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REALTORS® Win with Alliant Credit Union!

@b ALLIANT

30+ Years of Mortgage Experience
$4B+ in Funded Residential Loans

Backed by Alliant Credit Union’s
Competitive Rates & Trusted Reputation

Sandi Frith

Mortgage Loan Officer

NMLS #: 564023

586-871-8002
sfrith@alliantcreditunion.com

.l !
TAKINGTHE LEAD IN
LOCALTITLE SERVICE.

Experienced. Innovative.
100% Committed to Helping Agents Win

=
CONTACT ME TODAY

AllianceTitleM).com n @realproducersofmacombcounty

ancelitleMi.com

@realproducersofmacombcounty ©

2 - February 2026

Come Hail or High Water Protect
Your Transactions with ACS Roofing's

EXPERT ROOFING
SOLUTIONS!

Residential Roofing
Commercial Roofs
Flat Roofs

Roof Repairs
Gutters

NS

ROOQFING INC.

Get a Quote Today!
586.325.4001 | ACSRoofers.com

m aMorse Moving & Storage

Official Partner Agent fer Alled Van Lines
for Moving Services

HOME PREPARATION
SERVICES

Value-added services homes for sale

Mentlon Real Producers mmﬂmm lor Real Estate:
for up to 2 Months of » Seamless Client Transitions &
FREE Storage ~ Personaiized Service
* Artive Involvement in Real Estats.

Industry Events

= Trusted by Top Agents for 65+ Years

Partror with erso Woving  Storago

Contact us Toda\‘ -
for a Free Quote

734-484-1717

USOOT 274486 | PUCO HHG2S09455-HG - - —
: {, 248-453-1200
I N P as
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MORTGAGE PRODUCTS

As a credit union, MSGCU is dedicated to promoting financial success for
all members. Different situations require different solutions, we can help
with the right mortgage and payment options:

- Conventional Fixed-Rate . Vacant Land
Standard terms lengths available Fixed and ARM options
Bi-weekly payment option Maximum 10-acre parcel (up to

. 20 acres on a case-by-case basis
» Conventional ARMs Y )

Standard terms lengths available « Warrantable and
Non-warrantable Condo

« Jumbo _ :
Fixed and ARM options Fixed and ARM options
. FHA * New Construction

Fixed and ARM options Fixed and ARM options

Extended Rate Lock options up to 180 days

MORTGAGE PROGRAMS

- 90-Day Lock and Shop

Protection from market fluctuations

+ 0% Down Payment
For first time home buyers

- One-time Interest Rate Float-down
Minimum 0.25% rate decrease

« MSGCU Streamline Refinance

No appraisal needed

We’re open to all Michiganders and proud to be the financial champion of dream chasers.

Sam Jovanovski Jeff Miller

Mortgage Consultant
NMLS #1171796
Michigan Schools and
Government Credit Union
16224 26 Mile Rd
Macomb, M| 48042

P: (586) 263-8800, ext. 540
C: (586) 604-6072

Mortgage Consultant

NMLS #718451 MICHIGAN

Michigan Schools and Schools & Government
Government Credit Union CREDIT UNION

4555 Investment Drive
Troy, MI 48098

P: (586) 263-8800, ext. 764
C: (248) 515-0198 B Insured by NCUA

Customer Satisfaction is our
NUMBER ONE goal and to

always leave you confident in
the services we provide for
you and your clients.

Jamyre Anderson | Owner
(313) 920-6708

jamyreanderson726@gmail.com

4 . February 2026

MAKESUPE SAFE &
SECURE, .

= Residential & Commercial
Security Systems

« Video Surveillance &
Monitoring

= Smart Home Automation

= Energy Management
Solutions

= 24/7 Security Support

7 CALL US FOR SECURITY
SAFEGUARD SECU SOLUTIONS
e SERVICE TODAY

Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in
front of ideal clients affordably.

Let's talk!

Reach out to the publisher
of this magazine today.

[:J REAL PRODUCERS

I — wWasthar—

PHOTOGRAPFPHY

Magazine-Style
Headshots and
Branding!

586-260-9658
GinaDinvernoPhotography.com
Gina Dinverno

HEAT YOU CAN CO

¢ Installation, Repair &
Maintenance

* Emergency HVAC Services

* Residential & Commercial

Call Now for Fast & FURNACE
Reliable Cooling Service! INSPECTIONS
586.625.2121 FOR $59

Macomb County Real Producers - 5



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the real estate community!

ALARM/SMART

HOME SYSTEMS

Safeguard Security Solutions
(800) 631-3550
safeguardsecuritypros.com

BLINDS/DRAPERY

Impact Home Staging Experts
(248) 591-4290
www.impacthome
stagingexperts.com

BUSINESS TECHNOLOGY
MANAGEMENT
Connextion

(248) 720-6560
yourconnextion.com

CLEANING

Dawn To Dusk Cleaning
(586) 932-4090
dawntoduskcleaning.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrookcustom
homes.com

DRYWALL & PAINTING
Briteway
(586) 709-1829

ESTATE SALES

Aaron’s Estate Sales

(248) 915-8888
www.aaronsestatesales.com

EVENT ENTERTAINMENT
The Todd Everett Experience
(248) 808-1902
www.thetoddeexp.com

FINANCIAL CONSULTING
Summit Financial
Consulting LLC

(586) 226-2100
summitfc.net

FINISHED CARPENTRY
Briteway
(586) 709-1829

HANDYMAN

Home Fixology

(586) 690-6211
www.homefixology.net

6 - February 2026

HEALTH INSURANCE
Summit Health Services
Anthony Landino

(586) 226-2100
summitfc.net/services/
insurance/health

HEATING & COOLING
Controlled Weather HVAC
(586) 625-2121
www.weathercontrolhvac.com

HOME BUILDER
Lombardo Homes
(586) 781-2316
lombardohomes.com

HOME INSPECTION

en-Vision Property Inspections
(586) 453-8755
www.en-visionproperty
inspections.com

HomeTeam Inspection Service
(586) 783-9957
www.hometeam.com

WIN Home Inspections
(586) 500-0099
newbaltimore.wini.com

HOME PREPARATION
SERVICES

HOMEstretch - North
Metro Detroit

(248) 453-1200
www.home-stretch.com/
locations/mi/nmetro-detroit

HOME REMODELING
CCR Renovations
(800) 988-1710
ccrrenovationslic.com

HOME STAGING

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

INSURANCE

State Farm Agency
Aaron Seitz

(586) 992-1175
aaronseitzinsurance.com

INTERIOR DESIGN

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

KITCHEN & BATH
CCR Renovations
(800) 988-1710
ccrrenovationslic.com

MORTGAGE

Alliant Credit Union

Sandi Frith

(586) 871-8002
www.alliantcreditunion.org/
mortgages/loan-officers/
sandi-frith

John Adams Mortgage
Stephen Anderson

(586) 909-0994
johnadamsmortgage.com

John Adams Mortgage
Chris DeRosier

(313) 220-1073
johnadamsmortgage.com

Lake Michigan Credit Union
Brent Green

(586) 697-0199
www.lmcu.org/brentgreen

Michigan Schools &
Government Credit Union
(248) 260-8906
msgcu.org

MOVING & STORAGE
Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

Preferred Moving & Storage
(586) 463-4230
www.preferredmoving.net

NEW CONSTRUCTION
MORTGAGE

Alliant Credit Union

Sandi Frith

(586) 871-8002
www.alliantcreditunion.org/
mortgages/loan-officers/
sandi-frith

PAINTING
Briteway
(586) 709-1829

PHOTOGRAPHY/BRANDING
Gina Dinverno Photography
(586) 260-9658
ginadinvernophotography.com

PHOTOGRAPHY/
VIDEOGRAPHY/DRONES
Great Lakes Aerial Video
Services & Photography
(586) 246-4203
www.greatlakesaerial
videoservices.com

PLUMBING/SEWER

J.A. Inspections Plumbing
& Sewer Services

Jamyre Anderson

(313) 920-6708

RENOVATIONS/REMODELING
Renovation Sells Northeast
Metro Detroit

Andrew Wehrli

(586) 301-6063
renovationsells.com

ROOFING
ACS Roofing
(586) 325-4001
acsroofers.com

SOCIAL MEDIA MANAGEMENT
Real Leverage Solutions

(810) 710-9095
realleveragesolutions.com

TAX SERVICES
Summit Tax

Heemer Klein &
Michelle Chmelko
(586) 751-6060
summitfc.net/services/
tax-planning

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson

(313) 447-0058
www.alliancetitleofmi.com

VIRTUAL STAGING
Great Lakes Aerial Video
Services & Photography
(586) 246-4203
www.greatlakesaerial
videoservices.com

Partner with Michigan’s
#1 construction lender.”

EQUAL HOUSING
- i, LENDER

. -‘P.:E_E

When your client is finally ready to build their one-in-a-million dream home,

a bunch of numbers shouldn’t get in the way. With our low rates, low down payments,
one-time closing costs, and a streamlined builder activation process, we’'ll work with
you to keep things moving.

Contact me today to get started.
Brent Green

Mortgage Sales Manager

(248) 848-7117

Brent.Green@LMCU.org

NMLS #709719

LMCU

*Marketrac, January 2023.
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Preferred Partners

Meet the Team

Event Announcement: Toast to the Top
Rising Star: Tomasz Peda

Rising Star: Katie Nanney

Top Producer: Amy Tremblay

Seal the Dedl,

Aaron’s

Estate Sales
248-915-8888

aaronsestatesales.com
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Simplify the Estate

If you are interested in nominating people for certain
stories, please email us at:emailgoeshere@n2co.com

Working With A Team of Fiduciaries Under
One Roof Can Help Make Your Life Easier and
Potentially Improve Your Financial Plan

Investment Management & Retirement Plannin

We can provide advice and management on a variety of investment accounts
including liquid investments that can be accessed at any time, existing retirement
plans, or helping to establish a new employer plan.

Tax Planning through Summit Tax Services, LLC
Should you go with a sole proprietorship, S corporation, partnership, or LLG?
We’ll crunch the numbers and see what benefits you the most!

Health Insurance through Summit Health Services, LLC
Health Insurance costs exactly the same whether you have an agent help you
or not, so give us a call to see if we can help you save money.

We are Fiduciari
we beli

SUMMIT |
FINANCIAL

Auto and Homeowners Insurance through
Summit Insurance Services, LLC

It is important to ensure you have adequate coverage,
but also important to ensure you are not overpaying
for the coverage.

Estate Planning through GM&H, P.C.
Should you have a Will or Trust? Who will get the kids? A lot of people

need an Estate Plan but haven’t created one yet.

prming to help you,

Working with People You Trust Ken Anthony Zach James

(586) 226-2100 www.SummitFC.net  Wink Landino Bachner Baldwin

Investment advisory services are offered through Summit Financial Consulting LLC, an SEC registered investment advisory firm. Health/Life/ Annuity Insurance products and
services offered by the individual insurance agent. Group Health insurance and ancillary benefits are offered through Summit Health Services, LLC. Property/Casualty (P&C)
Insurance is offered through Summit Insurance Services, LLC and our local P&C agency partners. Summit Financial Consulting LLC and its representatives do not render tax, legal,
or accounting advice. Representatives of Summit Financial Consulting LLC offer tax preparation services through Summit Tax Services. Summit Tax Services is a DBA of Heemer
Klein & Company and they are owned and operated independently. Past performance cannot predict future performance.



Meet

The

Team v

Terra Csotty
Owner/Publisher

Luana Nascimento
Event Coordinator

Gina Dinverno
Gina Dinverno Photography The Todd Everett Experience Social Media

Photographer

OO Mm

Follow us on our social
channels for the latest

newsmakers and more!

10 - February 2026

info on exclusive events,

&

Ashley Streight Elena Filimon Holly Garrish
Ad Strategist/ Relationship Manager
Content Coordinator

Relationship Manager

Lexi Markison Amanda Matkowski Jay Dunbar )
Account Executive Editor/Writer Great Lakes Aerial
Video Services

Photographer

Todd Everett Real Leverage Solutions

Event Vibe Curator

DISCLAIMER: Any articles included in this publication and/or opinions
expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s).
The paid advertisements contained within the Real Producers magazine
are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be
held liable or responsible for business practices of these companies.

Q 586-463-4230 [

preferredmoving.net rl-.:ﬂn' :
SCAN TO BOOK

Preferred

Moving & Storage

From Listed to Sold

We Handle the Move

Real Leverage
SOLUTIONS

Your Listings Deserve
More Than Likes
They Deserve Leads

Custom Reels « Captions - Carousels and Strategy Done for You
Hyper-Local Content that Turns Browsers into Buyers

LET'S TALKABOUT LEVELING UP YOUR SOCIAL

810.844.1835
realleveragesolutions.com

ATEAM OF
HOME INSPECTORS
YOU CAN TRUST.

HomeTeam of Warren Michigan
|586) 783-9957

warrenmich LB} n@éhometeam.com
hometeam.com/wa FFEI'I-!'I'|IC|‘|51.:|EIH

@ INSPECTION SERVICE
Each office is independently owned and operated. ©2023 The HomeTeam Inspection Service, Inc. All nights reserved.

Macomb County Real Producers - 11



EVENT ANNOUNCEMENT

- " BRITEWAY
-, = o T

)

TWolsIoNE L . .
= | Painting
P et | Carpentry

Insurance Restoration

Transform Your Listings Today!
586.709.1829
Britewayllc@gmail.com

Local service & great rates
Call, click or stop by today

Aaron Seitz StateFarm

Agent i
16392 26 Mile Road . : =
W e’re excited to celebrate Head over to One Eyed Jacks for tasty bites, great Macomb, M| 48042-1057 I\_I_ il

YOU at our Toast to the Top conversations, and playful games as you connect with the NEW Bus: 586-992-1175

event, created exclusively Top 300 in Macomb County and our Preferred Partners! Come
for Macomb County Real Producers celebrate St. Patrick’s Day with us — green attire encouraged!
and our Preferred Partners!

aaronseitzinsurance.com

State Faem, Bocrringion. IL

Hosted by:
Date: Wednesday, March 11, 2026 One Eyed Jacks
Time: 2:00 - 4:00 p.m.
Location: One Eyed Jacks, 48922 Van Register Now:
Dyke Ave., Shelby Twp., MI 48317 Reserve your spot at www.realproducersparty.com MACOMB COUNTY

REAL PRODUCERS

WHO DO YOU TRUST

@N\'M

A=

&)

TOP ¥ 300

We want to know which local vendors you’d recommend to other agents in Macomb County.

+ Insurance + Mortgage Lending + Home Repairs + Builders « Property Management
 Moving Services + Title Company + Home Warranty « Client & Referral Gifts « Inspections

Send your list of most trusted partners to terra.csotty @n2co.com.
www.macombcountyrealproducers.com

Macomb County Real Producers - 13



RISING STAR

4J Nion

Heart, Hustle,
and Service

PHOTOS BY JAY DUNBAR OF GREAT LAKES AERIAL VIDEO SERVICES

From the moment Tomasz Peda enters the room, it's clear he's
not the kind of guy who does anything halfway. Whether he's
negotiating a deal, riding his bike on a mountain trail, or
quoting lines from a classic 90s comedy, Tomasz brings passion,

purpose, and a dash of fun to everything he does.

Despite his success in corporate life,
Tomasz felt like something was missing.
He realized early on that he loved
helping people, and while his business
background gave him the tools, it didn’t

A real estate agent with Keller Williams feed his heart. “Sales quickly drew

Paint Creek, Tomasz has only been attention to me, but I wanted something

in the industry for four years — but where I made a meaningful impact in

he has already achieved a career people’s lives. I want to leave behind a

sales volume of nearly $17 million legacy,” he said. “Real estate hit me like a

across 56 units, including nearly $5 ton of bricks, and I couldn’t look away.”

million in the past year alone. He

has also racked up 10 awards and Tomasz started in the industry part-time

is a proud member of the National in May of 2021, juggling real estate with

Association of REALTORS® (NAR). a full-time job. “I needed to be sure this
was something I could do well — to not

For all the success he has seen in a only support myself, but also my family,”

short time, Tomasz remains modest Tomasz said. That decision turned

about the numbers. “My clients are not out to be the best risk he ever took.

‘leads’ but people,” he said. “Knowing

that I made a positive difference in Born in Detroit to Polish immigrant

someone’s life is what keeps me going, parents, Tomasz credits his upbringing

and everything else comes second.” for his drive and determination. “My
parents taught me about having a strong

Before jumping into real estate, work ethic, doing good, and being

Tomasz was already well-versed good,” he said. “If you're not gonna do

in the world of business. “I was a it right the first time, don’t do it at all.”

project manager for a customer

loyalty and sweepstakes company, After earning his bachelor’s degree in

managing clients such as Samsung, business and marketing from Wayne

GAP, and Starbucks,” he explained. State University, Tomasz set out to

“Before that, I was a sales engineer find his calling. “I went through so

in the automotive field, supplying many industries and career paths,

components to General Motors.” searching for what I'm not only

Macomb County Real Producers - 15



good at but also happy doing,” he
said. “It’s my experiences that got
me here. My gut instinct finally told
me that real estate is my home.”

Today, Tomasz is part of In Network
Real Estate Group, powered by Keller
Williams Paint Creek — one of the top
1% of teams in the U.S. With 25 solo
agents and a full in-house support
staff, the team has served more

than 3,000 clients. “The tools and
continuous education they provide

is one of the main reasons for my
success in this industry,” he said.

For Tomasz, every transaction is a
chance to make an impact. He recalls
one of his earliest clients — a woman
who needed to sell her home fast and
doubted she could get a reasonable
offer. “I was determined to make a
difference,” he said. “We got a buyer
in just five days after our consult.

At the closing, she cried with joy

and couldn’t thank me enough.”

“Right then and there, I decided I wasn’t
going to do just the minimum,” Tomasz
added. “Every transaction, I'll do what
others say is ‘above and beyond.”

Tomasz admits that real estate hasn’t
always been smooth sailing. “My biggest
challenge is the variety of business

styles and personalities in this industry,”
he said. “You never know who has
what skill set, work ethic, or drive.”

To navigate those challenges, Tomasz
relies on adaptability. “I overcome
challenges by understanding each
person’s communication style,

drive, and end goal,” he said.

Tomasz’s advice for new agents is
refreshingly honest. “This is not an
easy industry to go into at all,” he
said. “You wear 20 different hats, and
no one tells you what needs to be
done. If you really want to succeed,
you need a ‘big why’ for doing it. Be
open to failing, learning, and grinding
harder than stone against the axe.”

When he’s not helping clients or
acquiring new skills, Tomasz enjoys
time with his wife, Lauren, and

their families. “Every weekend, we
alternate visiting each other’s families
for dinner, hanging out, and catching
up,” he said. They also love traveling,
camping, hiking, swimming, and
snowboarding — anything outdoors.

Tomasz is also a self-proclaimed

“home improvement junkie” and car
enthusiast, with a passion for mountain
biking and travel. His bookshelf
features titles such as “Atomic Habits”

Photo submitted by Tomasz Peda

by James Clear, “Never Split the
Difference” by Christopher Voss and
Tahl Raz, and “The Greatest Salesman
in the World” by Og Mandino.

When it comes to music, Tomasz listens
to most genres. “It all depends on the
mood of the day,” he said. As for movies,
he’ll admit that he catches himself
quoting movie lines from 1990s and
early 2000s comedies in social settings.

As he looks ahead, Tomasz plans to
invest in real estate himself, building
wealth and stability for his family while
continuing to serve others. His definition
of success sums it up perfectly: “Success
is the end result when one is able to
turn a goal into reality. The journey

may vary and is not meant to be easy,
but if you are persistent and do not

give up, you will achieve success.”

At the core of Tomasz’s work is a simple
philosophy: “People ahead of money,
and do the right thing — even when

no one is watching,” he said. “Be the
example you want to see in others.”

“The more experience I get in this
profession, the prouder I am to be
among my peers,” Tomasz added. “The
amount of ‘magic’ we pull off that the
average client never sees is what makes
real estate agents invaluable. We’re a
profession and a breed like no other.”

For Tomasz, that’s exactly what
makes the journey worth it.
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AERIAL VIDEO SERVICES [
& PHOTOGRAPHY

ONE STOP SHOP

AERIAL VIDEOS - AERIAL PHOTOS
ZiLLow 3D HOME TOURS
LISTING PHOTOS

CINEMATIC
INTERIOR VIDEOS

FLOOR PLANS
PROPERTY
WEBSITES

FREE MARKETING
VIRTUAL STAGING

586.246.4203
Contact@GLAerial.com E

5

n-Vision Propeny Inspections
586-453-8755

Residential & Commercial Inspections

ww:hm us? SERVICE AREA
« Multiple inspectors COVERS 9 COUNTIES
+ ‘We perform all the
services needed for the
real estate transaction
+ Payat closing option
« Open 7 days per week

= Home Fixology

586-690-6211
Home Maintenance & Repairs
Electrical [ Painting
Plumbing | ;;% Interior &
Carpentry [H5 Exterior
SERVICE AREA COVERS 9 COUNTIES

At Home Fixology, we are about
more than just fixing things, we are
about serving people,

www.homefixology.net

}. ADAMS:

- ‘ G AGE'COMPANY
y - -

A

ONEIDENCE.

Conneet with us roday 1o see whal program s the rizht fit for you.

§

Conventional | FHA | VA | USDA Rural Pevelopment [ Jiimbo | Down Payment Assi
Non- Warrantable Condos | Doclor Loans | Professionals Loan | First Respon

Stephen Anderson
Loan Officer | MMLS# 20

(586) 909-0994

Chris DeRosler

Sales Manager | MMLS# 1037414
(313) 220-1073

T o I

| Your Martgeme Gup Chrin
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FINDING POWER
AUTHENTICITY & PURPOSE

n a world where

success is often tied

to appearances and
expectations, Katie Nanney
has built a real estate career
by doing the opposite —
staying true to herself.
An agent at Brookstone,
REALTORS®, Katie stepped

18 - February 2026

into the industry during
one of the most unstable
times in recent history, but
what began as a pivot born
out of hardship quickly
became a purpose-driven
career rooted in connection
and authenticity.

IN

Katie began her real estate
journey in February of
2021, after years of working
as a nanny and personal
shopper. Her turning point
came when she suffered a
sports injury right before
the pandemic hit, and as
her health care access

was shut down, Katie’s
injury worsened while she
found herself out of work
indefinitely. “I needed to find
a new career that wasn’t as
physically demanding,” she
recalled. “I had flipped a
property before, so I always
had an interest in real
estate — and I knew it was
the right time to jump in.”

Katie’s career transition

was supported by a small,
loyal circle of people who
believed in her when others
didn’t. Her husband gave

her the space and support

to heal and start over, and
her best friend, Jennifer,
encouraged her to pursue a
career that fit her empathetic
nature. An industry peer,
Nick Bowers, was also
instrumental in guiding Katie
before she ever signed her
first contract. “His kindness
helped shape the start of

my real estate career,” she
said. “He became a mentor,
and later, a good friend.”

According to Katie, her
favorite part of being a
real estate agent is being
able to connect with
people. “Establishing
friendships, educating
others — especially on
something as complex
as real estate —is what I
truly love,” she shared.

Katie’s business at
Brookstone, REALTORS®

is powered almost entirely
by referrals and social
media, a reflection of the
genuine relationships she
forms with her clients.
“Most of my clients become
lifelong connections,”

she said. “They feel
empowered and informed
— and that naturally brings
more people to me.”

PHOTOS BY GINA DINVERNO
PHOTOGRAPHY e PHOTOS
TAKEN AT LOMBARDO HOMES
MODEL AT WOLVERINE
COUNTRY CLUB ESTATES IN
MACOMB TOWNSHIP




When it comes to her career,
Katie will admit that one of
her biggest challenges has
been self-accountability.
“Being your own boss

can be hard. There are no
consequences if you don’t
show up to work — other
than not making money

— but my mindset has
shifted,” she explained. “I'm
not just working for myself
anymore — I’'m working

for my family’s present and
future financial security.”

As a mother, Katie balances
her thriving career with full-

time parenting. “Real estate

20 - February 2026

has given me the flexibility to
be a stay-at-home mom while
also working full time,” she
said. “I can provide for my
family while giving them

the presence and love they
deserve.” Katie’s ability to
maintain that balance is

also thanks to the steady
support of her own mother,
whose involvement and
encouragement throughout
Katie’s life and in caring for
her daughters have played

a vital role in her success.

When she’s not working,
Katie and her family spend
their weekends exploring

parks, beaches, and the zoo.
“We try to enjoy the little
things, like weekly date
nights,” Katie said. She and
her husband, Kyle, have
two daughters: Monroe

and Zoey — who was born
on October 15, 2025.

To new agents, Katie wants
to remind them that they can
find success by still being
themselves. “You don’t have
to fit a mold or sacrifice

your values or time with
your family to win in this
business,” she explained.
“You can be a fully involved
mom and still provide high-

66

Being your own boss
can be hard. There
are no consequences
if you don’t show up
to work — other than
not making money

— but my mindset
has shifted.

— I’'m working
for my family’s
present and future
financial security.”

quality real estate services.
You can be your own
brand and still succeed.”

For Katie, the idea of
embracing authenticity

in business came after a
difficult lesson early on in
her career. She had joined

a team that pressured her
to change her appearance
and daily routines to “fit the
part,” but when she left that
structure behind, her career
flourished. “My best year
was as a solo agent, working
from home, in clothes I'm
comfortable in, and without
doing my makeup every
day,” Katie said. “You don’t
need to look or act a certain
way to be successful. You
just need to be authentic.”

Katie serves as a reminder
that strength often grows
from struggle, and that
staying true to yourself is

a powerful path to success.
She’s redefining what it
means to thrive in real
estate by leading with heart
and purpose. “Be relentless
in the life you want to
build,” she concluded.
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Turning Hope Into
- . o — a New Beginning
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| out of a toxic

Y R b f|| job in April of
it il | 2018 with just enough savings
{I,- | I |||| { to last five months, she faced

N | '. a stark reality: succeed in real

estate or fail. Almost eight years

later, she has become a respected

agent at RE/MAX First with $74

million in career volume.

Growing up in Utica, Michigan,
Amy took an unconventional
path to become a real estate
agent. After graduating from
Central Michigan University with
dual majors in marketing with a
concentration in communications
and logistics management, she
worked at Ford Motor Company’s
hired advertising company,
freelanced as a wedding makeup
artist, taught at a makeup school,
and flipped houses on the side.

Amy’s introduction to real
estate came through her late
husband, James Martin, who
was a successful real estate
agent. During their countless
car rides together, she absorbed
his client conversations. After
he unexpectedly passed away,
Amy contemplated the career
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for three years before
finally enrolling in an
online real estate course
the day she quit her job.

“I was stuck,” Amy explained.
“It was either switch

careers to make the living I
wanted or fail. I also knew
Ineeded to love my career,
so I took a leap of faith.”

Since launching her real
estate career in June of
2018, Amy has earned five
RE/MAX 100% Club awards,
two RE/MAX Platinum Club
awards, and the RE/MAX
Hall of Fame designation
for surpassing $1 million in
career commissions. In 2024,
she achieved the Platinum
Club award that James

had been just $7,000 shy

of earning when he passed
away. Amy’s most treasured
recognition, however, is
broker Rob Shaffers’ Kick
Ass Award, which is given
to just one agent annually
from the entire brokerage.

Despite her career
achievements, Amy will
admit that her success is
never only just about the
commission checks. “The
Kick Ass Award is my
favorite, because it is an
award that stands behind
how hard I’'ve worked,
with everything else I had
going on during the time

I made my money. It’s a
recognition for who you are
in the industry and what
you are known for — that’s
a far more meaningful

I like to get to know my clients to the core.

I want to understand how I can help them

truly instead of just selling them a house.”

24 - February 2026

award than a plaque that
states the commission
you made,” she said.

For Amy, understanding
clients is an important factor
of her success. She credits
her parents — successful
business owners who are
beloved by their clients —
and her former father-in-law
Ed Martin, who was her first
team leader, for showing her
how to build both success
and a solid reputation.

“I like to get to know my
clients to the core,” Amy
said. “I want to understand
how I can help them truly
instead of just selling them
a house. What is the best
option for them? It’s not
always about the sale but
about them referring you —
whether the sale makes it
to the closing table or not.”

Amy finds referrals as the
most rewarding aspect
of her business, but her
favorite moments come
when skeptical clients
who initially dislike agents
choose her and then become
enthusiastic advocates.

Like many other agents,
Amy will acknowledge
that time management is
her biggest professional
challenge, particularly when
she has to balance daily
office responsibilities while
maintaining her client’s
schedule. Beyond business
hurdles, Amy navigated
the profound personal
challenge of remarrying
after loss. This past year, she
married David Tremblay, a
licensed agent and associate
broker who calls her his
“bulldog” and believes she
can move mountains.

“I don’t know what I did
to deserve him,” Amy said.
“It was a big deal for me
to get married again after
my first husband passed
away, but I can’t see my
life without David.”

Amy and David share their
Romeo home with three
rescued dogs: Lacy, her
original companion through
triumphs and tragedies;
Kona, David’s husky that
she loves and adores; and
Rocco, their spirited puppy.
Together, the couple enjoys
morning walks, evening golf
cart rides, summer boating
on Lake St. Clair, and their
annual chili cook-off.

For agents building their
careers, Amy wants to
remind them that persistence
trumps perfection. “You
make what you put in,”

she explained. “If you post
a few things on Facebook
for a few months then stop,
so will your career. Clients
take time to come to you,
so don’t give up. If you fail,
try it again. Sometimes,

the same exact thing you
failed at three times will
work a fourth time.”

Ultimately, Amy hopes

to be known for how she
conducted her business
honestly and ethically. “I
want people to see me as
being successful but getting
there the right way,” she said.

From a leap of faith to a
thriving career built on
honesty and heart, Amy has
proven what persistence

can achieve. As she looks
ahead, she hopes her journey
encourages others to trust
the process and never give
up on what’s possible.
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