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we make home happen.

Your clients deserve the best, and so do
you. As a dedicated mortgage loan
officer, | specialize in listening to your
clients’ needs, assessing their unique
situations, and recommending the
perfect loan option— tailored for them,
not us.

WHO ARE WE? WHY CHOOSE US?

With over 50 years of experience. Don W I'|+.=|'| you partner with Drr‘l JuLlurl Bui
Julian Builders has set the standard for 3 ' i 10US
premium custom homes, Our portfolio
speaks for itself With numerous awards
and accolades, Don Julian Builders is a
trusted name in the industry.

HOW WE ARE DIFFERENT

D

My team is committed to clear
communication, client education, and
empowering everyone we serve. With an
extensive portfolio of traditional and
niche loan products, we have the
solutions to handle virtually any
mortgage scenario.

Ready to elevate your clients'
experience? Let'’s do this!

Quality Design Service Experience
913-850-2690 Our attention to detalland ‘We have developed an Our team is dedicated to From the initial consultation to
long-standing commitment to in-house team of top providing a personalized the final walk through, our

i i fior craftsmanship ensure architects and designers to experience, ensuring that ew streamlined process ensunes
katie.grimes@ccm.com supe g g ery

Ak that every home is a create stunning, unigque homes client's needs and desires are met a smooth and efficient
katieinkc.com masterpiece. taillored o sach client's vision with precision and care. building experience.
NMLSI662035 NMLSI565067 NMLEI0Z0 EiiE 7805 Barton Street Lenexa, KS 66214 | Office: 913-B94-6300

= Sales@DonJulianBuilders.com | www.DonJulianBuilders.com

CONTACT US = 1 n DonJulianBuilderskC DonJulianBuilders
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This section has been created to give you easier access when searching for a trusted real estate B n U U r I B nIS e e U re’

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community! *
Home Warranty, Inc.

EM Home Solutions Elevate Design + Build Mark Emerick Love Justice International

(913) 912-0552 (816) 457-3889 (913) 732-9887 (402) 440-4275

emhomesolutions.com Elevatedesignbuildkc.com www.lovejustice.ngo

Don’t Call Him Call HER-

Don Julian Builders ACM Home Inspection HVAC & Plumbing Option Management Services
(913) 894-6300 Christian Amend Chantal Best (913) 269-8693 '
DonJulianBuilders.com (913) 353-6869 (816) 309-0053 Optionmsi.com
acmhomeinspection.com dontcallhimcallher.com
Brett Reid Group Cassini Inspections All-Pro Renovations LLC
(913) 530-2951 Matt Bergman Ziegler Insurance Group (913) 291-8406
www.BrettReidWealth.com (913) 731-4700 (816) 333-0030 All-proserviceskc.com
Cassiniinspections.com allstate.com/Izieglerbaker

Happy Dad Roofing

GS Global Stone A.B. May Home Services Cross Country Mortgage - Trevor Wendleton
(913) 484-3419 Shellie O’Dell Katie Grimes (816) 905-6556
Globalstone-kc.com (913) 915-4873 Dani Fehr happydadroofing.com
(913) 634-0269
katieinkc.com Signature Group
Chris Peters
Flanner Mortgage Team (747) 334-5868
Joe Flanner
(816) 518-6776 True Grit Roofing Company
ﬂ JoelLoansKC.com Sergio Flores
[ 1y (913) 313-9594
Home ‘#ﬂ arranty. roeontie.com

Central Bank

Luke Landau Trusted Roofing

(913) 901-3231 (816) 405-3297
TrustedKC.com

SHOW Yove
APPLIANCES SOME

McGowan Mortgages
(816) 631-9687

McGowanMortgages.com Continental Title
(913) 956-8032
Smart Home Lending ctitle.com

Taylor Hartley
(913) 634-8600
L smarthomelending.com Solar Shield Blinds

14-Month Coverage F (816) 518-9205
b i o B www.solarshieldblinds.com
! VErge terr .

z E NL Wilson Moving and Storage
Choice of Local Contractor (913) 236-7052

GET COVEREDI NLWilsonMoving.com

* 3 Buyer Plans { i
y hemewarrantyinc.com/register

* Complimentary Home
Concierge

* [ncreased HVAC Limits f

* Optional Generator ﬂ -
Coverage =

K] Continental | . .

< Team
! ~4 Emerick -
¢ Mark & Matthew The Company That Celebrates You!

SIRTEANT *Endorsements such as ALTA 49.1 are issued only when applicable and are subject

to underwriting approval. Availability may vary by transaction and underwriter guidelines.

teamemerickahomewartantyingcom

6 - February 2026




Meet
the
Kansas | [l@i™ SR
° : 1 \
C I ty Reece Hale Ashley Streight Dan Allsup
Founder Director of Operations Ad Strategist
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Tiffany Matson Christine Caso Joseph Cottle
Photographer Photographer Writer
www.TiffanyMatson.com 913-226-5675 231-527-5945
816-797-6722
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LEARN MORE AT CAN KEEP THEM FREE

o
E] LOVEJUSTICE.NGO HUMAN TRAFFICKING

LOVEJUSTICE

Love Justice International has intercepted more than
75,000 people to prevent them from being trafficked.
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A lending partner
your clients can trust.

Homebuying comes with big decisions. Your buyers

deserve steady guidance and clear communication from

start to finish. We provide confidence at every step, for
both you and your clients.

What you can expect when you work with us:
e Fast and accurate preapprovals
¢ Consistent updates that keep everyone aligned
e Clear next steps for buyers who need structure
¢ Creative solutions when challenges come up
¢ Closings that feel organized and predictable

“Flanner Mortgage Team

communicates well and handles

issues before they become problems.

My clients feel taken care of.” ‘ '

For our Realtor partners:

Simple scripts, checklists, timelines, and
tools that help your buyers move
forward with confidence.

- KC Realtor Partner.

FVIT

Flanner Mortgag

JOE FLANNER

NMLS # 1142971 / Branch Manager

(816)-518-6776
jflanner@nexamortgage.com

www.flannermortgageteam.com/joe




YOU ASK. WE DELIVER.

Trusted Trades are valuable vendors who know how to serve the needs
of REALTORS®. You may not require their services for every transaction,
but when the need arises, you’re grateful for them. This group of vendors
is critical to your business. Most importantly, these Trusted Trades

will get the job done and make you look awesome to your clients!

Advocating Adjuster

DON'T (5" TWIGE

Ao P AT

SPECIALIZING IN INSURANCE CLAIMS OF OVER:$100,000
]
4

o ©
FIRE, WATER, AND STORM CLAIM REPRESENTATION
RESIDENTIAL & COMMERCIAL INSURANCE CLAIMS « FULL ABVOCAGY TO MAXIMIZE PAYOUTS

INSURANCE ISN'T ON YOUR'SIDE AWE ARE. GALL TODAY!

913.213.3188

ADJUSTER4YOU.COM
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Blinds Shades Shutters Exterior Shades

2o ¢

F
- SoLan
2\ _SHIELD
FY Ve, [m]ix[u]
Schedule your

FREE in home
estimate. —" E [

SolarShieldBlinds.com £16.479.0160

Blinds & Shade

Cleaning Services

Always Non-Toxic
& Environmentally-
Friendly

Ig?sidential & Office :
eaning | .
»h

CAMILLE | 913.207.8677
Gt‘een Camille@GreenCleanMaidsKC.com
c1ean greencleanmaidskc.com
SERVICES Family-Owned & Operated
R Licensed - Insured

Countertops

Free In-Home
Estimates & Design Consultations

CALL OR TEXT - 913.484.3419

Global Stone

Exterior Lighting

@ Fish reek Lights

THENEAT
TN Y
$4  I0TO0OR LIGHTING

816.518.7459

fishcreekhomes.com/lights

Flooring

€D #1 Fﬁﬂ-ﬂﬂ;ﬂﬁyﬂ’ams_

For ull.wtjr Nouring needs. ca

Mike Elyachar: $13-634.

schskc com | www.bighubsoutler
=

Electrical
Need Electrical
Help?
<~

A B MAY

~

Heating - ASC - Plumbing - [bectrical - Appliance
abmay.com

Flooring

Free In-Home
Estimates & Design Consultations

GALL OR TEXT - 913.484.3419

Global Stone

: Ibgrade Your Project with
Global Stone's Flooring
globalstone-kc.com

Estate Planning

» Estate Planning
* Probate Law
e Trust Administration

Scan to Easily Schedule
Your FREE Consultation

KELLEY

LAW FIEM

913-335-0022

YourEstatePlan-KC.com

Connor@YourEstatePlan-KC.com

PRE-FINISH
LAMINATE
HARDWOOD

L 913-207-2127 * woodysflooringcompany.com

d moises@woodysfc.com
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Foundation Repair

WE SPECIALIZE IN ALL YUUR;SFTRUBTURA.L AND
WATERPROOFING FOUNDATION-REPAIR NEEDS

5. 816.215.8710
FALCON  EALCON-FOUNDATIONS.COM

Home Inspections

ﬁ v One-stop shop
JA A for all your inspection needs
. * Home Inspections
¢ Termite Inspections

* Sewer Scopes

* Mold Testing

% INSPECTIONS * Radon Testing

ALEX CLARK,

" Ownerand Certified Master Inspector
avid-kc.com | 913-662-3354

Why Choose Us?

Gutters

5-5tar Customer
Service Guaranteed

L0 .8 6 & ¢

913-933-1002

Overland-Park.BrothersGutters.com

HQME
DEPECTIVE

Ryle Derodes
913.707.3042

HomeDetectiveKC.com

Heating - AN « Plumbing - Ebectrical - Appliance

abmay.com

Don't strufil
¥ - when o
.

World’s A Stage

Scan the QR
Code to See Our
Pl Amazing Staging |

.| = Transformations!
. b

Kelly Lieberman, Owner
913.744.9588

Luxury Estate Sale Services

Leave the work to us. We'll organize, stage, price,
‘ hl | advertise, and host y?gr in-home estate sale. |

[i.

§ -

BROWN BUTTON 4
ESTATE SALES
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Mobile Food & Beverage Caterer

Natural Mold Solutions
for a Healthier KC Home Genééi?q\

* Mold Inspection & Testing
¢ Mold Removal
o Air Quality Testing

913.392.6238
GenesisHealthyHomes.com

I coat of paint

=/ can make all the (/264

Plumbing
Problems?

Heating - A/C - Flumbing - Blectrical - Appllance

abmay.com

Movers
Johnson |
5 = United ‘

Moving

METROWIDE
HavENE

nsure the Space ;¢
ee Befo
Qutter- -Fr re Llsp ing

HE nE Moving | Junk Hauling and Removal
MO 816.350.2000 | KS 913.681.7700

h‘ oV ER metrowidemovers.com

Property Management

Your Choice for
sas City Property Management

elp Realtors Calculate ROI
rovide RenfahCompqribles .

luate Current Market

Scan to Find T""‘t"‘
’ the Benefits of @& @

Using Advantage ‘J Eg;oo ’ﬂf- -
AdvantogeHomes CLC Homes LLC ‘ _ e

rentkchomes.com ki
(913) 8945133 @‘é“«:rr,‘?_gf

Real Estate Media
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Remodeling
qur Hometown Remodeling & Painting Experts!

A=
ﬂr/

__1__
: \9;13) 291-8406

N .
all-proseryiceske.comy

Roofing

Roofing Solutions

20+ 50+ 151 Christ

Years Industry  Completed Centered &
Experience Partners Projects Focused

Partner with Us Today!

Audrey Zubenel ry
Foand

\/ ICTOR (913) 428-0437

victorconstructionkc.com |

ADDING V ALUE
ONE ROOF AT A TIME

FOR HOMES AND HAPPY CLIENTS

u

Siding | Gutters
Roofing | Insurance Claims

Tile
Free In-Home
Estimates & Design Consultations

CALL OR TEXT - 913.484.3419

Global Stone

Upgrade )buriPm]'eCt W“

D - Residential & Commercial
HAPPY DAD 816.905.6556 Global Stone's Finest Tile
We Procect What You Dwn HappYDadROOflng-C°m globalston{:;kc.cg)m &
Roofing

ROOFSCAPES
913-284-2991

www.tileroofkc.com

REMODELS & WINDOWS
TO BOOST LISTINGS!

JOHNSON COUNTY'S PREMIER
LOCAL ROOFING COMPANY
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¥

FLIPPING THR¢

REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS

"r 2 5 - "
SV (\ N CIE .
IIM AtlasFree =7 e e

LET'S ELEVATE YOUR

REALESTATE EXPER% QI — -

- ;_" JI ~ — -
i "o ‘
kS e
‘ i B g

TOGETHER!

Why Cassini Inspections?

2 Thorough Inspections

2 Detailed Reports [ X
2 Customer-Centric

2 Affordable & Quick

SCHEDULE NOW!

e
CASSINIINSPECTIONS.COM E :

MATT BERGMAN
(913) 513-0234

LA

/D/Q\\
\ CASSINIE

INSPECTIONS

Expert Technicians * Prompt Response
Transparent Pricing + Customer Satisfaction

S ——

AC * Heating * Indoor Air Quality * Plumbing

Don’t Delay Your Closing - (4 7edzy

DontCallHimCallHer.com * 816.309.0053

ONE CALL,
EVERY SQLUTION

e Prep-to-List

e Appraisal Repairs

e Paint & Siding
Repairs

e Electrical, HVAC,

& Plumbing

- A = 8
Call Eddy for your Remodel and Repair Needs!
913.912.0552
emhomesolutions.com
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BY THE
NUMBERS

HERE’S WHAT THE TOP
500 AGENTS IN KANSAS CITY
SOLD IN 2025

E\@ﬁ% $10,129,957,170
— SALES VOLUME

AVERAGE SALES
21 ;‘1 77 VOLUME PER AGENT

Rl

TOTAL = B

TRANSACTIONS 43

N $20,259,914

AVERAGE SALES
O@O VOLUME PER AGENT

816.206.8209 | trustedkc.com

PARTNER WITH TRUSTED ROOFING TODAY

BOOST
YOUR

~— LISTINGS'

VALUE

TRUSTED ROOFUPGRADES

« Increase Curb Appeal & Value with
a Fresh, Reliable Roof

» Malarkey Shingles: /A Selling Point
for Eco-Conscious Buyers

» Fast, Expert Installation to Get
Listings Market-Ready

16 - February 2026

HomeGuru

Own Yoy Freedom

Become the Bank. Create Cash Flow. Change Lives.

Owner-financed real estate done differently | Become the bank instead of the landlord
Predictable monthly income with fewer headaches | Building wealth while serving families

Ready to stop chasing deals and start building real freedom?
Learn how owner-financed real estate creates consistent
cash flow, long-term wealth, and meaningful impact —
without the stress of traditional rentals.

Y

F Akl L 2y

913-444-6324 | tanur@homegurukc.com

@tanurbadgley @brycebadgleyownerfinancefreedom.com o e e T

Tanur & Bryce Badgley

Owner Finance Freedom by HomeGurukKC



R STORY

The Rob Ellerman Team’s

The Reid-Howell Team

° °
B ull dlng The Reid-Howell Team began with

a simple idea: real estate works

For Cyndi Reid and Jamie Howell,

S Om Cthin g better when people work together.

that idea wasn’t theoretical. It was

B etter the through-line of their individual

careers long before they ever
met. Both ladies work with Rob

TO ge th er Ellerman’s renowned team, Cyndi

BY JOSEPH
COTTLE

PHOTOS BY
CHRISTINE
CASO WITH CC
PHOTOGRAPHY

for many years while Jamie joined in
October of 2025, and Rob realized how naturally their
strengths aligned. He decided to play matchmaker,
and the partnership clicked immediately

“I think we have a lot of similarities, and there are a
lot of differences too,” Jamie says. Jamie finds herself
working with acreage properties for more than half of
her transactions and doing so many acreage properties
has allowed her to become an acreage expert across
greater Kansas City. “We both wanted someone to
collaborate with and bounce ideas off of.” Cyndi had
been feeling the same pull. After 28 years in real estate
as an individual agent, a team leader, and then an
individual again, she realized she missed having a true
partner. “I'd always had at least one business partner
or a team,” she says. “Iloved Rob’s team, but the only
thing I was missing was that partner.”

By the time they officially formed the Reid-Howell
Team, something unexpected had already happened:
agents gravitated toward them. “All of a sudden we
had six people,” Jamie says with a laugh. “It was
before we had even really launched anything.”
Cyndi adds, “We must have put something out into
the universe, because people who were looking for
the same things just showed up. “They love their
team—TJackie Presson, Traci Porter, Kristie Sanchez,
and Linda Degraeve all bring specific strengths

and decades of experience to meet the needs of

any client the team serves. Working under Rob
Ellerman’s leadership prepared Cyndi and Jamie
for this moment, even if they didn’t realize it during
their years working with him. They feel prepared
and eager to serve greater Kansas City, and they are
serious about that motivation towards service.

“People have a certain image of real estate agents
with ‘Selling Sunset,” Cyndi says. “That really isn’t
who we are. We’re down-to-earth, approachable, and
service-minded. We love what we do because we’re
helping families”

That motivation for service began early for Jamie.
Raised by builders, she grew up around floor

plans and job sites and then studied mechanical
engineering at K-State, building a career in technical
sales before realizing she was exhausted by the
corporate grind. Real estate offered what she

cared about most: relationships. “I love connecting
with people and connecting people,” she says. Her
husband jokes she’s only “two degrees of separation”
from everyone in Kansas City.

For Cyndj, real estate began almost by accident.

With a business and marketing degree from William
Jewell, she first landed in the auto auction industry
before circling back to her love of design. A realtor
friend asked if she’d consider becoming a buyer’s
agent. “I didn’t think I would sell, but I said sure,” she
remembers. “That’s when I launched my career, and
Inever looked back.” She’s a helper at heart, and that

Kansas City Real Producers - 19
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People have a certain image of real estate agents
with ‘Selling Sunset. That really isn’t who we are.

WE'RE DOWN-TO-EARTH,
APPROACHABLE, & SERVICE-MINDED.”

S

0

¢ A happy buyer

and a happy seller—

THAT'S WHAT
WE'RE AFTER.”

instinct shaped nearly three decades of work, including
many years spent balancing a demanding real estate
business, a family car business and 3 children.

Joining Rob Ellerman’s team helped her

rediscover the part of the job she loved most. With
administrative support she’d never had before, she
could be with clients again. “It was a game changer,”
she says. “I was able to be in front of my clients,
instead of behind the computer”.”

Both women share the belief that real estate should
feel fair for everyone involved. “A win-win always
makes for the best transactions,” Jamie says. Cyndi
agrees. “A happy buyer and a happy seller—that’s
what we’re after. It’s a relationship business.”

Outside of work, Cyndi is a pickleball enthusiast,

a traveler, and a mom who loves spending time

with her adult kids. Jamie lives on a 10-acre horse
property in south Johnson County where she and her
family raise and show reining horses. She mountain
bikes, skis, and embraces an outdoorsy lifestyle.

Their personalities and backgrounds differ, but

the core is the same: service over spotlight, people
over production. “We’re building a team with great
culture,” Jamie says. Business, they believe, will follow.

Kansas City Real Producers - 21




KANSAS CITY

| REAL PRODUCERS
Nominate a

REALTOR®

Do you know an outstanding real estate agent?

Send us your nomination and why you think
they should be in the next issue.

Reach out to us at Reece.Hale@
RealProducersMag.com.

Shoot us their name, email, cell number, and

o

Partner with Option
Management for
seamless property
solutions that
strengthen your client

relationships.

P !

oL, el

Patrick Iylanza
G{ ner/Broker =
Pat@iﬁi‘mﬁm

optionmsi.com
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Elevate

Your service.

Elevate

Your success.

why they are awesome. You might just see
them in an upcoming issue!

1\ECLE,

PROTECTING / \
YOUR ZIG

TOMORROW, KIS
TODAY

LIFE INSURANCE

HOME
Serving Kansas & Missouri AUTO
with Trusted Coverage Since 1948 LANDLORDS
RENTERS

lgrm ; f SMALL BUSINESS

Let's Make Insurance Simple
For You and Your Buyers

816.333.0030

DRl

-

i ity
e 4 ] _ﬂ.

BT

Scan fora
Contact Form

Today’s buyers want modern design, customization,
energy efficiency, and peace of mind—and new
construction delivers on all four.

Scan
QR
Code

Scan
QR
Code

Partner with Elevate Design + Build and offer your buyers
an Elevated Home Building Experience!

816.622.8826
elevatedesignbuildkc.com
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Mark Emerick doesn’t have a neat, one-town origin
story. In fact, staying put was never really part of the
plan, or even an option.

Born in Spirit Lake, Iowa, Emerick moved just three
months later and spent his childhood “all over the
Midwest,” rarely settling anywhere long. “The longest
Ilived in one town was five years,” he said. “And the
longest I lived in one house was three.” That early
experience of constant motion shaped a mindset that
would follow him into adulthood with adaptability,
resilience and a comfort with uncertainty.

Emerick attended Central Missouri State University,
earning a degree in chemistry in 1994. His college
path wasn’t linear either. He took a break midstream
to start a framing and remodeling crew, an early
glimpse into the hands-on work that would reappear
later in his life. After graduation, he spent 12 years
working as a chemist, a career that looked stable on
paper but didn’t fully satisfy his deeper motivations.

“I went into a ministry role after chemistry, coming
alongside people and helping them do what

they are called to do,” Emerick said. The work
aligned with his values, but the inconsistent pay
eventually forced him to supplement his income
with construction jobs. “Eventually I had to look for
something else,” he said.

That “something else” came unexpectedly when
Home Warranty, Inc. reached out and suggested he
would be a good fit for their sales team. Seventeen
years later, Emerick is still there, and still doing what
he says he’s always been driven to do.

“It still aligns with my ‘why’ of coming alongside
people and helping them do what they are called to
do,” he said. “And it pays better.”

Emerick’s career hasn’t been without hardship. Nearly
three decades ago, while still working as a chemist,

he began buying low-end investment properties. He
leveraged heavily, often buying with little to no money
down. One deal in particular seemed like a golden
opportunity: if he fixed up a family farmhouse, he
would receive two additional homes.

The plan was to sell one property to pay down the
debt. But the market had other ideas.

“It wouldn’t sell,” Emerick said. “Then I tried all
my properties, and nothing would sell.” A major
employer in the small town shut down, the market
collapsed, and Emerick was left with no viable exit.
He ultimately declared bankruptcy and lost every
property he owned.

“I learned not to hold money so tight and not to
leverage so much when buying properties,” he said.
The experience, while painful, became a foundational
lesson in humility and wisdom.

Today, Emerick is passionate about education

and support, particularly within the real estate
community. “I'm constantly looking for ways to help
others with their business,” he said. That mindset
has earned him respect among peers, including
recognition as Affiliate of the Year from the Kansas
City Regional Association of Realtors and selection
into the inaugural class of its Leadership Academy.

For Emerick, the most meaningful rewards aren’t
plaques or titles. “The most rewarding part is when
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66

| want to be
remembered
as someone
who strived to

SERVE GOD
& OTHERS
THE BEST

HE COULD.~

I'm recognized for trying to do the best for all parties
involved, even if it costs me,” he said.

Family plays a central role in his life. He married his
wife, Yuehua, in March 2007 in China. The process
of bringing her to the United States took a year and
a half. Later, when she became a U.S. citizen, she
changed her name to Anna. She now works for State
Street Bank, “moving money around in some of its
funds,” Emerick said.

He has two older daughters, Sarah and Rebekah, each
with two children of their own, making Emerick a
proud grandfather. At home, life is full and busy with
his 8-year-old twin boys, Joseph and Joshua. “Between
them and fixing up the latest rental, there isn’t much
free time,” he said. When he does get a quiet hour or
two, he enjoys watching a show or playing a game.

Asked what advice he would give others, Emerick
doesn’t hesitate. “Consistency, and keep pushing
through,” he said. “You can’t control what is going on
around you, but you can do the correct actions and
always look to see how you can help others. Whether
they can reciprocate or not does not matter.”

If there’s one thing he wants people to understand
about how he operates, it’s simple. “If there is a way I
can help or make something happen, that will be my
desire,” he said.

And when all is said and done, he hopes his

legacy reflects service over success. “I want to be
remembered as someone who strived to serve God
and others the best he could,” he said.

For a man who’s lived in countless places and worn
many hats, that constant “helping others move

forward” mentality has never changed.
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COACHING CORNER

TOP OF
MIND

ONE POP AT A TIME

SUBMITTED BY CHRISTY BELT GROSSMAN, CEO
AND OWNER OF OPS BOSS COACHING™

n a world full of emails, social

media ads, and digital noise,

real estate teams need ways
to stand out that are personal,
memorable, and relational.
Pop-bys—small, thoughtful gifts
delivered in person—are one of the
most effective ways to build client
relationships, encourage referrals,
and stay top-of-mind all year.

The only way to drown out

the noise is to stop being
transactional; and start being
relational. And when you
combine creativity, humor,

and strategy, pop-bys become a
powerful marketing tool for real
estate teams and Directors

of Operations.

It’s not about what you drop off,
how clever your marketing is, or
how expensive the item—it’s about
the connection, the relationship,
and the preparation you do for
engaging with each person.

That said, you still need fun ideas.
So here are some we’ve done:

2026 Month-by-Month Pop-By
Calendar for Realtors®

January — New Year, New Home
Tagline: “Fresh year, fresh
home—ready when you are!”
Contents: Mini succulent or small
plant, packet of flower seeds, or
small home freshener

February — Candy Love
Tagline: “Home is Where
the Heart Is”

Contents: Candy hearts

or chocolates

Tagline: “We’re suckers
for referrals.”
Contents: Swirl sucker

March — Spring Growth
Tagline: “Bloom Where You're
Planted. Give us a call if it’s time
to plant a new garden.”
Contents: Flower seeds

Tagline: “Thanks for helping
us bloom.”
Contents: Small flowering plant

April — Measure Up

Tagline: “Does your home still
measure up? Let’s measure your
options for a perfect home!”
Contents: Mini tape measure,
notepad with inches marked

May — Bright Ideas

Tagline: “Shining a light on your
next home adventure!”
Contents: Mini flashlight, candle

June — Summer Pop

Tagline: “Popping up to remind you
I'm here for your next move!”
Contents: Small bag of popcorn,
mini bottle of pop, pop rocks candy

July — Summer Fun
Tagline: “Need the SCOOP
on the real estate market?
I've got you covered.”
Contents: Ice cream scoop

August — Summer Heat
Tagline: “Things are heating
up! Don’t let your friends get
burned in this market.”
Contents: Sunscreen, mini

fan, sun hat

September — Crunch Time
Tagline: “Ready to buy or sell?
Let’s crunch the numbers!”
Contents: Crunch bar, granola
bar, or small snack

October — Spooky Season
“Don’t Be Spooked”

Tagline: “Don’t be spooked by the
market—we’ve got you covered!”
Contents: Mini ghost candy bag,
Halloween treat

“Carve Out Time”

Tagline: “I'll always carve out
time for your referrals!”
Contents: Pumpkin carving knife
+ Halloween card

November — Gratitude
“Grateful for Your Referrals”

Tagline: “Thank you!

Your referrals make our
business grate!”

Contents: Mini cheese grater

December — Joy & Cheer
Tagline: “That’s a Wrap! Thanks
for a great year!”

Contents: Roll of gift wrap

Pro Tips for Ops Bosses®
CRM Tracking: Use tags to track
what was sent, when, and to whom.

Batch Buying: Purchase in
bulk and store with tags ready.
Buy post-holiday items on sale
to use next year.

Seasonal Planning: Align gifts
with holidays, seasons, and
client milestones. Have a grab &
go shelf with pop bys ready for
house-aversaries, new babies
and other milestones.

Delegate Execution: Create a
simple checklist so any team
member can handle pop-bys
AND maximize their results.
(For example — make sure you
have multiple touches built
around the drop off. Perhaps a
text before and after if they are
not home.)

Personal Touch: Include a
handwritten note. Read the CRM
notes before you go in. Know
their spouse, kids, and pets!

Two-Tier Pop-Bys: Higher budget
for heavy referrers, lower budget
for others to maximize ROI.

At the end of the day, Pop-Bys
aren’t about stuff—they’re
about staying connected,
showing heart, and keeping
your business top of mind, one
thoughtful touch at a time.

Ops Boss® Coaching was founded by Christy Belt
Grossman, former COO of one of the nation’s first $1
Billion sales teams. Ops Boss® Coaching is celebrating
their 10th Anniversary of being the premier provider
of education, coaching, and community for real estate
operations professionals (we call them Ops Bosses®!)
Learn more at www.OpsBossCoaching.com.
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Dec. 31, 2025

# FIRST NAME LAST NAME OFFICE NAME
;I -
|
L
1 Rob Ellerman ReeceNichols- Leawood Town Center at
x |
2 Koehler Bortnick Team ReeceNichols - Country Club Plaza j
[P
3 Kathy Koehler ReeceNichols - Leawood j !
|
-
4 Eric Craig ReeceNichols-KCN |' ™l
3
5 Spradling Group EXP Realty LLC ]
iy
6 Dan Lynch Lynch Real Estate 4
=i
7 Thrive RealEstate KC Team Kw Kansas City Metro "l
8 Bryan Huff Keller Williams Realty Partners Inc. : ]
=13
N
9 Kristin Malfer Compass Realty Group | ol |
BST
10 Dani Beyer Keller Williams KC North &l
1 Taylor Made Team Kw Kansas City Metro
12 Lauren Anderson ReeceNichols -The Village
13 BG & Associates BG & Associates LLC
14 Shannon Brimacombe Compass Realty Group
15 Tamra Trickey ReeceNichols - Leawood
16 Hern Group Keller Williams Platinum Prtnr
17 Marti Prieb Lilja Keller Williams Realty Partners Inc. i O‘[_,T H l : I | I I :D I H I :M I IN D I H I : HO l ] S I : -

BE THE REASON IT FEELS LIKE HOME.

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.

the Look.

the Listing.

Partner with us to make every
home market-ready.

THE FIRST NIGHT

Free Temporary Shades

Bare windows are often one of the
first surprises new homeowners face.
We install temporary shades quickly
after closing to provide immediate
privacy, helping your clients feel safe
and at home from day one.

THE FINISHING TOUCH

$250 Solar Shield Gift Card

Offer your clients the gift of custom
window treatments, no minimum
purchase required. Athoughtful,
practical closing gift that keeps you
top of mind as they personalize
their new home.

THE TRUST FACTOR

5-Star Partner You Can Trust

Build credibility by referring highly
rated window treatment
professionals. We take exceptional
care of your clients, reflecting the
same level of professionalism and
trust you've earned with them.

E' m Looking for a more thoughtful way to welcome your clients home?
Scan the QR code to learn how our Realtor Partner Program helps you create a
move-in experience they'll truly appreciate.

Residential Roofing « Commercial Roofing E
Concrete - Decks - Exteriors - Gutters - Paint
Remodeling - Tile - Fire & Water Restoration - & More!

SolarShieldBlinds.com
SERMidWest.com - 913.220.6996 - ®©

Blinds « Shades ¢ Shutters « Drapery ¢ Exterior Patio Shades
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Dec. 31, 2025

# FIRST NAME LAST NAME OFFICE NAME

18 Blake Nelson Team Kw Kansas City Metro

19 Austin Home Team KW Kansas City Metro

20 Richey Real Estate Group Real Broker, LLC-MO

21 Brooke Miller ReeceNichols - Country Club Plaza
22 Cami Jones ReeceNichols - Leawood

23 Stephanie Bulcock Compass Realty Group

24 Jaimie Macoubrie Weichert, Realtors Welch & Com
25 Brent Sledd Weichert, Realtors Welch & Com
26 Mike O Dell Real Broker, LLC

27 Katherine Lee Sage Sotheby's International Realty
28 Cathy Counti Keller Williams Platinum Prtnr

29 Nelson Home Group Keller Williams KC North

30 Jeffrey Quinn Missouri Land and Farm LLC

31 Ed Stroud Real Broker, LLC

32 Kim Brown ReeceNichols -Johnson County W
33 Michelle Lutz Lutz Sales + Investments

34 Moore Homes Team Compass Realty Group

35 Chad Taylor Kw Kansas City Metro

36 Hannah Shireman West Village Realty

37 Dan O'Dell Real Broker, LLC

38 Andrew Bash Sage Sotheby's International Realty
39 Lux Network Kw Kansas City Metro

40 Dennis Prussman Real Broker, LLC-MO

41 Ken Hoover Keller Williams KC North

42 Lindsay Sierens Schulze ReeceNichols - Leawood

43 The Gamble Group Kw Kansas City Metro

44 Sara Bash Reda Compass Realty Group

45 Wardell & Holmes Wardell & Holmes Real Estate

46 Cory Ward Compass Realty Group

47 Billie Bauer Network Keller Williams Realty Partners Inc.
48 Lindsey Pryor Compass Realty Group

49 David Barth RE/MAX Innovations

50 Lauren Engle Platinum Realty LLC

32 . February 2026

# FIRST NAME LAST NAME OFFICE NAME

51 Pam Hendrix Real Broker, LLC

52 Kaleena Schumacher Keller Williams Realty Partners Inc.
53 LeAnn Hiatt Huck Homes

54 Rothermel Group Keller Williams KC North

55 Her Team RE/MAX Elite, REALTORS

56 Austin Short Team KW Kansas City Metro

57 John Barth RE/MAX Innovations

58 Tabb Reese Aristocrat Realty

59 Jeremy Applebaum Real Broker, LLC

60 Heather Brulez Weichert, Realtors Welch & Com
61 Aaron Donner Keller Williams Realty Partners Inc.
62 Peter Colpitts ReeceNichols- Leawood Town Center
63 Moving to KC Team Kw Kansas City Metro

64 Debbie Sinclair Chartwell Realty LLC

65 Jennifer Weaver Compass Realty Group

66 David Van Noy Jr. Van Noy Real Estate

67 Ryan Hubbard United Country American Heartl

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.

‘Daniel is like an extension of our brand.
; A B We know that when we refer clients to
YUUR # 1 11 ' : him, he treats them just as we would!
We HIGHLY recommend him."

REFERRAL sl 4 - Ghavami Group
ARTNER FOR

> 1£]©

Let's Connect So | can Show You
How | Can Help Your Client's Save!

Call or
Text

Ly 913.530.4481

Kansas City Real Producers - 33



TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Dec. 31, 2025

# FIRST NAME LAST NAME OFFICE NAME
# FIRST NAME LAST NAME OFFICE NAME
68 Michael Hern Keller Williams Platinum Prtnr
101 Steve Ashner ReeceNichols - Overland Park
69 Jennifer Fallon & Associates Team Kw Kansas City Metro
102 Jenny Burkhead Keller Williams KC North
70 Katie Yeager Your Future Address, LLC
103 Jessica Smotherman RE/MAX Elite, REALTORS
7 Krishna Chinnam Keller Williams Realty Partners Inc.
104 Alex Owens Compass Realty Group
72 Patty Simpson Crown Realty
105 Hilary Baldwin Platinum Realty LLC
73 Charles Small ReeceNichols-KCN
106 Nancy Ward Compass Realty Group
74 Tommy Needles Keller Williams Platinum Prtnr
107 Crystal Metcalfe United Real Estate Kansas City
75 Rachelle Moley Weichert, Realtors Welch & Com
108 Ken Rosberg Prime Development Land Co LLC
76 Amy Howell Weichert, Realtors Welch & Com
109 David Barraza Real Broker, LLC
77 Ashley Kendrick Chartwell Realty LLC
10 Teresa Acklin Prime Development Land Co LLC
78 John Kroeker Weichert, Realtors Welch & Com
m Chris Austin Kw Kansas City Metro
79 Jared Smith Inspired Realty of KC, LLC
12 Stephanie Murphy ReeceNichols - Leawood
80 Heather Lyn Bortnick ReeceNichols - Country Club Plaza
13 Becca Kyger ReeceNichols - Leawood
81 Quinn Whimley Reilly Real Estate LLC
14 Ryan Kennedy ReeceNichols - Lees Summit
82 Sherri Hines Weichert, Realtors Welch & Com
15 Peggy Holmes ReeceNichols - Lees Summit
83 Whitney Stadler Compass Realty Group
16 Sherry Westhues ReeceNichols - Lees Summit
84 Rebekah Schaaf ReeceNichols - Overland Park
17 Steve Cutshaw Keller Williams Realty Partners Inc.
85 Wade Fitzmaurice Fitz Osborn Real Estate LLC
86 Shannon Stumpenhaus Compass Realty Group Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
87 Jodi Breth c Realty G reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
odie rethour ompass kealty Group are not included. Kansas City REALTORS® is not responsible for submitting this information.
88 Jody Shewmaker ReeceNichols Shewmaker
89 George Medina ReeceNichols - Country Club Plaza
90 Zac Morton Keller Williams KC North
91 Tanya Burns RE/MAX Town and Country
92 Christopher Mather Compass Realty Group
o WHEN BUYING THEIR Dzecre #omee
94 Jim Fussell Kw Kansas City Metro
95 Stacy Porto ReeceNichols -The Village CHECK UUT UUR GULD @ MVP PACKAGES
96 Rachel Kilmer ReeceNichols - Lees Summit ;
97 Jeff Tanner Platinum Realty LLC
98 Tim Seibold Coldwell Banker Regan Realtors 4 REALTORS® BASIC INSPECTION + RADON, INCLUDES ALL OF THE ITEMS IN GOLD + AIR QUALITY
: s ; TERMITE AND SEWER SCOPE (MOLD TESTING) AND THERMAL IMAGING + FLOOR PLAN
99 Megan Wampler Keller Williams KC North ahall i ael  Scan to Quickly
- R0 Book Online (THIS IS THE MOST INCLUSIVE INSPECTION AVAILABLE ON THE MARKET)
100 Teresa Hayes Twaddle Realty, Inc.

ChrisﬁanAn’,.end (9213) 353-6869 | acmhomeinspection.com

Licensed Professional Engineer
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Dec. 31, 2025

# FIRST NAME LAST NAME OFFICE NAME
18 Amy Arndorfer Premium Realty Group LLC
19 Brooke Marsalla ReeceNichols - Lees Summit
120 Matthew Palmquist Whitetail Properties Real Esta
121 Terry Madden Myers Compass Realty Group
122 Denise Sanker ReeceNichols - Lees Summit
123 Sbd Team SBD Housing Solutions LLC
124 Alex Thome ReeceNichols - Leawood
125 Micah Thomas Lutz Sales + Investments
126 Kristi Soligo Fleshman RE/MAX Revolution
127 Shelly Balthazor ReeceNichols- Leawood Town Center
128 Kelli Becks Keller Williams Realty Partners Inc.
YOU serve us. Let us serve you
| ]
130 Homeric Team KW Kansas City Metro
131 Lorre Ramseier Keller Williams KC North Our Service Hero Loans can help make your dreams of
132 Eli Medina ReeceNichols - Country Club Plaza homeownersh | p area | |ty
133 Jackie Stahl KW Diamond Partners
134 James Asher Asher Real Estate LLC
o . .
135 Lisa Ruben ReeceNichols - Country Club Plaza @ U p to 100 /O fl nancin g
136 Nick Gadwood NextHome Gadwood Group @ NO borrower paid mOrtgage Insurance
137 Bridget Brown-Kiggins Weichert, Realtors Welch & Com
, , © For law enforcement, firefighters,
138 Laura Miller ReeceNichols - Leawood
EMTs, and Teachers
139 Rhonda Ahern Premier Realty Group
140 Cassidy Wheeler ReeceNichols - Leawood
141 HB Group KW Kansas City Metro
142 Lonnie Branson Keller Williams Southland Contact Lu ke at 913-901 -3231 or
143 Audrie King Platinum Realty LLC NMLS#502099 luke.landau@centralbank.net to learn more!
144 Abby Powers Worth Clark Realty
145 Angela Fitzgerald Rodrock & Associates Realtors
146 Brenda Youness Weichert, Realtors Welch & Com
147 David Gundersen RE/MAX Realty Suburban Inc Central Bank ‘ MO rtg O g e
®

148 Alexander Koburov Weichert, Realtors Welch & Com . . . . . . . .

Owner occupied, single-family dwellings only. Purchase of primary residence only. Proof of full-time, active employment by at
149 Vicki Smith RE/MAX Innovations least one borrower is required. Volunteers are not eligible. Qualifying borrower(s) must be on the loan and execute security

instrument. EMT’s must provide proof of valid EMT license. Eligible borrowers must be in market. This is not a commitment to
150 Aravind Pentapati Platinum Realty LLC lend or extend credit. Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing.

Receipt of application does not represent an approval for financing or interest rate guarantee. All rates, programs and fees
are subject to underwriting guidelines and are subject to change without notice. Other restrictions may apply. See bank for
details. The Central Trust Bank NMLS #407985 MEMBER FDIC 238 Madison St, Jefferson City, MO 65101. Copyright Central
Bancompany. All rights reserved. LENDER
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Dec. 31, 2025

# FIRST NAME LAST NAME OFFICE NAME

151 Mindy Methner ReeceNichols - Lees Summit

152 lvy Home Group Kw Kansas City Metro

153 Benjamin Lytle Opendoor Brokerage LLC

154 Matthew Webb Keller Williams Realty Partners Inc.
155 Brooke Reinertsen Redfin Corporation

156 Missy Barron ReeceNichols - Lees Summit

157 Haley Epps Boardwalk Realty

158 Micquelyn Malina Keller Williams Realty Partners Inc.
159 Sherry Timbrook BHG Kansas City Homes

160 Connie Curran Compass Realty Group

161 Bailey Lyons Lyons Realty Group

162 Christina Brown Sage Door Realty, LLC

163 Majid Ghavami ReeceNichols- Leawood Town Center
164 Murray Davis BHG Kansas City Homes

165 Jake Zillner Genstone Realty

166 Darcy Roach Homes by Darcy LLC

167 Megan Osborn Fitz Osborn Real Estate LLC

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.

WE

Neil Mendez is a dedicated Financial Advisor committed to helping individuals, families, and
business owners achieve their financial aspirations through personalized strategies and
comprehensive planning. With a strong foundation in relationship building, gap analysis,
and solution selling, Neil takes pride in creating customized financial roadmaps that
empower clients to reach their goals with clarity and confidence. His
approach combines technical expertise with a genuine passion for
understanding each client’s unique vision for the future.

YOUR TRUSTED PARTNER IN
FINANCIAL GROWTH AND SECURITY:

A former college basketball player, Neil brings the qualities of
leadership, discipline, and teamwork to his professional life,
ensuring that every client experience is collaborative and
goal-oriented. Beyond his career, Neil values family and adventure.
He is married and the proud father of a two-year-old daughter, Lucy,
‘ and enjoys traveling with his family and their two dogs, Lily and Buckets.
s This balance of professional excellence and personal fulfillment reflects Neil’s belief that
financial planning is not just about numbers—it's about creating the life you want to live.

!r " YouCa I['the SI};‘I: y We.Do the
ting~ Reach Out for PélE'onalized Guidance!
o WY . —

PO | PR BRETTREID  "wrrénime
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Global Stone

Luxury

¥

that Leave a Lasting Impression

Countertops | Tile | Flooring

Design Center

Check Out Our Unmatched Crafismanship
12114 WEST 88TH STREET, LENEXA

913-499-1050

globalstone-kc.com



TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2025 - Dec. 31, 2025

# FIRST NAME LAST NAME OFFICE NAME
| 0 —
168 Jeff Manning ReeceNichols - Country Club Plaza
169 Randi Pereira Kw Kansas City Metro Ext ra va I u e Fv‘
170 Aly Plunkett ReeceNichols -Johnson County W 1 I
7 Tami Lewis Chartwell Realty LLC ‘ .
172 Sarah Page Compass Realty Group
173 Aaron Olla Real Broker, LLC
174 Karen Baum Weichert, Realtors Welch & Com
175 AudraH Team Real Broker, LLC -
176 Lynne Matile ReeceNichols - Overland Park Heating*) ; |un_1!5i"hg. - Electrica
177 Madison Moss (Harpst) RE/MAX Innovations » ¥,
178 MBS Group Kw Kansas City Metro . 0 M E WA D 7
179 Christine Dunn Keller Williams Realty Partners Inc.
180 Jennifer Barth RE/MAX Realty and Auction House LLC
181 Adrienne Fisher ReeceNichols - Country Club Plaza
182 Molly Hipfl ReeceNichols - Lees Summit
183 Austin Short Kw Kansas City Metro
184 Rampy Group Kw Kansas City Metro
185 Rob Lacy Weichert, Realtors Welch & Com
186 Ellen Murphy ReeceNichols - Leawood
187 Brenda Shores Real Broker, LLC
o . oo o Kanoas ity Metro Home Warranty Plus with A.B. May includes System Checks for Buyers. With more
. . o T than $600 in value, these major home system assessments are cost-free unless a
o o ST customer-approved repair is made during the visit. Schedule anytime during the
190 Linda Clemons RE/MAX Innovations 1 3-month Warranty;
191 John Simone ReeceNichols-KCN
192 Julie Weaver Aristocrat Realty e Heating & Cooling System Check with Cleaning
193 John Waltmon Main Street Renewal, LLC (] Plumb/ng System Ch eck
194 Suzy Goldstein Hallbrook Realty Py Drain System CheCk
195 Dan Couse EXP Realty LLC X
196 Candi Sweeney ReeceNichols - Parkville y EIeCtncal SyStem CheCk
197 Amber Shawhan CEAH Realtors PIUS, a $25O COde UPgrade Credit
198 Kerrie Shumate Midwest Realty & Auction
199 Jason Patterson Whitetail Properties Real Esta Questions or want to Iea rn more?
200 Tony Long Real Broker, LLC Contact your Home Warranty Partner!
Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers S h (S | | Ie O D e | | at 91 3_91 5_487 3
reportad. which affects all parties invelvad n a ransaction. New construction or numbers not reperted to Kansas Gity REALTORS: hrough he MLS within the date range sted We'd love to helpl

are not included. Kansas City REALTORS® is not responsible for submitting this information.
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FAQ about
Kansas City
Real Producers

Ever since we launched Kansas City Real
Producers in July 2017, | have heard some of the
same questions from many of you. | figured it
would be most efficient to publish the answers
here in case more of you had the same questions.
Remember, my door is always open to discuss
anything regarding this community — this
publication is 100% designed to be your voice!

Q: Who receives

this magazine?

A: The top 500 agents of
Kansas City. We pulled
MLS numbers (by closed
volume) in the Kansas City
market. We cut off the list
at number 500. The list will
reset in early 2025 based on
2024 totals and continues
to update annually.

Q: Why am | not listed

on the top 200 standings/
why are my numbers
showing differently?

A: There are a number of
reasons why that could be
the case. First, be sure to
read the disclaimer in its
entirety. We pull the data
on the exact date listed, so
if the closed transaction is
not submitted by that date,
it will not be included. User
error or BRIGHT error is
always a possibility. The
most common reason is
that for any deal with an
alternate agent listed, the
production gets divided in
half between the lead agent
and the alternate. There are
a few other factors at play,
so if you have a question
about the Standings, please
contact me, and we can
take a look: reece.hale@
realproducersmag.com.

42 - February 2026

Q: What is the process for
being featured in

this magazine?

A: It’s really simple — one

or multiple peers have first
nominated every featured
agent you see. You can
nominate or be nominated
by other agents, affiliates,
brokers, owners, and office
leaders. A nomination
currently looks like this:

you email us at reece.hale@
realproducersmag.com with
the subject “Nomination:
(Name of Nominee).”

Please explain WHY you

are nominating them to be
featured. It could be that they
have an amazing story that
needs to be told, perhaps they
overcame extreme obstacles,
they are an exceptional
leader, have the best customer
service, or they give back to
the community in a big way,
etc. Once the timing is right,
the next step is an interview
with us to ensure it’s a good
fit. If all works out, then we
put the wheels in motion.

Q: What does it cost

to be featured?

A: Zero, zilch, zippo, nada,
nil. It costs nothing, my
friends, so nominate away!
This is NOT a pay-to-play
model whatsoever.

Q: How can | write an

article to be printed?

A: If you are interested

in writing an article to
contribute your ideas,
experience, knowledge,
expertise, or stories to the
Kansas City Real Producers
community, please

email me at reece.hale@
realproducersmag.com. Even
if you don’t consider yourself
a prolific writer, let’s talk!

Q: Who are the

Preferred Partners?

A: Anyone listed as a
“Preferred Partner” in the
index at the front of the
magazine is an integral
part of this community.
They will have an ad in
every issue of the magazine,
attend our events, and be
part of our Facebook group.
We don’t just find these
businesses off the street,
nor do we work with all
businesses that approach
us. One or many agents
have personally referred
every single Preferred
Partner you see. We won’t
even take a meeting with a
business that has not been
vetted by one of you and is
“stamped for approval,” in
a sense. Our goal is to create
a powerhouse network

not only of the best agents
in the area but the best
affiliates, as well, so we can
all grow stronger together.

Q: How can | refer a local
business to join KCRP as a
Preferred Partner?

A: If you know and want

to recommend a local
business that would like

to work with more top

real estate agents, please
email me at reece.hale@
realproducersmag.com and
introduce us! This is the
only way we can grow and
strengthen this community,
through your referrals.

It’s much appreciated!

Q: How might | get more
involved in this community?
A: Two primary ways:

First of all, if you have not
already, be sure to join our
private Facebook group
specifically for the top

500 real estate agents and
our preferred partners.

To request to join, simply
search on Facebook the
keywords “Kansas City’s
Top 500 Real Producers
Community,” and it will pop
right up. Request to join,
and we will promptly accept
you into the group. This
online community is a space
for further connection,
contribution, and curiosity
to be shared among our
members. Secondly, be

sure to attend our events.
We currently plan to host
events throughout the year,
a couple of golf outings,
and some VIP social events
throughout 2025. We
promote these events via
email and Facebook, so if
you haven’t been receiving
invites, please email me
immediately at reece.hale@
realproducersmag.com.

THESTAR.

KansasCity,com

2025 KANSAS CITY'S

2025 KANSAS CITY'S

MGGOWAN MORTGAGES

COMPETITIVELY LOW RATES!

FINANGING STARTING AT 500- GREDIT SCORES!
FAST PRE-RPPROVALS!

SHOP AT 250- BANKS WITH ENDLESS OPTIONS!
AVAILABLE 7 DAYS A WEEK!

CONVENTIONAL, FHA, VA, AND USDA LOANS!
NON-TRADITIONAL FINANCING OPTIONS!

@ DEREK MCGOWAN
NMLS# 1478470

816.631.9687
dmcgowan(@nexamortgage.com




9151 Currency St.

Irving, TX 75063

FAST APPROVALS. FAST CLOSINGS. LOW GOSTS.

— We work with over twenty lenders to —
negotiate you the lowest rate every time

ane Ale
By Xa,

Si
\ Wt =C0ke,

pobY Moo,

Taylor Hartley . NMLS #236734
Owner | Mortgage Broker

cell: (913) 634-8600 | office: (913)599-9222
taylor@smarthomelending.com
smarthomelending.com

EEEEEE

Find Out Why Brokers @H@ SMART HOME
Are Always Better \ﬁ\/ LENDING



