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WE MAKE MOVING

Check out our 1,000+ 

Reviews

(703) 682-5922
AROUNDTOWNMOVERS.COM
Licensed & Insured Professional Movers

Service-Disabled
Veteran-Owned Small Business

Residential & Commercial Moves + Local & Long Distance Serving Northern Virginia + Metro DMV

Easy!

Ryan Murphy
President

• Pack & Unpack
• Climate Controlled
  Warehouse
• Move Management
• Downsize & Cleanout
• FREE Home Protection
• FREE Mattress Bags
• FREE Use of
   Wardrobe Boxes

ASK ABOUT OUR DECLUTTER 
SPECIAL FOR REAL ESTATE AGENTS!

It's TOO GOOD to pass up.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

AGENT & INVESTOR 
PARTNER EXPERT
Spindrift
(301) 702-4200
JohnlHomes.com

AI
Ink’d
(571) 470-9261
Inkd.ai

APPRAISAL SERVICES
Jackson Appraisal Group
(202) 409-4850
JacksonAppraisalGroup.com

ATTORNEY
Shulman Rogers
(301) 231-0933
ShulmanRogers.com

CLEANING SERVICE
Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CUSTOM HOME AUDIO/
VIDEO SYSTEMS
Smart Automation Solutions
(240) 242-7272
SmartAutomationSolutions.com

ELECTRICIAN/ELECTRICAL 
CONTRACTOR
Sparrow Electrical Services, LLC
(301) 523-2177
SparrowElectricMD.com

FLOORING
Floormax
(301) 206-2200
FloormaxFloors.com

GENERAL CONTRACTOR
J & J Painting Services, LLC
(703) 593-7587
JandJPainting.co

HOME INSPECTION
DS Home Inspection Services
(240) 910-0896
DSInspects.com

Sentinel Inspections
(301) 832-2682
SentinelHI.com

INSURANCE
Goosehead Insurance
Jennifer Lindsay
(202) 588-0530
JenniferLindsayInsurance.com

State Farm
(301) 530-9450
InsuranceBethesda.com

JUNK REMOVAL
123JUNK
(703) 956-1415
123JUNK.com

LANDSCAPING SERVICES
Hunter’s Property Maintenance
(301) 579-8763
HPMmaintenance.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION
SERVPRO
(301) 933-2425
SERVPROwheaton 
Kensington.com

MORTGAGE
CrossCountry Mortgage
Matt Miller
(240) 678-4669
CrossCountryMortgage.
com/Annapolis-md-3962/
Matthew-Miller/

Waterstone Mortgage
Tina Del Casale
(301) 523-1893
TDelcasale@
WaterstoneMortgage.com

MOVING / STORAGE
Around Town Movers 
and Storage
(703) 682-5922
AroundTownMovers.com

Bargain Movers
(301) 685-6789
BargainMoversInc.com

In and Out Movers
(301) 762-6620
InandOutMovers.net

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving & Storage
(301) 869-3896
MoyerAndSons.com

Town & Country Movers
(202) 997-3324
TownAndCountryMovers.com

OUTDOOR DESIGN
Garden Wise
(703) 243-5982
www.gardenwise.co

PAINTING SERVICE
That 1 Painter
(571) 751-0104
That1Painter.com/
Manassas-Woodbridge/

PHOTOGRAPHY
Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PLUMBING
Shawn Willis Plumbing
(202) 320-8909
shawnwillis31@gmail.com

POWER WASHING
Milton II Pressure Washing
(240) 882-0398
Facebook.com/
share/1BbaVHed9e/

RADON TESTING 
AND MITIGATION
Radon Resolvers, LLC
(301) 200-2907
RadonResolvers.com

REAL ESTATE TECHNOLOGY
Whoovia
(240) 678-4157
Whoovia.com

ROOFING, WINDOWS, 
DOORS, SIDING, GUTTERS
S&K Roofing, Siding 
and Windows
(866) 836-7663
www.SKRoofing.com

SENIOR MOVE MANAGEMENT
Moyer Move Management
(301) 685-7900
MoyerMoveManagement.com

Town & Country Move 
Management
(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING
Moyer Staging + Design
(301) 685-7900
MoyerMoveManagement.com/
Services/Staging/

Town & Country Staging
(202) 997-3324
TownAndCountryMovers.com/
Staging

TITLE COMPANY
C.L.A Title & Escrow
John Coester
(240) 277-2894
CLAtitle.com

Chalet Settlements
(301) 798-9447
ChaletSettlements.com

Pruitt Title
(703) 462-9931
DCTitleGuy.com

VIDEO SERVICES
Studio R Designs
(202) 413-9645
studiordesigns.com

Ditanyan Sye
 www.dsinspects.com  |  240.910.0896

info@dsinspects.com
Serving DC, MD & Northern VA

YOU DON'T HAVE TO TAKE
OUR WORD FOR IT, BECAUSE
THE PEOPLE HAVE SPOKEN!

Ready to get started with 100% confidence?
AGENTS: $25 OFF* FOR YOUR BUYER!

*Valid for first-time clients only. Use code REALPRO when booking.

Call the experts at 
SHAWN WILLIS PLUMBING LLC

(202) 320-8909

DON'T LET
PLUMBING ISSUES

DROWN YOUR DEAL
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Meet
The

Team
Kristin Brindley 

Publisher
Lexy Broussard

Sales Manager
Ryan Corvello 
Photographer

Wendy Ross 
Operations Manager

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

MEET THE REST OF 
THE KB TEAM!

Follow Us Online!

DC Metro Real Producers 
@realproducersdcmetro

DC Metro Real Producers 
@realproducersdcmetro

Non-Contingent on sale o�er before your buyer has sold their existing property!

Call or email me to get started today!

Tina Del Casale
Loan Originator | NMLS ID: 191852

301.523.1893
TDelCasale@WaterstoneMortgage.com
WaterstoneMortgage.com/Originators/Tina-Del-Casale

MOMENTUM BUYER SOLUTIONS

Cash O�er
• Provide the strength of a 

cash-backed o�er, powered 
by our Platinum Credit 
Approval while keeping the 
a�ordability of mortgage 
�nancing - ensuring you 
close on time.

• Not contingent on �nancing 
or appraisal

• One closing

On-Deck O�er
• Buy-before-you-sell �exibility
• Helps buyers qualify with an 

existing mortgage payment
• Eliminates home-sale

contingency

Combined O�er
• Combines Cash O�er + 

On-Deck O�er
• Removes home-sale, �nancing, 

and appraisal contingencies
• Streamlined transition solution

POWERED BY WATERSTONE MORTGAGE

Max Dickinson
Owner of SERVPRO of
Poolesville / Clarksburg / Damascus
Wheaton / Kensington

(301) 933-2425

Water   Storm Disaster   Fire     Biohazard     Mold    Commercial

"Incredible company with great service. I love 
how knowledgeable and helpful they are and that 

I can confidently refer people to them."

- Rebecca A., Gaithersburg

Pay at Closing!
Faster Sales for

Top-Dollar

Independently Owned and Operated.
Woman and Minority Owned.

INTERIOR/EXTERIOR PAINTING • DECK/FENCE

STAINING • KITCHEN CABINET PAINTING

& MORE!

FREE ESTIMATES!

Potomac Bethesda

Richard Higgins, Regional Director

that1painter.com • 571-751-0104
richard.higgins@that1painter.com
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GALA
C e l e b r a t e  w i t h  u s  a t  a  j o i n t  D C  a n d  N O VA  e v e n t  h o n o r i n g  t h e  a g e n t s ,  t e a m s ,  a n d  p a r t n e r s  w h o  m a ke  r e a l  e s t a t e  s h i n e .

C o m e  d r e s s e d  t o  i m p r e s s  f o r  a n  e v e n i n g  o f  g r e a t  c o m p a n y ,  d e l i c i o u s  f o o d ,  l i v e  e n t e r t a i n m e n t ,  a n d  w e l l ‑ d e s e r v e d  r e c o g n i t i o n .

To g e t h e r,  w e ’ l l  r a i s e  a  g l a s s  t o  y o u r  h a r d  w o r k  a n d  t h e  d e a l s  t h a t  m a d e  t h i s  y e a r  u n f o r g e t t a b l e .

AND

For all information on all DC Metro and NOVA Real Producers events, email info@dcmetrorealproducers.com or info@novarealproducers.com

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY

JENNIFER LINDSAY AGENCY

Home. 
Auto.
Umbrella.
Renters.
Flood.
And more.

The right insurance coverage
at a very competitive
price for your clients

Jennifer Lindsay, CPCU
(202) 558-0888
Jennifer.Lindsay@goosehead.com
JenniferLindsayInsurance.com

7200 Wisconsin Avenue, Suite 500,
Bethesda, MD 20814

Licensed in MD, VA, DC, PA & DE.
Referrals can be made across the United States.

GET YOUR QUOTE

SCAN ME

D C  M E T R O

Inside the
Real
Producers
Experience
Dive into the excitement of past Real
Producers events on our Events Page.
From unforgettable moments to vibrant
community connection, it’s all captured in
our highlights, stories, and photo galleries.

We bring together top agents and trusted
partners to celebrate, collaborate, and
elevate the real estate community.

Stay tuned—more incredible moments are
always on the horizon.

Have questions? We’d love to hear from you:
info@dcmetrorealproducers.com

Publisher’s 
Note
Hello February, A Month of Connection! 

February is a month rooted in relationships — a time to 
celebrate connection, compassion, and collaboration. In real 
estate and beyond, success is built on trust and the bonds we 
create with others. The Real Producers community is a true 
reflection of that spirit, where agents and partners consistently 
support, uplift, and inspire one another.

This month, we’re reminded of how many meaningful 
relationships have been formed through shared experiences, 
thoughtful conversations, and the stories featured in these 
pages. Every connection strengthens our network and 
reinforces what makes this community so special.

We’re also looking ahead with excitement to our next event — 
a Joint Gala bringing together both our DC Metro and NOVA 
communities for an evening of recognition and elegance on 
Tuesday, March 12th. It will be a special night to celebrate 
excellence, connection, and the relationships that continue to 
shape our success.

Let’s carry this reminder into every interaction:
“The best relationships are built on trust, care,  
and collaboration.” 

Here’s to a February filled with meaningful connections, shared 
purpose, and continued growth.

Kristin Brindley
Owner/Publisher
DC Metro Real Producers
313-971-8312
Kristin@kristinbrindley.com
DCMetroRealProducers.com
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Q: Who receives this magazine? 

A: The top 500 agents in the D.C. metro area. We pull the MLS 
numbers each year (by volume) in the greater D.C. metro area: 
Washington, D.C.; Montgomery County, Maryland; FCAAR; and 
PGCAAR. We cut off the list at number 500, and the next year’s 
distribution is born. We did this again in January, based on the 
updated list of the top 500 agents by 2025 sales volume.

Q: What is the goal of this magazine? 

A: Real Producers is about building a stronger, more connected 
real estate community. We believe that when we surround 
ourselves with successful, like-minded individuals, we can 
grow to new heights. This magazine is a platform designed to 
bring together the top 500 real estate agents and our trusted 
preferred partners, fostering an exclusive and collaborative 
network. Each month, we share inspiring stories, celebrate 
successes, and promote events that connect, inform, and 
inspire. Our mission is to build relationships and empower 
growth within the real estate industry.

Q: Does Real Producers have events? 

A: Yes! We will have specific networking events throughout  
the year.

Q: What is the process for being featured in this magazine? 

A: Being featured is simple and starts with a nomination. 
Realtors, affiliates, brokers, office leaders, and even self-
nominations are welcome! If you know someone with an 
inspiring story, exceptional leadership, top-tier customer 
service, or a remarkable commitment to giving back, we’d love 
to hear about them.

To nominate, email Wendy@RealProducersKBTeam.com 
and share why you believe they should be featured. Your 
insights help us uncover stories we may not know about. Once 
a nomination is submitted, we’ll reach out for an interview to 
ensure the feature is a great fit. If selected, our team will take it 
from there, coordinating an article write-up and scheduling a 
professional photo shoot.

Q: What does it cost a Realtor/team to be featured? 

A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so 
nominate away! The only small fee you may incur would be for 
professional lifestyle photos for the article. 

Q: Who are the Preferred Partners? 

A: Anyone listed as a “preferred partner” in the front of the 
magazine is part of this community. They will have an ad in 
every magazine issue, attend our events, and be part of our 
online community. We don’t just find these businesses off the 
street, nor do we work with all businesses that approach us. 
One or many of you have personally referred every single 
preferred partner you see in this publication. 
Our partners hold a special piece of this 
puzzle since their partnership helps support 
our monthly publication. Without them, we 
wouldn’t be able to feature our top agents or 
host our social events.

Q: How can I refer a Preferred Partner? 

A: If you know and want to recommend a local business that 
works with top Realtors, let us know!

Since launching DC Metro Real Producers nine years ago, we’ve often 
heard the same questions. To save time, we’re sharing the answers here. 
Remember, this publication is your voice, and our door is always open to 
discuss anything about our community!

FAQFAQ
Since launching Richmond Real Producers three years ago, I’ve received many of the
same questions. To save time, I’m sharing the answers here. Remember, this publication
is your voice, and my door is always open to discuss anything about our community!

Q: WHO RECEIVES THIS MAGAZINE?
A: The top 500 agents in the Greater Richmond area. We
pull the MLS numbers each year (by volume) for agents
licensed in our service area, which includes Hanover, New
Kent, Henrico, Charles City, Chesterfield, Powhatan,
Goochland, King William Counties. We cut off the list at
number 500, and the next year's distribution is born. We
did this again in January, based on the new top 500 agents
in sales volume for 2024..
 
Q: WHAT IS THE GOAL OF THIS MAGAZINE?
A: Real Producers is about building a stronger, more
connected real estate community. We believe that when we
surround ourselves with successful, like-minded individuals,
we can grow to new heights. This magazine is a platform
designed to bring together the top 500 real estate agents
and our trusted preferred partners, fostering an exclusive
and collaborative network. Each month, we share inspiring
stories, celebrate successes, and promote events that
connect, inform, and inspire. Our mission is to build
relationships and empower growth within the real estate
industry.
 
Q: DOES REAL PRODUCERS HAVE EVENTS? 
A: Yes! We will have specific networking events throughout
the year.

Q: HOW CAN I REFER A PREFERRED PARTNER? 

Q: WHAT IS THE PROCESS FOR BEING FEATURED IN THIS
MAGAZINE?
A: Being featured is simple and starts with a nomination.
REALTORS®, affiliates, brokers, office leaders, and even self-
nominations are welcome! If you know someone with an
inspiring story, exceptional leadership, top-tier customer
service, or a remarkable commitment to giving back, we’d
love to hear about them.

To nominate, send an email to wendy@kristinbrindley.com
and share why you believe they should be featured. Your
insights help us uncover stories we may not know about. Once
a nomination is submitted, we’ll reach out for an interview to
ensure the feature is a great fit. If selected, our team will take
it from there, coordinating an article write-up and scheduling a
professional photo shoot.

Q: WHAT DOES IT COST A REALTOR/TEAM TO BE FEATURED?
A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends,
so nominate away! The only small fee you may incur would be
for professional lifestyle photos for the article. 

Q: WHO ARE THE PREFERRED PARTNERS?
A: Anyone listed as a “preferred partner” in the front of the
magazine is part of this community. They will have an ad in
every magazine issue, attend our events, and be part of our
online community. We don’t just find these businesses off the
street, nor do we work with all businesses that approach us.
One or many of you have personally referred every single
preferred partner you see in this publication. Our partners
hold a special piece to this puzzle since their partnership
helps support our monthly publication. Without them, we
wouldn’t be able to feature our top agents or host our social
events.

A: If you know and want to
recommend a local business
that works with top Realtors,
let us know!

FAQFAQ
D C  M E T R O JANUARY 2026

Agent Spotlight
MAUREEN WEAVER

Rising Star
MOTI SHIFERAW

Elevating Real 
Estate From the 

Bay to the Beltway

Jennifer 
Gregorski

PARTNER SPOTLIGHT
WADE VANDER MOLEN
PRUITT TITLE

HERE’S WHAT DC METRO’S TOP 500 AGENTS SOLD...

BY THE  
NUMBERS2026

14,198

TOTAL  
TRANSACTIONS

$13.4B
TOTAL SALES VOLUME

7,656

LISTING SIDE 
TRANSACTIONS

6,542

BUYING SIDE 
TRANSACTIONS

$26.8M 28.40

AVERAGE 
TRANSACTIONS 

PER AGENT

AVERAGE 
SALES 

VOLUME PER 
AGENT

Information based on 2025 residential sales in Virginia, Maryland, and Washington, D.C., by the top 500–producing agents 
licensed in Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties, Maryland. 
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BY WADE VANDER MOLEN

WORDS BY WADE

Highly  Recommended  Junk  Removal  ServicesHighly  Recommended  Junk  Removal  Services

301-798-6055
cwheeler@123junk.comA Local DMV Small Business

Junk Removal • Furniture Removal
Appliance Removal • Cleanout Services

Call Collin directly.
Founder

Proudly Serving MD, DC & VA

Over 1,100
5-Star Reviews!
"We used to work with a 
competitor for junk removal 
but the staff was odd, service 
windows were missed, and the prices 
changed as they loaded up. Our realtor 
recommended 123Junk and we are so glad 
we switched. The staff is super professional, 
friendly, prices are transparent and fair, and they 
are always on time." 
- Brittany S., Google Review

Wade Vander Molen is senior vice president 
of business development at Pruitt Title LLC 
in the Northern Virginia/Washington, D.C., 
area and has been in the title industry since 
2005. Wade helps real estate professionals 
with all facets of their marketing and 
teaches a new, sustainable business model 
to help them grow their businesses. You 
can visit Wade at www.DCTitleGuy.com.

As the real estate market continues to evolve, the agents who 
win in 2026 won’t be the ones chasing every shiny new tactic—
they’ll be the ones who build smart, repeatable marketing 
habits. Success next year will come from clarity, consistency, 
and intentional relationship-building. Here are five Realtor 
marketing habits to adopt now if you want 2026 to be your 
strongest year yet.

Update and Clean Your Database 
Your database is still your greatest asset—but only if it’s 
accurate and alive. Start by auditing your contacts. Who’s still 
relevant? Who’s duplicated, outdated, or missing key details like 
phone numbers, emails, or tags? Clean data allows for better 
follow-up, smarter campaigns, and more personalized outreach. 
The agents who win will know who is in their database, where 
they came from, and how to serve them better.

Audit What Worked—and What Didn’t 
Before you add anything new, look backward. What 
marketing efforts produced listings, referrals, or meaningful 
conversations this past year? More importantly, where did 
you spend money with little or no return? Be brutally honest. 
Just because something looked good on social media or was 
“popular” doesn’t mean it worked for your business. A clear 
ROI audit helps you stop wasting time and money—and frees 
up resources to double down on what truly moves the needle.

Identify What’s New—and Create a Plan 
Marketing tools and platforms change fast. AI, short-form 
video, CRM automation, and hyper-local content are no longer 
optional—they’re becoming standard. The key question isn’t 
“What’s new?” but “What do I need to implement now?” 
Choose one or two strategies that align with your strengths 
and your audience, then build a simple plan. Who will execute 
it? How often? How will success be measured? Clarity beats 
complexity every time. The implementation of new ideas that 
can turn into business opportunities is what will help you grow 
in the new year. 

Reconnect with Intention 
Most Realtors are sitting on unrealized opportunities simply 
because they haven’t followed up. Ask yourself: who do I 
need to reconnect with? Past clients, agents you lost touch 
with, lenders, builders, or community partners? That buyer 
from 9 months ago that was waiting for rates to drop, or that 
seller you met at your kids soccer game and you lost touch. 
Reconnecting doesn’t require a hard pitch. It can be as simple 
as a check-in message, a value-based update, or a genuine 
conversation. Relationships compound—and 2026 rewards the 
agents who revive them.

Evaluate Who’s Helping—and Who’s Taking 
Finally, take a hard look at your business ecosystem. Who truly 
supports your growth, refers business, collaborates, or pushes 
you forward? And who consistently takes time, energy, or value 
without reciprocation? This isn’t about cutting people off—it’s 
about protecting your focus. As you grow into 2026, alignment 
matters. Surround yourself with people, vendors, and partners 
who elevate your business, not drain it.

A successful 2026 isn’t built on luck—it’s built on habits. Clean 
your database, learn from the past, implement intentionally, 
reconnect consistently, and align wisely. Do those five things 
well, and next year won’t just be busy—it’ll be profitable.

MARKETING HABITS 
TO CREATE A 
SUCCESSFUL 2026
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Reciprocity & 
Continuing Education as 
Professional Self Care:  
Loving Your License

LEGAL HOTLINE

M A K E  T H E  B E S T  D E C I S I O N  F O R  YO U R  R E A L  E S TA T E  I N V E S T M E N T
with Jackson Appraisal Group!

Our unbiased, competitively-priced, accurate valuations and professional
customer service with bring peace of mind to your client's purchase.

KNOWLEDGEABLE  |   QUICK,  EFFICIENT SERVICE  |   COURTEOUS STAFF

C h r i s t i a n  J a c k s o n
(202) 455-4625  |  Admin@JacksonAppraisalGroup.com  |  JacksonAppraisalGroup.com

S c h e d u l e  O n l i n e !

Digital Reports Delivered Same Day • We don’t just send one inspector to your home, 
we send multiple. Each expert focuses on a specific area.

Exceptional Home Inspection Services
including Asbestos, Mold, and Radon Inspections

QUESTIONS? GIVE US A CALL!
301-246-2254  |  sentinelhi.com

JAMAL HAMPTON
Owner, Licensed Master Inspector

Reg #: 32914

Scan the code!

Ready to
schedule?

About the author (drafted with 
the assistance of AI): Erin August 
is an Attorney in the Real Estate 
Department at Shulman Rogers, P.A. 
She was born in Washington, DC 
and raised in Montgomery County, 
Maryland, where she resides with 
her husband, son and cat.

February is a good time to tend to the 
relationships that matter, and for real 
estate professionals in the DMV, few 
relationships are more important than 
the one you have with your license. A 
little attention now can save you stress 
at renewal time and set you up for cross-
border business all year.

Think of District of Columbia renewal 
cycles as predictable date nights. They 
come around every two years in odd-
numbered years and are easy to miss 
if you don’t set reminders. Brokers and 
property managers renew by February 
28 and sales agents by August 31. Core 
Continuing Education requirements 
never change: Fair Housing, Ethics and 
Legislative Update for all, with Property 
Management and Broker Supervision 
added for brokers. Hold on to your 
completion certificates. D.C. audits CE 
for up to five years, and system updates 
have occasionally delayed reporting. 
Check your hours in the portal before 
you click renew.

Maryland rewards early planning. 
Under the updated Maryland Broker Act, 
CE must be completed at least 30 days 
before your renewal date. Providers 
have up to 14 days to report completed 
coursework. If your CE is submitted 
inside that 30-day window, the 
Commission adds a $168 reinstatement 
fee. Finishing early and confirming that 
your courses have posted keeps that fee 
off your bill. New Maryland licensees 
must complete required post-licensing 
education and cannot substitute 
coursework from another state. In 
practice, the safest move is to treat CE 

like a proposal: plan ahead, document 
everything and avoid surprises.

Virginia has its own love language 
when it comes to license renewals. For 
first-time renewals, salespersons must 
complete 30 hours of Post-Licensing 
Education within their initial two-year 
cycle, no exceptions, even if you’ve 
held a license elsewhere. After that 
first renewal, the relationship shifts: 
salespersons need 16 hours of CE every 
two years, covering Fair Housing, 
Ethics and Standards of Conduct, 
Legal Updates and Emerging Trends, 
Contracts and Agency. Brokers have a 
bigger commitment: 24 hours every two 
years, including mandatory topics like 
Fair Housing, Ethics, Legal Updates and 
Broker Supervision.

Cross-border ambition is part of the DMV 
DNA, and reciprocity is the romance 
language of multistate practice. The 
District of Columbia offers reciprocity 
with Maryland and Virginia, but it isn’t 
automatic. Expect a D.C. law course, a 
passing score on the D.C. exam portion 
and a current license history in good 
standing. Even reciprocity applicants 
must file their application within six 
months of passing the exam. Brokers 
and salespersons should be ready to 
take D.C. Fair Housing and D.C. Property 
Management as part of the courtship.

Maryland’s reciprocity is more 
selective. It has formal agreements with 
Pennsylvania and Oklahoma. Beyond 
those, Maryland reviews requests 
case by case. You’ll need a recently 
issued certified license history, a cover 
letter explaining your full licensing 

chronology and, realistically, some 
patience. Maryland sometimes says yes, 
but it prefers an applicant who arrives 
organized and understands the limits of 
reciprocity. In other words, don’t assume 
Virginia-to-Maryland will look like D.C.-
to-Maryland. Confirm the rules before 
promising clients a cross-state team.

Treat all of this as professional self-
care. Set aside time now to book your 
CE, double-check required topics, 
download certificates and mark D.C.’s 
odd-numbered-year renewal dates. If 
you’re planning to expand your reach, 
map out the reciprocity steps and prep 
for whatever exams are required. A little 
affection for the administrative details 
today protects your practice, your clients 
and your peace of mind tomorrow. 
That’s a relationship worth renewing 
every cycle.

We want the Legal Hotline to be a 
conversation, so please send your 
questions and topic suggestions to 
hotline@shulmanrogers.com.
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The luxury real estate market has always demanded a higher 
level of service, presentation, and precision. But in the past 
two years, expectations have shifted faster than at any time in 
recent memory. Today’s affluent buyers and sellers are digitally 
sophisticated, data-driven, and accustomed to instant, concierge-
level service. That’s where AI is stepping in—quietly reshaping 
what it means to deliver a luxury real estate experience.

For top-producing luxury agents, AI isn’t about replacing the 
human touch. It’s about amplifying it. The right tools allow 
agents to elevate their brand, deliver faster results, and create 
the kind of tailored experience that makes clients feel like they 
are your only priority.

One of the biggest breakthroughs has been AI-enhanced 
visual marketing. Luxury listings hinge on presentation, 
and AI tools now allow photographers and marketing teams 
to retouch images, enhance lighting, correct angles, and even 
stage rooms virtually with remarkable realism. High-end 
buyers expect editorial-quality visuals, and AI makes that level 
of polish accessible on every listing—often within hours.

Luxury agents are also leaning into AI-generated property 
storytelling. These tools analyze a home’s architecture, design 
features, neighborhood character, and lifestyle attributes to 
craft compelling narratives that resonate with discerning 
buyers. Instead of generic listing descriptions, AI helps produce 
rich, emotionally-driven copy that elevates a property beyond 
square footage and finishes.

Another major innovation is AI-driven personalization. 
From dynamic market reports to custom listing launch 
campaigns, AI can tailor every communication to match a 
client’s preferences, behaviors, and interests. Imagine sending 
a seller a real-time marketing performance dashboard or 
delivering buyers an on-demand video tour with an AI 
narrator highlighting features they care about most. These 

touches create a white-glove experience that differentiates 
elite agents from their competition.

Behind the scenes, AI is streamlining the entire luxury 
workflow. Tasks that once required multiple vendors—
brochure design, neighborhood research, postcard creation, 
social media rollout—can now be automated in minutes. This 
not only accelerates time-to-market but also keeps branding 
consistent and refined across every touchpoint.

Perhaps the most exciting evolution is the rise of AI-powered 
client service agents. These tools can handle inquiries instantly, 
answer detailed questions about listings, send documents, 
recommend next steps, and even follow up with leads—24 hours 
a day. For luxury clients accustomed to immediate answers, this 
level of responsiveness is a game changer.

As competition in the luxury sector intensifies, agents who 
embrace AI will be the ones who stand out, scale faster, and 
deliver an experience that feels both elevated and effortless.

If you’re ready to bring AI-powered marketing into your 
business, My Marketing Matters can help you launch 
luxury-level campaigns with one click—combining 
high-end design, automation, and personalization built 
specifically for elite real estate agents. 

AI FOR LUXURY AGENTS: 

BY TODD LEBOWITZ

MARKETING MATTERS
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CALL US TODAY!

703-593-7587 | JandJPainting.co

Freshen Up Your Listings

Into Homes That Sell 

Partner with an insurance 
agency that supports your 
business and adds value for 
your clients.

PROTECT WHAT 
MATTERS MOST 
Your Home. 
Your Clients. 
 Your Peace of Mind. 

Carol Brunetto
(301) 530-9450 (call/text)
Carol.Brunetto.bvp2@StateFarm.com
InsuranceBethesda.com

6501 Democracy Boulevard  |  Bethesda, MD 20817

MD-33614 VA-1001657 DC-119365

With more than 25 years of experience, 
Todd Lebowitz is CEO and owner of My 
Marketing Matters, which he runs with 
his business partner Ram Devaguptapu. 
Together, they have grown the company 
to be a recognized leader in real estate 
marketing with more than 20,000 clients 
locally, regionally, and nationwide.

HOW HIGH-END 
MARKETING IS EVOLVING 
FASTER THAN EVER
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Painting 
Success, 
Layer by 

Layer

“We’re about partnership. 
We help agents grow their 
business, host broker 
opens, and provide 
personalized coaching. 
Our goal is to help 
them succeed long after 
settlement day.”

C H A L E T  S E T T L E M E N T S  L L C

BY GEORGE PAUL THOMAS 

PHOTOS BY RYAN CORVELLO

PARTNER SPOTLIGHT 

RamondRamond For Theresa Ramond, real estate has 
never been just a job. It has been 
the steady rhythm of her career, the 
throughline that has guided her from 
her earliest days as a paralegal to her 
current role as the driving force behind 
one of the region’s most respected title 
companies. “Once you find your way 
into this world, it’s hard to ever leave,” 
she says with a smile. “And I wouldn’t 
have it any other way.”

A Career Built on Precision 
and Purpose 
Originally from Boiling Springs, 
Pennsylvania, Theresa began her 
professional journey in law. What 
started as helping with deeds and real 
estate files quickly grew into a full-blown 
passion. Before long, she had opened 
her own title and abstract companies, 
mastering the complex dance between 
legal precision and client care.

When she later took time off to raise her 
children, she never lost her connection 
to the industry. “Real estate was always 

waiting for me,” she shares. “When 
I came back, I knew I wanted to lead 
with both experience and heart.” That 
desire to blend structure with service 
eventually led her to create Chalet 
Settlements LLC, a company built on 
integrity, innovation, and teamwork.

A New Era of Title Excellence 
As CEO of Chalet Settlements,  
Theresa oversees the company’s 
four thriving offices in Rockville and 
Frederick, Maryland, Tysons Corner, 
Virginia, and Baltimore. The company’s 
tagline, “Where expertise meets 
exceptional service,” reflects both its 
mission and mindset.

“Our company may only be three years 
old, but our team has been together for 
over a decade,” Theresa explains. “That 
continuity, trust, and shared history are 
what make us special.”

With more than 25 team members 
spanning two powerful divisions—
Settlement Operations and Marketing & 

Realtor Coaching—Chalet Settlements 
does more than close deals. Its dual-
division model supports agents before, 
during, and after the transaction. “We’re 
not just about the paperwork,” Theresa 
says. “We’re about partnership. We 
help agents grow their business, host 
broker opens, and provide personalized 
coaching. Our goal is to help them 
succeed long after settlement day.”

Theresa believes that true success in 
real estate lies in relationships. At Chalet 
Settlements, every client and partner is 
backed by an entire team of professionals 
who care deeply about each transaction. 

TheresaTheresa
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“When you work with us, you’re not 
relying on one processor or one closer. 
You have an entire company standing 
behind you,” she emphasizes.

That team approach has become Chalet’s 
signature. From complex title issues 
to last-minute changes, the company 
is known for anticipating challenges, 
finding solutions, and ensuring that 
every closing feels smooth and stress-
free. “Our focus is always on protecting 
the agent’s deal and their client 
relationship,” Theresa says. “We take 
that responsibility seriously.”

Balancing Experience & Innovation 
What sets Chalet Settlements apart 
is its ability to balance deep industry 
expertise with forward-thinking 
innovation. The team embraces 
technology, from AI integrations 
to social media strategy, while 
maintaining the warmth and human 
touch that clients value most. “Our 
industry has evolved so much,” Theresa 
reflects. “We’ve gone from typewriters 
to tablets, from paper checks to secure 
wire transfers, and from in-person 
closings to fully remote ones. But what 
hasn’t changed is the importance of 
trust and connection.”

That blend of progress and 
professionalism has made Chalet 
Settlements a preferred partner  

for top-producing agents across the 
DMV region.

Beyond business, Theresa and her team 
are passionate about service. Chalet 
Settlements sponsors local schools 
and sports teams, supports Habitat for 
Humanity builds, and offers free legal 
education for first-time homebuyers.

Life Beyond the Office 
Outside the office, Theresa’s life is as 
vibrant and creative as her leadership 
style. When she is not guiding her team 
or supporting agents, she can often 
be found in her studio, painting with 
acrylics or shaping clay into something 
new. “Art has always been my outlet,” 
she says. “It’s where I can slow down, 
quiet my mind, and just create. It’s a 
completely different rhythm from the 

structured pace of title work, and that 
balance keeps me grounded.”

Her love for art parallels her work 
philosophy. Whether she is refining 
a painting or navigating a complex 
settlement, she approaches both with 
patience, precision, and attention to 
detail. “In painting, as in business, it’s 
all about layers,” she explains. “Every 
brushstroke builds on the one before 
it, and over time, it comes together into 
something meaningful.”

Family plays a central role in Theresa’s 
world. Her two children, Emily (23) 
and Ari (22), are her greatest joy and 
source of pride. Emily currently lives in 
Manhattan, while Ari calls Minneapolis 
home. “We’ve always shared a love 
for adventure and discovery,” Theresa 
says. “We’re avid scuba divers and 
have traveled all over to explore 
new places together. Before that, we 
were a motocross family, traveling 
across the Northeast as my kids raced 
while I homeschooled them along the 
way.” Those years on the road taught 
them teamwork, resilience, and the 

Partner with Chalet 

Settlements, where expertise 

meets creativity and every 

transaction is handled 

with care, precision, and a 

touch of magic. Visit www.

ChaletSettlements.com or 

follow @chaletsettlements  

on social media to see why  

top agents trust them to  

make every closing a  

seamless success. 

CONTACT

US!

importance of making memories 
wherever life takes them.

Theresa also shares her home with 
two cats, Lucy and Wookie Cookie, 
who add a little extra charm to her 
days. When she is not in her studio or 
traveling, Theresa finds joy in the simple 
pleasures—spending time with friends, 
visiting art galleries, reading mystery 
novels, and planning her next diving 
trip. “I’ve always had a curious mind,” 
she reflects. “Whether I’m painting, 
reading a Stephen King novel, or 
exploring underwater caves, I’m always 
looking to uncover new perspectives. 
It’s that same curiosity that drives how I 
lead and how I live.”

Looking Ahead 
Theresa’s vision for Chalet Settlements is 
both ambitious and grounded. Over the 
next decade, she hopes to expand the 
company’s footprint while mentoring 
the next generation of title professionals. 
“I want to develop young talent, refine 
our systems, and continue raising the 

still making time for art, travel, and 
family. “I care deeply about my people, 
and that’s what I want this company to 
reflect. When your team thrives, your 
business naturally follows.”

bar for what a title company can be,” 
she says.

For her, success means balance—
building something meaningful while 

“I want to develop 
young talent, 
refine our systems, 
and continue 
raising the bar 
for what a title 
company can be.”
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Heart, Heritage,  
& Helping Others 
Move Forward

Edgardo

BY AMELIA ROSEWOOD 
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AGENT SPOTLIGHT

“Eddie” Suarez

Edgardo “Eddie” Suarez has 
lived a life shaped by con-
stant movement, deep con-
nections, and daily gratitude. 
Today, as a Partner with The 
Thrive Team and Vice Presi-
dent at TTR Sotheby’s Inter-
national Realty, he brings a 
rare blend of global perspec-
tive and personal warmth to 
every client he serves. “I feel 
very blessed that I was able 
to build the life of my dreams 
in the country where I was 
born,” he says, reflecting on 
the long, meaningful path 
that brought him from Lima, 
Peru, to the heart of the Unit-
ed States in Washington, D.C.

A Childhood Rooted in 
Two Continents 
Eddie was born in Denver, 
Colorado, while his father 
worked with the U.S. Air 
Force, but Lima, located 
along the South Pacific, is 
where his story truly began. 
“I was raised in Lima, Peru, 
by a wonderful immediate 

and extended family, and 
that shaped everything about 
who I am,” he explains. 
Spanish is his first language, 
and he learned English 
early thanks to his mother, 
Dary, a retired ESL teacher 
with more than 50 years of 
experience who believes 
deeply in education.

He later attended EIC, a pri-
vate American elementary 
school run by Catholic nuns 
from Philadelphia, followed 
by Santa Maria Marianistas, 
which was run by American 
instructors. Both experienc-
es immersed him in Peruvi-
an and American cultures. 
He earned his bachelor’s 
degree in business with a 
focus on marketing from 
the University of Lima and 
eventually learned Por-
tuguese as an adult while 
doing business with Brazil. 
“Learning Portuguese let me 
understand not just the lan-
guage, but the people, music, 

and culture,” he says. These 
multicultural layers would 
later become a cornerstone 
of his real estate career.

The Catalyst for Change 
Before real estate, Eddie 
built a successful career 
in international high-tech 
sales for companies such as 
Compaq Computers, Hewlett-
Packard, and Software AG. 
His life shifted in 2014 when 
he and his husband, Mehl, 
adopted their first child. 
“I left the corporate world 
because I wanted flexibility 
and more time with my 
family,” he says. With that 
clarity, he enrolled in the 
Long & Foster School of 
Real Estate and earned his 
Washington, D.C., license, 
followed by Maryland.

His personal experiences 
as a renter, landlord, and 
homeowner across Texas, 
Maryland, and D.C. gave him 
a unique foundation. “Those 
experiences taught me how 
to work with contractors, 
property managers, and 
Realtors long before I 
became one,” he explains. 
Remodeling and managing 
homes with his spouse 
shaped his eye for design 
and sharpened his instinct 
for what clients need most.

Eddie joined the highly 
awarded Thrive Team at 

TTR Sotheby’s International 
Realty in 2017 and quickly 
became a vital force within 
the group and his brokerage. 
In 2024, he completed 16 
transactions totaling more 
than $15 million in volume. 
In 2025, Eddie completed 
20 transactions — including 
both Bright MLS and private 
sales — totaling more than 
$16 million in volume. 
Collectively, the Thrive Team 
achieved nearly $50 million 
in sales that year.

Eddie also belongs to a 
selective group of Realtors 
with Sotheby’s En Español, 
representing the D.C. area, 
and is a founding co-chair 
member of the Hispanic 
Legacy Network, an 
affinity group at Sotheby’s 
International Realty.

“I believe we are all unique 
in how we see the world,” 
Eddie says. “I strive to 
provide a very high level of 
service as a global real estate 
advisor.” His multilingual 
fluency in Spanish and 
Portuguese gives him an edge 
with international clients, 
while his deep understanding 
of D.C. and Montgomery 
County neighborhoods 
anchors his local expertise.

He has been recognized 
as the number one 
Social Media Agent by 
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PropertySparks five years 
in a row and received the 
TTR Sotheby’s Community 
Leadership Award for his 
service to numerous local 
organizations. “Over 90 
percent of my business is 
referrals,” he says. “I am so 
grateful for the trust people 
place in me.”

A Home Filled With Love, 
Laughter, and Three Dogs 
Eddie’s life outside of 
work is rich, joyful, and 
family-centered. He and his 
husband, Mehl, recently 
celebrated 15 years of 
marriage, a milestone that 
carries both personal and 
historical significance. “We 
were the first gay couple to 
legally marry in Washington, 
D.C., in 2010 at the Four 
Seasons in Georgetown,” 
he shares proudly. The 
couple met twenty-one years 
ago through competitive 

volleyball in Houston, Texas, 
a moment that marked the 
beginning of a shared life 
built on love and resilience.

Their children, Lexi and 
Sebastian, fill their home 
with energy and curiosity. 
“They definitely keep us 
on our toes,” Eddie says. 
Their family also includes 
three dogs, each with a 
big personality and story 
of their own. “Linda is a 
sato from Puerto Rico who 
understands Spanish,” he 
jokes. “Cece was rescued 
by our daughter from the 
creek across the street. And 
we cannot forget our senior 
English Pointer, Oscar, who 
celebrated his 14th birthday 
last December.”

Evenings often revolve 
around family meals at the 
large dining table, movie 
nights, and supporting their 

children through sports, 
playdates, Scouts, church 
involvement, swimming, and 
coding classes.

Beyond family, Eddie finds 
peace and creativity in 
gardening, which he calls his 
therapy, interior design as his 
artistic outlet, and cooking as 
a way to bring friends togeth-
er. He also enjoys traveling, 
especially returning to South 
America and exploring Eu-
rope with his family, a won-
derful way to expose their 
children to different cultures 
and ways of living.

Eddie is deeply involved 
in giving back to the 
community, and his efforts 
are both extensive and 
heartfelt. He supports 
Rainbow Families, local 
Pride events, Petworth 
Porchfest, neighborhood 
festivals, jazz events, and 
countless arts and cultural 
celebrations throughout 
D.C. “I enjoy giving back to 

the communities that have 
helped me,” he says. His 
involvement reflects his 
belief in inclusivity, visibility, 
and creating spaces where 
every family feels welcome.

Future Focused 
Looking ahead, Eddie’s goals 
remain grounded in family 
and purpose. Professionally, 
he envisions stepping into 
more managerial roles while 
continuing to guide clients 
toward long-term success 
locally and internationally 
through the expansive 
Sotheby’s International 
Realty network.

He also carries two 
guiding mottos from his 
life experiences: “If there 
is a will, there is a way,” 
a phrase spoken often 
by his late father-in-law, 
and “Always be ready,” a 
principle he learned as a Boy 
Scout in Lima. Follow his 
journey on social media at 
#RealtorEddieSuarez.
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When you meet Danny Boitel, 
one thing becomes clear 
within minutes: he is not 

your typical real estate agent. Outgoing, 
charismatic, and endlessly authentic, 
Danny brings a refreshing mix of 
honesty and humor to an industry that 
often leans on polish and pretense.

“I’d compare myself to a golden 
retriever, with a little bit of pit bull in 
me,” he jokes. It is not just a line; it is an 
apt metaphor for his personality: warm 
and loyal, but fiercely determined 
when it comes to getting things done 
for his clients.

Finding His Lane in Real Estate 
A native Washingtonian, Danny was born 
at Sibley Hospital and grew up in Chevy 
Chase, Maryland, right behind the iconic 
GEICO building in Friendship Heights. 
“I’m as local as it gets,” he says proudly. 
After attending Little Flower, St. John’s, 
and Virginia Wesleyan College, Danny 
left school early to pursue a career in golf 
instruction. That decision, he admits, was 
the first of many bold pivots that would 
shape his professional life.

Danny’s career in real estate began in 
2006, selling new homes for Haverford 
Homes at The St. James community in 
Maryland. From there, he transitioned 

Authenticity 
Over Everything

BOITEL
BY AMELIA ROSEWOOD 

PHOTOS BY RYAN CORVELLO

RISING STAR

DANNY
into property management and selling 
new homes for Haverford Homes, 
where he gained a ground-level 
understanding of how homes are built, 
maintained, and valued.

Over time, he realized his true passion 
was not in managing properties but in 
connecting with people. “What inspired 
me was watching other agents in D.C., 
how they carried themselves, how they 
interacted with their clients. I thought, ‘I 
can do that… but differently,’” he recalls.

That difference became the foundation 
of his approach. Danny built his 
business not on slick scripts or sales 
gimmicks but on transparency, 
authenticity, and human connection. 
“If you’re my buyer, I’ll one hundred 
percent tell you not to buy a house, 
even if you love it, if I think it’s a bad 
investment,” he says. “And if you’re 
selling, I’m not going to give you a 
number that isn’t real just to win your 
listing. I’m honest, sometimes to a fault, 
but that’s what builds real trust.”

The Human Side of Real Estate 
Now a seasoned agent with Compass in 
Bethesda, Danny runs his own brand, 
Boitel Real Estate, where he jokingly calls 
himself the CEO, marketing director, 
and social media manager all in one. 
“Basically, I do everything,” he laughs. 
“We’re still in the startup phase, but it’s 
mine, and that means everything to me.”

Last year, he closed roughly $13 
million in volume and about a 
dozen transactions. His production 
numbers have earned him 
consistent recognition, including 
being named a Washingtonian Elite 
Top Producer from 2022 through 
2024, a Top 1.5% Agent in the U.S. 
by The Wall Street Journal, and 
one of the Top 1000 Agents for Real 
Producers in the DMV.

For Danny, the metrics are just 
background noise. “We care. 
Period,” he says simply. “That’s 
what I want people to know about 
my business. It’s not about how 
many homes I sell; it’s about the 
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quality of the relationships I build. I care 
about people more than performance.”

He finds the most fulfillment in those 
relationships: the late-night client 
calls, the trust built over coffee, and 
the moment someone gets the keys to 
a home they never thought they would 
own. “That’s the magic,” he says. “That’s 
what keeps me doing this.”

Life Beyond Real Estate 
Outside of work, Danny’s life is full and 
lively. He lives locally with his wife, a 
licensed social worker and owner of 
her own private practice, Therapy and 
Mindfulness. “She’s a twin, and her 
family is huge,” Danny laughs. “There’s 
always something happening.”

His own family is close by, too, 
including his mom in Grosvenor Park, 
his brother Chris, a regional manager 
for Flower Child, and his sister-in-law 
Michelle, who is active in the waterfront 
community. “We’re all local, all 
connected,” he says.

Then there are the pets: a Yorkie Poo 
named Judy, a golden retriever named 
Bean, and two cats, Ernie and Fred, each 
with their own personalities and quirks. 
“It’s a zoo,” he admits. “But I wouldn’t 
have it any other way.”

When he is not working, Danny is 
usually cooking for friends, playing 
guitar or bass, running through Rock 
Creek Park, or hitting the golf course. 
“I’ve made two holes-in-one and one 
albatross,” he says. “That’s my claim to 
fame.” He is also a marathoner and has 
even completed a 50 Mile Ultra. 

Looking Ahead 
Danny’s goals for the future are simple 
but meaningful. He hopes to grow his 
business to around $30 to $40 million in 
annual volume, but not at the expense 
of what matters most. “Our goal is not 
growth for growth’s sake,” he says. “It’s to 
continue expanding in a way that never 
outpaces our ability to deliver the same 
level of care, commitment, and attention 
to every client we serve. We believe it’s 
just as important to remember where we 

came from as it is to know where we’re 
going. Staying grounded keeps us sharp, 
grateful, and accountable.”

“Our goal isn’t to be the biggest. It’s to 
be the best for the people who choose to 
trust us with one of the most important 
decisions of their lives.”

For agents coming up behind him, his 
advice is straightforward: “Don’t obsess 
over being a top producer. Be a real 
professional. Build your craft. Focus on 
quality, not quantity. When you truly care 
about people, success always follows.”

“My goal isn’t just to scale. It’s to create 
a structure that gives me time to focus 
on relationships, creativity, and doing 
the work that actually fulfills me.”
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A Global Perspective With Grounded Purpose
GABAUER

BY AMELIA ROSEWOOD 

PHOTOS BY RYAN CORVELLO

COVER STORY

Stephen Gabauer has lived 
many lives. He has worked 
in chemical engineering, 
partnered with farmers in 
Kenya, collaborated with 
world athletes on clean 
water initiatives, and built 
community through improv 
theater. Each chapter shaped 
his understanding of people 
and the environments that 
help them thrive. When 
he eventually stepped into 
real estate, he realized that 
every part of his past had 
been preparing him for 
this work. Today, Stephen 
is one of Century 21 New 
Millennium’s leading agents, 
known for his calm presence, 
his deep care for his clients, 
and his steady ability to 
guide people through major 
life transitions. “I want every 

client to feel understood and 
supported,” he says. “The 
relationship matters just as 
much as the transaction.”

A Life Shaped  
Across Continents 
Born in Silver Spring and 
raised in Pittsburgh, Stephen 
grew up with a curiosity 
about people and the world. 
He later earned a degree in 
Chemical Engineering and 
a minor in Communications 
from Penn State University, 
followed by a master’s 
degree in International 
Sport Management from 
Universität Konstanz in 
Germany. His early career 
paths reflected a desire to 
learn and to help. “I have 
always been drawn to work 
that makes life better for 
others,” he explains.

That desire took him far 
from home. In Scotland, he 
supported environmental 
sustainability in professional 
golf. In Kenya, he partnered 
with farmers on climate 
protection and helped lead 
a clean water initiative that 
brought safe drinking water 
to schools. Through that 
program, he worked with 
global athletes like Stephen 
Curry, Kyrie Irving, Alex 
Morgan, Megan Rapinoe, 
and Rafinha. “Seeing the 
impact that clean water 
had on those communities 
changed me,” he recalls. “It 
reminded me how deeply 
our environment affects  
our wellbeing.”

When he returned to the 
United States, Stephen joined 
a consulting firm focused 
on diversity, equity, and 
inclusion. The work was 
meaningful, but something 
else was beginning to take 
shape. “I loved what I was 
doing, and I felt inspired to 

STEPHEN
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That realization deepened 
his purpose as an agent. He 
wants clients to feel that 
same stability, joy, and sense 
of belonging. “Home should 
be a place that supports your 
life,” Stephen says. “I want 
people to feel safe and proud 
of where they live.”

Life Beyond Real Estate 
Stephen’s life is full, creative, 
and deeply connected to 
the people around him. 
He performs in a band 
called Stephen Sol & the 7, 
which released an EP titled 
Sunshine Wine. The group 
is currently working on a 
studio album and recently 
released a live album. “Music 
brings me joy in a way 
nothing else does,” he says.

He is also an active performer 
with Washington Improv 
Theater, where he continues 
to build community. “Improv 
keeps me grounded and 
connected,” he explains. “It 
reminds me to stay present.”

Family remains central to 
his life. Stephen is close with 
his sister Rachel and her 
husband, Rayshon, who live 
on Capitol Hill. “We have 
always been close, and living 
in the same city has made 
that even stronger,” he says.

Stephen’s mornings begin 
with grounding practices 
that keep him centered. 
“Meditation, journaling, 
tarot, and yoga help me 
show up as my best self,”  
he shares.

A Vision for the Future 
Looking ahead, Stephen 
hopes to build a family, 
stay healthy, and continue 
nurturing the relationships 
that matter most. “I want 
to keep growing and 
stay connected to the 
people I love,” he says. 
Professionally, he plans to 
continue serving clients 
with the same integrity 
and compassion that have 
defined his success.

apply the skills I had learned 
to help people in a more 
personal way,” he says.

An Improv Instructor Who 
Changed the Course 
Stephen’s shift into real estate 
began in an unexpected 
moment. While preparing for 
an improv audition, he invited 
his instructor, Darnell Eaton, 
over for dinner. Darnell, one 
of Century 21’s top-producing 
agents, shared insights about 
the business, and Stephen 
found himself captivated. 

When Darnell mentioned 
he was looking for a team 
member, everything clicked. 
“He said I should get my 
license and try it part-time,” 
Stephen recalls. “I trusted him, 
and I decided to go for it.”

He earned his license in 
2020, joined Darnell’s team, 
and quickly discovered 
how meaningful the work 
felt. “Real estate is often at 
the center of life’s biggest 
transitions,” he says. 
“Supporting people through 

those big life moments feels 
natural and rewarding to me.”

Today, Stephen is a standout 
figure within Century 21 
New Millennium. For the 
past three years, he has been 
the number one producing 
Century 21 agent across 
Washington, D.C., Maryland, 
and Virginia. He also holds 
132 five-star Google reviews, 
each one from a real client. “I 
am proud of my production, 
but the reviews mean the 
most,” he says. “They show 
that my clients trust me.”

Stephen attributes his success 
to staying collaborative, 
communicative, and 
steady. He understands the 
emotional weight of a real 
estate transaction and has 
learned how to guide people 
through it with clarity and 
care. “My job is to read 

the situation, understand 
what people need, and help 
everyone get to the finish 
line,” he explains. “Many 
clients remain close long after 
the transaction settles. Many 
have become close friends. 
The relationships last,” he 
says. “That is the best part of  
this career.”

Where Home Takes On 
New Meaning 
Stephen’s personal 
relationship with home 
shapes how he serves 
others. He has lived in 
many environments, from a 
ten-person WG in Germany 
to housing in Kenya to 
countless rentals across the 
DMV. When he purchased his 
home in Petworth, something 
shifted. “I wake up every day 
feeling grounded and happy,” 
he says. “Having a home you 
love changes everything.”

People often come to real estate 
during a big life moment. To 
support them through something 
so important felt natural to me.”
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TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Dec. 31, 2025

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of January 7, 2026, for residential sales from January 
1, 2025, to December 31, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and 
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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AND IT’S A GAME-CHANGER! 
It’s time to get the recognition you’ve earned. The new 
Real Producers Standings are officially LIVE, and now 
powered by Everynook for complete accuracy.

Sign up to set your preferences, verify off-market 
deals, and make sure your hard work is reflected in 
real time.

Whether you lead a top team or you’re rising fast, 
now’s the time to show up where it counts.

New Agent Ranking System powered by Everynook

NEW RANKINGS ARE LIVE

New Agent Ranking System powered by

It’s time to get the recognition you’ve earned. The new Real Producers
Standings are officially LIVE, and now powered by Everynook for
complete accuracy.

Sign up to set your preferences, verify off-market deals, and make
sure your hard work is reflected in real time.

Whether you lead a top team or you’re rising fast, now’s the time to
show up where it counts.

And It’s A Game-Changer!

Expert  Services!
703 .243 . 5982  •  GARDENWISE .CO

with Innovat ive Outdoor Des igns

SCAN TO EXPLORE OUR 

Elevating the Value of a HomeElevating the Value of a Home
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Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of January 7, 2026, for residential sales from January 
1, 2025, to December 31, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and 
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Dec. 31, 2025
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#

SELLING 
$

BUYING 
#

BUYING 
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TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Dec. 31, 2025

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of January 7, 2026, for residential sales from January 
1, 2025, to December 31, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and 
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

VOICE TO CONTRACT.
TRANSFORMING THE WAY
REAL ESTATE WORKS.
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Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of January 7, 2026, for residential sales from January 
1, 2025, to December 31, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and 
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Dec. 31, 2025

I work with new Realtors and Lenders, all the way up to the 
top-producing individuals and teams. My goal is to provide you with the 
tools and knowledge to do more transactions and expand your business!

NEED A DC TITLE GUY?
Wade is your guy!

NEED A DC TITLE GUY?
Wade is your guy!

Need to set up an appointment to discuss your real estate business?
Scan the code!

WADE VANDER MOLEN
480-203-6452 | Wade@Pruitt-Title.com
DCTitleGuy.com
8221 Old Courthouse Rd. #101, Vienna
Offices in Northern VA, DC, and Maryland.
Mobile settlements also available.
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Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of January 7, 2026, for residential sales from January 
1, 2025, to December 31, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and 
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Dec. 31, 2025

We’re working on releasing the highly anticipated Team Standings, 
but we can’t complete the list without you. If you lead a team or are 
part of one, now’s the time to make sure your production is counted.

Don’t miss the opportunity to be recognized alongside the best in 
the region.

Submit your data today and claim your team’s spot before the 
standings go live!

Team Standings powered by Everynook

Select TEAM when you sign up. If already signed up JOIN A TEAM.

BUT WE NEED YOUR NUMBERS! 
Team Standings Are Coming Soon

We’re working on releasing the highly anticipated
Team Standings, but we can’t complete the list without
you. If you lead a team or are part of one, now’s the
time to make sure your production is counted.
Don’t miss the opportunity to be recognized alongside
the best in the region.

Submit your data today and claim your team’s spot
before the standings go live!

But We Need Your Numbers!

Team Standings powered by

Select TEAM when you sign up. If already signed up JOIN A TEAM.
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Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of January 7, 2026, for residential sales from January 
1, 2025, to December 31, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and 
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Dec. 31, 2025
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RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $

Individual Closed Data as reported by MLS from Jan. 1 to Dec. 31, 2025

TOP 100 STANDINGS - BY UNITS

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of January 7, 2026, for residential sales from January 
1, 2025, to December 31, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and 
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

Another way to see the Data

It’s time to get the recognition you’ve earned. The new 
Real Producers Standings are officially LIVE, and now 
powered by Everynook for complete accuracy.

Sign up to set your preferences, verify off-market deals, 
and make sure your hard work is reflected in real time.

Whether you lead a top team or you’re rising fast, now’s 
the time to show up where it counts.

New Agent Ranking System powered 
by Everynook

R A N K E D  B Y  U N I T S

New Agent Ranking System powered by

It’s time to get the recognition you’ve earned. The new Real Producers
Standings are officially LIVE, and now powered by Everynook for
complete accuracy.

Sign up to set your preferences, verify off-market deals, and make
sure your hard work is reflected in real time.

Whether you lead a top team or you’re rising fast, now’s the time to
show up where it counts.

And It’s A Game-Changer!

DON'T LEAVE YOUR 
CLIENTS AT RISK 
AFTER CLOSING
Radon is a cancer-causing, radioactive gas. You can’t see, 
smell, or taste it. But it may be a problem in a home.

RADON RESOLVERS

Peter Rosecrans Owner
Peter@RadonResolvers.com
301-200-2907 • RadonResolvers.com

Keep your families safe with a FREE, on-site assessment!
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Individual Closed Data as reported by MLS from Jan. 1 to Dec. 31, 2025

TOP 100 STANDINGS - BY UNITS

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $ RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of January 7, 2026, for residential sales from January 
1, 2025, to December 31, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and 
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

@realproducersdcmetro

D C  M E T R O

Follow DC Metro Real Producers on social media to keep up.

MOVES FAST
DC METRO Real Estate

@realproducersdcmetro

@realproducersdcmetro
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D C  M E T R O JANUARY 2026

Agent Spotlight
MAUREEN WEAVER

Rising Star
MOTI SHIFERAW

Elevating Real 
Estate From the 

Bay to the Beltway

Jennifer 
Gregorski

PARTNER SPOTLIGHT
WADE VANDER MOLEN
PRUITT TITLE

Promo! 
What the heck is a promo? A promo is a 
four-page magazine-quality-grade paper 
with your full article and photos and 
you on the cover of the publication.

Why do I need those? 
These promo pieces are a professional 
marketing tool that can help brand you, 
your team and/or your business.

• Use on listing appointments
• Send out to friends and family 
• Send to clients with your 

holiday greetings
• Brokers, use as recruiting tools for 

capturing new talent 
• Use when farming your 

favorite neighborhood

Print Me 
More!
Were you, the team or your 
business featured in an issue 
of DC Metro Real Producers? 
Want a copy of your article or 
full magazines that you were 
featured in?

What if I changed companies or need 
something corrected in my article? 
No worries! We can make any changes 
needed. We send you a proof, you 
approve, and then they are sent to you 
via FedEx.

Who can buy these? 
The realtor who was featured, the 
broker, our partner or family. Anyone 
who wants to promote you!

How do I order? 
Email us at info@
dcmetrorealproducers.com.

Individual Closed Data as reported by MLS from Jan. 1 to Dec. 31, 2025

TOP 100 STANDINGS - BY UNITS

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of January 7, 2026, for residential sales from January 
1, 2025, to December 31, 2025, in Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and 
Frederick, Montgomery, and Prince Georges counties in Maryland. Numbers not reported by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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IS YOUR BUYER OR SELLER 
MOVING WITHIN THE DMV?
We offer fast and efficient local
moving services.

Let our 
family-owned 
and operated 

team take the hassle 
out of your client's 

move so they can focus on 
settling into their new home.

www.inandoutmovers.net  |  info@inandoutmovers.net  |  301-579-7702 (text)  |  800-346-9857 (call)

Long-Distance Moving: 
Are they planning a big move? We specialize in long-distance moves,

ensuring belongings are safely transported and arrive on time, no matter the distance.



9151 Currency St.
Irving, TX 75063


