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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ASSISTANT TASKS
The On-Call Assistant
theoncallassistant.com

BUILDER
Structure Custom Builds
(719) 649-7195
structurecb.com

CUSTOM FRAMING 
/ ART GALLERY
Orly’s Art Gallery & 
Custom Framing
(719) 630-3371
orlysgallery.com

ESTATE SALES
Blue Moon Estate Sales
(719) 494-3659
bluemoonestatesales.com/
colorado-springs

ESTATE SALES & AUCTIONS
Schur Success Group
(719) 667-1000
schursuccessgroup.com

EXCAVATION SERVICES
Absolute Excavating, LLC
(719) 440-6000
absoluteexcavatingllc.com

FENCE BUILDER
H & H Fencing and 
Landscape Solutions
(719) 291-4145
handh-fencing.com

FLOORING
HOMEstretch
(719) 900-8257
home-stretch.com/cos

GENERAL CONTRACTOR
Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

GIFTS
Leah’s All Occasion 
Baskets, LLC
(719) 280-2341
leahsalloccasionbaskets.com

HANDYMAN
H & H Fencing and 
Landscape Solutions
(719) 291-4145
handh-fencing.com

On Top Roofing & Resoration
(719) 432-9886
ontoproof.com

Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

HEALTH INSURANCE PLANS
Katherine Moskal Health Plans
(303) 900-5666
moskalhealthplans.com

HOME IMPROVEMENT
That 1 Painter
(719) 491-7031
that1painter.com/
colorado-springs

HOME INSPECTION
Brick and Mortar Home 
Inspection Inc.
(719) 648-2835
bandmhomeinspections.com

Ground Floor Home Inspection
(719) 641-1555
groundfloorhomeinspection.com

Inspections Over Coffee
Bryan Zenner
(720) 845-5282
InspectionsOverCoffee.com

HOME PREPARATION 
SERVICES
HOMEstretch
(719) 900-8257
home-stretch.com/cos

HOME WARRANTY
Home Warranty of America
Ali Romero
(719) 977-4137
www.hwahomewarranty.com

HVAC
Cheyenne Mountain HVAC
(719) 330-1839
cheyennemountainhvac.com

INSULATION
Koala Insulation
(719) 394-0033
koalainsulation.com/
colorado-springs

INSURANCE
American Family Insurance, 
Sam Brossard Agency
Sam Brossard
(719) 284-8702
amfam.com

JUNK REMOVAL
HOMEstretch
(719) 900-8257
home-stretch.com/cos

LANDSCAPER
Freedom Landscapes
Zack Langston
(719) 301-4000
freedomlandscapes.co

H & H Fencing and 
Landscape Solutions
(719) 291-4145
handh-fencing.com

MARKETING
Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MORTGAGE
Central Bank
centralbank.net

Fidelity Mortgage Solutions
Vaughn Littrell
(719) 290-0415
vaughnlittrell.com

Low Cost Mortgage
Mike Floren
(719) 362-0439
LCMLoans.com

Masters of Lending Team
Eric Newman
(719) 313-3570
mastersoflendingteam.com

Mortgage Solutions Financial
Leanna Hardwick
(719) 283-9577
mortgagesolutions.net

NFM Lending
Mary Greenwood
(719) 649-6656
nfmlending.com

Paramount Residential 
Mortgage Group, Inc.
JD Peck
(719) 428-1020
jdpeck.lender.marketing

MOVING & STORAGE
5 Star Moving & Storage
(719) 417-4993
5starmovingandstorage.com

MOVING COMPANY
Coleman Worldwide Moving
(719) 602-9617
colemanallied.com

ODOR REMOVAL
1-800 WATER DAMAGE 
of Colorado Springs
(719) 684-9200
1800waterdamage.com/
colorado-springs

OUTDOOR LIVING
Freedom Landscapes
Zack Langston
(719) 301-4000
freedomlandscapes.co

PAINTER
HOMEstretch
(719) 900-8257
home-stretch.com/cos

Simplify Painting
(719) 782-4962
simplifypainting.com

That 1 Painter
(719) 491-7031
that1painter.com/
colorado-springs

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PHOTOGRAPHER |  
REAL ESTATE MEDIA
Black Clover Media
(719) 357-5273
blackclovermedia.org

Freedom Real Estate 
Photography
Ryan Warrum
(719) 675-5115
freedomrephoto.com

PLUMBING
Bill’s Plumbing & Drain
(719) 598-4775
billsplumbinganddrainservice.com

PROPERTY MANAGEMENT
All County Colorado Springs 
Property Management
(719) 445-7172
allcountycs.com

RADON TESTING 
AND MITIGATION
ExperTech Environmental
(719) 568-9142
expertechenvironmental.com

REMODELER
Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

ROOFING
CO Roofing & Solar
Zack Stark
(719) 232-8747
www.coroofing.com

On Top Roofing & Resoration
(719) 432-9886
ontoproof.com

SENIOR LIVING
Melody Living
(719) 900-1540
melodylivingcos.com

SEWER SCOPING
Absolute Excavating, LLC
(719) 440-6000
absoluteexcavatingllc.com

SOLAR
CO Roofing & Solar
Zack Stark
(719) 232-8747
www.coroofing.com

STAGER
Elegant by Design
(719) 582-2999
elegantbydesignstaging.com

TITLE & ESCROW
Chicago Title of Colorado
(719) 602-9431
colorado.ctic.com

Empire Title of Colorado Springs
(719) 884-5300
etcos.com

TRANSACTION COORDINATOR
Avenue Transactions
Olivia Roemer
(941) 518-7401
avetransactions.com

TranscendCO
Karen Harvey
(719) 238-5707
transcendco.net

WATER DAMAGE 
RESTORATION
1-800 WATER DAMAGE 
of Colorado Springs
(719) 684-9200
1800waterdamage.com/
colorado-springs

WINDOW REPLACEMENT
Windows America
(719) 337-5851
windowscoloradospringsco.com
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Our Vision for 
Colorado Springs 
Real Producers:
To elevate the culture in 
real estate so agents and 
vendors know each other 
better and treat each other 
more humanely. Better 
communication results in 
smoother transactions, happier 
clients and more repeat 
business for everyone involved.

Tabby Halsrud
Editor

cosrealproducerscontent@n2co.com

Meet
The

Team

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Brian Gowdy
Publisher | Advertising Sales

719-313-3028
brian.gowdy@n2co.com

Sue Hunyady
Ad Specialist

COSads@realproducersmag.com

Maria Bay
Photographer

541-213-5435

Heidi Mossman
Photographer

719-789-5558

Stefy Ruiz
Event Coordinator

Sara Cripe 
Social Media Manager
sara@connectgrafiks.com

Aimee Garske
Client Concierge
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• Home Repair and Remodel
• Fully Licensed and insured

Stress-Free Updates.
Market-Ready Results.

Whether it’s pre-listing updates
or post-sale repairs, we take
the stress out - so you can
focus on closing.

(719) 632-5117

Eugene Twenhafel (Brian Gowdy’s grandpa). Photo taken summer 2025

At the time of writing this, it’s mid-December, and I’m 
preparing to travel to attend my grandpa’s funeral. He was just 
a month away from turning 101 years old. Despite his age and 
limited mobility, his mind remained sharp, and he lived on his 
own in his longtime farmhouse until the end.

One of my grandpa’s core values—the one he passed down to 
me most clearly—was simple: the more you give, the more you 
receive. He learned it from his mother (my great-grandmother), 
and he lived it daily. He loved giving, especially around 
Christmas. Several of my favorite childhood memories are of 
my sister, my cousins, and me going to Grandma’s house on 
Christmas Eve and exchanging gifts after church. My grandpa 
would always buy toys for us from the Dollar Store, usually 
supplemented by cash or a check. And while the money was 
more significant, he was always more excited to give us the 
simple Dollar Store gifts.

This year, our family will be gathering for his funeral instead 
of for Christmas Eve. It will be different—but still meaningful.

My grandpa lived in Posey, Illinois, a town of about 65 people. 
It’s the sort of place where everyone knows everyone. There 
were over 100 people at his 100th birthday celebration. I 
imagine his funeral will be just as full, if not more so—not 
because of obligation, but because of the life he built.

If I were to connect this to real estate, I’d say a lasting business 
isn’t built only on transactions—it’s built on trust, service, and 
long-term relationships. The agents and partners who make the 
deepest impact aren’t always the loudest or flashiest. They’re 
the ones who show up, who give generously of their time and 
energy, and who invest in people without keeping score.

My grandpa didn’t measure success by speed or scale. He 
measured it by stewardship—of land, of relationships, of 
family. That’s a perspective worth holding onto in a fast-moving 
industry like real estate.

Thank you for being part of this community, and for continuing 
to show up for one another. Those small, consistent acts of 
giving matter more than we often realize.

Brian Gowdy 
Publisher | 
Advertising Sales
719-313-3028
brian.gowdy@ 
n2co.com

Publisher’s Note

Brian Gowdy and 
his grandpa (2018)

Reflections 
from the Editor
This month’s stories illustrate that 
success is rarely born from a straight 
line; it’s often a non-linear path 
shaped by movement, disruption, 
and/or adaptation. Whether through 
frequent relocations, market crashes, 
career pivots, or life-altering personal 
challenges, these professionals faced 
uncertainty and grew in resilience. 

They each value relationship, too. Their 
impact comes not from chasing status 
or volume, but from showing up for 
others with presence, integrity, and care. 
These individuals lead collaboratively, 
prioritizing trust, education, and service. 
Their influence expands because 
people feel seen and supported.

Instead of collecting accolades, their 
successes are measured in rooted 
families, restored confidence, progress, 
and lives made steadier through 
guidance. Together, these stories reflect 

a values-led approach to real estate, 
grounded in humanity, purpose, and 
the enduring power of helping people 
find their footing and their place.

I hope you enjoy reading this 
month’s feature stories!!

Tabby Halsrud

Editor
cosrealproducers 
content@n2co.com
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HEALTH INSURANCE PLANS 
TO MEET YOUR NEEDS

K�h��e Mosk�
303.900.5666

PERSONALIZED GUIDANCE. 
RELIABLE COVERAGE. 
REAL PEACE OF MIND.

 VISIT ONLINE OR CALL

Health Coverage That
Works as Hard as You Do.

As a real estate professional, you’re 
always on the move — but health 

coverage shouldn’t slow you down.
Whether you’re self-employed, part 
of a team, or managing your own 

brokerage, we o�er flexible, a�ordable 
health insurance plans designed

for independent professionals like you.
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RISING STAR

FINDING HOME IN EVERY CHAPTER
CASA BAY PHOTOGRAPHY

F or Rachel Morris, real 
estate isn’t just a career 
— it’s the culmination 
of every step she’s 

taken to find her own sense 
of home. Her journey, 
spanning from Georgia and 
Florida to Texas, Chicago, 
Denver, and finally Colorado 
Springs, has been anything 
but linear. But at every stop, 
she discovered lessons about 
people, perseverance, and 
the meaning of belonging 
— lessons that now define 
her work as a REALTOR®.

“I never imagined I’d be in 
real estate,” Rachel admits 
with a laugh. “It wasn’t 
even on my radar.”

Born in Georgia and raised 
between there and Florida, 
Rachel grew up traveling 
back and forth between her 
parents’ homes after they 
separated when she was 
two. The constant moving 
taught her adaptability 
early on — a skill that 
would one day become one 
of her greatest strengths.

“I didn’t really have one 
place that felt like home 
growing up,” she says. 
“That’s probably why helping 
people find their home 
means so much to me now.”

After earning her degree 
in Criminal Justice and 
Psychology, Rachel thought 
her path might lead to law 
school. But once in graduate 

school, she realized the 
field wasn’t the right fit. 
So, she did what she’s always 
done best — she adapted.

Rachel returned to 
bartending, a role 
that turned out to be 
unexpectedly pivotal. 
“I worked in an upscale 
Italian restaurant in 
Dallas, and I had a group 
of regulars who became 
like family,” she says. “One 
of them owned a staffing 
firm and had been trying 
to hire me for months.”
When she finally made 
the leap, Rachel found 
herself thriving in business 
development — traveling, 
meeting clients, and building 
relationships. “I worked in 
healthcare staffing at first,” 
she says. “Then I moved 
into administrative staffing, 
and eventually IT staffing 

in Chicago. That one didn’t 
last long — I had no idea 
what anyone was talking 
about!” she laughs. “But 
I learned so much about 
communication, negotiation, 
and connecting with people.”

When life brought her to 
Colorado, Rachel was ready 
for a new start. “I moved 
to Denver not knowing 
what was next,” she recalls. 
“I just knew I wanted to 
live somewhere that felt 
alive. I fell in love with the 
mountains right away.”

Her first job here came 
almost by accident. “The 
apartment I was renting was 
hiring,” she says. “I applied 
mostly because I’d get 20% 
off my rent while I figured 
out what to do next.” That 
“temporary” job in property 
management quickly evolved 

into a management position 
— and a spark. “My boss at 
the time was a REALTOR® 
and convinced me to get 
my license so we could 
work together,” Rachel says. 
“So, I worked full-time and 
went to real estate school 
at night for six weeks.”

She passed the exam on 
the first try in 2018, but 
she wasn’t quite ready to 
take the leap. “Real estate 
is terrifying at first,” she 
admits. “You can’t really 
do it part-time, so I put my 
license on ice for a bit.”

That changed when she 
was offered a position in 
Colorado Springs. “I decided 
to go all in,” she says. “That 
was 2020 — during one of 
the wildest markets we’ve 
ever seen. I was showing 
20 homes a day sometimes. MORRIS

Rachel
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It was exhausting, but I 
absolutely loved it.”

For Rachel, the thrill of the 
chase — helping clients 
find the perfect home and 
celebrating their wins — 
came naturally. “It’s an 
adrenaline rush,” she says. 
“But it’s also so meaningful. 
You’re making a difference 
in someone’s life. You’re 
helping them build stability, 
especially for families.”

That purpose is personal. 
“I moved around so much 
as a kid,” she says. “Now, 
helping families find that one 
place they can call home — 
where their kids will grow 
up and make memories 
— that hits home for me.”

In 2022, Rachel joined The 
Summit Group, where she 
found the mentorship, 
balance, and camaraderie 
she had been looking for. 
“When I met Jed and Natalie, 
I just knew,” she says. 
“They’re amazing people, 
and the team culture they’ve 
built is unmatched. It really 
does feel like family.”

Three years later, that 
“family” has grown in 
more ways than one. 
Rachel’s partner, Ryan 
Deese, eventually joined 
the Summit Group as well, 
forming a team within the 
team. The couple now works 
side by side while raising 
their young daughter — and 
they recently shared the 
exciting news that baby 
number two is on the way!

“Working with Ryan has 
been a growth experience,” 
she says. “In the beginning, 
we each had our own 
approach, which made 

things a bit challenging. 
Over time, we’ve learned 
how to lean into our 
strengths. He brings the 
business focus and strategy, 
while I bring the relational 
side. Together, we give 
clients both sides — the 
structure and the heart.”

That heart shows in every 
interaction. Rachel lights 
up when she talks about 
her clients, especially first-
time homebuyers. “They’re 
so fun to work with,” she 
says. “They’re nervous and 
excited, and I love guiding 
them through the process — 
teaching them, celebrating 
with them, helping them see 
that they really can do this.”

Outside of real estate, 
Rachel’s world revolves 
around family and the 
outdoors. “I love hiking — 
I’ve done ten fourteeners 
so far,” she says. “I used to 
do the Incline all the time, 
though I’m not quite back 
to that yet since having my 
daughter,” she laughs. “We 
love going to the zoo, taking 
walks, just being outside.”

She also loves to read 
when she can steal a quiet 
moment — a rarity with a 
one-year-old at home. “Most 
of my free time is mom 
time, and I wouldn’t have it 
any other way,” she says.
Through every twist in 
her journey, one thing has 
stayed constant: Rachel’s 
belief in finding purpose 
through perseverance. “I’ve 
had so many moments 
where I didn’t know what 
was next,” she reflects. 
“But every step brought me 
here — to a career I love, 
a family I adore, and a life 
that finally feels like home.”



Colorado Springs Real Producers • 1716 • February 2026

RISING STAR

F R O M  D E E P  R O O T S  T O  N E W  H E I G H T S

DeeseCASA BAY PHOTOGRAPHY

For Colorado Springs native Ryan 
Deese, life has always been 
about growth — from tending 

lawns as a kid to helping families 
plant roots of their own. His story is 
one of perseverance, cultural pride, 
and the drive to keep climbing — both 
figuratively and, in his case, literally.

Ryan’s story begins right here in 
Colorado Springs, where both sides of 
his family were brought by military 
service. “My grandfathers were both 
in the military,” Ryan explains. “One 
was stationed in Hawaii, the other in 
Arizona, and they, both ended up in 
Colorado. That’s how my parents met.”

That heritage — part Native American 
and part Asian — continues to shape 
Ryan’s sense of identity. His mother’s 
side of the family belongs to the 
Tohono O’odham Nation, a desert 
tribe in southern Arizona near the 
Mexican border. “We went back to 
visit the reservation once when I was 
younger,” he says. “It was humbling 
— a reminder of what my family went 
through and how much resilience 
it takes to preserve your culture.”

From an early age, Ryan learned the 
value of hard work. His first job was 
mowing lawns alongside his father, who 

owned a small lawn care business. 
After graduating from Palmer 
High School — where he still holds 
the high jump record of 6 feet, 9 
inches — Ryan attended college in 
Washington, earning a degree in 
Digital Technology and Culture.

When he returned home, the 
job market was tight. “I worked 
at Hollister as a manager for a 
while,” he says. “I even considered 
getting an MBA before deciding to 
start my own business instead.” 

Drawing from what he knew best, 
Ryan launched Legacy Lawn Care, a 
company he built from the ground up. 
“We grew it to over 100 residential 
and commercial clients, plus a snow 
removal division,” he says. “Eventually, 
I handed it over to my brother. It felt 
right — Legacy was meant to live on.”

Through that business, Ryan met several 
local real estate agents, including Greg 
Luczak, who became a pivotal mentor. 
“I was doing yard cleanups for Greg 
one day, and I asked how much he 

Ryan
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WE’LL GET
YOU THERE!

WE’LL GET
YOU THERE!

No matter where your 
journey takes you…

USDOT 70719 | MC 87113

CALL OR EMAIL TODAY FOR A FREE ESTIMATE
719.227.7755

info@5starmovingandstorage.com  •  5starmovingandstorage.com

Woman AND Locally Owned & Operated

LOCAL Your local move in the Colorado Springs Metro Area for a worry-free experience.

COMMERCIAL Every detail is handled with expert care and professionalism.

WHITE GLOVE DELIVERY SERVICE Projects handled with expert precision from accepting items for 
storage, delivery, and set up in their home.

INTERSTATE As an Interstate Agent for Wheaton World Wide Moving, we leverage the power of our national van 
line network to move across the country e�ortlessly.

STORAGE Need Storage? Ask about our 20,000 sq ft, Dept of Defense approved for our military members' 
state-of-the-art facility with 24 hr surveillance.

made doing real estate,” Ryan laughs. 
“When he told me, I thought, ‘Okay, 
that’s it — I’m getting my license.’”

Ryan started studying right away, but 
the timing was tough. He failed the exam 
by a single point, then COVID-19 shut 
down all testing centers. “I would’ve 
had my license in 2020, but everything 
froze,” he says. “I’d already sold my lawn 
business, so I picked up construction 
work until the world opened back up.”

In 2021, he officially earned his license 
and joined The Luczak Group, diving 
into real estate full time. “I’d already 
been making cold calls with Greg for 
months,” he says. “By the time I got my 
license, I hit the ground running.”

Ryan’s early success was fueled by his 
network — clients from lawn care, 
sports, and the military community 
— but it didn’t come easy. “The past 
few years have been a wild ride,” 
he admits. “Switching brokerages, 
finding my place, staying consistent 
through market changes — it’s been 
survival mode at times. But I’ve 
learned so much along the way.”

Now with The Summit Group, Ryan 
has found a team that feels like home 
— and one that includes his partner 

in both life and business, Rachel 
Morris. Together, they’ve built a 
rhythm that works. “We’re a team 
within a team,” he says. “She brings 
warmth and empathy, and I bring 
structure and strategy. It just clicks.”

Among his favorite career moments 
was helping a single father buy 
his first home after more than a 
year of searching. “He didn’t have 
much, but we found him a house 
he could afford and love,” Ryan 
says. “That’s when it really hit me 
— this job isn’t about the paycheck. 
It’s about helping people who just 
need someone to believe in them.”

When he’s not working, Ryan’s a 
full-time athlete, family man, and 
girl dad. He and Rachel have a 

young daughter — and another child 
on the way — and they spend most of 
their free time outdoors or on the go. “I 
still play in three basketball leagues,” 
he says with a laugh. “I golf, I hike, 
I do whatever keeps me moving.”

At his core, Ryan’s guiding principle is 
simple: integrity. “I just want people to 
walk away from meeting me and think, 
“That guy’s genuine” he says. “I value 
honesty, humility, and being true to 
yourself. I’ve met a lot of people in life 
who are unapologetically themselves 
— and that’s who I strive to be too.”

From his roots in Colorado Springs to 
his growing family and career, Ryan’s 
journey reflects exactly that — a man 
true to himself, committed to his craft, 
and always ready for the next leap.

HE DIDN’T HAVE MUCH, 

BUT WE FOUND HIM A 

HOUSE HE COULD AFFORD 

AND LOVE. THAT’S WHEN 

IT REALLY HIT ME — THIS 

JOB ISN’T ABOUT THE 

PAYCHECK. IT’S ABOUT 

HELPING PEOPLE WHO 

JUST NEED SOMEONE 

TO BELIEVE IN THEM.”

Among his favorite career 
moments was helping a single 
father buy his first home after 
more than a year of searching.
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Building Homes, 
Building Trust
PHOTOGRAPHY COURTESY OF 

HEIDI MOSSMAN OF CAPTURE LIFE 

PHOTOGRAPHY

C U S T O M  B U I L D S

PARTNER SPOTLIGHT

D akota and Jenny Shafer, 
owners of Structure 
Custom Builds, have 

carved out a reputation as 
trusted builders who put 
people first—through every 
sketch, slab, and signature. 
With deep roots in Nebraska, 
the Shafers’ journey began at 
the University of Nebraska at 
Kearney, where they met and 
later launched a life together 
grounded in shared values and 
complementary strengths.

Dakota was recruited directly 
out of college by a national 
homebuilder and found himself 
quickly immersed in large-
scale production in Colorado 
Springs, managing projects in 
Stetson Hills during the early 
2000s. Although he started as 
a construction superintendent, 
his knack for client interaction 
and attention to detail soon 
led him into sales, where he 
thrived. When the market shifted 
in 2008, Dakota pivoted into 
custom homebuilding, ultimately 
partnering with G.J. Gardner 
Homes for 15 years before 
transitioning fully to the Structure 
Custom Builds brand in 2020.

Jenny’s background began in 
education, where she taught 
high school theater for a decade. 

STRUCTURE

As their family grew, so did 
the desire for a more balanced 
life. Jenny brought her tech-
savvy skill set and creative 
energy to the business full-
time—managing marketing, 
operations, and bringing 
fresh perspective to the client 
experience. Together, they’ve 
proven that working as a married 
team is more than feasible—
it’s a formula that works.

While Structure Custom Builds 
may be a new name to some, 

it’s far from a new venture. The 
Shafers had been operating 
under that name throughout 
their time with G.J. Gardner. The 
only change is that they’re now 
fully independent. The process, 
the people, and the commitment 
to excellence remain the same. 
This rebrand allows them to 
better reflect their vision: luxury 
custom homes designed with 
integrity and delivered with care.

Structure Custom Builds stands 
out not only for the quality of 

their work, but for how they 
work. Their pre-construction 
process includes a fixed-price 
model and full design selections 
before contract—offering 
stability and clarity to clients 
from the start. Their site even 
includes an interactive tool for 
landowners and real estate 
agents: enter any Colorado land 
address, and you can explore 
floorplans, topography, and utility 
data—a resource designed to 
streamline land transactions and 
support thoughtful planning.
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Dakota and Jenny are also 
passionate about empowering 
real estate agents. They offer 
CE-certified “Custom Building 
101” and “201” courses, 
partnering with brokerages 
and title companies to educate 
agents on everything from 
soils testing to HOAs—ensuring 
that buyers and agents alike 
feel confident navigating 
the custom-build process.

At the core of their business is 
a commitment to transparency, 
communication, and relationships. 
“No one builds a perfect home,” 
Dakota says, “but we do everything 
we can to communicate clearly 
and deliver with honesty. We treat 
our clients like family.” Jenny adds, 
“We don’t disappear after the 
handover—we stay connected.”

That heart for people extends well 
beyond the business. The Shafers 
are active in their church, sponsor 
local schools, and are deeply 
involved in supporting foster 
families through organizations 
like Fostering Hope and Fostering 
Futures. Whether they’re 
delivering meals, organizing 
events, or repairing bicycles 
for the unhoused through the 
“More Than a Meal” outreach, the 
Shafers live their values daily.

At home, Dakota and Jenny are 
proud parents to Kaden and 
Claire, who are both active in 
the arts and their church praise 
band. The family enjoys traveling, 
reading, and staying connected 
through community service.

Structure Custom Builds 
isn’t just about beautiful 
homes—it’s about meaningful 
partnerships, intentional 
design, and creating spaces 
where life unfolds. For clients 
seeking a custom homebuilding 
experience rooted in integrity 
and guided by seasoned 
professionals, the Shafers offer 
not just a builder—but a trusted 
advocate for the journey.
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Streamline
Your

Real Estate 
Transactions 

Today!

Simplify Your Listings.
Streamline Your Contracts.

Coordinate with Confidence.

With over 40 years COMBINED experience, 

we provide unmatched attention to detail and 

expert support every step of the way.

Karen Harvey
Owner

719-238-5707 | transcendco.net
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Lower Rates. Better Tech. Real People

Your Clients will LOVE our unique
approach to lending.

ERIC NEWMAN, CMPS
Lead Mortgage Advisor
O: 719.313.3570 
MastersOfLendingTeam.com
eric@MastersOfLendingTeam.com
NMLS #97776
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YOUR ALTERNATIVE LENDER
Helping You Sell More Homes with Smart, Flexible Programs
YOUR ALTERNATIVE LENDER
Helping You Sell More Homes with Smart, Flexible Programs

• Buy Before You Sell - move now without double 
  payments, and tap into current equity
• 2nd Mortgage Solutions - access your equity with 
  variable or fixed rate options, without touching your 
  existing first mortgage
• Investor Loans - purchase or refinance without 
  having to prove personal income (no taxes or W2's)
• Self-Employed Programs - qualify even with 
  extensive write-offs, or no tax returns at all
• Reverse Mortgages - 1st or 2nd lien options, 
  purchase or refinance, including credit lines to draw 
  from as needed (payments are optional)

Casa Bay Photography

The On-Call Assistant is the leader
in as-needed real estate services.

We handle your to-do list with local
& remote pros, so you can focus on
high-value tasks—or just breathe.

Michael Shenuk
CEO/Co Founder

Aimee Garske 
COO/Co Founder

Theoncallassistant.com
719-208-4605

Because the 
Right Support 

Makes All 
the Difference. 

Proud to Support Our 
Realtor Partners.

ONLINE 
SCHEDULING 
MADE EASY

CasaBay Photography

Confidence You Can Sell Starts with
Inspections You Can Trust!
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Educating, 
Empowering, 
& BUILDING 
TRUST IN 
REAL ESTATE

CALDWELL

T
RISING STAR

TAMIKA
CASA BAY PHOTOGRAPHY

Tamika Caldwell’s path to 
real estate didn’t begin with 
open houses or contracts—it 
started with people. Born 
in Denver but raised all 
over the world due to her 
mother’s military career, 
Tamika spent much of her 
childhood overseas before 
returning stateside, living 
in Virginia and Hawaii 
before eventually landing 
back in Colorado in 2014.

Her career journey has been 
just as dynamic. Before real 
estate, Tamika pursued acting 
and modeling, then built a 
thriving career as a personal 
trainer. It was during 
that time that one of her 
clients, REALTOR® Heather 
Burroughs, planted the seed: 
“You’d be great at real estate.”

At first, Tamika set the  
idea aside. Life was full—
divorce, raising two  
children, and managing her 
personal training business. 
But when COVID-19 shut 
everything down, she saw  
an opening. She used 
stimulus funds to put  
herself through real estate 
school, officially earning  
her license in June 2021.

Her first year in real estate 
was far from ordinary. 
Newly remarried and 
pregnant, Tamika leaned on 
the trust she had built with 
her personal training clients, 
many of whom became her 
first buyers and sellers. To 
sharpen her skills, she joined 
a team and quickly gained 
valuable experience, closing 
a dozen transactions in her 
first year. But after realizing 
most of her business came 
from her own sphere, she 
stepped out on her own.

Over the next two years—
despite welcoming two 

more children—Tamika 
built momentum, proving 
that she could balance 
motherhood and a growing 
career. By her third year, 
with her youngest children 
out of the infant stage, she 

went all in, nearly hitting 
six figures in production.

For Tamika, real estate is 
about more than numbers. 
It’s about restoring trust and 
confidence for buyers and 

sellers who may have had 
negative past experiences. 
“I want my clients to feel 
educated and empowered 
throughout the process,” she 
explained. “Especially first-
time buyers—I’m a hand-
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THE DREAM IS FREE.
THE HUSTLE IS SOLD SEPERATELY.

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230  |  Colorado Springs CO 80921  |  FidelityMortgageSolutions.com  |  NMLS #476792

Regulated by the division of Real Estate

holder. I make sure they 
have all the information, 
so when they make a 
decision, it feels like their 
decision, not something 
they were pushed into.”

This commitment to client 
care has become her 
signature. She has never 
purchased leads, instead 
growing her business 
organically through 

referrals, her sphere of 
influence, and her strong 
presence on TikTok,  
which has become a 
surprising but steady  
source of new clients.

Looking ahead, Tamika 
is expanding her reach. 
Recently licensed in Hawaii, 
she hopes to eventually 
transition her business 
there, while building a 
small Colorado-based team 
to keep her roots strong.

Outside of real estate, life 
is full. Tamika and her 
husband—an MMA fighter—
share four children, whom 
they homeschool with 
the support of her family. 
Boxing and fitness remain 
a big part of her life, as 
do hiking and traveling 
together as a family.

Through it all, her passion 
for real estate comes back 
to empowerment: giving 
clients clarity, confidence, 
and the assurance that 
they’re making the right 
move for themselves 
and their families.

I make sure they have all the 
information, so when they make a 
decision, it feels like their decision, 
not something they were pushed into.”
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GET A FREE ESTIMATE IN 24 HOURS

(719) 491-7031
INTERIOR & EXTERIOR PAINTING  •  CARPENTRY  •   POPCORN CEILING REMOVAL
ODOR REMOVAL  •   DECK STAINING  •  PRESSURE WASHING

Our team knows what buyers are looking for and will get 
your property in prime condition to attract serious offers. 

Let us make your home stand out!

BEFORE
AFTER

That 1 Painter's “Sell Ready Services” can help
boost your home's appeal and value for a quick sale. 

Want to feature one of your Luxury Listings in Colorado Springs Real Producers? Hire one of our Preferred Real Estate Photographers 
to photograph it and we can spotlight it for you! Our Preferred Real Estate Photographers are listed under “Photographer”.

WOW LISTING

Listed by Sarah Ann Martin

PHOTOGRAPHY BY WAYNE HELM OF BLACK CLOVER MEDIA LLC

GRANDWOOD DRIVE
300
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Hector’s roots in Colorado Springs run 
deep. He moved to the city in 1995, when 
his step-father was stationed at Fort 
Carson, an experience that shaped his 
appreciation for the military community 
he now proudly serves. Growing up 
in the Pikes Peak region gave him 
firsthand insight into its neighborhoods, 
culture, and growth — knowledge 
he brings to every client he guides.

His ambition was shaped early. 
Coming from a humble, financially 
challenged upbringing, Hector 
watched his mother work tirelessly 
to give him and his siblings a better 
life. Her strength, dedication, and 
sacrifice inspired his determination 
to break generational barriers and 
pursue success from a young age.

That drive led him to take on heavy 
responsibility early in life. While still 
in high school, he worked full-time 
night shifts as a janitor at the Army 
hospital on Fort Carson, all while 
attending school during the day. The 

demanding schedule built discipline, 
grit, and resilience — qualities that 
would later fuel his business journey.

But Hector’s journey hasn’t been easy. 
He has faced real hardship. One of the 
most difficult chapters of his life was 
the 2008 housing market crash, when 
he lost his home and was forced to 
live out of a hotel with his family for 
months. Eventually, he was able to rent 
a house and stabilize their situation, but 
the experience changed him forever.

Those hard times taught Hector to 
appreciate everything he has and to 
never take anything for granted. They 
also reminded him that material things 
mean nothing — what truly matters 
is family, health, and the strength to 
rebuild. This perspective grounds him 
today and drives how he serves others.

By his early 20s, Hector had launched 
several businesses, including a car 
detailing shop, a Sprint store, a Cricket 
Wireless store, and a tax preparation 

business. These ventures sharpened 
his entrepreneurial skills, but none 
matched the life-changing impact 
of his true calling: real estate.

In 2019, Hector earned his real 
estate license and proudly became a 
member of the National Association 
of REALTORS®. Entering real estate 
proved transformative. He openly 
shares that this industry changed his 
life in the most positive way, giving him 
and his family financial freedom and 
opportunities once only imagined.

Real estate also opened the door to 
investing and flipping homes. Inspired 
by watching HGTV’s Flip or Flop, Hector 
had always dreamed of transforming 
distressed properties. He began flipping 
homes in Pueblo, and now does so 
locally in Colorado Springs, finding 
immense joy in turning rundown houses 
into beautiful homes for new families.

Beyond business, real estate gave Hector 
purpose. What he loves most is helping 

HectorHector
CASA BAY PHOTOGRAPHY

STANDOUT REALTOR®

Hector Alanis is a 
rising force in Southern 
Colorado real estate — 
a relationship-driven 
professional known for 
his relentless work ethic, 
strategic negotiation 
skills, and deep 
commitment to elevating 
the industry. As a top-
producing agent and 
respected leader, Hector 
has built a reputation for 
delivering results, earning 
trust, and representing 
his clients with 
unmatched dedication.

AlanisAlanis
Rooted in family, shaped by 
struggle, and driven by purpose.
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CONTACT US TODAY
(719) 568-9142

expertechenvironmental.com

HELP YOUR CLIENTS 
PROTECT THEIR FAMILIES
FROM RADON
GAS EXPOSURE! 

ExperTech Environmental is here to support real estate agents and their clients during transactions. 
Our certified radon professionals offer timely, accurate testing and mitigation services,
ensuring a smooth process. Let us handle radon compliance so you can focus on your clients!

• 80% Of Our Systems Reduce Levels Below 2.0 pCi/L
• 100% Customer Satisfaction Guarantee
• Transferrable Warranty

VISIT US
ONLINE TO

LEARN MORE
RADON MITIGATION

people achieve one of the biggest 
dreams of their lives: homeownership. 
Guiding families — especially those 
who once believed it wasn’t possible 
— fuels his passion every day.

Driven by growth, Hector earned his 
Bachelor’s Degree in Management from 
the University of Phoenix, strengthening 
his leadership and business acumen.

In 2024, he served as President of 
the National Association of Hispanic 
Real Estate Professionals (NAHREP) 
Southern Colorado Chapter, 

championing education, empowering 
Latino agents, and advocating 
for sustainable homeownership. 
Continuing his leadership journey, 
Hector graduated from the PPAR 
Leadership Academy in November 
2025, further enhancing his 
influence within the industry.

If Hector could give his younger self 
advice, it would be this: don’t be 
afraid to try new things, don’t fear 
what might go wrong, and never give 
up on your dreams. These principles 
continue to guide him today.

Hector’s career recognition includes the 
President’s Circle Award from Berkshire 
Hathaway HomeServices, placing him 
among the top 5% of agents nationwide. 
A Peak Producer in Colorado Springs 
top 10% of agents. Today, as a founding 
leader with PAK Home Realty’s expansion 
into Colorado Springs, he is committed 
to developing high-performing agents 
through collaboration, mentorship, 
and elevated professionalism.

Outside of work, Hector finds his 
greatest joy in family. He and his wife, 
Juanita, met in 2000, and together 
they have built a beautiful blended 
family. Together for 25 years, they 
enjoy traveling — especially to beach 
destinations — and have visited Mexico, 
Hawaii, Puerto Rico, the Dominican 
Republic, and the Bahamas, with plans 
for more international trips soon. At 
home, Hector loves discovering new 
TV series and binge-watching them 
with his wife, and he’s always excited 
to catch the latest movies in theaters.

Being featured in Colorado Springs Real 
Producers Magazine is a true honor 
for Hector. With so many exceptional 
realtors and leaders in this community, 
he is grateful to be recognized among 
them. He has always strived to be one 
of the best in the industry — not for 
titles, but to serve clients, colleagues, 
and his community with integrity.

Rooted in family, shaped by struggle, 
and driven by purpose, Hector continues 
to build a legacy defined by resilience, 
service, humility, and gratitude.

Whether negotiating an investment 
deal, guiding a first-time buyer, 
or helping a family relocate to the 
Springs, Hector’s mission remains the 
same: serve with integrity, deliver 
excellence, and create lasting impact.

He has always strived 
to be one of the best in 
the industry — not for 
titles, but to serve clients, 
colleagues, and his 
community with integrity.
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WE ARE GOOD, FAST AND
CHOOSE TO BE CHEAP

MIKE FLOREN,
OWNER
NMLS #1574886

MIKE@LCMLOANS.COM

2226 E Boulder St.
Colorado CO 80909

LCMLOANS.com/RATES
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LOW RATES
7am to 11pm  7days a week

Low Cost Mortgage LLC NMLS #2357261. Low Cost Mortgage is not endorsed by, or acting on behalf of or at the direction of the U.S. Department of Housing and 
Urban Development, Federal Housing Administration, The Veterans Administration, The U.S. Department of Agriculture or the Federal Government. All the programs 

are subjected to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.

720-448-6610
719-362-0439At The N2 Company (the parent company of Real 

Producers), we recognize that meaningful change 
doesn’t happen alone; it occurs when people 
consistently show up, invest in their communities, 
and support one another. Strong communities 
are built by the people who dedicate their time, 
energy, and resources to making a difference.

This year, we’re proud to celebrate 10 years of 
N2GIVES, our philanthropic initiative that has donated 
$30 million to organizations fighting human traf-
ficking. Recognized by Inc. as one of the 2025 Best 
in Business for Social Good thanks to our N2GIVES 
program, we continue our mission in 2026 by sup-
porting Love Justice, Atlas Free, International Justice 
Mission, and The Exodus Road, helping to combat 
human trafficking and bring freedom to those in need.

None of this would be possible without the 
incredible support of our loyal readers and, in 

particular, our advertisers who consistently invest 
in our magazines. By choosing to engage with 
our magazines and partner with local businesses, 
you’re helping to amplify our impact, both in 
Colorado Springs and around the world. Inside this 
issue of Colorado Springs Real Producers, you’ll 
meet real estate professionals who embody that 
spirit: people investing in their businesses and 
the community we’re all proud to call home. 

Here’s to continued progress, strong connections, and 
impact that grows every day, made possible because 
of you. Thank you for being part of our community 
and helping us make a difference. Here’s to moving 
ever closer to a world where everyone is free! 

Brian Gowdy
Publisher / Area Director
719-313-3028 | brian.gowdy@n2co.com
@briangowdy @coloradospringsrealproducers

CELEBRATING A DECADE OF IMPACT MADE 
POSSIBLE BY THE COMMUNITY WE SERVE.

10 YEARS OF GIVING
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REAL PRODUCER
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COWLES
Amber

Steady 
Strength & 
a Heart for 

Helping

Amber Cowles 
doesn’t chase the 
spotlight—but it 

often finds her anyway.

For those who know her 
best, Amber’s impact on 
Colorado Springs real estate 
has never been about flashy 
sales stats or self-promotion. 
Her influence comes through 
something quieter and more 
enduring: her deep empathy, 
her ability to lead with calm 
clarity, and her steadfast 
commitment to helping 
others—whether they’re 
clients, colleagues, or family.

“I’ve always been wired 
to help,” she says. “I 
genuinely love supporting 
people, solving problems, 
and making things work 
better—whether that’s in a 
household, a business, or 
a real estate transaction.”

Amber’s path to real estate 
wasn’t direct—but in 
hindsight, it’s easy to see how 
it all led here. She was born 
in Iowa and spent her high 
school years in Plano, Texas, 
where she had a front-row 
seat to a world of wealth 
and privilege that didn’t 
quite match her values. “I 
moved from a small town 
in Iowa to a city where my 
classmates lived next to 
Deion Sanders and Jerry 
Jones,” she says. “It was a 
culture shift, to say the least.”

After high school, 
Amber found her way to 
Colorado—a move that 
felt like coming home. Her 
parents were building a 
house in Colorado Springs, 
and during a visit, she 
toured CSU in Fort Collins. 
The minute she stepped on 
campus, she knew it was the 
right fit. “It had everything 
I was looking for—beautiful 
seasons, a strong sense of 
community. I knew I wanted 
to stay in Colorado.”

After playing collegiate 
softball at CSU and 
graduating, Amber returned 
to Dallas for a few years to 
work. But the job wasn’t 
sustainable. When her 

father—a longtime executive 
and entrepreneur—asked 
her to help launch a new 
company in Colorado 
Springs, she didn’t hesitate. 
That decision brought her 
back home—and ultimately 
led her to the baseball 
field where she met her 
future husband, Chris.

“My little brother and Chris’s 
cousin were on the same 
Little League team, and my 
dad was coaching,” she says. 
“When I moved back, my 
dad said, ‘You’re helping 
me coach this team.’ That’s 
where Chris and I met— he 
was the pitcher, I was the 
catcher. He joked, ‘Bet you 
can’t catch my fastball.’ I 

just said, ‘Let’s go.’” It didn’t 
take long for the fastballs 
to turn into a relationship!

Those early years weren’t 
easy. Chris was grinding 
through the toughest years 
of his new real estate career. 
Amber was navigating 
a startup with her dad. 
Money was tight, and they 
did what they had to do—
Amber even picked up side 
work cleaning houses and 
organizing homes. “We were 
broke as a joke,” she laughs. 
“But we figured it out.”

Eventually, Amber landed 
a corporate job with a 
former client, where she 
climbed the ladder to Chief 
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719-502-0606
simplifypainting.com

Clean Lines.
Fresh Paint.
HAPPY

CLIENTS.

We make painting 
effortless—so you can 
focus on what you do 
best: selling homes.

Marketing Officer. But as 
the travel ramped up—
often flying internationally 
every month—she began to 
feel the toll. “It just wasn’t 
healthy for me or our 
young family,” she says. “I 
was missing too much.”

That’s when the idea of 
real estate re-entered the 
picture—this time for 
Amber. Chris had just 
entertained partnering at a 
new independent brokerage, 
and Amber had just stepped 
away from her CMO role. 
“It was a massive risk for 
both of us,” she says. “But 
I stepped in to help with 
what I knew—management, 
systems, marketing. 
Eventually, I got licensed 
so I could help open doors 
and support him better.”

To her surprise, she didn’t 
just enjoy it—she excelled. 
Her natural communication 
skills, empathy, and problem-
solving mindset made her a 
favorite among clients. She 
also took on a key leadership 
role at The Cutting Edge, 
REALTORS®, helping grow 
the company’s culture and 
systems through a two-year 
salaried position focused on 
agent success and relations. 
“It was all about listening,” 
Amber says. “What are our 
agents struggling with? How 
do we evolve? That’s where 
I thrive—behind the scenes, 
making things better.”

These days, Amber balances 
her personal real estate 
business with family life and 
continued involvement in 
the company. Her schedule 

is shaped largely by her 
role as “taxi driver” to a 
15-year-old competitive 
cheerleader—something 
she fully embraces. 
“Right now, I have a great 
balance,” she says. “When 
our daughter graduates, I’ll 
lean in even more. I love 
to work—I’m just choosing 
when and how for now.”

Amber’s story is also one of 
profound personal growth. 
More than a decade ago, 
amid the pressures of 
corporate life and constant 
travel, Amber came 
home from a work trip to 
Amsterdam and was met 
with an intervention from 
her family. “My drinking 
had gotten bad,” she shares 
openly. “I went to rehab, and 
I’ve been sober ever since. 
That was 11 years ago.”

Since then, her journey has 
quietly inspired others in her 
life to get help—including 
her younger brother and 
brother-in-law, both now 
several years sober. Her 
story—shared annually 
through a “sobriety selfie” on 
social media—has become a 
beacon of hope for others. “I 
don’t hide it,” she says. “That 
journey gave me so much 
perspective. It’s helped me 

see people, hear people, and 
encourage growth in others.”

Amber brings that 
same emotional 
intelligence to every 
relationship—whether 
it’s a client navigating 
a stressful transaction 
or an agent seeking 

guidance. “I’ve 
taken a lot of hard 

experiences and turned 
them into empathy,” she 

says. “That’s my strength.”

When she’s not working, 
Amber jokes that she doesn’t 
have many hobbies of 
her own—“I’m a people-
pleaser and caregiver 
by nature”—but she 
takes joy in supporting 
her family’s passions. “I 
prioritize Chris’s hobbies. 
Golf, skiing, pickleball—he 
needs that outlet. I just 
need a little quiet time.”

That said, she’s been 
instrumental in helping 
launch a company-wide 
pickleball league, which 
has become a hit among the 
agents and staff at TCR. “We 
started with a few teams 
last year. Now we have 50+ 
players across beginner, 
intermediate, and advanced 
divisions. We’ve created 
monsters,” she laughs.

Amber doesn’t call herself 
a top producer, a power 
agent, or a company 
executive—even though, 
in different seasons, she’s 
been all three. What defines 
her instead is presence: 
the way she shows up, 
supports others, and makes 
everyone around her better.

“I’m not in it for the 
spotlight,” she says. “I just 
want to be helpful. That’s 
what makes it all worth it.”

It was all about listening. 

What are our agents 

struggling with? How do 

we evolve? That’s where I 

thrive—behind the scenes, 

making things better.”
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• Attract More Buyers
• Boost Visibility & Engagement
• Save Time with Expert Media Services

As the Winter Market Heats Up, 
Let's Make Your Listings Shine!

Every home has a story—
Wayne brings it to life with professional photography,

cinematic videos, 3D tours, and drone views.

Trusted by realtors. Respected by sellers.
Blackclovermedia.org | 719-357-5273

Expert Media for Real Estate Pros

Wayne Helm

Trusted Local Experts

VIP Maintenance Plans

Eco-Friendly Solutions

Free Estimates and Second Opinions

WE HELP MOVE LIVES FORWARD:
Delivering Excellence for Top Producers and Their Clients

LET’S GET YOU A FREE QUOTE!
719.602.9617  |  ColemanAllied.com

L O N G  D I S T A N C E   |   L O C A L   |   S T O R A G E

Another year celebrating the 
heart of our business: 

trusted partnerships, valued 
clients, and a team

committed to every move!
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Quick, reliable solutions for attic upgrades, energy concerns, 
and inspection repairs—so you can keep deals moving.

Koala Insulation fixes problems before
they become problems.

CALL OR VISIT ONLINE
TO SCHEDULE
719.394.0033
koalainsulation.com/Colorado-Springs

Make Every Closing Memorable
Leah’s personalized, locally curated gift 
baskets transform client gratitude into 

long-term relationships. 

Order online or
call 719-280-2341
leahsalloccasionbaskets.com

Perfect for: • Closing gifts
• Welcome-home baskets
• Thank-you gifts for referrals
• Neighborhood-themed baskets
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REAL PRODUCER

CASA BAY PHOTOGRAPHY

W hen Chris Cowles 
entered real 
estate in 2005, 

he was young, ambitious, 
and determined to prove 
himself in a business that—at 
the time—was dominated 
by seasoned professionals 
twice his age. He was 24 
years old, fresh off a college 
baseball career, and chasing 
a dream he’d been set on 
since the fifth grade.

“I did an essay in elementary 
school,” Chris recalls. “It 
said I was either going to 
be a professional baseball 
player or a professional real 
estate agent. Baseball didn’t 
work out—so here we are.”

Born and raised in 
Littleton, Chris is a proud 
Colorado native with deep 
generational ties to the state. 
His grandfather served as 

entertainment director at 
The Broadmoor for 40 years, 
and his extended family 
traces their roots back eight 
generations to the San Luis 
Valley. His uncle, Frank 
Fanelli, helped found The 
Platinum Group and became 
Chris’s earliest mentor in 
real estate. “Frank turned 
me on to this industry 
early,” Chris says. “He and 
the agents there helped lay 

the foundation for what 
my moral compass would 
become in this business.”

That foundation was tested 
right away. Chris entered 
the field at a time when the 
market was shifting—just 
before the crash of 2007. 
He remembers long days, 
open houses, and floor 
calls, scraping together 
momentum in a rapidly 
cooling market. “I did 
whatever I could to survive,” 
he says. “It was hard for the 
first three years. But those 
early struggles gave me a 
work ethic and a sense of grit 
that still drives me today.”

Chris also found himself 
at the forefront of early 
real estate tech. He helped 
launch one of the area’s first 
real estate websites and 
adopted mobile tools years 
before they were the norm. 
But behind the innovation 
and hustle was something 
deeper—an inner drive 
that Chris calls “the tick.”

“I’ve always had this internal 
nudge to grow, to improve, 
to take things to the next 
level,” he says. “It wasn’t 
about leaving a brokerage—
it was about asking if I could 
build something of my own 
with the right partners.”

That question became reality 
with the founding of The 
Cutting Edge, REALTORS®. 
What started in 2015 as a 
conversation over lunch 
with a few like-minded 
peers has grown into one 
of the most respected 
independent brokerages in 
the region. “We knew we 
needed different strengths 
at the table,” Chris says. 
“When Gary introduced me 
to Rob, I wasn’t sure at first. 
But he ended up filling a 
gap we needed. That’s how 
the partnership clicked.”

Now, nearly a decade 
later, Chris remains just as 
passionate about leadership 
and collaboration as he was 
on day one. “Our partner 
meetings on Wednesday 
mornings are a highlight 
for me—good or bad. We’ve 
built something special.”

Underneath the leadership 
journey and business 
growth lies something even 
more central to Chris’s 
story: faith. A graduate of 
Columbine High School, 
Chris was a senior when 
the tragic events of 1999 
occurred. The aftermath 
became a turning point.

“That moment shaped me,” 
he says. “It shook me up. 
I started going to church 
again. I began asking bigger 
questions about how I 
wanted to serve others. 
That year after Columbine 
changed my life.”

That sense of service—
rooted in faith—is still core 
to how Chris approaches 
real estate. “We’re not 
just salespeople,” he says. 
“We’re advisors. Sometimes 
we’re part counselor, part 
accountant, part negotiator. 

Faith, 
Family, & 
the Long 
Game

COWLES
Chris
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People need guidance, 
not just transactions.”

Chris is quick to deflect 
praise, especially when it 
comes to recognition. “I’ve 
never been an awards guy,” 
he admits. “I’d rather see 
my agents or my wife get 
the spotlight. She deserves 
more than she gets.”

Family remains the 
heartbeat of his life. Chris 
lights up when he talks 

about his wife, Amber, 
their kids, and the extended 
family that continues to 
anchor him. “My grandpa 
used to say, ‘You’re nothing 
without your family.’ 
And I’ve never forgotten 
that. Even in business, 
that’s been my core.”

Outside of work, Chris is 
an avid golfer, skier, and 
pickleball player—often 
on the course with friends 
or his teenage son. But 
no matter how busy life 

gets, his priorities stay 
clear. “I couldn’t do any 
of this without my wife 
and kids. I might survive 
on my own—but I’d be 
lonely and miserable,” 
he says with a laugh. 
“They’re my foundation.”

As he looks ahead, Chris 
continues to invest in the 
long game—mentoring 
agents, building 
partnerships, and laying the 
groundwork for generational 

wealth he hopes to pass 
down to his children. “Real 
estate has created a nest 
egg for my family,” he 
says. “If my kids turn out 
to be good, contributing 
members of society, I’d 
love to pass that on.”

For Chris Cowles, success 
isn’t measured in accolades 
or numbers—it’s measured 
in faith, family, and 
the people he’s able to 
serve along the way.

I’ve always had this 

internal nudge to 

grow, to improve, to 

take things to the 

next level.”
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In 2010, I started On Top Roofing & Restoration in Colorado Springs, 
combining my passion for service with my roofing skills. We have served 
some of the largest track and custom home builders in the area and are 
trusted by top insurance agents and property managers. We deliver
quality roofing with a personal touch, treating every project with
care and attention with a focus on communication.

On Top Roofing had been my go to roofer for more than a decade. Chris is honest, 
responsive and takes great care of my client before, during and after everything we have 

ever sent their way.
-Ti�any Lachnidt

CONTACT US TODAY 
OnTopRoof.com
719.432.9886

“
”

ROOFING • GUTTERS • SIDING • WINDOWS • PAINT
FENCES • DECKS • HANDYMAN SERVICES

AGENT & VENDOR SNAPSHOTS

AROUND TOWN

1. Welcome Andres Ortega with Koala Insulation of 
Colorado Springs as our newest preferred vendor at Real 
Producers! Koala Insulation offers all forms of insulation 
installation as well as crawl-space encapsulation, air-
sealing services, and solar attic fans. Please consider 
them next time you or a client needs insulation!

2. Welcome Leah Ward with Leah’s All Occasion Baskets to 
Colorado Springs Real Producers as our newest preferred 
vendor! As Colorado Springs’ premier gift basket designer, they 

transform ordinary moments into extraordinary memories 
through personalized, locally-curated collections. Please 
consider them for your gifting and client-appreciation needs!

3. Steve Herron’s path to real estate is marked by reinvention. 
After nearly two decades in publishing and sales, including 
national roles with major distributors and publishers and 
a move to Colorado Springs in 2008, Steve made a decisive 
pivot in 2016. Drawing on a lifelong connection to real estate 
through family and his strengths as a teacher and guide, he 
earned his license and went full-time in 2017. Since then, 
his greatest highs have come from helping first-time buyers 
navigate homeownership with clarity and confidence, work 
that reflects both his integrity and his coaching mindset. 
Outside of real estate, Steve is a connector at heart. He loves 
walking his community, discovering local coffee shops and 
small businesses, gardening and xeriscaping his yard, hiking 
Colorado trails, traveling the state, and collecting Hot Wheels. 
Deeply rooted in family, faith, and community, he’s known for 
elevating others and finding joy in bringing people together.

4. Welcome Olivia Roemer and Megan Walz, owners 
of Avenue Transactions aboard Colorado Springs 
Real Producers! Olivia and Megan have built their 
business around the client experience and bring high-
performance transaction coordination services to 
agents anywhere in the country. If you’re in the market 
for a TC, please consider Avenue Transactions!

5. Congratulations to Zack Star, owner of CO Roofing & 
Solar, for winning PPAR’s 2025 Affiliate of the Year!

Follow Colorado Springs Real Producers on 
social media for more agent snapshots!

4 52 31
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Want a smoother spring? It starts now.

I provide quick-turn pre-approvals, clear communication, and a 
contract-to-close process built to protect your timeline — so your buyers 
act fast and your offers land stronger.
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MARY GREENWOOD Branch Manager
NMLS # 459324
Cell: 719-649-6656
1150 Kelly Johnson Blvd Suite 140
Colorado Springs, CO 80920
mgreenwood@nfmlending.com
nfmlending.com/mgreenwood

The pre-approval may be issued before or after a home is found. A pre-approval is an initial verification that the buyer has the income and assets to afford a home up to a certain amount. This means we have pulled credit, 
collected documents, verified assets, submitted the file to processing and underwriting, ordered verification of rent and employment, completed an analysis of credit, debt ratio and assets, and issued the pre-approval. The 
pre-approval is contingent upon no changes to financials and property approval/appraisal.

Equal Housing Lender. Make sure you understand the features associated with the loan program you choose, and that it meets your unique financial needs. Subject to Debt-to-Income and Underwriting 
requirements. This is not a credit decision or a commitment to lend. Eligibility is subject to completion of an application and verification of home ownership, occupancy, title, income, employment, credit, home value, 
collateral, and underwriting requirements. Not all programs are available in all areas. Offers may vary and are subject to change at any time without notice. NFM Lending, LLC’s full agency and state licensing 
information, please visit www.nfmlending.com/licensing. NFM Lending, LLC's NMLS #2893 (www.nmlsconsumeraccess.org). © 2025 NFM Lending, LLC. America’s Common Sense Lender® Trade/service marks 

are the property of NFM Lending, LLC and/or its subsidiaries. Licensed by the Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act. www.nfmlending.com. This advertisement 
is strictly for builder and realtor informational purposes, and should not be disseminated to consumers. This document is not an advertisement for consumer credit as defined in 12 CFR 1026.2(a)(2).
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Start 2026 With Confident Buyers & Clean Offers!

Work with us to maintain the value
of your home buyer’s new home!
•  Landscape design and install

•  Concrete flat work

•  Fencing; wood, vinyl, chain-link RESIDENTIAL • COMMERCIAL • AGRICULTURAL

Contact us today
719-291-4145 • Handh-fencing.com

Experience You Can See.
Quality Your Buyers Will Feel.
A fresh fence and polished landscape gives listings that
critical first impression that draws buyers in—and helps sell faster.



9151 Currency St.
Irving, TX 75063
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Ask us how we can help you 
grow your business.
www.etcos.com 
719.884.5300


