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STEVE ELLIS SENIOR MORTGAGE BANKER, NMLS: 55174

C: 513-903-7043 | O:513-747-8357 | STEVE.ELLIS@TRUENORTHHOMELOANS.COM

BO KEARN EY ORIGINATING BRANCH MANAGER, NMLS: 296745

(513) 404-6948 - BO.KEARNEY@TRUENORTHHOMELOANS.COM
4000 EXECUTIVE PARK DRIVE, SUITE 225, CINCINNATI, OH 45241

There’s no place Like howe. o~

You’ve built
your reputation on

100% Money Back

t gt Guarantee
ku If your client isn't satisfied —

we don’t get paid.

WE HELP YOU PROTECT IT

Premium inspections, Advanced tools.
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Guaranteed on-time
closing or your
buyers get $5,000

The Chase Closing Guarantee' will give your
buyers the confidence they need to plan their
maove. We promise an on-time closing for
eligible products in as soon as three weeks,
or they get $5,000, if they qualify.

Visit chase.com/cg for more details.

I'm here for your buyers:

5eth Howard, Senior Home Lending Advisor
Chase certified in FHA loans

Chase certified in VA loans
seth.r.howard@chase.com
homeloan.chase.com/fseth.r. howard

MMLS ID: 71819

CINCINNATI'S #1
MOVING COMPANY

¥

Northare Kentuc Ry's #1 Moving C'.c.|r|pi].l1}-
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608-BLUE &

Offering Residential and Commercial quality packing and moving services
to Ohio and Kentucky.
Local and Long Distance Moving © Locally Owned and Operated.

ASK ABOUT OUR SISTER SERVICES:
BIG BLUE PACKING * BIG BLUE PRESSURE WASHING < BIG BLUE STORAGE
BIG BLUE CLEANING CREW < BIG BLUE HOLIDAY DECOR

BEST
WY 859.608.BLUE (2583) | BIGBLUEMOVINGKY.COM  :E=m

close
with
confidence

For over o docade, Bluegmss Land

cheri with confidence—the

MNow serving Greater Cincinnati

BELUEGRASS LAND TITLE

B59. 408, T304
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

CATERING

Jersey Mike’s

Wyatt Moore

(513) 510-4282
www.jerseymikes.com

CONSTRUCTION SERVICES
Building Value

(513) 475-6783
www.buildingvalue.org

FURNITURE BANK
New Life Furniture
(513) 247-3054

www.nlfurniture.org

HOME AUDIO / VIDEO
Hanson Audio Video
(513) 563-0444

HOME INSPECTION
AA Home Inspections
(513) 319-7770
aahomeinspection.com

Litehouse Inspect Cincinnati
Home Inspections

(513) 800-0347
www.litehouseinspect.com

Master Home Inspection Services
Brian Gibbs

(513) 519-2249
Masterhiservices.com

Pillar to Post Home Inspectors-
The Capuano Team

(513) 771-6689
cincinnati.pillartopost.com/

Safe Start Home Inspections
Nathan Wessel

(513) 968-4311
www.safestarthi.com

HOME STAGING & DESIGN
Intertwine Design

(513) 886-7653
www.intertwinedesignco.com
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HOME WARRANTY
Achosa Home Warranty
Kristen Moore

(859) 547-6024

INSURANCE
Firehouse Insurance
(513) 526-9853
Firehouseins.com

Kyler-Moore Insurance Agency
(513) 315-7845
www.kyler-mooreinsuranceblueash.com/

MORTGAGE LENDER
3rd Street Financial
Robert Mahaffey
(513) 769-4111

A-Z Lending
Dante Zompetti
(937) 522-5419
a-zlending.com

Annie Mac Home Mortgage
(513) 461-9321
tony-annie-mac.com

CrossCountry Mortgage
(513) 476-4575

Imperial Home Loans
(513) 835-1797
www.imperialhl.com

JPMorgan Chase Bank NA
(614) 422-4638

Paramount Residential Mortgage Group
Jeremy Pope
(513) 432-6971

Rate

Ron Erdmann Jr

(513) 609-4484
www.rate.com/ronerdmann

Ruoff Home Mortgage
Dave Scully

(513) 633-8476
www.ruoff.com/davescully

Ruoff Mortgage
Megan King
(513) 795-7592

Rural 1st
Roger Hauke
(513) 322-2786

True North Home Loans
Bo Kearney

(513) 404-6948
truenorthhomeloans.com

MOVING / PACKING
Big Blue Moving
(859) 608-2583

MOVING / STORAGE
Black Tie Moving
(614) 347-9007

REAL ESTATE LAW

Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

TITLE COMPANY

American Homeland Title Agency
(513) 863-9100
www.americanhomelandtitle.com

Bluegrass Land Title
(859) 488-7304 x1604
www.bluegrasslandtitle.com

TRANSACTION COORDINATOR
Agents Plus 1

Maria Carmosino

(513) 482-0465
agentsplust.com/

VIDEOGRAPHY/PHOTOGRAPHY
Next Door Photos

Daniel Ziegler

(513) 297-3328

RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process s s .
moves swiftly so you can close ﬂl"_ DlgltEil F!?Smg
= CXDELICTgCc

quickly and settle in sooner.
- Avoid hand-signing page after page at closing.
- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet.
- Know your signature is secure with special encryption and extra layers of si

YA Ruoff

MORTGAGE AN
=/ .

Dave Scully

SVP, Area Manager
WNMLS: 757304 | MLO-OH.757304

513.633.8476

dave. scully@ruoff.com

IiLooki.ng for the good
guys in real estate?

Our licensed home inspectors bring honesty, transparency, and
protection to every buyer, seller, and homeowner we serve.

y — —

We’r her to advocate for YOU KY L E R - M o o R E

Detailed reports INSURANCE AGENCY LLC

Clear explanations —— INSURANCE DONE DIFFERENT ——

N teetics (R WHICH WOULD YOU CHOOSE?

CALL US TO FIND OUT WHAT
FREEDOM OF CHOICE CAN DO!

A

I

Schedule your home inspection today!

Michael Patton, Owner
Scheduling: 513.319.7770 // 877.813.7587 1097 9 Reed Hartman
Personal Cell for Agents: 859.750.5654 .,"" t i %?‘

aahomeinspection.com
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Have an Idea?

Meet

The
Team

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the
QR code below
to share with

our Publisher.

Patrick Braddick Lauren Denato Beth McCabe
Publisher Ad Strategist Senior Writer

Krista Silz Brenna Smith Geneva Eilertson
Photographer Photographer Reprint Coordinator

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

PASSION FOR CREATING SPACES
THAT YOU WILL NEVER WANT
TO LEAVE!

Safe Start

INTERNACHI® CERTIFrE)

SAFE START HOME
INSPECTIONS OFFERS:

\"37’ INTERTWINE INTERIOR DESIGN
?//\\ DESIGN DESIGN CONCIERGE
» Full residential and commercial inspections HOME STAGING
» State licensed Wood Destroying Insect Inspections HISTORIC RENOVATIONS
» State licensed Radon testing HOME REFRESH
> Sewer Scope Inspections ACCESSIBLE SPACE DESIGN
SHORT TERM RENTALS
We understand not everyone is in need of a full home
inspection and can customize to fit your needs. Whether TRANSFORM
it is to just look in a crawlspace or inspect the plumbing YOUR SPACES
we can customize an inspection to fit your needs. NOW!
Office: 513-968-4311 | Mobile: 937-321-7479  INTERTWINEDESIGNCO.COM (513) 886-7653

[F INTERTWINEDESIGNERS@GMAIL.COM (©) @INTERTWINE_DESIGN

nwessel@safestarthi.com ' SafeStarthi.com
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Specializing In Customizing Mortgage Solutions

For Both Purchase And Refinance Transactions.

TOP 1% MORTGAGE ORIGINATOR

- 24/7 Preapproval Service

«Zero Loans Declined
Once Submitted

«Loans Down To 580 Credit Score

Robert Mahaffey
President « NMLS 26082 ljh

(513) 806-2635 « WWW.ROBERT.MORTGAGE
@ 6964 TYLERSVILLE RD., STE. B « WEST CHESTER, OH 45069
MORTGAGE EXPERIENCE SPECIALIST NMI.S 304138

Hey Realtors! CiNcy_—
Let your listings do the talkirljzcr] ' | | H O TO

; | T : \ PRO
; \\ ; - | f i | PHOTOS | AERAL | 3DTOURS | VIDEO
i PR W : - =

Proof is in the media.

CincyPhotoPro.com

513-741-8860 (call)
513-741-8826 (text)

Attract More Buyers | Sell Faster | Stress Less

BUSINESS PACKAGES NOW AVAILABLE!
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Things turn out best for people who
make the best of the way things turn
out.” - John Wooden

It was encouragement from a friend
that caused Myles Greely to shift gears
into real estate. Little did he know that
it would be the door to his destiny. Once
he emerged on the real estate scene,

he skyrocketed to success. What’s even
more amazing? He’s only been at this
514 years now. Since then, he has started
the Greely Group with Keller Williams
and helped countless homeowners find
their dream homes. He’s passionate
about his profession and it shows with
his enthusiasm.

His preparation? Perfect for the road
ahead. “I worked in banking, corporate
finance, and was a part-time real estate
investor,” says Myles. “After being an
investor for 5 years, I was encouraged
by a friend to get my license on the side
of my corporate job. After helping a
close friend buy and sell, I was hooked!”
One deal led to another.

The Greely Group was born and is
quickly growing. What’s the secret to
their success? “Keeping a strong culture
while not losing our top priority of
keeping our client service excellent

has been the focus.” Building systems
was essential and maintaining those
systems — even if they continue to grow
as rapidly as they have - is critical.

To Myles, it isn’t about numbers,
transactions, and hitting sales goals. He
looks at things differently by adding
value to others.

“Value is what people are looking for,”
he points out. “If value is consistent,

it will be memorable. If that value is
memorable, it will lead to success.”

A man of faith, Myles adds value to

his Christian community. He and his
wife, Kasannah, are committed Christ
followers and church attenders. But it’s
more than that. They pour into people
since people have become their purpose.

“We love our Crossroads Dayton family,”
he smiles. “We’ve been part of the
community since 2019. We have loved
diving deeper over the years, serving in
different ways, seeing the community
grow and transition into a permanent
location, and making new and
meaningful relationships along the way.”

Cincinnati Real Producers - 11



Before emerging on the real estate
scene, Myles grew up in the small town
of Waynesville, located between Dayton
and Cincinnati. An athlete, his sports-
focused upbringing led him to play
soccer at Cedarville University, a local
Christian college. Following graduation,
he landed his first full-time job in
banking in the Dayton area.

“Immediately, I started saving up for
the purchase of my first house hack,” he
says. What’s a house hack? “A real estate
purchase with plans for dual use as a
primary residence and rental property,”
he clarifies. During this time, Myles’
girlfriend became his fiancée and they
got married soon afterward.

“Just before we got married, we found
our first property to purchase! In the

12 - February 2026

next few years, we continued to work
our full-time jobs while we bought
other rental properties on the side,”

he explains. Let’s just say one property
led to another. Soon they had a rental
portfolio they could live on. Then Myles
figured out what he really wanted to do
with his career. The answer was simple:
real estate.

In February 2021, he entered into full-
time real estate. “I quit my day

We have loved diving deeper over the years, serving in different ways, seeing
the community grow and transition infa. a permanent location, & MAKING

NEW AND MEANINGFUL RELATIONSHIPS ALONG THE WAY.”
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| quit my day job to fecus on my growing side gig
— REAL ESTATE ENTREPRENEURSHIP.”

job to focus on my growing side
gig — real estate entrepreneurship,”
he smiles.

Away from contracts and closings,
Myles’ life revolves around family. He
and Kasannah are approaching their
10-year wedding anniversary this July,
raising daughters Penelope, age 7, and
Lorelai, age 3, in a historic farmhouse
built in 1844, one that, he jokes,
sometimes demands more attention
than anyone else in the house.

14 - February 2026

Mornings typically start with movement.

“Every morning you can find me either
at the local YMCA playing pickup
basketball or working out with my F3
group. F3 is a newer addition to my

life in 2025, but it’s quickly becoming
one of my favorite ways to meet new
families in the area, network, and build
true community founded on Fitness,
Fellowship, and Faith.”

Sports remain a constant. Myles loves
anything to do with sports. In the

warmer months, expect to find him

on the golf course, pickleball court,
soccer field, or anywhere people are
competing. “My oldest daughter is
getting into sports now, which allows me
to father (her) in new and equally fun
and challenging ways,” he says.

Myles’ rise in real estate is what happens
when preparation meets opportunity
and values guide growth. He has made
the best of the way things turn out,
every single time. That’s a career well
built and a life well lived.

Bring your listings to
life with PhotoMotion

Turn your listing photos into
eye-catching short videos that
stand out in crowded feeds.

@ scroll-Stopping Video
@ Fully Branded

@ Three Formats

@ Next-Day Delivery

@ Only $40

Captivate buyers. Strengthen your brand
Place your order at

nextdoorphotos.com

s

NEW LIFE

PRIORITY
PICKUP
SERVICE

The Easiest
Move Your Clients
Will Make.

Moving day is hectic
— donating furniture
shouldn’t be.

MNew Life Furniture Bank's Priority
Pickup Service gives your clients a
smoath, full-service furniture remaowval
optionwhen they're relocating,
downsizing, or preparing a home

for the market.

Ouwr professional movers go into
the home, remove the furniture,
and ensure every piece is delivered
directly to a family overcoming
homelessness or another crisis.

Easy to schedule!

Just visit nlfurniture.org and click
the DONATE FURNITURE button.
Your clients can select Priority Pickup
and choose the date that works best
for them.

Why Realtors
Recommend Us

¥ Full-service, in-home remaoval —
no curb placement needed

Fast, flexible scheduling for tight
closing timefines

Protessional, reliable team
Tax-deductible donation

100% of pickup fees support
MNLFB's mission of furnishing
homes for neighbors starting over.
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YOUR KEY TO LOCAL REAL ESTATE SUCCESS IS YOUR CURRENT
LOAN OFFICER MAKING YOU
e THE HERO OF THE STORY?

BECAASE WE @ﬂ/

- Videographer on Staff to help with Branding
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- Prorietry Software to help with Listing Marketing Material

- Al Software to ensure your clients STAY your clients. (.:5:(:5:'( E3t,
- Originators FOCUSED on you getting more referrals Coo N Pe o

C rqiinal Defense * Estate PIannlng Family Law

--n"r- ° - -
Probate Law ° Real Estate Law ° Scan the QR code to E . E
* JOHN YONAS, sason paiLLaBaum, Il ; y ; get your next client an
Member Attorney and Owner Managing Member Attorney 'i ¥ e appra|sa| credit E
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PRE-LISTING HOME INSPECTIONS . Savvy businesses know it's all
SEWER SCOPE & SEPTIC TANK about youreach — not how many.

RADON, MOLD & MORE Our niche publications, exclusive events, and
IS targeted digital marketing get your brand in
front of ideal clients affordably.

PARTNER WITH US FOR NO SURPRISES AND SEAMLESS CLOSINGS!

Reach out to the publisher

REAL PRODUCERS

of this magazine today.
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AGENT TO WATCH

Teres:

OVERCOMING OBSTACLES
“By the grace of God, I was hardheaded,”

Teresa Hall says with quiet conviction as
she reflects on how she discovered she had
breast cancer. When physicians expressed
concern about dense tissue on her left side,

Teresa trusted her instincts and insisted on
additional testing—an MRI with contrast.
That decision would ultimatcly save her life.

BY ELIZABETH MCCABE
PHOTO CREDIT: KRISTA
SILZ OF CINCY PHOTO



She began chemotherapy on June

23. The months that followed were
physically and emotionally demanding,
yet the treatment was effective,
shrinking the tumor to 1.1 centimeters.
Teresa later underwent a 6-hour
surgery, including a double mastectomy.
Throughout it all, she approached her
diagnosis with the same focus and
resolve that have long defined her
professional life.

Remarkably, Teresa never stepped away
from her real estate career. Even during
treatment, she continued to serve her
clients without interruption—proof that
her commitment extends well beyond
the expected.

Driven by Determination

Teresa Hall is known for her relentless
work ethic and steadfast dedication.
Those qualities were evident long before
her career in real estate began. Prior to
earning her license, Teresa worked as

a nail technician at Michael’s Salon and
Day Spa in Centerville, where long hours
and late evenings were routine.

Over time, she realized she wanted
more—greater opportunity, flexibility,
and control over her future. In 2005,
she earned her real estate license,
quickly learning that success in the
industry requires constant availability
and unwavering dedication. Still,

the autonomy and fulfillment the
profession offered confirmed she had
found her calling.

A Legacy Rooted in Real Estate
Real estate has always been part of
Teresa’s story. As a child, she watched
her grandfather, owner of Bill Ballard
Real Estate, help families find places to
call home. Those early experiences left
a lasting impression and quietly shaped
her own career path.

20 - February 2026
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Family remains central to Teresa’s life.
She has been married to her husband,
Kent, for 31 years and is the proud
mother of two adult children. Her
daughter works in Consumer Lending
at Fifth Third Bank, and her son is
currently serving his third term as a
State Representative.

Personal Service, Proven Results
Teresa’s business is built on
relationships. She personally manages
every transaction from start to finish—
no assistants, no handoffs—ensuring
each client receives her full attention
and expertise.

This hands-on approach has translated
into measurable success. In the past
year alone, Teresa closed nearly $9
million in sales—an achievement made
even more remarkable considering

_—..:___z_.-':___ " "'tl.'—‘.-' .

she accomplished it while undergoing
cancer treatment.

What Sets Her Apart

Teresa attributes her success to

clear communication, honesty, and
responsiveness. Clients know they can
rely on her to be direct, dependable,
and fully present at every stage of the
process. Gratitude and professionalism
guide each interaction.

Outside of real estate, Teresa enjoys
traveling and spending time with

her grandchildren. She continues
forward with resilience, integrity, and
unwavering purpose.

These qualities—strength, dedication,
and authenticity—are what make Teresa
Hall a true Agent to Watch.



There are a milllon reasons why people dream about rural living. Cur
job is to make those dreams a reality. But what sets us apart as a
cooperative is that our customers aren't just borrowers—they re owners.

That means we can offer benefits other lenders typically aren’t able
to like our Conversion Program®, A hassle-free process for customers
to convert their rate without refinancing or extending the term of
their mortgage. Providing educational resources to make sure our
customers have all the right information they need to make the

right decisions. And a commitment to the communities we share
through volunteering. donations, and supporting local food banks.
Learn more at Rurallst.com.

E RURAL {i

pserto What Matters Construction Loans « Lot Loans * Land Loans =« Home L:}ang

and head into Marc
ready to sell... no

Ask us about Inspections for: Residential, Pre-Listing, New
Construction, Post-Purchase, Radon Testing, Sewer Camera, Pool
& Spa and more!

Lite

INSPECT
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Forget Contingencies.

What if all of your Buyers could be Cash Buyers?

These All-Cash programs help you beat the heat of competitive bidding and contingency
offers..Work with us to get your buyers an unfair advantage over the competition.

| Buy Novée (aies

for more information!

SCAN CODE

Area Manager TO GET STARTED
NMLS#: 20232

M: 513-461-9321 5 ANNIEMAC HOME MORTGAGE
0O: 513-769-2071 3 . A
tautullo@annie-mac.con 2 UTU LLO

linktr.ee/autullomortgageteam

Corp NMLS# 338923. AnnieMac Home Mortgage, 11385 Montgomery Road, Suite 210, Cincinnati, OH 45249. ‘Cash Offer’ and ‘Buy Now, Sell Later’ programs are fulfilled by AnnieMac Private Equity Cash-

2Keys (Cash2Keys), an affiliate of AnnieMac Home Mortgage (AnnieMac). Cash2Keys is not a financial institution and does not originate or issue loan commitments. You must be pre-approved by Cash2Keys
for the Cash Offer program’s income and collateral requirements. Once approved, the offer and purchase will be in the name of Cash2Keys. You must then purchase the home from Cash2Keys within 180
days. You are required to pay all transfer taxes associated with the purchase of the home. Visit anmac.me/cash for terms and conditions on Cash Offer. For complete licensing information, please visit: www.
annie-mac.com/page/licensing. American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, OVM with AnnieMac Home Mortgage, Family First A Division of AnnieMac
Home Mortgage, homecomings Mortgage & Equity A Division of AnnieMac Home Mortgage) Ohio License #MB.804128.000 and License #SM.501901.000, Licensed Mortgage Lender in Florida (#MLD252).



SPONSOR SPOTLIGHT

WRITTEN BY ELIZABETH MCCABE
PHOTO CREDIT: BRENNA SMITH

First impressions sell homes. And today’s buyers

don’t just walk through a space—they experience it. —— - i d o eer o]
They notice how a home sounds, how it’s lit, and how i — o ¥ - s T m‘!
effortlessly it works. Increasingly, technology is what i = . ) WFL ik
e ' . ge———

e 1

turns interest into intention.

That’s where Hanson Audio Video delivers a
distinct advantage.

Paint and carpet are no longer enough. Thoughtfully
designed technology has become a powerful
value driver—one that makes listings stand out

and feel unforgettable. B i

Here, buyers don’t hear ideas—they experience
“Anytime you are dealing with a house or a residence, them. Media rooms. Updated home theaters. Whole- . : s —
there are elements that can make it better,” says Troy home video. Outdoor living enhancements. Lighting = ¥ ‘T " -
Hanson, owner of Hanson Audio Video. “We offer e e . transformations. Smart systems that feel natural, ) r
products and services that truly enhance a home.” Greg Hanson (left) and Troy Hanson (right) not complicated.
What Buyers Expect Now “Demonstrating what these improvements can look

like gives agents a better chance of closing the sale,”
Troy notes.

In higher-end listings especially, buyers expect strong
networking, integrated entertainment, intuitive
control systems, and clean, intentional design. Too
often, homes fall short—not because technology is
missing, but because it’s outdated, poorly installed, or
visibly cluttered.

Hanson designs technology around real life, offering:

* Media rooms and custom home theaters

* Whole-home video and streaming distribution
* In-house music systems and digital streaming
* Qutdoor audio, video, shades, and

When systems don’t work—or wires are
everywhere—buyers notice immediately. Hanson

Audio Video specializes in correcting those issues, landscape lighting drawings—dramatically elevating how a home feels.
refining what buyers see and experience from the * Massive video walls for large-scale entertainment Their lighting lab showcases the difference between
moment they walk in. * Security systems from entry-level to advanced basic, construction-grade lighting and layered,

* Golf simulators at multiple performance levels architectural solutions.

While Hanson can help prepare a home for sale, » Theater seating and specialty furniture

their greatest value lies in helping buyers visualize Many builders and remodelers were initially hesitant

what’s possible. Lighting: The Ultimate Differentiator to move beyond decades-old lighting methods. “But
“Lighting is one of the biggest parts of our business,” once homeowners experience the difference, they’re

The Experience Center Advantage says Troy. completely on board,” Troy says.

Hanson Audio Video’s Experience Centers in Cincinna- “We’ve had many agents send potential buyers to our

ti and Dayton—featuring a newly remodeled Cincinna- Experience Centers to see the art of what is possible,” Hanson Audio Video provides professional Advanced lighting, motorized shades, and

ti location—are powerful tools for REALTORS®. the Hanson team explains. lighting design with detailed layouts and electrical automation now define modern living. Lights can

24 . February 2026 Cincinnati Real Producers - 25



follow natural daylight patterns, shades can adjust
automatically, and entire homes can be controlled
from a phone, wall panel, or voice command.

One Partner. Complete Confidence.

From concept to completion, Hanson Audio Video
handles every detail—design, product selection,
installation, service, and long-term support.

“We’ll match or beat big-box TV prices,” Troy
says. “But where we truly stand apart is our
installation quality.”

Even more important, Hanson supports everything
they sell. Unlike online or big-box purchases, clients
gain ongoing service and peace of mind.

With good, better, best, and ultimate system tiers,
Hanson offers solutions for virtually any budget—
without compromising quality.

Why REALTORS® Choose Hanson

With nearly 27 years in business, a 36-person team,
and in-house designers, electricians, installers,
project managers, and a full-time service department,
Hanson Audio Video is the trusted leader in
Southwest Ohio.

“We can do virtually anything in the home,” says Troy.

For REALTORS®, that versatility is invaluable.
Subtle upgrades like lighting and smart controls—or
standout features like media rooms and outdoor
entertainment—can dramatically increase buyer
appeal and shorten time on market. Today’s listings
must stand out.

Experience the Difference

Hanson’s Experience Centers are built around “try
before you buy.” Every system is curated to inspire
and educate—demonstrating how smart technology
adds measurable value to a home.

Save the date: March 5th from 2-4PM
Once you experience what Hanson Audio Video can
do, you’ll never look at listings the same way again.

CONTACT
uUs!

Learn more at hansonav.com
Visit the Cincinnati Experience Center at
10800 Montgomery Road (next to Eddie
Merlot’s) or the Dayton Experience Center at
5749 Far Hills Avenue

HYPORT DIGITAL

%) CORE

Elevate Your Digital
Presence Effortlessly

I SOCIAL EMAIL
REACH CONNECT

Trusted by 10,000+ small businesses across the US, our
done-for-you strategy lets you shine online without the hassle.

SOCIAL REACH EMAIL CONNECT

Focus on running your business while we

handle your organic social media, crafting
posts that reflect your unique brand voice
and engage your ideal audience.

Build brand recognition and connect
with your customers through targeted
email and SMS campaigns.

* 16 custom posts per month * Two emails and one text per month
* Live Zoom call with a social media expert * Custom-designed to fit your brand
* Automated reporting * Sending and scheduling

* Optimized time and day posting * Performance reporting

PRICING PER PRODUCT

Non-Member Pricing: $499 /month Member Pricing: $299 / month One-Time Set-Up Fee: $99

Ready to stand out and connect?
Contact the publisher of this magazine today to get started.

IGITAL hyportdigital.com

Jé‘, hyport



TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Dec 31 as of January 6th, 2026 at 2:40PM

Name Office Total Volume

Rate

Change your

with our new
Digital Mortgage

v Fully underwritten credit approvals help clients compete with cash buyers’
v More certainty upfront means fewer surprises and smoother transactions

v Close in as little as 10 days to keep business moving”

Ron Erdmann
Regional Manager/SVP of Mortgage Lending

0: (513) 609-4484 | C: (513) 470-3481
rate.com/ronerdmann | ron.erdmann@rate.com
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Scott A. Oyler

Peter D. Chabris
Julie K. Back*
Ragan R. McKinney
Rick J. Finn

Eleanor D. Kowalchik
Brittney Frietch
Rakesh Ram
Shelley Miller Reed
Kevin E. Hildebrand
Daniel Baron
Andrew Gaydosh
Heather R. Herr
Amy Hackett Roe
Ronald A. Bisher
Bob Dorger

Andrea DeStefano
Heather McColaugh
Michael C. Hinckley
Allison Thornton
Adam G. Marit

Julia Packer P. Wesselkamper
Monika Deroussel
Holly Finn

Jack C. Hinckley
Robbie Dorger
Timothy J. Mahoney I
Michael L. Murtland
Jon L. Bowling
Tyler R. Minges
Cindy J. Shetterly
Heather Alley
Megan S. Stacey

Maura K. Cagney-Tipton

Coldwell Banker Realty 305
Keller Williams Seven Hills Re 568
Sibcy Cline 107
Ragan McKinney Real Estate 381
Coldwell Banker Realty 192
Keller Williams Pinnacle Group 185
BF Realty 159
Coldwell Banker Realty 152
Coldwell Banker Realty 70
eXp Realty

Keller Williams Advisors

eXp Realty

Private Real Estate Collection

Coldwell Banker Realty

Coldwell Banker Realty

Comey & Shepherd

Sibcy Cline

BF Realty

Coldwell Banker Realty

Sibcy Cline

Real Link

Coldwell Banker Realty

eXp Realty

Coldwell Banker Realty

Coldwell Banker Realty

Comey & Shepherd

Sibcy Cline

Comey & Shepherd

Re/Max Preferred Group

Huff Realty

Keller Williams Distinctive Re

Keller Williams Advisors 63
Coldwell Banker Realty 63

Coldwell Banker Realty 108

$198,908,008
$175,128,062
$168,175,017
$122,337,521
$92,152,793
$75,036,047
$73,714,182
$69,106,475
$63,744,250
$63,602,075
$62,983,529
$61,563,459
$61,017,547
$59,355,905
$57,080,699
$56,372,244
$55,038,716
$52,580,898
$50,668,232
$50,658,255
$49,459,242
$48,924,104
$48,663,532
$47,460,393
$47,053,231
$45,299,797
$44,018,524
$41,914,097
$41,411,975
$40,583,033
$39,584,888
$39,365,970
$39,182,700

$38,122,600

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Dec 31 as of January 6th, 2026 at 2:40PM

Rank Name Office Total Volume Rank Name Office Total Volume
35 Helena F. Cameron Sibcy Cline 81 $37,769,096 55 Jamie Gabbard Glasshouse Realty Group 88 $30,543,990
36 Kelly Pear Comey & Shepherd 53 $37,056,387 56 Micha Gleisinger Comey & Shepherd 44 $30,135,273
37 Jon A. DeCurtins ERA Real Solutions Realty 65 $36,714,986 57 Tom Deutsch Jr. Coldwell Banker Realty 98 $29,433,091
38 Tyler McConnell Comey & Shepherd 92 $36,682,297 58 Janelle A. Sprandel Comey & Shepherd 75 $29,421,937
39 Linda T. Destefano Sibcy Cline 54 $36,519,606 59 Robyn L. Rhein eXp Realty 64 $28,943,450
40 Patrick J. Cagney Coldwell Banker Realty m $36,400,150 60 Diane Tafuri Sibcy Cline 44 $28,794,554
41 Robert J. Mahoney Sibcy Cline 50 $35,926,778 61 Gordon G. Green eXp Realty 60 $28,472,853
42 Laura Wogen Coldwell Banker Realty 49 $35,312,179 62 Timothy J. Mahoney Sibcy Cline 27 $28,106,675
43 Anna S. Bisher Coldwell Banker Realty 86 $35,186,899 63 Elizabeth R. Mahoney Sibcy Cline 38 $27,618,605
44 Sue S. Lewis Sibcy Cline 62 $34,335,701 64 Andrew H. Homan Coldwell Banker Realty 54 $27,141,350
45 Walter B. Gibler Coldwell Banker Realty 74 $34,311190 65 Sandra L. Peters Comey & Shepherd 24 $27,024,037
46 Heather S. Kopf Kopf Hunter Haas 42 $33,767,573 66 Gina A. Dubell-Smith eXp Realty 55 $26,948,815
47 Robert Hines Coldwell Banker Realty 36 $33,607,530 67 Alexander Schafers Re/Max United Associates 78 $26,403,850
48 Heather M. Stallmeyer Coldwell Banker Realty 55 $33,528,953 68 Mark Schupp Sibcy Cline 97 $26,385,025
49 Michael P. Hines Coldwell Banker Realty 24 $32,892,036 69 Jeanne M. Rieder Hoeting, Realtors 85 $26,314,497
50 Rebecca A. Messenger Comey & Shepherd 48 $31,881,628 70 Lynn M. Schwarber Comey & Shepherd 53 $26,080,350
51 Amy L. Markowski Real Brokerage of Ohio 110 $31,608,146 71 Sue M. Miller Comey & Shepherd 66 $25,862,117
52 Robert F. Stephens Comey & Shepherd 49 $30,743,363 72 Molly E. Blenk Comey & Shepherd 65 $25,812,058
53 Mitchell Ram Coldwell Banker Realty 59 $30,674,075 73 Courtne' C. Brass Coldwell Banker Realty 69 $25,591,700
54 Kimberly K. Mansfield Keller Williams Advisors 100 $30,659,987 74 Zach Singler Re/Max Local Experts 52 $25,346,284
Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual 75 Tiffany B. Allen-Zeuch Sibcy Cline 43 $25,253,921
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® 76 Flor D. McNally Keller Williams Advisors 94 $25,172,106
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent
77 Kyle Mahoney Sibcy Cline 28 $25,150,804
78 Oscar Asesyan Coldwell Banker Realty 51 $25,079,283
NS W ) l ) 79 Barbie Woehrmyer Coldwell Banker Realty 63 $24,971,401
YO U R N EW H O M E 80 James E. Pitzer Il Coldwell Banker Realty 56 $24,931,436
S TA R T s w I T H U S 81 Kathryn M. Cousino Sibcy Cline n $24,883,500
“HOME LOANS BUILT ON TRUST" 82 Brice K. Allen Coldwell Banker Realty 53 $24,789,761
83 Mike Hildebrand eXp Realty 60 $24,689,747
84 Sue A. Wahl Comey & Shepherd 66 $24,627,267
85 Tyler A. Smith Re/Max United Associates 58 $24,621,850
86 Luke R. Luther Coldwell Banker Realty 22 $24,552,224
87 Jessica Bauer Comey & Shepherd 74 $24,454,755
88 Christopher Shepherd Plum Tree Realty 96 $24,287,750
89 Ingrid K. Likes Coldwell Banker Realty 49 $23,915,350
513-835-1787 imperialhl.com NMLS 2592965 =l
FENEER 90 Austin R. Castro Coldwell Banker Heritage 40 $23,759,162
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Dec 31 as of January 6th, 2026 at 2:40PM

Rank Name Office Total Volume Rank Name Office Total Volume

91 Mary Clare Baden eXp Realty 47 $23,140,471 13 Larry L. Thinnes Sibcy Cline 45 $20,872,830

92 Carol A. Grubb Sibcy Cline 33 $23,042170 114 Tina A. Burton Sibcy Cline 47 $20,848,042

93 Trent S. Ferrell Keller Williams Advisors 84 $22,760,351 15 Cheryl A. Ferry Keller Williams Advisors 61 $20,695,794

94 TJ Gausman eXp Realty 60 $22,739,826 16 Eric Surkamp Comey & Shepherd 28 $20,680,353

95 Michelle E. Hudepohl Coldwell Banker Realty 36 $22,735,650 17 Denise L. Gifford Keller Williams Advisors 53 $20,643,620

96 Myles Greely Keller Williams Community Part 63 $22,691,960 18 Kathy J. Kramer Sibcy Cline 40 $20,493,530

97 Robert DiTomassi Comey & Shepherd 46 $22,175,800 19 Regina M. Hamilton Sibcy Cline 55 $20,467,777

98 May Xuemei Wu Comey & Shepherd 42 $22,054,984 120 Erin P. Fay Coldwell Banker Realty 51 $20,377,487

99 Lesli D. Norris Coldwell Banker Realty 49 $21,771,900 121 Scott Ferguson Real Brokerage of Ohio 50 $20,312,290

100 Keith T. Taylor Comey & Shepherd 62 $21,752,467 122 John M. Bissman Keller Williams Advisors 56 $20,298,403

101 Michael W. Jordan Jordan, Inc. 45 $21,464,261 123 Varun Varma Coldwell Banker Realty 59 $20,120,878

102 Sarah Robben Coldwell Banker Realty 40 $21,438,950 124 Melissa B. Friede Keller Williams Seven Hills Re 51 $20,063,502

103 Richard Davey Comey & Shepherd 61 $21,356,467 125 Logan Gittinger Re/Max Alliance Realty 67 $19,651,478

104 Keli S. Williams Sibcy Cline 48 $21,259,886 126 Sherry A. Obermeyer Huff Realty 30 $19,598,991

105 Tyler Dietz Keller Williams Seven Hills Re 59 $21,103,621 127 Carl F. Tuke Sibcy Cline 29 $19,592,425

106 Nikki M. Hayden Private Real Estate Collection 41 $21,087,800 128 William Draznik Coldwell Banker Realty 42 $19,532,000

107 Adam A. Schupp Sibcy Cline 80 $21,065,074 129 Sara E. Limper Coldwell Banker Realty 48 $19,476,400

108 Hannah K. Wang Sibcy Cline 52 $21,013,810 130 Jeri O'Brien-Lofgren Sibcy Cline 33 $19,448123

109 Celia B. Carroll Sibcy Cline 27 $21,012,678 131 Tom Hambly Relocation Planners 43 $19,410,470

10 Lee G. Robinson Robinson Sotheby's Internat'l 26 $20,985,900
Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual

m John Alley Keller Williams Advisors 32 $20,966,300 date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®

12 Nickolas G. Welage Plum Tree Realty 39 $20,881,759

through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

Creating a Stress Free Moving Experience

AMERICA'S BEST REAL ESTATE AGENTS

CHRIS HESS RECOGNIZED

<™ (614) 599-3693
k

CBUS

TOF FICKS

Forbes

'l |lt W.COI BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

r | Biack Tie i \ FOLLOW US ON INSTAGRAM TODAY
b B Accriomen y MOYING >

- MESS . 0 W 1 d
= ¢ www.blacktiemoving.com | D attalioieais
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Dec 31 as of January 6th, 2026 at 2:40PM

Rank Name Office Total Volume
132 Sandi N. Wethington eXp Realty 69 $19,372,055
133 Robert R. Smith Coldwell Banker Realty 78 $19,163,541
134 Alison M. Fossette BF Realty 35 $19,113,322
135 Jason J. Bowman Re/Max Alliance Realty 55 $18,945,799
136 Evan Johnson Cutler Real Estate 46 $18,922,450
137 Drew Frietch BF Realty 38 $18,854,843
138 Gibson Purdom Arling Kopf Hunter Haas 23 $18,576,920
139 Steve S. Early Sibcy Cline 26 $18,331,500
140 Alex J. Wagner Coldwell Banker Realty 66 $18,238,898
141 Jason Reynolds Coldwell Banker Realty 50 $18,230,900
142 Anthony Vanjohnson eXp Realty 72 $18,200,447
143 Marc A. Cameron Sibcy Cline 34 $18,160,144
144 Dawn Isenhower Keller Williams Seven Hills Re 53 $18,087,852
145 Darlene V. Todd Comey & Shepherd 38 $18,077,312
146 Kimberly K. Ballinger Re/Max Preferred Group 61 $18,065,900
147 Angela M. Sexton Coldwell Banker Realty 36 $17,914,965
148 Hillary Justice Coldwell Banker Realty 49 $17,878,400
149 Lisa McCarthy Coldwell Banker Realty 65 $17,758,099
150 Tammy K. Thome Keller Williams Seven Hills Re 51 $17,679,383

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

Your Business Deserves Real Coverage, ‘ o
Not 1-800 Excuses F'REHOUSE

Connect Your Client With A REAL Person!  E CUT RATES -

Over 35 Carriers Offering

Executive Agent | Owner Competitive Rates for Your Business

SYICHSVAGREISISKC!

Greater Cincinnati's #1 Rated Insurance Carrier
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Qe Jeams.

SAME WINNING LINEUP!

Five of the Tri-States top Lenders have
moved to better serve your Clients

Geoff Bostick Roland Weissman Corey Grace Joe Koester Drew Stacey

CONVENTIONAL LOANS | FHA LOANS | VA LOANS
USDA LOANS | HOME PURCHASE LOANS
REFINANCE MORTGAGE LOANS | HOME EQUITY LOANS
DOWN PAYMENT ASSISTANCE PROGRAMS

CROSSCOUNTRY
MORTGAGE'

4243 Hunt Rd. Suite 401 Blue Ash, OH 45242 | NMLS# 3029



TELL YOUR CLIENTS ABOUT US!

Deconstruction, Demolition,

REUSE - REBUY

q

v

* Receive tax deductions on donated salvaged materials
* We provide metrics so you can report wins with confidence

* All proceeds support workforce training in Cincinnati

poweredby - 2aStErseals
redwood

Keep In Touch!

(513) 4756783
buildingvalue.org

GG M @BuildingValue

"The biggest differentiator
in home warranties is the
service that both the agents
and clients receive from the
home warranty company.
Kristen Moore defines
best-in-class service for
Realtors and their clients.
We have been partnered
with her for years."

- Peter Chabris

Keller Williams
Seven Hills

859.547.6024
kristenm@achosahw.com
achosahw.com

36 - February 2026

F— T —C_ ) |

HOME TECHNOLODGY « HI-FI AUDBIO « HOME THEATER

TURN EVERY SHOWING
INTO AN EXPERIENCE

Visit one of our experience centers for the latest in Smart
Home Lighting, Blinds, TV's, Hi-Fi Audio, Golf Simulators,
Outdoor Entertainment, Home Theaters, and more.

Cincinnati - 10800 Montgomery Rd. | Dayton - 5749 Far Hills Ave.
513-563-0444 937-293-6200

HansonAV.com

MORTGAGE ORIGINATORS
IN AMERICA @

WHY CALL JEREMY POPE OF
PARAMOUNT RESIDENTIAL MORTGAGE GROUP TODAY?

* As little as 3% down payment on Gonventional loans with NO MORTGAGE INSURANCE
* Conventional loans down to 620 credit

* FHA loans down to 500 credit score

* 0% Down Payment Assistance loans available

* 0% Down payment VA and USDA loans

* In-house Credit Goaching

* Hands-on approach to helping to educate buyers and guide them throughout the mortgage process
* OUR SPECIAL $10,000 SELLER GUARANTEE

Jeremy and his team keep a pulse on the mortgage industry and cater to clients with a special
pre-approval process to help their offers stand out from other homebuyers. By conducting soft credit
pulls that do not affect the client’s credit score, along with gathering basic documents such as pay

stubs and bank statements, they can send the application to underwriting without an address. If the
underwriter approves the client’s income, credit, and assets, Jeremy and his team provide a $10,000
guarantee! This guarantee attests to the client’s credibility and commitment to purchase a home. If the
deal does not close due to income, credit, or assets, Jeremy and his team offers $10,000 to the sellers!

ALL WE DO IS WIN!

IEREMY PﬂPE, PRMG Loveland Team Branch Manager | NMLS # 874571
513.432.6971 | jpope@prmg.net

2022 PARAMOUNT RESIDENTIAL MORTGAGE GROUP CORPORATION, INC. IS AN EQUAL HOUSING OPPORTUNITY LENDER NMLS ID #75243. THIS IS NOT A COMMITMENT
OF ANY KIND. LOAN APPROVAL, INTEREST RATE AND FEES ARE DEPENDENT ON APPLICANT'S CREDIT, COLLATERAL, FINANCIAL HISTORY AND PROGRAM AVAILABILITY.
ALL LOANS SUBJECT TO UNDERWRITER APPROVAL. PRICING, TERMS AND CONDITIONS APPLY, SUBJECT TO CHANGE WITHOUT NOTICE - ALL RIGHTS RESERVED




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

We’'re your

For more than 41 years, Ruoff Mortgage has helped make the drean
a reality. Whether you are Iooklng to move or refmance

With an average clear to close of | ] s we make the homebuying process quick
and stress-free, so you can focus on the things that matter most—spending quality time with
your friends, family and community. Contact us today to get started.

§,/Q g Megan King Sheri Watkins
|\ /\ VP, Branch Manager .‘., AJ Hodge Senior Loan Officer
’ - NMLS: 273628 . Senior Loan Officer NMLS: 279665
a f OH: MLO-OH.273628 NMLS: 1045145 : OH: MLO.025193.002
Ru off KY: MC840736 s OH: MLO.042794.000 KY: MC72811
513.443.5186 R 513.907.2374 513.265.8666
MO RTGAG E megan.king@ruoff.com aj.hodge@ruoff.com sheri.watkins@ruoff.com

@ The average Clear to Close time is dependent on loan type, proper documentation, and other qualifying factors. Loan decision is subject to satisfactory appraisal, title review, and no change to financial condition. This is not an offer for extension of credit or a commitment to lend. Some
TR restrictions may apply. Ruoff Mortgage NMLS #141868. Equal Housing Lender. Ruoff Mortgage Company, Inc. d/b/a Ruoff Mortgage is an Indiana corporation. For complete licensing information visit: http:/www.nmlsconsumeraccess.org/EntityDetails.aspx COMPANY/141868 1142025




