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RESTORING ROOFS,
BUILDING TRUST

VISIT OUR WEBSITE
PerimeterRoofing.com

CALL US
678.568.7992

SCHEDULE A
FREE INSPECTION
TODAY!

PERIMETER ROOFING specializes in offering
top-tier roofing services, including repair, replacement,
and maintenance, across the state of Georgia for both

residential and commercial properties.

INSPECTIONS ARE ALWAYS FREE

PREVENT EXPENSIVE REPAIRS

Early detection of roof damage can save you from expensive
repairs or full roof replacements.

Addressing issues early helps extend the life of your roof.

MAXIMIZE INSURANCE COVERAGE

A thorough inspection ensures all damage is documented,
making it easier to file successful insurance claims.

Proper documentation increases the likelihood of getting full
coverage for repairs.
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Family Owned
678.250.6653

MOLD TESTING & REMEDIATION | ENCAPSULATION
WATER DAMAGE REMOVAL

HOME INSPECTIONS | CLEANOUT SERVICES

WorldClassPS.com

Trust us for quick, 
reliable results!

World Class Home Inspections
& Remediation

Partner With Us 
for Hassle-Free 
Closings!

GARY MILLER JR  
Agency Owner

goosehead.com
gary.miller@goosehead.com

678.835.7862
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6105 Atlanta Highway, Suite C Flowery Branch, GA

Beyond the 
Closing.  
A Lifetime 
of Security.

770-733-3624
Info@crabapplecreatives.com

Follow Us!
@CrabappleCreatives

Book Your Consultation Today!

L u x u r y  H o m e  S t a g i n g
a n d  I n t e r i o r  D e s i g n .

S e r v i n g  A t l a n t a
a n d  b e y o n d .

Ragan Holt
Owner + Lead Creative

C R A B A P P L E  C R E A T I V E S
L E S S  H O U S E  +  M O R E  H O M E

UNITS® of Atlanta
Tel: 678-838-6556 | Email: customersolutions@unitsatlanta.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ATTORNEY - REAL ESTATE
The Golden Team at Ganek
Gretchen Golden
(404) 939-9919

BASEMENT WATERPROOFING/
FOUNDATION REPAIR
Scott Trowbridge
(678) 684-8064

BUILDER
Epcon Communities - Charlotte and Atlanta
Shannon Robinson
(317) 258-6560

CUSTOM CLOSETS
All Around Home Solutions
Bryan Duke
(770) 312-0121

CUSTOM HOME BUILDERS
CottageSmith
(770) 335-2655

DESIGN AND STAGING
Currie Rose Interiors
Karla Giltner
(316) 218-8959

ESTATE SALES
Grasons Estate Sales & 
Business Liquidations
Brian Crump
(678) 249-9097

HOME INSPECTION
Perimeter Roofing
(678) 948-7663

Spectrum Property Inspections, LLC
Rodney Ruffin
(470) 216-7001

World Class Home Inspections LLC
Brett Gordon
(678) 250-6653

HOME PREPARATION SERVICES
HOMEstretch Atlanta Metro
Jen Boston
(404) 941-1595

HOMEstretch NE Atlanta
Mike Lundy
(404) 683-6195

HOMEstretch NW Atlanta
Adam Melnyk
(470) 888-8586

HOME STAGING
Crabapple Creatives
Ragan Holt
(770) 733-3624

INSPECTIONS - RESIDENTIAL 
AND COMMERCIAL
All Atlanta - AmeriSpec
Donny Williams
(404) 405-4011

INSURANCE-AUTO-HOME-
LIFE-HEALTH-BUSINESS
Goosehead Insurance
Gary Miller Jr.
(720) 394-7723

State Farm 
Jay Williams
(770) 410-1818

INTERIOR DESIGN
Sarah Bowman Spaces
Sarah Bowman
(678) 403-2925

JUNK REMOVAL/DEMOLITION
Joseph’s Junk Removal
(470) 353-0017

KITCHENS, BATHS, FLOORING, PAINTING
Eco Flooring USA
Glauco Rocha
(404) 480-2823

MOLD TESTING & REMEDIATION
World Class Home Inspections LLC
Brett Gordon
(678) 250-6653

MORTGAGE BROKER
Atlanta Mortgage Advisors, LLC
Joe Trovato
(404) 375-0779

LH Lending
Lauren Hale
(912) 977-1551

MOVING / STORAGE
Hilldrup
George Roth
(540) 802-4288

PHOTOGRAPHY-FAMILY/
REAL ESTATE/EVENTS
Alexandra Santos Photography
(404) 790-0196

re’h multimedia
Regis Lawson
(678) 783-6389

PLUMBING/ HVAC/ ELECTRICAL
RS Andrews
Dari Payrow
(770) 454-1800

PORTABLE STORAGE
Units Atlanta
Philip Hotchkiss
(678) 838-6556

REAL ESTATE PHOTOGRAPHY & MEDIA
Home Photo Source
Mason Anthony
(404) 795-4498

RENOVATIONS / ADDITIONS
Perimeter Roofing
(678) 948-7663

ROOFING
Perimeter Roofing
(678) 948-7663

Universal Roofing & Construction
Pete Emrick
(770) 354-5038

SHUTTERS, BLINDS AND SHADES
All Around Home Solutions
Bryan Duke
(770) 312-0121

SIGNS, BANNERS & PRINTING
FastSigns of Tucker
Daniel Ludin
(770) 934-2200

TRANSACTION MANAGEMENT
White Pickett Fence
Amber Pickett
(561) 203-9425

WATER, FIRE, MOLD RESTORATION
3 Lions Restoration
Spencer South
(770) 268-0300



Greater Atlanta Real Producers • 98 • February 2026

Request an appointment or schedule 
an inspection today!

770-734-0232
INFO@ALLATLANTAINSPECT.COM

SURPRISES
ELIMINATE
AND EARN PEACE
OF MIND

“I know
that I can always 
depend on both 

professionalism and knowledge. I have used their services for over
15 years.”

Shelia Marshall, 
Re/Max Pure

(678) 249-9097
grasons.com/johns-creek
bcrump@grasons.com

We support your clients through important
life transitions while staying focused on your goals.

I T ’ S  M O R E  T H A N  A  S A L E .  I T ’ S  A  R E L A T I O N S H I P.

PEOPLE FIRST +
PROFESSIONAL QUALITY

O U R  I N D U S T R Y .  O U R  F O C U S .

What We Do
 Estate Sales
 Business Liquidations

What We Build
Trust  |  This is our business

Save to
Contacts

Meet
The

Team

Regis Lawson
Photographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Alexandra Santos
Photographer

Ashley Streight
Director of Operations

Aaron Hutchison
Owner & Publisher

Shy Espinosa
Virtual Assistant

Sophia Reynolds
Ad Strategist
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Custom-designed for your space & style

Smart layouts that maximize storage

Built-in drawers, shelves & hanging space

Premium �nishes and hardware

Free professional design consultation

We do more
than closets!

Scan to see all
of our services.

Start your project with a free, 
no-obligation quote! 770-312-0121 | AllAroundHomeSolutions.com

IN RESIDENTIAL AND
    COMMERCIAL ROOFING���������������

���� ���� �� ����� ���� �����
770-685-0225 • info@buildinguniversal.com

“I can't overstate my great experience 
with Universal Roofing. Great customer 
service and quality work at a reasonable 
price. My highest recommendation.”
- Jodi B.
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Lara Dolan
Calm & Clarity in the Midst of Chaos

Lara Dolan BY ELIZABETH 

MCCABE 

PHOTOS BY 

ALLIE SANTOS 

COVER STORY

“Never give up on 
something that you can’t 
go a single day without 
thinking about.”  
– WINSTON CHURCHILL 

“I’m a bit of an accidental agent,” 
laughs Lara Dolan. But there’s 
nothing accidental about the 
success she’s built, the trust 
she’s earned, or the reputation 
she carries today with Ansley 
Real Estate. Her career wasn’t 
launched in glossy open houses. 
Instead, it was forged collecting 
late rent, filing eviction notices, 
and navigating high-crime 
neighborhoods with two small 
daughters in tow during one of 
the most volatile housing markets 
in recent history.

“It was not fun,” she says plainly. 
But it was essential, making her 
into the go-getter she is today.

Calm in the Storm 
Before real estate, Lara and her 
husband Brian were buy-and-
hold investors, quietly building a 
residential portfolio long before 
it was trendy. When the market 
downturn hit between 2006 and 
2008, a REALTOR® friend asked 
Lara to help manage single-
family rental properties intended 
for future development, projects 
the market simply couldn’t 
support at the time.

An expert problem-solver, Lara 
learned leaps and bounds from 
that experience. She also became 
quite adept at helping people with 
their property concerns.

“There is almost always a 
solution,” she explains. “We just 

have to find it and make sure all 
parties are comfortable. If we can 
keep both sides calm and focused 
on the outcome, we can find a 
way through. That’s our number 
one job. We must be the calm in 
the storm, the voice of reason.”

Fearlessness, Learned Early 
“I grew up in Minnesota,” says 
Lara, “home of Prince. And yes, 
we were at the very last concert 
at the Fox Theater.” Later, she 
headed to Southern California 
to attend Claremont McKenna 
College, where she earned a 
double major in Psychology and 
Literature. “It was an outstanding 
education that really developed 
how I think, analyze problems 
and develop outcomes.”

Graduating into the early 
1990s dot-com boom, Lara 
was recruited into a startup 
tech and multimedia company 
where she ran marketing and 
PR in her twenties. It was an 
all-hands-on-deck environment: 
changing copier toner one 
minute, presenting technology 
to Fortune 100 CEOs the next. 
She traveled nonstop, pitching 
cutting-edge multimedia kiosks 
to local governments, Congress, 
and even Oprah!

One product, a touchscreen 
“mini courthouse” designed to 
guide users through uncontested 
divorce filings, caught national 
attention. Lara found herself 
flown out, picked up in a limo, and 

Left to Right: Catherine Marshall, Brian Dolan, Lara Dolan, Jenny McAllister



Greater Atlanta Real Producers • 1514 • February 2026

standing just offstage while Oprah 
demonstrated the technology, 
ready to jump in and fix it if 
anything broke. “I was a little techy 
as head of marketing,” she laughs. 
“That’s what happens when you 
are in your 20s and work with a 
company of 10 people.”

Being flexible and fearless 
translated perfectly to real estate. 
She does everything to get the 
job done. “One day you might 
be scooping excrement in the 
backyard. The next, you’re closing 
on a $2 million house.” Now she 
is passionate about helping the 
newer agents on her team figure 
out how to build success.

Passionate about People 
Lara rose in real estate by being 
her authentic self. A self-described 
“open book,” she is always out 
and about. She’s passionate about 
people. “My husband calls me 
‘the Lego piece’ because I love to 
connect people,” she smiles.

In 2024, Lara rebranded her 
business as The Dolan Group, 
bringing husband Brian fully 
into the fold after his retirement 
from corporate leadership. Brian 
thrives working with buyers, 
especially first-time homeowners, 
where he focuses on education, 
trust, and, as he puts it, “working 
toward great outcomes.”

Together, they’ve become what 
Lara calls the “family REALTOR®” 
for their clients, serving multiple 
generations, friends, cousins, and 
referrals. It’s all about deepening 
relationships with existing clients. 
“We’re in maintenance mode,” Lara 
says. “We want to continue serving 
our clients at the highest level and 
welcoming new relationships in a 
way that feels right.”

A Family That Shows Up 
Lara beams when talking about 
her family. Olivia, 25, lives in 
Chicago and works as a Public 

One day you might be scooping excrement in the backyard.  

The next, you’re closing  
on a $2 million house.”

Defender for Cook County. 
Although it’s an emotionally 
demanding role, she finds 
grounding through her tight 
relationships and solid friendships. 
Carly, 23, lives in Buckhead and 
runs events and banquets for the 
Ritz-Carlton downtown, where, 
according to Lara, “there is never a 
dull moment.”

What makes her proudest? It’s 
their work ethic. They got that 
from their parents.

“People love to talk about this 
generation not working hard or 
not showing up on time,” she says. 
“That is not true of the Dolan girls. 
They will outwork you, but they 
still know how to have fun.”

Now that their daughters are 
adults, the Dolans prioritize a 
big family trip every year. “We 
actually like each other and love 
spending time together,” Lara 
says. That’s priceless.

Golf, Florida, and Recharging 
Outside of real estate, Lara’s dream 
of a perfect morning starts with 
18 holes of golf. At their home on 
30A, as members of Watersound 
Club, she and Brian tee off at 7:30 
a.m. and are back online working 
before noon. “We try to be in 
Florida one week a month, but it 
doesn’t always work that way,” she 
laughs. By adding team members, 
she can get some time away from 
the office to unplug. 

“People think this business is just 
about opening doors and walking 
through houses,” she says. As Lara 
points out, “There’s so much work 
that must be done on the phone 
and computer; we research, 
analyze data, work through 
contract solutions, send trusted 
vendors to solve problems. That’s 
the stuff nobody sees.”

To relax on a rainy day with 
unexpected downtime, you can 

business has to be authentically you. 
Otherwise, you won’t stick with it.”

Lara Dolan is unapologetically 
herself. She’s transparent, authentic, 
and shows up fully, both in business 
and at home. That clarity is her 
competitive edge. And people are 
taking notice.

find her on her couch with a 
marathon of Law & Order SVU. 
“That’s my guilty pleasure,” she 
laughs, “or sitting in my front room 
with a good book.” In real estate, 
there is always something to do. 
“But we need to recharge and 
not feel guilty about relaxing into 
something entirely unproductive.” 
Why? “That is, in fact, productive 
but something I still need to work 
on!” Downtime is essential with the 
hustle and bustle of real estate.

Advice That Actually Matters 
When asked what advice she’d 
give to up-and-coming producers, 
Lara doesn’t sugarcoat it: “Get 
involved and stay involved,” she 
urges. “For me, getting deeply 
involved in some charity events 
and community organizations 
has been instrumental in 
building my business.”

You name it – she’s done it. “I’ve 
chaired huge events for the Cystic 
Fibrosis Foundation, Milton First 
Responders Foundation, and now 
I’m doing more work to support 
research to cure ALS, as a dear 
friend is struggling with this 
diagnosis.” Lara has sat on non-
profit boards, been involved with 
the Chamber of Commerce, and 
is a past president of the fantastic 
Alpharetta Business Association.

“It is not enough to join, pay your 
dues, and occasionally attend. 
Join the committee, work the 
event, chair the subcommittee,” 
she encourages others. When 
you can show your hard work, 
intelligence, and dedication 
through activities that aren’t 
necessarily real estate related, 
that is powerful. “People see who 
you are and how you show up.”

She’s quick to note, “That isn’t for 
everyone … some people build a 
business calling FSBOs. God bless 
you. That’s not me.” Others blog, 
vlog, and create nonstop content. 
What does matter? “Building your 

People see who  
you are and how you  

show up.” 



Greater Atlanta Real Producers • 1716 • February 2026

WHAT
OTHERS
M I S SWE SEE

• Residential & Commercial Inspections
• Radon Measurement Specialist
• New Construction Inspector (ICC Certified)

• Certified Residential Indoor Environmentalist
• ASHI Certified Home Inspectors

470-216-7001
spectrumpropertyinspections.net
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Deals, Dedication  
& a Dash of  

Chess StrategyNiyi
PHOTOS BY REGIS LAWSON

AGENT ON FIRE

Long before he was 
guiding clients toward 
generational wealth, 
Niyi Adewole was a kid 
growing up in Music City, 
unaware that his life 
would eventually take him 
from football stadiums 
to real estate closings. 
“I grew up in Nashville, 
Tennessee, where I was 
born and raised,” he 
said. But life had bigger 
plans. His family later 
relocated to Philadelphia, 
where he spent about a 
decade, attended Temple 
University, and played 
football for the Owls.

ADEWOLE

College life didn’t unfold 
quite how he initially 
pictured it. “I originally 
started in Engineering,” he 
said, laughing, “but switched 
when I realized I had a knack 
for sales.” He graduated 
with a degree in Business 
Administration—something 
that would prove more useful 
than he ever imagined.

His first job out of college 
vaulted him into the 
corporate world. “My first 
job was in medical device 
sales with Baxter Healthcare, 
which moved me from 
Philadelphia to Chicago,” 
he said. And he was good at 
it…very good. Good enough 

that leaving wasn’t because 
of burnout or failure. “I 
didn’t move into full-time 
real estate because I failed 
elsewhere,” Adewole said 
firmly. “I was very successful 
in medical device sales, but 
I had a deep passion for 
real estate and the financial 
freedom it gave me.”

That passion kicked off 
around 2015 when he 
discovered a podcast that 
changed everything. “I 
first started listening to the 
BiggerPockets podcast,” he 
said. Inspired, he tackled 
his first house hack in 2016 
after moving to Louisville, 

Kentucky. It was a spark that 
grew into a calling.

When it came time to choose 
a brokerage, the decision 
was rooted in mentorship 
and direction. “I chose eXp 
because my mentor, someone 
who made the journey from 
W-2 to full-time real estate, 
was with eXp,” he said. The 
flexibility, stock benefits, and 
ability to build a downline 
didn’t hurt either.

Today, Adewole is part of the 
thriving Ekabo Home Team, 
serving Georgia and Florida 
with a hyper-focused passion: 
helping investors win. “We 

specialize in the investor-
friendly niche: short-term 
rentals, long-term rentals, 
and small multifamily house 
hacks,” he said. “I love helping 
people buy their first property 
and taking advantage of 
opportunities like 100% bonus 
depreciation to build wealth.”

As the market shifts, 
Adewole sees opportunities 
everywhere. “We’ve shifted 
into a full buyer’s market,” 
he said. “Unlike 2020–2022 
when sellers held the power, 
buyers now have leverage. 
We’re helping investor 
clients scoop up great deals 
across the board.”

And when he says: “great 
deals,” he means it. Ask 
about one of his favorite 
client victories, and he 
lights up. He described a 
recent long-distance closing: 
“We secured enough credits 
to cover closing costs. 
During due diligence we 
identified about $20K of 
work and negotiated $15K 
in credits.” Then came the 
curveball, which was a low 
appraisal just a week before 
closing. Most agents would 
groan. Adewole strategized. 
“We used a strategic 
approach and got the seller 
to match the appraised 
value while letting us keep 
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all credits,” he said. “The 
client was thrilled.”

Real estate may be his 
profession, but Adewole’s 
life is full of motion and 
connection. “I love playing 
chess and games in general,” 
he said. He picked up tennis 
and pickleball during the 
pandemic, stays active in 
the gym, loves traveling, and 
openly admits: “Anything 
active and I’m in.”

His personal life is full of 
new beginnings, too. “My 
wife and I married in 2023 
and welcomed our first son, 
Abraham, in summer 2025,” 
he said. His family now spans 
multiple states, but their 
connection is tight. “Family 
time has been amazing.”

He’s also an avid learner 
and loyal podcast listener. 
“I listen to BiggerPockets, 
Dan Martell’s podcast, Alex 
Hormozi, and Morning 
Brew,” he said. His go-to 
bookshelf includes Rich Dad 
Poor Dad, The Richest Man 
in Babylon, and works by 
Dennis Kimbrough, which 
is hardly surprising for 
someone devoted to building 
wealth and teaching others 
to do the same.

If he weren’t in real estate? 
Adewole didn’t hesitate to 
answer. Though his response 
says more about him than 
the hypothetical job. “If you 
have any questions, feel free 
to contact me at chatgpt.
com,” he joked, slyly dodging 
the fantasy career scenario 
like a seasoned football 
player slipping a tackle.

His advice to other real 
estate agents is grounded in 

experience and conviction. 
“Invest in real estate 
yourself,” he said. “As 
a real estate agent, you 
see deals daily and have 
relationships with every 
vendor. You have an 
unfair advantage. Use your 
skills to build your  
own portfolio.”

Giving back is also woven 
into his story. “Anything 
involving kids,” he 
said when asked about 
his favorite charitable 
focus. “When I lived in 
Philadelphia, I taught kids 
chess every Wednesday, 
and I still love any 
opportunity to help and 
mentor young people.”

And if he could choose 
a superpower? “Super 
speed,” he said without 
blinking. “Both for fun 
and because it would  
let me do everything 
faster, including playing 
football again.”

At the heart of it all, 
Adewole wants readers 
to know one thing: he’s 
here to help others chase 
the same freedom that 
changed his life. “The 
Ekabo Home Team are 
the investor-friendly real 
estate agents for Georgia 
and Florida, and we’re 
continuing to expand,”  
he said. “We partner  
with clients beyond 
closing to ensure they’re 
on a path toward 
generational wealth.”

From Nashville roots 
to national vision, Niyi 
Adewole’s story is still 
being written…one smart 
investment at a time.

I originally started 
 in Engineering,  
but switched when I realized  

I had a knack for sales.

DELIVERING EXCELLENCE
FOR YOUR CLIENTS.

Mold Remediation
Water Restoration Services

Sewage Cleanup

Reconstruction Services

Fire Damage Restoration

770.400.0221 | 3Lions911.com | 760 Old Roswell Rd. 107, Roswell
Get Your
FREE
Consultation!

SAY GOODBYE
TO MOLD, AND

Hello to
Sold!

Licensed & Insured • 24/7 Emergency Services

Your Trusted Partner for
Quick Home Repairs.

• Fast, reliable HVAC, plumbing, and electrical services.
• Perfect for pre-sale inspections or urgent repairs.
• Trusted by Atlanta realtors for over 50 years.

Call RS Andrews Today – Your Partner in Home Services. 470-264-8128  •  rsandrews.com

Why Choose Us?



Greater Atlanta Real Producers • 2322 • February 2026

912-977-1551
lhlend.com | lauren@lhlend.com

Lauren
NMLS: 2094762 

Hale
Owner/Senior Loan Officer

TAILORED LENDING
FOR LIFE'S BOLDEST MOVES

WE'VE GOT YOU COVERED!

RESIDENTIAL

COMMERCIAL

PRIVATE INVESTORS

IN-HOUSE PROCESSING

FRAME EVERY MOMENT.
BRANDING, L IFESTYLE, SPECIAL

OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196
ACONSANTOS@GMAIL.COM

A L L I E S A N T O S . C O M  

Your story,
styled to sell
Karla and her team are amazing. 

She listened to the needs of my 

clients, and treated their home like 

it was her own. Currie Rose has 

the vision to create a warm and 

inviting space that buyers are 

sure to love. -Jessica

“

“

Contact us to hear about our new pay at closing options currieroseinteriors.com 
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404.795.4498 | HomePhotoSource.com

SCAN
TO BOOK

OR LEARN
MORE!

TAILORED PHOTOGRAPHY | 4K VIDEOS | VIRTUAL TOURS | FLOOR PLANS | BRANDING

Residential Photography Services | Interior and Exterior Photography

Aerial Photography | Sky-High Property Views

Commercial Photography Services

Your Competitive Edge
i n  R e a l  E s t a t e  M a r k e t i n g

R E A L  E S T A T E  W I T H  H E A R T

Teri EhrlichTeri Ehrlich
PHOTO BY ALLIE SANTOS 

COVER REWIND FEBRUARY 2025
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Prep Smar ter, 
Not Harder

HOMEstretch

PHOTOS BY REGIS LAWSON

PARTNER SPOTLIGHT
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S
elling a home can feel like running a marathon in flip-
flops. There is the pressure of timing, the stress of prep, 
and the constant question of whether the home will 

show well enough to get top dollar. That is exactly the problem 
HOMEstretch was built to solve, and in Metro Atlanta, three 
franchise owners are leading the charge with experience, heart 
and a whole lot of hustle.

Mike Lundy, Adam Melnyk and Jen Boston are individual 
HOMEstretch franchise owners who together cover the entire 
Metro Atlanta area. Mike serves Northeast Atlanta, including 
Alpharetta, Cumming, Duluth and Lawrenceville. Adam covers 
Northwest Atlanta, including Marietta, Woodstock and Canton. 
Jen oversees Atlanta Metro, including Dunwoody, Atlanta, 
Brookhaven and Decatur. While their backgrounds differ, their 
mission is the same: remove stress from selling a home for both 
agents and homeowners.

At its core, HOMEstretch is about preparation. The company 
partners with real estate professionals to handle cosmetic 
updates and repairs before a home hits the market, helping 
homes get to market faster and earn more ROI. Real estate 
agent partnerships are not just part of the business model, they 
are the foundation.

“Real estate agent partnerships are the key to our business,” 
Lundy said. “Working together we can offer home sellers a fast 
and easy path to home prep that can help achieve top dollar 
and a fast sale.”

Lundy’s path to HOMEstretch was anything but typical. Born in 
New York and raised in Dunwoody, Georgia, he earned a degree 
in electrical engineering technology from Southern Tech in 
1991. He then spent three decades in the IT industry, working 
everywhere from Anixter and Cisco Systems to Dimension 
Data and Byteworks, holding roles that ranged from presales 
engineer to vice president of sales.

“I loved the emerging world of IT and the Internet,” he said.

After 30 years in tech, Lundy shifted gears and launched 
HOMEstretch alongside his wife and business partner, Tanya, 
whom he married in 1993. Today, he brings the same precision 
and performance mindset into home prep, fueled by a lifetime 
of being underestimated.

“People have always underestimated me and my abilities,” 
Lundy said. “I love overproducing to show them what I am 
capable of.”

For Lundy, the payoff comes at the end of a project. “Seeing my 
clients excitement when we are done and what their home now 
looks like” is what keeps him motivated, he said. Integrity, he 
added, is nonnegotiable. “We strive to do the absolute best for our 
customers and make the process as easy on them as possible.”

Adam Melnyk brings a sales-driven, relationship-first approach 
to Northwest Atlanta. Born in Houston and raised in Holland, 
Michigan, Melnyk earned a business management degree 
from Ferris State University in 2007. Since then, he has built a 
career in sales across logistics and software, including running 
a logistics branch with 30 direct reports and working for a 
globally recognized real estate software company.

“I chose this path because I have always wanted to own my own 
business,” Melnyk said. “I also saw a large need in the market and 
the ability to help real estate agents and clients in a major way.”

Now one year into his role with HOMEstretch, Melnyk is 
focused on building deep roots in the Atlanta real estate 
community. “I have the vision on what this business can be in 
the Atlanta community so building those relationships is what I 
am passionate about,” he said.

The most rewarding moments come when preparation 
pays off. “Seeing a home that needs some cosmetic changes, 
developing a scope through collaboration, doing the work, and 
ultimately watching the home sell for much more money than 
it would have before,” he said.

Melnyk and his wife, Courtney, have two children, Maddox and 
Kate, and when he is not working, he can usually be found at 
the gym, on the golf course or at the beach. His advice to others 
building something new is simple and honest: “Everyday is not 
sunshine and rainbows so keep going!”

Jen Boston’s story is deeply rooted in Atlanta. Born and raised 
in the city, she graduated from the University of Georgia in 1993 
with a management degree and spent decades in technology 
sales with companies like Cisco, IBM, LG, Belkin and Samsung. In 
2024, after selling two homes herself, she experienced firsthand 
just how overwhelming home prep can be.

“If only we’d had HOMEstretch,” Boston said. When she 
learned about the business, she knew it was the perfect fit. 
“From my first conversations I could see it wasn’t just a 
business—it was people who genuinely care, and I wanted to 
help carry that forward.”

Boston has been in her role for one year and is passionate 
about great results. “Helping real estate agents get homes 
market-ready and reduce the stress of preparation,” she said. 
The reward is in the reaction. “Seeing people’s faces when a 

home is transformed—and hearing how confident 
clients feel heading into listing day.”

Outside of work, Boston is actively involved in 
the community. She serves as board chair for the 
Elaine Clark Center and is a board member for the 
American Hydrangea Society. She and her husband, 
Richard, enjoy traveling, hiking and spending time 
with their blended family and five animals, most of 
them rescues.

Across all three territories, the message is 
consistent. HOMEstretch exists to make life easier. 
Communication, responsiveness and follow-through 
are not optional. Speed and quality are expected. And 
integrity drives everything.

“Working with HOMEstretch makes the experience 
easier for both the real estate agent and the 
homeowner, “ Boston said.

Or, as Lundy put it more plainly, “HOMEstretch should 
be your go to partner for home preparation services.”



Greater Atlanta Real Producers • 3130 • February 2026

Help Your Clients Unlock the 
Potential in Their Backyard!
In today’s market, Accessory Dwelling Units 
(ADUs) are a game-changer for homeowners. 
Whether they need extra space for family or
a new income stream, CottageSmith delivers 
custom-built, high-quality ADUs that add
value and flexibility to any property.

Why Your Clients Will Love an ADU:

www.MyCottageSmith.com | (770) 335-2655

Aging Parents Stay Close
Independence with convenience

Affordable Living for Adult Children
A smart housing solution

Expand Without Refinancing
More space, same mortgage

Rental Income Potential
Stylish, self-contained units

ASK ABOUT OUR REALTOR REFERRAL PROGRAM

TRANSFORM HOMES FAST,
IMPRESS BUYERS INSTANTLY

98% of our realtor partners say homes 
sell faster after our renovations:

From floors to full  upgrades, we make 

homes market-ready in days, not weeks.

Schedule your free in home estimate

(404)480-2823
  FLOORING & STAIRS      BATHROOM & PAINTING      ECO-FRIENDLY MATERIALS BUYERS LOVE.



9151 Currency St.
Irving, TX 75063

PERSONAL NMLS 256911 • GRMA 26970 • COMPANY NMLS 1863962
404.375.0779  |  401 MACY DRIVE STE B, ROSWELL, GA

All in On
Purchase Business

While other lenders are chasing
refinances, we have been

perfecting our purchase process.


