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#1 Woman
Loan Originator

at America’s #1 Retail
Mortgage Lender

Since 2018

Over 4,600

families helped

Over $1.5 billion

loan volume

,d
;! VENTURE

Ry TITLE SERVICES

Your forever lender. Financing the world one loan at a time. venturetitleservices.com
Contact me today.

Celebrating 7 years making real estate dreams
come true with CrossCountry Mortgage!

MAXWELL

MORTGAGE TEAM

Lauren Maxwell

Executive Vice President | NML5331415
lauren@maxwellmortgageloans.com

We've moved!

2394596-0500 9115 Galleria Ct., 2nd Floor

MaxwellMortgagelLoans.com Naples, FL 34109



FLORIDA REAL ESTATE
CLOSING EXPERTS

Delivering Peace of Mind for Buyers, Sellers,
REALTORS® and Lenders

‘ - FLORIDA PROPERTY

TITLE

= A Diligent Management Group Company

3 6 = ” DiligentManagementGroup.com

COVER STORY

PROFILES IN THIS ISSUE

Index of Preferred Partners . .
Publisher’s Note: Together Into 2026 Scan to Visit Our Website
Featured Agent: Candice Carter
Partner Spotlight: Joe Nugent, Joe the
Home Pro Home Inspections

Cover Story: Rhonda Keane Milligan

Joe Taylor, David A. Burt,
President and Founder Vice President/Attorney

239.766.7971 | Info@FloridaPropertyTitle.com
FloridaPropertyTitle.com

Joe Nugent, Joe
20 Candice Carter 28 the Home Pro
Home Inspections

TWO CONVENIENT LOCATIONS

If you are interested in contributing or nominating REALTORS® for
certain stories, please email us at SWFL@n2co.com.

2366 Surfside Blvd. Suite 103 10600 Chevrolet Way, Suite 103

@FORTMYERSREALPRODUCERS
Cape Coral, FL Estero, FL
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WHY USE OUR SERVICES
M U LTI PLE @ Listing Photos & Videos

@ Matterport & Zillow 3D Virtual Tours

COM PAN I ES @ Headshots & Branding Photographs

WHEN WE CAN @ Branding & Social Media Videos
DO IT ALL?
‘Veteran-Owned Business’

ACHEMY BOOK NOW

DIGITAL MEDIA ,
Real Estate Photography & Videography admphotoandvideo.com | (239) 839-5971
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“Our Family

Protecting
Your Family”

Nash Insurance
Specializes In
Helping Realtors
and Mortgage
Brokers with
Their Clients
Home & Flood

Insurance needs.ﬂ '
. A

* Nash Insurance is a Third Generation Insurance Agency here in Florida.

* We are an Independent Agency that represents most companies in Florida,
including a few that only write business through select agencies.

* We offer same day quote and bind.

* We shop the Insurance market for you.

* Our agents have an average of over 10 years’ experience.

NIA PP

Call Today and let us help
Close Your Deal!

239-333-0888 | Brandon@NashFL.com



Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS
Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Woods, Weidenmiiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

BOOKKEEPING
Medrano & Cail
Jennifer M. Cail
(239) 677-5888

CPA SERVICES

CCG Certified Public
Accountants

Steven Phillips

(239) 992-1973

CUSTOM HOME BUILDERS
Smart Set Builders
Jhonandy Herrera

(833) 285-3377

Tri-Town Construction
Tanda Hogg
(239) 895-2058

HEALTH INSURANCE
SMG

Joe Garcia

(239) 460-5415

HOME IMPROVEMENT
Design Works

Marco Tiné

(239) 441-2485
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HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(513) 238-4218

HOME RENOVATION
Renovation Sells SWFL
George Nahra

(312) 310-0111

HVAC SERVICES
AC Pros

Todd Meady
(239) 747-6549

Rocket Cooling
Daniel Peregrin
(407) 782-8202

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

Nash Insurance & Associates

Brandon Nash
(239) 770-8521

State Insurance USA, LLC
Blake Chapman
(239) 989-5618

MORTGAGE LENDER
Easy Mortgage LLC
Pamela Fajardo
(239) 333-5431

Fluent Mortgage
Rajin Ramdeholl
(917) 337-7104

Guild Mortgage Company
Mike Schwartz
(848) 218-0335

Hartford Funding Ltd
E.J. Gilbride
(631) 445-9807

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

National Mortgage Home Loans
Randy Gammo
(248) 864-2200

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

PHOTOGRAPHY/REAL ESTATE
ADM Real Estate Photography
and Videography

Earl Gardner

(239) 822-0806

LaCasaTour
Sheryl Moreno
(888) 598-8687

REALTOR ASSOCIATION
Florida Gulf Coast Multiple
Listing Services, Inc.

Sean O’Brien

(239) 936-3537

ROOFING

SCM Roofing
Roberto Santos
(239) 233-0450

TITLE COMPANY
Diligent Management
Group LLC

Joe Taylor

(239) 691-3369

Easy Title and Escrow LLC
Elianne Onoz
(239) 628-0137

FirstSource Title
Stacey Maczulis
(440) 522-9404

LandSel Title Agency, Inc.
Kelly Craycraft
(614) 226-6751

Paradise Coast Title & Escrow

Sam J. Saad Il
(239) 784-5556

Venture Title Services
Ryan Marrie
(239) 734-2400

With 43+ years of experience in Southwest Florida, we keep homes move-in
ready with expert AC repairs, maintenance, and replacements—so your
buyers feel comfortable from the moment they walk in.

(239) 747-6549 » acprosnow.com

Because no one falls in love with a home that feels like a sauna




RPCRA Honors 2025
Annual Award Winners

The Royal Palm Coast
Realtor® Association
(RPCRA) is proud to
recognize our 2025
Annual Award Winning
Members, individuals
whose leadership, service,
and dedication continue to
elevate our profession and

strengthen our community.
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Rachael Guertin
RE/MAX Nautical Realty
Realtor® of the Year

Leanne Powell
Vylla Home
New Member
Participant Award

Karen Borrelli
John R. Wood Properties
Special Recognition Award

Megan Eister Bob Vaughan
Weichert Realtors® D&V Home Mortgage
Agency ONE Affiliate of the Year
Broker of the Year

Mike Stone Shane Spring
Schooner Realty, Inc. The Keyes Company
New Member Faye L. Roberts

Participant Award Honorary Lifetime

Achievement Award

Each of these honorees exemplifies the professionalism,

integrity, and commitment that define RPCRA and its members.

About RPCRA

The Royal Palm Coast Realtor® Association empowers
Realtors® to thrive in their business, champion private
property rights, and provide exceptional value to their
clients and communities.

Building a Stronger
Future Together

Evolution |
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Serving and advancing the
real estate profession through
education, advocacy,

and connection.

Explore Member Benefits
at RPCRA.org
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Andrew Regenhard Ellen Buchanan Geneva Eilertson Mercedes Mikalaitis
Publisher Editor & Writer Ad Strategist Event Coordinator

Jess Wellar Michelle Reed Sheryl Moreno Samuel Saum
Writer Photographer Photographer Videographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

\Elite Protectior

REALTORS® your clients expect the best—so do
we. At State Insurance USA, we specialize in
seamless, high-value home coverage designed
for SWFL's most prestigious properties.

v/ TAILORED POLICIES FOR LUXURY HOMES

v/ EXPEDITED QUOTES FOR SMOOTH CLOSINGS

v/ UNPARALLELED SERVICE FROM A TRUSTED TEAM
v/ PERSONAL & COMMERCIAL

ELEVATE YOUR CLIENT EXPERIENCE
WITH INSURANCE THAT MEETS
THEIR EXPECTATIONS

BLAKE CHAPMAN

stateinsuranceusa.com
(239) 567-9992
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WOODS - WEIDENMILLER
MICHETTI- RUDNICK

Michael Michetti « Joshua Rudnick ¢ James “Jay” Caudill ¢« Samuel Colburn ¢ Brian Cordero

Big Firm Quality,
Small Town Service.

é. A Personal Approach to Real Estate Law

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an
important decision that should
not be based solely on
advertisements. Before you
decide to hire an attorney
be sure to request free
written information about
qualifications and experience.
Rule4-7.2(d).



+ Comprehensive Same Day Reporting""‘-- ;5
* Termite, Radon, Mold, 4 Pt, wWind Mltlgatmnw
* Phones Answered Evenings & Weekends ﬁ

« Only Company With A 1 Year Limited
Guarantee
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PHOME: 232-430-8220
® WWW.NAPLES.HOUSEMASTER.COM

More Than

Closings

WE BUILD REALTOR PARTNERSHIPS.

Easy Title & Escrow LLC

Elianne Onoz

Lic Title Agent & Director of
Business Development
Elianne@Easytitleandescrow.com
Direct: (239) 628-0137

14 - February 2026

FLUENT -
MORTGAGE !

i

g

Seamless Transactions, Satisfied Clients, Choose The Mortgage Bank

v  Unparalleled Communication

v’ Streamlined Service

v Faster Closings

v  More Solutions

Contact Us Today!

877.7.FLUENT

myfmloan.com

Florida Offices

Naples Office Melbourne Office

4851 Tamiami Trail North 6905 N Wickham Road .
Office 218, Naples, FL 34103 Suite 402, Melbourne, FL 32940 SCAN To
DOWNLOAD .

Orlando Office
7380 W Sand Lake Road
Suite 500, Orlando, FL 32819
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Dear Real Producers of Fort Myers, Each year, we see a strong group of Thank you for being part of what makes
agents retain their rank, a testament this community so special. Here’s to a . f [ ]
A new year officially begins in January, to their dedication and sustained year of connection, collaboration, and g -
but after the holidays fade and routines excellence. At the same time, we’re continued success.
ttle back into place, it’s often Feb ized by th ers— ) : :
SeHe hackc Ito place, 1ts orten tebruaty energizec by the neweom . We're a local, independent mortgage broker with over 30
when the year truly finds its rhythm. professionals who have elevated their Very respectfully yours, . .
With that in mind, welcome to 2026—a businesses and are stepping into the years of eXper'?nce- U'nl|ke banks, we have the freedom to
fresh chapter filled with momentum, Top 500 community for the first time. shop around with multiple wholesale lenders to find the
opportunity, and anticipation. Welcoming these new members is best rates and options. That means your clients get:
one of our favorite parts of the year,
This time of year is always especially and March marks the beginning of J Unique Loan Clear to Close « CQmpetitive
exciting at Fort Myers Real Producers. that celebration. Options in10 Days Rates
Behind the scenes, our team is hard at
work determining who has earned a Our first event of 2026 is just around
place in our 2026 Top 500. These are the corner. Be sure to keep an eye on Ready t.O take
the professionals who will receive the your inbox for your invitation to our your Chent
magazine throughout the year and be upcoming gathering on March 12, .
invited to our exclusive, relationship- 2026. Additional details will be shared Andrew Regenhard eXperlence to
driven events. It’s a process that reflects soon, and we look forward to bringing Owner/Publisher the next level‘) NATIOMAL MORTGAGE HOME LOANS
both consistency and growth—honoring everyone together—reconnecting Fort Myers Real Producers ’
those who have maintained their standing with familiar faces while introducing 239-290-0692
while celebrating those who have reached ~ many new ones—as the year fully andrew.regenhard@n2co.com Randy Gammo CEo & Loan Officer | NMLS #170965
this milestone for the very first time. gets underway. www.swflrp.com (248) 864-2200 | natlonaImortgagehomeloans com
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EST. 1983

HARTFORD

FUNDING LTD
wo

POWERI-!%SE

MORTGAGE
PROFESSIONALS

EJ Gilbride and Joe DeMarco,
are teaming up to lead Hartford Funding, Ltd.’'s

EXPLOSIVE

expansion in Southwest Florida!

INFINITE POSSIBILITIES. ONE SOURCE."

WINDOWS & DOORS | PERGOLAS & VERANDAS | OUTDOOR KITCHENS
s EXTERIOR ELEMENTS

ad

Joe Demarco

Branch Manager
jdemarco@hartfordfunding.com
NMLS #820418

EJ Gilbride

Director of Business Development
ej@hartfordfunding.com
NMLS #127515

.

INTERIOR INNOVATIONS

CABINETRY | COUNTERTOPS | FLOORING

TILE & STONE | MOSAICS |

FORT MYERS SHOWROOM
agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. Rates, fees and

program guidelines are subject to change without notice and may not be available at commitment or closing. Certain

HARTFORD FUNDING, LTD. (Company NMLS ID #58160) 100 Crossways Park Drive West, Suite 302, Woodbury, New York 11797
| Toll Free 833-238-2280. Hartford Funding, Ltd. is an Equal Housing Opportunity Lender.Hartford Funding, Ltd. is=not an
restrictions/limitations may apply. Not all products and/or programs are available in all states. This is not intended as

24861 N. Airport Rd,, Fort Myers, FL 33907
230 44] 248 5 an offer to extend credit nor a commitment to lend. Refinancing an existing loan may increase total finance charges
st . ™ over the life of the loan. Licensed Mortgage Banker- NYS Department of Financial Services. Licensed by the New Jersey EQUAL HOUSING
i Department of Banking and Insurance. For licensing information, go to https://www.hartfordfunding.com/licensing or LENDER

https://nmlsconsumeraccess.org/EntityDetails.aspx/COMPANY/58160.

FLORIDADESIGNWORKS.COM




BY JESS WELLAR -

PHOTOS BY LACASATOUR

Candice Carter lives that
truth at John R. Wood
Properties | Christie’s
International Real Estate
in Fort Myers. A solo
agent who launched right
before Hurricane Ian
struck, Candice battled
through a slow start and
never looked back.

In 2024, she closed 28
transactions, and she’s
already pushing beyond
that pace — while earning
RealTrends 2025 Verified
recognition among the Top
1.5 percent of real estate
professionals in the U.S.

A Solid Foundation
Candice didn’t stumble into
real estate unprepared; she
arrived with a lifetime of
service and structure. Born
in Michigan and raised in a
pastor and missionary family
that moved often (including
several years in Moscow),
she’s called Cape Coral home
for nearly two decades.

Before obtaining her

real estate license,

Candice spent over two
decades in nonprofit
leadership, running
everything from large local
events, vast teams, to a
childcare center — while
adding a bachelor’s in
international multicultural
communications and a
master’s in executive
leadership to the mix. That

powerful combination
taught her to read the room
and stay calm.

“During all of those years
leading nonprofits, I kept a
strict routine, as well, and
learned that application is
everything,” she affirms.
“You can learn something,
but it is useless until you
apply it; action is at the
forefront of progress.

“Leadership has also
helped tremendously

in understanding what
people are really saying
underneath what they’re
telling me,” she adds.

Answering the Call

The shift from nonprofit
leadership to real estate
wasn’t a total whim. Over

the years, friends and family
would often encourage
Candice to consider the
industry since she seemed
like a natural. While
pursuing her master’s, she
realized she’d outgrown
her ceiling and needed a
field that demanded more
creativity, grit, and upside.
Once she obtained her
master’s, she realized she
could do anything.

“I was also craving something
bigger and more dynamic

in my life,” she reflects.

“But ultimately I just

loved the idea of creating

an opportunity without
boundaries, the vastness

of real estate’s reach, and it
really struck me that people
are always going to want land
and a house to put on it.”

Fort Myers Real Producers - 21
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She took the leap, got
licensed, and went all-in —
then backed that decision
with an unlikely mentorship
and plenty of hustle.

“Peter Davis was my mentor
and we are polar opposites
in every way!” she chuckles,
noting how he “gave it to me
straight” and fed her early
land deals while broker Jay
Richter modeled a calm,
client-first style.

The results came quickly
as her pipeline grew.

But volume matters less
to Candice than impact
with her tried-and-true
playbook: show up early,
serve hard, and deliver
beyond the ordinary.

People Over Profit
Candice’s self-proclaimed
superpower is collaboration.
She’s direct when it counts,
proactive without the drama,
and clients feel that steady
confidence — both at the
negotiation table and in the
countless small moments
along the way.

“I'm not here to sugarcoat
things or make promises I
can’t keep,” she says. “My
clients deserve honesty.”

That honesty is backed by a
deep skill set: organization,
negotiation, and the ability
to clearly communicate what
matters most — right when
it matters most. Candice
pours herself into tailoring
each experience to the
people she serves, believing
relationships always come
before numbers. She’s also
never afraid to roll up her
sleeves, stay late, or do what
it takes to get the job done.

“My work ethic is rooted in
gratitude,” she explains. “The
alarm goes off at 4:30 a.m.,
and I'm in the office by 5:30
a.m. — because the families

I serve deserve my very best,
every single day.”

Family Fun

Away from closings, Candice
is hanging out with her
favorite people: Isabella (20),
Gabriela (17), and MJ (14),
while their three pet Yorkies

Candice Carter is a-solo'égent with John R. Wood
Properties | Christie’s International Real Estate.




A fitness enthusiast, Candice Carter often starts her days with early workouts. !,

— Cocoa, Thor, and Rosco —
“really run the ship.”

The Carter family are serious
foodies who love the beach,
music, shopping, and a
spirited kitchen rap battle.
When the sushi craving hits,
there’s no question where
they’re heading: “Hands
down our favorite spot is
J&P Asian Fusion in Cape
Coral,” Candice declares. “It’s
ridiculously good and has
life-changing sushi. Their ex-
girlfriend roll has ruined me!
Nothing compares.”

Service still threads through
her personal life as well.

She attends Cape Christian
and is a proud business
partner with Crunch Fitness
to support local health
initiatives. Additionally,
Candice contributes to
Convoy of Hope and Christy’s
Cause, aligning her work
with causes that fight disaster

fallout and human trafficking.

The engine underneath it
all is simple: family first.
Her daily motivation comes
from her brood (“they’re
my daily cheerleaders and

24 . February 2026

inspiration”), her visual
pipeline board, early
workouts, and a growth
mindset fed by audiobooks
and top-producer circles.
She sums it up with two
personal mantras that keep
her honest: “Average is
unacceptable” and “The only
obstacle in my way is me.”

Looking ahead, Candice’s
goals are audacious yet
anchored. She wants

scale — portfolio building,
teaching her children the
language of real estate and
entrepreneurship, and
elevated production — while
never losing sight of her
why: legacy, service, and
meaningful impact for the
place she calls home.

Ultimately, she sees herself
in future real estate roles
that “give people hope

and encouragement,”
through broader
community advocacy.

“The journey ahead
excites me, and I'm

here to stay and make a
meaningful impact along
the way!” she concludes.

0

AVERAGE

| S

SCHWARTZ

Mike is a great guy who actually cares about his clients. He knows
how to get the right loan for YOU! Highly recommended. He also
knows about the programs in Florida that you may qualify for. He
will tell you what's going to work and what will probably not work
for you. Love working with him! He helps make the dream happen!

- Grace

Guild

mortgage
OWN WHAT MATTERS

Guild Mortgage Company; Equal Housing Opportunity; Company NMLS #3274 (www.nmlsconsumeraccess.org). For more licensing information,
please visit www.guildmortgage.com/licensing. Guild Mortgage is not affiliated with SWFL Real Producers or any other featured company.

LET'S CONNECT TODAY!
Mike Schwartz

Branch Manager

CELL: 848.218.0335
OFFICE: 239.970.6624

mortgagemikeflorida.com
NMLS 230779
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SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

o Free consultations
°® Our GAF lifetime roof system includes a 25 year
workmanship warranty.
® Locally owned and operated with 30+ years of
combined experience.
® Veterans, Active Duty Military, First Responders
andTeachers Discounts.
"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner
"Professional. Quick & Easy. Would definitely use again." 855_SCM_ROOF
-Tampa Homeowner scmroofingfl.com
"Very ProfeSS{onal. Knowledgeable guys and zero trash Licensed Florida Contractor #CCC1331132
was left behind!." -Tampa Homeowner

GET TITLE COMPANY RATES
& EXPERT GUIDANCE

GOODWIN LAW, P.A.

Real Estate * Probate * Wills & Trusts

Serving Florida with offices in Naples and Palm Beach

GOODWIN LAW, PA.

Purtner th Us for A||
Your Client's Transactions

‘ﬁ-_"
GLPA.LAW | (239) 207-3403 | 9955 TAMIAMI TRAIL N, SUITE 4, NAPLES, FL 34108

Florida’s Premier Law Firm focused on Real Estate Transactions, Estate Planning, and Estate Administration. E -I-ll E

ol . Martindale-Hubbell =
CLIENT CHAMPION 5. m=  ereevinent S Frda
PLATINUM /2023 ol O e 2025 :
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Renovation

Sells

While You Sell'the Dream,
Let Us Bring it to Life

Elevate your client offerings with fast, on-budget renovations. Whether
prepping for market or renovating to stay, we handle design, construction,
and financing for a seamless process.

The Smart Way - L =~
to Sell > -

Maximize your client’s returns with
turnkey renovations that help homes
sell for more, faster.

Profit

AS-IS PRICE RENO. COST SALE PRICE

$775K $46.8K $950K

v 3 Week Renovation
v Kitchen | Bathroom

George

Your Southwest Florida Renovation Expert

(239) 880-2992 | george@renovationsells.com
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INSPECTION}

RIEIGER TRFFS S
SERVICE AT
ITS FINEST

BY JESS WELLAR
PHOTOS BY
LACASATOUR

Pro Home Inspections, two decades spent in

hospitality is more than a resume filler — it
defines the way he has built his business and his
reputation in Southwest Florida.

F or Joe Nugent, owner and CEO of Joe the Home

“Relentless Service’ is our number one core pillar
and I credit those hospitality days to being able to
understand what it takes to have a service-based
business be the best,” he explains.

Today, Joe leads one of the most trusted inspection
companies in the region, with a thriving team,
multiple locations, and a growing licensing division
that’s taking his business nationwide.

Switching Gears

Born and raised in Cleveland, Joe attended Xavier
University, where he earned a bachelor’s degree

in communications. For 20 years, he thrived in
hospitality, working his way up to director of sales
and marketing for a large hotel company with several
bumps along the way.

“In July of 2013, I lost my job. I was married at the
time with two kids and tired of relying on other people
to give me a paycheck,” Joe recalls. “I was watching
HGTV and got the idea to look into inspections.”

Joe officially launched his inspection business in
2015, but it wasn’t an overnight leap. He ran Joe the

Home Pro on the side for five years, steadily building
up a portfolio of clientele while working full-time.
Then COVID hit and Joe lost his hospitality job again
in June of 2020 — for the last time.

“COVID was the catalyst I needed to work for myself
full-time,” Joe offers. “It also helped that the housing
market here went ballistic during the pandemic so
the timing didn’t hurt either!”

Setting the Standard

Joe runs his business like the service pro he’s always
been — super methodical, intentional, and people-
focused. It’s no wonder word of his company’s
culture has spread, as Joe notes he currently has a
“deep bench of people on the wait list” that he knows
personally who want to work for him.

Currently, Joe the Home Pro Home Inspections

has four employees, including three state-certified
inspectors personally trained by Joe, and one office
manager who, in his words, changed everything.

“Joe Pate has been the most influential and important
hire,” Joe shares. “He has elevated everything we do
and it goes to show that who you hire matters.”

Joe’s lead home inspector has been with him for five
years, and he takes a tremendous amount of pride
in knowing that his team was trained correctly from
the outset.

Fort Myers Real Producers - 29



T
Joe Nugent is the owner
of Joe the Home Pro
Home Inspections.
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“We have one team member who worked for
another inspection company for about a year but
we trained him the Joe the Home Pro way! So there
are no bad habits to break,” he points out. “The
fact that we have multiple inspectors and can get
to a home within 48 hours typically also helps. Our
reports go out within two hours after we complete
an inspection.”

What really sets his company apart, though,
are its four pillars: In addition to Relentless
Service, Joe’s business values Unwavering
Ethics and Morals, Intentional Communication,
and Community Centric values.

“I chose Unwavering Ethics and Morals to be on

the right side of everything. I will never ask an
employee to do something I wouldn’t do myself,” Joe
emphasizes. “And Intentional Communication comes
from my hospitality days, as I have always made a
conscious effort to talk to people in terms they can
understand so we’re all on the same page.”

“We’re also Community Centric, because we wouldn’t
be here without community,” he adds. “We have an
obligation to give back.”

That commitment shines through, as Joe and his
team perform a Day of Service several times a year,
while Joe himself chairs multiple committees, sits on
local boards, and contributes to various nonprofits
across Naples.

At the end of the day, though, it’s the impact on clients
that drives him.

“This is the most expensive purchase someone will
make in their lifetime,” he notes. “It is our job to help
them understand their home, as well as help them
avoid costly items in the future.”

Life Beyond the Business
When Joe isn’t scaling his business, he’s soaking up
life with his two kids, Logan (15) and Maddy (13).

“We love to explore Southwest Florida, go to Disney,
hit the beach and stay active,” he shares.

Weekends might find Joe on the water, traveling, or
at Boston Beer Garden catching a game with friends.
He’s also quick to admit he’s a foodie at heart.

“I'love to check out the latest Southwest Florida
restaurants,” he elaborates. “Blackbird and Tigress
are two new spots I'd highly recommend.”

No Slowing Down

A decade into his inspection career, Joe sees a
bright road ahead. He currently owns Tampa to
Marco Island, with plans to expand all over the
country, including Lynchburg, Virginia, and soon,
Cincinnati, Ohio.

“As we grow and scale, I am in the process of
purchasing another home inspection company. I am
also currently licensing my company nationwide and
want to help put 200 Veterans to work!” Joe says with
conviction. “I am not a Veteran myself, but it is a cause
that is near and dear to my heart. Veterans match
perfectly with the skills required for home inspection.”

He even offers Veterans a 50 percent discount on
licensing, equipping them with the tools to launch
their own business. “We show them how to scale as
we have a roadmap to success by offering essentially
a ‘business in a box.”

Looking ahead, Joe is both grateful and motivated.
With more inspectors, more locations, and a
nationwide licensing vision, he is building something
much bigger than himself—he’s building opportunity,
community, and trust.

“This industry is getting younger; COVID caused a lot
of people to get out or sell,” he concludes. “And the
ability to incorporate Al is something we are looking
into so that we can add to our stellar customer
service and make things even more efficient for
ourselves and our clients.”
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To schedule your next inspection, call or text Joe the
Home Pro Home Inspections at 239-216-7892 or visit
www.joethehomepro.com today.

JOE

THE HOME FRO
HOME INSPECTIONS
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Help Your Clients

Lol in [Love

With Their Home

Starting With
the Inspection. _

[ 1 ]
m NMLS 1666459

Tosy Mortgage LLC

Let Easy Mortgage LLO
Help You Get There.

At Easy Mortgage LLC, we believe real estate investing
should be smooth and stress-free.

Behind every successful transaction is a team that works
hard so you don’t have to. From consultation to closing, we
make your investment journey easy and rewarding.

Whether you're buying your first, second, or vacation

home, investing in property, or building your next venture,
our dedicated team will be with you every step of the way.
Because your goals matter and our focus is on you, our
All Reports Provided within clients and their families. We're not just here to process

2 H 0 U R s 0 F loans — we're here to solve problems, deliver real
239-216-7892 solutions, and help make the impossible possible.

joethehomepro.com COMPLETION

We offer a full range of loan options, including:

* Residential Mortgages (FHA, VA, Conventional, USDA,
Home Equity)

¢ Jumbo Loanse Fixed & ARM Rate Loans
e 1-Year Bank Statement Loans

¢ DSCR (No Income) Loans

* Blanket Mortgages

* Commercial & Construction Loans

e Lot Loans

* Down Payment Assistance

With personalized service, competitive rates, bilingual
support, and fast closings, we make the mortgage
process smooth and stress-free.

Offices in Cape Coral & Lehigh Acres | Serving All of South Florida
REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS Nathanael Perez, NMLS # 1580644

Easy Mortgage LLC — Focused on Families, Driven by

) ALL GOD'S /@\
&2; LOVE b , @LDREN Solutions.

Thr Frndus Road”

IIM AtlasFree’ .
n2gives.com i
“Your lender should make you look like a rockstar (239) 502-4406
. . Easy Mortgage LLC is a licensed mortgage brokerage. All loans
— not a flreflghter.” WWW.EaSVMTGS.cOm are subjectto-credit approval. Interest rates and loan programs
. EQUAL HOUSING are subject to change without notice. This is not a commitment to
— The Easy Mortgage Promise NMLS 1666459 @LENDER lend. Terms and conditions apply. Not all applicants will qualify.
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KEEP YOUR LISTINGS HOT
YOUR BUYERS COOL

4‘ Request an
[+) Appointment!

: V4 16 Point Maintenance Check ROCKET
— "‘E:" ‘ E/ We arrive in hours not days COOLING

B [ Trusted Service Technicians 239.694.4849

TAX LAWS ARE
COMPLICATED

Tihere«is no,such thing:as'a simple tax'return.

.You don’t have to be a tax Sxpert,—THA'_I_'_'S OUR JOB!

(239) 345-2190 é
ccgcpas.com

1016 Collier Center Way, Suite 205
Naples, FL 34110
info@ccgcpas.com

Certified Public Accountants
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Realtor’s Paradise

Selling paradise should be stress free. Your customers
expect the very best closing experience - and so should you.
Partner with Sam Saad and his trusted family of
companies—your dedicated, around-the-clock team that
clears hurdles, solves problems, and gets deals across the
finish line with ease.

LAW OFFICE OF

SAM J. SAAD 111

REAL ESTATE | BLSINESSE | LITIGATHIN

Naples | Bonita Springs | Cape Coral | Marco Island | Fort Myers
saadlegal.com | 239-963-1635 | paradisecoasttitle.com
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“Doinghairfor22years,and owningseveral
salons, | realized my passion had shifted
to real estate because | was buying and
selling properties as an investor,” Rhonda
Keane Milligan reflects. “My excitement
only grew the more | got into the business,
knowing it was going to be my next career.
After helping friends and family buy and
sell, I knew it was time for a change’”

36 - February 2026

As a Certified Luxury Home
Marketing Specialist, Rhonda

is the solo engine behind the
Milligan Realty Team at SERHANT.
in Fort Myers-Cape Coral. “We
recently joined SERHANT. as part
of the team leading the expansion
of the brand in Fort Myers and
Cape Coral, bringing a modern,
media-driven approach to luxury
real estate in Southwest Florida,

combining local market expertise
with SERHANT’s innovative
platform and global reach. We are
instrumental in the expansion of
the brand in this market, along
with Bryan D. Keane.”

She runs lean by choice, leading a
streamlined operation supported
by her husband, a fellow SERHANT.
agent, who is part of her team. As




her fun signature sign-off reminds
every buyer and seller who lands
in her inbox: “Help, help me,
Rhonda!”, a fitting tagline from the
Beach Boys classic.

Roots and Reinvention
Rhonda grew up in the small
town of Newton, Iowa, then
headed for Southern California
to work after cosmetology
school, ultimately planting roots
in Florida. She spent decades
behind the salon chair — from
1982 to 1989 in SoCal, then 15
more years once arriving in
Southwest Florida — building
a client-centric muscle she still
uses in her second act.

The shift toward real estate started
quietly with a growing appetite
for investing with her ex. As the
years passed, Rhonda noticed

her fulfillment from acquiring
properties for herself and loved
ones had replaced her passion for
cosmetology. She decided to make
it official and bet on herself as a
full-time Realtor in 2004.

When the local real estate market
dipped shortly thereafter, she
didn’t fold either; she relied on
her hard-wired entrepreneurial
instincts and quickly pivoted to
owning and operating City Tavern
(still going strong) and launched
Fuel Tap & Tavern from the
ground up.

Top producer Rhonda
Keane Milligan recently
joined SERHANT. in Fort
Myers-Cape Coral.
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| FOCUS ON
THE PERSON,
NOT THE SALE
— FROM FIRST
TALKING TO
THEM TO THE
CLOSING TABLE
& LONG AFTER.”

Rhonda’s husband, Barry, is an agent on her team.

After stepping out of real estate
during the downturn from 2006
to 2012 to steer her hospitality
ventures, Rhonda came roaring
back when the timing and market
synced and has been a consistent
top producer ever since.

In 2024, she closed 27.5
transactions, landed among the
Top 100 agents in Lee County,

and ranked as a consistent Top

5 producer at her previous
brokerage year after year. In 2025,
she surpassed over 30 closings.

Ask what true success looks like
though and Rhonda won’t cite
numbers. She’ll talk about joyful

outcomes and lasting friendships.

But Rhonda wins listings because
she brings the whole package

— professionalism, poise, and
presence. She’s hands-on with
contractors, checks in daily,

and never outsources the hard
conversations.

“I focus on the person, not the sale
— from first talking to them to the
closing table and long after.” She
means it; many clients become

lifelong friends, and those referrals
not only keep her pipeline full, but
also her social calendar.

Her salon background shows up
everywhere as Rhonda deftly puts
out fires while calming frazzled
nerves. She’s not shy about the
emotional curve of a sale either.

“Balancing emotional ups and
downs of clients during the
process can be quite challenging,”
she admits. “But I try to stay

calm and put the stress on myself
instead of my clients to mitigate
the toll on them. I really want my
clients to feel supported every
step of the way.

“I think that is the reason why
Inow have a very big friend
group!” she adds with a laugh.

On the Homefront

Rhonda’s household is shared
with her husband, Barry—
together since 2012—and a lively
teacup chihuahua named Kai
who is one year old. Now empty
nesters but idle by no means,
Rhonda’s blended family includes
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| REALLY WANT MY

CLIENTS TO FEEL
SUPPORTED EVERY
STEP OF THE WAY.”
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daughter Brittany Keane (40) who
thrives in commercial real estate
with Mayhugh Commercial; son
Bryan David Keane (33), who

sells residential real estate at
SERHANT. in Fort Myers-Cape
Coral (he is a key driver in helping
shape the firm’s expansion and
long-term footprint in the area),
and two adult stepchildren, Brady
(22), a residential elevator service
tech, and Berkley (21), who’s on a
fast-track nursing program.

Free time for Rhonda is kept
SWEFL-simple. “We love going to
the gym, boating, going on long
weekend trips, and spending time
at our Funky Fish House in Cape
Harbour when we aren’t renting
it out,” she shares.

She keeps her social circle wide
with plenty of client dinners, long
walks, weekend workouts, and
quick escapes with Barry to the
Keys or North Captiva. Giving
back threads through her annual
agenda, too.

“We get invited to five or six
different charity events per year
so we support many different
initiatives,” she notes. “We also
like to donate a week’s stay at
Funky Fish House to several
charities to auction off for
fundraisers.”

Looking ahead, there’s a family
milestone on the horizon that
Rhonda is eagerly anticipating:
her son’s June 2026 wedding to
fiancée Amanda in Los Cabos. As
for the next professional chapter?

“I'want to continue to be an
exceptional, hands-on real estate
agent while writing a new version
of myself, both professionally

and personally, each year,” she
concludes. “I have mentored a

lot of new agents that tend to call
me for some reason, and I look
forward to helping them and
many more clients as well.”

WE'RE WITH YOU EVERY STEP OF THE WAY

L » L I ——

SMART SET REAL ESTATE BROKERS

Our in-house team of licensed real estate brokers finds and acquires
properties on your behalf, to suit your investment priorities.

SMART SET REMODELING

Our highly skilled Remodeling Experts know how to renovate
existing investment properties for lucrative sale or rental to benefit
owners like you.

SMARTSET

—BLILDERS —

833-285-3377

smartsetbuilders.com
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Are You Covered with a
Plan that Works for You?

Dedicated to serving our community by providing
tailored solutions for REALTORS®
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JOE GARCIA £

239-319-3062

h A
Jgarcia@my-smg.com f" e
Oursmg.com s

Keep the Love in Your Business —
We'll Keep the Books Right.

l\/.\y. passion is supportmg businesses by Scan to 2
giving my clients more time to focus on

doing what they love most and providing key
advice to help achieve business growth.

Schedule Your
Free Discovery
Call and Get

Why Work With Us?

8. (@

Rp A

B - =] Female Owned and Operated 4 !.ﬁk;.!‘f‘-.é:"

e — . Always On-Call & Always On-Time ®) ;i iy
. White-Glove Bookkeeping Support 239.677.5888
= Nosotros Hablamos Espafnol medranoandcail.com

ﬁ@ Follow Us

VIDEO | PHOTOS | MARKETING

ﬁfa&fa’]— V' Lo REAL ESTATE SERVICES

CREATIVE COMNTENT TO GROW YOUR BUSINESS ) ~
WE LIVE & BREATH REAL ESTATE MARKETING Mcdrano & Cail
THE ONLY TOUR PROVIDER IN SW LACASATOUR.COM | 888.598.8687
FLORIDA THAT PROMOTES AGENTS & INFO @ LACASATOUR.COM AWARDS

THEIR LISTINGS
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FirstSource Title N
combines a personal :

touch with technology

to ensure a streamlined

and smooth closing.

Serving SWFL and all | ; 1 5 +
of Florida with national !

YEARS

o] VING SWFL

closing opportunities.

Stacey Mac
staceymac@firstsourcetitle.com
440.522.9404

LuAnn Vizzone
Ivizzone@firstsourcetitle.com

973.652.7077

firstsourcetitle.com
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Real Estate Community
for Over 30 Years

RESIDENTIAL | REFINANCE | COMMERCIAL | LAND DEVELOPMENT | AGRICULTURAL

KELLY CRAYCRAFT MIKE BOSTROM LINA HOLLOWAY
OWNER/CEO VICE PRESIDENT FORT MYERS BRANCH MANAGER
KCRAYCRAFT@LANDSEL.COM MBOSTROM@LANDSEL.COM LHOLLOWAY@LANDSEL.COM

TRACY HENRY CATHY MANN-SEIPLE AMANDA WILKINS
CAPE CORAL FORT MYERS OPERATIONS MANAGER
VP OF MARKETING SWFL ACCOUNT MANAGER AWILKINS@LANDSEL.COM
TRACY@LANDSEL.COM CATHY@LANDSEL.COM 239.440.5333
239.850.9532 239.770.5251

CAPE CORAL : 239.205.6373 | FORT MYERS : 239.214.7009 | LANDSEL.COM




