths and balance one another’s
weaknesses, which allows us to serve
our clients at a higher level. Sam often
tells our clients—playfully—that they
get “2-for-1,” and while it’s said with a
smile, it’s absolutely true. We both make
it a priority to meet our clients, and if
one of us is ever unavailable, the other
is always there to step in seamlessly.

We genuinely enjoy growing our client
relationships into lasting friendships.
Sam excels at building and nurturing
those connections, while I focus on the
administrative side to ensure everything
runs smoothly. Together, we create a
well-rounded, supportive experience for
every client we serve.

Sam: The greatest thing about working
together is that we know each other’s
strengths and weaknesses and we can
complement each other and help in the
areas we need help with, we push each
other even when sometimes we don’t
have energy to do so

What’s your favorite kind of date?
Yany: My favorite kind of date is
traveling together—exploring new
cities and cultures, enjoying dinners,
and trying new foods. We often find
ourselves talking about how much we
wish the kids were with us and making

plans to return
someday so we
can experience
it all together
as a family.

Sam: Movies
with a dinner

Is there anything
else you would
like to share
about yourselves?
Sam and I have been

together for 26 years, and we are
incredibly grateful that God placed us
on this path together. Along the way,
He blessed us with our four sons—
Dany (25), Yony (20), Miguel (18), and
our youngest, Sammy Jr. (15)—who

are the heart of everything we do.

We are proud to be top-producing
agents in our office, recognized

for our consistent results, strong
relationships, and client-first approach.
Sam currently serves as President of
Keller Williams CHISPA (Coalition of
Hispanic Progressive Action) for the
California Region, where he helps lead,
mentor, and advocate for real estate
professionals across the state. In 2026,
we will also serve as ALC (Agent Leader
Council) members for our Market
Center—an opportunity that allows us
to contribute at a leadership level and
help shape the direction and culture
of our brokerage. Family is at the core
of both our lives and our business.

As a family-oriented real estate team
serving San Diego and surrounding
communities, we take pride in guiding
our clients with honesty, education,
and care. Whether we are mentoring
fellow agents, helping a first-time
buyer, supporting a growing family,

or advising clients on long-term
wealth-building strategies, our goal is
always the same: to build trust, create
opportunity, and deliver an experience
that feels personal, professional, and
lasting. “For us, real estate is never just
about buying or selling a home—it’s
about building trust, guiding families
with care, and creating relationships
that last well beyond the transaction.”
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Rose Tausaga is a highly successful agent; her husband Chris is a
local property inspector and owner of Pro Property Inspections.

How did you first meet?

Rose: We met in college the first week Chris came to San Diego
from Utah as a transfer. We had all of our classes near each
other. Chris reached out on myspace, and the rest was history.

Chris: We met in college. I was on my way to Hawaii from
Utah, and San Diego was supposed to be just a one-semester
stop on my way home to Oahu. That one semester turned into
20 years and counting.

When did you know your spouse was “the one”?

Rose: Chris is such a family centered person, and I knew at
that moment I wanted to build a family with him. He is so
thoughtful and caring. He always listened to what I would say
and believed in me in everything I do.

Chris: I knew she was the one when all I had to offer was a
smile, empty pockets, and a broken English accent (what we
call a “pidgin accent” from the islands) if you’ve never heard it
before, trust me it isn’t attractive if you’re not from the islands
lol. Anyways, she responded to my MySpace message!

What is the greatest thing about working together in the
same business?

Rose: I first got into real estate over 10 years ago and after a
couple of years in, Chris and I talked about him getting into the
real estate industry and getting his license to inspect residential
and commercial property. I just knew that becoming a business
owner, especially with his previous work background working
extremely long hours, would allow us to be able to be more
flexible especially as we are raising our 4 children of ages 17,
15,12 and 9. (3 girls and our baby boy). We are a team and always
prioritize being present for the kids and all of the activities they
are in (travel volleyball, soccer, baseball, jiujitsu, flag football,
beach volleyball). Life is busy to say the least, and we enjoy every
single moment building memories with our family.

Chris: I feel that working in the same industry benefits us
because we both understand that this industry is 24/7. We know
when it’s time to turn “it” on and when to turn it off. When I
can’t be there because of work, she can be—and vice versa.

What would you say is a challenge working together?
Rose: Initially, releasing control and agreeing to accept help
with scheduling and administrative tasks was a challenge.

Chris: The challenge with working in the same industry, in
my opinion, is that we’re both very passionate about what
we do, and at times it can make it difficult to take the time
off needed to focus on each other. Our lives are busy, and
there are moments when we get home, look at each other,
and agree that we need to go on a date or plan a weekend
getaway to give time to what really matters—that’s me and
her, us, our marriage.

What'’s your favorite kind of date?
Rose: Going to get a massage and then going out for dinner.

Chris: Sometimes all we need is a drive, just the two of us,
some good music, grabbing ice cream and talking about life.

Is there anything else you would like to share about
yourselves?

Rose: With Chris’ support, I also launched EPIC Real Estate
Systems, the plug and play systems for real estate agents

to gain back their time and provide their customers with
exceptional service every single time while gaining referrals
from every transaction. Chris has built an incredible business
with over 450 5-star reviews and counting. We work together
on building the relationship with our agents while Chris and
his team are able to focus out in the field. I assist in the back
end with scheduling. We are a team, and we do not make any
moves without being on the same page. That works for us and
our family. One of the biggest priorities for us and why it’s
awesome is that we enjoy working together. When its work
time we are locked in and working but when its family time, its
family time... we separate the two. We are pretty chill, love to
be home and hang out and travel with our kids.

Chris: There are some close friends and family who may be
reading this and can agree with me when I say our journey has
never been perfect—but it’s ours. We did everything backwards:
we had kids before most of our friends, left careers we thought
we’d be in for the rest of our lives, and started from scratch to
build something we believed in. Thank you to those who stayed
by our side and stuck around while we were figuring life out.
Here’s to the journey—past, present, and everything ahead.
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METRO SOUTH SAN DIEGO

REAL PRODUCERS.

BEST OF 2025
AWARDS
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We met up on Jan 8, 2026, at The Local PB to celebrate our
covers and features for 2025! What an amazing group!
Congratulations to:

Peter Mendiola - Leader of the Year

Genie Irish - Association President of the year

Monica Vasquez and Dan Guerrero - Couple of the Year
SoCal Turf Cleaning - Preferred Partner of the Year

Wally Dally - Top Male Cover

Anjanette Calderon - Top Female Cover

Vanessa Munoz - Cover of the Year
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9151 Currenc y St.
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The REAL ESTATE MARKET
Is changing; do you have a
risk management program for
your real estate business?

If not, call me, let's talk!

ERIC GINDER, ESQ

Ginder Law Group
eginder@ginderlaw.com

760-294-7736-office
619-743-5341-mobile




